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This brochure provides information about the qualificationsand business practices of lronwood
Wealth Advisors, LLC. If you have any questions about the contea of this Brochure, please
contact us at (480) 473-3459 and/or info@ironwoodwealth.com. The infoation in this
Brochure has not been approved or verified by the United &tes Securities and Exchange
Commission or by any state securities authority.

Additional information about Ironwood Wealth Advisors, LLC also is available on the SEC’s
website at www.adviserinfo.sec.gov.

Any references to Ironwood Wealth Advisors, LLC as a registed investment adviser or its
related persons as registered advisory representatives doestnmply a certain level of skill or
training.
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| Item 2 - Material Changes |

March 29, 2012 — Revised Item 4 to updated discretionary assetsniadagement from $56 million
to $54 million

Amendments November 1, 2011
ltem 4

* Under the heading Asset Management removed:

- Reference to or Pershing Advisory Solutions, a divisibRershing, LLC (“Pershing”)

- “Clients who select another brokerage firm for custioain/or brokerage services will
not be able to receive asset management services ¥An linstead, clients will be
provided with asset allocation services as described beldgwisory representatives
registered with IWA are dually registered with a bro#tealer, FSC Securities
Corporation (“FSC”), member FINRA and SIPC. AdvisorgpResentatives must
adhere to FINRA rules and regulations and the poligies procedures of FSC. FSC
policies and procedures and FINRA have a rule that prohmbgsesentatives from
conducting transactions at a broker/dealer for which apprioas not been obtained
from FSC.”

- “Accounts may not be established by the deposit of seesirdr the depositing of
additional securities into existing fee based brokerageuatsowhich were purchased
by the client on a commission basis in the prior tydour (24) months either through
FSC or through the client’'s FSC representative at anditoker-dealer. The purpose
of this prohibition is to prevent the client from payinguably duplicative or extra
charges.”

* Added: “IWA does not offer a wrap fee program. Insteaents will pay IWA an advisory
fee and will pay separately for any applicable transaati fees charged by the account
custodian.”

» Added disclosure of assets under management on a disargtaomd non-discretionary basis.

Item 8
Added description of the risks associated with mutual fuBd@&s, fundamental analysis and investing.

Item 10

Removed the following language and any reference to FSC Besubrporation: “As previously
stated, IWA Advisory Representatives may be dually regast as advisory representatives of IWA
and as a registered representatives of FSC. Cligataurader no obligation to purchase or sell
securities through Advisory Representatives. However, dfient chooses to implement the plan,
commissions may be earned in addition to any fees paidiasory services. Commissions may be
higher or lower at FSC than at other broker/dealersA IXNdvisory Representatives may have a
conflict of interest in having clients purchase securaied/or insurance related products through FSC
in that the higher their production with FSC the greatsential for obtaining a higher pay-out on
commissions earned. IWA Advisory Representatives spppbaimately 35% of their time offering
securities products on a commission basis.
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Under the rules and regulations of the FINRA, FSC hashkdigation to perform certain supervisory
functions regarding certain activities engaged in by adyisepresentatives who are also registered
representatives of FSC. For such supervisory functi¥ws, may pay FSC a portion of the advisory
fees they receive. FSC and IWA are not affiliated.”

Item 12 — Removed the following language.

As previously stated, IWA Advisory Representatives mayp dle registered representatives of FSC.
As a result they are subject to FINRA Conduct Rule 3040winay restrict them from conducting
securities transactions away from FSC unless FSC me\ltem with written authorization. IWA'’s
Advisory Representatives have obtained approval to offentsl the ability to maintain accounts
through FSC at its clearing firm or through Schwab lastihal division of Charles Schwab & Co.,
Inc. (“Schwab”), a registered broker/dealer, membeCSIWA is independently owned and operated
and not affiliated with Schwab or FSC.

Clients are advised that not all investment advisers reqlinets to maintain accounts at a specific
broker/dealer.  IWA'’s clients are advised they may ta@mnaccounts at another broker/dealer.
However, the services provided by IWA will be limited tamly advice and will not include
implementation.

In initially selecting FSC and Schwab, IWA conducted dueelice. This evaluation and criteria
included ability to service clients, staying power as a compargncial strength, industry reputation,
ability to report to clients and to IWA, trading platfgrproducts and services available, technology
resources, and educational resources.

Periodically, IWA will review alternative broker/dealesisd custodians in the marketplace to ensure
FSC and Schwab and its custodians are meeting IWA’s duprawide best execution for client
accounts. The review will include a comparison to FSCSafvab which involve evaluating criteria
such as overall expertise, cost competitiveness andcfalagondition. The quality of execution by
FSC and Schwab will be reviewed through trade journal eftahsa However, best execution does
not simply mean the lowest transaction cost. Thesee no single criteria will validate nor invalidaae
custodian, but rather, all criteria taken together Wwél used in evaluating the currently utilized
custodian.

Additionally, product sponsors such as variable and invedtie@mpanies and limited partnerships
which are recommended to clients may provide support to IV8&ch support includes research,
educational information, and monetary support for due diligémgs and client events.

Clients are advised there is an incentive for IWA asdAtlvisory Representatives to recommend a
broker/dealer over another based on the products andeseithiat will be received rather than the
client’s best interest.

FSC has a wide range of approved securities products fehWA3C performs due diligence prior to
selection.  Fuss’s registered representatives are redquo adhere to these products when
implementing securities transactions through FSC. Casiomnis charged for these products may be
higher or lower than commissions clients may be ableltain if transactions were implemented
through another broker/dealer. FSC also provides iteseptatives, and therefore the IWA, with
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back-office operational, technology, and other adnmaisie support. Other services may include
consulting, publications and conferences on practice geanant, information technology, business
succession, regulatory compliance and marketing. Suctcesrare intended to help IWA manage
and further develop its business enterprise.

FSC and its clearing broker/dealer, Pershing, LLC also raskédable to IWA other products and

services that benefit IWA but may not directly bendst clients' accounts. Some of these other
products and services assist IWA with managing and adsnimg client accounts. These include
software and other technology that provide access tot diecount data (such as trade confirmation
and account statements); facilitate trade execution; ggongsearch, pricing information and other
market data; facilitate payment of IWA's fees fromdlignts' accounts; and assist with back-office
functions; recordkeeping and client reporting. Many afséhservices generally may be used to
service all or a substantial number of IWA 's accountduding accounts not held through FSC.

As Registered Representatives of a broker/dealer, IYAtASSOry Representatives may receive trail
commissions (i.e. 12b-1 fees) for a period of time a®sult of directing securities transactions
through FSC. Load and no-load mutual funds may pay annsiibdtion charges, sometimes
referred to as 12b-1 fees. 12b-1 fees come from fundsasketefore, indirectly from client assets.
12b-1 fees may be initially paid to FSC and a portion pass&d/A. The receipt of such fees could
represent an incentive for IWA to recommend funds Rb-1 fees over funds that have no fees or
lower fees. As a result, there is a potential condifanterest.

Item 12 — Added language for Schwab

skokokok skok ko sk kk

The material changes discussed above are only thesgeh that have been made to this brochure
since the firm’'s last annual update of the brochure. déte of the last annual update of the brochure
was December 10, 2010.
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Item 4 - Advisory Business

Ironwood Wealth Advisors, LLC (hereinafter referred ®0“BNVA”) is an investment advisory firm
offering a variety of advisory services customized tonbesidual needs of the client.

IWA was created in September of 2010 and filed for investnagiviser registration with the
Securities and Exchange Commission in October of 2010ekDk Sinani is the Managing Member
and founder. Derek has been in the financial servicestiydsiace 1995, and co-founded Ironwood
Asset Management (IAM) in 2003. Additional business infatiom about Mr. Sinani is disclosed on
the Supplemental Brochure attached to this Brochure.

IWA offers the following advisory services. Each loétservices is more fully described below.

» Asset Management (continuous and ongoing service)
* Asset Allocation Not Involving Asset Management (periadidew and monitoring)
* Financial, Retirement, and College Planning

Asset Management Services

Upon IWA completing its analysis of the client’s sitioa, IWA will determine an asset

allocation customized to the client’s financial goalbjectives and risk tolerance. IWA has
designed various model portfolios. After evaluating thentlk information gathered by IWA,

IWA will determine which of its model portfolios would Imost suitable for the client. From
there, IWA customizes the client’s portfolio alloicat taking into consideration limitations or
restrictions of the client, the market and economghattime and the client’s financial situation,
goals and objectives.

IWA will schedule a meeting with the client and prestet recommended portfolio allocation.
Upon client’s approval, IWA will implement the portfoliallocation. IWA will provide
continuous and ongoing management of the client's accousmless otherwise expressly
requested by the client, IWA will manage the account dis@etionary basis and make changes
to the allocation as deemed appropriate by IWA. IWA wétermine the securities to be
purchased and sold in the account and will alter the $esuholdings from time to time,
without prior consultation with the client. IWA maactively trade securities and hold such
holdings for periods of 30 days or less or maintain postior longer or shorter term periods.

Clients are advised that transactions in the accounguat reallocations and rebalancing may
trigger a taxable event for the client, with the exoepof IRA accounts, 403(b) accounts and
other qualified retirement accounts.

As previously stated, IWA will start the portfolio cdruction process by determining the model
portfolio that best meets the client’s suitability graeters. IWA has created six portfolios:
Preservation, Conservative, Moderate, Moderately-Aggresaggressive, and Speculative. A
client’'s managed account may be similarly managed amgicosimilar holdings as compared to
other clients’ managed accounts.
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As further described below, IWA has entered into a wmlghip to offer clients brokerage and
custodial services through Schwab Institutional divisidnGiarles Schwab & Co., Inc.
("Schwab”). There is no affiliation between IWA aSdhwab.

Clients may not want to open fee based brokerage accuaithtghe proceeds of the sale of
commission securities since the client will then kdéartransaction fees on purchases and sales
of the commission securities and the fees and chargesiated with the fee based brokerage
account.

Asset Allocation Services Not Involving Asset Management

Clients who have accounts for which IWA is not able tferofts management services may
obtain asset allocation advice from IWA. The frequentthe advice will be solely depending
on the client’s ability to provide IWA with current aadcurate account information. Preferably,
IWA should be given duplicate statements or not lessdbarterly statements.

IWA will provide the client with asset allocation tromendations. Implementation of the
advice and execution of the transactions is solely thgoresibility of the client. IWA and its
advisory representatives will not participate in thelengentation of the advice.

Based on the information gathered from the client, IWiA pvovide the client with a written
asset allocation recommendation. The recommendatiiared by IWA will be limited to those
securities available in the client's account. AdditlpndWA may base the asset allocation
recommendations based on its model portfolios IWA @8lizn its managed assets account
program disclosed above.

Financial, Retirement, and College Planning Services

IWA will schedule a meeting with the client and pregenthe client the analysis of the client’s
situation and recommendations for steps to be takesdist the client to work toward financial
goals.

Plans are based on the client’s financial situatiorthat time and are based on financial
information disclosed by the client to IWA. Clientg advised that certain assumptions may be
made with respect to interest and inflation rates andtipast trends and performance of the
market and economy. However, past performance is in ag &n indication of future
performance. IWA cannot offer any guarantees or prontisgsthe client’s financial goals and
objectives will be met. Further, each client mustticoe to review the plan and update the plan
based upon changes in the client’s financial situation|sgea objectives or changes in the
economy. Should a client’s financial situation or inwestt goals or objectives change, the
client must notify IWA promptly of the changes. Clierire advised that the advice offered by
IWA may be limited and is not meant to be comprehensivgerefore, a client may need to seek
the services of other professionals such as an insuaaveer, attorney and/or accountant.
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Clients are not obligated to implement advice through IWAAdvisory Representatives.
Should client implement the plan with IWA’s AdvisoRepresentatives, commissions or other
compensation may be received in addition to the adviserpde to IWA.

General Information

Clients are advised the investment recommendations anceanffered by IWA are not legal
advice or accounting advice. Client should coordinate suiiss the impact of financial advice
with their attorney and/or accountant. Client is adVisleat it is necessary to inform IWA
promptly with respect to any changes in the client’s fursituation and investment goals and
objectives.  Failure to notify IWA of any such changes @ouésult in investment
recommendations not meeting the needs of the client.

IWA tailors the advisory services it offers to theiindual needs of the client. A client may impose
restrictions and/or limitations on the investing in agrisecurities or types of securities. 1WA will ask
each client to complete a fact finder or data gatherirggtipnnaire to assist IWA with obtaining
information about the client’s financial situation andtbry. Additionally, IWA will meet with the
client and conduct an interview and data gathering sessioontinue the due diligence process. The
information gathered by IWA will assist IWA to provide esit with the requested services and
customize the services to the client’s financial situat Depending on the services requested by the
client, IWA will gather various financial informatiomd history from client including, but not limited
to:

* Retirement and financial goals

* Investment objectives

* Investment horizon

* Financial needs

» Cash flow analysis

» Cost of living needs

* Education needs

» Savings tendencies

» Other applicable financial information required by IWA order to provide the

investment advisory services requested.

The investment advisory process is initiated with a ploateor a meet and greet meeting between the
client and IWA. During the initial meeting services arplained and IWA determines along with the
client whether or not there is a synergy. Upon agreetmetween IWA and the client that a working
relationship should continue, IWA provides the clienthva client profile questionnaire. The client
will be asked to complete the questionnaire independenilyie questionnaire gathers various
financial background information about the client and i8lgA assess the client’s risk profile. Upon
the client returning the questionnaire to IWA, IWA wilhadyze the information and schedule a
meeting with the client. During the meeting IWA willggent its analysis and recommendations to the
client.
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IWA utilizes a combination of financial tools to analyzee tclient’'s information and prepare its
recommendations. WA utilizes a combination of systemtiding an investment analysis system
provided through Schwab Institutional, portfolio optimizatsmitware and Morningstar.

IWA does not offer a wrap fee program. Instead, diemtl pay IWA an advisory fee and will pay
separately for any applicable transactional fees chdrgéae account custodian.

As of January 1, 2012, we have approximately $54 million iehtlassets under our discretionary
management. We do not have assets under managemenbaigcretionary basis.

Item 5 - Fees and Compensation

Asset Management Services

Fees are negotiable and are not based on a share afl gawits upon or capital appreciation of the
funds or any portion of the funds.

Advisory fees will be charged in advance of the billingigeer The billing period will be negotiated
with each client and will be either 1) on a calendar tgulgrbasis (i.e. March 31, June 30, September
30, and December 31) or 2) every three months from theugxeoof the advisory contract. The
quarterly advisory fee will be based on the value ofAbeount on the last business day of the just
completed three month period. Fees for partial peritidoe prorated. The initial quarterly fee will
be a pro-rated portion of the fee based on the nuoflgays remaining in the three month period.

Clients may make additions to the Account or withdraviras the Account, provided the Account
continues to meet minimum account size requiremenEge adjustments for additional assets
deposited into the Account after it is opened that exceeddfG¥e account value will be charged a
pro-rata fee based upon the number of days remaining inhdre durrent three month period.
Additionally, partial withdrawals from the account eedeng 10% of the account value will result in a
prorated portion of the fee being credited to the AccouNb fee adjustments will be made for
Account appreciation or depreciation.

Account Size Annual Fee
$0 to $499,999 1.75%
$500,000 to $999,999 1.50%
$1,000,000 to $2,499,999 1.25%
$2,500,000 to $4,999,999 1.00%
$5,000,000 to $9,999,999 0.80%
$10,000,000 and above 0.70%

Fees are determined based on each account size. Theddifents with multiple accounts will pay a
fee based on each account value. Consequently, dependihg account size, each account will be
charged a different fee. IWA does not aggregate alllatsdogether to determine the fee.

IWA may change the above fee schedule upon 30-days pritbeérwnotice to the client.
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In addition to the advisory fees above, client will gagnsaction fees for securities transactions
executed in client’s account in accordance with theodlist’'s transaction fee schedule. Additionally,
client may pay fees for custodial services, accounttewamce fees, transaction fees, and other fees
associated with maintaining the Account. Such fees)areharged by IWA and are charged by the
product, broker/dealer or account custodian. IWA does hatesin any portion of such fees.
Additionally, client may pay their proportionate shaifethe fund’s management and administrative
fees and sales charges as well as the mutual fund advserts any mutual fund they purchase.
Such advisory fees are not shared with IWA and are cosapen to the fund-manager.

Advisory fees will generally be collected directly frahe account, provided the client has given IWA
written authorization. Clients will be provided with account statement reflecting the deduction of
the advisory fee. If the Account does not containigefit funds to pay advisory fees, IWA has
limited authority to sell or redeem securities in st amounts to pay advisory fees. Client may
reimburse the account for advisory fees paid to IWA, exogERISA and IRA accounts.

Termination Provisions

Clients may terminate investment advisory services dtifrom IWA, without penalty, upon written
notice within five (5) business days after entering inmatlvisory agreement with IWA. Client will
be responsible for any fees and charges incurred by @l@ntthird parties as a result of maintaining
the Account such as transaction fees for any securiiesactions executed and Account maintenance
or custodial fees. Thereatfter, client may terminatesiment advisory services with 30-days written
notice to IWA. Should client terminate investment adwisservices during three month period, client
will be issued a pro-rated refund of the advisory femftbe date of termination to the end of the three
month period.

Financial, Retirement, and College Planning Services and AstsAllocation Services Not
Involving Asset Management

Client is advised that fees for planning services aretlgtficr planning services. Therefore, client
may pay fees and/or commissions for additional servideaireed such as asset management or
products purchased such as securities or insurance.

Fees are negotiable. A client’s fees will be dependandeveral factors including time spent with
IWA, number of meetings, complexity of the client’tustion, amount of research, services requested
and staff resources.

Fee Type Maximum Fee Payable

Fixed Fee $3,000 Payable one-half (1/2) upon execution oflihecay
agreement with IWA and the balance due at the {ime
of presentation of the plan, unless otherwise
negotiated with the client.

Hourly Fee $250 per hour Payable at the end of each masedkupon time
spent by IWA.

March 29, 2012 10 of 18

PDF Created with deskPDF PDF Writer - Trial :: http://www.docudesk.com



[ronwood Wealth Advisors, LLC

Termination Provisions

Clients may terminate advisory services obtained fron,IWithout penalty, upon written notice
within five (5) business days after entering into the adyisgreement with IWA. Thereatfter, client
may terminate investment advisory services with 30-daydenrinotice to IWA. Client will be
responsible for any time spent by IWA.

Item 6 - Performance-Based Fees and Side-By-Side Management

This section is not applicable to IWA since IWA doesciwrge performance based fees to clients.

Item 7 - Types of Clients

IWA'’s services are geared toward individuals both highwetth (i.e. clients with a net worth of
$1,500,000) and other than high net worth.

IWA generally requires a minimum amount of assets be siggabto an account for the purpose of
obtaining asset management services. IWA will generaliyire clients to deposit a minimum of
$500,000 (cash or securities). However, under certain citaunres, IWA may waive the minimum
account size requirement and accept accounts less tha@@30Buch circumstances may include but
not be limited to additional assets will soon be depdsibr client has other accounts under
management with IWA. Clients are advised that performanay suffer due to difficulties with
diversifying smaller accounts and due to risk controls piainbeing compromised. Performance of
smaller accounts may vary from the performance of ad¢sowith more dollars invested due to
fluctuations in the market may affect smaller accommbse and the effects of compounding may be
greater in larger accounts.

Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

IWA conducts economic analysis and attempts to analgdedatermine the trends. Additionally,
IWA conducts fundamental analysis. Fundamental anadgsisrally involves assessing a company’s
or security’s value based on factors such as salessassgkets, management, products and services,
earnings, and financial structure.

IWA will conduct technical market analysis and techniaand following. Technical analysis
generally involves studying trends and movements in a sesupitigce, trading volume, and other
market-related factors in an attempt to discern patterns.

Investing in securities involves risk of loss, includihg potential loss of principal. Therefore, your
participation in any of the management programs offeret\ly will require you to be prepared to
bear the risk of loss and fluctuating performance.

IWA does not represent, warrantee or imply that #hgises or methods of analysis used by IWA can
or will predict future results, successfully identify nket tops or bottoms, or insulate clients from
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losses due to major market corrections or crashes. Nargeas can be offered that client’s goals or
objectives will be achieved. Further, no promises ouraptions can be made that the advisory
services offered by IWA will provide a better return thameotinvestment strategies.

IWA primarily uses mutual funds and exchange traded fundsgET

The risks with mutual funds include

- Manager Risk: which is the risk that an actively agged mutual fund’s investment adviser
will fail to execute the fund’s stated investment teigg.

- Market Risk: which is the risk that the Stock Mankdt decline, decreasing the value of
the securities contained within the mutual funds we rewend to you.

- Industry Risk: which is the risk that a group of stoicka single industry will decline in
price due to adverse developments in that industry, denget®e value of mutual funds
that are significantly invested in that industry.

- Inflation Risk: which is the risk that the ratepwice increases in the economy deteriorates
the returns associated with the mutual fund.

ETFs trade on an auctionable market. Therefore, ithar®re price fluctuation with ETFs than with
mutual funds since ETFs trade throughout the day, wherefashiunds are priced once a day. Also,
since most ETFs only mirror a market index, such aS&f 500, they won't outperform the index.

These are some of the primary risks associated wihwdly we recommend investments to you,
please do not hesitate to contact us to discuss theseansgkothers in more detail. Mutual fund fees
are described in the fund's prospectus, which the custotasa directly to the client following any
purchase of a mutual fund that is new to the client's atcturaddition, a prospectus is available
online at each mutual fund company's Web site. At thetdieequest at any time IWA will direct the
client to the appropriate Web page to access the prospectus

Fundamental Analysis does not attempt to anticipat&ehanovements. This represents a a potential
risk, as the price of a security can move up or downgalith the overall market, regardless of the
economic and financial factors considered in evaluatiagsécurity.

No investment strategy can avoid loss. Investing aaréges involves risk of loss that you need to be
prepared to bear.

Item 9 - Disciplinary Information

There is no reportable disciplinary information reqdifor IWA or its advisory representative.

Item 10 - Other Financial Industry Activities and Affiliations

IWA Advisory Representatives may be licensed with varinggrance companies. Commissions will
be earned if the insurance products are purchased throughCliemts are under no obligation to
purchase insurance products or services through IWA. IWAisAdy Representatives spend
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approximately 10% of their time offering insurance produciBhe insurance business is not a
significant business to IWA Advisory Representatives. HaurtlWA does not concentrate resources
toward the business. However, because of the coaflioterest in having a client purchase insurance
products through IWA Advisory Representatives, this discl$s provided to clients.

IWA attempts to mitigate the conflicts of interest withe potential receipt of commissions if
recommendations are implemented by providing clients thise disclosures. Further, clients are
encouraged to consult other professionals and may ingplemecommendations through other
financial professionals.

IWA is not and does not have a related person who figtares commission merchant, commodity
pool operator, commodity trading advisor, or an associatesbipef the foregoing entities. Further,
IWA is not and does not have a related person who i&ebidealer or other similar type of broker or
dealer; investment company or other pooled investment eelutier investment adviser or financial
planner; futures commission merchant or commodity poolabpe banking or thrift institution;
accountant or accounting firm; lawyer or law firm; ingw@ company or agency; pension consultant;
real estate broker or dealer; or sponsor or syndich@itimited partnership.

Item 11 - Code of Ethics, Participation or Interest in Client Transac¢ions and Personal Trading

IWA and its associated persons may buy or sell seesiidentical to those securities recommended to
clients. Therefore, IWA and/or its associated persoay have an interest or position in certain
securities that are also recommended and bought or salekmts. IWA and its associated persons
will not put their interests before a client’s irgst. IWA and its associated persons may not trade
ahead of clients or trade in such a way to obtainteietice for themselves than for clients.

IWA is required to maintain a list of all securitiesldings for its associated persons and develop
procedures to supervise the trading activities of associatsdnsewho have knowledge of client
transactions and their related family accounts at lgasiterly. Further, associated persons are
prohibited from trading on non-public information or shassogh information.

Clients have the right to decline any investment recomaig®on. IWA and its associated persons are
required to conduct their securities and investment advimmsiness in accordance with all applicable
Federal and State securities regulations.

CODE OF ETHICS

IWA has a fiduciary duty to clients to act in the beseiiest of the client and always place the client’s
interests first and foremost. IWA takes seriously abmpliance and regulatory obligations and
requires all staff to comply with such rules and regts as well as IWA's policies and procedures.
Further, IWA strives to handle clients’ non-public infation in such a way to protect information

from falling into hands that have no business reasdmaav such information and provides clients

with IWA’s Privacy Policy. As such, IWA maintainscade of ethics for its Advisory Representatives,
supervised persons and staff. The Code of Ethics corpaivssions for standards of business

conduct in order to comply with federal securities lapes;sonal securities reporting requirements,
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pre-approval procedures for certain transactions, codeati@n$ reporting requirements, and
safeguarding of material non-public information abougrtlitransactions. Further, IWA's Code of
Ethics establishes IWA’s expectation for business condécttopy of our Code of Ethics will be

provided to any client or prospective client upon request.

Item 12 - Brokerage Practices

The Custodian and Brokers We Use

IWA does not maintain custody of your assets that weagenalthough we may be deemed to have
custody of your assets if you give us authority to withdessaets from your account (skem 15 —
Custody below). Your assets must be maintained in an acaumt'qualified custodian,” generally a
brokerdealer or bank. We recommend you use Charles Sc&wad., Inc. (Schwab), a registered
broker-dealer, member SIPC, as the qualified custodianaM/endependently owned and operated
and are not affiliated with Schwab. Schwab will hold yassets in a brokerage account and buy and
sell securities when we instruct them to. While we nemend that you use Schwab as
custodian/broker, you will decide whether to do so and @pkn your account with Schwab by
entering into an account agreement directly with théfa.do not open the account for you, although
we may assist you in doing so. If you do not wish toebkaur assets with Schwab, then we cannot
manage your account

Not all advisors require their clients to use a partichtaker-dealer or other custodian. Even though
your account is maintained at Schwab, we can still user @rokers to execute trades for your account
as described below (se¥dur Brokerage and Custody Cd¥ts

How We Select Brokers/Custodians
We seek to recommend a custodian/broker who will hold yssets and execute transactions on
terms that are, overall, most advantageous when cocthgarether available providers and their
services. We consider a wide range of factors, inclu@dingng others:
» Combination of transaction execution services and asséddy services (generally without a
separate fee for custody)
» Capability to execute, clear, and settle trades (buy elhdexurities for your account)
» Capability to facilitate transfers and payments to and femeounts (wire transfers, check
requests, bill payment, etc.)
» Breadth of available investment products (stocks, bonds, hfutwds, exchange-traded funds
[ETFs], etc.)
» Availability of investment research and tools that asssn making investment decisions
* Quality of services
» Competitiveness of the price of those services (cosiarisrates, margin interest rates, other
fees, etc.) and willingness to negotiate the prices
* Reputation, financial strength, and stability
» Prior service to us and our other clients
* Availability of other products and services that benefjitassdiscussed below (selrbducts
and Services Available to Us From Schiyab

Your Brokerage and Custody Costs
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For our clients’ accounts that Schwab maintains, Sbhyemerally does not charge you separately for
custody services but is compensated by charging you comnsssioother fees on trades that it
executes or that settle into your Schwab account. liti@eldo commissions, Schwab charges you a
flat dollar amount as a “prime broker” or “trade awage ffor each trade that we have executed by a
different broker-dealer but where the securities boughthe funds from the securities sold are
deposited (settled) into your Schwab account. Theseafees addition to the commissions or other
compensation you pay the executing broker-dealer. Becaubes,ofh order to minimize your trading
costs, we have Schwab execute most trades for yooumicdVe have determined that having Schwab
execute most trades is consistent with our duty to 4met execution” of your trades. Best execution
means the most favorable terms for a transactiondbasell relevant factors, including those listed
above (seeHMow We Select Brokers/Custodigns

Products and Services Available to Us From Schwab

Schwab Advisor Services™ (formerly called Schwab Insihal®) is Schwab’s business serving
independent investment advisory firms like us. They providendsoar clients with access to its
institutional brokerage—trading, custody, reporting, and relsgrvices—many of which are not
typically available to Schwab retail customers. Sdinatso makes available various support services.
Some of those services help us manage or administeclieats’ accounts, while others help us
manage and grow our business. Schwab’s support services llyeasraavailable on an unsolicited
basis (we don't have to request them) and at no charges @s long as our clients collectively
maintain a total of at least $10 million of their dssa accounts at Schwab. If our clients collectively
have less than $10 million in assets at Schwab, Schmap charge us quarterly service fees of
$1,200. Following is a more detailed description of Schwalppart services:

Services That Benefit You.

Schwab’s institutional brokerage services include acaess bbroad range of investment products,
execution of securities transactions, and custody efhiclssets. The investment products available
through Schwab include some to which we might not otherhase access or that would require a
significantly higher minimum initial investment by ouresits. Schwab’s services described in this
paragraph generally benefit you and your account.

Services That May Not Directly Benefit You.
Schwab also makes available to us other products and settvatelsenefit us but may not directly
benefit you or your account. These products and servises as in managing and administering our
clients’ accounts. They include investment research, $oliwab’s own and that of third parties. We
may use this research to service all or a substantmbar of our clients’ accounts, including accounts
not maintained at Schwab. In addition to investmergane, Schwab also makes available software
and other technology that:

* Provide access to client account data (such as duplicade confirmations and account

statements)

» Facilitate trade execution and allocate aggregated tradesdodemultiple client accounts

* Provide pricing and other market data

* Facilitate payment of our fees from our clients’ acdeeun

» Assist with back-office functions, recordkeeping, andrtlireporting

Services That Generally Benefit Only Us.
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Schwab also offers other services intended to help usageaand further develop our business
enterprise. These services include:

» Educational conferences and events

» Consulting on technology, compliance, legal, and businesds

* Publications and conferences on practice management aimg$si succession

» Access to employee benefits providers, human capitaudtamts, and insurance providers

Schwab may provide some of these services itself. herotases, it will arrange for third-party

vendors to provide the services to us. Schwab maydidsount or waive its fees for some of these
services or pay all or a part of a third party’s feesw&dbd may also provide us with other benefits,
such as occasional business entertainment of our petsonn

Our Interest in Schwab’s Services

The availability of these services from Schwab bienefs because we do not have to produce or
purchase them. We don't have to pay for Schwab’s servicé&mng as our clients collectively keep a
total of at least $10 million of their assets in acceuwaitSchwab. Beyond that, these services are not
contingent upon us committing any specific amount of busite$Schwab in trading commissions or
assets in custody. The $10 million minimum may give umeentive to recommend that you maintain
your account with Schwab, based on our interest in vieceiSchwab’s services that benefit our
business rather than based on your interest in recelvingest value in custody services and the most
favorable execution of your transactions. This is arga@teconflict of interest. We believe, however,
that our selection of Schwab as custodian and brokern the best interests of our clients. Our
selection is primarily supported by the scope, quality, am @f Schwab’s services (seedw We
Select Brokers/Custodidisand not Schwab’s services that benefit only us. We feever $10 million

in client assets under management, and we do not belieate recommending our clients to
collectively maintain at least $10 million of thosesets at Schwab in order to avoid paying Schwab
quarterly service fees presents a material conflicttefast.

Iltem 13 - Review of Accounts

Clients participating in the Asset Management and Aédletation Services Not Involving Asset
Management Programs will have reviews not less tihdeast annually or as agreed by client and
IWA. Clients may request more frequent reviews and neaythsesholds for triggering events that
would cause a review to take place. IWA will monitor ébanges or shifts in the economy, changes
to the management and structure of a mutual fund or compamlyich client assets are invested, and
market shifts and corrections.

Reviews are conducted by Derek Sinani, Managing Member dwniddy Representative.

Clients are advised that they must notify IWA promptly oy ahanges to the client’s financial goals,
objectives or financial situation as such changes ragyire him review the potfolio allocation and
make recommendations for changes.

Clients will be provided statements at least quartdargct from the account custodian. Additionally,
clients will receive confirmations of all transactiomscuring direct from the account custodian. At
least annually when the client attents the annualweu&A will provide client a consolidated report
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of their managed account. Clients should compare flatrevith statements received direct from the
account custodian. Should there be any discrepancy therdaagstodian’s report will prevail.

Clients participating in Financial, Retirement and Qmlé’lanning Services will not receive regular
reviews. IWA recommends clients have at least an ameugw and update to any plans. However,
the time and frequency of the reviews are solely ujheécclient. Additionally, client will be charged
review fees based on the fee schedule disclosed und@rdgeam. Other than the initial plan or
analysis, there will be no other reports issued.

Item 14 - Client Referrals and Other Compensation

IWA does not compensate any person or entity for refgbusiness to IWA.

Item 15 - Custody

With the exception of deduction of IWA'’s advisory feesm clients’ accounts, IWA does not take
custody of clients’ funds or securities.

Iltem 16 - Investment Discretion

IWA offers asset management services exclusively dis@etionary basis. Clients will grant such
authority to IWA by execution of the client agreemeflients who are not comfortable with IWA
managing their accounts on a discretionary basis wilbe suitable for IWA’'s management services.
Further, should a client elect to terminate discretip@arthorization, such termination will result in a
termination of IWA’s management of the client’s acdoun

Additionally, clients are advised that:
1) Clients may set parameters with respect to tradingatstis or limitations;
2) Clients’ written consent is required to establish anyualufund, variable annuity, or brokerage
account;
3) With the exception of deduction of IWA’s advisory feesnh the account, if client has
authorized automatic deductions, IWA will not have the gbib withdraw client’s funds or
securities from the account.

Item 17 - Voting Client Securities

IWA does not vote clients’ securities.

Iltem 18 - Financial Information
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IWA will not require clients to prepay more than $500 amdsimore months in advance of receiving
the advisory service.

Item 19 — Requirements for State Registered Advisers

The formal education and business backgrounds of the prireipalitive officers and management
persons are disclosed on the attached Supplements.

IWA is not actively engaged in any other business. 1athsinesses in which the principal executive
officers and management persons are actively engagelikal@sed on the attached Supplements.

The principal executive officers and management persoms hat been involved in any of the
following.

An event involving an arbitration claim alleging damagesxicess of $2,500 involving:
* Aninvestment or an investment related activity;
» fraud, false statement(s), or omissions;
» theft, embezzlement, or other wrongful taking of proper
* bribery, forgery, counterfeiting, or extortion; or
» dishonest, unfair, or unethical practices.

An award or otherwise being found liable in a civil, seljulatory organization, or administrative
proceeding involving any of the following:

* aninvestment or an investment-related business or activity

» fraud, false statement(s), or omissions;

» theft, embezzlement, or other wrongful taking of proper

* Dbribery, forgery, counterfeiting, or extortion; or

» dishonest, unfair, or unethical practices.

IWA does not have any relationship or arrangement withssuer of securities.
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BROCHURE SUPPLEMENT

DEREK J. SINANI

Ironwood Wealth Advisors, LLC
17015 N. Scottsdale Road, Ste. 235
Scottsdale, Arizona 85255
(480) 473-3459
www.lronwoodWealth.com

September 10, 2012

This brochure supplement provides information about Derek Sinani that supplements the
Ironwood Wealth Advisors, LLC brochure. You should have received a copy of that brochure.
Please contact Derek Sinani at (480-473-3455) and/or Derek@ironwoodwealth.com if you did
not receive the lronwood Wealth Advisors, LLC brochure or if you have any questions about
the contents of this supplement.

Additional information about Derek Sinani is available on the SEC’s website at
www.adviserinfo.sec.qov.
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Derek J. Sinani

Educational Background and Business Experience
Year of Birth: 1971

Education:
Name of School Years Attended Year Degree Major
Graduated
Arizona State University 1990 to 1995 1995 BS Finance
Business Background:
Name of Employer Type of Business Title Period of
Employment
Ironwood Wealth Advisors, Advisory and Managing Member, 10/2010 to Present
LLC Financial Planning | Advisory Representative
DDBL, LLC Financial Services | Managing 09/2009-Present
Member
Ironwood Capital Management, Advisory Managing Partner, 09/2003-05/2011
LLC Advisory Representative
Ironwood Asset Management, Advisory and Managing Partner, 09/2003 to 05/2011
LLC Financial Planning | Advisory Representative
FSC Securities Corporation Broker/Dealer Registered 04/2004 to 09/2011
Representative

Disciplinary Information

There are no legal or disciplinary events material to a client’s or prospective client’s evaluation of
Derek Sinani.

Other Business Activities

Derek maintains an insurance license and offers various insurance products and services for which
he will receive commissions. Clients are under no obligation to purchase insurance products or
services through Derek. There may be other insurance products and services available through
other insurance professionals at a lower cost than those products available through Derek. Derek’s
insurance business is a minority part of his overall business and compensation from insurance
products consists of less than 10% of his total revenue and consists of less than 10% of his time.

Additional Compensation

Derek does not receive any economic benefit (i.e. sales awards and other prizes) for providing
advisory services from a non-client.

Supervision

Supervision and oversight of the activities conducted through IWA is conducted by Derek Sinani.
Derek can be contacted at 480-473-3455. Derek is sole owner and the only asset manager. Derek
has established a code of ethics for conducting business. Derek acknowledges he is a fiduciary to
clients and has the responsibility to act in the best interest of the client.
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Requirements for State-Registered Advisers

Derek has not been involved in any arbitration claim or civil, self-regulatory organization, or
administrative proceeding involving an investment or investment-related business or activity, fraud,
false statement(s), or omissions, theft, embezzlement, or other wrongful taking of property, bribery,
forgery, counterfeiting, or extortion, or dishonest, unfair, or unethical practices. Additionally, he

has not been the subject of a bankruptcy petition.
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