
Form ADV, Part 2A – Disclosure Brochure DAI

i

Item 1 – Cover PageDAHAB ASSOCIATES, INC.423 SOUTH COUNTRY ROADBAY SHORE, NY 11706(631) 665-6181http://www.dahab.com
Date of this Brochure: 10/06/2014

This Brochure provides information about the qualifications and business practices ofDahab Associates, Inc. “DAI”.  If you have any questions about the contents of this Brochure,please contact us at (631) 665-6181 and/or luci@dahab.com.  The information in thisBrochure has not been approved or verified by the United States Securities and ExchangeCommission or by any state securities authority.Dahab Associates, Inc. is a registered investment adviser.  Registration of an InvestmentAdviser does not imply any level of skill or training.  The oral and written communicationsof an Adviser provide you with information about which you determine to hire or retain anAdviser.In the past we have offered or delivered information about our qualifications and businesspractices to clients on at least an annual basis.  Pursuant to SEC Rules, we will ensure thatyou receive a summary of any materials changes to this and subsequent Brochures within
120 days of the close of our business’ fiscal year.  We may further provide other ongoingdisclosure information about material changes as necessary.Currently, our Brochure may be requested by contacting Luci Ryan, Chief ComplianceOfficer at (631) 665-6181 or luci@dahab.com.  Our Brochure is also available on our website http://www.dahab.com, also free of charge. We will further provide you with a newBrochure as necessary based on changes or new information, at any time, without charge.Additional information about Dahab Associates, Inc. also is available on the SEC’s websiteat www.adviserinfo.sec.gov. The SEC’s web site also provides information about anypersons affiliated with DAI who are registered, or are required to be registered, asinvestment adviser representatives of DAI.
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Item 2 – Material ChangesThe minimum fee for participant directed funds has been changed from $18,000 in our lastbrochure dated January 8, 2014 to $28,000.
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Item 4 – Advisory Business

A. Describe your advisory firm, including how long you have been in business.
Identify your principal owner(s).Dahab Associates was founded in January 1986 by Richard E. Dahab to provideinvestment consulting services to public pension plans, jointly Trusteed and privatecorporation pension plans, endowment, foundation, not-for-profit, 457 and 401(k)plans.  Dahab Associates has been providing investment consulting services on anongoing basis to all retainer clients for more than 28 years.We are an independent investment consulting firm categorized as a privatecorporation under the laws of New York State. Dahab Associates, Inc. (DAI) is not anaffiliate of, nor a subsidiary of another company. The firm is completelyindependent and is not affiliated with any investment advisor or broker dealer.In September 2005, Mr. Dahab established an equity ownership program offering inaggregate a maximum of 30% of the firm’s total equity.  Key professionals wereinvited to participate in the program.  Currently, Richard Dahab, CFA, Chairmanowns more than 85% of the firm with key employees owning the remaining equity.

B. Describe the types of advisory services you offer. If you hold yourself out as
specializing in a particular type of advisory service, such as financial planning,
quantitative analysis, or market timing, explain the nature of that service in
greater detail. If you provide investment advice only with respect to limited
types of investments, explain the type of investment advice you offer, and
disclose that your advice is limited to those types of investments.Dahab Associates provides a full complement of investment consulting services andspecial research or projects on an on-going basis. Our services include but are notlimited to the following:
 Investment policy & guideline statement development & review;
 Asset allocation studies & analysis;
 Investment manager search assignments & evaluation;
 Performance evaluation & reporting;
 Quarterly or monthly performance reviews;
 Trustee education;
 Research.
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Investment policy & guideline statement development & review:We review the existing investment guidelines and suggest possible changes and orenhancements within the first six weeks. On a continuous basis, we will reevaluatethe assumptions and conditions and will propose written alternatives to the formalplan including our rationale for such recommendations.With new client relationships, we need to familiarize ourselves with existing policiesand procedures. This requires a review of the Fund’s Investment Policies andProcedures and, if necessary, making reasoned recommendations for amendments.Depending on the Fund’s level of complexity, this task generally takes two weeks tocomplete.Asset allocation studies and analysis:An asset allocation study is conducted to develop an understanding of theinteraction between risk and return. Our proprietary asset allocation software caninclude an unlimited number of asset classes to generate more than 30,000 differentinvestment scenarios. These scenarios are then ranked by probability of reachingthe actuarial rate of return at the 50%, 75% and 95% confidence levels.We will identify possible pitfalls and limitations to different allocation policies. Thetrade-offs between different risk/return levels is then a subjective decision withinthe context of the governing legislation, funding options, and the burden of varyingcontribution rates sustainable by the Fund. Upon receiving the most recent actuarialreport, an asset allocation study usually requires about six weeks to complete.Investment manager search assignments and evaluation:Dahab Associates specializes in independent manager search services. With no tiesto any other business entity, we are able to maintain complete objectivity. Our focusis to provide a thorough, unbiased assessment of manager performance. Weregularly interview managers and maintain ongoing discussions with theinvestment management community in order to remain keenly aware of changeswithin these organizations that can have future impact.Dahab Associates does not work from a list of preferred managers when conductingmanager searches. Every search assignment begins with screening an open databasefor candidates that match the criteria requested by the client.We post all of our clients' manager search request for proposals (RFPs) on ourwebsite. They are free for all managers to download and submit responses. We dothis in order to maximize the number of submissions we receive. This open RFPprocess allows us to help our clients identify promising investment managers whohave not yet reached the radar screen of other consultants. Following screening,detailed analysis and comparisons are generated to evaluate potential candidates.
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Performance evaluation and reporting:On a quarterly basis, Dahab Associates will provide the Board with an executivesummary and comprehensive investment performance reports. Both the summaryand comprehensive report will contain performance analysis and total rates ofreturn (after fees) for the Fund and each manager by asset class, management stylewithin asset class, and individually managed portfolio. The Board will be providedquarterly with an ongoing five-year and three-year history of investmentperformance numbers by individual advisor and for the total Fund.Detailed client reports are generated on a quarterly basis. Dahab Associates receivesthe universe data with which to compare investment performance approximatelythree weeks after each calendar quarter. The monthly custodian statements usuallyarrive within four weeks after each month end. It will take approximately six weeksafter the end of each calendar quarter to prepare and deliver the performanceevaluation report.Quarterly or monthly performance reviews:Dahab Associates customarily attends four to six meetings per year to summarizeindividual money managers’ performance and compare it to Board expectations aswell as address any questions or concerns of the Board. We will attend all meetingsrequested by the client assuming a reasonable amount of advance notice is given,allowing time to arrange or rearrange schedules and secure travel arrangements.Trustee education:We provide a variety of educational opportunities for clients. We provide on-sitetraining and educational programs for clients. We conduct our own research, puttogether programs, and prepare attendee materials. Typically, these sessions havebeen to provide broad fundamentals of investing to new Trustees.Dahab Associates offers four education modules encompassing twelve topics thatprovide comprehensive Board education on the following topics: fiduciaryresponsibility, asset allocation, manager selection, and aspects of each of the majorasset classes. We also provide contemporary educational topics in response to thechanging investment environment; these address more current topics that affect ourclients’ pension funds.Research:Dahab Associates offers unparalleled research capability combined with a staff ofexperienced and seasoned professionals. We have access to an extensive array ofresources including an in-house library, proprietary databases, subscriptiondatabases, web-based data, and a vast network of professional contacts from whichto draw. We also subscribe to several publications, participate in conference calls,and attend conferences to keep us up to date on industry and market trends.
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Our research staff continuously investigates new investment products, firms,strategies as an ongoing qualitative and quantitative function. We are pro-active inidentifying, evaluating, and communicating new investment opportunities andmaintain an open door policy for investment managers.
C. Explain whether (and, if so, how) you tailor your advisory services to the

individual needs of clients. Explain whether clients may impose restrictions on
investing in certain securities or types of securities.Dahab Associates tailors our advisory services to the individual needs of our clientsin every service that we provide. Some of the most basic factors that we considerwhen customizing are services from client to client are the client’s funding status,investment needs, sophistication, liabilities and current structure.  We use thesevariables to edit or create the investment policy and guidelines, to perform assetallocation studies, to conduct manager searches and all of our reports arecustomized to address the clients’ needs and requests.  We are very flexible when itcomes to the ability to customize our reports because the analysis and preparationfor all the services that we provide is performed in-house, allowing us to customizereports upon request at no additional fee.  Changes can be requested at any time;however, we require a reasonable amount of time to implement the changes prior togenerating the report.

D. If you participate in wrap fee programs by providing portfolio management
services, (1) describe the differences, if any, between how you manage wrap
fee accounts and how you manage other accounts, and (2) explain that you
receive a portion of the wrap fee for your services.Dahab Associates does not participate in wrap fee programs.

E. If you manage client assets, disclose the amount of client assets you manage
on a discretionary basis and the amount of client assets you manage on a non-
discretionary basis. Disclose the date “as of” which you calculated the
amounts.Dahab Associates does not manage client assets.
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Item 5 – Fees and Compensation

A. Describe how you are compensated for your advisory services. Provide your
fee schedule. Disclose whether the fees are negotiable.Dahab Associates is not affiliated with any investment manager, brokerage firm, orany other third party service provider. As a matter of policy and practice, DAI doesnot have any formal or informal arrangements or commitments to utilize research,research-related products and other services obtained from broker-dealers, or thirdparties, on a soft dollar commission basis.Dahab Associates works on a full service retainer basis for the majority of its clientrelationships.  The all-inclusive full service retainer fee includes, but is not limited tothe following services:
 Investment policy and guideline statement formulation and review
 Asset allocation study
 All manager search assignments
 Quarterly performance measurement and analysis
 Quarterly Trustee meetings
 Educational seminars
 All consulting time and support time
 Travel and expensesIn the continental United States, Dahab Associates’ fee schedule for all clients otherthan participant-directed plans and individuals is based on the aggregate marketvalue of assets under advisement and includes a minimum annual fee of $28,000(although some exceptions may be granted).Dahab Associates utilizes the following standard fee schedule for all clients otherthan participant-directed plans and individuals:First $50 million at 8 basis points (0.08%)Next $50 million at 5 basis points (0.05%)Next $200 million at 2 basis points (0.02%)Next $200 million at 1.5 basis points (0.015%)Balance at 1 basis point (0.01%)For participant-directed plans, the fee is $1,800 per option offered to participantswith a minimum annual fee of $28,000.  For individuals, our minimum annual fee is$35,000.Dahab Associates is paid in hard dollars only.
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For clients outside the continental US, our fee schedule is as follows:First $100 million at 10 basis points (0.10%)Next $200 million at 2 basis points (0.02%)Next $200 million at 1.5 basis points (0.015%)Balance at 1 basis point (0.01%)Travel and related expenses will be billed separately.All fees are subject to negotiation and fixed fees may be employed where requiredby law.Those clients for who we have served as their investment consultant for a period offive years or more, may be subject to previous fee schedules.As of April 1, 2009, some of Grant Kalson’s clients were grandfathered in on theirpre-existing fee schedule.On occasion Dahab Associates offers services on a per-project or per-assignmentbasis.  The fees for these services are as follows (although some exceptions may begranted):Investment policy & guideline formulation & review $7,500 per assignmentAsset allocation studies $20,000 - $30,000 per studyManager search assignments $15,000 - $25,000 per searchPerformance measurement & analysis 1st Portfolio: $7,000 per year2nd Portfolio: $5,500 per yearThereafter: $5,000 per yearSpecial projects Negotiated at time of request
B. Describe whether you deduct fees from clients’ assets or bill clients for fees

incurred. If clients may select either method, disclose this fact. Explain how
often you bill clients or deduct your fees.Dahab Associates does not have discretion or custody of client assets.  DAI billsclients for fees incurred on a quarterly basis if such an arrangement have beenmade.
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C. Describe any other types of fees or expenses clients may pay in connection
with your advisory services, such as custodian fees or mutual fund expenses.
Disclose that clients will incur brokerage and other transaction costs, and
direct clients to the section(s) of your brochure that discuss brokerage.Dahab Associates’ clients do not pay any other types of fees or expenses inconnection with our advisory services.

D. If your clients either may or must pay your fees in advance, disclose this fact.
Explain how a client may obtain a refund of a pre-paid fee if the advisory
contract is terminated before the end of the billing period. Explain how you
will determine the amount of the refund.The specific manner in which fees are charged by DAI is established in a client’swritten agreement with DAI.  DAI will generally bill its fees on a quarterly basis.Dahab Associates will be compensated either through direct cash payment from theclients or by payment from a registered broker/dealer based on a fully disclosed,written arrangement among the client and the broker/dealer.  Compensation ispayable in advance or in arrears subject to negotiation.  If payment is made inadvance, the client may terminate the agreement with Dahab Associates by writtennotice and receive a pro rata refund based on work in progress and/or workcompleted.  Any unpaid fees will be due and payable.

E. If you or any of your supervised persons accepts compensation for the sale of
securities or other investment products, including asset-based sales charges
or service fees from the sale of mutual funds, disclose this fact and respond to
Items 5.E.1, 5.E.2, 5.E.3 and 5.E.4.Dahab Associates does not sell securities or other investment products.
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Item 6 – Performance-Based Fees and Side-By-Side Management

If you or any of your supervised persons accepts performance-based fees – that is, fees
based on a share of capital gains on or capital appreciation of the assets of a client
(such as a client that is a hedge fund or other pooled investment vehicle) – disclose
this fact. If you or any of your supervised persons manage both accounts that are
charged a performance-based fee and accounts that are charged another type of fee,
such as an hourly or flat fee or an asset-based fee, disclose this fact. Explain the
conflicts of interest that you or your supervised persons face by managing these
accounts at the same time, including that you or your supervised persons have an
incentive to favor accounts for which you or your supervised persons receive a
performance-based fee, and describe generally how you address these conflicts.DAI does not charge any performance-based fees (fees based on a share of capital gains onor capital appreciation of the assets of a client).
Item 7 – Types of Clients

Describe the types of clients to whom you generally provide investment advice, such
as individuals, trusts, investment companies, or pension plans. If you have any
requirements for opening or maintaining an account, such as a minimum account
size, disclose the requirements.DAI provides investment consulting services to high net worth individuals, pension andprofit-sharing plans, Taft-Hartley plans, charitable institutions, foundations, endowments,municipalities, corporations and other U.S. and international institutions.
Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss

A. Describe the methods of analysis and investment strategies you use in
formulating investment advice or managing assets. Explain that investing in
securities involves risk of loss that clients should be prepared to bear.Dahab Associates offers advice regarding the asset allocation, types of investmentstrategies, and the investment managers that use them to implement an investmentprogram.  Dahab Associates does not manage any money. The investment managerswill perform the actual security analysis.
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B. For each significant investment strategy or method of analysis you use,
explain the material risks involved. If the method of analysis or strategy
involves significant or unusual risks, discuss these risks in detail. If your
primary strategy involves frequent trading of securities, explain how frequent
trading can affect investment performance, particularly through increased
brokerage and other transaction costs and taxes.Risk can be evaluated in many ways. There are various types of investment riskincluding market, inflation, business, credit, maturity, legislative, and global risk.Investing in securities involves risk of loss that clients should be prepared to bear.Investment risk is dealt with in our asset allocation model. Our proprietary assetallocation software has proven to be an effective way for clients to understand howto balance risk and return. The primary risk associated with asset allocationrecommendations is that past returns cannot predict future returns.We add the greatest value to our clients by providing steady guidance in the area ofasset allocation. An estimated 90% of investment performance is due to the chosenasset allocation. Most clients need information to make the right decisions in thisarea in order to maintain a "steady course" when bombarded with advice from themedia and other sources. We are very proactive in introducing our clients to ways toimprove performance and gain additional diversification.After working with the client to form investment guidelines and an asset allocation,we evaluate performance measurement. It is this evaluation that allows us tomonitor and control investment risk. We continually monitor the guidelines thathave been established and we take action when necessary to remain within thoseguidelines.

C. If you recommend primarily a particular type of security, explain the material
risks involved. If the type of security involves significant or unusual risks,
discuss these risks in detail.Not applicable.

Item 9 – Disciplinary Information

If there are legal or disciplinary events that are material to a client’s or prospective
client’s evaluation of your advisory business or the integrity of your management,
disclose all material facts regarding those events.Registered investment advisers are required to disclose all material facts regarding anylegal or disciplinary events that would be material to your evaluation of DAI or the integrityof DAI’s management. DAI has no information applicable to this Item.
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Item 10 – Other Financial Industry Activities and AffiliationsNot applicable. Dahab Associates and its management persons do not participate in anyother financial industry activities nor do we have any affiliations.
Item 11 – Code of Ethics

A. If you are an SEC-registered adviser, briefly describe your code of ethics
adopted pursuant to SEC rule 204A-1 or similar state rules. Explain that you
will provide a copy of your code of ethics to any client or prospective client
upon request.Dahab Associates’ Code of Ethics (“Code”) is designed to comply with Rule 204A-1under the Investment Advisers Act of 1940 (“Advisers Act”).The Code establishes rules of conduct for all employees of DAI and is designed toamong other things govern personal securities trading activities in the accounts ofemployees.  The Code is based upon the principle that DAI and its employees owe afiduciary duty to DAI’s clients to conduct their affairs, including their personalsecurities transactions, in such a manner as to avoid (i) serving their own personalinterests ahead of clients, (ii) taking inappropriate advantage of their position withthe firm and (iii) any actual or potential conflicts of interest or any abuse of theirposition of trust and responsibility.The Code is designed to ensure that the high ethical standards long maintained byDAI continue to be applied.  The purpose of the Code is to preclude activities whichmay lead to or give the appearance of conflicts of interest, insider trading and otherforms of prohibited or unethical business conduct.Pursuant to Section 206 of the Advisers Act, both DAI and its employees areprohibited from engaging in fraudulent, deceptive, or manipulative conduct.Compliance with this section involves more than acting with honesty and good faithalone. It means that DAI has an affirmative duty of utmost good faith to act solely inthe best interest of its clients.DAI and its employees are subject to the following specific fiduciary obligationswhen dealing with clients:
 The duty to have a reasonable, independent basis for the investment adviceprovided;
 The duty to ensure that investment advice is suitable to meeting the client’sindividual objectives, needs and circumstances; and
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 A duty to be loyal to clients.In meeting its fiduciary responsibilities to its clients, DAI expects every employee todemonstrate the highest standards of ethical conduct for continued employmentwith DAI.  Strict compliance with the provisions of the Code shall be considered abasic condition of employment with DAI.  The firm’s reputation for fair and honestdealing with its clients has taken considerable time to build.  This standing could beseriously damaged as the result of even a single securities transaction beingconsidered questionable in light of the fiduciary duty owed to our clients.Employees are urged to seek the advice of the Chief Compliance Officer, for anyquestions about the Code or the application of the Code to their individualcircumstances.  Employees should also understand that a material breach of theprovisions of the Code may constitute grounds for disciplinary action, includingtermination of employment with DAI.The provisions of the Code are not all-inclusive.  Rather, they are intended as a guidefor employees of DAI in their conduct.  In those situations where an employee maybe uncertain as to the intent or purpose of the Code, he/she is advised to consultwith the Chief Compliance Officer.  The Chief Compliance Officer may grantexceptions to certain provisions contained in the Code only in those situations whenit is clear beyond dispute that the interests of our clients will not be adverselyaffected or compromised.  All questions arising in connection with personalsecurities trading should be resolved in favor of the client even at the expense of theinterests of employees.The Chief Compliance Officer administers and enforces compliance with our Code.Clients and prospective clients can obtain a copy of Dahab Associates, Inc.’s (DAI’s)Code of Ethics by following the link below or calling (631) 665-6181 to request acopy. To view a copy online, please follow this link:http://www.dahab.com/codeofethics.pdf
B. If you or a related person recommends to clients, or buys or sells for client

accounts, securities in which you or a related person has a material financial
interest, describe your practice and discuss the conflicts of interest it
presents. Describe generally how you address conflicts that arise.

Examples: (1) You or a related person, as principal, buys securities from (or
sells securities to) your clients; (2) you or a related person acts as general
partner in a partnership in which you solicit client investments; or (3) you or a
related person acts as an investment adviser to an investment company that
you recommend to clients.Not applicable.
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C. If you or a related person invests in the same securities (or related securities,
e.g., warrants, options or futures) that you or a related person recommends to
clients, describe your practice and discuss the conflicts of interest this
presents and generally how you address the conflicts that arise in connection
with personal trading.Not applicable.

D. If you or a related person recommends securities to clients, or buys or sells
securities for client accounts, at or about the same time that you or a related
person buys or sells the same securities for your own (or the related person's
own) account, describe your practice and discuss the conflicts of interest it
presents. Describe generally how you address conflicts that arise.Not applicable.

Item 12 – Brokerage PracticesDahab Associates is not a broker dealer.
Item 13 – Review of Accounts

A. Indicate whether you periodically review client accounts or financial plans. If
you do, describe the frequency and nature of the review, and the titles of the
supervised persons who conduct the review.Dahab Associates reviews client accounts on a regular, quarterly, semi-annual, orannual basis as established in advance with the client.

B. If you review client accounts on other than a periodic basis, describe the
factors that trigger a review.Not applicable.

C. Describe the content and indicate the frequency of regular reports you
provide to clients regarding their accounts. State whether these reports are
written.Reviews may include calculations of rates of return, comparisons, and analysesutilizing both fundamental and modern portfolio theory of the individual andaggregate securities on a regular, quarterly, semi-annual, or annual basis asestablished in advance with the client. Performance review reports are written.
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Item 14 – Client Referrals and Other Compensation

A. If someone who is not a client provides an economic benefit to you for
providing investment advice or other advisory services to your clients,
generally describe the arrangement, explain the conflicts of interest, and
describe how you address the conflicts of interest. For purposes of this Item,
economic benefits include any sales awards or other prizes.Not applicable. DAI does not have any arrangements where someone who is not aclient provides an economic benefit to the firm for providing investment advice toour clients.

B. If you or a related person directly or indirectly compensates any person who is
not your supervised person for client referrals, describe the arrangement and
the compensation.

Note: If you compensate any person for client referrals, you should consider
whether SEC rule 206(4)-3 or similar state rules regarding solicitation
arrangements and/or state rules requiring registration of investment adviser
representatives apply.Not applicable. DAI does not directly or indirectly compensate anyone for clientreferrals.

Item 15 – Custody

If you have custody of client funds or securities and a qualified custodian sends
quarterly, or more frequent, account statements directly to your clients, explain that
clients will receive account statements from the broker-dealer, bank or other
qualified custodian and that clients should carefully review those statements. If your
clients also receive account statements from you, your explanation must include a
statement urging clients to compare the account statements they receive from the
qualified custodian with those they receive from you.Not applicable. Dahab Associates does not have custody of client funds or securities.Clients should receive statements on at least a quarterly basis from the broker dealer, bankor other qualified custodian that holds and maintains client’s investment assets.DAI urges clients to carefully review such statements and compare such official custodialrecords to the account reports that we may provide to you.  Our reports may vary fromcustodial statements based on accounting procedures, reporting dates, or valuationmethodologies of certain securities.



Form ADV, Part 2A – Disclosure Brochure DAI

14

Item 16 – Investment Discretion

If you accept discretionary authority to manage securities accounts on behalf of
clients, disclose this fact and describe any limitations clients may (or customarily do)
place on this authority. Describe the procedures you follow before you assume this
authority (e.g., execution of a power of attorney).Not applicable. Dahab Associates does not have discretionary authority over any clientaccounts.
Item 17 – Voting Client Securities

A. If you have, or will accept, authority to vote client securities, briefly describe
your voting policies and procedures, including those adopted pursuant to SEC
rule 206(4)-6. Describe whether (and, if so, how) your clients can direct your
vote in a particular solicitation. Describe how you address conflicts of interest
between you and your clients with respect to voting their securities. Describe
how clients may obtain information from you about how you voted their
securities. Explain to clients that they may obtain a copy of your proxy voting
policies and procedures upon request.Not applicable. Dahab Associates does not have any authority to and does not voteproxies on behalf of advisory clients.

B. If you do not have authority to vote client securities, disclose this fact. Explain
whether clients will receive their proxies or other solicitations directly from
their custodian or a transfer agent or from you, and discuss whether (and, if
so, how) clients can contact you with questions about a particular solicitation.Clients retain the responsibility for receiving and voting proxies for any and allsecurities maintained in client portfolios. Clients should receive their proxiesdirectly from their custodian. DAI may provide advice to clients regarding theclients’ voting of proxies. Clients can contact us via phone or email if they havequestions about a particular solicitation.

Item 18 – Financial InformationRegistered investment advisers are required in this Item to provide you with certainfinancial information or disclosures about DAI’s financial condition. DAI has no financialcommitment that impairs its ability to meet contractual and fiduciary commitments toclients, and has not been the subject of a bankruptcy proceeding.


