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This brochure provides information about the qualifications and business practices of DeWaay Capital
Management, Inc. If you have any questions about the contents of this brochure, please contact us at
800-722-9861. The information in this brochure has not been approved or verified by the United States
Securities and Exchange Commission or by any state securities authority.

Additional information about DeWaay Capital Management, Inc. is available on the SEC's website at
www.adviserinfo.sec.gov.

DeWaay Capital Management, Inc. is a registered investment adviser. Registration with the United
States Securities and Exchange Commission or any state securities authority does not imply a certain
level of skill or training.
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Item 2 Material Changes

Form ADV Part 2 requires registered investment advisers to amend their brochure when information
becomes materially inaccurate. If there are any material changes to an adviser's disclosure brochure,
the adviser is required to notify you and provide you with a description of the material changes.

Since our annual updating amendment dated March 23, 2015, we have updated our brochure
regarding the following matters.

On or around January 9, 2012, Donald DeWaay, DeWaay Capital Management, Inc. ("DCM") and
other affiliates were named as defendants in two class-action lawsuits involving DeWaay Financial
Network, LLC, et al (LACV6033 and LACV6034) in the District Court of Decatur County lowa. The
actions involved claims related to the sale of certain private placement investments to the plaintiffs
and putative class members by the defendants. The plaintiffs claimed, among other things, that
defendants failed to exercise due diligence in vetting the various investments and/or that certain
investments were not appropriate for the individual investor. Plaintiffs sought for themselves and all
similarly-situated investors rescission and/or compensatory damages plus interest, costs and
attorneys' fees.

On January 30, 2013, a hearing was held on the issues of certification of the putative classes
and approval of a proposed settlement. The District Court of Decatur County lowa concluded
the following:

1. That the motion to consolidate the class actions should be granted.

2. The class should be certified as consisting of all those investors who purchased one of
the named securities (Exhibit on file with the court) from any of the defendants.

3. The class should be certified as a non-opt out, limited-fund class. In that connection,
the temporary injunction previously entered herein shall be made permanent.

4. The proposed settlement agreement should be approved in its entirety, with the
settlement amount being $3 million, $200k of which would be paid by DCM.

5. Fees, expenses and awards are approved to be paid from the settlement funds.

6. That counsel should prepare and submit to the court for signature a formal judgment entry.

On 04/15/2013, the court issued a Ruling Regarding Class Certification and Approval of
Final Settlement consistent with the above.

On 05/31/2013, the court issued an Order of Final Settlement, Approval and Judgment.
Subsequently, on 06/25/2013, a notice of appeal was filed with the lowa Court of Appeals.

On March 25, 2015, the Court of Appeals of lowa reversed in part and remanded for further
proceedings the district court's previous ruling.

A hearing was held on October 16, 2015 a renewed motion to certify the class.

On December 3, 2015, the District Court of Decatur County ruled on the October 16, 2015 motions to
lift stay filed by the intervenors and the joint motion filed on behalf of the plaintiffs and defendants for
an additional evidentiary hearing and to recertify the class. The Court denied the joint motions for an
additional evidentiary hearing and to recertify the class. The Court granted the motion to lift the stay of
previously filed arbitrations and/or other legal actions. The ruling became effective on December 24,
2015. The company is considering the effect of this ruling on a variety of matters, including, among
others, its impact on the company's future operations, its potential liabilities and substantial costs
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relative to outstanding arbitration matters! and to notes issued by the company in 2009 (in excess of
$2 million) in connection with a settlement relating to notes issued by IPofA 5201, LLC.? The company
is in the process of determining whether it will have the financial ability to incur the costs, expenses
and potential liabilities relating to pending disputes and financial obligations, and is in the process of
evaluating next steps with respect to the strategic vision of the company.

IFINRA No: 13-01409, 11-03977, 11-04415, 11-04460, 11-04515, 11-04516, 11-04528, 11-04558, 11-04691, 11-04765,
11-01820, 11-03631, 11-01818, 12-00750, 12-00368, 12-00323, 12-00178, 12-00749. Additional information regarding
these pending matters and Mr. DeWaay can be found at www.adviserinfo.sec.gov.

2|n 2007, certain DCM clients purchased certain promissory notes (the "IPofA Notes") issued by IPofA 5201 Lender, LLC
("5201 Lender"), through DCM and its affiliated broker-dealer firm DeWaay Financial Network. On or around November
15, 2007, 5201 Lender filed Chapter 11 Bankruptcy in the United States Bankruptcy Court for the Southern District of
New York. In 2009, DCM issued notes in order to return to clients monies invested and lost in the IPofA Notes. In
addition to the promissory note, each affected client initially received 30% of their investment. A private placement
memorandum and subscription agreement were provided to the investors to whom the DCM Notes were issued, and the
subject clients executed a settlement agreement, release and assignment in connection with the offering. Interest
payments ceased when DCM was named as a defendant in certain class-action matters filed on or around January 9,
2012 in the District Court of Decatur County lowa (see separate disclosure relating to the class-action matters described
above), which included as plaintiffs, among others, the same investor-clients who had executed the settlement, release
and assignment in connection with the DCM Notes.

Additionally, Mark Davis, Chief Compliance Officer is no longer associated with our firm. Effective
08/29/2015, Don DeWaay, Chief Executive Officer of DeWaay Capital Management, Inc. will also serve
as Chief Compliance Officer.

We have also added the following disclosures:

It is important that you notify us immediately with respect to any material changes to your financial
circumstances, including for example, a change in your current or expected income level, tax
circumstances, or employment status.

Types of Investments
We offer advice on equity securities, corporate debt securities (other than commercial paper), and
mutual fund shares.

Additionally, we may advise you on various types of investments based on your stated goals and
objectives. We may also provide advice on any type of investment held in your portfolio at the inception
of our advisory relationship.

Compensation for the Sale of Securities or Other Investment Products

Certain persons providing investment advice on behalf of our firm are no longer registered
representatives with Bank Fund Equities, a securities broker-dealer, and a member of the Financial
Industry Regulatory Authority and the Securities Investor Protection Corporation. Related disclosures
have been removed.

IRA Rollover Considerations

As part of our investment advisory services to you, we may recommend that you withdraw the assets
from your employer's retirement plan and roll the assets over to an individual retirement account
("IRA™) that we will manage on your behalf. If you elect to roll the assets to an IRA that is subject to our
management, we will charge you an asset based fee as set forth in the agreement you executed with
our firm. This practice presents a conflict of interest because persons providing investment advice on
our behalf have an incentive to recommend a rollover to you for the purpose of generating fee based
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compensation rather than solely based on your needs. You are under no obligation, contractually or
otherwise, to complete the rollover. Moreover, if you do complete the rollover, you are under no
obligation to have the assets in an IRA managed by our firm.

Many employers permit former employees to keep their retirement assets in their company plan. Also,
current employees can sometimes move assets out of their company plan before they retire or change
jobs. In determining whether to complete the rollover to an IRA, and to the extent the following options
are available, you should consider the costs and benefits of:

An employee will typically have four options:

1. Leaving the funds in your employer's (former employer's) plan.
2. Moving the funds to a new employer's retirement plan.

3. Cashing out and taking a taxable distribution from the plan.

4. Rolling the funds into an IRA rollover account.

Each of these options has advantages and disadvantages and before making a change we encourage
you to speak with your CPA and/or tax attorney.

If you are considering rolling over your retirement funds to an IRA for us to manage here are a few
points to consider before you do so:

1. Determine whether the investment options in your employer's retirement plan address your
needs or whether you might want to consider other types of investments.
a. Employer retirement plans generally have a more limited investment menu than IRAs.
b. Employer retirement plans may have unique investment options not available to the
public such as employer securities, or previously closed funds.
2. Your current plan may have lower fees than our fees.

a. If you are interested in investing only in mutual funds, you should understand the cost
structure of the share classes available in your employer's retirement plan and how the
costs of those share classes compare with those available in an IRA.

b. You should understand the various products and services you might take advantage of
at an IRA provider and the potential costs of those products and services.

Our strategy may have higher risk than the option(s) provided to you in your plan.

Your current plan may also offer financial advice.

If you keep your assets titled in a 401k or retirement account, you could potentially delay your
required minimum distribution beyond age 70.5.

6. Your 401k may offer more liability protection than a rollover IRA; each state may vary.

a. Generally, federal law protects assets in qualified plans from creditors. Since 2005, IRA
assets have been generally protected from creditors in bankruptcies. However, there
can be some exceptions to the general rules so you should consult with an attorney if
you are concerned about protecting your retirement plan assets from creditors.

You may be able to take out a loan on your 401Kk, but not from an IRA.

IRA assets can be accessed any time; however, distributions are subject to ordinary income tax

and may also be subject to a 10% early distribution penalty unless they qualify for an exception

such as disability, higher education expenses or the purchase of a home.

9. If you own company stock in your plan, you may be able to liquidate those shares at a lower
capital gains tax rate.

10.Your plan may allow you to hire us as the manager and keep the assets titled in the plan name.

akrw
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It is important that you understand the differences between these types of accounts and to decide
whether a rollover is best for you. Prior to proceeding, if you have questions contact your investment
adviser representative, or call our main number as listed on the cover page of this brochure.

Methods of Analysis and Investment Strategies
**|t is important that you notify us immediately with respect to any material changes to your financial

circumstances, including for example, a change in your current or expected income level, tax
circumstances, or employment status.

Tax Considerations

Custodians and broker-dealers must report the cost basis of equities acquired in client accounts on or
after January 1, 2011. Your custodian will default to the First-In First-Out ("FIFO") accounting method
for calculating the cost basis of your investments. You are responsible for contacting your tax advisor
to determine if this accounting method is the right choice for you. If your tax advisor believes another
accounting method is more advantageous, provide written notice to our firm immediately and we will
alert your account custodian of your individually selected accounting method. Decisions about cost
basis accounting methods will need to be made before trades settle, as the cost basis method cannot
be changed after settlement.

Recommendation of Particular Types of Securities

We offer advice on equity securities, corporate debt securities and mutual fund shares. However, we
may advise on other types of investments as appropriate for you since each client has different needs
and different tolerance for risk. Each type of security has its own unique set of risks associated with it
and it would not be possible to list here all of the specific risks of every type of investment. Even within
the same type of investment, risks can vary widely. However, in very general terms, the higher the
anticipated return of an investment, the higher the risk of loss associated with the investment.

Bonds: Corporate debt securities (or "bonds") are typically safer investments than equity securities, but
their risk can also vary widely based on: the financial health of the issuer; the risk that the issuer might
default; when the bond is set to mature; and, whether or not the bond can be "called" prior to maturity.
When a bond is called, it may not be possible to replace it with a bond of equal character paying the
same rate of return.

Stocks: There are numerous ways of measuring the risk of equity securities (also known simply as
"equities" or "stock"). In very broad terms, the value of a stock depends on the financial health of the
company issuing it. However, stock prices can be affected by many other factors including, but not
limited to the class of stock (for example, preferred or common); the health of the market sector of the
issuing company; and, the overall health of the economy. In general, larger, better established
companies ("large cap") tend to be safer than smaller start-up companies ("small cap") are but the
mere size of an issuer is not, by itself, an indicator of the safety of the investment.

Mutual Funds and Exchange Traded Funds:Mutual funds and exchange traded funds ("ETF") are
professionally managed collective investment systems that pool money from many investors and invest
in stocks, bonds, short-term money market instruments, other mutual funds, other securities, or any
combination thereof. The fund will have a manager that trades the fund's investments in accordance
with the fund's investment objective. While mutual funds and ETFs generally provide diversification,
risks can be significantly increased if the fund is concentrated in a particular sector of the market,
primarily invests in small cap or speculative companies, uses leverage (i.e., borrows money) to a
significant degree, or concentrates in a particular type of security (i.e., equities) rather than balancing
the fund with different types of securities. ETFs differ from mutual funds since they can be bought and
sold throughout the day like stock and their price can fluctuate throughout the day. The returns on
mutual funds and ETFs can be reduced by the costs to manage the funds. Also, while some mutual
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funds are "no load" and charge no fee to buy into, or sell out of, the fund, other types of mutual funds
do charge such fees which can also reduce returns. Mutual funds can also be "closed end" or "open
end". So-called "open end" mutual funds continue to allow in new investors indefinitely whereas
"closed end" funds have a fixed number of shares to sell which can limit their availability to new
investors.

Other Financial Industry Activities and Affiliates
Mr. DeWaay is no long associated with Kempharm, Inc or DeWaay Benefit Adminstrators, LLC.

Mr. Dewaay is no longer associated with the following entities, which have been dissolved:

* DFN Partners, LLC, was a holding company that owned DeWaay Financial Network, LLC
(DFN).

» DeWaay Financial Network, LLC (DFN), was a limited liability company, which was the sole
member of DeWaay Real Estate Management, LLC, which served as the sole member of
DeWaay Assisted Living Management, LLC (DALM). DALM was the general partner to DeWaay
Assisted Living Investors, LLLP.

* DCM Partners, LTD, which served as Managing Member to DCM Everest, LLC; and Alpha
Management, Inc., which was the Managing Member to DCM Alpha, LLC (collectively referred
to as the "Funds"). These Funds were pooled investment vehicles that invested in private funds
("hedge funds"). These Funds have been liquidated.

Additional Affiliations for Mr. DeWaay are as follows:

» Don DeWaay is a co-founder and 100% owner of Midwest Family Business Alliance (MWFBA).
MWFBA offers membership for a fee to closely held and multigenerational family businesses.
Members receive information, coaching and consulting through live and online events and
access to on-line resources pertaining to coordinating family relationships and business
operations. Additional fees and enroliment costs generally apply to events.

« Don DeWaay is 100% owner of The Profit Zone, LLC which provides among other things
consulting and coaching to small and midsize business owners concerning leadership,
management and operations. The Profit Zone also sponsors events and membership programs
for a fee.

Block Trading
Accounts owned by our firm or persons associated with our firm may not participate in block trading
with your accounts.

Account Reviews

Don DeWaay, CEO; Jon Barton, Analyst; David Merritt and Samuel Hanson will monitor your accounts
on a ongoing basis and will conduct account reviews at periodically or in response to client requests, to
ensure the advisory services provided to you are consistent with your investment needs and
objectives. Additional reviews may be conducted based on various circumstances, including, but not
limited to:

e contributions and withdrawals,

* year-end tax planning,

* market moving events,

» security specific events, and/or,

» changes in your risk/return objectives.
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The individuals conducting reviews may vary from time to time, as personnel join or leave our firm.

Other Compensation - TD Ameritrade Institutional Customer Program

We participate in TD Ameritrade's Institutional Customer Program ("Institutional Program™) and we may
recommend TD Ameritrade to clients for custodial and brokerage services. There is no direct link
between our participation in the program and the investment advice we give to our clients, although we
receive economic benefits through our participation in the program that are typically not available to TD
Ameritrade retail investors. These benefits include the following products and services (provided
without cost or at a discount): receipt of duplicate client statements and confirmations; research related
products and tools; consulting services; access to a trading desk serving adviser participants; access
to block trading (which provides the ability to aggregate securities transactions for execution and then
allocate the appropriate shares to client accounts); the ability to have advisory fees deducted directly
from client accounts; access to an electronic communications network for client order entry and
account information; access to mutual funds with no transaction fees and to certain institutional money
managers; and discounts on compliance, marketing, research, technology, and practice management
products or services provided to our firm by third party vendors. TD Ameritrade may also have paid for
business consulting and professional services received by our Associated Persons. Some of the
products and services made available by TD Ameritrade through the program may benefit our firm but
may not benefit our Client accounts. These products or services may assist us in managing and
administering Client accounts, including accounts not maintained at TD Ameritrade. Other services
made available by TD Ameritrade are intended to help us manage and further develop our business
enterprise. The benefits received by our Firm or our Associated Persons through participation in the
program do not depend on the amount of brokerage transactions directed to TD Ameritrade. As part of
our fiduciary duties to our clients, we endeavor at all times to put the interests of our clients first.
Clients should be aware, however, that the receipt of economic benefits by our firm or our Associated
Persons in and of themselves creates a potential conflict of interest and may indirectly influence our
choice of TD Ameritrade for custody and brokerage services.

Class Action Lawsuits

We do not determine if securities held by you are the subject of a class action lawsuit or whether you
are eligible to participate in class action settlements or litigation nor do we initiate or participate in
litigation to recover damages on your behalf for injuries as a result of actions, misconduct, or
negligence by issuers of securities held by you.

If you have questions about these changes or would like to receive a copy of our updated brochure,
please contact us at 1355 50th Street, Suite 500, West Des Moines, |1A 50266 or 800-722-9861.
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Item 4 Advisory Business

DeWaay Capital Management, Inc. (DCM) is an investment adviser registered with the Securities and
Exchange Commission (SEC) under the Investment Advisers Act of 1940, as amended. The Firm has
been registered with the SEC since May 20, 2002.

DCM offers personalized investment advisory services to individuals, pension and profit sharing plans,
trusts, estates, charitable organizations, corporations, and other business entities. Our services and
fee arrangements are described on the following pages.

Individuals who are appropriately licensed, qualified, and/or authorized to provide advisory services on
behalf of DCM are known as Investment Adviser Representatives (IARS).

Principal Owners
DCM is 100% owned by Donald G. DeWaay, Chief Executive Officer and Chief Compliance Officer.

The following paragraphs describe our services and fees. As used in this brochure, the words "we,"
"our," and "us" refer to DeWaay Capital Management, Inc. and the words "you," "your," and "client"
refer to you as either a client or prospective client of our firm.

Portfolio Management Services

DCM primarily provides continuous discretionary asset management and investment advisory services.
In order to participate in these services, clients generally grant discretion and authority to DCM to
manage their accounts and to perform various functions, at the client's expense, without further
approval from the client. Such functions include making all investment decisions for the (a) securities
purchased or sold; (b) the amount of securities purchased or sold; (c) the timing of trade execution of
securities purchased or sold. Once the portfolio is constructed, DCM provides ongoing management,
monitoring and re-balancing of the portfolio as changes in market conditions and client circumstances
may require. In limited circumstances, the Firm may enter into non-discretionary arrangements with
clients whereby clients must provide approval to the Firm prior to the execution of a trade.

DCM is actively engaged in managing diversified portfolios of equity, fixed income and cash equivalent
securities on behalf of its clients. Equity portfolios are comprised of securities that are diversified not
only by market capitalization but also by economic and industry sectors. Fixed income portfolios are
diversified by issuer and maturity date. Portfolios may include but are not limited to individual stocks,
taxable and municipal bonds, exchange traded funds, mutual funds and market alternatives and direct
participation programs.

An IAR will work with the client to obtain necessary information regarding the client's financial
condition, investment objectives, liquidity requirements, risk tolerance, time horizon, and any
restrictions on investing. Portfolio composition will be determined based on each client's needs,
portfolio restrictions, if any, financial goals and risk tolerances. Some strategies involve more risk than
other available strategies and are only appropriate for certain investors.

The client may terminate an investment advisory services agreement without penalty within five
business days after the date when all parties have signed the agreement. After the five-day period,
either party may terminate the management agreement upon 30 days written notice to the other. DCM
will pro-rate the management fee for the quarter in which the termination notice was given and will
return any unearned fees to the client.
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Wrap Fee Program

We are a portfolio manager to/sponsor of a wrap fee program, which is a type of investment program
that provides clients with access to several money managers or mutual fund asset allocation models
for a single fee that includes administrative fees, management fees, and commissions. If you
participate in our wrap fee program, you will pay our firm a single fee, which includes our money
management fees, certain transaction costs, and administrative costs. We receive a portion of the wrap
fee for our services. The overall cost you will incur if you participate in our wrap fee program may be
higher or lower than you might incur by separately purchasing the types of securities available in the
program.

Transactions for your account must be executed by TDAmeritrade, a securities broker-dealer and a
member of the Financial Industry Regulatory Authority and the Securities Investor Protection
Corporation. To compare the cost of the wrap fee program with non-wrap fee portfolio management
services, you should consider the frequency of trading activity associated with our investment
strategies and the brokerage commissions charged by TDAmeritrade or other broker-dealers, and the
advisory fees charged by investment advisers. For more information concerning the Wrap Fee
Program, please see Appendix 1 to this Brochure.

Non-Wrap Fee Program

Client portfolio's may be managed under a non-wrap fee account on either a discretionary or a non-
discretionary basis, and may include a short-term investment strategy in managing this type of
account. A long-term investment strategy will typically involve investing in securities that are anticipated
to grow in value over a relatively long period of time. On the other hand, a short-term investment
strategy will typically involve purchasing and selling securities within a relatively short period of time
based on these securities' short-term price fluctuations. Therefore, transactions may occur more
frequently in the non-wrap program. In considering the investment programs described in this
brochure, you should be aware that participating in a non-wrap fee program may cost more or less
than the cost of purchasing advisory, brokerage, and custodial services separately from other advisers
or broker-dealers

Self-Directed 401(k) Plan Consulting / Asset Management Services Program

DCM provides investment consulting and asset management services to self-directed 401(k) plan
participants and/or beneficiaries. In general, these services may include asset allocation advice,
money management services, communication and education services, investment performance
monitoring, and/or ongoing consulting. DCM may provide these services independent of other services
offered or the client may contract with DCM for additional services.

Third Party Management Services

Through negotiated arrangements with certain registered investment advisers, DCM may refer client
accounts to or select third-party investment advisers ("Sub-Adviser") to actively manage a portion of, or
the entire, client account. Under such arrangements, DCM will make recommendations regarding the
suitability of a Sub-Adviser or investment style based on, but not limited to, the client's long-term goals,
risk tolerance, time horizon, account profile, investment objectives, and/or financial situation. All Sub-
Advisers that DCM utilizes on behalf of clients must be either a state licensed investment adviser or a
federally registered investment adviser.

In addition to evaluating and recommending Sub-Advisers to clients, DCM will gather information from
the client about the client's financial situation, investment objectives, and reasonable restrictions the
client may wish to impose on the management of the account. DCM then monitors the Sub-Adviser's
performance; reviews reports provided to the client; contacts the client periodically to review the client's
financial situation and objectives; and assists the client in understanding and evaluating the services
provided by the Sub-Adviser. Clients should promptly notify DCM of any material change in their
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financial situation, investment objectives, or account restrictions. Recommended or selected Sub-
Advisers may utilize a diversified investment portfolio model or multiple models in the management of
the client accounts, which may include proprietary model portfolios or they may select other third party
investment advisers or "model managers" in the management of the client accounts.

Clients may or may not be required to enter into separate investment management agreements with
Sub-Advisers and/or other third party money managers. Otherwise, the Sub-Adviser will actively
manage the client's portfolio based on discretionary authority granted to DCM through the investment
management agreement between the client and DCM. DCM may pay a portion or all of its
management fee to the Sub-Adviser in return for the investment management and trading services
provided to the client or the Sub-Adviser and DCM will each be paid a portion of the advisory fee
directly from the client accounts through the custodian holding the client accounts based on client
written instructions for the debit of fees and the investment management agreement between the client
and DCM. DCM may manage a portion of client assets directly or obtain investment discretion or
trading authority over these client assets. DCM may also assume discretionary authority contractually
with the client to hire and fire Sub-Advisers and reallocate the client's assets to other Sub-Advisers,
where we deem the action to be in the best interest of the client.

Where clients enter into contracts directly with Sub-Advisers, they may terminate the contract in
accordance with those agreements. Where the client enters into an investment management
agreement with DCM, either party may terminate the investment management agreement at any time
without penalty upon written notice to the other party. If the client terminates the investment
management agreement within five days of the date of acceptance the client will receive a full refund of
all fees and expenses. If termination occurs prior to the end of a calendar billing period, will refund to
the client, on a pro-rata basis, any pre-paid, unearned fees.

In addition to evaluating and recommending Sub-Advisers to clients, DCM may utilize Sub-Advisers to
provide portfolio recommendations or analysis specific to certain portfolios or securities but will not
actively engage Sub-Advisers in the management of the account. DCM may pay a portion or all of its
management fee to the Sub-Adviser in return for the recommendation or analysis services.

Financial Planning and Consulting Services

DCM may offer financial planning services which will typically involve providing a variety of services,
principally advisory in nature, to clients regarding the management of their financial resources based
upon an analysis of their individual needs. An IAR will first gather initial data in order to determine a
client's needs. Once such information has been reviewed and analyzed, a written financial plan or
verbal consultation, designed to achieve the client's stated financial goals and objectives, will be
produced and presented to the client. The primary objective of this process is to allow the Firm to
assist the client in developing a strategy for the successful management of income, assets, and
liabilities in order to meet the client's financial goals and objectives.

DCM IARs base financial plans on the client's current financial situation and utilize financial information
disclosed by the client to the Firm. IARs may make certain assumptions with respect to interest rates,
inflation rates, applicable tax rates, rates of return and volatility of specific securities, rates of return
and volatility of asset classes, correlation of returns of specific securities and asset classes, and use
past trends and performance of the market and economy. Past performance is in no way an indication
of future results. DCM cannot offer any guarantees or promises that the client will achieve his/her
financial goals and objectives. As the client's financial situation, goals, objectives, or needs change, the
client should notify the Firm promptly.
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In limited circumstances, some clients may only require advice on a single aspect of the management
of their financial resources. For these clients, the Firm offers modular financial plans and/or general
consulting services that address only those specific areas of interest or concern.

Clients may act on the Firm's recommendations by placing securities or insurance transactions with
any third party firm the client chooses. The client is under no obligation to act on the Firm's financial
planning recommendations.

The client may terminate a financial planning agreement without penalty within five business days after
the date when all parties have signed the agreement. After this five-day period, either party may
terminate the agreement upon written notice to the other. If DCM collects a deposit or fee from the
client, the Firm will make a pro rata refund to the client. Conversely, the client may incur a pro rata
charge for bona fide financial planning and/or consulting services rendered prior to such termination.

Personal Financial Counseling and Tax Services

DCM offers financial counseling and tax services for its clients. These services consist of income tax
planning and preparation, retirement planning, budgeting and personal cash flow planning, estate and
business succession planning, education funding, stock option planning, and personal risk analysis
including life insurance, disability and long-term care insurance needs assessment.

Types of Investments
We offer advice on equity securities, corporate debt securities (other than commercial paper), and
mutual fund shares

Additionally, we may advise you on various types of investments based on your stated goals and
objectives. We may also provide advice on any type of investment held in your portfolio at the inception
of our advisory relationship.

Assets under Management
As of December 31, 2015, DCM manages approximately $92,000,000 of client assets on a

discretionary basis. We do not currently have any non-discretionary assets under management.

We also provide advice on $31,500,000 of client assets in alternative investments.

Item 5 Fees and Compensation

Portfolio Management Fees

DCM's portfolio management fees are negotiable based upon each client's individual needs and
circumstances, such as the account size and the nature of the investment activity within the account.
The specific services to be provided by DCM and the fees assessed for provision of such services are
described in an Investment Advisory Agreement ("Agreement”), or similarly titled agreement, to be
executed between DCM and each client. The Firm's portfolio management fees are generally between
1.0% and 1.5% of assets under management. The fees may be higher or lower based upon the
individual circumstances noted above but will not exceed 2.20% of assets under management.
Typically, fixed income and annuity portfolios will be charged 0.50%. DCM may aggregate accounts of
members of the same household for the purposes of determining the advisory fee. This consolidation
practice is designed to allow clients the benefit of an increased assets total, which could potentially
result in a reduced advisory fee.
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DCM bills portfolio management fees quarterly in advance based on the value of the assets under
management on the last business day of the preceding calendar quarter. Fees are assessed pro-rata
in the event the client agreement is executed at any other time than the first day of a calendar quarter.
In such cases, the fees are assessed on the first day of the following quarter along with the regular
guarterly portfolio management fee for the upcoming quarter.

Clients will either receive an invoice from DCM for the advisory fees or the qualified custodian holding
the client's funds and securities will debit the client account directly for the advisory fees. Where the
client account is debited directly for the advisory fee, the client must provide written authorization
permitting the fees to be paid directly from their account held by the qualified custodian. DCM will not
have access to client funds for payment of fees without written client consent. Further, the qualified
custodian will deliver a quarterly account statement directly to the client. DCM encourages its clients to
review their account statements for accuracy. DCM will receive duplicate copies of the statements.

Termination of Advisory Relationship

You may terminate the wrap fee program agreement upon 30 days written notice days' written notice to
our firm. You will incur a pro rata charge for services rendered prior to the termination of the wrap fee
program agreement, which means you will incur advisory fees only in proportion to the number of days
in the quarter for which you are a client. If you have pre-paid advisory fees that we have not yet
earned, you will receive a prorated refund of those fees.

Upon termination of accounts held at the custodian for wrap program, they will deliver securities and
funds held in the account per your instructions unless you request that the account be liquidated. After
the wrap fee program agreement has been terminated, transactions are processed at the prevailing
brokerage rates/fees. You become responsible for monitoring your own assets and our firm has no
further obligation to act upon or to provide advice with respect to those assets.

Third Party Management Fees

Depending upon the manager or models selected, on an annualized basis, the fee for third party
management services generally ranges from 0.35% to 2.25% of assets under management, payable
quarterly in advance. DCM may pay a portion or all of its management fee to the Sub-Adviser in return
for investment management and trading services provided to the client or the Sub-Adviser and DCM
will each be paid a portion of the advisory fee directly from the client accounts through the custodian
holding the client accounts based on client written instructions for the debit of fees and the investment
management agreement between the client and DCM. In all cases, the fee arrangements for each
client will be described in the Agreement or Agreements executed prior to commencement of
investment management services. In certain cases, other fees or fee payment arrangements may be
negotiated.

"Qualified" clients, who sign an agreement with Sub-Advisers, may enter into arrangements where
performance-based fees are assessed for advisory services offered by the Sub-Adviser. All clients
referred to such Sub-Advisers who charge performance-based fees must have at least $1,000,000
under management with the Sub-Adviser or must certify to the Sub-Adviser that such client has a net
worth of at least $2,000,000 at the time of entering into the performance-based fee arrangement.

The Sub-Adviser's fees, and fee-paying arrangements, are established and payable in accordance with
the Form ADV Part 2A or other equivalent disclosure document provided by each Sub-Adviser to whom
DCM selects for or refers its clients. Sub Advisor fees may be either wrap or non-wrap. They may or
may not be negotiable. These fees may or may not be negotiable. In addition, if the investment
program recommended to a client is a wrap fee program, the client will also receive the Form ADV Part
2A supplement or equivalent wrap fee brochure provided by the sponsor of the program. In limited
circumstances, DCM may share in a portion of the advisory fee, including performance-based fees
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collected by the Sub-Adviser, and in such cases, the client will not be assessed an additional fee by
DCM. Clients referred to such Sub-Advisers are informed that lower fees may be available elsewhere,
and they are under no obligation to accept DCM's recommendation for a particular Sub-Adviser.

Financial Planning Fees

DCM may charge financial planning fees on an hourly basis or as a fixed fee. The fee can

be negotiable, dependent upon the facts and circumstances presented by the client's financial situation
and the complexity of the service rendered by the advisor. Generally, the Firm;s hourly fee for financial
planning services ranges between $100 and $300. An IAR will determine an estimate of the total time
and cost at the start of the advisory relationship. In limited circumstances, the time or cost could
potentially exceed the initial estimate. In such cases, the Firm will notify the client and may request that
the client approve the additional fee.

Generally, DCM requires clients to pay 50% of the estimated fee in advance, with the remaining portion
due upon completion of the services rendered. Under no circumstances will the Firm require
prepayment of a fee more than six months in advance and in excess of $1,200. The Firm may
negotiate the financial planning fees and fee payment arrangements with the client on an individual
basis depending upon the client's individual needs and circumstances. In all such cases, the fees and
terms of the agreement will be clearly set forth in the financial planning agreement.

At its discretion, DCM may waive or offset a portion of the financial planning fees should the client
choose to implement the recommendations through IARs in through implementation of a portfolio
management program through the Firm.

Personal Financial Counseling and Tax Services

Generally, DCM will charge an hourly fee for financial counseling and tax services of between $150
and $300. The hourly fee is variable, based upon the individual circumstances, as well as the scope of
the engagement, and the anticipated complexity of the client's individual circumstances. DCM wiill
determine and communicate an estimate of the total cost to the client at the start of the counseling
relationship. In limited circumstances, the cost could potentially exceed the initial estimate. In such
cases, DCM will notify the client and may request that the client approve any additional fees.

Additional Fees

DCM's fees are exclusive of brokerage commissions, mark-ups and mark-downs, transaction fees, and
other related costs and expenses which may be incurred by the client. Clients may incur certain
charges imposed by custodians, brokers, dealers, and other third parties such as fees charged by
managers, custodial fees, deferred sales charges, odd-lot differentials, transfer taxes, wire transfer and
electronic fund fees, and other fees and taxes on brokerage accounts and securities transactions.
Such charges, fees and commission are exclusive of and in addition to DCM's fee, and DCM shall not
directly receive any portion of these commissions, fees or costs.

Advice offered by DCM may involve investments in mutual funds. All fees paid to DCM for investment
advisory services are separate and distinct from the fees and expenses charged by mutual funds (as
described in each mutual fund's prospectus) to their shareholders. These fees generally include a
management fee and other expenses. Further, clients may incur transaction charges when purchasing
or selling securities.

Advice offered by DCM may also involve investments in fixed income/bonds and structured products.
In addition to the annual fee prescribed in the Investment Advisory Agreement, investments in fixed
income/bonds and structured products may also be subject to an additional delivery fee charge on
each transaction which is charged to the client.

14

©2012 National Compliance Services 800-800-3204




DCM does not share in any portion of the brokerage fees or delivery fee charges imposed by the
custodian holding the client funds or securities. The client should review all fees charged by mutual
funds, custodians, DCM, and others to fully understand the total amount of fees charged to his/her
account(s).

Compensation for the Sale of Securities or Other Investment Products

Associated persons of DCM who are licensed to do so may sell insurance products and/or may refer
clients to other licensed insurance agents who sell insurance products including but not limited to
annuities, life, disability, health, and long term care. As licensed insurance agents, associated persons
of DCM may receive commissions either directly from insurance companies or from other licensed
insurance agents (splitting of commissions with the agent) to whom client referrals were made. This
may present a conflict of interest because the type and amount of compensation available may affect
the products recommended. DCM advises its clients that all clients have total freedom to affect any
and all recommendations of securities, insurance, and/or other services through any brokers or agents
they choose including those not affiliated with DCM.

IRA Rollover Considerations

As part of our investment advisory services to you, we may recommend that you withdraw the assets
from your employer's retirement plan and roll the assets over to an individual retirement account
("IRA" that we will manage on your behalf. If you elect to roll the assets to an IRA that is subject to our
management, we will charge you an asset based fee as set forth in the agreement you executed with
our firm. This practice presents a conflict of interest because persons providing investment advice on
our behalf have an incentive to recommend a rollover to you for the purpose of generating fee based
compensation rather than solely based on your needs. You are under no obligation, contractually or
otherwise, to complete the rollover. Moreover, if you do complete the rollover, you are under no
obligation to have the assets in an IRA managed by our firm.

Many employers permit former employees to keep their retirement assets in their company plan. Also,
current employees can sometimes move assets out of their company plan before they retire or change
jobs. In determining whether to complete the rollover to an IRA, and to the extent the following options
are available, you should consider the costs and benefits of:

An employee will typically have four options:
1. Leaving the funds in your employer's (former employer's) plan.
2. Moving the funds to a new employer's retirement plan.
3. Cashing out and taking a taxable distribution from the plan.
4. Rolling the funds into an IRA rollover account.

Each of these options has advantages and disadvantages and before making a change we encourage
you to speak with your CPA and/or tax attorney.
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If you are considering rolling over your retirement funds to an IRA for us to manage here are a few
points to consider before you do so:

1. Determine whether the investment options in your employer's retirement plan address your
needs or whether you might want to consider other types of investments.

a. Employer retirement plans generally have a more limited investment menu than IRAs.

b. Employer retirement plans may have unique investment options not available to the
public such as employer securities, or previously closed funds.

2. Your current plan may have lower fees than our fees.

a. If you are interested in investing only in mutual funds, you should understand the cost
structure of the share classes available in your employer's retirement plan and how the
costs of those share classes compare with those available in an IRA.

b. You should understand the various products and services you might take advantage of
at an IRA provider and the potential costs of those products and services.

Our strategy may have higher risk than the option(s) provided to you in your plan.

Your current plan may also offer financial advice.

If you keep your assets titled in a 401k or retirement account, you could potentially delay your

required minimum distribution beyond age 70.5.

6. Your 401k may offer more liability protection than a rollover IRA; each state may vary.

a. Generally, federal law protects assets in qualified plans from creditors. Since 2005, IRA
assets have been generally protected from creditors in bankruptcies. However, there
can be some exceptions to the general rules so you should consult with an attorney if
you are concerned about protecting your retirement plan assets from creditors.

7. You may be able to take out a loan on your 401k, but not from an IRA.

8. IRA assets can be accessed any time; however, distributions are subject to ordinary income tax
and may also be subject to a 10% early distribution penalty unless they qualify for an exception
such as disability, higher education expenses or the purchase of a home.

9. If you own company stock in your plan, you may be able to liquidate those shares at a lower
capital gains tax rate.

10.Your plan may allow you to hire us as the manager and keep the assets titled in the plan name.

ok w

It is important that you understand the differences between these types of accounts and to decide
whether a rollover is best for you. Prior to proceeding, if you have questions contact your investment
adviser representative, or call our main number as listed on the cover page of this brochure.

Item 6 Performance-Based Fees and Side-By-Side Management

Performance-based fees are fees that are based on a share of a capital gains or capital appreciation of
a client's account. Side-by-side management refers to the practice of managing accounts that are
charged performance-based fees while at the same time managing accounts that are not charged
performance-based fees.

DCM does not charge fees based on a share of capital gains on or capital appreciation of the assets of
a client. In limited circumstances, DCM may share in a portion of the advisory fee, including
performance-based fees collected by the Sub-Adviser, and in such cases, the client will not be
assessed an additional fee by DCM.
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Item 7 Types of Clients

DCM provides portfolio management and financial planning services to individuals, pension and profit
sharing plans, trusts, estates, charitable organizations, corporations, and other business entities.

In general, we do not require a minimum annual fee or minimum dollar amount to open and maintain
an advisory account; however, some sub-advisers may require minimum annual fees or minimum
account balances. Additionally, we have the right to terminate your Account if it falls below a minimum
size which, in our sole opinion, is too small to effectively manage.

Item 8 Methods of Analysis, Investment Strategies and Risk of Loss

Our Methods of Analysis and Investment Strategies
We may use one or more of the following methods of analysis or investment strategies when providing
investment advice to you:

Charting Analysis - involves the gathering and processing of price and volume pattern information for a
particular security, sector, broad index or commaodity. This price and volume pattern information is
analyzed. The resulting pattern and correlation data is used to detect departures from expected
performance and diversification and predict future price movements and trends.

Risk: Our charting analysis may not accurately detect anomalies or predict future price
movements. Current prices of securities may reflect all information known about the security and
day-to-day changes in market prices of securities may follow random patterns and may not be
predictable with any reliable degree of accuracy.

Technical Analysis - involves studying past price patterns, trends, and interrelationships in the financial
markets to assess risk-adjusted performance and predict the direction of both the overall market and
specific securities.

Risk: The risk of market timing based on technical analysis is that our analysis may not accurately
detect anomalies or predict future price movements. Current prices of securities may reflect all
information known about the security and day-to-day changes in market prices of securities may
follow random patterns and may not be predictable with any reliable degree of accuracy.

Cyclical Analysis - a type of technical analysis that involves evaluating recurring price patterns and
trends. Economic/business cycles may not be predictable and may have many fluctuations between
long term expansions and contractions.

Risk: The lengths of economic cycles may be difficult to predict with accuracy and therefore the
risk of cyclical analysis is the difficulty in predicting economic trends and consequently the
changing value of securities that would be affected by these changing trends.

Long-Term Purchases - securities purchased with the expectation that the value of those securities will
grow over a relatively long period of time, generally greater than one yeatr.

Risk: Using a long-term purchase strategy generally assumes the financial markets will go up in
the long-term which may not be the case. There is also the risk that the segment of the market
that you are invested in or perhaps just your particular investment will go down over time even if
the overall financial markets advance. Purchasing investments long-term may create an
opportunity cost - "locking-up" assets that may be better utilized in the short-term in other
investments.

17

©2012 National Compliance Services 800-800-3204




Typical sources of information include company SEC filings, press releases, company websites,
company earnings calls, financial news and quotation services, financial data providers, financial
newspapers and magazines, corporate rating services, analyst research reports, financial weblogs,
internet discussion boards, financial websites, and, where practical, inspections of company activities.

As part of our portfolio management services, we may customize an investment portfolio for you
according to your risk tolerance and investing objectives. We may also invest your assets using a
predefined strategy, or we may invest your assets according to one or more model portfolios developed
by our firm. Once we construct an investment portfolio for you, or select a model portfolio, we will
monitor your portfolio's performance, and will rebalance the portfolio as required by changes in market
conditions and in your financial circumstances.

DCM will continually adapt its investment strategies to market conditions and individual client needs.
Experience has shown that no one approach works at all times for all clients. DCM makes available a
number of differing strategies with varying degrees of anticipated risk to accommodate clients with
different risk tolerances based on long-term goals, time horizon, account profile, investment objectives,
and/or financial situation. While DMC attempts to implement strategies that maximize investment
returns while minimizing risk of loss, there is no guarantee against risk of loss. Past performance of
securities and investment strategies is in no way an indication of future results.

**|t is important that you notify us immediately with respect to any material changes to your financial
circumstances, including for example, a change in your current or expected income level, tax
circumstances, or employment status.

Tax Considerations

Our strategies and investments may have unique and significant tax implications. However, unless we
specifically agree otherwise, and in writing, tax efficiency is not our primary consideration in the
management of your assets. Regardless of your account size or any other factors, we strongly
recommend that you consult with a tax professional prior to and throughout the investing of your
assets.

Custodians and broker-dealers must report the cost basis of equities acquired in client accounts on or
after January 1, 2011. Your custodian will default to the First-In First-Out ("FIFO") accounting method
for calculating the cost basis of your investments. You are responsible for contacting your tax advisor
to determine if this accounting method is the right choice for you. If your tax advisor believes another
accounting method is more advantageous, provide written notice to our firm immediately and we will
alert your account custodian of your individually selected accounting method. Decisions about cost
basis accounting methods will need to be made before trades settle, as the cost basis method cannot
be changed after settlement.

Risk of Loss

Investing in securities involves risk of loss that you should be prepared to bear. We do not represent or
guarantee that our services or methods of analysis can or will predict future results, successfully
identify market tops or bottoms, or insulate clients from losses due to market corrections or declines.
We cannot offer any guarantees or promises that your financial goals and objectives will be met. Past
performance is in no way an indication of future performance.

Recommendation of Particular Types of Securities

We offer advice on equity securities, corporate debt securities and mutual fund shares. However, we
may advise on other types of investments as appropriate for you since each client has different needs
and different tolerance for risk. Each type of security has its own unique set of risks associated with it
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and it would not be possible to list here all of the specific risks of every type of investment. Even within
the same type of investment, risks can vary widely. However, in very general terms, the higher the
anticipated return of an investment, the higher the risk of loss associated with the investment.

Bonds: Corporate debt securities (or "bonds") are typically safer investments than equity securities, but
their risk can also vary widely based on: the financial health of the issuer; the risk that the issuer might
default; when the bond is set to mature; and, whether or not the bond can be "called" prior to maturity.
When a bond is called, it may not be possible to replace it with a bond of equal character paying the
same rate of return.

Stocks: There are numerous ways of measuring the risk of equity securities (also known simply as
"equities" or "stock"). In very broad terms, the value of a stock depends on the financial health of the
company issuing it. However, stock prices can be affected by many other factors including, but not
limited to the class of stock (for example, preferred or common); the health of the market sector of the
issuing company; and, the overall health of the economy. In general, larger, better established
companies ("large cap") tend to be safer than smaller start-up companies ("small cap") are but the
mere size of an issuer is not, by itself, an indicator of the safety of the investment.

Mutual Funds and Exchange Traded Funds:Mutual funds and exchange traded funds ("ETF") are
professionally managed collective investment systems that pool money from many investors and invest
in stocks, bonds, short-term money market instruments, other mutual funds, other securities, or any
combination thereof. The fund will have a manager that trades the fund's investments in accordance
with the fund's investment objective. While mutual funds and ETFs generally provide diversification,
risks can be significantly increased if the fund is concentrated in a particular sector of the market,
primarily invests in small cap or speculative companies, uses leverage (i.e., borrows money) to a
significant degree, or concentrates in a particular type of security (i.e., equities) rather than balancing
the fund with different types of securities. ETFs differ from mutual funds since they can be bought and
sold throughout the day like stock and their price can fluctuate throughout the day. The returns on
mutual funds and ETFs can be reduced by the costs to manage the funds. Also, while some mutual
funds are "no load" and charge no fee to buy into, or sell out of, the fund, other types of mutual funds
do charge such fees which can also reduce returns. Mutual funds can also be "closed end" or "open
end". So-called "open end" mutual funds continue to allow in new investors indefinitely whereas
"closed end" funds have a fixed number of shares to sell which can limit their availability to new
investors.

Item 9 Disciplinary Information

On August 30, 2013, DeWaay Capital Management, LLC ("DCM") and certain affiliated individuals and
entities (collectively, the "Respondents") entered into a settlement with the Department of Labor
("DOL") following DOL allegations of violations of the Employee Retirement Income Security Act of
1974 (ERISA). The matter arose out of sales of market alternative investments by a broker-dealer
affiliated with DCM to, among others, certain clients of DCM who were participants in ERISA-covered
employee benefit plans. The sales allegedly occurred between May 2007 and November 2011, and the
DOL alleged that certain Respondents received non-level fees in connection with the market
alternative investments. The Respondents maintained, among other things, that fees were fully
disclosed, that the market alternative investments were separate and apart from clients' actively
managed accounts, and that clients saved money over what clients would have incurred had the
market alternative investments been subject to an annual management fee. In the settlement, the DOL
agreed not to pursue any civil action regarding its various allegations.
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The Respondents, among other things, agreed to comply with ERISA; to ensure that certain
disclosures are made to Plan participant clients regarding fiduciary duties, conflicts of interest, services
and fees; to ensure a level fee arrangement where any Respondent recommends to an ERISA-
covered client an investment where a Respondent expects to acquire an interest or receive
compensation or other payments; to not market securities other than publicly traded securities to
ERISA-covered clients; and to charge ERISA-covered clients only such investment advisory fees that
are set forth in signed advisory agreements. Additionally, Don DeWaay, agreed (i) to refund $327,273
of commissions, due diligence and marketing fees received in connection with market alternative
investments purchased by clients participating in ERISA plans between May 2007 and November
2011; (ii) to pay the DCM 401(K) Plan $14,213.95; (iii) to pay penalties of up to approximately $54,000.
To avoid the additional time and legal expenses in the matter, the Respondents agreed to resolve the
matter on these terms without admitting or denying the allegations.

In June of 2009, in connection with DFN Partners LP's private securities offering under Regulation D of
the Securities Act of 1933, Mr. DeWaay was the primary speaker in a phone call with about twenty
prospective investors. Following review by his firm's compliance department, the call was made
available by recording the following month, and approximately eleven people listened to the recorded
call. FINRA alleged that Mr. DeWaay violated NASD Conduct Rule 2210 (relating to communications
with the public) in making statements regarding his and his firm's business successes, methods and
outlook that were exaggerated, misleading or unwarranted. On August 23, 2013, in order to avoid
incurring additional time and further legal expenses in the matter, Mr. DeWaay entered into a
settlement with FINRA that resulted in a suspension of ten days from affiliating with any broker-dealer,
which ended on September 16, 2013, and a fine of $7,500. FINRA did not impose any other penalties.
Mr. DeWaay agreed to the sanctions without admitting or denying the findings.

Item 10 Other Financial Industry Activities and Affiliations

In addition to providing financial planning and investment advisory services, certain IARs of DCM may
conduct tax planning, accounting and tax services, estate planning or insurance business in a manner
not affiliated with DCM.

Don DeWaay is a co-founder and 100% owner of Midwest Family Business Alliance (MWFBA).
MWFBA offers membership for a fee to closely held and multigenerational family businesses. Members
receive information, coaching and consulting through live and online events and access to on-line
resources pertaining to coordinating family relationships and business operations. Additional fees and
enrollment costs generally apply to events.

Don DeWaay is 100% owner of The Profit Zone, LLC which provides among other things consulting
and coaching to small and midsize business owners concerning leadership, management and
operations. The Profit Zone also sponsors events and membership programs for a fee.

We may use, suggest, or recommend the services of our affiliated entities listed above. The referral
arrangements we have with some of our affiliated entities present a conflict of interest because we may
have a financial incentive to recommend investments in or the services offered by our affiliates.

You may obtain comparable services and/or lower fees through other firms. Such arrangements may
involve sharing or joint compensation, or separate compensation, subject to proper disclosures and the
requirements of applicable law.
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Item 11 Code of Ethics, Participation or Interest in Client Transactions and
Personal Trading

Description of Our Code of Ethics

DCM has adopted a Code of Ethics for all supervised persons of the Firm describing its high standard
of business conduct and fiduciary duty to its clients. The Code of Ethics includes provisions relating to
the confidentiality of client information, a prohibition on insider trading, restrictions on the acceptance
of significant gifts and the reporting of certain gifts and business entertainment items, and personal
securities trading procedures, among other things. All associated persons at DCM must acknowledge
the terms of the Code of Ethics upon affiliating with the firm and as the Code of Ethics is amended.

Participation or Interest in Client Transactions
Neither our firm nor any persons associated with our firm has any material financial interest in client

transactions beyond the provision of investment advisory services as disclosed in this brochure.

Personal Trading Practices

DCM anticipates that, in appropriate circumstances, consistent with its clients' investment objectives, it
will cause accounts over which DCM has management authority to effect, and will recommend to
investment advisory clients or prospective clients, the purchase or sale of securities in which DCM, its
affiliates and/or clients, directly or indirectly, have a position or interest. DCM's employees and
associated persons are required to follow DCM's Code of Ethics.

Subiject to satisfying this policy and applicable laws, employees and associated persons of DCM and
its affiliates may trade for their own accounts in securities which are recommended to and/or
purchased for DCM's clients. Engaging in this activity may potentially cause a conflict of interest
between DCM and its clients. The Code of Ethics is designed to ensure that personal securities
transactions of the employees and associated persons of DCM will not interfere with (i) making
decisions in the best interest of advisory clients and (ii) implementing such decisions while, at the
same time, allowing employees and associated persons to invest for their own accounts. It is DCM's
expressed policy that employees and associated persons of the Firm shall not have priority in any
purchase or sale over client accounts.

On occasion, Don DeWaay may purchase shares in illiquid securities, such as limited partnerships or
private placements, from DCM clients. In such cases, this may occur where there is either a limited or
no secondary market available and shares will be purchased at fair market value. In such cases, Mr.
DeWaay may purchase such shares only in a personal capacity; DCM will not participate in principal
transactions.

DCM or individuals associated with the firm may buy or sell, for their personal accounts, investment
products identical to those recommended to clients. It is the expressed policy of DCM that no person
employed by the firm may purchase or sell any security prior to the same transaction being
implemented for an advisory account, therefore preventing such employees from benefiting from
transactions placed on behalf of advisory accounts.

Block Trading
Accounts owned by our firm or persons associated with our firm may not participate in block trading

with your accounts.

DCM's clients or prospective clients may request a copy of the Firm's Code of Ethics free of charge by
calling 800-722-9861.
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Item 12 Brokerage Practices

Suggestion of Brokers

DCM participates in the institutional advisor program (the "Program") offered by TD Ameritrade
Institutional. TD Ameritrade Institutional is a division of TD Ameritrade Inc., member FINRA/SIPC/NFA
(TD Ameritrade), an unaffiliated SEC-registered broker-dealer and FINRA member. TD Ameritrade
offers to independent investment advisors services which include custody of securities, trade
execution, clearance and settlement of transactions. DCM receives some benefits from TD Ameritrade
through its participation in the Program.

As disclosed above, DCM patrticipates in TD Ameritrade's institutional customer program and DCM
may recommend TD Ameritrade to Clients for custody and brokerage services. There is no direct link
between DCM's participation in the program and the investment advice it gives to its Clients, although
DCM receives economic benefits through its participation in the program that are typically not available
to TD Ameritrade retail investors. These benefits include the following products and services (provided
without cost or at a discount): receipt of duplicate Client statements and confirmations; research
related products and tools; consulting services; access to a trading desk serving DCM patrticipants;
access to block trading (which provides the ability to aggregate securities transactions for execution
and then allocate the appropriate shares to Client accounts); the ability to have advisory fees deducted
directly from Client accounts; access to an electronic communications network for Client order entry
and account information; access to mutual funds with no transaction fees and to certain institutional
money managers; and discounts on compliance, marketing, research, technology, and practice
management products or services provided to DCM by third party vendors. TD Ameritrade may also
have paid for business consulting and professional services received by DCM's related persons. Some
of the products and services made available by TD Ameritrade through the program may benefit DCM
but may not benefit its Client accounts. These products or services may assist DCM in managing and
administering Client accounts, including accounts not maintained at TD Ameritrade. Other services
made available by TD Ameritrade are intended to help DCM manage and further develop its business
enterprise. The benefits received by DCM or its personnel through participation in the program do not
depend on the amount of brokerage transactions directed to TD Ameritrade. As part of its fiduciary
duties to clients, DCM endeavors at all times to put the interests of its clients first. Clients should be
aware, however, that the receipt of economic benefits by DCM or its related persons in and of itself
creates a potential conflict of interest and may indirectly influence the DCM's choice of TD Ameritrade
for custody and brokerage services.

DCM considers a number of factors in selecting brokers and custodians at which to locate (or
recommend location of) its client accounts, including, but not limited to, execution capability,
experience and financial stability, reputation and the quality of services provided. In selecting TD
Ameritrade as the broker and custodian for certain of its current and future client accounts, DCM takes
into consideration its arrangement with TD Ameritrade as to obtaining price discounts for TD
Ameritrade's automatic portfolio rebalancing service for advisers known as "iRebal."

The annual license fee applicable to DCM for iRebal is $20,000 and is subject to specified reductions
(and even complete waiver) if specified amounts of client taxable assets are either already on the TD
Ameritrade platform or are committed to be placed on it. Specified taxable client assets either
maintained on or committed to the TD Ameritrade platform will bring fee reductions of up to $20,000
per year.

The non-taxable assets excluded from the maintenance and commitment levels described above are
those that constitute "plan assets" of plans subject to Title 1 of the Employee Retirement Income
Security Act of 1974, amended, or of plans as defined in Section 4975 of the Internal Revenue Code
(which include IRAS).
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If Adviser does not maintain the relevant level of taxable assets on the TD Ameritrade platform, Adviser
may be required to make a penalty fee payment to TD Ameritrade calculated on the basis of the
shortfall.

Although DCM believes the products and services offered by TD Ameritrade are competitive in the
market place for similar services offered by other broker-dealers or custodians, the arrangement with
TD Ameritrade as to the iRebal service may affect DCM's independent judgment in selecting or
maintaining TD Ameritrade as the broker or custodian for client accounts.

Research and Brokerage Products and Services

Research products and services we may receive may include economic surveys, data, and analyses;
financial publications; recommendations or other information about particular companies and industries
(through research reports and otherwise); and other products or services (e.g., computer services and
equipment, including hardware, software, and data bases) that provide lawful and appropriate
assistance to us in the performance of our investment decision-making responsibilities. Brokerage
products and services (beyond traditional execution services) consist primarily of computer services
and software that permit us to effect securities transactions and perform functions incidental to
transaction execution. We generally use such products and services in the conduct of our investment
decision-making generally, not just for those accounts whose commissions may be considered to have
been used to pay for the products or services.

Brokerage for Client Referrals
We do not receive client referrals from broker-dealers in exchange for cash or other compensation,
such as the brokerage services or research referenced above.

Directed Brokerage

In limited circumstances and at the Firm's discretion, some clients may instruct DCM to use one or
more particular brokers for the transaction(s) in their account(s). Clients who may want to direct the
Firm to use a particular broker should understand that this may prevent DCM from obtaining the most
favorable net price and execution. Moreover, clients that direct brokerage may incur additional costs for
performance reporting. Thus, when directing brokerage business, clients should consider whether the
commission expenses and execution, clearance and settlement capabilities that they will obtain
through their broker are adequately favorable in comparison to those that DCM would otherwise obtain
for its clients.

DCM reserves the right to decline acceptance of any client account for which the client directs the use
of a broker if we believe that this choice could hinder our fiduciary duty to the client and/or our ability to
service the account.

Aggregation of Orders

We combine multiple orders for shares of the same securities purchased for advisory accounts we manage
(this practice is commonly referred to as "block trading"). We will then distribute a portion of the shares to
participating accounts in a fair and equitable manner. The distribution of the shares purchased is typically
proportionate to the size of the account, but it is not based on account performance or the amount or
structure of management fees. Subject to our discretion regarding factual and market conditions, when we
combine orders, each participating account pays an average price per share for all transactions and pays a
proportionate share of all transaction costs. Accounts owned by our firm or persons associated with our firm
may not participate in block trading with your accounts.

We combine multiple orders for shares of the same securities purchased for discretionary accounts;
however, we do not typically combine orders for non-discretionary accounts. Accordingly, non-discretionary
accounts may pay different costs than discretionary accounts pay. If you enter into non-discretionary
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arrangements with our firm, we may not be able to buy and sell the same quantities of securities for you and
you may pay higher commissions, fees, and/or transaction costs than clients who enter into discretionary
arrangements with our firm.

Trade Errors

In the event a trading error occurs in your account, our policy is to restore your account to the position it
should have been in had the trading error not occurred. Depending on the circumstances, corrective actions
may include canceling the trade, adjusting an allocation, and/or reimbursing the account.For accounts held
at TD Ameritrade, if a profit results from correcting the trade, DCM will not retain the profit as all net
gains (positive error accounts balances resulting from trade corrections) will be moved to a TD
Ameritrade error account and subsequently donated to charity.

Item 13 Review of Accounts

Review for Portfolio Management

Don DeWaay, CEO; Jon Barton, Analyst; David Merritt and Samuel Hanson will monitor your accounts
on a ongoing basis and will conduct account reviews at periodically or in response to client requests, to
ensure the advisory services provided to you are consistent with your investment needs and
objectives. Additional reviews may be conducted based on various circumstances, including, but not
limited to:

« contributions and withdrawals,

* year-end tax planning,

* market moving events,

» security specific events, and/or,

» changes in your risk/return objectives.

The individuals conducting reviews may vary from time to time, as personnel join or leave our firm.

The custodian/broker typically sends clients a confirmation of every securities transaction and a
monthly or quarterly brokerage statement reflecting all transactions in the client's account held by the
custodian/broker. DCM may provide additional written reports to clients on a quarterly basis or as
requested. Such reports may include a detailed holdings report, transaction reports and performance
reviews. Statements may be provided electronically.

Review of Financial Plans

Don DeWaay, CEO; Jon Barton, Analyst; David Merritt and Samuel Hanson will review financial plans
as needed, depending on the arrangements made with you at the inception of your advisory
relationship to ensure that the advice provided is consistent with your investment needs and
objectives. Generally, we will contact you periodically to determine whether any updates may be
needed based on changes in your circumstances. Changed circumstances may include, but are not
limited tomarriage, divorce, birth, death, inheritance, lawsuit, retirement, job loss and/or disability,
among others. We recommend meeting with you at least annually to review and update your plan if
needed. Additional reviews will be conducted upon your request. Such reviews and updates may be
subject to our then current hourly rate. Written updates to the financial plan will be provided in
conjunction with the review. If you implement financial planning advice, you will receive trade
confirmations and monthly or quarterly statements from relevant custodians.
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Item 14 Client Referrals and Other Compensation
We do not compensate any individual or firm for client referrals.

TD Ameritrade Institutional Customer Program

As disclosed above under Item 12 Brokerage Practices, we participate in TD Ameritrade's Institutional
Customer Program (“Institutional Program") and we may recommend TD Ameritrade to clients

for custodial and brokerage services. There is no direct link between our participation in the program
and the investment advice we give to our clients, although we receive economic benefits through

our participation in the program that are typically not available to TD Ameritrade retail investors.
These benefits include the following products and services (provided without cost or at a discount):
receipt of duplicate client statements and confirmations; research related products and tools;
consulting services; access to a trading desk serving adviser participants; access to block trading
(which provides the ability to aggregate securities transactions for execution and then allocate the
appropriate shares to client accounts); the ability to have advisory fees deducted directly from client
accounts; access to an electronic communications network for client order entry and account
information; access to mutual funds with no transaction fees and to certain institutional money
managers; and discounts on compliance, marketing, research, technology, and practice management
products or services provided to our firm by third party vendors. TD Ameritrade may also have paid for
business consulting and professional services received by our Associated Persons. Some of the
products and services made available by TD Ameritrade through the program may benefit our firm but
may not benefit our Client accounts. These products or services may assist us in managing and
administering Client accounts, including accounts not maintained at TD Ameritrade. Other services
made available by TD Ameritrade are intended to help us manage and further develop our business
enterprise. The benefits received by our Firm or our Associated Persons through patrticipation in the
program do not depend on the amount of brokerage transactions directed to TD Ameritrade. As part of
our fiduciary duties to our clients, we endeavor at all times to put the interests of our clients first.
Clients should be aware, however, that the receipt of economic benefits by our firm or our Associated
Persons in and of themselves creates a potential conflict of interest and may indirectly influence our
choice of TD Ameritrade for custody and brokerage services.

Insurance Sales

Associated persons of DCM who are properly licensed as independent insurance agents may sell
insurance products and/or may refer clients to other licensed insurance agents who sell insurance
products including but not limited to annuities, life, disability, health, and long term care. As licensed
insurance agents, associated persons of DCM may receive commissions either directly from insurance
companies or from other licensed insurance agents (splitting of commissions with the agent) to whom
client referrals were made. This may present a conflict of interest because the type and amount of
compensation available may affect the products recommended. DCM advises its clients that all clients
have total freedom to affect any and all recommendations of securities, insurance, and/or other
services through any brokers or agents they choose including those not affiliated with DCM.

Item 15 Custody

For the purposes of this brochure, the term "custody” means holding, directly or indirectly, client funds
or securities, or having any authority to obtain possession of them. An adviser has custody if it or a
related person or entity holds, directly or indirectly client funds or securities, or has any authority to
obtain possession of them, in connection with advisory services provided to clients. A related person is
a person or entity directly or indirectly controlling or controlled by the adviser and any person or entity
under common control with the adviser.
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Your funds and securities will be held with a bank, broker/dealer, or other independent, qualified
custodian. As paying agent for our firm, your independent custodian will directly debit your accounts for
the payment of our advisory fees. Although we do not take physical possession of your funds or
securities, the ability to deduct our advisory fees from your accounts causes our firm to exercise limited
custody over your funds or securities.

Clients should receive statements at least quarterly, directly from the broker/dealer or other qualified
custodian that holds and maintains the clients' investment assets. The account statements from your
independent, qualified custodians will show the assets in your account and indicate the amount of our
advisory fees deducted from your accounts each billing period. DCM urges clients to carefully review
such statements and compare the account statements we provide to you with your official custodial
records. DCM's statements may vary from custodian statements based on accounting procedures,
reporting dates, or valuation methodologies of certain securities. If you have a question regarding your
account statement or if you did not receive a statement from your custodian, please contact us directly
at the telephone number on the cover page of this brochure.

Item 16 Investment Discretion

DCM usually receives discretionary authority from the client at the outset of an advisory relationship.
Generally, clients grant DCM complete discretion over the selection, amount, pricing and timing of
securities to be bought or sold for their account without obtaining their prior consent or approval.
However, DCM's investment authority may be subject to specified investment objectives and
guidelines, and/or conditions imposed by the client. For example, a client may specify that the
investment in any particular stock or industry should not exceed specified percentages of the value of
the portfolio. Such guidelines and/or conditions must be in writing, and the client can amend these
conditions at any time. In limited circumstances, where the Firm enters into non-discretionary
arrangements with clients, the Firm will obtain client approval prior to the execution of a transaction.

Item 17 Voting Client Securities

As a matter of firm policy and practice, DCM does not have any authority to and does not vote proxies
on behalf of advisory clients. Clients retain the responsibility for receiving and voting proxies for any
and all securities maintained in client portfolios. The client should receive proxy materials directly from
the account custodian. However, in the event DCM were to receive any written or electronic proxy
materials, we would forward them directly to the client by mail, unless the client has authorized contact
by electronic mail, in which case, we would forward any electronic solicitation to vote proxies. DCM
may provide advice to clients regarding the clients' voting of proxies.

Item 18 Financial Information

Registered investment advisers are required in this Item to provide you with certain financial
information or disclosures about DCM's financial condition. Please refer to the Additional Information
section below at Item 20 for disclosures related to our financial condition.

DCM has not been the subject of a bankruptcy proceeding.

Item 19 Requirements for State-Registered Advisers

DCM is registered with the Securities and Exchange Commission rather than a state securities
division. Therefore, this section is not applicable to us.
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Item 20 Additional Information

Additional Disclosures

On or around January 9, 2012, Donald DeWaay, DeWaay Capital Management, Inc. ("DCM") and
other affiliates were named as defendants in two class-action lawsuits involving DeWaay Financial
Network, LLC, et al (LACV6033 and LACV6034) in the District Court of Decatur County lowa. The
actions involved claims related to the sale of certain private placement investments to the plaintiffs
and putative class members by the defendants. The plaintiffs claimed, among other things, that
defendants failed to exercise due diligence in vetting the various investments and/or that certain
investments were not appropriate for the individual investor. Plaintiffs sought for themselves and all
similarly-situated investors rescission and/or compensatory damages plus interest, costs and
attorneys' fees.

On January 30, 2013, a hearing was held on the issues of certification of the putative classes
and approval of a proposed settlement. The District Court of Decatur County lowa concluded
the following:

1. That the motion to consolidate the class actions should be granted.
2. The class should be certified as consisting of all those investors who purchased one of
the named securities (Exhibit on file with the court) from any of the defendants.
3. The class should be certified as a non-opt out, limited-fund class. In that connection,
the temporary injunction previously entered herein shall be made permanent.
4. The proposed settlement agreement should be approved in its entirety, with the
settlement amount being $3 million, $200k of which would be paid by DCM.
5. Fees, expenses and awards are approved to be paid from the settlement funds.
6. 6. That counsel should prepare and submit to the court for signature a formal judgment entry.

On 04/15/2013, the court issued a Ruling Regarding Class Certification and Approval of
Final Settlement consistent with the above.

On 05/31/2013, the court issued an Order of Final Settlement, Approval and Judgment.
Subsequently, on 06/25/2013, a notice of appeal was filed with the lowa Court of Appeals.

On March 25, 2015, the Court of Appeals of lowa reversed in part and remanded for further
proceedings the district court's previous ruling.

A hearing was held on October 16, 2015 a renewed motion to certify the class.
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On December 3, 2015, the District Court of Decatur County ruled on the October 16, 2015 motions to
lift stay filed by the intervenors and the joint motion filed on behalf of the plaintiffs and defendants for
an additional evidentiary hearing and to recertify the class. The Court denied the joint motions for an
additional evidentiary hearing and to recertify the class. The Court granted the motion to lift the stay of
previously filed arbitrations and/or other legal actions. The ruling became effective on December 24,
2015. The company is considering the effect of this ruling on a variety of matters, including, among
others, its impact on the company's future operations, its potential liabilities and substantial costs
relative to outstanding arbitration matters! and to notes issued by the company in 2009 (in excess of $2
million) in connection with a settlement relating to notes issued by IPofA 5201, LLC.2 The company is
in the process of determining whether it will have the financial ability to incur the costs, expenses and
potential liabilities relating to pending disputes and financial obligations, and is in the process of
evaluating next steps with respect to the strategic vision of the company.

IFINRA No: 13-01409, 11-03977, 11-04415, 11-04460, 11-04515, 11-04516, 11-04528, 11-04558, 11-04691, 11-04765,
11-01820, 11-03631, 11-01818, 12-00750, 12-00368, 12-00323, 12-00178, 12-00749. Additional information regarding
these pending matters and Mr. DeWaay can be found at www.adviserinfo.sec.gov.

2In 2007, certain DCM clients purchased certain promissory notes (the "IPofA Notes") issued by IPofA 5201 Lender, LLC
("5201 Lender"), through DCM and its affiliated broker-dealer firm DeWaay Financial Network. On or around November
15, 2007, 5201 Lender filed Chapter 11 Bankruptcy in the United States Bankruptcy Court for the Southern District of
New York. In 2009, DCM issued notes in order to return to clients monies invested and lost in the IPofA Notes. In
addition to the promissory note, each affected client initially received 30% of their investment. A private placement
memorandum and subscription agreement were provided to the investors to whom the DCM Notes were issued, and the
subject clients executed a settlement agreement, release and assignment in connection with the offering. Interest
payments ceased when DCM was named as a defendant in certain class-action matters filed on or around January 9,
2012 in the District Court of Decatur County lowa (see separate disclosure relating to the class-action matters described
above), which included as plaintiffs, among others, the same investor-clients who had executed the settlement, release
and assignment in connection with the DCM Notes.

Confidentiality
Protecting its customers' private information is important to DCM. Therefore, the Firm has instituted

policies and procedures designed to ensure that client information is kept private and secure. DCM
does not disclose non-public personal information about is clients or former clients to any non-affiliated
third parties except as required by or permitted by law. In the course of servicing a client's account,
DCM may share some information with its service providers, such as transfer agents, custodians,
broker/dealers, accountants, and attorneys. The Firm restricts internal access to non-public personal
information to those employees who need access to such information in order to provide products or
services to a particular client. The Firm also maintains physical, electronic, and procedural safeguards
to protect client information.

DCM will provide a copy of its privacy policy notice to each client prior to, or contemporaneously with,
the execution of the advisory agreement. Thereafter, the Firm will deliver a copy of the current privacy
policy notice to its clients annually. Questions regarding this policy should be directed to DCM at 800-
722-9861.

Class Action Lawsuits

We do not determine if securities held by you are the subject of a class action lawsuit or whether you
are eligible to participate in class action settlements or litigation nor do we initiate or participate in
litigation to recover damages on your behalf for injuries as a result of actions, misconduct, or
negligence by issuers of securities held by you.
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