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Brochure as “us,” “we,” “our” or the “firm”). If gu have any questions about the contents of
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ITEM 4: SERVICES, FEES AND COMPENSATION

Our Services

We offer investment advisory services through apwiee program. A wrap fee
program is an investment program where you paysishe sponsor of the program, a single
fee which covers the costs of investment manageneoikerage, custody and any other
services provided under the program. Our progra@s,fminimum account requirements and
additional information about our firm are describednore detail below.

You may participate in our program in one of twoysjaby working directly with one
of our investment adviser representatives or bykimgrthrough an independent financial
advisor. If you work directly with one of our instenent adviser representatives, you will
contact us and we will communicate directly withuyabout your account and our investment
advisory services. If you work through an indeparidinancial advisor, he or she will recom-
mend to you an investment in one or more of outfploss. We will be a sub-advisor to
your independent financial advisor and we will pdevservices to you through a sub-advisory
relationship. As described in more detail @lients Referred by Financial Advisotson
page 2, you may request the Sub-advisory Serviceg \Wee Brochure for more details
regarding this program.

Direct Advisory Services

Typically, we combine planning services with inveseht management services to offer
a comprehensive review of your financial goals abpbctives along with investing in our port-
folios. In general, this level of service is raggi if you do not have a current investment
plan or do not have another financial advisor.

If you select to use our planning and investmenhagament services, we will assist
you in gathering the information necessary forasiniderstand your individual investment
objectives, financial circumstances, and risk tmee and we will use this information to
complete an investment objective questionnaire. U&ke your responses to this questionnaire
for investment planning, and creating your fundamglysis and investment strategy. If you
are a charitable organization or corporation, wik @acument your investment objectives in
an investment policy statement. At least annualy,will review your current circumstances
with you. Based upon the information we obtaimfrgou, we will then select our portfolio
or portfolios which are appropriate for investmehtyour account(s).

As part of our services to qualified retirementnslavhich are subject to the Employee
Retirement Income Security Act of 1974, as amer(eRISA”), we will act as a fiduciary of
the plan under Section 3(21)(A) and as an Investriviemager under Section 3(38) of ERISA.
As a 3(38) investment manager, the plan fiduciavggus discretionary authority to manage
the plan’s assets. This means that the plan ayhifts its fiduciary responsibility to us for
the selection of the plan’s investments. For abldied plan clients, unless referred to us by
Schwab Advisor Network, we will work with the pldiduciary to develop a formal written
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investment policy statement for the plan, or wd valiew and amend the existing investment
policy statement, which establishes the plan’s ifpestandards and processes for investment
operations. The investment policy statement mag place restrictions on the types of
investments the plan invest its assets in. We wgé# the plan’s investment policy statement
to recommend the portfolio and will continually nitmn the performance of the plan’s
investments. If you are referred to us by the Sthwdvisor Network, we will request a

copy of your investment policy statement which wi# use to identify the portfolio selected
for your assets.

At your request, we may invest your assets in dneuo portfolios without providing
investment planning services. If you select inmesit management services only, you will
complete the portfolio selection questionnaire @gists you in selecting a portfolio. We use
your responses to the portfolio selection questamento approve the portfolio selected by
you. We periodically review your investment stggtavith you.

You will have the right to place reasonable restits on your account although if we
deem your restrictions to be unreasonable, weneillenter into an investment advisory agree-
ment with you or we will terminate the existing egment with you.

Other Investment Management Services through a Rir&elationship

Periodically, clients that participate in our dir@arap fee program may request us to
also provide investment management services to tiegarding their annuity products or their
individual employer-sponsored retirement plans. Mvide this investment advisory service
outside of our wrap fee program. These accountsiresl to as outside assets, require
individual account log-ins to effect trades. If wevide investment management services to
you on these types of assets, we will review, astlguarterly, and when appropriate rebalance
your investment options in these outside asseissoldoing, we either direct or recommend
the allocation of your assets among the variousuaiifinds that comprise the variable
life/annuity product or the retirement plan. Yowsats will be maintained either at the specific
insurance company that issued the variable lifalaypmproduct or at the custodian designated
by the sponsor of your retirement plan. For adddi information regarding these services
and our fees, you may request a copy of the Parvf2éur Form ADV by contacting us at
(248) 283-2520 or info@tagllc.net.

Clients Referred by Financial Advisors

Generally, we will enter into a sub-advisory agreatrwith a broker or another
financial advisor which we refer to as your indegemt financial advisor or Financial Advisor.
Under these services, your Financial Advisor recemas to you an investment in one or
more of our portfolios.

A complete description of the program and feesaudi@pate in the program are con-
tained in our Sub-advisory Services Wrap Fee Broghwhich is the advisory services
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program Brochure. To request a copy of the adyiservices program Brochure please
contact us at (248) 283-2520 or info@tagllc.net.

Our Fees

Our fees vary depending upon the market value af wssets under management and
the type of investment advisory services we provagou. Our standard direct advisory
service fee schedule for planning and investmentagement is as follows:

PLANNING & INVESTMENT MANAGEMENT
INDIVIDUALS, TRUSTS AND ESTATES

Annual Fee

Tactical Tactical Tactical Tactical Tactical
Asset Level Income  Conservative Moderate Growth Equity
$1,000,000 - $1,999,999 0.75% 1.50% 1.50% 1.50% 1.25%
$2,000,000 - $4,999,999 0.70% 1.25% 1.25% 1.25% 1.25%
$5,000,000 - $9,999,999 0.70% 1.00% 1.00% 1.00% 1.20%
$10,000,000 -$24,999,999 0.65% 0.85% 0.85% 0.85% 1.15%
$25,000,000 - $49,999,999 0.60% 0.75% 0.75% 0.75% 1.10%
$50,000,000 - $99,999,999 0.55% 0.65% 0.65% 0.65% 1.05%
$100,000,000 and over 0.50% 0.60% 0.60% 0.60% 1.00%

PLANNING & INVESTMENT MANAGEMENT
QUALIFIED PLANS, CHARITABLE ORGANIZATIONS AND CORPORTATIONS

Annual Fee

Tactical Tactical Tactical Tactical Tactical
Asset Level Income  Conservative Moderate Growth Equity
$3,000,000 - $4,999,999 0.70% 1.50% 1.50% 1.50% 1.25%
$5,000,000 - $9,999,999 0.70% 1.50% 1.50% 1.50% 1.20%
$10,000,000 - $24,999,999 0.65% 1.25% 1.25% 1.25% 1.15%
$25,000,000 - $49,999,999 0.60% 0.95% 0.95% 0.95% 1.10%
$50,000,000 - $99,999,999 0.55% 0.75% 0.75% 0.75% 1.05%
$100,000,000 and over 0.50% 0.60% 0.60% 0.60% 1.00%

Our standard direct advisory service fee schedulenfrestment management only is as
follows:

INVESTMENT MANAGEMENT ONLY
INDIVIDUALS, TRUSTS AND ESTATES
Annual Fee
Tactical Tactical Tactical Tactical Tactical
Asset Level Income Conservative Moderate Growth Equity
$1,000,000 - $1,999,999 0.75% 0.65% 1.00% 1.00% 1.25%
$2,000,000 - $4,999,999 0.70% 0.65% 1.00% 1.00% 1.25%
$5,000,000 - $9,999,999 0.70% 0.65% 0.90% 0.90% 1.20%
$10,000,000 - $24,999,999 0.65% 0.50% 0.75% 0.75% 1.15%
$25,000,000 - $49,999,999 0.60% 0.45% 0.65% 0.65% 1.10%
$50,000,000 - $99,999,999 0.55% 0.40% 0.55% 0.55% 1.05%
$100,000,000 and over 0.50% 0.35% 0.50% 0.50% 1.00%
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INVESTMENT MANAGEMENT ONLY
CHARITABLE ORGANIZATIONS AND CORPORTATIONS
Annual Fee
Tactical Tactical Tactical Tactical Tactical
Asset Level Income Conservative Moderate Growth Equity
$3,000,000 - $4,999,999 0.70% 0.65% 1.00% 1.00% 1.25%
$5,000,000 - $9,999,999 0.70% 0.65% 0.90% 0.90% 1.20%
$10,000,000 - $24,999,999 0.65% 0.50% 0.75% 0.75% 1.15%
$25,000,000 - $49,999,999 0.60% 0.45% 0.65% 0.65% 1.10%
$50,000,000 - $99,999,999 0.55% 0.40% 0.55% 0.55% 1.05%
$100,000,000 and over 0.50% 0.35% 0.50% 0.50% 1.00%

Unless we agree in writing to handle it differentlye bill our fee quarterly in advance.
The fee is based on the total assets in your atcodnce your assets reach the higher asset
bracket, the entire account is charged the feecadsd with that bracket. We may agree to
aggregate your related accounts for purposes otileding the asset level and fee. We may
negotiate our fee under certain circumstances agodtiated fees may be higher or lower than
those described above. The specific manner intwivie charge fees is described in our
investment advisory agreement with you.

We will deduct your initial fee at the inception yur account and we will prorate
your initial fee based upon the days remaininghm ihitial quarter. Generally, your fee for
all subsequent quarters will be deducted withinfite five business days following the close
of each calendar quarter. We will calculate yae &s of the end of each calendar quarter
using the ending balance of assets in your account.

When you participate in a wrap fee program, ourifetudes brokerage commissions,
transaction fees, and other related costs and egpenThis arrangement may present a
conflict of interest for us to trade securitiesywmur account since as the sponsor of the
program we incur all transaction costs.

For qualified plans, we will disclose to the pladuciary all revenue arrangements and
any other monetary benefits provided to us or aapleyees related to the qualified plan.

Termination of Services

Either of us may terminate our investment advisaygseement by providing the other
party with written notice. You have the right &rrhinate the agreement without penalty
within five business days after signing the agredmef the agreement terminates prior to the
end of a billing period, we will refund advisoryeeto you prorated from the date of
termination to the end of quarter. If the agreemernerminated, you will still be liable for
any transactions initiated by us in your accourdanrthe agreement prior to the termination
date, such as the purchase of investments. Ifrgquest, we will initiate redemption
instructions upon receipt of your written termioatinotice. Proceeds will be available for
payment to you upon settlement of all transactionthe account. It may not be necessary to
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liquidate all securities positions when terminatowg agreement and you should ask us about
that at the time of termination. You are respadlesfbr any cost incurred in transferring assets
from the account to a different account.

Other Fees and Charges

You may incur regulatory fees charged by the SE@¢osellers of equity securities
that are exchange traded, and charges for otheuatservices that are not directly related to
the execution and clearing of transactions, incigdbut not limited to, IRA custodial fees,
safekeeping fees, interest charges on margin l@ntsfees for transfers of securities.

Our fee includes such services as investment mamagesuch as in exchange-traded
products (ETP) analysis and market analysis, ei@tuaif securities, the custodian’s monthly
reports, account servicing, and continuous accoaritagement. Participation in our program
may cost you more or less than purchasing thesecesrseparately. The portfolio size and
amount, number of transactions made in your ac¢@mtvell as the commissions charged for
each transaction, will determine the relative afsbur program versus paying for executions
on a per transaction basis and paying a sepamt®ifedvisory services. You may be able to
receive services similar to those offered through mrogram from other investment advisers
either separately or as part of a similar wrapdesgram. These services or programs may
cost more or less than our program, depending erigas charged by the other service
providers.

ETPs typically charge their shareholders varioaagaction and operating expense fees
associated with the establishment and operatidgheofunds. These fees will generally
include a management fee, shareholder servicimgr dtind expenses, and sometimes a distri-
bution fee. If the fund also imposes sales chargms may pay an initial or deferred sales
charge. However, because of differences in digioh and often lower transaction costs,
total operating expense ratios for ETPs often Haeen historically less than those for
corresponding mutual funds. These separate fekexrenses are disclosed in each fund’'s
current prospectus, which is available from thedfan we can provide it to you upon your
request.

Consequently, for any type of fund investmentsitmportant for you to understand
that you are directly and indirectly paying two éés/ of advisory fees and expenses: you pay
one layer of fees to the fund and you pay one lajerdvisory fees and expenses to us.
Generally speaking, most funds may be purchasedttir without using our services and
without incurring our advisory fees.

Direct Billing to Client's Custodian

You may elect to be billed directly for our feesymu may authorize us to directly
debit fees from your accounts. Generally, cliemithorize us and grant the custodian
permission to deduct the fees directly from theccunt. Under our agreement, you will
authorize us to bill your custodian directly forrdaes. As early as the first five business
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days following the close of each calendar quasteuny custodian will deduct and send to us
the fee. The custodian’s periodic statements stilw each fee deduction from your account.
You may withdraw this authorization for direct ity of these fees at any time by notifying
us or your custodian in writing.

ITEM 5: ACCOUNT REQUIREMENTS AND TYPES OF CLIENTS

Account Requirements

We impose certain conditions for starting or mamtey an account in this program.
Our minimum account size for individuals, trustsestates is $1,000,000. The minimum for
charitable organizations and corporations is $3@M and pension and profit sharing plans
are $5,000,000. As described in more detailSocHwab Advisor Network®on page 14, we
receive client referrals through Schwab. In tlase; the minimum cash and/or securities to
open an account for clients referred through Schidisor Network® may be negotiated
lower.

We may waive this requirement at our discretiorfaf, example, you have additional
or related accounts that together exceed the mmimaguirements.

Types of Clients

We provide investment advisory services to indigidu high net worth individuals,
pension and profit-sharing plans, charitable orz@tions, foundations, corporations, and other
investment advisers.

ITEM 6: PORTFOLIO MANAGER SELECTION AND EVALUATION

Advisory Business

Our Portfolios

Your assets will be invested in our portfolios whiare not managed securities, but
rather tactically allocated portfolios utilizinguestments in ETPs like exchange traded funds
(ETFs) and exchange traded notes (ETNs). Ourqmdfare tactically allocated towards
global equities, commodities and fixed income. Wge a global blended benchmark to
measure the risk we assume in allocating our partfo

We manage your assets on a discretionary basiscor@ance with the selected
portfolio. You retain individual ownership of akcurities and you have the opportunity to
place reasonable restrictions on the types of invexsts in your account although if we deem
your restrictions to be unreasonable, we will notee into an investment advisory agreement
with you or we will terminate the existing agreermuwith you. There are no differences in
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how we manage accounts participating in our progiram other accounts invested in our
portfolios.

We are the sponsor and portfolio manager for albants in our program. We also
offer investment advisory services outside of ovagfee program including sub-advisory
services to financial advisors, as well as investrmeanagement regarding variable
life/annuity products, that you may own or varioustual funds in your individual employer-
sponsored retirement plans. We offer those sesvicea fee basis. For additional
information regarding these services and our fg@s,may request a copy of the Part 2A of
our Form ADV by contacting us at (248) 283-2520rdo@tagllc.net.

Performance-Based Fees and Side-By-Side Management

A performance based fee is a fee based on a shaspital gains on or capital
appreciation of the assets of a client. We docdhairge our advisory clients any performance-
based fees; however, our fees will generally ireeeas the aggregate value of your account
increases, or decrease if the value of the acadeereases, subject to our fee schedule.

Methods of Analysis, Investment Strategies and Riskf Loss

We start with a qualitative, top down analysis tibgl themes focused around social,
political and economic trends with both historieald future perspectives. The trends are inter-
preted as to their “future” impact on various fineh assets (asset classes). These financial
forecasts are tested through various quantita@eutations and technical analysis.

We utilize our proprietary system to monitor vasdagging, coincident, and leading
macro and micro economic statistics and to calewatrious valuation metrics. We utilize
research data from numerous independent reseansh ind the public domain.

There are risks involved with this method, inclgihe risk that the social, political
and economic trends will change unpredictably, Whgcwhy we test our interpretations using
various methods and obtain information from a \grad sources.

Investment Strategies

The portfolios utilize a “fund of funds” strategpvesting exclusively with asset class
specific ETFs and ETNs versus investing directlynidividual stocks and bonds. We
construct our core portfolios, (e.g., Tactical Gtlowractical Moderate and Tactical
Conservative) using the following five integratedels of risk management and toward a
different targeted time, risk and return objectivé&’e integrate two of the risk levels, passive
indexes and tactical overlay, to manage risk fer Tactical Equity and Tactical Income
portfolios.

1. Target Allocation: Establish Equity Risk - Wet $lee minimum to maximum
target equity exposure for each portfolio.
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2. Wide Diversification: Protect Allocation Risk

a. We start with an investable universe of morentB@ asset classes that
can be used to build each of the portfolios. Eadhmtfolio will
generally hold 8 to 15 ETPs with each represensindifferent asset
class.

b. We use diversification to attempt to reduce tilitha while retaining the
flexibility to avoid asset classes that appeardwvehbelow average return
potential in the coming years.

3. Position Limits: Reduce Concentration Risk

a. The maximum concentration in any given ETP i%1@&t cost). The
lone exception to this rule is cash.

b. We believe an ETP maximum allocation of 15% cantribute to per-
formance if the position appreciates in value wlatethe same time
avoid doing significant damage to the portfoliotlile position should
decline in value.

4, Passive Indexes: Minimize Security Risk - We E3és in an attempt to mini-
mize security selection risk associated with indinal securities or mutual
funds.

5. Tactical Overlay: Manage Event Risk - Our tadtipprocess proactively

modifies the portfolios. Our core belief is thassat classes move in
synchronization with global economic cycles. Thetital overlay allows the
investment team to select asset classes that shaudfit from the forward
changes in economic cycles and avoid those assssed that could face
headwinds from those changes.

We use a proactive investment management proceballyl across multiple asset
classes in our portfolios. While the number andgihing of asset classes in the portfolios
vary according to their objectives, all portfoliase consistent in our thematic diversification.
Diversification does not ensure a profit and may protect against loss in declining markets.

Types of Investments and Risk of Loss

Investing in securities such as ETPs involves okloss that you should be prepared
to bear. Obtaining higher rates of return on itwests typically entails accepting higher
levels of risk. We will work with you to identifthe balance of risks and rewards that is
appropriate and comfortable for you. Howeversisiill your responsibility to ask questions if
you do not understand fully the risks associatetth ny investment or investment strategy.

Also, while we strive to render our best judgmentyour behalf, many economic and
market variables beyond our control can affectgedormance of your investments and we
cannot assure you that your investments will bditatde or assure you that no losses will
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occur in your investment portfolio. Past performams one consideration with respect to any
investment or investment advisor, but it is notredpctor of future performance.

We will discuss with you the investment risks of ESTto determine the investment
objectives that will guide your portfolio selectiotWe will explain and answer any questions
you have about these kinds of investments, whielsgot special considerations.

ETPs are types of securities that derive theirevdtom a basket of securities such as
stocks, bonds, commodities or indices and tradexammanges during the day like individual
stocks, while traditional mutual funds are pricegt® a day at the close. The value of our
portfolio will fluctuate with the value of the undigng securities. ETPs trade like a stock,
and there will be brokerage commissions assocktdthe buying and selling of the ETPs
unless, trading occurs in a wrap fee program.

We primarily invest in passively managed funds glesd to seek the investment
results that correspond generally to the priceyaeldl of an index however; we may invest in
actively managed ETPs. ETPs that are actively geoh@o not merely seek to passively track
an index; instead they seek to achieve a spedifieestment objective using an active
investment strategy.

Equity-based ETFs have a similar risk profile tosh of equity mutual funds, while
fixed income-based ETNs have a risk profile thgiragimates bond mutual funds. You
should anticipate that the value of an ETP’s shauasld decline, more or less, in correlation
with any decline in the value of its correspondindex. An ETP’s return may not match the
return of the index. The ETP may invest in smapitalization, mid-capitalization, emerging
markets and international companies. Such compangy experience greater price volatility
than larger, more established companies. Sometiafeged to as a “tracking error,”
expenses and other factors may affect the perfarenahan ETP so that the ETP’s
performance will not exactly match the performante¢heir respective underlying indexes.

We also provide what we believe are the primansri®r you to review as listed
below.

* Market Risk. ETPs are largely influenced by tladue of the index it tracks. As the
index value changes in response to news and gesewabmic conditions of domestic
and international markets, in general, so will Yaéue of the ETP, which can result in
a loss of principal to investors.

* International Investment Risk. International istreents may involve risk of capital loss
from unfavorable fluctuations in currency exchangies, differences in generally
accepted accounting principles, or economic ortipaliinstability in other nations.

 Emerging Markets Risk. Investments in emergingkets may be subject to a greater
risk of loss than investments in more developedketar Emerging markets may be
more likely to experience inflation risk, politicalrmoil and rapid changes in

Direct Services Wrap Fee Brochure 9 Tactical Allocation Group, LLC



economic conditions than more developed marketsergimg markets often have less
uniformity in accounting and reporting requiremenisreliable securities valuation and
greater risk associated with custody of securities.

* Income Risk. The ETPs income may decline wheerést rates fall. This decline can
occur because the ETP must invest in lower-yieldiogds as bonds in its portfolio
mature, bonds in the underlying index are substtwr the ETP otherwise needs to
purchase additional bonds.

» Interest-rate Risk: Fluctuations in interest sateay cause investment prices to
fluctuate. For example, when interest rates gsHds on existing bonds become less
attractive, causing their market values to decline.

» Liquidity Risk. Markets can also experience alidecin liquidity which can negatively
impact ETP prices while increasing the difficulty éxit a position. The ability to
purchase or sell large positions of ETP securitle®, to possible low trade volume,
may take time (i.e. days).

Voting Client Securities

In general, we do not vote proxies. Your custodidlh forward the proxy solicitation
materials directly to you.

On occasion, and only when agreed upon in the agreg we may vote proxies. Rule
206(4)-6 under the Advisors Act addresses our fatyabligation to vote proxies in the best
interest of our clients and to provide you withoimhation about how your proxies are voted.
Pursuant to Rule 206(4)-6, we have adopted writtgities and procedures to ensure that
your securities are voted in your best interests.

You may obtain a copy of our Proxy Voting Policydanformation about how we
voted proxies with respect to your securities bgtaoting us at (248) 283-2520 or by email at
info@taglic.net.

ITEM 7: CLIENT INFORMATION PROVIDED TO PORTFOLIO M ANAGERS

We are the sponsor and the portfolio manager ofmtag fee program. You should
notify us promptly if your financial situation, iegtment objectives or investment restrictions
change. You may contact us at (248) 283-2520 cerbgil at info@tagllc.net.

ITEM 8: CLIENT CONTACT WITH PORTFOLIO MANAGERS

As a portfolio manager of a wrap fee program, westnnform you if there are any re-
strictions placed on your ability to contact us.e \db not place restrictions on you if we
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provide you with direct investment advisory sergi¢erough our investment adviser
representatives.

You may contact us at (248) 283-2520 or by emaihfast@tagllc.net. Our normal
business hours are 8:30 a.m. to 5:00 p.m. Mondaytjn Thursday and from 8:30 a.m. to
4:00 p.m. on Friday. In addition, our investmedviaer representatives are available by
appointment.

ITEM 9: ADDITIONAL INFORMATION

Disciplinary Information

As a registered investment adviser, we must infgom of all material facts regarding
any legal or disciplinary events that would be matdo a client’s evaluation of our firm or
the integrity of our management. We have no legalisciplinary events to disclose.

Other Financial Industry Activities and Affiliation s

Registered investment advisers are required tdadisanformation regarding its
business activities, other than giving investmeahiti@e, its other activities in the financial
industry, and any arrangements with related persmasisare material to its advisory business
or clients. We must inform you if we receive cashother economic benefits from a third-
party in connection with advising our clients. \Wa&ve no information to disclose.

Code of Ethics, Participation or Interest in Client Transactions and Personal Trading

We have adopted a Code of Ethics (the “Code”) deisg the standards of business
conduct we expect all officers, directors, empleyesnd advisory representatives to follow.
The Code also describes certain reporting requinésneith which particular individuals
associated with or employed by us must comply. Wileprovide a copy of the Code to you
upon request at no charge. You may request a abpyr Code by contacting us at (248)
283-2520 or info@tagllc.net.

Our principals, representatives and employeesoftéin own the same securities recom-
mended to you and may invest in one or more ofpautfolios. When invested in the same
portfolios, these accounts are traded concurremtly our other clients in our portfolios.
Records are maintained of all such transactionedei® for clients and orders for our own
accounts may sometimes be aggregated or “batchéal’one large order. If we aggregate an
order for securities transactions, it will be opatfolio basis such that all accounts invested
in accordance with the same portfolio will be trédie a block trade. Aggregated orders may
achieve better execution for all participating acts and those benefits will be fairly
allocated among all participating accounts. Eamtoant that participates in an aggregated
order will participate at the average share prareall transactions ordered by us in that
security on a given business day.
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Brokerage Practices

For clients in our program, we utilize Fidelity titgtional Wealth Services and
Charles Schwab & Co., Inc., registered broker-asaler custodian and brokerage services.
As part of these programs, we receive benefits fFodelity and Schwab that we would not
receive if we were not on their institutional ptath. As an example, we participate in the
back office and support programs sponsored by ifydehd Schwab. Neither pays us any
compensation for the introduction of their servjoasr is there any affiliation between Fidelity
or Schwab and us.

The services include, among others, brokerageopdiadt administrative support, record
keeping and related services that are intendedgpast us in conducting business and in
serving your best interests. These programs amnicesrare essential to our service arrange-
ments and capabilities, and we may not accepttslieho utilize other brokers in our
program. The availability of these services fromekity and Schwab benefits us because we
do not have to produce or purchase them. Thispstantial conflict of interest. We believe,
however, that our selection of Fidelity and Schwsain your best interest. Our selection is
primarily supported by the scope, quality, and ¢ Fidelity and Schwab’s services and not
Fidelity and Schwab’s services that benefit only us

Because we absorb all of the transaction costaiimpmgram, we have a financial
incentive to infrequently trade our program cli@ctounts because infrequent trades will
increase our net fee. To mitigate this conflicirdgerest in our program, we monitor the
trading frequency.If you don't participate in the program, you mayedi your brokerage to
another unaffiliated broker-dealer. Although invesnt advisers may allow clients to direct
their transactions to their own preferred brokeaidee this is generally not done with Wrap
Fee Programs.

Directed Brokerage

You should be aware that our participation in Sdhwavisor Network creates a po-
tential conflict of interest since the benefits,described in more detail ir6thwab Advisor
Network® on page 14, may influence our recommendationaifwi&b to participants in our
program. To mitigate this potential conflict, we dot recommend or require a client to
transfer their assets from Fidelity to Schwab;ntBemay choose to have their brokerage
accounts at Fidelity or Schwab.

Trade Rotation

We have instituted a trade rotation policy to easeach client is treated fairly in the
execution of tactical reallocation. We segreghtedccounts into three sections: 1) trade
signal accounts; 2) discretionary ETF portfolioy;,c8stom accounts. This numbering
determines the order in which your account is lad&rades are then executed in the order of
rotation number. With each tactical change, thiedlsections rotate one turn so that no one
group of clients benefit to the detriment of anotgmup of clients. If there is a new client, it
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enters the last position for rotation purposesier@$ referred through the Schwab Advisor
Network®, are traded with the discretionary ETFtfmios.

Trade Aggregation, Allocation Policy and Partial Flls

We may aggregate orders for securities transacbona portfolio basis such that all
client accounts invested in accordance with theesportfolio will be traded in a block trade.
In doing so, we strive to treat each client faalyd will not favor one client over another
client. Each account that participates in an agmgesl order will participate at the average
share price for all transactions ordered by ushat security on a given business day. If an
aggregated order is not filled in its entiretymay be allocated among participating accounts
on a pro rata basis. However, if the partialiflidetermined to be inappropriate for an
account such that the number of shares for a p&ati@account would be too few to warrant
the investment or result in partial shares, thendmares will not be allocated to that account.
If the security is so thinly traded that we are hleao obtain sufficient shares for all clients, it
is possible that the entire trade would be busted.

We will not aggregate trades for your accountsoifi jnave placed restrictions on your
accounts or when your account is subject to cugiedhmanagement. We have some
accounts where the clients have required that weeiment exceptions to trading the account
in accordance with our model portfolios and thoseoants are not subject to block trading.
We are unable to include these accounts in ourkbi@cle because the restrictions placed on
the account by the client require individual revibefore we make any trades. Thus, if you
place restrictions on your account, we will not reggte your trades with that of our other
clients. We do not aggregate trades for delivamgus payment accounts processed through
The Depository Trust & Clearing Corporation rathigasin the custodian, or assets held outside
of the custodian.

Review of Accounts

Review and Reports of Accounts

Our investment committee reviews the securities Wearecommend for investment in
the portfolios on an ongoing basis and determimgstactical changes.

Client Reports

You will receive a confirmation of each transactitvat occurs in your account; and a
statement, at least quarterly, describing activitgluding the withdrawal of our fee and values
from your custodian. We urge you to review sudaieshents carefully.

If you use our planning and investment managemsogram, semi-annually we will
offer you an account specific performance summidryou are a qualified plan, charitable
organization or corporation, you will receive a dady investment performance report in the
format set forth in your investment policy statemen
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If you only use our investment management prograenwill provide you a quarterly
Tactical Portfolio performance report and annualigr an account specific performance
summary report.

If your account is not invested in one of our palitfs, you will only receive your
custodial statement.

Client Referrals and Compensation

We may engage solicitors to market our servicésiou become our client as a result
of the solicitor’'s efforts, you will receive a septe solicitor’s disclosure brochure describing
our solicitation arrangements, the compensatiorpayeto the solicitor, and the terms of that
relationship. You will also receive a copy of tlsochure. Generally, any such agreement
will provide for payment to the solicitor of a pertage of the advisory fees we collect from
you. Solicitor compensation will be based upondbeisory fees we collect from you, and
may be paid during a specified time period afterbggin providing advisory services to you
or for the entire time that you remain one of olients. The solicitor may therefore have a
financial incentive to recommend our advisory seesiover other programs or services. The
amount of this compensation may be more than theuatrthe solicitor would receive if you
participated in other programs or paid separatlyirfvestment advice, brokerage and other
services. We do not charge clients introducedump solicitors any higher advisory fee as a
result of our obligation to pay for such solicitatiservices.

Employees

New business brought to us by an employee mayaseréhe employee’s total compen-
sation. A portion of the compensation we pay to sales employees is based upon a
percentage of new assets brought to our firm.n# of our sales employees refers you to us,
they will disclose to you their affiliation with odirm at the time of the solicitation or
referral. However, we do not employ individualsosk sole compensation is based upon the
amount of business brought to us. Certain pradesés who are our associated persons are
eligible to receive a bonus based on the revenllected. This additional compensation is
paid by us out of our own assets, and is not dyrgeetid by the client.

Schwab Advisor Netwofk

We receive client referrals from Charles Schwab &,dnc. through our participation
in Schwab Advisor Netwofk The Schwab Network is designed to help invediod an
independent investment adviser. Schwab is a brdéaler independent of and unaffiliated
with us. Schwab does not supervise us and hasspomsibility for the management of our
clients’ portfolios or our other advice or serviced/e pay Schwab fees to receive client
referrals through the Schwab Network. Our paréiign in the Schwab Network may raise
potential conflicts of interest described below.
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We pay Schwab a participation fee on all referrgehts’ accounts that are maintained
in custody at Schwab and a custody fee on all adeadtnat are maintained at, or transferred
to a custodian other than Schwab. The participdiée paid by us is a percentage of the fees
the client owes to us or a percentage of the vafube assets in the client’s account, subject
to a minimum participation fee. We pay Schwab piheicipation fee for so long as the
referred client’s account remains in custody atv&th The participation fee is billed to us
quarterly and may be increased, decreased or walye&thwab from time to time. The
participation fee is paid by us and not by thentlieWe have agreed not to charge clients
referred through the Schwab Network fees or costatgr than the fees or costs we charge
clients with similar portfolios who were not refedr through the Schwab Network.

We generally pay Schwab a custody fee if custodg oéferred client’s account is not
maintained by, or assets in the account are traesférom Schwab. This fee does not apply
if the client was solely responsible for the demisto move the assets away from Schwab.
The custody fee is a one-time payment equal toreeptage of the assets placed with a
custodian other than Schwab. The custody feegisenithan the participation fees we
generally would pay in a single year. Thus, wd tdlve an incentive to recommend that
clients referred to us by Schwab use Schwab falodied services.

Both the participation and custody fees will bedahen assets in accounts of our
clients who were referred by Schwab as well asattewunts of family members living in the
same household. Thus, we will have an incentivenimourage household members of clients
referred through the Schwab Network to maintairtaulys of their accounts and execute
transactions at Schwab.

For accounts of our clients maintained in custod$ehwab, Schwab will not charge
the client separately for custody but will recesmmpensation from us in the form of
commissions or other transaction-related compesrsatn securities trades executed through
Schwab. Schwab also will receive a fee (genetailer than the applicable commission on
trades it executes) for clearance and settlemetrtdés executed through broker-dealers other
than Schwab. Schwab’s fees for trades executethat broker-dealers are in addition to the
other broker-dealer’s fees. Thus, we may havenaentive to cause trades to be executed
through Schwab rather than another broker-dealée. nevertheless, acknowledge our duty to
seek best execution of trades for client accoufitmdes for client accounts held in custody at
Schwab may be executed through a different brokated than trades for our other clients.
Thus, trades for accounts custodied at Schwab reagxbcuted at different times and different
prices than trades for other accounts that arevte@a@t other broker-dealers.

Financial Information

As a registered investment adviser, we are requogatovide clients with certain finan-
cial information or disclosures about our finanaahdition if we have financial commitments
that impair our ability to meet contractual anduficary commitments to our clients. We have
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not been the subject of a bankruptcy proceedingdandot have any financial commitments
that would impair our ability to meet any contradtor fiduciary commitments to you.

PRIVACY POLICY

We are committed to safeguarding the confidentidrmation of our clients because
mutual trust is essential to the advisor-clienatiehship. This notice is our policy describing
how we treat your nonpublic personal information.

“Nonpublic personal information” is nonpublic infoation about you that we obtain in
connection with providing a financial service touytor personal, family, or household
purposes. It does not include information avaddiobm government records, widely
distributed media (like telephone directories)gorvernment mandated disclosures.

INFORMATION WE COLLECT FROM YOU

We receive nonpublic personal information about,yaur client, in the normal course
of providing our investment management servicess riformation is usually communicated
to us by you or your independent financial advigoassist us in managing your investments.

The categories of nonpublic information that welexil from each client depends upon
the scope of the client engagement. We collect ublitp personal information about you from
the following sources:

* Information we receive from you on your applioas or other forms, such as your
name, address, social security number, telephonmdbeny assets, and income.

» Information about your transactions for your agtg including such matters as
your account balance, investment portfolio, investtrcost, investment
distributions, investment gain or loss.

THIRD PARTIES WITH WHOM WE MAY SHARE INFORMATION

We do not disclose nonpublic personal informatibow our clients or former clients
to anyone except as otherwise permitted by lawt ekample, we are permitted by law to
share information about you with:

* Our investment advisory representatives, empkyaed the independent financial
advisors who may have referred you to our firm amith whom you continue to
work.

* Your accountant, tax preparer, or lawyer, witluryprior consent.

 Companies that assist us in processing yourdadiamns and servicing your
account, such as introducing and clearing brokefiaigps, mutual fund companies,
and other account custodians.
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* Our lawyers, accountants, and compliance prafasts who assist us in complying
with applicable laws, rules, and regulations.
» Federal and state regulators who regulate onr &ind its representatives.

We do not provide your personally identifiable imf@tion to direct marketers or
independent solicitors (for other companies) foy parpose.

DISCLOSURE OF INFORMATION ABOUT FORMER CLIENTS

If you decide to close your account(s), we will tione to adhere to the privacy
practices described in this notice when you becarmfmmer client. You become a former
client when your investment advisory agreement wih(or your independent financial
advisor) is terminated. We will maintain nonpubpiersonal information about you as
required by federal and state securities laws.erAttie required period of record retention, all
of your information will normally be destroyed.

OUR SECURITY POLICIES AND PRACTICES

We take reasonable steps to assure the privacheot information. We restrict
access to nonpublic personal information about gxeept to the extent necessary to provide
our services, as permitted by law.

We maintain physical, electronic, and proceduréégaards that comply with federal
regulations to guard your nonpublic personal infation.

CHANGES IN OUR PRIVACY POLICY

If, at any time in the future, it is necessary @i@rto change our privacy policy to allow
for disclosure of a client’s nonpublic personalmmhation which is inconsistent with this
policy, we will give you advance notice of the pospd change, to allow you the opportunity
to opt-out of such disclosure.

If you have questions regarding our Privacy Polmgase call us at (248) 283-2520.

087921.133090 #10165843
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