Item 1 - Cover Page

RiverFront Investment Group, LLC
1214 E. Cary Street
Richmond, VA 23219
804-549-4800
www.riverfrontig.com
October 21, 2013

Form ADV, Part 2; our “Disclosure Brochure” or “Brochure” as required by the Investment
Advisers Act of 1940 is a very important document between Clients (you, your) and
“RiverFront” (us, we, our).

This brochure provides information about the qualifications and business
practices of RiverFront Investment Group, LLC. If you have any questions about
the contents of this brochure, please contact us at 804-549-4800 and / or
info@riverfrontig.com. The information in this brochure has not been approved
or verified by the United States Securities and Exchange Commission (SEC) or by
any State Securities Authority.

Additional information about RiverFront is available at the SEC’s website
www.adviserinfo.sec.gov (click on the link, select “Investment Adviser Firm” and
type in our firm name). Results will provide you both Part 1 and 2 of our

Form ADV.

We are a registered investment adviser with the Securities & Exchange Commission. Our
registration as an investment adviser does not imply any level of skill or training. The
communications we provide to you, including this Brochure, contain information you can
use to evaluate us (and other advisers), which should help you with your decision to hire us
or to continue to maintain a mutually beneficial relationship.



Item 2 - Material Changes

1. Material Changes:

The last annual update of the Form ADV Part 2 was 03/28/13. Since the last annual
update, RiverFront has made material changes to our business; these are listed briefly
below, and are disclosed more fully in the following sections.

1. Item 4: Private Advisors Co Investment Fund, L.P. is no longer an owner of
RiverFront Investment Group. RiverFront continues to be owned primarily by
employees through RiverFront Investment Holding Group, LLC. Baird Financial
Corp. has a minority ownership in RiverFront.

2. Item 5: We have added disclosure regarding sub advisory services that RiverFront
provides to a new ETF, the RiverFront Strategic Income Fund (RIGS). RIGS will be
used as an investment within our client accounts; however, RiverFront will not
collect a sub advisory fee from the Fund for as long as RiverFront uses the Fund as
an investment in its client accounts.

3. Item 8: We have added disclosure related to a new investment strategy, the
RiverFront Global Equity Income.

4. ITtem 12: We have added additional disclosure to our discussion of soft dollar
practices to include a list of the broker dealers that pay for eligible research and
brokerage services provided to RiverFront.

2. We may, at any time, update this Brochure and either send you a copy or offer to send
you a copy (either by electronic means [email] or in hard copy form).

3. Ifyou would like another copy of this Brochure, you can either download it from the
SEC website as indicated above or contact our Chief Compliance Officer, Karrie Southall
at 804-549-4813 or ksouthall@riverfrontig.com.
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Item 4 - Advisory Business

RiverFront Investment Group, LLC (“RiverFront” or “We”) is an independent SEC-registered
investment advisor located in Richmond, Virginia. RiverFront was formed in December 2007
and registered with the SEC in February 2008. It is owned primarily by its employees through
RiverFront Investment Holding Group, LLC, the holding company for RiverFront. Baird Financial
Corporation (BFC) is also a minority owner of RiverFront Investment Holding Group, LLC and
therefore an indirect owner of RiverFront. BFC is the parent company of Robert W. Baird & Co.
Incorporated (“Baird”), a registered broker/dealer and investment adviser.

RiverFront offers investment supervisory services on a discretionary and non-discretionary basis
via wrap platforms at multiple broker/dealers (Sponsor Firms) throughout the country as
described on our ADV Part 1. We primarily manage portfolios for individuals, trusts, retirement
accounts (IRAs, pensions, and profit sharing plans), investment companies, ETFs, corporations
and other institutions that are referred to us by Financial Services firms or through Financial
Advisors.

Under such wrap fee arrangements, Sponsor Firms may assist clients with the selection of
RiverFront (or may have the discretion to select RiverFront) to manage the assets in accounts
maintained at the Sponsor Firm, collect RiverFront’s investment advisory fee on behalf of the
client, monitor and evaluate RiverFront’s performance, and provide custodial and execution
services for the client’s assets. Additionally, RiverFront may provide advice and consulting
services in connection with asset allocation strategies and solutions to be offered by Sponsor
Firms to their clients.

Clients who select RiverFront to manage their assets pay RiverFront an investment advisory fee
in addition to the asset-based fee they pay to the Sponsor Firm for investment advice, custody,
execution and reporting. In wrap fee programs, clients generally pay an asset-based fee to the
Sponsor Firm and, out of that fee; the Sponsor Firm is responsible for paying an investment
advisory fee to RiverFront. For a more complete description of the fees involved with wrap
programs please see Item 5 of this Brochure and your Sponsor Firm’s Brochure.

RiverFront maintains model portfolios, based on certain established guidelines for wrap
platforms, for both Separately Managed Accounts (SMAs) and Unified Managed Accounts
(UMAs). A UMA is similar to an SMA, but can incorporate other investment vehicles in an
investor’s portfolio into one account.

SMA Wrap Programs

If selected to manage the assets in a client’s SMA account maintained by the Sponsor Firm,
RiverFront will provide investment supervisory services on a discretionary basis to that client.
Each client account will be managed generally in accordance with one or more model portfolios
selected by the client, which may be modified to meet the client’s specific investment
objectives, strategies and needs.



UMA Model Provider

RiverFront has been retained as a model provider for several UMA platforms. Under this
arrangement, RiverFront generally provides non-discretionary investment advice in the form of
investment models to the UMA platform. For specific UMA programs, at the request of the
Sponsor Firm, RiverFront will exercise trading discretion for clients in those programs. For
information on UMA platforms for which we exercise trading discretion, please contact us or
your financial advisor.

Differences between SMA and UMA Accounts

While our models for SMAs and UMAs may perform similarly, there are differences between
the models. As described above, RiverFront generally provides discretionary services to SMA
accounts and non-discretionary advisory services to UMA accounts. In order to achieve fixed
income exposure, SMA accounts may use individual fixed income securities and/or Exchange-
Traded Products (ETPs); however, UMA accounts use only ETPs to accomplish the same goals.
ETPs include both exchange traded funds and exchange traded notes. This variance may cause
the two models to have different performance figures. Additionally, RiverFront generally only
provides model portfolios to UMA accounts. As a result, UMA accounts may contain different
investments based on parameters that govern the use of multiple managers and other
restrictions. There will also be performance dispersion between UMA and SMA models that
arises when RiverFront does not have trading discretion over UMA models.

Assets Under Management

As of September 30, 2013, RiverFront’s discretionary assets under management were
$3,502,655,651 in 8,007 accounts. Non-discretionary assets under management were
$421,042,891 in 1,147 accounts. The total assets under management were $3,923,698,542 in
9,154 accounts.



Item 5 - Fees and Compensation

Wrap-Fee Programs

Asset-based management fees are generally charged quarterly in advance based on the market
value of a client’s assets under management at the end of the prior calendar quarter. For
information on your specific billing schedule, please contact your Financial Advisor. Fees will
generally be deducted directly from the client’s account per the Investment Advisory
Agreement. In the event the client terminates the advisory relationship, our investment
management fee is prorated through the effective date of termination, as defined by the
Investment Advisory Agreement, and any remaining balance shall be refunded to the client. In
some cases, negotiation of fees may result in different fees being charged for similar services
and may be less than the stated fee schedule. RiverFront will not be compensated on the basis
of a share of capital gains upon or capital appreciation of the funds or any portion of the funds
of the client.

RiverFront’s advisory fees are separate and distinct from fees and expenses charged by open-
end investment companies (i.e., mutual funds), closed-end funds and exchange-traded
products, which may be held in client accounts or recommended by RiverFront to clients. A
description of these fees and expenses are available in each fund's prospectus. Additionally, the
fees charged by RiverFront are exclusive of all custodial and transaction costs paid to
custodians, brokers or any other third parties. For a more detailed description of our brokerage
practices, please see Iltem 12. Clients should review all fees charged by RiverFront, custodians,
brokers and others to fully understand the total amount of fees incurred.

SMA Wrap Programs

Clients who select RiverFront to manage their SMA assets within wrap-fee programs will
typically do so under either a “single contract” or “dual contract” agreement.

Under a single contract, the client pays an asset-based fee to the Sponsor Firm and, out of that
fee the Sponsor Firm is responsible for paying an investment advisory fee (as described above)
to RiverFront. There are other non-asset based fees that will be charged to the client as
discussed below and in Item 12 of this Brochure. In these programs, the Sponsor Firm and
RiverFront enter into a sub-advisory or other agreement under which RiverFront agrees to
manage the assets of client accounts in these programs. As part of that agreement, RiverFront
and the Sponsor Firm agree on the investment advisory fees to be charged by RiverFront on
those assets. The fees charged by RiverFront on assets of a client who chooses it to provide
investment supervisory services through such a wrap fee program offered by a Sponsor Firm
can be negotiable and will vary from program to program, but typically do not exceed 0.50%
per year on the value of the client assets in the wrap fee program.

Under a dual contract agreement, the client has one contract with the Sponsor Firm and
another contract with RiverFront. As such, the client pays RiverFront an investment advisory
fee in addition to the asset-based fee they pay to the Sponsor Firm for investment advice,

6



custody, execution and reporting. Other fees will also apply and are discussed in more detail
below and in Item 12 of this Brochure. The fees charged to clients that select RiverFront in a
“dual contract” arrangement are negotiable, but typically do not exceed 0.50% per year on the
value of the client assets in the wrap fee program.

As deemed appropriate by RiverFront pursuant to its duty to seek best execution, RiverFront
will often place orders with brokers or dealers other than the Sponsor Firm, known as step-out
transactions, in such instances, brokers or dealers will impose commissions or mark-ups/mark-
downs on those orders, which are charged to the client’s account in addition to the wrap fee.
These commissions or mark-ups/mark-downs are netted into the price received for a security
and will not be reflected as individual items on the client trade confirmation. Given RiverFront’s
trading practices, a wrap account with RiverFront as the appointed investment manager may
not be suitable for clients with minimal maintenance trades (as described in Item 12 of this
Brochure). Under a typical wrap fee program, clients are not charged a commission on trades
executed through the Sponsor Firm. In some instances clients may select what is known as an
“unbundling option,” which allows a client to disaggregate certain trading fees from the wrap
fee. If “unbundling” is selected, the client will be charged separately for transactions in the
account. These charges would be in addition to the wrap fee negotiated between the client
and the Sponsor Firm and in addition to any commissions paid as a result of RiverFront’s step-
out transactions. Because RiverFront places a significant amount of trades away from the
Sponsor Firms, and the commission for step-out transactions may be considered redundant to
the wrap fee, you may wish to explore the unbundling option to determine if it would be
advantageous to select if offered by your Sponsor Firm. Please discuss this option with your
Sponsor Firm and/or Financial Advisor to determine whether it would be more beneficial for
your account.

Specific information on the investment advisory fees payable to RiverFront under a wrap-fee
program will be provided by the applicable Sponsor Firm. For information on the asset-based
fees charged by the Sponsor Firm, clients should consult with the Sponsor Firm or refer to the
Sponsor Firm’s Wrap Fee Program Brochure (also known as ADV Part2A Appendix 1).

UMA Wrap Programs

RiverFront has agreements with certain Sponsor Firms to provide model portfolios to UMA
clients for a negotiated fee. The fees charged by RiverFront on assets of a client who chooses it
to provide investment supervisory services through such a wrap fee program offered by a
Sponsor Firm can be negotiable and will vary from program to program, but typically do not
exceed 0.40% per year on the value of the client assets in the wrap fee program.

Although RiverFront does not generally provide trading discretion for its UMA clients, in specific
instances, at the request of the Sponsor Firm, RiverFront will place trades for the UMA clients
that select RiverFront as the model provider. In these instances, pursuant to its duty to seek
best execution, RiverFront will often place orders with brokers or dealers other than the
Sponsor Firm; in such instances, brokers or dealers will impose commissions or mark-ups/mark-
downs on those orders, which are charged to the client’s account in addition to the wrap fee



and may be considered redundant. For this reason, you may wish to explore the unbundling
option, described above, to determine if it would be advantageous to select if offered by your
Sponsor Firm. Please discuss this option with your Sponsor Firm and/or Financial Advisor to
determine whether it would be more beneficial for your account.

Investment Advisory Services to Registered Investment Companies

RiverFront acts as Sub-Advisor to Registered Investment Companies. For these services,
RiverFront charges an annual investment management fee based upon the market value of the
assets being managed in the Fund(s). The fees are prorated and accrued daily, based upon the
fair market value of the assets in the Fund. In the event the client terminates the sub-advisory
relationship, RiverFront’s investment management fee is prorated through the effective date of
termination, as defined by the Investment Sub-Advisory Agreement, and any remaining balance
shall be refunded to the client. RiverFront generally charges an annual fee of 0.60% for these
services. Please see the fund’s prospectus for each fund’s sub-advisory fees.

Investment Advisory Services to ETFs

RiverFront acts as Sub-Advisor to an actively managed ETF, the RiverFront Strategic Income
Fund (RIGS). While RIGS is available for purchase outside of RiverFront investment accounts,
we designed RIGS as a tool to be used within our client accounts to more effectively implement
our fixed income strategies.

RIGS’ actively managed ETF structure provides our portfolio managers with the ability to buy a
diverse basket of fixed income securities, including several asset classes that we would not be
able to own via individual securities or existing fixed income ETFs. Within this one fixed income
ETF, RiverFront can more finely adjust our fixed income allocations across domestic,
international, and emerging markets, and change the characteristics of the ETF without our
clients having to experience multiple buys and sells within their account.

RiverFront will waive its sub-advisory fee and therefore will not receive a fee for its investment
advisor services provided to RIGS as long as RiverFront client accounts are invested in the ETF.
However, as is customary with ETFs, RIGS will carry other expenses as detailed in the
prospectus, including an advisory fee paid to the Fund’s advisor, ALPS Advisors, Inc. Investors
should carefully read the prospectus for further information on RIGS, its fees and other risks.

Other Services Provided by RiverFront

RiverFront may be engaged from time to time on a fixed or variable fee basis to provide
consulting and other advisory services to the Sponsor Firms and/or their affiliates, and to clients
in connection with asset allocation and tactical strategies and solutions. The fees are
separately negotiated and will vary based on the nature and scope of the requested services.



Additional Fees and Expenses

Advisory fees payable to us do not include all the fees you will pay when we purchase or sell
securities for your Account(s). These fees or expenses are what you pay directly to third
parties, whether a security is being purchased, sold, or held in your Account(s) under our
management. They are paid to brokers, dealers, custodians or the mutual fund or other
investment you hold. The fees can include but are not limited to the following:

* Brokerage commissions

e Transaction fees

e Exchange fees

* SECfees

* Advisory fees and administrative fees charged by Mutual Funds (MFs) and/or Exchange
Traded Products (ETPs)

* Advisory fees charged by sub-advisers (if any are used for your account)

* Custodial Fees

* Deferred sales charges (on MFs or annuities)

* Odd-Lot differentials

* Transfer taxes

e  Wire transfer and electronic fund processing fees

* Commissions or mark-ups / mark-downs on security transactions

A portion of commissions charged to the client will be used to pay for soft dollar products and
services as described in Iltem 12 of this Brochure.

Neither RiverFront nor any of its supervised persons accept compensation for the sale of
securities or other investment products, including asset-based sales charges or services fees
from the sale of mutual funds.



Item 6 - Performance-Based Fees and Side-By-Side Management

RiverFront does not currently accept performance-based fees — that is, fees based on a share of
capital gains on or capital appreciation of the assets of a client.
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Item 7 - Types of Clients

RiverFront may provide investment advice to a wide range of clients including individuals,
trusts, estates, investment companies, pension and profit sharing plans, charitable
organizations, and corporations. The minimum account size depends on the services offered
and may be waived at RiverFront’s discretion. SMA account minimums are generally $200,000;
ETF SMA accounts generally require a $100,000 minimum. RiverFront does not have the ability
to impose minimums on UMA accounts. For Mutual Fund account minimums, please see the
Fund’s prospectus as minimums vary depending on the share class selected.
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Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

We believe that a successful investment process must combine the market’s two most powerful
forces: Value and Momentum. In the long-run we believe markets are “weighing machines” and
that asset prices will weigh the fundamentals. However, we recognize that in the short to
medium term markets are “voting machines” and that a trend can be irrational longer than the
investor can remain solvent. We seek to identify strategic relative value as asset classes deviate
from established trends, and structure long-term allocation strategies to capitalize on these
relative value assessments. We modify the long-term strategy with tactical tilts designed to
accommodate cyclical factors and current trends. The goal of this tactical process is to mute the
tendency of a pure Value discipline to buy undervalued assets too quickly or sell overvalued
assets too soon. We reserve our largest allocations for those sectors that represent long-term
Value and for which market Momentum has started to turn. In other words, we seek to
combine our sense of value with momentum, making our largest bets when our evaluation of
Value and Momentum are aligned.

We implement this philosophy in portfolios through a multi-layered investment process and
discipline which includes:

« Dynamic Strategic Asset Allocation

+ Tactical Adjustments

« Portfolio Construction

« Risk Management

Portfolio quality and concentration requirements are established to provide an overall
discipline and structure to the portfolio. Such strategies ordinarily include long- and short-term
purchase of equity and fixed income securities, and exchange traded products (ETPs). However,
in special circumstances the strategies may also include short-term trading. Short-term trading
is generally defined as selling a position within 30 days of purchase. A more detailed
description of each of our strategies appears below.
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ASSET ALLOCATION STRATEGIES

Strategy Names and Objectives

Seeks long-term growth of capital.
10+ years

Seeks to provide high total return
7-10Years

Seeks to provide attractive current income and growth primarily through
investments in dividend paying stocks
7-10Years

Seeks to provide growth of capital with an equal emphasis on growth of
income.
5-7 Years

Seeks to provide income and growth consistent with a conservative level
of risk.
3o

o

Years

The Asset Allocation Strategies are designed to address investor needs for diversified portfolio
solutions meeting defined risk objectives. Five Asset Allocation Portfolio Models are offered —
Global Growth, Global Allocation, Dynamic Equity Income, Moderate Growth & Income, and
Conservative Income Builder. Each model is built around a targeted strategic asset allocation
among the following major asset classes: cash, fixed income, and both domestic and
international equity securities. These strategic asset allocation targets are based upon
RiverFront’s recommended long-term strategy guidelines and may change from time to time in
light of research and analysis.

In addition to the strategies listed above, some RiverFront clients may be invested in the
Conservative Growth Strategy. This strategy will not be available to new investors as of April
30, 2013. Clients that are invested in the Conservative Growth Strategy will continue to have
their portfolios managed and will be allowed to add new assets to their accounts; however, the
composition of the portfolio, while still within the initial investment strategy parameters has
evolved to be identical to that of the Moderate Growth & Income Strategy.

The strategic asset allocation targets are selected such that the Conservative Income Builder
model is generally expected to have the lowest investment risk of the RiverFront portfolios,
based upon historical average risk levels for these asset classes. Similarly, historical average
return figures would suggest that this model also offers the lowest potential return. As the
investor moves up the risk spectrum to the Moderate Growth & Income, Dynamic Equity
Income, Global Allocation, and Global Growth models, the equity allocations increase.

Historical averages suggest that expected investment risk and potential return typically increase
as more of the asset allocation shifts from bonds into equities.
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The strategic allocation targets for the Asset Allocation Strategies serve as a guideline against
which these portfolios will be managed. However, sector allocations within the portfolios will
vary from the strategic targets when, in the opinion of RiverFront’s strategy teams; a somewhat
modified asset allocation offers better potential returns. These tactical asset allocation “tilts”
will generally be limited to a maximum of 20% variance from each of the strategic target levels.
For example, Moderate Growth & Income may have a strategic allocation target for fixed
income of 50%. As a result, in most instances this portfolio model’s allocation to fixed income
will range between 30% and 70%, but may vary outside of this range at RiverFront’s discretion.
Similarly, investments in sectors not within the strategic allocation (for example, real estate
investment trusts [“REITs”], high yield bonds, etc.) will also generally be limited to no more than
20% of the portfolio model.

Domestic equity investments for the Asset Allocation Strategies will be “all-cap” in nature and
will take a variety of forms including individual equity securities, ETPs, and closed-end funds
(“CEFs”). In addition, ETPs will be used to manage sector allocations of the portfolios.
Diversification and liquidity are paramount concerns in the management of fixed income
allocations. Achieving suitable levels of diversification and liquidity for fixed income
investments entails investments in ETPs and may entail investments in CEFs. Similarly, the
specialized knowledge and transaction costs associated with international equity investing
make ETPs, and potentially CEFs, a desirable strategy for this sector of the portfolio. For these
two asset classes -- fixed income and international equity -- investments in ETPs and CEFs may
form a core portfolio strategy. Additionally, the portfolio may purchase commodities, and
emerging market debt or equity. Investors in commodity ETPs are likely to be subject to K-1
filings. The income and certain expenses of commodity ETPs are passed through to the owners,
who report and pay tax on the income. The K-1 is the form used to report each owner’s share
of income and certain expense items.

RiverFront also maintains models based on the Strategic Asset Allocations that underlie these
portfolios.

TACTICAL ETF STRATEGIES

The RiverFront Tactical ETF Portfolio strategies are designed to meet investor needs for
diversified portfolio solutions meeting defined risk objectives. Five Tactical ETF portfolio
models currently exist— Conservative Income Builder, Moderate Growth & Income, Dynamic
Equity Income, Global Allocation and Global Growth. Each model is built around a targeted
strategic asset allocation among the following major asset classes: cash, fixed income, and both
domestic and international equity securities. These strategic asset allocation targets are based
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upon RiverFront’s recommended long-term strategy guidelines, and may change from time to
time as determined by RiverFront’s research and analysis.

The strategic asset allocation targets currently available to clients are selected such that the
Conservative Income Builder model is generally expected to have the lowest investment risk of
the Tactical ETF portfolios, based upon historical average risk levels for these asset classes.
Similarly, historical average return figures would suggest that this model also offers the lowest
potential return. As the investor moves to the Moderate Growth & Income, Dynamic Equity
Income, Global Allocation and Global Growth models, the equity allocations increase. Historical
averages suggest that expected investment risk and potential return increase as more of the
asset allocation shifts from bonds into equities.

The portfolio may purchase commodities and emerging market debt or equity. Investors in
commodity ETFs are likely to be subject to K-1 filings. The income and certain expenses of
commodity ETFs are passed through to the owners, who report and pay tax on the income. The
K-1is the form used to report each owner’s share of income and certain expense items.

INSTITUTIONAL STRATEGIES

The Large Cap Core Portfolio is designed for investors seeking long-term capital growth that
aims to outpace the S&P 500. Our managers for this strategy maintain an investment approach
that blends growth and value depending on market conditions. Additionally, the portfolio
managers employ technical analysis, the study of historical price movements and trend
patterns. (There is no assurance that these movements or trends can or will be duplicated in
the future.) The Large Cap Core Portfolio may purchase ETPs and CEFs.

The Small Mid Cap Portfolio is designed to serve as the small/mid cap equity component within
a client’s asset allocation mix. The portfolio concentrates on the universe of small and midsize
U.S. traded common stocks with market capitalization below $10 billion at the time of initial
purchase. Given its small/mid-capitalization holdings, the Small Mid Cap Portfolio may
experience higher than average market volatility and risk, which should be offset somewhat by
the equity industry and sector diversification within the portfolio. The Small Mid Cap Portfolio
may purchase ETPs and CEFs.

The Strategic Income Portfolio is designed for investors seeking a total return (coupon income
and potential price appreciation) that aims to outpace the Barclays U.S. Aggregate Bond Index
while investing in a diversified portfolio of fixed income securities. In an attempt to outperform
its benchmark, the portfolio managers will employ a combination of investment strategies such
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as sector rotation, yield curve and interest rate anticipation, and individual security selection,
depending upon market conditions. The portfolio may invest in a wide variety of fixed income
instruments including Treasuries, Corporate Bonds, Agencies, Mortgage Backed Securities
(MBS), Convertible Bonds, High Yield Bonds, Emerging Market Bonds, Foreign
Bonds/Currencies, Preferred Securities, and Asset Backed Securities (ABS). The portfolio may
also purchase exchange traded products (ETPs) and closed-end funds (CEFs), as well as
individual bonds.

RIVERFRONT GLOBAL EQUITY INCOME

The RiverFront Global Equity Income offering seeks to provide growth, current income, and
strong potential for that income to grow over time. The strategy will invest exclusively in
exchange-traded products (ETPs) that emphasize global dividend-paying equity securities, with
fixed income instruments used to supplement income and modestly dampen portfolio
volatility. The majority of ETPs selected for the portfolio will be issued by First Trust Advisors,
L.P. (First Trust) and will capitalize on First Trust’s alpha-seeking index construction
methodologies.

The strategy’s 7-10 year investment horizon typically results in between 60% and 90% of the
portfolio allocated to global dividend-paying equity investments, since these investments
provide the best opportunity for income growth over time. The portfolio will seek attractive
dividends and dividend growth opportunities across multiple asset classes, including
international equity securities (both developed and emerging market), REITs, and other income-
producing equity investments. The relative mix between the various equity asset classes and
fixed income alternatives is determined through our Price Matters® framework, which allocates
more to asset classes trading below their long-term trend and reduces these allocations when
prices are less attractive on a long-term basis. Security selection within the broad asset classes
will be determined by First Trust index construction methodologies, which emphasize enhanced
indexing and value added quantitative security selection techniques. The strategy will
rebalance on a quarterly basis.

Risk of Loss

All investments in securities include a risk of loss of principal (invested amount) and any profits
that have not been realized (i.e., the securities were not sold to “lock in” the profit). Stock
markets and bond markets fluctuate substantially over time. In addition, as recent global and
domestic economic events have indicated, performance of any investment is not guaranteed.
As a result, there is a risk of loss of the assets we manage that may be out of our control. We
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will do our very best in the management of investors’ assets; however, RiverFront cannot
guarantee any level of performance or that account assets will not be lost.

RiverFront does not represent, warrant or imply that the services or methods of analysis used
can or will predict future results, successfully identify market tops or bottoms, or insulate
clients from major losses due to market corrections or crashes. No guarantees can be offered
that clients’ goals or objectives will be achieved. Further, no promises or assumptions can be
made that the advisory services offered by RiverFront will provide a better return than other
investment strategies.

Varied fluctuations in the price of investments are a normal characteristic of securities markets
due to a variety of influences. Managed account programs should be considered a long-term
investment; thus, long-term performance and performance consistency are the major goals.

Domestic Equity Risks

Under strategies utilizing equity securities, the portfolios are subject to the risk that stock prices
may fall over short or extended periods of time. Individual companies may report poor results
or be negatively affected by industry and/or economic trends and developments. The prices of
securities issued by such companies may suffer a decline in response. These factors contribute
to price volatility, which is the principal risk of investing in equity securities.

International Equity Risks

Investing in foreign companies poses additional risks since political and economic events unique
to a country or region may affect those markets and their issuers. In addition to such general
international risks, the portfolio may also be exposed to currency fluctuation risks and emerging
markets risks as described further below.

Changes in the value of foreign currencies compared to the U.S. dollar may affect (positively or
negatively) the value of the portfolio’s investments. Such currency movements may occur
separately from, and in response to, events that do not otherwise affect the value of the
security in the issuer’s home country. Also, the value of the portfolio may be influenced by
currency exchange control regulations. The currencies of emerging market countries may
experience significant declines against the U.S. dollar, and devaluation may occur subsequent
to investments in these currencies by the portfolio.
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Finally, foreign investments, especially investments in emerging markets, can be riskier and
more volatile than investments in the U.S. and are considered speculative and subject to
heightened risks in addition to the general risks of investing in non-U.S. securities.

Also, inflation and rapid fluctuations in inflation rates have had, and may continue to have,
negative effects on the economies and securities markets of certain emerging market countries.

Fixed Income Risks

Under strategies utilizing debt securities, changes in interest rates could affect the value of a
client’s investment. Rising interest rates tend to cause the prices of debt securities (especially
those with longer maturities) to fall. Rising interest rates may also cause investors to pay off
mortgage-backed and asset-backed securities later than anticipated; forcing the portfolio to
keep its money invested at lower rates. Falling interest rates, however, generally cause
investors to pay off mortgage-backed and asset-backed securities earlier than expected, forcing
the portfolio to reinvest the money at a lower interest rate.

The concept of duration is useful in assessing the sensitivity of a fixed income portfolio to
interest rate movements, which are the main source of risk for most fixed income securities.
Duration measures price volatility by estimating the change in price of a debt security for a 1%
change in its yield. For example, a duration of five years means the price of a debt security will
change about 5% for every 1% change in its yield. Thus, the higher the duration, the more
volatile the security.

Debt securities have a stated maturity date when the issuer must repay the principal amount of
the bond. Some debt securities, known as callable bonds, may repay the principal earlier than
the stated maturity date. Debt securities are most likely to be called when interest rates are
falling because the issuer can refinance at a lower rate.

The credit rating or financial condition of an issuer may affect the value of a debt security.
Generally, the lower the quality rating of a security, the greater the risk that the issuer will fail
to pay interest fully and return principal in a timely manner. The issuer of an investment-grade
security is more likely to pay interest and repay principal than an issuer of a lower rated bond.
Credit ratings are not an absolute standard of quality, but rather general indicators that reflect
only the view of the originating rating agencies from which an explanation of the significance of
such ratings may be obtained. If an issuer defaults or becomes unable to honor its financial
obligations, the security may lose some or all of its value.
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High yield or “junk” bonds are highly speculative securities that are usually issued by smaller,
less credit worthy and/or highly leveraged (indebted) companies. Compared with investment-
grade bonds, high yield bonds carry a greater degree of risk and are less likely to make
payments of interest and principal. Market developments and the financial and business
conditions of the corporation issuing these securities influences their price and liquidity more
than changes in interest rates, when compared to investment-grade debt securities. Insufficient
liquidity in the junk bond market may make it more difficult to dispose of junk bonds and may
cause the portfolio to experience sudden and substantial price declines.

Risks related to ETPs

The majority of our investment holdings are ETPs, which will be subject to substantially the
same risks as those associated with the direct ownership of the securities comprising the index
on which the ETP is based. Additionally, the value of the investment will fluctuate in response
to the performance of the underlying index. ETPs incur fees that are separate from those fees
charged by RiverFront (see disclosure in Item 5 titled “Other Fees”). Accordingly, our
investments in ETPs will result in the layering of expenses.
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Item 9 - Disciplinary Information

We do not have any legal, financial or other “disciplinary” item to report. We are obligated to
disclose any disciplinary event that would be material to you when evaluating us to initiate a
Client / Adviser relationship, or to continue a Client /Adviser relationship with us.

This statement applies to our Firm, and every employee.
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Item 10 - Other Financial Industry Activities and Affiliations

RiverFront is affiliated with Baird Financial Corporation (“BFC”) as a result of BFC’s minority
ownership of RiverFront. BFC is the parent company of Robert W. Baird & Co. Incorporated
(“Baird”), a registered broker/dealer and investment adviser. RiverFront provides various
investment advisory and consulting services to Baird and clients of Baird, including providing
discretionary and non-discretionary asset management services to Baird clients.

The majority of RiverFront employees are registered representatives of ALPS Distributors, Inc.

(ALPS), a FINRA member broker/dealer. The employees are registered due to their work with

respect to the RiverFront mutual funds that are distributed by ALPS. ALPS is not affiliated with
RiverFront Investment Group, LLC.
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Item 11 - Code of Ethics, Participation or Interest in Client Transactions
and Personal Trading

RiverFront has adopted a Code of Ethics (“Code”) that governs a number of potential conflicts
of interest we have when providing advisory services to our clients. This Code of Ethics is
designed to ensure we meet our fiduciary obligation to our Clients (or Prospective Clients) and
to foster a culture of compliance within our firm.

An additional benefit of our Code is to detect and prevent violations of securities laws.

Our Code is comprehensive, is distributed to each employee at the time of hire, and at least
annually thereafter (if there are changes). We also supplement the Code with annual training
and on-going monitoring of employee activity.

Our Code includes the following:

* Requirements related to the confidentiality of our client information;

* Prohibitions on:

0 Insider trading (if we are in possession of material, non-public information);
0 The acceptance of gifts and entertainment that exceed our policy standards;

* Reporting of political contributions,

e Reporting of gifts,

e Reporting of business entertainment -- RiverFront routinely provides meals during
meetings with advisors and clients where RiverFront products and services are
discussed; and sponsorship money for meetings and conferences.

* Pre-clearance of certain employee and firm transactions;

e Reporting (on an on-going and quarterly basis) all personal securities transactions (what

Ill

we call “reportable securities” as mandated by regulation); and,

¢ On an annual basis, we require all employees to re-certify to our Code, identify
members of their household and any account to which they have a beneficial
ownership (they “own” the account or have “authority” over the account), securities

held in certificate form and all reportable securities they own at that time.

Participation or Interest in Client Transactions and Personal Trading

RiverFront permits its employees to engage, on a limited basis, in personal securities
transactions. As a result, we may purchase or sell the same or similar securities at the same
time that we place transactions for our Clients.
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To avoid any potential conflicts of interest involving personal trades, RiverFront has adopted
formal insider trading and personal security transactions policies and procedures. RiverFront’s
Code requires, among other things, that its employees:

« Place the integrity of the investment profession, the interests of clients, and the
interests of RiverFront above one’s own personal interests;

« Act with integrity, competence, diligence, respect, and in an ethical manner with the
public, clients, prospective clients, employers, employees, colleagues in the investment
profession, and other participants in the global capital markets;

« Adhere to the fundamental standard that he or she should not take inappropriate
advantage of his or her position;

« Avoid any actual or potential conflict of interest;

« Conduct all personal securities transactions in a manner consistent with the Code;

« Use reasonable care when conducting investment analysis, making investment
recommendations, taking investment actions, and engaging in other professional
activities;

« Promote the integrity of, and uphold the rules governing, capital markets; and

« Comply with applicable provisions of the federal securities laws.

RiverFront’s Code also requires employees to: (1) pre-clear certain personal securities
transactions, (2) report personal securities transactions on at least a quarterly basis, and (3)
provide RiverFront with a detailed summary of reportable holdings (both initially upon
commencement of employment and on a regular basis thereafter) over which the employee
has a direct or indirect beneficial interest. Beneficial ownership of a Security is to be
determined in the same manner as it is for purposes of Section 16 of the Securities Exchange
Act of 1934. This means that a person should generally consider himself the beneficial owner
of any Securities in which he has a direct or indirect pecuniary interest. In addition, a person
should consider himself the beneficial owner of Securities held by his spouse, his dependent
children, a relative who shares his home, or other persons by reason of any contract,
arrangement, understanding or relationship that provides him with sole or shared voting or
investment power.

The Code of Ethics serves to establish a standard of conduct for all of RiverFront’s associated
persons and is based upon fundamental principles of transparency, integrity, honesty and trust.
A copy of our Code of Ethics is available upon request.
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Item 12 - Brokerage Practices

In the course of providing our services, we will execute trades for our clients through
broker/dealers. Our guiding principle is to trade through broker/dealers who offer the best
overall execution under the particular circumstances.

With respect to execution, we consider a number of factors, described in detail below. Based
on these factors, we will trade through broker/dealers that may charge fees that are higher
than the lowest available fees.

Wrap Fee Programs

In evaluating the wrap fee arrangement, a client should recognize that brokerage commissions
for the execution of transactions in the client’s account through the Sponsor Firm may not be
negotiated with RiverFront. These transactions are generally executed without commissions
and a portion of the wrap fee is generally considered as being in lieu of brokerage commissions.
When placing trades through Sponsor Firms, we will generally aggregate orders where possible
and in the client’s best interests.

We typically perform two types of trades for our clients. One type of trade is called a “model”
trade and is the purchase or sale of security for most or all of our portfolios in one or more
investment strategies. By its nature, a model trade will affect many client accounts at once.
Model trades are almost always “stepped-out” and traded away from the client’s Sponsor Firm
for best execution purposes (described below). The second type of trade is referred to as a
“maintenance” trade. Maintenance trading reflects individual activity in a client’s account such
as initial investment positioning, rebalancing due to additions or withdrawals of cash or
securities, account liquidations, or other account-specific transactions such as client-directed
tax transactions.

There are usually many maintenance transactions in a client account when the account needs
to be rebalanced for most of the above reasons. These trades will generally be executed as
orders at the then current market price. Moving the trades to another broker will not likely add
any value since the relatively small amount of shares involved for each of the securities will not
merit other types of trading. This is particularly true for wrap-fee accounts, which typically
include the charges for these types of trades in their fee, and it would be expected that best
execution would be obtained by having the wrap-fee broker execute the trades. We consider
the execution performance of individual firms used for such account-level transactions but have
found in the past that best execution is almost always obtained for those types of maintenance
transactions using the client’s Sponsor Firm.

A model trade for our clients’ accounts usually involves the purchase or sale of a larger total
volume of a single security. We make an assessment of these trades and determine whether
our clients could benefit from an aggregation (step-out) strategy. We have found that step-out
trading for model trades almost always allows RiverFront to obtain better trade executions for
its clients. For best execution purposes (discussed below), we consider whether the trades for
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various accounts at one firm should be combined with those of other clients at other firms and
traded on a step-out or trade-away basis as a "block". The result is a single price for all shares
executed for the various accounts in the "block" during that trading day or until the block is
filled, if earlier. Please note that some Sponsor Firms may not permit the use of step-out trades
for their accounts. Clients/firms that do not allow us to engage in step-out trades will not
benefit from our judgment when we believe it would be beneficial overall to implement trades
in this manner. There is a cost for this step-out trading method, in the nature of an extra
commission or cents per share mark-up or mark-down as described in Item 5 of this Brochure,
which may not otherwise be incurred by wrap-fee accounts if traded with the Sponsor Firm.
These commissions or mark-ups/mark-downs are netted into the price received for a security
and will not be reflected as individual items on the client trade confirmation. As described
below, we believe this method of trading still constitutes best execution in a number of cases
when considering all the factors involved in the specific trade and situation.

Both in deciding to execute step-out securities transactions and in selecting a broker to do so,
we consider a variety of factors, including: our experience with the firm on prices and other
results obtained in prior trading transactions; the quality of the brokerage services provided to
us (and thus to our clients); the liquidity of the security being traded; the level of commissions
(or mark-up or mark-down cents per share when traded on a net basis) charged by that firm;
the firm’s ability to source liquidity in the underlying constituents when trading ETPs and the
ability to provide transparency when doing so; the firm’s market making activity in a stock; the
firm's access to liquidity in the stock (described further below); the research (if any) services
provided by the broker-dealer for the benefit of our clients (as discussed in the next paragraph),
whether provided directly by the executing broker dealer or by another broker-dealer which
may be paid through a commission-type sharing arrangement with the execution firm; the
speed and attention we receive from the trading desk for our clients; whether the firm has
been able to trade anonymously for us (i.e., without others in the market knowing a buyer is
interested in volume); whether the brokerage firm can and will commit its capital (if we request
this) to obtain or dispose of the position for our clients; the capitalization of the security being
traded; the nature of the our portfolio managers’ desire (for example a desire for speed versus
other factors including concern with obtaining the stock within a price range for all accounts) to
own the stock; the use of limit orders and the likelihood of getting within the limit or missing
the desired trade if the trading process takes too long; any particular trading expertise of the
firm; access or potential access to blocks of a particular stock; market conditions at the time of
the trade (both general conditions and conditions impacting the specific stock); and any past
issues we encountered when using a particular Sponsor Firm for similar trades.

Research and Other Soft Dollar Benefits

When appropriate, RiverFront, consistent with its duty to seek best execution, directs trades for
client accounts to broker/dealers who provide RiverFront with brokerage and research
products and services. Client commissions used to acquire brokerage and research services are
known as "soft dollars" and may be acquired through traditional soft dollar relationships or
through Commission Sharing Arrangements (CSAs). CSAs are a type of soft dollar arrangement
that allows investment managers to separately pay the executing broker for execution and ask
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that broker to allocate a portion of the commission directly to an independent research
provider. The client commissions range from approximately 1 to 2 cents per share for SMA and
UMA client account trading and approximately 1 to 3 cents per share for mutual fund client
trading. RiverFront seeks to comply with Section 28(e) of the 1934 Act, which provides a "safe
harbor" allowing investment advisers to pay more than the lowest available commission for
brokerage and research services if it determines in good faith that (1) the brokerage or research
services fall within the definitions set forth in Section 28(e); (2) the brokerage or research
services provide lawful and appropriate assistance in the investment decision-making process
or trade execution; and (3) the commission paid is reasonable in relation to the brokerage and
research services provided.

In connection with our clients’ securities transactions, RiverFront receives research products
and services, including proprietary research and research generated by third parties, as well as
portfolio management tools from certain broker/dealers and other providers. When we use
client brokerage commissions (“soft dollars”) to obtain these products and services, we receive
a benefit because we do not have to produce or pay (with hard dollars) for the research or
other services. As such, we may have an incentive to direct trades to specific broker/dealers
based on our interest in receiving the research or other services, rather than on our clients’
interest in receiving the lowest commission. In light of our fiduciary obligations to all our
clients, we may use soft dollar benefits to service accounts that do not necessarily pay for the
benefits (via soft dollar commissions). We do not seek to allocate soft dollar benefits to client
accounts proportionately to the soft dollar credits the accounts generate. We also subscribe
and pay for a number of resources ourselves which we consider fundamental to our providing
quality research for our clients. There are other resources available that would be helpful to our
clients, and when part of the decision to step-out or trade-away a position trade has the added
benefit of providing these additional research resources, we believe it is advantageous to our
clients to consider that factor. As described above, our overall evaluation of the merits of using
a step-out trade versus executing through the various brokers for the underlying accounts
considers factors that include not only the trading benefits to participating and non-
participating accounts but also the research benefits to all clients. We evaluate our decisions
carefully and make decisions that we believe are in the best interests of our clients. This can
include considering that the research benefits are valuable to our clients for managing their
accounts. We believe we balance these considerations appropriately and in our clients’ best
interests.

Our Portfolio Management team provides input on the value of specific research and portfolio
management tools. This input is used to determine who will receive soft dollar payments via
our CSAs or through trading. Based on this input, a budget is prepared and reviewed before
adoption. After the budget has been approved, information about trading practices and
commission sharing arrangements is discussed by the Firm. Broker/dealer fees may vary and
be greater than those typical for similar investments if we determine that the research,
execution, and other services rendered by a particular broker merit higher than typical fees.

Research services may include such items as: economic reports; statistical information; analyses
of particular companies or industries prepared by the firm's analysts; increased opportunities
arranged by the firms for us to meet directly with management of companies in which we
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invest or might consider investing(including small or medium group meetings or especially one-
on-one meetings; access to presentations by analysts; invitations to conferences where
numerous companies gather and meet with interested analysts; and access to discussions with
industry and company analysts and others (such as economists) working for the broker-dealer
or retained by the broker-dealer who spend much of their time analyzing specific companies or
industries or larger economic trends. In some situations the broker-dealer through which we
trade will pay a third-party research firm to provide research to us for the benefit of our clients.
These third party firms can include: a purely research firm (i.e., a non-trading firm); a firm that
has very good research but does not have high quality trading; or a firm that may have both but
which we may not be able to sufficiently utilize for various reasons. We do not receive any
products or any non-research services in return for allocating brokerage. We consider that
research services received will fall under the safe harbor of Section 28(e) of the Investment
Advisors Act of 1940. We have an ongoing list of broker-dealers that meet our standards
regarding execution and research capabilities. Our trading department evaluates the quality of
the trading and execution services and capabilities (in part as described above) of various
broker-dealers over time. Separately, we also evaluate the nature and quality of the research
services provided by the broker-dealers involved to confirm that our clients are receiving
material value, in our opinion, from those relationships to warrant use of such firms for trading.
We evaluate the nature and quality of the research services provided by those third parties
from whom we receive research as a result of brokerage transactions by our clients and we
review and monitor the amount of trading compensation received by these broker-dealers on a
periodic basis. Our list of firms whose research is particularly helpful for our clients (including in
some limited cases setting target trading compensation to be received in light of the research
received from those firms) is reviewed and updated regularly.

Finally, in the event that RiverFront is “paying up” for brokerage executions, it shall avoid
maintaining an overabundance of outstanding soft dollar credits at brokers, as doing so could
call into question whether RiverFront is causing its clients to pay unnecessary brokerage costs.
Conversely, RiverFront shall avoid maintaining large deficit balances, which could raise issues
related to RiverFront’s financial solvency and create conflicts of interest by obligating
RiverFront to trade through the broker that must receive commissions in order to reduce

the deficit. Commissions paid to generate soft dollars are paid by the client in addition to the
wrap fee. These commissions are netted into the price received for a security and will not be
reflected as individual items on your client account statement. If your wrap program offers
unbundling as an option, you may want to consider this option. Unbundling is described in
more detail in Item 5 of this brochure.

RiverFront has received proprietary research from brokers including the following with whom
we placed client transactions:

* Credit Suisse AG

* Barclays Capital Inc.

* Cowen & Company LLC

e The Goldman Sachs Group Inc.

» Jefferies LLC

* JP Morgan Chase & Co.
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* Bank of America Merrill Lynch

* Raymond James & Associates

e Stifel Financial

e Susquehanna International Group, LLP
e Citigroup Inc.

e Sanford C. Bernstein & Co. LLC

Additionally, RiverFront has Commission Sharing Arrangements with Wallach Beth Capital LLC,
Cantor Fitzgerald & Co., and JonesTrading Institutional Services LLC.

Brokerage for Client Referrals

RiverFront does not currently select or recommend broker/dealers based on our interest in
receiving client referrals.

Directed Brokerage

Clients may not direct RiverFront to use a particular broker/dealer to execute transactions for
that client’s account; however, certain Sponsor Firms may require that all client trading be done
through the client’s Sponsor Firm as described above.

Trade Aggregation or “Bunching”

Orders for the same security entered on behalf of more than one client will generally be
aggregated (bunched) subject to the aggregation being in the best interests of all participating
clients. Subsequent orders for the same security entered during the same trading day may be
aggregated with any previously unfilled orders; filled orders shall be allocated separately from
subsequent orders. All clients participating in each aggregated order shall receive the average
price and if applicable, pay a pro rata portion of commissions. Transactions are usually
aggregated to seek a more advantageous net price and/or to obtain better execution for all
clients. However, trades through similar Sponsor Firms may not be aggregated if a material
time lag exists between client trade requests in the same security on the same day.

Trade Order Rotation

As discussed above, for best execution purposes, RiverFront almost always executes model
changes (as defined above) for SMA accounts as step-out transactions. Therefore, a trade
rotation is rarely used for model changes for the separately managed account programs.
RiverFront does not generally exercise trading discretion over its UMA client accounts. As a
result, RiverFront utilizes a trade rotation for its “model-only” or UMA products on participating
platforms. When updating models on these platforms, RiverFront intends to follow a
methodology for contacting UMA Sponsor Firms in a pre-determined order that is fair and
equitable to all clients so that no group of clients is consistently favored or disfavored over any
other clients. Recommendations to UMA Sponsor Firms will generally be distributed after
RiverFront completes all transactions for client accounts in which it exercises trading discretion.
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If RiverFront exercises trading discretion for a UMA Program, those client’s model changes will
be aggregated with SMA model changes of similar strategy.
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Item 13 - Review of Accounts

SMA portfolios are reviewed on a weekly basis by the trading team to ensure that they are in
line with the Model portfolios.

In addition, the portfolio management team (including the Chief Investment Officer, Chief
Equity Officer, Chief Fixed-Income Officer and the Director of Portfolio Risk Strategy) studies the
Model portfolios via daily data sheets comprising information about the specific holdings in
each of the portfolios, as well as via attribution information, which details how each sector and
sub-set of the portfolio is performing relative to its benchmark. Particular attention is given to
continued suitability of securities in relation to the portfolios’ investment objectives,
performance of individual investments as well as changes in company fundamentals, industry
outlook, market outlook, price levels and asset allocation policy ranges.

RiverFront reviews accounts that experience client-directed activity (withdrawals, additions,
tax-loss selling, etc.) on a daily basis and rebalances them to the model accordingly.

Clients are kept fully informed about their portfolio activity by receiving copies of all transaction
confirmations and monthly/quarterly statements from their brokerage firms and/or custodians
(note: clients have the option to suppress confirms if they so choose). Clients have access to
guarterly factsheets that focus on asset allocation and portfolio performance for each of the
model portfolios run by RiverFront. Clients can obtain these quarterly factsheets, along with
rationales for the specific model trades executed in the portfolios, by contacting their Financial
Advisor. Additionally, separately managed account clients will receive quarterly performance
reports concerning their individual portfolios from the Wrap Fee Sponsor Firms.
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Item 14 - Client Referrals and Other Compensation

As previously noted, RiverFront provides advice as part of wrap-fee programs sponsored by
various broker/dealers, including its affiliate, Baird. Certain economic benefits are received as a
result of these broker/dealer relationships. These benefits may include: receipt of duplicate
client confirmations and bundled duplicate statements; access to a trading desk serving wrap
program participants; the ability to have investment advisory fees deducted directly from client
accounts; access to an electronic communication network for client order entry and account
information; receipt of various publications and proprietary research; and participation in
broker/custodian-sponsored conferences.
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Item 15 - Custody

RiverFront will not maintain custody of clients’ funds or securities, with the exception of
deduction of RiverFront’s fees from clients’ accounts that are authorized in the advisory
agreement between clients and RiverFront. Clients will receive account statements directly
from these custodians and should carefully read the statements for accuracy.
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Item 16 - Investment Discretion

When a client agrees to discretionary management, in writing through the signing of an
Investment Advisory Agreement with RiverFront or through the Sponsor Firm agreement, we
will be responsible for selecting the amount of securities to be bought and sold. The only
limitations on the investment authority will be those imposed in writing by the client. Any
client-imposed investment restrictions involving a security held in RiverFront’s model portfolio
will be prorated across the remainder of the model holdings. Therefore, in certain market
conditions, clients could obtain higher or lower performance than RiverFront’s similarly
managed accounts. RiverFront cannot restrict specific securities that are held within an ETP.

In the course of providing our services, we will execute trades for our clients through
broker/dealers as discussed in Item 12 above.

RiverFront does not generally accept discretionary authority for its UMA clients; however, at

the request of the Sponsor Firm, RiverFront will exercise trading discretion for UMA clients in
that Sponsor Firm’s program.
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Item 17 - Voting Client Securities (i.e., Proxy Voting)

RiverFront may vote proxies on behalf of its clients. Our Proxy Administrator is charged with
identifying the proxies upon which we will vote, voting the proxies in the best interest of
clients, and submitting the proxies promptly and properly.

We have engaged Broadridge Financial Solutions, Inc., to vote our clients’ proxies in the interest
of maximizing shareholder value. To that end, Broadridge will vote in a way that it believes,
consistent with our fiduciary duty, will cause the issue to increase the most or decline the least
in value. Consideration will be given to both the short- and long-term implications of the
proposal to be voted on when considering the optimal vote.

We have currently identified no conflicts of interest between our client interests and our own
within our proxy voting process. Nevertheless, if faced with a material conflict of interest in
voting a client’s proxy, the Proxy Administrator will use pre-determined guidelines and research
to determine the appropriate vote.

Our complete proxy voting policy and procedures are memorialized in writing and are available
for review on our public website — www.riverfrontig.com -- and upon request. In addition, our
complete proxy voting record is available to our clients, and only to our clients. Please contact
us if you have any questions or if you would like to review either of these documents.
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Item 18 - Financial Information

RiverFront is not required to include disclosures under this section.
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Item 19 - Requirements for State-Registered Advisers

RiverFront is an SEC registered Investment Adviser and is not registered with any states.
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