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Email: norman@ndpitman.com

March 05, 2015

This brochure provides information about the qiedifons and business practices of N.D. Pitman &
Company, Inc. If you have any questions about trgents of this brochure, please contact us at 251-
345-7748 or norman@ndpitman.com. The informatiothigs brochure has not been approved or
verified by the United States Securities and Exgeag@ommission or by any state securities authority.
Any references to N. D. Pitman & Co., Inc. as aiseered investment adviser” or being “registered”
with the SEC or any state does not imply any le¥etaining or skill.

Additional information about N.D. Pitman & Compariy¢. also is available on the SEC’s website at
www.adviserinfo.sec.gov. You can search this sjta binique identifying number, known as a CRD
number. Our firm's CRD number is 121180.
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Iltem 2  Material Changes

We have no material changes to report since timg fdf our last updated Firm Brochure.
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ltem4  Advisory Business

N.D. Pitman & Company, Inc. (hereafter “NDP”, “we&gur”, or “us”) is a SEC-registered investment
adviser with its principal place of business lodateMobile, Alabama. NDP began conducting
business in 2005 with Norman D Pitman 11, as Rfest and sole owner.

We offer the following advisory services to oureciis:
* PORTFOLIOMANAGEMENT SERVICES
* FINANCIAL PLANNING
* CONSULTING SERVICES

e SELECTION AND MONITORING SERVICES

PORTFOLIO MANAGEMENT SERVICES

We provide Investment Supervisory Services, defagdiving continuous advice to a client or making
investments for a client based on the individuadseof the client. Through personal discussions in
which goals and objectives based on a client'sqodatt circumstances are established, we develop a
client's personal investment policy and createrandage a portfolio based on that policy. We will
manage advisory accounts on either a discretiomragynon-discretionary basis. Account supervisson i
guided by the stated objectives of the client,(meaximum capital appreciation, growth, income, or
growth and income).

We will create a portfolio consisting of one or @flithe following: individual equities, bonds, othe
investment products, and no-load, load-waived,feomat-load mutual funds. We will allocate the
client's assets among various investments takiegconsideration the overall management style
selected by the client. We will also incorporatésrg variable annuities or suggest the use otlow
cost, no load contracts via 1035 Exchanges if @getit Deferred Sales Charge(s) (CDSC) have
expired. The mutual funds will be selected on tasidof any or all of the following criteria: thend's
performance history; the industry sector in whicé fund invests; the track record of the fund's
manager; the fund's investment objectives; the'sumdnagement style and philosophy; and the fund's
management fee structure. Portfolio weighting betwieinds and market sectors will be determined by
each client's individual needs and circumstancksntS will have the opportunity to place reasoeabl
restrictions on the types of investments which adlmade on the client's behalf. Clients will netai
individual ownership of all securities.

FINANCIAL PLANNING

We provide financial planning services. Financilahping is a comprehensive evaluation of a client’s
current and future financial state by using cutyekiown variables to predict future cash flowssets
values and withdrawal plans. Through the finangiahning process, all questions, information and
analysis are considered as they impact and arecteghbdy the entire financial and life situationtio#
client. Clients purchasing this service receiveridt@n report which provides the client with a dieta
financial plan designed to assist the client achia¢ or her financial goals and objectives.

In general, the financial plan can address anyl @f ¢he following areas:
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PERSONAL: We review family records, budgeting, ped liability, estate information and
financial goals.

TAX & CASH FLOW: We analyze the client’s income tard spending and planning for past,
current and future years; then illustrate the innp@arious investments on the client's current
income tax and future tax liability.

INVESTMENTS: We analyze investment alternatives tirar effect on the client's portfolio.

INSURANCE: We review existing policies to ensurepper coverage for life, health, disability,
long-term care, liability, home and automobile.

RETIREMENT: We analyze current strategies and itnaest plans to help the client achieve his
or her retirement goals.

DEATH & DISABILITY: We review the client’s cash nds at death, income needs of surviving
dependents, estate planning and disability income.

ESTATE: We assist the client in assessing and deugj long-term strategies, including as
appropriate, living trusts, wills, review estatg,tpowers of attorney, asset protection plans,
nursing homes, Medicaid and elder law.

We gather required information through in-depthspaal interviews. Information gathered includes
the client's current financial status, tax statusire goals, returns objectives and attitudes tdgvaisk.
We carefully review documents supplied by the ¢liercluding a questionnaire completed by the
client, and prepare a written report. Should thentichoose to implement the recommendations
contained in the plan, we suggest the client wawkety with his/her attorney, accountant, insurance
agent, and/or stockbroker. Implementation of finalnglan recommendations is entirely at the clgent’
discretion.

We also provide general non-securities advice pitsathat may include tax and budgetary planning,
estate planning and business planning.

Typically the financial plan is presented to thier within six months of the contract date, predd
that all information needed to prepare the findnaian has been promptly provided.

Financial Planning recommendations are not limitedny specific product or service offered by a
broker-dealer or insurance company. All recommeadatare of a generic nature

CONSULTING SERVICES

Clients can also receive investment advice on arhimited basis. This may include advice on only an
isolated area(s) of concern such as estate planmtiggment planning, reviewing a client's exigtin
portfolio, or any other specific topic. NDP als@wides specific consultation and administrative
services regarding investment and financial corgefrthe client.
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Additionally, NDP provides advice on non-securitieatters. Generally, this is in connection with the
rendering of estate planning, insurance, and/ouignadvice.

Financial Planning/Consulting recommendations atdimited to any specific product or service
offered by a broker dealer or insurance companiyre&bmmendations are of a generic nature.

SELECTION AND M ONITORING SERVICES

NDP provides several advisory services separatdly combination. While the primary clients for
these services will be pension, profit sharing 40t(k) plans, NDP will also offer these services,
where appropriate, to individuals and trusts, estand charitable organizations. Selection and
Monitoring Services are comprised of four distisetvices. Clients may choose to use any or all of
these services.

Investment Policy Statement Preparation (hereinadferred to as "IPS"):

We will meet with the client (in person or over tieéephone) to determine the client's investment
needs and goals. We will then prepare a writtendf@ng those needs and goals and encompassing a
policy under which these goals are to be achieVkhd.IPS will also list the criteria for selectioh o
investment vehicles and the procedures and tinmtegval for monitoring of investment performance.

Selection of Investment Vehicles:

We will review various investments to determine evhof these investments are appropriate to
implement the client's IPS. The number of investi:iémbe recommended will be determined by the
client, based on the Investment Policy Statement.

Monitoring of Investment Performance:

Client investments will be monitored continuousésbd on the procedures and timing intervals
delineated in the Investment Policy Statement. &lgh we will not be involved in any way in the
purchase or sale of these investments, we willrsigeethe client's portfolio and will make
recommendations to the client as market factorstiamalient's needs dictate.

Employee Communications:

For pension, profit sharing and 401(k) plan cliemteerein there are individual accounts with
participants exercising control over assets inrtbein account ("self-directed plans"), we alsovpte
guarterly educational support and investment wargstdesigned for the Plan participants. The nature
of the topics to be covered will be determined byand the client under the guidelines established i
ERISA Section 404(c). The educational support ardstment workshops will NOT provide Plan
participants with individualized, tailored investmedvice or individualized, tailored asset allowat
recommendations.

AMOUNT OF MANAGED ASSETS

As of December 31, 2014, we were actively mana§tg47,956 of clients' assets on a discretionary
basis plus $135,725,066 of clients' assets omadiszretionary basis, and overseeing $300,0000000
clients' assets being managed by various thirdgsart
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tem5  Fees and Compensation

PORTFOLIO MANAGEMENT SERVICES FEES

We charge an asset based advisory fee on disaeyiand non-discretionary portfolio management
accounts. Our general fee schedule follows:

Assets under Management Annual Fee %
First $500,000 1.20%
Next $500,000 0.75%
Next $2,000,000 0.70%
Above $3,000,000 0.50%

Clients will be invoiced in advance at the begimgnai each calendar quarter based upon the value
(market value or fair market value in the abserfamarket value, plus any credit balance or minus an
debit balance), of the client's account at thearttie previous quarter.

FINANCIAL PLANNING
Financial planning fees will be charged in onevad ivays:

1. As a fixed fee, typically ranging from $1,000%8,500, depending on the nature and complexity of
each client's circumstances.

2. On an hourly basis, calculated based on a cludrgg50 to $350 per hour.

The length of time it will take to provide a finaakplan will depend on each client's personal and
financial situation. All fees are agreed upon pt@mentering into a contract with any client.

Fees are due and payable upon completion of time Ppleere is no minimum financial planning fee.
Typically the financial plan will be presented keetclient within 90 days of the contract date, pded
that all information needed to prepare the findngi@n has been promptly provided by the client.

The financial planning fee may be waived if a fio@hplanning client chooses to engage NDP for its
portfolio management services.

CONSULTING SERVICES

Fees for specific administrative and consultingyises will be billed one of two ways:

1. As a fixed fee, typically ranging from $1,000%2,500, depending on the nature of the consulting
services and complexity of each client's circumstan Consulting services may also be delivered on

a continuous basis. In such cases, we generalygeta retainer fee that may vary from $ 1,000 to $
2,500 per month depending on the scope of thecr¥o be provided.

2. On an hourly basis, calculated based on a cledi$&50 to $350. The length of time it will tale t
complete the consulting service will depend onrtatire of the service and the client's personal
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situation. All fees are agreed upon prior to enginto a contract with any client. Fees are duk an
payable upon completion of the consulting services.

There is no minimum fee for consulting services.

SELECTION AND M ONITORING SERVICES

NDP offers several fee options. NDP may be comgeddaased on an annual percentage of plan
assets for services involving ongoing reviewst onay be compensated by a fixed fee.

Selection and Monitoring client accounts with lgssn $500,000 in assets will be billed at the cdte
0.60% of plan assets under review. This valuatesed fee is provided as an accommodation to
advisory clients to allow the fund assets to grow.

Selection and Monitoring client accounts with ptasets of greater than $500,000 under review will
be charged NDP’s fixed fee of $500 per fund per.yea

Fees for Selection and Monitoring client accounssy/ e billed quarterly in arrears.

GENERAL FEE INFORMATION

Limited Negotiability of Advisory Fees: Although we have established the aforementioeed f
schedule(s), we retain the discretion to negotfitrnative fees on a client-by-client basis. Glien
facts, circumstances and needs are consideredamuaing the fee schedule. These include the
complexity of the client, assets to be placed umd@nagement, anticipated future additional assets;
related accounts; portfolio style, account compasjtreports, among other factors. The specificuahn
fee schedule is identified in the contract betwisenadviser and each client.

We may group certain related client accounts fergarposes of achieving the minimum account size
requirements and determining the annualized fee.

Discounts, not generally available to our advisdignts, may be offered to family members and
friends of associated persons of our firm.

Termination of the Advisory Relationship: A client agreement may be canceled at any timeither
party, for any reason upon receipt of written rmti&s disclosed above, certain fees are paid in
advance of services provided. Upon terminationngf@ccount, any prepaid, unearned fees will be
promptly refunded. In calculating a client’s reimdement of fees, we will pro rate the reimbursement
according to the number of days remaining in tiienbiperiod.

Mutual Fund Fees. All fees paid to N.D. Pitman & Company, Inc. favestment advisory services
are separate and distinct from the fees and expamsgged by mutual funds and/or ETFs to their
shareholders. These fees and expenses are desorgmezh fund's prospectus. These fees will
generally include a management fee, other fundresgee and a possible distribution fee. If the fund
also imposes sales charges, a client may pay @al iori deferred sales charge. A client could inwves

a mutual fund directly, without our services. latlesase, the client would not receive the services
provided by our firm which are designed, among othigs, to assist the client in determining which
mutual fund or funds are most appropriate to eéiehtts financial condition and objectives.
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Accordingly, the client should review both the fedarged by the funds and our fees to fully
understand the total amount of fees to be paidhelient and to thereby evaluate the advisory
services being provided.

Additional Fees and Expenses: In addition to our advisory fees, clients arsoalesponsible for the
fees and expenses charged by custodians and imppdedker dealers, including, but not limited to,
any transaction charges imposed by a broker dedtlerwhich an independent investment manager
effects transactions for the client's account(ast refer to the "Brokerage Practices” sectiwm(|
12) of this Form ADV for additional information.

ERISA Accounts. We are deemed to be a fiduciary to advisory tdi¢ghat are employee benefit plans

or individual retirement accounts (IRAs) pursuantite Employee Retirement Income and Securities
Act ("ERISA"), and regulations under the Intern@v@nue Code of 1986 (the "Code"), respectively. .
As such, our firm is subject to specific duties ahbtigations under ERISA and the Internal Revenue
Code that include among other things, restrictmmgcerning certain forms of compensation. To avoid
engaging in prohibited transactions, we may onbrgh fees for investment advice about products for
which our firm and/or our related persons do noeiee any commissions or 12b-1 fees, or conversely,
investment advice about products for which our famd/or our related persons receive commissions or
12b-1 fees, however, only when such fees are usefiget our advisory fees.

Advisory Feesin General: Clients should note that similar advisory sersiogay (or may not) be
available from other registered (or unregisteragdgstment advisers for similar or lower fees.

Limited Prepayment of Fees: Under no circumstances do we require or sghayjment of fees in
excess of $1200 more than six months in advanserefces rendered.

ltem 6  Performance-Based Fees and Side-By-Silfanagement

As a matter of policy and practice, our firm does charge any performance-based fees for its
investment advisory services.

Our advisory fees are calculated as described afnad@re not charged on the basis of a share of
capital gains upon or capital appreciation of theds or any portion of the funds of an advisorgrli
(Section 205(a)(1) of the Investment Advisers Act @940, as amended).

Side-by-side management refers to multiple cliefgtronships where an adviser manages advisory
client relationships and portfolios on a simultamebasis for individuals, businesses, institutiand
also mutual funds and/or hedge funds. In sucluristances, potential conflicts of interest mayearis
by and between the clients and the mutual and hiehgks, e.g., performance fee arrangements. We
do not have these relationships, so we do not siaecby-side management potential or actual
conflicts of interests.

Our firm, has not in the past and, currently dogtsmanage any client relationships for mutual fuods
hedge funds or charge any performance fees.

ltem7  Types of Clients
N.D. Pitman & Company, Inc. provides advisory seegi to the following types of clients:
* Individuals (other than high net worth individuals)
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* High net worth individuals and family offices
* Pension and profit sharing plans(other than platigigants)
 Charitable organizations

» Corporations or other businesses not listed above

As previously disclosed in Item 5, our firm hasabéished certain initial minimum account
requirements, based on the nature of the servibe(sy provided. For a more detailed understanding
of those requirements, please review the disclesoravided in each applicable service.

ltem 8  Methods of Analysis, Investment Stratags and Risk of Loss
METHODS OF ANALYSIS

We use the following methods of analysis in forminigour investment advice and/or managing client
assets:

Fundamental Analysis. We attempt to measure the intrinsic value ofausty by looking at
economic and financial factors (including the oWlexaonomy, industry conditions, and the financial
condition and management of the company itselfetiermine if the company is underpriced
(indicating it may be a good time to buy) or overed (indicating it may be time to sell).

Fundamental analysis does not attempt to anticipai&et movements. This presents a potential risk,
as the price of a security can move up or downgaleith the overall market regardless of the
economic and financial factors considered in eualgahe stock.

Third-Party Money Manager Analysis. We examine the experience, expertise, investment
philosophies, and past performance of independnadtparty investment managers in an attempt to
determine if that manager has demonstrated aryatailinvest over a period of time and in different
economic conditions. We monitor the manager’s ugawey holdings, strategies, concentrations and
leverage as part of our overall periodic risk assest. Additionally, as part of our due-diligence
process, we survey the manager’s compliance anddsassenterprise risks.

A risk of investing with a third-party manager whas been successful in the past is that he/she may
not be able to replicate that success in the futaraddition, as we do not control the underlying
investments in a third-party manager’s portfoliere is also a risk that a manager may deviate from
the stated investment mandate or strategy of thi#ofio, making it a less suitable investment fair o
clients. Moreover, as we do not control the marniagkaily business and compliance operations, we
may be unaware of the lack of internal controlsessary to prevent business, regulatory or
reputational deficiencies.

Risksfor all forms of analysis. Our securities analysis methods rely on the apomthat the
companies whose securities we purchase and slating agencies that review these securities, and
other publicly-available sources of information abthese securities, are providing accurate and
unbiased data. While we are alert to indicatiomas tlata may be incorrect, there is always a riak th
our analysis may be compromised by inaccurate skeauling information.
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INVESTMENT STRATEGIES

We use the following strategy(ies) in managingrtali@&counts, provided that such strategy(ies) are
appropriate to the needs of the client and condistéh the client's investment objectives, risk
tolerance, and time horizons, among other condidesa

Long-term purchases. We purchase securities with the idea of holdiregrt in the client's account for
a year or longer. Typically we employ this strategdyen:

* we believe the securities to be currently undeme@|and/or

* we want exposure to a particular asset class awer tegardless of the current projection for
this class.

A risk in a long-term purchase strategy is thahbiding the security for this length of time, weyna
not take advantage of short-term gains that coelgrbfitable to a client. Moreover, if our preduts
are incorrect, a security may decline sharply ilnedefore we make the decision to sell.

Short-term purchases. When utilizing this strategy, we purchase semsivith the idea of selling
them within a relatively short time (typically aareor less). We do this in an attempt to take athgn
of conditions that we believe will soon result ipréce swing in the securities we purchase.

Risk of Loss. Securities investments are not guaranteed andngyulose money on your investments.
We ask that you work with us to help us understand tolerance for risk.

Iltem 9  Disciplinary Information

We are required to disclose any legal or disciplirevents that are material to a client's or prospe
client's evaluation of our advisory business oritiegrity of our management.

Our firm and our management personnel have no tagerdisciplinary events to disclose.

Iltem 10  Other Financial Industry Activities and Affiliations

Our firm and our related persons are not engagethier financial industry activities and have nbest
industry affiliations.

ltem 11  Code of Ethics, Participation or Interast in Client Transactions and
Personal Trading

Our firm has adopted a Code of Ethics which set fleigh ethical standards of business conduct that
we require of our employees, including compliandd @pplicable federal securities laws.

N.D. Pitman & Company, Inc. and our personnel oweity of loyalty, fairness and good faith towards
our clients, and have an obligation to adhere nbt  the specific provisions of the Code of Ethic
but to the general principles that guide the Code.
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Our Code of Ethics includes policies and procedtoethe review of quarterly securities transacsion
reports as well as initial and annual securitiddihgs reports that must be submitted by the firm’s
access persons. Among other things, our Code od€titso requires the prior approval of any
acquisition of securities in a limited offeringde.private placement) or an initial public offegirOur
code also provides for oversight, enforcement aedndkeeping provisions.

N.D. Pitman & Company, Inc.'s Code of Ethics furtimeludes the firm's policy prohibiting the use of
material non-public information. While we do nolibee that we have any particular access to non-
public information, all employees are reminded shath information may not be used in a personal or
professional capacity.

A copy of our Code of Ethics is available to ouviadry clients and prospective clients. You may
request a copy by email sent to norman@ndpitman.ootwy calling us at 251-345-7748.

Our Code of Ethics is designed to assure thaténgopal securities transactions, activities aner@sts
of our employees will not interfere with (i) makidgcisions in the best interest of advisory cliemtd
(i) implementing such decisions while, at the samme, allowing employees to invest for their own
accounts.

Our firm and/or individuals associated with ounfimay buy or sell for their personal accounts
securities identical to or different from thoseasumended to our clients. In addition, any related
person(s) may have an interest or position in &aicesecurity(ies) which may also be recommended to
a client.

It is the expressed policy of our firm that no peremployed by us may purchase or sell any security
prior to a transaction(s) being implemented foadwisory account, thereby preventing such
employee(s) from benefiting from transactions ptace behalf of advisory accounts.

ltem 12 Brokerage Practices

N.D. Pitman & Company, Inc. requires that clientsvide us with written authority to determine the
broker-dealer to use and the commission costsatifidte charged to our clients for these transangio

Clients must include any limitations on this disineary authority in this written authority stateme
Clients may change/amend these limitations as redguSuch amendments must be provided to us in
writing.

As a matter of policy and practice, N.D. Pitman &pany, Inc. does not generally block client trades
and, therefore, we implement client transactiomassely for each account. Consequently, certain
client trades may be executed before others, dtesiaht price and/or commission rate. Additionally
our clients may not receive volume discounts atl#o advisers who block client trades.

N.D. Pitman & Company, Inc. may recommend or regjthiat clients establish brokerage accounts
with the Schwab Institutional division of Charlesh@ab & Co., Inc. ("Schwab"), a FINRA registered
broker-dealer, member SIPC, to maintain custodyliehts' assets and to effect trades for their
accounts. Although we recommend or require thanhtdi establish accounts at Schwab, it is the Wient
decision to custody assets with Schwab. NDP ispaddently owned and operated and not affiliated
with Schwab.

Schwab provides N.D. Pitman & Company, Inc. withess to its institutional trading and custody
services, which are typically not available to Sabwetail investors. These services generally are
available to independent investment advisers amaolicited basis, at no charge to them so lora as
total of at least $10 million of the adviser's oli® assets are maintained in accounts at Schwab
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Institutional. These services are not contingemnupur firm committing to Schwab any specific
amount of business (assets in custody or tradinghussions). Schwab's brokerage services include
the execution of securities transactions, custoegarch, and access to mutual funds and other
investments that are otherwise generally availahlg to institutional investors or would require a
significantly higher minimum initial investment.

For our client accounts maintained in its cust@&lyhwab generally does not charge separately for
custody services but is compensated by accounet®tdrough commissions and other transaction-
related or asset-based fees for securities trédé¢site executed through Schwab or that settle into
Schwab accounts.

Schwab Institutional also makes available to oun fbther products and services that benefit NDP. bu
may not directly benefit our clients' accounts. Mahthese products and services may be used to
service all or some substantial number of our tiéaecounts, including accounts not maintained at
Schwab.

Schwab's products and services that assist usnagnay and administering our clients' accounts
include software and other technology that
i. provide access to client account data (such ae tadfirmations and account statements);
ii. facilitate trade execution and allocate aggregtatate orders for multiple client accounts;
iii. provide research, pricing and other market data;
iv. facilitate payment of our fees from clients' acasyand
v. assist with back-office functions, recordkeeping ahent reporting.

Schwab Institutional also offers other servicesmndied to help us manage and further develop our
business enterprise. These services may include:

i. compliance, legal and business consulting;
ii. publications and conferences on practice manageamehbusiness succession; and
iii. access to employee benefits providers, human tapiaultants and insurance providers.

Schwab may make available, arrange and/or pay-garty vendors for the types of services rendered
to NDP. Schwab Institutional may discount or wdees it would otherwise charge for some of these
services or pay all or a part of the fees of altpiarty providing these services to our firm. Schwa
Institutional may also provide other benefits sasheducational events or occasional business
entertainment of our personnel. In evaluating weeth recommend or require that clients custody
their assets at Schwab, we may take into accoerdavhilability of some of the foregoing productslan
services and other arrangements as part of thieniotaof factors we consider and not solely on the
nature, cost or quality of custody and brokerageises provided by Schwab, which may create a
potential conflict of interest.

ltem 13 Review of Accounts

PORTFOLIO MANAGEMENT SERVICES:

Review: While the underlying securities within PortfoMdanagement Services accounts are
continuously monitored, these accounts are revieatéeast monthly by Norman D. Pitman, President
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of NDP. Accounts are reviewed in the context ofhea@ent's stated investment objectives and
guidelines. More frequent reviews may be triggdrngdnaterial changes in variables such as the
client's individual circumstances, or the markeljtigal or economic environment or a client's regu

Reports: In addition to the monthly statements and conftrams of transactions that Portfolio
Management Services clients receive from their &ralealer, NDP will provide detailed quarterly
account monitors.

FINANCIAL PLANNING/CONSULTING SERVICES:

Review: These client accounts will be reviewed as congchbr at the inception of the advisory
relationship.

Reports: These client accounts will receive reports asreated for at the inception of the advisory
relationship.

Iltem 14  Client Referrals and Other Compensation

It is our policy not to engage solicitors or to pajated or non-related persons for referring pidén
clients to our firm.

It is our policy not to accept or allow our relag@ersons to accept any form of compensation, imotud
cash, sales awards or other prizes, from a nontaheconjunction with the advisory services we
provide to our clients.

ltem 15 Custody

We previously disclosed in the "Fees and Compemsasiection (Iltem 5) of this Brochure that our
firm directly debits advisory fees from client acods.

As part of this billing process, the client's cusém is advised of the amount of the fee to be diedl
from that client's account. On at least a quartealyis, the custodian is required to send to ileatch
statement showing all transactions within the antouring the reporting period.

Because the custodian does not calculate the arobtimt fee to be deducted, it is important foets
to carefully review their custodial statements ¢oify the accuracy of the calculation, among other
things. Clients should contact us directly if thmfieve that there may be an error in their stateme

In addition to the periodic statements that cliereteive directly from their custodians, we alsodse
account statements directly to our clients @uarterly basis. We urge our clients to carefutiynpare
the information provided on these statements tarenhat all account transactions, holdings and
values are correct and current.

Our firm does not have possession or actual gsiphl custody of any client securities or assets.

ltem 16 Investment Discretion

Clients may hire us to provide discretionary assahagement services, in which case we place trades
in a client's account without contacting the cliprnior to each trade to obtain the client's periarss
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Our discretionary authority includes the abilitydo the following without contacting the client:
 determine the security to buy or sell; and/or

 determine the amount of the security to buy or sell

Clients give us discretionary authority when thgys discretionary agreement with our firm, and
may limit this authority by giving us written insttions. Clients may also change/amend such
limitations by once again providing us with writterstructions.

Iltem 17  Voting Client Securities

As a matter of firm policy, we do not vote prox@s behalf of clients. Therefore, although our firm
may provide investment advisory services relatovelient investment assets, clients maintain
exclusive responsibility for: (1) directing the nmem in which proxies solicited by issuers of seitesi
beneficially owned by the client shall be voted] §&) making all elections relative to any mergers,
acquisitions, tender offers, bankruptcy proceedorgsther type events pertaining to the client’s
investment assets. Clients are responsible farucishg each custodian of the assets, to forwattdo
client copies of all proxies and shareholder comigations relating to the client’s investment assets

We do not offer any consulting assistance regargingy issues to clients.

[tem 18 Financial Information

Under no circumstances do we require or solicinpayt of fees in excess of $1200 per client more
than six months in advance of services rendereetefbre, we are not required to include a financial
statement.

As an advisory firm we are also required to diselasy financial condition that is reasonable likiely
impair our ability to meet our contractual obligats. N.D. Pitman & Company, Inc. has no additional
financial circumstances to report.

N.D. Pitman & Company, Inc. has not been the sulgka bankruptcy petition at any time.
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Part 2B of Form ADV: Brochure Supplement

Norman D. Pitman
N.D. Pitman & Company, Inc.
3800 Airport Blvd., Suite 306
Mobile, AL 36608
(251) 345-7748

March 5, 2015

This brochure supplement provides information aboutNorman D. Pitman that supplements the N.D.
Pitman & Company, Inc. brochure. You should have eceived a copy of that brochure. Please contact
Norman D. Pitman, Il if you did not receive N.D. Atman & Company, Inc.’s firm brochure or if you
have any questions about the contents of this sughent.

Additional information about Norman D. Pitman, Il is available of the SEC’s website at
www.adviserinfo.sec.qov
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Item 2. Educational Background and Business Expegince

Norman D. Pitman, Ill, President and CCO

Year of Birth: 1957

Education:

Mr. Pitman graduated from Marion Military Institute 1977 with an Associate of Science degree.

He graduated With Distinction from Virginia Militainstitute in 1979 with a Bachelor of Science @egin Biology.
He graduated from the University of Mississippll®82 with a Juris Doctorate.

He graduated from the National Trust School in 188d the Southern Trust School in 1987.

He completed the Advisor's Course and the Constdt&ertification Course from the Center for Ficany Studies
in 1999.

Business Background:

President and CCO of N.D. Pitman & Company, In6/1099 to present.
Investment Counselor of Riverside Capital Managen@311991 to 05/1999.
Trust Officer of AmSouth Bank, 01/1986 to 03/1991.

Trust Officer of Fidelity National Bank, 09/1983 @4/1986.

Licensed Attorney, State of Mississippi, 1982

Certified Financial Planner (CFP), 1991

(Certified Financial Planner® (CFP®)

The program is administered by the Certified Fimarfelanner Board of Standards Inc. Those withGR@®
designation have demonstrated competency in abaskfinance related to financial planning. Caatkd complete
studies on over 100 topics, including stocks, botadees, insurance, retirement planning and eptataing. In
addition to passing the CFP certification examdadates must also complete qualifying work experéeand agree
to adhere to the CFP Board's Code of Ethics anf@gsmnal responsibility and financial planningstards.

Item 3. Disciplinary Information

Mr. Pitman has no history of any disciplinary eent

Item 4. Other Business Activities

Mr. Pitman, President of N.D. Pitman, is also aaraty, licensed in the State of Mississippi. Heare he is not
actively practicing as an attorney and will notiactis capacity for any N.D. Pitman advisory otie

Item 5. Additional Compensation

Mr. Pitman does not receive any additional compmsdrom third parties for providing investmentvace to its
clients and does not compensate anyone for clefatrals.

Item 6. Supervision

Mr. Pitman, as President and CCO of N.D. Pitmandn@any, Inc., is solely responsible for all supgion and

formulation and monitoring of investment adviceenffd to clients. Mr. Pitman reviews and oversdienaterial
investment policy changes and conducts periodinteso ensure that client objectives and mandatedeing met.

Page 17 of 17



