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Item 1 Cover Page

A. Stephen M. Mintz, Fee-Only Financial Consultant, 1900 N. 18th Street, Suite 406, Monroe, LA 71201,
Business phone number 318-325-5090, Fax 318-361-9835 to Attn: Steve Mintz , Email:
fee-only@stevemintz.com, Meetings by appointment. Background: Received Bachelors (1971) and
Masters (1974) Degrees in Finance from Louisiana State University(LSU), Baton Rouge, Louisiana,
Banking 1974 to 1992. Started analyzing corporate financial statements and promoted to Senior Vice
President level. Worked with corporate, commercial and individuals. 1992 started Stephen M. Mintz,
Fee-Only Financial Consultant.
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Item 4 Advisory Business

A. | am a sole proprietorship. Stephen M. Mintz, Fee-Only Financial Consultant. Started 1992. | am the
only owner. B. The types of advisory services | offers are investment management on an agreed
discretionary basis and financial planning included in a wrap account for all clients who have an account
that | manage on a discretionary basis. The financial planning is on a non-discretionary basis than the
amount | manage on a discretionary basis. | also offer to do financial projects at $195.00 per hour. C. |
tailor my advisory services to the individual needs of clients. Clients may impose restrictions on investing in
certain securities or types of securities. D. | provide a wrap fee program by providing management
services. Refer back to B. in this Item 4 to again clarify how | manage. | do receive a portion of the wrap
fee for my services. E. | do manage clients assets. $15,895,000 on a discretionary basis and
$103,600,000 on a non-discretionary basis. Total Assets Under Management(AUM) $119,495,000. The
date as of | calculate these amounts is as of this March 14, 2013.




Item 5 Fees and Compensation

A. | am compensated for my advisory services by a 1.75% yearly fee based off accounts balances that |
have discretionary investment authority. These accounts are under this wrap fee which also includes
financial planning on a non-discretionary basis. Fee is negotiable. | maintain the judgment to charge less
of a fee if | wish. The clients pay the commissions on investments to the deep discount brokerage firm on
their account. | also offer on an hourly basis of $195.00 per hour for financial project work. B. Clients'
authorize deduction from their accounts at deep-discount firm of their account(s). This is on a monthly
basis. C. As mentioned previously in this clients pay the deep-discount brokerage fees on investments in
their accounts at such. This includes if investments are in mutual funds. D. | do not deduct Client fees in
advance. E. | am "Fee-Only" meaning no product related sales or commissions. Clients have the option to
purchase investment products that | recommend through other brokers or agents not affiliated with me.
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Item 6 Performance-Based Fees and Side-By-Side Management




Item 7 Types of Clients

The types of clients to whom | generally provide investment advice are individuals and owners of
businesses with retirement goals.




Item 8 Methods of Analysis, Investment Strategies and Risk of Loss

A. The methods of analysis | use a quantitative, qualitative and economics. | analysis the investment
instruments. Investment strategies use in formulating investment advice or managing assets are

diversification oriented and risk/return oriented based on the individuals goals and profile. Portfolios of
stocks and bonds allocations are then made. Investing in securities involves risk of loss that clients should
be prepared to bear. B. Risk of quantitative analysis | that | make a mistake in such analysis. Same on
qualitative analysis. And same on economic analysis. C. In my recommending a particular type of security
material risks in stocks are ongoing value up and down on such. Same true on bonds | recommend.




Item 9 Disciplinary Information




Item 10 Other Financial Industry Activities and Affiliations




Item 11 Code of Ethics, Participation or Interest in Client Transactions and Personal Trading

A. My code of ethics adopted pursuant to SEC rule 204A-1 follows. | will provide a copy of my code of
ethics to any client or prospective client upon request. | am "Fee-Only" meaning no product related sales
or commissions. | am under a fiduciary responsibility to the client, i.e. trust. Regarding conflict of interest
issues | do invest in most of the same securities that | recommend to clients. These securities are as a
policy large capitalization stocks and high quality bonds. | cannot move the price on such investments as
me not large enough to do so on my investing for myself. The same is true on recommendations of
securities to clients that | buy or sell the same securities for my own account.




Item 12 Brokerage Practices

A. The factors | consider in selecting or recommending broker-dealers for client transactions and
determining the reasonableness of their compensation, e.g., commissions, is that they are deep-discount
such firm for their accounts. Deep-discount such brokers are the lowest commissions. Me being fee-only |
receive no product related sales or commissions. Regarding Directed Brokerage | do routinely recommend,
request or require that a client direct me to execute transaction through a specified broker-dealer. My
practice is do use deep-discount brokerage firms, i.e. TDAMERITRADE, Schwab, etc. These are the
lowest type firms for commission they charge. Not all advisers require their clients to direct brokerage. By
direction brokerage | may be unable to achieve most favorable execution of client transactions, and that this
practice may cost clients more money. | to date do not aggregate the purchase or sale of securities for
various client accounts. My practice is individual account management. Most of the time | am buying or
selling for just the individual account not all or other client accounts. If | did aggregate if appropriate on
sales at same time in multiple clients accounts it would save on brokerage costs.




Item 13 Review of Accounts

| do periodically review client accounts or financial plans. | commit to do so once yearly. This involves
review all aspects of such. | am the only person who conducts the review. | do also review client accounts
on other than a periodic based. This is triggered by the individual account needs. The content and
frequency of regular such reports | provide to clients regarding their individual accounts are verbal. If a
clients requests in writing | will do so. The content is of the reports covers all such facets of clients
accounts under discretionary authority for my investment and non-discretionary for financial plans. Clients
can contact me for response at anytime regarding client accounts or financial plans issues.




Item 14 Client Referrals and Other Compensation




Item 15 Custody




Item 16 Investment Discretion

| do accept discretionary authority to manage securities account on behalf of clients. The limitations clients
may place on this authority are commonly and/or | can execute the trades, and payment for my services
from their accounts. The procedures | follow before | assume such authority is the client opens their
account at a deep-discount firm with execution of a power of attorney in such forms for my investment

discretion.




Item 17 Voting Client Securities

| do not have authority to vote client securities. Clients receive their proxies or other solicitations directly
from their custodian or a transfer agent. Clients can contact me if they wish with questions about a prticular
solicitation.




Item 18 Financial Information

Stephen M. Mintz, Fee-Only Financial Consultant, March 14, 2013
Assets $2320, Liabilities $0

Assets: Cash $61132, Fixed




Item 19 Requirements for State-Registered Advisers
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