DES FINANCIAL GROUP, LLC

This brochure provides information about DES Financial Group, LLC’s (“DES Financial Group”) qualifications and business
practices. If you have any questions about the contents of this brochure, please contact us at 714-572-3620 or by email at
info@desfinancialgroup.com. The information in this brochure has not been approved or verified by the United States
Securities and Exchange Commission (SEC) or by any State Securities Authority.

Additional information about DES Financial Group is also available at the SEC’'s website www.adviserinfo.sec.gov (select
“investment adviser firm” and type in our firm name). Results will provide you both Part 1 and 2 of our Form ADV.

We are a Registered Investment Adviser Firm. Our registration does not imply any level of skill or training. The oral and
written communications we provide to you, including this brochure, are for you to evaluate us. Please use this information
as factors in your decision to hire us or to continue our business relationship.
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ITEM 2 MATERIAL CHANGES

DES Financial Group is required to advise you of any material changes to the Firm Brochure (“Brochure”) from our last
annual update. This section will only address material changes that have been incorporated since our last annual posting
of this document on the public disclosure website (IAPD) www.adviserinfo.sec.gov.

Since our last filing dated January 2, 2015 our firm has change registration with the SEC to registration in the State of
California.
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ITEM 4 ADVISORY BUSINESS
DES Financial Group was established in February 2009 by David E. Sweet. Our main office is located in Brea,
California. David E. Sweet, Managing Member may be contacted by email at dsweet@desfinancialgroup.com or
by telephone at 714-572-3620.

Types of Advisory Services

Investment Management

DES Financial Group offers a variety of investment advisory services to our clients. We work with our clients to
identify their investment goals and objectives as well as risk tolerance in order to create an initial portfolio
allocation designed to complement their clients’ financial goals and objectives. As part of our Asset Management
service, a portfolio is created, consisting of individual stocks, bonds, exchange traded funds (“ETFs”), options, mutual
funds and other public and private securities or investments.

Each portfolio will be initially designed to meet a particular investment goal, which DES Financial Group has
determined to be suitable to our client’s circumstances. Once the appropriate portfolio has been determined,
we will review the portfolio and rebalance the account based upon our client’s individual needs, stated goals
and objectives. DES Financial Group’s strategy, generally, will be to seek to meet client investment objectives
while providing clients with access to personal advisory services.

Financial Planning

DES Financial Group offers financial planning services for our clients. The plan will consider your assets,
liabilities, goals and objectives and includes gathering all information necessary to provide you with appropriate
and agreed upon services, which may include investment, retirement, estate, debt and education planning. You
are encouraged to review your plans and recommendations on a regular basis.

Financial Planning includes, general recommendations for a course of activity or specific actions to be taken by
the clients. Implementation of the recommendations will be at the discretion of the client. Our firm provides
clients with a summary of their financial situation, and observations for financial planning engagements.
Financial consultations are not typically accompanied by a written summary of observations and
recommendations, as the process is less formal than the planning service.

Client Tailored Relationships and Restrictions
Our firm offers individualized investment advice to our Investment Management clients. General investment
advice will be offered to our Financial Planning clients.

Our firm does not usually allow Investment Management clients to impose restrictions on investing in certain
securities or types of securities due to the level of difficulty this would entail in managing their account.
Exceptions will be made on a case-by-case basis.

Wrap Fee Program
DES Financial Group does not sponsor nor provide portfolio management services to a wrap fee program.

Assets under Management (AUM)
DES Financial Group, because it is a new RIA, currently does not have any reportable AUM.
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ITEM 5 FEES & COMPENSATION

Investment Management

Fees are billed on a pro-rata basis quarterly in advance based on the value of the account(s) on the last day of
the previous quarter. Fees are negotiable and will be deducted from the account(s) by LPL Financial, LLC. The
maximum annual fee charged to the client’s account will not exceed 1.50% for our services and will be calculated
in accordance with what is set forth in the client agreement. We may modify the terms of any agreement by
written changes submitted to the client for signature. While we strive to maintain competitive fees, the same
or similar services may be available from other firms at higher or lower fees. Fee adjustments for additional
assets received into the account during a quarter or for partial withdrawals will also be provided on the above
pro rata basis. If accounts are opened during the quarter, the pro-rata advisory fees will be deducted during
the next regularly scheduled billing cycle. In rare cases, our firm will agree to directly bill clients.

a) LPL as the client’s custodian sends statements at least quarterly, showing all disbursements for each
account, including the amount of the advisory fees paid to our firm;

b) Clients provide authorization permitting LPL to deduct these fees;

c) LPL calculates the advisory fees for all fee schedules and deducts them from the client’s account. The
market value is the sum of the values of all assets in the account, not adjusted by any margin debit.

If there is insufficient cash in your account to pay your fees, an equal balance of securities in your portfolio may
be sold to pay our fee. In addition to our fees, there may be custodial, mutual fund or similar third party
management fees and charges.

Financial Planning

Fees for financial planning services are based on a rate of $250 per hour. Special arrangements can be made for
clients wishing on-going financial planning services. These arrangements will be defined and agreed upon by
both parties via the financial planning agreement. In certain cases, we may offer projects for a fixed fee, which
are typically from $1,500 to $5,000, depending on the level, depth and complexity of service. Fixed fee services
will also be defined and agreed upon by both parties via the financial planning agreement.

Hourly financial planning fees are due at the time of service. Services performed on a fixed fee basis require a
retainer equal to one-half the fixed fee. Our firm will not require a retainer exceeding $500 when services
cannot be rendered within 6 (six) months. The remaining balance will be billed in equal installments on a
monthly basis until the project is completed. If invoiced, they are due within ten (10) days of invoice. Special
arrangements may be made with clients wishing ongoing financial planning services.

For California Residents: Subsection (j) of Rule 260.238, California Code of Regulations requires that all
Investment Advisers disclose to their clients that lower fees for comparable services may be available from other
sources. Pursuant to California Rule 260.235.2, if a conflict exists between the interests of the Adviser or its
associated persons and the interest of the client; the client is under no obligation to act upon this Adviser's or
associated person's recommendations. If the client elects to act on any of the recommendations, the client is
under no obligation to effect the transaction through the Adviser or its associated person when the person is
an agent with a licensed broker-dealer or through any associate or affiliate of such person.

Termination

Either party may terminate the signed advisory agreement at any time. Upon receipt of your notice of
termination, LPL will process a pro-rate refund of the unearned portion of the advisory fees charged in advance
at the beginning of the quarter.
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Financial Planning clients may terminate their agreement at any time before the delivery of a financial plan by
providing written notice. For purposes of calculating refunds, all work performed by us up to the point of
termination shall be calculated at the hourly fee currently in effect. Clients will receive a pro-rata refund of
unearned fees based on the time and effort expended by our firm.

Other Types of Fees & Expenses

Clients will incur transaction charges for trades executed in their accounts. These transaction fees are separate
from our firm’s advisory fees and will be disclosed by the chosen custodian. Clients may also pay charges
imposed directly by a mutual fund, index fund, or exchange traded fund, which shall be disclosed in the fund’s
prospectus (i.e., fund management fees, initial or deferred sales charges, mutual fund sales loads, 12b-1 fees,
surrender charges, variable annuity fees, IRA and qualified retirement plan fees, and other fund expenses). Our
firm does not receive a portion of these fees.

Other Investment Compensation

Representatives of our firm are registered representatives of LPL Financial, LLC (“LPL”), member FINRA/SIPC. As
such they are able to accept compensation for the sale of securities or other investment products, including
distribution or service (“trail”) fees from the sale of mutual funds. Clients should be aware that the practice of
accepting commissions for the sale of securities presents a conflict of interest and gives our firm and/or our
representatives an incentive to recommend investment products based on the compensation received. Our firm
generally addresses commissionable sales conflicts that arise when explaining to clients these sales create an
incentive to recommend based on the compensation to be earned and/or when recommending commissionable
mutual funds, explaining that “no-load” funds are also available. Our firm does not prohibit clients from
purchasing recommended investment products through other unaffiliated brokers or agents.

ITEM 6 PERFORMANCE-BASED FEES & SIDE-BY-SIDE MANAGEMENT
DES Financial Group does not charge advisory fees on the performance of funds or securities in your
account.

ITEM 7 TYPES OF CLIENTS & ACCOUNT REQUIREMENTS
DES Financial Group generally provides asset management and financial planning services to the following
types of clients:
= Individuals
= High-Net-Worth Individuals
=  Trusts
= Estates
= Charitable Organizations
= Corporations

Minimum Account Size
DES Financial Group does not have an account minimum. However, we may decline to accept clients
with smaller portfolios.

ITEM 8 METHODS OF ANALYSIS, INVESTMENT STRATEGIES & RisK OF Loss
Analysis
DES Financial Group uses multiple sources of information to obtain analysis and strategies. They include
sources such as financial newspapers, financial magazines, research prepared by others, corporate rating
services, prospectuses, company press releases, annual reports and filings with the SEC.
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Investment Strategies
DES Financial Group utilizes multiple investment strategies to meet your investment objectives. These
methodologies are formulated based on a comprehensive review and assessment of your expectations,
investment time horizon, risk tolerance level, present investment allocation, and current and projected
financial requirements.

Mutual Funds: A mutual fund is a company that pools money from many investors and invests the money in
stocks, bonds, short-term money-market instruments, other securities or assets, or some combination of these
investments. The portfolio of the fund consists of the combined holdings it owns. The price that investors pay
for mutual fund shares is the fund’s per share net asset value (NAV) plus any shareholder fees that the fund
imposes at the time of purchase (such as sales loads). Investors typically cannot ascertain the exact make-up of
a fund’s portfolio at any given time, nor can they directly influence which securities the fund manager buys and
sells or the timing of those trades. The price at which an investor purchases or redeems shares will typically
depend on the fund’s NAV, which the fund might not calculate until many hours after the investor placed the
order.

Bonds: Generally, issuers pay investors periodic interest and repay the amount borrowed either periodically
during the life of the security and/or at maturity. The market prices of bonds fluctuate depending on such factors
as interest rates, credit quality, and maturity. In general, market prices of bonds decline when interest rates rise
and increase when interest rates fall. Bonds with longer rates of maturity tend to have greater interest rate
risks.

Stocks: The prices of equity securities fluctuate based on, among other things, events specific to their issuers
and the market, economic and other conditions. There may be little trading in the secondary market for
particular equity securities, which may adversely affect our firm's ability to value accurately or dispose of such
equity securities.

Options: We may use options as an investment strategy. An option is a contract that gives the buyer the right,
but not the obligation, to buy or sell an asset (such as a share of stock) at a specific price on or before a certain
date. An option, just like a stock or bond, is a security. An option is also a derivative, because it derives its value
from an underlying asset. The potential risks associated with these transactions are that (1) all options expire.
The closer the option gets to expiration, the quicker the premium in the option deteriorates; and (2) Prices can
move very quickly. Depending on factors such as time until expiration and the relationship of the stock price to
the option’s strike price, small movements in a stock can translate into big movements in the underlying options.

Short Sales: We borrow shares of a stock for your portfolio from someone who owns the stock on a promise to
replace the shares on a future date at a certain price. Those borrowed shares are then sold. On the agreed-upon
future date, we buy the same stock and return the shares to the original owner. We engage in short selling
based on our determination that the stock will go down in price after we have borrowed the shares. If we are
correct and the stock price has gone down since the shares were purchased from the original owner, the client
account realizes the profit. The two primary perceived risks of short selling are that the in the long term, markets
trend upward and short selling can expose investors to potentially unlimited risk. Due to the “upside gap”, sellers
risk not being able to react until after a significant loss has already been incurred.

Short-Term Purchases: When utilizing this strategy, we may also purchase securities with the idea of selling
them within a relatively short time (typically a year or less). We do this in an attempt to take advantage of
conditions that we believe will soon result in a price swing in the securities we purchase. The potential risk
associated with this investment strategy is associated with the currency or exchange rate. Currency or exchange
rate risk is a form of risk that arises from the change in price of one currency against another. The constant
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fluctuations in the foreign currency in which an investment is denominated vis-a-vis one's home currency may
add risk to the value of a security. Currency risk is greater for shorter term investments, which do not have time
to level off like longer term foreign investments.

Alternative Investments: Certain assets may not be readily converted into cash or may have a very limited
market in which they trade. Thus, you may experience the risk that your investment or assets within your
investment may not be able to be liquidated quickly, thus, extending the period of time by which you may
receive the proceeds from your investment. Liquidity risk can also result in unfavorable pricing when exiting
(i.e. not being able to quickly get out of an investment before the price drops significantly) a particular
investment and therefore, can have a negative impact on investment returns.

Risk of Loss

Investing in securities involves risk of loss that clients should be prepared to bear. While the market may
increase and the account(s) could enjoy a gain, it is also possible that the market may decrease and the
account(s) could suffer a loss. It is important that clients understand the risks associated with investing in the
market, are appropriately diversified in investments, and ask any questions.

ITEM 9 DISCIPLINARY INFORMATION
There are no legal or disciplinary events that are material to the evaluation of our advisory business or the
integrity of our management

ITEM 10 OTHER FINANCIAL INDUSTRY ACTIVITIES & AFFILIATIONS
10a: Broker Dealers and Registered Representatives
David Sweet is a registered representative of LPL Financial, LLC, member FINRA/SIPC. He may offer securities
and receive normal and customary commissions as a result of securities transactions. A conflict of interest may
arise as these commissionable securities sales may create an incentive to recommend products based on the
compensation Mr. Sweet may earn.

10b: Registration as a Futures Commission Merchant, Commodity Pool Operator, or a Commodity Trading
Advisor
Neither DES Financial Group nor our employees hold any of the above registrations.

10c: Registration Relationships Material to this Advisory Business and Possible Conflicts of Interests

Mr. Sweet is an Investment Adviser Representative of LPL Financial and a licensed insurance agent. Employees
who are insurance agents may also be paid based on the services they provide. In cases where we receive
additional payment, there may be a conflict of interest. At all times, you are free to choose an outside agency
to avoid the possibility of there being a conflict of interest.

DES Financial Group will disclose any material conflict of interest relating to DES Financial Group, our
representatives, or any of our employees which could reasonably be expected to impair the rendering of
unbiased and objective advice.

10d: Selection of Other Advisers and How Our Firm is Compensated for those Selections
DES Financial Group is not paid for the selection of other investment advisers, asset managers or portfolio
managers.
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ITEM 11 CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS & PERSONAL TRADING
11a: Code of Ethics Description
DES Financial Group has adopted a Code of Ethics that governs a number of potential conflicts of interest we
have when providing our advisory services to you. This Code of Ethics is designed to ensure we meet our
fiduciary obligation to you and to stress the importance of a culture of compliance within our firm.

An additional benefit of our Code of Ethics is to detect and prevent violations of securities laws, including our
obligations we owe to you.

DES Financial Group’s Code of Ethics is comprehensive, is distributed to each employee at the time of hire, and
annually thereafter (if there are changes). We also supplement the Code of Ethics with annual training and on-
going monitoring of employee activity. A complete copy of our Code of Ethics will be supplied to you, free of
charge, if you request it.

DES Financial Group’s Code of Ethics includes the following:

= Requirements related to the confidentiality of your personal, business and financial information

=  Prohibitions on insider trading (if we are in possession of material, non-public information)

=  Reporting of gifts and business entertainment

=  Pre-clearance of employee and firm transactions

=  Reporting (on an on-going and quarterly basis) all personal securities transactions (what we call

“reportable securities” as mandated by regulation)

On an annual basis, we require all employees to re-certify to our Code of Ethics, identify members of their
household and any account to which they have a beneficial ownership (they “own” the account or have
“authority” over the account), securities held in certificate form and all securities they own at that time.

11b, c & d: Participation or Interest in Client Transactions

DES Financial Group, or its employees, may buy and sell some of the same securities for our own accounts that
we buy and sell for our clients. We will always buy or sell from our clients’ accounts before we buy or sell from
our accounts. In some cases DES Financial Group, or its employees, may buy or sell securities for our own
accounts and not for clients’ accounts, as it may not meet the objectives or plans for the client.

DES Financial Group will always maintain full disclosure with our clients so that you can make informed
decisions. We will always evaluate our activity from the view of our clients to ensure that any and all required
disclosures are made. For example, we will disclose anything that would cause you to be unfairly influenced to
make any decision regarding actions or inactions in your account.

For California Residents: DES Financial Group adheres to the California Code of Regulations, Title 10 Section
260.238 (k), (1), (2) and (o) which prohibits investment advisers from:

(k) Failing to disclose to a client in writing before entering into or renewing an advisory agreement with that
client any material conflict of interest relating to the adviser, its representatives or any requires that of
its employees, which could be reasonably expected to impair the rendering of unbiased and objective
advice including:

(1) Compensation arrangements connected with advisory services to clients which are in addition to
compensation from such clients for such services; and

(2) Charging a client an advisory fee for rendering advice without disclosing that a commission for executing
securities transactions pursuant to such advice will be received by the adviser, its representatives or its
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employees, or that such advisory fee is being reduced by the amount of the commission earned by the
adviser, its representatives or employees for the sale of securities to the client.

(o) Making any untrue statement of a material fact or omitting a statement of material fact necessary in
order to make the statements made, in light of the circumstances under which they are made, not
misleading in the solicitation of advisory clients.

ITEM 12 BROKERAGE PRACTICES

Our firm may recommend that clients establish brokerage accounts with LPL Financial, member FINRA/SIPC, to hold
custody of their assets. Clients are advised that they are under no obligation to implement our recommendations and
may choose a broker-dealer at their discretion. Clients may pay commissions or fees that are higher or lower than those
that may be obtained from elsewhere for similar services.

We do not receive soft dollars generated by the securities transactions of our clients. The term "soft dollars" refers
to funds which are generated by client trades “commission rebates or credits” being used by our firm to purchase
products or services (such as research and enhanced brokerage services) from or through the broker-dealers whom
our firm engages to execute securities transactions. In addition, neither our firm nor our related person(s) have
authority to determine, without specific client consent, the broker-dealer to be used in any securities transaction or
the commission rate to be paid.

Our firm, however, does receive some “eligible” products and services under safe harbor as determined under the
Securities and Exchange Act, Section 28(e). These products and services include: national, regional or investment
adviser specific educational events organized and/or sponsored by LPL Financial; professional compliance; legal and
business consulting; publications and conferences on practice management; information technology; business
succession; employee benefits providers; human capital consultants; insurance; and marketing. In addition, LPL
Financial may make available, arrange and/or pay vendors for these types of services rendered to our firm by
independent third parties. LPL Financial may discount or waive fees it would otherwise charge for some of these
services or pay all or a part of the fees of a third-party providing these services to our firm. While, as a fiduciary, our
firm endeavors to act in its clients’ best interests, Adviser’s recommendation/requirement that clients maintain their
assets in accounts at LPL Financial may be based in part on the benefit to our firm of the availability of some of the
foregoing products and services and other arrangements and not solely on the nature, cost, or quality of custody
and brokerage services provided by LPL, which may create a potential conflict of interest.

As a result of receiving such “eligible” products and services for no cost, we may have an incentive to continue to
place client trades through broker-dealers that offer those products and services. This interest conflicts with the
clients' interest of obtaining the lowest commission rate available. Therefore, we must determine in good faith, that
such commissions are reasonable in relation to the value of the services provided by such executing broker-dealers.
Our firm examined this potential conflict of interest when we chose to enter into the relationship with LPL Financial
and we have determined that the relationship is in the best interest of our firm’s clients and satisfies our client
obligations, including our duty to seek best execution.

Client Brokerage Commissions
Our firm does not refer clients to particular broker-dealers in exchange for client referrals from those broker-dealers.

Procedures to Direct Client Transactions in Return for Soft Dollars
We do not direct client transactions to a particular broker-dealer in return for soft dollar benefits.

Directed Brokerage

Neither we nor any of our firm’s related persons have discretionary authority in making the determination of the
brokers with whom orders for the purchase or sale of securities are placed for execution, and the commission rates
at which such securities transactions are effected. We routinely recommend that a client directs us to execute
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through a specified broker-dealer. Our firm recommends the use of LPL Financial. Each client will be required to
establish their account(s) with LPL Financial if not already done. Please note that not all advisers have this requirement.

Permissibility of Client-Directed Brokerage
We do not allow client-directed brokerage outside our custodial recommendations.

Special Considerations for ERISA Clients

A retirement or ERISA plan client may direct all or part of portfolio transactions for its account through a specific
broker or dealer in order to obtain goods or services on behalf of the plan. Such direction is permitted provided that
the goods and services provided are reasonable expenses of the plan incurred in the ordinary course of its business
for which it otherwise would be obligated and empowered to pay. ERISA prohibits directed brokerage arrangements
when the goods or services purchased are not for the exclusive benefit of the plan. Consequently, we will request
that plan sponsors who direct plan brokerage provide us with a letter documenting that this arrangement will be for
the exclusive benefit of the plan.

Aggregation of Purchase or Sale

We perform investment management services for various clients. There are occasions on which portfolio transactions
may be executed as part of concurrent authorizations to purchase or sell the same security for numerous accounts served
by our firm, which involve accounts with similar investment objectives. Although such concurrent authorizations
potentially could be either advantageous or disadvantageous to any one or more particular accounts, they are affected
only when we believe that to do so will be in the best interest of the effected accounts. When such concurrent
authorizations occur, the objective is to allocate the executions in a manner which is deemed equitable to the accounts
involved. In any given situation, we attempt to allocate trade executions in the most equitable manner possible, taking
into consideration client objectives, current asset allocation and availability of funds using price averaging, proration and
consistently non-arbitrary methods of allocation.

ITEM 13 REVIEW OF ACCOUNTS OR FINANCIAL PLANS
Accounts are reviewed by David E. Sweet or qualified staff members. All reviews are either conducted or
supervised by David E. Sweet. The frequency of reviews is determined based on your investment objectives,
but no less than annually. The nature of these reviews is to learn whether client accounts are in line with their
investment objectives, appropriately positioned based on market conditions, and investment policies, if
applicable. Our firm does not provide written reports to clients, unless asked to do so. Verbal reports to clients
take place on at least an annual basis when our Investment Management clients are contacted.

Financial Planning clients do not receive reviews of their written plans unless they take action to schedule a
financial consultation with us. Our firm does not provide ongoing services to financial planning clients, but are
willing to meet with such clients upon their request to discuss updates to their plans, changes in their
circumstances, etc. Financial Planning clients do not receive written or verbal updated reports regarding their
financial plans unless they separately engage our firm for a post-financial plan meeting or update to their initial
written financial plan.

Our firm may review client accounts more frequently than described above. Among the factors which may
trigger an off-cycle review are major market or economic events, the client’s life events, requests by the client,
etc.
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ITEM 14 CLIENT REFERRALS & OTHER COMPENSATION

LPL Financial LLC
We may receive from LPL Financial or a mutual fund company, without cost and/or at a discount non soft-
dollar support services and/or products, to assist us to better monitor and service client accounts maintained
at such institutions. Included within the support services we may receive products used by us to assist us in our
investment advisory business operations including but not limited to the following:

e investment-related research,

e  pricing information and market data,

e software and other technology that provide access to client account data,

e compliance and/or practice management-related publications,

e discounted or gratis consulting services,

e Discounted and/or gratis attendance at conferences, meetings,

e And other education and/or social events

e  Marketing support

e  Computer hardware and/or software and/or other.

Compensation to Non-Advisory Personnel for Client Referrals
DES Financial Group does not directly or indirectly compensate any person for client referrals.

ITEm 15 CusToDY

Our firm does not have custody of client funds or securities. All of our clients receive account statements directly
from their qualified custodians at least quarterly upon opening of an account it is important to note that LPL is
deemed to have constructive custody and not the Adviser since clients of our firm direct LPL to deduct advisory fees
from the their accounts through the account opening paperwork and not through the Adviser’s client agreement. LPL
is responsible for calculating fees and deducting fees from client’s accounts. Therefore, the Adviser does not hold
either constructive or actual custody of client accounts.

As part of this process, you understand and acknowledge the following:

a) LPL Financial as the custodian sends statements at least quarterly to Clients showing all disbursements
for their account, including the amount of the advisory fees paid to our firm;

b) The Client has provided authorization permitting fees to be directly paid by these terms;

c) LPL Financial calculates the advisory fees and deducts them from the Client’s account.

We encourage our clients to raise any questions with us about the custody, safety or security of their assets. The
custodians we do business with will send you account statements listing your account balance(s), transaction history
and any fee debits or other fees taken out of your account.

ITEM 16 INVESTMENT DISCRETION

DES Financial Group asks our clients to give us discretionary authority to execute transactions without our client’s
prior approval. These transactions may include the purchase and selling of securities, arranging for payments or
generally acting on behalf of our clients in most matters necessary to the handling of the account.

In certain circumstances, we will request non-discretionary authority over our clients’ accounts. Non-discretionary
authority requires us to obtain your prior approval of each specific transaction prior to executing investment
recommendations.

ADV Part 2A — Firm Brochure Page 12 DES Financial Group, LLC




ITEM 17 VOTING CLIENT SECURITIES

The clients of DES Financial Group retain the authority to proxy vote and will continue to do so until we otherwise
may agree in writing. You should ensure that proxy ballots are mailed directly to you by selecting this option on your
custodial application forms. You are welcome to delegate said proxy voting authority to a third-party representative
(non-advisory personnel) by filing the appropriate custodial form.

ITEM 18 FINANCIAL INFORMATION
Our firm is not required to provide financial information in this Brochure because:
e Our firm does not require the prepayment of more than $500 in fees and six or more months in advance.
e Our firm does not take custody of client funds or securities.
e Our firm does not have a financial condition or commitment that impairs our ability to meet contractual
and fiduciary obligations to clients.

Our firm has never been the subject of a bankruptcy proceeding.

ITEM 19 REQUIREMENTS FOR STATE-REGISTERED ADVISERS
David E. Sweet, CFP®
Year Born: 1962

Educational Background:
e Bachelor’s, Business — CSUF (1996)

Business Background:
e 12/2014 - Present: DES Financial Group, LLC; Managing Member & Chief Compliance Officer
e (02/2009 - Present: LPL Financial, LLC; Registered Representative
e (02/2009 — Present: LPL Financial, LLC dba DES Financial Group, LLC; Investment Adviser Representative
e (03/2002 - 02/2009: Investment Adviser Representative, Edward Jones

Professional Qualifications:
e Series 7, General Securities Representative Examination (2002)
e  Series 24, General Securities Principal Examination (2009)
e Series 63, Uniform Securities Agent Laws (2002)

Professional Designation:

Certified Financial Planner (CFP®)

Please see Item 10 of this Firm Brochure for any other business in which our firm is actively engaged. Our firm
does not charged performance based fees. Our firm and management persons have not been involved in any
arbitration awards, found liable in any civil, self-regulatory organization or administrative proceedings or have
any relationships with issuers or securities apart from what is disclosed above.

Our firm does not have compensation arrangements connected with advisory services which are in addition to
our advisory fees. Our management persons and representatives do not engage in other financial industry
activities or affiliations. As a fiduciary, our firm always put our Client’s interest above our own. Information
regarding participation of interest in client transactions can be found in our Code of Ethics as well as Item 11 of
this Brochure. Clients may obtain a copy of our Code of Ethics by contacting David E. Sweet, Chief Compliance
Officer at (714) 572-3620.
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