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Item 2 Material Changes

Material Changes

In the past we have offered or delivered information about our qualifications and business
practices to clients on at least an annual basis. Pursuant to new SEC Rules, we will ensure that you
receive a summary of material changes that includes an offer to provide a copy of the updated
brochure and where it may be obtained within 120 days of the close of our business' fiscal year.
We will provide other ongoing disclosure information about material changes as necessary. We
will provide you with a new Brochure as necessary based on changes or new information, at any
time, without charge.

The following are material changes since the last annual update. The date of our last annual update
of this brochure was March 21, 2014.

Material Change: No material changes to report.

Our Brochure may be requested by contacting us in writing at 8400 E. Prentice Ave. Suite 1360,
Greenwood Village, CO, 80111.

Additional information about Valued Investment Partners, LLC (hereafter called VIP) is also
available via the SEC's web site www.adviserinfo.sec.gov. The SEC's web site also provides
information about any persons affiliated with VIP who are registered, or are required to be
registered, as investment adviser representatives of VIP.
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Item 4 Advisory Business

Advisory Business

Valued Investment Partners, LLC (VIP) is a Registered Investment Advisory Firm registered with
the United States Securities and Exchange Commission. The firm was formed in January of 2006
through the combination of Campbell Financial Group and Norris Advisory Services. The two
principals of the firm, Robert L. Campbell and Michael J. Norris, have each been in financial
services for over 20 years.

The majority of our business is ongoing investment management of clients' portfolios. For
safekeeping, VIP utilizes large independent custodial firms to hold all client assets. Client funds
are not commingled with the funds of other clients or the funds of VIP or any other party.

For ongoing investment management, we will attempt to determine a clients needs, tolerance for
risk, time frame for which the monies are to be invested, client's financial condition, current
income needs, tax considerations, liquidity needs, other investments of the client, etc. This process
will be done through a personal interview with the client and may include a written questionnaire
where we consider it to be helpful in tailoring an investment portfolio to fit the client's
needs/desires. VIP will manage a client's investment portfolio in a manner consistent with the
investment objectives of the client and any investment guidelines that may be stipulated by the
client. Client portfolios will generally consist of mutual funds and exchange listed securities.

Upon request, VIP provides reviews and/or consultation on an hourly or fixed fee arrangement for
such things as allocation of assets, mutual fund research and selection, financial planning,
retirement planning, tax planning, etc.

VIP's clients include retirees, professionals, owners of small businesses, executives of
publicly-held companies, trust accounts, IRA owners, qualified retirement plans, individuals
receiving an inheritance, divorce settlements, selling a business and lump-sum distributions from a
pension/profit sharing plan. A substantial number of our clients come through referrals of existing
clients, CPA's and attorneys.

As of December 31, 2014, VIP managed $204,888,000 of client assets on a discretionary basis and
managed no client assets on a non-discretionary basis.




Item 5 Fees and Compensation

Fees and Compensation

For investment management services, each client's fees are detailed in a written Investment
Management Agreement. The annual rate charged for services will generally be from .25% to
1.25%. Fees will not exceed 2% of the assets managed on an annual basis. A one-time fee of $500
may be charged with the establishment of a new account. Permanent money market reserves,
securities transferred and securities purchased at client direction can be exempt from fees if agreed
to by VIP and the client. VIP and the client may also agree on a fixed fee arrangement for the
work to be performed. Fees are generally based on a sliding scale, with larger accounts paying a
lower overall percentage fee than smaller accounts. The Investment Management Agreement is
continuous but may be terminated by either party at any time, with ten days written notice.

VIP bills most fees on a quarterly basis. Clients are generally billed in advance during the first half
of each calendar quarter based on the previous quarter's account value. In certain circumstances,
VIP may bill semi-annually in advance. Clients may elect to pay fees directly to VIP or authorize
VIP to debit fees from their account(s). Management fees are prorated for deposits and
withdrawals made during the calendar quarter (with the exception of de minimis fee adjustments).
Accounts initiated or terminated during a calendar quarter will be charged a prorated fee. Upon
termination of any account, any prepaid, unearned fees will be promptly refunded, and any earned,
unpaid fees will be due and payable. Fees may be negotiated, reduced, or waived at the discretion
of VIP.

VIP's fees are exclusive of brokerage commissions, transaction fees, and other related costs and
expenses which shall be incurred by the client. Mutual funds and exchange traded funds (ETF's)
charge internal management fees, which are disclosed in a fund's prospectus. Clients may also
incur certain charges imposed by custodians, brokers, mutual funds, ETF's, exchange traded notes
(ETN's) and other third parties, such as fees charged by managers, custodial fees, transfer taxes,
wire transfer, electronic fund fees, and other fees and taxes on brokerage accounts and securities
transactions. Such charges, fees and commissions are exclusive of and in addition to VIP's fee, and
VIP shall not receive any portion of these commissions, fees, and costs.

Fees charged for consultation not related to investment management services are detailed in a
Consulting Agreement between VIP and the client. Fees may be a fixed fee arrangement or at an
hourly rate, not to exceed $300 per hour. Fees may be billed in advance, after the work is
completed, or both. (See Continuation Page 5 at the end of this document)
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Item 6 Performance-Based Fees and Side-By-Side Management

Performance-Based Fees and Side-By-Side Management

VIP does not charge any performance-based fees; where the percent of fee charged is based on the
performance of the client's account(s).




Item 7 Types of Clients

Types of Clients

VIP provides investment management services to individuals, families, trusts, profit-sharing plans,
charitable institutions, and small businesses. While not required, we recommend a minimum
account size of $100,000 for our investment management services.




Item 8 Methods of Analysis, Investment Strategies and Risk of Loss

Methods of Analysis, Investment Strategies and Risk of Loss

The ways we evaluate and decide which securities to purchase in your account may include the
following:

Fundamental Analysis - We use public information to evaluate securities. This includes history,
management, and cost and expenses of buying and holding the security. If the security is a mutual
fund or an exchange traded fund, we consider the methods used by the management team to select
securities for the fund. There is a risk that the information we use may be incomplete or that the
information might change without our knowledge. There is no guarantee that the information
obtained will lead to a profitable selection.

Comparative Analysis - We use information, publications, and software available to us to
compare a security to other similar securities. For example, if we are buying a mutual fund for
your account, we may compare it to other similar mutual funds. Comparison items may include
past performance, past volatility, fund management, and fund expenses. There is no guarantee that
this comparison will lead to a profitable selection.

Technical Analysis and Charting - For some securities, we may view charts showing past
performance, volatility, and price ranges. The security may be compared to market indexes or to
other securities. Technical factors, such as whether the security price is above or below a moving
average, may be considered. There is no guarantee that this method of analysis will lead to a
profitable selection.

Overall Market Analysis - We may consider whether the overall market or specific sectors of the
market are fairly valued, overvalued, or undervalued. This analysis may include review of the
opinions of outside respected market analysts and may include chart analysis. This analysis may
help us determine how to invest your portfolio and what parts of the market to overweight or
underweight in your portfolio. There is no guarantee that this analysis will be correct or that it will
lead to a profitable decision. (See Continuation Page 8 at the end of this document)




Item 9 Disciplinary Information

Disciplinary Information

Registered investment advisers are required to disclose all material facts regarding any legal or
disciplinary events that would be material to your evaluation of VIP or the integrity of VIP's
management.

The Principals of VIP, Robert L. Campbell and Michael J. Norris, nor any other personnel of VIP
have ever incurred a formal complaint from a client. Additionally, neither VIP nor any
management person of VIP has been involved in any past civil, criminal, administrative, or self
regulatory organization proceeding. Therefore, VIP has no disciplinary information to report.




Item 10 Other Financial Industry Activities and Affiliations

Other Financial Industry Activities and Affiliations

As discussed in the Fees and Compensation section, the principals maintain insurance licenses.
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Item 11 Code of Ethics, Participation or Interest in Client Transactions and Personal Trading

Code of Ethics, Participation of Interest in Client Transactions and Personal Trading

VIP has adopted a Code of Ethics pursuant to SEC rule 204A-1 for all supervised persons of the
firm describing its high standard of business conduct, and fiduciary duty to its clients. The Code of
Ethics is designed to ensure that all personnel obey Federal securities law and all applicable rules
and regulations of the SEC; ensure all personnel acknowledge their fiduciary obligation to clients;
provide client protection through safeguarding material nonpublic information relating to clients
security holdings and transactions. All supervised persons at VIP must acknowledge the terms of
the Code of Ethics annually, or as amended.

Subject to satisfying this policy and applicable laws, all supervised persons and employees of VIP
and its affiliates may trade for their own accounts in securities which are recommended to and/or
purchased for VIP's clients. The Code of Ethics is designed to assure that the personal securities
transactions, activities and interests of the employees of VIP will not interfere with (i) making
decisions in the best interest of advisory clients and (ii) implementing such decisions while, at the
same time, allowing employees to invest for their own accounts. In addition, the Code requires
personnel to report holdings and transactions, which involve a beneficial interest, no less than
annually. The report on transactions will be no less than quarterly and is due within 30 days of the
end of the calendar quarter. Employee trading is monitored under the Code of Ethics to guard
against conflicts of interest between VIP and its clients.

Certain client accounts may trade in the same securities on an aggregated basis when consistent
with VIP's obligation of best execution. In such circumstances, client accounts will share costs
equally and receive securities at a total average price. VIP will retain records of the trade order and
its allocation. Completed orders will be allocated according to established policy requiring fair and
equitable treatment of clients. VIP personnel will not receive preferential treatment or preferential
pricing.

VIP's clients or prospective clients may request a copy of the firm's Code of Ethics by contacting
us in writing at 8400 E. Prentice Ave. Suite 1360, Greenwood Village, CO, 80111.
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Item 12 Brokerage Practices

Brokerage practices

VIP generally recommends Charles Schwab & Co, Inc. (Schwab) as the third party custodian for
investment management accounts and the broker-dealer for security transactions. VIP and Schwab
are separate legal entities and VIP does not receive any direct monetary incentive from Schwab to
direct business to Schwab. VIP does not normally receive client referrals from Schwab and does
not compensate Schwab for client referrals.

Schwab has been selected as our primary custodian and broker-dealer based on:

-The wide range of services provided to VIP that aid in the efficient management of client
accounts

-The competitiveness of commissions and fees charged

-The availability of technology and a web-based platform for account management and security
trading

-Schwab's history of providing excellent service to advisors and their clients

-The breadth of investment products available to clients

VIP does not receive any unique services from Schwab that are not available to other investment
advisory firms similar in size to VIP. VIP does benefit from the services provided and from the
research and security information available. Most of the information and services received is also
of benefit to our clients. VIP, however, may receive some information and services from Schwab
that is solely of benefit to VIP (such as educational conferences and industry related publications).
VIP purchases portfolio management software from Schwab. The software is available to advisory
firms that do not utilize Schwab as a custodian, but Schwab may offer preferred pricing to firms
that utilize Schwab.

VIP acknowledges that the total package of services and products available at Schwab, along with
our history of being well-served by Schwab, gives us a strong reason to continue doing business
with Schwab. This may present a conflict in doing business with a client that has a preference for
another custodian or broker-dealer.

When appropriate or required, a custodian other than Schwab may be used. In such cases, no
compensation or referral will be received by VIP.
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Item 13 Review of Accounts

Review of Accounts

For investment management clients, VIP monitors client's investments and performs periodic
reviews to assure that the portfolio is being managed consistent with the client's needs and
objectives. In person reviews occur as requested. Robert L. Campbell or Michael J. Norris oversee
all reviews.

Clients receive a trade confirmation slip from their account's custodian as transactions occur. In
addition, they receive a monthly or quarterly statement from the custodian of their investments.
Investment management clients that pay fees on a regular basis receive a quarterly report from
VIP. The report includes a portfolio position report and a “market” letter.
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Item 14 Client Referrals and Other Compensation

Client Referrals and Other Compensation

VIP does not engage solicitors or contract with any party to receive a referral of new clients or
prospects.

14




Item 15 Custody

Custody

Clients should receive at least quarterly statements from the broker-dealer, bank, insurance
company or other qualified custodians that hold and maintain client's investment assets. VIP urges
clients to carefully review such statements and compare such official custodial records to the
account statements that we may provide you. Our statements may vary from custodial statements
based on accounting procedures, reporting dates, or valuation methodologies of certain securities.
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Item 16 Investment Discretion

Investment Discretion

VIP usually receives discretionary authority from the client at the outset of an investment
management relationship to select the security and amount of securities to be bought or sold. In all
cases, such discretion is to be exercised in a manner consistent with the stated investment
objectives for the particular client account.

When selecting securities and determining amounts, VIP observes the investment policy,
limitations and restrictions of the clients for which it advises. Investment restrictions on client's
account(s) must be provided to VIP in writing. Clients may direct VIP to purchase or hold specific
securities in their account(s).
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Item 17 Voting Client Securities

Voting Client Securities

VIP may vote proxies on behalf of a client only when the client has specifically authorized proxy
voting by VIP. In voting proxies, VIP will always do so with the best interests of the Client as the
basis for the proxy vote.

Principals and employees of VIP may own one or more of the same securities as a client.
Therefore, it is possible a client's shares will be included on a proxy not only with other clients of
VIP but also with shares owned by VIP personnel. When this situation exists, the proxy will be
voted with the best interest of the client and irrespective of the interests of VIP personnel. On the
rare occasion where VIP has a conflict of interest, the conflict will be disclosed to the client and
client consent will be obtained before voting the proxy. The client will be provided pertinent
information on the shareholder vote and the conflict.

Clients who have assigned VIP authorization to vote their proxy may give VIP instructions on how
to vote their proxy, provided that the client's shares are the only shares on the proxy and are not
included with the shares of other VIP clients owning the same security.

Clients can obtain a record of how their proxies were voted upon a written request to VIP.

Clients will be provided with a copy of VIP's Proxy Voting Policy upon request.
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Item 18 Financial Information

Financial Information

Registered investment advisers are required to provide certain financial information or disclosures
about their financial condition. VIP has no financial commitment that impairs its ability to meet
contractual and fiduciary commitments to clients, and has not been the subject of a bankruptcy
proceeding. VIP does not require or solicit prepayment of more than $1,200 in fees per client, six
months or more in advance.
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Item 19 Requirements for State-Registered Advisers
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Clients have a five day right of recession on all contracts and may terminate the agreement within
five business days from the date of the agreement, with a full refund of all fees paid and with no
penalty.

Robert L. Campbell and Michael J. Norris, Principals of VIP, are licensed to sell life insurance and
annuities. In prior years, both individuals sold insurance products and earned a commission on the
sale of the products. If VIP believes a certain type of insurance product is in the best interest of
the client, VIP may refer the client to an outside party not affiliated with VIP. If any personnel of
VIP should receive a referral fee or share in any commission that was realized from a client
purchasing a product, that information would be fully disclosed to the client.
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Our investment strategies and overall portfolio management are based on your investment
objectives, investment time frame and risk tolerance, your need for cash withdrawals from the
portfolio and any directions or restrictions you may have provided us. Most portfolios are
diversified and hold a mixture of different types of funds or securities. Most portfolios are
managed for long-term returns and the securities in the portfolio can be held for several months or
an extended period of time. At times, when considered appropriate, we may make short-term
trades in the portfolio. There is no guarantee that our investment and portfolio management
strategies will be successful and there is always a risk of loss or a decline in portfolio value.

We use a wide range of securities to manage portfolios. We use open-end no-load mutual funds in
most portfolios. We also may use closed-end funds, exchange-traded funds or notes, individual
stocks, individual bonds and notes, and various forms of cash equivalent securities (such as money
market funds and certificates of deposit). Options, annuities, and structured notes may be used if
considered appropriate, but only after discussing them with you. All of the securities used (with
the exception of some of the cash equivalents) go up and down in price. There is no guarantee a
security used in your portfolio will go up in price and there is a risk of loss.

Risk of Loss. There is no guarantee that your portfolio will go up in value. Investing in
securities involves risk of loss that you must be willing to bear.
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	Text4: Advisory Business
Valued Investment Partners, LLC (VIP) is a Registered Investment Advisory Firm registered with the United States Securities and Exchange Commission. The firm was formed in January of 2006 through the combination of Campbell Financial Group and Norris Advisory Services. The two principals of the firm, Robert L. Campbell and Michael J. Norris, have each been in financial services for over 20 years.
 
The majority of our business is ongoing investment management of clients' portfolios. For safekeeping, VIP utilizes large independent custodial firms to hold all client assets. Client funds are not commingled with the funds of other clients or the funds of VIP or any other party.
 
For ongoing investment management, we will attempt to determine a clients needs, tolerance for risk, time frame for which the monies are to be invested, client's financial condition, current income needs, tax considerations, liquidity needs, other investments of the client, etc. This process will be done through a personal interview with the client and may include a written questionnaire where we consider it to be helpful in tailoring an investment portfolio to fit the client's needs/desires. VIP will manage a client's investment portfolio in a manner consistent with the investment objectives of the client and any investment guidelines that may be stipulated by the client. Client portfolios will generally consist of mutual funds and exchange listed securities.
 
Upon request, VIP provides reviews and/or consultation on an hourly or fixed fee arrangement for such things as allocation of assets, mutual fund research and selection, financial planning, retirement planning, tax planning, etc.
 
VIP's clients include retirees, professionals, owners of small businesses, executives of publicly-held companies, trust accounts, IRA owners, qualified retirement plans, individuals receiving an inheritance, divorce settlements, selling a business and lump-sum distributions from a pension/profit sharing plan.  A substantial number of our clients come through referrals of existing clients, CPA's and attorneys.
 
As of December 31, 2014, VIP managed $204,888,000 of client assets on a discretionary basis and managed no client assets on a non-discretionary basis.
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	Text5: Fees and Compensation
For investment management services, each client's fees are detailed in a written Investment Management Agreement. The annual rate charged for services will generally be from .25% to 1.25%.  Fees will not exceed 2% of the assets managed on an annual basis. A one-time fee of $500 may be charged with the establishment of a new account. Permanent money market reserves, securities transferred and securities purchased at client direction can be exempt from fees if agreed to by VIP and the client. VIP and the client may also agree on a fixed fee arrangement for the work to be performed. Fees are generally based on a sliding scale, with larger accounts paying a lower overall percentage fee than smaller accounts. The Investment Management Agreement is continuous but may be terminated by either party at any time, with ten days written notice.  
VIP bills most fees on a quarterly basis. Clients are generally billed in advance during the first half of each calendar quarter based on the previous quarter's account value. In certain circumstances, VIP may bill semi-annually in advance. Clients may elect to pay fees directly to VIP or authorize VIP to debit fees from their account(s). Management fees are prorated for deposits and withdrawals made during the calendar quarter (with the exception of de minimis fee adjustments). Accounts initiated or terminated during a calendar quarter will be charged a prorated fee. Upon termination of any account, any prepaid, unearned fees will be promptly refunded, and any earned, unpaid fees will be due and payable. Fees may be negotiated, reduced, or waived at the discretion of VIP.
VIP's fees are exclusive of brokerage commissions, transaction fees, and other related costs and expenses which shall be incurred by the client. Mutual funds and exchange traded funds (ETF's) charge internal management fees, which are disclosed in a fund's prospectus. Clients may also incur certain charges imposed by custodians, brokers, mutual funds, ETF's, exchange traded notes (ETN's) and other third parties, such as fees charged by managers, custodial fees, transfer taxes, wire transfer, electronic fund fees, and other fees and taxes on brokerage accounts and securities transactions. Such charges, fees and commissions are exclusive of and in addition to VIP's fee, and VIP shall not receive any portion of these commissions, fees, and costs. 
Fees charged for consultation not related to investment management services are detailed in a Consulting Agreement between VIP and the client. Fees may be a fixed fee arrangement or at an hourly rate, not to exceed $300 per hour. Fees may be billed in advance, after the work is completed, or both. (See Continuation Page 5 at the end of this document)
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	Text6: Performance-Based Fees and Side-By-Side Management
VIP does not charge any performance-based fees; where the percent of fee charged is based on the performance of the client's account(s).
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	Text7: Types of Clients
VIP provides investment management services to individuals, families, trusts, profit-sharing plans, charitable institutions, and small businesses. While not required, we recommend a minimum account size of $100,000 for our investment management services. 
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	Text8: Methods of Analysis, Investment Strategies and Risk of Loss
The ways we evaluate and decide which securities to purchase in your account may include the following:
Fundamental Analysis  - We use public information to evaluate securities. This includes history, management, and cost and expenses of buying and holding the security. If the security is a mutual fund or an exchange traded fund, we consider the methods used by the management team to select securities for the fund. There is a risk that the information we use may be incomplete or that the information might change without our knowledge. There is no guarantee that the information obtained will lead to a profitable selection.
Comparative Analysis  - We use information, publications, and software available to us to compare a security to other similar securities. For example, if we are buying a mutual fund for your account, we may compare it to other similar mutual funds. Comparison items may include past performance, past volatility, fund management, and fund expenses. There is no guarantee that this comparison will lead to a profitable selection.
Technical Analysis and Charting  - For some securities, we may view charts showing past performance, volatility, and price ranges. The security may be compared to market indexes or to other securities. Technical factors, such as whether the security price is above or below a moving average, may be considered. There is no guarantee that this method of analysis will lead to a profitable selection.
Overall Market Analysis  - We may consider whether the overall market or specific sectors of the market are fairly valued, overvalued, or undervalued. This analysis may include review of the opinions of outside respected market analysts and may include chart analysis. This analysis may help us determine how to invest your portfolio and what parts of the market to overweight or underweight in your portfolio. There is no guarantee that this analysis will be correct or that it will lead to a profitable decision. (See Continuation Page 8 at the end of this document)
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	Text9:  
Disciplinary Information
Registered investment advisers are required to disclose all material facts regarding any legal or disciplinary events that would be material to your evaluation of VIP or the integrity of VIP's management. 
The Principals of VIP, Robert L. Campbell and Michael J. Norris, nor any other personnel of VIP have ever incurred a formal complaint from a client. Additionally, neither VIP nor any management person of VIP has been involved in any past civil, criminal, administrative, or self regulatory organization proceeding. Therefore, VIP has no disciplinary information to report.
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	Text10: Other Financial Industry Activities and Affiliations
As discussed in the Fees and Compensation section, the principals maintain insurance licenses. 
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	Text11: Code of Ethics, Participation of Interest in Client Transactions and Personal Trading
VIP has adopted a Code of Ethics pursuant to SEC rule 204A-1 for all supervised persons of the firm describing its high standard of business conduct, and fiduciary duty to its clients. The Code of Ethics is designed to ensure that all personnel obey Federal securities law and all applicable rules and regulations of the SEC; ensure all personnel acknowledge their fiduciary obligation to clients; provide client protection through safeguarding material nonpublic information relating to clients security holdings and transactions. All supervised persons at VIP must acknowledge the terms of the Code of Ethics annually, or as amended.  
 
Subject to satisfying this policy and applicable laws, all supervised persons and employees of VIP and its affiliates may trade for their own accounts in securities which are recommended to and/or purchased for VIP's clients. The Code of Ethics is designed to assure that the personal securities transactions, activities and interests of the employees of VIP will not interfere with (i) making decisions in the best interest of advisory clients and (ii) implementing such decisions while, at the same time, allowing employees to invest for their own accounts. In addition, the Code requires personnel to report holdings and transactions, which involve a beneficial interest, no less than annually. The report on transactions will be no less than quarterly and is due within 30 days of the end of the calendar quarter. Employee trading is monitored under the Code of Ethics to guard against conflicts of interest between VIP and its clients.
 
Certain client accounts may trade in the same securities on an aggregated basis when consistent with VIP's obligation of best execution. In such circumstances, client accounts will share costs equally and receive securities at a total average price. VIP will retain records of the trade order and its allocation. Completed orders will be allocated according to established policy requiring fair and equitable treatment of clients. VIP personnel will not receive preferential treatment or preferential pricing.  
VIP's clients or prospective clients may request a copy of the firm's Code of Ethics by contacting us in writing at 8400 E. Prentice Ave. Suite 1360, Greenwood Village, CO, 80111.
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	Text12: Brokerage practices
 
VIP generally recommends Charles Schwab & Co, Inc. (Schwab) as the third party custodian for investment management accounts and the broker-dealer for security transactions. VIP and Schwab are separate legal entities and VIP does not receive any direct monetary incentive from Schwab to direct business to Schwab. VIP does not normally receive client referrals from Schwab and does not compensate Schwab for client referrals.
 
Schwab has been selected as our primary custodian and broker-dealer based on:
 
-The wide range of services provided to VIP that aid in the efficient management of client accounts
-The competitiveness of commissions and fees charged
-The availability of technology and a web-based platform for account management and security   trading
-Schwab's history of providing excellent service to advisors and their clients
-The breadth of investment products available to clients
 
VIP does not receive any unique services from Schwab that are not available to other investment advisory firms similar in size to VIP. VIP does benefit from the services provided and from the research and security information available. Most of the information and services received is also of benefit to our clients. VIP, however, may receive some information and services from Schwab that is solely of benefit to VIP (such as educational conferences and industry related publications). VIP purchases portfolio management software from Schwab. The software is available to advisory firms that do not utilize Schwab as a custodian, but Schwab may offer preferred pricing to firms that utilize Schwab.
VIP acknowledges that the total package of services and products available at Schwab, along with our history of being well-served by Schwab, gives us a strong reason to continue doing business with Schwab. This may present a conflict in doing business with a client that has a preference for another custodian or broker-dealer.
When appropriate or required, a custodian other than Schwab may be used. In such cases, no compensation or referral will be received by VIP.
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	Text13: Review of Accounts
For investment management clients, VIP monitors client's investments and performs periodic reviews to assure that the portfolio is being managed consistent with the client's needs and objectives.  In person reviews occur as requested. Robert L. Campbell or Michael J. Norris oversee all reviews.
Clients receive a trade confirmation slip from their account's custodian as transactions occur. In addition, they receive a monthly or quarterly statement from the custodian of their investments. Investment management clients that pay fees on a regular basis receive a quarterly report from VIP. The report includes a portfolio position report and a “market” letter.
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	Text14: Client Referrals and Other Compensation
VIP does not engage solicitors or contract with any party to receive a referral of new clients or prospects. 
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	Text15: Custody
Clients should receive at least quarterly statements from the broker-dealer, bank, insurance company or other qualified custodians that hold and maintain client's investment assets. VIP urges clients to carefully review such statements and compare such official custodial records to the account statements that we may provide you. Our statements may vary from custodial statements based on accounting procedures, reporting dates, or valuation methodologies of certain securities.  
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	Text16: Investment Discretion
VIP usually receives discretionary authority from the client at the outset of an investment management relationship to select the security and amount of securities to be bought or sold. In all cases, such discretion is to be exercised in a manner consistent with the stated investment objectives for the particular client account.
 
When selecting securities and determining amounts, VIP observes the investment policy, limitations and restrictions of the clients for which it advises. Investment restrictions on client's account(s) must be provided to VIP in writing. Clients may direct VIP to purchase or hold specific securities in their account(s).
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	Text17: Voting Client Securities
VIP may vote proxies on behalf of a client only when the client has specifically authorized proxy voting by VIP.  In voting proxies, VIP will always do so with the best interests of the Client as the basis for the proxy vote.  
Principals and employees of VIP may own one or more of the same securities as a client.  Therefore, it is possible a client's shares will be included on a proxy not only with other clients of VIP but also with shares owned by VIP personnel. When this situation exists, the proxy will be voted with the best interest of the client and irrespective of the interests of VIP personnel. On the rare occasion where VIP has a conflict of interest, the conflict will be disclosed to the client and client consent will be obtained before voting the proxy. The client will be provided pertinent information on the shareholder vote and the conflict.
Clients who have assigned VIP authorization to vote their proxy may give VIP instructions on how to vote their proxy, provided that the client's shares are the only shares on the proxy and are not included with the shares of other VIP clients owning the same security.
Clients can obtain a record of how their proxies were voted upon a written request to VIP.
Clients will be provided with a copy of VIP's Proxy Voting Policy upon request.
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	Text18: Financial Information
Registered investment advisers are required to provide certain financial information or disclosures about their financial condition. VIP has no financial commitment that impairs its ability to meet contractual and fiduciary commitments to clients, and has not been the subject of a bankruptcy proceeding. VIP does not require or solicit prepayment of more than $1,200 in fees per client, six months or more in advance. 
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	Text19: 
	Text20: 
	Text21: 
	Text22: 
	Text23: 
	Text24: Clients have a five day right of recession on all contracts and may terminate the agreement within five business days from the date of the agreement, with a full refund of all fees paid and with no penalty.
Robert L. Campbell and Michael J. Norris, Principals of VIP, are licensed to sell life insurance and annuities. In prior years, both individuals sold insurance products and earned a commission on the sale of the products.  If VIP believes a certain type of insurance product is in the best interest of the client, VIP may refer the client to an outside party not affiliated with VIP. If any personnel of VIP should receive a referral fee or share in any commission that was realized from a client purchasing a product, that information would be fully disclosed to the client.
 
 
	Text25: 
	Text26: 
	Text27: Our investment strategies and overall portfolio management are based on your investment objectives, investment time frame and risk tolerance, your need for cash withdrawals from the portfolio and any directions or restrictions you may have provided us. Most portfolios are diversified and hold a mixture of different types of funds or securities. Most portfolios are managed for long-term returns and the securities in the portfolio can be held for several months or an extended period of time. At times, when considered appropriate, we may make short-term trades in the portfolio. There is no guarantee that our investment and portfolio management strategies will be successful and there is always a risk of loss or a decline in portfolio value.
We use a wide range of securities to manage portfolios. We use open-end no-load mutual funds in most portfolios. We also may use closed-end funds, exchange-traded funds or notes, individual stocks, individual bonds and notes, and various forms of cash equivalent securities (such as money market funds and certificates of deposit). Options, annuities, and structured notes may be used if considered appropriate, but only after discussing them with you. All of the securities used (with the exception of some of the cash equivalents) go up and down in price. There is no guarantee a security used in your portfolio will go up in price and there is a risk of loss.
Risk of Loss. There is no guarantee that your portfolio will go up in value. Investing in securities involves risk of loss that you must be willing to bear.  
 
	Text28: 
	Text29: 
	Text30: 
	Text31: 
	Text32: 
	Text33: 
	Text34: 
	Text35: 
	Text36: 
	Text37: 
	Text38: 
	Text39: 


