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glTiElyl_y2 - MAIEBIAL CHANGES

This is the initial investment Adviser Wrap Fee Program Brochure (ADV Part 2A ~ Appendix 1) of
Good Life Advisors, LLC ("Wrap Fee Brochure”) that is provided to all clients who maintain a
wrap fee account(s) with Good Life, as required based on Good Life's registration as an
investment adviser with the United States Securities and Exchange Commission.
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lTEM_4__- SE RVly_C_ES, F E ES COMPENSATION

A. Services

Good Life Advisors, LLC (“Good Life,” “Advisor,” “our,” or ”we”) offers asset
management services based on the individual needs of the client. This Brochure provides a
description of the advisory services offered under the Good Life Wrap Fee Program (”Program).

For more information about Good Life's other investment advisory services, please
contact the Advisor for a copy of a similar brochure that describes such services or go to
www»adv.ise.rlnf0_seq.s9v-

In the Program, the Advisor provides ongoing investment advice and management on
the assets in the client's account. The Advisor provides advice on the purchase and sale of A
various types of investments, such as mutual funds, exchange-traded funds (“ETFs”), individual
equities, and fixed income securities. The Advisor provides advice that is tailored to the
individual needs of the client based on the investment objectives and risk tolerance chosen by
the client. Clients may impose restrictions on investing in certain securities or groups of
securities by indicating such restrictions in the written advisory agreement with the Advisor.

In the Program, the Advisor provides management services only on a discretionary basis
which means the client gives the Advisor the authority to make investment decisions to
purchase and/or sell securities in the client’s wrap-fee account without requiring the Advisor to
obtain prior approval from the client to effect each transaction. The client authorizes the
Advisor"s discretionary authority when signing an investment advisory agreement with Advisor.

Assets for Program accounts are held at LPL Financial (“LPL”) as custodian. LPL also acts
as executing broker-dealer for transactions placed in Program accounts, and provides other
administrative services as described throughout this Brochure.

B. Fees

In the Program, clients pay the Advisor a single annual advisory fee for advisory services
and the execution oftransactions. Clients do not pay brokerage commissions, markups or
transaction charges for execution of transactions in addition to the advisory fee. The advisory
fee is negotiable between the client and the Advisor and is set out in the advisory agreement.
The advisory fee is a percentage based on the value of all assets under management in the
account, including cash holdings. The maximum advisory fee is 3.00%.

The advisory fee may be higher than the fee charged by other investment advisors for
similar services. The advisory fee is paid to Advisor and is shared between Advisor and its
investment adviser representatives ("Representatives").

Good Life does not accept performance-based fees for Program accounts.
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The advisory fee is deducted from the account by LPL as the custodian of assets based
on a written authorization from the client. LPL calculates and deducts the advisory fee
quarterly in advance. lfthe advisory agreement is terminated before the end ofthe quarterly
period, the client is entitled to a pro-rated refund of any pre-paid quarterly advisory fee based
on the number of days remaining in the quarter after the termination date.

Although clients do not pay a transaction charge for transactions in the Program
account, clients should be aware that Good Life pays LPL transaction charges for the
transactions. The transaction charges that are paid by the Advisor vary based on the type of
transaction (e.g., mutual fund, equity or fixed income security).

Because Good Life pays the transaction charges in Program accounts, there is a conflict
of interest. Clients should understand that the cost to the Advisor oftransaction charges may
be a factor that the Advisor considers when deciding which securities to select and how
frequently to execute transactions in a program account.

Good Life's Chief Compliance Officer, Richard Gromis, is available to address any
questions a prospective client or client may have regarding the above arrangements and any
corresponding perceived conflict of interest any such arrangement may create.

(1) Fee Dgifferentiagls. In certain circumstances, the Registrant, in its sole
discretion, may charge a different wrap fee (higher or lower) based upon certain criteria (i.e.,
complexity of the engagement, anticipated future earning capacity, anticipated future
additional assets, dollar amount of assets to be managed, related accounts, account I
composition, anticipated level and scope of other services to be provided (i.e., financial
planning services), negotiations with client etc.).

(2) Fee Payment. Clients will be charged in advance at the beginning of each
calendar quarter based upon the value (market value or fair market value in the absence of
market value, plus any credit balance or minus any debit balance), of the client’s account at the
end of the previous quarter. Fees are prorated for accounts opened during the quarter. An
additional fee for the current quarter will be assessed if assets are deposited after the
beginning of the quarter, prorated based on the number of calendar days remaining in the
quarter during which the service will be in effect. No portion of the fee will be credited to the
client for the current calendar quarter should any withdrawals from the portfolio occur in the
same calendar quarter.

(3) T,ermi_n,a,tion of_A_dvisorygfielationship. A client agreement may be canceled at
any time, by either party, for any reason upon receipt of prior written notice. Upon termination
of any account, any prepaid, unearned fees will be promptly refunded, and any earned, unpaid
fees will be due and payable.
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C. Other Types of Fees and Charges

Program accounts will incur additional fees and charges from parties other than the
Advisor as noted below. These fees and charges are in addition to the advisory fee paid to the
Advisor. The Advisor does not share in any portion ofthese third party fees.

LPL, as the custodian and broker-dealer providing brokerage and execution services on
program accounts, will impose certain fees and charges. LPL notifies clients of these charges at
the opening of the account and makes available a list of these fees and charges on its website
at _vvw,w.lpl.corn. LPL will deduct these fees and charges directly from the client’s program
account.

There are other fees and charges that are imposed by other third parties that apply to
investments in Program accounts. Some ofthese fees and charges are described below.

v If a client’s assets are invested in mutual funds or other pooled investment
products, clients should be aware that there will be two layers of advisory fees and
expenses for those assets. Client will pay an advisory fee to the fund manager and other
expenses as a shareholder of the fund. Client will also pay Advisor the advisory fee with
respect to those assets. Most of the mutual funds available in the program may be
purchased directly. Therefore, clients could generally avoid the second layer of fees by
not using the management services of Advisor and by making their own investment
decisions.

0 Certain mutual funds impose fees and charges such as contingent deferred sales
charges, early redemption fees and charges for frequent trading. These charges may
apply if client transfers into or purchases such a fund with the applicable charges in a
program account.

0 Although only no-load and load-waived mutual funds can be purchased in a
program account, client should understand that some mutual funds pay asset based
sales charges or service fees (e.g., 12b-1 fees) to the custodian with respect to account
holdings.

0 If client holds a variable annuity as part of an account, there are mortality, expense
and administrative charges, fees for additional riders on the contract and charges for
excessive transfers within a calendar year imposed by the variable annuity sponsor.

Further information regarding fees assessed by a mutual fund, or variable annuity is
available in the appropriate prospectus, which is available upon request from the Advisor or
from the product sponsor directly.
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D Other Important Considerations

1» The advisory fee is an ongoing wrap fee for investment advisory services, the
execution oftransactions and other administrative and custodial services. The advisory
fee may cost the client more than purchasing the program services separately, for
example, paying an advisory fee plus commissions for each transaction in the account.
Factors that bear upon the cost of the account in relation to the cost ofthe same
services purchased separately include the type and size of the account, historical and or
expected size or number of trades for the account, and number and range of
supplementary advisory and client-related services provided to the client.

0 The advisory fee also may cost the client more than if assets were held in a
traditional brokerage account. In a brokerage account, a client is charged a commission
for each transaction, and the representative has no duty to provide ongoing advice with
respect to the account. If the client plans to follow a buy and hold strategy for the
account or does not wish to purchase ongoing investment advice or management
services, the client should consider opening a brokerage account rather than a program
account.

0 The Advisor recommending the program to the client receives compensation as a
result ofthe client’s participation in the program. This compensation includes the
advisory fee and also may include other compensation, such as bonuses, awards or I
other things of value offered by LPL to the Advisor or its associated persons. The
amount ofthis compensation may be more or less than what the Advisor would receive
if the client participated in other LPL programs, programs of other investment advisors
or paid separately for investment advice, brokerage and other client services.
Therefore, the Advisor may have a financial incentive to recommend a program account
over other programs and services.

0 The investment products available to be purchased in the program can be
purchased by clients outside of a program account, through broker-dealers or other
investment firms not affiliated with Advisor.

lTElVL5_: ACC0_U_!\!I-BEQU|REIVIENIS AND TYP.ES.QF Cl-| ENTS

Goof Life does not impose a minimum account value (quantity of assets under
management) or a minimum annual fee to participate in the Program.

The Program is available to individuals and families, business entities, trusts, estates and
charitable organizations.
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ITEMWE, 7fORTFyQLyl,QyyMANA§,ER SELECTlOl_\,l_y_A_yND EVALU_ATylyQ,N

A. Portfolio Manager Selection.

In the Program, Good Life does not select, review or recommend other investment
advisors or portfolio managers. The Advisor, through its Representatives, is responsible for the
investment advice and management offered to clients. For more information about the Good
Life Representative(s) managing a client’s the account, the client should refer to the Brochure
Supplement for the Representative(s) responsible for the client’s account, which the client
should have received along with this Brochure at the time client opened the account.

LPL performs certain administrative services for the Advisor, including generation of
quarterly performance reports for program accounts. Client will receive an individual quarterly
performance report, which provides performance information on a time weighted basis. The
performance reports are intended to inform clients as to how their investments have
performed for a period, both on an absolute basis and compared to leading investment indices.

B. Performance-Based Fees & Side-By-Side Management

Good Life does not manage advisory assets on a performance fee basis, meaning our
fees are not based on a share of capital gains or capital appreciation.

C. Methods of Analysis and Investment Strategies

In the management of the program, Good Life may utilize the following methods of
security analysis:

0 Charting - (analysis performed using patterns to identify current trends and trend
reversals to forecast the direction of prices)

0 Fundamental - (analysis performed on historical and present data, with the goal of
making financial forecasts)

I Technical - (analysis performed on historical and present data, focusing on price and
trade volume, to forecast the direction of prices)

0 Cyclical - (analysis performed on historical relationships between price and market
trends, to forecast the direction of prices)

Good Life may utilize the following investment strategies when implementing A
investment advice given to clients:

0 Long Term Purchases (securities held at least a year)

w Short Te,,rmW_P_urchases, (securities sold within a year)
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0 Trading (securities bought and sold within thirty (30) days)

D. Risk Management

Effective risk management is a critical factor in achieving investment performance. At
the inception of a client relationship with Good Life, our Representatives discuss with and
advise each client on the amount of risk that is appropriate for the client based on the client's
investment objectives, financial circumstances, age, and other factors identified during the
Representative's consultations with the client. In order to effectively manage client risk when
managing a client’s investment portfolio our Representatives focus on making asset allocation
decisions based a client's defined investment objectives and risk profile. During the investment
management process our Representatives continue to track a client’s portfolio to ensure that it
stays within its allocation guidelines, and appropriate adjustments are made as needed.

Good Life does not believe that our methods of analysis and the investment strategies
we employ present any significant or unusual risks. However, every method of analysis has its
own inherent risks. To perform an accurate market analysis, Good Life must have access to
current/new market information. Good Life has no control over the dissemination rate of
market information; therefore, unbeknownst to us, certain analyses may be compiled with
outdated market information, severely limiting the value of our analysis. Furthermore, an
accurate market analysis can only produce a forecast of the direction of market values. There
can be no assurances that a forecasted change in market value will materialize into actionable
and/or profitable investment opportunities.

Good Life’s primary investment strategies - Long Term Purchases, Short Term Purchases,
and Trading ~ are fundamental investment strategies. However, every investment strategy has
its own inherent risks and limitations. For example longer term investment strategies require a
longer investment time period to allow for the strategy to potentially develop. Shorter term
investment strategies require a shorter investment time period to potentially develop but, as a
result of more frequent trading, may incur higher transactional costs when compared to a
longer term investment strategy. Trading, an investment strategy that requires the purchase
and sale of securities within a thirty (30) day investment time period involves a very short
investment time period, but will incur higher transaction costs when compared to a short term
investment strategy and substantially higher transaction costs than a longer term investment
strategy.

Different types of investments involve varying degrees of risk, and it should not be
assumed that future performance of any specific investment or investment strategy (including
the investments and/or investment strategies recommended or undertaken by Good Life will
be profitable or achieve any specific level of performance.
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E. ETFs & Mutual Funds

A Currently, Good Life primarily allocates client investment assets among various
individual equity and fixed income securities, mutual funds and/or exchange traded funds
(“ETFs”) (including inverse ETFs and/or mutual funds that are designed to perform in an inverse
relationship to certain market indices), on a discretionary and non-discretionary basis in
accordance with the client's designated investment objectives and risk tolerances.

As disclosed above, Good Life may utilize leveraged long and short mutual funds and/or
ETFs that are designed to perform in either an:

0 inverse relationship to certain market indices (at a rate of 1 or more times the inverse
[opposite] result of the corresponding index) as an investment strategy and/or for the
purpose of hedging against downside market risk; and

0 enhanced relationship to certain market indices (at a rate of 1 or more times the actual
result of the corresponding index) as an investment strategy and/or for the purpose of
increasing gains in an advancing market.

There can be no assurance that any such strategy will prove profitable or successful. In
light ofthese enhanced risks/rewards, a client may direct Good Life, in writing, not to employ
any or all such strategies for that client’s accounts.

Investing in securities involves the risk of loss that clients should be prepared to bear.

F. Voting Client Securities

Good Life does not take any action with respect to voting of proxies in client accounts.
Clients are expected to vote their own proxies. As a result, clients should instruct their
respective custodian to forward directly to the client, copies of all proxies and shareholder
communications received in connection with their investment assets.

However, although each client is responsible for the voting of proxies, clients can
contact Good Life with questions about a particular solicitation, and we will attempt to assist
the client in making a decision in regard to the solicitation, and if we perceive a conflict may
exist, we will disclose the conflict. Any questions regarding a particular solicitation should be
directed by the client to the Good Life Representative responsible for the client's account.

ITEM 7 - CLl,l_-INT INFQ,RMATl0N”,PROVlDEP,TO PORT_FOLlQ,,IVIA_I\IAG s. ER ,
In the Program, Good Life is responsible for account management. There is no separate

or outside portfolio manager involved. The Advisor obtains the necessary financial data from
the client and assists the client in setting an appropriate investment objective for the account.
The Advisor obtains this information by having the client complete an advisory agreement and
other documentation. Clients are encouraged to contact the Advisor ifthere have been any
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changes in the client’s financial situation or investment objectives or if they wish to impose any
reasonable restrictions on the management of the account or reasonably modify existing
restrictions. Client should be aware that the investment objective selected for the program is
an overall objective for the entire account and may be inconsistent with a particular holding
and the account's performance at any time. Client should further be aware that achievement
of the stated investment objective is a long-term goal for the account.

33,- _Cl_lEl\IT CONTACT WITH PORTFOLIO MANAGERS

Good Life’s Program clients are encouraged to contact us and the Representative
responsible for the client’s account at any time with questions regarding program account.

ITEM 9 - ADDITIONAL INFORMATION

A. Disciplinary Information

Neither Good Life, nor any of its Representatives, has any legal and/or disciplinary
events to disclose

B. Other Financial Industry Activities and Affiliations

The Advisor is only in the business of providing investment advice. However, the
Representatives of the Advisor are separately licensed as registered representatives through
LPL. In this capacity, the Representatives can sell securities to clients and receive normal and
customary compensation in the form of commissions.

In addition to their registration with LPL, Good Life discloses the following additional
relationships:

0 Ligjcienjsgeclgjgljnswuvran_c_e,_Ag,en,t,s,. Good Life’s Representatives, in their individual
capacities, are licensed insurance agents, and may recommend the purchase of certain
insurance-related products on a commission basis. Clients can engage Good Life’s
Representatives to purchase insurance products on a commission basis. The
recommendation by our Representatives that a client purchase a securities and/or
insurance commission product presents a conflict of interest, as the receipt of
commissions may provide an incentive to recommend investment products based on
commissions received, rather than on a particular client's need. No client is under any
obligation to purchase any commission products from Good Life’s Representatives.
Clients are reminded that they may purchase investment products recommended by
Good Life through other, non-affiliated broker dealers or insurance agents.

0 Accoujntjants & Certified Public Accountants. Certain Good Life Representatives are
accountants and Certified Public Accountants. To the extent that these Representatives
provide accounting services, which may include tax advice, to any clients, including
clients of Good Life, all such services shall be performed by those Representatives, in
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their individual professional capacities, independent of Good Life, for which services
Good Life shall not receive any portion ofthe fees charged by the Representative in his
or her individual capacity, referral or otherwise. It is expected that these
Representatives, solely incidental to their practices as an accountants, may recommend
Good Life’s services to certain of their clients. No client of Good Life is under any
obligation to use the accounting services of these representatives.

Good Life’s Chief Compliance Officer, Richard Gromis, is available to address any
questions a prospective client or client may have regarding the above arrangements and any
corresponding perceived conflict of interest any such arrangement may create.

C. Code of Ethics, Participation or Interest in Client Transactions and Personal Trading

(1) Cgdiewof Ethics. Good Life has implemented a Code of Ethics (the ”Code”) that
is available to existing and potential clients upon request. We place great emphasis on
complying with all applicable laws and regulations governing our practices as a Registered
Investment Adviser. Therefore, we have established firm guidelines related to the professional
standards of conduct for our employees, which emphasizes the protection of client interests at
all times and demonstrates our commitment to our fiduciary duties of honesty, good faith, and
fair dealing with clients. All of our employees are expected to adhere strictly to the guidelines
outlined in the Code, which requires our employees to submit personal securities transactions
and holdings reports to us that are be reviewed by our Chief Compliance Officer on a periodic
basis. Employees are encouraged to report any violations ofthe Code to our Chief Compliance
Officer. Additionally, we maintain and enforce written policies that are reasonably designed to
prevent the misuse or dissemination of any material non-public information about our clients
or their account holdings by us or any of our employees.

(2) Interest in Clien_t_T,r,an,s,a,ctions & Personal_Trading. Good Life and/or our
Representatives may buy or sell securities that are also recommended to clients. This practice
may create a situation where Good Life and/or our Representatives are in a position to
materially benefit from the sale or purchase of those securities. Therefore, this situation
creates a potential conflict of interest. Practices such as ”scalping” (i.e., a practice whereby the
owner of shares of a security recommends that security for investment and then immediately
sells it at a profit upon the rise in the market price which follows the recommendation) could
take place if Good Life did not have adequate policies in place to detect such activities. In
addition, Good Life's established policies can help detect insider trading, “front-running” (i.e.,
personal trades executed prior to those of Good Life's clients) and other potentially abusive
practices.

Good Life has a personal securities transaction policy in place to monitor the personal
securities transactions and securities holdings of each of Good Life’s “Access Persons.” Good
Life’s securities transaction policy requires that an Access Person of Good Life must provide the
Chief Compliance Officer with a written report oftheir current securities holdings within ten
(10) days after becoming an Access Person. Additionally, each Access Person must provide the
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Chief Compliance Officer with a written report ofthe Access Person's current securities
holdings at least once each twelve (12) month period thereafter on a date Good Life selects.

Good Life and/or our Representatives may buy or sell securities, at or around the same
time as those securities are recommended to clients. This practice creates a situation where
Good Life and/or our Representatives are in a position to materially benefit from the sale or
purchase of those securities. Therefore, this situation creates a potential conflict of interest.
As indicated above Good Life has a personal securities transaction policy in place to monitor the
personal securities transaction and securities holdings of each Good Life's Access Persons.

Good Life does not engage in principal transactions with its clients in Program accounts.

(3) Privacy Policy. Good Life places significant focus on protecting our client's
private information in accordance with the requirements of the Gramm-Leach-Bliley Act. To
protect client information, we have implemented policies and procedures which insure that
client information is kept private and secure.

We do not disclose any non-public personal information about clients or former clients
to any non-affiliated third parties, except as permitted by law. In the course of servicing our
client's accounts, we may share some client information with certain service providers, such as
transfer agents, custodians, broker-dealers, accountants, and lawyers.

We restrict internal access to non-public personal information about clients to
employees only on a "need-—to-know" basis that is necessary to facilitate our capability to
provide clients with products or services. We have a strict policy which prohibits selling
information about current or former customers or their accounts to anyone. It is also our policy
not to share client information unless required to process a transaction, at the request of a
client, or as required by law.

A copy of our privacy policy notice is provided to each client prior to, or
contemporaneously with, the execution of the advisory agreement, and, thereafter, we will
deliver a copy of our current privacy policy notice to our clients on an annual basis.

A copy of Advisor's Code of Ethics is available to clients or prospective clients upon
request by contacting Richard Gromis, Chief Compliance Officer at 610-898-6927.

D. Review of Accounts

(1) Frequency &_l\lature ofi,Periodic_,Bieviews. For all Program accounts, our
portfolio managers will monitor your account on a continuous basis and will conduct a formal
review of your account(s) on at least a quarterly basis.

(2) Factiorsgjhatgjrigger a N_on;Periodi,c,,R,eview of_,Client,,A,ccoun,ts. In addition,
factors may develop that will cause us to conduct additional and more frequent reviews. These
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factors may include, but are not limited to, significant market volatility, changes in the client's
investment objectives, or significant restructuring of your portfolios.

Clients are advised that it remains their responsibility to inform us of any changes in
their investment objectives and/or financial situation. Clients are encouraged to
comprehensively review financial planning issues, investment objectives and account
performance with us at least on an annual basis.

(3) Report?! to Prograrn Clients. During any month that there is activity in a
client's Program account, the client will receive a monthly account statement from LPL showing
account activity as well as positions held in the account at month end. Additionally, client will
receive a confirmation of each transaction that occurs within the program account unless the
transaction is the result of a systematic purchase, redemption or exchange. Client will also
receive a detailed quarterly report showing performance, positions and activity from LPL.

(4) Additional lnjforwrnation 8;”Beport,s, In addition, Program accounts are
subjected to a risk based exception reporting system that flags accounts on a quarterly basis for
criteria such as performance, trading activity, and concentration. The exception reporting
identifies accounts where additional scrutiny or analysis by Advisor may be appropriate.

E. Client Referrals & Other Compensation

(1) Economic, Benefits Provided by Third Parties. Good Life may receive an
indirect economic benefit from LPL Financial. Good Life, without cost (and/or at a discount),
may receive support services and/or products from LPL Financial. However, Good Life's clients
do not pay more for investment transactions effected and/or assets maintained at LPL Financial
as a result of this arrangement. There is no corresponding commitment made by Good Life to
LPL Financial or any other entity to invest any specific amount or percentage of client assets in
any specific mutual funds, securities or other investment products as a result ofthe above
arrangement.

(a) Custody. LPL is the qualified custodian and maintains custody of client
funds and securities in a separate account for each client under the client's name. LPL as a
qualified custodian sends account statements showing all transactions, positions, and all
deposits and withdrawals of principal and income. LPL sends account statements monthly
when the account has had activity or quarterly if there has been no activity. Clients should
carefully review those account statements.

Although most securities available in program accounts are custodied at LPL, there are
certain securities managed as part ofthe account that are held at third parties, and not at LPL.
For example, variable annuities, hedge funds and managed futures are often held directly with
the investment sponsor. For those outside positions, client will receive confirmations and
statements directly from the investment sponsor.
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For outside positions not custodied at LPL, LPL may receive information (e.g., number of
shares held and market value) from the investment sponsor and display that information on
statements and reports prepared by LPL. Such information also may be used to calculate
performance in performance reports prepared by LPL. Although Advisor believes that the
information provided by LPL is accurate, Advisor recommends that clients refer to the
statements and reports received directly from the investment sponsor and compare them with
the information provided in any statements or reports from LPL. The statements and reports
provided by LPL with respect to outside positions should not replace the statements and
reports received directly from the investment sponsor.

(b) Brgkeragegfirajctices. In the Program, the Advisor requires that clients
direct LPL as the sole and exclusive broker-dealer to execute transactions in the account. LPL is
not paid a commission for executing transactions. Because associated persons ofthe Advisor
are licensed with LPL, this presents a conflict of interest. Clients should understand that not all
advisors require their clients to direct brokerage. By directing brokerage to LPL, clients may be
unable to achieve the most favorable execution of client transactions. Therefore, directed
brokerage may cost clients more money.

Advisor may receive support services and/or products from LPL, which assist the Advisor
to better monitor and service program accounts maintained at LPL. These support services
and/or products may be received without cost, at a discount, and/or at another negotiated
rate, and may include the following: . .

0 investment-related research
0 pricing information and market data
0 software and other technology that provide access to client account data
0 compliance and/or practice management-related publications
0 consulting services
0 attendance at conferences, meetings, and other educational and/or social events
0 marketing support
Q computer hardware and/or software
0 other products used by Advisor in furtherance of its investment advisory business

operations

Clients do not pay more for services as a result ofthis arrangement. There is no
corresponding commitment made by the Advisor to LPL or any other entity to invest any
specific amount or percentage of client assets in any specific securities as a result of the
arrangement.

(i) Aggregation 8; A,l,l_gcationmQf_Transact_ions. Although each client's
portfolio accounts are individually managed, we may purchase or sell the same securities at the
same time for multiple clients. When this occurs it is often advantageous to aggregate the
securities of multiple clients into one trading block for execution. If your portfolio securities are
purchased or sold in an aggregated transaction with the securities of other clients, you will all
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receive the same execution price, and ifthe aggregated purchase or sale involves several
executions to complete the transaction, you will all receive the average price paid or received
on the aggregated transaction.

(2) CompenSaljQI1jiQiiNign-AdviSOry_Pgirsgn[\eI for Client Sgliicitiatiion or Referrals.

(a) Refer[aI_s,,to_G,ood Life. If a client, including a Program client, is
introduced to Good Life by either an unaffiliated or an affiliated solicitor, Good Life may pay
that solicitor a referral fee in accordance with the requirements of Rule 206(4)-3 ofthe
Investment Advisers Act of 1940 (“Advisers Act"), and any corresponding state securities law
requirements. Any such referral fee shall be paid solely from Good Life's investment advisory
fee, and shall not result in any additional charge to the client. If the client is introduced to good
Life by an unaffiliated solicitor, the solicitor, at the time of the solicitation, shall disclose to the
prospective client the nature of his/her/its solicitor relationship with Good Life, and shall
provide each prospective client with a copy of Good Life's Brochure along with a copy ofthe
written disclosure statement from the solicitor to the prospective client disclosing the terms of
the solicitation arrangement between Good Life and the solicitor, including the compensation
to be received by the solicitor from Good Life.

(b) Referrals by Good Liifie. If Good Life or a Representative introduces a
client to another investment advisor or an investment manager, Good Life may be paid a
referral or solicitor fee in accordance with the requirements of Rule 206(4)~3 of the Advisers
Act, and any corresponding state securities law requirements. Any such referral fee shall be
paid according to a fee disclosure statement provided to the client at the time that the referral
is made. When Good Life is acting as an unaffiliated solicitor, Good Life, at the time ofthe
solicitation, shall disclose the nature of its solicitor relationship, and shall provide each client
being solicited with a copy of the written disclosure statement disclosing the terms of the
solicitation arrangement between the Good Life and the investment advisor or investment
manager, including the compensation to be received by Good Life, and a copy of the Brochure
ofthe investment advisor or investment manager being referred to the client.

F. Financial Information

(1) Balance Sheet. Good Life is not required to attach a balance sheet for our
most recent fiscal year because we do not require the prepayment of more than $1,200 in fees
per client, six months or more in advance. e

(2) Fiiniancial Condition. Good Life is not aware of any financial condition that
would impair our ability to meet our contractual commitments to our clients.

(3) Bankruptcy,,P_et_it,ionsiin__Previous Ten, Yearisi. Good Life has not been subject of
a bankruptcy petition in the last ten years.
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