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Item 1. Part 2A of Form ADV: Firm Brochure 

 
This brochure provides information about the qualifications and business practices of 3D 

Wealth RIA, LLC. If you have any questions about the contents of this brochure, please 

contact us at 516-759-3900 or Info@3DWealthAdvisory.com. The information in this 

brochure has not been approved or verified by the United States Securities and Exchange 

Commission or by any state securities authority. 
 

Additional information about 3D Wealth RIA, LLC also is available on the SEC’s website 

at www.adviserinfo.sec.gov. You can search this site by a unique identifying number, 

known as a CRD number. The CRD number for 3D Wealth RIA, LLC is 289081. 

Registration with the Securities and Exchange Commission does not imply any level of 

skill or training.  Monroe Diefendorf, Jr. is a Registered Fiduciary (RF) whose CRD # is 

805205. 

 

 

Item 2. Summary of Material Changes 

 
This Firm Brochure is our disclosure document prepared according to the United States 

Securities and Exchange Commission’s (SEC) current requirements and rules. The 

Brochure provides you with a summary of 3D Wealth RIA, LLC’s services and fees, 

professionals, certain business practices and policies, as well as actual or potential 

conflicts of interest, among other things. This Item is used to provide our clients with a 

summary of new and/or updated information; we will inform of the revision(s) based on 

the nature of the information as follows: 

➢ Annual Update: We are required to update certain information at least annually, 

within 90 days of our firm’s fiscal year end (FYE) of December 31. We will 

provide you with either a summary of the revised information with an offer to 

deliver the full revised Brochure within 120 days of our FYE or we will provide 

you with our revised Brochure that will include a summary of the changes in this 

Item. 

➢ Material Changes: Should a material change in our operations occur, depending 

on its nature, we will promptly communicate this change to clients (and it will be 

summarized in this Item). "Material changes" requiring prompt notification will 

include changes of ownership or control, location, disciplinary proceedings, 

significant changes to our advisory services or advisory affiliates – any 

information that is critical to a client’s full understanding of who we are, how to 

find us, and how we do business. 

 

 

Currently, our Brochure may be requested by contacting our office at 516-759-3900 or by 

email at Info@3DWealthAdvisory.com. 

mailto:Info@3DWealthAdvisory.com
http://www.adviserinfo.sec.gov/
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Item 4. Advisory Business 

 
3D Wealth RIA, LLC – (3DW RIA) 

Operating under the umbrella company called 3 Dimensional Wealth Advisory, 3DW RIA 

is the investment advisory division of a group of companies all of which are located on 

the same premises and offer comprehensive investment advice and planning. 3D Wealth 

RIA, LLC (“3DW RIA” or “the Adviser”) was formed by Monroe 

M. Diefendorf, Jr. who is the President of 3DW RIA. The Diefendorf Family 2011 Dynasty 

Trust is the sole and principal owner of 3DW RIA. 3DW RIA provides comprehensive 

investment supervisory services after a careful review of a client’s financial position and 

an analysis of their investment objectives. Strategic asset allocation decisions are used to 

make investments in individual equity securities and bonds, mutual funds, ETFs, and hedge 

funds. 

 

3DW RIA provides tailored investment advice to clients and will allow clients to impose 

restrictions on investing based on their personal values. 

 
It is understood and agreed that 3DW RIA and its employees are not qualified to and will 

not render any tax, legal or accounting services. 3DW RIA may prepare documents solely 

for illustrative purposes, but under no circumstances shall this be construed as the rendering 

of accounting, tax or legal advice. Client agrees that 3DW RIA shall in no way be 

responsible or held liable to Client for the rendering and/or preparation of any legal or 

accounting advice, opinions, determinations or documents. 

 

The person or persons who perform the function of collecting confidential financial data 

for analysis from the Client with Client's permission may not necessarily be employees or 

agents of 3DW RIA. 3DW RIA reserves the option of engaging a third party for the 

collection of such confidential data. 

 

In exchange for the services rendered by 3DW RIA, Client shall pay to the Adviser an 

annual fee. This fee will be based on the total assets under management using the average 

daily asset value during the month. The fee will be assessed at the end of each month or 

quarter based on the attached fee schedule in Appendix A of the Financial Advisory 

Agreement. 

 

In the event 3DW RIA deems it necessary to consult with the Client's attorney, accountant 

or other adviser, and Client authorizes such consultation, Client shall be responsible for the 

payment of all fees of such person(s) which are charged for such consultation. 

 

3DW RIA shall not be compensated based on a share of capital gains upon or capital 

appreciation of the funds or any portion of the funds or income of the Client. 

 

Services Limited to Specific Types of Investments 

3DW RIA generally limits its investment advice, overall advice and strategy to mutual 

funds and ETFs. However, 3DW RIA may also provide investment advice pertaining to 

bonds, CDs, and possibly individual stocks. 
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  3DW RIA may utilize the services of other separate account managers for satisfying the 

investment needs of our clients.  This selection process will adhere to the due-diligence 

processes that our custodians utilize during the review of account managers.  Our ultimate 

selection will incorporate separate account managers from the approved lists from our 

custodians. 

 

Regulatory Assets Under Management 

As of 3/25/2019, 3DW RIA manages approximately $12,458,271 in assets for 

approximately 25 clients. Approximately 12,458,271 is managed on a discretionary basis, 

and approximately $0 is managed on a non-discretionary basis. 

 

 

Item 5.     Fees and Compensation 

 
3DW RIA Advisory Client - Discretionary: 

 

3DW RIA provides investment advice pertaining to ETFs, bonds, CDs, individual stocks, 

and mutual funds. The Adviser offers its’ clients mutual funds on a “load-waived” basis 

given our institutional arrangements with the fund families. 

 

 

Value of Aggregated Assets Annual Fee 

Up to $1,000,000 1.00 % 

And from $1,000,001 to $2,000,000 0.90 % 

And from $2,000,001 to $5,000,000 0.75 % 

And for $5,000,001 to $10,000,000     0.50 % 

$10,000,001 and above Negotiable* 

 

One twelfth of the above fee schedule will be deducted from the client’s account each month. 

 

The fee for the investment advisory services is based on the total assets under management 

using the daily asset value during a month. The fee is assessed and deducted at the end of 

each month. Fees are normally not payable before a client signs a Risk Profile, signs a 

Financial Advisory Agreement and have placed or transferred assets into an account. 

There is no binding contract with the client that necessitates an expiration date but the 

Financial Advisory Agreement may be cancelled in writing by either party (30) days prior 

to the effective cancellation date. 

 

In addition to 3DW RIA’s investment management fees, each mutual fund and will 

assess its own expense ratio for managing the assets.  Each custodian may assess its 

own transaction fees based on the nature of the account established.  These fees will 

be outlined by each custodian at the time the account is established.  
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Monroe Diefendorf, Jr. is broker affiliated with both Sterling Monroe Securities, LLC 

and Vanderbilt Securities, LLC  

 

Item 6.     Performance-Based Fees and Side-By-Side Management 
 

We do not charge any performance-based fees (fees based on a share of capital gains on, or 

capital appreciation of, the assets of a client) due to the inherent conflict of interest in 

charging fees in such a manner. 

 
 

Item 7.     Types of Clients 
 

We provide investment advisory services primarily to individuals that encompass a variety 

of distinct market segments: corporate executives, business owners, and affluent, high net 

worth individuals. We also provide investment management services to pension plans, 

trusts, and charitable institutions, such as foundations that are often connected to, and 

created by individual clients. We typically provide investment advisory services to clients 

with investment portfolios of $500,000 or more. As of 08/01/2017, 3DW RIA will 

generally require a minimum of $250,000 in account assets for a new advisory client 

although it may under appropriate circumstances accept accounts with less than $250,000. 

There are no special conditions for starting or maintaining an account of this nature. 

 

MIDF clients must be accredited investors. Please see Private Placement Memorandum 

for more information. For Private Placement Life Insurance, the minimum investment is 

$2mm and for Private Placement Variable Annuity the minimum investment is $500k. 

 
 

Item 8.     Methods of Analysis, Investment Strategies and Risk of Loss 
 

We offer comprehensive wealth management services, which combine financial planning 

and investment management. We work with you to clarify and fully understand your 

current financial situation and goals. We then suggest an investment management program 

personalized to your needs and your ability to endure market changes. Your portfolio 

allocations outlined in the investment management program that we develop with you are 

the result of two factors: We consider our capital market expectations for investment 

markets to help us create an optimized portfolio according to the client’s risk tolerance and 

investment goals. 

 

Our investment advice is based on our expectations for the capital markets which include 

returns for, and risks to, various types of investments (asset classes): fixed income [bonds]; 

real estate; global public equity [stocks, of both large and small, and domestic and overseas 

companies that are traded on an exchange]; private equity [investments in companies that 

are not traded on an exchange] and opportunistic strategies [sophisticated investment 

strategies usually implemented by hedge funds]; and natural resources/commodities. We 

believe that worldwide investments can provide positive portfolio growth over the long 
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term. We expect your portfolio’s returns to compare favorably to the return produced by 

a portfolio of relevant benchmarks, and each investment’s benchmark will be the return of 

a recognized investment index such as the S&P 500. This comparison to benchmarks is 

referred to as “relative performance.” 

 

We expect a large portion of your returns to come from the outperformance of individual 

investment managers compared to the standard index for those investments. We seek to 

build investment portfolios which aim to have the lowest possible overall risk for a given 

level of expected return. This portfolio design considers how the various asset classes are 

expected to perform relative to each other, their correlations, as well as how a particular 

asset class’ risk relates to the other asset classes. Our standard portfolios that target the 

lowest risk will more heavily weight bonds, while portfolios that target higher risk/return 

profile will focus on stocks and other asset classes which are expected to have a high 

return. Within each asset class, the allocations and implementation (managers, specific 

securities) are generally similar for portfolios with different risk and return targets; it is the 

overall asset allocations that differ. We often use two tools developed by Morningstar. 

Morningstar is a software package which facilitates the comparison of investment 

performance of mutual funds, exchange traded funds and individual securities to standard 

market benchmarks. We also use numerous sources of information both public and 

private, including but not limited Morningstar, Bloomberg, various institutional research 

reports, academics, financial websites and the Wall Street Journal. 

 

We divide our investment program into three steps 

1. Allocation across asset classes (e.g., stocks, bonds, domestic, overseas, large 

companies, small companies, real estate, commodities); 

2. Strategy/manager selection within each asset class; and 

3. Executing the program. 

 

We actively review the investments chosen for you to make sure they are meeting our 

performance objectives. The majority of our investments are made using mutual funds, 

exchange traded funds, hedge funds, separate account managers, and other private 

investment partnerships. 

 

We also invest in certain individual securities. We periodically rebalance our clients’ 

portfolios because studies show that this should increase returns and/or lowers risk over 

the long-term. Rebalancing involves trading securities - buying some and selling others - 

in order to bring your portfolio back to your original asset allocation. This is necessary 

because, over time, the distribution of your portfolio may become out of alignment with 

your investment goals. And, in the near term, you’ll find that some of your investments 

will grow faster than others. You may experience some additional transaction costs due to 

this rebalancing. You also may suffer some lower returns if the assets sold have higher 

returns in the future than those being purchased. 

 

Material Risks 

• The progress of the capital markets is unpredictable, and our analysis is not able 

to predict future investment returns. 

• All investments can lose value and certain asset classes and/or specific securities 
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which we choose may have poor returns for an extended period. 

• A focus on long-term returns could cause us to ignore or be less influenced by 

near-term economic or market events. 

• The investment managers we choose may underperform their benchmarks, 

resulting in a worse return than investing in a single index fund or a portfolio of 

index funds. 

• While we believe our approach will result in a lower tax bill than a traditional 

actively managed portfolio, our portfolios may incur higher taxes than an index 
fund, making any of our manager’s under performance of the benchmarks worse. 

• Private investment vehicles often have limited liquidity and pursue investment 

strategies which are not completely transparent to investors. 

 

Potential Risks of Investing in Private Investment Funds 

Private investment funds generally involve various risk factors and liquidity 

constraints, a complete discussion of which is set forth in each fund’s offering 

documents, which will be provided to you for review and consideration. Investing 

in private investment funds is intended for experienced and sophisticated investors 

who are willing to bear the high economic risks of the investment. You should 

carefully review and consider potential risks before investing in private funds. 

Certain of these risks may include loss of all or a substantial portion of the 

investment due to leveraging, short-selling, or other speculative practices, lack of 

liquidity because of redemption terms and conditions and that there may not and 

will not be a secondary market for the fund, volatility of returns, restrictions on 

transferring interests in the fund, a potential lack of diversification, higher fees than 

mutual funds, lack of information regarding valuations and pricing, and advisor 

risk. You will be required to complete a subscription agreement with the private 

investment fund itself, pursuant to which you will establish that you are qualified 

to invest in the fund, and acknowledge and accept the various risk factors that are 

associated with such an investment. Private investment funds have liquidity risk 

and investors may not be able to redeem their investment per the offering 

document’s disclosures. 

 

Potential Risks Associated with Investing in Private Equity and Private Real Estate 

Funds 

There are risks associated with investing in private equity and private real estate 

funds that generally do not hold publicly traded securities. Unlike mutual funds, 

which generally invest in publicly traded securities that are relatively liquid, 

private equity funds generally invest in large amounts of illiquid securities from 

private companies. Depending on the strategy used, private real estate funds will 

have illiquid underlying investments that may not be easily sold, and investors may 

have to wait for improvements or development before any redemption. With such 

long-term investments, you should consider your financial ability to bear large 

fluctuations in value and hold these investments over several years. 

 

They are Difficult to Value 

The portfolio holdings in private equity and private real estate funds may be 

difficult to value, because they are not usually quoted or traded on any financial 
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market or exchange. As such, no easily available market prices for most of a fund’s 

holdings are available. Additionally, it may be hard to quantify the impact a 

manager has had on underlying investments until those investments are sold. 

 

They are Illiquid Investments 

Private equity and private real estate funds are not “liquid” (they cannot be sold or 

exchanged for cash quickly or easily), and the interests are typically 

nontransferable without the consent of a fund’s general partner. As a result, private 

equity and private real estate funds are generally only suitable for sophisticated 

investors who have carefully considered their financial capability to hold these 

investments for the long term. 

 

Default on Capital Calls has Consequences 

Answering capital calls to provide managers with the pledged capital is a 

contractual obligation of each investor. Failure to meet this requirement in a 

timely manner could elicit significant adverse consequences, including, 

without limitation, the forfeiture of the defaulting investor’s interest in the 

fund. 

 

They Often Employ Leverage 

Private equity and private real estate funds may use leverage (i.e., debt) in 

connection with certain investments or participate in investments with highly 

leveraged capital structures. 

Although the use of leverage may enhance returns and increase the number of 

investments that can be made, leverage also involves a high degree of financial 

risk and may increase the exposure of such investments to factors such as rising 

interest rates, downturns in the economy or deterioration in the condition of the 

assets underlying such investments. Leverage can also amplify losses. 

 

Note:  Investing in securities involves risk of loss and this loss shall be borne by the 

investor client. 

 
 

Item 9. Disciplinary Information 

 
Registered investment advisers are required to disclose all material facts regarding any 

legal or disciplinary events that would be material to your evaluation of us or the integrity 

of our management. We have no information applicable to this Item. Neither we as a 

firm nor any of our Investment Adviser Representatives has been subject to any 

disciplinary action as of the date of this brochure. 

 
 

Item 10.   Other Financial Industry Activities and Affiliations 

 
In addition to providing the investment advisory services described in Item 4 above, we 

also provide non-investment advisory services commonly referred to as financial planning 
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and family office services. These may include personal tax and cash flow planning, tax 

compliance, estate planning, trust marketing & administration, retirement planning, 

educational funding, insurance planning, compensation and benefits planning and the 

preparation of financial analyses, expense management, bill paying and personal financial 

statements reflecting net worth, cash flow and income tax projections. 

 

3DW RIA maintains a relationship with Sterling Monroe Securities LLC, a broker dealer 

firm that is a member of the FINRA. Monroe Diefendorf, Jr., the President of 3DW RIA, 

is a principal partner of Sterling Monroe Securities LLC. 

 

3DW RIA maintains a relationship with Structured Capital Designs, Inc., a registered 

investment advisor. Monroe Diefendorf, Jr., the president of 3DW RIA, is the president of 

Structured Capital Designs, Inc. 

 

3DW RIA maintains a relationship with Consolidated Portfolio Review Corp., a SEC 

registered investment advisor. Monroe Diefendorf, Jr., the president of 3DW RIA, is the 

president of Consolidated Portfolio Review Corp. 

 

3DW RIA maintains a relationship with Diefendorf Planning Services Ltd., an insurance 

and employee benefits’ company. Monroe Diefendorf, Jr., the president of 3DW RIA, is 

the president of Diefendorf Planning Services, Ltd. 

 

3DW RIA maintains a relationship with Argonne Trust Company, Inc., a South Dakota 

public trust company. Monroe Diefendorf, Jr., the president of CPR, is the CEO of 

Argonne Trust Company. 

 

3DW RIA maintains a relationship with Retirement Planning & Administration, Inc. a 

qualified party third party administrator company. Monroe Diefendorf, Jr., the president 

of 3DW RIA, is the president of Retirement Planning & Administration, Inc. 

 
3DW RIA maintains a relationship with 3D Wealth Insurance Services, LLC, an insurance 

and employee benefits’ company. Monroe Diefendorf, Jr., the president of 3DW RIA, is 

the president of 3D Wealth Insurance Services. 

 

3DW RIA maintains a relationship with the Monroe Insurance Dedicated Funds (MIDF), 

an insurance dedicated fund. Monroe Diefendorf, Jr., the president of 3DW RIA, is the 

Managing Member of the Monroe Insurance Dedicated Funds (MIDF). 

 

The Managing Member of MIDF will allocate assets of the LLC to Portfolio Managers 

affiliated with it or its partners. The Portfolio Managers of Affiliated Portfolio Funds 

receive, in respect of the LLC’s investment, fixed management fees based on the values of 

their respective assets and performance fees or allocations based on a percentage of any 

their respective profits. As a result, there is a conflict of interest between the Managing 

Member’s duty to select Portfolio Managers based solely on their merits and its interest in 

maximizing its or its affiliates’ revenue. All such fees will be determined at arm’s length. 

 
No formal arrangements exist; however, clients may be referred to these entities. When 
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3DW RIA recommends that its asset management clients invest with any of the above 

entities where 3DW RIA is the investment manager, a material conflict exists in that 3DW 

RIA’s incentive to recommend the entity, product, or service may be based on economic 

factors and not necessarily the client’s best interest. However, it is 3DW RIA’s policy that 

the solicitation of asset management clients to invest in any product or service be based on 
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the client’s goals and risk tolerance. In addition, if asset management clients do invest with 

any of the above mentioned entities, clients will be informed of the affiliation with 3DW 

RIA and 3DW RIA does not charge an advisory fee on those assets.  to the client. 

 
 

Item 11.   Code  of Ethics, Participation in Client Transactions and 

Personal Trading 

 

 

Consolidated Portfolio Review Principles of our Code of Ethics 
 

Our organization is a team of professionals with the fiduciary responsibility to maintain 

honesty and integrity with all those who may receive our advice. Each Associate is 

mindful that complete observance and compliance with our “Code of Ethics” shall serve 

to promote the highest quality standards. This observance is beneficial to our clients as 

well as to the entire organization. For purposes of this “Code”, an “Access Person” is 

anyone within the Firm who has access to non-public information about our clients’ 

personal and financial situations. Therefore, each Associate is deemed an Access Person 

and pledges to: 

• Always place the best interests of the clients above their own direct or indirect 

interests. 

• Maintain the highest standards of professional competence and give the best 

possible advice to clients by seeking to maintain and improve their knowledge, 

skills and competence. 

• Make full and adequate disclosures of all facts necessary to enable their clients to 

make informed decisions. 

• Hold in the strictest confidence, and consider as privileged, all business and 

personal information pertaining to our clients’ affairs. Failure to abide by this 

principle may result in termination of employment. 

• Maintain a personal conduct that will reflect favorably upon the organization. 

• Abide by and conform to all provisions of the laws and regulations in the 

jurisdictions in which they do business. This includes the promise not to act upon 

any inside information to the disadvantage of the client or any other member of 

the investing public. 

 

It is the Firm’s policy to enforce the tenets of our “Code of Ethics” and to avoid 

conflicts of interest that may place any actions of our Associates, even inadvertently, 

before the interests of our clients. As such, the Firm requires that the following 

procedures be followed: 

 

• Any violation of the above “Code” shall be promptly reported to the Firm’s Chief 

Compliance Officer. 

• Each Associate annually must provide the Firm with a statement of their personal 

security holdings in addition to appropriate and applicable disclosures of quarterly 

transactions. 

The list will be updated at least annually. In lieu of a statement of security 
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holdings, a letter of attestation stating that there are no holdings or that there are 

no charges in their holdings will be provided. The letter will be updated at least 

annually. 

• Each Associate is prohibited from accepting gifts from the Firm’s vendors that are 

above the de minimis amount. 

• Clients and perspective clients are entitled to receive a written copy of the Firm’s 

“Code of Ethics” and may request a copy of the Code by contacting our office at 

516-759-3900 or by email at Info@3DWealthAdvisory.com. 

 

 

Item 12.   Brokerage Practices 

 
We do not maintain custody of your assets that we manage or advise on, although we may be 

deemed to have custody of your assets if you give us authority to withdraw assets from your 

account. Your assets must be maintained in an account at a “qualified custodian,” generally 

a broker-dealer or bank. We recommend that our clients use one of the following 

custodian/broker-dealers as the qualified custodian: Charles Schwab and Co., Inc., (Schwab 

Advisor Services® division of Charles Schwab& Co., 

Inc. (Schwab), a FINRA-registered broker-dealer, member SIPC); and TD Ameritrade (TD 

AMERITRADE Institutional, a division of TD AMERITRADE, Inc., member 

FINRA/SIPC/NFA), collectively referred to below as “Recommended Custodians” or 

“Custodian.” We are independently owned and operated and are not affiliated with any 

custodian. The custodian will hold your assets in a brokerage account and buy and sell 

securities when you instruct them to. While we suggest that you use one of the previously 

mentioned custodians/brokers, you will decide whether to do so and will open your account 

by entering into an account agreement directly with them. 

 

TD Ameritrade Institutional is a division of TD Ameritrade Inc., member 

FINRA/SIPC/NFA (“TD Ameritrade”), an unaffiliated SEC-registered broker-dealer and 

FINRA member. TD Ameritrade offers to independent investment advisors services that 

include custody of securities, trade execution, clearance and settlement of transactions. 

Advisor receives some benefits from TD Ameritrade through its participation in the 

Program. (Please see the disclosure under Item 14 below). 

 

Most of the investments that 3DW RIA recommends are in mutual funds or exchange 

traded funds. Usually, a new client will transfer in kind (ACAT) existing positions into 

their new 3DW RIA account. Should liquidations from straight equity securities or bonds 

be needed to purchase the recommended mutual funds, the transactions are affected 

through the securities firm at which the account is domiciled, i.e. Charles Schwab & Co., 

Inc. or TD Ameritrade. All the aforementioned firms offer reduced commissions or 

discount rates to its clients as a matter of policy and this in turn is passed onto the 3DW 

RIA client. The Adviser does not suggest that a client utilize its affiliated broker-dealer, 

Sterling Monroe Securities, LLC for these purposes. On occasion, one of our investment 

advisory clients may direct a transaction through our broker-dealer but this is an exception 

to the rule and proper disclosures to the client will be provided should such an exception 

occur. In directing the use of a particular broker or dealer for all or a portion of the trades 

mailto:Info@3DWealthAdvisory.com
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executed in the client’s account, it should be understood that, with respect to the percentage 

of trades effected by such direction: 3DW RIA will not have authority to negotiate 

commissions among various broker dealers on a trade-by-trade basis, or to necessarily 

obtain volume discounts, and best execution may not be achieved. In addition, a disparity 

in commission charges may exist between the commissions charged to the client for such 

trades and those charged to other clients. 

Trade Aggregation: Our firm's policy is to aggregate client transactions where possible 

and when advantageous to clients. In these instances, clients participating in any 

aggregated transactions will receive an average share price and transaction costs will be 

shared equally and on a pro- rata basis. 
 
Note:  If a client does not use our recommended custodian/brokerage firms, it may be more 

costly. 
 

Item 13.   Review of Accounts 

 
All your accounts are regularly reviewed to ensure that your investment allocation is 

aligned with your individual circumstances and is consistent with our assessment of market 

conditions. General conditions in the stock and bond markets are monitored and assessed 

from both a short-term and long-term perspective. 

 

As a matter of course, we provide you with quarterly investment performance reports. The 

preparation of the quarterly report includes a review by the primary relationship manager 

serving you. Investors in private investment funds will receive quarterly capital account 

statements directly from the fund manager or our third party administrator in the case of 

funds managed by us. 

 

More in depth reviews are triggered by events like changes in your financial 

circumstances and significant changes in conditions in the stock and bond markets, such 

as large price movements, big economic surprises, and abnormal or unusual trading 

volumes. Reviews of your accounts are also triggered by significant changes in the 

management or policies of other investment vehicles such as mutual funds, separate 

account managers, or individual securities. 

 

Accounts are reviewed by the Wealth Managers/Advisers responsible for your accounts. 

There are no set minimums or maximums limiting the number of accounts that a Wealth 

Manager can review. 

 

Your accounts are reviewed to confirm that your recommendations and investment plans 

are consistent with your financial goals and are appropriately designed to help achieve 

those objectives. Periodic on-going reviews are conducted on an “as needed” basis 

depending on your needs and the nature of the financial issue. We expect to meet with 

you at least once annually, but more often quarterly, as well as have other contact by voice 

or email more frequently throughout the year. 
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The process of the review includes an on-going service to ensure that client objectives and 

compliance obligations are satisfied. The Adviser uses a software program to alert its 

associates to any parameter breaks from the clients’ investment objectives as detailed in 

their Risk Profile or other applicable client policy document. Appropriate response may or 

may not be taken after consulting with the client. The adviser reviews all client activity on 

at least a quarterly basis to ensure that clients’ accounts are balanced in accordance with 

their investment goals. Finally, all clients are encouraged to keep 3DW RIA informed as 

to any personal changes in their financial condition that may necessitate changes to the 

portfolio. The Adviser will undertake a review at any time that the client requests. 

 
 

Item 14.   Client Referrals and Other Compensation 
 

We often receive referrals from our existing clients, as well as from other professional 

service providers, such as lawyers and accountants. While this might provide incentive 

for us to discount fees for clients who refer business to us, it is our strict policy not to do 

so. Referrals from other professional service providers could cause us to want to return 

the referrals, however we are careful to refer our business, and that of our clients, in as 

unbiased a way as possible. We therefore frequently provide multiple names when asked 

for referrals to professional service providers. None of these individuals or firms is 

compensated in any way for providing client referrals to us, and 3DW RIA does not 

compensate any referring parties. 

 

3DW RIA does not accept referral fees or any form of remuneration from other 

professionals when a prospect or client is referred to them. 

 
 

Item 15.   Custody 
 

You should receive at least quarterly statements from the broker dealer, bank or other 

qualified custodian that holds and maintains your investments. We urge you to carefully 

review such statements and compare such official custodial records to the information we 

provide to you such as our quarterly performance reports and to contact 3DW RIA and the 

custodian if the client suspects any errors. Our statements may vary from custodial 

statements based on accounting procedures, reporting dates, or valuation methodologies of 

certain securities. We are happy to investigate any differences you encounter and 

recommend that you inform us of such discrepancies. We encourage you to ask questions 

about any discrepancies that you identify. 3DW RIA’s investment management clients’ 

assets are held at unaffiliated qualified custodians. Although 3DW RIA does not hold these 

assets, it is deemed to have custody for purposes of amended Rule 206(4)-2 of the Advisors 

Act due to its management of client accounts where it is paid its management fee directly 

debited from the client’s custodian. 

 
 

Item 16.   Investment Discretion 
 

We have discretionary authority from our clients at the outset of an advisory 
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relationship. We are responsible for selecting the identity and amount of securities to be 

bought or sold in your accounts. In all cases, however, discretion is to be exercised in a 

manner consistent with the client’s stated investment objectives as outlined in the 

client‘s Risk Profile. 

 

When selecting securities and determining amounts, we observe the investment policies, 

limitations and restrictions that the client and we have discussed and agreed upon. We 

document those policies and investment guidelines in a Risk Profile or other applicable 

client documentation for the client to review and agree to, and which we both sign. It is 

the client’s responsibility to promptly notify us if there is ever any change in the client 

financial situation or investment objectives. It is necessary that the client keep us 

promptly informed about changes in their financial circumstances for the purpose of 

reviewing, evaluating, and/or revising our previous recommendations to the client. 

 

Because we manage more than one account and have many clients with varying 

circumstances, there may be conflicts of interest over time devoted to managing any one 

account and allocating investment opportunities among all the accounts we manage. For 

example, we may select investments for a particular client based solely on the investment 

strategy being pursued for that client. Different clients may have differing investment 

strategies and expected levels of trading. We may buy or sell a security for you but not for 

another client or may buy (or sell) a security for one type of client while simultaneously 

selling (or buying) the same security for another type of client. We attempt to resolve all 

such conflicts in a manner that is generally fair to all our clients. We may give advice to, 

and take action on behalf of, any of our clients that differs from the advice given to 

another client so long as it is our policy, to the extent practicable, to allocate investment 

opportunities to our clients fairly and equitably over time. We are not obligated to acquire 

for any account any security that we, our principals, or our employees may acquire for 

their own accounts or for any other client, if in our absolute discretion, it is not practical 

or desirable to acquire a position in such security for that account. 

 

We may provide investment management services with respect to assets held in your 

401(k) and/or 529 Plan accounts with various mutual fund companies. We may also use 

third-party data aggregators to obtain this information. 

 
 

Item 17.   Voting Client Securities 
 

As a matter of firm policy, 3DW RIA generally does not vote proxies on behalf of clients. 

Clients will receive their proxies and other solicitations directly from their custodian or 

transfer agent and retain sole responsibility for voting. 3DW RIA may provide advice to you 

regarding the voting of proxies; however, we shall not be deemed to have voting authority 

with respect to such shareholder matters as a result of providing such advice. 

 

3DW RIA will neither advise nor act on behalf of the client in legal proceedings 

involving companies whose securities are held in the client’s account(s), including, but 

not limited to, the filing of “Proofs of Claim” in class action settlements. 
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Separate account managers may be utilized to implement certain components of your 

investment plan. These separate account managers may vote proxies; however, we do not 

participate in or advise the separate account manager in any way on such votes. Records 

regarding any votes cast are maintained by the separate account manager and are available 

upon request. 

 

3DW RIA clients may obtain a copy of our complete proxy voting policies and 

procedures by contacting 3DW RIA administration directly. 

 

 

Item 18.   Financial Information 

 
Under no circumstances will we collect fees in excess of $1,200 more than six months in 

advance of services rendered. 

 

As a registered investment management firm, we are required in this Item to provide you 

with information about any financial condition or financial commitment likely to impair 

our ability to meet our contractual and fiduciary commitments to our clients. Our firm and 

its principals have no financial events or proceedings to disclose. 

 

Item 19.   Requirements for State-Registration Advisors 
 

Monroe M. Difendorf, Jr. – Principal (CRD #:  805205) 

 

Active since 1970, Roey is the 4th generation of his family in the business. Following his 

graduation from Deerfield Academy, he received a BA in Psychology from Bucknell 

University and went on to obtain a Master's Degree in Insurance from Georgia State 

University, with a major in Estate Planning and a minor in Pension Planning.  

He has his Chartered Life Underwriter (CLU), Chartered Financial Consultant (ChFC) 

and Chartered Advisor in Philanthropy (CAP) designations from the American College. 

Roey also has the designation of Certified Financial Planner (CFP) and Registered 

Financial Consultant (RFC). In 2003, he attended the Wharton School of Business and 

successfully attained the Certified Investment Management Analyst (CIMA) 

designation.  In addition, Roey has earned the Chartered Advisor In Philanthropy (CAP) 

designation in 2010. 

As an industry leader, Roey has co-authored three books:  Wealth: Enhancement & 

Preservation - 1995 and 21st Century Wealth – 2000 and "3 Dimensional Wealth: A 

Radically Sane Perspective On Wealth Management" - 2005.   In December 2013, Roey 

introduced, "A Better Way: Using Purposeful Trusts to Preserve Values & Valuables in 

Perpetuity" and in 2019, “3D Portfolio Theory (3DPT):  Taking Modern Portfolio Theory 

To A New Dimension.”  Roey has written over eight other books in the area of trust and 

trust administration.  Over the years he has been a speaker at several international 

industry conferences and has made several guest appearances on the Cable TV program, 

"Dollars & Sense."  He also hosted an Internet Radio show on Business VoiceAmerica 

entitled “3 Dimensional Wealth” which aired for 3 years. 
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As CEO, he is a member of the Kingdom Advisors and a charter member of The 

International Association of Advisors in Philanthropy (AiP).  Roey is a former board 

member of Daystar University, Athi River, Kenya and was the initial Chairman of the 

Board of Family Legacy Missions, Lusaka, Zambia.  He was the founder of North Shore 

Community Church of Oyster Bay, NY.   

Roey is the founder, registered principal and a registered representative of Sterling 

Monroe Securities, LLC, (Series 6, 7, 24, 51 & 63) and a Registered Representative with 

Vanderbilt Securities, LLC.  His professional associations include his membership in the 

Investment & Wealth Institute (formerly Investment Management Consultants 

Association (IMCA)) and was the past-president of the NYC Chapter which represents 

over 1800 CIMA's in the tri-state area.  

He was an early adapter as a Registered Fiduciary (RF) and has recommended each of his 

advisors to adhere to these standards. Under Registered Fiduciary in 2015, Roey is a 

Foundation/Endowment Advisor, 401(k) Plan Advisor, Wealth Manager, Financial 

Planner, IRA Specialist, 401(k) Participant Advisor and Philanthropy Advisor. As a 

charter member of the Purposeful Planning Institute, Roey's commitment to values based 

planning led him to create Argonne Trust Company, a South Dakota non-depository 

bank/trust company.   

On February 7, 2014, Roey launched 3 Dimensional Wealth Advisory as a continuation 

to the 139 years as Diefendorf Capital.  As the only remaining Diefendorf family member 

in the business, he felt this strategic move was his responsibility to take to maintain the 

sustainability of the firm into the 22nd century.  

Roey, in conjunction with Shawn Barberis, introduced the "MoreThanMoney360" (a 

product of Aspida360) which is the only digital technology tool to deliver "more than 

money" wealth management to our clients.  This platform is the nuts & bolts that make 3 

Dimensional Wealth transformational to families who truly wish to become "legacy" 

families.   

As a sought after speaker, Roey has presented at numerous venues on wealth 

management and philanthropy, including the Main Platform at the Million Dollar Round 

Table.  During his successful career he has been recognized through several awards. In 

2001, Roey's advisory firm, Consolidated Portfolio Review Corp. was one of 10 

recipients nationwide to receive the "Fleet Bank Small Business Leadership Award," 

recognized for our significant revenue growth.  In 2006, Roey was selected as a Semi-

finalist in the prestigious Ernst & Young Entrepreneur of the Year awards and a finalist 

in the New York Enterprise Report Small Business award. In 2009, Roey was honored as 

part of the inaugural class of the "50 Around 50" award by the LI Business News. On the 

technology front, Roey is the founder of Megethos3, LLC, a business process 

management software, which Gartner & 1 to 1 Media awarded their CRM Excellence 

Award to Roey/Megethos3 for "Efficiency” in 2010.  And in 2011, Gartner selected Roey 

to be a judge for their US and European CRM awards.   

Note: 3D Wealth RIA (nor any affiliated companies) receives any Performance Fees and 

has no relationship with any issuers of securities. 

 

http://www.advisorsinphilanthropy.org/
http://www.imca.org/



