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	Text1: April 27, 2012
 
This brochure contains information about the qualifications and business practices of Petroff Institutional. If you have questions regarding this information please contact us with the information below. The information in this brochure has not been approved or verified by the US Securities and Exchange Commission or any state securities authority. Additional information about Petroff Institutional is also available at:
 
www.advisorinfo.sec.gov
 
 
Business Name & Address
 
Petroff Institutional LLC
11527 Durland Ave NE
Seattle Washington, 98125
 
Contact information
 
Eric Petroff
206-453-3101
eric@petroffinstitutional.com
 
www.petroffinstitutional.com
 
 
 
	Text2: This is the initial filing; section is non-applicable.
	Text3:  
The following pages have information pertinent to anyone reviewing the services of Petroff Institutional.
 
Page 1: Firm Overview
Page 4: Advisory Business
Page 5: Fees & Compensation
Page 6: Performance based fees
Page 7: Types of Clients
Page 8: Methods of Analysis, Investment Strategies, and Risk of Loss
Page 11: Code of Ethics
Page 12: Brokerage Practices (none)
Page 13: Review of accounts
Page 14: Client referrals and other compensation
Page 15: Custody
Page 16: Investment Discretion
Page 19: Qualification of key persons
	Text4: Petroff Institutional was founded in February 2012 and is a limited liability company owned 100% by Eric Petroff.
 
Petroff Institutional is a boutique institutional consulting firm offering a variety of services to investment managers and plan sponsors. We focus on providing highly sophisticated research consultation, custom publications and research, outsourced staffing, and discretionary consulting services. We specialize in adding value through macroeconomic and financial markets research, and the implications thereof to institutional assets and their overseeing fiduciaries. We currently have no discretionary assets under management. 
 
 
 
	Text5: Petroff Institutional will receive compensation in the following ways:
 
1. Subscription fees to periodic online research publications
2. Discretionary consulting services are provided at a fee of 20 basis points on assets per annum, with a minimum fee of fifty thousand dollars
3. Hard dollar fees for custom research and publications that are subject to negotiation basis on the scope the services proposed; fees can be based on assets raised for custom marketing services.
 
We receive no fees related to brokerage or soft dollar activities.
 
	Text6: No performance based fees are part of our standard fee proposal. We will entertain such fees upon specific client request.
	Text7: We provide advice broadly to institutional plan sponsors, ultra high net worth individuals, and investment managers.
	Text8: We make strategic asset allocation and investment decisions based on the following beliefs:
 
Macroeconomic and capital markets conditions are inextricably intertwined
A macroeconomic opinion is necessary when assessing market betas (or asset class opportunities)
 
Valuations drive returns
All forecasts must be based on current and prospective valuations, not historic returns
 
Financial theory plays out over time
You need a theoretical framework through which to view asset classes
 
Portfolio strategy starts with a top down view of the world
Collect and process information through this prism 
 
Outliers and opportunities are one in the same
Formulate opinions based on a mosaic of technical and subjective factors
 
 
	Text9: None. No member of Petroff Institutional has ever been involved in any material legal actions related to the securities or investment industry.
	Text10: None
	Text11: Petroff Institutional follows the CFA Code of Ethics.
	Text12: We do not engage in any brokerage practices or soft dollar activities. Our primary business is consulting services.
	Text13: Client accounts will be reviewed internally on at least a monthly basis with respect to being appropriately allocated amongst asset classes and investment managers, but perhaps more often depending on the occurrence of significant market events that present opportunities to reallocate.
 
Written reviews will be provided on a quarterly basis.
	Text14: We have no client referral or other compensation relationships.
	Text15: We do not take custody of client assets
	Text16: We will take limited discretion over client assets. Specifically this means the client will authorize us to make trades and transfer assets within their accounts, but not to withdraw funds. Procedures in this regard depend on the custodian/brokerage firm in question and specific client legal needs.
	Text17: We do not vote proxies.
	Text18: Non-applicable
	Text19: The firm’s founder, Eric Petroff, CFA, FRM, CAIA, has well over a decade of institutional consulting experience across virtually all client types having served relationships as a Senior Consultant for Hammond Associates for eight years and as a Director of Research and Chief Strategist at Wurts & Associates for more than three years.
 
Over the years Eric published numerous research pieces specializing in top down and theoretical thinking applied to economics, capital markets, investment managers, and alternative investments. He has spoken on such topics frequently at industry conferences, has published professionally on dozens of occasions, and served as the President of the St. Louis CFA Society. Alongside various industry accreditations, his academic credentials include bachelors degrees in Economics and Russian, as well as an MBA with an emphasis on Finance.
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