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Item 2
Material Changes

There have been no material changes made to this brochure since the firm’s last Annual Amendment filing on March 30, 2016.
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Item 4
Advisory business

Abacus Planning Group, Inc. (Abacus), founded in 1998, is a SEC-registered investment adviser headquartered in Columbia, South
Carolina.

The investment advice provided by Abacus focuses solely on the individual needs of the client. Through conversations, collection of
financial information and assessment questionnaires, Abacus documents a client’s personal circumstances, individual objectives, risk
tolerance, time horizons, liquidity needs, growth and income expectations, as well as income and estate tax considerations. When
appropriate, Abacus also reviews a client's prior investment history.

Information gathered in this process guides the creation and management of the client’s portfolio.

After establishing written investment policy guidelines and implementing the investment recommendations approved by the client, the
Abacus investment team consistently reviews the portfolio using both manual and automated methods. The portfolio is rebalanced on an
ongoing basis to consistently reflect the client's established guidelines.

Our investment recommendations are not limited to any specific product or service and will generally include advice regarding the
following securities:

| Exchange-listed securities
| Exchange-traded funds
| Securities traded over-the-counter
| Foreign issuers
| Corporate debt securities [other than commercial paper]
| Hedge funds
| Limited partnership interests
| Municipal bonds
| Mutual fund shares
| United States governmental securities

Financial planning

Our financial planning services begin with a comprehensive financial plan. The financial plan will typically address the following areas:

Goal setting | Abacus documents a set of personalized financial objectives for each client through a series of open-ended questions
and assessment tools.

Investment philosophy | Abacus educates each client as to its basic tenets of portfolio management. Abacus also presents each
client with an initial analysis of his or her current portfolio.

Financial independence | Abacus creates long-term cash-flow projections, in order for each client to understand how much to save
at the pre-retirement stage or how much can be spent each year if he or she is already financially independent. Abacus creates multiple
“what-if” scenarios to make clients aware of how changes in the assumptions can impact their future financial security.

Education funding | Abacus projects the cost of educating children or grandchildren and suggests the most effective ways to fund
these upcoming expenses.

Investment policy guidelines and recommendations | Abacus dovetails a client’s investment plan with the client’s
goals through written investment policy guidelines and specific investment recommendations unique to each client.

Risk management review | Abacus evaluates a client’s various insurance policies – from automobile to long-term care and life
insurance. Abacus will comment on the quality and cost of the existing coverage as well, and where necessary, make recommendations for
termination or additional coverage.

Income tax review | Abacus will review each client’s income tax return and, in conjunction with the client’s CPA, make income tax
planning recommendations.

Estate planning review | Abacus examines each client’s current estate plan to confirm it meets stated goals and family objectives.
If changes are needed, we will work closely with the client’s estate planning attorney and accountant to implement these changes. If a client
needs to engage an attorney or accountant, we will assist in selecting the appropriate professional.

Portfolio reports | Clients are “walked through” the format of the Abacus portfolio report. This ensures each client is familiar with
the presentation of the information and has a chance to ask questions to fully understand the regular reports.

Typically, the initial financial plan is completed and presented over the course of the first year of the advisory contract date. The Abacus
team continually updates each client’s planning component, to reflect changes within the client’s financial life or external to the client such
as changes to income or estate tax laws.
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Important Disclosures

Limitations of Financial Planning and Non-Investment Consulting/Implementation Services | To the
extent requested by a client, Abacus may provide financial planning and related consulting services regarding non-investment related matters,
such as estate planning, tax planning, insurance, etc. Abacus does not serve as an attorney, accountant, or insurance agency, and no portion of its
services should be construed as legal, accounting, or insurance brokerage services. Accordingly, Abacus does not prepare estate planning
documents, tax returns or sell insurance products. To the extent requested by a client, Abacus may recommend the services of other professionals
for certain non-investment implementation purpose (i.e. attorneys, accountants, insurance agents, etc.). Clients are reminded that they are under
no obligation to engage the services of any such recommended professional. The client retains absolute discretion over all such implementation
decisions and is free to accept or reject any recommendation made by Abacus or its representatives. If the client engages any unaffiliated
recommended professional, and a dispute arises thereafter relative to such engagement, the client agrees to seek recourse exclusively from and
against the engaged professional.

Retirement Plan Rollovers | A client or prospective client leaving an employer typically has four options regarding an existing
retirement plan (and may engage in a combination of these options): (i) leave the money in the former employer’s plan, if permitted, (ii) roll over
the assets to the new employer’s plan, if one is available and rollovers are permitted, (iii) roll over to an Individual Retirement Account (“IRA”),
or (iv) cash out the account value (which could, depending upon the client’s age, result in adverse tax consequences). If Abacus recommends that
a client roll over their retirement plan assets into an account to be managed by Abacus, such a recommendation creates a conflict of interest if
Abacus will earn an advisory fee on the rolled over assets.

Use of Dimensional Fund Advisors Mutual Funds | While Abacus may recommend allocating investment assets to mutual
funds that are not available directly to the public, Abacus may also recommend that clients allocate investment assets to publically available
mutual funds that the client could obtain without engaging Abacus as an investment adviser. However, if a client determines to allocate
investment assets to publically available mutual funds without engaging Abacus as an investment advisor, the client would not receive the benefit
of Abacus’s initial and ongoing investment advisory services. Others mutual funds, such as those issued by Dimensional Fund Advisors
(“DFA”), are generally only available through registered investment advisers. Abacus may allocate client investment assets to DFA mutual funds.
Therefore, upon the termination of Abacus’s services to such a client, restrictions regarding transferability, additional purchases of, or
reallocation among DFA funds will apply.

Affiliated Private Funds | Abacus is the managing partner of Terrum Real Estate Partnership I, LP, Terrum Royalty Fund, LP,
Terrum Royalty Fund II, LP, Terrum Royalty Fund III, LP, Tyche Opportunity Fund I, LP and Periculum, LP (together the “Affiliated Funds”),
the complete description of which is set forth in the each of the Affiliated Fund’s offering documents. Abacus, on a non-discretionary basis, may
recommend that qualified clients consider allocating a portion of their investment assets to one or more of the Affiliated Funds. Abacus’s clients
are under absolutely no obligation to consider or make an investment in a private investment fund(s).

Private investment funds generally involve various risk factors, including, but not limited to, potential for complete loss of principal, liquidity
constraints and lack of transparency, a complete discussion of which is set forth in each fund’s offering documents, which will be provided to
each client for review and consideration. Unlike liquid investments that a client may own, private investment funds do not provide daily liquidity
or pricing. Each prospective client investor will be required to complete a Subscription Agreement, pursuant to which the client shall establish
that they are qualified for investment in the fund, and acknowledges and accepts the various risk factors that are associated with such an
investment.

In the event that Abacus references private investment funds owned by the client on any supplemental account reports prepared by Abacus, the
value(s) for all private investment funds owned by the client shall reflect the most recent valuation. If post-purchase valuation is not available, the
valuation shall reflect the initial purchase price or a value as of a previous date. If the valuation reflects the initial purchase price or a value as of a
previous date, then the current value(s) could be significantly more or less than the original purchase price. The client’s advisory fee shall be
based upon such reflected fund value(s).

Cross Transactions | In limited circumstances, Abacus may arrange for cross-transactions pursuant to which Abacus may cross
transactions between two of its managed client accounts. For all such transactions, neither Abacus nor any related person will be acting as a
broker or receive any commission or transaction-based compensation. The client may revoke Abacus’s cross-transaction authority at any time
upon written notice to Abacus.

Client Obligations | In performing our services, Abacus shall not be required to verify any information received from the client or from
the client’s other professionals, and is expressly authorized to rely thereon. Moreover, each client is advised that it remains their responsibility to
promptly notify us if there is ever any change in their financial situation or investment objectives for the purpose of reviewing, evaluating, or
revising our previous recommendations or services.

Amount of managed assets

As of December 31, 2016, we were actively managing $882,439,163 of clients' assets on a discretionary basis.
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Item 5
Fees and compensation

Financial planning fees and annual recurring fees

Abacus calculates a financial planning fee or an annual recurring fee based on the nature of the services and the complexity of each client’s
circumstances.

The annual recurring fee ranges from $6,000 to $25,000. The financial planning fee ranges from $6,000 to $75,000 annually.

Portfolio management services fees

The annualized fee for investment advisory services is charged as a percentage of assets under management. The specific rate of the fee
depends upon the size and complexity of each client. Abacus determines the fee annually. The rate of the fee will fall under the following
ranges:

Assets under management Annual fee
First $2,000,000 .60 to 1.00% per year
$2,000,000 but less than $4,000,000 .50% per year
$4,000,000 but less than $10,000,000 .40% per year
More than $10,000,000 .25% per year

If a client chooses to custody their investments other than at Schwab or TD Ameritrade, they are subject to an additional 0.10% fee per year.
The minimum annual investment advisory fee is $15,000, subject to the caveats in the grandfathering of minimum account requirements
noted below.

General information

Termination of the Advisory Relationship | Either party may cancel a client agreement at any time, for any reason, upon
receipt of 30 days written notice. Upon termination of any account, any prepaid, unearned fees will be promptly refunded to the client. The
amount to be refunded will be the fee actually paid less the portion of that fee earned to the date of termination.

Mutual Fund Fees | All fees paid to Abacus for investment advisory services are separate and distinct from the fees and expenses
charged by mutual funds and/or ETFs to their shareholders. These fees and expenses are described in each fund's prospectus and will
generally include a management fee, other fund expenses, and a possible distribution fee. A client could invest in a mutual fund directly,
without our services. In that case, the client would not receive the services provided by our firm which are designed, among other things, to
assist the client in determining which mutual fund or funds are most appropriate to each client's financial condition and objectives.
Accordingly, the client should review both the fees charged by the funds and our fees to fully understand the total amount of fees to be paid
by the client and to thereby evaluate the advisory services being provided. Abacus will provide this analysis to each prospective client.

In addition, some clients may invest in fund-of-fund products that carry an additional layer of fees to the advisor who manages the
allocation to each fund in the product. Therefore, these clients effectively pay three layers of fees in the context of fund-of-fund products.

Additional Fees and Expenses | In addition to our advisory fees, clients are also responsible for the fees and expenses charged
by custodians and imposed by broker dealers, including, but not limited to, any transaction charges imposed by a broker-dealer with which
an independent investment manager effects transactions for the client's account(s). Please refer to the "Brokerage Practices" section (Item
12) of this brochure for additional information.

Grandfathering of Minimum Account Requirements | Pre-existing advisory clients are subject to Abacus's minimum
account requirements and advisory fees in effect at the time the client entered into the advisory relationship. Therefore, our firm's minimum
account requirements will differ among clients.

ERISA Accounts | Abacus is deemed to be a fiduciary to advisory clients that are employee benefit plans or individual retirement
accounts (IRAs) pursuant to the Employee Retirement Income and Securities Act ("ERISA"), and regulations under the Internal Revenue
Code of 1986 (the "Code"), respectively. As such, our firm is subject to specific duties and obligations under ERISA and the Internal
Revenue Code that include among other things, restrictions concerning certain forms of compensation. To avoid engaging in prohibited
transactions, Abacus only charges fees for investment advice about products for which our firm and/or our related persons do not receive
any commissions or 12b-1 fees.

Advisory Fees in General | Clients should note that similar advisory services may be available from other registered investment
advisers for similar or lower fees.

Limited Prepayment of Fees | Under no circumstances do we require or solicit payment of fees more than four months in
advance of services rendered.

Abacus’s advisory fees are not negotiable. Clients are typically billed three times per year in advance.
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Item 6
Performance-based fees and side-by-side management

Abacus does not charge performance-based fees. Abacus does not receive any fees from any parties except our clients.

Item 7
Types of clients

Abacus provides advisory services to the following types of clients:

| High-net-worth individuals
| Pension and profit sharing plans (other than plan participants)
| Charitable organizations

Item 8
Methods of analysis, investment strategies and risk of loss

Methods of analysis

Abacus calculates the financial planning fee based on the nature of the services and the complexity of each client’s circumstances. All fees
are agreed upon prior to entering into a written agreement.

Asset Allocation | Abacus focuses its time and talents on thinking through the optimal allocation of a client’s investment portfolio
among the vast opportunity set of asset classes including but not limited to US equities, international equities, emerging market stocks, real
estate, commodities, bonds or cash. Abacus includes asset classes in a client’s portfolio that it believes will improve the client’s probability
of achieving his or her goals at the appropriate risk level for that client. Abacus evaluates a wide variety of data from macro economic
trends to current valuations of an asset class to set portfolio policy and adjust portfolio policy over time.

Manager selection | Abacus employs a number of strategies in selecting an execution strategy for investing in a specific investment
class. In many instances, Abacus employs a passive strategy believing that a client is best served by a low-cost, low-income tax impact
investment strategy. When Abacus believes a manager can bring either additional return or added risk control to the return of an asset
class, it will assess the managers which meet a set of quantitative criteria, including risk-adjusted returns in comparison with peer managers,
low-cost structure, sensitivity to income tax impact when executing the strategy, and longevity of manager executing strategy, among other
factors. Abacus also evaluates a manager on a number of qualitative issues such as adherence to strategy during out of favor periods, firm
culture, team longevity, ability to communicate a strategy effectively, and a history of consumer-friendly decisions such as closing a fund to
new investors when appropriate.

Risks for all forms of analysis | Abacus is attune to the multiple risks that a client’s portfolio may face including a)
volatility risk, b) interest rate risk, c) risk associated with deflation or inflation, d) liquidity risk, e) the risk of increasing withdrawal
demands during protracted negative returns in the markets, f) changing risk capacity of a client due to personal life changes, f) changing risk
perception of a client due to emotional response to market changes, negative or positive or g) regulatory risk. Abacus thinks carefully
about the proper asset allocation to mitigate each of these risks dependent on the unique goals and needs of each client.

Our portfolio analysis methods rely on the assumption that the mutual funds, ETFs, and debt instruments that we purchase and sell, the
rating agencies that review these securities, and other publicly-available sources of information about these securities, are providing
accurate and unbiased data. While we are alert to indications that data may be incorrect, there is always a risk that our analysis may be
compromised by inaccurate or misleading information.

Investment strategies

Abacus embraces the following asset management tenets in managing a client’s portfolio:

| Allocate funds across asset classes for optimal risk-adjusted returns
» 90% of Abacus investment recommendations are long-term, i.e., based on a three to five-year economic outlook.
» 10% of Abacus investment recommendations are short-term or tactical in nature, i.e., based on unusual short-term

valuations or opportunities in the markets with an expected holding period of less than 18 months.
| Diversify extensively across multiple asset classes, managers, and time periods for optimal risk-adjusted returns.
| Employ portfolio management tools to protect portfolios against downside volatility.
| Insulate the portfolio against a variety of future economic scenarios, especially unexpected inflation or deflation, through

edging techniques and other strategies.
| Execute and follow written investment policy guidelines.
| Seek opportunities to globalize the portfolio holdings across all asset classes.
| Seek broad exposure to non-traditional investments such as real estate, venture capital, or commodities.
| Employ low-cost investment products as a bottom-line strategy for increasing returns.
| Rebalance the portfolio methodically to the investment policy guideline asset allocation targets.
| Manage clients’ decision-making behaviors for successful portfolio outcomes.

Item 9
Disciplinary information

Abacus and the management personnel of Abacus have no disciplinary events to disclose.
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Item 10
Other financial industry activities and affiliations

Cheryl R. Holland, Principal, has a minority ownership interest (less than 1%) in a savings and loan holding company, National Advisors
Holdings, Inc. (NAH) that has formed a federally chartered trust company, National Advisors Trust Company (NATC). NAH and NATC
are regulated by the Office of the Comptroller of the Currency (OCC), a bureau of the U.S. Treasury Department. The trust company
intends to provide a low cost alternative to traditional trust service providers. Where appropriate, Abacus may refer clients to NATC for
custody and/or trust services. Abacus does not receive any direct compensation for making these recommendations to clients. However,
Cheryl R. Holland will participate in profits and losses of NAH as a result of her minority ownership stake in the company. Therefore,
Cheryl R. Holland has a conflict of interest in referring clients to NAH for custody and trust services. Clients are not obligated to utilize
these services.

Our firm and our related persons are not engaged in any other financial industry activities and have no other industry affiliations.

Item 11
Code of ethics, participation or interest in client transactions and personal training

The Code of Ethics adopted by Abacus demands high ethical standards of business conduct by our employees and careful compliance with
applicable federal securities laws.

Abacus believes we have a duty to our clients to be loyal, fair, and act in good faith. Abacus accepts the obligation to adhere not only to the
specific provisions of the Code of Ethics but to the general principles that form its foundation.

Our Code of Ethics includes policies and procedures for the review of monthly securities transactions reports as well as initial and annual
securities holdings reports that must be submitted by the firm’s access persons. It requires the prior approval of any acquisition of securities
in a limited offering (e.g., private placement) or an initial public offering. The code also incorporates oversight, enforcement, and
recordkeeping provisions.

Abacus's Code of Ethics further includes the firm's policy prohibiting the use of material non-public information. While we do not believe
that we have any particular access to non-public information, all employees are reminded that such information may not be used in a
personal or professional capacity.

A copy of our Code of Ethics is available to our advisory clients and prospective clients. You may request a copy by email sent to
charlie@abacusplanninggroup.com, or by calling 803-933-0054.

Abacus is the managing partner of Terrum Real Estate Partnership I, LP, Terrum Royalty Fund, LP, Terrum Royalty Fund II, LP, Terrum
Royalty Fund III, LP, Tyche Opportunity Fund I, LP and Periculum, LP. As General Partner of these limited partnerships, Abacus has
primary responsibility for investment management and administrative matters, such as accounting, tax and periodic reporting pertaining to
the limited partnership. Abacus and our members, officers and employees will devote to the limited partnerships as much time as we deem
necessary and appropriate to manage the limited partnership's business. Abacus and our affiliates are not restricted from forming additional
investment funds, entering into other investment advisory relationships or engaging in other business activities, even though such activities
may be in competition with the limited partnerships and/or may involve substantial time and resources of our firm. Potentially, such
activities could be viewed as creating a conflict of interest in the time and effort of our management personnel and employees will not be
devoted exclusively to the business of the limited partnerships, but could be allocated between the business of the limited partnerships and
our other business activities.

The limited partnerships are not required to register as an investment company under the Investment Company Act of 1940 in reliance upon
an exemption available to entities whose securities are not publicly offered. Abacus manages the limited partnerships on a discretionary
basis in accordance with the terms and conditions of the limited partnerships’ offering and organizational documents.

Clients who invest in these limited partnerships are not charged any additional advisory fees. The limited partnerships do not pay, nor does
Abacus receive, any fees for the services Abacus provides the limited partnership as general partner. (The limited partnerships do
reimburse Abacus for direct expenses paid initially by Abacus on behalf of the partnerships.)

Our Code of Ethics is designed to assure that the personal securities transactions, activities and interests of our employees will not interfere
with (1) making decisions in the best interest of advisory clients and (2) implementing such decisions while, at the same time, allowing
employees to invest for their own accounts.

Our firm and/or individuals associated with our firm may buy or sell for their personal accounts securities identical to or different from
those recommended to our clients. In addition, any related person(s) may have an interest or position in a certain security which may also be
recommended to a client.

It is the expressed policy of our firm that no person employed by us may purchase or sell any security prior to a transaction(s) being
implemented for an advisory account, thereby preventing such employee(s) from benefiting from transactions placed on behalf of advisory
accounts.

As these situations represent actual or potential conflicts of interest to our clients, we have established the following policies and procedures
for implementing our firm’s Code of Ethics, to ensure our firm complies with its regulatory obligations and provides our clients and
potential clients with full and fair disclosure of such conflicts of interest:
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| No principal or employee of our firm may put his or her own interest above the interest of an advisory client.
| No principal or employee of our firm may buy or sell securities for their personal portfolio(s) where their decision is a result

of information received as a result of his or her employment unless the information is also available to the investing public.
| It is the expressed policy of our firm that no person employed by us may purchase or sell any security prior to a

transaction(s) being implemented for an advisory account. This prevents such employees from benefiting from transactions
placed on behalf of advisory accounts.

| Our firm requires prior approval for any IPO or private placement investments by related persons of the firm.
| Abacus has established procedures for the maintenance of all required books and records.
| All of our principals and employees must act in accordance with all applicable Federal and State regulations governing

registered investment advisory practices.
| Abacus requires delivery and acknowledgement of the Code of Ethics by each supervised person of our firm.
| Abacus has established policies requiring the reporting of Code of Ethics violations to our senior management.
| Any individual who violates any of the above restrictions may be subject to termination.

Abacus has voluntarily subscribed to the “Best Practices for Financial Advisors” published by The Institute for the Fiduciary Standard. The
Institute for the Fiduciary Standard’s Best Practices offer a simple code of conduct and outline a commitment to clients of subscribing
financial advisors. They seek to clearly articulate what a client can expect to receive from a subscribing financial advisor. These Best
Practices do not replace Abacus’s regulatory compliance obligations or duties to clients under relevant laws, rules, or regulations. The
Institute for the Fiduciary Standard’s role is limited to publishing the Best Practices as well as maintaining a corresponding register of
subscribing financial advisors. A complete list of the Best Practices can be found at http://www.thefiduciaryinstitute.org/wp-
content/uploads/2016/09/BestPracticesSpecificRequirementsSeptember132016.pdf . Abacus’s subscription status can be verified at
www.thefiduciaryinstitute.org.

Item 12
Brokerage practices

Abacus recommends that all clients establish brokerage accounts with either the Schwab Institutional division of Charles Schwab &
Company, Inc. (Schwab) or TD Ameritrade Institutional (TD Ameritrade), both FINRA registered broker-dealers, and SIPC members, to
maintain custody of the client’s assets and to effect trades for their accounts. Although we recommend these two custodians for operational
efficiencies, it is the client's decision to custody assets with Schwab or TD Ameritrade. If a client chooses to custody their assets with
another broker-dealer, the client is subject to additional fees from Abacus. Abacus is independently owned and operated and not affiliated
with Schwab or TD Ameritrade.

Schwab and TD Ameritrade provide Abacus with access to their institutional trading and custody services, which are typically not available
to Schwab and TD Ameritrade retail investors. These services generally are available to independent investment advisers on an unsolicited
basis, at no charge to them. These services are not contingent upon our firm committing to Schwab or TD Ameritrade any specific amount
of business (such as assets in custody or trading commissions.)

Some of the services provided by Schwab and TD Ameritrade are beneficial to both the client and Abacus in managing and administering a
client’s account. Examples of these services include:

| trade executions
| trade confirmations and account statements
| custody
| research, pricing and other market data
| access to certain mutual funds and other investments normally only available to institutional investors
| facilitation of the payment of Abacus fees from a client’s account

For our client accounts maintained in its custody, Schwab and TD Ameritrade generally do not charge separately for custody services but
are compensated by account holders through commissions and other transaction-related fees for securities trades that are executed through
Schwab and TD Ameritrade.

Schwab and TD Ameritrade also make available to our firm other products and services intended to assist Abacus in managing and
developing our business enterprise. These products and services may not directly benefit any specific client accounts, but generally may be
used to service all or a substantial number of our client accounts, including accounts not maintained at Schwab or TD Ameritrade. These
services may include:

| compliance, legal and business consulting
| publications and conferences on practice management and business succession
| access to employee benefits providers, human capital consultants and insurance providers
| educational events

In evaluating whether to recommend clients custody their assets at Schwab or TD Ameritrade, we may take into account the availability of
some of the previously listed products and services and other arrangements as part of the total mix of factors we consider. This could create
a conflict of interest.

Abacus believes the receipt of additional services does not diminish our duty to act in the best interests of our clients, including seeking best
execution of trades for client accounts.
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In addition to Schwab and TD Ameritrade being recommended custodians for traditional investments, Abacus recommends National
Advisors Trust Company of Overland Park, Kansas, to house non-traditional investments, such as limited partnerships.

National Advisors Trust Company is typically compensated for their services based upon a charge to the client calculated as a percentage
assets held in custody.

Abacus does not generally accept directed brokerage arrangements (when a client requires that account transactions be effected
through a specific broker-dealer). In such client directed arrangements, the client will negotiate terms and arrangements for their
account with that broker-dealer, and Abacus will not seek better execution services or prices from other broker-dealers or be able
to "batch" the client's transactions for execution through other broker-dealers with orders for other accounts managed by Abacus.
As a result, client may pay higher commissions or other transaction costs or greater spreads, or receive less favorable net prices,
on transactions for the account than would otherwise be the case.

In the event that the client directs Registrant to effect securities transactions for the client's accounts through a specific broker-dealer, the
client correspondingly acknowledges that such direction may cause the accounts to incur higher commissions or transaction costs than the
accounts would otherwise incur had the client determined to effect account transactions through alternative clearing arrangements that may
be available through Abacus. Higher transaction costs adversely impact account performance. Transactions for directed accounts will
generally be executed following the execution of portfolio transactions for non-directed accounts.

Item 13
Review of accounts

Portfolio management services

Reviews | While the underlying securities within Individual Portfolio Management Services accounts are continually monitored and
rebalanced, accounts are reviewed three times per year. Accounts are reviewed in the context of each client's stated investment objectives
and guidelines. More frequent reviews may be triggered by material changes in variables such as the client's individual circumstances, or
the market, political or economic environment.

These accounts are reviewed by:

| Cheryl R. Holland, Principal
| X. Alexandra Chastain, Principal
| Charles B. Flowers, Principal
| William R. Jeter, Portfolio Manager
| Corinne S. Hanna, Portfolio Manager
| Stephen J. (Scotty) Scott, Portfolio Manager

Reports | In addition to the monthly statements and confirmations of transactions that clients receive from their broker-dealer, Abacus
will normally provide portfolio performance reports three times per year summarizing account portfolio performance, asset allocation and
portfolio balances.

Financial planning services

Reviews | While reviews may occur at different stages depending on the nature and particulars of each client, we typically review in
detail and update each client’s financial plan twice per year.

Reports | Abacus will typically create a comprehensive financial plan for each client in their first year with Abacus. The content of each
client’s financial plan will vary according to the individual client’s needs. Subsequent updates to the plan will be reported to the client in
various formats and methods, as dictated by each client’s individual circumstances.

Item 14
Client referrals and other compensation

Abacus does not engage solicitors or pay related or non-related persons for referring potential clients to our firm.

Abacus does not accept or allow our employees or related persons to accept any form of compensation, including cash, sales awards, or
other prizes, from a non-client in connection with the advisory services we provide to our clients.

Item 15
Custody

Abacus previously disclosed in the "Fees and Compensation" section (Item 5) of this brochure that our firm directly debits advisory fees
from client accounts.

As part of this billing process, the client's custodian is advised of the amount of the fee to be deducted from the client's account. On at least
a quarterly basis, but typically monthly, the custodian is required to send the client a statement showing all transactions within the account
during the reporting period.
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Because the custodian does not calculate the amount of the fee to be deducted, Abacus strongly recommends clients carefully review their
custodial statements to verify the accuracy of the fee calculation and any other transactions. Clients should contact us directly if they
believe there may be an error in their statement.

In addition to the periodic statements that clients receive directly from their custodians, Abacus also sends portfolio statements directly to
our clients three times per year. Abacus urges our clients to carefully compare the information provided on these statements to insure
portfolio values are correct and current.

Abacus discloses at Item 9 of ADV Part 1 that it has custody as a result of its relationship to the affiliated funds. Both of the affiliated funds
are audited by and independent CPA annually and copies of the audited financials are made available to the limited partners.

Item 16
Investment discretion

All Abacus clients are required to provide discretionary asset management authorization allowing us to place trades in a client's account
without contacting the client prior to each trade to obtain permission. Abacus’s discretionary authority includes the ability, without
contacting the client, to determine the security to buy or sell; and determine the amount of the security to buy or sell. This discretion is
limited to the guidelines set forth in each client’s investment policy guidelines which are signed by the client and the client’s respective
portfolio manager.

Item 17
Voting client securities

As a matter of firm policy, Abacus does not vote proxies on behalf of clients. Therefore, although our firm may provide investment advisory
services relative to client investment assets, clients maintain exclusive responsibility for: (1) directing the manner in which proxies solicited
by issuers of securities beneficially owned by the client shall be voted, and (2) making all elections relative to any mergers, acquisitions,
tender offers, bankruptcy proceedings or other type events pertaining to the client’s investment assets. Clients are responsible for instructing
each custodian of the assets, to forward to the client copies of all proxies and shareholder communications relating to the client’s investment
assets. Abacus welcomes client questions in making these decisions.

Item 18
Financial information

Under no circumstances does Abacus require or solicit payment of fees more than four months in advance of services rendered. Therefore,
Abacus is not required to include a financial statement with this brochure.

Abacus has not been the subject of a bankruptcy petition at any time. Abacus has no additional financial condition to report that may cause a
reasonable likelihood to impair our ability to meet our contractual obligations.
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Brochure Supplement

This brochure supplement provides information about the following individuals that supplements the Abacus Planning Group, Inc.’s brochure.
You should have received a copy of that brochure. Please contact Cheryl R. Holland if you did not receive Abacus Planning Group, Inc.’s
brochure or if you have any questions about the contents of this supplement.

Personnel providing investment advice

Cheryl R. Holland, CFP® is President of Abacus Planning Group. Ms. Holland is a member of the Bryn Mawr College Board of
Trustees, serving as the chair of the Investment Committee for the Endowment from 2004 through 2014. Ms. Holland is also a member of
the American Bible Society Board of Trustees and the Clemson University Foundation Board of Directors. She has served as an appointed
member of the Schwab Institutional Advisory Board, the Schwab Institutional Technology and Operations Advisory Board ,the
TIAA_CREF Board of Financial Advisors, the Park Street Capital VI and VII Advisory Board and the Mineral Acquisition Partners
Advisory Committee. Ms. Holland does not receive any income from her outside business interests nor does she have any reportable
professional disciplinary actions. Ms. Holland, born in March of 1958 is a cum laude graduate of Bryn Mawr College. Charles W.
Hammer, Chief Compliance Officer, reviews Cheryl’s personal securities transactions on a monthly basis,

Charles B. Flowers was born in 1979. He graduated from the University of the South (Sewanee) in 2001 with a B.A. degree in
Economics. After graduation, Charles returned to his native home of Columbia, SC, and began work with Abacus Planning Group. As head
of the Abacus Investment Team, Charles coordinates team strategy and research responsibilities, and helps manage investment process and
execution. As an Investment Advisor, Charles works closely with clients and other Abacus team members on investment policy
formulation, portfolio design and implementation, and performance reporting. Charles is currently a level 3 candidate for the Chartered
Financial Analyst (CFA) designation. Charles has no outside business interests, receives no additional compensation outside of his Abacus
paid compensation for services and he does not have any reportable professional disciplinary actions. Cheryl R. Holland is responsible for
all supervision of Charles B. Flowers and the formulation and monitoring of investment advice offered to Charles’s clients. Cheryl leads
investment committee meetings, oversees all material investment policy changes, and conducts periodic testing to ensure client objectives
and mandates are being met. Charles W. Hammer, Chief Compliance Officer, reviews Charles’s personal securities transactions on a
monthly basis,

X. Alexandra Chastain, CFP ® was born in 1975. She is a graduate of the University of South Carolina with a Bachelor of
Business Administration Degree in Finance. Alex began her career with J.E. Wilson Advisors in Columbia, South Carolina and joined
Abacus in 1998. Alex serves as the leader of Abacus’s Financial Advisory Team which coordinates the creation, research and
implementation of strategies and processes that enhance our client’s overall wealth. Alex has no outside business interests, receives no
additional compensation outside of her Abacus paid compensation for services and she does not have any reportable professional
disciplinary actions. Cheryl R. Holland is responsible for all supervision of X. Alexandra Chastain and the formulation and monitoring of
investment advice offered to Alex’s clients. Cheryl leads investment committee meetings, oversees all material investment policy changes,
and conducts periodic testing to ensure client objectives and mandates are being met. Charles W. Hammer, Chief Compliance Officer,
reviews Alex’s personal securities transactions on a monthly basis,

Stephen J. (Scotty) Scott, CFP® was born in 1980. He graduated from The University of North Carolina at Greensboro in
2002 with a BS in Business Administration and from Quincy University in 2004 with a Masters in Business Administration. Scotty earned
the CFP® designation in 2007 and began working for Abacus Planning group in 2011. Scotty is a member of the Investment Team and
works closely with the other advisors to assist in the implementation of the investment management process. Prior to joining Abacus,
Scotty worked for Stearns Financial Services Group in Greensboro, NC. Scotty has no outside business interests, receives no additional
compensation outside of his Abacus paid compensation for services and he does not have any reportable professional disciplinary actions.
Cheryl R. Holland is responsible for all supervision of Stephen J. Scott’s and the formulation and monitoring of investment advice offered
to Scotty’s clients. Cheryl leads investment committee meetings, oversees all material investment policy changes, and conducts periodic
testing to ensure client objectives and mandates are being met. Charles W. Hammer, Chief Compliance Officer, reviews Scotty’s personal
securities transactions on a monthly basis,

William R. Jeter was born in 1990. He graduated from Auburn University in 2012 with a Bachelor of Business Administration
Degree in Accounting and Finance. William has passed all levels of the Chartered Financial Analyst (CFA) exam and began working for
Abacus Planning Group in 2013. William is a member of the Investment Team and works closely with the other advisors to assist in the
implementation of the investment management process. William has no outside business interests, receives no additional compensation
outside of his Abacus paid compensation for services and he does not have any reportable professional disciplinary actions. Cheryl R.
Holland is responsible for all supervision of William R Jeter and the formulation and monitoring of investment advice offered to William’s
clients. Cheryl leads investment committee meetings, oversees all material investment policy changes, and conducts periodic testing to
ensure client objectives and mandates are being met. Charles W. Hammer, Chief Compliance Officer, reviews William’s personal securities
transactions on a monthly basis,

Corinne S. Hanna, CFP® was born in 1983. She graduated from The University of South Carolina Honors College in 2006 with a
BS in Mathematics and from Cornell University in 2009 with a Masters in Mathematics. Corinne began working for Abacus Planning
group in 2011 and earned the CFP® designation in 2013. Corinne is currently a level 2 candidate for the Chartered Financial Analyst
(CFA) designation. Prior to joining Abacus, Corinne worked for Core Advisors in Chapin, SC. Corinne is a member of the Investment
Team and works closely with the other advisors to assist in the implementation of the investment management process. Corinne has no
outside business interests, receives no additional compensation outside of her Abacus paid compensation for services and she does not have
any reportable professional disciplinary actions. Cheryl R. Holland is responsible for all supervision of Corinne S. Hanna and the
formulation and monitoring of investment advice offered to Corinne’s clients. Cheryl leads investment committee meetings, oversees all
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material investment policy changes, and conducts periodic testing to ensure client objectives and mandates are being met. Charles W.
Hammer, Chief Compliance Officer, reviews Corinne’s personal securities transactions on a monthly basis.

Professional Designations

Certified Financial Planner (CFP®)

Cheryl R. Holland, X. Alexandra Chastain, Stephen J. Scott, and Corinne S. Hanna actively hold THE CERTIFIED FINANCIAL
PLANNER™ designation. The CERTIFIED FINANCIAL PLANNER™, CFP® and federally registered CFP (collectively, the “CFP®
marks”) are professional certification marks granted in the United States by Certified Financial Planner Board of Standards, Inc. (“CFP
Board”).

The CFP® certification is a voluntary certification; no federal or state law or regulation requires financial planners to hold CFP®

certification. It is recognized in the United States and a number of other countries for its (1) high standard of professional education; (2)
stringent code of conduct and standards of practice; and (3) ethical requirements that govern professional engagements with clients.
Currently, more than 76,000 individuals have obtained CFP® certification in the United States.
To attain the right to use the CFP® marks, an individual must currently satisfactorily fulfill the following requirements:

 Education – Complete an advanced college-level course of study addressing the financial planning subject areas that CFP
Board’s studies have determined as necessary for the competent and professional delivery of financial planning services, and
attain a Bachelor’s Degree from a regionally accredited United States college or university (or its equivalent from a foreign
university). CFP Board’s financial planning subject areas include insurance planning and risk management, employee benefits
planning, investment planning, income tax planning, retirement planning, and estate planning;

 Examination – Pass the comprehensive CFP® Certification Examination. The examination, administered in 6 hours, includes
case studies and client scenarios designed to test one’s ability to correctly diagnose financial planning issues and apply one’s
knowledge of financial planning to real world circumstances;

 Experience – Complete at least three years of full-time financial planning-related experience (or the equivalent, measured as
2,000 hours per year); and

 Ethics – Agree to be bound by CFP Board’s Standards of Professional Conduct, a set of documents outlining the ethical and
practice standards for CFP® professionals.

Individuals who become certified must complete the following ongoing education and ethics requirements in order to maintain the right to
continue to use the CFP® marks:

 Continuing Education – Complete 30 hours of continuing education hours every two years, including two hours on the Code of
Ethics and other parts of the Standards of Professional Conduct, to maintain competence and keep up with developments in the
financial planning field; and

 Ethics – Renew an agreement to be bound by the Standards of Professional Conduct. The Standards prominently require that
CFP® professionals provide financial planning services at a fiduciary standard of care. This means CFP® professionals must
provide financial planning services in the best interests of their clients.

CFP® professionals who fail to comply with the above standards and requirements may be subject to CFP Board’s enforcement process,
which could result in suspension or permanent revocation of their CFP® certification.

Chartered Financial Analyst (CFA®)

Charles B. Flowers, William R, Jeter and Stephen J. Scott are in the process of obtaining the CFA® designation. Each of these individuals
have completed and achieved various levels of the program. However, they may not hold themselves out as CFAs until such time as the
designation has been granted.

CFA® designates an international professional certificate that is offered by the CFA Institute.

The Chartered Financial Analyst (CFA) charter is a globally respected, graduate-level investment credential established in 1962 and
awarded by CFA Institute — the largest global association of investment professionals.

There are currently more than 107,000 CFA charter holders working in 135 countries. To earn the CFA charter, candidates must: (1) pass
three sequential, six-hour examinations; (2) have at least four years of qualified professional investment experience; (3) join CFA Institute
as members; and (4) commit to abide by, and annually reaffirm, their adherence to the CFA Institute Code of Ethics and Standards of
Professional Conduct.
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High Ethical Standards
The CFA Institute Code of Ethics and Standards of Professional Conduct, enforced through an active professional conduct program, require
CFA charter holders to:

• Place their clients’ interests ahead of their own
• Maintain independence and objectivity
• Act with integrity
• Maintain and improve their professional competence
• Disclose conflicts of interest and legal matters

Global Recognition
Passing the three CFA exams is a difficult feat that requires extensive study (successful candidates report spending an average of 300 hours
of study per level). Earning the CFA charter demonstrates mastery of many of the advanced skills needed for investment analysis and
decision making in today’s quickly evolving global financial industry. As a result, employers and clients are increasingly seeking CFA
charterholders—often making the charter a prerequisite for employment. Additionally, regulatory bodies in 23 countries/territories
recognize the CFA charter as a proxy for meeting certain licensing requirements, and more than 125 colleges and universities around the
world have incorporated a majority of the CFA Program curriculum into their own finance courses.

Comprehensive and Current Knowledge
The CFA Program curriculum provides a comprehensive framework of knowledge for investment decision making and is firmly grounded
in the knowledge and skills used every day in the investment profession. The three levels of the CFA Program test a proficiency with a wide
range of fundamental and advanced investment topics, including ethical and professional standards, fixed-income and equity analysis,
alternative and derivative investments, economics, financial reporting standards, portfolio management, and wealth planning.

The CFA Program curriculum is updated every year by experts from around the world to ensure that candidates learn the most relevant and
practical new tools, ideas, and investment and wealth management skills to reflect the dynamic and complex nature of the profession.


