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Item 1: Cover Page

This brochure provides information about the qualifications and business practices of Warren Financial
Service & Associates, Inc. If you have any questions about the contents of this brochure, please contact
us at 610-363-2000 or rwarren@WarrenFinancial.com. The information in this brochure has not been
approved or verified by the United States Securities and Exchange Commission or by any state securities
authority.

Additional information about Warren Financial also is available on the SEC’s website at
www.adviserinfo.sec.gov. Warren Financial is a Registered Investment Advisory firm, registration in and

of itself, does not imply a certain level of skill or training.
Item 2: Material Changes to this Brochure from Last Year:

WEFS has started an office in Bluffton, SC servicing clients in the Bluffton, Charleston, and Hilton Head
area. WFS has started an office in Atlanta, GA servicing clients in that area.

WEFS has retained the services of Millennium Trust company as a qualified custodian to hold the financial
documents for WFS Angels LP.

WEFS has begun servicing institutional clients through separate accounts.

One goal of this disclosure document is to highlight potential conflicts of interest. Warren Financial does
not have any conflicts of interest to report at this time.
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Item 4: Advisory Business

Warren Financial was founded by Clarence Warren who began by helping pastors and missionaries of
the Presbyterian Church in America with their pension issues as early as 1965. His initial efforts began
as a no-cost ministry on a volunteer basis. Mr. Warren did not begin charging for services until
approximately the 1980’s. In 1999, Mr. Warren incorporated the business in the state of PA in today’s
official name, Warren Financial Service & Associates, Inc.

Today Warren Financial is majority owned and fully operated by Randall Warren who joined Warren
Financial in 2000.

Warren Financial provides investment management supervisory services. Warren Financial provides
financial advice to our clients as part of our oversight of their investment assets. Warren Financial has
no clients who simply pay directly for advice on an hourly basis, although we don’t preclude the
possibility that such a client may exist in the future, even though we don’t seek such clients. Warren
Financial provides advice to our clients that covers many areas of their lives including retirement
analysis, estate planning, asset management, tax planning, philanthropy, and other financial issues.
Warren Financial manages client portfolios on a discretionary basis.

Warren Financial specializes in asset management and primarily uses a technique known as Tactical
Asset Allocation. Tactical Asset Allocation involves considering market indicators to guide the relative
aggressiveness of our client’s investment portfolios. When our time tested indicators are positive we
invest our client assets up to the maximum risk level that each individual client has chosen. When our
indicators are negative, we may invest our client portfolios more conservatively than the maximum risk
level that each individual client has chosen. This is not a rebalancing program. This involves analysis of
markets and involves actively trading our portfolios to take advantage of market movements and
expected market movements. This is also not day-trading. Warren Financial believes statistics that
show there is no advantage in trading a portfolio every day. Tactical Asset Allocation does involve
trading often enough to go along with major market trends. These trends usually shift in cycles of years,
not months and days as believed by day-traders. Our advice is not limited to Tactical Asset Allocation.

Warren Financial tailors our advisory services to the individual needs of each client. Clients may impose
restrictions on types of trading or on specific assets. We generally encourage clients not to impose
restrictions on particular assets traded.

As of December 31%, 2014, Warren Financial had $137,637,153 in client assets under management.
$132,631,120 under discretionary management and $4,736,033 in non-discretionary management.

Item 5: Fees and Compensation

Warren Financial is paid by clients on the basis of assets under management. Our standard fee schedule
is two (2) percent of assets under management annually for the first one-million of assets and zero point
six (0.6) percent of assets under management annually for every dollar over the first one-million of
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assets. Fees are negotiable. Warren Financial manages bond ladders and Certificate of Deposit ladders
at considerably less than our standard fee schedule. Fees are deducted directly from the client’s
accounts on a quarterly basis prior to each quarter year. Warren Financial has no clients that prefer to
be billed directly instead of having the fee deducted from their investment account, however, we do not
preclude the possibility that such a client may exist in the future. Clients may incur other fees as a part
of asset management. For example, many of our clients have accounts in custody with Fidelity
Investments who charges the client $12.95 per stock trade for clients with less than $1m in assets at
Fidelity and $7.99 per stock trade for clients with more than $1m in assets at Fidelity. Fidelity has its
own policies and procedures which we can not fully include here, so those amounts and per-trade fees
are included for example purposes only and will not be updated every time Fidelity changes their
policies. In addition, if Warren Financial chooses to invest some of our client assets into a mutual fund
or Exchange Traded Fund, those products charge fees which are generally taken out of the Net Asset
Value and not billed directly to the client. Depending on the types of accounts that clients have, there
may be other small fees such as custodial fees, but this is not a result of Warren Financial but rather if a
client comes to us with an existing annuity to be managed. Pursuant to Section 130.846 of the Rules,
“an advisory client has the right to terminate the contract without penalty within five (5) business days
after entering into the contract”. As usual, Warren Financial goes above and beyond by allowing any
client to terminate the contract at any time (as per language in the contract) with no penalty. Pre-paid
fees may be refunded on a pro-rated basis if the advisory contract is terminated before the end of the
bill period. To encourage clients not to sign up then quit within a year, those clients who terminate
(after the 5 day no penalty period) in the first year may be charged and administrative fee of 25 basis
points on assets under management (0.25%).

Warren Financial does not get compensated or paid any commissions for investing in any particular
funds, ETFs, or other assets. We do not believe it is possible to remain fully independent and operate in
the best interests of our clients if we accepted commissions from mutual funds, annuities, ETFs, etc.
While we recognize that this may be unusual, we firmly believe that the client is the beneficiary of this
policy because we are able to remain wholly unbiased and select only assets that we believe give the
client the best chance for investment gains. As a benefit to the client, Warren Financial attempts to
minimize costs. For example, if we invest in a mutual fund, we typically invest assets in no-load mutual
fund unless we can not find a no-load substitute. We also generally minimize fees by investing in the
cheapest funds, ETFs, etc, however, this is tempered by considering the overall return on investment
achieved by a given investment. Warren Financial keeps the overall goal of increasing client assets as
superior to minimizing costs.

Warren Financial follows the custody requirements of PA Regulation 303.042 that although the payment
of investment advisor fees could be deemed custody, the custody requirements are not applicable
because Warren Financial

a) Warren Financial possesses written authorization from the client to deduct advisory fees from
an account held by a qualified custodian
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b) Warren Financial sends the qualified custodian written notice of the amount of the fee to be
deducted from the client’s account; and

¢) Warren Financial sends the client a written notice itemizing the fee, including any formulae used
to calculate the fee, the time period covered by the fee and the amount of assets under
management on which the fee was based.

According to the Dodd Frank bill and updates to SEC Rule 205-3(a), an qualified client may be charged a
performance fee if he/she meets the following qualifications

e anatural person who has individual net worth, or joint net worth with the person’s spouse, that
exceeds $1 million at the time of the purchase, excluding the value of the primary residence of
such person; or

e anatural person or a company that the investment adviser entering into the contract (and any
person acting on his behalf) reasonably believes, immediately prior to entering into the contract,
has a net worth (together, in the case of a natural person, with assets held jointly with a spouse)
of more than $2,000,000 at the time the contract is entered into.

Item 6: Performance Based Fees and Side-By-Side Management

Warren Financial does manage a pooled investment vehicle which may pay Warren Financial fees for
assets under management as well as performance based fees. This type arrangement is only available
to accredited investors according to State & Federal SEC rules (the Dodd Frank bill recently updated
these rules).

These investment vehicles are typically in a separate pool or fund of money. The idea that a
performance fee may be paid could present a conflict for Warren Financial considering that we might
have an incentive to pay more attention to these assets compared to investor accounts that do not pay
performance fees. We avoid this conflict by keeping all our return on investment spreadsheets up to
date for all our investors regularly. Also, Warren Financial is generally not the catalyst behind the paying
of performance based fees, those fees are generally preferred by accredited investors in hedge funds or
pooled accounts.

Item 7: Types of Clients

Warren Financial provides investment management and advice to individual investors, high net worth
investors, family offices, small and medium sized corporations, pension funds, trusts, endowments,
investment companies, and other similar entities. Warren Financial does not have any hard and fast
minimum account size, however, we reserve the right to provide services to whomever we choose to do
business.

Item 8: Methods of Analysis, Investment Strategies and Risk of Loss

Warren Financial employs a “top-down” as well as a fundamental “bottoms-up” approach to investment
analysis. We utilize fundamental analysis as well as technical analysis. We utilize market indicators
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which help to disclose market trends in the short, medium, and long run. Warren Financial chooses
investments based on our own research and not based wholly on the opinion of any other person or
analyst firms, although we may use, or purchase information from such people or firms.

Warren Financial gets daily information from the Wall Street Journal, CNBC, Bloomberg and many other
media outlets. We avail ourselves of timing services, annual reports of corporations, corporate
guarterly conference calls, Securities and Exchange filings, company press releases, etc. Warren
Financial gets quarterly detailed market analysis and predictions from Fidelity Investments. These
reports are made available to Warren Financial at no charge simply because we choose to custody some
of our client assets with Fidelity. These reports are not made available to the general public and are not
available on fidelity.com. Fidelity reports that they spend hundreds of man hours and $10million per
qguarter year to put together these reports. These reports do not influence Warren Financials choice of
custodian, however, we are pleased to avail ourselves of the information and we often provide the most
significant (in our opinion) pieces of the information to our clients. Warren Financial does use these
reports to help shape our own opinion of the global macro environment, the economy, and the markets.

No matter the source of information, and no matter the depth of analysis, investing is inherently an
effort to predict future prices of various assets which involves uncertainties including the risk of loss that
investors must be able to bear.

Warren Financial employs investment strategies including going long or short individual stocks, ETFs,
indexes, bonds, futures, options, etc.

Investing in individual stock and bonds involves many types of risk including but not limited to, company
risks (accounting risks, management risks, cash flow and dividend risks, economic risks, etc.), exchange
risks, potential foreign currency risks. Investing in mutual funds can help to reduce company specific
risks, but can not alleviate market risk, or the risk that investors will flee an entire asset class, such as
occurred when investors fled from stocks and bonds in 2008.

Short selling stocks or options also has unique risks in predicting and potentially profiting from the
decline in the value of the stocks or options. When owning a short position, the risk includes the risk of
possibility holding the position while the asset increases in value until the short position becomes
worthless. Similarly owning long a stock or option position can also include holding the position until it
becomes worthless. Naturally, this is never the goal and always to-be-avoided if possible, but the risks
remain never-the-less.

Investing in options include additional risks. Options typically have a time-decay aspect such that the
investor puts up only a fraction of the capital necessary to hold the position of the underlying asset, but
the option expires at some point in the future. Option risks include the delta (change in the option
relative to the underlying), gamma (magnitude of direction of the change of the option relative to the
underlying), rho (interest rate risk), theta (time decay risk), and other risks which are attempted to be
managed for the client by Warren Financial.
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Warren Financial does not buy/sell options for clients unless the client has specifically requested such
services. Most of our individual clients do not want this type of asset management. However, the
pooled investment vehicles routinely deal in options.

Item 9: Disciplinary Information

Warren Financial has not been involved in any material disciplinary actions either from a domestic or
foreign court or from the SEC or any other federal regulatory agency, or foreign regulatory authority, nor
from a self-regulatory organization (SRO).

Item 10: Other Financial Industry Activities and Affiliations
Warren Financial is not a broker-dealer.

Warren Financial is not registered or have a pending application to register as a futures commission
merchant, commodity pool operator, a commodity trading advisor, or an associated person of the
foregoing entities.

Warren Financial has a relationship with Fidelity Institutional Wealth Management. Fidelity acts as
custodian such that Warren Financial can create accounts in our client’s names and Warren Financial
can conduct asset management in those accounts. Fidelity does not compensate Warren Financial or
pay anything to Warren Financial. Fidelity does provide free of charge a software tool to Warren
Financial that facilitates our trading activities in that it allows us to easily see all our client accounts in
one application screen and drill down on any account for more details. Fidelity also provides
information free of charge that investment advisors would typically be interested in, including
regulatory information, market commentary, charting tools, etc. None of those items are of significant
dollar value as to influence any investment decision that Warren Financial would make for a client.

Warren Financial has relationships with several entities who have entered into our Referral Program
where the entity can refer our services to prospective clients such that if the prospect becomes a client,
the entity will get paid a referral bonus in accordance with SEC rules on the matter. This type of
arrangement also applies to the pooled investment vehicles managed by Warren Financial. No conflicts.

Warren Financial has a relationship with Pepper Hamilton law firm. Warren Financial has retained their
services to assist in compliance of Warren Financial and compliance of our pooled investment vehicles.
Warren Financial also has a relationship with McCarter English law firm and has retained their services
to assist in compliance of Warren Financial and compliance of our pooled investment vehicles. No
conflicts.

Warren Financial has a relationship with Millennium Trust Company and has retained their services to
perform services as a qualified custodian for WFS Angels LP.
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Warren Financial has a relationship with Eisner Amper accounting firm. Warren Financial has retained
Eisner Amper to assist in auditing and surprise security counts in our investment pooled vehicles. No
conflicts.

Warren Financial has a relationship with Cortland Fund Administrators. Warren Financial has retained
Cortland to assist in record keeping for our investment pooled vehicles. Warren Financial also uses
Cortland as a reviewer of receipts and costs on our pooled vehicles. Cortland must approve all receipts
and costs before any fees are paid from the pooled vehicles. No conflicts.

Warren Financial has a relationship with Concept Capital Management. Warren Financial has retained
Concept as an introducing broker setting up our relationship with J.P. Morgan as Prime broker for our
investment pooled vehicles. No conflicts.

Warren Financial has a relationship with J.P. Morgan as prime broker for our investment pooled
vehicles, no conflicts. Warren Financial moved assets from Goldman Sachs to J.P. Morgan in 2011, no
conflicts.

Warren Financial does not recommend any other advisor or receive a fee for any such recommendation.
Item 11: Code of Ethics

As per SEC rule 204A-1 under the Advisers Act, as a registered investment advisor Warren Financial has
adopted a Code of Ethics. The adopted code of ethics has two parts, The Standards, and The Rules. The
Standards define the ethical and professional conduct to which each employee of WFS must adhere
while carrying out their business activities. The Rules are derived from the Standards and establish
requirements for professional behavior. Some rules are derived directly from requirements from the
SEC rules, such as the rule requiring personnel to report their personal securities holdings and
transactions.

The Standards and The Rules in the Warren Financial Code of Ethics cover the areas of Competence,
Honesty, Trustworthiness, Fairness, and Professionalism.

The Warren Financial Code of Ethics is available to any client or prospective client upon request.

Warren Financial acts as General Partner to several partnerships in which Warren Financial may solicit
client investments. There is no conflict in that Warren Financial does not derive any financial
remuneration from the client’s decision to enter into the partnership. Once in the partnership, all
financial arrangements are fully disclosed to the investor, such as if there is any performance fee.

On occasion, Warren Financial may buy or sell securities that are also recommended to clients. There is
no conflict of interest as the securities are widely held and publically traded. Warren Financial has a
policy that it will never buy or sell securities for any advisor’s personal account where the decision to
buy/sell is substantially derived, in whole or in part, by knowledge of a future action by Warren
Financial.
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Item 12: Brokerage Practices

Warren Financial does recommend brokers to clients although clients are free to select their own
broker. Warren Financial typically recommends Fidelity Investments as custodian and broker for client
accounts because Fidelity’s costs are very low compared to industry standards and Fidelity has fast and
assured execution of trades at the best possible prices. Within the pooled investment vehicles that
Warren Financial acts as investment manager and General Partner, we have chosen Concept Capital, J.P.
Morgan, and Goldman Sachs as brokers due to their access to CBOE markets as well as stock exchanges,
low pricing, and assured rapid execution of orders at the best price. J.P. Morgan and Goldman provide
access to dark pools of liquidity that prevent outsiders from seeing our trade orders or high frequency
trading in front of our orders.

Warren Financial receives software from Fidelity and J.P. Morgan that we use for trading which costs
Warren Financial nothing, but facilitates the trading. Warren Financial also receives some market
commentary and regulatory information from these sources that we regard as superfluous. We believe
these services are beneficial to our clients and in no way influence our decisions. Warren Financial does
not receive mark-ups or mark-downs on brokerage commissions to pay for investment research.

Warren Financial has never received a client referral from any broker, but is eligible for such referrals
due to the relatively high assets under our management. This could create a conflict of interest if we
were regularly receiving significant benefits from such a program, however, this is not the case. Warren
Financial has chosen Fidelity and Concept Capital, and J.P. Morgan for the reasons already stated above
and no other reasons. Any referrals we might get as a benefit of using one broker or another are strictly
nice-to-have benefits and not something that is significant or can influence our choice of broker or
investment programs.

From time to time we will review other alternatives to Fidelity and Concept/J.P. Morgan in regards to
looking at best execution. Fidelity offers an annual report on best execution. In 2011 and 2014, we
talked with AmeriTrade about their services to Registered Investment Advisors and we see no benefit to
switching.

Warren Financial does utilize block trading for client accounts. If we still use a to-be-sent trade
grouping, we will make all reasonable efforts to ensure that the client trades are not entered into the
trade order in the same order each time, such as not in alpha order. The goal is to vary which accounts
get traded first so as to avoid any favoritism. Along with that goal, if we do enter into any block trading,
we will attempt to ensure that trades are allocated without favoritism.

Item 13: Review of Accounts

The calendar is the triggering mechanism for reviewing client accounts. Typically accounts are reviewed
every day or on a similarly reasonable and regular basis, such as five, ten, fifteen, or twenty times per
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month. The review is conduct by Warren Financial employees who are registered representatives of
Warren Financial and have portfolio level supervisory responsibilities and who hold at least the title of
Managing Director. Warren Financial records the percentage return on investment of all client accounts
on a best efforts basis including accounting for all cash in-flows and out-flows accordingly. Warren
Financial provides this information to clients routinely at client face-to-face meetings and may begin to
provide this information to clients quarterly in the future as technology allows the process to be
automated. Reports of this type presented to clients are net of all fees and costs and typically are
provided as spreadsheet printouts. Returns are calculated utilizing industry standard best practice
including time-weighted return-on-investment calculations.

Item 14: Client Referrals and Other Compensation
Warren Financial always appreciates it when our clients refer their friends and family for our services.

The formalized “referral program” is still officially in place, but due to the heavy regulatory nature of
running this program, it has been put on hold. Warren Financial has not been taking any new contracts
for referral business and the older contracts are all dormant. Warren Financial does not preclude the
possibility that the dormant referral program could be revived. The dormant referral program included
Warren Financial having written and signed contracts with a few entities or individuals who wish to
recommend our services to their friends, colleague’s, business partners or other entities. Each
arrangement may be different in nature and compensation although our standard program calls for
compensation of 30 cents on the dollar of all our first year management fee which results from the
referral. All potential clients receive a Sales Person Disclosure form indicating the name of the sales
person, the relationship between the applicant and the salesperson, the amount and type of the
compensation, the terms of compensation, and that there is zero cost to the end client. As defined
under Section 102(j.1) of the PA SEC Act of 1972, Warren Financial will not utilize solicitors in PA until
such time as they are properly registered or exempt under the PA 1972 Act and their duties under this
agreement must be performed in a manner consistent with the instructions of the Company and the
provisions of the Pennsylvania Securities Act of 1972 (PA Law 70 P.S. 1-404).

Item 15: Custody

Clients will receive account statements directly from Fidelity or from an investment pool account
administrator or custodian. Having account statements come directly from the custodian or
administrator is a protection for the client in that the score-keeper (custodian or administrator) is not
also the trader or advisor. Warren Financial does not send out additional or alternate statements.
Warren Financial does send out billing information which contains a high level of account information
such as total account value, bill calculations and amounts, as well as possible return on investment
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information. We urge clients to compare our billing information and return information to their
custodial statements for accuracy.

Warren Financial holds that it does not have custody of client funds or securities except as it relates to
the deduction of the management fee. When Warren Financial acts as General Partner for a pooled
investment vehicle, Warren Financial does have custody and as such has engaged Eisner Amper
accounting partners to perform a full audit or a security count as required under SEC rules.

Item 16: Investment Discretion

Warren Financial has discretionary authority to trade in client accounts. Custodial account applications
and/or pooled investment agreements include the client authorization of discretionary power.

Item 17: Voting Client Securities

Warren Financial has a policy that it will not vote proxies for clients, nor give clients advice on whether
they should respond to class action lawsuits which come up from time to time on stocks they might have
owned in the past. Warren Financial representatives will disclose to clients their own personal decision
on proxies and class action lawsuits if requested, but advise the client to make their own choices.

Clients will receive proxies and other solicitations directly from the custodian.

Item 18: Financial Information

Part A: Warren Financial does not require or solicit prepayment of more than $1200 in fees per client,
six months or more in advance.

Part B: There is no financial condition on the horizon that is reasonably likely to impair the ability of
Warren Financial to meet contractual commitments to clients.

Part C: Warren Financial has never been the subject of a bankruptcy petition.

Item 19: Requirements for State-Registered Advisers
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Part A: Randall Warren is the President, Chief Investment Officer, and Chief Compliance Officer for
Warren Financial. His educational background and business experience is described in the brochure
Supplement, Item 2.

Part B: Please refer to the Brochure supplement for information about any other business in which
Randall Warren may be involved.

Part C: It is standard in typical hedge fund legal documentation to charge a 20% performance fee based
on a high-water mark for the client account. According to Big Dividend Hedge Fund documentation,
Warren Financial may charge a 20% performance based fee, but so far has not charged a performance
based fee. By not charging the performance fee it keeps the cost of the hedge fund lower and thus the
client performance is higher. Performance based fees may create an incentive for an advisor to carry a
higher degree of risk to the client.

Part D: Warren Financial has not, nor has any of our management persons been party to any arbitration
claim nor found liable in any civil, self-regulatory organization, or administrative proceeding involving
investments, fraud, theft, bribery, or unethical practices etc.

Part E: Warren Financial does not, nor does any management person have any relationship or
arrangement not previously described with any issuer of securities.
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Brochure Supplement, Form ADV Part 2: Randall A. Warren

December 2014

This brochure supplement provides information about Randall A. Warren that supplements the Warren
Financial Service brochure. You should have received a copy of that brochure. Please contact Karen
Copeland 610-363-2000 if you did not receive Warren Financial Service’s brochure or if you have any
guestions about the contents of this supplement.

Additional information about Randall A. Warren is available on the SEC’s website at
www.adviserinfo.sec.qov.
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Item 2: Educational Background and Business Experience

Randall Warren (born 1962) is president and chief investment officer of Warren Financial Service, a
registered investment advisory firm founded in 1965 by his father. He also manages WFS Funds, the
institutional division of Warren Financial Service, which includes hedge fund and private equity
investment products. Clients for both groups include high net worth individuals, foundations,
endowments, family offices, corporations, and trusts.

Mr. Warren joined the firm in 2000, after spending nine years as chief technology officer at FNX Limited,
where he was responsible for creating sophisticated trading and portfolio modeling tools. Clients
included some of the world’s largest financial institutions including Bank of America, Citigroup,
Barclays, ANZ bank, Sumitomo, and Merrill Lynch.

Among his civic duties, Mr. Warren volunteers with several organizations such as Peacemakers where he
provides pro bono financial counseling to individuals and families in need. He is also a published writer,
having authored Kingdom Builder in 2008. The book talks about having a philanthropic approach to
financial management.

Mr. Warren holds an MBA in Finance from West Chester University. He earned his undergraduate
degree in Computer Science from University of Delaware. He is a Certified Senior Advisor.

The Certified Senior Advisor designation is attained by completing several days of intense course work and a comprehensive
test in the areas of finance and other issues directly relating to retired age people. The Society of Certified Senior Advisors
(14,000 professionals in 50 states) was founded in 1996 by a group of forward-thinking geriatric MD’s, gerontologists, elder law
attorneys, CPA’s, financial planners and other qualified professionals. CSA’s become well trained and specifically educated in
the issues that are most important to seniors. For more information see the CSA website: www.certifiedsenioradvisor.com The
CSA designation alone does not imply expertise in financial, health or social matters.

Item 3: Disciplinary Information

There are no disciplinary events to disclose.

Item 4: Other Business Activities

Mr. Warren is the General Partner of one other investment related Limited Liability Companies,
Monterey Bay Commercial.

Monterey Bay Commercial, LLC is a company that invests in rental commercial real estate. Warren
Financial advisory clients are not solicited to invest in Monterey Bay Commercial LLC. Mr. Warren
spends approximately one day per year of his time managing Monterey Bay Commercial LLC. No
conflicts.

Item 5: Additional Compensation
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There is no other entity that provides any compensation to Mr. Warren because Mr. Warren provides
quality or quantity of investment advisory services. No conflicts.

Item 6: Supervision

As President of Warren Financial Service, Mr. Warren also has Chief Compliance responsibilities. Mr.
Warren writes the policies and procedures of Warren Financial in addition to ensuring that those
procedures are adhered to for himself and all other supervised persons. Another employee beside Mr.
Warren does testing on Mr. Warren’s client base to ensure that all Warren Financial policies are adhered
to according to the Policy and Procedures manual.

Item 7: Requirements for State-Registered Advisers

Warren Financial has not, nor has any of our management persons been party to any arbitration claim nor
found liable in any civil, self-regulatory organization, or administrative proceeding involving investments,
fraud, theft, bribery, bankruptcy petition, or unethical practices etc.
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Brochure Supplement, Form ADV Part 2: M. Troy Logan

December 2014

This brochure supplement provides information about M. Troy Logan that supplements the Warren
Financial Service brochure. You should have received a copy of that brochure. Please contact Karen
Copeland 610-363-2000 if you did not receive Warren Financial Service’s brochure or if you have any
questions about the contents of this supplement.

Additional information about M. Troy Logan is available on the SEC’s website at www.adviserinfo.sec.qov.
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Item 2: Educational Background and Business Experience

Troy Logan (born 1966) is Sr. Managing Director and Registered Representative of Warren Financial
Service, a registered investment advisory firm founded in 1965. Clients include high net worth
individuals, foundations, endowments, family offices, corporations, and trusts.

Mr. Logan joined the firm in 2008, after spending one year at Credence Mortgage (Operating Officer),
three years at American Express (VP of Credit Risk, Commercial Credit Division), three years at Advanta
(Sr. VP Marketing), two years at a startup company (Founder, Chief Credit Officer), and ten years at
Wells Fargo (Sr. VP, Sr . Credit Officer, Business Direct Division).

Mr. Logan has completed a M.Sc. in Applied Economics from the Univ of California, Santa Cruz and
B.A. Economics from Univ of California at Santa Cruz.

Among his civic duties, Mr. Logan is an active member of Vineyard Community Church serving on an
advisory board.

Item 3: Disciplinary Information

There are no disciplinary events to disclose.

Item 4: Other Business Activities

There are no other business activities to disclose.

Item 5: Additional Compensation

There is no other entity that provides any compensation to Mr. Logan because Mr. Logan provides quality
or quantity of investment advisory services. No conflicts.

Item 6: Supervision
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Mr. Logan is supervised by Randall A. Warren, President & Chief Compliance Officer for Warren
Financial. Mr. Warren writes the policies and procedures of Warren Financial in addition to ensuring that
those procedures are adhered to for himself and all other supervised persons. Mr. Warren personally
meets with all of Mr. Logan’s clients and oversees the advice and investment management of the
portfolios. Mr. Warren regularly tests Mr. Logan’s portfolios as described under investment management
practices described in the ADV Part Il Brochure and in accordance with the Policies and Procedures of

Warren Financial.
Item 7: Requirements for State-Registered Advisers

Warren Financial has not, nor has any of our management persons been party to any arbitration claim nor
found liable in any civil, self-regulatory organization, or administrative proceeding involving investments,
fraud, theft, bribery, bankruptcy petition, or unethical practices etc.

ADV Part Il Page 18



@ Warren Financial Service

Investing For a Greater Purpose

Brochure Supplement, Form ADV Part 2: Scott Shellhamer

December 2014

This brochure supplement provides information about Scott Shellhamer that supplements the Warren
Financial Service brochure. You should have received a copy of that brochure. Please contact Karen
Copeland 610-363-2000 if you did not receive Warren Financial Service’s brochure or if you have any
questions about the contents of this supplement.

Additional information about Scott Shellhamer is available on the SEC’s website at www.adviserinfo.sec.qov.
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Item 2: Educational Background and Business Experience

Scott Shellhamer (born 1966) is Managing Director and Registered Representative of Warren Financial
Service, a registered investment advisory firm founded in 1965. Clients include high net worth
individuals, foundations, endowments, family offices, corporations, and trusts.

Mr. Shellhamer joined the firm in 2014, after spending four years at Lockwood Advisors/Pershing (Vice
President and Head Trader), and eight years at Geewax, Terker, and Company (Head of Equity Trading).

Mr. Shellhamer has completed a B.S. in Finance with a minor in Economics from Penn State University
in 1988.

Among his civic duties, Mr. Shellhamer is an active member of Calvary Fellowship Church serving in
many volunteer positions including providing financial help to those in need.

Item 3: Disciplinary Information

There are no disciplinary events to disclose.

Item 4: Other Business Activities

Mr Shellhamer owns stock in Grand Slam sports in Malvern and serves on the Board.

Item 5: Additional Compensation

There is no other entity that provides any compensation to Mr. Shellhamer because Mr. Shellhamer
provides quality or quantity of investment advisory services. No conflicts.

Item 6: Supervision

Mr. Shellhamer is supervised by Randall A. Warren, President & Chief Compliance Officer for Warren
Financial. Mr. Warren writes the policies and procedures of Warren Financial in addition to ensuring that
those procedures are adhered to for himself and all other supervised persons. Mr. Warren personally
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meets with all of Mr. Shellhamer’s clients and oversees the advice and investment management of the
portfolios. Mr. Warren regularly tests Mr. Shellhamer’s portfolios as described under investment
management practices described in the ADV Part 1l Brochure and in accordance with the Policies and
Procedures of Warren Financial.

Item 7: Requirements for State-Registered Advisers

Warren Financial has not, nor has any of our management persons been party to any arbitration claim nor
found liable in any civil, self-regulatory organization, or administrative proceeding involving investments,
fraud, theft, bribery, bankruptcy petition, or unethical practices etc.
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This brochure supplement provides information about John O’Toole that supplements the Warren
Financial Service brochure. You should have received a copy of that brochure. Please contact Karen
Copeland 610-363-2000 if you did not receive Warren Financial Service’s brochure or if you have any
questions about the contents of this supplement.

Additional information about John O’Toole is available on the SEC’s website at www.adviserinfo.sec.gov.
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Item 2: Educational Background and Business Experience

John O’Toole (born 1956) is Managing Director and Registered Representative of Warren Financial
Service, a registered investment advisory firm founded in 1965. Clients include high net worth
individuals, foundations, endowments, family offices, corporations, and trusts.

Mr. O’Toole head up the Warren Financial office in Bluffton South Carolina serving clients primarily in
that area. Mr. O’Toole manages the Warren Financial office at 110 Traders Cross Ste 112, Bluffton, SC.

Mr. O’Toole joined the firm in 2014, after spending four years at RBC Wealth Management in Chicago,
IL (Vice President, Financial Consultant), and eleven years at Morgan Stanley Smith Barney in Chicago,
IL (Second Vice President, Financial Advisor).

Mr. O’Toole has completed a B.S. in Business Management from St. Edwards University in Austin TX.

Among his civic duties, Mr. O’Toole is an active member and owner of Reebok CrossFit Coastal
Carolina. Mr. O’Toole is an active fitness coach and instructor. In addition, Mr. O’Toole is a member of
the Hilton Head-Bluffton Chamber of Commerce as well as a local BNI chapter. Mr. O’Toole sits on the
Chamber of Commerce Governmental Affairs Committee.

Item 3: Disciplinary Information

There are no disciplinary events to disclose.

Item 4: Other Business Activities

Mr O’Toole owns stock in Reebok CrossFit Coastal Carolina.

Item 5: Additional Compensation

There is no other entity that provides any compensation to Mr. O’Toole because Mr. O’Toole provides
quality or quantity of investment advisory services. No conflicts.
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Item 6: Supervision

Mr. O’Toole is supervised by Randall A. Warren, President & Chief Compliance Officer for Warren
Financial. Mr. Warren writes the policies and procedures of Warren Financial in addition to ensuring that
those procedures are adhered to for himself and all other supervised persons. Mr. Warren personally
meets with all of Mr. O’Toole’s clients and oversees the advice and investment management of the
portfolios. Mr. Warren regularly tests Mr. O’Toole’s portfolios as described under investment
management practices described in the ADV Part 1l Brochure and in accordance with the Policies and
Procedures of Warren Financial.

Item 7: Requirements for State-Registered Advisers

Warren Financial has not, nor has any of our management persons been party to any arbitration claim nor
found liable in any civil, self-regulatory organization, or administrative proceeding involving investments,
fraud, theft, bribery, bankruptcy petition, or unethical practices etc.
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