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Item 1 – Cover Page 
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August 23, 2018 

 
 
 
This brochure provides information about the qualifications and business practices of Good Life 
Advisors, LLC. If you have any questions about the contents of this brochure please contact us at 
(610) 898-6927, Ext. 2080 or Denise.Brochu@GoodLifeFA.com. The information in this brochure has 
not been approved or verified by the United States Securities and Exchange Commission (the 
“SEC”) or by any state securities authority. 

 
The designation “registered investment advisor” does not imply a certain level of skill or training.  
Additional information about Good Life Advisors, LLC also is available on the SEC’s website at 
www.adviserinfo.sec.gov. 
 

http://www.goodlifefa.com/
mailto:Denise.Brochu@GoodLifeFA.com
http://www.adviserinfo.sec.gov/
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Item 2 – Material Changes 

 
 
There have been no material changes to report since this brochure was previously filed on March 31, 
2018; however, the firm is in the process of currently evaluating certain changes that may be 
determined to be material. 
 
The firm will ensure that clients promptly receive notice of any material changes as well as a summary 
of such changes within 120 days of the close of our business’ fiscal year without a charge. 
 
Currently, our Disclosure Brochure may be requested by contacting us at (610) 898-6927, Ext. 
2080 or Denise.Brochu@GoodLifeFA.com.  
 
Additional information about Good Life Advisors, LLC is also available via the SEC’s website at 
www.advsiserinfo.sec.gov.  The SEC’s website also provides information about any persons affiliated 
with Good Life Advisors, LLC who are registered, or are required to be registered, as investment 
advisor representatives. 

mailto:Denise.Brochu@GoodLifeFA.com
http://www.advsiserinfo.sec.gov/
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Item 4:  Advisory Business  

 
Good Life Advisors, LLC (“Good Life,” “Advisor,” “we,” or “our”) is a Pennsylvania limited liability company 
(“LLC”) owned by Courtnie Nein and Conor Delaney.  
 
Good Life Financial Advisors started in 2012 as a means to provide independent objective advice to 
families, individuals, and businesses in Berks County and beyond. Founders Conor Delaney and Co-
Founder Courtnie Nein have since developed a national footprint with advisors located all around the 
country serving the needs of Middle America. Conor and Courtnie are relationship centric and have a core 
focus on developing strategic financial plans with each of their clients.  
 
Good Life Advisors, LLC became registered as an investment advisor with the SEC on July 7, 2014. 
 
Our mission is to help our clients work towards financial independence through planning. We want to 
spend time with clients to determine their goals and objectives, time horizon, risk tolerance, and help 
them make suitable financial decisions for their future. Our mission is to build a long-term relationship 
as their trusted and knowledgeable advisor. We aim to accomplish this through education, training, 
integrity and outstanding client service. 
 
As advisors, we commit ourselves to our clients’ financial goals as if they were our own. Our clients in 
return seek a committed relationship that is equally beneficial for both parties. 
 

GUIDANCE 
Our goal is to simplify the complexity that comes with managing multiple financial considerations. 
As your financial advocate, we fulfill your need for competent, objective financial guidance, 
allowing you more time to devote to business, family and your personal passions. 
 
EDUCATION 
We proactively guide you in the financial decision-making process, answering your questions and 
providing the resources you and your family require to make educated decisions that will serve 
your best interests-not ours. We seek to address the concern and take the confusion out of the 
financial decision-making process, replacing it with the clarity and confidence you seek. 
 
ADVICE 
At Good Life Advisors, we have access to independent research on the economy and the markets. 
The need to be unbiased and independent is greater than ever with increased changes in the 
economy and unsettling market volatility. This access allows us the freedom to offer clients 
impartial strategies to manage the challenges of wealth accumulation and management. As a 
group of independent advisors, we have no proprietary investment offerings or products allowing 
us to ensure the advice you receive is objective. 
 
EXPERIENCE 
We bring experience and insight to organizing all aspects of your financial life. We encourage 
compatibility with the other professional advisers in your life such as your tax advisors and 
attorneys to help ensure we are offering compatible advice to meet your goals and needs. 

 
Good Life Advisors is part of a fast-growing network of financial professionals who have made the 
decisions to work as independent financial advisors. Even though they are operating as independent 
advisors, using a team approach for support and comradery allows the advisors to collectively share ideas, 
skills set and investment tools. Good Life Advisors has offices in many states and cities in the United 
States and supports more than 70 independent advisors using LPL Financial, an independent FINRA/SIPC 
member broker/dealer for securities business. 
 
 
 

 

http://www.goodlifefa.com/p/our-story
http://www.goodlifefa.com/p/our-story
http://www.goodlifefa.com/p/our-story
http://www.goodlifefa.com/p/our-story
http://www.goodlifefa.com/p/our-story
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Executive Management Team 

 
Conor F. Delaney, Chief Executive Officer (CEO) 
Conor Delaney founded The Good Life Companies in 2012 after seeing a gap in the marketplace for 
successful advisors that wanted a turn-key solution to support their independent financial advisory 
practice. Mr. Delaney, along with his partner Courtnie Nein, began developing procedures, strategies and 
support which became the foundation for the offering at Good Life today. Prior to that, he served as both a 
financial advisor and branch manager for Waddell & Reed Financial Services since 2005. He graduated 
from Alvernia University, Reading, Pennsylvania, with degrees in Accounting and in Business 
Management. Mr. Delaney was a graduate of Red Bank Catholic High School, Red Bank, New Jersey. 
 
Courtnie E. Nein, President 
Courtnie Nein co-founded The Good Life Companies in 2012. Once the need in the marketplace had been 
identified, Ms. Nein was tasked primarily with creating all of the infrastructure, procedures, policies, and 
offerings for the company that would eventually be what it is today. Prior to founding the company, 
Courtnie practiced as an advisor with Conor Delaney at Waddell & Reed. 
 
Ms. Nein attended Syracuse University on a full-tuition field hockey scholarship where she graduated 
within three and a half years with a degree in marketing management. She obtained her securities 
registrations and insurance licenses during her final semester at Syracuse before joining Mr. Delaney at 
Waddell & Reed. Ms. Nein grew up in Leesport, Pennsylvania, in a large family business, which provided 
her with the foundation for becoming the prominent business leader she is today. 
 
Denise J. Brochu, Chief Compliance Officer 
Denise Brochu joined The Good Life Companies in February 2012 after working as a registered advisor 
assistant at Waddell & Reed. After helping to create the infrastructure at Good Life, Mrs. Brochu was 
promoted to Director of Transitions in 2014. In this role, Brochu managed the team of transition specialists, 
provides advisor and client support, processes trades and managed the paperwork flow. In 2016, Denise 
was promoted once again to Director of Compliance. In her most recent roll, Denise handles all RIA 
operations. She also focuses on the brokerage compliance questions and assists advisors with the 
Compliance Max system. Denise also assists in training the advisors prior, during and after transitions.  
Mrs. Brochu went to Johnson & Wales University on a full-tuition scholarship and graduated with a degree 
in International Business. She grew up in Robesonia, Pennsylvania on a family farm which provided her 
with a strong work ethic. Denise is married to her husband Tony and has two daughters. They own a 
successful Kettle Corn and Catering business as well.  
 
Advisory Services 

As an investment advisor, Good Life Advisors provides asset management services on both a 
discretionary and/or non-discretionary basis as well as financial planning primarily to individuals and 
families, business entities, trusts, estates and charitable organizations, etc. We also can provide retirement 
plan consulting insurance consulting and financial planning when such services are specifically requested 
by a client. 
 

The  investment advisory services provided by Good Life Advisors are tailored to the specific needs of 
each client. Prior to providing investment advisory services, investment advisor representatives discuss 
with each client, their particular investment objectives and risk tolerance. Thereafter, we shall implement 
an investment management program that allocates each client’s investment assets in a manner that is 
consistent their designated investment objectives and risk tolerance. 
 

When establishing an investment management program, clients may impose restrictions on investing in 
certain securities or types of securities. Upon request, we will work with clients to accommodate client 
specific restrictions on any of our investments or investment strategy. 
 

Asset Management 

Good Life Advisors, through its investment advisor representatives, provides ongoing investment advice 
and management on assets in the client’s custodial accounts. Advice may be discretionary or non-
discretionary as indicated in the client account agreement.  

http://www.goodlifefa.com/team/conor-f-delaney
http://www.goodlifefa.com/team/conor-f-delaney
http://www.goodlifefa.com/team/courtnie-e-nein
http://www.goodlifefa.com/team/courtnie-e-nein
http://www.goodlifefa.com/team/courtnie-e-nein
http://www.goodlifefa.com/team/denise-j-brochu
http://www.goodlifefa.com/team/denise-j-brochu
http://www.goodlifefa.com/team/denise-j-brochu
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Good Life Advisors works to provide investment advisory services that are specific to needs of each client. 
Prior to providing investment advisory services, an investment advisor representative (“IAR”) will discuss 
with each client, their particular investment objectives and risk tolerances. Based on this review, Good Life 
Advisors allocates each client’s investment assets consistent with their designated investment objectives 
and risk tolerances. Clients may, at any time, impose restrictions, in writing, on our services. Each client is 
advised that it remains their responsibility to promptly notify the Registrant if there is ever any change in 
their financial situation or investment objectives for the purpose of reviewing and revising Registrant’s 
previous recommendations and services. Good Life and our Representatives will maintain channels of 
communication with clients in order to be available to discuss client’s investments, investment objectives 
and risk tolerances. 

 

• Good Life Advisors participates in advisory programs as portfolio manager, advisor, co-advisor or 
solicitor depending on the program and depending on the needs or direction of its clients. 
 

• Clients should discuss with the IAR responsible for their account what roles are appropriate, and 
what programs are appropriate for their investment objectives and risk tolerances. 

 
Securities transactions in advisory accounts are generally executed through LPL Financial as the qualified 
custodian and broker/dealer. Investment advisor representatives of Good Life Advisors may also maintain 

advisory accounts at other third party custodians. However, investment advisor representatives do not 

maintain discretionary authority in determining the broker/dealer with whom orders for the purchase and 
sale of securities are placed for execution or the commission rates at which such transactions are effected.  
 
LPL Financial Sponsored Platforms 

 
Strategic Wealth Management (SWM I and SWM II)  
Strategic Wealth Management is the name of the custodial account offered through LPL to support 
investment advisory services provided by Good Life Advisors. Within a SWM account, investment advisor 
representatives provide advice on the purchase and sale of various types of investments, such as mutual 
funds, exchange-traded funds (“ETFs”), variable annuity subaccounts, real estate investment trusts 
(“REITs”), equities, and fixed income securities. The advice is tailored to the individual needs of the client 
based on the investment objective chosen by the client in order to help assist clients in attempting to meet 
their financial goals. Accounts are reviewed on a regular basis and rebalanced as necessary according to 
each client’s investment profile. More specific account information and acknowledgements are further 
detailed in the account opening documents.  
 

Investment Advisors Representatives can offer SWM I or SWM II. The accounts offer the same investment 
choices and are managed in the same manner, but the fee structure is different. For SWM I, clients are 
charged transaction fees in addition to the advisory fee whereas for SWM II, the transactions fees are 
absorbed as part of the advisory fee.   
 
 Wrap Fee Program 

Good Life Advisors offers SWM II as a wrap fee program where the firm acts as the sponsor and 
portfolio manager.   
 

o A wrap fee program is a comprehensive advisory account with a single fee that covers a 
bundle of services; such as, portfolio management, advice, and investment research as well as 
trade execution, custody and reporting fee. 

 

o Please see Appendix 1 –Wrap Fee Program Brochure, which is included as a supplement to 
this Disclosure Brochure. The advisory fee for SWM II accounts may be higher than SWM I to 
account for the transaction fees.  

 

Depending on the anticipated level of trading, investment advisor representatives of Good Life Advisors will 
work with each client to determine the most cost-effective fee structure.  
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Manager Access Select Program 
Manager Access Select provides clients access to the investment advisory services of professional 
portfolio management firms for the individual management of client accounts.  Investment advisor 
representative will assist client in identifying a third-party portfolio manager (Portfolio Manager) from a list 
of Portfolio Managers made available by LPL.  The Portfolio Manager manages client’s assets on a 
discretionary basis.  Advisor will provide initial and ongoing assistance regarding the Portfolio Manager 
selection process.   
 
A minimum account value of $100,000 is required for Manager Access Select, however, in certain 
instances, the minimum account size may be lower or higher. 
 
Optimum Market Portfolios Program (OMP) 
OMP offers clients the ability to participate in a professionally managed asset allocation program using 
Optimum Funds shares.  Under OMP, client will authorize LPL on a discretionary basis to purchase and 
sell Optimum Funds pursuant to investment objectives chosen by the client.  Investment advisor 
representative will assist the client in determining the suitability of OMP for the client and assist the client in 
setting an appropriate investment objective.  Investment advisor representative will have discretion to 
select a mutual fund asset allocation portfolio designed by LPL consistent with the client’s investment 
objective.  LPL will have discretion to purchase and sell Optimum Funds pursuant to the portfolio selected 
for the client.  LPL will also have authority to rebalance the account.   
 
A minimum account value of $10,000 is required for OMP.  In certain instances, LPL will permit a lower 
minimum account size. 
 
Personal Wealth Portfolios Program (PWP) 
PWP offers clients an asset management account using asset allocation model portfolios designed by LPL.  
Advisor will have discretion for selecting the asset allocation model portfolio based on client’s investment 
objective.  Advisor will also have discretion for selecting third party money managers (PWP Advisors), 
mutual funds and ETFs within each asset class of the model portfolio.  LPL will act as the overlay portfolio 
manager on all PWP accounts and will be authorized to purchase and sell on a discretionary basis mutual 
funds, ETFs and equity and fixed income securities.   
 
A minimum account value of $250,000 is required for PWP.  In certain instances, LPL will permit a lower 
minimum account size. 
 
Model Wealth Portfolios Program (MWP) 
MWP offers clients a professionally managed mutual fund asset allocation program.  Good Life Advisors 
will obtain the necessary financial data from the client, assist the client in determining the suitability of the 
MWP program and assist the client in setting an appropriate investment objective.  The investment advisor 
representative will initiate the steps necessary to open an MWP account and have discretion to select a 
model portfolio designed by LPL’s Research Department consistent with the client’s stated investment 
objective.  LPL’s Research Department or third-party portfolio strategists are responsible for selecting the 
mutual funds or ETFs within a model portfolio and for making changes to the mutual funds or ETFs 
selected.   
 
The client will authorize LPL to act on a discretionary basis to purchase and sell mutual funds and ETFs 
and to liquidate previously purchased securities.  The client will also authorize LPL to effect rebalancing for 
MWP accounts.    
 
MWP requires a minimum asset value for a program account to be managed. The minimums vary 
depending on the portfolio(s) selected and the account’s allocation amongst portfolios. The lowest 
minimum for a portfolio is $25,000. In certain instances, a lower minimum for a portfolio is permitted.  
 
Small Market Solution (SMS) Program 
Under SMS, LPL Research (a team of investment professionals within LPL) creates and maintains a series 
of different investment menus (“Investment Menus”) consisting of a mix of different asset classes and 
investment vehicles (“investment options”) for clients that sponsor and maintain participant-directed defined 
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contribution plans (“Plan Sponsors”). The Plan Sponsor is responsible for selecting the Investment Menu 
that it believes is appropriate based on the demographics and other characteristics of the Plan and its 
participants. LPL Research is responsible for the selection and monitoring of the investment options made 
available through Investment Menus (“Fiduciary Selection Services”). The investment options that are 
offered through SMS are limited to the specific investments available through the record keeper that the 
Plan Sponsor selects. The Plan Sponsor may only select an Investment Menu in its entirety and does not 
have the option to remove or substitute an investment option. 
 
If the Plan is subject to ERISA, LPL will be a “fiduciary” and serve as “investment manager” (as that term is 
defined in section 3(38) of ERISA) in connection with the Fiduciary Selection Services. None of the 
services offered under SMS other than the Fiduciary Selection Services will constitute “investment advice” 
under 3(21)(A)(ii) of ERISA, or otherwise cause LPL or Good Life Advisors to be deemed a fiduciary. 
 
In addition to the Fiduciary Selection Services, Plan Sponsor may also select from a number of non-
fiduciary consulting services available under SMS that are provided by Good Life Advisors. These 
consulting services may include, but are not limited to: general education, and support regarding the Plan 
and the investment options selected by Plan Sponsor; assistance regarding the selection of, and ongoing 
relationship management for, record keepers and other third-party vendors; Plan participant enrollment 
support; and participant-level education regarding investment in the Plan. These consulting services do not 
include any individualized investment advice to the Plan Sponsor or Plan participants with respect to Plan 
assets, and LPL and Good Life do not act as fiduciaries under ERISA in providing such consulting services. 
 
Guided Wealth Portfolios (GWP) 
GWP offers clients the ability to participate in a centrally managed, algorithm-based investment program, 
which is made available to users and clients through a web-based, interactive account management portal 
(“Investor Portal”).  Investment recommendations to buy and sell open-end mutual funds and exchange-
traded funds are generated through proprietary, automated, computer algorithms (collectively, the 
“Algorithm”) of Xulu, Inc., doing business as FutureAdvisor (“FutureAdvisor”), based upon model portfolios 
constructed by LPL and selected for the account as described below (such model portfolio selected for the 
account, the “Model Portfolio”). Communications concerning GWP are intended to occur primarily through 
electronic means (including but not limited to, through email communications or through the Investor 
Portal), although Good Life will be available to discuss investment strategies, objectives or the account in 
general in person or via telephone.  
 
Within the applicable allocation track and based upon a client’s chosen Retirement Age in the Client Profile, 

the client will be assigned a Model Portfolio and one of five of LPL’s standard investment objectives: 

• Income with capital preservation. Designed as a longer-term accumulation account, this 

investment objective is considered generally the most conservative. Emphasis is placed on 

generation of current income with minimal risk of capital loss.  Lowering the risk generally means 

lowering the potential income and overall return. 
 

• Income with moderate growth. This investment objective emphasizes generation of current 

income with a secondary focus on moderate capital growth. 

 

• Growth with income. This investment objective emphasizes modest capital growth with some 

focus on generation of current income. 

 

• Growth. This investment objective emphasizes achieving high long-term growth and capital 

appreciation.  There is little focus on generation of current income. 

 

• Aggressive growth. This investment objective emphasizes aggressive growth and maximum capital 

appreciation, with no focus on generation of current income.  This objective has a very high level of 

risk and is for investors with a longer timer horizon. 
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Both the client and Good Life Advisors are required to review and approve the initial Investment Objective. 

As a client approaches the Retirement Age, the Algorithm will automatically adjust the client’s asset 

allocation.  Any change to the Investment Objective directed by a client due to changes in the Client’s risk 

tolerance and/or Retirement Age will require written approval from the client and Good Life Advisors before 

implementation.  Failure to approve the change in Investment Objective may result in a client remaining in 

a Model Portfolio that is no longer aligned with the applicable Client Profile.  The Investment Objective 

selected for the account is an overall objective for the entire account and may be inconsistent with a 

particular holding and the account’s performance at any time and may be inconsistent with other asset 

allocations suggested to client by LPL, Good Life Advisors or FutureAdvisor prior to client entering into the 

Account Agreement.  

The terms and conditions for client participation in the advisory programs are set forth in Good Life 
Advisors’ advisory agreements and account paperwork for the advisory programs.  

 
Financial Planning Services 

Good Life Advisors through its investment advisor representatives generally provides financial planning as 
part of a comprehensive asset management engagement.  However, financial planning is available 
separately for a separate fee. The type of plan can vary greatly depending on the scope and complexity of 
a particular individual’s financial situation but may include: 
 

Planning Strategies for Families and Individuals 
 

• Retirement – planning an investment strategy with the objective of providing inflation-adjusted 
income for life.  

 

• College / Education – planning to pay the future college / education expenses of a child or 
grandchild. 

 

• Insurance Needs – planning for the financial needs of survivors to satisfy such financial 
obligations as housing, dependent child care and spousal arrangements as well as education. 

 

• Estate Planning – planning that focuses on the most efficient and tax friendly option to pass on an 
estate to a spouse, other family members or a charity. 

 

• Cash Flow/ Budget Planning – planning to manage expenses against current and projected 
income. 

 

• Wealth Accumulation – planning to build wealth within a portfolio that takes into consideration risk 
tolerance and time horizon. 

 

• Tax Planning – planning a tax efficient investment portfolio to maximize deductions and off-setting 
losses. 

 

• Investment Planning – planning an investment strategy consistent with a particular objectives, 
time horizons and risk tolerances. 

 

• Inheritance Planning – planning for a tax efficient method to pass wealth to the next generation. 
 

Planning Strategies for Businesses 

 

• Business Entity Planning – review the various forms of business structures in relation to liability 
and income tax considerations. 

 

• Qualified Retirement Plans – evaluate the types of retirement plans established by an employer 
for the benefit of the company’s employees. 
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• Stock Option Planning – planning to maximize the value of employer issued stock options and 
optimize what to exercise and what to hold. 

 

• Key Person Planning – evaluate the life insurance needs required in the event of the sudden loss 
of a key executive in order to buy time to find a new person or to implement other strategies to 
continue the business. 

 

• Executive Benefits – planning to attract, reward and retain top executive talent. 
 

• Deferred Compensation Plans – planning for the use of tax deferred funds to be withdrawn and 
taxed at some point in the future.  

 

• Business Succession Planning – planning for the continuation of a business after key executives 
move on to new opportunities, retire or pass away with the use of buy-sell agreements, key-man 
insurance and engaging independent legal counsel as needed. 

 

Prior to engaging Good Life Advisors to provide stand-alone planning or consulting services, clients are 
required to enter into a Financial Planning and Consulting Agreement setting forth the terms and 
conditions of the engagement (including termination), describing the scope of the services to be provided, 
and the portion of the fee that is due from the client prior to Good Life Advisors commencing services. If 
requested by the client, Good Life Advisors may recommend the services of other professionals for 
implementation purposes, including our IARs in their individual capacities as registered representative of 
LPL Financial and as licensed insurance agents (“Recommended Professional”).   
 

Third Party Asset Management Programs (“TAMP”) 

Good Life Advisors may select other investment advisors for our clients by advising our clients regarding 
Independent Managers or Third-Party Asset Management Programs (“TAMP”) or by referral 
arrangements. To the extent we utilize an Independent Manager or a TAMP, we shall provide the 
Independent Manager or TAMP manager with each client’s particular investment objective and risk 
tolerance. Any changes in a client’s financial situation or investment objectives reported by the client to 
Good Life shall be communicated to the Independent Manager or TAMP manager within a reasonable 
period of time. 
 

Good Life Advisors may recommend or select other investment advisors for its clients generally through a 
Third-Party Asset Management Programs (“TAMP”). Through these TAMPs, IARs can provide ongoing 
investment advice to a client that is tailored to the individual needs of the client. When a client participates 
in a TAMP program, our IAR normally obtains the necessary financial information from the client, assists 
the client in determining the suitability of the program, assists the client in setting an appropriate 
investment objective, and assists the client in opening an account with the TAMP.  Additionally, depending 
on the type of TAMP program, our IAR may assist the client in selecting a model portfolio of securities 
designed by the TAMP or select a portfolio management firm to provide discretionary asset management 
services. However, it is the third-party investment advisor that has been selected, and not our IAR, that 
has client authority to purchase and sell securities on a discretionary or non-discretionary basis pursuant 
to investment objectives chosen by the client. This authorization is set forth in the TAMP client agreement 
executed by the client. The Brochure for the particular TAMP will explain whether clients can impose 
restrictions on investing in certain securities or types of securities. 

 
Referral Services for Investment Advisors 

Investment advisor representatives may act as referral agents or solicitors on behalf of third party 
investment advisors for a fee pursuant to a referral or solicitor agreement. In such cases, investment 
advisor representatives are responsible for providing a disclosure statement.  When clients have been 
referred to a third-party investment advisor in such a manner by Good Life, the client enters into an 
advisory agreement with the third-party investment advisor to provide advisory services and Good Life is 
not a party to the agreement to provide ongoing investment advice.  
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Retirement Plan Consulting Services 

Investment advisor representatives assist clients that are trustees or other fiduciaries to retirement plans 
(“Plans”) by providing fee-based consulting and/or advisory services.  IARs perform one or more of the 
following services, as selected by the client in the client agreement: 

 

• Assistance in the preparation or review of an investment policy statement (“IPS”) for the Plan 
based upon consultation with client to ascertain Plan’s investment objectives and constraints. 

 

• Acting as a liaison between the Plan and service providers, product sponsors or vendors. 

 

• Ongoing monitoring of investment manager(s) or investments in relation to the criteria specified 
in the Plan’s IPS or other written guidelines provided by the client to the IAR. 
 

• Preparation of reports describing the performance of Plan investment manager(s) or 
investments, as well as comparing the performance to benchmarks. 

 

• Ongoing recommendations for consideration and selection by client about specific 
investments to be held by the Plan or, in the case of a participant-directed defined contribution 
plan, to be made available as investment options under the Plan. 
 

• Training for the members of the Plan Committee with regard to their service on the Committee, 
including education and consulting with respect to fiduciary responsibilities. 

 

• Assistance in enrolling Plan participants in the Plan, including conducting an agreed upon number 
of enrollment meetings. As part of such meetings, Representatives may provide participants with 
information about the Plan, which includes information on the benefits of Plan participation, the 
benefits of increasing Plan contributions, the impact of pre-retirement withdrawals on retirement 
income, the terms of the Plan and the operation of the Plan. 

 

• Assistance with investment education seminars and meetings for Plan participants. Such 
meetings may be on a group or individual basis, and includes information about the investment 
options under the Plan (e.g., investment objectives, risk/return characteristics, and historical 
performance), investment concepts (e.g., diversification, asset classes, and risk and return), and 
how to determine investment time horizons and assess risk tolerance. Such meetings do not 
include specific investment advice about investment options under the Plan as being appropriate 
for a particular participant. 

 

• Assistance at client’s direction in making changes to investment options under the Plan. 

 

• Assistance with the preparation, distribution and evaluation of Request for Proposals, finalist 
interviews, and conversion support in connection with vendor analysis and service provider 
support. 
 

• Preparation of comparisons of Plan data (e.g., regarding fees and services and participant 
enrollment and contributions) to data from the Plan’s prior years and/or a benchmark group of 
similar plans. 
 

• Assistance in identifying the fees and other costs borne by the Plan for, as specified by client, 
investment management, recordkeeping, participant education, participant communication and/or 
other services provided with respect to the Plan. 

 
If the Plan makes available publicly traded employer stock (“company stock”) as an investment option 
under the Plan, Representatives do not provide investment advice regarding company stock and are not 
responsible for the decision to offer company stock as an investment option.  In addition, if participants in 
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the Plan invest the assets in their accounts through individual brokerage accounts, a mutual fund window, 
or other similar arrangement, or obtain participant loans, IARs do not provide any individualized advice or 
recommendations to the participants regarding these decisions. 
 
Furthermore, IARs do not provide individualized investment advice to Plan participants regarding their 
Plan assets. 

 
If a client elects to engage Good Life and our IARs to perform ongoing investment monitoring and ongoing 
investment recommendation services in the client agreement, such services will constitute “investment 
advice” under Section 3(21)(A)(ii) of ERISA.  Therefore, Good Life Advisors and our IAR will be deemed a 
“fiduciary” as such term is defined under Section 3(21)(A)(ii) of ERISA in connection with those services. 
Clients should understand that to the extent Good Life and our IARs are engaged to perform services 
other than ongoing investment monitoring and recommendations, those services are not “investment 
advice” under ERISA, and therefore, Good Life Advisors and our IARs will not be a “fiduciary” under ERISA 
with respect to those other services. 

 
Retirement Plan Rollovers 
An employee generally has four (4) options for their retirement plan when they leave an employer: 
 

1. Leave the money in his/her former employer’s plan, if permitted 
2. Rollover the assets to his/her new employer’s plan, if one is available and permitted 
3. Rollover to an Individual Retirement Account (IRA), or 
4. Cash out the account value, which has significant tax considerations 

 
Good Life Advisors provides educational services pertaining to retirement plan assets that could  
potentially be rolled-over to an IRA managed by Good Life Advisors.  Education is based on a 
particular client’s financial circumstances.  Good Life Advisors has an incentive to recommend such 
a rollover based on the compensation received, which is mitigated by the fiduciary duty to act in a 
client’s best interest and acting accordingly.  
 
ERISA Fiduciary 
Such services provided as an IAR are subject to the Investment Advisers Act of 1940 (“Advisers 
Act”), and the advisor is a fiduciary under the Advisers Act with respect to such services.  In addition, 
if client elects to engage an IAR to perform ongoing investment monitoring and ongoing investment 
recommendation services to a Plan subject to ERISA in the client agreement, such services will 
constitute “investment advice” under Section 3(21)(A)(ii) of ERISA. Therefore, the IARs will be 
deemed a “fiduciary” as such term is defined under Section 3(21)(A)(ii) of ERISA in connection with 
those services. Clients should understand that to the extent the investment advisor representative is 
engaged to perform services other than ongoing investment monitoring and recommendations, those 
services are not “investment advice” under ERISA and therefore, the investment advisor 
representative will not be a “fiduciary” under ERISA with respect to those other services. 
 
From time to time the IAR may make the Plan or Plan participants aware of and may offer services 
available from IAR that are separate and apart from the services provided under Retirement Plan 
Consulting. Such other services may be services to the Plan, to a client with respect to client's 
responsibilities to the Plan and/or to one or more Plan participants.  In offering any such services, the 
investment advisor representative is not acting as a fiduciary under ERISA with respect to such 
offering of services. If any such separate services are offered to a client, the client will make an 
independent assessment of such services without reliance on the advice or judgment of the IAR. 
 

Educational Seminars 

Good Life through our Representatives offers educational seminars and workshops relevant to investing 
and may charge attendees a fee for admission or seminar materials. No client is required to attend such 
seminars or workshops or pay any fee in connection such seminar or workshop. 
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Newsletters & Periodicals 

Good Life Advisors through our IARs may publish or circulate newsletters or periodicals relevant to 
investing and may charge a subscription fee. No client is required to subscribe to any newsletters or 
periodicals or pay any subscription fee. 
 

eMoney Advisor Platform 

Good Life Advisors may provide clients with access to an online platform hosted by “eMoney Advisor” 
(“eMoney”).  The eMoney platform allows a client to view his/her complete asset allocation, including 
those assets not managed by Good Life Advisors, known as “Excluded Assets”.  The eMoney tool also 
has financial planning tools. That can be used directly by a client.   
 

Good Life Advisors is only able to exercise a fiduciary duty when engaged to manage otherwise excluded 
assets or provide guidance and oversight when using the financial planning tools provided with the 
eMoney platform. 

 
Conflicts of Interest 

Investment advisor representatives must fully disclose all material facts concerning any conflict, and 
should avoid even the appearance of a conflict of interest and abide by honest and ethical business 
practices. 

 

• Certain investment advisor representatives of Good Life Advisors are also dually registered with 
another registered investment advisor. 

 

• Investment advisor representatives of Good Life Advisors are also registered representatives of 
LPL Financial, a FINRA/SIPC member broker/dealer to offer securities transactions for a 
commission. 

 

• Investment advisor representatives of Good Life Advisors are also insurance agents appointed 
with multiple insurance carriers to sell insurance products for a commission. 

 
o Good Life IA, LLC (DBA Good Life Insurance Associates, LLC), an affiliate of the 

Advisor, is an insurance agency formed in January 2016. Good Life IA, LLC is licensed 
with the State of Pennsylvania to sell life, accident and health, long-term care and fixed 
insurance. 

 
o The recommendation that a client purchase a commission product from an investment 

advisor representative in their separate capacity as a registered representative of LPL or 
as an agent of an insurance company presents a conflict of interest, as the receipt of 
commissions provides an incentive that may not be in a client’s best interests. 

 

• Investment advisor representatives must not induce trading in a client's account that is excessive 
in size or frequency in view of the financial resources and character of the account. 
 

• Investment advisor representatives must make recommendations with reasonable grounds to 
believe that they are appropriate based on the information furnished by the client. 
 

• Investment advisor representatives may not borrow money or securities from, or lend money or 
securities to a client. 
 

• Investment advisor representatives must not place an order for the purchase or sale of a security if 
the security is not registered, or the security or transaction is not exempt from registration in the 
specific state. 

 

• Product sponsors may pay for, or reimburse Good Life Advisors for the costs associated with, 
education or training events. 



Page 14 of 38  

• To the extent requested by a client, Good Life Advisors recommends the services of other 
professionals for certain non-investment implementation purposes (i.e. attorneys, accountants, 
and insurance, etc.), including Representatives of Good Life Advisors in their separate 
registered/licensed capacities. The client is under no obligation to engage the services of any 
such recommended professional. The client retains absolute discretion over all such 
implementation decisions and is free to accept or reject any recommendation from Good Life 
Advisors. 
 

o If the client engages any such recommended professional, and a dispute arises, any 
recourse will be exclusively from and against the engaged professional. 

 

• The code of ethics permits employees and investment advisor representatives or related persons 
to invest for their own personal accounts in the same or different securities that an investment 
advisor representative may purchase for clients in program accounts. 

 
Conflicts of interest are mitigated by the fiduciary duty to always act in a client’s best interest and acting 
accordingly.  Good Life’s Chief Compliance Officer, Denise Brochu, is available to address any questions a 
prospective client or client may have regarding any conflict of interest. 
 
Other Considerations 

Neither the firm nor any investment advisor representative are registered or have an application pending to 
register, as a futures commission merchant, commodity pool operator, a commodity trading advisor, or a 
representative of the foregoing. 

 

Good Life Advisors is not a law firm or an accounting firm and does not offer legal or accounting services.  
Accordingly, Good Life Advisors does not prepare legal documents or prepare tax returns.  Good Life Advisors 
may introduce clients to other professionals for such non-investment related services, which in some cases 
may be an investment advisor representative of Good Life Advisors acting in an unaffiliated separate individual 
capacity.  Clients are under no obligation to use these professionals and should conduct their own due-
diligence prior to engaging their services.  Good Life Advisors should not be considered a party to any disputes 
that may arise. 

 

Certain mutual funds recommended by investment advisor representatives of Good Life Advisors are publicly 
available for purchase without engaging the services of Good Life Advisors.  However, if a client elects to make 
such direct purchases, they do so without the benefit of the on-going advisory services offered by Good Life 
Advisors. 

 

Assets Under Management 

As of December 31, 2017, Good Life Advisors has $1,042,896,625 in discretionary assets under 
management. Good Life Advisors does not currently have non-discretionary assets under management. 
 

Item 5:  Fees & Compensation 

 
Asset Management Services 
The specific manner in which fees are charged by the firm is established in a client’s written agreement.  
Clients can engage the services of Good Life Advisors on a discretionary or non- discretionary basis.  
 
Fee are based upon various objective and subjective factors, including, but not limited to:  the amount of 
the assets, the complexity of the engagement, the level and scope of services to be rendered as well as 
the skill and credential required.  
 

Non-Wrap Fee Advisory Program Fees 
The investment advisor representative responsible for the client’s account negotiates, at their 
discretion, a fee with a maximum of 3.0%. 
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Wrap Fee Advisory Program Fees 
The investment advisor representative responsible for the client’s account negotiates, at their 
discretion, a fee with a maximum of 3.0%. 
 

The firm’s annual investment advisory fee shall be based upon a percentage (%) of the market value billed 
quarterly in advance based on the value on the last day of the previous quarter. 

 
• Clients may terminate the agreement without penalty for a full refund of fees within five business days 

of signing the Investment Advisory Contract.  
 

• Thereafter, clients may terminate the Investment Advisory Contract generally with 30 days' written 
notice. 

 
• If the advisory agreement is terminated before the end of the quarterly period, client is entitled to a 

pro-rated refund of any unearned pre-paid quarterly advisory fee based on the number of days 
remaining in the quarter after the termination date.  
 

Good Life Advisors annual investment advisory fee shall include investment advisory services, and, to the 
extent specifically requested by the client, financial planning and consulting services. In the event that the 
client requires extraordinary planning and/or consultation services (to be determined in the sole discretion 
of Good Life), we may determine to charge for such additional services, with the dollar amount of such 
additional services set forth in a separate written notice to the client. 

 

• Fees are deducted by the qualified custodian in advance or in arrears on a quarterly basis and are 
debited from the account depending on the custodian selected. 

 

• The qualified custodian sends quarterly performance report that details the following: 
 

1. amount of the fee charged; 
2. amount of assets subject to the fee; and, 
3. time period covered by the fee. 

 

Mutual Fund Share Class Disclosure and Fiduciary Duty (12b-1 Fees) 

Section 206 of the Investment Advisers Act of 1940 (“Advisers Act”) imposes a fiduciary duty to act in a 
client’s best interests and specifically prohibits investment advisers, directly or indirectly, from engaging in 
any transaction, practice, or course of business which operates as a fraud or deceit upon any client or 
prospective client.  

 

However, the fiduciary duty to which advisers are subject is not specifically defined in the Advisers Act or 
the Commission rules but reflects a Congressional recognition “of the delicate fiduciary nature of an 
investment advisory relationship” as well as a Congressional intent to eliminate, or at least expose, all 
conflicts of interest which might incline an investment advisor, consciously or unconsciously, to render 
advice which was not disinterested. 

 

When selecting a mutual fund for a client’s advisory account, the investment advisor representative has a 
fiduciary duty to select the share class that helps manage the overall fee structure of the account.   

 

The overall fee structure includes such fees as: 
 

• Asset Management Fee (Not to exceed 3.0%) 

• Expense ratio 

• 12b-1 fees 

• Trade Ticket Charges 



Page 16 of 38  

Certain shares classes include 12b-1 fees (approximately .25%) and or ticket charges (approximately $9 
to $50).  Other share classes may be available that do not include a 12b-1 fee or ticket charge.  Such 
share classes are considered “Participating Funds” and pay a platform fee directly to the custodian to be 
offered on the platform. 

 

The more beneficial share class depends on the account balance, an analysis of the available funds, the 
ticket charges and expected 12b-1 fees compared to the client’s investment objective, risk profile and 
trading pattern as well as the asset management fee being charged.  

 

• Investment advisor representatives will consider investing client funds in 12b-1 fee paying share 
classes even when a lower-cost share class is available as appropriate to account for the overall 
fee structure of the account and client profile. 

 

• Investment advisor representatives benefit from investing clients in 12b-1 fee paying share 
classes because they avoid paying LPL’s transaction charges. 

 

• Not all investors will qualify for all share classes 

 

• Not all share mutual funds offered equivalent funds with a different share class. 

 

• 12b-1 fees are not retained by Advisor or an investment advisor representative.   

 

o 12b-1 fees are retained by LPL Financial, an unaffiliated member FINRA/SIPC broker/dealer.   

 

o LPL Financial does not share 12b-1 fees with individual investment advisor representatives of 
Advisor in their capacity as registered representatives of LPL Financial. 

 

Wrap Fee Program 

Advisor is the sponsor and acts as the portfolio manager of a wrap fee program – please see Appendix 1 
(offered separately) for additional details.  In particular, the fee structure of a wrap fee program warrants 
additional consideration pertaining to the selection of the mutual fund share class.   

 
Although clients do not pay a transaction charge for transactions in a wrap fee program, clients should be 
aware that Good Life pays LPL transaction charges for those transactions. The transaction charges paid by 
Good Life vary based on the type of transaction (e.g., mutual fund, equity or ETF) and for mutual funds 
based on whether or not the mutual fund pays 12b-1 fees and/or recordkeeping fees to LPL.   
 

• Transaction charges paid by the Advisor for equities and ETFs are $9.   
 

• Transaction charges paid by the Advisor for mutual funds range from $0 to $26.50.  
 
Ticket charges for shares held in a wrap fee program require special consideration because the ticket 
charges are included as part of the wrap fee program and paid by the adviser.  Consequently, such shares 
do not offer the same level of benefit to a client that they do in a non-wrap fee account.   
However, a different conflict of interest is introduced because the advisor now has an incentive to not trade 
as frequently to avoid the ticket charges which can compromise the active management of an advisory 
account.  This conflict is mitigated by an investment adviser representative’s fiduciary duty to act in a 
client’s best interest while also considering the higher asset management fee charged for wrap fee 
accounts. 
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LPL Financial Sponsored Advisory Programs 

Good Life Advisors offers advisory services through certain programs sponsored by LPL Financial LLC (LPL), 
a registered investment advisor and FINRA/SIPC member broker-dealer.  For more information regarding 
the LPL programs, including more information on the advisory services and fees that apply, the types of 
investments available in the programs and the potential conflicts of interest presented by the programs please 
see the program account packet (which includes the account agreement and LPL Form ADV program 
brochure) and the Form ADV, Part 2A of LPL or the applicable program.   
 
Fees for LPL Advisory Programs 

The account fee charged to the client for each LPL advisory program is negotiable, subject to the following 
maximum account fees: 
 

Manager Access Select  3.0% 
OMP    2.5% 
PWP    2.5% 
MWP    2.83%* 
SMS    1.20%**  
GWP    1.35%*** 

 
* The MWP account fee consists of an LPL program fee, a strategist fee (if applicable) and an 
advisor fee of up to 2.00%.   
 
** The SMS fee consists of an LPL program fee of 0.20%, and an advisor fee of up to 1.00%.   
 
*** GWP Managed Service clients are charged an account fee consisting of an LPL program fee of 
0.35% and an advisor fee of up to 1.00%.  In the future, a strategist fee may apply.  However, LPL 
Research currently serves as the sole portfolio strategist and does not charge a fee for its services.  
FutureAdvisor is compensated directly by LPL for its services, including the Algorithm and related 
software, through an annual sub-advisory fee (tiered based on assets under management by 
FutureAdvisor, at a rate ranging from 0.10% to 0.17%).  As each asset tier is reached, LPL’s share 
of the compensation shall increase, and clients will not benefit from such asset tiers.  

 
GWP Educational Tool provides access to sample recommendations at no charge to users. However, if 
users decide to implement sample recommendations by executing trades, they will be charged fees, 
commissions, or expenses by the applicable broker or advisor, as well as underlying investment fees and 
expenses. Account fees are payable quarterly in advance, except that the SMS fee is paid in arrears on the 
frequency agreed to between client and Advisor.   
 
Excluding SMS and GWP, LPL serves as program sponsor, investment advisor and broker-dealer for the 
LPL advisory programs.  In the Managed Service of GWP, LPL is appointed by each client as custodian of 
account assets and broker-dealer with respect to processing securities transactions for the accounts.  In 
general, FutureAdvisor, in its capacity as investment advisor, will submit transactions through LPL; 
however, FutureAdvisor may choose to execute transactions through a broker-dealer other than LPL, 
subject to its duty to seek to achieve best execution.  When securities transactions are effected through 
LPL, there are no brokerage commissions charged to the account.  If FutureAdvisor chooses to execute a 
transaction through a broker-dealer other than LPL, the execution price may include a commission or fee 
imposed by the executing broker-dealer.  In evaluating whether to execute a trade through a broker-dealer 
other than LPL, Future Advisor will consider the fact that the account will not be charged a commission if 
the transaction is effected through LPL.  
 

• Good Life Advisors and LPL share in the account fee and other fees associated with program 
accounts.  Associated persons of Good Life Advisors may also be registered representatives of 
LPL.  Under SMS, LPL serves as investment advisor but not the broker-dealer.  Advisor and LPL 
share in the advisory portion of the SMS fee.     

 

• The account fee may be higher or lower than the fees charged by other investment advisors for 
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similar services.  For instance, FutureAdvisor offers direct-to-consumer services similar to GWP. 
Therefore, clients could generally pay a lower advisory fee for algorithm-driven, automated (“robo”) 
investment advisory services through FutureAdvisor or other robo providers.  However, clients 
using such direct robo services will forgo opportunities to utilize LPL-constructed model portfolios 
or to work directly with a financial advisor.   

 
Clients should consider the level and complexity of the advisory services to be provided when negotiating 
the account fee (or the advisor fee portion of the account fee, as applicable) with Good Life Advisors. With 
regard to accounts utilizing third-party portfolio managers under aggregate, all-in-one account fee 
structures (including MAS, PWP and the legacy MWP fee structure), because the portion of the account fee 
retained by Good Life varies depending on the portfolio strategist fee associated with a portfolio, Good Life 
Advisors has a financial incentive to select one portfolio instead of another portfolio. 
 
Financial Planning & Consulting Services Fees 

Good Life Advisors  provides financial planning and/or consulting services (including investment and non-
investment related matters, including estate planning, insurance planning, etc.) on a stand-alone fee basis. 
Good Life Advisor’s planning and consulting fees are negotiable, but generally range from $350 to $10,000 
on a fixed fee basis, and from $100 to $400 on an hourly rate basis, depending upon the level and scope 
of the service(s) required and the professional(s) rendering the service(s). 
 
Third Party Asset Management Program Fees (“TAMP”) 

For clients participating in a TAMP, clients pay an advisory fee as set out in the client agreement with the 
TAMP sponsor. The fee is typically negotiated among the TAMP sponsor, the IAR and the client. The 
TAMP sponsor may establish a fee schedule or set a minimum or maximum fee. The TAMP fee schedule 
will be set out in the Disclosure Brochure provided by the TAMP sponsor. The advisory fee typically is 
based on the value of assets under management as valued by the custodian of the assets for the account 
and will vary by program. The advisory fee typically will be deducted from the account by the custodian 
and paid quarterly either in arrears or in advance depending on the program. The advisory fee is often 
paid to the TAMP sponsor, who in turn pays a portion to Good Life Advisors. Good Life Advisors normally 
shares between 90% and 100% of the portion of the fee received with your IAR based on the agreement 
between Good Life and the IAR. A TAMP account may be terminated by a party pursuant to the terms 
outlined in the TAMP client agreement. The TAMP client agreement will explain how clients can obtain a 
refund of any pre- paid fee if the agreement is terminated before the end of a billing period. 

 
There are other fees and charges imposed by third parties that may apply to investments in TAMP 
accounts. Some of these fees and charges are described below.  The client may be charged 
commissions, markups, markdowns, or transaction charges by the broker/dealer who executes 
transactions in the TAMP account. There may be custodial related fees imposed by the custodian of 
assets for the program account. These additional fees and charges will be set out in the TAMP Brochure 
and the agreements executed by the client at the time the account is opened. 

 
If assets are invested in mutual funds, ETFs or other pooled funds, there are two layers of advisory fees 
and expenses for those assets. Clients will pay an advisory fee to the fund manager and other expenses 
as a shareholder of the fund. Clients will also pay the TAMP advisory fee with respect to those assets. 
The mutual funds and ETFs available in the programs are often purchased directly. Therefore, clients 
could avoid the second layer of fees by not using the advisory services of the TAMP and Representative 
and by making their own decisions regarding the investment. A mutual fund in a TAMP program account 
may pay an asset-based sales charge or service fee (e.g., 12b 1 fee) to the broker-dealer on the account. 
Good Life and our Representatives are not paid these fees for TAMP program accounts. 

 
If a client transfers into a TAMP account a previously purchased mutual fund, and there is an applicable 
contingent deferred sales charge on the fund, the client will pay that charge when the mutual fund is sold. 
If the account is invested in a mutual fund that charges a fee if redemption is made within a specific time 
period after the investment, the client will be charged a redemption fee. If a mutual fund has a frequent 
trading policy, the policy can limit a client’s transactions in shares of the fund (e.g., for rebalancing, 
liquidations, deposits or tax harvesting). 
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If a client holds a variable annuity that is managed as part of a TAMP account, there are mortality, 
expense and administrative charges, fees for additional riders on the contract and charges for excessive 
transfers within a calendar year imposed by the variable annuity sponsor. If client holds a Unit Investment 
Trust (“UIT”) in a program account, UIT sponsors charge creation and development fees or similar fees.  
Further information regarding fees assessed by a mutual fund, variable annuity or UIT is available in the 
appropriate prospectus, which clients may request from their IAR. 

 
If the TAMP program is a wrap fee program, clients should understand that the wrap fee may cost the 
client more than purchasing the program services separately, for example, paying fees for the advisory 
services of the TAMP (and Good Life/Representative), plus commissions for each transaction in the 
account.  Factors that bear upon the cost of the account in relation to the cost of the same services 
purchased separately include the: 

 
o type and size of the account 
o types of securities in the account 
o historical and or expected size or number of trades for the account, and 
o number and range of supplementary advisory and client-related services 

provided to the client. 

 
The investment products and services available to be purchased in TAMP program accounts can be 
purchased by clients outside of a TAMP program account, through Good Life or through broker-dealers or 
other investment firms not affiliated Good Life or the TAMP. 

 
Retirement Plan Consulting Fees 

Retirement Plan Consulting Fees are based on a percentage of the assets held in the Plan (up to 1.00% 
annually), on an hourly basis (up to $400 per hour), or on a flat rate basis, as negotiated between the Plan 
and the IAR. Fees will be payable to Good Life Advisors in advance or in arrears on the frequency (e.g., 
quarterly, monthly, etc.) agreed upon among the client, Good Life Advisors, and the IAR. If asset-based 
fees are negotiated, payment generally will be based on the value of the Plan assets as of the close of 
business on the last business day of the period as valued by the custodian of the assets. However, if the 
fee is paid by the Plan or the client through a third-party service provider, such fee will be calculated as 
determined by the provider. If the fee is paid prior to the services being provided, the Plan will be entitled 
to a prorated refund of any prepaid fees for services not received upon termination of the client agreement. 

 
Clients incur fees and charges imposed by third parties other than Good Life Advisors. These third-party 
fees can include fund or annuity sub-account management fees, 12b-1 fees and administrative servicing 
fees, plan recordkeeping and other service provider fees. Further information regarding charges and fees 
assessed by a fund or annuity are available in the appropriate prospectus. 

 
If a client engages Good Life Advisors to provide ongoing investment recommendations to the Plan 
regarding the investment options (e.g., mutual funds, collective investment funds) to be made available to 
Plan participants, clients should understand that there generally will be two layers of fees with respect to 
such assets. 
 

The Plan will pay an advisory fee to the fund manager and other expenses as a shareholder of the fund. 
The client also will pay Good Life Advisors a fee for its investment recommendation services. Therefore, 
clients could generally avoid the second layer of fees by not using the advisory services of Good Life 
Advisors and by making their own decisions regarding the investment. 
 

If a Plan makes available a variable annuity as an investment option, there are mortality, expense and 
administrative charges, fees for additional riders on the contract and charges for excessive transfers 
within a calendar year imposed by the variable annuity sponsor. If a Plan makes available a pooled 
guaranteed investment contract (GIC) fund, there are investment management and administrative fees 
associated with the pooled GIC fund.  
 

Clients should understand that the fee that a client negotiates may be higher or lower than the fees 
charged by other IARs for similar services. This is the case, in particular, if the fee is at or near the 
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maximum fees set out above. The IAR is responsible for determining the fee to charge each client based 
on factors such as total amount of assets involved in the relationship, the complexity of the services, and 
the number and range of supplementary advisory and client-related services to be provided. Clients 
should consider the level and complexity of the consulting and/or advisory services to be provided when 
negotiating the fee. 
 

Clients pay the fee by check made payable to Good Life Advisors, LLC. In the alternative, clients also may 
instruct a Plan’s service provider or custodian to calculate and debit the fee from the Plan’s account at the 
custodian and pay such fee to Good Life Advisors. 
 

Payment of Fees 

Clients may elect to have fees deducted from their custodial account. Both the Investment Advisory 
Agreement and the custodial/clearing agreement may authorize the custodian to debit the account for the 
amount of Good Life Advisor’s investment advisory fee and to directly remit that fee to Good Life 
Advisors in compliance with regulatory procedures. If Good Life Advisors  and the client have agreed that 
Good Life Advisors shall bill the client directly, payment is due upon receipt of Good Life Advisor’s 
invoice. Good Life Advisors shall deduct fees and/or bill clients quarterly in advance, based upon the 
market value of the assets on the last business day of the previous quarter, or the beginning value of a 
new account. 
 

Good Life Advisors does not generally require an annual minimum fee or asset level for investment 
advisory services and may set the minimum fee based upon certain criteria (i.e. anticipated future 
earning capacity, anticipated future additional assets, dollar amount of assets to be managed, related 
accounts, account composition, negotiations with client, etc.). 
 

The Investment Advisory Agreement between Good Life Advisors and the client will continue in effect 
until terminated by either party by written notice in accordance with the terms of the Investment Advisory 
Agreement. Upon termination, Good Life Advisors shall refund the pro-rated portion of the advanced 
advisory fee paid based upon the number of days remaining in the billing quarter. 
 

Additional Client Fees 

Unless a client directs otherwise, or an individual client’s circumstances require, Good Life shall 
generally recommend that LPL Financial serve as the broker-dealer/custodian for client investment 
management assets. Broker-dealers such as LPL Financial charge brokerage commissions and/or 
transaction fees for effecting certain securities transactions (i.e. transaction fees are charged for certain 
no-load mutual funds, commissions are charged for individual equity and fixed income securities 
transactions). Clients who engage Good Life on a non-wrap basis will incur, in addition to our investment 
advisory fee, brokerage commissions and/or transaction fees, and, relative to all mutual fund and 
exchange traded fund purchases, charges imposed at the fund level (e.g. management fees and other 
fund expenses) 
 

Commission Transactions & Outside Compensation 

A client may desire and elect to engage an IAR in their individual capacity as a registered representative 
of LPL Financial, an SEC registered and FINRA/SIPC member broker/dealer, to implement investment 
recommendations on a commission basis. 
 

In the event the client chooses to purchase investment products through LPL Financial, LPL Financial will 
charge brokerage commissions to effect securities transactions, a portion of which commissions LPL 
Financial shall pay to the Representative, as applicable. The brokerage commissions charged by LPL 
Financial may be higher or lower than those charged by other broker-dealers. In addition, LPL Financial, 
may receive additional ongoing 12b-1 trailing commission compensation directly from the mutual fund 
company during the period that the client maintains the mutual fund investment. 
 

When an IAR sells an investment product on a commission basis, Good Life Advisors does not charge an 
advisory fee in addition to the commissions paid by the client for such product. When providing services on an 
advisory fee basis, IARs do not also receive commission compensation for such advisory services (except for 
any ongoing 12b 1 trailing commission compensation that may be received as previously discussed). 
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A client may engage Good Life Advisors to provide investment management services on an advisory fee 
basis and separate from such advisory services purchase an investment product from an IAR in their 
individual capacity as a registered representative. 
 
Clients may purchase investment products recommended by Good Life Advisors through other, non-
affiliated broker dealers or agents. No client is under any obligation to purchase any commission 
products from LPL Financial. 

 

Item 6:  Performance-Based Fees and Side-By-Side Management 

 

Good Life Advisors does not manage advisory assets on a performance fee basis, meaning our fees are 
not based on a share of capital gains or capital appreciation. 
 

Item 7: Types of Clients 

 

Good Life Advisors provides investment advisory services to primarily individuals and families, business 
entities, trusts, estates and charitable organizations. 

 

Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss 

 
Investment advisor representatives emphasize continuous and regular account supervision as part of the 
asset management service provided.  Portfolios generally consist of individual stocks and/or bonds, 
exchange traded funds (“ETFs”), options, mutual funds and other public and private securities or 
investments.  
 
The firm uses a combination of multiple forms of analysis to formulate investment advice when managing 
assets. Depending on the analysis the firm will implement a long or short-term trading strategy based on 
the particular objectives and risk tolerance of a particular client.  
 

Charting Analysis 

Charting analysis utilizes various market indicators as investment selection criteria.  These criteria are 
generally pricing trends that may indicate movement in the markets.  Assets are deemed suitable if they 
meet certain criteria to indicate that they are a strong investment with a value discounted by the market.  
While this type of analysis helps the Advisor in evaluating a potential investment, it does not guarantee that 
the investment will increase in value. Assets meeting the investment criteria utilized in the technical and 
charting analysis may lose value and may have negative investment performance. The Advisor monitors 
these market indicators to determine if adjustments to strategic allocations are appropriate.  
 

Cyclical Analysis 

Cyclical analysis is similar to technical analysis in that it involves the analysis of market conditions at a 
macro (entire market/economy) or micro (company specific) level, rather than the overall fundamental 
analysis of the health of the particular company that Good Life Advisors is may recommend or 
implementing. The risks with cyclical analysis are similar to those of technical analysis. 
 

Fundamental Analysis 

Fundamental analysis utilizes economic and business indicators as investment selection criteria.  This 
criteria consists generally of ratios and trends that may indicate the overall strength and financial viability of 
the entity being analyzed.  Assets are deemed suitable if they meet certain criteria to indicate that they are 
a strong investment with a value discounted by the market.  While this type of analysis helps the Advisor in 
evaluating a potential investment, it does not guarantee that the investment will increase in value. Assets 
meeting the investment criteria utilized in the fundamental analysis may lose value and may have negative 
investment performance. The Advisor monitors these economic indicators to determine if adjustments to 
strategic allocations are appropriate. More details on the Advisor’s review process are included below in  



Page 22 of 38  

Technical Analysis 

Technical analysis involves the analysis of past market data rather than specific company data in 
determining the may recommend or implementations made to clients. Technical analysis may involve the 
use of charts to identify market patterns and trends, which may be based on investor sentiment rather than 
the fundamentals of the company. The primary risk in using technical analysis is that spotting historical 
trends may not help to predict such trends in the future. Even if the trend will eventually reoccur, there is no 
guarantee that Good Life Advisors will be able to accurately predict such a reoccurrence. 
 
Investment Strategies 

Good Life Advisors may utilize the following investment strategies when implementing investment advice 
given to clients: 

o Long Term Purchases (securities held at least a year) 

 
o Short Term Purchases (securities sold within a year) 

 
o Trading (securities bought and sold within thirty (30) days) 

 
Risk of Loss 

Investing in securities involves certain investment risks. Securities will fluctuate in value and may lose 
value. Clients should be prepared to bear the potential risk of loss. Good Life Advisors will assist Clients in 
determining an appropriate strategy based on their tolerance for risk and other factors noted above.  
 

Effective risk management is a critical factor in achieving investment performance. At the inception of a 
client relationship with Good Life Advisors, an IAR discusses the amount of risk that is appropriate for the 
client based on the client’s investment objectives, financial circumstances, age, and other factors identified 
during the initial consultation. In order to effectively manage client risk IARs focus on making asset 
allocation decisions based a client’s defined investment objectives and risk profile. During the investment 
management process IARs continue to track a client’s portfolio to ensure that it stays within its allocation 
guidelines, and appropriate adjustments are made as needed. 
 
Good Life Advisors does not believe that our methods of analysis and the investment strategies we 
employ present any significant or unusual risks. However, every method of analysis has its own inherent 
risks. To perform an accurate market analysis, Good Life Advisors must have access to current/new 
market information. Good Life Advisors has no control over the dissemination rate of market information; 
therefore, unbeknownst to us, certain analyses may be compiled with outdated market information, 
severely limiting the value of our analysis. Furthermore, an accurate market analysis can only produce a 
forecast of the direction of market values. There can be no assurances that a forecasted change in market 
value will materialize into actionable and/or profitable investment opportunities. 
 

Types of Risk (not exhaustive) 

 

• Act of God – a natural and unavoidable catastrophe that interrupts the expected course of events, 
market structure and access to funds. 

 

• Business Risk – the measure of risk associated with a particular security.  It is also known as 

unsystematic risk and refers to the risk associated with a specific issuer of a security. Generally 

speaking, all businesses in the same industry have similar types of business risk.  More 

specifically, business risk refers to the possibility that the issuer of a particular company stock or a 

bond may go bankrupt or be unable to pay the interest or principal in the case of bonds. 
 

• Call Risk – the risk specific to bond issues and refers to the possibility that a debt security will be 
called prior to maturity.  Call risk usually goes hand in hand with reinvestment risk because the 
bondholder must find an investment that provides the same level of income for equal risk. Call risk is 
most prevalent when interest rates are falling, as companies trying to save money will usually redeem 
bond issues with higher coupons and replace them on the bond market with issues with lower interest 
rates.  

http://www.investopedia.com/terms/u/unsystematicrisk.asp
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• Company Specific Risk – an unsystemic risk specific to a certain company's operations, 
executive decisions and reputation which is difficult to quantify 

 

• Concentration Risk – concentrated portfolios are an aggressive and highly volatile approach to 
trading and investing and should be viewed as complementary to a stable, highly predictable 
investment approach. Concentrated portfolios hold fewer different stocks than a diversified portfolio 
and are much more likely to experience sudden dramatic price swings. In addition, the rise or drop 
in price of any given holding in the portfolio is likely to have a larger impact on portfolio 
performance, than a more broadly diversified portfolio. 

 

• Credit Risk – the risk that an investor could lose money if the issuer or guarantor of a fixed income 
security is unable or unwilling to meet its financial obligations. 

 

• Currency/Exchange Rate Risk – the risk of a change in the price of one currency against another.  
 

• Interest Rate Risk – the risk that fixed income securities will decline in value because of an increase 
in interest rates; a bond or a fixed income fund with a longer duration will be more sensitive to changes 
in interest rates than a bond or bond fund with a shorter duration. 

 

• Inflationary Risk – the risk that future inflation will cause the purchasing power of cash flow from an 
investment to decline.  

 

• Legislative Risk – the risk of a legislative ruling resulting in adverse consequences. 
 

• Liquidity Risk – the possibility that an investor may not be able to buy or sell an investment as and 
when desired or in sufficient quantities because opportunities are limited.    

 

• Market Risk – the risk that the value of securities may go up or down, sometimes rapidly or 

unpredictably, due to factors affecting securities markets generally or particular industries.  This is 

a risk that will affect all securities in the same manner caused by some factor that cannot be 

controlled by diversification 
 

• Reinvestment Risk – the risk that falling interest rates will lead to a decline in cash flow from an 
investment when its principal and interest payments are reinvested at lower rates. 

 

• Social/Political Risk – the possibility of nationalization, unfavorable government action or social 
changes resulting in a loss of value. 

• Taxability Risk – the risk that a security that was issued with tax-exempt status could potentially lose 
that status prior to maturity. Since municipal bonds carry a lower interest rate than fully taxable bonds, 
the bond holders would end up with a lower after-tax yield than originally planned. 

 

• Terrorism Risk – an act of terror or calculated use of violence against the country, market 
structure or individuals. 

 
The firms’ methods of analysis and investment strategies do not represent any significant or unusual 
risks however all strategies have inherent risks and performance limitations.  
 
Types of Investments (Examples, not limitations) 

Investment advisor representatives of Good Life Advisors allocate a client’s assets as appropriate to 
help them reach their individual investment objectives within their time horizon in a manner consistent 
with their risk profile.  Client funds are allocated appropriately in such investments as listed below: 
 

• Alternative Investments  – The performance of alternative investments (limited partnerships) can 

be volatile and may have limited liquidity. An investor could lose all or a portion of their investment. 

Such investments often have concentrated positions and investments that may carry higher risks. 

http://financial-dictionary.thefreedictionary.com/Nonsystematic+risk
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Client should only have a portion of their assets in these investments. 

 

• Annuities – are a retirement product for those who may have the ability to pay a premium now and 
want to guarantee they receive certain monthly payments or a return on investment later in the 
future. Annuities are contracts issued by a life insurance company designed to meet requirement or 
other long-term goals. An annuity is not a life insurance policy.  

 
o Variable Annuities – If client purchases a variable annuity that is part of the program, client 

will receive a prospectus and should rely solely on the disclosure contained in the prospectus 
with respect to the terms and conditions of the variable annuity.  Client should also be aware 
that certain riders purchased with a variable annuity may limit the investment options and the 
ability to manage the subaccounts.  Variable annuities typically offer: 

 
• Regular stream of income or a lump sum payout at a future time 
• Tax-deferred treatment of earnings 
• Death benefits 
 

      Variable annuities are designed to be long-term investments, to meet retirement and other long-
range goals. Variable annuities are not suitable for meeting short-term goals because 
substantial taxes and insurance company charges apply if money is withdrawn early. Variable 
annuities also involve investment risks, like mutual funds. 

 

• Cash Positions – Based on a perceived or anticipated market conditions and/or events, certain 

assets may be taken out of the market and held in a defensive cash position.  All cash may be 

included as assets subject to the agreed upon advisory fee.  Other investment types may be 

included as appropriate for a particular client and their respective trading objectives.  Good Life 

Advisors, Inc. generally invest client’s cash balances in money market funds, FDIC Insured 

Certificates of Deposit, high-grade commercial paper and/or government backed debt 

instruments.  Ultimately, we try to achieve a reasonable return on our client’s cash balances 

through relatively low-risk conservative investments. 

 

• Equity – investment generally refers to buying shares of stocks in return for receiving a future payment 
of dividends and/or capital gains if the value of the stock increases. The value of equity securities may 
fluctuate in response to specific situations for each company, industry conditions and the general 
economic environment. 

 

• Exchange Traded Funds (ETFs) – An ETF is a diversified investment very much like a mutual fund.  
Mutual funds can be actively managed to beat a benchmark index or designed to replicate the index.  
Like mutual funds, shares of an ETF represent a partial ownership of an underlying portfolio of 
securities.  However, unlike mutual funds, shares of an ETF can be traded intraday during market 
hours. 

 

• Exchange-Traded Notes (ETNs) – An ETN is a senior unsecured debt obligation designed to track 
the total return of an underlying market index or other benchmark.  ETNs may be linked to a variety of 
assets, for example, commodity futures, foreign currency and equities. ETNs are similar to ETFs in 
that they are listed on an exchange and can typically be bought or sold throughout the trading day.  

 

• Fixed Income – investments generally pay a return on a fixed schedule, though the amount of the 
payments can vary. This type of investment can include corporate and government debt securities, 
leveraged loans, high yield, and investment grade debt and structured products, such as mortgage and 
other asset-backed securities, although individual bonds may be the best-known type of fixed income 
security. In general, the fixed income market is volatile and fixed income securities carry interest rate 
risk. (As interest rates rise, bond prices usually fall, and vice versa. This effect is usually more 
pronounced for longer-term securities.)  Fixed income securities also carry inflation risk, liquidity risk, 
call risk, and credit and default risks for both issuers and counterparties. The risk of default on treasury 
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inflation protected/inflation linked bonds is dependent upon the U.S. Treasury defaulting (extremely 
unlikely); however, they carry a potential risk of losing share price value, albeit rather minimal. Risks of 
investing in foreign fixed income securities also include the general risk of non-U.S. investing 
described below. 

 

• Mutual Funds – a pool of funds collected from many investors for the purpose of investing in securities 
such as stocks, bonds, money market instruments and similar assets.   

 
o Open-End Mutual Funds – a type of mutual fund that does not have restrictions on the amount of 

shares the fund will issue and will buy back shares when investors wish to sell.  Investing in mutual 
funds carries the risk of capital loss and thus you may lose money investing in mutual funds. All 
mutual funds have costs that lower investment returns. The funds can be of bond “fixed income” 
nature (lower risk) or stock “equity” nature  
 

o Closed-End Mutual Funds – a type of mutual fund that raises a fixed amount of capital through 
an initial public offering (IPO). The fund is then structured, listed and traded like a stock on a stock 
exchange.  Clients should be aware that closed-end funds available within the program are not 
readily marketable.  To provide investor liquidity, the funds may offer to repurchase a certain 
percentage of shares at net asset value on a periodic basis. Thus, clients may be unable to 
liquidate all or a portion of their shares in these types of funds. 

 
o Alternative Strategy Mutual Funds – Certain mutual funds available in the program invest 

primarily in alternative investments and/or strategies. Investing in alternative investments and/or 
strategies may not be suitable for all investors and involves special risks, such as risks associated 
with commodities, real estate, leverage, selling securities short, the use of derivatives, potential 
adverse market forces, regulatory changes and potential illiquidity. There are special risks 
associated with mutual funds that invest principally in real estate securities, such as sensitivity to 
changes in real estate values and interest rates and price volatility because of the fund’s 
concentration in the real estate industry. 

 

• Margin Borrowings – The use of short-term margin borrowings may result in certain additional 

risks to a Client. For example, if securities pledged to brokers to secure a Client's margin accounts 

decline in value, the Client could be subject to a "margin call", pursuant to which it must either 

deposit additional funds with the broker or be the subject of mandatory liquidation of the pledged 

securities to compensate for the decline in value.  

 

• Non-U.S. Securities – present certain risks such as currency fluctuation, political and economic 
change, social unrest, changes in government regulation, differences in accounting and the lesser 
degree of accurate public information available. 

 

• Options Trading/Writing – A securities transaction that involves buying or selling (writing) an 

option. If you write an option and the buyer exercises the option, you are obligated to purchase or 

deliver a specified number of shares at a specified price at the expiration of the option regardless 

of the market value of the security at expiration of the option. Buying an option gives you the right 

to purchase or sell a specified number of shares at a specified price until the date of expiration of 

the option regardless of the market value of the security at expiration of the option. Our investment 

strategies and advice may vary depending upon each client's specific financial situation. As such, 

we determine investments and allocations based upon your predefined objectives, risk tolerance, 

time horizon, financial horizon, financial information, liquidity needs, and other various suitability 

factors. Your restrictions and guidelines may affect the composition of your portfolio.  

 

http://www.investopedia.com/terms/i/investing.asp
http://www.investopedia.com/terms/m/moneymarket.asp
http://www.investopedia.com/terms/f/fund.asp
http://www.investopedia.com/terms/i/ipo.asp
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• Regulation D Private Placements - Under the federal securities laws, any offer or sale of a 
security must either be registered with the SEC or meet an exemption. Regulation D under the 
Securities Act provides a number of exemptions from the registration requirements, allowing some 
companies to offer and sell their securities without having to register the offering with the SEC.  
However, a "Form D" must be electronically filed with the SEC after they first sell their securities. 
Form D is a brief notice that includes the names and addresses of the company’s promoters, 
executive officers and directors, and some details about the offering, but contains little other 
information about the company.  

 

• Short Sales - A short sale involves the sale of a security that the Client does not own in the hope 
of purchasing the same security at a later date at a lower price. To make delivery to the buyer, the 
Client must borrow the security and is obligated to return the security to the lender, which is 
accomplished by a later purchase of the security. The Client realizes a profit or a loss as a result of 
a short sale if the price of the security decreases or increases respectively between the date of the 
short sale and the date on which the Client covers its short position, i.e., purchases the security to 
replace the borrowed security. A short sale involves the theoretically unlimited risk of an increase in 
the market price of the security that would result in a theoretically unlimited loss. 

 

• Structured Products – Structured products are securities derived from another asset, such as a 
security or a basket of securities, an index, a commodity, a debt issuance, or a foreign currency. 
Structured products frequently limit the upside participation in the reference asset. Structured 
products are senior unsecured debt of the issuing bank and subject to the credit risk associated 
with that issuer. This credit risk exists whether or not the investment held in the account offers 
principal protection. The creditworthiness of the issuer does not affect or enhance the likely 
performance of the investment other than the ability of the issuer to meet its obligations. Any 
payments due at maturity are dependent on the issuer’s ability to pay. In addition, the trading price 
of the security in the secondary market, if there is one, may be adversely impacted if the issuer’s 
credit rating is downgraded. Some structured products offer full protection of the principal invested, 
others offer only partial or no protection. Investors may be sacrificing a higher yield to obtain the 
principal guarantee. In addition, the principal guarantee relates to nominal principal and does not 
offer inflation protection. An investor in a structured product never has a claim on the underlying 
investment, whether a security, zero coupon bond, or option. There may be little or no secondary 
market for the securities and information regarding independent market pricing for the securities 
may be limited. This is true even if the product has a ticker symbol or has been approved for listing 
on an exchange. Tax treatment of structured products may be different from other investments held 
in the account (e.g., income may be taxed as ordinary income even though payment is not 
received until maturity). Structured CDs that are insured by the FDIC are subject to applicable 
FDIC limits. 
 

• Unit Investment Trust (UIT) – An investment company that offers a fixed, unmanaged portfolio, 
generally of stocks and bonds, as redeemable "units" to investors for a specific period. It is designed to 
provide capital appreciation and/or dividend income.  UITs can be resold in the secondary market. A 
UIT may be either a regulated investment corporation (RIC) or a grantor trust. The former is a 
corporation in which the investors are joint owners; the latter grants investors proportional ownership in 
the UIT's underlying securities. 

 
Past performance is not a guarantee of future returns. Investing in securities and other investments involve 
a risk of loss that each Client should understand and be willing to bear. Clients are reminded to discuss 
these risks with the Advisor.  
 

Item 9:  Disciplinary Information 

 

An advisory affiliate, Dominick De Bruin, who is no longer associated with Good Life Advisors came to 
the attention of FINRA, who began an investigation, after LPL filed a Form U5 to terminate his 
registration. The filing was precipitated by disclosures uncovered during routine compliance procedures 

https://www.ecfr.gov/cgi-bin/text-idx?SID=e282de4f5c69b6a69c70dd05d5b92d39&mc=true&node=sg17.3.230_1498.sg11&rgn=div7
http://www.sec.gov/about/forms/formd.pdf
http://www.investopedia.com/terms/i/investmentcompany.asp
http://www.investopedia.com/terms/c/capitalappreciation.asp
http://www.investopedia.com/terms/s/secondarymarket.asp
http://www.investopedia.com/terms/g/grantor.asp
http://www.investopedia.com/terms/u/underlying-security.asp
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by Good Life Advisors and brought to the attention of LPL.  

 

The form U5 indicated De Bruin was under internal review for depositing client funds which were 
potentially related to undisclosed private securities transactions into a bank account controlled by De 
Bruin. The matter was resolved by De Bruin signing an “Acceptance Waiver and Consent” (AWC) with 
FINRA on 11/1/2016. De Bruin is barred from the securities industry or associating with any FINRA 
member in any capacity.     
 

No members of management or any other investment advisor representative were involved in this 
matter. 

 

Item10: Other Financial Industry Activities & Affiliations 

 
Broker-Dealer Affiliation 

As noted in Item 5, Certain Advisory Persons are also registered representative of LPL.  LPL is a registered 
broker-dealer (CRD No. 6413) and member FINRA/SIPC. In one’s separate capacity as a registered 
representative, IARs receive commissions for the implementation of recommendations for commissionable 
transactions. Clients are not obligated to implement any recommendation. Neither the Advisor nor IAR will 
earn ongoing investment advisory fees in connection with any services implemented as a registered 
representative.   
 
Licensed Insurance Agents 

As previously mentioned, certain of Good Life’s Representatives, in their individual capacities, are 
licensed insurance agents, and may recommend the purchase of certain insurance-related products on a 
commission basis.  If desired by the client, clients can engage an IAR in their individual capacity to 
purchase insurance products on a commission basis.  The recommendation to purchase a security and/or 
insurance product for a commission presents a conflict of interest, based on the commissions received. 
No client is under an obligation to purchase any commission products. Clients are reminded that they may 
purchase investment products recommended by Good Life Advisors through other, non-affiliated 
broker/dealers or insurance agents without the assistance of the IAR acting as a registered representative 
or insurance agent. 

 
Accountants & Certified Public Accountants 

Certain IARs are accountants and Certified Public Accountants.  To the extent that these IARs provide 
accounting services, all such services shall be performed by those IARs, in their individual professional 
capacities, independent of Good Life Advisors, for which services Good Life Advisors shall not receive 
any portion of the fees charged by the IAR in his or her individual capacity, referral or otherwise. It is 
expected that these IARs, solely incidental to their practices as an accountants, may recommend Good 
Life Advisor’s services to certain of their clients. No client of Good Life Advisors is under any obligation to 
use the accounting services of these representatives. 
 
Selection of Other Advisors or Managers & Compensation 

Good Life Advisors can recommend or select other investment advisors through Third Party Asset 
Management Programs (“TAMPs”). 
 
Through these TAMPs, IARs can provide ongoing investment advice to a client that is tailored to the 
individual needs of the client. When a client participates in a TAMP program, IARs normally obtain the 
necessary financial information from the client, assists the client in determining the suitability of the 
program, assists the client in setting an appropriate investment objective, and assists the client in opening 
an account with the TAMP. Additionally, depending on the type of TAMP program, an IAR may assist the 
client in selecting a model portfolio of securities designed by the TAMP or select a portfolio management 
firm to provide discretionary asset management services. However, it is the third-party investment advisor 
that has been selected, and not our IAR, that has client authority to purchase and sell securities on a 
discretionary or non-discretionary basis pursuant to investment objectives chosen by the client. This 
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authorization is set forth in the TAMP client agreement. The Brochure for the particular TAMP will explain 
whether clients may impose restrictions on investing in certain securities or types of securities. Clients 
should refer to the Brochure, client agreement and other account paperwork for each TAMP for more 
detailed information about the services available under the program. 
 

Item 11: Code of Ethics, Participation or Interest in Client Transactions & Personal Trading 

 
Good Life Advisors has implemented a Code of Ethics (the “Code”) that is available to existing and 
potential clients upon request. We place great emphasis on complying with all applicable laws and 
regulations governing our practices as a Registered Investment Adviser.  Therefore, we have established 
firm guidelines related to the professional standards of conduct for our employees, which emphasizes the 
protection of client interests at all times and demonstrates our commitment to our fiduciary duties of 
honesty, good faith, and fair dealing with clients. All of our employees are expected to adhere strictly to 
the guidelines outlined in the Code, which requires certain employees to submit personal securities 
transactions and holdings reports to us that are be reviewed by our Chief Compliance Officer on a 
periodic basis. Employees are encouraged to report any violations of the Code to our Chief Compliance 
Officer. Additionally, we maintain and enforce written policies that are reasonably designed to prevent the 
misuse or dissemination of any material non-public information about our clients or their account holdings 
by us or any of our employees. 

 
Interest in Client Transactions & Personal Trading 

Good Life Advisors and/or IARs on occasion buy or sell securities that are also recommended to clients. 
This practice creates a situation where they could materially benefit from the sale or purchase of those 
securities. Therefore, this situation creates a potential conflict of interest. Practices such as “scalping” (i.e., 
a practice whereby the owner of shares of a security recommends that security for investment and then 
immediately sells it at a profit upon the rise in the market price which follows the recommendation) could 
take place if Good Life Advisors did not have adequate policies in place to detect such activities. In 
addition, Good Life Advisor’s established policies can help detect insider trading, “front-running” (i.e., 
personal trades executed prior to those of Good Life Advisor’s clients) and other potentially abusive 
practices. 

 
Good Life Advisor’s has a personal securities transaction policy in place to monitor the personal securities 
transactions and securities holdings of each IAR deemed to be an “Access Persons.”  An Access Person 
is someone who has access to non-public information where that could exploit it for personal gain. 
 
Access Persons must provide the Chief Compliance Officer with a written report of their current securities 
holdings within ten (10) days after becoming an Access Person and annually thereafter.  
 
Investment advisor representatives will occasionally buy or sell securities, at or around the same time as 
those securities are recommended to clients. This practice creates a situation where IARs are in a position 
to materially benefit from the sale or purchase of those securities.  Therefore, this situation creates a 
conflict of interest. As indicated above Good Life Advisors has a personal securities transaction policy in 
place to monitor the personal securities transaction and securities holdings. 

 
Privacy Policy 

Good Life Advisors places significant focus on protecting our client’s private information in accordance 
with the requirements of the Gramm-Leach-Bliley Act. To protect client information, we have 
implemented policies and procedures which insure that client information is kept private and secure. 

 
We do not disclose any non-public personal information about clients or former clients to any non-affiliated 
third parties, except as permitted by law. Good Life Advisors may disclose the information to affiliated 
companies of Good Life Advisors related by common ownership or control such as Good Life IA, LLC. 
During servicing our client’s accounts, we may share some client information with certain service 
providers, such as transfer agents, custodians, broker-dealers, accountants, and lawyers. 
We restrict internal access to non-public personal information about clients to employees only on a “need-
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to-know” basis that is necessary to facilitate our capability to provide clients with products or services. We 
have a strict policy which prohibits selling information about current or former customers or their accounts 
to anyone. It is also our policy not to share client information unless required to process a transaction, at 
the request of a client, or as required by law. 

 
A copy of our privacy policy notice is provided to each client prior to, or contemporaneously with, the 
execution of the advisory agreement, and, thereafter, we will deliver a copy of our current privacy policy 
notice to our clients on an annual basis. 
 

Item 12:  Brokerage Practices 

 
Good Life Advisors will generally recommend that clients establish a brokerage account with LPL Financial 
to maintain custody of clients’ assets and to effect trades for their accounts.  LPL Financial provides 
brokerage and custodial services to independent investment advisory firms, including Good Life Advisors.  
For accounts custodied at LPL Financial, LPL Financial generally is compensated by clients through 
commissions, trails, or other transaction-based fees for trades that are executed through LPL Financial or 
that settle into LPL accounts.  For IRA accounts, LPL generally charges account maintenance fees.  In 
addition, LPL also charges clients miscellaneous fees and charges, such as account transfer fees.  LPL 
charges Good Life Advisors an asset-based administration fee for administrative services provided by LPL.  
Such administration fees are not directly borne by clients, but may be considered when Good Life Advisors 
negotiates its advisory fee with clients.  While LPL does not participate in, or influence the formulation of, 
the investment advice provided, certain supervised persons are dually registered with LPL.  Dually 
registered IARs are restricted by certain FINRA rules and policies from maintaining client accounts at 
another custodian or executing client transactions in such client accounts through any broker/dealer or 
custodian that is not approved by LPL.   
 
Clients should also be aware that for accounts where LPL serves as the custodian, Good Life Advisors is 
limited to offering services and investment vehicles that are approved by LPL, and may be prohibited from 
offering services and investment vehicles that may be available through other broker/dealers and 
custodians, some of which may be more suitable for a client’s portfolio than the services and investment 
vehicles offered through LPL. 
 
Clients should understand that not all investment advisers recommend that clients custody their accounts 
and trade through specific broker/dealers. 
 
Clients should also understand that LPL is responsible under FINRA rules for supervising certain business 
activities of Good Life Advisors and its Dually Registered Persons that are conducted through 
broker/dealers and custodians other than LPL Financial.  LPL Financial charges a fee for its oversight of 
activities conducted through these other broker/dealers and custodians.  This arrangement presents a 
conflict of interest because Good Life Advisors has a financial incentive to recommend that you maintain 
your account with LPL rather than with another broker/dealer or custodian to avoid incurring the oversight 
fee.   
 
Benefits Received by Good Life Personnel 

LPL makes available to Good Life various products and services designed to assist Good Life Advisors in 
managing and administering client accounts.  Many of these products and services may be used to service 
all or a substantial number of accounts, including accounts not held with LPL.  These services include 
software and other technology that provide access to client account data (such as trade confirmation and 
account statements); facilitate trade execution (and aggregation and allocation of trade orders for multiple 
client accounts); provide research, pricing information and other market data; facilitate payment of fees; 
and assist with back-office functions; recordkeeping and client reporting.       
 
LPL also makes available other services intended to help manage and further develop its business.  Some 
of these services assist Good Life Advisors to better monitor and service program accounts maintained at 
LPL, however, many of these services benefit only Good Life Advisors, for example, services that assist 
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with growing its business.  These support services and/or products may be provided without cost, at a 
discount, and/or at a negotiated rate, and include practice management-related publications; consulting 
services; attendance at conferences and seminars, meetings, and other educational and/or social events; 
marketing support; and other products and services used in furtherance of the operation and development 
of its investment advisory business.   
 
Where such services are provided by a third-party vendor, LPL will either make a payment to Good Life 
Advisors to cover the cost of such services, reimburse for the cost associated with the services, or pay the 
third-party vendor directly on behalf of Good Life Advisors.   
 
The products and services described above are provided to Good Life as part of its overall relationship with 
LPL Financial.  While as a fiduciary, Good Life Advisors endeavors to act in its clients’ best interests, the 
receipt of these benefits creates a conflict of interest because Good Life Advisors’ recommendation that 
clients custody their assets at LPL is based in part on the benefit to Good Life of the availability of the 
foregoing products and services and not solely on the nature, cost or quality of custody or brokerage 
services provided by LPL Financial.   Receipt of some of these benefits may be based on the amount of 
advisory assets custodied on the LPL Financial platform.         
 
Transition Assistance Benefits 

LPL provides various benefits and payments to assist the representative with the costs (including foregone 
revenues during account transition) associated with transitioning his or her business to the LPL Financial 
platform (collectively referred to as “Transition Assistance”).   The proceeds of such Transition Assistance 
payments are intended to be used for a variety of purposes, including but not necessarily limited to, 
providing working capital to assist in funding the Dually Registered Person’s business, satisfying any 
outstanding debt owed to the prior firm, offsetting account transfer fees (ACATs) payable to LPL as a result 
of the clients transitioning to LPL’s custodial platform, technology set-up fees, marketing and mailing costs, 
stationary and licensure transfer fees, moving expenses, office space expenses, staffing support and 
termination fees associated with moving accounts.   
 

The amount of the Transition Assistance payments is often significant in relation to the overall revenue 
earned or compensation received at [his/her] prior firm.  Such payments are generally based on the size of 
the business established at [his/her] prior firm and/or assets under custody on the LPL.  Please refer to the 
relevant Part 2B brochure supplement for more information about the specific Transition Payments your 
representative receives.   
 

Transition Assistance payments and other benefits are provided to associated persons of Good Life 
Advisors in their capacity as registered representatives of LPL Financial.  The receipt of Transition 
Assistance creates conflicts of interest relating advisory business because it creates a financial incentive to 
recommend that its clients maintain their accounts with LPL.  In certain instances, the receipt of such 
benefits is dependent on maintaining client assets with LPL Financial and therefore Good Life Advisors has 
an incentive to recommend that clients maintain their account with LPL in order to generate such benefits.   
 

Best Execution 

Although the commissions and/or transaction fees paid by our clients generally comply with our duty to 
obtain best execution, you may pay a commission that is higher than what another qualified broker-dealer 
might charge to affect the same transaction when we determine, in good faith, that the 
commission/transaction fee is reasonable in relation to the value of the brokerage and research services 
we receive.  
 

In seeking best execution, the determining factor is not the lowest possible cost, but whether the 
transaction represents the best qualitative execution, taking into consideration the full range of a broker-
dealer’s services, including the value of research provided, execution capability, commission rates, and 
responsiveness. Accordingly, although we will seek competitive rates, we may not necessarily obtain the 
lowest possible commission rates for client transactions. The brokerage commissions or transaction fees 
charged by the broker-dealer/custodian are exclusive of, and in addition to, our investment management 
fee. Our best execution responsibility is qualified if the securities we purchase are mutual funds that are 
traded at net asset value as determined at the daily market close. 
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Aggregation & Allocation of Transactions 

Although each client’s portfolio accounts are individually managed, we may purchase or sell the same 
securities at the same time for multiple clients. When this occurs, it is often advantageous to aggregate 
the securities of multiple clients into one trading block for execution. If your portfolio securities are 
purchased or sold in an aggregated transaction with the securities of other clients, you will all receive the 
same execution price, and if the aggregated purchase or sale involves several executions to complete the 
transaction, you will all receive the average price paid or received on the aggregated transaction. 

 
However, if an aggregated transaction results in only a partial execution and the equal allocation of the 
partial execution amongst multiple clients would result in an inefficient trading unit in client portfolios, we 
reserve the right to allocate the transaction to specific individual clients on an equitable rotational basis so 
that over time no client is disadvantaged in the management of its portfolio. 

 
Directed Brokerage 

Good Life Advisors does not accept directed brokerage arrangements (when a client requires that account 
transactions be effected through a specific broker-dealer).  In such client directed arrangements, the client 
will negotiate terms and arrangements for their account with that broker/dealer, and Good Life Advisors 
would not seek better execution services or prices from other broker/dealers or be able to “aggregate” the 
client’s transactions for execution with orders for other accounts managed by Good Life.  As a result, the 
client requesting directed brokerage may pay higher commissions or other transaction costs, greater 
spreads, or receive less favorable net prices, on transactions for the account than would otherwise be the 
case. 
 

Soft Dollars 

Soft dollars are revenue programs offered by broker/dealers whereby an advisor enters into an agreement 
to place security trades with the broker in exchange for research and other services.  
 

Good Life Advisors does not receive soft dollars; however, the firm receives support services and/or 
products from LPL that assist the firm to better monitor and service program accounts maintained.  These 
support services and/or products are received without cost, at a discount, and/or at a negotiated rate, and 
may include such things as research reports or other information about particular companies or industries; 
economic surveys, data and analyses; financial publications; portfolio evaluation services; financial 
database software and services; computerized news and pricing services; quotation equipment for use in 
running software used in investment decision-making.  
 
These support services provided by the overall relationship. It is not the result of soft dollar arrangements 
or any other express arrangements that involves the execution of client transactions as a condition to the 

receipt of services.    
 

However, such support services create an incentive to continue to use or expand the use of the LPL’s 
services; however, any conflicts of interest created by such an incentive are mitigated by the fiduciary duty 
to allow act in a client’s best interest. 
 

Item 13:  Review of Accounts 

 

Investment advisor representatives monitor accounts on a continuous basis and will conduct a formal 
review of your account(s) on at least an annual basis. 

 

Factors That Trigger a Non-Periodic Review of Client Accounts 

Factors may develop that will cause us to conduct additional and more frequent reviews. These factors 
include, but are not limited to, significant market volatility, changes in your investment objectives, or 
significant restructuring of your portfolios. 
 

Clients are advised that it remains your responsibility to inform us of any changes in your investment 
objectives and/or financial situation. You are encouraged to comprehensively review financial planning 
issues, investment objectives and account performance with us at least on an annual basis. 
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Reports to Clients 

You are provided transaction confirmation notices and regular summary account statements directly 
from your broker-dealer/custodian and/or program sponsor for your account(s). Good Life may also 
provide clients with written periodic reports summarizing account activity and performance. 
 

Account Surveillance 

LPL’s  Advisory Compliance Department regularly performs surveillance on SWM/SWM II accounts and 
accounts managed through an external custodian. Investment Advisor Representatives with accounts 
identified based on the surveillance criteria will receive a system notification.  
 
Alerts will be reviewed by the Home Office first and sent to the Advisor, as needed. Formal communication 
is sent to IARs regarding their advisory surveillance alerts.  The notification provides access to the LPL 
Proactive Surveillance portal which provides information that will assist the chief compliance officer to 
respond to an alert. The surveillance process focuses on accounts that have potential issues in the 
following areas: 

 

Market Performance 

Trading Inactivity 

High Cash Balance 

Position Concentration 

Asset Allocation 

Risk Tolerance 

Senior Suitability 

 

Account Statements 

Client receive account statements no less than quarterly from the custodian. These statements are sent 
directly from the Custodian to the Client. The Client may also establish electronic access to the Custodian’s 
website so that the Client may view these reports and their account activity. Client statements will include 
all positions, transactions and fees relating to the Client’s account[s]. The Advisor may also provide Clients 
with periodic reports regarding their holdings, allocations, and performance. 
 

Item 14:  Client Referrals & Other Compensation 
 

Good Life Advisors receives an economic benefit from LPL. Good Life Advisors, without cost (and/or at a 
discount), receives support services and/or products from LPL. Good Life Advisors also received loans 
and/or transition payments from LPL in order to assist with transitioning its business onto the LPL custodial 
platform.  Clients do not pay more for investment transactions effected and/or assets maintained at LPL as 
a result of this arrangement.  
 

There is no corresponding commitment made by Good Life Advisors to LPL Financial or any other entity to 
invest any specific amount or percentage of client assets in any specific mutual funds, securities or other 
investment products as a result of the above arrangement. 
 

Investment advisor representatives are incented to join and remain affiliated with LPL and to recommend 
that clients establish accounts with LPL through the provision of Transition Assistance (discussed in Item 
12 above).  LPL also provides other compensation including but not limited to, bonus payments, repayable 
and forgivable loans, stock awards and other benefits.   
 

The receipt of any such compensation creates a financial incentive to recommend LPL as the custodian for 
the assets in your advisory account.  We encourage you to discuss any such conflicts of interest before 
deciding to custody your assets at LPL Financial. 

 

Compensation to Non-Advisory Personnel for Client Solicitation or Referrals 

If a client is introduced to Good Life Advisors by either an unaffiliated or an affiliated solicitor, Good Life 
Advisors may pay a referral fee in accordance with the requirements of Rule 206(4)-3 of the Investment 
Advisers Act of 1940 (“Advisers Act”), and any corresponding state securities law requirements. Any such 
referral fee shall be paid solely from Good Life Advisors investment advisory fee, and shall not result in 
any additional charge to the client.  If the client is introduced to Good Life Advisors by an unaffiliated 
solicitor, the solicitor, at the time of the solicitation, shall disclose to the prospective client the nature of 
his/her/its solicitor relationship with Good Life Advisors, and shall provide each prospective client with a 
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copy of Good Life Advisors ADV 2A along with a copy of the written disclosure statement from the solicitor 
to the prospective client disclosing the terms of the solicitation arrangement between Good Life Advisors 
and the solicitor, including the compensation to be received by the solicitor from Good Life Advisors. 
 

Referrals by Good Life 

If an IAR introduces a client to another investment advisor or an investment manager, Good Life Advisors 
may be paid a referral or solicitor fee in accordance with the requirements of Rule 206(4)-3 of the Advisers 
Act, and any corresponding state securities law requirements. Any such referral fee shall be paid 
according to a fee disclosure statement provided to the client at the time that the referral is made. When 
Good Life Advisors is acting as an unaffiliated solicitor, Good Life Advisors, at the time of the solicitation, 
shall disclose the nature of its solicitor relationship, and shall provide each client being solicited with a 
copy of the written disclosure statement disclosing the terms of the solicitation arrangement between the 
Good Life Advisors and the investment advisor or investment manager, including the compensation to be 
received, and a copy of the ADV 2A of the investment advisor or investment manager being referred to 
the client. 
 

Item 15: Custody 
 

Good Life Advisors does not maintain custody of client funds or securities.  Good Life Advisors 
recommends that our clients establish brokerage/custodial accounts with LPL, a FINRA/SIPC member 
broker/dealer, to maintain custody of client assets. In addition to offering our clients custody services, LPL 
provides us execution services on client transactions.  
 

Item 16:  Investment Discretion 

 

If a client retains Good Life Advisors to provide advisory services on a discretionary basis the client grants 
full discretion over the selection and quantity of securities to be purchased or sold for the client’s accounts.  
However, our investment authority and discretion are subject to specified investment objectives, guidelines 
and/or conditions that can be established by the client. For example, a client may specify that investments 
be made only in certain types of fixed income securities, or a client may place restrictions on the quantity 
or percentage of particular securities that may be held in the client’s portfolio. 

 
If Good Life Advisors manages a client’s assets on a non-discretionary basis, the client retains the right to 
approve or disapprove specific investment recommendations that we make in connection with the 
management of the client’s accounts. As a non-discretionary client, the client is not obligated to follow the 
investment recommendations that we provide. However, after receiving the client’s approval in connection 
with a specific recommendation, we will execute the transaction on the client’s behalf through LPL 
Financial (or the client’s designated custodian/executing broker-dealer). 
 

The Investment Advisory Agreement executed by the client sets forth whether Good Life’s management 
authority is discretionary or non-discretionary. 
 

Item 17:  Voting Client Securities (Proxy Voting) 

 
Good Life Advisors does not vote client proxies, but third-party money managers selected or recommended 
by our firm may vote proxies for clients. Clients will otherwise receive their proxies or other solicitations 
directly from their custodian.  
 
 

Except in the event a third-party money manager votes proxies, clients maintain exclusive responsibility for:  
 

(1) directing the manner in which proxies solicited by issuers of securities beneficially owned by the 
client shall be voted; and,  
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(2) making all elections relative to any mergers, acquisitions, tender offers, bankruptcy proceedings or 
other type events pertaining to the client’s investment assets.  

 

Therefore, Good life Advisors will instruct your qualified custodian to forward to you copies of all proxies 
and shareholder communications relating to your investment assets.  
 

Item 18:  Financial Information 

 

Good Life Advisors does not require or solicit prepayment of more than $1,200 in fees per client, six 
months or more in advance.  
 
There are no financial conditions that are reasonably likely to impair the firm’s ability to meet contractual 
commitments to clients. At no time has Good Life Advisors been the subject of a bankruptcy petition.  
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Appendix 1 – Wrap Fee Program Brochure 
 

Item 1 – Cover Page 

 
Form ADV Part 2A – Appendix 1 (“Wrap Fee Brochure”) - Effective: August 23, 2018 

This Form ADV2A - Appendix 1 (“Wrap Fee Brochure”) provides information about the qualifications and 
business practices for Good Life Advisors (“Good Life Advisors” or the “Advisor”) services when offering 
services pursuant to a wrap program. This Wrap Fee Brochure shall always be accompanied by the Good 
Life Advisors Disclosure Brochure, which provides complete details on the business practices of the 
Advisor. If you did not receive the complete Good Life Advisors Disclosure Brochure or you have any 
questions about the contents of this Wrap Fee Brochure or the Good Life Advisors Disclosure Brochure, 
please contact us at (800) 936-3820 or by email at Good Life Advisors@lpl.com   
 
This wrap fee program brochure provides information about the qualifications and business 
practices of Good Life Advisors, LLC.  If you have any questions about the contents of this brochure, 
please contact us at (610) 898-6927, Ext. 2080 or Denise.Brochu@GoodLifeFA.com.  The information 
in this brochure has not been approved or verified by the United States Securities and Exchange 
Commission or by any state securities authority. 
 
Additional information about Good Life Advisors and its advisory persons are available on the 
SEC’s website at www.adviserinfo.sec.gov by searching for our firm name or by our CRD# 171898. 
 
Registration does not imply a certain level of skill or training 

  

Item 2 – Material Changes 

 
Form ADV 2 - Appendix 1 provides information about a variety of topics relating to an Advisor’s business 
practices and conflicts of interest.  In particular, this Wrap Fee Brochure discusses wrap fee programs 
offering by the Advisor.   

 
Material Changes 

There are no material changes since the last filing on March 31, 2018. 

 
Future Changes 

From time to time, we may amend this Wrap Fee Brochure to reflect changes in our business practices, 
changes in regulations and routine annual updates as required by the securities regulators. This complete 
Wrap Fee Brochure (along with the complete Good Life Advisors Disclosure Brochure) or a Summary of 
Material Changes shall be provided to each Client annually and if a material change occurs in the business 
practices of Good Life Advisors.  
 
At any time, you may view this Wrap Fee Brochure and the current Disclosure Brochure on-line at the 
SEC’s Investment Adviser Public Disclosure website at www.adviserinfo.sec.gov by searching for our firm 
name or by our CRD# 171898.  You may also request a copy of this Disclosure Brochure at any time, by 
contacting us at (800) 936-3820 or by email at Good Life Advisors@lpl.com.   

 

Good Life Advisors, LLC 
2395 Lancaster Pike | Reading, PA  19607 

 
Telephone: 610-898-6927 
www.GoodLifeFA.com 

 

mailto:NWMG@lpl.com
mailto:Denise.Brochu@GoodLifeFA.com
http://www.adviserinfo.sec.gov/
http://www.adviserinfo.sec.gov/
mailto:NWMG@lpl.com
http://www.goodlifefa.com/
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 Item 4 – Services Fees and Compensation 
 
Good Life Advisors provides customized investment advisory services for its Clients. This Wrap Fee 
Program Brochure is provided as a supplement to the Good Life Advisors Disclosure Brochure (Form ADV 
2A). This Wrap Fee Program Brochure is provided along with the complete Disclosure Brochure to provide 
full details of the business practices and fees when selecting Good Life Advisors as your investment 
advisor.  
 
As part of the investment advisory fees noted in Item 5 of the Disclosure Brochure, Good Life Advisors 
includes normal securities transaction fees as part of the overall investment advisory fee. Securities 
regulations often refer to this combined fee structure as a “Wrap Fee Program”. The Advisor sponsors the 
Good Life Advisors Wrap Fee Program. 
 
The sole purpose of this Wrap Fee Program Brochure is to provide additional disclosure relating the 
combination of securities transaction fees into the single “bundled” investment advisory fee. This Wrap Fee 
Program Brochure references back to the Good Life Advisors Disclosure Brochure in which this Wrap Fee 
Program Brochure serves as an Appendix. Please see Item 4 – Advisory Services of the Disclosure 
Brochure for details on Good Life Advisors’s investment philosophy and related services. 
 
Good Life Advisors is the sponsor and portfolio manager of this Wrap Fee Program. Good Life Advisors 
receives investment advisory fees paid by Clients for participating in the Wrap Fee Program and pays the 
Custodian for the costs associated with the normal trading activity in the Client’s account[s]. Good Life 
Advisors also receives compensation for the wrap fee programs sponsored by an outside manager, which 
is separate from this Wrap Fee Program that is sponsored by Good Life Advisors. 
 
Participation in this wrap fee program may cost more or less than purchasing such services separately. 

 

Item 5 – Account Requirements and Types of Clients 

 
Please see Item 7 – Types of Clients in the ADV 2A Disclosure Brochure. 

 

Item 6 – Portfolio Manager Selection and Evaluation 

 
Portfolio Manager Selection 

Good Life Advisors serves as sponsor and as portfolio manager for the services under this Wrap Fee 
Program.  
 
Performance-Based Fees 

Good Life Advisors does not charge performance-based fees. 
 
Proxy Voting 

Good Life Advisors does not accept proxy-voting responsibility for any Client. Clients will receive proxy 
statements directly from the Custodian. The Advisor will assist in answering questions relating to proxies, 
however, the Client retains the sole responsibility for proxy decisions and voting. 

 

Item 7 – Client Information Provided to Portfolio Managers 

 
Good Life Advisors is the sponsor and sole portfolio manager for the Program. The Advisor does not share 
Client information with other portfolio managers because it is the sole portfolio manager for this Wrap Fee 
Program. Please also see the Good Life Advisors Privacy Policy (included after this Wrap Fee Program 
Brochure). 
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Item 8 – Client Contact with Portfolio Managers 

 
Good Life Advisors is a full-service investment management advisory firm. Clients always have direct 
access to the Portfolio Managers at Good Life Advisors.   

 

Item 9 – Additional Information 

 
Disciplinary Information and Other Financial Industry Activities and Affiliations 

Our backgrounds are on the Investment Adviser Public Disclosure website at www.adviserinfo.sec.gov by 
searching for our firm name or by our CRD# 171898.  
 
Please also see Item 9 of the Good Life Advisors Disclosure Brochure as well as Item 3 of each Advisory 
Person’s Brochure Supplement (included with this Wrap Fee Program Brochure) for additional information 
on how to research the background of the Advisor and its Advisory Persons. 

 
Other Financial Activities and Affiliations 

Please see Items 10 and 14 of the Form ADV Part 2A – Disclosure Brochure. 

 
Code of Ethics, Review of Accounts, Client Referrals, and Financial Information 

Good Life Advisors has implemented a Code of Ethics that defines our fiduciary commitment to each 
Client. This Code of Ethics applies to all persons subject to Good Life Advisors’s compliance program (our 
“Supervised Persons”). Complete details on the Good Life Advisors Code of Ethics can be found under 
Item 11 – Code of Ethics, Participation in Client Transactions and Personal Trading in the Disclosure 
Brochure (included with this Wrap Fee Program Brochure). 

 
Review of Accounts 

Investments in Client accounts are monitored on a regular and continuous basis by Advisory Persons of 
Good Life Advisors under the supervision of the Chief Compliance Officer (“CCO”). Details of the review 
policies and practices are provided in Item 13 of the Form ADV Part 2A – Disclosure Brochure. 
 
Other Compensation 

Please see Item 14 – Other Compensation in the Form ADV Part 2A – Disclosure Brochure (included with 
this Wrap Fee Brochure) for details on additional compensation that may be received by Good Life 
Advisors or its Advisory Persons. Each Advisory Person’s Brochure Supplement (also included with this 
Wrap Fee Brochure) provides details on any outside business activities and the associated compensation. 
 
Client Referrals from Solicitors 

If a Client is introduced to Good Life Advisors by either an unaffiliated party or by a Good Life Advisors 
affiliate, Good Life Advisors may pay that solicitor a referral fee in accordance with the requirements of 
Rule 206(4)-3 of the Investment Advisers Act of 1940, and any corresponding state securities law 
requirements. Any such referral fee shall be paid solely from the investment management fees earned by 
Good Life Advisors, and shall not result in any additional charge to the Client. 
 
Clients will not pay a higher fee to Good Life Advisors as a result of such payments to a solicitor. The 
Advisor shall enter into an agreement with the solicitor, which requires that full disclosure of the 
compensation and other conflicts is provided to the prospective client prior to or at the time of entering into 
the advisory agreement. 
 

Financial Information 

Please see Item 18 of the Form ADV Part 2A – Disclosure Brochure. 

http://www.adviserinfo.sec.gov/

