Item 1- Cc 2

Form ADV Part 2A and 2B

BROCHURE FOR
OLDFATHER FINANCIAL SERVICES, LLC

2033 Central Avenue

Kearney, NE 68847

(308) 237-4571

bill@oldfatherfinancial.com

Date of Brochure: April 20, 2015

..1e purpose of this brochure is to disclose to you what we do and who we are at Oldfather Financial
Services, LLC (herein OFS). Knowing these elements will allow you to use the services we offer far more
effectively. If you have any questions about the contents of this brochure, please do not hesitate to
contact us at the telephone number or email address listed above or our website
www.oldfatherfinancial.com.

OFS is a registered investment adviser. Registration of an Investment Adviser does not imply any level of
skill or training. The advisory services described in this brochure are not insured or otherwise protected
by the U.S. Government, the Federal Deposit Insurance Corporation, the Federal Reserve Board, or any
other government agency and involves risk, including the possible loss of principal.

The information in this brochure has not been approved or verified by the United States Securities and
Exchange Commission (SEC), or bv anv state securities authority. Addi-  1al information about OFS is
also available on the Internet a: You can view OFS’s information on this
website by searching for “Oldfather Financial Services”. You may also search for information by using
our CRD number, 122505.



Item 2 — Material Changes

Since the last annual update of our brochure on February 17, 2015 there have been the fo wing
changes:

No significant changes
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e Am | using the best investments?

e When can | afford to retire?

¢ What is the best way to save for College?

¢  What choices should | be using in my 401k plan?
¢ How much should | save?

e Should I use tax-free investments?

e  Will my retirement savings last a lifetime?

¢ When should | begin taking social security?

GET A FULL FINANCIAL PLAN - This service is designed for clients that want a complete written financial
plan covering certain areas of their finances for a one-time fee. This is designed to coordinate
investments, taxes, estate plans and any other areas into a cohesive plan for the future. The initial time
required to determine your needs and estimate the fee for these services is free. Financial planning
consultations are complete, the obligation from us to the client will terminate and we will be under no
obligation to update or to monitor the Client’s investment or financial situation in connection with the
consultation services.

C. We Tailor Our Advice to Our Client’s Individual Needs.

We believe in true separate account management. This means that our client’s accounts will be
managed separately from those of every other client. We formulate a custom portfolio designed for
your needs an¢ nanage it especially for you. High net worth individuals have long been able to hire
professional consultants and money managers to cater to their unique needs. We are making this
service available to a wider audience.

The weakness of many other advisors that offer fee based investment management services is that they
may lump your account in with their other clients. They may give you the impression that you are special
and that your account is managed specifically for you. But the reality is that the investments in your
account may be in a "wrap account”, or part of a large omnibus account or just traded like everyone
else’s account. All of the advisor’s client’s money may be aggregated together and traded and moved
around in different investments together by someone who doesn't even know your name. When you
see your statement you are seeing your percentage of each of the investments. Aimost always the
advisor even farms out the management duties for your account to someone else. Your money is put
together witht usands or even tens of thousands of other investors and the advisor is really just a
middleman. All ot the layers of people who need to get paid in these arrangements are why these types
of accounts usually have very high expenses.

We manage your accounts separately from anyone else’s account because your situation is unique and
deserves individual attention. Clients may impose restrictions on investing in certain securities or types
of securif”

Personal financial counseling is a highly personalized service aimed at the individual needs of clients. We
use questionnaires and interviews to determine the appropriate advice that is tailored to each client.



D. Wrap Accounts.

We do not offer wrap fee programs. Wrap fee programs offer access to different managers who take
your money and manage it. Your “advisor” takes a cut of what the manager charges. Your “advisor” is
really just helping you select another advisor.

E. Assets We Manage.

Separately managed accounts are one of the fastest growing sectors of the financial service industry. We
have been offering fee-only custom management of client portfolios since 1992. As of April 20, 2015 we
managed assets of $135,665,562 on a discretionary basis for our clients.

Item #5 Fees and Compensation
A. Fee Schedules

Oldfather Financial Services, LLC is a purely fee-only firm. We receive no cash compensation from
anyone but our client. We receive no compensation from the sale of any securities or investment
products. We receive no commissions, fees, markups, service fees, awards or prizes for recommending
any individual product. You should note that similar investment advisory services may or may not be
available from other registered investment advisors for similar or lower fees. We do receive brokerage
services from Charles Schwab. See Item #12.

Investment Advisory Fees

Our investment management fees are negotiable and as a result clients with similar assets may have
different fee schedules and pay different fees. Fees are paid in advance either monthly, quarterly, semi-
annually or annually. Our normal maximum management fee is listed below. Fees are based on the
aggregate amount of all household assets held under management. Fees are based on client’s financial
situation, assets under management, and complexity of services offered and may be higher than those
on the billing schedule. Percentage of asset fees are based on the account value at the beginning of the
billing period.

Billing Schedule

Assets Under Management

Under $50,000 1.50%
$50,000 -$1,000,000 1.00%
$1,000,000 to $5,000,000 75%
$5,000,000 to $25,000,000 .60 %

$25,000,000 and up .50 %

We may also negotiate a flat fee or a constant dollar annual retainer with the client in advance. This fee
is based on the account size, the types of assets it contains, and the amount of supervision and other

work required.



We Offer Two Financial Planning Alternatives.
Complete Written Financial Plan Fees.

Because of the nature of financial plans and the range and scope of possible situations the fees for this
service can vary greatly. Therefore these fees are used as a guideline.

$500.00 for net worth up to $250,000

$750.00 for net worth of $250,000 to $1,000,000
$1,000 for net worth above $1,000,000

plus $250.00 per hour for every hour of preparation

Fees are negotiable. Minimum fee $150
Personal Financial Counseling Fees.

We may also consult with a client on a one time basis to answer questions or give advice. This service is
available for $250 per hour with a $150 minimum. This consultation may or may not produce a written
report depending on client needs. Fees are subject to negotiation. A flat project fee for consultations
may be negotiated and will depend on an estimated time to complete the project.

B. How Our Fees Are Paid.
Advisory Fees for Account Management

Advisory fees may be deducted from one of your accounts or if you have more than one account the fee
can be billed to each account. Your other option is that we can bill you directly for our services. Fees are
normally due in advance on a quarterly basis but may be paid more or less frequently if desired. You
have the option of paying the whole annual fee in advance, but we do not accept payments of more
than $1,200 six months or more in advance. We prefer to charge your accounts directly. The Custodian
will send client statements at least quarterly, showing all activity in the account including the advisory

fi ifitis deducted from the account. OFS willalso 1dyou statt :nt showing the management
fees deducted from your account.

Personal Financial Counseling

We will give an estimate of the charges for personal financial consulting upon signing a Financial
Planning Agreement. This is only an estimate. For a written financial plan, one half of the fee or $500
whichever is less is due upon signing the financial planning agreement. The fee for personal financial
counseling is due at the time of service.



C. Other Fees or Expenses.

To the extent that your account is invested in mutual funds, variable annuities or exchange traded funds
(ETF’s), you will pay management, administrative and other indirect fees in addition to the direct fees
paid to us. You may also pay discount commissions on stock, bond and some mutual fund purchases and
incur possible spread fees (the difference between buy and sell quotes). These fees are separate,
distinct and in addition to the advisory fees we charge. Brokerage fees will be billed to you directly from
the Custodian. We do not share in any portion of the brokerage fees/transaction charges imposed by
the broker-dealer or custodian. Clients are encouraged to read each securities prospectus carefully. We
receive none of these fees or commissions from the broker. See item #12.

We strive to use individual stocks and bonds whenever possible and economically feasible for the
These  curities may incur discount commissions but no ongoing fees. When we use products that
charge management fees we try to use those with low ongoing fees.

Third Party Charges

Our fees do not cover custodial or execution charges from third parties. Some of these fees include odd-
lot differentials and exchange fees. Other charges may include contingent deferred sales charges (CDSC
fees). A third-party may also impose additional charges for special customized services elected by their
clients. These services would include electronic fund wire transfer fees, certificate delivery fees,
American Depositary Receipt fees, exchange fees, and transfer taxes mandated by law. Trades in fixed
income securities with broker/dealers may involve transaction charges. Other fees may include mark-
ups, mark-downs, commissions, and dealer profits. Any dealer profit, commission, markup or mark-
down on principal trades will be separate from our fee. We do not receive any portion of the third party
fees you may be charged.

Retirement Plan Providers

Our fees do not cover costs of servicing a qualified retirement plan. Third parties charge these fees
under separate agreements with the plan or plan sponsor.

D. When Advisory Fees are Paid.

Advisory fees are due in advance. Your Investment Advisory Agreement with us may be cancelled at any
time, by either party, for any reason upon receipt of prior written notice. Upon termination of any
account, any prepaid, unearned fees will be promptly refunded. Any refund will be effective on the day
the termination notice is received. The refund will be calculated by taking the number of days in the
prepaid period, then dividing that by the amount of the total fee for the period. Then multiply that daily
amount by the number of days left in the prepaid period. If a client terminates the Investment Advisory
Agreement within 21 days of signing the agreement, Oldfather Financial Services, LLC will refund 100%
of any prepaid advisory fees.

As of the effective date of termination of our investment management services, we will have no
obligation or authority to recommend or take any action with regard to your previously managed assets.
You will bear sole responsibility to work with your custodian for proper liquidation and/or management
of your setsuponte nation. 1y un-used pre-paid Financial planning fees will t Jnded if client
no longer desires the work to be done. QOur fees of $250 an hour will be charged for work already done
and the balance will be refunded.



E. Other Compensation Received.

Oldfather Financial Services, LLC receives no cash compensation from anyone but our client. We receive
no compensation from the sale of any securities or investment products. We receive no commissions,
asset based fees, markups, service fees, awards or prizes from anyone including brokers or mutual fund
companies. We do receive non- monetary services from Charles Schwab. See item #12.

Item #6 Performance Based Fees and Side-by-Side Management.

rdo have any fees based on performance. Performance-based fees are fees based on a share of
capital gains on or the capital appreciation of your assets. We do not conduct side-by-side management
situations where a combination of asset based and performance fees are collected. See Item #5 Fees
and Compensation for further details on advisory fees and services offered.

Item #7 Types of Clients

Oldfather Financial Services, LLC makes advisory services available to a wide variety of clients including,
but not limited to, individuals, IRA's, pension and profit sharing plans, trusts, foundations, endowments,
charitable organizations, corporations and other business entities.

Our typical client has significant financial assets or a lump sum of money that needs management. They
trust us to recommend and carry out a plan for their individual portfolio that takes into consideration
their individual risk, tax, retirement and estate situation.

Our typical client is a retiree, entrepreneur, executive or professional and has limited time or resources
to devote to managing their money. They feel that hiring an unbiased professional to manage and
coordinate their investments is preferable to doing it on their own or looking over a brokers shoulder all
the time.

Our typical client has several related accounts with our company consisting of personal accounts, IRA’s,
tr g s typi ¢ itk t ma r t
le 1 risk.

Our clients expect individual attention and unlimited access to their investment manager. We generally
recognize a relationship minimum of $500,000 for investment advisory accounts but reserve the right to
accept or decline to work with any prospective client. Minimum financial planning fee is $150.

item #8 Methods of Analysis, Investment Strategies

A. Methods of Analysis.

OFS relies on an investment philosophy that is based on established academic research, such as Modern
Portfolio Theory and the Fama-French Three-Factor Model, and established discoveries in behavioral

fi 1ce. Modern| tfolio Theory /stl it notenoughtolookatthe : :ted riskand return of
one particular asset class. By investing in more than one asset class, an investor can reap the benefits of
diversification — chief among them, a reduction in the risk level of the portfolio. Modern Portfolio
Theory quantifies the benefits of diversification, also known as “not putting all your eggs in one basket.”
The Fama-French Three-Factor Model, through research, found that over long periods of time, value

9



stocks outperform growth stocks and, similarly, small cap stocks tend to outperform large cap stocks.
Therefore, by analyzing these factors it becomes easier to evaluate the potential portfolio performance.

The OFS investment philosophy is based on the following basic principles:
Develop highly diversified portfolios that feature a broad range of asset classes and

market sectors.
Use predominantly market-based investments, not manager-based investments.
Hold the investments for long periods of time.
Per ly reallocate investments as conditions warrant.

Strategically rebalance as needed.

This approach, of course, cannot ensure investment success or prevent loss in a declining market.
Investing in securities involves risk of loss. Past performance of any investment or method of investing is
no guarantee of future results.

Money will always flow toward opportunity. At Oldfather Financial Services, LLC we want to be out in
front of those investment opportunities. Security analysis methods we use most for individual securities
include fundamental analysis and value investing. We attempt to measure the intrinsic value of
securities and markets by examining related economic, financial and other qualitative and quantitative
factors. The value of a business is not always reflected in its stock price. The end goal of fundamental
analysis is to produce a value that an investor can compare to a securities current price to figure out if
the security is over or under priced and whether is should be bought or sold.

Another analytic method we use is cyclical analysis which is a method of evaluating investments by
determining how sensitive they are to the business cycle. Different investments perform differently
depending upon whether the economy is doing well or is in a cyclical downturn.

The main sources of information for analysis include but are not limited to financial newspapers,

magazines, research materials prepared by othersi =~ " nual reports, prospectuses
and cor | I ting iou oW not limited to Bloom!| A

S&P and Value Line.
B. Investment Strategies.

We strive to mitigate risk by properly positioning our client’s account(s) in the appropriate main asset
classes including stocks, bonds and cash. We may from time to time use other alternative asset classes.
We further attempt to reduce risk by diversifying investments within each of these asset classes.

We have six different model portfolios that we place our investors in that attempt to match their
investments with their risk and return profile. The investments used may be individual stocks, individual

bonds, mutual funds or ETF’s.
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FIXED INCOME

This is the most conservative risk profile. 100% of the investments will be bonds. No stocks. it
emphasizes income and preservation of principal. The investments used may be taxable or tax free
depending on the client and the type of account.

AGGRESSIVE

This is the most aggressive risk profile. This portfolio has a target of 100% stocks with general limits or
80 to 100% stocks and up to 20% bonds allowed. It emphasizes growth over a long period of time not to
be sthan 7 years.

CAPITAL APPRECIATION

This is the second most aggressive risk profile. It has a target of 80% stocks and 20% bonds with general
limits of 70 to 80% stocks and 30 to 50% bonds. It emphasizes long term growth with less volatility and
fess return than the Aggressive portfolio.

MODERATE

This is the third most aggressive portfolio. It has a target of 70% stocks and 30% bonds with general
limits of 50 to 70% stocks and 30 to 50% bonds. It still emphasizes long term growth with less volatility
than the Capital Appreciation portfolio.

BALANCED

1is is in the middle of the risk return profile. The Balanced portfolio has a target of 50% stocks and 50%
bonds with general limits of 35 to 50% stocks and 50 to 65% bonds. This is a good portfolio for those
close to retirement or those who are actually retired and drawing income from their investments.

CONSERVATIVE

This is the most conservative portfolio that contains stocks. The target is 35% stocks and 65% bonds but
may v as 0% in stocks and as high as ")0%ir ©= . Thisis for more risk adve  investors wil
still osure to the stock mar  for growth but lean tov 'd preservation of their orig |
investment.

These maximum stock allocations are designed to keep investment objectives in line with the actual
portfolios. Thi 1bove allocations apply to all of the client’s investment accounts when aggregated and is
designed asa nit to risk not as a specific allocation to be maintained at all times.

Because of the nature of markets these six portfolios are guidelines. The actual percentage of stocks
may be lower in some cases much lower than the target of the risk category. Factors such as short term
needs for liquidity or plans for a market downturn may be reasons for a lower stock allocation. In other
instances the percentage of stocks may be higher than the target due to extremely high market
situations or other factors.

VW u 1 ykinds of securities for portfolios including, but not limited to individual stocks and bonds,
no-load mutual funds, load-waived mutual funds purchased with no commissions and exchan traded
funds.
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C. Risk of Loss.

Past performance though somewhat important is not an indicator of future results. In fact, we prefer to
look to the future and try to anticipate economic scenarios not previously observed because we feel this
is critical to investment returns going forward.

All investments have certain risks. OFS is unable to represent, guarantee, or even imply our services and

methods of analysis can or will predict future results, successfully identify market tops or bottoms, or

insulate you from losses due to market corrections or declines. You must keep these and all other risks
1l

Market Risk — Even a long-term investment approach cannot guarantee a profit. Economic, political

diss r-specific events will cause the value of securities to rise or fall. Because the value of
investment portfolios will fluctuate, there is the risk that you will lose money and your investment may
be worth more or less upon liquidation.

Foreign Securities and Currency Risk — Investments in international and emerging market securities
include exposure to risks such as currency fluctuations, foreign taxes and regulations, and the potential
for illiquid markets and political instability.

Capitalization Risk — Small-cap and mid-cap companies may be hindered as a result of limited
resources or less diverse products or services, and their stocks have historically been more volatile than
the stocks of larger, more established companies.

Interest Rate Risk — In a rising rate environment, the value of fixed-income securities generally
declines.

Credit Risk — Credit risk is the risk that the issuer of a security may be unable to make interest
payments and/or repay principal when due. A downgrade to an issuer’s credit rating or a perceived
change in an issuer’s financial strength may affect a security’s value and, thus, impact the fund’s
performance.

Exchange-Traded Funds — ETFs face market-trading risks, including the potential lack of an active
market for sl , losses from trading in the secondary markets and disruption in the
creation/redemption process of the ETF. Any of these factors may lead to the fund’s shares trac :at
either a premium or a discount to its “net asset value.”

Performance of Underlying Managers — When we select mutual funds and ETFs we depend on the
manager of such funds to select individual investments in accordance with their stated investment
strategy.

We encourage lients to carefully consider committing to equity investment management only those
funds that can we invested on a long term basis usually at least 7 years, and to expect sometimes erratic
price movements from investing in equity securities. Your age, your feelings about risk, your financial
situation and the time before you will need your money will all determine your tolerance for risk. Risk
for most people is defined by the risk of losing money. If you invest in stocks you will experience losses.
If you cannot emotionally handle losing money or if you are close to needing the money you are
investing you must limit the possibility of suffering a huge loss by limiting your exposure to equity
investments.

12



Item #9 Disciplinary Information (none).

Registered investment advisors are required to disclose all material facts regarding any legal or
disciplinary events that would be material to your evaluation of OFS or the integrity of OFS's
management. We have no legal or disciplinary events for a client or prospective client to consider.

Item #10 Other Financial Industry Affiliations (none)

Oldfather Financial Services, LLC is not affiliated with any company in the financial services industry. To
mize any conflicts of interest between ourselves and our clients we are not registered as registere

re 2sative of any broker dealer. Oldfather Financial Services, LLC is registered with the United States

Securities and Exchange Commission (SEC) as a Registered Investment Advisor. We receive no monetary

compensation from any custodian, advisor, broker, insurance company, issuer of securities or other

third parties. (see ltem # 12).
Item #11 Code of Ethics and Participation or Interest in Client Transactions

A. Code of Ethics.

Our Code of Ethics and other ethical rules and guidelines are designed to prevent prohibited acts and
eliminate potential conflicts of interests and demonstrate our commitment to our fiduciary duties to our
clients. Prohibitions against over-reaching, self-dealing, insider trading and the appearance of actual
conflicts of interest are set forth in these ethics rules. The ethics rules forbid any officer or employee
from trading, either personally or on the behalf of others, on material non-public information or
communicating material non-public information to others in violation of the law.

The ethics rules provide that covered persons must obtain advanced approval for certain personal
securities transactions including transactions for the accounts of spouses, minor children and family
members sharing the covered person’s household. In addition, the ethics rules set forth restrictions on
the receipt of gifts, outside employment, maintenance of brokerage accounts, and other matters by our
employees. A copy of our Code of Ethics is available upon request.

B., C., and D. Client Recommendations.

From time to time, we may recommend to clients that they buy or sell stocks, bonds, mutual funds,
ETF’s, or other securities that the firm, employees or the relatives of employees may also own. All
related persons are governed by investment restrictions, prohibitions and requirements established by
our Policies and Procedures and Code of Ethics. These Policies and Procedures and Code of Ethics are
intended to insure that the interests of our clients come first. All of the securities we purchase for clients
and related persons and relatives of the firm are securities that are publicly traded in high volumes and
the affected trades are for relatively low dollar volumes when compared to the entire market. These
trades would have no noticeable effect on market prices for the affected securities.

Item #12 Brokerage Practices.
A. Factors Considered in Recommendi- — Brokers.

Our goal is to fulfill our fiduciary obligation when we choose where we place our client’s trades.
Client trades can be directed to many different venues and we must choose how and where these
trades will be directed. Everything possible will be done to obtain the best possible outcome for our

clients.
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The factors we consider in selecting a custodian for your account(s) include; investment choices offered,
financial stability, commission rates, integrity of custodian, quality of back office service, timely and
favorable execution of trades, availability of securities and investment products and the quality of client
reporting.

We currently recommend Charles Schwab Co., Inc. (Schwab) for custody of our client accounts. We set
up and admir ter your account for you and you give us discretionary authority to trade in the account
on your behalf. Schwab is a discount broker. Schwab charges commissions and collects fees from client
accounts and the client pays us a fee for managing their accounts. We receive no commissions or other

ts from Schwab. The only fees we receive come directly from our client. We are not

1 Schwab and we may recommend any custodian we feel is qualified. Although we
recommend Schwab, it is the client’s decision as to who they would like to custody their assets. If a
client chooses another custodian it may increase their overall cost.

Schwab provides us with access to its institutional trading and custody services, which are typically not
available to Schwab retail investors. Schwab Institutional also makes available to us other products and
services that benefit us but may not directly benefit our clients’ accounts.

Schwab’s products and services that assist us in managing and administering clients’ accounts include
software and other technology that (i) provides access to client account data (such as trade
confirmations and account statements); (ii) facilitates trade execution; (iii) provides research, pricing
and other market data; (iv) facilitates payment of our fees from client accounts; and (v) assists with back
office functions, recordkeeping and client reporting. Schwab also provides market research and practice
management information. These are standard services offered by many custodians. Because we use
Schwab, Oldfather Financial Services, LLC does not have to produce or pay for these services. These
services qualify for the safe harbor in section 28(e) of the Securities and Exchange Act of 1934.

Oldfather Financial Services, LLC may have an incentive to select or recommend a broker/custodian
based on our interest in receiving services rather than on our client’s receiving favorable execution.
Clients may pay commissions (markups or markdowns) higher than those charged by other broker
dealers in return for services. Any of these services received are used to service all client accounts and
are not allocated to specific accounts. Services received in the last year include research, pricing and
otl n ket il i it of our fromcl in ¢ ing with | :k offi
functions, recordkeeping and client reporting. We also received practice management research and
information.

B. Aggregatin [rading.

Due to the inc idualized management of our accounts and the low volume of trades we do not
aggregate the purchase and sale of securities.

Putting many trades of the same security together in a large block for execution would result in a lower
commission rate for our clients. Because we manage accounts for the long term and therefore don’t
trade frequently and because we manage each account separately, we do not normally have the
opportunity to aggregate trades.

Item #13 Review of Accounts

Markets and portfolio securities are monitored on an on-going basis and client accounts are reallocated
as market or other conditions warrant. Individual accounts are reviewed at least quarterly. Accounts
may also be reviewed if there is a change in investment objectives, a substantial change in the markets
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or econg at 2 maturity of fixed income securities and if cash or other assets are added or
withdrawn. Accounts may also be reviewed with the client as requested at any time or on a regular basis
either quarterly, semi-annually or annually. Clients are obligated to promptly notify Oldfather Financi
Services, LLC of any changes in the client’s financial status and to ensure that our investment strategies
continue to meet the client’s changing needs.

Clients receive standard account statements monthly from a qualified custodian either by mail or email
if there is any activity in the account and quarterly if there is no activity. They receive confirmations of
trades within days after they occur by mail or email.

Person Counseling and Financial Planning services are a one-time service t

monitor or update financial plans. Clients may arrange for or request an update or subsequent reviews
of1 ir financial plans or consultations. This requires a new Financial Planning Agreement and an
additional fee.

Item # 14 Client Referrals and Other Compensation.

We have been fortunate to receive many client referrals over the years. The referrals have come from
current clients, lawyers and accountants and other similar sources. We do not pay anyone or provide
any benefits to anyone to recommend clients to us. Also see Item #12.

Item #15 Custody

We do not maintain physical custody of your funds or securities; a qualified custodian, Charles Schwab
or another custodian selected by you maintains custody of your assets. We establish relationships with
nonaffiliated third-party clearing/custodying broker-dealers (qualified custodians as defined by Rule
206(4)2) who are responsible for taking custody of and maintaining all client funds and securities, as
discussed in Item 12. The custodian sends confirmations and account statements directly to clients on at
least a quarterly basis. These confirmations and account statements should be reviewed carefully by the
client.

Oldfather Financial Services, LLC may be deemed to have custody of client funds because clients give us
ity - fromtl wun

From time to time and on no regular basis clients may receive statements from Oldfather Financial
Services, LLC. Clients should compare them to the statements received from various custodians for
accuracy. Fees we charge that are deducted directly from your brokerage account will be included in
statements provided by the custodian.

Item #16 Investment Discretion

In order for us to manage your assets, we require that you appoint us as attorney-in-fact with full
discretionary trading authority under our investment advisory agreement.

We have discretionary authority to trade securities in all of our client accounts. This means we make
investment decisions and carry them out without getting approval for every trade. We follow the asset
allocation approved by our client. See Item #8. As part of the Investment Advisory / ‘eement and tl
Custodian accountag :n i, the client gives us their power of attorney to trade in their account(s) for
them.
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You ‘e the right to place reasonable restrictions on your accounts. You may also| icere: nable
restrictions on the discretionary power granted to us so long as the limitations are specifically set forth
or included as an attachment to the Investment Advisory Agreement.

OFS does not assume market risk on behalf of the client. OFS does not guarantee the performance of
the client’s account or any specific level of performance. Market values of the securities within the
account will fluctuate with market conditions. When the account is liquidated, it may be worth more or
less than the original amount invested.

10t provide legal or tax advice to clients. Clients are advised to discuss the |
1ces of their investment decisions with their legal or tax advisors prior to ef
transaction.

Item #17 Voting Client Securities.
Proxies

Oldfather Financial Services, LLC will vote proxies for all client accounts; however, you always have the
right to vote proxies yourself. You can exercise this right by instructing us not to vote proxies in your
account.

In accordance with its fiduciary duty to clients and Rule 206(4)6 of the Investment Advisors Act,
Oldfather Financial Services, LLC has adopted and implemented written policies and procedures
governing the voting of client securities. All proxies that Oldfather Financial Services, LLC receives will be
treated in accordance with these policies and procedures.

Oldfather Financial Services, LLC has engaged the services of Broadridge’s ProxyEdge platform to vote
and maintain records of all proxies. The Broadridge open architecture platform allows Oldfather
Financial Services, LLC to choose from several different proxy advisory firms to make recommendations
on how our firm should vote the proxies. Oldfather Financial Services, LLC has selected Egan Jones as the
current advisor. They consider the reputation, experience and competence of a company’s management
and board of directors when it evaluates an issuer’s proxy.

d | Fina Servi L e pr. _voting policy, ocedurr and
are available for client review. In addition, our complete proxy voting record is available to our clients
and only to our clients.

Class Action Suits

A class action is a procedural device used in litigation to determine the rights of and remedies, if any, for
large numbers of people whose cases involve common questions of law and/or fact. Class action suits
frequently arise against companies that publicly issue securities, including securities recommended by
investment advisers to clients. Oldfather Financial Services, LLC has contracted with Broadridge Investor
Communications to file Class Actions “Proof of Claim” forms. Clients may choose not to use this service.

Item #18 Financial Information.

Oldfather Financial Services, LLC does not receive fees of more than $1200 six months o1 »rein

1 ce and we do not have any financial condition thatis  isonably likely to impair our ability to meet
our contractual commitments to any client. We have not been the subject of any bankruptcy
proceeding. Therefore, we are not required to provide any additional financial statements under this
item.
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Item #19 Requirements.

Requirements for this section do not apply or are covered elsewhere in Form ADV Part 2A and 2B.
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Brochure Supplement
ADV Part 2B
For William Oldfather

Item 2 Educational Background and Business Experience.

William Oldfather was born in 1956 in Kearney Nebraska. He graduated from The University of Nebraska
with a Bachelor’s of Science Degree in Business Administration with emphasis in both management and
finance. He then graduated from The University of Denver with a Masters of Business Administration.

For the last 23 years he has been the owner of Oldfather Financial Services, LLC.
Item 3 Disciplinary Information.

William Oldfather does not have any disciplinary information to disclose. He has not been a defendant in
any action brought before any criminal or civil court either domestic or foreign or been a party to any
administrative proceeding before the SEC or any other regulatory or self-regulatory agency.

Item 4 Other Business Activities.
William Oldfather is not engaged in any other investment related business or occupation.
Item 5 Additional Compensation.

Williamm  dfat  d 1ot any additiona® m sai nic b

or prizes from third parties for providing investment advisory services or recommending any investment
products to clients. ...e only monetary benefit received comes directly from clients. Also see Item #12
Part 2A.

Item 6 Supervision.

William Oldfather is responsible for the overall supervision and operation of Oldfather Financial
Services, LLC. Contact information is on the cover page of this brochure.
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Brochure Supplement
ADV Part 2B
For Troy Brockmeier

Item 2 Educational Background and Business Experience.

Troy Brockmeier was born in 1968 in Eustis, NE. He graduated from the University of Nebraska-Lincoln
in Business Administration with emphasis in finance. He was a portfolio manager at the National Bank
of Commerce and Wells Capital Management in Lincoln, NE. He was awarded his Chartered Financial
Analyst designation in 1996. In 2003, he moved to Kearney, NE and worked as Market President for
Wells Fargo Bank and Exchange Bank. In 2013 he was employed as Chief Financial Officer for Patriot
Technologies Inc. He started at Oldfather Financial Services in 2015.

Item 3 Disciplinary iInformation.

Troy Brockmeier does not have any disciplinary information to disclose. He has not been a defendant in
any action brought before any criminal or civil court either domestic or foreign or been a party to any
administrative proceeding before the SEC or any other regulatory or self-regulatory agency.

Item 4 Other Business Activities.
Troy Brockmeier is not engaged in any other investment related business or occupation.
Item 5 Additional Compensation.

Troy Brockmeier does not receive any additional compensation economic benefits, awards, kickbacks or

prizes from 1 for providingin tn itadvisory: or « iding yir ant
prodt tc [ anly monetary benefit received comes directly from clients. Also see Item #12
Part 2A.

Item 6 Supervision.

William Oldfather is responsible for the overall supervision and operation of Oldfather Financial
Services, LLC. Contact information is on the cover page of this brochure.
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