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This	brochure	provides	information	about	the	qualifications	and	business	practices	of	Savant	Advisor	
Group	LLC	(“SAG”).	If	you	have	any	questions	about	the	contents	of	this	brochure,	please	contact	us	
at	brudolph@savantadvisorgroup.com.	The	information	in	this	brochure	has	not	been	approved	or	
verified	 by	 the	 United	 States	 Securities	 and	 Exchange	 Commission	 or	 by	 any	 state	 securities	
authority.	
	
Additional	 information	 about	 SAG	 is	 also	 available	 on	 the	 Securities	 and	Exchange	 Commission’s	
(“SEC”)	website	at	www.adviserinfo.sec.gov	by	searching	our	firm's	CRD	number	173525.	
	
Please	note	that	the	use	of	the	term	“registered	investment	adviser”	and	description	of	SAG	and/or	
our	associates	as	“registered”	does	not	imply	a	certain	level	of	skill	or	training.	You	are	encouraged	
to	review	this	Brochure	and	Brochure	Supplements	for	our	firm’s	associates	who	advise	you	for	more	
information	on	the	qualifications	of	our	firm	and	our	employees.			
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 Item	2:	Material	Changes	
	
	
SAG	is	required	to	advise	you	of	any	material	changes	to	the	Firm	Brochure	(“Brochure”)	from	our	
last	annual	update.	Since	initial	registration,	our	ownership	structure	has	change	from	100%	by	Ben	
Williams	to	50%	indirectly	owned	by	Mr.	Williams	and	25%	indirectly	owned	by	Lee	Jones	and	25%	
indirectly	owned	by	Hannah	Jones.	
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 Item	4:	Advisory	Business	
	
	

Our	 firm	is	a	 limited	 liability	company	 formed	in	the	State	of	Nevada	and	is	owned	by	Controlled	
Chaos	 LLC	 and	 JFAM	 Investments,	 LLC.	 Savant	 Advisor	 Group,	 LLC	 (“SAG”)	 educates	 and	 assists	
clients	in	the	selection	of	portfolio	managers.	We	typically	gather	information	from	the	client	about	
their	 financial	 situation,	 investment	objectives,	and	reasonable	 restrictions	 they	may	have	on	 the	
management	of	their	assets.	If	we	find	that	services	offered	by	a	third	party	money	manager	are	in	
their	best	 interest,	we	provide	them	with	 the	money	manager’s	Form	ADV	as	part	of	our	referral	
service.	 It	 is	 important	 to	 note	 that	 we	 do	 not	 offer	 advice	 on	 any	 specific	 securities	 or	 other	
investments	 in	 connection	with	 this	 service.	 Investment	 advice	 and	 trading	 of	 securities	 is	 only	
offered	by	or	through	the	third	party	money	managers.	
	
We	do	not	offer	individualized	investment	advice	to	clients.	Each	client	will	have	the	opportunity	to	
place	reasonable	restrictions	on	the	 types	of	 investments	to	be	held	 in	the	portfolio.	Restrictions	on	
investments	 in	 certain	 securities	 or	 types	 of	 securities	 may	 not	 be	 possible	 due	 to	 the	 level	 of	
difficulty	this	would	entail	in	managing	the	account.		
 
Participation	in	Wrap	Fee	Programs	
	
We	do	not	offer	wrap	fee	programs.			
	
Regulatory	Assets	Under	Management	
	
We	do	not	manage	client	assets.	
	
	

Item	5:	Fees	&	Compensation	
	
How	We	Are	Compensated	for	Our	Advisory	Services	
	
We	are	paid	by	the	third	party	money	managers	when	we	refer	you	to	them	and	you	decide	to	open	
a	managed	account	or	create	a	financial	plan.		We	are	paid	a	portion	of	the	investment	advisory	fee	
that	they	charge	you	for	managing	your	account.	Fees	paid	to	us	are	ongoing.	The	separate	written	
disclosures	 you	 need	 to	 be	 provided	 include:	 a	 copy	 of	 AWM’s	 Form	 ADV	 Part	 2,	 a	 Solicitation	
Disclosure	Statement	detailing	the	fees	we	are	paid	and	a	copy	of	the	money	manager’s	privacy	policy.	
If	a	third	party	money	manager	charges	you	a	higher	fee	than	they	would	have	charged	without	us	
introducing	you	to	them,	clear	disclosure	will	be	made	to	you	by	the	manager.			
	
Third	party	managers	establish	and	maintain	their	own	separate	billing	processes	over	which	we	
have	 no	 control.	 In	 general,	 they	 will	 deduct	 the	 advisory	 fee	 from	 your	 account	 which	 will	 be	
described	in	their	separate	written	disclosure	documents.	
	
Other	Types	of	Fees	&	Expenses	

	
It	 is	 important	 to	 note	 that	 some	 third	 party	managers	 do	 not	 directly	manage	 investments,	 the	
underlying	investment	managers	that	are	chosen	may	or	may	not	include	transaction	charges	in	their	
total	fees.	Any	fees	that	are	or	are	not	included	in	the	management	fee	can	be	found	in	any	sub‐advisor	
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agreement	 that	 is	provided	to	you	and	through	the	 third	party	managers	and	not	 through	Savant	
Advisor	Group,	LLC.	
	
Termination	&	Refunds	
	
Clients	may	terminate	services	provided	by	any	third	party	manager.	Please	refer	to	the	manager’s	
Form	ADV	for	details	of	their	termination	policy.		
	
Commissionable	Securities	Sales	
	
We	do	not	sell	securities	for	a	commission	in	our	advisory	accounts.	
	
	

Item	6:	Performance‐Based	Fees	&	Side‐By‐Side	Management	
	
We	do	not	accept	performance‐based	fees.	
	
	

Item	7:	Types	of	Clients	&	Account	Requirements	
	
We	refer	all	types	of	clients	to	third	party	managers	for	advisory	services.	

	
	

Item	8:	Methods	of	Analysis,	Investment	Strategies	&	Risk	of	Loss	
	

We	do	not	manage	assets	or	provide	any	advisory	services.	We	do	wish	to	point	out	that	investing	in	
securities	involves	risk	of	loss	that	clients	should	be	prepared	to	bear.	While	the	stock	market	may	
increase	and	your	account(s)	could	enjoy	a	gain,	it	is	also	possible	that	the	stock	market	may	decrease	
and	your	account(s)	could	suffer	a	loss.	It	is	important	that	you	understand	the	risks	associated	with	
investing	in	the	stock	market	and	are	appropriately	diversified	in	your	investments.			
	

	
Item	9:	Disciplinary	Information	

	
There	are	no	legal	or	disciplinary	events	that	are	material	to	the	evaluation	of	our	advisory	business	
or	the	integrity	of	our	management.		
 
	

Item	10:	Other	Financial	Industry	Activities	&	Affiliations	
	
	

Representatives	 of	 our	 firm	 are	 licensed	 insurance	 agents.	 They	may	 offer	 products	 and	 receive	
normal	and	customary	commissions	as	a	result	of	these	transactions.	A	conflict	of	interest	may	arise	
as	these	commissionable	securities	sales	may	create	an	incentive	to	recommend	products	based	on	
the	compensation	they	may	earn.	
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Item	11:	Code	of	Ethics,	Participation	or	Interest	in	Client	
Transactions	&	Personal	Trading	

	
Our	firm	has	adopted	a	Code	of	Ethics	which	sets	forth	high	ethical	standards	of	business	conduct	
that	we	require	of	our	employees,	including	compliance	with	applicable	federal	securities	laws.	SAG	
and	our	personnel	owe	a	duty	of	 loyalty,	 fairness	and	good	faith	towards	our	clients,	and	have	an	
obligation	 to	 adhere	 not	 only	 to	 the	 specific	 provisions	 of	 the	 Code	 of	 Ethics	 but	 to	 the	 general	
principles	that	guide	the	Code.	
 
SAG’s	 Code	 of	 Ethics	 further	 includes	 the	 firm's	 policy	 prohibiting	 the	 access	 to	 non‐public	
information.	All	employees	are	reminded	that	such	 information	may	not	be	used	 in	a	personal	or	
professional	capacity.	A	copy	of	our	Code	of	Ethics	is	available	to	our	advisory	clients	and	prospective	
clients	upon	request.	 
	

Item	12:	Brokerage	Practices	
	

We	 do	 not	 participate	 in	 any	 broker‐dealer	 relationships.	 Custodial	 services,	 trade	 execution,	
clearance	 and	 settlement	 of	 transactions	 will	 be	 provided	 through	 qualified	 custodians	
recommended	by	third	party	money	manager.			
	

Item	13:	Review	of	Accounts	or	Financial	Plans	
	
We	 do	 not	 review	 client	 accounts	 since	 advisory	 services	 are	 being	 offered	 through	 third	 party	
managers.	The	fiduciary	duty	will	lie	with	the	third	party	money	manager,	selected	by	you,	to	ensure	
accounts	 are	 in	 line	with	 your	 investment	 objectives,	 appropriately	 positioned	 based	 on	market	
conditions,	and	investment	policies,	if	applicable.	We	do	not	provide	written	or	oral	reports	to	clients.	
All	reporting	is	done	through	the	third	party	money	manager.		
	

Item	14:	Client	Referrals	&	Other	Compensation	
	
We	 do	 not	 pay	 referral	 fees	 (non‐commission	 based)	 to	 independent	 solicitors	 (non‐registered	
representatives)	for	the	referral	of	their	clients	to	our	firm	in	accordance	with	Rule	206	(4)‐3	of	the	
Investment	Advisers	Act	of	1940.		

	
Item	15:	Custody	

	
We	do	not	have	custody	of	client	funds	or	securities.	Since	we	are	not	authorized	or	permitted	to	
withdraw	client	funds	or	securities	maintained	with	a	custodian,	we	do	not	send	quarterly	account	
statements	to	you.	Please	refer	to	your	investment	adviser	and	qualified	custodian.	

	
Item	16:	Investment	Discretion	

	
We	do	not	maintain	discretion	over	client	assets.	
	

Item	17:	Voting	Client	Securities	
	
As	a	matter	of	 firm	policy,	we	do	not	vote	proxies	on	behalf	of	clients.	Clients	maintain	exclusive	
responsibility	 for:	 (1)	 directing	 the	 manner	 in	 which	 proxies	 solicited	 by	 issuers	 of	 securities	
beneficially	owned	by	the	client	shall	be	voted,	and	(2)	making	all	elections	relative	to	any	mergers,	
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acquisitions,	 tender	offers,	bankruptcy	proceedings	or	other	type	events	pertaining	to	 the	client’s	
investment	assets.		
	

Item	18:	Financial	Information	
	

Inclusion	of	a	Balance	Sheet	
	

We	do	not	require	nor	do	we	solicit	prepayment	of	more	than	$500	in	fees	per	client	and	six	months	
or	more	in	advance.	Therefore	we	have	not	included	a	balance	sheet	for	our	most	recent	fiscal	year.		
	

Disclosure	of	Financial	Condition	
	

We	have	nothing	to	disclose	in	this	regard.	
	

Bankruptcy	Petition	
	
We	have	nothing	to	disclose	in	this	regard.		
	

Item	19:	Requirements	for	State‐Registered	Advisers	

Principal	Executive	Officers	&	Management	Persons	
	
Benjamin	Williams	
Year	of	Birth:	1970	
														
Mr.	Williams’	 earliest	 experience	 with	 securities	 was	 in	 1997	 when	 he	 was	 recruited	 by	World	
Marketing	Alliance	securities	(WMA)	out	of	Duluth,	Georgia.	Later	in	1998,	Mr.	Williams	earned	his	
life	insurance	license	in	the	state	of	Nevada	and	in	1999	passed	the	series	6	&	63	exams	and	thereafter	
began	working	with	 variable	 insurance.	Within	 a	 few	 years	 of	 starting	with	WMA,	Mr.	Williams	
managed	a	team	of	14	agents.	 	Mr.	Williams	found	a	niche	working	with	small	business	owners	to	
help	them	get	tax	deductions	through	qualified	plans,	mainly	Defined	Benefit	plans.	From	2001	to	
2004,	Mr.	Williams	attended	Utah	Valley	Community	College	and	Clark	County	Community	College.	
	
In	an	effort	to	seek	out	more	diversity	for	client	Mr.	Williams	moved	to	Horner,	Townsend	&	Kent	
(HTK)	in	2002.	At	HTK	Mr.	Williams	had	access	to	more	qualified	plan	options	with	Penn	Mutual	as	
his	preferred	Life	Insurance	provider.	Mr.	Williams	quickly	started	to	write	Cross	Purchase	plans	for	
business	owners	and	co‐wrote	the	largest	life	insurance	policy	in	Penn	Mutual	history	at	the	time.	By	
2006,	Mr.	Williams	began	to	receive	clientele	referrals	from	several	multiple	marketing	companies	
and	grew	a	very	large	data	base	of	clients	seeking	financial	services	throughout	all	50	states.	At	this	
point	in	time	Mr.	Williams	took	an	entrepreneurial	opportunity	and	joined	Strategic	Financial	Wealth	
LLC	as	a	partner	and	built	the	company	to	include	offices	in	Las	Vegas	and	Utah	with	a	total	of	35	
employees.		
	
In	2008	a	large	portion	of	Mr.	Williams’	clients	began	asking	about	investing	in	real	estate	including	
REIT’s	using	self‐directed	IRAs.	Near	this	same	time	Mr.	Williams	was	approached	by	CM	Capital	out	
of	Las	Vegas	that	managed	a	large	Mortgage	&	REIT	Portfolio	of	approximately	$600,000,000	in	asset	
value.	Mr.	Williams	was	recruited	to	build	a	division	that	would	help	clients	diversify	asset	holdings	
and	 reduce	 asset	 volatility.	Mr.	Williams	 joined	 the	 company	 and	quickly	 trained	 a	 team	of	 both	
licensed	 security	 and	 mortgage	 brokers.	 	 Mr.	 Williams’	 division	 quickly	 grew	 to	 75	 employees	
including	Mortgage,	securities	and	life	insurance	agents	covering	40	states	nationwide.	In	2011	Mr.	
Williams	 shifted	 focus	 to	 a	 new	 partnership	 venture	 in	 Network	 of	 Wealth,	 a	 Preferred	 Trust	
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Company	in	Las	Vegas	working	in	the	area	of	self‐directed	IRA’s.	Later	Mr.	Williams	sold	his	interest	
in	Network	of	Wealth	and	in	2014	founded	iSelfdirect	LLC.	Mr.	Williams	currently	travels	nationally	
speaking	at	events	on	the	topic	of	the	IRA	industry	and	the	benefits	of	qualified	plans.	Mr.	Williams	
has	always	been	a	firm	believer	in	offering	education	to	the	public	on	the	retirement	plan	options	
available	to	individuals	and	business	owners.		In	2014,	Mr.	Williams	founded	Savant	Advisor	Group	
LLC	to	help	facilitate	relationships	with	clients	and	other	investment	advisers	for	the	management	of	
assets.	
	
Brandon	Carl	Rudolph	
Year	of	Birth:	1984	
														
Educational	Background:		

 2003	to	2004	University	of	Nevada,	Reno,	N/A	Transferred	to	CSN	
 2004	to	2013	College	of	Southern	Nevada,	2013	Associate	of	Arts	
 2013	to	Present	University	of	Nevada,	Las	Vegas,	Public	Administration,	expected	

graduation	in	2015	
	
Business	Background:		

 10/2014	to	Present;	Savant	Advisor	Group,	LLC,	Chief	Compliance	Officer	
 05/2013	to	10/2014;	Equisource	Hotel	Fund	LLP,	Agent	of	the	Issuer	
 01/2011	to	10/2014;	CapSource	Incorporated,	Senior	Account	Executive	
 01/2010	to	01/2011;	JFK	Financial,	Loan	Officer	
 06/2009	to	11/2009;	VXI/DirecTV,	Sales	Agent	

	
Exams,	Licenses	&	Other	Professional	Designations:		

 08/2014		Series	7	
 05/2013		Series	66	
 Insurance:	Life,	Health,	Property,	Casualty,	Personal	Lines,	Surety	Bond,	Fixed/	Variable	

Annuity,	Variable	Life.	As	well	as	Mortgage	broker	in	2010	and	Notary	Public	in	2012.	
	
Please	see	Item	10	of	this	Firm	Brochure	for	any	other	business	in	which	we	are	actively	engaged.	We	
do	not	charge	performance‐based	fees.		Our	firm	and	management	persons	have	not	been	involved	
in	any	arbitration	awards,	 found	 liable	 in	any	civil,	 self‐regulatory	organization	or	administrative	
proceedings	or	have	any	relationships	with	issuers	or	securities	apart	from	what	is	disclosed	above.	
	
Our	firm	does	not	have	compensation	arrangements	connected	with	advisory	services	which	are	in	
addition	to	our	referral	fees.	Our	management	persons	and	representatives	do	not	engage	in	other	
financial	industry	activities	or	affiliations.	As	a	fiduciary,	we	always	put	our	Client’s	interest	above	
our	own.	Information	regarding	participation	of	interest	in	client	transactions	can	be	found	in	our	
Code	of	Ethics	as	well	as	Item	11	of	this	Brochure.	You	may	obtain	a	copy	of	our	Code	of	Ethics	by	
contacting	Benjamin	Williams,	Chief	Compliance	Officer	at	(702)843‐5432.	
	
Lee	Jones	
Year	of	Birth:	1976	
	
Educational	Background:		

 1997	Bakersfield	College,	AA	Computer	Information	Systems,	,		
 2002	Brigham	Young,	BS	Economics		
 2008	University	of	Utah,	MBA	
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Business	Background:		
 2003	to	2004;	PRG	Schultz	(NYSE:	PRGX);	Auditor	
 2004	to	2006;	Primedia	(NYSE:	PRM);	Business	Analyst	
 2006	to	2006;	Simmons	Manufacturing;		Senior	Accountant	
 2006	to	2007;	CK	Media;	Financial	Planning	&	Analysis	Manager	
 2007	to	2009;	Seastone	LC;	VP	Finance	
 2009	to	2013;	Thrive	Learning	LLC;	CFO	
 2013	to	2014;	Enspark	LLC;	COO	
 2014	to	2015;	Vision	Solar	LLC;	CFO	
 2015	to	Present;	Savant	Advisor	Group,	LLC;	Non‐advisory	Owner	

	
Hannah	Jones	
Year	of	Birth:	1982	
	
Educational	Background:		

 Utah	Valley	University	2006,	AA	General	Studies	
	
Business	Background:		

 2001‐2003;	Utah	Valley	University;	Loan	Processor	
 2004	–	2015;	Unemployed	
 2015	to	Present;	Savant	Advisor	Group,	LLC;	Non‐advisory	Owner	

	


