
i 

 

 

 

WealthPro, LLC 
 

15 First Avenue 
Gloversville, New York 12078 

(518) 725-6111 
www.Wealth.US 

Version Date:  March 31, 2015 

Item 1 – Cover Page 

 

This document (hereinafter referred to as “Brochure”) purports to provide you with 

information about the qualifications and business practices of WealthPro, LLC.  If you 

have any questions about the contents of this Brochure, please contact WealthPro, LLC 

at telephone number (518) 725-6111.  The information in this Brochure has not been 

approved or verified by the United States Securities and Exchange Commission (the 

“SEC”) or by any state securities authority. 

WealthPro, LLC is a registered investment adviser.  Registration of an Investment 

Adviser does not imply a certain level of skill or training.  The oral and written 

communications of an Adviser, such as WealthPro, LLC, are meant to provide you with 

information which you should consider in whether to hire or retain such Adviser.  

Additional information about WealthPro, LLC also is available on the SEC’s website, 

free of charge, at the SEC’s website, www.adviserinfo.sec.gov.  

 

 

 

WealthPro® is a registered trademark of WealthPro, LLC 

WealthCraft® is a registered trademark of WealthPro, LLC 
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 Item 2 – Material Changes 

 

ANNUAL UPDATE 

We offer or deliver information about our qualifications and business practices to clients on at 

least an annual basis.  Pursuant to SEC Rules, we offer you a summary of any material 

changes to this and subsequent Brochures within 120 days of the close of our business’ fiscal 

year, which is December 31st. We will also provide you with other ongoing disclosure 

information about material changes as necessary.   

We will further provide you with a new Brochure as necessary based on changes or new 

information, at any time, without charge. In addition as future interim updates become 

necessary they may be updated directly to the SEC’s website and become available there at the 

web address provided below.  

 

MATERIAL CHANGES SINCE LAST UPDATE 

This brochure dated 3/31/2015 has changes since the last brochure dated 4/1/2014.  

In this section we provide a summary indicating topics which have had changes.  This section is 

not intended to comprehensively discuss any such changes; rather it is intended to direct 

readers to the more extensive information which has been updated throughout the document. 

Please see material changes on the following topics: 

• WealthPro, LLC’s Assets Under Management have been updated to December 31, 

2014. Item 4. 

• Neal J. Solomon has been elected a Director at the Certified Financial Planner Board of 

Standards, Inc. also known as “CFP Board” for a four year term beginning on January 1, 

2015.  See Item 10 – Other Financial Industry Activities and Affiliations below for 

additional information.  

• On March 28, 2015 WealthPro, LLC learned that effective March 31, 2015 EverBank is 

terminating its “EverBank Advisor Services Program” under which WealthPro, LLC has 

provided its clients with access to certain FDIC insured bank deposit products.  

Accordingly effective March 31, 1015 WealthPro, LLC will no longer offer or service 

EverBank deposit accounts.  References to EverBank which appear throughout this 

document will be removed from the next produced version of this document. 

• During February 2015 EcoVest Capital, LLC changed its form of organization to 

corporation and its name has changed to EcoVest Capital, Inc. Item 10. 
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BROCHURE AVAILABILITY 

Currently, our Brochure may be requested by contacting Neal J. Solomon, Chief Compliance 

Officer at (518) 725-6111.  Our Brochure is available free of charge. 

Additional information about WealthPro, LLC is also available, free of charge, via the SEC’s web 

site www.adviserinfo.sec.gov.  The SEC’s web site also provides information about any persons 

affiliated with WealthPro, LLC who are registered, or are required to be registered, as 

investment adviser representatives of WealthPro, LLC. 
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Item 4 – Advisory Business 

WealthPro, LLC may be referred to throughout this Brochure as “WealthPro”.  
 
WealthPro was formed in the state of New York in July, 2003 by Neal J. Solomon, CFP®, CLU, 
ChFC, CASL, the firm’s sole owner and member, initially for the purpose of taking over the 
investment advisory and financial planning elements of a professional practice that Mr. Solomon 
began in 1983. Prior to WealthPro’s formation in July 2003, Mr. Solomon had offered similar 
services to those offered by WealthPro through other firms.  
 
WealthPro is an investment adviser providing WealthCraft®, a comprehensive offering of 
financial planning, consulting, investment management and investment consulting services to 
individuals, pension and profit sharing plans, trusts, estates, charitable organizations, 
corporations, not for profit organizations, and business entities, as well as the solicitation of 
investment advisory services. WealthPro, depending upon the engagement, offers its services 
on a fee basis which may include hourly and/or fixed fees. Alternatively, certain of the 
WealthPro’s Associated Persons may offer brokerage services under a commission 
arrangement, which may be used to offset WealthPro’s fees (as discussed below). Prior to 
engaging WealthPro to provide any of the foregoing investment advisory services, the client will 
be required to enter into one or more written agreements with WealthPro setting forth the terms 
and conditions under which WealthPro shall render its services (collectively, the “Agreement”). 
WealthPro is also a licensed insurance agent in the State of New York, and may from time to 
time become licensed as an insurance agency in other states.  
 
WealthPro may provide its clients with a broad range of comprehensive or modular financial 
planning and/or consulting services (which may include tax-related and other non-investment 
related matters). WealthPro will charge a fixed fee and/or hourly fee for these services. 
WealthPro’s financial planning and consulting fees are negotiable, but generally range from 
$2,000 to $12,000 on a fixed fee basis and/or from $250 to $650 on an hourly rate basis, 
depending upon the level and scope of the services and the professional rendering the financial 
planning and/or the consulting services. Certain non-advisory, administrative and/or supporting 
services may be provided on an hourly basis with fees ranging from $120 to $285 per hour. 
 
Financial Planning Services and Financial Consulting 
 
The practice of Financial Planning involves a process that typically includes, but is not limited to: 
1) Establishing Goals, defining the client/planner relationship and the scope of work;  
2) Gathering client data;  
3) Analyzing and evaluating the client’s financial status;  
4) Developing and presenting financial planning recommendations and alternatives;  
5) Implementing the planning recommendations; and 
6) Monitoring the financial plan and making necessary adjustments. 
 
Financial Consulting services may include advice on one or more isolated areas of concern, 
such as for example, retirement planning and/or college planning. Such services are not 
comprehensive and WealthPro may not address other issues that may otherwise be considered 
during a more comprehensive Financial Planning engagement.  WealthPro may also provide 
specific consultation and administrative services regarding investments and financial concerns 
through a Consulting engagement. 
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WealthPro does not render any legal or tax advice in connection with the client’s financial plan 
or consultation. WealthPro may present or discuss the tax aspects of certain investments or 
financial strategies in general terms. Within this context, neither WealthPro nor an Associated 
Person working through WealthPro provides specific tax advice. WealthPro recommends that all 
tax questions or strategies should be discussed by the client, with the client’s qualified tax 
professional. 
 
As further discussed throughout this Brochure, WealthPro may provide its clients with a broad 
range of comprehensive financial planning and/or consulting services (which may include non-
investment related matters). WealthPro may charge a separate fee for these services which 
shall be agreed upon prior to rendering the services. WealthPro anticipates that it will devote 
approximately fifteen percent (15%) of its time to such services. 
 
Implementation of financial planning or financial consulting recommendations is entirely at the 
client’s discretion. Should the client choose to implement WealthPro’s recommendations or 
elements of a financial plan through WealthPro (for example engaging WealthPro to provide 
investment management and/or investment consulting services), a separate agreement and 
schedule of fees will apply related to that separate engagement.   
 
Prior to engaging WealthPro to provide financial planning and/or consulting services, the client 
will generally be required to enter into a written agreement with WealthPro setting forth the 
terms and conditions of the engagement and describing the scope of the services to be 
provided and the portion of the fee that is due from the client prior to WealthPro commencing 
services. Generally, WealthPro requires one-half (50%) of the financial planning/consulting fee 
(estimated hourly or fixed) payable upon entering the written agreement. The balance is 
generally due upon delivery of the financial plan or completion of the agreed upon services. For 
consulting engagements when the amount of time that will be required may not, in WealthPro’s 
opinion, be accurately and completely estimated prior to beginning work, the client will be 
offered an hourly arrangement and an initial payment will be required to begin work. As work 
progresses and the initial payment is consumed, the client will be notified and work may be 
suspended until additional payment is received. WealthPro will not accept payments if it is not 
expected that such payments will be earned within six months from the date of the payment. 
Generally, at least an initial payment of $1,500 is required in order for WealthPro to commence 
working. WealthPro may also, in its sole discretion under certain circumstances agree to bill a 
client in arrears for hourly work. 
 
WealthPro and/or the client may terminate the agreement, at any time, by written notice to the 
other. In the event the client terminates WealthPro’s financial planning and/or consulting 
services, the balance of WealthPro’s unearned fees (if any) shall be refunded to the client. If the 
client terminates the agreement within five (5) business days of entering into the agreement for 
such services, the client shall be entitled to a full refund, minus the fee for any services that had 
been already been performed prior to termination. In determining the amount of “unearned 
fees,” it is WealthPro’s practice to consider all of the time spent on the client’s file and behalf, 
including administrative efforts, regardless of whether the client was present during such time.  
Should a client abandon an engagement prior to its completion, and WealthPro has received a 
fee in advance, WealthPro may notify the client by letter that WealthPro is prepared to resume 
work and invite the client to schedule a meeting to resume work.  At the conclusion of six 
months from the initiation of the engagement, if the client has not responded or returned, 
WealthPro may, at its own choice, deem the engagement completed and all fees received fully 
earned.    
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In performing its services, WealthPro shall not be required to verify any information received 
from the client or from the client’s other professionals (e.g., attorney, broker-dealer, custodian, 
insurance company, insurance agency, accountant, etc.) and is expressly authorized to rely on 
such information. WealthPro may recommend the services of itself, its associated persons in 
their individual capacities as registered representatives of a broker-dealer, and/or other 
professionals for implementation purposes. Clients are advised that a conflict of interest exists if 
WealthPro recommends its own services or services of its associated persons in their individual 
capacities as registered representatives of a broker-dealer, or as insurance agent. The client is 
under no obligation to act upon any of the recommendations made by WealthPro and/or to 
engage the services of any such recommended professional, including WealthPro itself. The 
client retains absolute discretion over all such implementation decisions and is free to accept or 
reject any recommendation from WealthPro.  
 
Moreover, each client is advised that it remains his/her/its responsibility to promptly notify 
WealthPro if there is ever any change in his/her/its financial situation or investment objectives 
for the purpose of reviewing, evaluating, or revising WealthPro’s previous recommendations 
and/or services. 
 
In the event the client chooses to engage WealthPro to provide investment management or 
investment consulting services, WealthPro may provide such services on a fee basis. If 
engaged, WealthPro shall charge an annual fee based upon a percentage of the market value 
of the assets being managed by WealthPro. As discussed below, WealthPro’s annual fee is 
exclusive of, and in addition to brokerage commissions, transaction fees, and other related 
costs and expenses which shall be incurred by the client. WealthPro’s annual fee shall be 
prorated and charged quarterly, in advance, based upon the market value of the assets on the 
last day of the previous quarter. The annual fee shall vary from 0.70% to 1.65%, depending 
upon the market value of the assets under management and the type of investment 
management services to be rendered. 
 
WealthPro, in its sole discretion, may charge a lesser management fee based upon certain 
criteria (i.e., anticipated future earning capacity, anticipated future additional assets, dollar 
amount of assets to be managed, related accounts, immediate family members of WealthPro’s 
employees or associated persons, account composition, pre-existing client, account retention, 
pro bono activities, etc.)  All fees are subject to negotiation. 
 
WealthPro shall primarily recommend that certain clients authorize the active discretionary 
management of their assets by and/or among certain independent investment manager(s) either 
directly or through a wrap fee program based upon the stated investment objectives of the 
client.  Rule 204-3(g)(4) of the Investors Act defines wrap fee program to be a “program under 
which any client is charged a specified fee or fees not based directly on transactions in a client’s 
account for investment advisory services (which may include portfolio management or advice 
concerning the selection of other advisers) and execution of client transactions.” (Italics have 
been added for emphasis.) A "wrap fee program" for purposes of the rule is a program under 
which investment advisory and brokerage execution services are provided for a single 
"wrapped" fee that is not based on the transactions in a client's account. An investment advisory 
program under which all clients pay traditional, transaction-based commissions is not a wrap fee 
program. Similarly, a program under which client assets are allocated among mutual funds is 
not a wrap fee program because normally there is no payment for brokerage execution. Under a 
typical wrap-fee program, a client will pay the sponsor a single fee (typically no more than 2.5% 
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of the client’s total assets held within the account or under management) for management, 
brokerage, custody and other services provided under the program.” 
 
The terms and conditions under which the client shall engage the Independent Manager(s) shall 
be set forth in separate written agreements between (1) the client and WealthPro and (2) the 
client and the designated Independent Manager(s) and/or wrap fee program sponsor. 
WealthPro shall continue to render advisory services to the client relative to the ongoing 
monitoring and review of account performance, for which WealthPro shall receive an annual 
advisory fee which is based upon a percentage of the market value of the assets being 
managed by the designated Independent Manager(s). WealthPro’s services in this regard are 
provided on a non-discretionary basis (see Item 16 – Investment Discretion for additional 
information on investment discretion). Factors that WealthPro shall consider in recommending 
Independent Manager(s) include, but are not limited to, the client’s stated investment 
objective(s), management style, performance, reputation, financial strength, reporting, pricing, 
and research. When recommending an Independent Manager for a client, WealthPro shall 
review information about the Independent Manager(s) such as its disclosure statement and/or 
material supplied by the Independent Manager(s) or independent third parties for a description 
of the Independent Manager’s investment strategies, past performance and risk results to the 
extent available. The investment management fees charged by the designated Independent 
Manager(s), together with the fees charged by the wrap fee program sponsor and 
corresponding designated broker-dealer/custodian of the client’s assets, may be exclusive of, 
and in addition to, WealthPro’s investment advisory fee set forth above. As discussed above, 
the client may incur additional fees than those charged by WealthPro, the designated 
Independent Manager(s), wrap fee program sponsor (if applicable), and corresponding broker-
dealer and custodian. A portion of WealthPro’s fee(s) may be remitted directly to The Strategic 
Financial Alliance, Inc. (“The SFA”) as a solicitor’s fee or for The SFA’s supervision of 
WealthPro. The SFA is a registered broker-dealer with Financial Industry Regulatory Authority 
(“FINRA”) and is an investment advisor registered with the SEC. 
 
WealthPro may also provide advice about any type of investment held in a client’s portfolio at 
the beginning of or throughout the advisory relationship. 
 
In addition to WealthPro’s written disclosure statement, the client shall also receive the written 
disclosure statement of the designated Independent Manager(s) and wrap fee program sponsor 
(if applicable). Certain Independent Manager(s) may impose more restrictive account 
requirements and varying billing practices than WealthPro. In such instances, WealthPro may 
alter its corresponding account requirements and/or billing practices to accommodate those of 
the Independent Manager(s) or wrap fee program sponsor. 
 
If WealthPro refers a client to certain Independent Manager(s) where WealthPro’s 
compensation is included in the advisory fee charged by such Independent Manager(s) and the 
client engages those Independent Manager(s), WealthPro shall be compensated for its services 
by receipt of a fee to be paid directly by the Independent Manager(s) to WealthPro in 
accordance with the requirements of Rule 206(4)-3 of the Investment Advisers Act of 1940, as 
amended (the “Advisers Act”), and any corresponding state securities laws, rules, regulations, 
or requirements. Any such fee shall be paid solely from the Independent Manager(s) investment 
management fee or the program fee of the wrap fee program (as appropriate), and shall not 
result in any additional charge to the client. 
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WealthPro may only implement its investment management recommendations after the client 
has arranged for and furnished WealthPro with all information and authorization regarding 
accounts with appropriate financial institutions. Financial institutions shall include, but are not 
limited to, a broker-dealer recommended by WealthPro, a broker-dealer directed by the client, or 
any other, broker-dealers, trust companies, banks etc. (collectively referred to herein as the 
“Financial Institution(s)”). The Financial Institution(s) may also, alternatively be referred to as an 
account(s) “Custodian.”  Clients will be advised that all checks or other payments or deposits 
into an account are to be drafted or otherwise directed directly to the Custodian or Financial 
Institution. Clients should never make a payment or deposit payable directly to WealthPro other 
than a payment of a fee intended for WealthPro, LLC. 
 
Clients may incur certain charges imposed by the Financial Institution(s) and other third parties 
such as fees charged by Independent Manager(s), custodial fees, charges imposed directly by a 
mutual fund or exchange traded fund in the account, which shall be disclosed in the fund’s 
prospectus (e.g., fund management fees and other fund expenses), deferred sales charges, 
short-term transaction or redemption fees, odd-lot differentials, transfer taxes, wire transfer and 
electronic fund fees, and other fees and taxes on brokerage accounts and securities 
transactions. Additionally, for assets outside of any wrap fee programs, clients may incur 
brokerage commissions and transaction fees. Such charges, fees and commissions are 
exclusive of and in addition to WealthPro’s fee. 
 
WealthPro’s agreement with a client and/or the separate agreement with the Financial 
Institution(s), may authorize the Financial Institution(s) to debit the client’s account for the 
amount of WealthPro’s fee and to directly remit that management fee to WealthPro in 
accordance with required SEC procedures as follows: (1) WealthPro shall send to the client and 
the Financial Institution(s) at the same time a fee statement (“Fee Statement”) showing the 
amount of the management fee for the period, and, additionally, shall include in the client’s Fee 
Statement the specific manner in which the management fee was calculated and the value of 
the client’s assets on which the fee was based, and/or (2) the Financial Institution(s) shall send 
a statement to the client, at least quarterly, indicating all amounts disbursed from the account 
including the amount of management fees paid directly to WealthPro.  As discussed above, in 
some instances WealthPro may alter its billing practices to accommodate those of the 
Independent Manager(s) or wrap fee program sponsor, and the calculation of fees may be 
performed by such Independent Manager(s) or wrap fee program sponsor, whose procedures 
WealthPro believes to also be in accordance with required SEC procedures. 
 
For the initial quarter of investment management services, the first quarter’s fees shall be 
calculated on a pro rata basis. The Agreement between WealthPro and the client will continue in 
effect until terminated by either party pursuant to the terms of the Agreement. WealthPro’s 
annual fee shall be prorated through the date of termination and any remaining balance shall be 
charged or refunded to the client, as appropriate, in a timely manner. 
 
Additions to an account may be paid in cash or securities provided that WealthPro reserves the 
right to liquidate any transferred securities, or decline to accept particular securities into a 
client’s account. The account custodian(s) may likewise refuse or be unable to accept particular 
securities. Transferred securities shall be liquidated without regard to any transaction fees, fees 
assessed at the mutual fund level (i.e. contingent deferred sales charge) and/or tax 
ramifications. 
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WealthPro offers an asset allocation system known as the AssetMark, Inc. Platform (“AssetMark 
Platform”). WealthPro refers to this program when offered to WealthPro’s clients as the 
‘WealthCraft® - Managed Asset Allocation Program (“MAAP”)’ or “WealthCraft® - MAAP”.  For 
more information regarding the AssetMark Platform refer to Appendix 1, AssetMark Platform 
Disclosure Brochure. 
 
The minimum investment required in the AssetMark Platform depends upon the Investment 
Solution chosen for a client’s account and is generally $25,000-$50,000 for Mutual Fund and 
Variable Annuity accounts and $100,000 for ETF Accounts, and from $50,000 to $500,000 for 
Privately Managed and Unified Managed Accounts, depending on the investment strategy 
selected for the account, as described in more detail in the AssetMark Platform Disclosure 
Brochure, Appendix 1. Accounts below the stated minimums may be accepted on an individual 
basis at the discretion of the Platform sponsor. 
 
Assets Under Management - As of December 31, 2014, WealthPro had $36,780,160 in assets 
under management. Of this amount, $26,088,090 resided within the WealthCraft®   MAAP.  
 
To the extent that a client may be eligible to use more than one of the Independent Manager(s) 
recommended by WealthPro, or in the instance of the AssetMark Platform, more than one of the 
available “Strategist(s)” available on the AssetMark Platform, a conflict of interest may exist in 
the selection of Independent Manager(s) or Strategist(s) when in some instances WealthPro 
may receive greater compensation from the use of one Independent Manager(s) or Strategist(s) 
or portfolio over another. Additionally, WealthPro may at times recommend that a client split its 
investment accounts between two or more Independent Manager(s) or Strategist(s) in order to 
gain additional investment diversification or access to unique services. Splitting an investment 
portfolio among multiple accounts may increase the fees that a client will pay to their account 
Custodial Financial Institution(s), as many of the Financial Institutions charge a minimum fee on 
a per account basis.  It is possible that in some instances these custodial or other Financial 
Institution fees may be less were WealthPro to recommend, or the client to require, that a 
minimal number of accounts be utilized.  Likewise, should WealthPro place a client’s assets with 
more than one of the available Independent Managers, the client may pay a higher fee than if 
the assets were concentrated with a single Independent Manager. Typically, each Independent 
Manager will offer a fee schedule whereby as a client’s account value with that Independent 
Manager increases, its fees for management of larger accounts (and in some instances 
WealthPro’s fees relative to the account(s)), may decrease. WealthPro, as a matter of routine 
business, does believe that the benefits of greater investment diversification justify directing 
client assets to multiple accounts and in some instances multiple Independent Managers and/or 
Strategists.  Diversification neither assures a profit nor eliminates the risk of experiencing 
investment losses. 
 
WealthPro’s clients are advised to promptly notify WealthPro if there are ever any changes in 
their financial situation or investment objectives, or if they wish to impose any reasonable 
restrictions upon WealthPro’s management services. 
 
WealthPro and certain of its Associated Persons offer FDIC insured bank deposit accounts on 
an introducing basis. Presently, accounts are being established at EverBank, although 
additional or alternative banks may be made available from time to time. WealthPro does not 
charge an investment management fee for the value of such accounts, and clients receive the 
same interest rate from EverBank as if the account was established by the client directly with 
the bank.  WealthPro LLC does receive compensation from EverBank based upon the total 
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average account balance of WealthPro’s client’s deposits with EverBank. See Item 5 – Fees 
and Compensation for additional information. 
 
While WealthPro itself does not sell securities products to its investment advisory clients, 
WealthPro does permit its Associated Persons, in their individual capacities as registered 
representatives of The SFA, to sell securities products to its investment advisory clients. A 
conflict of interest exists to the extent that WealthPro recommends the purchase of securities 
where WealthPro’s Associated Persons receive commissions or other additional compensation 
as a result of WealthPro’s recommendations. In the event the client desires, the client can 
engage certain persons associated with WealthPro (but not WealthPro) to render securities 
brokerage services under a commission arrangement. Under this arrangement, the client may 
implement securities transactions through certain of WealthPro’s Associated Persons, in their 
respective individual capacities as registered representatives of The SFA. Brokerage 
commissions may be charged by The SFA to effect these securities transactions and thereafter, 
a portion of these commissions may be paid by The SFA to such Associated Persons. Prior to 
effecting any transactions, the client will be required to enter into a new account agreement with 
The SFA. The brokerage commissions charged by The SFA may be higher or lower than those 
charged by other broker-dealers. In addition, certain of WealthPro’s Associated Persons (as 
applicable), may also receive additional ongoing 12b-1 fees or other asset-based sales charges 
or service fees for mutual fund purchases from the mutual fund company during the period that 
the client maintains the mutual fund investment.  Likewise, certain of WealthPro’s Associated 
Persons (as applicable), may also receive additional ongoing asset-based compensation or 
service fees for variable annuity purchases from the issuing insurance company during the 
period that the client maintains the variable annuity investment.  In a similar manner, certain 
other securities such as managed futures funds, may also utilize the ongoing asset-based 
compensation or service fees model. It is estimated that WealthPro’s Associated Persons 
currently devote approximately ten percent (10%) to twenty percent (20%) of their time to 
commission securities brokerage business. 
 
Neither WealthPro nor the client may assign an investment advisory or financial 
planning/consulting Agreement without the consent of the other party. Transactions that do not 
result in a change of actual control or management of WealthPro shall not be considered an 
assignment. 
 
A copy of WealthPro’s privacy policy notice and a written disclosure statement that meets the 
requirements of Rule 204-3 of the Investment Advisers Act of 1940, as amended, shall be 
provided to each client prior to or contemporaneously with the execution of the investment 
advisory or financial planning/consulting Agreement. Any client who has not received a copy of 
WealthPro’s Brochure at least forty-eight (48) hours prior to executing the Agreement, shall 
have five (5) business days subsequent to executing the agreement to terminate WealthPro’s 
services without penalty. 
 
WealthPro does not vote proxies on behalf of its clients. 

Item 5 – Fees and Compensation 

For comprehensive or modular financial planning and/or consulting services (which may include 
tax-related and other non-investment related matters), WealthPro will charge a fixed fee and/or 
hourly fee for these services. WealthPro’s financial planning and consulting fees are negotiable, 



8 

 

but generally range from $2,000 to $12,000 on a fixed fee basis and/or from $250 to $650 on an 
hourly rate basis, depending upon the level and scope of the services and the professional 
rendering the financial planning and/or the consulting services. Certain non-advisory, 
administrative and/or supporting services may be provided on an hourly basis with fees ranging 
from $120 to $285 per hour. WealthPro shall be reimbursed for certain expenses to the extent 
the client requires higher service levels. 
 
For investment management Advisory Business, WealthPro’s annual fee is exclusive of, and in 
addition to brokerage commissions, transaction fees, and other related costs and expenses 
which shall be incurred by the client. WealthPro’s annual fee shall be prorated and charged 
quarterly, in advance, based upon the market value of the assets on the last day of the previous 
quarter. The annual fee shall vary between 0.70% and 1.65%, depending upon the market value 
of the assets under management and the type of investment management services to be 
rendered, and the selection of Independent Manager. The terms, conditions, and fee schedule 
under which the client shall engage the Independent Manager(s) shall be set forth in separate 
written agreements between (1) the client and WealthPro and (2) the client and the designated 
Independent Manager(s) and/or wrap fee program sponsor or investment consulting services, 
WealthPro may provide such services on a fee basis. WealthPro charges an annual fee based 
upon a percentage of the market value of the assets being managed by WealthPro as further 
discussed in Item 4 – Advisory Business. 
 
In most instances, fees based upon a percentage of the market value of the assets being 
managed by WealthPro are deducted by the account’s custodian, directly from the account 
being managed. Certain of the platforms and Independent Managers allow instructions to debit 
such fees from alternative accounts held by the same client at the same Financial Institution, or 
directly deducted from the client’s checking or savings account at the same or an unrelated 
Financial Institution. 
 
Please see Item 4 – Advisory Business for additional discussion of other types of fees or 
expenses clients may pay in connection with WealthPro’s advisory services, such as custodian 
fees, mutual fund expenses, brokerage and other transaction costs. 
 
WealthPro, in its sole discretion, may charge a lesser management fee based upon certain 
criteria (i.e., anticipated future earning capacity, anticipated future additional assets, dollar 
amount of assets to be managed, related accounts, immediate family members of WealthPro’s 
employees or associated persons, account composition, pre-existing client, account retention, 
pro bono activities, etc.)  All fees are subject to negotiation. 
 
In certain circumstances, a client or prospective client may request that an Associated Person of 
WealthPro provide expedited consulting services, perhaps involving the Associated Person 
cancelling other engagements in order to meet the request. WealthPro may elect to 
accommodate the request by offering “Head of the Class” service, making the requested service 
available more immediately at two times the ordinary hourly fee or flat rate fee for the 
professional involved. 
 
Following notice of a client’s death or incapacity, WealthPro is often called upon to provide 
advice and services to the client’s family member(s) and/or other beneficiary or beneficiaries.   
The family member(s) and/or beneficiary (or beneficiaries) may express a sense of urgency and 
may request various services either related to financial counseling and/or related to the 
investment account(s).  Significant time may be consumed by WealthPro’s Associated Persons 
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and administrative staff providing financial counseling and/or administrative services in such 
circumstances. WealthPro bills for such services at its hourly rates, which may include its rates 
for expedited “Head of the Class” services as the situation justifies. WealthPro reserves the right 
to decline to provide such services in the event that it finds the family member(s) and/or 
beneficiary or beneficiaries non-cooperative or otherwise unsuitable to become a WealthPro 
client(s).  In such circumstances WealthPro may direct a properly identified Authorized Person 
to contact the account(s) custodian(s) directly, and may otherwise at its discretion, refrain from 
or withdraw from providing further services related to distributing the account(s).  WealthPro 
may, in its sole discretion, require the payment of a retainer fee prior to providing services, or 
may require that a family member and/or beneficiary or beneficiaries agree to the payment of 
WealthPro’s fees for such services from the proceeds of an inherited account or from insurance 
proceeds. With regards to the investment account(s), WealthPro may allow such account(s) to 
remain under management in whatever its existing risk/return strategy or profile may be, 
pending action by an appropriately identified individual (or individuals) becoming authorized to 
supply instructions (for example an executor), and receipt of instructions in good form from the 
authorized person(s).  The Custodian(s) likewise will require certain documentation in order to 
recognize the authority of a new controlling person or beneficiary of an account.  WealthPro 
may, in its sole discretion, discount or waive its fees for such beneficiary services, based upon 
its own criteria which may include a statement of intention from the family member(s) or 
beneficiary(s) that they intend to continue WealthPro’s services for managing inherited 
accounts, and reserves the right to reinstate such fees should the family member(s) or 
beneficiary(s) later elect not to do so.  
 
In regard to the WealthCraft® - Managed Asset Allocation Program (“MAAP”) on the AssetMark 
Platform: 
 

Accounts on the AssetMark Platform are assessed a total Account Fee. This Account 
Fee includes the WealthPro’s fee plus the fees for utilizing the AssetMark Platform 
(together the “Advisory Fee”). Additionally, the Account Fee may also include fees 
payable to any third-party Discretionary Manager under the Individually Managed 
Accounts (IMA), Consolidated Managed Accounts (CMA) or Unified Managed Accounts 
(UMA) investment solutions. Fees and compensation for using the AssetMark Platform, 
including Discretionary Manager fee schedules, are provided in the AssetMark Platform 
Disclosure Brochure, Appendix 1, Item 4. 

 
After the AssetMark Platform Fee is deducted from the Advisory Fee, the resulting net 
fees are payable to WealthPro. 

 
AssetMark Platform Advisory Fee Schedule:  First $250,000 1.65 % 

Next $250,000 1.50 % 
Next $500,000 1.30 % 
Next $1mm 1.00 % 
Over $2mm 0.70 % 

 
AssetMark Platform Advisory Fees are payable quarterly, in advance, based on assets under 
management. Clients may terminate AssetMark accounts at any time and receive a full pro-rata 
refund of any unearned fees. 
 
WealthPro may introduce customers to EverBank and any such accounts as the customer may 
open with EverBank are separate and distinct from any investment advisory accounts that the 
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customer may open with or through WealthPro.  WealthPro may offer EverBank deposit 
accounts separately from any financial planning, consulting, or investment advisory service and 
there is never any “bundle” or incentive offered for opening multiple types of accounts. 
WealthPro does not assess any asset management fee based upon assets in bank deposit 
accounts that WealthPro may have assisted a customer in opening at EverBank. EverBank’s 
relationship with WealthPro is through a joint marketing agreement for the offering of banking 
products only.  Otherwise there is no affiliation. 
 
Client’s may voluntary “opt-in” to information sharing when opening an EverBank account. 
When a client has opted-in to information sharing WealthPro receives only limited information 
from EverBank about the client’s accounts with EverBank (typically the account balance and in 
the instance of CD’s the maturity). WealthPro cannot make transactions in a client’s EverBank 
account. For routine banking services clients are instructed to contact EverBank directly. 
EverBank will provide its Terms & Conditions to clients upon the opening of an account at 
EverBank. 
 
The FDIC does not insure mutual funds, securities, or similar investment products (“non-deposit 
investment products”).  Investment advisory accounts or securities accounts are not 
guaranteed, may fluctuate in value, and may lose money (principal). Investment accounts 
offered by or through WealthPro are not insured by EverBank.  
 
In regard to the EverBank Advisor Program, the compensation schedule is based upon the total 
balances of all client accounts introduced to EverBank by WealthPro.  Due to the nature of 
these accounts as cash accounts with frequent deposits and withdrawals the balances may 
increase or decrease frequently. EverBank compensation is paid by EverBank and is not 
deducted from the client’s account or interest rate. Beginning 1-1-2013 EverBank discontinued 
ongoing compensation beyond the first year that the individual account is open, however 
compensation paid for new accounts during their first year is based upon the total balances of 
all client accounts introduced to EverBank by WealthPro which remain on deposit with 
EverBank. EverBank’s compensation schedule is as follows: 
 
EverBank Client Account Balances  

Under $500,000    $500,000—$2,999,999   $3 million and above 
For the EverBank: 
Yield Pledge

SM
 Checking Account  15 bps    25 bps   35 bps 

Yield Pledge® Money Market Account  15 bps    25 bps   35 bps 
Business Money Market Account  15 bps    25 bps   35 bps 
Business Checking Account    15 bps    25 bps   35 bps  
Business Interest Checking Account and  15 bps    25 bps   35 bps 
Business Analysis Checking Account   15 bps    25 bps   35 bps 
 
Certificates of Deposit: 
Yield Pledge® CD    10 bps    10 bps   10 bps 
CDARS® CD      5 bps    5 bps   15 bps 
Business CD and    10 bps    10 bps   10 bps 
Business CDARS CD    5 bps    5 bps   15 bps 
 
Note: “bps” refers to “basis points” a unit that is equal to 1/100th of 1%. 0.01% = 1 basis point.  
Yield Pledge® is a trademark of EverBank 
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WealthPro, acting in its capacity as a licensed insurance agent, may receive commissions 
resulting from the sale of insurance.  A conflict of interest exists to the extent that WealthPro 
recommends the purchase of insurance where WealthPro and/or WealthPro’s Associated 
Persons receive commissions or other additional compensation as a result of WealthPro’s 
recommendations. In accordance with New York State Department of Insurance Regulation 
194, WealthPro or an individual agent offering insurance through WealthPro, will offer disclosure 
of insurance related compensation to applicants for insurance in the format prescribed by NY 
Regulation 194. Likewise, certain of WealthPro’s Associated Persons, in their individual 
capacities, may act as insurance agents. WealthPro is not an insurer and does not issue 
contracts for insurance. 
 
While WealthPro does not sell such securities products to its investment advisory clients, 
WealthPro does permit its Associated Persons, in their individual capacities as registered 
representatives of The SFA, to sell securities products to its investment advisory clients. A 
conflict of interest exists to the extent that WealthPro recommends the purchase of securities 
where WealthPro’s Associated Persons receive commissions or other additional compensation 
as a result of WealthPro’s recommendations. Securities sold by WealthPro’s Associated 
Persons, in their individual capacities as registered representatives of The SFA, are carried 
outside of WealthPro in separate and distinct brokerage accounts cleared through The SFA or 
directly with the offering investment company (mutual fund, variable annuity insurer, REIT, etc.) 
and thus such accounts generally are not under the management or supervision of WealthPro 
and are not charged an asset based fee by WealthPro (see exception below with regard to 
certain variable annuity accounts). Such accounts and transactions are supervised by The SFA 
and are subject to the rules, standards, disclosure requirements, and codes of The SFA. Clients 
are advised that WealthPro and The SFA are independent entities and each is responsible for 
its own business. 
 
On occasion, accounts or moneys that have been subjected to past commissions while carried 
at The SFA through one of WealthPro’s Associated Persons may be moved into WealthPro at 
which time, WealthPro’s annual fee based upon a percentage of the market value of the assets 
being managed begins to apply. A conflict of interest may exist in so much as that the same 
pool of assets that had at a prior time been charged to a brokerage commission, may come to 
be subject to an asset based charge for investment advisory services. WealthPro believes that 
the substance of this conflict of interest diminishes with the passage of time. WealthPro may 
consider how long a time period has passed since a commission was paid in determining 
whether to accept the same assets into an investment advisory account. Clients are advised of 
the situation when it arises prior to proceeding.  
 
A conflict arises where certain variable annuities that a client may own for which the issuing 
insurer may pay ongoing asset-based compensation or service fees to an Associated Person of 
WealthPro through The SFA, and where WealthPro is paid a fee for asset management 
services that may be utilized for the variable annuity account.  In many such instances, these 
are legacy variable annuity contracts and there may be favorable death benefit or other 
insurance features, tax consequences, or other considerations existent that WealthPro believes 
are best not disturbed. In such circumstances, clients will be advised of the situation and the 
conflict prior to establishing an asset management account for the variable annuity with 
WealthPro.  
 
WealthPro financial planning and/or financial consulting clients having paid a fee to WealthPro 
for such consultative services have the option to purchase investment products that WealthPro 
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has recommend through other brokers or agents that are not affiliated with WealthPro. In the 
instance that an Associated Person of WealthPro offers securities or insurance on a 
commission basis to a WealthPro financial planning or financial consulting client,  a conflict of 
interest may give WealthPro’s Associated Persons an incentive to recommend investment 
and/or insurance products based on the compensation received, rather than on a client’s needs. 
WealthPro seeks to mitigate and manage such conflicts of interest to the extent reasonably 
possible using several approaches including through disclosure, client education, consideration 
and discussion of the entire relationship and services offered, and following the procedures of 
the firm or firms involved.   
 
In certain situations, having evaluated a prospective client’s circumstances, assets and needs, 
WealthPro may determine to decline a formal engagement as that client’s investment advisor, 
instead suggesting that the client to be a securities and or insurance customer of an Associated 
Person. In such instances any advice that an Associated Person of WealthPro may offer would 
be more limited, specific to transactions involved, on a solely incidental basis, and offered in the 
Associated Person’s capacity as an insurance agent or in their individual capacity as a 
registered representative of The SFA.   
 
In some circumstances and instances, and solely at the discretion of WealthPro, WealthPro may 
offer to offset, waive, discount, or otherwise reduce its financial planning and/or financial 
consulting service fee.  This may be considered individually on a case by case basis, and any 
offset, waiver, or discount may not be equal to (or as much as) the amount of any securities or 
insurance compensation that WealthPro (in the instance of insurance) and or its Associated 
Person (in the instance of insurance and/or of securities as a registered representative of The 
SFA) may receive. In considering such individually constructed arrangements WealthPro seeks 
to consider mutual fairness of the arrangement, the nature of the services provided (or to be 
provided), time consumed serving the client’s needs, and related factors. WealthPro generally 
refrains from utilizing fees that were previously earned and for which service was performed in 
offering an offset.  The results of any past investment results are not considered while 
contemplating any future offset, waiver, or discount. 
 
On occasion, it has been WealthPro, LLC’s experience that some prospective clients do not 
have sufficient assets to be able to engage WealthPro in the ordinary manner, yet WealthPro 
desires to seek to assist the prospective client with their apparent needs, or with the issues that 
the client presented upon approaching WealthPro.  In such circumstances, WealthPro may offer 
an alternative fee schedule utilizing an offset, waiver, or discount in order to seek to still be able 
to deliver services. 
 
Lastly, WealthPro may, in its sole discretion, offer consulting services on a pro-bono basis to the 
needy, on either a reduced or a waived fee basis. 
 
Please see Item 10 – Other Financial Industry Activities and Affiliations below for additional 
information related to outside business activities that WealthPro’s Associated Persons may 
engage in, the potential for conflicts of interest, and the compensation that WealthPro’s 
Associated Persons may receive as a result of their outside business activities. 
 
Please see the previous responses set forth in Item 4 – Advisory Business above for additional 
discussion of WealthPro’s fees and compensation. 
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For accounts covered by ERISA (and such others that WealthPro, in its sole discretion deems 
appropriate), WealthPro may modify the foregoing commission arrangement to allow for its 
investment advisory services to be rendered on a fee-offset basis. In this scenario, WealthPro 
may offset its fees by an amount equal to the aggregate commissions and 12b-1 fees earned by 
WealthPro’s Associated Persons in their individual capacities as registered representatives of 
The SFA. 

Item 6 – Performance-Based Fees and Side-By-Side Management 

WealthPro does not charge any performance-based fees (fees based on a share of capital 
gains on or capital appreciation of the assets of a client). 

Item 7 – Types of Clients 

WealthPro provides portfolio management and or investment consulting services to individuals, 
high net worth individuals, pension and profit-sharing plans, pension and profit sharing plans, 
trusts, estates, charitable organizations, corporations, not-for-profit organizations and other 
business entities. 
 
WealthPro requires a minimum account size which varies depending upon the minimum 
investment required by the Independent Manager chosen for a client’s account. Certain of the 
Independent Managers require a minimum account size of $25,000, while other of the 
Independent Managers require a minimum account size $250,000. These minimum account 
sizes serve as guidelines only as the Independent Managers may waive their minimum account 
requirement or have different minimum account sizes.   

Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss 
 

Investing in securities involves risk of loss that clients should be prepared to bear. 
 

WealthPro introduces clients to, and advises on the selection of, Independent Investment 
Managers who provide discretionary management of individual portfolios using a variety of 
different securities analysis methods, sources of information and investment strategies. Clients 
will receive separate disclosure from such Independent Investment Managers regarding any 
such investment manager’s advisory services. 
 
In advising retail clients of WealthPro investing in AssetMark Platform, WealthPro uses model 
portfolios of mutual funds, Exchange Traded Funds (ETF’s) and Variable Annuity sub-accounts 
provided by a number of institutional investment strategists and based on the information, 
research, asset allocation methodology and investment strategies of these institutional 
strategists.  
 
With respect to clients investing in the AssetMark Platform, WealthPro introduces clients to, and 
advises on the selection of, independent investment managers who provide discretionary 
management of individual portfolios including a wide variety of different securities types. Clients 
will receive a separate disclosure from such investment managers regarding any such 
investment manager’s advisory services. 
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When using third party investment managers, the Independent Manager will have its own 
methods of analysis, investment strategies and unique investment risks that should also be 
reviewed and considered. Please refer to the Independent Managers Form ADV and associated 
disclosure documents for details on that managers investment strategies, methods of analysis 
and associated risks. 
 
WealthPro and its Associated Persons may rely on various types of tools and methods to assist 
in recommending or selecting investment strategies, including but not limited to asset allocation 
considerations, track record, and tax considerations.  
 
Sources of information used to formulate investment advice and/or manage assets include 
among others financial newspapers and magazines, research materials prepared by others, 
corporate rating services, timing services, annual reports, prospectuses, fillings with the SEC, 
and company press releases. The investment strategies used to implement investment advice 
given to clients include long term purchases (securities held at least a year), and short term 
purchases (securities purchased and sold within a year). Certain of the Independent Managers 
may utilize other information sources or resources (including their own proprietary research), 
and may use alternative investment strategies to those discussed here.  Investment returns are 
highly dependent on the value of underlying securities which are impacted by trends in the 
various investment markets. 
 
WealthPro generally recommends Independent Managers who offer portfolios composed of 
stocks, bonds and mutual funds.  Investing in stocks, bonds, and mutual funds involves the 
assumption of the following risks (among others): 
 
• Inflation Risk: the risk that the rate of price increases in the economy deteriorates 
purchasing power.  Inflation Risk is a common risk to all forms of investments, however it is 
generally believed that over time certain types of assets and asset classes may be more 
resistant to inflation than others. 
 
Investing in Stocks involves the assumption of risk including:  

• Financial Risk: the risk that the companies recommended may perform poorly which will 
affect the value of your investment.  

• Market Risk: the risk that the Stock Market will decline, decreasing the value of the 
securities recommended and held.  

• Political and Governmental Risk: the risk that the value of your investment may change 
with the introduction of new laws or regulations. 

 
Investing in Bonds involves the assumption of risk including:  

• Interest Rate Risk: the risk that the value of the bond investments may fall if interest 
rates rise.  

• Call Risk: the risk that a bond investment will be called or purchased back from you 
when conditions are favorable to the bond issuer and unfavorable to you.  

• Default Risk: the risk that the bond issuer may be unable to pay the contractual interest 
or principal on the bond in a timely manner or at all.  

• Inflation Risk: the risk that the rate of price increases in the economy deteriorates the 
returns associated with the bond and diminishes the purchasing power of principal 
returned upon the bonds maturity. 
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• Reinvestment Rate Risk: The risk that upon maturity of a bond bearing a favorable 
interest rate, a replacement with a comparable rate of interest may not be available. 

 
Investing in mutual funds involves the assumption of risk including:  

• Manager Risk: the risk that an actively managed mutual fund’s investment adviser will 
fail to execute the fund’s stated investment strategy, or that the manager’s strategy will 
not perform adequately. 

• Market Risk: the risk that the Market in which the fund is invested may decline, 
decreasing the value of the securities contained within the mutual fund, and therefore 
the mutual fund itself.  

• Industry Risk: the risk that a group of stocks in a single industry will decline in price due 
to adverse developments in that industry, decreasing the value of mutual funds that are 
significantly invested in that industry. 

 
This list of risks is not comprehensive. Other risks not described above may exist.  

Item 9 – Disciplinary Information 

Registered investment advisers are required to disclose all material facts regarding any legal or 
disciplinary events that would be material to your evaluation of WealthPro or the integrity of 
WealthPro’s management.  WealthPro has no information applicable to this Item to report. 

Item 10 – Other Financial Industry Activities and Affiliations 

Neal J. Solomon, a senior management person of WealthPro, is also a duly registered 
representative of The Strategic Financial Alliance, Inc. (“The SFA”) a registered broker-dealer 
with Financial Industry Regulatory Authority (“FINRA”). Mr. Solomon holds among others a 
General Securities Principal registration (Series 24). The SFA is also registered as an 
Investment Adviser with the SEC.  
 
Mr. Solomon believes that there are certain products, services, capabilities, software, and other 
values added by maintaining a broker-dealer relationship on a retail securities offering basis, 
available for his clients and for clients of WealthPro.  
 
As Managing Member and Chief Compliance officer of WealthPro, Mr. Solomon has granted 
The SFA certain compliance oversight functions relative to his activities and those of WealthPro. 
Furthermore, a portion of WealthPro’s fee(s) may be remitted directly to The SFA for The SFA’s 
supervision of WealthPro. 
 
Additionally, Mr. Solomon serves on the corporate Board of Directors of SFA Holdings, Inc. 
(“SFAH”) a Georgia corporation which is the parent company of, and owns The Strategic 
Financial Alliance, Inc., as well as other companies involved in and related to the financial, 
investment, insurance, real estate, and securities industries. Mr. Solomon receives 
compensation from SFAH on an annual basis for his Board of Directors service as well as 
compensation on a per meeting basis. The form and amount of compensation that Mr. Solomon 
receives from SFAH for service as a Director may be adjusted from time to time. 
 
Additionally, Mr. Solomon serves as a Director and member of the Board of Directors for the 
Certified Financial Planner Board of Standards, Inc. also known as “CFP Board”.  Mr. Solomon 
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has been elected to a four year term as a Director with CFP Board beginning on January 1, 
2015.  Certified Financial Planner Board of Standards, Inc. (CFP Board) was founded in 1985 
as a 501(c)(3) non-profit organization that serves the public interest by promoting the value of 
professional, competent and ethical financial planning services, as represented by those who 
have attained CFP® certification.  CFP Board sets and enforces the requirements for CFP® 
certification, including; Education, Examination, Experience, and Ethics. Individuals who 
successfully complete CFP Board’s initial and ongoing certification requirements are authorized 
to use the CFP® certification marks in the United States. Mr. Solomon does not receive 
compensation for his service as a Director at CFP Board. 
 
Mr. Solomon may at times be registered in one or more states as an Investment Advisor 
Representative of The SFA; however as a matter of practice Mr. Solomon accepts Financial 
Planning, Financial Consulting, and Investment Advisory engagements in his capacity with 
WealthPro.  
 
Mr. Solomon, together with his wife Dr. Robin M. Solomon owns a minority interest in SFAH. In 
addition, Mr. Solomon owns options to purchase of additional shares of SFAH, and receives 
additional options from time to time on account of either his Board activities with SFAH and/or 
his productivity as a registered representative of The SFA.   Dr. Solomon is a non-member 
Manager WealthPro.  
 
WealthPro, LLC and The Strategic Financial Alliance, Inc. /SFA Holdings, Inc. are non-affiliated, 
separate and distinct legal entities. Each is responsible for its own business and operations. 
 
Mr. Solomon, together with his wife Dr. Robin M. Solomon own a minority interest as investment 
members in EcoVest Capital, LLC (“EcoVest”) a limited liability company formed under the laws 
of the State of Delaware and headquartered in Atlanta Georgia. EcoVest provides certain 
consulting and other services to real estate owners in the environmental real estate capital 
market. EcoVest seeks opportunities in the environmental capital markets to provide consulting 
and other services to land owners and others with respect to potential uses for the real estate, 
including but not limited to the granting of one or more easements to a land trust for the purpose 
of conserving the property in its natural state. Such easements can, in certain circumstances, be 
treated as charitable contributions for purposes of the Internal Revenue Code of 1986, as 
amended (the “Code”). The charitable contribution deduction allowed for conservation 
easements represents a particular and specific type of charitable contribution for which 
deductions are more generally allowed. In the case of a conservation easement, the grantor of 
the easement is permitted to retain and reserve certain rights that are not inconsistent with the 
conservation purposes for which such conservation easement is intended to serve. EcoVest 
may also directly invest in real estate, including options to purchase real estate and EcoVest 
may also be an issuer of securities or a sponsor of securities offerings relating to investments in 
real estate. To the extent that EcoVest may conduct business either directly or indirectly with 
The SFA with The SFA acting as a Broker/Dealer of securities and offering securities with which 
EcoVest has consulted or otherwise contracted to provide services, either SFA Holdings, Inc. 
and/or EcoVest may benefit financially. As such, Mr. and Dr. Solomon may derivatively benefit 
as investment members in EcoVest and/or as shareholders in SFA Holdings, Inc. should these 
EcoVest offerings or any other business activities that these entities engage in, prove profitable. 
During February 2015 EcoVest changed its form of organization to corporation and its name has 
changed to EcoVest Capital, Inc. 
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Should The SFA offer for sale securities with which EcoVest has an involvement, Mr. Solomon 
may, in his role as a general securities registered representative of The SFA have access to 
offer such securities to his personal clients through The SFA.  Any such securities offerings are 
conducted exclusively through The SFA and not through WealthPro.  A conflict of interest may 
exist to the extent that Mr. Solomon in his capacity as a registered representative of The SFA 
offers clients securities with which EcoVest has an involvement and may benefit financially. 
 
A conflict of interest exists to the extent that WealthPro recommends the purchase of securities 
where WealthPro’s Associated Persons receive commissions or other additional compensation 
as a result of WealthPro’s recommendations. Securities sold by WealthPro’s Associated 
Persons in their individual capacities as registered representatives of The SFA are carried 
outside of WealthPro in separate and distinct brokerage accounts cleared through The SFA or 
directly with the offering investment company (mutual fund, variable annuity insurer, REIT, etc.) 
and such accounts generally are not under the management or supervision of WealthPro and 
thus are not charged an asset based fee by WealthPro. Such accounts and transactions are 
supervised by The SFA and are subject to the rules, standards, disclosure requirements, and 
codes of The SFA. See Item 5 – Fees and Compensation for additional information on this topic, 
and for information relating to an exception to statements in this paragraph with regard to 
certain variable annuity accounts. 
 
WealthPro seeks to mitigate and manage such conflicts of interest to the extent reasonably 
possible using several approaches including but not limited to; through disclosure, client 
education, consideration and discussion of the entire relationship and services offered, and 
following the procedures of the firm or firms involved.   
 
As discussed throughout this brochure WealthPro maintains relationships other Registered 
Investment Advisors who serve as the Independent Managers selected to manage client 
accounts. Such relationships are contractual in nature and there exists no common ownership 
between WealthPro and the Independent Managers.   
 
Certain of WealthPro’s Associated Persons, in their individual capacities, may serve as expert 
witnesses or consultant to attorneys on investment-related issues as well as issues such as 
financial planning, ethics, and insurance. WealthPro’s Associated Persons will charge a 
separate fee for these services which shall be agreed upon prior to rendering the services. 
WealthPro does not anticipate that this relationship will pose any potential for conflict of interest 
with WealthPro’s clients. WealthPro anticipates that WealthPro’s Associated Persons will devote 
less than one percent (1%) of their time to such services. 
 
WealthPro is a duly licensed insurance agency. Additionally, certain of WealthPro’s Associated 
Persons, in their individual capacities, are licensed insurance agents with various insurance 
companies, and in such capacity, may recommend, on a fully-disclosed basis, the purchase of 
certain insurance products. A conflict of interest exists to the extent that WealthPro or its 
Associated Persons recommend the purchase of insurance products where WealthPro or its 
Associated Persons receive insurance commissions or other additional compensation. 
WealthPro estimates that it currently devotes approximately five percent (5%) of its time to 
insurance activities. WealthPro has a non-exclusive relationship with various insurers in the 
capacity of being a duly contracted agent (agency) for such insurance companies.  
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Item 11 – Code of Ethics 

WealthPro has established a Code of Ethics with which all WealthPro employees and 
Associated Persons must comply. WealthPro’s Code of Ethics requires  (1) to place the 
interests of clients first at all times, (2) act with the utmost good faith and provide full and fair 
disclosure of all material facts and conflicts of interest to clients, and (3) conduct all personal 
securities transactions consistent with WealthPro’s Code of Ethics. 
 
WealthPro’s Associated Persons and employees are held to a professional standard that 
requires they avoid any abuse of an individual's position of trust and responsibility, not take 
inappropriate advantage of their positions; comply with applicable securities laws and 
regulations; maintain confidentiality of client's financial circumstances; and honor restrictions on 
the acceptance of significant gifts, and the reporting of certain gifts and business entertainment 
items. All supervised persons at WealthPro must acknowledge the terms of the Code of Ethics 
annually, or as amended. 
 
WealthPro and Associated Persons are permitted to buy and/or sell securities that WealthPro 
recommends to clients consistent with the following policies and procedures: 
 
Unless specifically defined in WealthPro’s procedures (summarized below), neither WealthPro 
nor any of WealthPro’s Associated Persons may effect for himself or herself, for an Associated 
Person’s immediate family (i.e., spouse, minor children, and adults living in the same household 
as the Associated Person), or for trusts for which the Associated Person serves as a trustee or 
in which the Associated Person has a beneficial interest (collectively “Covered Persons”), any 
transactions in a security which is being actively purchased or sold, or is being considered for 
purchase or sale, on behalf of any of WealthPro’s clients, until any pending transactions on 
behalf of a client has been either executed, or submitted for execution. When WealthPro is 
purchasing or considering for purchase any security on behalf of a client, no Covered Person 
may effect a transaction in that security prior to the completion of the purchase or until a 
decision has been made not to purchase such security. Similarly, when WealthPro is selling or 
considering the sale of any security on behalf of a client, no Covered Person may effect a 
transaction in that security prior to the completion of the sale or until a decision has been made 
not to sell such security. 
 
The foregoing policies and procedures are not applicable to (a) transactions effected in any 
account over which neither WealthPro nor any advisory representative of WealthPro has any 
direct or indirect influence or control (including instances where an account has been 
established with one of the Independent Managers on behalf of WealthPro or one of 
WealthPro’s Associated Persons); and (b) transactions in securities that are: direct obligations 
of the government of the United States; bankers’ acceptances, bank certificates of deposit, 
commercial paper, and high quality short-term debt instruments, including repurchase 
agreements; or shares issued by registered open-end investment companies. 
 
This policy has been established recognizing that some securities being considered for 
purchase and sale on behalf of WealthPro’s clients trade in sufficiently broad markets to permit 
transactions by clients to be completed without any appreciable impact on the markets of such 
securities. Under certain limited circumstances, exceptions may be made to the policies stated 
above. WealthPro will maintain records of these trades, including the reasons for any 
exceptions. 
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WealthPro’s clients or prospective clients may request a copy of the firm's Code of Ethics by 
contacting Neal Solomon. 
 
In accordance with Section 204A of the Advisers Act, WealthPro also maintains and enforces 
written policies reasonably designed to prevent the unlawful use of material non-public 
information by WealthPro or any of its Associated Persons. 
 
It is WealthPro’s policy that the firm will not affect any principal or agency cross securities 
transactions for client accounts. WealthPro will also not cross trades between client accounts.  
Principal transactions are generally defined as transactions where an adviser, acting as 
principal for its own account or the account of an affiliated broker-dealer, buys from or sells any 
security to any advisory client.  A principal transaction may also be deemed to have occurred if 
a security is crossed between an affiliated hedge fund and another client account.  An agency 
cross transaction is defined as a transaction where a person acts as an investment adviser in 
relation to a transaction in which the investment adviser, or any person controlled by or under 
common control with the investment adviser, acts as broker for both the advisory client and for 
another person on the other side of the transaction.  Agency cross transactions may arise where 
an adviser is dually registered as a broker-dealer or has an affiliated broker-dealer. 

Item 12 – Brokerage Practices  

Except as provided for in any applicable wrap fee program, the brokerage commissions and/or 
transaction fees charged by the designated broker-dealer are exclusive of and in addition to 
WealthPro’s fee. 
 
Factors which WealthPro considers in recommending any broker-dealer to clients include their 
respective financial strength, reputation, execution, pricing, research, and service. The 
commissions and/or transaction fees charged by any recommended broker-dealer may be 
higher or lower than those charged by other broker-dealers. 
 
The commissions paid by WealthPro’s clients shall comply with WealthPro’s duty to obtain “best 
execution.” However, a client may pay a commission that is higher than another qualified 
broker-dealer might charge to effect the same transaction where WealthPro determines, in good 
faith, that the commission is reasonable in relation to the value of the brokerage and research 
services received. In seeking best execution, the determinative factor is not the lowest possible 
cost, but whether the transaction represents the best qualitative execution, taking into 
consideration the full range of a broker-dealer’s services, including among others, the value of 
research provided, execution capability, commission rates, and responsiveness. Consistent with 
the foregoing, while WealthPro will seek competitive rates, it may not necessarily obtain the 
lowest possible commission rates for client transactions. 
 
WealthPro may receive from certain broker-dealers and Independent Manager(s), without cost, 
computer software and related systems support, which allow WealthPro to better monitor client 
accounts maintained with that custodian or independent investment manager, and/or to perform 
certain financial planning functions. WealthPro may receive the software and related support 
without cost because WealthPro renders investment management services to clients that, in the 
aggregate, maintain a certain level of assets at the applicable broker-dealer or Independent 
Manager. In the case of research, from time to time WealthPro receives, both proprietary 
research (created or developed by the broker-dealer or independent investment manager) and 
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research created or developed by a third party. A conflict of interest may be created were 
WealthPro to direct its customers to Custodians or to independent investment managers in 
order to receive these services, as WealthPro may receive a benefit because WealthPro does 
not have to produce or pay for the research, products or services. WealthPro may therefore be 
deemed to have an incentive to select or recommend a broker-dealer or independent 
investment manager based on WealthPro’s interest in receiving the research or other products 
or services, rather than on the clients’ interest in receiving most favorable execution. WealthPro 
believes that the impact, if any of such conflict is minimal and that in the aggregate WealthPro 
and WealthPro’s clients benefit from WealthPro’s access to the research and services provided 
by these outside organizations. 
 
With regards to the portfolios managed by Independent Managers and WRAP programs 
including the WealthCraft® MAAP, WealthPro assists the client in selecting the risk/return 
objective and Independent Managers/Portfolio Strategists believed to best suit the client’s 
objectives. The client then specifically directs the account to be invested in accordance with the 
chosen asset allocation and or chosen Independent Managers strategy/investing approach. 
When the client selects the asset allocation, the client further directs that the account be 
automatically adjusted to reflect any adjustment in the asset allocation by the selected Portfolio 
Strategist. This client authorization results in the purchase and sale of certain mutual funds or 
ETFs (or transfers between variable annuity sub-accounts) without further authorization by the 
client or any other party at such time as the Portfolio Strategist changes the composition of the 
selected model asset allocation. 
 
The client receives confirmation of all transactions in the account (or a statement from the 
account custodian showing such transactions) and is free to terminate participation in the 
Platform and retain or dispose of any assets in the account at any time. WealthPro has no 
authority to cause any purchase or sale of securities in any client account, or change the 
selected model asset allocation or to direct the account to be invested in any manner other than 
as previously authorized by the client. 
 
If a client selects an IMA, UMA or CMA investment solution, the third-party Discretionary 
Managers are granted the authority to manage the accounts on a discretionary basis, including 
the authority to buy, sell, select, remove and select securities and other investments for the 
account, and to select broker-dealers or others through which transactions will be effected. 

Item 13 – Review of Accounts  

For those clients to whom WealthPro provides investment supervisory services, WealthPro 
monitors those portfolios as part of an ongoing process while regular account reviews are 
conducted on at least a quarterly basis. For those clients to whom WealthPro provides financial 
planning and/or consulting services, reviews are conducted on an “as needed” basis. Such 
reviews are conducted by WealthPro’s Principal, Neal Solomon. All investment advisory clients 
are encouraged to discuss their needs, goals, and objectives with WealthPro and to keep 
WealthPro informed of any changes thereto. WealthPro shall contact ongoing investment 
advisory clients at least annually to review its previous services and/or recommendations and to 
discuss the impact resulting from any changes in the client’s financial situation and/or 
investment objectives. 
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Unless otherwise agreed upon, clients are provided with transaction confirmation notices and 
regular summary account statements directly from the broker-dealer or custodian for the client 
accounts. Those clients to whom WealthPro provides investment advisory services are eligible 
to receive a report from WealthPro that may include such relevant account and/or market-
related information such as an inventory of account holdings and account performance as 
clients may otherwise request from time to time. However, WealthPro may impose fees for the 
production of reports. 
 
Those clients to whom WealthPro provides financial planning and/or consulting services will 
receive reports from WealthPro summarizing its analysis and conclusions as requested by the 
client or otherwise agreed to in writing by WealthPro. WealthPro may also depending upon the 
nature of the engagement, deliver advice verbally and offer to provide a written summary for 
additional fee. 
 
Investors participating in the AssetMark Platform will receive periodic custodial account 
statements (not less frequently than quarterly) from their account Custodian.  A separate 
Quarterly Performance Review is supplied to clients directly by WealthPro.   
 
Additionally, WealthPro issues periodic written reports to its investment advisory clients. These 
written reports generally contain a list of assets, investment results, and statistical data related 
to the client’s account, and are made available via mail or electronic delivery. The information in 
these reports may vary from custodial statements based on accounting procedures, reporting 
dates, or valuation methodologies of certain securities. We urge clients to carefully review these 
reports and compare the statements that they receive from their custodian to the reports that 
WealthPro provides. Clients are advised that in all instances custodial account statements from 
their account Custodian are deemed to be authoritative. If there is a conflict between a 
Custodian provided account statement and a WealthPro supplied report, the Custodian provided 
account statement is deemed to be the authoritative record. 
 
In the event that a client/investor holding an active investment account through WealthPro fails 
to respond to WealthPro’s communications requesting instructions, reviews, meetings, and the 
like, or is otherwise unable to be located by WealthPro through reasonable and ordinary 
methods, WealthPro may act on the assumption and belief that WealthPro continues to be 
instructed by the client to continue to provide ongoing services indefinitely in the manner of the 
most current agreement/instructions from the client on file at WealthPro, or in such manner as 
WealthPro in its best judgment believes to be the most similar to the manner of the last 
instructions received from the investor/client. WealthPro does not accept investment discretion, 
however in the event that an Independent Manager terminates a strategy and the investor client 
fails to respond to WealthPro’s requests for instructions, WealthPro may request that the 
independent manager assign the most similar of its available strategies to the investor/clients 
account. WealthPro shall not be required to take an extraordinary means, or to bear any 
extraordinary cost in efforts to seek to locate an investor/client or to seek to receive updated 
instructions from the investor/client. A request of an investor/client made by first class US Mail 
or by telephone call (which may include leaving a voice message for the investor/client at the 
telephone number in WealthPro’s records) shall be deemed “ordinary” for this purpose. In the 
event that WealthPro incurs any extraordinary expense or provides any extraordinary service in 
seeking to determine the investor/clients instructions, WealthPro shall be entitled to payment 
from the investor/client for such extraordinary expense/service as incurred, plus a service 
charge, and/or at WealthPro’s fee schedule then in effect.  
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WealthPro believes that investors/clients have an ongoing responsibility to assist WealthPro in 
the performance of WealthPro’s contractual duties by, among others, responding to WealthPro’s 
communications seeking instructions and/or reviews. In the event that an investor/client is non-
responsive or is not cooperative in the manner contemplated in this paragraph WealthPro may 
continue to send its ordinary communications to the investor/clients address on record with 
WealthPro, and WealthPro shall be entitled to its ongoing fees.  WealthPro may follow this 
procedure even in the event that the investor/clients last known instructions differ from what 
WealthPro believes might presently believe may be a desirable change that would likely be 
offered to the investor/client in the event that the investor/client responded to WealthPro’s 
request for communication/instructions.  
 
Further, investors/clients are reminded that it is important to update WealthPro in the event of a 
change of their address, and it is likewise important to notify account Custodians of any change 
of address.  Various laws and regulations may determine that an account has been abandoned 
and ultimately be required to be transferred to the state.  The account Custodian (not 
WealthPro) is the party ultimately responsible for determining if an investor/client has 
abandoned their account, and such Custodian may determine if an escheat process of 
transferring ownership of abandoned property to the state is required.  WealthPro may continue 
its services until such time as WealthPro is notified in acceptable form by an authorized 
representative of the account that WealthPro is to terminate its services.   

Item 14 – Client Referrals and Other Compensation 

With respect to the AssetMark Platform, WealthPro may, subject to negotiation with AssetMark, 
receive certain allowances, reimbursements or services from AssetMark in connection with 
WealthPro’s investment advisory services to its clients, as described below and in the Appendix 
1 of the AssetMark Platform Disclosure Brochure. 
 
Under AssetMark’s Gold/Platinum Premier Consultant Program, WealthPro is entitled to receive 
a quarterly business development allowance for reimbursement for qualified marketing/practice 
management expenses incurred by WealthPro. These amounts range from $5,000 to $105,000 
annually, depending on the amount of the adviser’s client assets managed within the Platform. 
 
AssetMark may also bear the cost of airfare for firms such as WealthPro to attend AssetMark’s 
annual conference or to conduct due diligence visits to AssetMark’s offices. In addition, 
AssetMark may, from time to time, contribute to the costs incurred by participating firms such as 
WealthPro in connection with conferences or other client events conducted by such firms and 
their representatives. In addition AssetMark, AssetMark may agree to provide WealthPro or its 
representatives with organizational consulting, education, training and marketing support. 
 
WealthPro does permit its Associated Persons, in their individual capacities as registered 
representatives of The SFA to attend The SFA’s annual conference. The SFA may also bear the 
cost of airfare, lodging, meals, and related expenses on behalf of such registered 
representatives of The SFA attending The SFA’s functions.  In addition certain sponsors of 
products or services (“venders”) offered through The SFA may from time to time invite 
WealthPro’s Associated Persons, in their individual capacities as registered representatives of 
The SFA, to attend due diligence meetings, workshops, educational meetings, promotional 
events, and the like.  Such venders may bear the cost of airfare, lodging, meals, and related 
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expenses on behalf of such registered representatives of The SFA, subject to the supervisory 
procedures of The SFA. 
 

 

Item 15 – Custody 
WealthPro does not provide custodial services to its clients. Client assets are held with banks, 
financial institutions or registered broker-dealers that are “qualified custodians.” Clients will 
receive statements directly from the qualified custodians at least quarterly. We urge clients to 
carefully review those statements and compare the custodial records to the reports that we 
provide them. The information in WealthPro’s reports may vary from custodial statements based 
on accounting procedures, reporting dates or valuation methodologies of certain securities. 

Item 16 – Investment Discretion 

WealthPro does not take any independent discretionary authority over client accounts.  
Accordingly WealthPro does not accept discretionary authority from its clients to select the 
identity and amount of securities to be bought or sold. 
 
WealthPro does, however, offer clients participation in the AssetMark Platform, an asset 
allocation Platform more fully described in the Appendix 1 - Platform Disclosure Brochure 
attached hereto. Asset allocations composed by a group of independent investment strategists 
(“Portfolio Strategists”) are offered under the Platform, with the different model allocations 
designed to satisfy a gradient of risk/return objectives. The Portfolio Strategists have no direct 
relationship with the WealthPro or client, make no analysis of and do not consider the clients’ 
individual circumstances or objectives, and do not tailor the model asset allocation to any 
specific client’s needs, circumstances or objectives, but only to the stated risk/return objectives. 
 
Likewise WealthPro does recommend that certain clients authorize the active discretionary 
management of their assets by and/or among certain independent investment manager(s) either 
directly or through a wrap fee program, based upon the stated investment objectives of the 
client. In this arrangement the client generally grants discretionary authority to such 
Independent Managers, but not to WealthPro. 

Item 17 – Voting Client Securities 

As a matter of firm policy and practice, WealthPro does not have any authority to and does not 
vote proxies on behalf of advisory clients. Clients retain the responsibility for receiving and 
voting proxies for any and all securities maintained in client portfolios.  
 
With respect to the AssetMark Platform, the Client retains the right to vote proxies if the Account 
is invested in a Mutual Fund, ETF or Variable Annuity Investment Solution. If the Account is 
invested in an IMA, CMA, or UMA Investment Solution, the Client designates the applicable 
Discretionary Manager as their agent to vote proxies on securities in the Account. Client 
acknowledges that as a result of this voting designation they are also designating the 
Discretionary Manager as their agent to receive proxies, proxy solicitation materials, annual 
reports provided in connection with proxy solicitations and other materials provided in 
connection with the above actions relating to the assets in the Account. However, the Client 
retains the right to vote proxies and may do so by notifying WealthPro in writing of the desire to 
vote future proxies. 
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Additionally certain of the Independent Managers recommended by WealthPro may vote proxies 
on securities in the Account(s) that they manage. Please see the disclosure materials of the 
Independent Manager for information on the Independent Manager’s practices. 

Item 18 – Financial Information 

Registered investment advisers are required in this Item to provide you with certain financial 
information or disclosures about WealthPro’s financial condition.  WealthPro has no financial 
commitment that impairs its ability to meet contractual and fiduciary commitments to clients, and 
has not been the subject of a bankruptcy proceeding. 
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