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This brochure provides information about the qualifications and business practices
of Fair Haven Partners, LLC. If you have any questions about the contents of this
brochure, please contact us using the information above. The information in this
brochure has not been approved or verified by the United States Securities and
Exchange Commission or by any state securities authority.

Additional information about Fair Haven Partners, LLC also is available on the
SEC’s website at www.adviserinfo.sec.gov.



Material Changes

There are no material changes to report since the date of the last brochure, which was
March 30, 2012.
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ADVISORY BUSINESS [Item 4]

Our firm was granted registration with the SEC in January 2011. The firm is owned by
Edward J. Caffrey and Mark Shevitz and was founded in 1994.

We offer discretionary investment management services to families, not for profit
organizations and retirement programs. We also offer general consulting services to
institutional investors.

We are fully discretionary managers. A client’s portfolio is managed based on their
guidelines, objectives and tolerance for risk.

We do not participate in wrap fee programs.

As of March 31, 2013, we manage $180 million in discretionary assets.

FEES AND COMPENSATION [Item 5]

We do not charge for our services. If we were to charge for our services we would bill
our clients.

Any advisory fees payable to us do not include all the fees you will pay when we
purchase or sell securities for your Account(s). The following list of fees or expenses are
what you pay directly to third parties, whether a security is being purchased, sold or held
in your Account(s) under our management. Fees charged are by the broker dealer /
custodian, investment advisors or other service providers.

We do not receive, directly or indirectly any of these fees charged to you. They are paid
to your broker, custodian or the mutual fund or other investment you hold. The fees
include:

 Brokerage commissions;
 Transaction fees;
 Exchange fees;
 SEC fees;
 Advisory fees and administrative fees charged by Mutual Funds (MF), Exchange

Traded Funds (ETFs)
 Advisory fees charged by sub-advisers (if any are used for your account);
 Custodial Fees;
 Deferred sales charges (on MF or annuities);
 Odd-Lot differentials;
 Deferred sales charges (charged by MFs);
 Transfer taxes;
 Wire transfer and electronic fund processing fees;
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 Commissions or mark-ups / mark-downs on security transactions;
 Among others that may be incurred.

In addition, we do not have or employ any person that receives (directly or indirectly) any
compensation from the sale of securities or investments that are purchased or sold for
your account or to which we provide consulting expertise / services. As a result, we are a
“fee only” investment adviser. We do not have any potential conflicts of interest present
that relate to any additional (and un-disclosed) compensation from you or your assets that
we manage.
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PERFORMANCE-BASED FEES AND SIDE-BY-SIDE MANAGEMENT [Item 6]

The firm does not offer or accept performance based fees.

TYPES OF CLIENTS [Item 7]

The firm provides advisory services to families, not –for- profits, retirement plans and
other institutional investors.

METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK OF LOSS
[Item 8]

The firm invests in equity securities based on fundamental analysis and employs a bottom
up approach to portfolio construction. Despite our best efforts, investing in securities
involves risk of loss that clients should be prepared to bear.

The firm is a long term investor, with our strategies dependent on security selection based
on fundamental analysis. The risk involved in our approach is the loss of capital resulting
from either the moves of the overall markets or our analysis of an investment being
wrong. To mitigate this risk we attempt to invest with margins of safety in the price we
pay for an investment, the financial soundness of the investment and the focus on the
long term. Our strategies have similar risks as the overall equity markets.

DISCIPLINARY INFORMATION [Item 9]

There are no legal or disciplinary events involving our firm or any of our employees.

OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS [Item 10]

Our firm is not a broker-dealer, and no management persons are registered
representatives of a broker-dealer. Our firm is not a commodity pool operator,
commodity trading adviser, or futures commission merchant, and none of our
management persons are an associated person of any of the foregoing.

Our firm provides third party marketing, sales and client servicing services to three
registered advisors. We do not offer these services to our advisory clients for a fee.

Our firm does not receive any compensation from investment advisers for our advisory
clients.
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CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT
TRANSACTIONS AND PERSONAL TRADING [Item 11]

Code of Ethics

Our firm will provide you with our code of ethics upon request.

We have adopted a Code of Ethics that governs a number of potential conflicts of interest
we have when providing our advisory services to you. This Code of Ethics is designed to
ensure we meet our fiduciary obligation to you, our Client (or Prospective Client) and to
drive home a Culture of Compliance within our firm.

An additional benefit of our Code is to detect and prevent violations of securities laws,
including our obligations we owe to you.

Our Code is comprehensive, is distributed to each employee at the time of hire, and
annually thereafter (if there are changes). We also supplement the Code with annual
training and on-going monitoring of employee activity.

Our Code includes the following:
 Requirements related to the confidentiality of you (Client);

 Prohibitions on:

o Insider trading (if we are in possession of material, non-public

information);

o Rumor mongering;

o The acceptance of gifts and entertainment that exceed our policy

standards;

 Reporting of gifts and business entertainment;

 Pre-clearance of employee and firm transactions;

 Reporting (on an on-going and quarterly basis) all personal securities transactions

(what we call “reportable securities” as mandated by regulation); and,

 On an annual basis, we require all employees to re-certify to our Code, identify

members of their household and any account to which they have a beneficial

ownership (they “own” the account or have “authority” over the account),

securities held in certificate form and all securities they own at that time).

Our Code does not prohibit personal trading by employees (or our firm). As you may
imagine, as a professional investment adviser, we follow our own advice. As a result, we
may purchase or sell the same or similar securities (or securities that are suitable for an
employee or related account but not suitable for any client, including you) at the same
time that we place transactions for your account and the accounts of our other Clients.
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Our code requires employees to seek approval of all personal trading from our
Compliance officer, prior to buying or selling of any security. Our employees are not
permitted to participate or benefit from client transactions, or transact in securities in their
personal accounts which are under consideration for our client accounts.
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Participation or Interest in Client Transactions; Personal Trading

The firm does not transact or recommend securities in which we have a material financial
interest.

The firm requires all employee personal trading to be approved by the compliance
officer. An employee request will not be granted while we are actively considering
actions in the same security for client accounts.

BROKERAGE PRACTICES [Item 12]

The firm does not select brokers for our clients. Our clients select the brokers they would
like us to use. We do not direct brokerage in exchange for client referrals.

Our clients select brokers and negotiate rates for transaction charges based upon their
needs and objectives. Our firm retains the right to reject a potential client based upon
their designated broker, if that broker is not a major firm who is capable of providing us
with the service we require.

We do not aggregate trades. Our current clients find it more advantageous to directly
negotiate the services they receive and commission they will pay a broker dealer than
participating in an aggregated trade.

REVIEW OF ACCOUNTS [Item 13]

Client accounts are reviewed at least monthly by either Ed Caffrey or Mark Shevitz, the
founders of the firm. The reviews are to decide whether any transactions are appropriate
for the account and to reconcile the brokers’ reports.

Should there be a client directed cash-flow or unusual activity associated with a holding
or potential holding we would review the account to determine what action(s) are
appropriate.

Client account reports are generated monthly by the respective broker. These are
reconciled with activity that took place during the month in the account and conveyed to
our clients. We do not issue reports to clients.

CLIENT REFERRALS AND OTHER COMPENSATION [Item 14]

We do not receive any compensation from third parties in connection with giving advice
to clients. We do not compensate any third party for client referrals.
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CUSTODY [Item 15]

We do not maintain custody of our clients’ accounts. Our clients receive monthly
account statements directly from their broker-dealer, bank or qualified custodian and we
advise our clients to carefully review those statements. We do not provide any written
reports to our advisory clients.

INVESTMENT DISCRETION [Item 16]

We manage accounts on a discretionary basis and obtain this authority in the client’s
advisory agreement. We will accept reasonable restrictions that a client wishes to place
on the management of its account.

VOTING CLIENT SECURITIES [Item 17]

Our firm does not vote proxies. Clients should receive proxies and other solicitations
directly from their custodian, broker, and or transfer agent. Our clients are responsible
for voting their own proxies.

FINANCIAL INFORMATION [Item 18]

Our firm does not require or solicit prepayment of more than $1,200 in fees per client,
six months or more in advance, as such we are not required to include a balance sheet
for our most recent fiscal year.

Our firm is in sound financial condition with no debt. We are happy to share more
detailed financial information with interested parties, either clients or potential clients.

Neither the firm nor its principals have filed a bankruptcy petition in the past ten years.


