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This brochure provides information about the qualifications and business practices of Camarda Financial 

Advisors, LLC d/b/a Camarda Wealth Advisory Group (the “Registrant”). If you have any questions about 

the contents of this brochure, please contact us at (904) 278-1177. The information in this brochure has not 

been  approved  or  verified  by  the  United  States  Securities  and  Exchange  Commission  or  by  any  state 

securities authority. 

 
Additional information about Camarda Wealth Advisory Group also is available on the SEC’s website at 
www.adviserinfo.sec.gov. 

 

References herein to Camarda Wealth Advisory Group as a “registered investment adviser” or any reference 
to being “registered” does not imply a certain level of skill or training. 
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Item 4       Advisory Business 
 

A.  The Registrant firm Camarda Financial Advisors, LLC, d/b/a Camarda Wealth Advisory Group (the 

"Registrant") is a limited liability company formed in the state of Florida.  Registrant began offering 

investment advisory services in 1998 and changed its status to a Limited Liability Company on July 1, 

2009.  The firm remains under the control and ownership of Jeff and Kim Camarda, with approximately 

5% owned by the Jeffrey M. Camarda 2012 Irrevocable Trust (Kim Camarda, trustee) & approximately 

95% owned by the Kim K. Camarda 2012 Irrevocable Trust (Jeff Camarda, trustee).  Jeffrey Camarda 

is the Registrant’s principal managing member. 

 
B.  As discussed below, the Registrant offers to its clients (individuals, business entities, trusts, estates, 

charitable  organizations,  pension  and  profit  sharing  plans,  etc.)  a  combination  of  investment 

management services on a discretionary basis and, to the extent specifically requested by a client, 

investment advisory,  investment planning, financial planning and/or related consulting services. 

 
C. The Registrant provides services under the name(s) Camarda Wealth Advisory Group (CWAG), 

Excalibur Private Wealth, and WealthSpring (for qualified retirement plans).  The CWAG offering is 

aimed at the mass affluent market, while the Excalibur offering is targeted more affluent individuals, 

businesses and families that may require wealth management services.
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D.   INVESTMENT ADVISORY SERVICES 
 

The client can determine to engage the Registrant to provide discretionary investment management 

services on a fee basis. Registrant manages investment advisory accounts using proprietary research or 

model  asset  allocation  portfolios.  Each  portfolio  is  designed  by  Registrant  to  meet  a  particular 

investment strategy. Strategy selection supervision is guided by the stated instructions of the client after 

a discussion of risk tolerance and alternatives. For some qualified plans, a list of recommended mutual 

funds may be provided from which participants are responsible to construct their own portfolios; in 

these  instances,  registrant’s  investment  advisory duty is  limited  to  the  proffered  of recommended 

mutual funds lists. For other qualified plans, a list of recommended mutual funds and model portfolios 

may be  provided  from  which  participants are  responsible  to  select  their own  portfolios;  in these 

instances, registrant’s investment advisory duty is limited to the proffering of recommended mutual 

funds lists and model portfolio allocations. 

 
Through personal discussions with the client in which the client’s goals, objectives, and preferences are 

discussed, Registrant will aid client in determining which of Registrant’s portfolio(s) seem appropriate 

to the client's circumstances, then accept client’s instructions on portfolio selection.   As appropriate, 

Registrant may suggest an allocation among the portfolios to more adequately address the client's 

individual needs, preferences, or instructions. Once the client has instructed Registrant as to portfolio 

selection, clients will have the opportunity to place reasonable restrictions on the types of investments 

to  be  held  in  the  portfolio,  including particular  securities or  funds.  Clients  will  retain individual 

ownership of all securities.  In order to ensure that account continues to be managed in accordance with 

client's objectives and instructions, Registrant will seek to maintain client suitability information in the 

client's file.  Consequently, each client is advised to promptly notify the Registrant if there are ever any 

changes in their financial situation or investment objectives, or if they wish to impose any reasonable 

restrictions upon Registrant’s management services or modify existing restrictions. 

 
Generally, Registrant will manage these advisory accounts on a discretionary basis only. However, 

certain clients may possess holdings which, for tax purposes or otherwise, the client does not wish to 

immediately liquidate. Where these assets neither fit within nor conform to an asset category of the 

selected model portfolio(s) (“Non-conforming Assets”) the client may nonetheless choose to include 

these assets under Registrant’s Investment Management Services. Registrant may accept and monitor 

these  Non-conforming  Assets  and  report  opinions  regarding  their  use  and  disposition  (including, 

potentially, writing covered calls against such assets) on an ongoing basis separately or in conjunction 

with its management of model portfolio assets; Non-conforming Assets may also be liquidated in an 

orderly fashion in order to be deployed to one of Registrant’s portfolios, may be margined in order to 

facilitate the overlay of options or other strategies, or may be otherwise managed or overseen per 

specific client instructions. Registrant may also, as appropriate, modify the composition of the client’s 

model portfolio assets to account for Non-conforming Assets.   However, Registrant will not sell or 

transition Non-conforming Assets into the model portfolio managed on a discretionary basis without 

first notifying the client and receiving the client’s authorization. 

 
To best meet client needs, Registrant classifies its approach to Investment Management and Service 
into two broad categories, each with distinct benefits and characteristics.
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$100,000 - $500,000 .0021% 
$500,001 –$1,000,000 .00167% 
$1,000,001 –$10,000,000 .00125% 

$10,000,001 and over .000833% 

 

Premium Portfolio Service (PPS):  
Registrant will invest a client’s PPS Account in one or more of the following in accordance with the 

selected model portfolio(s): individual equities, bonds or notes, no-load or load-waived mutual funds, 

exchange-traded funds (ETFs), options and/or other investment products. Registrant will allocate the 

client's assets among various investments taking into consideration the overall management style and 

risk tolerance selected by the client. 

 
PPS Account clients will also receive a comprehensive service package including: a regular newsletter, 
quarterly calls and performance reviews, and rebalance reviews, regular communication (e-mail or 
phone), secure client web portal,   complimentary Non-Registrant   managed account reviews/advice 
(such as for 401(k) accounts), and invitations to various client events that may be scheduled throughout 
the year.  All managed portfolios are available at the PPS level. 

 
Genesis: 
The process for creating and managing Genesis Accounts is similar to the process utilized for PPS 

Accounts except that, they will generally be invested only in no load or load waived mutual funds and 

ETF model portfolios. Genesis Accounts are generally designed for clients whose account size limits 

available Registrant strategies to    mutual funds and ETFs with lower minimum investments while 

attempting to  obtain  adequate  market  exposure  across asset  classes as determined  appropriate  by 

Registrant’s Portfolio Management Board; such strategies may contain few or single fund selections 

driven by account sizes.    Genesis Account clients’ service package is more limited than PPS and 

includes a regular newsletter, secure client web portal, summary electronic statement (through web 

portal only) and annual mail-in rebalance review. The Genesis service is offered for accounts up to 

$300,000. 

 
Registrant will monitor securities in the various portfolios, including Nonconforming Assets, at least 

quarterly.  If Registrant believes that a particular fund or other investment is performing inadequately, 

or if Registrant believes that a different fund or investment is more suitable, then Registrant will 

reinvest the client’s assets in accordance with the discretionary authority granted. 

 
Registrant will charge an annual investment management fee based upon the portfolio category and 
total assets under management, as follows: 

 

Premium & Genesis Fee Schedule (annual)
$100,000 –$500,000 
$500,001 –$1,000,000 
$1,000,001 –$10,000,000 
$10,000,001 and over 

2.50% 
2.00% 
1.50% 
1.00%

 

Registrant will charge its advisory fee on both model portfolio assets and Non-conforming 

Assets, as applicable. 

 
Investment advisory services are available for 401k’s and similar qualified plans for which 
the fee schedule appears below: 

 

WealthSpring (monthly  (1% = .01)
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INVESTMENT PLANNING AND CONSULTING SERVICES (STAND-ALONE) 
To   the   extent   requested   by  a   client,   the   Registrant   may   determine  to   provide   investment 
planning/consulting services on a stand-alone separate fee basis. Registrant’s planning and consulting 

fees are negotiable, but generally range $100 to $1000 on an hourly rate basis, depending upon the level 

and scope of the service(s) required and the staff level of the professional(s) rendering the service(s). 

Prior to engaging the Registrant to provide investment planning or consulting services, clients are 

generally required to enter into a Planning and Consulting Agreement with Registrant setting forth the 

terms and conditions of the engagement (including termination), describing the scope of the services to 

be provided, and the portion of the fee that is due from the client prior to Registrant commencing 

services. In general and as client needs dictate the plan will address the following area of concern: 

 
 INVESTMENTS: Analysis of investment alternatives and their effect on a client's portfolio or 

the construction of a portfolio 

 Please note that the Registrant’s Investment planning advice is limited to investments only and 
does not include “financial planning.” 

 

 
FINANCIAL PLANNING AND CONSULTING SERVICES 

 
Camarda offers basic financial planning (including investment and non-investment related matters) 

services to its investment clients free of charge; more advanced planning & consulting services 

(including investment and non-investment related matters) are available on a on a stand-alone fee basis, 

though these fees may be waived. 

 
Clients receiving Financial Planning Services may receive a written report and or “financial plan” 

describing how to target client’s stated financial goals and objectives; such reports or plans may be 

limited to specific areas such as retirement or estate planning depending on clients wishes and needs. 

 
In general and as client needs dictate the financial planning services may address planning areas such as 

investment planning, business planning, risk control and insurance planning, business planning, estate 

planning, asset protection planning, college planning, and tax planning. 

 
Camarda gathers required information through personal interviews and document reviews. Information 
gathered includes a client's current financial status, future goals and attitudes towards risk. Related 
documents supplied by the client are reviewed and a written report may be prepared. 

 
Clients may also request Consulting Services to address a specific area(s) of concern.   Consulting 

engagements typically do not result in a written report due to the nature of the service. 

 
If requested by the client, Camarda may recommend the services of other professionals for 

implementation purposes. These professionals may or may not share revenue or make referrals to 

Camarda.  The  client  is  under  no  obligation  to  engage  the  services  of  any  such  recommended 

professional.  The client retains absolute discretion over all such implementation decisions and is free to 

accept or reject any recommendation from Camarda. Moreover, each client is advised that it remains 

his/her/its responsibility to promptly notify Camarda if there is ever any change in his/her/its financial 

situation or investment objectives for the purpose of reviewing/evaluating/revising Camarda’s previous 

recommendations and/or services.



 

 

Camarda’s financial planning and consulting fees are negotiable, depending upon the level and scope of 

the service(s) required and the professional(s) rendering the service(s) and 

may be charged in one of two ways: 

1.  As a negotiated fixed fee for specific work, typically ranging from $500 to $50,000 depending on 
the intensity and complexity of the work;  or 

2.  On an hourly basis, ranging from $100 to $1000 per hour. If appropriate, an estimate for total hours 
will be determined at the start of the engagement. 

Prior  to  engaging  the  Camarda  to  provide  financial  planning  or  consulting  services,  clients  will 

generally be required to enter into a Financial Planning and Consulting Agreement with Camarda 

setting forth the terms and conditions of the engagement, describing the scope of the services to be 

provided, and the portion of the fee that is due from the client prior to Camarda commencing services. 

All fees, fixed or hourly, are negotiable at the discretion of the Registrant, and may be reduced or 

waived depending on the facts and circumstances of the particular relationship. 

Please Also Note: It remains the client’s responsibility to promptly notify the Registrant if there is any 
change  in  his/her/its  financial  situation  or  investment  objectives  for  the  purpose  of  reviewing, 
evaluating or revising Registrant’s previous recommendations and/or services. 

 

MISCELLANEOUS 
 

Cash Positions. Lastly, at any specific point in time, depending upon perceived or anticipated market 

conditions/events (there being no guarantee that such anticipated market conditions/events will occur), 

the Registrant may maintain cash positions for defensive purposes. All cash positions (money markets, 

etc.) shall be included as part of assets under management for purposes of calculating the Registrant’s 

advisory fee. 

ERISA / IRC Fiduciary Acknowledgment. If the client is: (i) a retirement plan (“Plan”) organized 

under  the  Employee  Retirement  Income  Security  Act  of  1974  (“ERISA”);  (ii)  a  participant  or 

beneficiary of a Plan subject to Title I of ERISA or described in section 4975(e)(1)(A) of the Internal 

Revenue Code, with authority to direct the investment of assets in his or her Plan account or to take a 

distribution; (iii) the beneficial owner of an Individual Retirement Account (“IRA”) acting on behalf of 

the IRA; or (iv) a Retail Fiduciary with respect to a plan subject to Title I of ERISA or described in 

section 4975(e)(1)(A) of the Internal Revenue Code: then the firm represents that it and its 

representatives are fiduciaries under ERISA or the Internal Revenue Code, or both, with respect to any 

investment advice provided by the firm or its representatives or with respect to any investment 

recommendations regarding an ERISA Plan or participant or beneficiary account. 
 

Trade Error Policy. Registrant shall reimburse accounts for losses resulting from the Registrant’s 
trade errors, but shall not credit accounts for such errors resulting in market gains. The gains and losses 
are reconciled within the Registrant’s custodian firm account and Registrant retains the net gains and 
losses. 

Client  Obligations.  In  performing  its  services,  Registrant  shall  not  be  required  to  verify  any 

information received from the client or from the client’s other professionals, and is expressly authorized 

to rely thereon. Moreover, each client is advised that it remains his/her/its responsibility to promptly 

notify the Registrant if there is any change in his/her/its financial situation or investment objectives for 

the  purpose  of  reviewing,  evaluating  or  revising  Registrant’s  previous  recommendations  and/or 

services. In addition, Registrant has a duty to inform client of the most appropriate risk tolerance 

strategies for client’s situation and goals as best Registrant can ascertain, but client is advised that any 

deviations in client-selected strategies from those suggested by advisor may increase client’s risk of 

loss or underperformance, and that client retains responsibility for such instructed deviations. 
 

Financial Planning and Non-Investment Consulting/Implementation Services. To the extent 

requested and separately engaged by a client to do so, Registrant may provide consulting services 

regarding  non-investment  related  matters,  such  as  estate  planning,  tax  planning,  insurance,  etc. 

Registrant does not serve as an attorney, accountant, or insurance agent, and no portion of Registrant’s 

services should be construed as same. To the extent requested by a client, Registrant may recommend 
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the services of other professionals for certain non-investment implementation purposes (i.e. attorneys, 

accountants,  insurance,  etc.),  including  representatives  of  Registrant  in  their  separate  individual 

capacities as licensed insurance agents (see disclosure at Item 10 below).   No client is under no 

obligation to engage the services of any such recommended professional. The client retains absolute 

discretion over all such implementation decisions and is free to accept or reject any recommendation 

from Registrant and/or its representatives.  Please Note: If the client engages any such recommended 

professional, and a dispute arises thereafter relative to such engagement, the client agrees to seek 

recourse exclusively from and against the engaged professional.  Please Also Note-Conflict of Interest: 

The  recommendation  by  a  representative  of  the  Registrant  that  a  client  purchase  an  insurance 

commission product from that representative in his/her separate individual capacity as an insurance 

agent,  presents  a  conflict  of  interest,  as the  receipt  of commissions may provide  an incentive  to 

recommend insurance products based on commissions to be received, rather than on a particular client’s 

need. No client is under any obligation to purchase any insurance commission products from Registrant 

representatives. Clients are reminded that they may purchase insurance products recommended by 

Registrant through non-affiliated insurance agents.  Registrant' Chief Compliance Officer, Thomas 

Hertog remains available to address any questions that a client or prospective client may have 

regarding the above conflict of interest. 
 

Please Note: Retirement Rollovers-No Obligation/Conflict of Interest: A client or prospective client 

is under absolutely no obligation to engage Registrant as the investment adviser for his/her employer 

sponsored retirement account. Rather, a client can continue to self-direct his/her retirement account at 

his/her employer.   If the client determines that he/she would like Registrant's assistance, Registrant 

shall charge a separate and additional advisory fee for its ongoing advisory services.  The client will not 

incur this separate and additional advisory fee if he/she determines to continue to self-direct his/her 

account. As a result, any recommendation by Registrant that a client engage Registrant to manage 

his/her retirement account presents a conflict of interest since Registrant shall derive an economic 

benefit from such engagement. Again, a client is under absolutely no obligation to engage Registrant as 

the  investment  adviser  for  his/her  retirement  account.    ANY  QUESTIONS:  Registrant’s  Chief 

Compliance Officer, Thomas Hertog, remains available to address any questions that a client may have 

regarding its prospective engagement and the corresponding conflict of interest presented by such 

engagement. 

 
Please Note-Use of Mutual Funds: Most mutual funds are available directly to the public. Thus, a 

prospective client can obtain many of the mutual funds that may be recommended and/or utilized by 

Registrant independent of engaging Registrant as an investment advisor. However, if a prospective 

client determines to do so, he/she will not receive Registrant's initial and ongoing investment advisory 

services. 

 
E.  The Registrant shall provide investment advisory services based on the specific needs and instructions 

of each client. Prior to providing investment advisory services, an investment adviser representative 

will ascertain each client’s investment objective(s). Thereafter, the Registrant shall allocate and/or 

recommend that the client allocate investment assets consistent with the designated investment 

objective(s).  The  client may,  at  any time,  impose  reasonable  restrictions,  or  other  instructions,  in 

writing, on the Registrant’s services. 

 
F.   The Registrant does not participate in a wrap fee program. 

 
G. As of December 31, 2016, the Registrant had $ 212,835,737 in assets under management on a 

discretionary basis.
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Item 2              Fees and Compensation 

 
A.  The client can determine to engage the Registrant to provide discretionary investment advisory services 

on a fee basis. 
 

 
 

INVESTMENT ADVISORY SERVICES 
If a client determines to engage the Registrant to provide discretionary investment advisory services on 
a fee basis. To best meet client needs, Registrant classifies its approach to Investment Management into 

two categories, each with distinct benefits and characteristics. Registrant will charge an annual 

investment management fee based upon the portfolio category and total assets under management, as 

follows: 
 

Premium & Genesis Fee Schedule (annual)
$100,000 – $500,000 

$500,001 – $1,000,000 
$1,000,001 – $10,000,000 

$10,000,001 and over 

2.50% 

2.00% 
1.50% 

1.00%
 

Registrant will charge its advisory fee on both model portfolio assets and Non-conforming Assets, as 
applicable. 

 
Investment advisory services are available for 401k’s and similar qualified plans for which the fee 
schedule appears below: 

 
WealthSpring (monthly  (1% = .01) 

$100,000 - $500,000 .0021% 
$500,001 –$1,000,000 .00167% 

$1,000,001 –$10,000,000 .00125% 

$10,000,001 and over .000833% 
 

INVESTMENT PLANNING/CONSULTING SERVICES (STAND-ALONE) 
To the extent requested by a client, the Registrant may determine to provide investment planning/consulting 
services on a stand-alone separate fee basis. Registrant’s planning and consulting fees are negotiable, but 

generally range $100 to $1000 on an hourly rate basis, depending upon the level and scope of the service(s) 

required and the professional(s) rendering the service(s). 

 
Negotiability of Fees: In certain circumstances, all fees and account minimums may be negotiable. In 

addition, certain family members and personal acquaintances of Registrant’s representatives may receive 

advisory services at a discounted rate which is not available to advisory clients generally. 

 
B.  Clients may elect to have the Registrant’s advisory fees deducted from their custodial account. Both 

Registrant's Investment Advisory Agreement and the custodial/ clearing agreement may authorize the 

custodian to debit the account for the amount of the Registrant's investment advisory fee and to directly 

remit that management fee to the Registrant in compliance with regulatory procedures. In the limited event 

that the Registrant bills the client directly, payment is due upon receipt of the Registrant’s invoice. The 

Registrant shall deduct fees and/or bill clients quarterly in advance, based upon the market value of the 

assets on the last business day of the previous quarter. 

 
C.  As discussed below, unless the client directs otherwise or an individual client’s circumstances require, 

the  Registrant  shall  generally  recommend  that  institutional  custodians  such  as  TD  Ameritrade
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(“Ameritrade”) serve as the broker-dealer/custodian for client investment management assets. Broker- 

dealers such as Ameritrade charge brokerage commissions and/or transaction fees for effecting certain 

securities transactions (i.e. transactions fees are charged for certain no-load mutual funds, commissions 

are  charged  for  individual  equity and  fixed  income  securities  transactions).  Clients  will  incur,  in 

addition to Registrant’s investment management fee, brokerage commissions and/or transaction fees, 

and, relative to all mutual fund and exchange traded fund purchases, charges imposed at the fund level 

(e.g. management fees and other fund expenses). 

 
D.  Registrant's annual investment advisory fee shall be prorated and paid quarterly, in advance, based upon 

the market value (or fair market value in the absence of market value) of the assets on the last business 

day of the previous quarter. Unless another arrangement is agreed upon, some qualified retirement 

plans may pay fees monthly. The Registrant will charge its advisory fee on qualified plan assets, model 

portfolio assets and Non-conforming Assets, as applicable. With respect to new engagements, the 

Registrant generally requires a $300,000 per client minimum for the Registrant’s Premium management 

services. Genesis client accounts will typically have assets totaling under $300,000. Registrant, in its 

sole discretion, may waive minimums or charge a lesser investment management fee based upon certain 

criteria (i.e. anticipated future client earning capacity, anticipated referred clients’ anticipated future 

additional assets, total dollar amount of assets to be managed, related accounts, account composition, 

negotiations with client, etc.). 

 
The Investment Advisory Agreement between the Registrant and the client will continue in effect until 

terminated by either party by written notice in accordance with the terms of the Investment Advisory 

Agreement.  Upon  termination,  the  Registrant  shall  refund  the  pro-rated  portion  of  the  advanced 

advisory fee paid based upon the number of days remaining in the billing quarter. 

 
E.  Neither the Registrant, nor its representatives accept compensation from the sale of securities or other 

investment products. 
 

 
 

Item 3      Performance-Based Fees and Side-by-Side Management 
 

Neither the Registrant nor any supervised person of the Registrant accepts performance-based fees. 

 
Item 4      Types of Clients 

 
The Registrant’s clients can generally include individuals, business entities, trusts, estates, charitable 
organizations, pension and profit sharing plans, endowments, foundations, and etc. With respect to new 
engagements, the Registrant generally requires a $300,000 per client minimum for the Registrant’s 
Premium  management  services.  Genesis  client  accounts  will  typically  have  assets  totaling  under 
$300,000. Registrant, in its sole discretion, may charge a lesser investment management fee based upon 

certain criteria (i.e. anticipated future client earning capacity, anticipated referred client’s anticipated 

future  additional  assets,  total  dollar  amount  of  assets  to  be  managed,  related  accounts,  account 

composition, negotiations with client, etc.).
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Item 5 Methods of Analysis, Investment Strategies and Risk of Loss
 

A.  The Registrant shall utilize the following methods of security analysis: 

 Charting - (analysis performed using patterns to identify current trends and trend reversals to 
forecast the direction of prices) 

 Fundamental - (analysis performed on historical and present data, with the goal of making 
financial forecasts) 

 Technical – (analysis performed on historical and present data, focusing on price and trade 
volume, to forecast the direction of prices) 

 Cyclical – (analysis performed on historical relationships between price and market trends, to 
forecast the direction of prices) 

 

The Registrant shall utilize the following investment strategies when implementing investment advice 

given to clients: 

     Long Term Purchases (securities held at least a year) 

     Short Term Purchases (securities sold within a year) 

     Trading (securities sold within thirty (30) days) 

     Margin Transactions (use of borrowed assets to purchase financial instruments) 

 Options (contract for the purchase or sale of a security at a predetermined price during a 
specific period of time) 

 

Please Note: Inverse/Enhanced Market Strategies.  The Registrant may utilize “long/short” mutual 

funds and/or exchange traded funds that are designed to perform in either an: (1) inverse relationship to 

certain market indices (at a rate of 1 or more times the inverse [opposite] result of the corresponding 

index) as an investment strategy and/or for the purpose of hedging against downside market risk; and 

(2) enhanced relationship to certain market indices (at a rate of 1 or more times the actual result of the 
corresponding index) as an investment strategy and/or for the purpose of increasing gains in an 

advancing market. There can be no assurance that any such strategy will prove profitable or successful, 
or perform proportionately to the underlying index exposure. In light of these enhanced risks/rewards, a 
client may direct the Registrant, in writing, not to employ any or all such strategies for his/her/their/its 
accounts. 

 
Please Note: Investment Risk. Different types of investments involve varying degrees of risk, and it 

should not be assumed that future performance of any specific investment or investment strategy 

(including the investments and/or investment strategies recommended or undertaken by the Registrant) 

will be profitable or equal any specific performance level(s). 

 
Please Note Risks and Limitations: Actively Manages Strategies. The portfolio strategy(ies) may 
employ alternative trading methodologies that change the risk that client’s assets are exposed to. 

 
This discourse applies to the managed portfolios “Chartis,” “STAR,” “Sector Momentum,” as well as 

client requests to liquidate or deploy other portfolios in order to attempt market timing, or to change 

portfolio styles to attempt market timing. 

 
“Higher-frequency” trading which entails more frequent purchases and/or dispositions of client 

securities may incur increased cost of trading that may increase total portfolio expenses and therefore 

reduce total profits or gains in a client account(s).  “Higher-frequency” trading may involve an 

increased risk of not receiving “best-execution” of client trades.  While “best-execution” does not 

require that trades be fulfilled at the “best” or “most advantageous” share price, it is an important
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consideration. 

 
The portfolio strategy(ies) may employ “market-timing” trading methodology which seeks to utilize 

certain metrics, indicators or events that the portfolio manager or trader believe provides a “signal” or 

“trigger” to enter a new security position (buy) or exit and existing security position (sell).  One such 

approach involves moving or investing client assets into and/or out of certain asset classes.   Another 

approach may involve “moving” or “rotating” client assets from one sector to another, or so-called 

“sector-rotation”.  Another may attempt to exploit believed trends in individual securities regardless of 

overall  market  trends.  The  client  should  be aware  that there may be  increased  costs or  expenses 

associated  with  such  trading  styles,  including  trade  ticket  charges,  commissions  or  less  than 

advantageous pricing of shares in a “fast-market” or in “hard-to-locate” securities. 

 
The  client  must  evaluate  and  determine  whether  “higher-frequency”  trading  or  “market-timing” 

strategies are appropriate for their risk tolerance. Strategies which attempt market timing, and/or engage 

in higher frequency trading, are associated with higher risks of loss and should be considered as more 

aggressive than 100% equities exposure in many market conditions. No Requirement: No client is 

required to use any of the above strategies.  ANY QUESTIONS: Camarda Wealth's Chief Compliance 

Officer, Thomas Hertog, remains available to address them. 

 
B.  The  Registrant’s  methods of analysis  and  investment  strategies do  not  present  any significant  or 

unusual risks; however risk of loss – even significant loss – is endemic in the investment process. 

 
However, every method of analysis has its own inherent risks. To perform an accurate market analysis 

the Registrant must have access to current/new market information. The Registrant has no control over 

the dissemination rate of market information; therefore, unbeknownst to the Registrant, certain analyses 

may be compiled with outdated market information, severely limiting the value of the Registrant’s 

analysis. Furthermore, an accurate market analysis can only produce a forecast of the direction of 

market values. There can be no assurances that a forecasted change in market value will materialize into 

actionable and/or profitable investment opportunities. 

 
The Registrant’s primary investment strategies - Long Term Purchases, Short Term Purchases, and 

Trading - are fundamental and/or technical investment strategies. However, every investment strategy 

has its own inherent risks and limitations. For example, longer term investment strategies require a 

longer investment time period to allow for the strategy to potentially develop. Shorter term investment 

strategies require a shorter investment time period to potentially develop but, as a result of more 

frequent trading, may incur higher transactional costs when compared to a longer term investment 

strategy. Trading, an investment strategy that requires the purchase and sale of securities within a thirty 

(30) day investment time period, involves a very short investment time period but will incur higher 

transaction  costs  when  compared  to  a  short  term  investment  strategy  and  substantially  higher 

transaction costs than a longer term investment strategy.
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In addition to the fundamental and technical investment strategies discussed above, the Registrant may 

also implement and/or recommend use of margin, and/or options transactions. Each of these strategies 

has a high level of inherent risk. (See discussion below). 

 
Margin is an investment strategy with a high level of inherent risk. A margin transaction occurs when 

an investor uses borrowed assets to purchase financial instruments. The investor generally obtains the 

borrowed assets by using other securities as collateral for the borrowed sum. The effect of purchasing a 

security using margin is to magnify any gains or losses sustained by the purchase of the financial 

instruments on margin.  Please note: To the extent that a client authorizes the use of margin, and margin 

is thereafter employed by the Registrant in the management of the client’s investment portfolio, the 

market value of the client’s account and corresponding fee payable by the client to the Registrant may 

be increased. As a result, in addition to understanding and assuming the additional principal risks 

associated with the use of margin, clients authorizing margin are advised of the potential conflict of 

interest whereby the client’s decision to employ margin may correspondingly increase the management 

fee payable to the Registrant. Accordingly, the decision as to whether to employ margin is left totally to 

the discretion of client. 

 
The use of options transactions as an investment strategy involves a high level of inherent risk. Option 

transactions establish a contract between two parties concerning the buying or selling of an asset at a 

predetermined price during a specific period of time. During the term of the option contract, the buyer 

of the option gains the right to demand fulfillment by the seller. Fulfillment may take the form of either 

selling or  purchasing a  security depending upon  the  nature  of the  option  contract.  Generally,  the 

purchase or the recommendation to purchase an option contract by the Registrant shall be with the 

intent of offsetting or ”hedging” a potential market risk in a client’s portfolio.   Please Note: Although 

the intent of the options-related transactions that may be implemented by the Registrant is to hedge 

against principal risk, certain of the options-related strategies (i.e. straddles, short positions, etc.), may, 

in and of themselves, produce principal volatility and/or risk. Thus, a client must be willing to accept 

these enhanced volatility and principal risks associated with such strategies. In light of these enhanced 

risks,  client  may  direct  the  Registrant,  in  writing,  not  to  employ  any  or  all  such  strategies  for 

his/her/their/its accounts. 

 
The Registrant’s Chief Compliance Officer, Thomas Hertog, remains available to address 

any questions that a client or prospective client may have regarding the above fee billing 

practice. 
 

C.  Currently, the Registrant primarily allocates client investment assets among various individual equity, 

options,   and, mutual funds and/or exchange traded funds (“ETFs”) (including inverse ETFs and/or 

mutual funds that are designed to perform in an inverse relationship to certain market indices), on a 

discretionary  basis  in  accordance  with  the  client’s  designated  investment  objective(s).  Fixed  or 

“traditional” income securities and client “legacy” positions may also be managed. 

 
As disclosed above, the Registrant may utilize long and short mutual funds and/or exchange traded 

funds that are designed to perform in either an: (1) inverse relationship to certain market indices (at a 

rate of 1 or more times the inverse [opposite] result of the corresponding index) as an investment 

strategy and/or for the purpose of hedging against downside market risk; and (2) enhanced relationship 

to certain market indices (at a rate of 1 or more times the actual result of the corresponding index) as an 

investment strategy and/or for the purpose of increasing gains in an advancing market. There can be  no 

assurance that any such strategy will prove profitable or successful. In light of these enhanced 

risks/rewards, a client may direct the Registrant, in writing, not to employ any or all such strategies for 

his/her/their/its accounts. (See Item 4.B)
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Item 6 Disciplinary Information
 

The Registrant has not been the subject of any disciplinary actions 
. 

Item 7              Other Financial Industry Activities and Affiliations 
 

A.  Neither the Registrant, nor its representatives, are registered or have an application pending to register, 
as a broker-dealer or a registered representative of a broker-dealer. 

 
B.  Neither the Registrant, nor its representatives, are registered or have an application pending to register, 

as a  futures commission merchant,  commodity pool  operator, a  commodity trading advisor,  or  a 

representative of the foregoing. 

 
C. 

 

1.    Consulting Firm. 
One of the  principal executive officers of Registrant also devotes a limited amount of time (varying 

but  typically  less  than  5%  total  professional  time  with  respect  to  non-investment  clients  or 

prospective clients) to Camarda Consultants, LLC (hereinafter “Camarda Consultants”) a consulting 

firm, principally owned by the Registrant. Camarda Consultants provides estate planning, business 

planning, insurance, tax services, accounting, “financial planning,” and/or other non-investment 

financial advisory services to the public at large, which may include clients of the Registrant.   If 

requested, Camarda Consultants may refer clients to third-party professionals and/or assemble a 

team  of  attorneys  and  others  to  meet  client  needs.  The  services  provided  through  Camarda 

Consultants are separate and distinct from Registrant’s advisory services, and are provided for 

separate and typical compensation (see disclosure below). 

 
2.    Licensed Insurance Agency. 

Camarda  Consultants  is  a  consulting  firm  principally  owned  by  the  Registrant.  Camarda 

Consultants is separately licensed as an insurance agency with the State of Florida. The services 

provided  through  Camarda  Consultants  are  separate  and  distinct  from  Registrant’s  advisory 

services, and are provided for separate and typical compensation. Several of the representatives of 

Registrant are licensed insurance agents for one or more insurance companies and provide these 

services through Camarda Consultants. These individuals, in their separate capacities as insurance 

agents will be able to purchase insurance and insurance-related investment products for clients, for 

which they will receive separate, yet customary compensation. Clients are not under any obligation 

to engage these individuals or Camarda Consultants when considering implementation of advisory 

recommendations. While these representatives endeavor at all times to put the interest of the clients 

first as part of Registrant’s fiduciary duty, clients should be aware that the receipt of additional 

compensation itself creates a conflict of interests, and that a fiduciary relationship may not inure 

from Camarda Consultants to clients of Registrant who choose to transact with it. 

 
Conflict of Interest: The recommendation by any of the Registrant’s representatives, acting in 

their separate capacity as a licensed insurance agent, that a client purchase an insurance commission 

product presents a material conflict of interest, as the receipt of commissions may provide an 

incentive to recommend insurance   products based on commissions received, rather than on a 

particular client’s need. No client is under any obligation to purchase any commission products 

from Registrant’s representatives through the affiliated entity.  Clients are reminded that they may 

purchase insurance products recommended by Camarda Consultants through other, non-affiliated 

insurance  agents.    The  Registrant’s  Chief  Compliance  Officer,  Thomas  Hertog,  remains
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available to address any questions that a client or prospective client may have regarding the 

above conflict of interest.  
 

3.    Sponsor or Syndicator of Limited Partnerships. 
The  principal  executive  officers  of  Registrant,  Jeffrey  and  Kimberly  Camarda,  wholly-own, 
manage, and may devote time  to real estate matters, including the evaluation and management of 

real estate investments for Camarda Investment clients such as Real Estate Investment Trusts or 

clients’ personally owned real estate assets or investments, and the management of various other 

Camarda  real  estate  companies,    including of Camarda  Realty (Jeffrey M.  Camarda,  broker), 

Camarda Real Estate Partners 1, LLP and Camarda Residential Partners, LLP, each a private real 

estate company (the “companies”). Jeffrey Camarda will typically spend greater than 51% of his 

time to this effort.  Kimberly Camarda may devote up to 10% of her time to this effort.  No client of 

the Registrant is associated with, invested in or solicited to invest in either company, though clients 

may choose to use Camarda Realty’s brokerage services, including for the purchase or management 

of  investment  real  estate  on  a  commission  or  fee  basis.  Additional  disclosure  information 

concerning Registrant and its representatives, including their participation in the companies, is 

available on the Internet at www.adviserinfo.sec.gov/IAPD. See Schedule D, Section 7.B. for 

additional  information  regarding the  companies. These  companies do  not represent  investment 

entities but rather are operating companies, some of which hold personal real estate holdings of the 

Camarda family. 
 

D.  The Registrant does not receive, directly or indirectly, compensation from investment advisors that it 
recommends or selects for its clients. 

Item 8 Code of Ethics, Participation or Interest in Client Transactions and Personal Trading
 

A. The Registrant maintains an investment policy relative to personal securities transactions.   This 

investment policy is part of Registrant’s overall Code of Ethics, which serves to establish a standard of 

business conduct for all of Registrant’s representatives that is based upon fundamental principles of 

openness, integrity, honesty and trust, a copy of which is available upon request. 

 
In accordance with Section 204A of the Investment Advisers Act of 1940, the Registrant also maintains 
and enforces written policies reasonably designed to prevent the misuse of material non-public 
information by the Registrant or any person associated with the Registrant. 

 
B.  Neither the Registrant nor any related person of Registrant recommends, buys, or sells for client 

accounts, securities in which the Registrant or any related person of Registrant has a material financial 

interest. 

 
C.  The  Registrant  and/or  representatives  of  the  Registrant  may  buy  or  sell  securities  that  are  also 

recommended   to   clients.   This   practice   may  create   a   situation   where   the   Registrant   and/or 

representatives of the firm are in a position to materially benefit from the sale or purchase of those 

securities. Therefore, this situation creates a potential conflict of interest. 
 

Practices such as “scalping” (i.e., a practice whereby the owner of shares of a security recommends that 

security for investment and then immediately sells it at a profit upon the rise in the market price which 

follows the recommendation) could take place if the Registrant did not have adequate policies in place 

to detect such activities. In addition, this requirement can help detect insider trading, “front-running” 

(i.e., personal trades executed prior to those of the Registrant’s clients) and other potentially abusive 

practices.

http://www.adviserinfo.sec.gov/IAPD
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The Registrant has a personal securities transaction policy in place to monitor the personal securities 

transactions and securities holdings of each of the Registrant’s “Access Persons.” The Registrant’s 

securities truncation policy requires that Access Person of the Registrant must provide the Chief 

Compliance Officer or his/her designee with a written report of the their current securities holdings 

within ten (10) days after becoming an Access Person.  Additionally, each Access Person must provide 

the Chief Compliance Officer or his/her designee with a written report of the Access Person’s current 

securities holdings at least once each twelve (12) month period thereafter on a date the Registrant 

selects; provided, however that at any time that the Firm has only one Access Person, he or she shall 

not be required to submit any securities report described above. 

 
D.  The Registrant and/or representatives of the Registrant may buy or sell securities, at or around the same 

time as those securities are recommended to clients. This practice creates a situation where the 

Registrant and/or representatives of the firm are in a position to materially benefit from the sale or 

purchase of those securities. Therefore, this situation creates a potential conflict of interest. As indicated 

above in Item 11 C, the Registrant has a personal securities transaction policy in place to monitor the 

personal securities transaction and securities holdings of each of Registrant’s Access Persons. 

 
Item 9     Brokerage Practices 

 
A.  Clients should note that Registrant participates in the Institutional customer program offered by TD 

Ameritrade Institutional. TD Ameritrade Institutional is a division of TD Ameritrade Inc., member 

FINRA/SIPC/NFA (“TD Ameritrade”), an unaffiliated SEC-registered broker-dealer and FINRA 

member. TD Ameritrade offers to independent investment advisors services which include custody of 

securities, trade execution, clearance and settlement of transactions. Registrant also has an arrangement 

with Charles Schwab Advisor Services ("Schwab") through which Schwab provides Registrant with 

Schwab “platform” services.  Through these Programs, Registrant receives certain benefits that it would 

not receive if it did not offer investment advice to clients.   (See the disclosure at Item 12A.1). 

 
In the event that the client requests that the Registrant recommend a broker-dealer/custodian for 

execution and/or custodial services (exclusive of those clients that may direct the Registrant to use a 

specific broker-dealer/custodian), Registrant generally recommends that investment management 

accounts be maintained at TD Ameritrade. Prior to engaging Registrant to provide investment 

management services, the client will be required to enter into a formal Investment Advisory Agreement 

with Registrant setting forth the terms and conditions under which Registrant shall manage the client's 

assets, and a separate custodial/clearing agreement with each designated broker-dealer/custodian. 

 
Factors that the Registrant considers in recommending TD Ameritrade (or any other broker- 

dealer/custodian to clients) include historical relationship with the Registrant, financial strength, 

reputation, execution capabilities, pricing, research, and service. Although the commissions and/or 

transaction fees paid by Registrant's clients shall comply with the Registrant's duty to obtain best 

execution, a client may pay a commission that is higher than another qualified broker-dealer might 

charge to effect the same transaction where the Registrant determines, in good faith, that the 

commission/transaction fee is reasonable in relation to the value of the brokerage and research services 

received. In seeking best execution, the determinative factor is not the lowest possible cost, but whether 

the transaction represents the best qualitative execution, taking into consideration the full range of a 

broker-dealer services, including the value of research provided, execution capability, commission 

rates, and responsiveness. Accordingly, although Registrant will seek competitive rates, it may not 
necessarily obtain the lowest possible commission rates for client account transactions. The brokerage 
commissions or transaction fees charged by the designated broker-dealer/custodian are exclusive of,
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and in addition to, Registrant's investment management fee. The Registrant’s best execution 

responsibility is qualified if securities that it purchases for client accounts are mutual funds that trade at 

net asset value as determined at the daily market close. 

 
1.   Research and Additional Benefits 

Although not a material consideration when determining whether to recommend that a client utilize 

the services of a particular broker-dealer/custodian, Registrant may receive from TD Ameritrade (or 

another broker-dealer/custodian, investment manager, platform or fund sponsor) without cost 

(and/or at a discount) support services and/or products, certain of which assist the Registrant to 

better monitor and service client accounts maintained at such institutions. Included within the 

support services that may be obtained by the Registrant may be investment-related research, pricing 

information and market data, software and other technology that provide access to client account 

data, compliance and/or practice management-related publications, discounted or gratis consulting 

services, discounted and/or gratis attendance at conferences, meetings, and other educational and/or 

social events, marketing support, computer hardware and/or software and/or other products used by 

Registrant in furtherance of its investment advisory business operations.  TD Ameritrade continues 

to provide "iRebal" (portfolio rebalancing program) to Registrant without cost. 

 
Registrant’s Chief Compliance Officer, Thomas Hertog, remains available to address any  

questions that a client or prospective client may have regarding the above arrangements and  

any corresponding perceived conflict of interest any such arrangement may create.  
 

2.  Registrant does not have the discretionary authority to determine the broker dealer to be used for 

transactions made in client accounts or the commission rates to be paid. As such, clients must direct 

Registrant as to the broker dealer to be used. For clients in need of brokerage or custodial services, 

and depending on client circumstances and needs, Registrant may recommend the use of Ameritrade 

or Schwab each FINRA-member broker dealers unaffiliated with Registrant. Registrant clients must 

evaluate these brokers before opening an account. The factors considered by Registrant when 

making this recommendation are the broker's ability to provide professional services, Registrant's 

experience with the broker, the broker's reputation, and the broker's quality of 

execution services and costs of such services, among other factors. Clients are not under any 

obligation to affect trades through any recommended broker. 

 
Clients are free to select the broker dealer of his or her choice. However, Registrant reserves the 

right to decline acceptance of any client account for which the client directs the use of a broker 

dealer other than TD Ameritrade or Schwab if Registrant believes that this choice would hinder its 

fiduciary duty to the client and/or its ability to service the account. In directing the use of a 

particular broker it should be understood that Registrant will not have authority to negotiate 

commissions on a trade by trade basis or to necessarily obtain volume discounts, and best execution 

may not be achieved. In addition, a disparity in commission charges may exist between the 

commissions charged to the client and those charged to other clients who may direct the use of 

another broker dealer. Clients should note, while Registrant has a reasonable belief that TD 

Ameritrade and Schwab are each able to provide best execution and competitive prices, Registrant 

will not be independently seeking best execution price capability through other broker dealers. 

 
B.  To the extent that the Registrant provides investment management services to its clients, the 

transactions for each client account generally will be effected independently, unless the Registrant 

decides to purchase or sell the same securities for several clients at approximately the same time. The 

Registrant may (but is not obligated to) combine or “bunch” such orders to obtain best execution, to 

negotiate more favorable commission rates or to allocate equitably among the Registrant’s clients
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differences in prices and commissions or other transaction costs that might have been obtained had such 

orders been placed independently. Under this procedure, transactions will be averaged as to price and 

will be allocated among clients in proportion to the purchase and sale orders placed for each client 

account on any given day. The Registrant shall not receive any additional compensation or 

remuneration as a result of such aggregation. 

 
Item 10             Review of Accounts 

 
A.  For those clients to whom Registrant provides investment supervisory services, account reviews are 

conducted on an ongoing basis by the Registrant's representatives; this does not typically apply to 

qualified plan accounts like 401k’s.  All investment supervisory clients are advised that it remains their 

responsibility to advise the Registrant of any changes in their investment objectives, investment 

preferences or instructions, and/or financial situation. All clients (in person or via telephone) are 

encouraged to review investment planning issues (to the extent applicable), investment objectives and 

account performance with the Registrant on an annual basis. 

 
B.  The Registrant may conduct account reviews on another than periodic basis upon the occurrence of a 

triggering event, such as a change in client investment objectives and/or financial situation, market 

corrections and client request. 

 
C.  Clients are provided, at least quarterly, with written transaction confirmation notices and regular written 

summary account statements directly from the broker-dealer/custodian and/or program sponsor for the 

client accounts. The Registrant may also provide a written periodic report summarizing account activity 

and performance. 

 
Item 11          Client Referrals and Other Compensation 

 
A.  As referenced in Item 12.1 and 12.2 above, the Registrant may receive an indirect economic benefit 

from Ameritrade and/or Schwab. The Registrant, without cost (and/or at a discount), may receive 

support services and/or products from Ameritrade and/or Schwab. 

 
Registrant’s clients do not pay more for investment transactions effected and/or assets maintained at 
Ameritrade and/or Schwab as result of this arrangement. There is no corresponding commitment made 
by the Registrant to Ameritrade and/or Schwab or any other any entity to invest any specific amount or 
percentage of client assets in any specific mutual funds, securities or other investment products as result 
of the above arrangement. 

 
The Registrant’s Chief Compliance Officer, Thomas Hertog, remains available to address any 

questions that a client or prospective client may have regarding the above arrangement and any  

corresponding perceived conflict of interest any such arrangement may create. 
 

B.  If a client is introduced to the Registrant by either an unaffiliated or an affiliated solicitor, Registrant 

may pay that solicitor a referral fee in accordance with the requirements of Rule 206(4)-3 of the 

Investment Advisers Act of 1940, and any corresponding state securities law requirements. Any such 

referral fee shall be paid solely from the Registrant’s investment management fee, and shall not result in 

any additional charge to the client.    If the client is introduced to the Registrant by an unaffiliated 

solicitor, the solicitor, at the time of the solicitation, shall disclose the nature of his/her/its solicitor 

relationship, and shall provide each prospective client with a copy of the Registrant’s written Brochure 

with a copy of the written disclosure statement from the solicitor to the client disclosing the terms of the 

solicitation arrangement between the Registrant and the solicitor, including the compensation to be 

received by the solicitor from the Registrant.
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From time to time, a new client may be referred to Camarda by an existing client.   Under these 

circumstances, and in its sole discretion, Camarda may offer a gift of de minimis value to the referring 

client to show its appreciation.  These may include a gift card, flowers, candy, a mug or a similar token. 

Pursuant to its fiduciary responsibility, Camarda will not favor any client over another in its provision 

of advisory services. 

 
Item 12                        Custody 

 
The Registrant shall have the ability to have its advisory fee for each client debited by the custodian on 

a quarterly basis. Clients are provided, at least quarterly, with written transaction confirmation notices 

and regular written summary account statements directly from the broker-dealer/custodian and/or 

program sponsor for the client accounts. The Registrant may also provide a written periodic report 

summarizing account activity and performance. 

 
Clients who have their advisory fees debited directly from their custodial accounts are urged to compare 

any written statement provided by the Registrant with the account statements received from the account 

custodian to ensure that the proper advisory fee has been deducted from their custodial account.   Please 

also note that the account custodian does not verify the accuracy of the advisory fee calculation. 
 

Item 13                        Investment Discretion 
 

The Registrant requires that clients grant written discretionary authority to determine which securities 

and the amount of securities that are to be bought or sold for client’s account(s). Prior to the Registrant 

assuming discretionary authority over a client’s account, client shall be required to execute Investment 

Advisory  Agreement,  naming  the  Registrant  as  client’s  attorney  and  agent  in  fact,  granting  the 

Registrant full authority to buy, sell, or otherwise effect investment transactions involving the assets in 

the client’s name for found in the discretionary account. 

 
Clients who engage the Registrant on a discretionary basis may, at any time, impose restrictions,  in 

writing, on the Registrant’s discretionary authority (i.e. limit the types/amounts of particular securities 

purchased for their account, exclude the ability to purchase securities with an inverse relationship to the 

market, limit or proscribe the Registrant’s use of margin, etc.).
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Item 14                        Voting Client Securities 

 
A.  The Registrant does not vote client proxies. Clients maintain exclusive responsibility for:  (1) directing 

the manner in which proxies solicited by issuers of securities beneficially owned by the client shall be 

voted, and (2) making all elections relative to any mergers, acquisitions, tender offers, bankruptcy 

proceedings or other type events pertaining to the client’s investment assets. 

 
B.  Clients will receive their proxies or other solicitations directly from their custodian. Clients may contact 

the Registrant to discuss any questions they may have with a particular solicitation. 

 
Item 15                        Financial Information 

 
A.  The Registrant does not solicit fees of more than $1,200, per client, six months or more in advance. 

 
B.  The Registrant is unaware of any financial condition that is reasonably likely to impair its ability to 

meet its contractual commitments relating to its discretionary authority over certain client accounts. 

 
C.  The Registrant has not been the subject of a bankruptcy petition. 

 

 
 

ANY QUESTIONS:   The Registrant’s Chief Compliance Officer, Thomas Hertog, remains 

available to address any questions that a client or prospective client may have regarding the 

above disclosures and arrangements.  



 

Item 1 

 
A. 

 

Camarda Wealth Advisory Group 

 
Brochure Supplement 

Dated 09/25/2017 

 
Contact: Thomas Hertog, Chief Compliance Officer 

4371 US Highway 17, Suite 201 
Fleming Island, Florida 32003 

B. 
 

This Brochure supplement provides information that supplements the Camarda Wealth Advisory Group 

Brochure.    You  should have  received  a  copy  of  that  Brochure.    Please contact  Thomas  Hertog,  Chief 

Compliance Officer, if you did not receive Camarda Wealth Advisory Group’s Brochure or if you have any 

questions about the contents of this supplement. 

 
PRINCIPALS 

Jeffrey Michael Camarda 

Item 2  Education Background and Business Experience 
 
Jeffrey Michael Camarda was born in 1957. Mr. Camarda graduated from State University of New York, with a 

Bachelor of Science degree. Mr. Camarda has been employed as CEO, Corporate Secretary, COO and an 

investment adviser representative of Camarda Wealth Advisory Group since June of 1998. 

 
Mr. Camarda has held the designation of Chartered Financial Consultant (“ChFC®”) since 1994.  ChFC® is a 

financial planning designation for the insurance industry conferred by The American College. Candidates must 

meet education, experience, examination, and continuing ethical requirements. Candidates must have at least 

three years of experience in the financial industry, or an undergraduate or graduate degree from an accredited 

university and two years of experience in the financial industry. Candidates are required to take nine academic 

courses each followed by an exam. The courses and exams cover topics in finance, investing, insurance, and 

estate planning. 

 
Mr. Camarda has been a Chartered Financial Analyst (CFA®) since 2000.  CFA® designates an international 

professional certificate that is offered by the CFA Institute.  Candidates that pursue the certification have in - 

depth knowledge of securities types and investment vehicles. In order to qualify for a CFA®, candidates must 

meet standards for examination, education, experience, and ethics.   First, candidates must possess a bachelor’s 

degree from an accredited school, or its equivalent.   Second, candidates must have completed 48 months of 

qualified professional work experience, generally related to evaluating or applying financial, economic, and/or 

statistical data as part of the investment decision-making process involving securities or similar investment. 

Third,  candidates  must  pass  a  series  of  three  six-hour  exams  that  covers  ethics,  quantitative  methods, 

economics, corporate finance, financial reporting and analysis, security analysis, and portfolio management. 

Finally, candidates must meet and continue to adhere to a strict Code of Ethics and Stands governing their 

professional conduct, as reviewed by the CFA Institute. 

 
Mr. Camarda has been a Certified Fund Specialist® (CFS®) since 2001.   The CFS designation denotes 

completion of a certificate program related to mutual fund training that is administered by the Institute of 

Business and Finance.   Candidates are required to take six academic modules covering the following topics: 

asset class descriptions, historical returns and risk, mutual fund costs, fund management and selection, time 

value analysis and market indicators, REITs, ETFs, CEFs, UITs and structured notes, risk measurements and

http://www.investorwords.com/5890/financial_planning.html
http://www.investorwords.com/5890/financial_planning.html
http://www.investorwords.com/2510/insurance.html
http://www.businessdictionary.com/definition/experience.html
http://www.investorwords.com/5572/financial.html
http://www.investorwords.com/1940/finance.html
http://www.investorwords.com/1940/finance.html


 

minimization, fund and personal tax issues, and modern portfolio theory.  Candidates must successfully pass 

three  exams which  cumulatively test  each  of the  six  modules.    Moreover,  each  candidate  is required to 

complete a case study.  Candidates are required to complete 30 hours of continuing education every two years 

and have ongoing ethical requirements administered by the Institute of Business and Finance. 

 
Mr. Camarda has been a Chartered Life Underwriter (CLU®) since 1995.   CLU® is a financial planning 

designation for the insurance industry conferred by The American College. Candidates must meet education, 

experience, examination, and continuing ethical requirements. Candidates must have at least three years of 

experience in the financial industry, or an undergraduate or graduate degree from an accredited university and 

two years of experience in the financial industry.  Candidates are required to take eight academic courses each 

followed by an exam. The courses and exams cover topics in finance, investing, insurance, and estate planning. 

 
Mr. Camarda has been Board Certified in Mutual Funds (BCM) since 2001.  The BCM designation identifies 

individuals who must first have obtained the Certified Fund Specialist® designation, have a minimum of two 

(2) years’ experience in the financial services industry, received a letter of recommendation from a superior of 

at least one (1) year, as well as a letter of recommendation from a client of at least two (2) years.  Each BCM 

candidate must complete a seven (7) course module about a variety of subjects, including annuities, portfolio 

strategy, asset allocation and wealth management. In addition, each BCM designee must complete fifteen (15) 

hours per year of continuing education for a period of five (5) years after receiving the BCM designation. 

 
Mr. Camarda is also an Enrolled Agent (“EA”), an IRS credential authorizing him to represent taxpayers before 
IRS, holds a Master of Science in Financial Services from the American Collage, and is currently enrolled as a 
PhD student in the American College’s doctoral program in Financial and Retirement Planning. 

 
Mr. Camarda holds a Master’s of Science in Financial Services and Doctorate in Financial and Retirement 
Planning granted by the American College of Financial Services in 2014 and 2017, respectively. The 
American College is accredited by Middle States Commission on Higher Education.  It is an institutional 
accrediting agency recognized by the U.S.  Secretary  of  Education  and  the  Commission  on Recognition 
of Postsecondary Accreditation. Middle States accreditation is an expression of confidence in an institution's 
mission and goals, performance, and resources. It attests that in the judgment of the Commission on Higher 
Education, based on the results of an internal institutional self-study and an evaluation by a team of outside 
observers assigned by the Commission, an institution is guided by well-defined and appropriate goals; that it 
has established conditions and procedures under which its goals can be realized; that it is accomplishing 
them  substantially;  that it is so organized, staffed, and supported that it can be expected to continue to 
do so; and that it meets the standards of the Middle States Association. The American College has been 
accredited since 1978. 

 
He serves on the Executive Board for the Northeast Florida Council of the Boy Scouts of America. 

 

Item 3  Disciplinary Information 
 
None. 

 
Item 4  Other Business Activities 

 

 

As  noted  in  the  Part  2A  Brochure,  the  principal  executive  officers  of  Registrant,  Jeffrey and  Kimberly 

Camarda, wholly-own, manage, and may devote time to real estate matters, including the evaluation and 

management of real estate investments for Camarda Investment clients such as Real Estate Investment Trusts or 

clients’ personally owned real estate assets or investments, and the management of various other Camarda real 

estate companies, including of Camarda Realty (Jeffrey M. Camarda, broker), Camarda Real Estate Partners 1, 

2
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LLP and Camarda Residential Partners, LLP, each a private real estate company (the “companies”). Jeffrey 

Camarda will typically spend greater than 51% of his time to this effort.  Kimberly Camarda may devote up t o 
10% of her time to this effort.  No client of the Registrant is associated with, invested in or solicited to invest in 

either company, though clients may choose to use Camarda Realty’s brokerage services, including for the 

purchase  or  management  of  investment  real  estate  on  a  commission  or  fee  basis.  Additional  disclosure 

information concerning Registrant and its representatives, including their participation in the companies, is 

available  on  the  Internet  at  www.adviserinfo.sec.gov/IAPD.  See  Schedule  D,  Section  7.B.  for  additional 

information regarding the companies. These companies do not represent investment entities but rather are 

operating companies, some of which hold personal real estate holdings of the Camarda family. 

 
Item 5  Additional Compensation 

 
None. 

 
Kimberly Ann Camarda 

 
Item 2  Education Background and Business Experience 

 
Kimberly Ann Camarda was born in 1970. Ms. Camarda graduated from Centenary College, with a Bachelor of 
Science degree in Business Administration. Ms. Camarda has been employed as President of Camarda Wealth 
Advisory Group since February of 1999. 

 
Ms. Camarda has held the designation of Chartered Financial Consultant (“ChFC®”) since 2006.   ChFC® is a 

financial planning designation for the insurance industry conferred by The American College. Candidates must 

meet education, experience, examination, and continuing ethical requirements. Candidates must have at least 

three  years  of  experience in  the  financial  industry,  or  an  undergraduate or  graduate degree from  an 
accredited university and two years of experience in the financial industry. Candidates are required to take nine 

academic courses each followed by an exam. The  courses and exams cover topics in  finance, investing, 

insurance, and estate planning. 

 
Ms. Camarda has been a Certified Fund Specialist® (CFS®)  since 2001.   The CFS designation denotes 

completion of a certificate program related to mutual fund training that is administered by the Institute of 

Business and Finance.   Candidates are required to take six academic modules covering the following topics: 

asset class descriptions, historical returns and risk, mutual fund costs, fund management and selection, time 

value analysis and market indicators, REITs, ETFs, CEFs, UITs and structured notes, risk measurements and 

minimization, fund and personal tax issues, and modern portfolio theory.   Candidates must successfully pass 

three  exams which  cumulatively test  each  of the  six  modules.    Moreover,  each  candidate  is required to 

complete a case study.  Candidates are required to complete 30 hours of continuing education every two years 

and have ongoing ethical requirements administered by the Institute of Business and Finance. 

 
Ms. Camarda has been Board Certified in Mutual Funds (BCM) since 2001. The BCM designation identifies 

individuals who must first have obtained the Certified Fund Specialist® designation, have a minimum of two 

(2) years’ experience in the financial services industry, received a letter of recommendation from a superior of 

at least one (1) year, as well as a letter of recommendation from a client of at least two (2) years.  Each BCM 

candidate must complete a seven (7) course module about a variety of subjects, including annuities, portfolio 

strategy, asset allocation and wealth management. In addition, each BCM designee must complete fifteen (15) 

hours per year of continuing education for a period of five (5) years after receiving the BCM designation.
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Item 3  Disciplinary Information 

 
None. 

 
Item 4  Other Business Activities 

 
As  noted  in  the  Part  2A  Brochure,  the  principal  executive  officers  of  Registrant,  Jeffrey and  Kimberly 

Camarda, wholly-own, manage, and may devote time to real estate matters, including the evaluation and 

management of real estate investments for Camarda Investment clients such as Real Estate Investment Trusts or 

clients’ personally owned real estate assets or investments, and the management of various other Camarda real 

estate companies, including of Camarda Realty (Jeffrey M. Camarda, broker), Camarda Real Estate Partners 1, 

LLP and Camarda Residential Partners, LLP, each a private real estate company (the “companies”). Jeffrey 

Camarda will typically spend greater than 51% of his time to this effort.  Kimberly Camarda may devote up t o 

10% of her time to this effort.  No client of the Registrant is associated with, invested in or solicited to invest in 

either company, though clients may choose to use Camarda Realty’s brokerage services, including for the 
purchase  or  management  of  investment  real  estate  on  a  commission  or  fee  basis.  Additional  disclosure 

information concerning Registrant and its representatives, including their participation in the companies, is 
available  on  the  Internet  at  www.adviserinfo.sec.gov/IAPD.  See  Schedule  D,  Section  7.B.  for  additional

information regarding the companies. These companies do not represent investment entities 
operating companies, some of which hold personal real estate holdings of the Camarda family. 

but rather are

 

Item 5 Additional Compensation 
 
None.
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WEALTH MANAGER DIRECTOR OF OPERATIONS 

Owen Fesperman 

 
 

 
Item 2  Education Background and Business Experience 

 
Owen Fesperman was born in 1965. In 1995, he started work at AT&T Universal Card Services. He began his 

work in Financial Services with Prudential Financial in 2003 where he earned his Series 7 & Series 66. He has 

worked in the financial services industry in various capacities at other firms including State Farm, Mutual of 

Detroit, Fidelity Brokerage Services, New England Securities and Della Porta Financial Advisors. Mr. 

Fesperman graduated from Valdosta State University in 1984. 
 

Item 3  Disciplinary Information 
 

None. 
 
 

Item 4  Other Business Activities 
 

A. The supervised person is not actively engaged in any other investment-related businesses or occupations. 
 

B. The supervised person is not actively engaged in any non-investment-related business or occupation for 

compensation. 
 

Item 5  Additional Compensation 
 

None. 
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Personal Wealth Advisors 
 

Robert Tucker 
 

 

Item 2  Education Background and Business Experience 
 

Robert J. Tucker was born in 1962 in Goldsboro, NC.  Mr. Tucker graduated from the University of Central 
Florida in 1988 with a Bachelor of Science degree in Business Management.  Mr. Tucker has been employed as 
a Personal Wealth Advisor with Camarda Wealth Advisory Group since September 2012.  From May 2007 to 
September 2012, Mr. Tucker was previously employed with Fidelity Investments as a trader and an Investment 
Solutions Representative. From May 2003 through May 2007, Mr. Tucker was employed with Citibank. 

 

Item 3  Disciplinary Information 
 

None. 
 

Item 4  Other Business Activities 
 

A. The supervised person is not actively engaged in any other investment-related businesses or occupations. 
 

B. The supervised person is not actively engaged in any non-investment-related business or occupation for 
compensation. 

 
Item 5  Additional Compensation 

 

None. 
 

 
Brian Sirota 

 
Item 2  Education Background and Business Experience 

 

 

Brian Sirota was born in 1988 in Winter Park, Florida. He graduated from Auburn University, with a BS in 

Business Finance. He earned his M.B.A. from Nova Southeastern University with high honors.  Mr. Sirota has 

worked in the financial services industry since 2010. From 2010 to 2011 he worked for United Legacy Bank 

and from 2011to 2012 he was employed at Fairwinds Credit Union. From 2012 to 2015 Mr. Sirota was 

employed by Fidelity Brokerage Services. In 2015 he was also employed by eTrade Securities.   In 2016 he was 

employed by PNC Bank prior to joining Camarda Wealth Advisory Group. Mr. Sirota has passed industry 

exams for the Series 7, Series 63 and Series 65 licenses. Mr. Sirota has extensive knowledge and experience 

creating comprehensive and holistic financial plans. 
 

Item 3  Disciplinary Information 
 

None. 

 
Item 4  Other Business Activities 

 

A. The supervised person is not actively engaged in any other investment-related businesses or occupations. 
 

B. The supervised person is not actively engaged in any non-investment-related business or occupation for 
compensation. 

 
Item 5 Additional Compensation 

 

None. 
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William J. (Joe) Murphy III 
 

Item 2  Education Background and Business Experience 
 
Joe is a graduate of The Ohio State University with a B.A. in Economics. He started his financial career in 2002 

as a bank representative with Century National Bank. Joe later joined JPMorgan Chase Bank as a Personal Bank 

from 2005 to 2008. In 2008 Joe became a licensed Investment Advisor Representative at Park National Bank 

with his series 7 and 66 licenses. Prior to joining the firm, Joe was a Trust Officer and Financial Advisor with 

Century National Bank from 2011-2017. Joe’s primary duty is exploring potential client needs, and providing 

information on firm services and educational resources in order to facilitate introductions and help new clients 

learn more about a relationship with Camarda. 

 
Item 3  Disciplinary Information 

 
None. 

 
Item 4  Other Business Activities 

 
A. The supervised person is not actively engaged in any other investment-related businesses or occupations. 

 
B. Mr. Murphy is a Partner in Aruba Land, LLC Nashport, OH. Land and minerals rights purchased by LLC. 
Two(2) hours weekly, 0 during trading hours. Not investment-related. 

 
Item 5 Additional Compensation 

 
None. 

Lloyd W. Archibald Jr. 
 

Item 2  Education Background and Business Experience 
 

 
Lloyd Archibald was born and raised in Duxbury, Massachusetts.  He graduated from Jacksonville University in 

1992 where he was a scholarship player on the golf team. During college he decided to go work for the award 
winning Ritz Carlton Hotel Company in Amelia Island Florida. After college he pursued the opportunity to play 
professional golf on the Hooters Tour while working at the Ritz to fund his expenses. Lloyd has extensive 
knowledge and expertise with the financial markets as his dad was in the business his entire career and a retiree 
from Raymond James Financial.  Lloyd spent most of his career managing a large commercial real estate’s 
investment portfolio here in Jacksonville.  He has also worked with Merrill Lynch and JPMorgan Chase. Lloyd 

enjoys providing award winning Ritz Carlton service and customized portfolios for each and every client. He 
resides in St. Johns Golf and Country club with his wife and two boys. While away from work he enjoys 
watching his boys play travel baseball and playing golf. 

 

Item 3  Disciplinary Information 
 
None. 

 
Item 4  Other Business Activities 

 
A. The supervised person is not actively engaged in any other investment-related businesses or occupations. 

 
B. The supervised person is not actively engaged in any non-investment-related business or occupation for 
compensation. 
   

Item 5 Additional Compensation 

None. 
       7 



  

Cliff Parchmon 
 

Item 2  Education Background and Business Experience 
 

 
Cliff is from Tampa, Florida. In 2002 he graduated from the University of South Florida with a Bachelor’s 

degree in Finance. In 2003 Cliff joined MetLife Securities where he earned his Series 66 license and worked as 

a Financial Services Professional. In 2011 he went to work for TD Ameritrade until 2012.  Following TD 

Ameritrade he was employed by Guardian Life until 2013 when he left to work at Valic. Cliff was employed 

by Valic until 2016 when he joined Prudential Securities.  In 2017 he left Prudential and became an advisor 

with Camarda. Cliff enjoys his time off with friends and family. 
 

Item 3  Disciplinary Information 
 
None. 

 
Item 4  Other Business Activities 

 
A. The supervised person is not actively engaged in any other investment-related businesses or occupations. 

 
B. The supervised person is not actively engaged in any non-investment-related business or occupation for 
compensation. 

 
Item 5 Additional Compensation 

 
None. 

Richard Wells 
 

Item 2  Education Background and Business Experience 

 
Richard is from Atlanta, Georgia. He graduated from the Samford University with a Bachelor’s degree in 

Biology and Chemistry.  Later he earned a Doctorate in Leadership Development from Trinity International 

University.  In 1997 Richard joined Fisher Investments where he worked as a Financial Services Professional 

until 2013.  In 2013 he went to work for Convergent Wealth Advisors until 2014.  After Convergent he was 

employed by Shaeff Brock until 2015 when he left to work at UK Pension Advisors. Richard was employed 

there until 2017 when he became an independent insurance agent.  Also, in 2017 he joined Stansberry Asset 

Management and in September of 2017 he became an advisor with Camarda.  
 

Item 3  Disciplinary Information 
 
None. 

 
Item 4  Other Business Activities 

 
A. The supervised person is not actively engaged in any other investment-related businesses or occupations. 

 
B. The supervised person is not actively engaged in any non-investment-related business or occupation for 
compensation. 

 
Item 5 Additional Compensation 

 
None.

 

 
8



  

 

 

Joshua Keyes 
 

Item 2  Education Background and Business Experience 

 
Josh was born in Salisbury, Maryland, and graduated from Valley Forge Military Academy in 2010 before going to 

Jacksonville University for a degree in Sociology in 2014. He joined the Army for a year and a half of active 

duty then became a reservist to work at Fidelity Investments 2014 to 2017 and Merrill Edge in 2017 before joining 

us here at Camarda. He is actively pursuing an MBA and roots for the Philadelphia Eagles with his wife and his dog 

when not at the shooting range. 
 

Item 3  Disciplinary Information 
 
None. 

 
Item 4  Other Business Activities 

 
A. The supervised person is not actively engaged in any other investment-related businesses or occupations. 

 
B. The supervised person is not actively engaged in any non-investment-related business or occupation for 
compensation. 

 
Item 5 Additional Compensation 

 

None. 
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PRIVACY NOTICE 
 

Camarda Wealth Advisory Group (“Camarda”), maintains physical, electronic, and procedural safeguards 

that  comply  with  federal  standards  to  protect  its  clients’  nonpublic  personal  information  (“information”). 

Through this policy and its underlying procedures, Camarda attempts to secure the confidentiality of customer 

records and information and protect against anticipated threats or hazards to the security or integrity of customer 

records and information. 

It is the policy of Camarda to restrict access to all current and former clients’ informa tion (i.e., information 
and records pertaining to personal background, investment objectives, financial situation, tax information/returns, 
investment holdings, account numbers, account balances, etc.) to those employees and affiliated/nonaffiliated 
entities who need to know that information in order to provide products or services to the client.  Camarda may 
disclose the client’s information if Camarda is: (1) previously authorized to disclose 
the information to individuals and/or entities not affiliated with Camarda, including, but not limited to the 

client’s other professional advisors and/or service providers (i.e., attorney, accountant, insurance agent, broker- 
dealer, investment adviser, account custodian, etc.); (2) required to do so by judicial or regulatory process; or 
(3) otherwise permitted to do so in accordance with the parameters of applicable federal and/or state privacy 
regulations.  The disclosure of information contained in any document completed by the client for processing 
and/or transmittal by Camarda in order to facilitate the commencement/continuation/termination of a business 

relationship between the client and a nonaffiliated third party service provider (i.e., broker -dealer, investment 

adviser, account custodian, insurance company, etc.), including information contained in any document completed 

and/or executed by the client for Camarda (i.e., advisory agreement, client information form, etc.), shall  be 
deemed as having been automatically authorized by the client with respect to the cor responding 
nonaffiliated third party service provider. 

Camarda  permits  only  authorized  employees  and  affiliates  who  have  signed  a  copy  of  Camarda’s 

Privacy Policy to have access to client information.    Employees violating Camarda’s Privacy Policy wil l be 

subject  to  Camarda’s  disciplinary  process.     Additionally,  whenever  Camarda  hires  other  organizations  to 

provide services to Camarda’s clients, Camarda will require them to sign confidentiality agreements and/or the 

Privacy Policy. Should  you have any questions regarding the above,  please contact Thomas Hertog at 888- 

CAMARDA (888-226-2732). 
 

AFFILIATE MARKETING INFORMATION & OPT OUT 
 

This notice regarding affiliated marketing is provided by Camarda.  You should know that Federal law 

gives you the right to limit some but not all marketing from our affiliates. Federal law also requires us to give you 

this notice to tell you about your options regarding the marketing efforts of our affiliates. 

 
Camarda is affiliated through common ownership and control with Camarda Consultants, LLC, a 

licensed insurance agency and business consulting firm providing business planning, estate planning, insurance 
and other non-advisory services to its clients (“Camarda Consultants”).  You may limit Camarda Consultants from 
marketing these products or services to you based on personal information that we may collect or compile 
regarding you and your relationship with us and share with them. This information may include, among other 
relevant eligibility information, your income, your account history with us, insurance, estate planning or other 
needs revealed through financial planning, consulting or other advisory services and your credit score. 

 
Your choice to limit marketing offers from Camarda Consultants will remain in effect until you tell us that 

you would like to change your choice.  If you have already made a choice to limit marketing offers from Camarda 

Consultants, you do not need to act again unless you would like to change that choice. To limit marketing offers, 

please contact Thomas Hertog at 888-CAMARDA (888-226-2732). 
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