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Item 1 – Cover Page 
 

 
1991 Garden Ave Eugene, OR 97403-1934 

541-345-5669 

www.SustainableWealth.com 

June 25, 2014 
This Brochure provides information about the qualifications and business practices of 
Sustainable Wealth Management.  If you have any questions about the contents of this 
Brochure, please contact us at 541-345-5669 or diane@SustainableWealth.com. The 
information in this Brochure has not been approved or verified by the United States 
Securities and Exchange Commission or by any state securities authority. 

Sustainable Wealth Management is a registered investment adviser.  Registration of an 
Investment Adviser does not imply any level of skill or training.  The oral and written 
communications of an Adviser provide you with information about which you determine to 
hire or retain an Adviser.  

Additional information about Sustainable Wealth Management also is available on the 
SEC’s website at www.adviserinfo.sec.gov. 

http://www.sustainablewealth.com/�
mailto:diane@SustainableWealth.com�
http://www.adviserinfo.sec.gov/�
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Item 2 – Material Changes 
 

Since our last annual update dated March 2014, there have been the following Material 
Changes: 

Item 10 – Other Financial Industry Activities and Affiliations 
Effective June 13, 2014 Investment Consultant, Todd Pisarczyk is no longer affiliated with 
Sustainable Wealth Management. The U5 amendment was filed with FINRA June 17, 2014.  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Currently, our Brochure may be requested by contacting Diane Greenwood, Chief 
Compliance Officer at 541-345-5669x2 or diane@SustainableWealth.com.  Our Brochure is 
also available on our web site http://www.sustainablewealth.com/forms.htm  at any time 
free of charge. 

http://www.sustainablewealth.com/forms.htm�
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Item 4 – Advisory Business 
Description of Advisory Services and Fees: 

Sustainable Wealth Management LLC (“SWM”) was founded in 2005 by Managing Partner, Scott L. 
Pope, CFP®, as an independent registered investment adviser firm. Since it’s beginning, Scott L. Pope 
CFP®, has been the principal owner of Sustainable Wealth Management LLC.  
 
Sustainable Wealth Management primarily performs investment advisory services by investing for its 
clients in the U.S. domestic equity space with an emphasis on Socially Responsible Investing and 
Environmental Social Governance.  In addition SWM provides financial planning services to all clients. 
SWM began managing domestic equity and fixed income accounts in 2005 and serves a diverse range of 
high net worth individuals, corporate pensions, foundations, and endowments. SWM is generally 
authorized to select appropriate securities and determine the timing of purchases and sales.  
 
While clients within the same investment product are managed similarly, our clients are free to impose 
reasonable restrictions that would preclude us from investing a client’s assets in certain securities or 
sectors. Generally speaking, such restrictions are not deemed to hinder our discretion. 
 
Financial Planning and Consulting Services; Sustainable Wealth Management may provide Financial 
Planning Services, which may include collection of financial data, development of income and net worth 
statements, estate analysis, income tax analysis, investment analysis and preparation of a financial plan. 
Services are offered under our advisory agreement. 
 
Sub-Advisors: SWM has agreements with another Registered Investment Adviser to provide SWM clients 
with investment advisory services. SWM remains the client relationship manager and investment advisor 
and shares fees with the SubAdvisor. Services are offered through the appropriate SWM advisory 
agreement.  SubAdvisor manages such accounts on a discretionary basis. Clients under a SubAdvisor 
relationship receive statements from the custodian who holds the account as well as reports from SWM. 
Clients entering into a SubAdvisor relationship through SWM should receive and review the SubAdvisor’s 
brochure. SWM encourages clients to promptly review these documents. Clients may also review 
information on the SubAdvisor on the SEC website www.adviserinfo.sec.gov 
 
As of June 25, 2014 Sustainable Wealth Management manages $159,991,572 in assets for its clients, all 
but  $6,523,661 is managed on a discretionary basis. 

Item 5 – Fees and Compensation 
Fees are negotiable and vary from the schedules below to reflect circumstances that may apply to a 
specific client or account. SWM may impose minimum fees or fee equivalents above or below those stated 
herein for client accounts depending on a number of factors, including the type of client, type of mandate, 
changing market conditions, and pre-existing relationships. Such minimum fees may be increased or 
decreased depending on the specific circumstances of an individual client or account.  
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SWM manages two classes of portfolios based on the type of investments in the portfolios: 
 

1) Portfolios Managed By Investing Primarily In Individual Securities: 
The minimum account size for this type of portfolio is generally $1,000,000.  SWM’s management fees are 
based on the market value of assets in the account.  These fees are generally computed as follows: 
 

Assets          Annual Fee 

For the first $1 million in the account 1.25% 

For amounts from $1 million to $5 million 1.00% 

For amounts over $5 million   .80% 
 

2) Portfolios Managed by Investing Primarily in Mutual Funds (the "Mutual Fund Portfolios"):       
SWM's management fees for these types of portfolios are 1.00% per year, computed on the market 
value of assets in the account.  As of December 31, 2006 SWM no longer accepts new clients of this 
account type. 

SWM has the discretion to invest the Mutual Fund Portfolios in various mutual funds. 

To the extent that a Mutual Fund Portfolio is invested in mutual funds, the Mutual Fund Portfolio will be 
charged both SWM's advisory fee and the annual fund management fee that is not shared with SWM.  In 
addition, the Mutual Fund Portfolios may be charged a commission or transaction fee (not shared with 
SWM) when the fund purchase is made.  Finally, with respect to all mutual funds, shareholders indirectly 
pay a proportionate share of the mutual fund's fees and charges.  When considering an investment in a 
mutual fund, SWM will endeavor to use a no-load, open-end fund when appropriate and will evaluate the 
relative annual costs as a part of the decision process.  Clients should review both the fees charged by 
mutual funds and the fees charged by SWM to fully understand the total amount of fees to be paid by the 
client to evaluate the advisory services being provided. 

All of SWM’s accounts are billed within 30 days of quarter end based on quarter end value.  Fees are 
payable, quarterly in advance, with payment due within 10 days from the date of the invoice. Fees for 
partial quarters at the commencement or termination of the agreement will be prorated based on the 
number of days the account was open during the quarter. Unless SWM and the client agree otherwise, 
SWM's management fees will be paid directly from client accounts.  Payment of fees may result in the 
liquidation of client securities if there is insufficient cash in the account to pay the fees. 

The specific manner in which SWM charges fees is established in the client’s written agreement with 
SWM.  SWM will generally bill its fees on a quarterly basis. Clients may elect to be billed in advance or 
arrears each calendar quarter. Clients may also elect to be billed directly for fees or to authorize SWM to 
directly debit fees from client accounts. Management fees shall be prorated for each capital contribution 
and withdrawal made during the applicable calendar quarter (with the exception of de minimis 
contributions and withdrawals). Accounts initiated or terminated during a calendar quarter will be 
charged a prorated fee.  Upon termination of any account, any prepaid, unearned fees will be promptly 
refunded, and any earned, unpaid fees will be due and payable. SWM’s fees are exclusive of brokerage 
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commissions, transaction fees, and other related costs and expenses, which shall be incurred by the 
client. Clients may incur certain charges imposed by custodians, brokers, third party investment and 
other third parties such as fees charged by managers, custodial fees, deferred sales charges, odd-lot 
differentials, transfer taxes, wire transfer, electronic fund fees, other fees and taxes on brokerage 
accounts and securities transactions. Mutual funds and exchange traded funds also charge internal 
management fees, which are disclosed in a fund’s prospectus. 

Such charges, fees and commissions are exclusive of and in addition to SWM’s fee, and SWM shall not 
receive any portion of these commissions, fees, and costs.   Item 12 further describes the factors that 
SWM considers in selecting or recommending broker-dealers for client transactions and determining the 
reasonableness of their compensation (e.g., commissions). 

Item 6 – Performance-Based Fees and Side-By-Side Management 
Sustainable Wealth Management does not charge any performance-based fees (fees based on a share of 
capital gains on or capital appreciation of the assets of a client). 

Item 7 – Types of Clients 
SWM provides portfolio management services to individuals, high net worth individuals, corporate 
pension and profit-sharing plans, charitable institutions, foundations and endowments. Our minimum 
opening account balance is $1,000,000. 

Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss 
SWM strongly believes that superior investment results are gained by promoting comprehensive 
investment management services, utilizing socially responsible investment strategies with a blend of 
comprehensive research. For the equity portion of our managed accounts, equity management begins 
with appropriate sector allocation.  As a benchmark, we utilize the ten industry sectors as defined by 
Standard & Poor's (S&P). Based on our assessment of each sector's long-term risk and return potential, 
we either over or under-weight each sector accordingly. Within each industry sector, we select 
companies to invest in that meet our criteria of environmental, social, sustainable and financial leaders. 
We invest primarily in large and mid-cap companies but may occasionally invest in small-cap equities 
only if they meet our standards of safety and liquidity. 

Investment risk is also managed through diversification across sectors and within sectors. A typical 
portfolio will hold 30-40 stocks. We generally limit any single equity position to no greater than 5% of the 
total portfolio value. We do not engage in risky practices such as the short selling of stocks, nor do we 
invest in derivative securities or futures contracts. 

When analyzing stocks financially, we examine fundamental measures such as price-to-earnings ratio, 
debt-to-capital ratio and cash flow return on investment. Our style is best described as "Growth at a 
Reasonable Price" (GARP). Portfolio turnover is typically low, income tax efficient and stocks are 
generally eliminated only when a company's business model undergoes a significant change that deviates 
from our original basis for investment. We closely monitor the long and short-term tax effects of our 
trading. 
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For the fixed income portion of accounts, fixed income securities are fully invested at all times. We 
employ a "buy-and-hold" strategy with swapping to add value based on our interest rate outlook, the 
current yield curves, clients tax situation and/or the availability of a relatively favorable bond. Bond 
portfolios will typically have a 7-10 year weighted average maturity. 

We invest only in investment grade securities (rated BBB and above by Standard & Poor's). Our average 
rating is near A+. We invest mainly in U.S. Government Agency securities, taxable municipals and tax-free 
municipal bonds. A client's tax situation is the determining factor as to which types of securities are used. 

For clients interested in placing part of their fixed income allocation in community investments, we 
facilitate the investment in bank certificates of deposit and/or community loan fund promissory notes. 

Fixed Income Securities benchmark: Barclays Capital Intermediate US Government/Credit Index 

Investing in securities involves risk of loss, and clients should be prepared to bear such risk.  

Item 9 – Disciplinary Information 
Registered investment advisers are required to disclose all material facts regarding any legal or 
disciplinary events that would be material to your evaluation of SWM or the integrity of SWM’s 
management. SWM has no information applicable to this Item. 

Item 10 – Other Financial Industry Activities and Affiliations 
Insurance Agent, Scott L. Pope, CFP®, is licensed as an insurance agent, providing analysis of and 
recommending the purchase and sale of life and health insurance products.  This licensing is in addition 
to registration as a registered investment advisor.  SWM may receive a commission or other forms of 
compensation in connection with such sales.  Advisors designated to sell insurance may devote as much 
as 2% of their time on this activity.  Clients are not obligated to use SWM as their insurance agent, or to 
use any recommended insurance transaction.   

Additional Compensation 

SWM receives economic benefit in the form of commissions for Life and Long Term Care health 
insurance transactions by clients.  As previously disclosed, clients are not obligated to use any 
recommended insurance company, agency or broker. 

Group Variable Annuities 

As an insurance agent, Scott L. Pope, CFP®, may recommend (and sell) group variable annuities when 
suitable for clients.  Annuities are sold through qualified and licensed individuals of SWM.  The 
recommendation and sale of group variable annuity contracts is an insurance service.  This 
recommendation is provided solely by Scott L. Pope’s capacity as an insurance agent. He does not 
utilize any investment advisory contract or agreement when selling these products.  SWM’s sole 
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compensation for the insurance sale is a commission and/or trails on the fund sub-accounts under the 
group variable annuity. The client is not required or obligated to purchase group variable annuities 
from SWM or any of our insurance licensed employees. 

Charles Schwab & Co. 

As stated in Item 12, SWM utilizes the services of Charles Schwab & Co.,.  Through Charles Schwab & 
Co., we receive direct access to real-time client account information, electronic download of trades, 
balances and positions and the ability to directly debit advisory fees payable.   SWM receives software 
and support services, including reductions in seminar and conference fees from Charles Schwab & Co.,.  
Program services provided to us are not contingent upon any specific amount of business (assets or 
trading). 

SWM recommends that clients establish brokerage accounts with the Schwab Advisor Services division of 
Charles Schwab & Co., Inc. (Schwab), a registered broker-dealer, member of SIPC, to maintain custody of 
clients’ assets and to effect trades for their accounts. SWM is independently owned and operated and not 
affiliated with Schwab. Schwab provides SWM with access to its institutional trading and custody 
services, which are typically not available to Schwab retail investors.  These services generally are 
available to independent investment advisors on an unsolicited basis, at no charge to them so long as a 
total of at least $10 million of the advisor’s clients’ assets is maintained in accounts at Schwab 
Institutional and is not otherwise contingent upon Advisor committing to Schwab any specific amount of 
business (assets in custody or trading). Schwab’s services include brokerage, custody, research, and 
access to mutual funds and other investments that are otherwise generally available only to institutional 
investors or would require a significantly higher minimum initial investment. For SWM’s client accounts 
maintained in its custody, Schwab generally does not charge separately for custody but is compensated 
by account holders through commissions or other transaction-related fees for securities trades that are 
executed through Schwab or that settle into Schwab accounts. Schwab also makes available to SWM other 
products and services that benefit SWM but may not benefit its clients’ accounts. Some of these other 
products and services assist SWM in managing and administering clients’ accounts. These include 
software and other technology that provide access to client account data (such as trade confirmations 
and account statements); facilitate trade execution (and allocation of aggregated trade orders for 
multiple client accounts); provide research, pricing information and other market data; facilitate 
payment of SWM’s fees from its clients’ accounts; and assist with back-office functions, recordkeeping 
and client reporting. Many of these services generally may be used to service all or a substantial number 
of SWM's accounts, including accounts not maintained at Schwab Advisor Services. Schwab also makes 
available to SWM other services intended to help SWM manage and further develop its business 
enterprise. These services may include consulting, publications and conferences on practice 
management, information technology, business succession, regulatory compliance, and marketing. In 
addition, Schwab may make available, arrange and/or pay for these types of services rendered to SWM by 
independent third parties. Schwab may discount or waive fees it would otherwise charge for some of 
these services or pay all or a part of the fees of a third-party providing these services to SWM.  
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While as a fiduciary, SWM endeavors to act in its clients’ best interests, and SWM’s recommendation that 
clients maintain their assets in accounts at Schwab may be based in part on the benefit to SWM of the 
availability of some of the foregoing products and services and not solely on the nature, cost or quality of 
custody and brokerage services provided by Schwab, which may create a potential conflict of interest. 

Item 11 – Code of Ethics 
SWM performs investment advisory services for various clients and may give advice and take action 
with respect to any of its other clients or for itself, which may differ from advice given, or the timing or 
nature of the action taken with respect to other accounts.  Transactions in a specific security may not be 
accomplished for all accounts at the same price or the same time. 

SWM and its employees may invest for their own accounts in the same securities in which SWM's 
clients are invested.  Limitations on personal securities trades by SWM's advisory personnel are set 
forth in SWM's Code of Ethics summarized below.  

Summary of SWM's Code of Ethics: 

SWM adopted a Code of Ethics, which applies to all SWM employees.  Compliance with the Code of 
Ethics is a condition of their employment with SWM.  The Code of Ethics is part of SWM's Compliance 
Manual and is administered and enforced by SWM's Chief Compliance Officer (the "Compliance 
Officer").   
 

The Code of Ethics requires SWM and its employees to:  (1) comply with applicable federal and state 
securities laws; (2) fulfill their fiduciary duty to SWM's clients; (3) sign and submit to the Compliance 
Officer acknowledgment of having received a copy of the Compliance Manual (and any amendments); 
and (4) report any violation of the Compliance Manual to the Compliance Officer as soon as possible. 

The Compliance Officer or her designee must pre-approve:  (1) employees' participation in any private 
placements; (2) employees' service on a board of directors of any public company; and (3) employees' 
personal transactions in "covered securities" (i.e., securities included in SWM "model portfolio", or 
securities included in the portfolio of any existing clients).  SWM employees cannot invest in any initial 
public offering. 

Any employee wishing to effect a transaction in a covered security must follow the preceding steps to 
obtain clearance for such transaction:  (1) verify that SWM is not and does not plan to trade in the 
covered security for any client accounts before closing of the New York Stock Exchange (2) confirm 30 
minutes prior to the closing of the New York Stock Exchange requesting final clearance.  

Certain requirements of the Code of Ethics apply only to those employees who either:  (1) have access 
to nonpublic information regarding clients' purchases or sales of securities; or (2) are involved in 
making securities recommendations (the "Reporting Employees").  Each Reporting Employee must 
submit to the Compliance Officer the following reports: 
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1)   Reports of "securities" (as defined below) beneficially owned by the Reporting Person, setting forth 
certain information as of a date no more than 45 days prior to the date of the report.  These ownership 
reports must be submitted:  (a) no later than 10 days after an individual becomes a Reporting Person: 
and (b) by February 15 of each subsequent year.   

2)   Monthly reports of transactions in securities (as defined below) beneficially owned by the 
Reporting Person, other than transactions effected pursuant to an automatic investment plan.  A 
transactions report must be submitted no later than 10 business days after the end of each month and 
must include certain specified information with respect to transactions made in that month.  To comply 
with this reporting requirement, a Reporting Employee must instruct his or her broker to send 
duplicate statements of the Reporting Employee's transactions to SWM. 

The term "securities" does not include obligations of the U.S. government, liquid investments (i.e., 
bankers' acceptances, CDs, commercial paper and high-quality, short-term debt instruments), shares of 
money funds, and domestic open-end mutual funds unaffiliated with SWM.   

The Compliance Officer is responsible for making sure that each report and duplicate broker statement 
submitted by a Reporting Employee is reviewed.  SWM will provide a copy of its Code of Ethics to any 
current or prospective client upon request.  

SWM has adopted a Code of Ethics for all supervised persons of the firm describing its high standard of 
business conduct, and fiduciary duty to its clients. The Code of Ethics includes provisions relating to the 
confidentiality of client information, a prohibition on insider trading, a prohibition of rumor mongering, 
restrictions on the acceptance of significant gifts, the reporting of certain gifts and business 
entertainment items, and personal securities trading procedures. All supervised persons at SWM must 
acknowledge the terms of the Code of Ethics annually, or as amended.  

SWM anticipates that, in appropriate circumstances, consistent with clients’ investment objectives, it will 
cause accounts over which SWM has management authority to effect, and will recommend to investment 
advisory clients or prospective clients, the purchase or sale of securities in which SWM, its affiliates 
and/or clients, directly or indirectly, have a position of interest. SWM’s employees and persons 
associated with SWM are required to follow SWM’s Code of Ethics. Subject to satisfying this policy and 
applicable laws, officers, directors and employees of SWM and its affiliates may trade for their own 
accounts in securities which are recommended to and/or purchased for SWM clients. The Code of Ethics 
is designed to assure that the personal securities transactions, activities and interests of the employees of 
SWM will not interfere with (i) making decisions in the best interest of advisory clients and (ii) 
implementing such decisions while, at the same time, allowing employees to invest for their own 
accounts. Under the Code certain classes of securities have been designated as exempt transactions, 
based upon a determination that these would materially not interfere with the best interest of SWM 
clients. In addition, the Code requires pre-clearance of many transactions, and restricts trading in close 
proximity to client trading activity. Nonetheless, because the Code of Ethics in some circumstances would 
permit employees to invest in the same securities as clients, there is a possibility that employees might 
benefit from market activity by a client in a security held by an employee. Employee trading is continually 
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monitored under the Code of Ethics, and to reasonably prevent conflicts of interest between SWM and its 
clients. 
 
SWM clients or prospective clients may request a copy of the firm's Code of Ethics by contacting Diane 
Greenwood, the Chief Compliance Officer. 

It is SWM’s policy that the firm will not affect any principal or agency cross securities transactions for 
client accounts.  Principal transactions are generally defined as transactions where an adviser, acting as 
principal for its own account or the account of an affiliated broker-dealer, buys from or sells any security 
to any advisory client.  A principal transaction may also be deemed to have occurred if a security is 
crossed between an affiliated hedge fund and another client account.  An agency cross transaction is 
defined as a transaction where a person acts as an investment adviser in relation to a transaction in 
which the investment adviser, or any person controlled by or under common control with the investment 
adviser, acts as broker for both the advisory client and for another person on the other side of the 
transaction.  Agency cross transactions may arise where an adviser is dually registered as a broker-dealer 
or has an affiliated broker-dealer. 

Item 12 – Brokerage Practices  
SWM's management discretion includes the selection of the security, the amount to be purchased or 
sold, the broker or dealer to be used, and the commission rate to be paid.  SWM selects brokers on the 
basis of the following factors:  (1) competitive commission rates; (2) the level of efficiency and 
professionalism of services; (3) past operating history and reputation; (4) execution capabilities; 
(5) access to the markets for the securities being traded; (6) financial stability and (7) any other factors 
SWM considers to be relevant.  Commission rates paid may be higher than the lowest commission rate 
available.  Custodians of client assets generally charge a minimum fee for each transaction in the 
client's account.  Because of this minimum fee, it often is not economically feasible to select any broker 
other than the client's custodian for trades of equity securities. 

Clients may direct SWM to select specific brokerage firms or place assets with a specified broker or 
custodian.  In some cases, this request may result in higher commissions and/or less favorable 
executions on some transactions than SWM might otherwise be able to attain as SWM will not be 
authorized under those circumstances to negotiate commissions and may not be able to obtain volume 
discounts or best execution.   

SWM requires each client to have a third-party custodial relationship.  A custodian can be a bank, trust 
company or brokerage firm.  A client may obtain a better fee by using a brokerage firm but needs to 
review the rest of this Schedule F as to other consequences.   

SWM may suggest a broker for a client to use as a custodian.  SWM suggests brokers that meet high 
standards of recordkeeping, trade execution and research and that charge competitive commissions. 
SWM receives no compensation for suggesting a particular broker.  However, custodians recommended 
by SWM provide electronic information to SWM concerning each of SWM's clients whose assets are 
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custodied with that broker, including the assets in the client's account, the transactions effected in the 
account and current pricing for assets in the account.  This information benefits SWM and enables SWM 
to more quickly and accurately service its clients.   

For accounts of SWM's clients custodied at Charles Schwab & Co., Schwab, will not charge the client 
separately for custody but will receive compensation from SWM's clients in the form of commissions or 
other transaction-related compensation on securities trades executed through Schwab.  Schwab also 
will receive a fee (generally lower than the applicable commission on trades it executes) for clearance 
and settlement of trades executed through broker-dealers other than Schwab.  Schwab's fees for trades 
executed by other broker-dealers are in addition to the fee charged by the other broker-dealer.  Thus, 
SWM has an incentive to cause trades for clients custodied with Schwab to be executed through Schwab 
rather than another broker-dealer.  Trades for such clients may be executed through a different broker-
dealer than trades for SWM's other clients.  Accordingly, trades for accounts custodied at Schwab may 
be executed at different times and different prices than trades for other accounts that are executed by 
other broker-dealers.  SWM acknowledges its duty to seek best execution of trades for client accounts.   

Practice is to aggregate contemporaneous buy or sell orders for the same securities, with applicable 
accounts participating in the aggregated order on a pro rata basis.  Occasionally, an aggregated order 
may only be partially filled.  Under such circumstances, the transaction, to the extent feasible, will be 
allocated among the applicable clients on a pro rata basis.  Exceptions to the pro rata allocation of 
partially filled orders may occur for several reasons, including, but not limited to, avoidance of odd lots 
or de minimis numbers of shares and sensitivity toward the total transaction cost to be incurred by the 
client.  When partially filled orders cannot be allocated on a pro-rata basis, SWM will allocate the trades 
blindly to the accounts participating in the trade allocation.  There may be instances when partially-
filled orders may adversely affect the size of the position or the price paid or received by a client, as 
compared with the size of the position or price that would have been received had no aggregation 
occurred. 

Prime Brokerage 

For many clients, we currently have the discretionary authority to pick a broker other than your broker 
custodian to execute a trade.  Each trade placed at a broker other than your selected custodian costs 
$25.00, which is charged by the custodian to settle the trade.  This is in addition to any mark up or mark 
down that may be paid to the broker-dealer we select to purchase or sell the security. Clients must 
qualify for prime brokerage to participate in these transactions.  To qualify for prime brokerage 
transactions, the client must have a minimum portfolio value of $100,000 or more and sign the 
appropriate prime brokerage paperwork with the custodian.  We use this discretionary authority to 
trade away from the custodian when purchasing or selling fixed income securities only.  It is not used in 
all cases.  Reasonable restrictions on this authority may be imposed, as described above. 
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Trade Errors 

If a trade error occurs in a client account and is our error, it is our intent to leave profits with the client 
if the transaction is suitable.  If it is not suitable, we will contact the client to determine if the trade 
error profit can be ethically retained.  Clients that select Charles Schwab & Co., as their broker 
custodian should be aware that Charles Schwab & Co., will keep all trade error profits on an error 
regardless of who caused the error.  If a trade error results in a loss, the client will be made whole by 
the party who caused the error. 

Item 13 – Review of Accounts  
Each client account is reviewed monthly by Senior Investment Advisor Scott L. Pope CFP®.  More 
frequent reviews are triggered by client deposits/withdrawals, client gifting, changes in market 
conditions, changes in opinion for one or more companies in our portfolios and appreciation or 
depreciation of individual holdings.  Our computer system allows accounts to be reviewed 
simultaneously in such event. Accounts are also reviewed on a monthly basis by Bryceson R Charlton, 
Research Analyst, to monitor each portfolio's compliance with its specific asset allocation investment 
guidelines. 
 
Client Financial Plans are reviewed periodically as requested by clients.  
 
SWM furnishes clients with written reports, no less than quarterly, that detail portfolio holdings, 
performance, and comparison to a relevant benchmark. 

Item 14 – Client Referrals and Other Compensation 
Sustainable Wealth Management provides no compensation for client referrals. 

Item 15 – Custody 
Clients should receive at least quarterly statements from the broker dealer, bank or other qualified 
custodian that holds and maintains client’s investment assets. SWM urges clients to carefully review such 
statements and compare such official custodial records to the account statements that we may provide to 
you.  Our statements may vary from custodial statements based on accounting procedures, reporting 
dates, or valuation methodologies of certain securities, form of commissions or other transaction-related 
compensation on securities trades executed through Schwab.  Schwab also will receive a fee (generally 
lower than the applicable commission on trades it executes) for clearance and settlement of trades 
executed through broker-dealers other than Schwab.  Schwab's fees for trades executed by other broker-
dealers are in addition to the fee charged by the other broker-dealer.  Thus, SWM has an incentive to 
cause trades for clients custodied with Schwab to be executed through Schwab rather than another 
broker-dealer.  Trades for such clients may be executed through a different broker-dealer than trades for 
SWM's other clients. Accordingly, trades for accounts custodied at Schwab may be executed at different 
times and different prices than trades for other accounts that are executed by other broker-dealers.  SWM 
acknowledges its duty to seek best execution of trades for client accounts.   
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Item 16 – Investment Discretion 
SWM receives discretionary authority from the client at the outset of an advisory relationship to select 
the identity and amount of securities to be bought or sold. Discretion is provided by signing a Service 
Agreement and a Limited Power of Attorney for the Brokerage firm being managed. In all cases, however, 
such discretion is to be exercised in a manner consistent with the stated investment objectives for the 
particular client account. 

When selecting securities and determining amounts, SWM observes the investment policies, limitations 
and restrictions of the clients for which it advises.  

Investment guidelines and restrictions must be provided to SWM in writing. 

Item 17 – Voting Client Securities 
Summary of SWM's Proxy Voting Policy 

Sustainable Wealth Management LLC, pursuant to Rule 206(4)‐6 under the Investment Advisers Act, and  
in keeping with its fiduciary obligation to clients who delegate such responsibility to us, recognizes its 
duty to vote proxies for securities that form its clients’ portfolios. SWM undertakes this task in an 
informed and responsible manner in order to ensure the maximum shareholder benefit. SWM believes 
that each proxy should be analyzed in a case‐by‐case basis in order to determine its impact on 
shareholders. While our proxy policy serves as a useful guideline, each issue is judged on its own merit in 
order to reach the most objective conclusion. All proxies pertaining to a certain security are voted 
identically by us for all clients who carry that holding in their portfolio. A client who wishes to direct our 
vote in a particular solicitation is free to contact us in an effort to do so (although this situation has never 
arisen).  
 
SWM generally has authority to vote proxies on behalf of its clients.  SWM has established a written proxy 
voting policy setting the standards and guidelines for voting clients' proxies and acting with respect to 
other shareholder actions (i.e., tender offers, exchanges, class actions, etc.) in compliance with investment 
advisor rules and regulations. 
 
The proxy voting policy states that, in voting clients' proxies or acting on any corporate actions, SWM's 
greatest concern is to further the clients' best interest (and, for ERISA accounts, the best interest of plan 
beneficiaries and participants).  Diane Greenwood, Chief Compliance Officer, and Bryceson R. Charlton, 
Research Analyst, are responsible for:  (1) ensuring that all proxies received are timely voted in the 
best interest of the clients and consistently for similarly situated accounts; and (2) monitoring 
corporate actions.  In addition, Bryceson R. Charlton is responsible for identifying any potential 
conflicts of interest arising in connection with a proxy proposal or any corporate action. If the subject 
matter of any proxy creates a conflict of interest between SWM and any of its clients, the proxy voting 
policy resolves such conflict as follows:  (1) SWM will vote in accordance with predetermined 
guidelines stated in the proxy voting policy ("Guidelines"); (2) SWM will request clients' consent to the 
vote, upon disclosure to the clients of the subject matter of the proxy, the nature of the conflict, and the 
proposed voting decision; or (3) clients may direct SWM to forward proxies involving a conflict of 
interest to a specified independent third party for the third party's review and recommendation.   
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Under the Guidelines, SWM generally will vote in favor of progressive and socially responsible policies 
and actions promoting sustainable development and principles of equity, fairness and transparency.  
SWM may disregard the Guidelines, however, in situations where a client's best interest would be 
served by voting otherwise. SWM will maintain the following records for five years (for the first two 
years, in SWM's offices): (1) its proxy voting policy and all amendments to the policy; (2) all proxy 
statements  received regarding client securities (provided, however, that SWM may rely on proxy 
statements filed on EDGAR as its records); (3) records of all votes cast on behalf of clients; (4) records 
of all client requests for proxy voting information; (5) any documents prepared by SWM that were 
material to making a decision how to vote or that memorialized the basis for the decision; and (6) all 
records relating to disclosures made to clients regarding conflicts of interest in voting a proxy.  A client 
may obtain a copy of SWM's proxy voting policy or information on how SWM voted securities in the 
client's account by sending a written request to Sustainable Wealth Management LLC, Attn:  
Compliance Officer, at 1991 Garden Ave, Eugene, OR 97403-1934.  SWM will send the requested 
information to the client by first class mail or a comparable delivery method within seven days of 
receiving the client's written request. 

Item 18 – Financial Information 
Registered investment advisers are required in this Item to provide you with certain financial 
information or disclosures about Sustainable Wealth Management’s financial condition. SWM has no 
financial commitment that impairs its ability to meet contractual and fiduciary commitments to clients, 
and has not been the subject of a bankruptcy proceeding.  



Item 1- Cover Page  

Scott Leland Pope 
Sustainable Wealth Management LLC 
1991 Garden Ave, Eugene, OR 97403-1934 

541-345-5669 
 

March 13, 2014 
 

This Brochure Supplement provides information about Scott Leland Pope that supplements the 
Sustainable Wealth Management Brochure. You should have received a copy of that Brochure. 
Please contact Diane Greenwood, Chief Compliance Officer if you did not receive SWM’s Brochure 
or if you have any questions about the contents of this supplement.  

Item 2- Educational Background and Business Experience  

Scott L. Pope, CFP®, is Managing Partner and Chief Investment Officer of Sustainable Wealth Management 
LLC. Mr. Pope was born in 1957, and attended University of Oregon, BS 1983, Associate of Science 
(Hons); Lane Community College, Energy Management 1985.  From 1989 to 1990 Scott worked for IDS.  
1990 to 2005 he was an Investment Adviser with Progressive Investment Management. Mr. Pope has 
been Managing Partner and Chief Investment Officer of Sustainable Wealth Management LLC since 2005.  
Mr. Pope holds the following professional designations*: CFP®, since 2001, CERTIFIED FINANCIAL 
PLANNER™ which is attained after a several year study program of financial planning and passing a final 
exam administered by Certified Financial Planner Board of Standards, Inc. 1989 Securities Agent under 
the Series 63 examination administered by the North American Securities Administrators Association. 
1996 Securities Agent under the Series 65 administered by the North American Administrators 
Association.  
 
Item 3- Disciplinary Information  

Registered investment advisers are required to disclose all material facts regarding any legal or 
disciplinary events that would be material to your evaluation of each supervised person providing 
investment advice.   No information is applicable to this Item. 

Item 4- Other Business Activities   

Scott L. Pope, CFP®, is a licensed Life and Health Insurance agent. 

Item 5- Additional Compensation   

Registered investment advisers are required to disclose all material facts regarding any additional 
compensation that would be material to your evaluation of each supervised person providing investment 
advice. No information is applicable to this Item for the supervised person described herein. 
 
Item 6 - Supervision  

Mr. Pope’s portfolio management activities are overseen by the firm’s Chief Compliance Officer, Diane 
Greenwood. Ms. Greenwood can be reached at (541) 345-5669. Mr. Pope shares responsibility for making 
final portfolio management decisions regarding security purchases and sales.  
 



 
 
 

*PROFESSIONAL DESIGNATIONS: 
 

The CERTIFIED FINANCIAL PLANNER™, CFP® and federally registered CFP (with flame design) marks (collectively, the 
“CFP® marks”) are professional certification marks granted in the United States by Certified Financial Planner Board of 
Standards, Inc. (“CFP Board”).  

The CFP® certification is a voluntary certification; no federal or state law or regulation requires financial planners to hold 
CFP® certification. It is recognized in the United States and a number of other countries for its (1) high standard of 
professional education; (2) stringent code of conduct and standards of practice; and (3) ethical requirements that govern 
professional engagements with clients. Currently, more than 62,000 individuals have obtained CFP® certification in the 
United States.  

To attain the right to use the CFP® marks, an individual must satisfactorily fulfill the following requirements: 

• Education – Complete an advanced college-level course of study addressing the financial planning subject areas 
that CFP Board’s studies have determined as necessary for the competent and professional delivery of financial 
planning services, and attain a Bachelor’s Degree from a regionally accredited United States college or university (or its 
equivalent from a foreign university). CFP Board’s financial planning subject areas include insurance planning and risk 
management, employee benefits planning, investment planning, income tax planning, retirement planning, and estate 
planning; 

• Examination – Pass the comprehensive CFP® Certification Examination. The examination, administered in 10 
hours over a two-day period, includes case studies and client scenarios designed to test one’s ability to correctly 
diagnose financial planning issues and apply one’s knowledge of financial planning to real world circumstances; 

• Experience – Complete at least three years of full-time financial planning-related experience (or the equivalent, 
measured as 2,000 hours per year); and  

• Ethics – Agree to be bound by CFP Board’s Standards of Professional Conduct, a set of documents outlining the 
ethical and practice standards for CFP® professionals. 

• Individuals who become certified must complete the following ongoing education and ethics requirements in order 
to maintain the right to continue to use the CFP® marks: 

• Continuing Education – Complete 30 hours of continuing education hours every two years, including two hours on 
the Code of Ethics and other parts of the Standards of Professional Conduct, to maintain competence and keep up with 
developments in the financial planning field; and  

• Ethics – Renew an agreement to be bound by the Standards of Professional Conduct. The Standards prominently 
require that CFP® professionals provide financial planning services at a fiduciary standard of care. This means CFP® 
professionals must provide financial planning services in the best interests of their clients. 

• CFP® professionals who fail to comply with the above standards and requirements may be subject to CFP 
Board’s enforcement process, which could result in suspension or permanent revocation of their CFP® certification. 

 
The Series 65, an exam administered by the Financial Industry Regulatory Authority (FINRA) (previously the National 
Association of Securities Dealers (NASD)). Completion of the Series 65 Exam will qualify an investment professional to 
operate as an Investment Advisor Representative in certain states. The exam focuses on topic areas that are important 
for an investment advisor to know when providing investment advice. These areas include topics such as retirement 
planning, portfolio management strategies, and fiduciary obligations. The Series 65 qualification examination has 130 
multiple choice questions with three hours of testing time and is administered by FINRA. The applicant must score 72% or 
better to pass.  
 
The Series 63, an exam was developed by the North American Securities Administrators Association (NASAA) and is also 
called the "Uniform Securities Agent State Law Examination." It is administered by the Financial Industry Regulatory 
Authority (FINRA) and mainly covers state laws and regulations. Test-takers also need to be familiar with the Uniform 
Securities Act and the NASAA's Statements of Policy and Model Rules. The exam has 65 questions, of which 60 are 
scored and at least 43 must be answered correctly for the applicant to pass. 

http://www.investopedia.com/professionals/series65/�
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