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This brochure provides information about the qualifications and business practices of 
Frontenac Company LLC (“Frontenac”).  If you have questions about the contents of this 
brochure, please contact us at (312) 368-0044 and/or jsilverman@frontenac.com.  The 
information in this brochure has not been approved or verified by the United States 
Securities and Exchange Commission (the “SEC”) or by any state securities authority. 
 
Additional information about Frontenac also is available on the SEC’s website at 
www.adviserinfo.sec.gov 
 
Frontenac is an investment adviser registered with the SEC.  Registration with the SEC or 
any state securities authority does not imply a certain level of skill or training. 
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SUMMARY OF MATERIAL CHANGES – ITEM 2 
 

On July 28, 2010, the United States Securities and Exchange Commission (the “SEC”) published 
“Amendments to Form ADV” which amends the disclosure document that Frontenac provides to 
clients as required by SEC Rules.  This Brochure dated February 13, 2012 is a new document 
prepared according to the SEC’s new requirements and rules.  

In the future, this Item 2 will discuss only specific material changes that are made to the 
Brochure and provide a summary of such changes, and will also reference the date of 
Frontenac’s last annual update of its Brochure. 

Pursuant to new SEC Rules, Frontenac will provide a summary of any material changes to this 
and subsequent Brochures within 120 days of the close of its businesses’ fiscal year.  Frontenac 
may further provide other ongoing disclosure information about material changes as necessary. 

Frontenac will provide a new Brochure as necessary based on changes or new information, at 
any time, without charge. 

Currently, Frontenac’s Brochure may be requested by contacting Jeremy Silverman, Chief 
Compliance Officer at (312) 368-0044 or jsilverman@frontenac.com. 

Additional information about Frontenac is also available via the SEC’s website 
www.adviserinfo.sec.gov.  The SEC’s website also provides information about persons affiliated 
with Frontenac who are registered, or are required to be registered, as investment adviser 
representatives of Frontenac. 
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FORM ADV PART 2A 

 

Advisory Business – Item 4 

Description of Registrant – Item 4.A 

Frontenac is a Chicago-based private equity firm founded in 1971.  Frontenac is owned and led 
by its five Managing Directors.   

Accompanying this Brochure as Form ADV Part 2B is Frontenac’s Brochure Supplement for 
certain of Frontenac’s “supervised persons,” as such term is defined in SEC rules (i.e., 
Frontenac’s principals, employees and others subject to Frontenac’s supervision and control). 

Advisory Services Offered – Item 4.B 

Frontenac’s advisory services consist of acting as the investment manager for a number of 
private equity funds (each a “Client Fund”).  Investors in the Client Funds are primarily 
sophisticated, private, taxable investors including high net worth individuals and family office 
vehicles, corporations, funds of funds vehicles, foundations, trusts, and pension plans (both 
public and private).  Of the six Client Funds for which Frontenac serves as investment manager, 
one fund is in final liquidation phase and Frontenac’s advisory activities with respect to this fund 
are limited to making final disposition decisions.  
In managing the assets of the Client Funds, Frontenac’s longstanding investment focus is on 
U.S.-based companies in the lower middle market, with initial transaction values of under $200 
million.  Most companies in this market are family or founder owned.  Frontenac matches 
outstanding and proven operating executives with attractive, profitable, mid-sized businesses, 
and provides the support and capital base necessary to build value.  The end-markets where 
Frontenac has particular expertise include business services, healthcare services, commercial and 
industrial services, food and consumer, and technology-enabled business solutions. 

Tailored Services – Item 4.C 

The services rendered by Frontenac to each Client Fund are dependent upon the investment 
objectives of the respective Client Fund and are set forth in the private offering memoranda, 
limited partnership agreement, investment advisory agreement and/or other governing documents 
of the relevant Client Fund (collectively, the “Governing Documents”).  Frontenac’s investment 
advice and investment authority is tailored and limited to that which is permitted under each 
Client Fund’s Governing Documents. 

Wrap Fee Programs – Item 4.D 

Given the nature of its advisory services, Frontenac does not participate in wrap fee programs. 

Client Assets Registrant Manages – Item 4.E 
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As of December 31, 2011, Frontenac manages Client Fund assets of approximately $556 million 
on a discretionary basis.  Frontenac does not manage any Client Fund assets on a non-
discretionary basis.  
Fees and Compensation – Item 5 

Registrant’s Fees and Compensation – Item 5.A 

Fee and compensation arrangements are set forth in each Client Fund’s Governing Documents.  
In general, Frontenac is compensated with a 2% management fee based on assets managed (i.e., 
excluding uncalled commitments) for five of its Client Funds; the remaining Client Fund no 
longer pays management fees.  Frontenac is compensated with a 20% carried interest for five of 
its Client Funds.  Any negotiated exceptions to the terms set forth in a Client Fund’s Governing 
Documents are fully documented. 

Deductions – Item 5.B 

Management fees, if applicable, are deducted from Client Fund’s assets.  Fees are usually 
payable quarterly in advance or as otherwise negotiated. 

Expenses – Item 5.C 

Specific information regarding applicable fees and expenses is set forth in each Client Fund’s 
Governing Documents. Client Funds may incur additional fees and expenses payable to 
Frontenac or third parties in addition to those set forth above, depending upon the nature of the 
advisory services.  For example, Frontenac may retain certain transaction fees, breakup fees, 
directors’ fees, management fees, monitoring fees, and financial consulting fees, as disclosed in a 
Client Fund’s Governing Documents.   

Advance Payment of Fees – Item 5.D 

Client Funds pay non-refundable management fees (if applicable) at the beginning of each 
quarter.  Given the long-term nature of an investment in a private equity fund, there are 
constraints on investor withdrawals and, therefore, the situation rarely arises where an investor 
will exit the Client Fund before the end of a billing period in which management fees were 
charged in advance. 

Sales Compensation – Item 5.E 

Neither Frontenac nor any of its supervised persons accepts compensation for the sale of 
securities or other investment products. 

Performance-Based Fees and Side-By-Side Management – Item 6 

Frontenac receives a 20% carried interest in five Client Funds.  The other Client Fund managed 
by Frontenac does not pay a carried interest. 

Frontenac believes that the long-term nature of its investments in portfolio companies in 
conjunction with the use of a carried interest serves to align its interests with those of its Client 
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Funds and the investors therein.  In addition, any potential conflict that may be created by the 
fact that certain Frontenac-managed Client Funds pay a carried interest while others do not is 
mitigated by the fact that the only Client Fund that does not pay a carried interest is a “side-by-
side” Client Fund and therefore is not disadvantaged by the fact that it pays no carried interest.   

Types of Clients – Item 7 

Frontenac’s only clients are privately offered Client Funds formed by the firm.  For details of 
these Client Funds, see Item 10 below. 

Investors in Frontenac Client Funds include high net worth individuals and family office 
vehicles, corporations, fund of funds vehicles, foundations and trusts, and public and private 
pension plans.  The requirements for investing in a Client Fund are set forth in its Governing 
Documents.  

Methods of Analysis, Investment Strategies and Risk of Loss – Item 8 

Methods of Analysis and Investment Strategies – Item 8.A 

Frontenac primarily invests through its CEO1ST investment strategy.  The objective is to build 
enduring companies by recruiting superior operating executives (to serve as the Chairman, CEO 
or both), identifying and acquiring companies in partnership with them, and subsequently, 
executing plans that result in substantial growth in company size and value.  Frontenac is lead or 
sponsoring investor in all instances (and nearly always the first institutional owner) and works to 
align equity incentives with management, and develop a strong, engaged board of directors.  
Frontenac manages risk by applying both an operating perspective and close oversight 
throughout the life of the portfolio company.   

An investment in Frontenac Client Funds involves a high degree of risk.  There can be no 
assurance that the Client Funds will meet their investment objectives or otherwise be able to 
successfully carry out their investment program, and therefore, an investment in a Client Fund 
should be undertaken only by investors whose financial resources are sufficient to enable them to 
bear the loss of all or part of their investment. 

Risk of Loss – Item 8.B 

Investment with Frontenac involves risks not only at the Client Fund level, but also at the 
portfolio investment level, as well as risks inherent to investing in any private equity fund.  Risks 
related to investments include: competition for investments from other entities having similar 
investment objectives; risks from portfolio companies’ ability to manage growth; and risk that 
follow-on investments will be needed by portfolio companies and Frontenac may not have 
sufficient capital to provide the capital.  The ability to exit investments successfully is impacted 
by a number of factors, including general economic conditions, interest rates, interest of strategic 
and financial buyers and cyclical trends.  Projected operating results for portfolio companies 
which are used to determine the appropriate capital structure for each portfolio company are only 
estimates of futures results, and there can be no assurance that these results will be obtained.  
Companies in which Frontenac invests could deteriorate as a result of, among other factors, an 
adverse development in their business, a change in the competitive environment, or an economic 
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downturn.  Generally, Frontenac will invest in equity securities which will be among the most 
junior in a company’s capital structure and thus subject to the greatest risk of loss. 

Risks related to an investment in a private equity fund include investing in unspecified 
investments at the time of the initial investment; no assurance of investment return, as past 
investment performance is not necessarily indicative of future results; absence of operating 
history for each new Client Fund; reliance on Frontenac for structuring, negotiating and 
undertaking and eventually divesting investments.  Frontenac may be unable to find a sufficient 
number of attractive opportunities at appropriate prices to meet its investment objectives.  
Frontenac has established guidelines, which generally limit the amount of capital that may be 
invested by a Client Fund in any single investment in a company to 20% of total commitments 
for three of its Client Funds and 15% of total commitments for two of its Client Funds.  This 
presents a risk as Client Funds will participate in a limited number of investments and at any 
time may hold a few relatively large investments in portfolio companies, the negative 
performance of which could have a material adverse impact on Client Funds.  

Specific Risks of Loss – Item 8.C 

Pursuant to each Client Fund’s Governing Documents, Frontenac invests primarily in equity 
securities of private companies.  The risks inherent in such securities are described in Item 8.B 
above. 

Disciplinary Information – Item 9 

Frontenac has no legal or disciplinary events that are material to an investor’s evaluation of its 
advisory business or integrity of its management. 

Other Financial Industry Activities and Affiliations – Item 10 

Relationships or Arrangements with Related Persons – 10.C 

Frontenac has no relationships or arrangements that are material to its advisory business or its 
Client Funds with related persons except as described below. 

Investment Company or Other Pooled Investment Vehicle 

Frontenac acts as an investment manager to Client Funds.  Such Client Funds are organized as 
limited partnerships whose general partners are affiliates and relying advisers of Frontenac.  
Such affiliated general partners generally will receive the carried interest from the Client Funds, 
as further described in “Fees and Compensation – Item 5” above.   

As of the date of this Brochure, the Client Funds that Frontenac manages are set forth below.  
Additional Client Funds may be organized and offered from time to time.  For more information 
regarding any of these Client Funds, please contact Frontenac.   

Frontenac IX Private Capital Limited Partnership (“Frontenac IX”) – Formed in 2006 to invest in 
mid-sized, family or founder-owned companies with enterprise values of $250 million and 
below. 
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Frontenac IX Private Capital A Limited Partnership – Formed in 2006 to invest pro rata 
alongside Frontenac IX. 

Frontenac IX Private Capital (Cayman) Limited Partnership – Formed in 2008 to invest pro rata 
alongside Frontenac IX.   

Frontenac VIII Limited Partnership (“Frontenac VIII”) – Formed in 2000 to invest in middle 
market companies with enterprise values of $250 million and below.   

Frontenac Masters VIII Limited Partnership – Formed in 2001 to invest pro rata alongside 
Frontenac VIII. 

Frontenac VII Limited Partnership – Formed in 1997 and in liquidation phase. 

Sponsor or Syndicator of Limited Partnerships 

See “Investment Company or Other Pooled Investment Vehicles,” above. 

Code of Ethics, Participation or Interest in Client Transaction and Personal Trading – Item 11 

Description of Code of Ethics – Item 11.A 

Frontenac has adopted a Code of Ethics (the “Code”), pursuant to the rules under the Investment 
Advisers Act of 1940, as amended (the “Advisers Act”).  The Code is based upon the 
fundamental principle that principals and employees of Frontenac owe a fiduciary duty to the 
clients of Frontenac to conduct their affairs, including their personal securities transactions, in 
such manner to avoid (i) serving their own personal interests ahead of clients; (ii) taking 
inappropriate advantage of their position with Frontenac; and (iii) any actual or potential 
conflicts of interest or any abuse of their position of trust and responsibility.   

A copy of the Code will be provided upon request. 

Material Financial Interest in Transactions – Item 11.B 

In the formative stage of a new Client Fund, Frontenac may make an investment as a principal 
and subsequently transfer the investment to the new Client Fund once it is formally established.  
Under such circumstances, the transfer of the investment and terms thereof are subject to the 
approval of the Client Fund’s advisory board.  

Investments in Same Securities – Item 11.C 

Except in the limited circumstance described in Item 11.B, Frontenac, its principals and affiliates 
do not invest in the securities of companies recommended to Client Funds.   

Frontenac may, but is under no obligation to, provide co-investment opportunities to Client 
Funds’ limited partners or other persons, subject to certain restrictions.  These arrangements may 
present Frontenac with a conflict of interest.  In such circumstances, Frontenac’s investment 
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decisions will be governed by its Code of Ethics, as well as other applicable policies and 
procedures of Frontenac. 

Timing of Investments – Item 11.D 

Frontenac may form parallel vehicles whose stated objective is to invest pro rata with a 
particular Client Fund (e.g., Frontenac IX Private Capital A Limited Partnership and Frontenac 
IX Private Capital (Cayman) Limited Partnership were formed to invest pro rata alongside 
Frontenac IX Private Capital Limited Partnership).  Under such circumstances, Frontenac may 
transfer securities between the funds to rebalance ownership and ensure that each fund’s interest 
in each investment is proportionate. 

During a period when one Client Fund is reaching the end of its investment period, and 
Frontenac is in the process of forming a new Client Fund, fairness may dictate that Frontenac 
consider allocating a specific investment between the funds.  If such a course were to be pursued, 
it would require disclosure to each Client Fund’s advisory board in order to ensure fairness to all 
affected Client Fund investors.  

Brokerage Practices – Item 12 

Factors Considered in Selecting or Recommending Broker-Dealers for Client Transactions – 
Item 12.A 

Client Funds typically do not acquire public securities and thus do not engage in broker-assisted 
purchases; in the event that a public security position is obtained via a sale of a portfolio 
company or initial public offering, management of Frontenac may select a brokerage firm to 
assist in the orderly sale of its position.  

1. Research and Other Soft Dollar Benefits. 

Given the nature of its advisory services, Frontenac does not receive research or 
other soft dollar benefits in connection with securities transactions for Client 
Funds. 

2. Brokerage for Client Referrals. 

Frontenac’s only clients are privately offered Client Funds formed by Frontenac 
itself.  Thus Frontenac does not consider client referrals when selecting or 
recommending broker-dealers. 

3. Directed Brokerage. 

Frontenac’s only clients are privately offered Client Funds formed by Frontenac 
itself.  Given the nature of its advisory services, Frontenac does not utilize 
directed brokerage arrangements on behalf of its clients. 

Aggregation of Trades – Item 12.B 
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Frontenac may form parallel vehicles whose stated objective is to invest pro rata with a 
particular Client Fund (e.g., Frontenac IX Private Capital A Limited Partnership and Frontenac 
IX Private Capital (Cayman) Limited Partnership were formed to invest pro rata alongside 
Frontenac IX Private Capital Limited Partnership).  Under such circumstances, Frontenac will 
allocate securities among the funds to ensure that each fund’s interest in each investment is 
proportionate. 

Review of Accounts – Item 13

Periodic Review – Item 13.A 

 

Investments held by Client Funds are reviewed by Frontenac’s full investment team on a 
quarterly basis, and more frequently if conditions warrant.  In reviewing Client Fund investments 
and portfolios, the Frontenac investment team generally examines the following areas, among 
other: sales trends, margins, profitability, debt to equity ratios, bank covenant compliance, 
material business developments, competitive landscape, and management.  

Triggered Review – Item 13.B 

A review other than a periodic review would be triggered, among other things, by the need for a 
subsequent financing, potential acquisition or liquidity event, or a significant performance issue 
at a portfolio company. 

Content and Frequency of Reports – Item 13.C 

Investors in five of the Client Funds receive written quarterly and annual reports.  Investors in 
the other Client Fund receive written semi-annual and annual reports.  

Client Referrals and Other Compensation – Item 14 

Other Compensation – Item 14.A 

Frontenac may receive director, advisory or other fees from portfolio companies of its Client 
Funds.  The treatment of such fees is specified in each Fund’s Governing Documents. 

Client Referrals – Item 14.B 

Frontenac does not hire solicitors to identify clients since it forms its Client Funds itself, but it 
may engage independent contractors to assist in the procurement of investors in new Client 
Funds, of investment opportunities, or of CEO1ST executives.  Such arrangements will comply 
with all applicable laws and rules, including applicable registration and licensing requirements, if 
any.  Only registered broker-dealers will be engaged to assist in the procurement of investors in 
new Client Funds. Compensatory arrangements are determined on a negotiated basis and may 
include a retainer and/or success fee element.  Any fees potentially payable by Client Funds to 
independent contractors will be disclosed in the Client Funds’ Governing Documents.   

Custody – Item 15 
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Frontenac or an affiliate generally will be deemed to have custody of securities in respect to 
Client Funds.  In all such cases, Frontenac will comply with the custody rules promulgated under 
the Advisers Act.  Client Funds are audited annually and Frontenac distributes audited financial 
statements (prepared in accordance with generally accepted accounting principles) to the limited 
partners of each Client Fund within 90 days of each Client Fund’s fiscal year end pursuant to the 
terms of each Client Fund’s Governing Documents.  Investors in Client Funds should review 
carefully the audited financial statements of the Client Fund.   

Investment Discretion – Item 16 

Frontenac maintains discretionary authority over the Client Funds it manages, and does so 
pursuant to a power of attorney with each underlying investor in the Client Funds.  Frontenac’s 
discretionary authority to manage securities on behalf of its Client Funds is subject to the 
investment guidelines and restrictions set forth in each Client Fund’s Governing Documents.   

Voting Client Securities – Item 17 

Authority to Vote Client Securities – Item 17.A 

Frontenac’s Client Funds seldom hold public securities, and Frontenac generally has no authority 
to vote proxies for securities held by Client Funds although Frontenac, through its affiliates, and 
relying advisers who are general partners of such Client Funds, may be asked to provide consents 
to certain issues or matters pertaining to portfolio companies. In doing so, Frontenac will attempt 
to consider factors that could affect the value of the investment and will act in the manner that it 
believes maximizes the value of its long-term investment in portfolio companies.   

Financial Information – Item 18 

Frontenac has no financial commitments that impair its ability to meet contractual or fiduciary 
obligations to its Client Funds, and has not been the subject of any insolvency proceedings. 
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