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This Brochure provides information about the qualifications and business practices ofHAMILTON POINT INVESTMENT ADVISORS, LLC (“Hamilton Point” or “Advisor”). If youhave any questions about the contents of this Brochure, please call (919) 636-3765.  Theinformation in this Brochure has not been approved or verified by the United StatesSecurities and Exchange Commission or by any state securities authority.Hamilton Point is a registered investment advisor.  Registration of an Investment Advisordoes not imply any level of skill or training.  Additional information about Hamilton Point isalso available on the SEC’s website at www.adviserinfo.sec.gov.
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Item 2 – Material ChangesThis Brochure, dated 7/23/2015 replaces the 3/20/2015 version which was our last annualamendment.Hamilton Point will provide you with an updated brochure, as required, based on thechanges or new information, at any time without charge. There were no material changessince the last annual amendment.
Our Brochure may be requested, at any time, by contacting Rick Woods, Chief ComplianceOfficer and Chief Operating Officer at (877) 636-3765 or rwoods@hamiltonpoint.com, freeof charge.  The SEC's website also provides information about any person affiliated withHamilton Point who is registered as an investment adviser representative of HamiltonPoint.
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Item 4 – Advisory Business

4. A.  Advisory Firm DescriptionHamilton Point Investment Advisors, LLC commenced operations as an investment advisorin 2007 with its principal place of business located in Chapel Hill, NC.  The principal ownersare Andrew Burns and Richard Woods.
4. B. Types of Advisory ServicesHamilton Point provides investment advisory and management services as a discretionaryinvestment advisor to institutional and retail separate account clients. Hamilton Pointrequires that clients enter into a written investment advisory agreement with HamiltonPoint which sets forth the terms and conditions of Hamilton Point’s investment advisoryservices (“agreement”).Hamilton Point typically allocates client assets among equity, fixed income, mutual funds andpooled investment vehicles. Hamilton Point may also provide non-discretionary investmentmanagement services to clients relative to variable life/annuity products that they may ownand/or their individual employer-sponsored retirement plans, or other products that maynot be held by the client’s primary custodian. In doing so, Hamilton Point either directs orrecommends the allocation of client assets among the various investment options that areavailable for the product.  Client assets in the variable life/annuity products are maintainedat the specific insurance company or custodian designated by the product. Hamilton Pointwill offer investment advice about any type of investment held in a client account.Hamilton Point may provide wealth management related services including financialplanning for the firm’s investment management clients. These services are included in theadvisory fee described in Item 5 below.
4. C. Client Investment Objectives/RestrictionsHamilton Point will tailor advisory services to meet individual client needs and objectives.Through discussions with clients and their advisers, Hamilton Point develops and managesclient portfolios to meet client and strategy objectives.  Relevant factors in this data-gathering process include but are not limited to time horizons, risk tolerance, liquidity needs,and, in the case of individuals, tax issues.Each client account is managed according to the investment objectives of the strategyselected by the client and any restrictions placed on the account by the client. Hamilton Pointreserves the right to sell legacy securities that may transfer into a client account.  There mayalso be instances when particular transferred securities may not be accepted by theCustodian holding the account managed by Hamilton Point. Clients should notify Hamilton
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Point promptly regarding any changes to their financial situation or investment objectives,or to place reasonable restrictions on their account.
4. D.  Wrap Fee ProgramsHamilton Point does not participate in, nor is it a sponsor of, any wrap fee programs.
4. E.  Assets Under Management as of 02/28/2015Discretionary: $248,630,336; 336 accounts
Item 5 – Fees and Compensation

5. A. Advisor CompensationHamilton Point offers its fee-only advisory services based upon assets under management.Hamilton Point’s fees are described generally below and detailed in each client’s advisoryagreement. Hamilton Point may group multiple accounts of a client (or group of relatedclients) together for fee billing purposes.  Fees may change over time and, as discussedbelow, different fee schedules may apply to different types of clients, strategies and advisoryarrangements.
Fee SchedulesHamilton Point’s annual management fee typically varies between 0.50% and 1.00%depending upon the market value of the assets under management.Hamilton Point’s annual fee schedule for separate account clients is as follows:
PORTFOLIO VALUE BASE FEEFor Portfolios of $5,000,000 or less:First $1,000,000 1.00%Next $4,000,000 0.75%For Portfolios greater than $5,000,000Up to $20,000,000 0.60%Greater than $20,000,000 0.50%
Although Hamilton Point has established the fee schedule above, Advisor retains thediscretion to negotiate or waive certain fees on a client-by-client basis. Client facts,
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circumstances and needs are considered in determining a negotiated fee schedule. Thespecific annual fee schedule is identified in the agreement between Hamilton Point and eachclient.
5. B. Direct Billing of Advisory FeesHamilton Point’s agreement with the client may authorize Hamilton Point to not only invoicethe Custodian for the Advisory Fee but also may authorize the Custodian to deduct theAdvisory Fee from the client’s account and remit to Hamilton Point.  In instances where aclient has authorized this billing method, the client agreement also authorizes the Custodianto send client statements, at least quarterly, indicating all amounts disbursed from the clientaccount including the Advisory Fee paid from the client’s account. Clients may request to bebilled by invoice to make a direct payment for fees and Hamilton Point will consideraccommodating such requests.
5. C.  Other Non-Advisory FeesHamilton Point’s advisory fee is exclusive of brokerage commissions, transaction fees, andother related costs and expenses which shall be incurred by the client.  Clients may incurcertain charges imposed by custodians, brokers and other third parties such as fees chargedby managers, custodial fees, deferred sales charges, odd-lot differentials, transfer taxes, wiretransfer and electronic fund fees, and other fees and taxes on brokerage accounts andsecurities transactions.  A client’s portfolio may include positions in mutual funds orexchange traded funds which also charge internal management fees, which are disclosed inthose funds’ prospectuses. Hamilton Point does not receive any portion of thesecommissions, fees, and costs.Clients are advised that if securities transferred into the client’s account are sold, there maybe transaction costs, fees assessed at the mutual fund level (i.e., contingent deferred salescharge), and/or potential tax ramifications. Hamilton Point does not provide tax advice aspart of its advisory services and is not qualified to do so. Clients are encouraged to consult aqualified tax adviser regarding tax matters.Item 12 further describes the factors that Hamilton Point considers in selecting orrecommending broker-dealers for client transactions and determining the reasonablenessof their compensation (e.g., commissions).
5. D.  Advance Payment of FeesAdvisory fees for Hamilton Point are billed quarterly in advance and are payable uponreceipt, commencing upon opening of the account. Fees are based on the level of total assetsunder management, including cash, securities, and accrued income, as of the last business
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day of the prior calendar quarter. Depending upon the timing of the account opening, thefees may be calculated on a pro rata basis. Following the initial period, for deposits orwithdrawals that exceed $1,000,000 after the inception of a quarter, fees on those amountswill be prorated based on the number of days remaining in the quarter.  For partialwithdrawals in excess of $1,000,000 within a billing period, Hamilton Point will credit anyunearned fee on those amounts toward the next quarter’s fee.An advisory agreement may be terminated according to the terms of the agreement and bywritten notice by either party. Upon termination, fees will be prorated to the date oftermination. If any fees are prepaid, unearned fees will be promptly refunded.
5. E. No Compensation for Sale of Securities or Other Investment ProductsHamilton Point’s supervised persons do not accept compensation for the sale of securities orother investment products, including asset-based sales charges or service fees from the saleof mutual funds.
Item 6 – Performance-Based Fees and Side-By-Side ManagementHamilton Point does not charge any performance-based fees (e.g., fees based on a share ofcapital gains on, or capital appreciation of, the assets of a client).
Item 7 – Types of ClientsHamilton Point provides investment advice on a discretionary basis to individuals, pensionand profit sharing plans, trusts, estates, charitable organizations, corporations and otherbusiness entities.Hamilton Point generally imposes a minimum account size of $1,000,000. Clients located inNorth Carolina are subject to a minimum account size of $500,000.  Hamilton Point reservesthe right to reduce the minimum requirement for certain accounts under certaincircumstances. Hamilton Point will only consider an account below the minimum if the clientstill meets certain suitability criteria.  Hamilton Point may aggregate accounts of relatedentities or family members to meet the minimum account size.
Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss

8. A.  Methods of Analysis and Investment Strategies
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Hamilton Point offers fixed income, equity and alternative investment strategies.  HamiltonPoint employs a fundamental approach as the primary method of analysis in developinginvestment strategies for its clients. Fundamental analysis involves evaluating the financialcondition and competitive position of a company.  Hamilton Point will analyze the financialcondition, capabilities of management, earnings, new products and services, as well as thecompany’s markets and position amongst its competitors in order to determine therecommendations made to clients.Hamilton Point seeks to construct portfolios with an emphasis on quality and diversification.The client’s risk tolerance and investment objectives are taken into account to determine theproper allocation between fixed income, equity, and alternative investments.   Clientportfolios range from 100% fixed income to 100% equity, based on the foregoing criteria.Certain alternative investments, which may be illiquid in nature, may be added to a portfoliofor clients who meet required investment minimums and can sustain liquidity constraints ofinvesting in illiquid securities that often require a long-term “lock-up” provision.After the initial consultation and the proper allocation is agreed upon by the client andHamilton Point, Advisor employs a hybrid approach in combining the benefits ofindividually-purchased securities with carefully selected mutual funds and/or exchangetraded funds (“ETFs”).  Accounts in which individually-purchased securities may not be themost logical investments (due to execution costs or otherwise) may be invested up to 100%in mutual funds.Fixed Income Strategy. The Fixed Income Strategy is driven by the following:1. Preserving capital;2. Mitigating inflation risk by utilizing Treasury Inflation-Protected Bonds (“TIPs”) andshort term debt instruments; and3. Diversifying through un-hedged foreign bonds.In implementing the Fixed Income Philosophy, Hamilton Point typically buys and holds a“laddered” portfolio of diversified fixed income securities customized to suit client liquidityneeds. Hamilton Point purchases individual U.S. Treasury Bonds, Government Agency Bonds,Municipal Bonds, and Corporate Bonds, where appropriate. Individually-purchased bondsare generally, though not always, investment grade at the time of purchase. Belowinvestment grade bonds are typically included only when the potential for higher returnsjustifies the higher risk of owning such bonds, or when a client’s formal investment policystatement indicates a preference for owning such bonds. Individually-purchased bonds arebought with the expectation that they will be held to maturity, though client liquidity needsor other market factors could require bonds to be sold before maturity.In addition to individually-purchased bonds, mutual funds are utilized for certain assetcategories such as foreign bonds, TIPS, and short-term investment grade bonds. In addition,
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certain credit strategy funds may be considered, which may hold below investment-gradedebt, when appropriate for strategy objectives and suitable for the client in the context of adiversified portfolio. Other mutual funds may be used opportunistically when individually-purchased bonds are not cost efficient or are deemed inappropriate for various otherreasons.Hamilton Point’s macroeconomic view of the economy, along with client-specificconsiderations (i.e., taxes, liquidity needs, and risk tolerance), drive allocation decisionswithin the fixed-income portfolio, including setting a desired duration for the portfolio.Macroeconomic research is supplemented with “bottom-up” research regarding the credit-worthiness of the issuer before a bond is purchased.Equity Strategy. Hamilton Point performs in-house research to generate a standard “buylist” of 30-40 stocks that form the core of the equity portfolio, referred to as “Global Core”stocks.  Global Core stocks are typically mid-sized and large capitalization stocks that meetcertain proprietary, quality-based screening criteria. “Top-down” criteria are used to selectpreferred industries for investment, and include factors such as Hamilton Point’smacroeconomic view, industry growth potential, competitive landscape, and regulatoryclarity.  “Bottom-up” criteria are then utilized to evaluate specific stocks in those preferredindustries. Key factors Hamilton Point uses when evaluating these stocks are management,market valuation, balance sheet strength (i.e., little or no debt), or other company-specificrisks such as potential legal liabilities.A key consideration in making the final decision to add a stock to the Global Core portfolio isthe ability for the company to generate predictable cash flow and the expectation that thestock will produce the desired level of “cash-on-cash” returns over a period of five years ormore.  Though stocks are purchased based on Hamilton Point’s intermediate to long-termview of the stock, they may be sold or trimmed over shorter time periods for reasons suchas a change of industry allocation in the portfolio, the stock violating one of the originalscreening criteria, or if the stock grows to be greater than five percent (5%) of the equityportion of the portfolio.In addition, for those clients seeking to increase income, Hamilton Point may choose to addanother 20-30 “Equity Income” stocks.  Equity Income stocks are bought and sold based onsimilar criteria to Global Core with a few exceptions.   Though Equity Income stocks mayhave lower growth prospects and/or slightly higher levels of debt, they typically operate inrelatively mature, stable industries, and produce predictable cash flow; thus, Equity Incomestocks typically provide a higher average dividend than the Global Core stocks.These individually-purchased stocks typically make up 65% to 80% of a fully diversifiedequity portfolio. In such portfolios, the balance of equity exposure is derived from mutualfunds for asset categories not researched by Hamilton Point at the individual security level,such as small-capitalization and foreign stocks. Commodities such as gold may be purchased
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through ETFs, and publicly-traded Real Estate Investment Trusts (“REITs”) may be includedin the equity allocation of the portfolio.As with fixed income, other mutual funds or ETFs may be used opportunistically based onHamilton Point’s analysis and when individually-purchased equities are not cost efficient ormay be inappropriate for various other reasons.  Hamilton Point researches individualmutual funds and ETFs by reviewing various factors such as research methods, managementtenure, allocation strategy, assets under management, top holdings, expenses, andperformance.  A portfolio’s allocation to a particular mutual fund is driven by HamiltonPoint’s macroeconomic view and desire to diversify the equity portfolio into geographicregions or asset categories not covered by the Global Core or Equity Income research.Alternative Investments. Investments that are publicly-traded, but may be classified as an"Alternative Investment" may be purchased as a complement to more traditional equityinvestments previously discussed. These investments allow for access to commodities orbasic materials, hedging or long/short strategies and REITs through mutual funds and ETFstructures. These publicly-traded investments have daily liquidity and the funds do notimpose "lock-up" periods.For certain clients meeting investor criteria, Hamilton Point will recommend the use of non-publicly traded “Alternative Investments” such as hedge funds, private equity, real estatefunds and certain commodity pools. Because these investments are often illiquid and canrequire “lock-up” periods for several years in some cases, these investments are onlyrecommended for clients with longer-term investment horizons that can sustain illiquidityin a portion of their portfolios. Also, this type of investment vehicle typically requires theclient to review and sign a number of documents related to the custodian (such as anAlternative Investment Custody Agreement) and the investment itself, (such as the offeringdocuments, partnership agreement and/or subscription agreement).Hamilton Point performs its own due diligence on managers of these types of investmentsincluding a review of their investment strategy, research methods, expenses andperformance.  This manager research is used to make a general recommendation to theclient, but, in the case of non-publicly traded alternative investments, Hamilton Point willalso provide detailed information on the investment so that a mutual decision with the clientcan be made regarding the inclusion of such a security in a portfolio.
8. B.  Material Risks of Investment StrategiesThere can be no guarantee of success of the strategies offered by Hamilton Point. Thesestrategies may employ limitations on particular sectors, industries, countries, regions orsecurities and are subject to certain risks as outlined below.
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Market Risk. The profitability of a significant portion of Hamilton Point’s recommendationsmay depend to a great extent upon correctly assessing the future course of price movementsof stocks and bonds. There can be no assurance that Hamilton Point will be able to predictthose price movements accurately. There is the possibility that the value of securities maydecline due to daily fluctuations in the securities markets. Security prices vary daily as aresult of many factors, including developments that affect the condition of an individualcompany and the market in general. In addition investment portfolios may be affected byother economic conditions such as changes in interest rates, foreign currency fluctuations,availability of credit, inflation rates, changes in laws, and national and international politicalcircumstances. In particular, the price of many securities assumes favorable tax treatment(e.g. taxes on dividends and capital gains or certain tax-exempt municipal bond interestpayments). The continued tax-favored treatment of certain securities cannot be guaranteedand the suspension or limitation of tax advantages could have a material, negative impact onthe market price of a security.Management Risk.  Assessments about the value and potential appreciation of a particularsecurity may not be correct and there is no guarantee that securities or investments willperform as anticipated. The value of an individual security or investment can be morevolatile than the market as a whole.Management through Similarly-Managed “Model” Accounts. Hamilton Point managescertain accounts through the use of similarly managed “model” portfolios, whereby the firmallocates all or a portion of its clients’ assets among various mutual funds and/or securitieson  a  discretionary basis  using  one  or  more of  its  proprietary investment strategies.    Inmanaging assets through the use of models, the firm remains in compliance with the safeharbor provisions of Rule 3a-4 of the Investment Company Act of 1940.The strategy used to manage a model portfolio may involve an above average portfolioturnover that could negatively impact clients’ net after-tax gains. While the firm seeks toensure that clients’ assets are managed in a manner consistent with their individual financialsituations and investment objectives, securities transactions effected pursuant to a modelinvestment strategy are usually done without regard to a client’s individual tax ramifications.Turnover Risk.  Trading in the portfolios may affect investment performance, particularlythrough increased brokerage and other transaction costs and taxes.  These factors may affectthe level and volatility of security pricing and the liquidity of an investment.Use of Independent Managers. Hamilton Point may recommend the use of an independent,unaffiliated investment manager to manage a portion, or all, of a client’s portfolio. In thesesituations, Hamilton Point continues to conduct ongoing due diligence of such managers, butsuch recommendations rely to a great extent on the independent managers’ ability tosuccessfully implement their investment strategies.   In addition, Hamilton Point generallymay not have the ability to supervise the independent managers on a day-to-day basis.
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Accuracy of Public Information.  Hamilton Point may rely, in part, on the basis of informationand data filed by issuers with various government regulators, information made directlyavailable to the Advisor by the issuers, or information accessed through available sourcesother than the issuers.   Although Hamilton Point evaluates all such information and data andtypically seeks independent corroboration when Hamilton Point considers information to beappropriate and reasonably available, Hamilton Point is not in a position to guarantee thecompleteness, genuineness or accuracy of such information and data.
8. C.  Material Risks of SecuritiesThe primary risk in using fundamental analysis is that while the overall health and positionof a company may be good, market conditions may negatively impact the security. Investingin securities involves the risk of loss. Clients should be prepared to bear potential loss.
Risks related to Equity InvestmentsRegardless of any one company’s particular prospects, a declining stock market may producea decline in prices for all equity securities, which could also result in losses.Smaller Company Risk. Portfolios may contain the securities of small or medium-sizecompanies that may be more susceptible to market downturns, and the prices ofwhich may be more volatile than those of larger companies.  Smaller companiesgenerally have narrower markets and more limited managerial and financialresources than larger, established companies.Risks related to Other Equity Securities. In addition to common stocks, the equitysecurities in a portfolio may include preferred stocks, convertible preferred stocks,convertible bonds, and warrants.  Like common stocks, the value of these equitysecurities may fluctuate in response to many factors, including the activities of theissuer, general market and economic conditions, interest rates, and specific industrychanges.  Convertible securities entitle the holder to receive interest payments or adividend preference until the security matures, is redeemed, or the conversionfeature is exercised.  As a result of the conversion feature, the interest rate or dividendpreference is generally less than if the securities were non-convertible.  Warrantsentitle the holder to purchase equity securities at specific prices for a certain periodof time.  The prices do not necessarily move parallel to the prices of the underlyingsecurities and the warrants have no voting rights, receive no dividends, and have norights with respect to the assets of the issuer.Options. Options allow investors to buy or sell a security at a contracted strike price(not necessarily the current market price) at or within a specific period of time.Clients may pay or collect a premium for buying or selling an option.  Investors
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transact in options to either hedge against potential losses or to speculate on theperformance of the underlying securities.  Options transactions contain a number ofinherent risks, including the partial or total loss of principal in the event that the valueof the underlying security or index does not increase or decrease to the level of therespective strike price.  Holders of options contracts are also subject to default by theoption writer which may be unwilling or unable to perform its contractual obligationsForeign Securities. Investments in foreign securities may be volatile and can declinesignificantly in response to foreign issuer political, regulatory, market or economicdevelopments.  Foreign securities are also subject to interest rate and currencyexchange rate risks.  These risks may be magnified in securities originating inemerging markets.  Foreign securities may also be subject to additional or complextax issues.Competition. Equity securities selected by Hamilton Point for its portfolios typicallyhave significant market competitors and there is no guarantee that a portfoliosecurity will perform better than its competitors and could be subject to riskscompeting with other companies with regard to product lines, technologyadvancements and/or management styles of the competing companies.Currency Risk. Investments in securities or other instruments that are valued in aforeign currency are subject to the risk that the value of a particular currency willchange in relation to one or more other currencies. Factors that may affect currencyvalues are trade balances, the level of short-term interest rates, differences in relativevalues of comparable assets in different currencies, long-term opportunities forinvestment and capital appreciation and political developments.
Risks related to Fixed Income InvestmentsFixed income securities are subject to the risk of an issuer’s ability to meet principal andinterest payments on the obligation (credit risk), and may also be subject to price volatilitydue to such factors as interest rate sensitivity, market perception of the creditworthiness ofthe issuer and general market liquidity (market risk). The market values of fixed incomesecurities tend to vary inversely with the level of interest rates. When economic conditionsappear to be deteriorating, medium to lower rated securities may decline in value due toheightened concern over credit quality, regardless of prevailing interest rates.Credit Risk. Credit risk is the risk that the issuer or guarantor of a debt security orcounterparty to the portfolio’s transactions will be unable or unwilling to make timelyprincipal and/or interest payments, or otherwise will be unable or unwilling to honorits financial obligations.  If the issuer, guarantor, or counterparty fails to pay interest,the portfolio’s income may be reduced.  If the issuer, guarantor, or counterparty failsto repay principal, the value of that security and value of portfolio may be reduced.
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Interest Rate Risk. Interest rate risk is the possibility that bond prices overall willdecline over short or even long periods because of rising interest rates.Municipal Securities. Investments may be made in municipal securities. Municipalsecurities consist of debt obligations issued by state and local governments, or bypublic authorities, to obtain funds to be used for various public facilities, for refundingoutstanding obligations, for general operating expenses and for lending such funds toother public institutions and facilities.  These funds may also be used for certainprivate activity and industrial development bonds issued by, or on behalf of, publicauthorities to obtain funds for the construction, equipment, repair or improvementof privately-operated facilities. General debt obligation bonds are backed by thetaxing power of the issuing municipality. Revenue obligations are backed by therevenue of a project or facility, for example, tolls from a toll bridge. Certificates ofparticipation represent an interest in an underlying obligation or commitment suchas an obligation issued in connection with a leasing arrangement. The payment ofprincipal and interest on private activity and industrial development obligationsgenerally depends solely on the revenues generated by the use of the specifiedfacilities. Some municipal bonds may be insured by commercial insurance policieswhich are meant to pay principal and interest payments to bondholders in the eventthat the issuer defaults. However, the insurance is not a guarantee against loss anddepends upon the creditworthiness of both the insurer and the issuer. Prices andyields on municipal bonds are dependent on a variety of factors, such as the financialcondition of the issuer, general conditions of the municipal bond market, the size of aparticular offering, the maturity of the obligation, and the rating of the issue.Rating Agencies. Ratings assigned by Moody’s and/or S&P and/or Fitch to securitiesacquired in a portfolio reflect only the views of those agencies.  Explanations of thesignificance of ratings should be obtained from Moody’s, S&P and Fitch.  No assurancecan be given that ratings assigned will not be withdrawn or revised downward if, inthe view of Moody’s, S&P or Fitch, circumstances so warrant.
Risks related to Investments in Mutual Funds, Exchange-Traded Funds and Private
Investment VehiclesMutual Funds and Exchange-Traded Funds (“ETFs”). An investment in a mutual fundor ETF involves risk, including the loss of principal. Mutual fund and ETFshareholders are necessarily subject to the risks stemming from the individualissuers of the fund’s underlying portfolio securities. Such shareholders are also liablefor taxes on any fund-level capital gains, as mutual funds and ETFs are required bylaw to distribute capital gains in the event they sell securities for a profit that cannotbe offset by a corresponding loss.Shares of mutual funds are generally distributed and redeemed on an ongoing basisby the fund itself or a broker acting on its behalf.  The trading price at which a share
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is transacted is equal to a fund’s stated daily per share net asset value (“NAV”), plusany shareholders fees (e.g., sales loads, purchase fees, redemption fees).  The per-share-NAV of a mutual fund is calculated at the end of each business day, although theactual NAV fluctuates with intraday changes to the market value of the fund’sholdings.  The trading prices of a mutual fund’s shares may differ significantly fromthe NAV during periods of market volatility, which may, among other factors, lead tothe mutual fund’s shares trading at a premium or discount to actual NAV.Shares of ETFs are listed on securities exchanges and transacted at negotiated pricesin the secondary market.  Generally, ETF shares trade at or near their most recentNAV, which is generally calculated at least once daily for indexed-based ETFs andmore frequently for actively managed ETFs.   However, certain inefficiencies maycause the shares to trade at a premium or discount to their pro rata NAV. There isalso no guarantee that an active secondary market for such shares will develop orcontinue to exist. Generally, an ETF only redeems shares when aggregated as creationunits (usually 50,000 shares or more).  Therefore, if a liquid secondary market ceasesto exist for shares of a particular ETF, a shareholder may have no way to dispose ofsuch shares.Use of Private Collective Investment Vehicles. Hamilton Point recommends thatcertain clients invest in privately placed collective investment vehicles (e.g., hedgefunds, private equity funds, etc.).  Hamilton Point does not directly manage thesevehicles; these investment vehicles retain their own managers who make theinvestment decisions and underlying security selections for the vehicle. Themanagers of these vehicles have broad discretion in selecting the investments.Typically, there are few limitations on the types of securities or other financialinstruments which may be traded or used, and no requirement to diversify. Sometypes of these investment vehicles may trade on margin or otherwise leveragepositions, thereby potentially increasing the risk to the vehicle.  In addition, becauseprivate investment vehicles are not registered investment companies, they are notsubject to the same regulatory reporting and oversight of a registered entity.    Thereare numerous risks in investing in these types of securities.    Clients should consulteach investment’s private placement memorandum and/or other prospectus ordocuments explaining such risks prior to investing.
Item 9 – Disciplinary InformationRegistered investment advisors are required to disclose all material facts regarding any legalor disciplinary events that would be material to your evaluation of an advisor or the integrityof their management. Hamilton Point has no information applicable to this Item.



16

Item 10 – Other Financial Industry Activities and Affiliations

10. A. No Registered RepresentativesHamilton Point management persons are not registered, nor do any management personshave an application pending to register, as a broker-dealer or a registered representative ofa broker-dealer.
10. B. No Other RegistrationsHamilton Point’s management persons are not registered, nor do any management personshave an application pending to register, as a futures commission merchant, commodity pooloperator, a commodity trading advisor, or an associated person of the foregoing entities.
10. C. Material Relationships or ArrangementsHamilton Point has no financial industry affiliations, relationships or material arrangementsthat require disclosure under this section.
10. D. Recommendation of Other Investment AdvisorsHamilton Point may recommend other investment advisors, but it does not receive anycompensation related to its recommendation of other investment advisors.
Item 11 – Code of Ethics

11. A. Code of Ethics DocumentHamilton Point has adopted a Code of Ethics pursuant to Rule 204A-1 of the InvestmentAdvisers Act of 1940, as amended.  A basic tenet of Hamilton Point’s Code of Ethics is thatthe interests of clients are always placed first.  The Code of Ethics includes standards ofbusiness conduct requiring covered persons to comply with the federal securities laws andthe fiduciary duties an investment advisor owes to its clients. Hamilton Point will provide acopy of its Code of Ethics to any client or prospective client upon request.
11. B. Recommendations of Securities and Material Financial InterestsAs a matter of policy, Hamilton Point does not engage in principal transactions or agencycross transactions.  Any exceptions to this policy must be approved in advance by the ChiefCompliance Officer or his designee.
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11. C. Personal TradingHamilton Point has adopted a Code of Ethics intended, among other things, to ensure thatpersonal investing activities by Hamilton Point’s employees are consistent with HamiltonPoint’s fiduciary duty to its clients.  The Code of Ethics includes standards of businessconduct requiring covered persons to comply with the federal securities laws and thefiduciary duties an investment advisor owes to its clients.  For purposes of its Code of Ethics,Hamilton Point has determined that all employees are access persons.All access persons are required to notify Hamilton Point’s Chief Compliance Officer (“CCO”)or his designee in order to pre-clear personal securities transactions in Reportable Securities(as defined on Hamilton Point’s Code of Ethics), IPOs and Limited Offerings.Access persons are permitted to buy or sell securities that it also recommends to clientsconsistent with Hamilton Point’s policies and procedures. In order to avoid potentialconflicts that could be created by personal trading among Hamilton Point access persons,access persons must provide quarterly reports of their personal transactions within 30 daysof the end of each calendar quarter, which may consist of monthly brokerage statements forall reportable accounts in which they have a beneficial interest, to the CCO. Access personsmay direct their brokers to send copies of all brokerage confirmations relating to allreportable personal securities transactions in which they have a beneficial ownershipinterest.  Access persons must also submit statements of their personal holdings inreportable securities as well as information about brokerage accounts to Hamilton Point’sCCO within 10 days after becoming subject to the Code of Ethics and on an annual basisthereafter.The Code also requires that all access persons comply with ethical restraints relating toclients and their accounts, including restrictions on gifts and provisions intended to preventviolations of laws prohibiting insider trading.Hamilton Point is required to treat its clients fairly in relation to potential conflicts of interestor material interests. Hamilton Point has adequate policies and procedures to protect itsclients’ interests and to disclose to clients the possibility of conflicts.  Such policies andprocedures include, but are not limited to, Hamilton Point’s Code of Ethics, personal tradingpolicies, trade aggregation and allocation policies, policies governing outside businessactivities and gifts and entertainment.
11. D.  Timing of Personal TradingSince Hamilton Point access persons may invest in the same securities or related securities(e.g., warrants, options or futures) that Hamilton Point recommends to clients, no accessperson shall buy or sell a Reportable Security on the same day any trades in the security aremade for client accounts, except as provided for in the Code of Ethics. The price paid or
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received by a client account for any security should not be materially affected by a buying orselling interest on the part of an access person, or otherwise result in an inappropriateadvantage to the access person.
Item 12 – Brokerage Practices

12. A. Selection of Broker/DealersHamilton Point generally recommends that clients utilize the brokerage and clearingservices of Fidelity Investments (“Fidelity”). Fidelity allows for Hamilton Point to obtainmany mutual funds without transaction charges and other securities at nominal transactioncharges. The commissions and/or transaction fees charged by Fidelity may be higher orlower than those charged by other broker-dealers.In recommending Fidelity, or any other broker-dealer to its clients, Hamilton Point willconsider their respective financial strength, reputation, execution, pricing, research andservice in addition to the best net price, giving effect to brokerage commissions, spreads andother costs.  Hamilton Point may also apply a number of other judgmental factors deemedrelevant.  In applying these factors, Hamilton Point recognizes that different broker-dealersmay have different execution capabilities with respect to different types of securities.  Thefactors include, but are not limited to:
 Hamilton Point’s knowledge of negotiated commission rates and spreads currentlyavailable;
 the nature of the security being traded;
 the size and type of the transaction;
 the nature and character of the markets for the security to be purchased or sold;
 the desired timing of the trade and speed of execution;
 the activity existing and expected in the market for the particular security;
 the broker-dealer’s access to primary markets and quotation sources;
 the ability of the broker-dealer to effect transactions when a large block of securitiesis involved or where liquidity is limited;
 confidentiality;
 the execution, clearance and settlement capabilities and history as well as thereputation and perceived soundness of the broker-dealer selected and others whichare considered;
 Hamilton Point’s knowledge of actual or apparent operational problems of anybroker-dealer;
 the broker-dealer’s execution services rendered on a continuing basis and in othertransactions;
 the broker-dealer’s access to underwriting offerings and secondary markets;
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 the broker-dealer’s reliability in executing trades, keeping records and accounting forand correcting trade errors;
 the broker-dealer’s ability to accommodate Hamilton Point’s needs with respect toone or more trades including willingness and ability to maintain quality execution inunusual or volatile market conditions and to commit capital by taking positions inorder to complete trades;
 the quality of communication links between Hamilton Point and the broker-dealer;and
 the reasonableness of spreads or commissions.Hamilton Point periodically and systematically will review its policies and proceduresregarding broker-dealer recommendations in light of its duty to obtain best execution for itsclients.Research and Other Soft Dollar BenefitsHamilton Point may pay more than the lowest commission rate available to brokers whoseproprietary research, services, execution abilities, or other legitimate and appropriateservices are particularly helpful in Hamilton Point’s investment decision making process.Such research generally will be used to service all of Hamilton Point’s clients.  These benefitsare not tied to client account transactions (i.e., not “soft dollars”).  The receipt of investmentresearch products and/or services as well as the allocation of the benefit of such investmentresearch products and/or services poses a conflict of interest because Hamilton Point doesnot have to produce or pay for the products or services.As part of this determination, Hamilton Point recognizes some brokerage firms are better atexecuting some types of orders than others. Therefore, it may be in the best interest of theclients to utilize a broker whose commission rates are not the lowest, but whose executionsresult in lower overall transaction costs.  The overriding consideration in selecting brokersfor executing portfolio orders is the maximization of client returns through a combination ofcontrolling transaction and securities costs and seeking the most effective uses of brokers’research and execution capabilities.Hamilton Point may receive from Fidelity computer software and related systems support,which allows Hamilton Point to better monitor client accounts maintained at Fidelity.Hamilton Point may receive this type of software and related support without cost becauseHamilton Point provides investment management services to clients whose accounts andassets are custodied at Fidelity.  The software and related systems support may benefitHamilton Point, but not necessarily all of its clients directly.  While Hamilton Point endeavorsto put client interests first at all times, clients should be aware that Hamilton Point’s receiptof economic benefits from a broker-dealer could create a conflict of interest since thesebenefits may influence Hamilton Point’s choosing of a broker-dealer based upon what theyreceive in the form of software, systems, support, or other services. Hamilton Point
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considers these services as integral to best execution when transacting in client accounts andwould not be able to procure a similar high level of services from a comparable broker dealer.Fidelity may provide certain services to Hamilton Point and its clients from the InstitutionalWealth Services Group, such as duplicate client confirmations and bundled duplicatestatements, trading desk services exclusive to Institutional Wealth Services Groupparticipant and block trading capability to aggregate securities transactions and thenallocate the appropriate shares to client accounts at the average price and access to anelectronic communication network for client order entry and account information.Brokerage for Client ReferralsHamilton Point does not maintain any referral arrangements with broker-dealers.Directed BrokerageWhile Hamilton Point generally selects Fidelity for client accounts, Hamilton Point mayaccept, in limited instances, direction from a client as to which broker-dealer is to be usedfor trades placed in that specific client account.  If the client directs the use of a particularbroker-dealer, Hamilton Point asks that the client also specify in writing (i) general types ofsecurities for which a designated firm should be used and (ii) whether the designated firmshould be used for all transactions, even though Hamilton Point might be able to obtain amore favorable net price and execution from another broker-dealer in particulartransactions.  Clients who, in whole or in part, direct Hamilton Point to use a particularbroker-dealer to execute transactions for their accounts should be aware that transactionsfor a client that directs brokerage are generally unable to be combined or “blocked” forexecution purposes with orders for the same securities for other accounts managed byHamilton Point. As a result, the client may pay higher commissions or other transactioncosts, experience greater spreads, or receive less favorable net prices, on transactions for theaccount than would otherwise be the case if Hamilton Point could negotiate commissionrates or spreads freely, or select broker-dealers based on best execution.  Consequently, bestprice and execution may not be achieved.
12. B. Aggregation of OrdersTransactions for each client generally will be effected independently, unless Hamilton Pointdecides to purchase or sell the same securities for several clients at approximately the sametime. In making investment decisions for the accounts, securities considered for investmentby one account may also be appropriate for another account managed by Hamilton Point.  Onoccasions when the purchase or sale of a security is deemed to be in the best interest of morethan one account, Hamilton Point may, but shall not be obligated to, aggregate or “block”orders for the purchase or sale of securities for all such accounts to the extent consistentwith best execution and the terms of the relevant investment advisory agreements.  Such
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combined or “blocked” trades may be used to facilitate best execution, including negotiatingmore favorable prices, obtaining more timely or equitable execution or reducing overallcommission charges. Blocked trades will generally be allocated pro rata among HamiltonPoint’s clients at an average price according to the purchase and sale orders placed for eachclient on any given day.Aggregation of transactions will occur only when Hamilton Point believes that suchaggregation is consistent with Hamilton Point’s duty to seek best execution and best pricefor clients and is consistent with Hamilton Point’s investment advisory agreement with eachclient for which trades are being aggregated.In the event that Hamilton Point determines that a prorated allocation is not appropriateunder the particular circumstances, the allocation will be made based upon other relevantfactors including, but not limited to (i) when only a small percentage of the order is executed,shares may be allocated to the accounts with the smallest order, or the smallest position, orto an account that is out of line with respect to security or sector weightings relative to otherportfolios, with similar mandates; (ii) allocations may be given to one account when oneaccount has limitations in its investment guidelines which prohibit it from purchasing othersecurities which are expected to produce similar investment results and can be purchasedby other accounts; (iii) if an account reaches an investment guideline limit and cannotparticipate in an allocation, shares may be reallocated to other accounts (possibly due tounforeseen changes in accounts assets after an order is placed); (iv) with respect to saleallocations, allocations may be given to accounts low in cash; (v) in cases when a pro rataallocation of a potential execution would results in a de minimis allocation, the transactionsmay be executed on a pro rata basis among the remaining accounts; or (vi) in cases where asmall proportion of an order is executed in all accounts, shares may be allocated to one ormore accounts on a random basis.As mentioned above, Hamilton Point generally will not aggregate trades for clients that mayhave limited Hamilton Point's brokerage discretion or other client accounts that it managesto the extent that those clients have directed their trading to a particular broker-dealer.Orders for such clients will generally be aggregated only with similar clients and allocated inthe same manner as described above. The same manual process described above will beimplemented for these accounts if random allocation would result in a partial fill for the lastaccount selected.
Item 13 – Review of Accounts

13. A. Frequency and Nature of ReviewHamilton Point will monitor client accounts as part of an ongoing investment advisoryprocess in addition to regular account reviews that are conducted on at least a quarterlybasis.  All 336 Hamilton Point accounts are reviewed by Andrew Burns and/or Richard



22

Woods, both of whom are Principals of the firm. In addition to the quarterly review process,Hamilton Point will attempt to contact advisory clients at least annually to review itsprevious services as well as recommendations made and discuss the impact on each client’saccount from any changes in the client’s financial situation and/or investment objectives.
13. B. Factors That May Trigger an Account Review Outside of Regular ReviewGenerally, client accounts are reviewed as needed depending on factors such as cash flowsin or out of the account, changes in client objectives or restrictions, and changing marketconditions.
13. C. Content and Frequency of ReportsUnless otherwise agreed upon, clients are provided with transaction confirmation noticesand regular summary account statements directly from the broker-dealer or custodian forthe client accounts. Those clients to whom Hamilton Point provides investment advisoryservices will also receive a report from Hamilton Point that may include such relevantaccount and/or market-related information such as an inventory of account holdings andaccount performance on a quarterly basis. Clients should compare the account statementsthey receive from Hamilton Point with those they receive from their custodian.
Item 14 – Client Referrals and Other Compensation

14. A. Compensation from Non-ClientsHamilton Point does not currently receive compensation from non-clients.
14. B. Referral ArrangementsHamilton Point currently has one solicitor arrangement with an individual ("Solicitor") forclient introductions and may add additional Solicitors over time. Whenever a referral fee ispaid, the Solicitor is required to provide the prospective client with a copy of this document(the Brochure) and a separate disclosure statement that includes the following information:

 the Solicitor's name and relationship with Hamilton Point;
 the fact that the Solicitor is being paid a referral fee;
 the amount of the fee; and
 whether the fee paid by the client will be increased above the normal fee schedule inorder to compensate the Solicitor. The prospective client would be required toacknowledge, in writing, the referral arrangement.
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Item 15 – CustodyQualified custodians maintain assets in accounts in the name of the client for the accountsmanaged by Hamilton Point. Clients should receive at least quarterly statements from thebroker-dealer, bank or other qualified custodian that holds and maintains clients’investment assets. Hamilton Point takes steps to ensure that the client’s qualified custodiansends periodic account statements to the client, no less frequently than quarterly, showingall transactions in the account, including fees paid to Hamilton Point.Hamilton Point urges clients to carefully review and compare official custodial records to theaccount statements that Hamilton Point provides. Hamilton Point statements may varyslightly from custodial statements based on accounting procedures, reporting dates, and/orvaluation methodologies of certain securities.
Item 16 – Investment DiscretionHamilton Point is given investment discretion through a limited power-of-attorney includedin the advisory agreement between Hamilton Point and the client.  Through the advisoryagreement, Hamilton Point is authorized to make the following determinations inaccordance with the client’s specified investment objectives without client consultation orconsent before a transaction is effected:

 Which securities to buy or sell;
 The total amount of securities to buy or sell;
 The broker-dealer through whom securities are bought or sold;
 The commission rates at which securities transactions for client accounts areaffected; and
 The prices at which securities are to be bought or sold, which may include dealerspreads or mark-ups and transaction costs.Hamilton Point assumes discretion over the account upon execution of the advisoryagreement with the client and upon notification from custodian that account is ready totrade. Clients may request a limitation on this authority such as identifying certain securitiesnot to be bought and sold.

Item 17 – Voting Client Securities

17. A. Proxy Voting Policies and Procedures
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It is the Advisor’s policy to vote proxies on behalf of clients. For these purposes, HamiltonPoint has engaged Glass Lewis & Co., LLC (“Glass Lewis”) to handle proxy solicitations, makerecommendations and vote proxies on its behalf. If a client chooses to vote their own proxies,they would notify Hamilton Point in writing to request that the proxies be forwarded to themdirectly. Hamilton Point acknowledges its responsibility for identifying potential materialconflicts of interest related to voting proxies. Potential conflicts are mitigated by theengagement of Glass Lewis to vote proxies on its behalf according to pre-determinedguidelines.  Clients may contact Richard Woods (CCO) at 919-636-3765 if they havequestions about a particular proxy solicitation.
Item 18 – Financial Information

18. A. Advance Payment of Fees.Hamilton Point does not require or solicit prepayment of fees of more than $1,200 fromclients, six months or more in advance.
18. B. Financial ConditionHamilton Point has no financial commitments that impair its ability to meet contractualcommitments and fiduciary commitments to clients.
18. C. No Bankruptcy ProceedingsHamilton Point has not been the subject of a bankruptcy proceeding.
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100 Timberhill PlaceSuite 120Chapel Hill, NC  27514(919) 636-3765www.hamiltonpoint.com
THE BROCHURE SUPPLEMENT

PART 2B OF FORM ADV

7/23/2015
This Brochure Supplement provides information about investment personnel which is anaddendum to the Hamilton Point Investment Advisors, LLC Brochure. You should havereceived a copy of that Brochure. Please contact Hamilton Point atrwoods@hamiltonpoint.com or (919) 636-3765 if you did not receive Hamilton Point’sBrochure or if you have any questions about the contents of this supplement.
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ANDREW C. BURNS Born: 1956

Item 2- Educational Background and Business ExperienceEducation: A.B., Economics, Hamilton CollegeBusiness Experience:Hamilton Point Investment Advisors, LLC June 2007 – PresentPresident, Chief Investment OfficerStrategic Investment Advisors, Inc. October 1992 – April 2007President
Item 3- Disciplinary Information. Mr. Burns has no reportable disciplinary history.
Item 4- Other Business Activities. No reportable outside business activities.
Item 5- Additional Compensation. No reportable additional compensation.
Item 6 – Supervision. Mr. Burns is President of Hamilton Point Investment Advisors, LLC.He can be reached at (919) 636-3765.
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RICHARD S. WOODS Born: 1976

Item 2 - Educational, Background and Business ExperienceEducation: A.B., Public Policy Studies, Duke University; M.B.A., Duke University Fuqua School of BusinessProfessional Designations: Mr. Woods has been awarded the use of the Chartered Financial Analyst®(CFA®)* designation and the Certified Private Wealth Advisor® (CPWA®)** designation by the CFAInstitute.*The CFA® charter is a credential awarded by the CFA Institute to individuals who meet its education,examination, sponsorship, experience and ethics requirements.  To earn a CFA® charter, eligiblecandidates must have four years of qualified investment work experience, become a member of the CFAInstitute, adhere to the Code of Ethics and Standards of Professional Conduct on an ongoing basis, andcomplete the CFA® program, which requires the passage of three separate six-hour examinations.  Topicstested by the CFA Institute include ethical standards, quantitative methods, economics, financial reporting,corporate finance, equities, fixed income, derivatives, alternative investments, and portfolio management.For additional information about this credential, please refer directly to the website of the issuingorganization.**The Certified Private Wealth Advisor® (CPWA®) certification is awarded by the InvestmentManagement Consultants Association®. To attain the certification, candidates must meet all eligibilityrequirements, including a minimum of five years of experience in financial services or delivering servicesto high-net-worth clients, complete a six month online prestudy, successfully complete an educationprogram, pass a four-hour examination, sign a license agreement and satisfy ongoing renewalrequirements. For additional information about this credential, please refer directly to the website of theissuing organization.Business Experience:Hamilton Point Investment Advisors, LLC June 2007 - PresentChief Operating Officer, Chief Compliance OfficerCNN Worldwide October 2006 - June 2007Senior Manager of Finance & Deal AnalysisChatham Capital August 2004 - October 2006Associate
Item 3 - Disciplinary Information. Mr. Woods has no reportable disciplinary history.
Item 4- Other Business Activities. No reportable outside business activities.
Item 5- Additional Compensation. No reportable additional compensation
Item 6- Supervision. Mr. Woods is Chief Operating Officer and a Principal of Hamilton Point InvestmentAdvisors, LLC.  Mr. Andrew C. Burns, President is generally responsible for supervising all advisoryactivities performed by representatives of the firm.  He can be reached at (919) 636-3765.
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NATHAN G. BYRD Born:  1984

Item 2 - Educational, Background and Business ExperienceEducation: B.S. , Mathematical Economics, Wake Forest University; M.B.A., The University of NorthCarolina, Chapel Hill, Kenan-Flagler Business SchoolProfessional Designations:Mr. Byrd has been awarded the use of the Chartered Financial Analyst® (CFA®)* designation by the CFAInstitute and Certified Financial Planner® (CFP®)** designation by the CFP Board.*The CFA® charter is a credential awarded by the CFA Institute to individuals who meet its education,examination, sponsorship, experience and ethics requirements.  To earn a CFA® charter, eligiblecandidates must have four years of qualified investment work experience, become a member of the CFAInstitute, adhere to the Code of Ethics and Standards of Professional Conduct on an ongoing basis, andcomplete the CFA® program, which requires the passage of three separate six-hour examinations.  Topicstested by the CFA Institute include ethical standards, quantitative methods, economics, financial reporting,corporate finance, equities, fixed income, derivatives, alternative investments, and portfolio management.For additional information about this credential, please refer directly to the website of the issuingorganization.**The CFP® certification is granted by Certified Financial Planner Board of Standards, Inc. (CFP Board).To attain the certification, the candidate must complete the required educational, examination andexperience requirements set forth by CFP Board.  Certain designations, such as the CPA®, CFA® and othersmay satisfy the majority of the education component, and allow a candidate to sit for the CFP® CertificationExamination upon completion of a Capstone Course.  The 6-hour exam is administered in a computer-based-testing format.  At least 3 years of qualifying full-time work experience are required for certification.Qualifying experience includes work in the area of the delivery of the personal financial planning processto clients, the direct support or supervision of others in the personal financial planning process, or teachingall, or any portion, of the personal financial planning process.  In order to use the designation, CFP®professionals are required to complete 20 hours of CFP board certified continuing education annually.Business Experience:Hamilton Point Investment Advisors, LLC March 2013 - PresentVice President of ResearchAltrius Capital Management June 2011 – February 2013Portfolio ManagerOak Value Capital Management June 2010 – September 2010InternUniversity of North Carolina, Kenan-Flagler Business School August 2009 – June 2011M.B.A. CandidateWachovia Wealth Management July 2007 – May 2009Portfolio Manager
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Item 3- Disciplinary Information. Mr. Byrd has no reportable disciplinary history.
Item 4- Other Business Activities. No reportable outside business activities.
Item 5- Additional Compensation. No reportable additional compensation
Item 6- Supervision. Mr. Andrew C. Burns, President is generally responsible for supervising alladvisory activities performed by representatives of the firm.  He can be reached at (919) 636-3765.
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MARTHA H. FORD Born: 1961

Item 2- Educational Background and Business ExperienceEducation: B.S., Business Management, Gardner-Webb University; A.A., Banking & Finance, ForsythTechnical Community CollegeBusiness Experience:Hamilton Point Investment Advisors, LLC May 2010 – PresentOperations ManagerDeutsche Bank Securities, Inc. July 2003 – April 2009Registered Sales Associate
Item 3- Disciplinary Information. Mrs. Ford has no reportable disciplinary history.
Item 4- Other Business Activities. No reportable outside business activities.
Item 5- Additional Compensation. No reportable additional compensation.
Item 6- Supervision. Mr. Andrew C. Burns, President is generally responsible for supervising alladvisory activities performed by representatives of the firm.  He can be reached at (919) 636-3765.


