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ITEM 2 - MATERIAL CHANGES

Revised March 22, 2016

The purpose of this page is to inform you of material changes since the lastannual update to this
brochure. If you are receiving this brochure for the first time this section may not be relevant toyou.

BMB Advisers, LLC (“BMB”) reviews and updates our brochure at least annually to confirm that it
remains current. Below is asummary of the material changes made to our brochure since the last
annual update.

Material changes from BMB’s brochure dated March 23, 2015:
Our address has changed to:
11100 Santa Monica Blvd.

Suite 400
Los Angeles, CA 90025
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ITEM 4 - ADVISORY BUSINESS

Description of Advisory Firm

BMB Advisers, LLC (“BMB,” “we,” “our,” or “us”) is a privately owned limited liability company
headquarteredin Los Angeles, California. BMB is registered as an investment adviser with the U.S.
Securities and Exchange Commission.

BMB wasformedin 1999 as the investment advisory affiliate of Freedman, Broder & Company, Certified
Public Accountants (“FB&C”), an accountancy firm established in 1963. FB&C specializesin providinga
complete range of planning and business management services catering specifically to the needs of
clientsinthe entertainmentindustry. Currently, the majority of BMB’s clients are clients of FB&C.
William Broder, Stephen Michalski, and Debra Bonseigneur are the principals and Members of BMB
Advisers, LLC. William Broder, Managing Member, is the majority owner of the firm.

Advisory Services Offered

BMB provides advice to ourinvestment advisory clients through: (1) a direct portfolio management
program (the “Portfolio Management Program”); and (2) a program withindependent third party
investment advisers (the “Independent Advisor Program”).

Portfolio Management Program

Under the Portfolio Management Program, BMB offers directinvestment management services to
clients. BMB will primarily invest client portfolios in mutual funds (no-load or low-load funds), exchange
traded funds (“ETFs”), and long term or short term debtinstruments, based on each client’s risk
tolerance.

BMB may occasionally offer advice regarding additional types of investments if they are appropriate to
addressthe individual needs, goals, and objectives of the clientorinresponse to clientinquiry. BMB
may also offerinvestmentadvice onanyinvestment held by the clientat the start of the advisory
relationship. We describe the materialinvestment risks for many of the securities that we recommend
underthe heading Specific Security Risks in Item 8 below.

Afteran initial interview and data gathering questionnaire is completed for the client, BMB creates an
investment plan, whichis reviewed with the client priortoimplementing the initial recommendations.
Thereafter, BMB will manage the client’s account on a discretionary or non-discretionary basis,
dependinguponthe termsagreedtowith eachclientinthe investmentadvisory agreement.

We discuss ourdiscretionary authority below under Item 16 - Investment Discretion. For information
aboutthe restrictions clients can put on theiraccounts, see Tailored Services and Client Imposed

Restrictions in thistem, below.

We describe the fees charged forthe Portfolio Management Program below underItem 5 - Fees and
Compensation.
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Independent Advisor Program

Under the Independent Advisor Program, BMB does not actively manage clientinvestment accounts or
recommend particularsecurities or otherinvestments to clients. Third party investment advisers
performthese activities; however, there may be limitations on services provided by third party advisers.
Additional information concerning the programs offered by the independent third party advisers and
any limitations on theirservicesis containedinthe disclosure brochure and information provided to the
clientconcerningeach third party adviser. All third party investment advisers we recommended are
independent of BMBand FB&C.

BMB maintains alist of third party investmentadvisers offering avariety of investment programs and
strategies. All third party investment advisers to which BMB introduces clients will be registered as
investmentadvisers with the Securities and Exchange Commission ortheirappropriate state securities
regulator. We determine which programs and strategies are most appropriate for BMB’s clients based
on each client’sindividual circumstances, needs, and investment objectives. Upon referral toathird
party adviser, the cliententersintoan advisory agreement directly with the adviser.

Some of the investment programs offered by third party investment advisers may be “wrap fee
programs,” which are programs underwhich a clientis charged a single bundled fee, not based directly
upontransactionsina client’saccount, forboth investment advisory services and execution of client
transactions.

Clients who are introduced to third party investment advisers will receivefulldisclosure, including
services offered and fees charged by the third party adviser, at the time of referral. BMB will delivera
copy of the third party adviser’s Form ADV Part 2 disclosure brochure as well as BMB’s brochure. If the
investment programrecommended toaclientisa wrap fee program, the client will receive the wrap
program brochure provided by the sponsor of the program. BMB will provide to each clientall
appropriate disclosure statements, including disclosure of solicitation fees paid to BMB and our Advisory
Representatives as required by Securities Exchange Commission Rule 206(4)-3 and the special disclosure
required for affiliates of California certified publicaccountants under California Business & Professions
Section 5061 and California Board of Accountancy Rule 56.

Forinformation about the restrictions clients can put on theiraccounts, see Tailored Services and Client
Imposed Restrictions in this ltem, below.

BMB receives compensation for referring clients to third party advisers. The payments we receive are
described underitem 5 - Fees and Compensation and Item 14 - Client Referrals and Other
Compensation.

Limitations on Investments

Under the Portfolio Management Program, the mutual fund portfolios BMB constructs are generally
comprised of funds offered by Dimensional Fund Advisors (“DFA”). DFA offers professionally managed
mutual funds at relatively low expense ratios. DFA funds are not availabledirectly to individual
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investors, butare limited toaselect group of independent financial advisors approved by DFA. BMB is
not affiliated with DFA.

In some circumstances, BMB’s advice may be limited to certain types of securities. For example, when
BMB is managing assets within aretirement plan such as 401(k), 403(b), ORP or other employerplan,
BMB is limited to those investment providers and investment options chosen by the plan administrator.
Similarly, when we provide services to participantsin an employer-sponsored plan, the participant may
be limitedtoinvestingin securitiesincluded in the plan’s investment options. Therefore, BMB can only
make recommendations to the client from amongthe available options, and will not recommend or
investthe client’saccountin othersecurities, even if there may be better options elsewhere.

See each third party adviser’s disclosure brochure forinformation regarding any limitations on the
independentadviser’s services.

Tailored Services and Client Imposed Restrictions

Clients may impose reasonable restrictions on the management of theirinvestment accounts. Clients
may instruct BMB or the third party adviserregarding particular securities or types of securities that
should not be purchased forthe account, or that should not be soldif heldinthe account. (Clients’
ability to place restrictions on third party advisers may be limited by the third party adviser—this would
be disclosed in the third party adviser's brochure.) BMB reserves the right to not accept and/or
terminate managementofaclient’saccountif we feel that the client-imposed restrictions would limitor
preventusfrom meeting or maintainingthe client’s investment strategy.

BMB makesinvestment recommendations for clients based on information the client supplies about
your financial situation, goals, and risk tolerance. Ouradvice may be limited if the client does not
provide us with accurate and complete information. Itis the client’s responsibility to keep BMB
informed of any changes to yourinvestment objectives orrestrictions.

Wrap Fee Programs

While BMB does not manage accounts as part of a wrap or bundled fee program, some of the third party
advisers BMB recommends may offer wrap fee programs as described above. Clients willreceive the
wrap program brochure of any wrap fee program that we recommend to the client.

Assets Under Management

BMB supervisesclientassets on a continuous and regularbasis. As of 12/31/2015, the total amount of
assets underour managementwas:

Discretionary Assets $ 310,067,085
Non-Discretionary Assets S 0
Total Assets $ 310,067,085
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ITEM 5 - FEES AND COMPENSATION
Fee Schedule

Portfolio Management Program

Feesfordirect managementare computed as a percentage of assets under managementonasliding
scale, as described below:

Equity Accounts
Portfolio Size Annual % Fee
$1,000,000 and below 1.00% —1.50%

Mutual Fund and ETF Accounts

Portfolio Size Annual % Fee
$1,000,000 and below 1.00%
$1,000,000 to $5,000,000 0.75%
$5,000,000 to $20,000,000 0.60%
$20,000,000 to $100,000,000 0.40%
Over $20,000,000 0.25%

Fixed Income Accounts

Portfolio Size Annual % Fee
$20,000,000 and below 0.40% —0.60%
Over $20,000,000 0.25%

BMB, at our discretion, may aggregate related client accounts for purposes of calculating the advisory
feesapplicabletothe client.

The feesabove include the initial investment plan. Clients may alternatively negotiate a fixed annual fee
for on-going portfolio management services, which may range between $4,000 and $500,000. Allfees
may be negotiable (higher orlower) based on such factors as complexity, portfolio size, or otherspecial
circumstances. BMB may change account fees upon prior written notice to the client.

Direct management feesare payable quarterly inadvance. If aclientsigns the advisory agreement any
day otherthanthe firstday of a calendar quarter, the first payment will be assessed pro rata and due at
the end of that quarter with the next quarter’sfees. The prorated calculation for the initial quarter will
take into consideration the number of days remainingin the quarterand the initial value of the
portfolio. Subsequent quarterly fees are payable in advance on the first day of each calendar quarter
and are calculated based on the market value of the account onthe last day of the previous quarter. At
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our discretion, we may make adjustments forsignificant cash flows inthe account during a quarter. The
client’s next quarterly fee would reflect any adjustment for cash flows in the prior quarter.

Clients may choose to pay fees directly by invoice, or may instruct the custodian holdingthe client’s
funds and securities to pay managementfeesfromthe client's account.

Independent Advisor Program

The third party adviser will pay BMB’s fee from the fee paid by the client to the third party adviser. The
third party adviser'sfees are described in each firm’s disclosure brochure, including whether the fees
are negotiable. Since the independent third party adviser pays the fee forthe referral services of BMB,
the fee paid to BMB is not negotiable. Inall cases, the client will be advised of all fees to be paid to the
third party adviserand to BMB. Clients will not pay more for the third party adviser’s services as a result
of beingreferred by BMB than the third party adviser would charge that clientif the client hired the
independentadviserdirectly.

Other Fees and Expenses

BMB’s fees do not include custodian fees. Any brokerage commissions, stock transferfees, and other
similar chargesthatare incurredin connection with transactions foraclient’s account will be paid out of
the assetsinthe client’saccountand are inadditiontothe feesthe client pays to BMB. See Item 12 -
Brokerage Practices below for more information.

Clients may also pay separate fees to unaffiliated third parties, such as broker-dealer fees, retirement
plan administration fees, deferred sales charges on mutual fundsinitiallydeposited in the accounts and
12(b)(1) fees and other mutual fund annual expenses as described below. “No-load” mutual funds, as
usedinthis brochure, referto mutual funds with no front end or deferred sales charges that clients
must pay. These no-load funds still have ongoinginternal expensesinthe form of administrative
expenses, distribution expenses, and investment advisory fees that will be paid to the fund’s adviser.
Clients with mutual fundsintheir portfolios are effectively paying both BMB and the mutual fund
manager for the management of theirassets. Thisis why we utilize DFA funds, which generally have
lower expense ratios compared to some other mutual funds. This also applies to programs that may
maintain cash balancesin money market mutual funds. In addition, some no-load mutual funds may pay
annual distribution charges, sometimes referred to as “12(b)(1)” fees afterthe statutory section
authorizingthese payments. BMBis not currently eligible to receive 12(b)(1) fees, butthey may be
payable tothe broker-dealer which executes the purchase of sharesinthe applicable mutual fund. The
feesand expenses charged by each mutual fund are described in the fund’s prospectus. These fees will
not be deducted fromthe fees charged by BMB and will be borne by the client.

Termination

Eitherthe client or BMB may terminate the investment advisory agreement upon thirty (30) days
written notice to the other party. A client may terminate the agreement by writing BMB at our office.
BMB will refund any prepaid, unearned advisory fees, pro-rated based on the effective date of
termination.
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ITEM 6 - PERFORMANCE-BASED FEES AND SIDE-BY-SIDE MANAGEMENT
BMB does not charge performance-based fees.
ITEM 7 - TYPES OF CLIENTS

BMB primarily provides services to clients in the entertainmentindustry. Ourtypical clients are high net
worthindividuals and theirrelated trusts, estates, and retirement plan accounts.

Account Requirements

Generally, BMB requires aminimum account size of $250,000 to initiate and maintain an account under
the Portfolio Management Program. Related client accounts can be combined to meet the account size
minimum. BMB may reduce or waive the account minimum requirements at our discretion.

While BMB does not require a minimum account size underthe Independent Advisor Program, each
third party adviser may have its own account minimums. These minimums are discussed in each
adviser’sdisclosure brochure.

ITEM 8 - METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK
OF LOSS

Methods of Analysis and Investment Strategies

BMB works with each clientto develop aninvestment plan and appropriate assetallocation based on
the client’sindividual circumstances. Depending onthe client’sfinancialneeds and risk tolerance, client
accounts will generally be allocated among equity and fixed income securities. BMB uses a long-term
investment philosophy. Forthe equity portion of clients’ accounts underthe Portfolio Management
Program, we believe in passive, ratherthan active, management, seeking to achieve market rates of
performance for client accounts through mutual funds and ETFs. For clients desiringa more active
investment strategy, we may recommend third party advisers through the Investment Advisor Program.

Portfolio Management Program

For the Portfolio Management Program, BMB’s investment recommendations are based on
fundamental analysis of securities informed by avariety of publicly available research and reports.
Typically, BMB’s principals will review the client’s current financial situation and develop an overall asset
allocation with the client. BMB will then create a portfolio of equity and/orfixed income securities
accordingto the client’s allocation.

If an investoris new to the equity market, BMB may utilize a dollar cost averaging strategy, investing the
client’s assetsovertime.

Mutual Fund Portfolios
Client accounts may be comprised of a portfolio of mutual funds, primarily DFA Funds. BMB constructs
several mutual fund portfolios for taxable and tax managed accounts with different models ranging from
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a conservative toa more aggressive strategy. Each mutual fund portfolio willhave approximately 6to 10
funds. Different models are created to address differentrisk factors. Clientaccounts invested using the
same model would be similar, but may have different percentages allocated to each fund based on
otherfactors, such as otherassets outside of the investment account orassets advised by other
advisers.

In determiningthe assetallocation mix of each portfolio, BMB uses diversificationin an effort to help
optimize the riskand potential return of a portfolio. We utilize multiple asset classes, investment styles,
market capitalizations, sectors, and regions to provide diversification. We choose funds for the models
among the numerous mutual funds availablethrough DFA. DFA funds offer asset class strategies
including U.S. and non- U.S. equities, fixed income, global markets, and real estate through real estate
investment trusts (REITS).

Bond Portfolios

BMB also constructs fixed income portfolios using individual bonds. Typically, bond portfolios employ a
ladderstrategy, purchasing securities with staggered maturities. BMB will generally hold bonds in the
client’s portfolio untilthey mature.

In evaluating bonds, BMB considers the financial strength of the issuer, call provisions, liquidity factors,
and bondinsurance inselectingbondsforpurchase. BMB relies on credit ratingagencies such as
Standard & Poor’s and Moody’s to help determinethe financial strength of issuing creditors. We also
use prospectuses and otherrelevantinformation from bond underwriters to helpin analysis and
selection of fixed income securities. BMB solicits bids from several underwriters (i.e. brokerages) in an
effort to obtain the most attractive yield on purchase.

Independent Advisor Program

For the Independent Advisor Program, BMB generally recommends third party advisers and programs
available to usthrough our participationin adviserreferral programs through various custodians. Our
recommendations willbe based onresearch reports and analysis of performance provided by the third
party advisers and publicly available research and reports regarding investment strategies and programs
generally offered by a variety of third party investment advisers. BMB has an internal process foreach
adviserwe recommend to gatherinformation on theirservices and qualifications, butitis ultimately the
client’s responsibility to doyourownreview of the provider.

Each adviser’s strategies and methods of analysis are described in Item 8 of the adviser’s Form ADV Part
2A disclosure brochure. Clients will receive the disclosure brochure of any third party adviser that we
recommend to manage the client’s assets.

General Risk of Loss Statement

Priorto enteringintoan agreementwith BMB, the clientshould carefully consider:

1. Thatinvestinginsecuritiesinvolves risk of loss which clients should be prepared to bear;
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2. Thatsecurities markets experience varying degrees of volatility; and
3. Thatovertimethe client’s assets may fluctuate and atanytime be worth more or less than the
amountinvested.

Security-Specific Risks

General Risks of Owning Securities

The prices of securities held in clientaccounts and the income they generate may decline in response to
certain events taking place around the world. These include events directly involving the issuers of
securities held as underlying assets of mutual fundsinaclient’s account, conditions affecting the general
economy, and overall market changes. Other contributing factorsincludelocal, regional, or global
political, social, oreconomicinstability and governmental or governmental agency responses to
economicconditions. Finally, currency, interest rate, and commodity price fluctuations may also affect
security pricesandincome.

Mutual Funds (Open-end Investment Company)

A mutual fundisa company that pools money from manyinvestors andinvests the moneyin stocks,
bonds, short-term money-marketinstruments, other securities or assets, or some combination of these
investments. The portfolio of the fund consists of the combined holdings it owns. Each share represents
an investor’s proportionate ownership of the fund’s holdings and the income those holdings generate.
The price that investors pay for mutual fund sharesisthe fund’s pershare netassetvalue (NAV) plusany
shareholderfeesthatthe fundimposes at the time of purchase (such as sales loads).

Mutual funds have benefits such as professional management, diversification, affordability, and
liquidity. However, they also have features that some investors might view as disadvantages:

Costs Despite Negative Returns

Investors must pay sales charges, annual fees, and other expenses regardless of how the fund performs.
Dependingonthe timing of theirinvestment, investors may also have to pay taxes on any capital gains
distribution they receive. Thisincludes instances where the fund went on to perform poorly after
purchasing shares.

Lack of Control
Investors typicallycannotascertain the exact make-up of afund’s portfolio at any given time, norcan
they directly influence which securities the fund manager buys and sells or the timing of those trades.

Price Uncertainty

With an individual stock, investors can obtain real-time (or close to real-time) pricing information with
relative ease by checkingfinancial websites or by calling a broker or your investment adviser. Investors
can also monitorhow a stock’s price changes from hour to hour—oreven second to second. By contrast,
with a mutual fund, the price at which an investor purchases orredeems shares will typically depend on
the fund’s NAV, which the fund might not calculate until many hours after the investor placed the order.
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In general, mutual funds must calculate their NAV at least once every business day, typically afterthe
major U.S. exchanges close.

Different Types of Funds

Whenit comesto investingin mutual funds, investors have literallythousands of choices. Most mutual
funds fall into one of three main categories; money market funds, bond funds (also called “fixed
income” funds), and stock funds (also called “equity” funds). Each type has different features and
differentrisks and rewards. Generally, the higherthe potentialreturn, the higherthe risk of loss.

Money Market Funds

Money marketfunds have relatively low risks, compared to other mutual funds (and most other
investments). By law, they caninvestin only certain high quality, short-terminvestments issued by the
U.S. Government, U.S. corporations, and state and local governments. Money market funds try to keep
theirnetassetvalue (NAV), which represents the value of one share in a fund, at a stable $1.00 per
share. However, the NAV may fall below $1.00if the fund’s investments perform poorly. Investor losses
have beenrare, but they are possible. Money market funds pay dividends that generally reflect short-
terminterestrates, and historically the returns formoney market funds have been lower than for either
bond or stock funds. Thatis why “inflationrisk,” the risk thatinflation will outpace and erode
investment returns overtime, can be a potential concernforinvestorsin money marketfunds.

Bond Funds

Bond funds generally have higher risks than money market funds, largely becausethey typically pursue
strategies aimed at producing higheryields. Unlike money market funds, the SEC’s rules do not restrict
bond fundsto high quality or short-terminvestments. Because there are many different types of bonds,
bond funds can vary dramatically in theirrisks and rewards.

Some of the risks associated with bond fundsinclude:

Credit Risk

There isa possibility that companies or otherissuers may fail to pay their debts (including the debt owed
to holders of theirbonds). Consequently, this affects mutual funds that hold these bonds. Credit riskis
less of a factor for bond funds that investininsured bonds or U.S. Treasury Bonds. By contrast, those
that investinthe bonds of companies with poorcredit ratings generally will be subject to higherrisk.

Interest Rate Risk

Thereisa riskthat the marketvalue of the bonds will go down wheninterest rates go up. Because of
this, investors canlose moneyinanybondfund, includingthose thatinvestonlyininsured bonds or U.S.
Treasury Bonds. Funds that investinlonger-term bonds tend to have higherinterest rate risk.

Prepayment Risk

Issuers may choose to pay off debt earlierthan the stated maturity date on a bond. For example, if
interestratesfall,abondissuermay decide to “retire” itsdebtand issue new bonds that pay a lower
rate. When this happens, the fund may not be able to reinvest the proceedsinaninvestment with as
higha return oryield.
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Stock Funds

Although astock fund’s value canrise and fall quickly (and dramatically) overthe shortterm, historically
stocks have performed better overthe longtermthan othertypes of investments. Thisis true for
corporate bonds, governmentbonds, and treasury securities. Overall “market risk” poses the greatest
potential dangerforinvestorsin stocks funds. Stock prices can fluctuate forabroad range of reasons—
such as the overall strength of the economy or demand for particular products or services. Not all stock
funds are the same. Forexample:

Growth Funds

Growth funds focus on stocks that may not pay a regulardividend but have the potential forlarge
capital gains. These funds favor companies expected to grow earnings and stock prices fasterthan the
economy, and may be smallerand less seasoned companies. The smallerand less seasoned companies
that may be ina growth fund have a greater risk of price volatility. Growth stocks, which can be priced
on future expectations ratherthan currentresults, may decline substantially when expectations are not
met or general market conditions weaken.

Equity Income Funds

Equityincome funds stress currentincome over growth, and may investin stocks that pay regular
dividends. These funds are subjectto dividend payoutrisk, which is the possibility thatanumber of the
companiesinwhichthe fundinvests will reduce oreliminate the dividend on the securities held by the
fund.

Small Cap Funds

Fundsthat investin stocks of small companiesinvolve additional risks. Smaller companies typically have
higherrisk of failure, and are not as established as larger blue-chip companies are. Historically, smaller-
company stocks have experienced agreater degree of market volatility than the overall market average.

Mid Cap Funds

Fundsthat investin companies with smaller market capitalizations involve additional risks. The
securities of these companies may be more volatile and less liquid than the securities of larger
companies.

Index Funds

Index funds aim to achieve the same return as a particular marketindex, such asthe S&P 500 Composite
Stock Price Index, by investingin all—or perhaps arepresentative sample—of the companiesincludedin
an index.

International Funds
International investments are subject to additional risks, including currency fluctuation, political
instability, and potentialilliquid markets.
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Emerging Market Funds

Fundsthatinvestinforeign securitiesinvolve specialadditional risks. These risksinclude, butare not
limited to currency risk, political risk and risk associated with varying accounting standards. Investingin
emerging markets may accentuate these risks.

Sector Funds

Sectorfunds may specializein a particularindustry segment, such as technology or consumer products
stocks. Funds that invest exclusively in one sectororindustry involve additional risks. The lack of
industry diversification subjects the investor to increased industry-specific risk.

REIT Funds

REIT Fundsinclude REITs withinthe underlying fund holdings. REITs primarily investin real estate or real
estate-related loans. Equity REITs own real estate properties, while mortgage REITs hold construction,
development, and/orlong-term mortgage loans. REITinvestmentsincludeilliquidity and interest rate
risk.

Real Estate Funds
Investmentsinreal estate funds are subjecttothe risks related to directinvestmentin real estate, such
as real estate risk, regulatory risks, concentration risk, and diversification risk.

Tax Consequences of Mutual Funds

When investors buy and hold an individual stock or bond, the investor must pay income tax each year on
the dividends orinterestthe investorreceives. However, the investor will not have to pay any capital
gains tax until the investoractually sells and makes a profit. Mutual funds are different. When an
investor buys and holds mutual fund shares, the investor will owe income tax on any ordinary dividends
inthe yearthe investorreceives orreinvests them. Moreover, in addition to owing taxes on any
personal capital gains when the investor sells shares, the investor may have to pay taxes each yearon
the fund’s capital gains. Thatis because the law requires mutual funds to distribute capital gains to
shareholdersif they sell securities fora profitthat cannot be offsetby a loss.

Exchange Traded Funds (ETFs)

An ETF isa type of Investment Company (usually, an open-end fund or unitinvestment trust) containing
a basket of stocks. Typically, the objective of an ETF is to achieve the same return as a particular market
index, including sectorindexes. An ETF issimilartoan index fundinthatit will primarilyinvestin
securities of companiesthatareincludedin aselected market. Unlike traditional mutual funds, which
can only be redeemed atthe end of a trading day, ETFs trade throughout the day on an exchange. Like
stock mutual funds, the prices of the underlying securities and the overall market may affect ETF prices.
Similarly, factors affecting a particularindustry segment may affect ETF prices that track that particular
sector.

Debt Securities (Bonds)

Issuers use debt securities to borrow money. Generally, issuers pay investors periodicinterest and repay
the amount borrowed either periodically duringthe life of the security and/or at maturity. Alternatively,
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investors can purchase other debt securities, such as zero coupon bonds, which do not pay current
interest, butratherare priced at a discountfromtheirface valuesand theirvalues accrete overtime to
face value at maturity. The market prices of debt securities fluctuate depending on such factors as
interestrates, credit quality, and maturity. In general, market prices of debt securities decline when
interestratesrise andincrease wheninterest rates fall. The longerthe time to a bond’s maturity, the
greateritsinterestrate risk.

Certain additional risk factors relating to debt securitiesinclude:

Reinvestment Risk
Wheninterestrates are declining, investors have to reinvest theirinterestincome and any return of
principal, whetherscheduled orunscheduled, atlower prevailing rates.

Inflation Risk

Inflation causes tomorrow’s dollarto be worth less than today’s; in other words, it reduces the
purchasing power of a bondinvestor’s future interest payments and principal, collectively known as
“cash flows.” Inflation also leads to higherinterest rates, whichinturnleads tolower bond prices.

Interest Rate and Market Risk

Debt securities may be sensitive to economicchanges, political and corporate developments, and
interestrate changes. Investors can also expect periods of economicchange and uncertainty, which can
resultinincreased volatility of market prices and yields of certain debt securities. For example, prices of
these securities can be affected by financial contracts held by the issuerorthird parties (such as
derivatives) relating to the security or otherassets or indices.

Call Risk

Debt securities may contain redemption or call provisions entitling theirissuerstoredeemthemata
specified price on a date priorto maturity. If an issuerexercises these provisionsin alowerinterest rate
market, the account would have toreplace the security with aloweryielding security, resultingin
decreasedincome toinvestors.

Usually, a bondis called at or close to par value. This subjects investors that paid apremium fortheir
bondto a risk of lost principal. Inreality, prices of callable bonds are unlikelyto move much above the
call price if lowerinterest rates make the bond likely to be called.

Credit Risk

If the issuer of a debtsecurity defaults onits obligations to payinterestor principal oris the subject of
bankruptcy proceedings, the account may incurlosses or expenses in seeking recovery of amounts owed
toit.

Liquidity and Valuation Risk
There may be little tradingin the secondary market for particular debt securities, which may affect
adversely the account's ability to value accurately or dispose of such debt securities. Adverse publicity
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and investor perceptions, whether or not based on fundamental analysis, may decrease the value
and/orliquidity of debt securities.

It may be possible to reduce the risks described above through diversification of the client’s portfolio
and by credit analysis of eachissuer, as well as by monitoring broad economictrends and corporate and
legislative developments, butthere can be no assurance that we will be successful in doingso. Credit
ratings for debtsecurities provided by rating agencies reflect an evaluation of the safety of principal and
interest payments, not marketvalue risk. The rating of an issueris a rating agency’s view of pastand
future potential developments related to the issuer and may not necessarily reflect actual outcomes.
There can be a lagbetween the time of developmentsrelatingtoanissuerand the time a ratingis
assigned and updated.

Municipal Bonds

Municipal bonds are debt obligations generally issued to obtain funds forvarious public purposes,
includingthe construction of publicfacilities. Municipal bonds pay alower rate of return than most
othertypes of bonds. However, because of a municipal bond’s tax-favored status, investors should
compare the relative after-tax return to the after-tax return of otherbonds, depending on the investor’s
tax bracket. Investingin municipal bonds carries the same general risks asinvestinginbondsin general.
Those risksinclude interest rate risk, reinvestmentrisk, inflation risk, market risk, call or redemption
risk, creditrisk, and liquidity and valuation risk. Investing in municipal bonds carries risk unique to these
types of bonds, which mayinclude:

Legislative Risk
Legislativeriskincludes the risk that a change in the tax code could affect the value of taxable or tax-
exemptinterestincome.

Tax-Bracket Changes

Municipal bonds generate tax-freeincome, and therefore pay lowerinterest rates than taxable bonds.
Investors who anticipate asignificant drop in their marginal income-tax rate may benefit from the higher
yield available from taxable bonds.

Liquidity Risk

The risk that investors may have difficulty findingabuyer when they wantto sell and may be forced to
sell ata significantdiscountto marketvalue. Liquidity risk is greaterforthinly traded securities such as
lower-rated bonds, bonds that were part of a smallissue, bonds that have recently had their credit
rating downgraded or bonds sold by an infrequentissuer. Municipal bonds may be less liquid than other
bonds.

Credit Risk

Creditriskincludesthe risk thata borrowerwill be unable to make interest or principal payments when
they are due and therefore default. Toreduce investor concern, insurance policies that guarantee
repaymentinthe event of default back many municipal bonds.
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General Obligation vs. Revenue Bonds

Typically, investors consider General Obligation bonds to be saferthan Revenue bonds sincethe full
faith and credit of the issuerbacks the interest and principal payments. With revenue bonds, the
interestand principal are dependent upon the revenues paid by users of the facility or service.
Frequently the issuers of revenue bonds are either private sector corporations (e.g. hospitals) orentities
that exist, ofteninlocal monopoly form, to provide a publicservice (e.g. power utilities or public
transportation authorities). Consequently, the thoughtis that the consumer spendingthat provides the
fundingorincome streamforrevenue bond issuers may be more vulnerable to changesin consumer
tastes or a general economicdownturn compared to astate or city’s ability to raise taxes to pay forits
General Obligation commitments.

Municipal Bonds of a Particular State

Municipal bonds are debt obligations generally issued to obtain funds for various public purposes,
including the construction of publicfacilities. Securities issued by California municipalities are more
susceptibleto factors adversely affectingissuers of California securities. Forexample, inthe past,
Californiavoters have passed amendments to the state's constitution and other measures that limit the
taxingand spending authority of California governmental entities, and future voterinitiatives may
adversely affect California municipal bonds.

Securities with Equity and Debt Characteristics

Some securities have acombination of equity and debt characteristics. These securities may at times
behave more like equity than debt or vice versa. Some types of convertible bonds, preferred stocks or
other preferred securities automatically convertinto common stocks or othersecurities at astated
conversion ratio and some may be subjecttoredemption atthe option of the issuerata predetermined
price. These securities, priorto conversion, may pay afixed rate of interest ora dividend. Because
convertible securities have both debtand equity characteristics, theirvalues varyin responseto many
factors, including the values of the securities into which they are convertible, general market and
economicconditions,and convertible marketvaluations, aswell as changesininterestrates, credit
spreads and the credit quality of the issuer.

These securities may include hybrid securities, which also have equity and debt characteristics. Such
securities are normally at the bottom of an issuer's debt capital structure. As such, they may be more
sensitiveto economicchangesthan more senior debt securities. Investors may also view these securities
as more equity-like by the market whenthe issuerorits parent company experience financial problems.

The prices and yields of nonconvertible preferred securities or preferred stocks generally move with
changesininterestrates and the issuer's credit quality, similarto the factors affecting debt securities.
Nonconvertible preferred securities may be treated as debt foraccount investment limit purposes.

Real Estate Investment Trusts

Securitiesissued by real estate investment trusts (REITs) primarily investin real estate or real estate-
related loans. Equity REITs own real estate properties, while mortgage REITs hold construction,
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developmentand/orlong-term mortgage loans. Changesinthe value of the underlying property of the
trusts, the creditworthiness of the issuer, property taxes, interest rates, tax laws, and regulatory
requirements, such asthose relatingto the environment all can affect the values of REITs. Both types of
REITs are dependent upon managementskill, the cash flows generated by their holdings, the real estate
marketin general, and the possibility of failing to qualify forany applicable pass-through tax treatment
or failing to maintain any applicable exemptive status afforded under relevant laws.

ITEM 9 - DISCIPLINARY INFORMATION

BMB and our personnel seek to maintain the highest level of business professionalism, integrity, and
ethics. BMB does not have any disciplinary information to disclose.

ITEM 10 - OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS

Affiliated Accounting Firm

BMB is an affiliate of Freedman, Broder & Company (“FB&C”), an accounting firmlicensed by the
California Board of Accountancy. William Broder, Stephen Michalski, and Debra Bonseigneur, the
principals of BMB, are also principals of FB&C and devote most of theirtime to the practice of
accountancy. BMB, however, isnotanaccounting firm, does nothold our firm outas an accountingfirm,
and isnot a licensee of the California Board of Accountancy. BMB and FB&C share the same principal
place of business. Currently, the majority of clients of BMB are also clients of FB&C. FB&C is a business
managerfor most of its clients and, as part of the services provided to the client, the partners of FB&C
(whoare also BMB'’s principals) may be deemed to have custody of client accounts. Having custody
posesa potential riskto clientassets. Please see Iltem 15 — Custody forinformation about the stepswe
take to protectour clients’ assets.

Other Affiliated Business

William Broderis a shareholderin Bodega Latina, a privately held company thatowns and operates
grocery stores. Certain clients of BMB are alsoinvestorsin Bodega Latina; however, BMB does not
recommend investmentin this company toour clients orgive investmentadvice regarding client
investmentsinit.

In addition, Mr. Broderis the general partner of several partnerships that have investmentsin
commercial real estate. These include FBCO Hotel Properties Limited, L.P., FBCO Hotel Properties|l, L.P.,
and Chesapeake Investors, L.P. Several clients of BMB and FB&C are limited partnersinthese
partnerships.

BMB does not provide investment management services to these entities. Our firm does not
recommend to advisory clients thattheyinvestinthese companies, and we do notreceive any fees
related to clients’ participationinthese privateinvestments. However, Mr. Broder, as the general
partner of these entities, receives compensation forservices he providesin hisindividual capacity. In
addition, Mr. Broder holds limited partnership interests in some of these entities underthe same
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financial terms as all other limited partners. FB&C prepares the tax returns forthese entities and
charges fees based upon hourly charges. See also Participation or Interest in Client Transactions in Item
11.

ITEM 11 - CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT
TRANSACTIONS AND PERSONAL TRADING

Code of Ethics

BMB believes that we owe clients the highest level of trust and fair dealing. As part of our fiduciary duty
to clients, we place the interests of our clients ahead of the interests of the firm and our personnel. BMB
has adopted a Code of Ethics that emphasizes the high standards of conduct that BMB seeks to observe.
BMB’s personnel are required to conduct themselves with integrity at all times and followthe principles
and policies detailed in our Code of Ethics.

BMB’s Code of Ethics attempts to address specific conflicts of interest that either we have identified or
that couldlikely arise. BMB’s personnel are required to follow clear guidelines from the Code of Ethicsin
areas such as giftsand entertainment, other business activities, personal trading activities, and
adherence to applicable securities laws. All personnel receive a copy of each amendment of the Code of
Ethics.

BMB will provide acomplete copy of the Code of Ethics to any client or prospective clientupon request.

Personal Trading Practices

Individuals who make securities recommendations to clients, orwho have access to nonpublic
information regardingany clients’ purchase orsale of securities, are subject to personal trading policies
governed by the Code of Ethics. BMB or our personnel may trade in securitiesforourown accounts. The
securities we trade in may be the same securities we recommend to clients, orthey may be different
securitiesthatwe do not feel are appropriate for clients. This presents a potential conflict of interestas
we may have an incentive to take investment opportunities from clients for our own benefit, favor our
personal trades over client transactions when allocating trades, orto use the information about the
transactions we intend to make forclients to our personal benefit by trading ahead of clients.

Our policiesto address these conflicts include the following:

1. We seektoalways putthe bestinterests of clients firstand to never place ourinterests ahead of
clients.

2. BMB prohibitstradinginamannerthat takes personal advantage of our knowledge of client
transactions.

3. Ifwe wishtopurchase or sell the same security as we recommend or take action to purchase or
sellfora client, we will not do so until the custodianfills client orders. Because the price of

BMB Advisers, LLC Brochure 20 Revised March 22, 2016



securities fluctuates during the day (otherthan mutual funds), we could trade in a security on
the same day as a clientand receive abetter or worse price than the clientdoes. Any difference
inthe priceswe receive is neverthe result of ourintentionally trading ahead of clients.

4. Conflicts of interest also may arise when BMB personnel have access to Limited Offerings or
IPOs, including private placements or publicor private offerings of interests in limited
partnerships orany thinly traded securities, as a result of their position with BMB. Given the
inherent potential for conflict, Limited Offerings and IPOs demand extra care. BMB personnel
are required to obtain pre-approvalfrom our Chief Compliance Officer before tradingin these
types of securities.

Participation or Interest in Client Transactions

BMB’s principals owninterestsin privately held companies, including partnerships thatinvestinreal
estate and/orotherreal estate partnerships (see Other Affiliated Business in Item 10, above). BMB does
not recommend to advisory clients that theyinvestin these companies, and we do not receive any fees
related to clients’ participationinthese privateinvestments. However, William Broder may be the
general partner of these entities and may recommend investments in these partnerships. Mr. Broder
holds limited partnership interests in some of these entities underthe same financial terms as all other
limited partners.

A conflict exists when BMB’s principals stand to benefit from additional investmentin companies that
they own. Further, the potential for conflict exists where BMB principals could seek to unload (orshare
the burden of) underperforming assets from proprietary portfolios. Clients will receive the offering
memorandum and full disclosure of all known risks beforeinvesting. In addition, Mr. Broder will disclose
the principals’ proprietary interestinthe company to the client when recommendingthe investment.

ITEM 12 - BROKERAGE PRACTICES

Clientsopen one or more accountsin theirown name at an independent qualified custodian. While BMB
will work with any acceptable custodian that the client chooses, BMB generally recommends that clients
maintain theirassets with and place transactions through Fidelity Brokerage Services LLC (“Fidelity”), a
registered broker-dealer, member of FINRA/SIPC. BMB s independently owned and operated and not
affiliated with Fidelity.

By recommending clients use Fidelity, BMB believes we may be able to more effectively manage the
client’s portfolio, achieve favorable execution of client transactions, and overall lowerthe costs to the
portfolio. Clients benefit from our relationship with Fidelity through lower trading costs and availability
of fixedincomeissues. In the case of certain mutual funds where there are several investor classes,
clientsalso getaccessto the class with the lowest expenseratios.

While BMB recommends Fidelity, all clients are free to select any broker-dealer of theirchoice. If aclient

directs BMB to use a particular broker- dealerforall trading, BMB may be unable to achieve most
favorable execution of client transactions. Directing brokerage may cost clients more money. For
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example, inadirected brokerage account, BMB may not have authority to negotiate commissions or
obtainvolume discounts. Therefore, the client may pay higher brokerage commissions because we may
not be able to aggregate orders to reduce transaction costs, or the client may receive lessfavorable
prices.

Factors Considered in Selecting Broker-Dealers for Client Transactions

BMB uses several factors to evaluate whetherto recommendtoa client abroker-dealer/custodian.
Factors that BMB may consider when recommending a broker-dealer/custodian include reputation,
financial strength and stability, ease of use, service, execution efficiency, trading costs and whetherthe
broker-dealer will waiveloads or offers other share classes. BMB may also take into consideration the
availability of the products and services received or offered by Fidelity.

Fidelity may provide us with access to theirinstitutionaltrading and custody services, which are typically
not available to Fidelity retail investors. Fidelity’s services include brokerage, custody, research and
access to mutual funds and otherinvestments that are otherwise generally available only to institutional
investors orwould require asignificantlyhigher minimumi initial investment. BMB'’s clients who choose
to have theirassets held at Fidelity will not be charged separately for custody. Instead, Fidelity is
compensated by account holders through commissions or othertransaction-related fees orsecurities
tradesthat are executed through Fidelity orthat settle into Fidelity accounts.

Fidelity makes available to us other products and services that may benefit BMB but may not directly
benefitourclients’ accounts. Thesetypes of services will help usin managingand administering client
accounts. These include software and othertechnology that provide access to clientaccountdata (i.e.
trade confirmations and account statements); facilitate trade executions; provideresearch, pricing
information, and other market data; facilitate in the payment of ourfees fromclients’ accounts; and
assist with back-office functions, record keeping, and client reporting. Many of these services may be
used to service all ora substantial number of our accounts. Fidelity has a business relationship with
AdventSoftware (“Advent”), the provider of portfolio management software used by BMB. Instead of
paying Adventdirectly forits product, BMB pays Fidelity a quarterly fee based on the number of
accounts reported by Advent, and Fidelity and Advent share fees. The amount of the fee that BMB pays
to Fidelityis not based onthe numberoramount of client transactions, and BMB is not a party to the
revenue sharingarrangement between Adventand Fidelity. The quarterlyfees we pay are lowerfor
accounts held at Fidelity as custodian than foraccounts held at other custodians. This may give usan
incentive torecommend that clients maintain accounts with Fidelity, based on ourinterestin lowering
the quarterly fees we pay for Advent. We believe that our selection of Fidelity as custodian and brokeris
inthe bestinterests of ourclients and we do not believe this presents a material conflict of interest.

We place trades forour clients’ accounts subject to our duty to seek best execution and otherfiduciary
duties. We may use broker-dealers otherthan Fidelity to executetradesforclient accounts maintained
at Fidelity, but this practice may resultin additional costs to clients so that we are more likely to place
tradesthrough Fidelity ratherthan otherbroker-dealers. Fidelity's execution quality may be different
from otherbroker-dealers.
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Fidelity may also provide other benefits such as educational events, and conferences on practice
management, regulatory compliance, information technology, and business success. Fidelity may
discountor waive feesitwould otherwise charge for some of these services or payall or a part of the
feesof a third party providing these services to BMB.

As part of our fiduciary duties to clients, BMB endeavors at all times to put the interests of ourclients
first. Clients should be aware, however, that the receipt of economic benefits by BMB or our related
personsinand of itself creates a potential conflict of interest and may indirectly influence BMB'’s
recommendation of Fidelity for custody and brokerage services.

Aggregation and Allocation of Transactions

BMB’s policy permits the aggregation of orders for clientsinthe same securities for the purpose of
obtaining best execution, negotiating more favorable commission rates, and/or allocating equitably
among BMB's clients differencesin prices and commission or othertransaction costs that might not
have been obtained had such orders been placed independently. No advisory client will be favored over
any otherclient, and each account that participatesin an aggregated orderwill participate at the
average share price (percustodian) forall transactionsin that security on a given business day. BMB
does not aggregate trades of our principals with those of clients.

ITEM 13 - REVIEW OF ACCOUNTS

Managed Account Reviews

Clientportfolios are reviewed periodically by the three principals of BMB. The frequency of review is
dependentuponthe strategy of the portfolio. Fixed income portfolios are reviewed weekly for
maturities, interest earned and other cash transactions. Equity, balanced accounts, mutual fund and ETF
portfolios are reviewed at least quarterly and rebalanced atleast annually to meet the investment
objectives of the portfolio. The principals of BMB contact clients quarterly and offerto meet with them
annually toreview the performance of the client’s advisory accounts and any changesin the client’s
financial goals or profile. BMB’s principals are available during business hours to answer questions or
otherinquiries of clients.

Account Reporting

Under the Portfolio Management Program, BMB sends quarterly written performance reportsto clients
regarding theiradvisory accounts showingthe funds and securities in theiraccounts at the end of the
period and all debits, credits and transactionsintheiraccounts duringthe period.

Third party managersin the Independent Advisor Program send reports directly tothe client.
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ITEM 14 - CLIENT REFERRALS AND OTHER COMPENSATION

Fidelity Support Products and Services

We receive an economic benefit from Fidelity in the form of the support products and services they
make available to usand otherindependentinvestment advisors whose clients maintain theiraccounts
at Fidelity. These products and services, how they benefit us, and the related conflicts of interest are
described above (seeltem 12 — Brokerage Practices). We do not base particularinvestment advice, such
as buying particularsecurities forour clients, on the availability of Fidelity’s products and services to us.

Referral Compensation

Under the Independent Advisor Program, BMB receives a cash payment from the third party investment
adviserstowhich BMB introduces ourclients; therefore, BMB could have an incentive to referclients to
the third party adviser from which we receive the most compensation. BMB will only refer clients to
adviserswho are properly licensed asinvestment advisers. Asafiduciary to our clients, we base our
recommendation of each third party adviser on our determination of which independent adviser would
be most suitable forthe client, based onthat client’s individual circumstances and investment
objectives.

ITEM 15 - CUSTODY

Currently, the majority of clients of BMB are also clients of our related accounting firm FB&C. BMB may
be deemedto have custody of clientfunds orsecuritiesif BMB or FB&C (or a principal of the firms) has
signing authority forthe client’s brokerage account or signing authority for other accounts of a client.
BMB may also have custody overclientassets when one of the principals of BMBis a trusteeona
client’saccountor general partner of a partnershipin whichaBMB client has invested.

BMB has put controlsin place, incompliance with federal rules, to protect clients’ assets over which we
have custody. Anindependent qualified custodian (generally a broker-dealer, bank, trust company, or
otherfinancial institution) holds each client’s assets —BMB does notact as custodian forany client. The
custodian, at least quarterly, sends account statements directly to the client orclient’sindependent
representative. In addition, anindependent accountant conducts annual surprise examinations of client
accounts over which BMB has custody. Each year, the accountant chooses the date of the exam without
prior notice to BMB and files a certificate with the SEC promptly following completion of the exam,
describing the nature and extent of the exam.

BMB also has limited custody of ourclients’ funds or securities when clients authorize us to deduct our
management feesdirectly fromthe client’s account. As mentioned above, clients’ accounts are held by
independent qualified custodians who send statements directly to the client atleast quarterly. The
statements will reflect the client’s funds and securities held with the qualified custodian as well as any
transactionsthatoccurred inthe account, including the deduction of BMB’s fee. Clients should carefully
review the account statements they receive from their qualified custodian. When clients receive
statements from BMB as well as from the qualified custodian, clients should compare these two reports
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carefully. Clients with any questions about their statements should contact us at the address or phone
numberonthe coverof this brochure. Clientswho do notreceive theirstatement from their qualified
custodian at least quarterly should also notify us.

ITEM 16 - INVESTMENT DISCRETION

Under the Portfolio Management Program, clients may elect to enterinto a discretionary or non-
discretionary arrangement with BMB. Undera non-discretionary agreement, BMB makes
recommendations to clients on what securities to buy or sell, and itis up to the clientto approve our
recommendations. Once we receive approval fromthe clientto go forward, we may place the tradesin
the client’saccount, if given that authority. Clients can grant us trading authority over theiraccounts
whentheysignthe custodian paperwork.

If clients agree to a discretionary relationship, BMB will have full discretion to decide the specific
security to trade, the quantity, and the timing of transactions for client accounts. BMB will not contact
clients before placingtradesintheiraccount, but clients receive confirmations directly fromthe broker
for anytrades placed. Clients grant us discretionary authority in the contracts they sign with us. Clients
also give us trading authority overtheiraccounts when they sign the custodian paperwork.

However, BMB’s discretionary authority may be limited by certain conditions thatare imposed by a
client, such as where the client prohibits transactions in specificsecurity types or directs us to effect
transactions through specificbroker-dealers. See also Tailored Services and Client Imposed Restrictions
underltem 4 and Item 12 — Brokerage Practices, above.

Under the Independent Advisor Program, BMB does not have discretionary authority to make
investments, but may have authority to selectindependent third party investment advisers to manage
the client’saccount. Although clients may give BMB discretionary authority in our advisory agreement to
selectotheradvisers, BMBwould not hire a third party adviserforthe client without the client’s
consent. The third party adviser will generally have discretionary authority over the client’s account, as
agreedto betweenthe clientand adviserand disclosed in the adviser’s disclosure brochure.

ITEM 17 - VOTING CLIENT SECURITIES

BMB does notaccept authority to vote client securities. However, clients may call usif they have
guestions about a particularsolicitation.

Clients underthe Portfolio Management Program will receive their proxies or othersolicitations directly
fromtheir custodian or a transferagent.

For clientsunderthe Independent Advisor Program, proxies may be sentto the client or to the third

party adviser, depending onthe agreement between the clientand the third party adviser. Proxy voting
policies ofindependentinvestment advisers are described in the disclosure brochure of each adviser.
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ITEM 18 - FINANCIALINFORMATION

Registeredinvestmentadvisers are requiredin thisitem to provide clients with certain financial
information ordisclosures aboutthe firm’s financial condition. BMB does not require the prepayment of
more than $1,200 infees perclient, six months ormore in advance and does notforesee any financial
condition thatisreasonably likely to impairourability to meet contractual commitments to clients.
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NOTICE OF PRIVACY POLICY

The BMB Advisers, LLC privacy policy applies to consumers who are current or former clients.
Throughoutthe policy, we refertoinformation that personally identifies you or youraccounts as

“personal information”

1. We do not sell your personal information to
anyone.

2. We do not disclose personal information to
third parties, unless one of the following
limited exceptions applies.

* We disclose personal information to
companiesthat help us process or service your
transactions or account(s), including companies
that printand mail youraccount statements.

* We may disclose personal informationin
limited circumstances where we believe in good
faith that disclosure isrequired or permitted
underlaw, forexample, to cooperate with
regulators or law enforcement authorities,
resolve consumerdisputes, perform
credit/authentication checks, orforinstitutional
risk control.

Outside of these exceptions, we will not share
your personal information with third parties
unless you have specifically asked us to do so,
that is, opted in.

3. We do collect personal informationin the
normal course of businessinorder to
administer your accounts and serve you better.

* Application and registration information. We
collectinformation that you provide touswhen
youopenan account. The information we
collect mayinclude name, address, phone
number, email address, Social Security Number,
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and information about yourinterests,
investments, and investment experience. We
also may collectinformation from consumer
reportingagencies.

* Transaction information. Once you have an
account with us, to administeryouraccountand
betterserve you, we collectand maintain
personal information about yourtransactions,
including balances, positions, and history.

4. We use your personal information to fulfill
our regulatory obligations and to help us
deliverthe best possible service toyou.

5. We protect the confidentiality and security
of your personal information.

*Companies we hire to provide support services
are notallowed to use your personal
information fortheirown purposesandare
contractually obligated to maintain strict
confidentiality. We limit their use of your
personal information to the performance of the
specificservice we requested.

* We restrict access to personal information to
our employees and agents for business
purposesonly. All employees are trained and
required to safeguard such information.

* We maintain physical, electronicand

procedural safeguards to guard your personal
information.
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6. We continue to evaluate our efforts to 7. We will provide notice of changes inour

protect personal information and make every information-sharing practices.

effortto keep your personal information

accurate and up to date. *If, at any time inthe future, itis necessary to
disclose any of your personal informationina

* If you identify anyinaccuracy in your personal way that is inconsistent with this policy, we will

information, oryou need to make a change to give you advance notice of the proposed change

that information, please contact us so that we so that you will have the opportunity to optout

may promptly update ourrecords. of such disclosure.

If you have any questions or concerns, please contact us at 310.734.1234.
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