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Item 4: Services, Fees and Compensation

The firm (“the Firm” or “the Adviser”) manages two main Wrap Free programs (“Program(s)”)

Destination Portfolios (“Destination”) and The Managed Account Solutions Program (MAS”) are investment
advisory programs sponsored and administered by 20/20 Capital Management, Inc., a registered investment
adviser. The Programs are provided to investment management clients via its investment advisory
representatives (“IARs”). The Programs provides clients with the ability to pay a single fee for the
management, brokerage, custody and other services provided under the Program.

The Adviser has the authority over the selection of the broker to be used and the fees or commission
rates to be paid without obtaining specific client consent. The Adviser may recommend brokerage firms
as qualified custodians and for trade execution. The custodian chosen will send clients confirmation of
each transaction in their account(s) and will send account statements reflecting activity in the client’s
account(s) at least quarterly.

To join either Program, a client must (1) complete an investor profile that describes the client’s financial
needs, investment objectives, time horizon, and risk tolerance, as well as any other factors relevant to the
client’s specific financial situation and any other supporting documentation the Program requires; (2)
execute the investment advisory wrap fee agreement (the “Agreement”) with the Adviser; and (3) complete
a new account agreement with the Custodian.

Account Services

The Adviser’s investment advisor representatives (IAR’s) assist in the formation of goals and objectives. This
investment advice varies depending upon a client’s individual life situation, desires, objectives, and other
preferences. IARs use the information initially provided in the investment profile to assist the client in
developing an appropriate investment strategy for the assets in his or her account(s). Thereafter, all clients
are encouraged to discuss their needs, goals, and objectives with their IAR and to notify the Adviser of any
changes. The Firm requires its IARs to contact clients at least annually to review previous services and/or
recommendations and to determine whether changes should be made to the client’s investment strategy.

Clients will authorize the Adviser to have trading authorization on their account and the Firm’s IARs will
provide asset management services. Clients will authorize either discretionary or non-discretionary
management in the Agreement for the Program. If a Client authorizes the Adviser to provide asset
management services on a discretionary basis, the Advisor and IAR will make all decisions to buy, sell or hold
securities, cash or other investments in the client’s managed account in the IAR’s sole discretion without
consulting with the client before making any transactions. Clients must provide written authorization to
exercise this discretionary authority. Clients cannot place any restrictions and limitations on the Adviser’s
discretionary authority.

The Adviser manages accounts to diversify a client’s investments and may include various types of securities
such as stocks, bonds, exchange traded funds (ETFs), closed end funds, master limited partnerships, REITS,
business development companies (BDC’s), options, short positions or mutual funds or other types of
investments that may not be mentioned in this brochure. 1ARs may recommend other types of investments
if determined appropriate based on a client’s stated goals and objectives. In providing asset management



services, the IAR will continuously monitor a client’s account(s) and make trades in the account(s) when
necessary.

MANAGED ACCOUNT SOLUTIONS

The Managed Account Solutions Program (MAS) allows you to establish an account utilizing Mutual Fund
Programs (MFS), Exchange Traded Funds, Separately Managed Account Programs (SMA), and Unified
Managed Account Programs (UMA), developed by third-party money managers that are registered
investment advisors (collectively referred to as Sub-Advisors) chosen by your IAR and or the Adviser.
Additionally, IAR may utilize our Advisor Directed option to work directly with client to manage the portfolio.
The Adviser acts as the investment advisor for all MAS accounts and your advisor acts in a referral capacity
when referring you into MAS account portfolios.

MAS is sponsored by 20/20 Capital Management, Inc. (Program Sponsor or “20/20”), who is registered with
the SEC as an investment advisor and engages in the business of providing investment advisory services and
products. Clients establishing a MAS Program account receive a copy of 20/20’s Wrap Disclosure Brochure in
addition to our firm’s Disclosure Brochure.

A Custodian maintains custody of funds and securities. The Custodian does not provide, and is not registered
to provide, investment advisory services to the Adviser or the Adviser’s clients. The Adviser is authorized to
deduct fees directly from client accounts to pay for investment management services.

Your advisor will assist you in establishing the account through compiling pertinent financial and
demographic information on the New Account Application and or Risk Tolerance Questionnaire and
suitability information to develop an investment program to suit your goals and objectives. You will also
provide other supporting documents and financial information that we may reasonably request. For
information about the investment strategies employed in a WRAP account, please refer to the section titled
“Methods of Analysis, Investment Strategies and Risk of Loss.”

Description of Investment Strategy Options
Mutual Fund/ETF Account Program

Sub-Advisors provide us with mutual fund and exchange traded fund asset allocation model portfolios based
on the information, research, asset allocation methodology and investment strategies of the subadvisors.
Your initial Mutual Fund/ETF Account Programs are described in your Investment Strategy Proposal.

SMA Program

In a SMA Program account the client is offered access to an actively managed investment portfolio chosen
from a roster of one or more sub-advisors from a variety of disciplines. An SMA account is a portfolio of
individually owned securities that can be tailored to fit the client’s investing preferences. 20/20 retains the
sub-advisors for portfolio management services in connection with the SMA program through separate
agreements entered into between 20/20 and the Sub-Advisor on terms and conditions that 20/20 deems
appropriate. Clients may also select individual funds through the SMA Program. Your initial SMA portfolios
are described in your Investment Strategy Proposal and or new account paperwork.



Unified Managed Account Program

Sub-advisors provide us with access to Unified Managed Account portfolios. These portfolios combine
specialized institutional asset class managers, mutual funds and/or exchange traded funds. The Adviser
serves as the overlay manager to manage separate account positions in a comprehensive asset allocation
portfolio of securities in a single brokerage account. Your initial Unified Managed Account Programs are
described in your Investment Strategy Proposal and or new account paperwork.

Advisor Directed Account Programs

Advisor directed accounts are managed by your investment advisor representative (IAR) based on the
financial information and investment objectives you provide. Your IAR designs one or more investment
management and asset allocation portfolios for you. Your initial Advisor Directed Account Programs are
described in your Investment Strategy Proposal and or new account paperwork.

MAS Program Miscellaneous

Trading by third-party money managers may trigger wash sale rule implications. A wash sale occurs when a
security is sold at a loss and then the same or substantially identical security is repurchased within a short
time period. The third-party money manager may not necessarily manage accounts in the MAS Program in a
manner to avoid wash sale implications. You are encouraged to consult with a tax advisor to discuss any tax
implications involving your portfolios in these and in all advisory programs.

DESTINATION PORTFOLIOS

Destination Portfolios are fully managed by Advisor, and are designed to provide clients with a long term
strategic portfolio. The IAR will assist the client to determine the appropriate level of risk to be assumed in
their portfolio. A diversified allocation, that is efficient in accordance with Modern Portfolio Theory, will be
provided that approximates the level of risk. The majority allocation of the strategic portfolios will be built
from long-term Mutual and Exchange Traded Funds, securities that are intended to be held for extended
periods. The portfolios are then customizable based on the client’s needs for income, tax efficiency or
desires for Socially Responsible Investing, using a Core-Satellite Framework. The Core being a strategic
portfolio, the Satellite being a sleeve portfolio tailored based on the objective. In addition to Mutual funds
and ETFs, the Satellite Sleeve may contain additional security types including but not limited to individual
securities and closed end funds (CEFs), master limited partnerships, options, MLP’s, REIT’s and business
development companies (BDC's).

Advisor discretion will be used to purchase securities. All Destination Model securities will be monitored on
a daily basis. If the client wishes, the model portfolios can be applied on a “house-hold” basis, over multiple
accounts. If the portfolio encompasses accounts with different tax characteristics, we will strive to place
those securities in the most efficient account on a best-effort basis. Once a portfolio is fully invested, it will
be periodically rebalanced. The rebalancing frequency (quarterly, semi-annually or annually) will be



determined by the client with the assistance of the IAR as necessary. Advisor will then rebalance the
portfolio typically based on calendar discipline.

Destination Program Miscellaneous

Destination Portfolios will be managed to strive to avoid the triggering of wash sale rules. Technology
provided by the custodian, TD Ameritrade Institutional, helps to reduce the re-purchase of securities for 30
days after a sale. For accounts that are to be fully invested, a Non-Transaction-Fee (NTF) Indexed ETF will be
used as a placeholder. However, if no NTF ETF exists for a particular asset class, the allocation will remain in
cash for an approximate 30 day period.

MODEL PORTFOLIO INVESTMENT SELECTION AND PORTFOLIO MANAGEMENT

The client’s investment adviser representative (“IAR”) will assist clients in clarifying their investment needs,
including but not limited to investment objectives, tolerance for risk, and investment time horizon, and
provide professional advice. In an effort to assist the client in achieving his or her investment goals, the IAR
will work with the client in selecting the appropriate asset manager(s) and/or strategy(ies) based on such
factors as the manager’s selected risk adjusted returns and the client’s suitability needs. The client’s
Agreement will document the manager(s) and strategies selected by the client.

The Advisor or asset manager(s) will provide investment management of each client’s funds on a
discretionary basis through the client’s Program(s) account(s). This written discretionary authority will be
granted through limited Trading Authorization as detailed in the Agreement.

Asset managers available through the Program(s) will offer various model portfolios under this program. The
model portfolios will include investments in, but not limited to ETFs and mutual funds. The client has ability
to withdraw securities or cash; vote securities; receive a written confirmation or other notification of each
securities transaction and all other documents required by law to be provided to security holder; and
proceed directly as a security holder against the issuer of any security in the client's account. The client can
also impose reasonable restrictions on the management of the client's account, including the designation of
particular securities or types of securities that should not be purchased for the account, or that should be
sold if held in the account.

PORTFOLIO EVALUATION AND IMIONITORING SERVICES

The asset manager(s) for the client’s account will monitor, rebalance, and manage changes to the client’s
account(s). The custodian will furnish, no less than, quarterly reports to its clients. These reports are
intended to inform clients as to the value of their portfolios and how their investments have performed
during the selected period. Clients will also receive account statements from the Custodian at least
quarterly, detailing the activity in the client’s account, including the amount of advisory fees paid directly to
the Adviser.

Information contained in Advisor provided reports is believed to be accurate, however, the accuracy and
completeness of the information is not guaranteed, and is not intended to replace the account statements
clients receive from the Custodian. The statements clients receive from the Custodian should be considered
the official record for all pertinent account information. Clients should compare the information contained
in the Custodian account statement with the Adviser’s available reports. Clients should promptly convey any
discrepancies to their IAR or the Adviser’s Chief Compliance Officer. Clients should also notify the Chief



Compliance Officer if they do not receive the account statements from The Custodian on at least a quarterly
basis. Calculations and data provided on the performance reports should not be relied upon for tax
purposes, but rather clients should use the original transaction confirmations and 1099's instead. The
Advisor makes available paper copy reports, email reports or web based reports which are available for daily
access upon client request.

SUITABILITY AND CHANGES IN YOUR FINANCIAL CIRCUMSTANCES

ADVISER’s IARs make investment decisions for a client’s portfolio on a discretionary basis according to the
client’s stated objectives, financial circumstances, and risk tolerance. ADVISER is not required to verify any
information it receives from clients or from a client’s other professionals (e.g. attorney, accountant, etc.)
and the Firm is expressly authorized to rely on the information clients provide. Clients must promptly notify
ADVISER of any change in financial circumstances or investment objectives that might affect the manner in
which a client’s account(s) should be managed.

Program Fees

Advisor charges an asset-based fee for all its Wrap Fee advisory services, which includes the cost of portfolio
management services, third party managers, custodial services and the execution of securities transactions.
Depending on Program(s) the fee(s) may be assessed and billed quarterly or monthly in advance or arrears.
Please refer to the program contract for actual payment arrangements. Fees will be debited by the
custodian from the client’s account at the beginning of the calendar period, based on the total portfolio
value as of the last business day of the preceding calendar month or quarter. Clients will receive a debit
notice showing the fee for that fee and how it was calculated.

The first fee will be billed upon execution of the Agreement and will be based upon the opening value of the
account. If the Agreement is executed at any time other than the first day of a calendar quarter, the
payment will be prorated.

The Adviser provides investment management services for an annual fee based on the amount of assets
under management (portfolio value). The total amount of wrap fee is negotiable between the advisor and
client subject to a maximum of 2% annually.

FEE COMPARISON

A portion of the fees paid to the Adviser are used to cover the securities brokerage commissions and
transactional costs attributed to the management of its clients’ portfolios, the financial advice offered by the
client’s selected IAR, as well as the fees charged by the asset managers engaged to provide services under
the Program. The asset managers servicing accounts through the Program receive a fee based upon the
assets under their management.

Services provided through the Program may cost clients more or less than purchasing these services
separately. The number of transactions made in a client’s account(s), as well as the commissions charged for
each transaction, determines the relative cost of the Program versus paying for execution on a per
transaction basis and paying a separate fee for advisory services. Fees paid for the Program may also be
higher or lower than fees charged by other sponsors of comparable investment advisory programs.



ADDITIONS, WITHDRAWALS AND TERMINATIONS

Clients may make additions to and withdrawals from their account at any time in cash or securities. One
business week notice to adviser is preferred for withdrawals. The Adviser reserves the right to liquidate any
transferred securities or decline to accept particular securities into a client’s account. Clients must notify the
Adviser upon withdrawing assets from their account. The Adviser recommends to clients that (1) when the
Adviser liquidates transferred securities they may be subject to additional fees such as transaction fees, fees
assessed at the mutual fund level (i.e., contingent deferred sales charge) and/or tax ramifications and (2)
withdrawals are subject to the usual and customary securities settlement procedures.

If the client terminates his or her account during any billing period, the Adviser will refund the client’s
account any pre-paid advisory fees on a pro-rata basis from the date of termination to the end of the billing
period. For amounts withdrawn from an existing account during the quarter, any pre-paid advisory fee for
those assets will be refunded on a pro-rata basis from the date of the withdrawal to the end of the billing
period, and credited to the account during the next billing cycle. Additionally, if the client transfers his or her
account to another firm, the client may pay an outgoing account transfer fee.

OTHER CHARGES

There may be other costs assessed by third parties and/or the Adviser, which are not included in the
Program Fee. For example, there may be charges imposed directly by a mutual fund or exchange-traded
fund in the account (e.g. fund management fees and other fund expenses as disclosed in the prospectus),
deferred sales charges, odd-lot differentials, transfer taxes, wire transfer and electronic fund fees, annual
check writing and debit card fees, check stop payment fees, returned check fees, ACH return fees, security
transfer and redemption fees, reorganization processing fees, trade confirmation fees, outgoing account
transfer fees, margin extension fees, margin debit interest, IRA annual maintenance fees, IRA termination
fees, amounts charged to produce year-end statements and account reports, and other fees and taxes on
brokerage accounts and securities transactions. Clients may obtain a schedule of these additional fees by
contacting their IAR or the Adviser.

Compensation

The Adviser’s IARs receive a portion of the advisory fee that clients pay to the Firm as a percentage of the
client’s overall advisory fee. This creates an incentive for IARs to recommend that clients participate in a
wrap fee program rather than a non-wrap fee program (where clients pay for trade execution costs) or
brokerage account where commissions are charged. In some cases, the Adviser may stand to earn more
compensation from advisory fees paid to the Firm through a wrap fee program arrangement if a client’s
account is not actively traded.

Item 5: Account Requirements and Types of Clients

The Adviser generally provides investment advice to individuals, high net worth individuals, pension and
profit sharing plans, pension consulting, foundations, trusts, charitable organizations, corporations or
other business entities.

MINIMUM ACCOUNT SIZE




The Adviser will use the minimum of any sub-manager and will vary. Exceptions may be made, solely at the
Adviser’s discretion, based on a variety of factors, including but not limited to, prior or anticipated
investment activity and family or employment relationships. The Firm may, at its discretion, aggregate
related accounts in the same household in determining whether the account minimum has been met.
Minimums may be negotiated depending on a client’s personal circumstances.

Item 6: Portfolio Manager Selection and Evaluation

Selecting and Reviewing Portfolio Managers
Adviser acts as the sponsor and portfolio manager under the Program. Clients’ investment portfolios are
managed either directly by the Adviser or through the use of certain asset managers.

The Adviser uses a detailed due diligence process to evaluate and approve asset managers for the
Program(s). Factors influencing selection of an asset manager include, but are not limited to, accessibility;
ability to customize, knowledge of products currently offered, tenure, relative cost, education, and
knowledge of general economic and market factors and other criteria. The Adviser also reviews performance
of asset managers and other third-party reporting sources in its evaluation process. The Adviser will offer
the investment management services of numerous professional asset managers.

The Adviser continues to monitor the performance of asset managers participating in MAS or other
programs to review performance and value contributions for which they were selected. The Adviser may
eliminate an asset manager who is under-performing from the platform at its. In the event that an asset
manager needs to be replaced, the Adviser has the sole discretion to hire a new asset manager and adjust
the weighting of the allocation accordingly.

Related Persons as Portfolio Managers

20/20 and its related persons act as portfolio manager(s) for the wrap fee program(s) previously described in
this Wrap Fee Program Brochure. This creates a conflict of interest in that portfolio managers could place
their own or the Adviser's interests before a client’s interest. The Adviser has adopted Compliance
Procedures and a Code of Ethics that requires the Firm’s portfolio managers and other employees of the
firm to adhere to their fiduciary duty and avoid activities, interests and relationships that run contrary (or
appear to run contrary) to the best interests of clients.

The Adviser uses the same detailed due diligence process described above to evaluate and approve related
portfolio asset managers for the MAS as it does for outside managers.

ADVISORY BUSINESS

Adviser is an independent investment adviser registered with the SEC since 2015. The Adviser offers a
variety of financial services to both existing and prospective clients that are tailored to the client’s stated
objectives.

Investment Management



As part of the investment management service, aspects of the client’s financial affairs are reviewed and
goals and objectives to reach those goals are discussed. As goals and objectives change over time,
suggestions are made and implemented on an ongoing basis. The Adviser periodically reviews a client’s
financial situation and portfolio through regular contact with the client which often includes an annual
meeting with the client.

The scope of work and fee for an Advisory Service Agreement is provided to the client in writing prior to the
start of the relationship. The agreement sets forth the services to be provided, the fees for the service and
the agreement may be terminated by either party in writing at any time.

Financial Planning

The financial plan may include, but is not limited to: a net worth statement; a cash flow statement; a review
of investment accounts, including reviewing asset allocation and providing repositioning recommendations;
strategic tax planning; a review of retirement accounts and plans including recommendations; a review of
insurance policies and recommendations for changes, if necessary; one or more retirement scenarios; estate
planning review and recommendations; and education planning with funding recommendations.

The financial planning may be the only service provided to the client and does not require that the client use
or purchase the investment advisory services offered by the Adviser or any of the insurance products or
other products and services offered by the associated persons of the Adviser. There is an inherent conflict
of interest for the Adviser whenever a financial plan recommends use of professional investment
management services or the purchase of insurance products or other financial products or services. The
Adviser or its associated persons may receive compensation for financial planning and the provision of
investment management services and/or the sale of insurance and other products and services. The Adviser
does not make any representation that these products and services are offered at the lowest available cost
and the client may be able to obtain the same products or services at a lower cost from other providers.
However, the client is under no obligation to accept any of the recommendations of the Adviser or use the
services of the Adviser in particular.

Clients may impose restrictions on investing in certain securities or types of securities.

PERFORMANCE-BASED FEES AND SIDE-BY-SIDE MIANAGEMENT

The Adviser does not charge any performance-based fees (fees based on a share of capital gains on or
capital appreciation of the assets of a client).

METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK OF LOSS

Security analysis methods may include charting, fundamental analysis, technical analysis or cyclical analysis.
Strategies may include long-term purchases, short-term purchases, trading, short sales, margin transactions,
and option writing (including covered options, uncovered options or spreading strategies).

Each IAR may use a different investment methodology when managing client assets based upon the
objectives stated by the client. The Adviser does not represent, warrant or imply that the services or
methods of analysis used by the Adviser can or will predict future results, successfully identify market tops
or bottoms, or insulate clients from losses due to market corrections, crashes, or extraordinary events. The



Adviser cannot assure clients’ goals or objectives will be achieved or its advisory services will provide a
better return than other investment strategies. Investing in securities involves risk of loss that clients should
be prepared to bear. Past performances of any recommended managers or funds or securities, or the
success of a manager is no guarantee of future success. There can be no assurance that clients will not incur
losses.

The following risk factors are not intended to be a full or complete listing of all the risks involved in investing,
and clients should engage in their own evaluation of such risks.

Interest-rate Risk: Fluctuations in interest rates may cause investment prices to fluctuate. For
example, when interest rates rise, the face value on existing bonds becomes less attractive, causing
their market values to decline. Similarly, equities may also suffer from a rising interest rates.
Therefore, in real terms, client portfolios may not keep up with the rate of inflation.

Market Risk: The price of a security, bond, or mutual fund may drop in reaction to tangible and
intangible events and conditions. This type of risk is caused by external factors independent of a
security’s particular underlying circumstances. For example, political, economic and social
conditions may trigger market events that may cause prices to fall.

Inflation Risk: When any type of inflation is present, a dollar today will not buy as much as a dollar
next year, because purchasing power is eroding at the rate of inflation.

Currency Risk: Overseas investments are subject to fluctuations in the value of the dollar against the
currency of the investment’s originating country. This is also referred to as exchange rate risk.
Investments made in foreign countries may depreciate if the corresponding value of the country’s
currency goes down.

Reinvestment Risk: This is the risk that future proceeds from investments may have to be
reinvested at a potentially lower rate of return (e.g., interest rate). This primarily relates to fixed
income securities.

Business Risk: These risks are associated with a particular industry or a particular company within an
industry. For example, oil-drilling companies depend on finding oil and then refining it, a lengthy
process, before they can generate a profit. They carry a higher risk of potential profitability than an
electric company, which generates its income from a steady stream of customers who buy
electricity no matter what the economic environment is like.

Liquidity Risk: Liquidity is the ability to readily convert an investment into cash. Generally, assets are
more liquid if many individuals are interested in buying or selling a standard asset or product. For
example, Treasury Bills are highly liquid, while real estate properties are not.

Financial Risk: Excessive borrowing to finance a business’ operations increases the risk of
profitability because the company must meet the terms of its obligations in good times and bad.
During periods of financial stress, the inability to meet loan obligations may result in bankruptcy
and/or a declining market value.

VOTING CLIENT SECURITIES

The Adviser will not vote nor advise clients how to vote proxies for securities held in client accounts. The
client keeps the authority and responsibility for the voting of these proxies. The Adviser does not give any
advice or take any action with respect to the voting of these proxies. For accounts subject to the provisions



of the Employee Retirement Income Security Act of 1974 (“ERISA”), the plan fiduciary specifically keeps the
authority and responsibility for the voting of any proxies for securities held in plan accounts. The custodian
will promptly forward any proxy voting information to clients or their representatives.

Item 7: Client Information Provided to Portfolio Managers

The Adviser gathers information (such as financial information, investment objectives, and risk tolerance)
regarding clients to aid in providing appropriate and suitable investment advice regarding participation in
the MAS program and selection of the appropriate portfolio. The Adviser shares this information only when
necessary for processing or administering your account. Please consult the Adviser’s privacy policy for
further details about information sharing.

Item 8: Client Contact with Portfolio Managers

Clients will have limited access to their selected money manager in MAS, through their selected IAR. Clients
should direct any questions regarding their account or participation in the MAS program to their IAR.

[tem 9: Additional Information

Disciplinary Information
The firm and its employees have not been involved in legal or disciplinary events related to past or present
investment clients.

Item 10: Other Financial Industry Activities and Affiliations

Employees may sell other products or provide services outside of their role as investment adviser
representatives with the Adviser.

Registered Representatives of Broker-Dealer

IARs may also registered representatives of non-affiliated, securities broker-dealers. Clients may work with
their IAR in his or her separate capacity as a registered representative of those broker-dealers. When acting
in his or her separate capacity as a registered representative, the IAR may sell, for commissions, general
securities products such as stocks, bonds, mutual funds, exchange-traded funds, and variable annuity and
variable life products to a Client. As such, IARs may suggest that a client implement investment advice by
purchasing securities products through a commission-based brokerage account in addition to or in lieu of a
fee-based investment-advisory account. This receipt of commissions creates an incentive to recommend
those products for which a client’s investment adviser

representative will receive a commission in his or her separate capacity as a registered representative of a
securities broker-dealer. Consequently, the objectivity of the advice rendered to clients could be biased.

Clients are under no obligation to use the services of the Firm’s representatives in this separate capacity as a
registered representative or to use those broker-dealers, and can select any broker-dealer to implement
securities transactions. If a client selects the Adviser’s representatives to implement securities transactions



in their separate capacity as registered representatives, they must use those broker-dealers. Prior to
effecting any such transactions, clients are required to enter into a new account agreement with those
broker-dealers. The commissions charged those broker-dealers may be higher or lower than those charged
by other broker-dealers. In addition, the registered representatives may also receive additional ongoing 12b-
1 fees for mutual fund purchases from the mutual fund company during the period that clients maintain the
mutual fund investment.

Insurance Agents

Persons providing investment advice on the Firm’s behalf are licensed as independent insurance agents.
These persons will earn commission-based compensation for selling insurance products to Firm clients.
Insurance commissions earned are separate and in addition to the Advisor’s advisory fees. This practice
presents a conflict of interest because persons providing investment advice on behalf of the Adviser who are
insurance agents may have an incentive to recommend insurance products. However, clients are under no
obligation, contractually or otherwise, to purchase insurance products through any person affiliated with
the Firm.

Item 11 - Code of Ethics, Participation or Interest in Client

Transactions and Personal Trading
Code of Ethics

The Adviser has adopted a Code of Ethics for the purpose of instructing its personnel in their ethical
obligations and to provide rules for their personal securities transactions. The Firm and its personnel owe a
duty of loyalty, fairness and good faith towards their clients, and the obligation to adhere not only to the
specific provisions of the Code but to the general principles that guide the Code. The Code of Ethics covers a
range of topics that may include: general ethical principles, reporting personal securities trading, exceptions
to reporting securities trading, reportable securities, initial public offerings and private placements,
reporting ethical violations, distribution of the Code of Ethics, review and enforcement processes,
amendments to Form ADV and supervisory procedures. The Adviser will provide a copy of the Code of Ethics
to any client or prospective client upon request.

Participation or Interest in Client Transactions

The Adviser or individuals associated with the Adviser may buy or sell securities identical to those
recommended to clients for their personal accounts. In addition, any related person(s) may have an interest
or position in a certain security, which may also be recommended to a client. Under the Firm’s Code of
Ethics, the Adviser and its managers, members, officers and employees may invest personally in securities of
the same classes as are purchased for clients and may own securities of the issuers whose securities are
subsequently purchased for clients. If an issue is purchased or sold for clients and any of the Adviser,
managers, members, officers and employees on the same day purchase or sell the same security, either the
clients and the Adviser, managers, members, officers or employees shall receive or pay the same price or
the clients shall receive a more favorable price. The Adviser and its managers, members, officers and
employee may also buy or sell specific securities for their own accounts based on personal investment
considerations, which the Firm does not deem appropriate to buy or sell for clients.



Personal Trading

The Chief Compliance Officer reviews employee trades (except for his own trading activity that is reviewed
by another principal or officer of the Firm). The personal trading reviews ensure that the personal trading of
employees does not affect the markets, and that clients of the Firm receive preferential treatment.

Item 12 - Brokerage Practices

Advisor participates in the TD Ameritrade Institutional program. TD Ameritrade Institutional is a division of
TD Ameritrade, Inc. (“TD Ameritrade”) member FINRA/SIPC. TD Ameritrade is an independent [and
unaffiliated] SEC-registered broker-dealer. TD Ameritrade offers to independent investment Advisors
services which include custody of securities, trade execution, clearance and settlement of transactions.
Advisor receives some benefits from TD Ameritrade through its participation in the program. (Please see the
disclosure under Item 14 below.)

[tem 13 - Review of Accounts

IARs provide ongoing advice to clients, routinely review client portfolios and are responsible for
communicating with clients at least annually. Additionally, a representative sample of all accounts are
reviewed on a periodic basis by the Adviser’s Compliance Department and/or designated supervisors. The
Firm may use a series of surveillance, exception and trading reports that are designed to facilitate this
review. Supervisory review of these accounts should include general account activity and other triggering
factors such as (1) fees charged; (2) account performance and performance reports; (3) products used; (4)
securities concentration; and (5) other triggering factors as determined by the reviewing principal.

Clients will receive account statements directly from the account custodian, and are welcome to request and
receive periodic performance reports. The Firm urges clients to compare the information provided on
performance reports closely to the information presented on the account statements provided by the
account custodian. Clients should defer to the custodian’s account statements where discrepancies are
noted. Clients can direct any questions about account statements to the custodian or the Firm.

Item 14 - Client Referrals and Other Compensation

As disclosed under Item 12 above, Advisor participates in TD Ameritrade’s institutional customer program
and Advisor may recommend TD Ameritrade to Clients for custody and brokerage services. There is no direct
link between Advisor’s participation in the program and the investment advice it gives to its Clients,
although Advisor receives economic benefits through its participation in the program that are typically not
available to TD Ameritrade retail investors. These benefits include the following products and services
(provided without cost or at a discount): receipt of duplicate Client statements and confirmations; research
related products and tools; consulting services; access to a trading desk serving Advisor participants; access
to block trading (which provides the ability to aggregate securities transactions for execution and then
allocate the appropriate shares to Client accounts); the ability to have advisory fees deducted directly from
Client accounts; access to an electronic communications network for Client order entry and account
information; access to mutual funds with no transaction fees and to certain institutional money managers;



and discounts on compliance, marketing, research, technology, and practice management products or
services provided to Advisor by third party vendors. TD Ameritrade may also have paid for business
consulting and professional services received by Advisor’s related persons. Some of the products and
services made available by TD Ameritrade through the program may benefit Advisor but may not benefit its
Client accounts. These products or services may assist Advisor in managing and administering Client
accounts, including accounts not maintained at TD Ameritrade. Other services made available by TD
Ameritrade are intended to help Advisor manage and further develop its business enterprise. The benefits
received by Advisor or its personnel through participation in the program do not depend on the amount of
brokerage transactions directed to TD Ameritrade. As part of its fiduciary duties to clients, Advisor
endeavors at all times to put the interests of its clients first. Clients should be aware, however, that the
receipt of economic benefits by Advisor or its related persons in and of itself creates a potential conflict of
interest and may indirectly influence the Advisor’s choice of TD Ameritrade for custody and brokerage
services.

Incoming Referrals

The Firm receives client referrals which may come from current clients, estate planning attorneys,
accountants, employees, personal friends of employees and other similar sources. The Firm does not
compensate referring parties for these referrals.

Referrals to Third Parties

The Adviser does not accept referral fees or any form of remuneration from other professionals when a
prospect or client is referred to them.

Other Compensation

Advisor also receives from TD Ameritrade certain additional economic benefits (“Additional Services”) that
may or may not be offered to any other independent investment Advisors participating in the program.
Specifically, the Additional Services include services from DocuSign, Morningstar, Box.com, LaserApp, LSA
Portfolio Analytics, Riskalyze, Orion, Redtail, YCharts, Inc., Money Guide Pro, FI 360 and eMoney. TD
Ameritrade provides the Additional Services to Advisor in its sole discretion and at its own expense, and
Advisor does not pay any fees to TD Ameritrade for the Additional Services. Advisor and TD Ameritrade have
entered into a separate agreement (“Additional Services Addendum”) to govern the terms of the provision
of the Additional Services.

Advisor’s receipt of Additional Services raises potential conflicts of interest. In providing Additional Services
to Advisor, TD Ameritrade most likely considers the amount and profitability to TD Ameritrade of the assets
in, and trades placed for, Advisor’s Client accounts maintained with TD Ameritrade. TD Ameritrade has the
right to terminate the Additional Services Addendum with Advisor, in its sole discretion, provided certain
conditions are met. Consequently, in order to continue to obtain the Additional Services from TD
Ameritrade, Advisor may have an incentive to recommend to its Clients that the assets under management
by Advisor be held in custody with TD Ameritrade and to place transactions for Client accounts with TD
Ameritrade. Advisor’s receipt of Additional Services does not diminish its duty to act in the best interests of
its Clients, including to seek best execution of trades for Client accounts.



Financial Information
The Adviser does not require or solicit prepayment of more than $1,200 in fees per client, six months or
more in advance, has never filed for bankruptcy and is not aware of any financial condition that is expected

to affect its ability to manage client accounts.



Appendix — ADV2B Investment Committee

The following members are Investment Committee Members for 20/20 Capital Management, Inc. as
well as your investment adviser representative’s brochure supplement.

FORM ADV Part 2B
Disclosure Brochure Supplement « 06/22/2018



CHRISTOPHER AUSTIN
PHONE 714-433-1299
FAX 714-433-1292

20/20 CAPITAL MANAGEMENT, INC
940 SOUTH COAST DRIVE, STE 110
COSTA MESA, CA 92626
MAIN PHONE: 714-433-1299

This brochure supplement provides clients with information about Christopher Austin that supplements
the 20/20 Capital Management Form ADV 2A or other relevant program disclosure brochures.

You should have received a copy of the 20/20 Capital Management Form ADV 2A or other relevant
program disclosure brochures. Please contact ROBERT ROCHE, Supervisory Specialist at (714) 433-
1299 x103 if you did not receive a copy of the relevant disclosure brochure or if you have any questions
about the contents of this brochure supplement. The information in this brochure has not been approved or
verified by the United States Securities and Exchange Commission, or by any state securities authority.

Additional information about CHRISTOPHER AUSTIN is available on the SEC's website at
www.adviserinfo.sec.qov.



http://www.adviserinfo.sec.gov/
http://www.adviserinfo.sec.gov/




EDUCATIONAL BACKGROUND & BUSINESS EXPERIENCE

20/20 Capital Management requires that all investment advisor supervised persons
in an advisory function within the firm possess, minimally, a college degree and/or
appropriate business experience or designations.

CHRISTOPHER SCOTT AUSTIN
Year of birth: 1978
Education

Kentucky Country Day School - 1996
Boston University - BS, 2001
Manufacturing Engineering

Pepperdine University - MBA, 2009

Business Experience

e 20/20 CAPITAL MANAGEMENT, INC.

CHIEF INVESTMENT OFFICER

05/2018-PRESENT

e AMERITAS INVESTMENT CORP,

REGISTERED REPRESENTATIVE/INVESTMENT ADVISOR,
03/2014-PRESENT

e 20/20 FINANCIAL ADVISERS,

STAFF,

03/2014-PRESENT

e EURO PACIFIC CAPITAL, INC,,

REGISTERED REPRESENTATIVE

01/2013-02-2014

e BANK OF AMERICA, N.A,

FINANCIAL ADVISOR,

08/2011 - 01/2013

e MERRILL LYNCH, PIERCE, FENNER & SMITH, INC.,
FINANCIAL ADVISOR TRAINEE,

08/2011 - 01/2013

e PRUCO SECURITIES, LLC,



FINANCIAL PROFESSIONAL ASSOCIATE,
12/2010-08/2011

e PRUDENTIAL INSURANCE COMPANY OF AMERICA,
FINANCIAL PROFESSIONAL ASSOCIATE, THE

12/2010 - 08/2011

Professional Licenses/Designations

Chartered Financial Analyst (CFA) - The Chartered Financial Analyst (CFA) charter is
a globally respected, graduate-level investment credential established in 1962 and
awarded by CFA Institute — the largest global association of investment professionals.
To earn the CFA charter, candidates must: 1) pass three sequential, six-hour
examinations; 2) have at least four years of qualified professional investment
experience; 3) join CFA Institute as members; and 4) commit to abide by, and annually
reaffirm, their adherence to the CFA Institute Code of Ethics and Standards of
Professional Conduct. The CFA Program curriculum provides a comprehensive
framework of knowledge for investment decision making and is firmly grounded in the
knowledge and skills used every day in the investment profession. The three levels of
the CFA Program test a proficiency with a wide range of fundamental and advanced
investment topics, including ethical and professional standards, fixed-income and equity
analysis, alternative and derivative investments, economics, financial reporting
standards, portfolio management, and wealth planning. The CFA Program curriculum
is updated every year by experts from around the world to ensure that candidates learn
the most relevant and practical new tools, ideas, and investment and wealth
management skills to reflect the dynamic and complex nature of the profession. To learn
more about the CFA charter, visit www.cfainstitute.org.

Series 7 - General Securities Representative Exam (Stockbroker)--To obtain the Series
7 an initial qualifying exam administered by the Financial Industry Regulatory Authority
(“FINRA”) must be passed. Continuing Education requirements include attending an
Annual Compliance Meeting and Firm Element Training. Also required to be taken is a
computer based program within 120 days of the second anniversary of obtaining the
registration and every three years thereafter.

Series 63 - Uniform Securities Agent State Law Exam--To obtain the Series 63 an initial
qualifying exam administered by the Financial Industry Regulatory Authority (“FINRA”)
must be passed. Continuing Education requirements include attending an Annual
Compliance Meeting and Firm Element Training. Also required to be taken is a computer
based program within 120 days of the second anniversary of obtaining the registration
and every three years thereatfter.

Series 65 - Uniform Registered Investment Adviser Law Exam (RIA)--To obtain the
Series 65 an initial qualifying exam administered by the Financial Industry Regulatory
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Authority (“FINRA”) must be passed. Continuing Education requirement include
attending an Annual Compliance Meeting and Firm Element Training. Also required to
be taken is a computer based program within 120 days of the second anniversary of
obtaining the registration and every three years thereafter.

DISCIPLINARY INFORMATION

Clients and prospective clients can view the CRD records (registration records) for
CHRISTOPHER AUSTIN through the SEC's Investment Adviser Public Disclosure
(IAPD) website at www.adviserinfo.sec.gov or FINRA's Broker Check database online
at www.finra.org/brokercheck.

Your Investment Adviser Representative currently has no material legal or
disciplinary events to disclose. Materiality is subject to 20/20 Capital Management's
discretion, and/or defined by the SEC for purposes of this disclosure document.

OTHER BUSINESS ACTIVITIES

CHRISTOPHER AUSTIN does not receive commissions, bonuses or other
compensation based on the sale of securities or other investment products, including
as a registered representative of Ameritas Investment Corp (AIC) — A broker dealer.
CHRISTOPHER AUSTIN may receive a bonus tied to a fraction of firm revenue
generated at the discretion of management.

ADDITIONAL COMPENSATION

CHRISTOPHER AUSTIN may be eligible to receive incentive prizes, awards, and
certain reimbursements for advertising, sales literature and promotions offered by
product promoters such as mutual fund or insurance companies. Our policy is to
permit all advisory representatives to accept such awards and prizes to the extent that
they are usual and customary within the industry, and in compliance with the SEC,
FINRA, or state rules, regulations or guidelines. Because an advisory representative
may receive such incentives, a conflict of interest exists.

Your investment adviser has no additional compensation to disclose.

SUPERVISION

The individual responsible for monitoring the advisory activities of CHRISTOPHER
AUSTIN is ROBERT ROCHE. Supervisor ROBERT may be reached at (714) 433-
1299 x103. ROBERT reviews the trading activities of CHRISTOPHER AUSTIN.


http://www.adviserinfo.sec.gov/
http://www.finra.org/brokercheck

FORM ADV Part 2B
Disclosure Brochure Supplement « 10/30/2018

ELMER "ROBERT" BRANCH Il

1663 N. CLYDE MORRIS BLVD, STE 2
DAYTONA BEACH, FL 32117

PHONE 386-671-0976

FAX 386-671-0776

670 W. FAIRBANKS AVE
WINTER PARK, FL 32789
PHONE 407-645-2575

20/20 CAPITAL MANAGEMENT, INC

940 SOUTH COAST DRIVE, STE 110
COSTA MESA, CA 92626
MAIN PHONE: 714-433-1299

This brochure supplement provides clients with information about ELMER "ROBERT" BRANCH llI that
supplements the 20/20 Capital Management, Inc Form ADV 2A or other relevant program disclosure
brochures. You should have received a copy of the 20/20 Capital Management, Inc Form ADV 2A or
other relevant program disclosure brochures. Please contact ROBERT ROCHE, Chief Compliance Officer
at (714) 433-1299 x103 if you did not receive a copy of the relevant disclosure brochure or if you have
any questions about the contents of this brochure supplement. The information in this brochure has not
been approved or

verified by the United States Securities and Exchange Commission, or by any state securities authority.

Additional information about ELMER "ROBERT" BRANCH Il is available on the SEC's website at
www.adviserinfo.sec.gov.

EDUCATIONAL BACKGROUND & BUSINESS EXPERIENCE


http://www.adviserinfo.sec.gov/
http://www.adviserinfo.sec.gov/
http://www.adviserinfo.sec.gov/

20/20 Capital Management requires that all investment advisor supervised persons in
an advisory function within the firm possess, minimally, a college degree and/or
appropriate business experience or designations.

ELMER "ROBERT" BRANCH llI

Year of birth: 1973

Education

Spruce Creek High School, Port Orange, Florida, 1991

The American College, Bryn Mawr, PA, Certified Financial Planner Certificate Program,
2005

The American College, Bryn Mawr, PA, Chartered Financial Consultant Certification,
2004

University of Central Florida, Orlando, Florida, Business Administration, 1996

Business Experience

. Managing Partner & Investment Advisory Representative, 20/20 Capital
Management, Inc (10/2015 — Present)

. Registered Representative and Investment Advisor Representative,
Ameritas Investment Corp, (2003-Present)

. Managing Partner, 20/20 Financial Advisers of Daytona Beach, LLC,
(2003Present)

. Managing Partner — with 20/20 Financial Advisers, LLC — Holding Company
(A Delaware LLC), (03/2007-Present)

. President, Metro Financial Group, Inc, (2003-Present)

Professional Licenses/Designations

Certified Financial Planner (CFP) - Important Information about the Certified Financial
Planner (CFP®) Designation: The Certified Financial Planner (CFP®) certification
represents proven expertise within the financial planning profession. Those with the
CFP® designation have demonstrated competency in all areas of finance related to
financial planning. Candidates for the CFP® designation must pass a certification exam
administered by the Certified Financial Planner Board of Standards Inc. that focuses on
over 100 topics of concern to the financial planning field, such as retirement, estate, and



investment planning. In addition to passing the CFP® certification exam, candidates must
also complete qualifying work experience (three years full-time or equivalent part- time
experience in the financial planning field) and agree to adhere to the CFP Board's code
of ethics and professional responsibility and financial planning standards.

Chartered Financial Consultant (ChFC) - The ChFC, Chartered Financial Consultant
designation is a financial credential awarded by the American College to individuals who
satisfy educational, work experience and ethics requirements. Recipients of the ChFC
certification have completed, and passed examinations, on at least seven mandatory
college-level courses in the areas of financial, insurance, retirement and/or estate
planning, as well as income taxation and/or investments. Additionally, recipients have
completed at least three elective courses on the financial system, estate planning
applications, executive compensation, and/or retirement decisions. In order to maintain
this designation, ChFC holders must satisfy the ongoing requirements of the Professional
Achievement in Continuing Education ("PACE"), which includes at least 30 hours of
continuing education every two years.

Series 7 — General Securities Representative Exam — To obtain the Series 7 an initial
qualifying exam administered by the Financial Industry Regulatory Authority (“FINRA”)
must be passed. Continuing Education requirement include attending an Annual
Compliance Meeting and Firm Element Training. Also required to be taken is a
computer based program within 120 days of the second anniversary of obtaining the
registration and every three years thereafter.

Series 63 — Uniform Securities Agent State Law Exam — To obtain the Series 63 an initial
qualifying exam administered by the Financial Industry Regulatory Authority (“FINRA”)
must be passed. Continuing Education requirement include attending an Annual
Compliance Meeting and Firm Element Training. Also required to be taken is a computer
based program within 120 days of the second anniversary of obtaining the registration
and every three years thereatfter.

Series 65 - Uniform Registered Investment Adviser Law Exam (RIA)--To obtain the
Series 65 an initial qualifying exam administered by the Financial Industry Regulatory
Authority (“FINRA”) must be passed. Continuing Education requirement include
attending an Annual Compliance Meeting and Firm Element Training. Also required to
be taken is a computer based program within 120 days of the second anniversary of
obtaining the registration and every three years thereafter.

DISCIPLINARY INFORMATION

Clients and prospective clients can view the CRD records (registration records) for



ELMER "ROBERT" BRANCH llI through the SEC's Investment Adviser Public
Disclosure (IAPD) website at www.adviserinfo.sec.gov or FINRA's Broker Check
database online at www.finra.org/brokercheck.

Your Investment Adviser Representative currently has no material legal or disciplinary
events to disclose. Materiality is subject to 20/20 Capital Management's discretion,
and/or defined by the SEC for purposes of this disclosure document.

OTHER BUSINESS ACTIVITIES

ELMER "ROBERT" BRANCH Ill may receive commissions, bonuses or other
compensation based on the sale of securities or other investment products, including as
a registered representative of Ameritas Investment Corp (AIC) — A broker dealer. This
may include distribution or service (“trail") fees from the sale of mutual funds. While your
IARs endeavor at all times to put your interest first as part of AIC's fiduciary duty, you
should be aware that the receipt of additional compensation itself creates a conflict of
interest, and may affect the judgment of these individuals when making
recommendations.

Your investment adviser operates under a DBA name, listed below.

20/20 Financial Advisers of Daytona Beach, LLC

Your investment adviser is licensed as an independent insurance agent for the purpose
of selling fixed insurance products.

Your investment adviser offers insurance products through a DBA name, listed below.

20/20 Financial Advisers of Daytona Beach, LLC

. Metro Financial Group, Inc.

In addition, your investment adviser has the following other investment-related business
activities to disclose, listed below.

. 20/20 Financial Advisers of Daytona Beach, LLC, Managing Partner
. 20/20 Financial Advisers, LLC — A Delaware Holding Company, Managing

Partner

ADDITIONAL COMPENSATION


http://www.adviserinfo.sec.gov/
http://www.adviserinfo.sec.gov/
http://www.adviserinfo.sec.gov/
http://www.finra.org/brokercheck
http://www.finra.org/brokercheck
http://www.finra.org/brokercheck
http://www.finra.org/brokercheck

ELMER "ROBERT" BRANCH IIl may be eligible to receive incentive prizes, awards,
and certain reimbursements for advertising, sales literature and promotions offered by
product promoters such as mutual fund or insurance companies. Our policy is to permit
all advisory representatives to accept such awards and prizes to the extent that they
are usual and customary within the industry, and in compliance with the SEC, FINRA,
or state rules, regulations or guidelines. Because an advisory representative may
receive such incentives, a conflict of interest exists.

Your investment adviser has no additional compensation to disclose.
SUPERVISION
The individual responsible for monitoring the advisory activities of ELMER "ROBERT"

BRANCH IIl is ROBERT ROCHE and may be reached at (888) 541-9694 x704.
ROBERT ROCHE reviews the trading activities of ELMER "ROBERT" BRANCH III.

FORM ADV Part 2B
Disclosure Brochure Supplement « 08/01/2018

TOM RAYMOND GIBBINGS SR
1545 HOTEL CIRCLE SOUTH #190 SAN DIEGO,
CA 92108

Phone 619-501-7501
Fax 619-718-6522

20/20 CAPITAL MANAGEMENT, INC
940 SOUTH COAST DRIVE, STE 110
COSTA MESA, CA 92626



MAIN PHONE: 714-433-1299

This brochure supplement provides clients with information about TOM GIBBINGS that supplements the
20/20 Capital Management Form ADV 2A or other relevant program disclosure brochures.

You should have received a copy of the 20/20 Capital Management, Inc Form ADV 2A or other relevant
program disclosure brochures. Please contact ROBERT ROCHE, Supervisory Specialist at (714) 433-
1299 x103 if you did not receive a copy of the relevant disclosure brochure or if you have any questions
about the contents of this brochure supplement. The information in this brochure has not been approved
or
verified by the United States Securities and Exchange Commission, or by any state securities authority.

Additional information about TOM GIBBINGS is available on the SEC's website at
www.adviserinfo.sec.qgov.

EDUCATIONAL BACKGROUND & BUSINESS EXPERIENCE

20/20 Capital Management requires that all investment advisor supervised persons in
an advisory function within the firm possess, minimally, a college degree and/or
appropriate business experience or designations.

TOM RAYMOND GIBBINGS SR

Year of birth: 1955

Education
Point Loma High School, San Diego, California

San Diego State University, Bachelor of Arts, Psychology, 1979

Business Experience

. Managing Partner, 20/20 Capital Management, Inc, (10/2015 — Present)

. Managing Partner, 20/20 Financial Advisers, LLC — Holding Company (A
Delaware LLC) — (01/2007 — Present)

. 20/20 Financial Advisers of San Diego, LLC, (10/2002 — Present)

. Registered Representative, Ameritas Investment Corp. (10/2003- Present)
. Agent, Ameritas Life Insurance Company, (10/2003- Present)

. Agent, Union Central Life Insurance, (06/2006- Present)

. Agent, Acacia Life Insurance, (10/2003- Present)


http://www.adviserinfo.sec.gov/
http://www.adviserinfo.sec.gov/
http://www.adviserinfo.sec.gov/

. Agent, Acacia Mutual Life, (08/1979- Present)

Professional Licenses/Designations

Certified Financial Planner (CFP®) - Important Information about the Certified
Financial Planner (CFP®) Designation: The Certified Financial Planner (CFP®)
certification represents proven expertise within the financial planning profession.
Those with the CFP® designation have demonstrated competency in all areas of
finance related to financial planning. Candidates for the CFP® designation must pass
a certification exam administered by the Certified Financial Planner Board of
Standards Inc. that focuses on over 100 topics of concern to the financial planning
field, such as retirement, estate, and investment planning. In addition to passing the
CFP® certification exam, candidates must also complete qualifying work experience
(three years full-time or equivalent part- time experience in the financial planning
field) and agree to adhere to the CFP® Board's code of ethics and professional
responsibility and financial planning standards.

Chartered Life Underwriter (CLU) - The Chartered Life Underwriter® (CLU®) is the
world's most respected designation of insurance expertise, focusing on the insurance
needs of individuals, business owners and professional clients. Designees must have
three years of full-time business experience within the five years preceding the awarding
of the designation, with an undergraduate degree counting towards only one of those
years. Designees must adhere to the American College Code of Ethics and complete 30
hours of CE credits every two years.

Series 65 - Uniform Registered Investment Adviser Law Exam (RIA)--To obtain the
Series 65 an initial qualifying exam administered by the Financial Industry Regulatory
Authority (“FINRA”) must be passed. Continuing Education requirement include
attending an Annual Compliance Meeting and Firm Element Training. Also required to
be taken is a computer based program within 120 days of the second anniversary of
obtaining the registration and every three years thereafter.

DISCIPLINARY INFORMATION

Clients and prospective clients can view the CRD records (registration records) for TOM
GIBBINGS through the SEC's Investment Adviser Public Disclosure (IAPD) website at
www.adviserinfo.sec.gov or FINRA's Broker Check database online at
www.finra.org/brokercheck.
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Your Investment Adviser Representative currently has no material legal or disciplinary
events to disclose. Materiality is subject to 20/20 Capital Management ‘s discretion,
and/or defined by the SEC for purposes of this disclosure document.

OTHER BUSINESS ACTIVITIES

TOM GIBBINGS may receive commissions, bonuses or other compensation based on
the sale of securities or other investment products, including as a registered
representative of Ameritas Investment Corp (AIC) — A broker dealer. This may include
distribution or service (“trail") fees from the sale of mutual funds. While your IARs
endeavor at all times to put your interest first as part of AIC's fiduciary duty, you should
be aware that the receipt of additional compensation itself creates a conflict of interest
and may affect the judgment of these individuals when making recommendations.

Your investment adviser operates under a DBA name, listed below.
. 20/20 Financial Advisers of San Diego, LLC
. 20/20 Financial Advisers, LLC, a Delaware Company

Your investment adviser is licensed as an independent insurance agent for the purpose
of selling insurance products.

In addition, your investment adviser has the following other investment-related business
activities to disclose, listed below.

. 20/20 Financial Advisers of San Diego, LLC, Managing Partner

. 20/20 Financial Advisers, LLC, a Delaware Company, Managing Partner

ADDITIONAL COMPENSATION

TOM GIBBINGS may be eligible to receive incentive prizes, awards, and certain
reimbursements for advertising, sales literature and promotions offered by product
promoters such as mutual fund or insurance companies. Our policy is to permit all
advisory representatives to accept such awards and prizes to the extent that they are
usual and customary within the industry, and in compliance with the SEC, FINRA, or
state rules, regulations or guidelines. Because an advisory representative may receive
such incentives, a conflict of interest exists.

Your investment adviser has no additional compensation to disclose.
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SUPERVISION

The individual responsible for monitoring the advisory activities of TOM GIBBINGS is
ROBERT ROCHE and may be reached at (714) 433-1299 x103.
ROBERT ROCHE reviews the trading activities of TOM GIBBINGS.
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