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This brochure provides information about the qualifications and business practices of 

Shamrock Capital Advisors, LLC (“Shamrock”).  If you have any questions about the 

content of this brochure, please contact Peter Rivera, Shamrock’s Chief Compliance Officer 

(“CCO”) at 310-974-6600 or privera@shamrockcap.com.  The information in this brochure 

has not been approved or verified by the United States Securities and Exchange Commission 

(“SEC”) or by any state securities authority. 

 

Registration as an investment adviser does not imply that Shamrock or any of the principals 

or employees possesses a particular level of skill or training in the investment advisory 

business or any other business.   

 

Additional information about Shamrock is also available on the SEC’s website at 

www.adviserinfo.sec.gov. 
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Item 2: Material Changes 

 

As this is the first brochure prepared by Shamrock, we have no material changes in prior 

filings to report. 
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Item 4: Advisory Business  

 

Founded in 2010, Shamrock Capital Advisors, LLC (“Shamrock,” “we,” “our,” or the 

“Firm”), is a Delaware limited liability company that provides discretionary investment 

advisory services and management services to the following private equity privately pooled 

investment vehicles: 

 

 Shamrock Capital Growth Fund, LP 

 Shamrock Capital Growth Fund II, LP 

 Shamrock Capital Growth Fund III, LP 

 

(each a “Fund”, collectively, the “Funds”).  In managing the Funds, Shamrock focuses 

exclusively on lower middle market media, entertainment and communications (“MEC”) 

investment opportunities. Each Fund relies on its General Partner, a Shamrock affiliate, to 

assist in the day to day management of its activities in accordance with the investment 

objectives, strategies, restrictions and guidelines found in its private placement memorandum 

(“PPM”).  Information about each Fund can be found in its offering documents.  The Firm 

does not tailor its investment services to any individual Fund investor (“Investor”). 

 

Shamrock is wholly owned and controlled by Mr. Stephen Royer, Mr. William Wynperle, Mr. 

Robert Perille, Mr. Andrew Howard, Mr. Michael LaSalle (collectively, the “Principals”) and 

Shamrock Holdings of California, Inc. The Firm was formed in 2010 to continue managing 

the funds initiated by Shamrock Capital Advisors, Inc. and to continue to build a platform of 

investments in the MEC sectors. Shamrock Capital Advisors, Inc. was founded in 1978 by the 

nephew and son of the co-founders of The Walt Disney Company. The Disney family 

maintains a minority ownership through Shamrock Holdings of California, Inc. 

 

As of December 31, 2011, the Firm managed US$568,669,366 in the Funds, all of which are 

managed on a discretionary basis. 

 

Item 5: Fees and Compensation 

 

Management Fee           

 

During the commitment period, the Funds pay to us an annual advisory fee (“Management 

Fee”) equal to 2% of the total capital commitments (regardless of whether such capital has 

been invested) of the Investors in the applicable Fund. This fee is payable in advance on a 

semi-annual basis and may be offset by a portion of advisory fees received by the Firm from 

the equity related investments of the Fund (the “Portfolio Companies”).  

 

Thereafter, at the earlier of the conclusion of the commitment period of the Fund, the date 

on which 90% of the commitments have been drawn down, or the date upon which 

Shamrock begins to collect management fees with respect to a subsequent fund, the 

Management Fee will generally equal 2% per annum of the aggregate amount of 

commitments invested in the Portfolio Companies.  

 

Operational Expenses 

 

Each Fund will also bear the normal recurring day-to-day expenses of the Fund and its 

operations, including but not limited to legal, auditing, custodial, bookkeeping and accounting 

fees and expenses, indemnification and insurance expenses and expenses of meetings of the 

Firm’s Advisory Committee and annual Investors meetings. 
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Transaction Costs 

 

The Fund may further bear out-of-pocket investment costs (such as investment banking, 

brokerage and underwriting fees or commissions), expenses relating to the investigation, 

monitoring, and disposing of investments. Additionally, while we do not generally make 

investments in securities listed on national exchanges, if we were to do so, the Funds would 

incur any brokerage costs.  

 

 

Item 6: Performance-Based Fees and Side-By-Side Management 

 

The Funds may allocate a portion of their investment profits to the General Partners as a 

carried interest of 20%, subject to the terms and conditions set forth in the Funds’ 

organizational documents, which may include a waterfall distribution and clawback 

provisions.  Compensation based on performance will only be charged in accordance with 

the provisions of Rule 205-3 under the Investment Advisers Act of 1940 (the “Advisers 

Act”).   

 

Performance-based compensation may create an incentive for Shamrock to make 

investments that are riskier than it would otherwise make, or to favor one Fund over 

another. 

 

We have adopted a policy to allocate portfolio transactions and investment opportunities 

only to a particular Fund that has not reached a threshold of at least 75% of capital 

commitments having been invested in or reserved for expenses.  Only after this threshold is 

reached will a follow on fund be raised.  

 

 

Item 7: Types of Clients 

 

Investors in the Funds may include a variety of institutional investors and high net worth 

individuals. Each investor will be a “qualified purchaser”, satisfying the Section 3(c)(7) 

exemption of The Investment Company Act of 1940, under which each Funds operates.  We 

require Fund investors to make representations concerning their financial sophistication and 

ability to bear the risk of loss of their entire investment. 

 

The minimum initial investment in a Fund is $10,000,000 or such lesser amount as 

determined in the sole discretion of each Fund’s General Partner.   

 

 

Item 8: Methods of Analysis, Investment Strategies and Risk of Loss 

 

Methods of Analysis and Investment Strategies 

 

Shamrock is a private investment advisory firm focused exclusively on investing capital in the 

MEC sectors. The Firm’s principals lead a team (the “Team”) with an average of 15 years 

experience working in the lower middle market focused on MEC investments, as well as a 

vast network of relationships. 

 

The Team maintains a disciplined approach to its investment strategy from a sector, stage 

and value perspective. Shamrock will typically target what the Team believes are profitable, 

growing companies with proven, sustainable competitive advantages that do not present 

venture capital-type risk. The Team believes that lower middle market companies present 
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the best opportunities for value creation by Shamrock through its active management style. 

Many lower middle market businesses have less refined strategies and business plans. The 

Team often adds significant value to these companies by collaborating with management, 

improving operations, setting business objectives, and providing access to the Shamrock 

network and resources. 

 

The investments targeted by the Funds will typically range in size from $10 million to $50 

million with enterprise values of up to $250 million. Transaction structures will primarily 

include (i) growth capital, (ii) management and leveraged buyouts, and (iii) leveraged 

recapitalizations. 

 

We believe the key to the Team’s success at creating unique deal flow has been the 

following:  

 

Strong Reputation  

 

The Team's experience, industry relationships and association with the Disney family attract 

entrepreneurs and companies seeking a partner and potential investor.  

 

Depth of Sources  

 

The Team has developed a vast network of relationships in the Fund's targeted investment 

areas and intends to continue to leverage this network to create deal flow. Regular meetings 

with industry professionals and companies are held to identify new investment ideas and 

industry trends and to develop attractive investment opportunities. The Team seeks to 

develop early, exclusive relationships with successful entrepreneurs. In addition, the Team 

regularly uses current and former managers as references with prospective companies 

regarding the benefits of partnering with Shamrock.  

 

Proactive Approach  

 

The Team diligences specific sectors which merit investment consideration. Given its 

contacts and resources, the Team is able to understand the competitive landscape and 

dynamic trends within these attractive sectors, and in many cases, the Team can uncover 

proprietary investment opportunities. The Team believes its approach will enable it to 

garner a relationship with a Portfolio Company’s management team outside of any 

structured process. Bi-weekly funnel meetings are held to discuss these opportunities.  

 

Strategic Value  

 

The Team strives to position itself with target companies as a strategic partner. Many 

companies will trade valuation for the ability to attract an investment partner who can add 

strategic value. The Team's sector focus and depth of experience give it a distinct advantage 

in transactions where the target company is concerned about the strategic value a financial 

investor brings to the partnership.  

 

 

Flexibility  

 

The Fund’s investment criteria allow for flexibility in structuring transactions in order to 

accommodate the needs of potential Portfolio Companies. While many of its investments 

are majority or buyout transactions, the Team will also consider minority investments. In 

such cases, the Team would seek to position the Fund as the largest or most influential 

investor with extensive negative control provisions. In many instances, particularly in a 
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transaction other than an outright sale of the target company, the Team believes that its 

structuring flexibility will help facilitate the needs of a Portfolio Company’s current 

shareholders and management. 

 

Active Investment Approach  

 

We believe that the greatest potential for value creation exists in the active management and 

oversight of our Portfolio Companies. The Team creates value throughout the investment 

life cycle of each of its Portfolio Companies by assisting with strategic planning, business 

relationships, corporate finance, management recruiting, performance tracking and mergers 

and acquisitions and exit. In addition, the Team’s depth of experience enables it to lend deep 

operational support to Portfolio Companies. This support takes many forms including (i) 

filling temporary management roles, (ii) structuring and negotiating key contracts with 

customers and suppliers, (iii) setting sales force compensation to align with market 

opportunity and (iv) evaluating and organizing new business initiatives. 

 

Risk of Loss Factors 

 

Investing in the Funds involves various risks, including loss of capital.  Investors should be 

prepared to bear these risks.  The following list of risk factors does not purport to be a 

complete enumeration or explanation of the risks involved in an investment in the Funds.  

Prospective investors are urged to consult their professional advisers and review the legal 

documents and offering for the particular Fund before deciding to invest in one of the Funds.  

 

Risk of Industry Concentration 

 

Investments will primarily be made in North America in the media, entertainment and 

communications industries, as stated above. Depending on the opportunities that are 

available, investment portfolios may be relatively non-diversified by industry type. As a result, 

the Funds will be exposed to risks that are unique to companies in the MEC industries, 

which may negatively impact the value of the Fund’s investments. 

 

Board Participation 

 

It is anticipated we will be represented on the boards or management committees of most 

of the companies in which the Funds invest. While such representation should enhance the 

Funds’ ability to manage their investments, it may also have the effect of impairing the ability 

of the Funds to sell the related securities when, and upon the terms, it might otherwise 

desire, including as a result of applicable securities laws. 

 

Third Party Litigation 

 

The Firm’s investment activities, particularly its exercise of control over Portfolio 

Companies, will subject it to the risk of becoming involved in litigation brought by Portfolio 

Companies, their stockholders, their creditors and others. Generally, the Funds would bear 

the expense of defending against claims by such parties and paying amounts necessary to 

satisfy any settlements or judgments. 

 

Illiquidity of Investments 

 

Securities and other instruments which may be purchased by the Funds may lack a liquid 

trading market, which may result in the inability of the Funds to sell any such security or 

other investment, thereby forcing the Funds to incur potentially unlimited losses and higher 

transaction costs. 
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Leverage 

 

The Funds may make investments in companies with leveraged capital structures. To the 

extent that any investment is made in a company with a leveraged capital structure, such 

investment will be subject to increased exposure to adverse economic factors such as a 

significant rise in interest rates, a severe downturn in the economy or deterioration in the 

condition of such company or its industry. 

 

Assessment of Value May Not Be Accurate 

 

No assurance can be given that the General Partner will accurately assess the nature and 

magnitude of the many factors having a bearing on the value of the Funds’ assets. Further, no 

assurance can be given that all the pertinent information will be considered by or be available 

to those persons in formulating any particular investment or trading decision. The failure to 

consider any of those factors or to accurately assess the nature and magnitude of the 

relevant factors or pertinent information may cause the Fund to miss significant profit 

opportunities or to incur substantial losses. The General Partner is not required to have 

such valuations independently determined or verified. 

 

 

Item 9: Disciplinary Information 

 

We have not been subject to any disciplinary action, whether criminal, civil or administrative 

(including regulatory) in any jurisdiction.  Likewise, no person involved in the management of 

the Firm has been subject to such action. 

 

 

Item 10: Other Financial Industry Activities and Affiliations 

 

Shamrock’s relationship with Shamrock Capital Advisors, Inc. and its affiliates (each a 

“Shamrock Entity”) is material to the Firm’s business on a reputational and relationship 

basis.   

 

The Funds may have conflicts of interest arising out of the overall investment activity of the 

General Partner, Shamrock and the other Shamrock Entities.  To mitigate these conflicts, 

none of the Shamrock Entities nor their key individuals will organize or sponsor another 

investment fund that invests in middle-market MEC companies that are organized or derive 

substantially all of their revenues from business operations in North America, until the Funds 

have reached their respective Substantial Investment Dates (as defined in the PPMs). 

 

 

Item 11: Code of Ethics, Participation or Interest in Client Transactions and 

Personal Trading 

 

Code of Ethics 

 

Shamrock has adopted a Code of Ethics for the Firm describing its high standard of 

business conduct and fiduciary duty to its Investors. All Shamrock employees must 

acknowledge the terms of the Code of Ethics annually, or as amended. 

As a fiduciary, we owe an undivided duty of loyalty to our shareholders and the Investors in 

the Funds.  It is Shamrock's policy that all employees conduct themselves so as to avoid not 

only actual conflicts of interest with our shareholders and the Investors, but also that they 
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refrain from conduct which could give rise to the appearance of a conflict of interest that 

may compromise the trust shareholders and Investors have placed in Shamrock and our 

employees. 

 

Our Code of Ethics is available to Investors and prospects upon request. 

 

Participation or Interest in Client Transactions 

 

We serve as the investment adviser to the Funds.  Employees, affiliates of the employees, 

and relatives of the employees may make investments in the Funds.   

 

We and our affiliates and employees have a financial interest in the Funds through a carried 

interest and/or a direct investment interest.  As such, we could be considered to have 

recommended to investors that they buy or sell securities or investments in which we or a 

related person has some financial interest. 

 

Personal Trading 

 

While the Funds currently hold no publicly traded securities, we have implemented a 

structured employee investment policy with pre-approval and quarterly reporting 

requirements. We also maintain a Restricted List to avoid any possible conflicts with our 

current portfolio holdings. 

 

 

Item 12: Brokerage Practices 

 

As an adviser to private equity funds, we do not generally make investments in securities 

listed on national exchanges.   If there were a situation where we would place a trade(s) 

through a broker, we would seek “best execution” in light of the circumstances involved in 

the transaction.  In selecting a broker for any transaction, we would consider a number of 

factors, including, for example, the broker’s reputation, net price or spread, financial 

strength and stability, market access, efficiency of execution and error resolution, and the 

size of the transaction.  We would not be obligated to obtain the lowest commission or best 

net price for a Fund on any particular transaction. 

 

Item 13: Review of Accounts 

 

Review of Accounts 

 

The Fund portfolios are reviewed by the Team on at least a weekly basis. This review 

includes a discussion of current and prospective investments.   

 

Client Reports 

 

Investors in the Funds will typically receive, among other things, a copy of audited financial 

statements of the relevant Fund in accordance with the Limited Partnership Agreement, as 

amended. In addition, investors in each Fund will typically receive written reports containing 

unaudited summary financial data regarding such Fund, as well as Portfolio Company 

information, on a quarterly basis.  
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Item 14: Client Referrals and Other Compensation 

 

Shamrock has an existing relationship and compensates one firm in relation to assisting with 

raising capital for Shamrock Capital Growth Fund, II, LP and Shamrock Capital Growth Fund 

III, LP.   

 

 

Item 15: Custody 

 

The SEC takes the position that advisers to pooled investment vehicles are deemed to have 

custody with respect to the assets of such vehicles. However, advisers to pooled investment 

vehicles are considered to be in compliance with the custody rule if such pooled investment 

vehicle: (i) is audited at least annually; and (ii) distributes its audited financial statements 

prepared in accordance with generally accepted accounting principles to all limited partners 

(or other beneficial owners) within 120 days of the end of its fiscal year.   

 

To ensure compliance with the custody rule, investors in the Funds will receive audited 

financial statements within 120 days of the fiscal year end. 

 

 

Item 16: Investment Discretion 

 

Subject to any investment restrictions set forth in the PPM of a Fund, we have discretionary 

authority to make the following determinations without obtaining the consent of any Fund 

or Investor before the transactions are effected: 

 the securities that are to be bought or sold; 

 the total amount of the securities to be bought or sold; 

 the brokers, investment banks or placement agents through which securities are 

to be bought or sold; and 

 the commissions, fees or other rates at which securities transactions for a Fund 

are effected. 

Our discretionary authority is derived from our authority as the investment manager of each 

Fund and pursuant to an investment management agreement entered into by Shamrock and 

the Fund. 

 

Item 17: Voting Client Securities 

 

Proxy Voting 

 

Although infrequent, when necessary we will vote proxies/corporate actions of companies in 

which the Funds invests.  The proxies/corporate actions will be reviewed and analyzed by 

the appropriate managing member of the relevant Fund.  Prior to voting, we will make a 

determination, in our opinion, as to what vote is in the best interest of the Funds.  Shamrock 

will maintain a written record of the proxy/corporate action vote on each occasion that a 

vote is required. 

 

Upon request, we will provide an investor with a copy of our proxy voting policies and 

procedures and/or a record of all proxy votes cast by the Funds. 
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Item 18: Financial Information 

 

We require prepayment of more than $1,200 in fees per client six months in advance and 

are therefore required to include with this filing a copy of our balance sheet for our most 

recent fiscal year prepared in accordance with GAAP, audited by an independent public 

accountant, and accompanied by a note stating the principles used to prepare it, the basis of 

securities included, and any other explanations required for clarity. Please see attached 

balance sheet. 

 

We are not aware of any financial condition that is reasonably likely to impair our ability to 

meet our contractual obligations to our clients. 

 



 
 
 
 
 
 
 
 
 
 
 
 
 
Financial Report 
December 31, 2011 
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Independent Auditor’s Report 
 
 
To the Members 
Shamrock Capital Advisors, LLC 
Los Angeles, CA 
 
 
We have audited the accompanying statement of financial condition of Shamrock Capital Advisors, LLC 
(the Company) as of December 31, 2011. This financial statement is the responsibility of the Company’s 
management. Our responsibility is to express an opinion on this financial statement based on our audit. 
 
We conducted our audit in accordance with auditing standards generally accepted in the United States of 
America. Those standards require that we plan and perform the audit to obtain reasonable assurance 
about whether the statement of financial condition is free of material misstatement. An audit includes 
examining, on a test basis, evidence supporting the amounts and disclosures in the statement of financial 
condition. An audit also includes assessing the accounting principles used and significant estimates made 
by management, as well as evaluating the overall statement of financial condition presentation. We 
believe that our audit of the statement of financial condition provides a reasonable basis for our opinion. 
 
In our opinion, the statement of financial condition referred to above presents fairly, in all material 
respects, the financial position of Shamrock Capital Advisors, LLC as of December 31, 2011, in 
conformity with accounting principles generally accepted in the United States of America. 
 

 
Los Angeles, CA 
March 2, 2012 
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Shamrock Capital Advisors, LLC

Statement of Financial Condition
December 31, 2011

Assets

Cash and Equivalents 791,000  $        
Due From Related Parties (Note 6) 674,000            
Accounts Receivable, portfolio companies 287,000            
Property and Equipment 796,000            
Intangible Assets, net (Note 3) 437,000            
Other Assets 67,000              

Total assets 3,052,000  $     

Liabilities and Members’ Capital

Accrued Expenses and Accounts Payable 1,682,000  $     
Deferred Management Fees 665,000            
Deferred Lease Liability (Note 7) 448,000            

2,795,000         

Members’ Capital (Note 5) 257,000            
Total liabilities and members’ capital   3,052,000  $     

See Notes to Financial Statement.
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Note 1. Nature of Business and Summary of Significant Accounting Policies 

Nature of business: Shamrock Capital Advisors, LLC (a Delaware Limited Liability Company) (the 
Company) was formed on January 19, 2010 to provide discretionary investment advisory services and 
management services to the following private equity, privately pooled investment vehicles (collectively, 
the Funds) as well as certain portfolio company investments held by these Funds: 
 

• Shamrock Capital Growth Fund, LP 
• Shamrock Capital Growth Fund II, LP 
• Shamrock Capital Growth Fund III, LP 

 
A summary of the Company’s significant accounting policies is as follows: 
 
Basis of presentation: The Company follows Generally Accepted Accounting Principles in the United 
States of America (GAAP), as established by the Financial Accounting Standards Board (FASB), to 
ensure consistent reporting of financial condition. 
 
Cash and cash equivalents: Cash and cash equivalents include all highly liquid investment instruments 
with an original maturity of three months or less. The Company maintains its cash in bank deposit 
accounts which at times may exceed insured limits. The Company has not experienced any losses on 
such amounts. 
 
Revenue recognition and related receivables: The Company earns management fees from the Funds 
and certain portfolio companies held by these Funds pursuant to contractual arrangements. Management 
fees are earned as the services are provided and billed in advance on a semiannual basis, as specified in 
the contract. Management fees from the Funds are based on a stipulated percentage of the Funds’ 
committed capital, or in some cases, invested capital. Management fees from the portfolio companies are 
amounts as specified in the contract, a portion of which is used to offset the management fees charged to 
the Fund that holds the investment in the portfolio company. 
 
Management fees billed in advance, but not yet earned by the Company as of December 31, 2011, are 
reported as deferred management fees in the statement of financial condition. 
 
At December 31, 2011, management has determined that no allowance for losses is necessary for 
accounts receivable. 
 
Property and equipment: Expenditures for additions, renewals and betterments are capitalized as 
incurred. Expenditures for maintenance and repairs are charged to expense as incurred. Property and 
equipment is stated at cost less accumulated depreciation. Depreciation is computed using the straight-
line method based on the estimated useful lives of the assets. 
 
Intangible assets: Intangible assets represent the management contracts that were assigned to the 
Company by Shamrock Holdings of California, Inc. (SHOC) (Note 3) and are amortized over the 
estimated lives of one to five years, depending on the termination date of the agreement using the 
straight-line method. Total intangible assets and related accumulated amortization amounted to $610,000 
and $173,000, respectively, as of December 31, 2011. 
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Note 1. Nature of Business and Summary of Significant Accounting Policies (Continued) 

Impairment of long-lived assets: Long-lived assets are evaluated for impairment whenever events or 
changes in circumstances have indicated that an asset may not be recoverable and are grouped with 
other assets to the lowest level for which identifiable cash flows are largely independent of the cash flows 
of other groups of assets and liabilities. If the sum of the projected undiscounted cash flows (excluding 
interest charges) is less than the carrying value of the assets, the assets will be written down to the 
estimated fair value and such loss is recognized in the period in which the determination is made. 
Management determined that no impairment of long-lived assets existed as of December 31, 2011. 
 
Income taxes: The Company qualifies as a partnership for tax purposes. Accordingly, no provision for 
income taxes is necessary in the financial statements of the Company because, as a partnership, it is not 
subject to income tax. Instead, the members report their distributive share of the Company’s taxable 
profits, losses and credits on their respective income tax returns. 
 
The Company determines whether a tax position of the Company is more likely than not to be sustained 
upon examination, including resolution of any related appeals or litigation processes, based on the 
technical merits of the position. For tax positions meeting the more-likely-than-not threshold, the tax 
amount recognized in the financial statements is reduced by the largest benefit that has a greater than 
50 percent likelihood of being realized upon ultimate settlement with the relevant taxing authority. 
Management has determined that there were no material uncertain income tax positions for the year 
ended December 31, 2011. The Company files tax returns as prescribed by the tax laws of the 
jurisdictions in which it operates. In the normal course of business, the Company is subject to 
examination by federal, state and local jurisdictions, where applicable. The 2010 through 2011 tax years 
remain subject to examination by the major tax jurisdictions. 
 
Use of estimates: The preparation of financial statements in conformity with GAAP requires 
management to make estimates and assumptions that affect the reported amounts of assets and 
liabilities at the date of the financial statements and the reported amounts of revenues and expenses 
during the reporting period. Actual results could differ from those estimates. Significant estimates made in 
preparing the statement of financial condition as of December 31, 2011 included the assumptions used in 
determining the fair value of Class B membership interests issued as consideration in the business 
combination (Note 3). 
 
Subsequent events: Subsequent events have been evaluated for potential recognition and/or disclosure 
through March 2, 2012, which is the date the financial statement was available to be issued. 
 

Note 2. Property and Equipment 

Useful Life
in Years Amount

Leasehold improvements 5 480,000  $        
Computers 5 205,000            
Furnishings 7 238,000            

923,000            
Less accumulated depreciation (127,000)           

796,000  $         
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Note 3. Business Combination 

On December 7, 2010, the Company assumed certain assets, rights and obligations related to providing 
management and advisory services from SHOC. In exchange, SHOC received a 20 percent Class B 
membership interest in the Company, valued at $300,000. The fair value assigned for SHOC’s Class B 
interest was determined utilizing a discounted cash flow model.  
 
SHOC also entered into an agreement with the Company whereby SHOC receives a 3.5 percent fee of 
management fees received by the Company as well as a contingent fee if the total capital commitments 
to Shamrock Capital Growth Fund III, LP exceeded $300 million. No value was ascribed to this 
agreement, as it was determined that the rates paid were at market.  
 
This transaction was accounted for using the purchase method of accounting as of the transaction date. 
The following table summarizes the estimated fair value of the net assets assumed: 
 
Cash 716,000  $        
Intangible assets, management contracts 610,000            
Deferred revenue (635,000)           
Accrued liabilities (391,000)           

300,000  $         
 
The weighted-average life of the management contracts is 3.5 years. 
 

Note 4. Revolving Line of Credit 

The Company executed a bank revolving credit agreement (the Agreement) in September 2011, which 
allows borrowings of up to $450,000. The Agreement expires in September 2013 and bears interest at the 
greater of prime rate or LIBOR plus 2.5 percent. There were no borrowings outstanding at December 31, 
2011, although the bank has issued a $154,000 letter of credit securing a Company office lease related to 
this Agreement. 
 

Note 5. Members’ Capital 

The Company is organized as a limited liability company (LLC), which is governed by a limited liability 
company agreement (the LLC Agreement). Significant terms of the LLC Agreement are summarized as 
follows: 
 

The Company has Class A and B members. Each Class A and B member is granted voting rights in 
accordance with his/her ownership percentage. Allocations of net income or loss are allocated among 
the members in accordance with the LLC Agreement. Distributions to members are at the sole 
discretion of the Management Committee. Transfers of interest are permitted in accordance with the 
LLC Agreement or prior approval of the Board.  

 
The Class B member also holds a put right and the Company holds a call right which, if exercised, 
would cause the Company to purchase the Class B interest at fair value. This option is available for six 
months after the sixth anniversary of the transaction date noted above. 
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Note 5. Members’ Capital (Continued) 

As of December 31, 2011 members’ capital is as follows: 
 
Class A (34,000)  $         
Class B 291,000            

257,000  $         
 

Note 6. Related-Party Transactions 

Periodically, the Company incurs and pays expenses, reimbursable by the Funds, relating to the Funds’ 
operating activities. At December 31, 2011, $432,000 is payable to the Company associated with such 
expenses, as well as $242,000 related to management fees earned but not yet received, and are included 
in amounts due from related parties. 
 
The Company pays SHOC a licensing fee under a licensing agreement for use of the Shamrock 
trade name. As of December 31, 2011, $246,000 is accrued for and included in accrued expenses and 
accounts payable in the statement of financial condition. 
 
Certain officers, members of management, and shareholders of the Company periodically co-invest in the 
Funds. 
 

Note 7. Operating Leases 

The Company leases its office under a noncancelable agreement which expires in April 2016 requiring 
minimum annual rentals. The lease includes a $379,000 allowance for leasehold improvements and a 
four-month rent holiday in 2011. Lease payments are reflected on a straight-line basis over the term of 
the lease and any excess of the recognized lease expense, which includes the consideration of lease 
incentives over the actual lease cash payments, are included as deferred lease liability. 
 
The total minimum rental commitment as of December 31, 2011 is due in future years as follows: 
 
Years Ending December 31, Amount

2012 336,000  $         
2013 346,000             
2014 357,000             
2015 367,000             
2016 93,000               

1,499,000  $       
 
In April 2011, the Company entered into a lease agreement for office equipment with monthly payments 
of $676 and expires in April 2016. Future minimum payments are $8,112 per year for the years 2012 
through 2015 and $2,704 for 2016. 
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Note 8. Employee Benefits 

The Company has established a salary deferral plan (the Plan) under Section 401(k) of the Internal 
Revenue Code. The Plan allows eligible employees to defer a portion of their compensation from $0 up to 
the maximum amount allowed by law ($16,500 in 2011). Such deferrals may accumulate on a tax-
deferred basis until the employee withdraws the funds. The Company, at its option, may match a portion 
of compensation for all eligible employees in the form of a contribution to the Plan. For 2011, the rate of 
Company match was 3 percent.  
 
The Plan also provides a profit sharing component where the Company can make a discretionary 
contribution to the Plan, which is allocated based on the compensation of eligible employees. No such 
contributions were made for 2011. 
 


