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Item 1 — Cover Page

Renaissance Investment Management

50 East RiverCenter Blvd., Suite 1200
Covington, KY 41011

513-723-4500
Www.reninv.com

June 22, 2017

Throughout this document Renaissance Investment Management will be referred to as “Renaissance.”

This Form ADV Part 2A (the “Brochure”) provides information about the qualifications and business practices
of Renaissance. If you have any questions about the contents of this Brochure, please contact us at 513-
723-4500 and/or compliance@reninv.com. The information in this Brochure has not been approved or
verified by the United States Securities and Exchange Commission (“SEC”) or by any state securities
authority.

Additional information about Renaissance and our parent company, Affiliated Managers Group, Inc. (‘AMG”),
and other affiliated advisers is also available on the SEC’s website at www.adviserinfo.sec.gov. Further
information about both AMG and AMG's Affiliates is provided in Item 10.

Although Renaissance is registered as an investment adviser under the Investment Advisers Act of 1940,
this registration does not imply that Renaissance or our personnel have a certain level of skill or training.
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Item 2 — Material Changes

The following changes have been made to the brochure since our last annual filing, March 22, 2017, and
are incorporated in this filing effective June 22, 2017:

MATERIAL CHANGES MADE IN THE JUNE 22, 2017 ADV PART 2A:

Iltem 4 — Advisory Business
Updated Renaissance’s assets under management to reflect May 31, 2017 asset levels.

Subsection: DOL Fiduciary Regulation. New section added.

Iltem 5 - Fees and Compensation

Subsection: Standard Fee Schedules and Fee Calculation Methodology, Standard Fee Schedules:
Added the International Equity ADR Strategy to the fee schedule chart.

Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

Subsection: Strategy Risk Chart: Changed the name of the existing International Equity Strategy to the
International Equity ADR Strategy and added the new International Equity Strategy.

Subsection: Strategy Overview:

— Changed the name of the existing International Equity Strategy to the International Equity
ADR Strategy and updated the strategy description to reflect the change.

— Added the new International Equity Strategy and a description of the strategy.

Item 12 - Brokerage Practices
Subsection: Selection Factors for Brokers: Updated the list of broker selection factors.

Subsection: Trade Aggregation/Allocation: Disclosed that wrap accounts could be aggregated with
discretionary trading accounts which may provide better execution for the direct managed accounts, but
provide the same execution for the wrap accounts.

The following changes were made to the brochure since our last annual filing, March 21, 2016, and were
incorporated in our filing effective March 22, 2017:

MATERIAL CHANGES MADE IN THE MARCH 22, 2017 ADV PART 2A:

Iltem 4 — Advisory Business
Updated Renaissance’s assets under management to reflect December 31, 2016 asset levels.
Subsection: Miscellaneous Sections: Added a miscellaneous section containing the following sections:
¢ No Financial Planning or Implementation Services;
e Sub-Advisory Engagements;
e Wrap/Separate Managed Account/UMA Program Engagements;
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¢ Introduction from Investment Professional;
e ERISA Plan Engagements;

¢ Investment Risk;

¢ Client Obligations; and,

e Directed Brokerage.

Iltem 5 - Fees and Compensation

Subsection: Standard Fee Schedules and Fee Calculation Methodology, Standard Fee Schedules:
Added the Developed Country International Strategy to the fee schedule chart.

Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss
Subsection: Material Related Risk,

e Cybersecurity Risk: Added a description of Cybersecurity risk and added the risk to the Strategy
Risk Chart.

¢ Liquidity Risk: Expanded the description of the risk and how Renaissance minimizes that risk.

¢ Investing Risk, Quantitative Investing Risk: Clarified that quantitative analysis is a screening tool
used to narrow our research universe and is not a final determinant in our purchase or sale
decisions.

Subsection: Strategy Overview, Developed Country International: Added a description of our Developed
Country International Strategy and added the strategy to the Strategy Risk Chart.

Item 12 - Brokerage Practices
Subsection: Selection Factors for Brokers: Updated the list of broker selection factors.

Subsection: Step-Out Trades: Defined a net trade.

Appendix | - Definitions

Subsection: Developed Markets: Added a definition for Developed Markets.
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Item 4 — Advisory Business

Renaissance Investment Management is registered as an Investment Advisor under the Investment
Advisors Act of 1940 and actively manages portfolios for a variety of institutions and individuals. We
are engaged in the business of investment management and our efforts are focused on delivering
competitive long-term performance across a variety of asset classes and strategies. Our primary
mission is to help our clients achieve their financial and investment objectives through the provision of
systematic and disciplined investment strategies.

Renaissance has been in business since 1978 and as of this filing has 21 employees working at our
office located in Covington, Kentucky. As of December 31, 2016, we had approximately $4.4 billion in
assets under management, which includes discretionary and non-discretionary UMA assets.

We serve as an investment adviser or sub-adviser to various clients including corporations, charities,
employee benefit plans, endowments, foundations, individuals, high net worth clients, retirement
plans, public entities, investment companies, Taft Hartley clients, Wrap/SMA programs, and UMA
programs. Please see “ltem 7 — Types of Clients” for more information regarding our clients.

Principal Ownership

Renaissance’s principal owner is Affiliated Managers Group (“AMG”). The remaining minority interest
is owned by our employees (Partners of Renaissance).

AMG holds a majority equity interest in Renaissance and is a publicly-traded asset management
company (NYSE: AMG) with equity investments in boutique investment management firms. AMG also
holds equity interests in other investment management firms (“AMG Affiliates”). Further information
about AMG and AMG’s Affiliates is provided in “ltem 10 — Other Financial Industry Activities and
Affiliations.”

Types of Advisory Services

Renaissance specializes in domestic equity, international equity, REIT, balanced, asset allocation and
fixed income strategies across all market capitalization ranges for institutional clients, Taft Hartley
clients, individuals, high net worth clients, ERISA, public clients, banks, Wrap/SMA programs, and
model based (UMA) investors.

Our stock portfolio construction process starts by using a system of computer generated screens,
which look for companies with favorable characteristics that we believe will lead to further price
appreciation. These characteristics include earnings growth rates, attractive valuation and rising
estimate revisions. We then use fundamental analysis, which involves looking at company financial
statements, company management, strengths and weaknesses of the company, market conditions and
competitive advantages to make our final stocks selection.

Our bond portfolios are generally comprised of a diversified mix of holdings including U.S. Treasury
and Credit issues, and select fixed income ETFs and mutual funds, including those that invest in
international and high yield bonds.

For further information regarding our investment strategies and investment process, please refer to
“Item 8 — Methods of Analysis, Investment Strategies and Risk of Loss.”

We provide both discretionary and non-discretionary investment management services and products
to institutional and individual investors, as well as investment planning services.
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Discretionary Services: We provide discretionary services where we have the discretion to purchase
and sell the securities in the portfolio. We provide this investment advice to:

¢ individually managed accounts where we act as an advisor;

e accounts within broker/dealer sponsored wrap/SMA platforms where we act as sub-advisor;
e mutual funds where we act as a sub-advisor; or,

¢ UMA programs that have given Renaissance discretion over a strategy(s) in their UMA program.

Non-Discretionary Services: We also provide non-discretionary investment advice to Unified
Manager Accounts (“UMA”) where we do not purchase or sell securities. Rather, we provide the UMA
Program, who is the discretionary investment manager, a list of securities to be traded on an ongoing
basis for each individual strategy that is part of the non-discretionary UMA Program. In these
instances, the discretionary manager is responsible for monitoring the individual needs of the client.
In non-discretionary programs, we amend and update the model portfolios when a model change
occurs and provide this information to the discretionary manager. We do not have direct contact with
the clients of these programs.

Investment Planning Services: Renaissance can manage its client's investments within the larger
context of the client’s overall investment planning objectives. Specifically, Renaissance offers investment
planning advice at no additional charge to the investment management fee, on a range of investment
planning issues that complement our management of the client’s investment portfolio. Renaissance can
accomplish this through the use of one or more of its own strategies in combination with non-affiliated or
affiliated mutual funds, ETF’s and other investments. Renaissance does not prepare tax returns, give
tax advice, practice law, give legal advice, prepare estate plans, wills, trusts, sell insurance, sell securities
(only provide trading instructions to the broker) or make loans. However, we offer our complimentary
objective, unbiased advice to clients on the full range of investment planning topics in order to better
serve our clients and help them manage their investment plans. Please refer to “Item 5 — Fees and
Compensation” for applicable fees. Renaissance will provide such limited consulting service to the extent
specifically requested by a client that directly engages Renaissance’s services per the terms and
conditions of our Investment Advisory Agreement.

Definition of Investment Planning: The definition of investment planning is the placing of funds into
investment vehicles based on the client’s financial goals, time horizon, risk tolerance, investment
restrictions and financial priorities. The investment planning advice also takes into account the liquidity
and level of return. Ideally, proper investment planning will allow the client to achieve their investment
planning goals over time with an acceptable amount of risk.

Tailoring Advisory Services to Client Needs

As an asset manager for institutional, individual, wrap/SMA and non-discretionary clients, Renaissance
recognizes that each client is unique and that individual client needs could be different. Therefore, we
can modify our primary investment strategies to meet client specific goals, investment objectives
and/or restrictions.

Direct-Managed Clients: All direct-managed clients that are not sub-advised must complete and sign
an Investment Advisory Agreement when they open an account. The Investment Advisory Agreement
details their investment objectives, the investment strategy and any investment restrictions affecting
the management of their account. Direct managed clients can also provide their own Investment Policy
Statement to Renaissance but the client is responsible for providing any Investment Policy changes
to Renaissance as they occur in order for the Investment Policy changes to be implemented.
Renaissance annually requests that clients provide any changes to their investment restrictions, changes
to their investment objectives, risk tolerance or financial condition in our annual ADV offer/Privacy Notice
delivery letter.



http://www.investorwords.com/10639/placing.html
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Wrap/SMA Programs/Clients: Wrap arrangements,” “wrap fee programs,” and/or “wrap sponsor
accounts” involve individually-managed accounts for individual or institutional clients. These accounts
are offered as part of a larger program by a “sponsor,” usually a brokerage, banking or investment
advisory firm, and are managed by one or more investment advisers. Renaissance has agreements
with wrap fee program sponsors that offer our services as an investment option within the sponsor’s
wrap program. We provide investment management services to clients who select us as part of the
program. As described in “ltem 5 — Fees and Compensation,” the sponsor pays a portion of its program
fee to us for our services.

Our management of wrap accounts and other accounts under the same investment strategy is
consistent among accounts, unless the account is being managed tax efficiently and/or there are client
imposed restrictions.

o Wrap/SMA Sponsor Clients": Wrap/SMA program clients sign an agreement with the
Wrap/SMA Sponsor which details their investment objectives, the chosen investment strategy,
and any investment restrictions affecting our management of the client's account. The
Wrap/SMA Sponsor provides Renaissance with access to any investment restrictions,
Investment Policy Statements, risk tolerances or financial objectives for the underlying client
via the Wrap/SMA Sponsor’s platform. The Renaissance contract with the Wrap Sponsor
outlines whether it is Renaissance’s or the Wrap Sponsor’'s responsibility to code client
restrictions in each platform. If Renaissance is responsible for coding client restrictions, it is
the Wrap Sponsor/Wrap Client’s responsibility to communicate the client’s initial and updated
investment restrictions, Investment Policy Statements, risk tolerances or financial objectives
to Renaissance so the account can be updated accordingly. Although we cannot necessarily
offer the same level of portfolio customization to Wrap/SMA accounts that we offer to our
direct-managed accounts invested in the same strategy, Wrap/SMA clients can customize
their portfolios by applying reasonable investment restrictions on their account to the extent
that the Wrap/SMA Sponsor is able or allows us to code the restriction on their platform.

UMA Sponsor Clients: The UMA Sponsor is responsible for coding and maintaining all client
information (e.g. investment objectives, collecting, updating and monitoring UMA client investment
restrictions, etc.).

Customization: We can customize any of our strategies to meet a client’s specific objectives and/or
constraints. Direct-managed clients with taxable accounts can be managed to minimize the tax impact
of capital gains. Taxable client accounts in the Fixed Income Strategy can be managed to minimize
the tax impact of interest income. These modifications of our buy/sell disciplines and other appropriate
investment techniques can result in an increase or decrease in a client's performance as compared to
non-taxable/customized accounts invested in the same strategy.

Tax Harvesting Policy

Renaissance can adjust strategy allocations to take advantage of Tax Harvesting opportunities for
taxable client accounts that wish to do so.

o Direct-Managed Clients: With regard to client-directed tax harvesting, we will endeavor to
comply with requests made within a reasonable time period before the end of the calendar
year.

o Wrap/SMA Clients: Wrap/SMA program clients are usually subject to specific guidelines
imposed by the Wrap/SMA program, which can differ on a program-by-program basis.
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Renaissance uses the FIFO accounting method for taxable accounts. If a client wants their custodian
to use a particular tax lot accounting method, it is the client’s responsibility to notify the custodian of
their wishes. The custodian is the official 1099 reporter for tax purposes. Proceeds from tax harvesting
sales will be temporarily invested in exchange traded funds (“ETFs”) for a minimum of 30 days unless
a client or their authorized representative directs Renaissance not to invest in ETFs.

Assets Under Management

As of May 31, 2017, we had the following assets under management.

Discretionary Assets $3,756,051,759
Non-Discretionary Assets $1,225,554,295
Total Assets $4,981,606,054

Non-Discretionary Assets include UMA programs for which Renaissance does not have investment
discretion and does not execute the trades, but we do provide each program with an updated securities
Buy List every time a change is made to one of our strategies participating in an UMA program. We
also instruct the UMA program when their program is next in our trading rotation and what percentage
of the UMA portfolio should be invested in each security. The discretionary UMA program manager
decides whether to implement our model change recommendation. Please see Renaissance’s Form
ADV Part 1A — Item 5.F for more information.

The DOL Fiduciary Regulation

Pursuant to the provisions of the Department of Labor Fiduciary Regulation (the “Rule”) Renaissance
and its personnel are required to provide clients that are ERISA plans, ERISA plan participants and/or
IRA owners (“Retirement Investors”) with the following additional disclosure: “Renaissance and its
personnel act as fiduciaries under the Employee Retirement Income Security Act of 1974, as
amended (“ERISA™), the Internal Revenue Code or both with respect to any investment advice
provided by Renaissance and its personnel to Retirement Investors.”

Conflict of Interest: Renaissance has a financial incentive to ask a client or potential client to rollover a
401(k) or other ERISA account into a Rollover IRA if Renaissance would not be able to manage the
account operationally if it was left in a 401(k) or other ERISA account. This conflict has been mitigated
through the use of a Renaissance IRA Rollover Recommendation Form which will be used to determine
and document that the Rollover is in the best interest of the Renaissance client or potential Renaissance
client.

Miscellaneous Sections

No Financial Planning or Implementation Services: Renaissance does not provide financial
planning and related consulting services regarding non-investment related matters, such as estate
planning, tax planning, insurance, etc. Please Note: We do not serve as an attorney, accountant, or
insurance agency, and no portion of our services should be construed as same. Accordingly, we do
not prepare estate planning documents, tax returns or sell insurance products.
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Sub-Advisory Engagements: Renaissance may also serve as a sub-adviser to unaffiliated registered
investment advisers per the terms and conditions of a written Sub-Advisory Agreement. With respect
to its sub-advisory services, the unaffiliated investment advisers that engage Renaissance's sub-
advisory services maintain both the initial and ongoing day-to-day relationship with the underlying
client, including initial and ongoing determination of client suitability for Renaissance's designated
investment strategies. If the custodian/broker-dealer is directed by the unaffiliated investment adviser
and/or client, Renaissance will be unable to negotiate commissions and/or transaction costs, and/or
seek better execution. As a result, client may pay higher commissions or other transaction costs or
greater spreads, or receive less favorable net prices, on transactions for the account than would
otherwise be the case through alternative clearing arrangements recommended by Renaissance.
Higher transaction costs adversely impact account performance.

Wrap/Separate Managed Account/UMA Program Engagements: In the event that Renaissance
is engaged to provide investment advisory services as part of an unaffiliated wrap/SMA-fee
program, Renaissance will be unable to negotiate commissions and/or transaction costs. Under a
wrap/SMA program, the wrap/SMA program sponsor arranges for the investor participant to receive
investment advisory services, the execution of securities brokerage transactions, custody and
reporting services for a single specified fee. Participation in a wrap/SMA program may cost the
participant more or less than purchasing such services separately. In the event that Renaissance is
engaged to provide investment advisory services as part of an unaffiliated managed account/UMA
program, Renaissance will likewise be unable to negotiate commissions and/or transaction costs.

If the program is offered on a non-wrap basis, the program sponsor will determine the broker-dealer
though which transactions must be effected, and the amount of transaction fees and/or commissions to
be charged to the participant investor accounts. Please Note: Since the custodian/broker-dealer is
determined by the unaffiliated program sponsor, Renaissance will be unable to negotiate commissions
and/or transaction costs, and/or seek better execution. As a result, the client may pay higher
commissions or other transaction costs or greater spreads, or receive less favorable net prices, on
transactions for the account than would otherwise be the case through alternative clearing arrangements
recommended by Renaissance. Higher transaction costs adversely impact account performance.

Introduction from Investment Professional: If the client is introduced to Renaissance through the
client's Investment Professional (i.e., broker or adviser), the client shall be requested to acknowledge
and agree that: (1) at all times, the Investment Professional shall serve as the client’s primary investment
professional, and shall be responsible for: (a) assisting client in determining the initial and ongoing
suitability for the Renaissance’s investment portfolios and/or strategies. Renaissance’s only obligation
shall be to manage the assets consistent with the designated investment strategy; and, (b) for
receiving/ascertaining client’s directions, notices, and instructions, and forwarding them to Renaissance
in writing. Renaissance shall be entitled to rely upon any such direction, notice, or instruction until it has
been duly advised in writing of changes therein. Renaissance shall have no responsibility to the client
for the failure of the Investment Professional to timely receive/ ascertain/forward/communicate any and
all such directions, notices, and instructions; (2) Renaissance is permitted to share account-related
information with Investment Professional until such time as client notifies Renaissance, in writing, to the
contrary; and, (3) if Renaissance is directed to effect account transactions though a specific broker-
dealer/custodian, Renaissance will be unable to negotiate commissions and/or transaction costs, and/or
seek better execution. As a result, the client may pay higher commissions or other transaction costs or
greater spreads, or receive less favorable net prices, on transactions for the account than would
otherwise be the case through alternative brokerage/custody arrangement. Higher transaction costs
adversely impact account performance.
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ERISA Plan Engagements: Renaissance may be engaged to provide discretionary investment advisory
services to ERISA retirement plans, whereby Renaissance shall manage Plan assets consistent with the
investment objective designated by the Plan sponsor. In such engagements, Renaissance will serve as
an investment fiduciary as that term is defined under The Employee Retirement Income Security Act of
1974 (“ERISA”"). Renaissance will generally provide services on an “assets under management” fee
basis per the terms and conditions of an Investment Advisory Agreement between the Plan and
Renaissance.

Investment Risk: Different types of investments involve varying degrees of risk, and it should not be
assumed that future performance of any specific investment or investment strategy (including the
investments and/or investment strategies recommended or undertaken by Renaissance) will be
profitable or equal any specific performance level(s).

Client Obligations: In performing our services, Renaissance shall not be required to verify any
information received from the client or from the client’s other professionals, and is expressly authorized
to rely thereon. Moreover, each client is advised that it remains his/her/its responsibility to promptly notify
his/her investment professional if there is ever any change in his/her/its financial situation or investment
objectives for the purpose of reviewing/evaluating/revising our previous recommendations and/or
services.

Directed Brokerage: In the event that the client directs Renaissance to effect securities transactions for
the client’s accounts through a specific broker-dealer, the client correspondingly acknowledges that such
direction may cause the accounts to incur higher commissions or transaction costs than the accounts
would otherwise incur had the client determined to effect account transactions through alternative
clearing arrangements that may be available through Renaissance. Higher transaction costs adversely
impact account performance. Please review Item 12 for additional information about our brokerage
practices.

Iltem 5 — Fees and Compensation

Standard Fee Schedules and Fee Calculation Methodology

Renaissance receives compensation for our investment advisory services through payments of fees
made by clients. The fees include all of our management fees. In addition, the client can incur additional
fees and expenses, which are not included in our management fee, such as brokerage commissions for
trade executions, custodial fees, ADR depositary service conversion fees and other fees or expenses
that can be charged by their broker or custodian. These additional fees are not Renaissance fees nor
are they received by Renaissance. Other investment advisers may charge higher or lower fees than
the fees charged by Renaissance for comparable services.

Standard Fee Schedules: The maximum annual fee schedules for direct managed accounts in our
strategies are included below. The fee schedules for any of our services can be modified at any time
at our discretion.
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Balanced Developed Country International
Large Cap Core Emerging Markets
Large Cap Growth Global Growth
Large Cap Value International Equity ADR
Midcap Growth International Equity
=) International Small Cap Equity
Three-Way Asset Allocation Multi Asset Allocation
Two-Way Asset Allocation Small Cap Growth
Small Cap Value
First $5 million 0.75%
Next $5 million 0.70%
Next $5 million 0.65%

Next $5 million 0.60%
Amounts over $20 million  0.55%

All Amounts

Investment Planning Management Fees

Clients utilizing Investment Planning Services will be charged an investment management
fee based on the amount of assets under management. There is no additional charge for
Renaissance Investment Planning Services.

Fee Calculation: We compute the fees charged to clients as a percentage of the value of the assets
under management. The fee is based on the asset value of the account at the end of each contractually
agreed billing period. Our standard practice is to bill quarterly in advance unless otherwise contractually
agreed upon by Renaissance and the client. We can request that the custodian directly deduct our fees
from client custodial accounts on an ongoing basis, upon receipt of written consent from the client.

Our standard practice is to invoice clients or their custodians for fees related to management of their
portfolio(s) based on the billing period ending market value as of the last business day of the quarter.
The majority of invoices are generated by our internal portfolio system. However, based on the client's
contractual instructions, some invoices are manually calculated by Renaissance employees after the
portfolios have been reconciled with the client’s custodial records.

Pricing Securities: We price securities on a daily basis with prices received from a third-party source.
This pricing is used to calculate the market value of the security in a client’'s account and the market
value is used to calculate fees for client billing. We may, on rare occasion, be required to “fair value
price” a security when a market price for that security is not readily available or when we have reason to
believe that the market price is unreliable. When “fair value pricing” a security, we will use various
sources of information at our disposal to determine a fair price that the security would obtain in the
marketplace if, in fact, a market for the security existed.

e Equity Securities: Equity securities listed on a securities exchange or quoted on the NASDAQ
National Market System are priced at the regular trading session’s closing price on the exchange
or system in which such securities are principally traded. Securities not traded on the valuation
date are priced at the most recent quoted bid price. American Depositary Receipts (“ADRS”) are
priced at the official closing price of the primary exchange on which it trades. If a depositary
receipt has low trading volumes or does not trade at all on its primary exchange on a given day,
Renaissance’s pricing sources may provide either a trade price from an alternate exchange, if
available.
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o Fixed Income Securities: Fixed income securities including short-term instruments are priced
based on evaluated prices provided by independent pricing services. Such Evaluated Prices are
normally quoted on a “clean” basis (the value of the bond less the accrued interest) and can be
determined by factors which include, but are not limited to, market quotations, yields, maturities,
call features, ratings, institutional size trading in similar groups of securities and developments
related to specific securities. These securities are priced by a pricing vendor on the basis of bid
or mid evaluations in accordance to a region’s market convention, using factors which include
but are not limited to market quotations, yields, maturities, and the bond’s terms and conditions.
The pricing vendors use proprietary methods to arrive at the evaluated price. These prices
represent the price a dealer would pay for a security (typically in an institutional round lot).

e Fair Valued Securities: Renaissance does not currently invest in illiquid securities that must be
fair valued.

¢ Note: The custodian, rather than the firm, is the designated valuation agent for client accounts.

New Accounts: When a client opens an account, the client will be charged a prorated fee for the
remainder of the current quarter based upon the value of their portfolio on the day the account is opened.
After that, the account will be included in our quarterly billing cycle. Contractually negotiated fee
structures and calculation methods will be followed when our standard fee procedures have been
replaced by alternate language in the Investment Advisory Agreement agreed to by Renaissance and
the Client. Accounts are billed based on contractually agreed upon ending periods, market values and
fee calculations. Cash flows, cash, accruals for dividends and interest are included in the assets under
management used to calculate the fee, unless contractual obligation prohibits their inclusion.

Account Termination: A direct-managed client can terminate their account at any time, with advance
notice based on the timeframe outlined in the client’'s agreement with Renaissance, effective upon written
notice to us (if verbal notice is given, the notice must be promptly confirmed in writing). Renaissance can
receive written notification from a direct-managed client's authorized representative. Upon receipt of
notification from the client’s representative, Renaissance will notify the client or authorized representative
in writing to confirm the client’s desire to close their account. Upon termination, fees for that quarter will
be prorated and any prepaid, unearned fees will be refunded. Clients in Wrap/SMA, UMA and sub-
advised client programs are subject to the investment management agreement they signed with the
Wrap/UMA program sponsor, adviser or mutual fund.

Death/Divorce/Client Incapacity/Depletion of Assets: Renaissance will continue to manage a
client’'s account according to the client’s contract until we receive written instruction from the client or
client’s authorized representative such as a spouse, power of attorney, executor, etc. In the case of a
client’s death or incapacity, Renaissance will request a death certificate, if applicable, and/or evidence
of authorization such as a power of attorney, appointment of executor, etc. Renaissance is not
responsible for monitoring the mental capacity of our clients and our clients should appoint a power of
attorney to act on their behalf in advance of them losing their mental capacity. Renaissance only
manages a portion of our client’'s assets and we are not privy to a client’s rate of depletion of assets.
Renaissance does not act as trustee for any client. Due to our lack of holistic knowledge regarding a
client’s total net worth, it is the client’s and/or their financial planner’s responsibility to monitor the rate
of depletion of a client’s assets.

Fee Negotiation: Subject to applicable laws and regulations, we retain control over changes to our
fee schedules and reserve the right to waive all or a portion of our management fee and negotiate
minimum annual fees.

At our sole discretion, we can negotiate fees based on a client’s special circumstances such as asset
levels, number of strategies utilized, service/reporting requirements, specialized investment restrictions,
etc. In some cases, we can agree to offer clients a fee schedule that is lower than the fee schedule of
comparable clients invested in the same investment style. The negotiated fee will be identified in the
Investment Advisory Agreement between the client and Renaissance. Renaissance may also negotiate
the fact that assets under management may be aggregated across a client’s relationship with
Renaissance for purposes of determining fees.
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The account minimum and the timing of payment and/or billing method may also be negotiable.
Examples of these circumstances include whether the client is a charitable organization, an employee
or an employee family member, the size of the portfolio, the competition for particular accounts and
situations in which a client (e.g.: a municipality) is subject to restrictions regarding the amount of fees
it can pay. Finally, there may be historical fee schedules with longstanding clients that differ from the
fee schedules applicable to new client relationships.

Investment Planning Fees: There is no additional charge for Renaissance’s investment planning
services for clients whose assets are managed by Renaissance. Any assets managed utilizing our
investment planning services will be charged a management fee based on the client’s total assets
under management, regardless of where the assets are invested. This fee is in addition to any
underlying fees charged by mutual funds, ETFs, REITs or other financial instruments utilized by the
investment plan, if applicable.

Conflicts of Interest: If Renaissance provides investment planning advice to a client or potential
client, a conflict of interest exists to direct assets toward Renaissance strategies or AMG Affiliated
mutual funds or sub-advised mutual funds, which we may invest in, in the future, but do not currently
invest in, which could potentially provide Renaissance and/or AMG with higher compensation than if
the client were invested in non-Renaissance/non-AMG Affiliated mutual funds. This conflict will be
mitigated by Renaissance discounting its management fee by the amount of the mutual fund fee the
client is paying to the Renaissance sub-advised mutual fund/AMG Affiliated mutual fund. The conflict
is also mitigated by Renaissance disclosing our asset management fees for Renaissance strategies
along with the non-Renaissance and non-affiliated investments, so the client has full access to what
is being charged for each type of investment. In addition, the client receives the total returns of each
of their portfolios in our periodic statements, if they choose to receive a statement from Renaissance.
Renaissance also has an incentive to place investment planning clients in strategies that provide a
higher fee to Renaissance. This conflict has been mitigated by Renaissance charging the same
management fee to these clients regardless of what investment strategies or mutual funds are utilized.

Employee/Family Fees: Renaissance has established a discounted fee schedule for its employees
and their family members. The fee schedule is subject to change at any time and can also change
without advance notice due to the acceptance of Most Favored Nation Clause restrictions from clients
or potential clients.

Additional Fees and Expenses Payable by Clients

As a client of Renaissance, you could incur additional fees which are not included in the fees charged
by Renaissance. These fees could include:

e Brokerage commissions, soft dollar commissions, transaction fees, step-out commissions,
service provider fees, and other related costs and expenses.

o Execution of client transactions almost always requires payment of brokerage commissions
by clients. “ltem 12 — Brokerage Practices” further describes the factors that we consider in
selecting or recommending broker/dealers for the execution of transactions and determining the
reasonableness of their compensation (e.g., commissions).

¢ Investment activity may also involve other transaction fees payable by clients, such as sales
charges, odd-lot differentials, transfer taxes, foreign exchanges fees, wire transfer and
electronic fund fees, and other fees and taxes on brokerage accounts and securities
transactions.

e Charges imposed by custodians, broker/dealers, third-party investment consultants, and other
third-parties, such as custodial fees, consulting fees, administrative fees, and transfer agency
fees.
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¢ When buying/selling American Depositary Receipts (“ADRs"), if Renaissance trades in foreign
markets and converts them to ADRs, there are additional costs that can typically be incurred
such as foreign brokerage fees, foreign exchange fees, ADR conversion fees, exchange fees
or stamp taxes associated with this conversion process. ADRs may be subject to dividend
withholding taxes from the country of origin, which are an additional expense and reduce the
dividend paid to the client. The client or client's custodian is responsible for filing the
appropriate forms/filings in the foreign country to reclaim any dividend withholding. ADR
custodians may also charge annual Depositary service fees.

¢ At Renaissance’s discretion, brokerage transactions for any type of client can be stepped out
and the client usually incurs an additional brokerage fee and/or soft dollar commissions.
Renaissance can receive soft dollar commissions for any direct managed client, mutual fund
underlying client, or indirect client, including underlying mutual fund clients or Wrap/SMA
program clients, if the Wrap/SMA program agrees to allow the usage of soft dollar
commissions for their Wrap/SMA program.

Direct-Managed Clients — Discretionary Trade Arrangements: Some of our clients have given us
the discretion to trade with any brokerage firm that we feel will provide best execution. In these cases,
the client pays additional costs and/or fees to third-parties, like custodial fees or transactional costs
for trading.

Mutual Funds, ETFs and Other Pooled Investment Vehicles: At times, Renaissance can invest
client's assets in money market funds or similar short-term investment funds or other pooled
investment vehicles sponsored by third-parties, such as exchange traded funds (*ETFs”). If you are
invested in other pooled vehicles, you will also typically pay management and/or other fees to each
mutual fund, ETF or other pooled vehicle that are in addition to Renaissance’s fees. These additional
fees are described in each pooled vehicles’ offering documents (e.g., prospectus or offering
memorandum). These charges, fees and commissions are in addition to our management fee.

Direct-Managed Clients — Individual Client Wrap Fee Arrangements

Some of our clients have arrangements with their brokers under which a bundled fee covers
brokerage, custody, and sometimes money management and other services (commonly referred to
as a wrap fee arrangement). Under wrap fee arrangements, the client usually pays the broker a single
fee to cover all costs in connection with securities transactions that are effected by or through the
broker and advisory services provided by the broker and/or by an investment adviser.

Depending on the number of transactions initiated on behalf of the client, the overall costs of a wrap
fee program can be higher for the client when compared to our standard management fees plus a
negotiated per transaction charge (either with the broker we are directed to trade through or others that
we may select).

Wrap/SMA Fee Sponsor Programs

Renaissance has sub-advisory agreements with broker/dealers and/or other facilitators (called
Wrap/SMA Sponsors) where our investment products are offered to the third-party Wrap/SMA
Sponsor’s clients as an investment option. The client signs an agreement with the Wrap/SMA Sponsor
allowing us to manage their assets through our direct agreement with that Wrap/SMA Sponsor. The
client’s relationship in these agreements is with the Wrap/SMA Sponsor and not with Renaissance.
These programs are called Wrap/SMA Programs. Due to the structure of most wrap/SMA fee programs,
Renaissance does not provide the same level of client relationship services to Wrap/SMA program
clients as it does to other clients.
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Clients in Wrap/SMA Programs usually pay the Wrap/SMA Program sponsor a single, all-inclusive fee
(called a “wrap fee”). This fee covers consulting, brokerage, custodial, portfolio monitoring and
investment management services, and is usually up to 3% per annum of the assets under
management. The wrap fees paid by the client are set by the Wrap/SMA Sponsor, and are disclosed
in the Wrap/SMA Sponsor’s contract established with each client or the sponsor’s brochure. The
Wrap/SMA Sponsor pays us a portion of the wrap fee based on the assets under management that
we manage for that Wrap/SMA Program, based on our contractual fee rate. Renaissance does not
dictate the Wrap/SMA Program client’'s overall fee schedule, timing or method of calculation of the
Wrap/SMA program fee. Each Wrap/SMA Program Sponsor has prepared a brochure which contains
detailed information about its wrap/SMA fee programs, including the Wrap/SMA program fee charged.
Copies of each brochure are available from the Wrap/SMA Program Sponsor upon request.

The program fee for Wrap/SMA Program accounts can exceed the total cost of the services provided
versus if the services were negotiated and purchased separately, depending on:

o the level of the all-inclusive fee;
e the amount of trading activity in a client’'s account;
¢ the value of any other services provided to the client;

o the cost of brokerage commissions (these costs are typically negotiated between the client
and the broker/dealer with transactions being effected either by the broker/dealer or a third-
party, rather than by us); and,

e other unknown miscellaneous factors, such as other complimentary services the Wrap/SMA
sponsor can provide the Wrap/SMA client.

Renaissance is not responsible for evaluating whether the wrap fee paid to the Wrap/SMA Sponsor
exceeds the cost for the same services if such services were provided separately. Clients should
consider the overall fees and the services received from the Wrap/SMA Sponsor to determine if a wrap
product is appropriate for them.

Wrap/SMA Program clients should note that Renaissance will typically execute transactions for their
accounts through the Wrap/SMA Program Sponsor and that Renaissance will make an effort to obtain
best execution within any constraints that may be set forth by Wrap/SMA Program Sponsor clients
and the Wrap/SMA Program Sponsor. Wrap/SMA Program clients should also be aware that
Renaissance will not be provided sufficient information by the Wrap/SMA Program Sponsor to perform
an assessment as to the suitability of Renaissance’s services for the client. Renaissance will rely on
the Wrap/SMA Program Sponsor who, within its fiduciary duty, must determine not only the suitability
of Renaissance’s services for the client, but also the suitability of the wrap/SMA program fee for the
client. In addition, Renaissance can trade away from the Wrap/SMA Sponsor and receive soft dollar
commissions for any Wrap/SMA Program clients if the Wrap/SMA Program agrees to allow
Renaissance to trade away from the Wrap/SMA Sponsor and use soft dollar commissions for their
Wrap/SMA Program clients. If Renaissance trades away from the Wrap/SMA Sponsor, the brokerage
commissions and/or soft dollar commissions are an additional brokerage transaction cost to the Client
that is not included in the Wrap/SMA Sponsor’s wrap program fee.

Mutual Fund Sub-Advisory Arrangements

Renaissance has been engaged by other investment advisers (including advisers to registered
investment companies) to manage accounts on their behalf. In our capacity as “sub-advisor” to these
accounts, our fees and services are determined by contract with the adviser. Information concerning
these sub-advised funds, including a description of the services provided and advisory fees, is
contained in each fund's prospectus and summary of additional information.
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Other Sub-Advisory Arrangements

Renaissance has been engaged by other investment advisers (including advisers to registered
investment companies) to manage accounts on their behalf. In our capacity as “sub-advisor” to these
accounts, our fees and services are determined by contract with the adviser. Information regarding
these sub-advisory arrangements can be accessed by requesting a copy from the Adviser.

Non-Discretionary Programs

In non-discretionary programs, such as most UMA programs, the client pays the sponsor an all-
inclusive fee, a portion of which is paid to Renaissance as compensation for the investment advisory
model provision services we provide to the sponsor.

For detailed information on the fees charged by each sponsor, please refer to the sponsor’s fee
brochure or your agreement with the sponsor.

In evaluating these arrangements, clients should recognize that brokerage commissions for the
execution of portfolio transactions executed by the sponsor’s delegated broker are not negotiated by
Renaissance and Renaissance does not have any responsibility for trading, suitability of the product
for the client, investment restriction monitoring or any other responsibility for the sponsored program
other than monitoring the holdings in our strategy(s) portion of the program and providing investment
recommendations.

Mutual Funds

Fees for mutual fund investments usually include two types: 1) shareholder fees; and, 2) annual fund
operating expense fees.

Shareholder fees can include:

e Sales Loads (fees paid to a broker/dealer, which may include front-end sales loads - i.e., sales
fees charged upon purchasing shares) and/or back-end sales loads (sales fees charged upon
redeeming shares);

o Redemption fees (fees paid to the fund upon the sale of mutual fund shares);
¢ Exchange fees (fees charged for transferring to another fund within the same fund group); and,
e Account fees (account maintenance fees).
Annual fund operating expense fees include:
¢ Management fees (fees paid to an adviser or its affiliates for managing the fund);

o Distribution and/or service fees - e.g., 12b-1 (fees for distribution expenses and sometimes
shareholder service expenses); and,

o Other expenses (miscellaneous expenses, such as custodial expenses, legal expenses,
accounting expenses, transfer agent expenses, and other administrative expenses).

Clients whose assets are invested in mutual funds or ETFs could pay some or all of the above fees.
Clients should review the prospectus of any fund in which their assets are invested in order to
understand the fees that could be applicable to their investment. The mutual funds that Renaissance
purchases for its clients can be purchased directly by the client without using Renaissance as their
investment manager.
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Renaissance will invest in the lowest cost class of mutual fund shares a client is eligible to invest in
unless there is a mitigating factor such as:

e an ERISA account which cannot pay a 12b-1 fee or such investment is prohibited by regulation;

e account size, client direction or other cost savings concerns such as transaction cost savings
which would potentially offset the higher share class charges, etc.; or,

e if Renaissance believes it is in the client's benefit to invest in a mutual fund share class that
would benefit them for another reason, we can invest their assets in the higher cost class of
mutual fund shares.

Renaissance, as of the date of this ADV does not, but in the future, could invest client’s funds in
affiliated mutual funds or ETFs that are managed by one of our AMG affiliates. Renaissance may or
may not sub-advise the mutual fund/ETF. Renaissance will waive its investment management fee
charged directly to the client for client assets invested in the affiliated mutual fund/ETF. Renaissance
may collect an investment management fee from the manager of the affiliated mutual fund/ETF.

Performance Based Fees

Performance-based fees for certain products are also available, subject to applicable law, and are
negotiable. See “ltem 6 — Performance-Based Fees and Side-By-Side Management” for further
information.

Fees for the Sale of Securities

Neither Renaissance nor our employees receive, directly or indirectly any compensation from the sale
of securities or investments that are purchased or sold for an account, other than the benefits
Renaissance receives from soft dollar arrangements for research services. We are compensated
through the stated management fee agreed upon in the Investment Advisory Agreement.

Iltem 6 — Performance-Based Fees and Side-By-Side Management

Performance-Based Fees

For some accounts, Renaissance receives performance-based fees for its investment management
services. A performance-based fee is an asset manager’s fee for managing a client’s account in which
an asset manager's (e.g. Renaissance) compensation is based upon the net or gross returns of the
account being managed compared to a stated benchmark at a point in time or over a period of time.
Performance-based fees can be based on absolute or benchmark relative returns on either a net or
gross basis. In certain instances, we can negotiate performance-based fees with specific clients. We
can have both performance-based fee accounts and asset-based fee accounts within a particular
investment strategy.

Side-By-Side Management

Our investment professionals simultaneously manage multiple types of client accounts (including
institutional, employee and individual separate accounts, mutual funds, Wrap/SMA programs and model
based UMA programs) according to the same, similar or different investment strategy (e.g., side-by-side
management).
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The simultaneous management of these different types of client accounts, with different fee structures,
creates certain conflicts of interest, as the fees for the management of some client types are higher than
for others. Nevertheless, when managing the assets of these accounts, we have a duty to treat all
accounts fairly and equitably over time.

Portfolios will not necessarily be managed identically at all times. Specifically, it is not required that we
use the same investment practices consistently across all portfolios. In general, investment decisions for
each client account are made independently from those of other client accounts, and are made based
on the individual needs and objectives of each client. Different client guidelines and/or differences within
investment strategies could lead to the use of different investment practices for portfolios within a similar
investment strategy. In addition, we will not necessarily purchase or sell the same securities at the same
time or in the same quantity for all eligible portfolios, particularly if the portfolios have materially different
amounts of capital under management or different amounts of investable cash is available. As a result,
although we manage numerous portfolios with similar or identical investment objectives, or manage
accounts with different objectives that trade in the same securities, the portfolio decisions relating to
these accounts and the performance resulting from these decisions, could differ from portfolio to portfolio.
Each account’'s performance could also differ due to differences in investment restrictions, tax
considerations, timing of initial investment, cash flows, trade rotation, etc.

Potential Conflicts of Interest: Performance-Based Fees & Side-By-Side Management

Performance-Based: Performance-based fees create certain inherent conflicts of interest with
respect to Renaissance’s management of assets. Specifically, our entittement to a performance-based
fee in managing one or more accounts creates an incentive for us to take risks in managing those
assets that we would not otherwise take in the absence of such arrangements. In addition, since
performance-based fees reward us for strong performance in accounts which are subject to such fees,
we have an incentive to favor these accounts over accounts that have only asset-based fees (e.qg.,
fees based simply on the amount of assets under management in an account) with respect to areas
such as trading opportunities, trade allocation, and allocation of new investment opportunities. This
conflict has been reduced or eliminated by all accounts within a particular strategy utilizing the same
buy listmodel regardless of the fee structure of the account, unless there are client imposed
restrictions or it is a taxable account. We also employ a random trading rotation prior to trade execution
to ensure all clients in our trading rotation have the same chance of receiving a first or last trade
execution.

Side-By-Side Management: Since side-by-side management of various types of portfolios with
varying fee structures raises the possibility of favorable or preferential treatment of a portfolio or a
group of portfolios, we have implemented the following procedures designed to treat all portfolios fairly
and equally over time.

¢ We employ a random trading rotation prior to trade execution to ensure all directed and non-
directed brokerage clients have the same chance of receiving a first or last trade execution.

o Directed brokerage accounts are grouped by broker and all discretionary brokerage accounts
are grouped together in one trading block.

o We perform a sample test quarterly to ensure the random trade rotation is being followed. Our
Chief Compliance Officer approves any exceptions to the execution order and the exceptions
are documented by the trading department.

o We perform a quarterly test to ensure employee accounts are traded at the end of every trading
rotation when clients and employees are invested in the same strategy.
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e We perform an annual test to ensure employee account returns fall within a reasonable range
of client account returns for the same strategy.

e All accounts within a particular strategy utilize the same buy list/model regardless of the fee
structure of the account, unless there are client imposed restrictions.

e Our Chief Compliance Officer is responsible for ensuring we comply with all applicable
regulations.

By utilizing these procedures, we believe that portfolios that are subject to side-by-side management
alongside other products are receiving fair and equitable treatment over time.

Item 7 — Types of Clients

Renaissance provides portfolio management services to retail individuals, high net worth individuals,
corporate pension plans, 401(k) and profit-sharing plans, Taft-Hartley clients, public clients, charitable
institutions, foundations, endowments, municipalities, registered mutual funds, Wrap/SMA programs,
UMA programs, quasi-public, private corporations and other businesses not listed above.

Minimum Account Size

Renaissance’s minimum account size is negotiable and will be determined at Renaissance’s sole
discretion. We can set the minimum depending on the specific strategy selected, the amount of client
assets to be invested, or any additional support or service required by the client, the client’s consultant
Or program sponsor, etc.

In circumstances where we serve as an adviser within a Wrap/SMA or UMA fee program or are an
adviser or sub-adviser to other funds or accounts, the account minimums are determined by our
agreement with the relevant Wrap/SMA/UMA fee program sponsor, fund, or account.

Item 8 — Methods of Analysis, Investment Strategies and Risk of Loss

Investment Process Overview

Each of our investment strategies is managed by a portfolio manager in a manner consistent with our
approach to investing.

The foundation of Renaissance’s investment process is our method of blending proprietary quantitative
models with qualitative research to build a portfolio for each strategy of companies that exhibit both good
growth characteristics and reasonable valuations. Our quantitative process first scores and ranks
companies based upon predictive factors which may include, but are not limited to, financial strength,
historical growth, future earnings expectations and valuation. The top-ranked stocks are then subjected
to qualitative review and analysis considering fundamentals, business momentum, management
strategy and other factors. Only the most attractive companies based on this fundamental analysis are
eligible for purchase. Companies are sold from the portfolio based on a decline in the quantitative
rankings, a fundamental deterioration or a combination of these factors. The investment process and our
proprietary models are a direct application of our investment philosophy and incorporate our belief that
the utilization of disciplined and systematic methods for identifying attractive growth companies, which
have business and earnings momentum and trade at reasonable valuations, can result in excess returns
over time.
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In evaluating securities, the main sources of information we use include: quantitative and fundamental
data provided by third-party vendors; financial periodicals; research materials prepared by third-parties;
corporate rating services relating to historical prices of securities, dividends, and earnings; quarterly,
semi-annual and annual reports; prospectuses; filings with the SEC and other global government
agencies; and, company press releases. Depending on the strategy, client assets may be invested in
U.S. traded equity securities including American Depositary Receipts (“ADRs”) or foreign ordinary
securities. Equities may include large capitalization, mid-capitalization, and small capitalization issues.
Assets can also be invested in exchange traded funds; mutual funds; U.S. treasury securities; real estate
investment trusts (REITs); and money market funds. These securities may trade on listed exchanges or
in the Over-the-Counter Market. ADRs may be created/cancelled for a foreign security, if possible, if we
feel the lack of U.S. domestic liquidity requires the creation/cancellation of an ADR. Upon the request of
a pension-fund client, Renaissance could invest the client’'s funds in collective investment funds
maintained by banks.

Material Related Risks

Our investment strategies carry different levels of risk. In each strategy, all securities include a risk of
loss of principal and any gains that have not been realized. The stock and bond markets can fluctuate
substantially over time and the performance of any investment is not guaranteed. As a result, there is
a risk of loss of the assets we manage and such a loss may be out of our control. We cannot guarantee
any level of performance and cannot guarantee that clients will not experience a loss of account
assets. All investments carry a certain amount of risk and Renaissance cannot guarantee that the
strategy will achieve its investment objective. Each of our strategies has the potential for your assets to
decline in value based on market conditions. An investment in any of Renaissance’s strategies is not a
deposit or obligation of any bank, is not endorsed or guaranteed by any bank, and is not insured by the
Federal Deposit Insurance Corporation (“FDIC”) or any other government agency, and may lose value.
Renaissance does not perform due diligence of any kind on the confidentiality/data security/
cybersecurity/business continuity practices of vendors which clients select including, but not limited
to: custodians, brokers, consultants, bank