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Item 2. Summary of Material Changes

We have no material changes to report since thefasial filing of our Brochure.
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Item 4. Advisory Business

Geologic Resource Partners, LLC (hereinafter, “GBIP'firm” or “we”) is a fee-based
SEC-registered investment adviser with its prinicgdace of business located in Boston,
Massachusetts. We have been in business since(efigtered with the SEC since
2009), with GRI Holdings LLC as the majority diremt/ner. George Ring Ireland, Chief
Investment Officer of GRP, is the majority owner@RI Holdings LLC and is, therefore,
a majority indirect owner of GRP.

Discretionary assets under our firm’s managemen¢ \$643,506,038 as of December
31, 2012.

Investment Supervisory Services

Private Placement Management

GRP serves as investment manager and General iPslidnager to Geologic Resource
Fund LP, Geologic Resource Opportunities Fund L&Ql&gic Resource Fund LTD and
Geologic Resource Opportunities Fund LTD (herearafthe Funds”). Geologic
Resource Partners LP and Geologic Resource OpjeetuRund LP are domestic
limited partnerships organized under the laws efdtate of Delaware. Geologic
Resource Fund LTD and Geologic Resource Opporasiiund LTD are off-shore
exempted companies organized under the laws dfdlyenan Islands. Interests in the
Funds are offered in reliance upon various exemptavailable under domestic and
foreign securities laws for transactions in se@sihot involving a public offering. GRP
manages the Funds on a discretionary basis in dacoe with the terms and conditions
of the Funds’ Private Placement Memoranda and argaonal documents.

Prospective investors in the Funds should be awfaadditional risks, restrictions on
withdrawals and redemptions and other importamrmfation associated with
investment in the Funds. This information is ot in the Funds’ Private Placement
Memoranda and subscription documents. Prospectestors should refer to these
documents for information regarding important aidd@l considerations.

Fund documents may impose reasonable restrictiomsvesting in certain securities,
types of securities, or industry sectors.

Our investment recommendations are not limitechipspecific product or service
offered by a broker dealer or insurance companyéhdenerally include
recommendations in the following sectors:

e Precious metals
e Industrial metals
* Energy minerals



We focus primarily on publicly and privately tradsahall and micro capitalization
companies within the above-listed industries. @l@ortfolio investments are expected
to be geographically diverse and consist of betwkrand 50 investments. We may also
invest in preferred stock, convertible securitigarrants, options, and securities of U.S.
and non-U.S. issuers.

Item 5. Fees and Compensation

We charge the Funds an annual fee of 1.50% of@éhassets under management with
respect to each partner, as well as an incentigeation equal to 20% of net profits of
each partner, calculated on an annual basis andtadjfor unrecovered losses incurred
by each partner.

Fees in General

Generally, pursuant to client instructions and emmswe will directly debit their
custodial accounts.

Fees are billed in advance, at the beginning df gaarter, based upon the billable
balance on the last day of the previous calendarteu pro-rated for additions and
withdrawals.

Fees and account minimums for all services aretraae based upon certain criteria
(i.e. anticipated future earning capacity, antitgpafuture additional assets, dollar
amount of assets to be managed, related accogntsyrg composition, negotiations with
client, etc.). Therefore, some investors in thedsumay pay more or less than other
investors for the same management services, depgridr example, on subscription
date, number of related accounts or total investsets managed by us. Discounts, not
generally available to our advisory clients or fundestors may be offered to family
members and friends. At our discretion, we maywwar reduce the Funds’ advisory fee
and/or incentive allocation with respect to anytipeair.

We may group certain related investor accountshfepurposes of determining the
account size and/or annualized fee.

Under no circumstances will we earn fees in exoé$4,200 more than six months in
advance of services rendered.

Account Termination

Clients will have a period of five (5) business gl&iypm the date of signing the
agreement to unconditionally rescind the agreeraedtreceive a full refund of all fees.
Thereatfter, termination provision are governed &gheFund’s offering documents and/or
advisory agreements executed with our firm andcglpi require a 90-day advance
notice by any party seeking termination or withdahwUpon termination of any account,
any unearned fees through the date of terminafidimecaccount fees will be refunded to



the client. In the event of a withdrawal by a bied partner other than at quarter-end, we
will pro-rate the management fee for the quarteriasue a rebate to the partner.

ETF Fees and Expenses: All fees paid to our firmrfeestment advisory services are
separate and distinct from the fees and expensegeathby ETFs to their shareholders.
These fees and expenses are described in each fundpectus. These fees will
generally include a management fee, other fundresgee and a possible distribution
fee. A client could invest in an ETF directly, ot the services of our firm. In that
case, the client would not receive the servicesigeal by us which are designed,
among other things, to assist the client in deteimgiwhich ETFs are most appropriate
to each client's financial condition and objectivégcordingly, the client should
review both the fees charged by ETFs and the fesged by us to fully understand
the total amount of fees to be paid by the cliert & thereby evaluate the advisory
services being provided.

Brokerage and Custodian Fees

In addition to advisory fees paid to our firm, dli¢ will also be responsible for all
transaction, brokerage, and custodian fees incumed part of their account
management. Please see Item 12 of this Brochunenfwortant disclosures regarding
our brokerage practices.

Side Letters:

GRP has and may in the future, waive or modifytémms of investment for certain large
or strategic investors, in side letters or otheewis its sole discretion, including but not
necessarily limited to, a waiver or lowering of M@ement Fees, a waiver or lowering of
the Incentive Allocation, preferential redemptioghts, “Key Man” event provisions,
“Most Favored Nation” status and/or increased fpansncy or reporting.

Item 6. Performance-Based Fees and Side-By-Side Magement

As we disclosed in Item 5 of this Brochure, oumfiaccepts a performance-based fee
from the Funds. Such a performance-based fedaslated based on a share of capital
gains on or capital appreciation of the assete®funds. To qualify for a performance-
based fee arrangement, a client (or Fund inveasoapplicable) must either demonstrate
a net worth of at least $2,000,000 or must haveaat $1,000,000 under management
immediately after entering into a management ages¢nvith us.

Clients should be aware that performance-basedrfaeagement may create an incentive
for us to recommend investments which may be niskienore speculative than those
which would be recommended under a different feengrement. Furthermore, since
our clients may have different fee structures,udeig different management fees,
different performance allocations, different highter marks, different redemption
provisions, and/or different hurdles, we may haveénaentive to favor those accounts
which result in the payment of the highest total e our firm at a particular point in



time. Since we endeavor at all times to put therast of our clients first as part of our
fiduciary duty as a registered investment advisertake the following steps to address
these conflicts:

1. We disclose to clients the existence of all mateoaflicts of interest, including
the potential for our firm and its employees tone@ore compensation from
certain advisory clients;

2. We collect, maintain and document accurate, cora@etl relevant client
background information, including the client’s fima@al goals, objectives and risk
tolerance;

3. Our management conducts regular reviews of eaehtaiccount to verify that all
recommendations made to a client are suitableg@liant’s needs and
circumstances;

4. We have implemented policies and procedures forafai consistent allocation of
investment opportunities among all client accounts;

5. We periodically compare holdings and performancallciccounts with similar
strategies to identify significant performance dispes indicative of possible
favorable treatment;

6. We periodically review trading frequency and pditfaurnover rates to identify
possible patterns of “window dressing,” “portfotiburning,” or any intent to
manipulate trading to boost performance near therteg period; and

7. We educate our employees regarding the responigibibf a fiduciary, including
the need for having a reasonable and independsi# foa the investment advice
provided to clients and equitable treatment otkdints, regardless of the fee
arrangement.

We will only charge performance-based fees in ataace with the provisions of Rule
205-3 of the Investment Advisers Act of 1940 an@foplicable state regulations. These
fees will not be offered to any client residingaiistate in which such fees are prohibited.

The client must understand the performance-based fee method of compensation and its
risks prior to entering into a management contract with us.

Item 7. Types of Clients

Our firm currently only provides advisory servidgeshe Funds.

Normally, the minimum investment in the Funds ranfyjem $1,000,000 to $5,000,000.
Specific requirements are stated in each fundigpeiplacement memorandum and/or

offering documents.

Item 8. Methods of Analysis, Investment Strategieand Risk of Loss

We primarily use fundamental analysis to determiheh securities to buy, sell or hold:

Consequently, we attempt to measure the intrinsigevof a security by looking at
economic and financial factors (including the oWlesaonomy, industry conditions, and



the financial condition and management of the camgpiself) to determine if the
company is underpriced (indication it may be a gt to buy) or overpriced
(indicating it may be time to sell).

Fundamental analysis does not attempt to anticipatet movements. This presents a
potential risk, as the price of a security can moper down along with the overall
market regardless of the economic and financidbfaconsidered in evaluating the
stock.

Risks for all forms of analysis: Our securitieslgsis method relies on the assumption
that the companies whose securities we purchaseeahthe rating agencies that review
these securities, and other publicly-available sesiof information about these
securities, are providing accurate and unbiaseal dathile we are alert to indications
that data may be incorrect, there is always athakour analysis may be compromised
by inaccurate or misleading information.

Our firm primarily employs a long-term strategyitigplement investment advice given to
clients: The typical investment horizon is thredive years. A risk in a long-term
purchase strategy is that, by holding the sectoityhis length of time, we may not take
advantages of short-term gains that could be @ita#tto a client. Moreover, if our
predictions are incorrect, a security may declimargly in value before we make the
decision to sell.

Additionally, we may employ the following strategjevhere appropriate:

Short-term purchases: At times, for long/shordsirwe may also purchase securities

with the idea of selling them within a relativelyast time (typically a year or less). We
do this in an attempt to take advantage of conalitihat we believe will soon result in a
price swing in the securities we purchase.

A risk in a short-term purchase strategy is tHadusd the anticipated price swing not
materialize, we are left with the option of haven¢png-term investment in a security that
was designed to be a short-term purchase, or paltgriaking a loss. In addition, this
strategy involves more frequent trading than dolesger-term strategy, and will result

in increased brokerage and other transaction-cetadsts, as well as less favorable tax
treatment of short-term capital gains.

Trading: Infrequently, we purchase securities itk idea of selling them very quickly
(typically within 30 days or less). We do thisan attempt to take advantage of our
predictions of brief price swings.

A risk in a short-term purchase is the potentialsiodden losses if the anticipated price
swing does not materialize. Moreover, should thigcgated price swing not

materialize, we are left with the option of havea¢png-term investment in a security that
was designed to be a short-term purchase, or paltgriaking a loss. In addition, this
strategy involves more frequent trading than dolesger-term strategy, and will result



in increased brokerage and other transaction-cetadsts, as well as less favorable tax
treatment of short-term capital gains.

Short sales: We borrow shares of a stock for pawtfolio from someone who owns the
stock on a promise to replace the shares on aefdiate at a certain price. We then sell
the shares we have borrowed. On the agreed-uporefdate, we buy the same stock
and return the shares to the original owner. Waga in short selling based on our
determination that the stock will go down in pradfeer we have borrowed the shares. If
the stock has gone down since we purchased thessfram the original owner, we keep
the difference.

One risk in selling short is that losses are thiaaky unlimited; we are obligated to
repurchase the stock no matter how much the paseclimbed. In addition, even if we
are correct in determining that the price of alstodl decline, we run the risk of
incorrectly determining when the decline will tgdace. Short selling may not be
appropriate in times of inflation, as prices majuatupwards regardless of the value of
the stock.

Margin transactions: We will purchase stocks fouryportfolio with money borrowed
from your brokerage account. This allows you techase more stock than you would be
able to with your available cash, and allows ugumhase stock without selling other
holdings.

A risk in margin trading is that, in volatile matkesecurities prices can fall very quickly.
If the value of the securities in your account nsinchat you owe the broker falls below a
certain level, the broker will issue a “margin tatind you will be required to sell your
position in the security purchased on margin ormdde cash to the account. In some
circumstances, you may lose more money than y@inaily invested.

Clients should understand that investing in any securitiesinvolves a risk of loss of
both income and principal.

Item 9. Disciplinary Information

Our firm has no reportable disciplinary eventsistibse.

Item 10. Other Financial Industry Activities and Affiliations

As was previously stated, our firm serves as theeG# Partner or Manager to the Funds.

Item 11. Code of Ethics, Participation in Client Tmansactions and Personal
Trading

Code of Ethics Disclosure




Our firm has adopted a Code of Ethics which set floigh ethical standards of business
conduct that we require of our employees, includiagnpliance with applicable federal
securities laws. Our Code of Ethics includes pesi@and procedures for the review of
guarterly securities transactions reports as veelhéial and annual securities holdings
reports that must be submitted by the firm’s acpegsons. Among other things, our
Code of Ethics also requires the prior approvarof acquisition of securities in a

limited offering (e.g., private placement) or artial public offering. Our code provides
for oversight, enforcement and recordkeeping prons A copy of our Code of Ethics

is available to our advisory clients and prospectiients upon request to John A.
Kanellitsas, Chief Compliance Officer, at the fisygrincipal office address.

Our firm or individuals associated with our firm ynauy or sell securities identical to
those recommended to or purchased for customethdorpersonal accounts. In
addition, any related person(s) may have an intergsosition in a certain security(ies)
which may also be recommended to a client. Thastpre results in a potential conflict
of interest, as we may have an incentive to maatputhe timing of such purchases to
obtain a better price or more favorable allocatrorare cases of limited availability.

To mitigate these potential conflicts of interestl@nsure the fulfillment of our fiduciary
responsibilities, we have established the followiesgrictions:

1. No principal or employee of our firm may buy orlsacurities for their personal
portfolio(s) where their decision is substantialBrived, in whole or in part, by
reason of his or her employment unless the infaonas also available to the
investing public on reasonable inquiry. No printipaemployee of our firm may
prefer his or her own interest to that of the aoisclient;

2. ltis the expressed policy of our firm that no peremployed by us may purchase
or sell any security prior to a transaction(s) gamplemented for an advisory
account, and therefore, preventing such employees benefiting from
transactions placed on behalf of advisory accounts;

3. We maintain a list of all securities holdings far dirm and anyone associated
with this advisory practice with access to advisagommendations. These
holdings are reviewed on a regular basis by ourmptiamce staff;

4. We emphasize the unrestricted right of the clierdtdcline to implement any
advice rendered, except in situations where oor & granted discretionary
authority.

5. All of our principals and employees must act inadance with all applicable
Federal and State regulations governing registergzstment advisory practices.

6. Any individual not in observance of the above mayshbject to termination.

Certain principals and/or employees of our firmchiebard positions with companies in

10



which the Funds are invested or may invest in thré. This creates a significant risk
because in their capacities as board members, iindisaluals may become aware of
certain confidential information not available hetrest of the investing public. The risk
of insider trading is further increased by the taett these individuals may have made
personal investments in the Funds and thus, haugharent incentive to use non-public
information for personal gain or to favor fundsahich they have the most ownership.
Furthermore, we may not be able to buy or sellaoeigecurities for client accounts if we
become privy to confidential, non-public informatias the result of these board
memberships, potentially limiting the liquidity sedemption rights of our funds. To
address these risks, we have established, maentdienforce written policies and
procedures designed to prevent the misuse of rahtemn-public information by our
principals and employees. We enlist the assistandeopinion of outside counsel for
any situations where information obtained by oaffshay be deemed material and non-
public. As described in Item 6 of this Brochures ave implemented policies and
procedures for fair and consistent allocation gestment opportunities among all client
accounts.

Item 12. Brokerage Practices

We endeavor to select those brokers or dealersdwiiitprovide the best services at the
lowest prices and commission rates possible. Thsorebleness of commissions is based
on the broker's ability to provide professionalvsmss, competitive commission rates,
research and other services which will help usravigling investment management
services to clients.

Research and Other Soft Dollar Benefits

Consistent with obtaining best execution for clggnte may direct brokerage transactions
for clients' portfolios to broker who provide resgaand execution services to our firm.
Such services include:

* Analyses or reports concerning issuers, industsiesyrities, economic factors
and trends, portfolio strategy, and the performasfceccounts;

* Reports concerning interrelated political and ecoiedactors;

» Access to research analysts;

* Research-related seminars or conferences;

» Software that provides analyses of securities plood and assists with pre- and
post-trade analytics, clearance, settlement antbdys

» Corporate governance research;

» Data services providing stock quotes, last saleepritrading volumes; and

» Software that provides order routing and algorithirading strategies
capabilities.

These services are typically of the type describeslection 28(e) of the Securities

Exchange Act of 1934 and are designed to augmerdwen internal research and
investment strategy capabilities. This may be deitleout prior agreement or
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understanding by the client and at our sole digmretWe do not attempt to put a specific
dollar value on the services rendered or to alltae relative costs or benefits of those
services among clients, believing that the researcheceive will help our firm to fulfill

its overall duty to its clients. We may not useleparticular research service, however,
to service each client. As a result, a client may lprokerage commissions that are used,
in part, to purchase research services that arassat to benefit that specific client.
Brokers selected by us may be paid commissionsffecting transactions for our clients
that exceed the amounts other brokers would haargel for effecting these
transactions if we determine in good faith thathsamounts are reasonable in relation to
the value of the brokerage and/or research serpicesded by those broker, viewed
either in terms of a particular transaction or overall duty of best execution.

Certain items obtainable with soft dollars may betused exclusively for either
execution or research services. The cost of sucketiruse” products or services will be
fairly allocated and we will make a good faith etfto determine the percentage of such
products or services which may be considered astment research. The portions of the
costs attributable to non-research usage of sumdtupts or services is paid by our firm to
the broker in accordance with the provisions oftisac28(e) of the Securities Exchange
Act of 1934.

Fund formation documents also allow us to desigoatin expenses associated with
their management as Fund expenses. These expeagésclude administrator costs,
accounting, audit, legal and other professionakegps, organizational expenses,
technology and technology-related services, hareaad software, all research and
investment expenses and all other costs incurredeauting securities transactions.
Even though some of these Fund expenses are oofdide Section 28(e) safe-harbor,
we may utilize generated soft-dollar credits to faaythem.

Clients should understand that when we use clisvkdsage commission, markups, or
markdowns to obtain research or other productemices, as described above, our firm
receives a benefit because it does not have taipeodr pay for this research, products,
or services. Therefore, we may have an incentivaetect or recommend a broker based
on our interest in receiving the research or ofineducts or services, rather than on our
clients’ interest in receiving most favorable exemu Moreover, we have an incentive
to classify certain expenses as Fund expensegs thtregeneral overhead expenses of
our firm. Since these incentives result in comdliof interest for our firm, we have
adopted the following policies and procedures toitoo and mitigate the conflict:

1. Unless expenses are classified as Fund expensesendient commissions to
pay for eligible services only, as defined in Sat28(e) and subsequent
regulatory and industry guidance,;

2. We conduct periodic analysis of volume of transatdisent to each approved
broker along with the competitiveness of the consiois schedules of each such
broker;

3. We periodically evaluate the usefulness of servieesived from brokers in
relation to the amount of commissions directedatthebroker;
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4. We monitor any “mixed-use” services received aneeldeveloped a procedure
for equitable allocation between soft and harda¥elpaid for such services; and

5. We carefully monitor expense classification to eaghat our firm’s management
expenses and Fund expenses are allocated in ancerdéh the provisions of
Fund formation documents.

Directed Brokerage

If a client, when undertaking an advisory relatiipswvith our firm, already has a pre-
established relationship with a broker and instwst to execute all transactions through
that broker, it should be understood that undesalmrcumstances, we will not have the
authority to negotiate commissions, obtain volunsealints and best execution may not
be achieved. In addition, under these circumstaaaisparity in commission charges
may exist between the commissions charged to etlests since our firm may not be
able to aggregate orders to reduce transactios ooshe client may receive less
favorable prices.

Trade Aggregation

We typically aggregate client trades when doingssadvantageous to our clients.
Mostly, we will batch client transactions to receiwolume discounts and to obtain better
and more uniform pricing across client accountsve determine that aggregation of
trades in a certain situation will be beneficiabtar clients, transactions will be averaged
as to price and will be allocated among our clieémgsroportion to the purchase and sale
orders placed form each client account on any gilan Any exceptions from the pro-
rata allocation procedure will be carefully expkdrand documented. Such exceptions
may occur due to varying cash availability acrassoants, divergent investment
objectives and existing concentrations, tax comaitns, investment restrictions,
performance relative to the applicable benchmagkiopmance relative to other accounts
in the same strategy, and desire to avoid “odd’I¢as amount of a security that is less
than the normal unit of trading for that particusacurity).

ltem 13. Review of Accounts

Our Investment Committee under the supervisionedr@e Ireland, Chief Investment
Officer, will continuously monitor the underlyingasurities in client accounts and
perform at least monthly reviews of account holdify all clients. Fund positions will
be reviewed in the overall context of the Fundi&stment objectives and guidelines.
Geopolitical and macroeconomic specific events trigger more frequent reviews.

In addition to the monthly statements and confiraret of transactions that clients
receive from their broker dealer, they will alseewe monthly unaudited reports in
accordance with the operating agreements and dgfelacuments of the particular fund.

All of the Funds’ limited partners will receive, ason as practicable after the end of each
taxable year (or as otherwise required by law)uahreports containing financial

13



statements audited by the Funds’ independent agditowell as such tax information as
is necessary for each limited partner to completerfal and state income tax or
information returns, along with any other tax imf@tion required by law. The General
Partner selects the Funds’ independent auditats sole discretion.

Item 14. Client Referrals and Other Compensation

Other than that already described in this Brochowe firm does not receive any
additional compensation from third parties for pdavg investment advice to its clients
and does not compensate anyone for client referrals

Item 15. Custody

Custody is defined as any legal or actual abilytyobr firm to access client funds or
securities. Since all client funds and securiiesmaintained with a qualified custodian,
we don’t take physical possession of client assetswever, under the current SEC rules,
our firm is deemed to have constructive custodglieht assets. Therefore, we urge all
of our management clients to carefully review aadhpare their quarterly reviews of
account holdings and/or performance results reddiem us to those they receive from
their custodian. Should you notice any discrepas@lease notify us and/or your
custodian as soon as possible.

[tem 16. Investment Discretion

We are granted discretionary authority in the rafwrganizational and offering documents
of the Funds to determine which securities andam@unts of securities that are to be
bought or sold for the Funds.

Should the client wish to impose reasonable linateg on this discretionary authority,
such limitations shall be included in this writt@wthority statement. Clients may
change/amend these limitations as desired. Suendments must be submitted to us by
the client in writing.

Item 17. Voting Client Securities

The Funds may elect to delegate their proxy voupority to us. Alternatively, the
Funds may, at their election, choose to receivgipsarelated to their own accounts, in
which case we may consult with the Funds as regdegWith respect to ERISA
accounts, we will vote proxies unless the plan doenis specifically reserve the plan
sponsor’s right to vote proxies). Since all fumdxpes are voted in bulk, investors
cannot instruct us as to how to vote a particutaxy

When we have discretion to vote proxies for thedsyumve will vote those
proxies in the best interests of the Funds andccaor@ance our established policies and
procedures. Our firm will retain all proxy votingpoks and records for the requisite
period of time, including a copy of each proxy staént received, a record of each vote
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cast, a copy of any document created by us thatweasrial to making a decision how to
vote proxies, and a copy of each written requesinformation on how the adviser voted
proxies. If our firm has a conflict of interest voting a particular action, we will take
necessary and appropriate steps to eliminate thiatpwhich may include (i) removing
a particular individual from the voting process) @isclosing the matter to the board of
directors, if any, of the applicable Fund and atiteg such board’s consent or direction,
or (iif) suggesting to the board of directors, myathat such board hire a third party to
make a determination on how to vote a particulaxyyror (iv) abstaining from voting a
particular action.

The Funds and their investors may obtain a copuottomplete proxy voting policies
and procedures by contacting John A. Kanellitsesctly. Investors may request, in
writing, information on how fund proxies were votéidany investor requests a copy of
our complete proxy policies and procedures or h@wated proxies for the Funds, we
will promptly provide such information to the inves

We will neither advise nor act on behalf of theenti in legal proceedings involving
companies whose securities are held in the cli@dtount(s), including, but not limited
to, the filing of “Proofs of Claim” in class actiosettlements. If desired, clients may
direct us to transmit copies of class action nesticethe client or a third party. Upon such
direction, we will make commercially reasonableod to forward such notices in a
timely manner.

[tem 18. Financial Information

Under no circumstances will we earn fees in exoé$4,200 more than six months in
advance of services rendered.
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This brochure supplement provides information aboutGeorge Ireland that supplements the
Geologic Resource Partners LLC brochure. You shodlhave received a copy of that
brochure. Please contact John A. Kanellitsas, CHi€ompliance Officer, if you did not
receive our brochure or if you have any questionskeut the contents of this supplement.
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Item 2. Educational Background and Business Experiee

George Ring Ireland, Principal, Chief Investmenti€af

Year of Birth: 1956
Education:

Mr. Ireland graduated from the University of Michigwith a BS degree from the School
of Natural Resources in 1980

Business Background:

Chief Investment Officer, Geologic Resource PadndrC from 5/2004 to present
General Partner, Ring Partners, LP from 2000 tat200

Analyst, Knott Partners, LP from 1991 to 2000

Board Member, Merrill & Ring, Inc. from 1986 togsent

Item 3. Disciplinary Information

Mr. Ireland does not have any history of disciplinavents.

ltem 4. Other Business Activities

Mr. Ireland serves as a Board Member of Merrill && Inc., a private timber company
in the United States.

Item 5. Additional Compensation

Mr. Ireland does not receive any additional comp#oa from third parties for providing
investment advice to its clients and does not corsgie anyone for client referrals.

Item 6. Supervision

As the majority owner of GRP, George Ireland ipoesible for overall employee
supervision, general business strategy of the tine formulation and monitoring of
investment advice offered to clients, documentatibmvestment meetings, oversight of
all material investment policy changes, and condgaif periodic testing to ensure that
client objectives and mandates are being met.cdndebe reached at (617) 424-9900.
John A. Kanellitsas, Chief Compliance Officer,@sponsible for the implementation and
monitoring of GRP’s compliance program, includihg tollection and review of all

17



employee personal securities transactions on deglyabasis. Mr. Kanellitsas’ personal
securities transactions are reviewed on a quarbasyjs by other executives of GRP.
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Part 2B of Form ADV: Brochure Supplement

John A. Kanellitsas
535 Boylston Street
Boston, MA 02116

Telephone: (617) 424-9900
Geologic Resource Partners LLC
535 Boylston Street

Boston, MA 02116

Telephone: (617) 424-9900

02/07/2013

This brochure supplement provides information aboutJohn A. Kanellitsas that
supplements the Geologic Resource Partners LLC brbare. You should have received a
copy of that brochure. Please contact John A. Katigsas, Chief Compliance Officer, if you

did not receive our brochure or if you have any qustions about the contents of this
supplement.

19



Item 2. Educational Background and Business Experiee

John A. Kanellitsas, Principal, Chief Operatingi€df & Chief Compliance Officer

Year of Birth: 1961

Education:

Mr. Kanellitsas graduated from Michigan State Unsity with a BS degree in
Mechanical Engineering in 1984 and from UniversityCalifornia at Los Angeles with
an MBA in 1989.

Business Background:

Chief Operating Officer & Chief Compliance Offic&gologic Resource Partners LLC
from 5/2004 to present

Investment Adviser, Sun Valley Gold from 2002 t®20

Executive Director and Principal, Equity Capital idets Department and Institutional
Equity Division, Morgan Stanley & Co. from 19901699

Board Member, Kiska Metals Corporation (formerlyo@gormatics) from 07/2008 to
present

Item 3. Disciplinary Information

Mr. Kanellitsas does not have any history of discgry events.

Item 4. Other Business Activities

Mr. Kanellitsas serves as a Board Member of Kisladis Corporation., a Canadian
publicly listed international minerals exploratioompany. He may spend up to 10% of
his time on this non-advisory activity.

Item 5. Additional Compensation

Mr. Kanellitsas does not receive any additional pensation from third parties for
providing investment advice to its clients and doescompensate anyone for client

referrals.

Item 6. Supervision
As the majority owner of GRP, George Ireland ipoesible for overall employee

supervision, general business strategy of the fine formulation and monitoring of
investment advice offered to clients, documentatibmvestment meetings, oversight of
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all material investment policy changes, and condgaif periodic testing to ensure that
client objectives and mandates are being met.candebe reached at (617) 424-9900.
John A. Kanellitsas, Chief Compliance Officer,@sponsible for the implementation and
monitoring of GRP’s compliance program, includihg tollection and review of all
employee personal securities transactions on deglyabasis. Mr. Kanellitsas’ personal
securities transactions are reviewed on a quarbasyjs by other executives of GRP.

21



