
This brochure provides information about the qualifications and business practices of ALTA 
INVESTORS LLC (“Alta” or the “Adviser”).  If you have any questions about the contents of 
this brochure, please contact us at (646) 783-4521. The information in this brochure has not 
been approved or verified by the United States Securities and Exchange Commission (“SEC”) or 
by any state securities authority. The information in this brochure has not been approved or 
verified by the United States Securities and Exchange Commission or any state securities 
authorities. The Adviser may refer to itself as a “registered investment adviser” or “RIA”.  You 
should be aware that registration with the SEC or a state securities authority does not imply a 
certain level of skill or training. Additional information about the Adviser is also available on 
the SEC’s website at www.adviserinfo.sec.gov. 

1 
 

IITTEEMM  11::  CCOOVVEERR  PPAAGGEE  
 
 
 

FORM ADV 2A 
 
 
  
 

ALTA INVESTORS LLC 
 

515 Madison Avenue 
Suite 1910 

New York, NY 10022 
 
 
 

www.Altainvestors.com 
 
 
 
 

 
 
 
 
 
 

MMAARRCCHH  3311,,  22001122  

http://www.adviserinfo.sec.gov/�
http://www.altainvestors.com/�


 
 

IITTEEMM  22::  MMAATTEERRIIAALL  CCHHAANNGGEESS  
 
 
 
 
The last annual update of this Brochure was filed by Alta Investors LLC (“Alta” the “Adviser”) 
with the SEC on March 31, 2011.  There have been no material changes since the last Annual 
Update filing.  



 
 

IMPORTANT NOTE ABOUT THIS BROCHURE 
 
This Brochure is not: 
 

• an offer or agreement to provide advisory services to any person 
• an offer to sell interests (or a solicitation of an offer to purchase interests) in any  Fund 
• a complete discussion of the features, risks or conflicts associated with any Advisory 

Service 
• to be relied on in determining whether to establish an advisory relationship  

 
. 
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IITTEEMM  44::  AADDVVIISSOORRYY  BBUUSSIINNEESSSS  
 

aa))  BBaacckkggrroouunndd  

 
Alta Investors LLC (“Alta” or the “Adviser”) is a Delaware Limited Liability Company formed 
on February 25, 2010.  Alta was approved as a registered investment adviser with the Securities 
and Exchange Commission effective May 14, 2010.  The Adviser was founded by Thomas 
Lehrman and is a wholly owned subsidiary of Alta Investors Group LLC.  Thomas Lehrman is 
the only person who owns more than 25% of Alta Investors Group LLC. 
 

bb))  AAddvviissoorryy  SSeerrvviicceess      

Alta offers advisory and investment management services to clients on an individually managed 
account basis. 
 

cc))  PPrriinncciippaall  IInnvveessttmmeenntt  SSttrraatteeggiieess  

Alta focuses on providing investment advisory services to individuals and 401K plans, assisting 
them in the development of diversified portfolios that meet specific risk tolerances and 
investment objectives. Alta may advise its individual Clients to consider investment 
diversification through private investments in early stage and emerging growth companies 
opportunities as part of the client’s overall investment strategy. 

dd))  TTaaiilloorreedd  AAddvviiccee  aanndd  CClliieenntt--IImmppoosseedd  RReessttrriiccttiioonnss  

 
Each client has its own investment objectives, strategies and restrictions.  Certain Alta clients 
may   focus on a narrow investment strategy while others may pursue a broader investment 
strategy.  Separate accounts are tailored based on the individual needs of a Client, as agreed to 
with Alta.  
  

ee))  WWrraapp  FFeeee  DDiisscclloossuurree  

 
Not applicable. 
 

ff))  AAsssseettss  UUnnddeerr  MMaannaaggeemmeenntt  

As of March 1, 2012 the Adviser had $206 Million in Regulatory Assets Under Management.  



 
 

 

IITTEEMM  55::  FFEEEESS  AANNDD  CCOOMMPPEENNSSAATTIIOONN  
  

aa))  CCoommppeennssaattiioonn  

Alta is compensated for its advisory services through the receipt of a fee agreed to by the client. 
 

bb))  BBiilllliinngg  

Clients pay monthly or quarterly in advance, or in some cases quarterly in arrears. The fee is 
non-refundable. 
 

cc))  SSaalleess--bbaasseedd  CCoommppeennssaattiioonn    

Not applicable. Neither the Adviser nor any of its employees or affiliates accepts additional 
compensation for the sale of securities or other services or other investment services or products.  
 



 
 

IITTEEMM  66::  PPEERRFFOORRMMAANNCCEE  BBAASSEEDD  FFEEEESS  AANNDD  SSIIDDEE--BBYY--SSIIDDEE  MMAANNAAGGEEMMEENNTT  
 
A performance fee may be charged by the Adviser based upon any gains obtained in a client’s 
account for the calendar year.  If so Alta will charge such fees in compliance with Rule 205-3 
under the Investment Advisers Act of 1940. Alta, in its sole discretion, may temporarily waive or 
reduce the Management Fee and/or the Performance Fee. 
 
Performance-based compensation may result in certain conflicts and create an incentive for the 
Adviser to make investments that are riskier or more speculative than would be the case in the 
absence of the performance-based compensation.  
 
Many of the conflicts resulting from performance-based fees and side-by side management are 
mitigated by Alta’s commitment to avoid conflicts of interest.  As a general principle, Alta 
requires that potential conflicts of interest be addressed by placing Client interests before 
personal or proprietary interests. 
 



 
 

 

IITTEEMM  77::    TTYYPPEESS  OOFF  CCLLIIEENNTTSS  
 
The Adviser’s main focus is on advising small to medium-sized 401K plan sponsors but may 
from time to time provide advisory services to family offices of sophisticated individual 
investors. There is no minimum for managed accounts which are subject to individual 
negotiation. 
 
 



 
 

 

IITTEEMM  88::  MMEETTHHOODDSS  OOFF  AANNAALLYYSSIISS,,  IINNVVEESSTTMMEENNTT  SSTTRRAATTEEGGIIEESS  AANNDD  RRIISSKK  OOFF  LLOOSSSS  
  

aa))  MMeetthhooddss  ooff  AAnnaallyyssiiss  aanndd  IInnvveessttmmeenntt  SSttrraatteeggiieess  

Alta advises its clients to employ a diversified investment strategy and for plan sponsor clients 
employs Alta employs risk-based model portfolios to assist plan sponsors in selecting and 
monitoring their plan’s fund menu.   
 

bb))  MMaatteerriiaall  RRiisskkss  AAssssoocciiaatteedd  wwiitthh  tthhee  IInnvveessttmmeenntt  SSttrraatteeggiieess  

  
Investing in securities in general involves risk of loss that clients should be prepared to bear. 
While the Adviser seeks to manage investments so that risks are appropriate to the return 
potential for the strategy, it is often not possible or desirable to fully mitigate risks. Alta does not 
offer any products or services that guarantee rates of return on investments for any period to any 
Client. All Clients assume the risk that investment returns may be negative or below the rates of 
return of other investment advisers or products.  Clients should understand that they could lose 
some or all of their investment and should be prepared to bear the risk of such potential losses. 
Clients may be exposed to risks including but not limited to: 
 
Stock Market Volatility. The prices of stocks and the value of funds in general, including those 
in which Alta’s clients invest, may decline unexpectedly in response to negative economic, 
political, or industry specific developments, among other reasons. Clients with shorter 
investment time horizons, such as older professionals, are advised to adjust their asset allocation 
strategies appropriately to mitigate against suck risks.   
 
Stock Selection Risks. The price of one or more of the stocks a specific fund owns could decline 
due to the fund manager’s error in judgment as to the true value of the company or adverse 
company developments the fund manager fails to anticipate.  Alta reduces stock selection risks 
by advising its clients to employ diversified investment strategies that invest in a broad selection 
of underlying funds.  
 
Interest rate risk. When interest rates rise, the prices of debt generally decline.  Stock prices 
generally decline or may underperform other asset classes during periods of rising interest rates.  
The longer the duration of the fund’s debt securities, the more sensitive it will be to interest rate 
changes. (As a general rule, a 1% rise in interest rates means a 1% fall in value for every year of 
duration.)  



 
 

ITEM 9:  DISCIPLINARY INFORMATION 
 
Alta and its supervised persons have not been involved in any legal or disciplinary events that are 
material to a client’s or potential client’s evaluation of our advisory business or the integrity of 
the Adviser’s management.  
 

aa))  CCrriimmiinnaall  oorr  cciivviill  aaccttiioonn  

None 

bb))  AAddmmiinniissttrraattiivvee  pprroocceeeeddiinngg  

None 

cc))  SSeellff--rreegguullaattoorryy  oorrggaanniizzaattiioonn  ((SSRROO))  pprroocceeeeddiinngg    

None 
 
 



 
 

 

IITTEEMM  1100::    OOTTHHEERR  FFIINNAANNCCIIAALL  IINNDDUUSSTTRRYY  AACCTTIIVVIITTIIEESS  AANNDD  AAFFFFIILLIIAATTIIOONNSS  
 
 

aa))  RReeggiisstteerreedd  BBrrookkeerr--DDeeaalleerr  oorr  RReeggiisstteerreedd  RReepprreesseennttaattiivvee  

Not Applicable 
 

bb))  FFCCMM,,  CCPPOO,,  CCTTAA  oorr  AAssssoocciiaatteedd  PPeerrssoonn  

Not applicable. 
 

cc))  MMaatteerriiaall  BBuussiinneessss  RReellaattiioonnsshhiippss  wwiitthh  CCeerrttaaiinn  RReellaatteedd  PPeerrssoonnss  

Not applicable. 
 

dd))  RReeccoommmmeennddaattiioonn  aanndd  SSeelleeccttiioonn  ooff  OOtthheerr  IInnvveessttmmeenntt  AAddvviisseerrss  

Not applicable.  



 
 

 

IITTEEMM  1111::    CCOODDEE  OOFF  EETTHHIICCSS,,  PPAARRTTIICCIIPPAATTIIOONN  OORR  IINNTTEERREESSTT  IINN  CCLLIIEENNTT  
TTRRAANNSSAACCTTIIOONNSS  AANNDD  PPEERRSSOONNAALL  TTRRAADDIINNGG  
 

aa))  CCooddee  ooff  EEtthhiiccss  

Alta has adopted a Code of Ethics (the “Code”) pursuant to Advisers Act Rule 204A-1 that sets 
forth the Firm’s ethical standards and governs the business conduct of the Firm and persons 
associated with the Firm.  The Code describes Alta’s policies regarding confidential Client 
information and regulates personal trading activity.  Securities holdings and transactions of 
access persons and their immediate family members are reviewed to determine compliance with 
the requirements of the Code.  The Code also contains other restrictions and reporting 
requirements designed to limit personal conflicts of interest.  These provisions apply to all 
employees of the Firm.  All personnel are also required to comply with applicable federal 
securities laws. 
 
You may obtain a copy of our code of ethics upon request.  Our contact information appears on 
the cover page of this Brochure. 
 

bb))  PPaarrttiicciippaattiioonn  oorr  IInntteerreessttss  iinn  CClliieenntt  TTrraannssaaccttiioonnss  

Alta and its related persons may invest their personal assets in the companies in which the 
Adviser’s client invests. The Adviser has established procedures intended to limit conflicts of 
interest in cases where the Adviser, a related person or any of their employees, buys or sells 
companies in which the Adviser’s client invests.  None of Alta’s Supervised Persons (as defined 
in the Code) may knowingly sell to or buy any security from a Client without prior written 
permission from the Chief Compliance Officer (“CCO”) or the CCO’s designee.  Additionally, 
all Access Persons (as defined in the Code, and which includes Supervised Persons meeting 
certain further criteria) must submit quarterly transactions reports detailing personal securities 
transactions.  Such reports will be reviewed by the CCO or the CCO’s designee to ensure 
compliance with the Code.  

cc))  IInnvveessttmmeenntt  iinn  SSeeccuurriittiieess  RReeccoommmmeennddeedd  ttoo  CClliieennttss  

Alta’s Supervised Persons are specifically prohibited from using their knowledge about pending 
transactions or investments currently being considered for personal profit, including by 
purchasing or selling such securities directly or indirectly.  Further, as noted above, all Access 
Persons (as defined in the Code, and which includes Supervised Persons meeting certain further 
criteria) must submit quarterly transactions reports detailing personal securities transactions.  
Such reports will be reviewed by the CCO or the CCO’s designee to ensure compliance with the 
Code.   

dd))  IInnvveessttmmeenntt  iinn  SSeeccuurriittiieess  aatt  oorr  aabboouutt  tthhee  SSaammee  TTiimmee  RReeccoommmmeennddeedd  ttoo  CClliieennttss  

See Part 11(c) above. 



 
 

 

IITTEEMM  1122::  BBRROOKKEERRAAGGEE  PPRRAACCTTIICCEESS  
 
 

aa))  SSeelleeccttiioonn  ooff  BBrrookkeerr--DDeeaalleerrss  

Alta currently has no direct relationship with broker-dealers in the execution of transactions in 
portfolio securities.   
 

bb))  SSoofftt--DDoollllaarrss  AArrrraannggeemmeenntt  

Alta does not pay commissions in order to receive research or other services from brokers or 
third parties paid by brokers. 

cc))  BBrrookkeerraaggee  ffoorr  CClliieenntt  RReeffeerrrraallss..  

Alta does not consider, in selecting or recommending a broker dealer, whether Alta or a related 
person receives client referrals from that broker-dealer. 

dd))  DDiirreecctteedd  BBrrookkeerraaggee  

Alta may accept clients who require us to execute transactions through a specified broker-dealer. 
Clients may recommend that we use their preferred broker-dealer(s).  

ee))  AAggggrreeggaattiioonn  ((BBuunncchhiinngg))  ooff  TTrraaddeess  

Alta does not conduct any trading directly but advises its clients to invest in funds or other 
investments, whose trades are effected through independent brokerage or custodial relationships 
of the clients.  



 
 

IITTEEMM  1133::    RREEVVIIEEWW  OOFF  AACCCCOOUUNNTTSS  
 

aa))  PPeerriiooddiicc  AAccccoouunntt  RReevviieeww    

The Adviser has detailed knowledge of client accounts. The Investment professionals managing 
the accounts periodically review the each advisory relationship to ensure that Alta is meeting the 
client’s objectives. 
 
 



 
 

IITTEEMM  1144::  CCLLIIEENNTT  RREEFFEERRRRAALLSS  AANNDD  OOTTHHEERR  CCOOMMPPEENNSSAATTIIOONN  
 
The Adviser may enter into written solicitation arrangements in the future with third parties. 
Before making payments for any US client referral, Alta requires each “solicitor” to enter into a 
written referral agreement. Such agreement will comply with the requirements set out in Rule 
206(4)-3 of the Investment Advisers Act of 1940, including the requirement that the relationship 
between the solicitor and the investment adviser be disclosed to the potential client at the time of 
the solicitation or referral. Referral fees are paid through a broker dealer when required. Under a 
solicitation arrangement, the Firm may pay a referral fee to a Solicitor when the Solicitor 
successfully introduces a Client to the Firm.  The amount of compensation is based on a 
negotiated percentage of the management and incentive fees received by Alta from each Client.  
The solicitation arrangement does not affect the amount of fees paid by each Client. The referral 
fees represent no additional expenses to such accounts. Potential clients will be requested to 
acknowledge they have been informed of the referral arrangement, including the type and 
amount of compensation, prior to acceptance of the client’s account.   
 



 
 

 
 

IITTEEMM  1155::  CCUUSSTTOODDYY  
 
Alta does not retain custody of client funds or securities.  
 
Should Alta assume custody of the assets of a managed account, a qualified custodian(s) for such 
account will send to the Client periodic account statements (generally on a quarterly basis) 
indicating the amounts of any funds or securities in the custodial account as of the end of the 
statement period and any transactions in the account during the statement period.   
 
Clients should review their account statements carefully and should immediately contact Alta if 
account statements are not received from a custodian on at least a quarterly basis.  To the extent 
Alta, pursuant to the relevant advisory contract or otherwise, separately provides reports or 
account statements, Clients should compare Alta’s statements carefully to the account statements 
received from the custodian.  If there are any discrepancies between the account statements, 
please contact Alta immediately.   
 



 
 

 

IITTEEMM  1166::    IINNVVEESSTTMMEENNTT  DDIISSCCRREETTIIOONN  
 
Alta generally manages Client assets on a non-discretionary basis. 



 
 

IITTEEMM  1177::    VVOOTTIINNGG  CCLLIIEENNTT  SSEECCUURRIITTIIEESS  

aa))  PPrrooxxyy  VVoottiinngg  AAuutthhoorriittyy  

Alta does not vote, nor advise clients how to vote, proxies for securities held in client accounts.  
Clients will receive their proxies or other solicitations directly from their custodian or a transfer 
agent or from Alta.  Clients can contact Alta with questions about a particular solicitation by 
calling the Adviser at the number listed on the cover of this Brochure.  
  

bb))  CClliieenntt  PPrrooxxyy  VVoottiinngg  AAuutthhoorriittyy  

Alta operates a policy of exercising proxy votes for clients as permitted within client agreements. 



 
 

 

IITTEEMM  1188::  FFIINNAANNCCIIAALL  IINNFFOORRMMAATTIIOONN  OOFF  TTHHEE  AADDVVIISSEERR  
 

No financial events have occurred to Alta that would negatively affect the financial viability of 
the Adviser. There is no financial condition of Alta that is reasonably likely to impair Alta’s 
ability to meet contractual commitments to clients. 
 

aa))  FFiinnaanncciiaall  DDiisscclloossuurreess  

 
Not Applicable. 
 

bb))  MMaatteerriiaall  FFiinnaanncciiaall  IImmppaaiirrmmeenntt  

 
Not Applicable. 
 

cc))  BBaannkkrruuppttccyy  PPeettiittiioonnss  

 
Not Applicable. 
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