
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
This Form ADV Part 2A (“the Brochure”) provides information about the qualifications and business practices of HighMark 
Capital Management, Inc. If you have any questions about the contents of this brochure, please contact us at 1-800-582-4734. 
The information in this brochure has not been approved or verified by the United States Securities and Exchange Commission or 
by any state securities authority.  

HighMark Capital Management, Inc. is a registered investment adviser. Registration of an investment adviser does not imply any 
level of skill or training. 

Additional information about HighMark Capital Management, Inc. is available on the SEC’s website at www.adviserinfo.sec.gov. 
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HCM also has a sub-advisory agreement with U.S. Bank National Association (“U.S. Bank”) to sub-
advise certain client accounts and collective investment funds purchased by U.S. Bank from HCM's 
parent, UB. The range of services HCM provides for these indirect accounts is similar to the services it 
provides to managed accounts, as described above. The advisory services HCM provides to U.S. Bank’s 
collective funds are similar to the advisory services HCM provides to sub-advised funds as described 
above. U.S. Bank pays HCM a fee to provide these investment advisory services, as described in the 
agreement between U.S. Bank and HCM. 
 
UB Trust and Agency Accounts 
HCM provides investment advisory services under an agreement with UB for certain UB trust and agency 
accounts, including retirement plans. UB discloses to these trust or agency clients that it has retained 
HCM to provide investment advisory services for these indirect accounts. The range of services HCM 
provides for these accounts is similar to the services it provides to managed accounts, as described above. 
Depending on the size of the account, client investment objectives, guidelines, restrictions, and other 
circumstances, HCM may invest some or all of the trust or agency assets in UB’s collective investment 
funds, described below, or in mutual funds, including funds in which HCM may serve as sub-adviser.  
HCM may also invest some assets in Separately Managed Accounts, which are available through an 
arrangement with SEI Investment Management Corporation.  UB pays HCM a fee to provide investment 
advisory services for these indirect accounts, as described in the agreement between UB and HCM. The 
agreement also provides for payments by HCM to UB under certain circumstances, including when HCM 
exercises its investment discretion to place managed account assets in fiduciary shares of the sub-advised 
funds. In addition, on December 1, 2012, UB acquired Santa Barbara Bank & Trust, N.A. (“SBBT”). 
Former SBBT trust accounts are indirectly managed by HCM under the arrangement described 
immediately above. 
 
UB Collective Investment Funds 
HCM provides investment advisory services under an agreement with UB to certain UB collective 
investment funds. Collective investment funds are commingled trust funds created to facilitate the 
investment management of individual fiduciary accounts for which UB has investment responsibility. The 
assets of such accounts are combined into one or more investment funds, each with its own specific 
investment strategy. Although similar in some respects to mutual funds, collective investment funds are 
administered by banks under applicable banking law and are not registered under the Investment 
Company Act of 1940.The advisory services HCM provides to UB’s collective investment funds are 
similar to the advisory services HCM provides to the sub-advised funds as described above. UB pays 
HCM an advisory fee as described in the agreement between UB and HCM. HCM may use its investment 
discretion to place the assets of a UB trust account in a UB collective investment fund, for which HCM is 
paid a separate fee by UB. 
 
HCM Models 
HCM has an arrangement with UB Personal Trust to provide investment advisory services to clients of 
UB Personal Trust.  Depending on the client assets size, as well as investment needs and objectives, HCM 
may use its investment models in managing the client’s assets.  Generally, the models cover a range of 
investment strategies from income to capital appreciation.  HCM offers these investment models to clients 
through UB’s Personal Trust’s platform.   
 
HCM also has a non-exclusive licensing arrangement with Envestnet Asset Management, Inc., and its 
legal affiliates (collectively, “Envestnet”) to provide various investment models for use in Envestnet’s 
Third Party Models Program.  Under the arrangement with Envestnet, HCM is responsible for 
constructing and maintaining each model, while Envestnet is responsible for implementing and executing 
all trade orders for each Envestnet client based on the respective investment models.  The HCM Models 
are accessed through the Envestnet platform. 
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 Equity Fee Schedule: Mid Cap Growth Accounts 
  0.75% on the first $25 million 
  0.50% on the next $75 million 
  0.40% on amounts over $100 million 
 
 Equity Fee Schedule: U.S. Small Cap Accounts 
  0.90% on the first $10 million 
  0.70% on the next $15 million 
  0.65% on the next $25 million 
  0.60% on amounts over $50 million 
 
 Equity Fee Schedule: Non-U.S. Accounts 
  0.75% on the first $25 million 
  0.65% on the next $25 million 
  0.50% on the next $50 million 
  0.40% on amounts over $100 million 
 
 Fixed Income Fee Schedule: Core Fixed Income Accounts 
  0.50% on the first $10 million 
  0.35% on the next $15 million 
  0.30% on the next $25 million 
  0.25% on the next $50 million 
  0.20% on amounts over $100 million 
 
 Fixed Income Fee Schedule: Short Term and Fixed Income Accounts 
  0.30% on the first $10 million 
  0.25% on the next $15 million 
  0.20% on the next $25 million 
  0.15% on the next $50 million 
  0.10% on amounts over $100 million 
 

Fixed Income Fee Schedule: Liquidity/Cash Management Accounts 
  0.15% on the first $10 million 
  0.12% on the next $10 million 
  0.10% on amounts over $20 million 
 
 Fixed Income Fee Schedule: Muni Accounts 
  0.50% on the first $10 million 
  0.35% on the next $15 million 
  0.30% on the next $25 million 
  0.25% on the next $50 million 
  0.20% on amounts over $100 million 
 
HCM requires a minimum annual fee of $10,000 for managed account investment management services. 
In certain circumstances, the minimum fee may be negotiable. 
 
For clients’ assets custodied at UB, clients may choose to deduct fees from assets or receive a bill for fees 
incurred. For those clients’ assets custodied outside of UB, clients will be invoiced. Fees are paid in 
arrears and clients have the option to pay fees monthly or quarterly. 
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Fees are prorated for the billing period at the beginning or end of a client relationship. The method of fee 
calculations is disclosed to clients in their investment advisory agreements. For other accounts described 
under Item 4: Advisory Business, HCM receives a fee for providing investment advisory services, as 
described in the agreement between HCM and the respective party. 
 
HCM may use its investment discretion to place a client’s assets in a fund sub-advised by HCM. HCM 
will be paid an advisory fee by the sub-advised fund with respect to those assets. In these cases, the 
clients’ advisory fee may be waived or reduced accordingly. If HCM uses its investment discretion to 
place a client’s assets in a fund sub-advised by HCM, and the client is UB, acting as fiduciary, HCM will 
purchase the fiduciary shares of the sub-advised fund that do not carry a sales load or Rule 12b-1 fee. 

HCM may recommend that a non-discretionary client invest in a fund that is sub-advised by HCM. If the 
non-discretionary client chooses to invest in the sub-advised fund, the client will generally not receive any 
fee waivers or reductions. It is possible that such a client could select a class of shares of a sub-advised 
fund that charges both a sales load and a Rule 12b-1 fee. In that event, the client will, in essence, pay 
advisory fees at two levels, that is, a separate advisory fee paid to HCM by the client, and the advisory fee 
that is paid to HCM by the sub-advised fund. 

Sub-Advised Funds   
The table below shows the fees received by HCM as sub-adviser to Nationwide. 
 

Sub-Advised Funds Fee Received (Annual Rate) 
Fiduciary Class 

 
Nationwide HighMark Bond Fund 0.15% on Subadviser Assets† up to $250 million; 

 
0.125% on Subadviser Assets† of $250 million and more but less than $1 
billion; 
 
0.10% on Subadviser Assets† of $1 billion and more 

Nationwide HighMark California Intermediate Tax-Free 
Bond Fund 
  
Nationwide HighMark National Intermediate Tax-Free 
Bond Fund 

0.25% on all Subadviser Assets† 

Nationwide HighMark Short Term Bond Fund 0.10% on Aggregate Subadviser Assets†† up to $500 million; 
 
0.0975% on Aggregate Subadviser Assets†† of $500 million and more 
but less than $1 billion;  
 
0.0925% on Aggregate Subadviser Assets†† of $1 billion and more 

Nationwide HighMark Large Cap Growth Fund 
 
Nationwide HighMark Value Fund 
 

0.30% on all Subadviser Assets† 

Nationwide HighMark Balanced Fund 
 

0.30% on all Subadviser Assets† 

Nationwide HighMark Large Cap Core Equity Fund 
 

0.27% on all Subadviser Assets† 

Nationwide HighMark Small Cap Core Fund 
 

0.475% on all Subadviser Assets† 

NVIT Enhanced Income Fund 
 

0.10% on Aggregate Subadviser Assets†† up to $500 million; 
 
0.0975% on Aggregate Subadviser Assets†† of $500 and more but less 
than $1 billion; 
 
0.0925% on Aggregate Subadviser Assets†† of $1 billion and more 
 

NVIT Nationwide Fund 
 

0.25% on Aggregate Subadviser Assets††† up to $250 million; 
 
0.20% on Aggregate Subadviser Assets††† of $250 and more but less 
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The Code of Ethics also requires regular employee certification and reporting and outlines disciplinary 
actions for exceptions. All Code of Ethics exceptions are reported to HCM’s Board of Directors and to the 
Board of any sub-advised funds. A copy of HCM’s Code of Ethics is available upon request by calling 1-
800-582-4734. 
 
Principal Transactions 
HCM does not, as principal, buy securities from or sell securities to its clients, nor does HCM use its 
investment discretion to direct or authorize securities transactions between its related persons and its 
clients. Certain related persons of HCM, such as BTMU, UB, and UBIS, from time to time, may buy 
securities from or sell securities to HCM’s clients in connection with their own separate relationship with 
HCM’s clients. These activities of HCM’s related parties are not connected to HCM’s advisory business. 
The related persons engage in these activities in a manner that is consistent with customary commercial 
practice and applicable federal and state regulations. 
 
Agency Transactions 
HCM does not effect securities transactions for compensation as broker or agent for its clients, nor does 
HCM use its investment discretion to direct or authorize client securities transactions in which a related 
person is a broker or agent. Certain related persons of HCM, such as BTMU, UB and UBIS, from time to 
time, may effect securities transactions for compensation as broker or agent for clients of HCM or their 
counterparties in connection with their own separate relationships with such clients or other persons. 
These activities are not connected to HCM’s advisory business except to the extent that such clients or 
other persons invest in a fund sub-advised by HCM. The related persons engage in these activities in a 
manner that is consistent with customary commercial practice and applicable federal and state regulations. 
 
MUFG’s Investment in Morgan Stanley 
Please see Item 10: Other Financial Industry Activities and Affiliations which discusses MUFG’s 
investment in Morgan Stanley. Although HCM does not consider this investment an arrangement that is 
material to its advisory business, this indirect affiliation may prevent HCM from effecting certain broker 
transactions with MS&Co. on behalf of certain client accounts. Where permitted by law, HCM may use 
Morgan Stanley in connection with certain brokerage transactions on an agency basis only.  
 
Interest in Client Recommendations 
Generally, HCM does not recommend to clients that they buy or sell securities or investment products in 
which HCM has a financial interest. HCM, however, may purchase for clients shares of  sub-advised 
funds or collective investment funds advised by HCM, and from which HCM receives a sub-advisory fee. 
Please see Item 5: Fees and Compensation for a description of the effect such purchases will have on 
advisory fees paid by clients. 
 
UB may invest its employees’ retirement plans in certain funds sub-advised by HCM or use some of the 
sub-advised funds as an investment option in its participant directed retirement plans. To the extent that 
HCM receives an advisory fee from the sub-advised fund(s), HCM could be considered to indirectly 
benefit from the recommendations and investments made by UB. 
 
UBIS receives Rule 12b-1 or other fees in connection with its sales of shares of Nationwide Mutual Funds 
to UBIS clients.  
 
HCM may also recommend to clients securities in which HCM’s related persons may have a financial 
interest. HCM considers that the range of the potential holdings of HCM’s related persons, and the range 
of the potential issuers to whom HCM’s related persons provide banking, custodial, brokerage and other 
services, is such that it would be inadvisable to exclude these securities from consideration for a client’s 
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the timeliness and accuracy of trade execution skills, operational and settlement capabilities, and any 
research services or products offered. HCM does not commit a specific amount of business to any broker-
dealer, but does set an overall target based on what is required to gain the best arrangement of services, 
products, and best execution of client transactions. Actual brokerage business directed to any broker-
dealer may not reach the target, but it can exceed the target. HCM does not place brokerage orders for a 
client with UBIS, or with any other affiliate of HCM, except in accordance with HCM’s policy, and to the 
extent permitted by law.  
 
On a continuing basis, HCM seeks to determine what levels of commission rates are reasonable for 
specific transactions. Consideration is given to factors including historical commission rates, market 
commission rates (based on publicly available information), the size and complexity of the transaction, 
the type and level of business done with a firm over a period of time, and the extent to which the broker-
dealer may have capital at risk in the transaction. 
 
For each transaction, HCM’s trading desk determines which broker-dealer on the approved list can 
provide the best execution of a specific transaction. Consideration is given to various factors including 
consistency of quality execution, general order flow, market-making skills, ability or willingness to 
commit capital and provide liquidity, and sales trading and coverage skills. HCM’s policy does allow the 
use of a broker-dealer not on the approved list when HCM deems it will be able to achieve best execution. 
Trades with brokers not on the approved list are reported to HCM’s Client Commissions Committee at its 
next meeting with an explanation as to why a broker not on the approved list was selected to provide best 
execution. 
 
HCM may effect transactions through an electronic crossing network (“ECN”) in an attempt to find 
liquidity per price improvement not available through traditional trading methods. In selecting among 
market makers, and non-market makers or ECNs, HCM generally seeks to select those it believes to be 
actively and effectively trading the security being purchased or sold. HCM may select an ECN offered by 
a provider of services to HCM and any sub-advised funds in addition to ECNs offered by other vendors. 
 
In some cases, HCM may aggregate as a block transaction multiple transaction orders that are received at 
about the same time. HCM’s policy is to engage in block transactions in a fair and equitable manner to all 
participating clients, so that the price of the securities purchased or sold of all participating clients will be 
the average share price for the block transaction with commissions and costs shared among the 
participating clients on a pro-rata basis. There can be no assurance, however, that any particular 
investment will be proportionally allocated among clients, or that the allocation process will achieve the 
same results for each client. HCM does not receive additional compensation for aggregating orders in 
block transactions. HCM believes that the use of block transactions may prevent the transaction of one 
client from affecting the purchase or sale price of a transaction for another client, and that the use of block 
transactions may enable HCM, on average and over time, to obtain enhanced execution and lower 
brokerage commissions.  
 
Client Commissions 
HCM may effect securities transactions that result in a client paying an amount of commission in excess 
of the amount of commission another broker would have charged. In selecting such broker-dealer, HCM 
will make a good faith determination that the amount of commission is reasonable in relation to the value 
of the brokerage services, research and investment information, viewed in terms of either the specific 
transaction or HCM’s overall responsibility to the accounts for which it exercises investment discretion. 
 
In using client brokerage commissions, HCM receives a benefit in that it obtains investment information 
and research services from broker-dealers that may include conferences, research reports, oral advice, or 
data regarding particular companies, industries, or general market or economic conditions, all of which, 
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