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Material Changes 

Annual Update 

Balentine is providing this information as part of its annual updating amendment which 

contains material changes from the Firm’s last annual update. This section discusses only 

material changes since the last annual update which most recently occurred in November 2014. 

Material Changes Since the Last Update 

There have been no material changes in the matters covered by this Brochure since the last 

annual update except for the increase in client assets managed by Balentine as set forth under 

“Advisory Business – Client Assets."  

Full Brochure Availability 

The full Brochure for Balentine is available by contacting Erica F. Farber, Director of Operations 

and Chief Compliance Officer, 404-537-4807, efarber@balentine.com.  
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Advisory Business 

Firm Description 

Balentine LLC (referred to as the “Firm” or “Balentine”) is a privately owned investment 

management firm headquartered in Atlanta, Georgia, that is registered as an investment 

adviser registered with the U.S. Securities and Exchange Commission (“SEC”) under the federal 

Investment Advisers Act of 1940 (the “Advisers Act”).  The Firm provides investment advisory 

services to endowments, foundations, individuals and institutions.  Balentine LLC was formed in 

2009 and began operations on January 4, 2010. 

Principal Owners 

Balentine Partners, LLC (“Partners”) owns 68% of Balentine.  Partners is owned by 8 individuals 

who are all officers or employees of Balentine. Robert M. Balentine, Chairman and CEO of the 

Firm, and his family trust own 52% of Partners and thus together own 36% of the Firm. 

Rosemont Partners II, L.P. (“Rosemont”) of W. Conshohocken, Pennsylvania owns 32% of 

Balentine.  Rosemont is an investment firm that makes investments in companies like Balentine 

that provide investment management and advisory services. Rosemont made a capital 

contribution to Balentine to purchase its ownership interest. Beginning in January 2015, 

Rosemont has the right at its election to have that interest repurchased by the Firm, and the 

Firm has the right at its election to repurchase Rosemont’s interest, in either event at a 

predetermined price. 

Types of Advisory Services 

INVESTMENT MANAGEMENT SERVICES 

Balentine offers fee-only investment management services and seeks to serve as each client’s 

outsourced Chief Investment Officer. The Outsourced Chief Investment Officer (OCIO) Model is 

a comprehensive investment management solution designed for investors seeking complete 

objectivity, fee transparency and personal access to investment decision-makers at the highest 

levels. Balentine’s services are designed to provide suitable participants comprehensive 
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portfolio solutions with defined investment strategies to meet their individual investment goals 

and objectives.   

The Firm generally serves its clients on a discretionary and non-discretionary basis.  As a 

discretionary adviser, Balentine will have the authority to supervise and direct the Client’s 

portfolio without prior consultation with the client within allowable ranges established for each 

investment strategy. As such, it is authorized by its clients to make and implement investment 

decisions in the ordinary course without obtaining prior client approval of individual 

investments. Balentine also offers and provides non-discretionary portfolio management 

services whereby the Firm will make specific investment recommendations to a client tailored 

to meet the needs and investment objectives of that specific client but shall not initiate any 

orders to purchase or sell any securities (or specific securities) without the client’s approval. 

Balentine may, on occasion, provide financial planning services to individual clients as part of its 

investment management services. The primary objective of this process is to allow the Firm to 

assist the client in developing a strategy for the successful management of financial resources 

(i.e., income, assets, and liabilities) designed to meet his or her financial goals and objectives. 

THIRD PARTY MONEY MANAGERS 

In addition to passive investment solutions, Balentine may also recommend investment 

programs in which client accounts are managed by independent third party investment 

advisers. The Firm will assist clients in determining the appropriate allocation of the client’s 

invested assets among different asset classes, and in turn may select one or more third-party 

money managers who specialize in each of those asset classes.  The third-party managers will 

be responsible for continuously monitoring the client account and making trades when 

necessary. 

The money managers will trade independently of one another. There can be no assurance that 

the trading strategies employed by a third party money manager will be successful. Clients are 

encouraged to obtain and carefully review the contracts and disclosure documents, including 

Form ADV Part 2A, of the third party money managers whose services they are considering so 

they understand fully the services being provided and the fees being charged. The services, 

reports and contract termination provisions provided by these programs vary as do the costs.  

Balentine encourages its clients to compare programs. 
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SUB-ADVISORY SERVICES 

Balentine offers investment sub-advisory services to third party advisory firms by providing 

them will access to the Firm’s Asset Allocation Models, investment strategies and underlying 

rationale. This may include assistance with portfolio analysis. Where appropriate, Balentine 

may, as a representative of these services, participate in the communication of said services to 

their end prospects and clients. 

CONSULTING SERVICES 

Balentine frequently works with entrepreneurs and businesses to assist them with 

understanding the differences in and challenges of managing wealth versus managing their 

business. 

If appropriate, Balentine will also consider limited manager analysis services, the scope of 

which is determined by engagement letter. The Firm may also assist select clients in monitoring 

the performance and services provided by outside advisors. This may involve providing 

consolidated reporting capability. 

Tailored Relationships 

Balentine tailors its services to each of its clients.  The Firm’s services typically include the 

following elements: 

 Review of the client’s investment objectives, risk tolerance, net worth, net income, 

time horizon, income and transfer tax situation, investment restrictions and other 

suitability factors; 

 Assessment of relevant investment market conditions; 

 Creation of an Investment Policy Statement which establishes investment objectives 

and broad guidelines for exposure to various asset classes; 

 Evaluation and selection of potential sub-advisers and investment funds who 

manage the client’s investments;  

 Ongoing monitoring of the client’s investment performance; 

 Rebalancing of asset allocations and/or reallocating among asset classes based on 

changes in investment and market conditions; 

 Assessment of ongoing performance of sub-advisers and investment funds; 
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 Termination and replacement of sub-advisers and investment funds as appropriate 

based on the Firm’s performance assessments; 

 Ongoing position, transaction and performance reporting and meeting with the 

client on an agreed periodic basis to review goals, asset allocations, manager 

selection and performance. 

 

The Firm may also advise clients with respect to special projects, including, for example, 

individual manager due diligence, additional risk management review and implementation and 

management of concentrated securities holdings.  If desired by a client, Balentine can impose 

restrictions on investing in certain securities or types of securities by sub-advisers. 

Wrap Fee Programs 

Balentine does not participate in a wrap fee program. 

Client Assets 

Regulatory Assets Under Management (RAUM) refers to the assets an adviser manages directly 

and that are required to be reported on Form ADV. Assets Under Advisement (AUA) refers to 

assets on which the Adviser provides consulting or other advice but for which it does not have 

direct investment authority. As of December 31, 2014, Balentine managed approximately a 

total of $1,293,496,556.62 of regulatory assets under management (RAUM), of which 

$1,042,782,414.35 of client assets are managed on a discretionary basis and $250,714,142.27 

on a non-discretionary basis.  

Fees and Compensation 

Description and Fee Billing 

INVESTMENT MANAGEMENT SERVICES FEES 

Balentine's fees for advisory services are generally calculated based on the annual fee schedule 

below, as it may be modified and updated from time to time (the "General Fee Schedule").   
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General Fee Schedule 

First $5 million   90 basis points 

Next $5 million   60 basis points 

Next $15 million   45 basis points 

Next $25 million   30 basis points 

Next $50 million   20 basis points 

Next $150 million   10 basis points 

Over $250 million     5 basis points 

    

Balentine may receive compensation for investment consulting, investment sub-advisory and 

business consulting services to third party advisory firms and family offices. Balentine may 

charge fixed dollar fees ($) or fixed percentage fees (%) dependent upon the scope of services 

provided. Fees are negotiated on a client-by-client basis. Fixed dollar fees apply generally to 

consulting services. Fixed percentage fees are generally determined by applying the anticipated 

portfolio value to the General Fee Schedule without allowing for fluctuation due to market 

movement, contributions or withdrawals. 

The Firm’s fees are calculated and charged monthly in arrears. Balentine clients do not pay fees 

in advance. 

Clients generally authorize the custodian of the client's accounts to debit those accounts for the 

amount of Balentine's investment advisory fee and to remit the fee directly to Balentine. The 

first payment of fees is assessed on a prorated basis in the event that the relationship begins 

after the first day of a calendar month. If an advisory relationship terminates or a client 

withdraws amounts from the client’s accounts before the last day of a month, fees are 

prorated.  
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All fee arrangements are designed to be consistent with the requirements of applicable laws 

and regulations, including the Advisers Act and the Employee Retirement Income Security Act 

(“ERISA”). Fees other than as set forth in the General Fee Schedule may be established based 

on the client’s particular needs and the Firm’s scope of services.  

Balentine’s compensation shall not be based on a share of any capital gains upon or capital 

appreciation of the funds or any portion of the Client’s funds.  

THIRD PARTY MONEY MANAGER FEES:  

The fees and expenses of third party sub-advisers and funds (including mutual funds) managing 

client assets, commissions for trade execution, custody fees and other third party charges are 

charged separately to or are otherwise paid by the client.   

Other Fees and Expenses 

There may be additional fees or charges that result from the maintenance of or trading within a 

client’s account. A client account may be assessed transaction charges for individual stocks, 

bonds, and certain transaction fee mutual funds, as stated below. Additional fees may be 

imposed by third parties in connection with investments made through the Client’s account, 

including but not limited to early redemption fees and certain deferred sales charges on 

previously purchased mutual funds and IRA and Qualified Retirement Plan fees. 

Termination and Refund Policy 

Client fees are set forth in the Investment Management Agreement (the “Management 

Agreement”) between Balentine and the client. In the event of termination of the Management 

Agreement, Balentine's fee will be prorated through the date of termination.   

Additional Compensation 

Balentine and its employees receive no other compensation for services other than the advisory 

fees described above. 
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Performance-Based Fees & Side-by-
Side Management 

Performance Fees are based on a share of the capital gains or capital appreciation of the assets 

of a client. Fees based on performance means Balentine participates directly in the account’s 

results. Balentine does not assess Performance-Based Fees. Balentine does not conduct side-

by-side management of dissimilar advisory accounts. 

Types of Clients 

Description 

Balentine provides its investment advisory services to individuals and families; foundations, 

endowments and other non-profit organizations; trusts and estates; pension, profit sharing and 

other retirement plans or vehicles; and operating businesses. 

Account Minimums 

The firm’s minimum for actively managed client assets generally is $5 million. 

Methods of Analysis, Investment 
Strategies and Risk of Loss 

Methods of Analysis 

Balentine’s investment analysis for purposes of advising its clients starts from the Firm’s 

development of an annual seven-year Capital Markets Forecast. Balentine believes that 

economies and markets operate in cycles and that forecasts of investment returns over a 

complete market cycle are more reliable than over the short-term. The Firm feels that a seven-
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year forecast window builds in a margin of safety versus the average U.S. historical market cycle 

of four to five years. 

From its Capital Markets Forecast, Balentine develops return expectations for categories of 

investments – referred to as “Building Blocks.”  Each Building Block category of investment has 

different risk and return characteristics. Balentine uses its assessment of investment returns 

expected from these Building Blocks coupled with the related risks of loss to assemble 

recommended portfolios for clients. 

Balentine separates risk into multiple categories by asset class and specific investments when 

building portfolios. Each investment within a portfolio has unique risk factors (e.g. inflation, 

duration, global growth, political, etc.) that will determine the total portfolio’s overall risk 

profile. Each potential investment is initially assessed based on its weighted contribution to the 

portfolio’s overall risk budget. Thereafter, the factors are continuously monitored to ensure the 

overall portfolio volatility is not subjected to extremes. 

Balentine considers downside capture one of the biggest risks associated with portfolio 

management and seeks to minimize downside risk through diversification and hedged 

strategies. Over time the volatility or standard deviation of realized returns is used to measure 

the consistency of investment performance. 

Balentine uses the following statistical metrics to measure risk in portfolios: 

 Standard deviation; 

 Semi standard deviation; 

 Draw down. 

The strategies the Firm uses to control risk within a portfolio are as follows: 

 First line of defense: Immunization of liquidity needs; 

 Second line of defense: Broader diversification and management across global equities, 

fixed income, hedge funds and private equity; 

 Third line of defense: Tactically rebalance across and within asset classes. 

Investment Strategies 

In working with each client to develop a recommended investment strategy, Balentine first 

reviews factors such as the client’s investment objectives, risk tolerance and time horizon.  The 
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Firm next develops a portfolio across the Building Blocks described above designed to 

accomplish the client’s goals within the risk tolerance appropriate to the client. The Firm then 

selects appropriate sub-advisers and/or investment funds for each component of the client’s 

portfolio. Balentine itself does not actively manage securities portfolios for clients.  

Risk of Loss 

Investing in securities involves risk of loss that clients are advised they need to be prepared to 

bear. The Firm’s investment approach constantly keeps the risk of loss in mind. Specific risks for 

clients relate to the accuracy of Balentine’s Capital Markets Forecasts and the assumptions 

flowing from those forecasts; unfavorable performance by sub-advisers selected by Balentine 

to manage client accounts; and decline in the value of securities held in client accounts. Losses 

in client portfolios can occur because of declines in markets generally as well as because of 

problems encountered by individual companies whose securities are held in client portfolios.  

Notwithstanding the method of analysis or investment strategy employed by the Firm, the 

assets within the client’s portfolio are subject to risk of devaluation or loss. Balentine wants 

clients to be aware that there are many different events that can affect the value of their assets 

or portfolio including, but not limited to, changes in financial status of companies, market 

fluctuations, changes in exchange rates, trading suspensions and delays, economic reports and 

natural disasters.    

Disciplinary Information 

Neither Balentine nor any of its employees has ever been involved in any legal or disciplinary 

events relating to the Firm’s business.  

Other Financial Industry Activities and 
Affiliations 
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Broker-dealer or Registered Representative, Futures Commission 

Merchant, Commodity Pool Operator, Commodity Trading Adviser or 

Associated Person 

Balentine is registered with the SEC under the Advisers Act and has not registered and does not 

intend to register as a broker-dealer, futures commission merchant, commodity pool operator 

or commodity trading adviser.   

Material Relationships or Arrangements with Financial Industry 

Balentine has no relationships or arrangements with any financial industry persons or entities 

other than independent third parties that Balentine compensates competitively for services 

rendered.  

Recommend or Select Other Investment Advisers 

Balentine receives no direct or indirect compensation from third party investment advisers 

recommended or selected by Balentine.   

Code of Ethics, Participation or Interest 
in Client Transactions and Personal 
Trading 

Code of Ethics 

Balentine has adopted a Code of Ethics that sets forth high ethical standards of business 

conduct that the Firm requires of its employees, including compliance with applicable federal 

securities laws. Balentine’s Code of Ethics also includes policies and procedures for the review 

of quarterly securities transactions reports as well as initial and annual securities holdings 

reports that must be submitted by Balentine’s personnel covered by these policies and 

procedures. Among other things, Balentine’s Code of Ethics requires the prior approval of any 



 

16 

acquisition of securities in a limited offering (for example, private placement) or an initial public 

offering. Balentine’s Code also includes oversight, enforcement and recordkeeping provisions.  

Recommend Securities with Material Financial Interest Or Invest in Same 

Securities Recommended to Clients 

From time to time, Balentine personnel may recommend that a client buy or sell securities or 

investment products that an employee of Balentine also owns. In such circumstances, Balentine 

adheres to the following policies and procedures:  

Investment Policy -- None of Balentine's investment advisory representatives may engage in a 

transaction for himself or herself or for his or her immediate family in a security which is being 

actively recommended to any of Balentine's clients, unless in accordance with the following 

procedures:  

 If Balentine is recommending any security for purchase by any client, none of the above 

persons may engage in personal transactions in that security prior to the client's 

purchase having been completed, or until the client has made the decision not to 

purchase the security; and 

 If Balentine is recommending that any of its clients sell any security, none of the above 

persons may engage in personal transactions in that security prior to the client's sale of 

that security or until the client has made the decision not to sell the security.  

 

A copy of Balentine’s Code of Ethics is available to the Firm’s advisory clients upon request to 

the Chief Compliance Officer at Balentine’s principal office address.  

Brokerage Practices 

Selecting Brokerage Firms 

Balentine and designated sub-advisers may direct transactions to broker-dealers selected by 

Balentine or the sub-advisers, unless a client has specifically directed Balentine otherwise in 

writing. Clients further authorize Balentine and sub-advisers and such broker-dealers to enter 

buy and sell orders for their accounts and to allocate orders among their respective accounts, 
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to direct the use of average price billing, to open DVP (Deliver vs. Payment) accounts with other 

brokers and dealers for their accounts and to enter delivery instructions for their accounts.  

Balentine or sub-advisers may, to the extent permitted or required by applicable law, cause 

securities transactions to be completed for client accounts through any broker or dealer so long 

as Balentine or the respective sub-adviser (i) reasonably believes that a selected broker or 

dealer can be expected to provide "best execution" on the particular transaction, and (ii) 

determines in good faith that the commission cost is reasonable in relation to the value of the 

"brokerage and research services" provided by such broker or dealer. Balentine's or the sub-

adviser's primary responsibility is to use commercially reasonable efforts to seek to obtain best 

execution taking into account relevant factors. This responsibility does not obligate Balentine or 

the sub-adviser to solicit competitive bids for each transaction or to seek the lowest 

commission cost available to accounts, so long as Balentine or the sub-adviser reasonably 

believes or determines in good faith that clauses (i) and (ii) above are satisfied. 

Research and Soft Dollars 

Balentine does not receive research or other products or services (so-called “soft dollar 

benefits”) other than execution from third parties in connection with client securities 

transactions. 

Brokerage for Client Referrals 

Balentine does not consider, in selecting or recommending broker-dealers, whether the Firm 

receives client referrals from the broker-dealer. 

Directed Brokerage 

Balentine does not recommend, request or require clients to execute transactions through a 

specified broker-dealer. Clients, however, are permitted to so direct transactions. Clients 

should understand that if they direct Balentine or a sub-adviser to use a particular broker-

dealer, Balentine or the sub-adviser will not be in a position to select broker-dealers on the 

basis of best execution and may not be able to aggregate or "batch" orders for purposes of 

execution with orders for the same securities for other accounts managed by Balentine or the 

sub-adviser. As a result, directing account trading to a particular broker-dealer may result in 
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less favorable net prices on the purchase and sale of securities than might be the case if 

Balentine or the sub-adviser were to select broker-dealers on the basis of best execution and 

the ability to aggregate orders. 

Order Aggregation 

Clients also understand and agree that Balentine or sub-advisers may also, in their discretion, 

aggregate purchases or sales of any security or instrument completed with respect to accounts 

with purchases or sales of the same security or instrument completed on the same day for the 

accounts of one or more of Balentine's or the sub-adviser's other clients. When transactions are 

so aggregated, (i) actual prices applicable to the aggregated order will be averaged, and each 

account participating in the aggregated order will be deemed to have purchased or sold its 

share of the security or instrument involved at such average price, and (ii) all transaction costs 

incurred in completing such an aggregated order will be shared on a pro rata basis among all 

accounts participating in that aggregated order. Balentine and sub-advisers will not act as a 

principal in any transactions with clients, nor may they complete any agency cross transactions 

pursuant to Section 206(3) of the Advisers Act and Rule 206(3)-2 under the Advisers Act, 

without prior written approval from the client. 

Review of Accounts 

Periodic Reviews 

A Balentine Relationship Manager reviews each client's accounts at least quarterly. More 

frequent reviews may be triggered by significant changes in variables such as the client's 

individual circumstances or the market, political or economic environment. Each client is 

encouraged to provide Balentine with notice in the event of changes in the client's investment 

objectives or financial situation whenever occurring. 

Regular Reports 

Statements are provided by the independent custodian of each client account, generally 

monthly if there is activity in the account during the month and otherwise quarterly. These 

reports identify account positions by current price and show all securities and cash transactions 



 

19 

in the account during the period. An account report may be created for a client between 

periods as requested, and each client receives an annual year-end statement.  

Balentine also furnishes customized written reports to clients consolidating activity and 

performance across all of a client’s accounts. These reports generally are provided quarterly but 

can be more frequent at a client’s request. See “Custody” below for further information about 

client reports.   

Online Access 

Clients have daily access to their portfolios through Balentine’s third party performance 

management system. 

 

Client Referrals and Other 
Compensation 

Economic Benefits 

Balentine receives no economic benefit from any third party for providing services to the Firm’s 

clients. 

Third Party Solicitors 

Balentine does not compensate any third party for client referrals.  

Custody 

Account Statements 

Balentine does not have custody of client funds or securities. Client funds and securities are 

custodied with qualified independent third parties, including Pershing Advisor Solutions LLC 
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(“PAS”), an affiliate of Pershing LLC and The Bank of New York Mellon. Clients receive monthly 

statements from PAS or other custodians of their assets reflecting all transactions in their 

accounts and the month-end value of their holdings. Clients should carefully review these 

statements. 

Balentine also generally provides clients with quarterly statements that consolidate all their 

holdings and report on the performance of their investment assets in the Building Blocks format 

described under “Methods of Analysis, Investment Strategies and Risk of Loss” above. Clients 

are urged to compare the account statements they receive from PAS or other qualified 

custodians with those they receive from the Firm.   

Investment Discretion 

Discretionary Authority for Trading 

Balentine and the sub-advisers selected to manage a client’s assets generally supervise and 

direct investments on a discretionary basis as to the appropriate mix of investments in various 

investment strategies and the implementation of those strategies. However, the Firm’s 

authority and actions are in all cases subject to and are taken consistent with the client's 

investment objectives, strategies, policies, restrictions and other instructions. Clients grant this 

discretionary authority to Balentine and sub-advisers pursuant to the Management Agreement 

with Balentine that is signed at the beginning of the client relationship. 

Balentine and sub-advisers may manage client assets on a discretionary basis through third 

party custodial and trading programs and platforms. Balentine has also retained Parametric 

Portfolio Associates LLC ("Parametric") to implement Balentine or sub-adviser investment 

recommendations and place account orders with PAS. The Firm in the future may use providers 

in addition to or instead of Parametric. 

PAS acts as general administrator of Platform accounts, which includes the collection of account 

fees and the processing of deposits to and withdrawals from accounts. PAS also provides 

certain operational services. These services include new account set-up and maintenance, order 

processing, billing and payment, reconciliation, transaction reporting and manager support. 

Parametric has discretionary trading authority for client accounts in order to implement the 
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recommendations of multiple sub-advisers in an efficient manner, with attention to tax 

efficiency. 

Balentine may also provide its asset allocation and sub-adviser selection advice and services to 

clients on a non-discretionary basis. Under these arrangements, the client has responsibility to 

determine which of the Firm's recommendations to implement.  

In implementing a Balentine recommendation, a non-discretionary client's executing broker-

dealer may compete with broker-dealers purchasing or selling the same securities on behalf of 

discretionary clients. As a result, both discretionary and non-discretionary clients of Balentine 

could receive less favorable terms of trade execution than would otherwise be the case.   

Voting Client Securities 

Proxy Voting 

Balentine does not vote proxies with respect to securities held in client accounts. Unless the 

client specifies otherwise, the sub-advisers actively managing a client’s accounts will vote 

proxies with respect to client securities as provided by the client’s Management Agreement. 

Each sub-adviser’s written proxy voting policy and procedures are available for review. In 

addition, proxy-voting records are available to each client. Clients should contact Balentine’s 

Chief Compliance Officer if they have any questions or would like to review any of these 

documents. 

In the event that a sub-adviser does not exercise proxy-voting authority over securities, then 

the obligation to vote proxies rests with the client. A client may contact Balentine for advice or 

information about a particular proxy vote. However, Balentine will not be deemed to have 

proxy-voting authority solely as a result of providing such advice to a client. 

Should Balentine or a sub-adviser inadvertently receive proxy information for a security held in 

a client's account, the party will immediately forward the information on to the client but will 

not take any further action with respect to the voting of such proxy. Upon termination of a 

Management Agreement with a client, Balentine will make a good faith attempt to forward 

proxy information inadvertently received by Balentine to the forwarding address provided by 

the client. 
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Financial Information 

Prepayment of Fees 

Balentine does not require or solicit prepayment of fees by clients. 

Financial Condition 

There is no financial condition that is reasonably likely to impair Balentine’s ability to meet 

contractual commitment to clients. 

Bankruptcy 

Balentine has never been the subject of a bankruptcy petition. 


