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(PART 2A OF FORM ADV)

This Brochure provides information about the qualifications
and business practices of Independence Advisorsf ylou have
any questions about the contents of this brochurglease
contact us at the number above. The information irthis
brochure has not been approved or verified by the bited
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authority does not imply any particular level of skll or
training.

Additional information about Independence Advisorsis
available on the SEC’s website avww.adviserinfo.sec.qgov

October 4, 2012

#13347677 V5



Item 2. Material Changes to Brochure

We have no material changes to report.
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Item 4. Advisory Business

Our firm, Independence Advisors, LLC, is a smalg-bnly wealth management
firm with offices in Wayne, PA and Ft. Lauderddi, We have been in business since June
2010 Our office and key personnel substantially aeedhme as those operating under
Independence Advisors, Inc., which was a registeregistment advisor from 1993-2010.

The principal owner of our firm is Charles P. B&asCFA.

We offer comprehensive wealth management and imesgtadvisory services,
including portfolio monitoring and evaluation sex@s$ financial and investment planning, and
consulting services. We assess each client’s byrancial status and identify each client’s
long-and short-term investment goals, risk toleeaand suitability for certain investments. A
long term retirement projection may be createcci@nts. The projection incorporates income,
expenses, and asset growth under various econamditions and market environments.
Various investment returns based on historical degancorporated into the analysis to
determine the probability of success or failuretfa client’s financial situation. A portfolio
recommendation is then based on the asset allodd#b delivers the highest probability of a
successful retirement given a minimal amount &.risrom this information we construct an
asset allocation plan suitable for each clientsdse Clients may place reasonable restrictions
on investing in certain securities or types of seies.

On rare occasions, we may be engaged by a cligggrform financial planning
or consulting services at a rate of $300-$500 per.h Services may be provided to friends of
the firm, family members of our existing clients,institutional clients that do not want to
engage us on an ongoing basis. In some instane@say quote the perspective client an
estimated total fee based on our estimated timéphet! by the hourly rate to complete the
project.

We currently accept accounts with a minimum of 88,000 in assets, although
exceptions may be made.

We manage approximately $397.2 million on a disonetry basis, and
approximately $12.5 million on a non-discretionbasis, for a total of approximately $409.7
million under management (as of 3/23/2012).

Item 5. Feesand Other Compensation

Our fees are negotiable, with the maximum advi$eeybeing 1.00% of total
assets under management (AUM). The minimum arfieedior our comprehensive wealth
management services is $20,000; however, we max mateptions to this amount up or down.

a. Investment Advisory Fee Schedule
AUM Fee
First $2 million 1.00%
Next $3 million 75%
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Next $5 million .50%
Above $10 million .30%

b. Consulting/Financial Planning Services Fee Schedule

Hourly rate (ranging from $300 - $500 per hour).

Consulting/Financial Planning fees may be waivereduced for clients who also
engage us for investment advisory (portfolio manag&) services.

(o} Billing Methods

Management fees are billed at the beginning of eatdgndar quarter and are
based upon account value on the last day of theque quarter. Bills may be in arrears or in
advance depending upon the terms of the clienracinvith us. Consulting/Financial Planning
Fees are invoiced to clients. If an advisory caxttis terminated before the end of a billing
cycle, fees will be prorated to the date of termoraand any unearned portion or prepaid fees
will be credited or refunded to the client.

Fees are generally deducted directly from the tieaccounts with prior client
authorization. However, on request, bills are athdirectly to the client for payment.

d. Other Fees and Expenses

In addition to the advisory, financial planning &rdconsulting fees discussed
above, clients may incur additional fees relatethéoservices we provide. For example, if client
assets are invested in mutual funds, the accodnhinaur the additional mutual fund expenses
described in each mutual fund prospectus, inclutling management fees, possible distribution
fees and sales charges and other expenses.

Clients will incur the fees and expenses chargethéyustodian of client assets
managed by us, as well as brokerage and otheattimis costs associated with securities trades
that we order on behalf of the assets in a cliemtunt. Please see the “Brokerage Practices”
section on page 4 of this Brochure for addition&imation about brokerage and brokerage
fees.

Item 6. Performance-Based Fees and Side-by-Side Management

Neither we nor any of our representatives or engs#gyreceives any performance
based fees. We do not provide advisory servicesyqrivate funds; however, we may advise
clients and potential clients about private funkisaaly held in their investment portfolios. We
do not receive any fee from the private funds erdtlviser to such funds for such advice.

Item 7. Typesof Clients

We generally provide investment advice to highweitth individuals, pension
and profit sharing plans, trusts, estates and mofitpprganizations, corporations and other
business entities. We currently accept accourtts asminimum of $2,000,000 in assets.
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Item 8. Methods of Analysis, I nvestment Strategies and Risk of Loss

Investing in securities involves risk of loss thiénts should be prepared to bear.
We strive to reach the best asset allocation foh @hour clients; however, we cannot guarantee
that our investment advice will lead to successdslilts.

We conduct securities analysis using a varietyoltixare programs to help us
evaluate potential investments. We manage thdsgase programs so that securities can be
analyzed in various ways. Our primary method @flgsis is the Fama and French 3-Factor
Analysis . This analysis is used to evaluate itnmegsts and establish the benefits of including
them in an investment portfolio. This analysisedetines an investment’s return in terms of 3
factors: 1) exposure to the stock market verlsepbnd market, 2) exposure to large companies
versus small companies, and 3) exposure to valogpanies versus growth companies.

Our securities advice is not limited to any pafacwlass or type of security. We
provide advice primarily about no-load mutual fupioist we also advise on other types of
securities, including equity securities, fixed immsecurities, investment company securities
and U.S. government and municipal securities. iQwgstment strategies on behalf of an
account depend upon each client’s particular imaest profile and risk tolerance, (as discussed
above), and may include a mix of long term purchdkeld at least 1 year), short term purchases
(sold within a year), and very rarely (only at gpeecific request of clients), margin transactions.
Among other investments, we recommend portfoliosstiing of mutual funds offered by
Dimensional Fund Advisors (DFA) and the Vanguarddas These mutual funds follow a
passive asset class investment philosophy withholtings turnover.

Each investment strategy involves some risk. Kkanmple, investing in equity securities
involves the risk that the market value of the siieis will fluctuate, sometimes rapidly and
unpredictably. Investments in fixed income se@sitnvolves potential credit risk, interest risk
or prepayment risk. Investment in government @ian securities involves the risk that
government-sponsored entities may default on aéiahobligation since such securities are not
insured by the U.S. government. Investment in @utunds may involve one or all of the above
risks, depending upon the nature of the fund andntlerlying investments. A risk in a long-
term purchase strategy is that, by holding the risgdior this length of time, we may not take
advantages of short-term gains that could be pitatto a client. A risk in a short-term
purchase strategy is that, should the anticipatieg gwing not materialize, we are left with the
option of having a long-term investment in a seguhat was designed to be a short-term
purchase, or potentially taking a loss. In additithis strategy involves more frequent trading
than does a longer-term strategy, and will resuibcreased brokerage and other transaction-
related costs, as well as less favorable tax treattiof short-term capital gains.

Moreover, if our predictions are incorrect, a ségunay decline sharply in value before we
make the decision to sell.

On request, we will advise accounts that engageayr engage in margin transactions.
However, as a general rule, we do not advise diso@y accounts that employ the use of
margin and do not recommend the use of margin@icreate or increase leverage-related
risks. A risk in margin trading is that, in valatmarkets, securities prices can fall very quyckl

If the value of the securities in your account nsimchat you owe the broker falls below a certain
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level, the broker will issue a “margin call”, andwwill be required to sell your position in the
security purchased on margin or add more cashetat¢bount. In some circumstances, you may
lose more money than you originally invested.

Item 9. Disciplinary Information
We have no legal or disciplinary events to report.
Item 10. Other Financial Industry Activities and Affiliations

Neither we, nor any of our employees, is involveamy type of financial
industry activity other than the investment adwslousiness. Further, neither we, nor any of our
employees, has any relationship or arrangemenideut$ our advisory business that is material
to our business.

We may recommend, as part of your investment gjyatbat we place some or
all of a client’s assets into mutual fund secusiti®Ve are not affiliated with any mutual fund.
Investment in mutual funds incurs costs to youdditon to our management fee. These
additional costs are described above. DFA, artyemdit affiliated with us, may provide our firm
with certain benefits relating to business develepiand market exposure. The receipt of such
benefits may result in potential conflict of intst@as we have an indirect financial incentive to
utilize DFA funds as investments for our clienkéowever, as fiduciaries, we have established
investment process policies and procedures, inofuiti-depth suitability analysis and ongoing
monitoring, designed to mitigate this conflict nferest.

Item 11. Code of Ethics and Participation or Interest in
Client Transactions; Personal Trading

We have adopted a Code of Ethics as required byr8E€. Our Code of Ethics
establishes rules of conduct for all of our primdgpand employees, and is based upon the
principle that we owe a fiduciary duty to our cien Our Code of Ethics requires all of our
employees to place the interests of our clientyvalbleeir own interests at all times. A copy of
our Code of Ethics is available to clients or pexgjve clients upon request.

Our principals and employees may invest in the ssgoarities that we
recommend to our clients. We, our principals, andur employees also may invest personal
assets in shares of the mutual funds that are r@emded to clients. No sales commission is
received by us, our principals or employees foonemending or investing in these funds. All
personal securities transactions made by us, oretatied persons, are subject to the restrictions
set forth in our Code of Ethics.

Employees can invest in the same securities recaomeakto clients, but if the
firm is placing a buy allocation to purchase a #pesecurity for its clients, the employee is not
permitted to “front-run” and must place his or beder after the clients purchase.

Item 12. Brokerage Practices
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a. General Information

We have selected Charles Schwab & Co., Inc. (“Sthiwas a primary broker-
dealer for executing client transactions, and weasadeach client to establish a brokerage
account with Schwab’s Institutional division to mi@in custody of each client’s assets and to
effect trades for client accounts, when appropridttehould be understood that generally we
will not shop the brokerage marketplace on a tiayglrade basis and therefore will not negotiate
commissions among various brokers or obtain voldeeounts, and best execution may not be
achieved.

The factors we considered in selecting Schwabpasyary broker include
Schwab’s professional services, our overall expegevith Schwab, Schwab’s reputation, and
Schwab’s quality and cost of execution. We dohaste an exclusive arrangement with Schwab,
and we may generally use other brokers for thehase and sale of municipal bonds. These
trades are subject to trade-away fees to Schwab.

In addition to executing trades for our clientsh®ab provides us with access to
institutional trading and custody services not naliynavailable to Schwab’s retail customers.
Schwab’s services to us include brokerage, custedgarch, and access to mutual funds and
other investments not generally available to itaireustomers. Schwab generally does not
charge a separate fee for custody of assets iolieats’ accounts, but is compensated by
account holders through commissions or other tictisarelated fees for securities trades that
are executed through Schwab or that settle intev8blaccounts. We may use other brokers, in
our sole discretion, to obtain any combination eitér pricing, execution and individualized
attention.

b. Research and Other Soft Dollar Benefits

Our firm does not have any formal soft-dollar agaments.

Schwab has made available to us other productsemetes that benefitted us,
but did not necessarily benefit clients’ accourB®me of these other products and services
assisted us in managing and administering cliausounts. These included software and other
technology that provided access to client accoatd (such as trade confirmations and account
statements); facilitated trade execution (and atioo of aggregated trade orders for multiple
client accounts); provided research, pricing infation and other market data; facilitated
payment of our fees from our clients’ accounts; assisted with back-office functions,
recordkeeping and client reporting. Many of thesevices generally were used to service all or
a substantial number of our clients’ accounts,uditlg accounts not maintained at Schwab
Institutional. Schwab Institutional also made &fale to us other services intended to help
Schwab manage and further develop its businesgpeise These services included consulting,
publications and conferences on practice managenmémtmation technology, business
succession, regulatory compliance and marketirapw@b generally arranged for these types of
services to be rendered to us by independent plairties.

C. Directed Brokerage
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Clients may request that brokerage transactiortirbeted to a broker-dealer
other than Schwab. Clients who choose to diremtdmage to a broker-dealer other than those
chosen by us may incur higher commission rates ¢hants who allow us the discretion to
choose broker-dealers. If we believe that theofismother broker-dealer would hinder our
ability to meet our fiduciary obligations, we waéecline to accept the account.

d. Trade Aggregation

Generally, we do not aggregate client trades urddasge purchase of ETF
securities is executed. As a result, clients nayr@ceive any volume trade discounts that would
otherwise have been available.
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Iltem 13. Review of Accounts

All client accounts are reviewed on a periodic bas determined by client
objectives and market conditions. Accounts aréeweed for consistent relative performance,
adherence to predetermined risk characteristickf@meconomic developments that could
impact various policies and strategies. All sushiews are conducted by the portfolio
management team. The team currently includes €h&l Boinske, CFA, President, Mark A.
Rioboli, CFP, Director of Wealth Management, anchdsa D. Brown, Senior Wealth Manager
and Christina McCullough, Senior Portfolio Admimgbr, on the basis of their conclusions and
judgments regarding the best interest and predatedhpolicies for each client. Additionally,
adjustments may be made upon changes in the stéjestives, or policies, of and by the client.
Clients have unlimited access to the firm by phonby scheduled meetings.

Written account reports are sent to clients onaxteuybasis, or as requested
more frequently by a client. The reports contanqu-to-date: contributions, withdrawals,
realized gains and losses, interest and dividendsagement fees, and percentage gains or
losses. Additionally, reports include all holdingssecurity type, total costs, market value, and
percentage of holding. On a monthly basis, thé&darof record provides clients with a
brokerage statement that summarizes all accouitigpgusas of the end of the month, plus a
detail of all account activity over the course fué month.

At year-end, the broker provides a Form 1099 compaegich lists dividend,
interest income, capital gains, wash sales, rahliens/losses and advisor management fees.

Item 14. Client Referrals and Other Compensation

We have entered into arrangements with third pamievhich we agree to pay a
third party for soliciting and referring clientsts. The third party may receive a portion of our
standard management fee for a period of time, whmbunt varies on a case-by-case basis. Our
payment for the referral or solicitation does mopact the fee paid by the client.

Payment of referral fees for prospective clienénefls creates a potential conflict
of interest to the extent that such a referrabisunbiased and the solicitor is, at least paytjall
motivated by financial gain. Therefore, such &nefl may be made even if our advisory
services are not suitable to a particular clienéeds or entering into an advisory relationship
with us is not, overall, in the best interest af thient. As these situations represent a cordfict
interest, we have established the following restns in order to ensure our fiduciary
responsibilities:

1. All such referral fees are paid in accordance Withrequirements of Rule 206(4)-3 of
the Investment Advisers Act of 1940, and any cquoesling state securities law
requirements;

2. Any such referral fee will be paid solely from anvestment management fee, and will
not result in any additional charge to the client;

3. If the client is introduced to us by an unaffilidtgolicitor, the solicitor, at the time of the
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solicitation, will disclose the nature of his/h&s/solicitor relationship and provide each
prospective client with a copy of our Form ADV PamBrochure, together with a copy of
the written disclosure statement from the solicitothe client disclosing the terms of the
solicitation arrangement between our firm and tigior, including the compensation
to be received by the solicitor from us; and

4. All referred clients will be carefully screeneddosure that our fees, services, and
investment strategies are suitable to their investmeeds and objectives.

Item 15. Custody

Custody is defined as any legal or actual abilityobr firm to access client funds
or securities. Since all client funds and seaesiire maintained with a qualified custodian, we
don’t take physical possession of client assetswéver, under the current SEC rules, our firm
is deemed to have constructive custody of clies¢@sdue to various arrangements which give
us legal access to client funds. Schwab Instibatica qualified custodian, maintains assets in
client accounts and sends monthly account statenaineictly to clients. Upon receipt, clients
should carefully review those statements. We sdswl quarterly account statements to clients,
and clients are urged to compare the account stasmeceived from us to the statements
received from Schwab.

ltem 16. Investment Discretion

We manage both discretionary and non-discretiookepnt accounts. For
discretionary accounts, we are granted discretjoaathority by way of the investment advisory
contract with the client. By executing a discretioy advisory agreement, clients give us the
authority to exercise investment discretion oveirtaccounts. Any limitations to this discretion
are in writing executed by both client and us.

Item 17. Voting Client Securities

Under our discretionary advisory agreements, weiggly have the authority to
vote proxies related to securities held by a clierg manner that is in the best interest of the
client. On request, we will employ the same praeesd for the accounts we manage on a non-
discretionary basis. We will consider only thoaetbrs that relate to the client’s investment(s)
or that are established by the client’s writtertrinstions. Such factors will include how a vote
will economically impact and affect the value oé ttlient’s investment (keeping in mind that
not voting at all on a presented proposal may liberbest interest of the client). Other than by
previous written instructions, generally clientsrdu direct us on any particular vote.

Proxy votes generally will be cast in favor of pospls that maintain or
strengthen the shared interests of shareholdersmandgement; increase shareholder value;
maintain or increase shareholder influence overstiger's board of directors and management;
and, maintain or increase the rights of sharehslder

Proxy votes generally will be cast against propobkaling the opposite effect.
Generally votes will be cast for shareholder prefgsvolving compensation issues for
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management. We will generally cast an abstain fastall other shareholder proposals.

In voting on each and every issue, we and our eyepshall vote in a prudent
and timely fashion and only after careful evaluatd the issue(s) presented on the ballot. In
exercising our voting discretion, we and our empks/shall avoid any direct or indirect conflict
of interest raised by such voting decision. Wé pribvide adequate disclosure to the client if
any substantive aspect or foreseeable result (fubgct matter to be voted upon raises an
actual or potential conflict of interest to us.

Consistent with SEC Rule 206(4)-6, we will keept@ierrecords required by
applicable law in connection with its proxy votiagtivities for clients, and shall provide proxy-
voting information to clients upon their written aral request directed to Barbara Richardson.
A copy of our proxy-voting policies and proceduags available to clients or prospective clients
upon request, by calling Barbara Richardson at)(626-8070.

Iltem 18. Financial Information

Not applicable.
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