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www.managersinvest.com. The information in this Brochure has not been approved or verified
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representatives of MIG.

Although MIG is registered as an investment adviser under the Investment Advisers Act of 1940,
such registration does not imply that MIG or our personnel have a certain level of skill or
training.




Iltem 2 — Material Changes

This Item requires us to summarize any material changes to our Form ADV Part 2A since our
last annual update on March 31, 2011. While we do not believe the following changes are
material, we have nonetheless summarized our changes to the current Form ADV Part 2A below:

Item 1 - Cover Page: As noted in Part 1A of Form ADV, we changed the main office
for our advisory business to 800 Connecticut Avenue, Norwalk, CT 06854. We also
updated our contact number to 203.299.3500. Our firm continues to operate out of its
three offices located in Norwalk, CT; Chicago, IL; and Conshohocken, PA.

Item 4 - Advisory Business: We updated our assets under management to
approximately $10.2 billion as of December 31, 2011. We also added additional
disclosure regarding our asset allocation program, ManagersChoice, which now
allows certain legacy clients to participate in the program without a financial
intermediary.

Item 10 — Other Financial Industry Activities and Affiliations: We updated this Item
with additional disclosure regarding personnel of certain of our Affiliates who are
registered representatives of our wholly-owned limited purpose broker-dear,
Managers Distributors, Inc.

We also made certain other non-material changes throughout the form. If you would like a copy
of our Form ADV Part 2A, please contact MIG via email at ADVrequest@managersinvest.com
or in writing at:

Managers Investment Group LLC
Attn: Chief Compliance Officer
800 Connecticut Avenue
Norwalk, CT 06854
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Item 4 — Advisory Business

MIG is an investment advisory firm offering a range of investment strategies and products,
including mutual funds, separate accounts, which includes our ManagersChoice® Asset-
Allocation Models and our multiple attribute portfolios. Our offerings represent a combination of
mutual funds and strategies managed by proprietary investment advisory boutiques.

MIG provides investment advisory services to a wide array of clients, including high-net-worth
individuals, corporate pension and profit sharing plans, public pension plans, charitable
institutions, foundations, registered investment companies, endowments and 401(k) sponsors.
Private investors wishing to utilize MIG’s services may do so through financial consultants,
registered investment advisors, and other financial intermediaries, or directly through our mutual
fund platform, the Managers Funds.

The Firm currently has approximately 104 employees in offices in Norwalk, CT; Chicago, IL;
and Conshohocken, PA.

Assets Under Management

As of December 31, 2011, MIG managed approximately $10.2 billion in client assets. MIG’s
regulatory asset under management reported in Form ADV Part 1A does not include certain
assets in the Firm’s ManagersChoice program. More detailed information on assets under
management is included in our Form ADV Part 1A — Item 5.F.

Principal Ownership

MIG is a subsidiary of Affiliated Managers Group, Inc. (“AMG”), a publicly traded asset
management company (NYSE: AMG) with equity investments in boutique investment
management firms (“AMG Affiliates or “Affiliates). Further information regarding AMG and
AMG’s Affiliates can be found in Item 10 — Other Financial Industry Activities and Affiliations.

MIG’s predecessor firm was founded in 1986, and MIG was created in 2005 through the
combination of The Managers Funds LLC and divisions of two other AMG Affiliates.

Advisory Services — Mutual Funds

MIG serves as the Investment Manager and Administrator to The Managers Funds, Managers
Trust I, Managers Trust Il and Managers AMG Funds (each a “Fund,” collectively the “Funds™),
each of which is a registered investment company of the series type, pursuant to the terms of a
Fund Management Agreement. Each Fund has different investment objectives, policies and
restrictions that are set forth in the Fund’s Prospectus and Statement of Additional Information
(“SAI™).

As Administrator, MIG provides the Funds with office space, office equipment and personnel
necessary to operate and administer their businesses, and supervises the provision of services by
third parties. As Investment Manager, MIG oversees the provision of all general management,
investment advisory and portfolio management services for the Funds. MIG is responsible for
designing the Funds and conducts extensive manager research to find what we believe to be the
best investment firms available to serve as Subadvisors and make the day-to-day investment
decisions for the Funds. MIG allocates the Fund’s assets among the Subadvisors and then
conducts ongoing portfolio monitoring of the Subadvisors’ investment activities and results.
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MIG also conducts ongoing manager due diligence to assure the Subadvisors continue to be the
most appropriate choice to serve as Subadvisor to the Funds. Several AMG Affiliates provide
investment management services to a number of the Funds.

MIG generally does not research or select the specific portfolio securities purchased by the
Funds. Instead, as noted above, MIG allocates the assets of each Portfolio among one or more
Subadvisors. Each Subadvisor has discretion to purchase and sell portfolio securities for the
portion of a Fund that it manages within the parameters of the Fund’s objectives, policies and
restrictions. Although the Subadvisors’ activities are subject to MIG’s general oversight, the
Firm does not evaluate the investment merits of the Subadvisors’ individual investment
selections. MIG’s advice regarding different types of securities comprises the overall structuring
of each Fund’s portfolio, monitoring the performance of the Subadvisors and monitoring their
portfolio security selections for compliance with the Fund’s investment objectives, policies and
restrictions, as well as regulatory requirements.

MIG is responsible for researching Subadvisors for different classes of assets and
investment styles. MIG’s principal sources of information for evaluating Subadvisors include the
qualitative and quantitative materials prepared by in-house analysts, as well as information and
assistance provided by independent third parties. These materials are based on in-person
meetings and telephone conversations with Subadvisors; computer databases concerning
investment results of Subadvisors obtained by MIG; reviews of publicly available information
contained in the financial press and other sources and Subadvisor-prepared information; and
research and statistical materials prepared by others. MIG monitors all of the Funds’ Subadvisors
through an ongoing quantitative and qualitative evaluation of each Subadvisor’s skills in
managing assets subject to specific investment styles and strategies and reports its findings to the
Funds’ Board of Trustees.

Any recommendation to hire or terminate a Subadvisor for the Funds is subject to the approval
of the Funds’ Board of Trustees. Additionally, the SEC has provided the Funds an exemptive
order generally permitting MIG, on behalf of the Funds, to hire new unaffiliated Subadvisors for
the Funds without prior shareholder approval, subject to shareholder notification within 90 days
of the hiring of such Subadvisor.

Additional information regarding the activities and operations of the Funds is described in each
Fund’s Prospectus and SAL.

Asset Allocation Programs - ManagersChoice®

ManagersChoice is a series of globally diversified asset-allocation models. The models are
constructed utilizing proprietary asset-allocation tools and implemented with investments in a
diversified mix of Affiliated and unaffiliated mutual funds. ManagersChoice consists of twelve
portfolios that span the risk/return spectrum. Each portfolio targets a specific risk tolerance,
capital appreciation potential and income need, while incorporating consideration of time
horizon and, in several model portfolios, tax considerations. The ManagersChoice Investment
Committee is a sub-committee of MIG’s Investment Committee (the “Committee”), and is
supported by a team of research and quantitative analysts, and is responsible for developing,
monitoring and implementing the ManagersChoice model portfolios. The Committee employs
proprietary asset-allocation tools and an extensive investment manager search and selection
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methodology with a system for structuring multiple-manager strategies into the various
portfolios.

To participate in ManagersChoice, financial intermediaries, including registered investment
advisers, financial planning firms, and broker-dealers (each, a *“Financial Advisor” and
collectively, the “Financial Advisors”) execute an agreement with MIG (the “ManagersChoice
Agreements”). The ManagersChoice Agreements provide for the Financial Advisors to take on
certain responsibilities with respect to the investing of each client’s assets through the
ManagersChoice program.

Generally, the Financial Advisor is responsible for determining whether ManagersChoice is
suitable for their client and for recommending a particular ManagersChoice model portfolio.
The Financial Advisor is also responsible for regularly assessing the ongoing appropriateness of
a particular model in light of their clients’ changing circumstances and for ensuring that each
client receives individualized management of their account.

MIG provides a number of tools to assist Financial Advisors, including an investor
questionnaire that may be used to determine the appropriate model portfolio for each client based
on the client’s financial situation and investment objectives. MIG also provides online resources
to create proposals, access accounts and produce customized client reports.

Depending upon the client’s relationship, the Financial Advisor, the client or MIG may have
discretionary authority to (i) decide which ManagersChoice Model in which to invest a
client’s assets, (ii) decide if and when to redeem or exchange investments, and (iii) provide
certain other instructions regarding a client’s ManagersChoice account. Discretionary authority
is effective until changed or revoked in writing. A client may, at any time, impose reasonable
restrictions on the management of its account or choose a new investment strategy.

Asset Allocation Programs - ManagersChoice - Direct

MIG also continues its ManagersChoice program for certain clients who have terminated their
relationship with financial intermediaries, including registered investment advisers, financial
planning firms, and/or broker-dealers. In these situations, each client will execute an agreement
directly with MIG, which will be responsible for investing each client’s assets through the
ManagersChoice program.

Generally, under the ManagersChoice direct program, MIG is responsible for determining
whether ManagersChoice continues to be suitable for the client and for recommending a
particular ManagersChoice model portfolio. MIG is also responsible for regularly assessing the
ongoing appropriateness of a particular model in light of each client’s changing circumstances
and for ensuring that each client receives individualized management of their account.

MIG provides a number of tools to assist in identifying specific client information including
an investor questionnaire that may be used to determine the appropriate model portfolio for each
client based on the client’s financial situation and investment objectives. MIG also provides
online resources to access accounts and produce customized client reports.

MIG or the client may have discretionary authority to (i) decide which ManagersChoice Model
in which to invest a client’s assets, (ii) decide if and when to redeem or exchange investments,
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and (iii) provide certain other instructions regarding a client’s ManagersChoice account.
Discretionary authority is effective until changed or revoked in writing. A client may, at any
time, impose reasonable restrictions on the management of its account or choose a new
investment strategy.

Multiple Style Portfolios or Multiple Attribute Portfolios (collectively, “MAPSs™)

MIG serves as discretionary investment adviser to various multi-style or multi-attribute
programs, which are typically sponsored by third parties in wrap-type programs. MIG utilizes a
multi-step investment process to create a selection of portfolios across a spectrum of investment
objectives. MIG employs a number of AMG Affiliates as non-discretionary subadvisors for the
MAPs programs. MAPs programs offer clients a range of asset-allocation options, each
comprising various sleeves. The Subadvisors provide and periodically update an investment
model for their sleeve of the MAPs. MIG, as the manager of the accounts, implements and
periodically rebalances the models.

Clients in such programs have generally directed brokerage to a particular broker-dealer
(typically the sponsor firm). For further information, MAPs clients are referred to the relevant
program’s disclosure materials and their investment management agreement, as well as to the
other relevant portions of MIG’s Brochure (including the brokerage information provided in
Item 12 — Brokerage Practices).

Investments in Money Market Funds or Short-Term Investment Funds

In certain cases, MIG may utilize unaffiliated money market funds or other short-term
investment funds generally offered by clients’ custodians as temporary investment vehicles for
its advisory accounts, subject to applicable restrictions and as permitted by law. The use of
unaffiliated money market funds for client accounts, either in “sweep” arrangements, for
temporary investment purposes or otherwise, will result in certain advisory clients paying an
investment management fee to the investment adviser of the unaffiliated money market fund in
addition to an advisory fee to MIG. Client assets also may be invested in an unaffiliated money
market fund for which MIG receives marketing and administrative services fees. MIG does not
actively manage the residual cash in client accounts and generally will not be responsible for
monitoring the unaffiliated money market fund or other short-term fund into which cash is
swept.

Other Services

In addition to the Advisory Services provided by MIG, the Firm has agreements with AMG
Affiliates, under which MIG provides non-discretionary support services such as back office,
trading execution support, administrative and/or marketing and client services to support the
investment adviser’s provision of advisory services through sponsored programs, including wrap
programs. MIG is paid a fee by the Affiliate for these servicing agreements. Where MIG
provides trade execution support services, the Affiliate retains full investment discretion over the
client accounts, and the trading is done by MIG only as authorized and instructed by the
Affiliate.

MIG also provides its clients with access to separately managed account services through
subadvisory marketing and servicing agreements with AMG Affiliates. These agreements allow
MIG to market investment management services to unaffiliated third-party intermediaries that
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sponsor subadvised investment products and other platforms, such as defined contribution
retirement plan platforms.

MIG also has entered into subadvisory marketing agreements with AMG Affiliates under which
MIG markets the AMG Affiliates’ advisory services to sponsors of subadvised funds or other
platforms. MIG receives a fee from the AMG Affiliate if the Affiliate is engaged by the
intermediary or other platforms.

MIG is the sole shareholder in Managers Distributors, Inc. (“MDI”), a limited purpose broker-
dealer that serves as the distributor of the Funds. Certain employees of MIG and other AMG
Affiliates that serve as subadvisors to the Funds are registered representatives of MDI. MIG and
MDI may also provide administrative, marketing and distribution support service to a number of
AMG Affiliates, and MIG and/or MDI may be compensated by those AMG Affiliates that serve
as investment advisers to Affiliated Funds, for the servicing or distribution of those funds
through various distribution platforms. MIG and MDI also provide administrative, marketing,
and distribution support to certain AMG Affiliates that serve as Subadvisors to the Funds or that
sponsor Affiliated mutual funds to facilitate the servicing and distribution of the relevant funds
through various distribution platforms, and MIG and/or MDI is compensated by these AMG
Affiliates for these services.

MIG also has agreements with investment advisers and fund distributors under which MIG
provides, directly or through an agent, administrative, sub-transfer agent or other shareholder
services related to shareholders of certain unaffiliated mutual funds.

Item 5 — Fees and Compensation

Standard Fee Schedule

Specific fees associated with products or services MIG offers are typically set forth in the
applicable client advisory agreement or in the program materials, as applicable. Fees may be
negotiated or modified in MIG’s sole discretion in light of a client’s special circumstances, such
as assets levels, service requirements, client relationship with MIG or other factors. MIG may
choose to waive any account minimum in its sole discretion or to charge a minimum fee or
account maintenance fee, regardless of the size of the account.

MIG may agree to offer clients a fee schedule that is lower than that of any other comparable
client investing in the same investment style. In addition, MIG may have historical fee schedules
with longstanding clients that differ from those applicable to new client relationships. Other
investment advisers may charge higher or lower fees than those charged by MIG for comparable
service. Specific details surrounding how fees are charged may be found in the applicable client
advisory agreement or program materials. Advisory fees may be subject to a specified annual
minimum; however, MIG reserves the right to waive all or a portion of its management fee and
negotiate minimum annual fees.

The fees charged to clients are generally computed as a percentage of the value of the assets
under management. Fees are generally payable either monthly or quarterly, in advance or in
arrears, and are prorated to the date of termination if the client terminates his or her relationship
with MIG or their Financial Advisor. Upon account termination, any fees paid in advance will




be refunded promptly. Fees are also prorated at the inception of the investment advisory
agreement to cover only the period of time the account assets were under management.

Fees for Specialized Accounts and Advisory Services

Funds

As noted in Item 4 — Advisory Business, MIG serves as the Investment Manager to each of the
mutual funds of The Managers Funds, pursuant to the terms of a Fund Management Agreement.
Fees for mutual fund investments generally include two types — shareholder fees and annual fund
operating expenses. Shareholder fees may include:

e Sales Loads (fees paid to a broker-dealer, which may include front-end sales loads (sales
fees charged upon purchasing shares) and/or back-end sales loads (fees charged upon
selling out of mutual funds));

Redemption fees (fees paid to the fund upon the sale of mutual fund shares);

Exchange fees (fees charged for transferring to another fund within the same fund group);
Account fees (account maintenance fees); and

Purchase fees (fees paid to the fund upon the purchase of mutual fund shares).

Annual fund operating fees include:

e Management fees (fees paid to an adviser or its affiliates for managing the fund);

e Distribution and/or service (e.g., 12b-1) fees (fees for distribution expenses,
and sometimes shareholder service expenses); and

e Other expenses (miscellaneous expenses, such as custodial expenses, legal expenses,
accounting expenses, transfer agent expenses, and other administrative expenses).

The annual fees for the Funds are included in each Fund’s Prospectus and SAI. Investment
management fees for the Funds are determined based on investment style, asset class, and other
factors.

Clients whose assets are invested in the Funds may pay some or all of the above fees.
Information concerning the funds, including a description of the services provided and advisory
and other fees can be found in each Fund’s prospectus at www.managersinvest.com.

As compensation for its services as Investment Manager, MIG may retain a portion of the
overall management fee charged to the Funds, which is computed daily as a percentage of the
average net assets of the Fund, and may be paid monthly or quarterly. The remainder of the
management fee is paid to the Funds’ Subadvisors. The fee paid to each of the Subadvisors is
paid out of the fee MIG receives from a Fund and does not increase the expenses of a Fund.
Total management fees and individual Subadvisor fees are shown in the Prospectus and SAI for
the Funds.

Asset Allocation Programs — ManagersChoice

MIG does not receive fees directly from clients who participate in the ManagersChoice program.
MIG does receive management and administrative fees from the underlying Funds managed by
MIG that are used in the Models. These fees are based on the assets under management in each




Fund, and are payable pursuant to the Fund Management Agreements and related agreements.
Financial Advisors typically receive an additional fee from clients based on the annual
percentage of the assets being managed.

Besides investment management fees, an investment in the underlying Funds is subject to
additional fees and expenses that are described in each Fund’s Prospectus and SAI. These
include administration, distribution, transfer agent, custodial, legal, audit and other fees and
expenses.

MIG also may pay a fee to third parties whose clients invest in the ManagersChoice program.
This fee will not increase the amount of fees paid by those clients. MIG or certain AMG
Affiliates may also receive servicing fees from Affiliated and unaffiliated third parties whose
mutual funds are offered in the ManagersChoice program.

Separate Accounts — MAPs Programs

MAPs programs are wrap-type programs in which the client typically pays a flat fee to the
sponsor for a variety of services, with the sponsor then compensating MIG (and MIG
compensating the non-discretionary subadvisors that it has retained). Generally, MIG will enter
into an agreement with the sponsor, which in turn enters into a separate investment agreement
with the client. Clients in these programs generally pay a single fee to the program sponsor
(called a “wrap fee™) for consulting, brokerage, custodial, portfolio monitoring, and investment
management services, typically up to 3% annually of the assets under management. The fees
paid by clients for investing in a MAPs account are set by the sponsor, and are generally
disclosed in the sponsor’s contract established with each client.

The all-inclusive fee for MAPs accounts may exceed the aggregate cost of the services provided
if such services were negotiated and purchased separately, depending on:

e the level of the all-inclusive fee;

e the amount of trading activity in a client’s account;

e the cost of brokerage commissions (which costs are typically negotiated between
the client and the broker-dealer, rather than by MIG with transactions being
effected either by the broker-dealer or a third party);

e the value of any other services rendered to the client; and

e Other miscellaneous factors.

For detailed information on the wrap fees charged by each wrap fee program sponsor, please
refer to the specific sponsor’s Form ADV Part 2A, Appendix, which is available at
www.adviserinfo.sec.gov.

Separate Accounts — Non-Discretionary MAPs Programs

MIG occasionally manages investment advisory accounts not involving discretionary
management services, such as multi-manager, multi-discipline investment products and
diversified manager allocation products, which include the provision of a model portfolio. In
these instances, another manager is the discretionary investment manager, has investment
discretion over the accounts, and is responsible for monitoring the individual needs of the client.
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MIG amends and updates the model portfolios from time to time and provides updated
information to the sponsor.

Clients investing in these programs typically pay the sponsor an all-inclusive fee, a portion of
which is paid to MIG as compensation for the investment advisory services that it renders to the
sponsor.

Additional Fees and Expenses Payable by Clients

MIG fees do not include brokerage commissions, transaction fees, service provider fees, and
other related costs and expenses that the client will incur. Clients will typically pay a brokerage
commission for transaction execution. Item 12 — Brokerage Practices further describes the
factors that MIG considers in selecting or recommending broker-dealers for executing
transactions and determining the reasonableness of their compensation (e.g., commissions).
Investment activity may also involve other transaction fees payable by clients, such as deferred
sales charges, odd-lot differentials, transfer taxes, wire transfer and electronic fund fees, and
other fees and taxes on brokerage accounts and securities transactions. In addition, clients may
incur certain charges imposed by custodians, broker-dealers, third-party investment consultants,
and other third parties, such as management fees, consulting fees, and custodial fees.

MIG may also receive administrative or servicing fees from AMG Affiliates and unaffiliated
third parties whose mutual funds are offered in the ManagersChoice program.

Fees for Investment of Client Assets in Money Market Funds or Short-Term Investment

Funds

As noted in Item 4 — Advisory Business, MIG may utilize unaffiliated money market funds or
other short-term investments generally offered by clients’ custodians as temporary investment
vehicles for certain advisory accounts, subject to applicable restrictions and as permitted by law.
The use of these money market funds for client accounts, either in “sweep” arrangements, for
temporary investment purposes or otherwise, will result in certain advisory clients paying an
investment management fee to the investment adviser of the unaffiliated money market fund.
Client assets also may be invested in an unaffiliated money market fund for which MIG receives
marketing and administrative service fees.

Item 6 — Performance-Based Fees and Side-by-Side Management
MIG does not charge fees based on performance or the net profits of the assets being managed.

Side-by-Side Management

MIG is an investment advisory firm offering a range of investment products and strategies,
including mutual funds and separate accounts, including multiple attribute portfolios. Some of
these accounts may present a conflict of interest for MIG, as our employees or AMG Affiliates
may have an interest in such accounts. To address any potential conflicts, MIG policies and
procedures seek to ensure that investment decisions are made in accordance with the fiduciary
duties owed to such accounts and without consideration of MIG investment or financial interests.
MIG has trade-allocation policies and procedures designed to ensure that all clients are treated
fairly and equally over time and to prevent any potential conflict from influencing the allocation
of investment opportunities among clients. Additionally, as Manager to the Funds, MIG
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periodically reviews Subadvisors policies and procedures related to allocation of investment
opportunities, which includes Side-by-Side management.

Funds

As noted above, the Funds’ Subadvisors are responsible for the day-to-day portfolio management
of the Funds. The Funds’ Subadvisors each have their own policies and procedures regarding the
allocation of investment opportunities. These policies and procedures are designed to ensure the
fair and equitable allocation over time of investment opportunities across the Subadvisors’
clients, including the Funds. MIG’s Compliance and Investment teams evaluate the
Subadvisors’ written policies and procedures, generally during both pre-hire and ongoing due
diligence visits by MIG.

In addition, MIG’s Compliance and Investment teams receive and review periodic reports from
each Subadvisor to assist in the teams’ evaluation of the effectiveness of the Subadvisors’
allocation policies and procedures. Included among these reports are reports on IPO allocations,
cross transactions and affiliated transactions.

Separate Accounts — MAPs Programs

For separate account clients, such as the MAPs programs, the Firm’s policies require the Firm to
allocate trades among client accounts in a manner designed to ensure the fair and equitable
treatment of client accounts over time. Generally, trade-allocation decisions among client
accounts are made by the Firm on a rotational basis within a particular strategy to seek to ensure
that no single relationship has a trading advantage. The Firm utilizes a workflow system that
identifies the order in which to execute model changes, and any deviation from the designated
rotation is identified and documented within that system. When two or more client accounts are
simultaneously engaged in the purchase or sale of the same security, to the extent possible, the
transactions may be bunched/block traded and these accounts will receive the security at an
averaged price.

As a general matter, and further described in Item 12 — Brokerage Practices, the Firm does not
participate in IPOs or engage in cross trades for its separate account clients.

For partial allocations, client accounts are typically allocated on a random basis with the
allocation method having been determined in advance of the allocation. Random allocation is
electronically completed within the Firm’s internal accounting system. MIG has a regular review
process in place for its client accounts, including follow-on reviews by the trading group after
model changes are implemented to ensure that the appropriate accounts participated in the
executed trades. Additional reviews are conducted to periodically review client accounts for
compliance with client mandates, investment restrictions, regulatory requirements, and
disclosures.

Item 7 — Types of Clients

Types of Clients

MIG provides investment advisory services to a wide array of clients, including high-net-worth
individuals, corporate pension and profit sharing plans, public pension plans, charitable
institutions, foundations, registered investment companies, endowments and 401(k) sponsors.
Private investors who wish to utilize MIG’s services access us through financial consultants,
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registered investment advisers and other financial intermediaries, as well as directly through our
Affiliated fund complex, the Managers Funds.

Conditions for Managing Accounts

MIG provides services to the Managers Funds and other investment products described in Item 4
— Advisory Business as well as providing advisory and other services to other institutional
clients, individuals and entities. Each product or service may have minimum dollar value of
assets and other conditions for starting or maintaining an account. These conditions vary and are
subject to change and are included in the relevant Fund or client materials. MIG reserves the
right to accept or maintain accounts below any stated minimum dollar values.

Item 8 — Methods of Analysis, Investment Strategies, and Risk of Loss

Strategy Overview and Methods of Analysis

As noted in Item 4 — Advisory Business above, MIG serves as both a discretionary and non-
discretionary manager for mutual funds and separate accounts, including the ManagersChoice
and MAPs programs.

As noted in Item 4 — Advisory Business above, MIG has an Investment Committee that oversees
the Firm’s investment products and strategies. The Committee includes members of senior
management and the Investment Research team. The Committee generally meets every two
weeks and is responsible for establishing and monitoring investment policies for the Funds and
reviewing and evaluating the effectiveness and continuing appropriateness of the Funds’
investment strategies and objectives. The Committee also makes recommendations to the Funds’
Board of Trustees regarding the hiring and replacement of Subadvisors for the Funds. In
addition, the Committee maintains a sub-committee which is responsible for overseeing the
Firm’s ManagersChoice and MAPs programs, and for determining allocations for these asset-
allocation programs, including periodic rebalancing.

In addition to the Committee, MIG’s Investment Research team is responsible for the search,
selection and monitoring process with respect to Subadvisors for the Funds, and subadvisors or
other mangers to the Firm’s ManagersChoice and MAPs programs. The Investment Research
group conducts regular due diligence on existing Subadvisors as well as prospective
Subadvisors, and makes recommendations to the Committee regarding the hiring and terminating
of Subadvisors. As part of the evaluation and due diligence process, the Investment Research
team evaluates Subadvisors through an array of qualitative and quantitative factors including
investment process, portfolio construction and characteristics, firm personnel, firm organization
and performance results. Investment performance is assessed on an ongoing basis, and is
considered along a number of different dimensions including on an absolute basis, relative to
appropriate, pre-defined benchmarks, and in comparison to peers with similar mandates.

As part of the initial and on-going due diligence process, MIG’s Compliance Team also reviews
Subadvisors with a focus on items such as regulatory and legal issues, portfolio management
policies, compliance staffing, trading practices, disclosures, conflicts of interest, safeguarding
client information, valuation and business continuity planning, as well as reviewing various
periodic compliance reports. The results of these reviews are reported to the Committee and to
the Investment Research team, so that the Committee and Investment Research team can take
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these additional inputs into consideration in the search, selection and monitoring process
described above.

For the Funds, and as noted in Item 4 — Advisory Business, each Fund has different investment
objectives, polices and restrictions, which are set forth in each Fund’s Prospectus and SAI. As
described previously, MIG retains one or more Subadvisors for each of the Funds, and as a result
(and except as otherwise discussed in this Brochure or in the Fund’s Prospectus and SAI) MIG
generally does not research or select the specific portfolio securities held by the Funds. More
information on the investment process for each Fund is contained in the Fund’s Prospectus and
SAl.

For the MAPs programs, and as described in Item 4 — Advisory Business, each strategy has
different investment objectives. As previously noted, MIG has retained Subadvisors for each of
the MAPs programs. As the discretionary manager to the MAPs programs, MIG reviews each
Subadvisors’ recommendations and executes trades for the MAPs accounts on that basis. More
information on the investment process for the MAPs programs is included in the MAPs program
materials.

The main sources of information MIG uses includes, but is not limited to, quantitative data
provided by third-party vendors, financial newspapers and magazines, research materials and
reviews of our Funds and/or Subadvisors prepared by third parties that MIG has retained,
corporate rating services relating to historical prices of securities, dividends, and earnings,
annual reports, prospectuses, filings with the SEC, and company press releases. In addition, our
regular interactions with each Subadvisor, including discussions of performance, market outlook
and recent trade activity, provide further information. Conference calls are generally conducted
on a quarterly basis with each Subadvisor, while ad-hoc calls and meetings may occur more
frequently as a result of our ongoing monitoring efforts.

Certain Risks

The investment strategies, programs and Funds MIG offers carry different levels of risk. In each
strategy, program or Fund, all securities include a risk of loss of principal and any profits that
have not been realized. The stock markets, bond markets, and derivatives markets fluctuate
substantially over time and, as recent global and domestic economic events have indicated,
performance of any investment is not guaranteed. As a result, there is a risk of loss of the assets,
and such a loss may be out of our control. MIG cannot guarantee any level of performance and
cannot guarantee that investors will not experience a loss of value in their account.

In addition, in light of MIG’s role as a “manager of managers” with respect to the Funds, the
ManagersChoice, and MAPs programs, there is the risk that MIG’s search, selection and
monitoring process may not identify Funds or Subadvisors that are able to successfully pursue
the investment objectives of a particular Fund or program, whether at the outset of a relationship
with a particular Subadvisor and/or during the course of MIG’s relationship with the Subadvisor.
There is also the risk that MIG may not rebalance the accounts among the various sleeves or
components in a manner that achieves the account’s investment objective, or that the timing of
any rebalance (or decision not to rebalance at a particular time) will ultimately be successful.

With respect to the individual holdings in the Funds and in the MAPs programs, there are
additional risks associated with holdings of specific securities. While the information provided
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below is not intended to describe all of the risks associated with a particular investment by the
Funds or a MAPs account, some of the additional specific risks to which client assets may be
susceptible include:

General Risks

Market Risk — the risk that the market value or future cash flows of a financial instrument
will fluctuate because of changes in market prices (other than those arising from interest
rate or currency risk)

Liquidity Risk — the possibility that an account might not be able to settle or meet its
obligation on time or at a reasonable price

Interest-rate Risk — arises from the possibility that changes in interest rates will affect
future cash flows or fair values of financial instruments

Sector Risk — strategies focused on or concentrated in a single sector may be affected by
particular economic or market events and could be more volatile than a strategy with
securities across industry sectors.

Currency Risk — the risk that the value of an investment will fluctuate due to changes in
foreign exchange rates. Strategies that hold investments in securities denominated in
foreign currencies could be adversely affected by reductions in the value of a foreign
currency relative to the functional currency of the portfolio

Foreign Investment Risk — investing in securities or other investments of foreign issuers
involve additional risks (such as risks arising from less frequent trading, changes in
political or social conditions, and less publicly available information about non-U.S.
issuers) that differ from those associated with investing in securities of U.S. issuers and
may result in greater price volatility

Developing or Emerging Market Risks — the economies of developing or emerging
market countries may be more dependent on relatively few industries that may be highly
vulnerable to local and global changes. The governments of developing and emerging
market countries may also be more unstable than the governments of more developed
countries.  These countries generally have less developed securities markets or
exchanges, and less developed legal and accounting systems. Securities may be more
difficult to sell at an acceptable price and may be more volatile than securities in
countries with more mature markets.

Equity Risks

Large-Cap Stock Risk — investment strategies focusing on large-cap companies may
underperform other equity investment strategies as large cap companies may not
experience sustained periods of growth in the mature product markets in which they
operate

Small/Mid-Cap Stock Risk — investment strategies focusing on small- and mid-cap stocks
involve more risk than strategies focused on larger more established companies because
small- and mid-cap companies may have smaller revenue, narrower product lines, less
management depth, small market share, fewer financial resources and less competitive
strength.

15




Fixed Income Risks

e Fixed-Income Market Risks — economic and other market developments can adversely
affect fixed-income securities markets in Canada, the United States, Europe and
elsewhere. At times, participants in debt securities markets my develop concerns about
the ability of certain issuer to make timely principal and interest payments, or they may
develop concerns about the ability of financial institutions that make markets in certain
debt securities to facilitate an orderly market which may cause increased volatility in
those debt securities and/or markets.

e Counterparty Risk — risk that each party in a contract will not meet their obligations

e Credit risk — the potential loss that an investor would incur if the counterparties failed to
perform to the terms of their obligations. Adverse news about an issuer or a downgrade in
an issuer’s credit rating can also reduce the market value of an issuer’s securities

e Duration Risk — risk that fluctuation in interest rates may result in falling or rising bond
prices.

Investments in securities and other financial instruments and products that are subject to
fluctuations create many types of risk that can cause the permanent loss of capital, whether as a
result of adverse market conditions or otherwise.

Additional risks may be found in each applicable Fund’s Prospectus and SAI, which is available
at www.managersinvest.com, the program materials for the MAPs programs (which are provided
to MAPs clients), and in each Subadvisor’s Form ADV Part 2A, which are available at
www.adviserinfo.sec.gov.

Item 9 — Disciplinary Information
There are no legal or disciplinary events that are material to a client’s or prospective client’s
evaluation of our advisory business or the integrity of our management.

Item 10 — Other Financial Industry Activities and Affiliations

Affiliations

As noted in Item 4 — Advisory Business above, MIG is a subsidiary of AMG, a publicly traded
asset management company with equity investments in boutique investment management firms.
AMG also holds equity interests in certain other investment advisers. Each of the other AMG
Affiliates is operated autonomously and independently. As described in this Brochure, MIG has
business dealings with several of these Affiliates. More information regarding AMG, including
its public filings and a list of AMG Affiliates, is available at www.amg.com.

As noted in Item 4 — Advisory Business, MIG has mutual fund subadvisory agreements with
various AMG Affiliates. As described in each Fund’s Prospectus and SAI, the Funds pay MIG
advisory fees, and MIG pays the Subadvisors (including Subadvisors that are AMG Affiliates)
subadvisory fees for the Funds they manage.

MIG has subadvisory agreements with various AMG Affiliates with respect to various MAPs
programs for which MIG serves as discretionary investment adviser. These MAPS programs are
sponsored by unaffiliated third-party financial intermediaries. Under the subadvisory
agreements, MIG serves as the discretionary manager and pays the AMG Affiliate a subadvisory
fee for its services.
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As previously noted, MIG is the sole shareholder in MDI, which is a limited purpose broker-
dealer that serves as the distributor of the Funds. MIG and MDI may also provide administrative,
marketing and distribution support service to a number of AMG Affiliates, and MIG and/or MDI
may be compensated by those AMG Affiliates that serve as investment advisers to Affiliated
Funds, for the servicing or distribution of those funds through various distribution platforms.
MIG and MDI also provide administrative, marketing, and distribution support to certain AMG
Affiliates that serve as Subadvisors to the Funds or that sponsor Affiliated mutual funds to
facilitate the servicing and distribution of the relevant funds through various distribution
platforms, and MIG and/or MDI is compensated by these AMG Affiliates for these services.
Certain employees of MIG and other AMG Affiliates are registered representatives of MDI.

As noted in Item 4 — Advisory Business, MIG provides a variety of services to AMG Affiliates.
MIG has servicing agreements with various AMG Affiliates, under which MIG provides non-
discretionary back office support, administrative assistance, and marketing services to support
the various AMG Affiliates provision of advisory services to or through various unaffiliated
third-party investment programs, including wrap programs and dual contract programs sponsored
by unaffiliated broker-dealers, banks, and other financial intermediaries. MIG receives a fee for
the services provided by MIG under these servicing agreements.

MIG has subadvisory marketing agreements with various AMG Affiliates in which MIG markets
AMG Affiliates’ investment management services to unaffiliated third-party intermediaries that
sponsor subadvised investment products and other platforms, such as defined contribution
retirement plan platforms. MIG receives a fee for the services provided.

As noted in Item 4 — Advisory Business, MIG also provides its clients with access to separately
managed account services through subadvisory marketing and servicing agreements with various
advisers, including AMG Affiliates. These agreements allow MIG to market investment
management services to unaffiliated third-party intermediaries that sponsor subadvised
investment products and other platforms, such as defined contribution retirement plan platforms.

MIG occasionally enters into agreements with third parties regarding the Funds as well as certain
other Affiliated funds. These third parties may provide certain shareholder servicing and/or
distribution support services in connection with the sale of shares of the funds, including through
sponsored platforms through which the Funds and Affiliated Funds are available for purchase,
and in some cases, these third parties may refer clients into the funds. These third parties (and the
intermediaries that sponsor platforms through which the Funds and Affiliated Funds are
available) may receive compensation from MIG (or an AMG Affiliate that serves as investment
adviser to the Fund) out of its own resources.

MIG may receive administrative or servicing fees from AMG Affiliates and unaffiliated third
parties whose mutual funds are offered in ManagersChoice, as further described in Item 4 —
Advisory Business, and are asset-allocation programs sponsored by MIG that invest in the Funds
and other Affiliated and unaffiliated mutual funds.

From time to time, certain AMG Affiliates may utilize the Funds for their clients. The use of the
Funds will result in MIG earning advisory, distribution and/or other fees in addition to fees
otherwise payable to MIG for its services.

17




Other Financial Activities

MIG is not registered, nor does it have an application pending to register, as a futures
commission merchant, commodity pool operator or commodity trading advisor although MIG
may be required to register in certain additional categories based upon pending rule-making. As
previously noted, MIG is the sole shareholder in MDI, which is a limited purpose broker-dealer
registered with the SEC and a member of FINRA. MDI serves as the underwriter of the Funds.
Certain employees of MIG and other AMG Affiliates are registered representatives of MDI.

Item 11 — Code of Ethics, Participation or Interest in Client Transactions, and Personal
Trading

Code of Ethics

MIG has a fiduciary duty to its clients, and accordingly has adopted a Code of Ethics (the
“Code”) that applies to all employees. The Code describes the standard of conduct MIG requires
of its employees and sets forth restrictions on certain activities, including personal trading in
accounts owned, managed or beneficially owned by the employee. The Code’s provisions also
include requirements relating to areas such as gifts and entertainment, outside business activities,
and the provision and solicitation of political and charitable contributions. By setting forth the
regulatory and ethical standards to which MIG employees must adhere, the Code supports our
efforts to promote a high level of professional ethical conduct in furtherance of our fiduciary
duty to our clients.

Personal Trading

Among other things, the Code limits and monitors the personal trading activity of our employees,
including members of our employees’ households. These limitations seek to further MIG’s
efforts to prevent employees from personally benefiting from MIG’s (or our Subadvisors’)
investment decisions for its clients and/or any short-term market effects of MIG
recommendations to clients. Specifically, the Code requires employees and certain members of
their households to “pre-clear” their personal securities transactions with our Firm’s Compliance
Department prior to execution, with some limited exceptions. The Code also prohibits such
persons from trading in securities during specific periods of time when they are on a list of those
being considered for purchase or sale by the firm for our clients’ accounts (i.e., “blackout
periods”). Limitations also exist for such persons on the participation in initial public offerings
and private placements. All Employees must provide MIG with a listing of their securities
holdings, as well as duplicate copies of statements and trade confirmations with respect to their
brokerage accounts. These restrictions and requirements of the Code apply to all accounts over
which employees have investment discretion, or in which they have a direct or indirect beneficial
ownership interest.

Participation or Interest in Client Transactions

Certain principals of MIG and certain employees may invest their own or the Firm’s assets in
accounts managed by MIG and our Subadvisors. These accounts may hold, purchase, or sell the
same securities in which clients have interests. MIG generally does not buy or sell, for our own
accounts, securities that MIG or our Subadvisors have recommended to our clients. MIG also
does not engage in principal trades with our clients.

In addition, due to the nature of our clientele, MIG and our Subadvisors may, from time to time,
trade in securities issued by our clients. In all such instances, MIG and our Subadvisors will do
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so in what it believes to be the best interest of its clients who are trading in such securities. MIG
and our Subadvisors will not, under any circumstances, consider a security issuer’s status as a
client of the firm when determining to trade in that issuer’s security on behalf of other client
accounts.

Insider Trading/Material Non-Public Information

All employees of MIG are subject to the AMG’s Insider Trading Policy and Procedures (the
“AMG Insider Trading Policy”). The AMG Insider Trading Policy broadly prohibits the use of
material, non-public information, and also imposes restrictions on the trading of AMG’s stock.
In addition, MIG’s Code also includes policies and procedures prohibiting the use of material
non-public information that are designed to prevent insider trading by an officer or employee of
MIG.

In accordance with these policies, to prevent trading of public securities based on material, non-
public information, MIG may maintain a “restricted list” that identifies any securities that cannot
be purchased for employee, client, or firm-owned accounts because material, non-public
information may have been received by an employee of the firm. The issuers named on this
restricted list are coded as “prohibited” in MIG’s trading and portfolio compliance system, thus
blocking MIG from trading in these securities without the consent of MIG’s Chief Compliance
Officer. This list is highly confidential and may only be disseminated to certain individuals
whom Compliance deems appropriate.

Gifts and Business Entertainment

MIG’s Code includes policies and procedures regarding giving or receiving gifts and business
entertainment between the Firm’s employees and certain third parties (e.g., vendors, broker-
dealers, consultants, etc.) to help mitigate the potential for conflicts of interest surrounding these
practices. In general, MIG limits the amount of gifts and business entertainment that may be
provided by employees to these parties, and requires the pre-approval of certain items by our
Compliance Department and/or select members of MIG’s Senior Management. MIG specifically
monitors for any potential conflicts of interest with respect to individual instances of gifts or
business entertainment, as well as patterns of the same over time, to prevent the interests of MIG
and its employees from being placed ahead of the interests of our clients.

As noted in Item 10 - Other Financial Industry Activities and Affiliations of this Brochure,
certain MIG employees are also registered representatives of MDI and are subject to additional
procedures and restrictions with respect to gifts and business entertainment activities.

Charitable Contributions

From time to time, MIG may donate to charitable enterprises that are clients, are supported by
clients, and/or are supported by an individual employed by one of our clients. In general, those
donations are made in response to requests from clients and/or their personnel. Members of
MIG’s Senior Management team approve charitable contributions to be made by the Firm.
Management may take into consideration the importance of the client relationship as one factor
in determining whether to approve a charitable contribution.
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Political Contributions

MIG prohibits its employees from making political contributions on behalf of MIG or to be
reimbursed for personal political contributions, or from making political contributions for the
purpose of securing or retaining business. MIG maintains policies and procedures that set forth
specific limitations on the amounts of such contributions, as well as preclearance and reporting
requirements for certain political contributions.

Distribution of Code

MIG is firmly committed to making our employees and clients (both current and prospective)
aware of the requirements within our Code. All of our employees are provided with a copy of
our Code at the time of hire and annually thereafter, and each employee must affirm that they
have received a copy of the Code, and that they have read and understand its provisions.
Additionally, MIG conducts periodic compliance training that addresses the requirements of the
Code and the other policies described in this Item. A copy of MIG’s Code is also available to
clients or prospective clients upon request, and may be obtained by contacting MIG’s
Compliance Department at the address set forth in Item 1 — Cover Page above.

Item 12 — Brokerage Practices

Brokerage Relationships

MIG’s relationships with broker-dealers, particularly those affiliated with large financial services
organizations, are complex. MIG and our Subadvisors use various broker-dealers to execute
trades on behalf of clients, but MIG may also have many other relationships with such firms.
For example:

e MIG may invest client assets in securities issued by broker-dealers or their affiliates.

e MIG may provide investment management services to certain broker-dealers or their
affiliates.

e Certain broker-dealers may provide both internally generated and third-party research to
MIG, as part of a bundled service.

e Certain brokers-dealers may refer clients to MIG

Notwithstanding such relationships or business dealings with these broker-dealers, MIG has a
fiduciary duty to its clients to seek best execution when trading with these firms, and has
implemented policies and procedures to monitor its efforts in this regard.

Best Execution — Selection Factors for Broker-Dealers

“Best execution” is generally understood to mean the most favorable cost or net proceeds
reasonably obtainable under the circumstances. In seeking best execution, MIG looks for the
best combination of transaction price, quality of execution (e.g., the speed of execution, the
likelihood the trade will be executed, etc.), and other valuable services that an executing broker-
dealer may provide.

Funds
As noted in Item 4 — Advisory Business, MIG is the Investment Manager to the Funds. MIG
delegates the responsibility to make investment decisions for the Funds to Subadvisors in
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accordance with the investment guidelines outlined in the Funds’ Prospectus and SAI. The
Subadvisors generally determine the individual securities and amounts to be bought or sold, the
broker or dealer utilized and related commission rates. However, as Manager of the Funds,
MIG has the authority in certain circumstances to request that the Subadvisors employ specific
brokers who have agreed to pay certain Fund expenses in accordance with the Fund’s brokerage
recapture program.

In selecting brokers or dealers to transact securities purchases or sales, the Subadvisor’s
primary responsibility is to obtain the best net price and execution for the Fund. This
responsibility does not obligate the Subadvisor to seek the lowest available commission
cost to the Fund or to solicit competitive bids for each transaction, so long as the
Subadvisor determines that the broker or dealer is able to obtain the best net price and
execution on a particular transaction and that the commission cost is reasonable in relation
to the total quality and reliability of the brokerage and research services made available by
the broker. The Subadvisor may make this determination based on either that particular
transaction or with respect to the Subadvisor’s overall responsibilities for its clients,
including the Fund, notwithstanding the fact that the Fund may not be the direct or
exclusive beneficiary of any services, or that another broker may be willing to charge the
Fund a lower commission on the particular transaction.

When selecting brokers to execute transactions and in evaluating the best available net
price and execution, a Subadvisor is generally authorized by the Funds to consider the
“brokerage and research services” (as those terms are defined in Section 28(e) of the
Securities Exchange Act of 1934, as amended), provided by the broker. Each Subadvisor
is also generally authorized to cause a Fund to pay a commission to a broker who provides
brokerage and research services for executing a portfolio transaction that is in excess of
the amount of commission another broker would have charged for effecting that
transaction. A Subadvisor must determine in good faith, however, that the commission
was reasonable in relation to the value of the brokerage and research services provided,
viewed in terms of that particular transaction or in terms of all the accounts over which a
Subadvisor exercises investment discretion. Brokerage and research services received
from such brokers will be in addition to, and not in lieu of, the services required to be
performed by each Subadvisor.

As noted in Item 8 — Methods of Analysis, Investment Strategies and Risk of Loss, MIG
periodically monitors and reviews each Subadvisor’s brokerage practices, including best
execution. Each Subadvisor’s Form ADV provides further information on their brokerage
practices and business operations.

Separate Accounts — MAPs Programs

As described in Item 4 — Advisory Business, MAPs programs are wrap-type programs in which
clients have typically directed brokerage to the program sponsor. As a result, MIG does not
typically suggest brokers to MAPs clients. Nonetheless, where MIG serves as discretionary
manager, and where applicable, MIG will seek the best available price and most favorable
execution with respect to the management of portfolios for its clients (i.e., seeking to obtain the
best overall qualitative execution in light of all relevant circumstances including directed
brokerage arrangements). MIG is not obligated to choose the broker offering the lowest
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available commission rate if, in its reasonable judgment, there is a material risk that the total cost
or proceeds from the transaction might be less favorable than may be obtained elsewhere. MIG
makes every effort to keep informed of commission rate structures and prevalent bid/ask spread
characteristics of the markets and securities in which transactions for its clients occur. MIG may
or may not solicit competitive bids based on its judgment of the expected benefit or harm to the
execution process for that transaction.

MIG, in seeking best execution, will make this selection based on a number of factors, which
may include, but are not limited to, the following: The broker-dealer’s financial soundness; the
broker-dealer’s ability to effectively and efficiently execute, report, clear, and settle the order;
the broker-dealer’s ability to commit capital; the broker-dealer’s ability to timely and accurately
communicate with MIG’s trading desk and operations team; the broker-dealer’s commission
rates; and similar factors. MIG does not consider any client referrals from a broker-dealer when
determining best execution, or when placing client trades.

MIG has implemented a series of internal controls and procedures to address the conflicts of
interest associated with its brokerage practices. To determine that it is receiving best execution
for its transactions over time, MIG will typically obtain information as to the general level of
commission rates being charged by the brokerage community, from time to time, and will
periodically evaluate the overall reasonableness of brokerage commissions paid on client
transactions by reference to such data. To the extent MIG has been paying higher commission
rates for its transactions, MIG will determine if the quality of execution and the services
provided by the broker-dealer justify these higher commissions. For accounts where MIG has
discretion, MIG has established a Best Execution Committee, composed of members of the
Trading Group and Compliance that meets periodically to discuss and evaluate the Trading
Group’s best execution efforts.

Directed Brokerage

MIG generally does not suggest brokers to its clients. In instances where MIG has investment
discretion, and the client has directed brokerage to a particular broker-dealer, MIG will place
trades with the broker-dealer. In these cases, MIG will not seek to negotiate commission rates for
client accounts, as these rates have been pre-negotiated between the client and the broker-dealer.
MIG is unable to supersede the terms of that agreement. As a result, the client may pay higher
commission costs, higher prices and transaction costs, since MIG may not be able to obtain
volume discounts that it otherwise would have had the client not directed MIG to trade through a
specific broker-dealer. In addition, the client may be unable to obtain the most favorable price as
a result of MIG’s inability to aggregate/bunch the trades from this account with other client
trades.

In addition, the client may not be able to participate in the allocation of a new issue, and MIG
generally does not execute client securities transactions with broker-dealers that have been
directed by clients until all non-directed brokerage orders are completed and clients directing
commissions may not generate returns equal to clients that do not direct commissions. Due to
these circumstances, there may be a disparity in commission rates charged to a client who directs
MIG to use a particular broker-dealer. Clients who direct brokerage should understand that
similar brokerage services may be obtained from other broker-dealers at lower costs and possibly
with more favorable execution.
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MIG may have certain accounts that were obtained through outside consultants that may also be
broker-dealers, or may have certain pre-existing financial arrangements or relationships with a
particular broker-dealer. Clients obtained from these outside consultants may instruct us to direct
some or all of their brokerage transactions to these particular broker-dealers, or MIG may
otherwise allocate brokerage to these broker-dealers as further described in this Brochure.

Under MAPs program or similar “wrap fee” programs, accounts that are typically established by
a client with a broker-dealer or other intermediary that has a relationship with a broker-dealer, as
noted in Item 4 — Advisory Business above, are not charged separate commissions on each trade
so long as the broker-dealer executes the trade, and a portion of the “wrap fee” is generally
considered in lieu of commissions. In light of this feature, MIG considers a client’s choice to
participate in a MAPs program sponsored by a particular broker-dealer as being direction to MIG
to direct transactions in that client account to that broker-dealer. In such cases, trades will
typically be executed only with the introducing MAPs program broker-dealer.

Clients are responsible for any trades executed with broker-dealers other than the firm that
sponsors the program. In certain cases, commissioned accounts may pay a higher rate than wrap-
fee accounts. If MIG is required to effect transactions with other brokers, the client would bear
the cost of commissions in such transactions in addition to the fees paid by the client under the
“wrap fee” agreement. Accordingly, a client may wish to satisfy him/herself that the brokerage
firm he/she has chosen can provide the best execution. The client should also consider that,
depending on the level of the fee listed in the “wrap fee” agreement, the amount of portfolio
activity in the client’s account, the value of custodial services and the other aggregate costs of
such services if they were to be provided separately, and if MIG were free to seek best execution
of transactions for the client’s account, whether the client’s determination to direct brokerage is
in its best interests.

Additionally, ManagersChoice accounts are typically established by a client through a broker-
dealer or another intermediary that has a relationship with a broker-dealer. In these cases, MIG
generally will purchase mutual funds shares through that broker-dealer on the basis that the client
has effectively directed brokerage to that broker-dealer. Clients typically are charged a fee that
includes charges for transactions executed by the referring broker-dealer, and trades executed
through other broker-dealers will incur additional transaction costs. MIG will execute trades
through other broker-dealers only when required by applicable law or when MIG believes in
good faith that such other broker-dealer will provide better execution, despite any additional
transaction charges.

MIG reserves the right to reject or limit client requests for directed brokerage, and clients may be
charged a premium for such arrangements.

Step-Outs

MIG may use “step-out trades” when we determine that it may facilitate better execution for
certain client trades. Step-out trades are transactions that are placed at one broker-dealer and
then “given up” or “stepped out” by that broker-dealer to another broker-dealer for credit. Step-
out trades may benefit the client by finding a natural buyer or seller of a particular security so
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that MIG can trade a larger block of shares more efficiently. Unless directed otherwise by the
client, MIG may use step-out trades for any client account.

MIG may use step-out trades to accommodate a client’s directed brokerage mandate. In the case
of directed brokerage accounts, trades are often executed through a particular broker-dealer and
then “stepped-out” to the directed brokerage firm for credit. In circumstances where MIG has
followed the client’s instructions to direct brokerage, there can be no assurance that MIG will be
able to step-out the trades, or, if it is able to step-out the trades, that it will be able to obtain more
favorable execution than if it had not stepped-out the trades.

Cross Trades

MIG typically does not engage in cross trades in its client accounts. In instances where cross
trades are deemed appropriate, opportunities will be determined by MIG based on considerations
of best execution and liquidity. Cross trades will be placed with an independent third-party
broker for execution at a predetermined price set at the open or the close by MIG.

Soft Dollars

MIG does not engage in soft dollar arrangements (arrangements through which an investment
adviser may direct certain transactions for execution to certain broker-dealers in recognition of
brokerage and research services provided by third-party providers).

MIG may receive proprietary research products and services (together, “research”) from broker-
dealers. Proprietary research is generally part of a “bundle” of brokerage and research, and the
research is not separately priced. Research that MIG may receive is within the eligibility
requirements of Section 28(e) of the Securities Exchange Act of 1934 and may provide
assistance to MIG in the investment process. The research may include proprietary research
reports on issuers, industries and the economy, market data analysis, market impact analysis and
models, risk measurement analysis and other analyses or information relating to the economy
and/or security prices, including access to analysts.

Additionally, Subadvisors to the Funds may utilize soft dollar transactions and receive
proprietary research. Information regarding Subadvisor use of soft dollars and other research is
available in each Subadvisor’s Form ADV Part 2A, which are available at
www.adviserinfo.sec.gov.

Trade Aggregation

In instances where MIG has investment discretion, MIG makes trade-allocation decisions among
client accounts on a fair and equitable rotational basis to ensure that no single relationship has a
trading advantage over time. When two or more client accounts are simultaneously engaged in
the purchase or sale of the same security, to the extent possible, the transactions may be
bunch/block traded and these accounts will receive the security at an averaged price. For those
client accounts where commission rates have been pre-determined, they will receive those rates.
The bunch/block trade will typically be allocated before the close of the trade day. The ability of
a client account to participate with other MIG client accounts in bunched/blocked transactions
may produce better executions for the individual client account. In some cases, the broker-dealer
designated by the client may not execute bunched or block trades. In instances where MIG does
not have investment or trading discretion on behalf of an AMG Affiliate or an unaffiliated firm
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to which MIG provides certain administrative services (e.g., non-discretionary back office,
trading support, and other administrative services), the trade allocation decisions may be made
by other firms. MIG may also be required to follow the trade allocation instructions provided by
the other firms.

For partial allocations, client accounts are typically allocated on a random basis or on a pro-rata
basis with the method of allocation having been predetermined in advance of the allocation. In
some instances, client accounts that maintain maximum/minimum cash restrictions may be
allocated manually ahead of another client account within the same bunch/block trade so as to
not violate the imposed restriction.

Initial Public Offerings

An initial public offering is a company’s first offer of stock for sale to the public. Depending on
the interest in this initial offering, MIG’s access to these newly offered shares may be limited in
amount at the time of the initial offering.

Typically, MIG does not participate in initial public offerings. In the event that MIG participates
in any initial public offerings and other securities with limited availability (collectively, “IPOs”),
MIG allocates IPOs among accounts in a fair and equitable manner over time, taking into
consideration factors such as account type, client account objectives and preference, investment
restrictions, account sizes, cash availability, and current specific needs.

Where the actual allocation of an IPO to MIG for its accounts is significantly lower than that
originally requested by MIG, the original allocation proportions that we determined for our
accounts may result in allocations that are not meaningful to certain accounts. In those
situations, MIG may allocate the securities received to significantly fewer accounts than
originally intended. Those accounts chosen to receive the smaller allocations are selected based
on a combination of factors, such as size, cash position, sector allocations, number of positions,
diversification among similar companies, and minimization of custodian transaction costs to the
client. While MIG’s intention is to allocate similar proportional amounts of IPOs to all eligible
accounts over time, using this methodology, some accounts may not receive small allocations.
Portfolio managers and compliance personnel periodically monitor the allocations to client
accounts and the dispersion of performance for accounts in an effort to ensure that all accounts
are treated fairly and equitably over time.

Trade Errors and Trade Error Accounts

It is MIG’s policy to ensure that all trade errors caused by MIG are resolved and that effort is
made to prevent recurrence of the error. To the extent that any errors occur, they are to be (i)
corrected as soon as practicable and in such a manner that the account(s) are appropriately
reimbursed for any loss, and (ii) reported to appropriate personnel, including Compliance.
Further procedures may be implemented to prevent or reduce errors.

The Trading Group is responsible for ensuring trade errors are resolved in the best interest of
clients. The Trade Error Committee oversees the trade error resolution process. On a monthly
basis, if needed, members of Separate Account Services, Compliance and other members of
Senior Management meet to discuss all trade errors and to evaluate implementing controls to
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prevent and/or detect these errors in the future. Compliance also evaluates whether any potential
patterns to the errors have occurred.

Item 13 — Review of Accounts

Funds

As noted in Item 4 — Advisory Business and Item 8 — Methods of Analysis, Investment Strategies
and Risk of Loss, MIG monitors the composition of the Funds to which it serves as investment
adviser. MIG also oversees and reviews the Subadvisors to each Fund. Investment and
performance reports for the Funds are provided to the Board of Trustees for the Funds at
quarterly in-person meetings, which may include presentations by the Funds' Subadvisors. The
Investment Committee has regular interaction with the Subadvisors to each Fund to discuss
performance, market outlook and recent activity. Subadvisors provide a quarterly portfolio
commentary shortly after quarter-end, and more frequent interaction typically occurs as well.
MIG has qualitative and quantitative systems in place to monitor each Subadvisor and can
promptly contact a specific Subadvisor whenever necessary.

Asset Allocation Programs/Separate Accounts

MIG periodically monitors the investment style allocations and non-discretionary Subadvisors to
each of the MAPs programs, as well as asset allocation Models and Funds for ManagersChoice.
Internal reports are generated and reviewed on each of the Funds and asset-allocation programs
on a periodic basis. MIG’s Investment Research, Trading, Operations, and Compliance teams are
responsible for regularly reviewing the assets of the accounts under their supervision. The
number of reviewers and accounts assigned to each varies depending on the nature of the
product, service, or strategy.

Clients with accounts in the ManagersChoice and MAPs Programs are generally managed to
model portfolio allocations that are applied to each client’s account as mandated in the
investment management agreement. The Investment Committee reviews internal reports on a
periodic basis to determine the model allocations, and at MIG’s discretion, may periodically
rebalance these portfolios to maintain the appropriate weighting as indicated in the investment
management agreement between the client and MIG. The Investment Committee reviews the
model portfolios, subject to any restrictions or other limitations imposed by the client.

Reporting

For both the Funds and Separate Accounts, clients generally receive quarterly account reports
from independent qualified custodians, which includes the Transfer Agent for the Funds, unless
they request these reports more frequently as dictated in the client’s investment policy statement
or investment management contract. The reports typically include:

1. Listing of individual holdings, including number of shares and current market value;

2. Quarterly, year-to-date, and/or since-inception time-weighed rates of return;

3. Historical statement of changes describing clients’ original capital and additions of
capital, together with income earned and a combination of realized and unrealized
appreciation or depreciation; and

4. Purchase and sale transactions occurring during the quarter.
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Periodically, MIG may furnish additional reports concerning investment advisory accounts.
Clients may receive similar information from their respective custodians or broker-dealers.
Certain clients may receive additional reports as requested from time to time. With respect to
separately managed account program clients (e.g., MAPS) and asset-allocation program clients,
the programs’ sponsor has primary responsibility for client contact and reporting. As noted, the
custodian statements reflect the official books and records for the accounts we manage, rather
than any statement provided by MIG.

Item 14 — Client Referrals and other Compensation

Relationships with Consultants

Many of our clients and prospective clients retain investment consultants to advise them on the
selection and review of investment managers. MIG may have certain accounts that were
introduced to MIG through consultants. These consultants or their affiliates may, in the ordinary
course of their investment consulting business, recommend MIG investment advisory services,
or otherwise place MIG into searches or other selection processes for a particular client.

MIG has extensive dealings with investment consultants, both in the consultants’ role as adviser
for their clients and through independent business relationships. Specifically, consultants are
provided with information on portfolios that are managed for our mutual clients, pursuant to our
clients’ directions. MIG also provides information on our investment styles to consultants, who
use that information in connection with searches they conduct for their clients. MIG may also
respond to “Requests for Proposals” from prospective clients in connection with those searches.

Clients obtained from these consultants may instruct MIG to direct some or all of their brokerage
transactions to these consultants, which may also be a broker-dealer, or to the particular broker-
dealers with whom they have relationships. Alternatively, MIG may simply choose to allocate
brokerage to such consultants or broker-dealers.

Other interactions that MIG may have with consultants include, but are not limited to, the
following:

e MIG may invite consultants to events or other entertainment hosted by the Firm.

e MIG may, from time to time, purchase software applications, access to databases, and
other products or services from some consultants.

e MIG may pay registration or other fess for the opportunity to participate, along with other
investment managers, in consultant-sponsored industry forums or conferences. These
conferences or forums provide MIG with the opportunity to discuss a broad variety of
business topics with consultants, clients, and prospective clients.

In general, MIG relies on each consultant to make appropriate disclosure to its clients of any
conflict that the consultant may believe to exist due to its relationship with our firm.

Consulting Databases

MIG may pay consultants or other third parties to include information about MIG’s investment
approaches in databases that they maintain to describe the services provided by investment
managers to prospective clients.
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Relationships with Solicitors

For the ManagersChoice program, MIG has solicitation agreements in certain instances in which
accounts are referred to the Firm through the recommendations of third parties, including
consultants, which may also be broker-dealers, or may have certain pre-existing financial
arrangements or relationships with a particular broker-dealer. Clients obtained from these outside
third parties or consultants may instruct us to direct some or all of their brokerage transactions to
these particular broker-dealers, or MIG may otherwise allocate brokerage to these broker-
dealers. In addition, MIG may from time to time buy certain services or products from third
parties that are used in MIG’s investment advisory business (such as manager research services,
portfolio analytics software or research publications) or pay registration or other fees toward or
otherwise assist in sponsoring third parties’ industry forums, seminars or conferences.

Item 15 — Custody

MIG does not act as a custodian over the assets in the accounts we manage for our clients. As
noted below, clients must make their own arrangements for custody of securities in their
accounts. These custodians may be broker-dealers, banks, trust companies, or other qualified
institutions. The qualified custodian will typically provide the client with at least quarterly
account statements relating to the assets held within the account managed by MIG. Each client
should carefully review the qualified custodian’s statement upon receipt to determine that it
completely and accurately states all holdings in the client’s account and all account activity over
the relevant period. Any discrepancies identified by a client should be immediately reported to
the client’s advisor, qualified custodian or MIG.

Funds

As noted in the Prospectus and SAl, the Funds have engaged an independent third-party
custodian to provide services to the Funds, including custodial services, consistent with the
requirements of the Investment Company Act of 1940. As a result, neither MIG nor the Funds
maintain custody of Fund assets, and Firm personnel have limited access to Fund assets. The
qualified custodian for the Funds maintains internal controls, policies and procedures to ensure
that Fund assets are not misappropriated, lost or misused in any way. The Firm has implemented
processes to oversee and supervise the Funds’ qualified custodian to ensure that it is effectively
discharging its obligations in this regard.

MIG and the Funds maintain various policies and procedures to ensure that the Funds’ records are
accurately maintained, stored and capable of retrieval, and to ensure that reports to Fund
shareholders are accurate and timely and regularly reconciled with the records of the Funds’
custodian. Consistent with the requirements of the Investment Company Act of 1940, the Funds
provide a series of regular reports and statements to Fund shareholders.

ManagersChoice

MIG does not maintain custody of its ManagersChoice client assets. MIG, on behalf of the Funds
maintained as part of the ManagersChoice Program, has engaged an independent third-party
custodian to provide services to these Funds, including custodial services, consistent with the
requirements of the Investment Company Act of 1940. As a result, neither MIG nor the Funds
maintain custody of Fund assets, and MIG personnel have limited access to Fund assets. The
qualified custodians for the each of the Funds utilized in ManagersChoice maintain internal
controls, policies and procedures to ensure that assets are not misappropriated, lost or misused in
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any way. All transactions in client accounts, including securities transactions and any cash
movements, are required to be authorized by a limited group of designated individuals at MIG, and
MIG has information-security systems in place to restrict unauthorized access.

Separate Accounts

MIG does not maintain custody of its separate account client assets, and MIG personnel have
limited access to these assets. Moreover, MIG understands that all of its clients have established
custodial arrangements with qualified third-party custodians that have controls in place to ensure
that client assets are not misappropriated or otherwise misused. All transactions in client accounts,
including securities transactions and any cash movements, are required to be authorized by a
limited group of designated individuals at MIG, and MIG has information-security systems in
place to protect unauthorized access.

Because all of MIG’s separate accounts are maintained and custodied at an independent, third-
party qualified custodian, MIG does not act as the official keeper of required books and records
for these accounts. Nonetheless, MIG is committed to ensuring the accuracy of client records
and maintains various policies and procedures to ensure accurate and timely client reporting of
account information. Clients receive account statements directly from their custodians as official
record keeper, and each custodian maintains its own policies and procedures regarding the record
keeping, client reporting and reconciliation processes. MIG reconciles all separate accounts on a
regular basis, to ensure accuracy and to identify and escalate any discrepancies or exceptions
found in client accounts. Upon request, MIG also may provide account statements and other
periodic reporting.

Please note that custodian statements reflect the official books and records for the accounts we
manage. As such, any questions, concerns, or discrepancies may be communicated to MIG by
writing, e-mailing, or telephoning us using the contact information set forth in Item 1 — Cover
Page above.

Item 16 — Investment Discretion

As noted in Item 4 — Advisory Business, MIG has discretionary authority in a variety of ways,
including as manager for the Funds, the ManagersChoice program and the MAPs, which are
typically sponsored by third parties.

Funds

As noted in Item 4 — Advisory Business, in its capacity as Investment Manager, MIG is
responsible for the overall administration of the Funds. MIG selects and recommends, subject to
approval of the Funds Board of Trustees, Subadvisors to manage the Funds. Additionally, MIG
monitors performance, security holdings and investment strategies of Subadvisors and researches
any potential new Subadvisors for the Funds. As part of its role as Investment Manager, MIG
has discretion over the cash reserves segment of certain Funds.

Asset Allocation Programs/Separate Accounts

Typically clients will grant MIG discretionary authority by executing an investment management
agreement with a third party and/or separate power of attorney, which includes, among other
items, a statement giving MIG authority to invest the assets identified by the client in a manner
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consistent with the investment objectives and limitations delineated by the client, and to engage
in transactions on a discretionary basis in the client account. In the case of ManagersChoice —
Direct, where clients have terminated their relationship with their financial intermediary, they
will execute an investment management agreement directly with MIG, which will be responsible
for investing each client’s assets through the ManagersChoice program. As noted in Item 4
above, MIG typically will receive discretion from Financial Advisor firms, which include
broker-dealers, registered investment advisers and other intermediaries in which each firm will
execute an agreement with MIG. The agreements allow MIG to provide discretionary investment
advisory services for clients of a Financial Advisor enrolled in a program sponsored by MIG.
Additionally, the Financial Advisor or MIG may occasionally enter into a separate agreement
with a client pursuant to which client authorizes MIG to manage client’s accounts on a
discretionary basis.

When selecting securities and determining amounts of securities to purchase or sell, MIG
observes the investment policies, limitations, and restrictions, including amendments, which
must be provided to MIG by our clients or their Financial Advisor in writing.

Item 17 — Voting Client Securities

Voting Agent

MIG has contracted with an independent third-party proxy voting and corporate governance
services provider (“proxy agent”), to provide research on corporate governance issues and
corporate actions, make proxy vote recommendations, and handle the administrative functions
associated with voting client proxies. While the proxy agent makes the proxy vote
recommendations, MIG retains the ultimate authority to decide how to vote in instances where
MIG has proxy-voting authority. MIG, as a general matter, votes in accordance with
recommendations of the proxy agent, though MIG retains the right to determine the vote on a
particular proxy. In any instance where a conflict of interest arises, MIG will vote in accordance
with the proxy agent’s recommendations, foregoing its right to veto such recommendations.

The following procedures apply only in situations where MIG retains investment discretion over
a client account and has proxy-voting authority. Otherwise, if MIG is solely operating in an
administrative capacity, under the instruction of an investment adviser that has retained
discretion over the account, these procedures do not apply. The Funds maintain separate proxy
voting policies and procedures with respect to proxy voting for the Funds, as described further
below.

Conflicts of Interest

In instances where MIG has investment discretion, MIG has an agreement with an independent
proxy agent and has adopted the proxy agent's proxy voting policy guidelines (the "Policies™).
The adoption of the Policies, which provide pre-determined guidelines for voting proxies, was
designed to remove any potential conflicts of interest MIG may have that could affect the
outcome of a vote. By adopting the Policies, MIG has essentially removed discretion that MIG
would have otherwise had to determine how to vote proxies in cases where MIG has a material
conflict of interest. In any instance where a conflict of interest arises, MIG will vote in
accordance with the proxy voting agent’s recommendations.
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Notwithstanding the appointment of the proxy agent, there may be some instances where MIG
votes proxies. Specifically, there may be a situation where the proxy agent itself may have a
material conflict of interest with respect to a proxy vote on behalf of MIG clients. In those
situations, while the proxy agent is obligated to fully or partially abstain from voting the proxy,
they will still provide a recommendation of how the vote should be cast in light of the proxy
agent’s current voting policies. MIG will review this recommendation, and will vote the eligible
proxies based on this information. MIG’s Chief Compliance Officer and/or his designee will also
become involved in any other situation, though expected to be rare, where MIG determines to
remove the proxy agent’s voting discretion. In both of the preceding circumstances, MIG will
work to ensure that prior to a vote being made, conflicts of interest are identified and material
conflicts are properly addressed so that the proxy may be voted in the best interest of clients.

MIG generally will not vote proxies for the following types of securities:

e Unsupervised securities;

e Securities in transition (e.g., securities held in a account that are in the
process of being sold so the account can be aligned with the Model
portfolios);

e Model securities that have been sold. These represent securities that are no
longer in the Model come the time of the proxy vote; or

e Voting for foreign securities in countries that require “shareblocking”, as
described below.

Proxy/Shareblocking

In general, unless otherwise directed by the client, MIG will make reasonable efforts to vote
client proxies in accordance with the proxy voting recommendations of MIG’s proxy voting
service provider. MIG will generally decline to vote proxies if to do so would cause a restriction
to be placed on MIG’s ability to trade securities held in client accounts in “share blocking”
countries. Accordingly, MIG may abstain from votes in a share blocking country in favor of
preserving its ability to trade any particular security at any time

MAPs

For these client accounts, MIG will handle proxy voting consistent with the proxy voting
authority stated in the advisory agreement between MIG and client, MIG and the
Sponsor/Financial Advisor or in the Sponsor/Financial Advisor’s client agreement.

Clients may expressly retain the right to vote proxies or take any action relating to specified
securities held in their account(s) provided they provide timely, prior written notice to MIG,
which releases MIG from any liability or responsibility with respect to voting proxies.

Proxy Voting - Mutual Funds

For the Funds, MIG generally delegates proxy-voting authority to the Subadvisor. Proxies are
voted in accordance with the proxy voting policies and procedures of the Subadvisor responsible
for managing the portion of the Fund’s assets that includes the security with respect to which a
proxy is solicited. For proxies related to shares of an unaffiliated money market fund used as a
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cash management vehicle, MIG typically votes the proxy as recommended by the cash
management vehicle’s directors.

Descriptions of each Subadvisor’s proxy voting policies and procedures are set forth in the
respective Fund’s SAI. Each Fund’s proxy voting record is available on the SEC’s website at
http://www.sec.gov/investor/pubs/mfproxyvoting.htm.

If you would like a copy of MIG’s Proxy Policy, if you would like to review how MIG voted on
a particular security in your account, or if you would like further information on the proxy
agent’s proxy voting policy guidelines, please contact MIG’s Compliance Department by
writing, e-mailing, or telephoning us using the contact information set forth in Item 1 — Cover
Page above.

Item 18 — Financial Information
MIG has no financial condition that impairs our ability to meet our contractual and fiduciary
commitments to our clients, and MIG has not been the subject of a bankruptcy proceeding.
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Supplemental Information

MANAGERS INVESTMENT GROUP LLC - PRIVACY NOTICE
Collection and Use of Client Information

MIG and its affiliated businesses, MDI, and The Managers Funds family of mutual funds
(collectively, “MIG” or “We”) collect only relevant information about our clients that the law
allows or requires us to have in order to conduct our business and properly service our accounts.
We collect financial and other nonpublic personal information about our clients from the
following sources:

e Directly provided by our clients from investment management contracts
and other forms; and

e Information provided to us by authorized parties acting on behalf of our clients
such as accountants, attorneys and investment consultants.

Keeping Information Secure

MIG maintains physical, electronic and procedural safeguards and procedures to protect your
financial and other personal information, and MIG continuously strives to improve these
safeguards and procedures.

Limiting Access to Information
All of MIG’s employees are aware of the importance of maintaining and respecting customer
privacy and to recognize the importance of confidentiality. Violations of MIG’s privacy policies
may result in disciplinary action.

Accuracy of Information

MIG strives to keep accurate client information records and MIG takes steps to correct errors as
they are found. If there are any inaccuracies in your account statements or in any other
communications from MIG please contact us immediately and the necessary corrections will be
made.

Use of Personal and Financial Information by Us and Third Parties

Information about MIG’s clients that is in the firm’s possession is shared with unaffiliated third
parties only to the extent necessary for MIG to provide the services for which our clients have
hired us, and then only to the extent permitted by law.

MIG typically does not share nonpublic client information with unaffiliated third parties other
than as necessary to carry out the actual performance of the investment management services
it has been hired to provide. Thus, for example, MIG will share nonpublic client information
with brokers and custodian banks in order to buy and sell securities and record those purchases
and sales accurately.

MIG may also use such information in the account intake process including conducting
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anti-money laundering screening. As a general rule, MIG does not engage in joint
marketing arrangements with unaffiliated third parties that involve the sharing of
nonpublic information regarding MIG’s clients, nor does it sell client information to
unaffiliated third parties for their own marketing purposes. Any exceptions to these
practices are made only with the permission of the particular client for the sharing of
information with identified third parties or as otherwise required by law.

As an Affiliate of AMG, MIG also shares information with AMG (and certain authorized
AMG Affiliates, as applicable) about our experiences or transactions with customers,
including fund shareholders or their accounts. AMG and the AMG Affiliates abide by a
“No Share” policy whereby this information is not shared with unaffiliated third parties.

Maintaining Customer Privacy in Business Relationships

MIG does not share client information with anyone who does not agree to keep such information
confidential. If you believe MIG has shared your information inappropriately or for questions
concerning our policy, please contact MIG’s Compliance Department by using the contact
information set forth in Item 1 — Cover Page above.

Privacy Policy Concerning Other Persons

During the routine course of business, MIG may also obtain personal information from
persons other than customers. MIG’s policy is to protect such nonpublic personal information by
employing physical, electronic and information destruction safeguards. MIG limits access to
such personal information, including social security numbers, to only those individuals who need
such information to execute their employment duties or to comply with applicable law or
regulation. Any other use, access or distribution of personal information obtained by MIG is
prohibited.
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