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Item 2 — Material Changes

This item provides information regarding specific material changes and a summary of such changes made to the
Disclosure Brochure since the last annual update of the brochure which occurred in March 2011.

e Our advisory personnel are no longer affiliated with First Allied Securities, Inc.

e We no longer have solicitor arrangements with Raymond J Lucia Companies, Inc. or the Bucket Strategy Advisor
Network.

RJL Wealth Management, LLC RJL Wealth Management, LLC Disclosure Brochure



Item 3 — Table of Contents

10T A (=T g F= L @ = g T =PRSS 2
1T IR IF= o (=T ) @0 o1 (=0 £ PR PP PRSP 3
[EEIM 4 — AQVISOIY BUSINESS....eeiiiiiiiitiiit ittt ettt e e o4 oottt et e e e e e oo oMbt b et e e e e e e e oa bbb be e e e e e e e e e n bbb beeeeaeeeeannbbbbeeeaaeseannnrenneeas 4
Client Assets Managed by RIL Wealth ManagemeEnt..........oo ittt e et e e e e e e s et e e e e e e e e s anbbeeeeaaeeas 5
1] oIS I =TT T o @0 g o 1T 1T 1 o] o PRSP 5
Fees for FINANCial PIANNING SEIVICES .......uuiiiii ittt ee e ettt e e e e s st e e e e e e s s saa b aaeeeaeesaaa st steeeeaeeesaansseaeeeeeesssassrnnneeeeesnansnes 5
Fees for Financial CONSUIALION SEIVICES..........uii ittt e s e e s b e e s ab e e e s anb et e e s annr e e e e annns 6
Additional Compensation for Financial Planning and Consultation SErviCES ...........couiiuiiiiiiiiiiiiiiiiiee e 6
Asset Management Services — Managed Portfolio Strategies (IMPS) .....coiicciiiiiiiee e e e e e e e e e e 6
Asset Management Services through the SEI Asset Management Program ...........coooccuveerereeeiisieineereeesssnsinneeeseessnnnns 7
ST 01 0P 1 ST TP P TP RP P OPPRPRPN 9
Item 6 — Performance-Based Fees and Side-By-Side ManagemeENnt...........ooouiiiiiiiiiiiiiiiieii e 9
1= A 1Y o YT o =T 3£ RSSO 9
Minimum Investment AMOUNES REQUITEA ........coiiiuiieiiie e e e e st e e e e s s s e e e e e e s s s ea e e e eeees s ntaareeeeeeesassrnnneeeeesaannnes 9
Item 8 — Methods of Analysis, Investment Strategies and RiSK Of LOSS .......ooiuuiiiiiiiiiiiii e 9
[tem 9 — DiSCIPINArY INTOIMELION ... ...ttt e oottt e e e e e e s abbe et e e e e e e s e ab b be et e e e e e e e nbbbbeeeaaeseaannnnnaeeas 12
Item 10 — Other Financial Industry Activities and AffilIAtIONS ............uuiiiiii e 13
Affiliation With LUCIB SECUIHIES, LLC ....cuiiiiiiieiiie ettt ettt s e sn e e ne e e ne e e nnne e e nnre e s e ennes 13
Affiliation with RIL Capital ManagemeNt, LLC .......coii i iiiiiiiiiii et e e e e e s s e e e e e e st e e e e e e s s snstn e e e eeeessannstnreeeeeeseannnes 13
Relationship with Affiliated INSUFANCE AGEINCY .......uuiiiiiiiaii ittt e e ettt e e e e e s e e et beeee e e e e e s e aabbbeeeeaaeeeaaanbbeeeaaaaans 13
TRIrd-Party MONEY IMBINAGETS. ... ... eeeeieiee ettt e e ettt ettt e e e e e e e bttt e eeaa e e e s s abe et et eaeeaaaan b beeeeeaeeeaabbbbeeeaaaeesanbbbbeeeaaesesannraneaens 14
Item 11 — Code of Ethics, Participation in Client Transactions and Personal Trading ........cccccevvvieviiieeieevcsciieee e 14
Lo [ST0 ) =1 (o2 U {0 T - o PSR 14
(el 1o o T U I = To [T To I o] Tox YA PP UT TP 14
10T oI A 2 o) G = o T o = 1o (o7 TP URPPT PP 15
Arrangement with Lucia Securities, LLC and RBC CorreSpondent SEIVICES ........ceveeeiiiiiurriereeeesiiiiniieereeesssninreeeseesssnnnns 15
Aggregation of Client Orders-BIOCK Trading POICY.........c.uuiiiiiie i eeee e s e e e s e s e e e e e s s s snnrnreeeeeesennnnes 17
[TE€M 13 — REVIEW OF ACCOUNTS.......eiiieitiiie ettt ettt ettt ettt e ettt e e st et e e e sa b et e e e aabe e e e e ek b e e e e e ek b et e e e ek be e e e ek beeeeabbeeeesbneeeesbnneeennn 17
3

RJL Wealth Management, LLC RJL Wealth Management, LLC Disclosure Brochure



Reviews for clients of our ASSet ManagemMENt SEIVICES .........uuiiiiii ettt e et e e e e s e e e e e e s s s bbb e e eeaae e e aasanbbeeeeaaaaas 17

Reviews for Bucket Strategy™ Clients Through Affiliated ENtitieS ............oooiiiiiiiiii e 17
Reviews for Financial Planning ONlY CHENS ..........uuiiiiiiiiiiciiie e s s re e e e e e s s s e e e e e s s e nanb e e e e e e e e snnnraneeeeeees 17
Account Summary Or PerformanCe REPOIS .......uuuiiiieiiiiiiiiiiie e e e s e st ee e e e e e s s st e e e e e e s ss b e e e eeeeeasssstseeeeeeeessannstnreeeeeessannnes 17
Item 14 — Client Referrals and Other COMPENSALION ...........uiiiiiiiiiiii e e e e e e e e e e e e e e aabb e e e e e e e e e annbeeeeas 17
1O 1 [T R OfeTa T o= g KST=ViTo] o [P UT TP PPPRT 17
10T T T O 1 1] (o | RSO 18
[tem 16 — INVESTMENT DISCIELION. .......eiiiiiieieie ittt e st e s e e st ese e e e e e e ne e e sm e e e n e e e ssn e e nnr e e e nneeennneeennes 19
€M 17 — VOUNG CHENT SECUILIES ......eeeeeeiie ettt e ettt e e e e ettt et e e e e e e e s abbe et e e ee e e s ah bt beeeeaaeeeaanbbbbeeeaaeseaannrnnneeas 19
[tem 18 — FINANCIAI INTOMMALION .......eii ittt e et e e e s et e e e sk b e e e e e ek b et e e e ek b et e e ek be e e e aabbeeeeebnneeeabreeeenan 19

Item 4 — Advisory Business

RJL Wealth Management, LLC (referred to as “RJL Wealth Management”, the “Firm” or “RILWM” throughout this
document) is an investment advisor registered with the United States Securities and Exchange Commission. The Firm is a
limited liability company formed under the laws of the state of California and has been registered as an investment advisor
since February 8, 2010. RJL Wealth Management is 100% owned and controlled by RJL Holding Company, LLC which in
turn is 100% controlled and managed by Raymond J. Lucia Jr. Our investment advisory services include financial

planning and consulting, asset management, and seminars through RJL Wealth Management.

We offer wealth management services including fee-based financial planning, consultation services for a fee, and asset
management services to individuals, trusts, estates, private foundations, and business owners with a primary focus on
retirement and investment planning through our process called Strategy First™. Our Strategy First® process places our
focus on developing strategic investment plans that are independent of specific investment solutions.

The process begins with a thorough interview and data collection which helps our team understand, among other things,
your short and long-term financial objectives, risk tolerance, tax status, current investment holdings and asset allocation.
Our investment advisory team interprets the information gathered and formulates a hypothetical financial illustration
utilizing the Bucket Strategy™ framework. This framework attempts to help investors understand the benefits of having an
overall long-term investment approach, while segmenting the portfolio into several strategies (“buckets”) to budget for any
combination of short, mid, and long-term goals. Our investment advisors will analyze current investment holdings as to
their potential place in the strategy and make several recommendations for improvements to align the current portfolio
with the proposed strategy.

Investment advisor representatives may recommend our fee-based Asset Management Services through Managed
Portfolio Strategies (MPS), a wrap fee program sponsored by our Firm. Portfolios are designed to be custom-tailored to
meet the needs of each individual client as it may relate to their overall Bucket Strategy™. Once a client approves their
Bucket Strategy™ and selects their asset allocation for their specific account to be invested in MPS, we select the specific
investment options to fulfill the desired mix of assets. The MPS program provides the flexibility to select separate account
managers and separate investments in equities, mutual funds, exchange traded funds, closed-end funds, bonds, cash
equivalents, and other instruments. Asset management services through MPS involve providing clients with continuous
and ongoing supervision over client accounts. This means accounts in the program are continuously monitored and
changes are made when necessary. A detailed description of RILWM'’s services is provided in Item 5.
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Our investment advisor representatives may recommend transaction-based commission accounts through Lucia
Securities, LLC, and fixed annuity or other insurance related products offered through RJL Insurance Services. In addition
to our continuous and ongoing supervision of accounts invested in our fee-based MPS program, as part of our overall
relationship and commitment to our clients regardless of investment solution(s) selected, we offer an annual review of
your investment portfolio and an updated Bucket Strategy™ illustration in order to help determine possible modifications
to your overall strategic asset allocation.

Clients are under no obligation to invest and may choose to select all, some, or none of the investments recommended by
their RILWM investment advisor representative. We believe that offering a hybrid platform of both fee-based and
commission-based investment solutions provides the flexibility for our clients and investment advisor representatives to
determine the most cost-efficient relationship for each investment recommendation.

Our hybrid investment platform creates an inherent conflict of interest since our clients may invest in our fee-based asset
management services and/or transaction-based commission accounts. We aggressively discourage activities that put your
interests anywhere but first. We strive to eliminate conflicts through our Strategy First™ financial planning philosophy and
strict adherence to our Code of Ethics.

Client Assets Managed by RJL Wealth Management

The amount of client assets managed by RJL Wealth Management totaled $278,936,522.28. These assets are managed
on a discretionary basis.

Item 5 — Fees and Compensation

In addition to the information provided in Item 4 — Advisory Business, this section provides details regarding RJL Wealth
Management'’s services along with descriptions of each service’s fees and compensation arrangements.

Fees for Financial Planning Services

RJL Wealth Management provides financial planning services by offering analyses and recommendations in areas
including, but not limited to, business planning, education, retirement planning, life insurance, estate planning, tax
planning and investments. Clients are asked to complete and furnish informational profiles and documentation to assist
RJL Wealth Management's associated persons in providing these services. One or more meetings may be required in
order to gather all needed information and determine the services best suited to help meet the client’s needs. Clients are
also urged to work closely with their attorney, accountant or other professionals regarding their financial and personal
situation. Clients have sole discretion on whether or not to contract for RJL Wealth Management'’s services. Further,
clients will have full discretion on whether or not to implement any financial planning recommendations made by RJL
Wealth Management'’s associated persons.

If necessary, or if requested by the client, RJIL Wealth Management's associated person will coordinate or consult with the
client's outside counsel (e.g., attorney, CPA, accountant) when providing advice. Any consultation or coordination
required will also be considered when determining the client fee. Any fees charged by outside counsel will be separate
from the fees charged by RJL Wealth Management’s associated person and will be billed directly to the client by outside
counsel.

RJILWM fees are negotiable based upon the complexity of the client’s financial situation, the services contracted for, and
the knowledge and skill level required of RIL Wealth Management's associated person providing the services. Typically,
the maximum charge will not exceed $5,000. Financial planning fees may be reduced by the amount of additional
advisory fees retained by RJL Wealth Management or waived altogether. All fees will be disclosed and established in
writing prior to any services being provided.

When a fee is charged for financial planning services, such fees are due upon completion and presentation of the plan.
However, clients may elect to pay a retainer to RJL Wealth Management at the time the agreement for services is signed.
In this case, the remaining balance will be due upon completion and presentation of the plan. Fees of more than $1,200
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will not be charged more than six months in advance. Either party may terminate the contract at any time by submitting
written notice to all appropriate parties, and termination will be effective upon the receipt of such notice. Services will be
terminated without penalty. If the client is not satisfied with the financial plan as presented, RJL Wealth Management'’s
associated persons will attempt to revise the plan to the client’s satisfaction. If the client is still not satisfied, the client can
withhold payment or request a refund of any fees paid in advance.

Fees for Financial Consultation Services

Clients may also contract with RIJL Wealth Management for specialized ongoing consultation services regarding
investment matters and portfolio holdings. Fees for this service will generally not exceed $10,000 per year and are
negotiable based upon the complexity of the client’s financial situation, the actual services provided, and extraordinary
expenses that may be incurred in providing the services. The negotiated fee will be disclosed to the client prior to any
services being provided. Fees will be billed quarterly, in arrears, and RJL Wealth Management will provide to the client a
statement that will be due within two weeks after issuance.

Ongoing consultation services are contracted for on a yearly basis and can be renewed for a like period by executing a
new client agreement. RJL Wealth Management and client can terminate these ongoing consultation services by
providing written notice to the other party, and termination will be effective immediately upon receipt. If terminated within
five business days of signing the client agreement, services are terminated with no penalty. After the five business days,
the client is responsible for payment of fees for time and effort expended to the date of termination. RJL Wealth
Management will provide to the client a statement showing the time expended to the date of termination, and the
statement will be due and payable within two weeks of issuance.

Clients may incur additional charges including but not limited to, mutual fund sales loads, 12b-1 fees and surrender
charges, as well as IRA and qualified retirement plan fees. RILWM will not receive any portion of such commissions or
fees. RILWM is only compensated by the consulting fee described above and receives no other compensation in
connection with a client's account. When RILWM negotiates lower fees and expenses charged by third parties, all
negotiated improvements are for the clients’ benefit.

Additional Compensation for Financial Planning and Consultation Services

As registered representatives of Lucia Securities, LLC, RIJL Wealth Management’s investment advisor representatives
may be named as representative of record on brokerage accounts that are included with planning and consultation
services. When acting in these separate capacities, Lucia Securities (as a broker/dealer) may earn commissions or 12b-1
fees when making transactions in securities, load mutual funds, variable life, variable annuity and insurance products. Any
transactions made in the client’s accounts will be made only at the client’s instruction and any commissions earned by
Lucia Securities on securities or load mutual fund transactions may be offset against the planning or consultation fees
charged. Clients will be responsible for transaction ticket charges billed by Lucia Securities.

Asset Management Services — Managed Portfolio Strategies (MPS)

Please note this section is intended to be a summary of Managed Portfolio Strategies. For a complete description of the
program, clients must refer to the Managed Portfolio Strategies Wrap Fee Program Disclosure Brochure. All clients
participating in Managed Portfolio Strategies will receive a copy of the Wrap Fee Program disclosure brochure prior to, or
upon, entering into an agreement for Managed Portfolio Strategies services. Clients will also be offered a copy of the
Wrap Fee Program disclosure brochure at least annually, along with a description of any material changes made to the
program during the prior year.

RJL Wealth Management provides asset management services through its Managed Portfolio Strategies wrap fee
program. Under a wrap fee program, advisory services and transaction services are provided for one fee. This is different
from management programs whereby investment advisory services are provided for a fee, but transaction services are
billed separately on a per-transaction basis. We retain a significant portion of the wrap fee charged through Managed
Portfolio Strategies with the remainder paid to other firms we engage to help us manage assets and administer the
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program. From an account management perspective, there is not a fundamental difference in the way RJIL Wealth
Management manages wrap fee accounts versus the way we manage accounts under a non-wrap fee program. The only
significant difference is the way in which transaction services are paid.

RJL Wealth Management has entered into an Overlay Management and Services Agreement with Placemark
Investments, Inc. (“Placemark”), an SEC registered investment advisor through which RIL Wealth Management will
provide certain investment advisory services to clients through its Unified Managed Account program (“UMA”). The UMA
program provides an Overlay Portfolio Management process to coordinate trades among multiple investment managers
within a client’s account and screens for wash sale violations and loss harvesting opportunities across managers. As a
result, Placemark is responsible for implementing day-to-day strategies, rebalancing, and trading activities.

RJL Wealth Management is responsible for assisting clients with the establishment of one or more individual accounts at
RBC Capital Markets, LLC through Lucia Securities, LLC as the introducing broker/dealer. RBC Capital Markets, LLC wiill
serve as the qualified custodian for accounts through Managed Portfolio Strategies (please refer to ltem 12 — Brokerage
Practices for more details). Clients must appoint Placemark and RJL Wealth Management as their investment advisor on
all managed accounts.

Through Managed Portfolio Strategies, Placemark assists RIJL Wealth Management to provide each client with continuous
investment advice based on their needs and circumstances. Utilizing tools provided by Placemark, RJL Wealth
Management will determine the suitability of the asset allocation and investment options for each client. RJL Wealth
Management will then assist clients in allocating their assets among different investment options and recommend
investment vehicles and/or Sub-Managers within that program for their accounts.

Asset Management Services through the SEI Asset Management Program

RJL Wealth Management may use SEI Asset Management's institutional asset allocation program in managing the
client's account assets. RJL Wealth Management’s associated persons assist the client in establishing an SEI Program
Account (Account) at SEI Trust Company (SEI). All transactions in the Account will be processed and cleared through
SEIl. The SEI Program uses asset allocation portfolios developed by SEI Investments. The portfolios consist of the SEI
Family of Institutional Mutual Funds (Mutual Funds) and other securities approved by SEI to be held in an account. RJL
Wealth Management'’s associated persons provide SEI with the asset allocation policy (Asset Allocation Policy) that the
client selects for the Account.

The percentage allocation of Account assets among the applicable securities may vary significantly from the percentage

allocation contemplated by the client’s Asset Allocation Policy due to such factors as increases or decreases in the value
of shares of the securities, dividends, capital gains, or other distributions made in respect of shares of the securities, and
deduction of RJL Wealth Management’s unpaid fees from the account. Custody of all SEI Program Client Account assets
is held at SEI.

SEI Program management fees (Management Fees) are payable quarterly, in arrears, based on assets under
management at the end of the quarter. The maximum RILWM investment advisory fee paid to RILWM for providing
advisory services shall not exceed 1%. Below is a table showing the maximum RILWM investment advisory fee based on
account size.

Account Size RJLWM Advisory Fee
Up to $999,999 1.00%
$1,000,000 to $4,999,999 0.75%
$5,000,000 to $9,999,999 0.50%
$10,000,000 and above Negotiable
7
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Management Fees are automatically deducted from the client’s Account. Each quarter, SEI will send the client an account
statement that will include a Management Fee Notification which will show the computed fee, any adjustments to fee, an
explanation of any adjustment and the net Management Fee to be deducted later in the period from the Account. Clients
may terminate the SEI Program account at any time by notifying RIJL Wealth Management. Termination will be effective
upon receipt of such notice. If services are terminated within five business days of executing the client agreement,
services will be terminated without penalty. After the initial five business days, the client may be responsible for payment
of fees for the number of days services were provided by RJL Wealth Management prior to receipt of the notice of
termination.

Custodian fees and internal mutual fund expenses are separate from the RILWM Advisor Fee and RILWM receives no
portion of such fees and expenses. Complete details on the SEI fees and expenses are disclosed in SEI's Disclosure
Brochure that will be given to all clients. The exact fee and/or fee schedule for each client will be disclosed in SEI's client
agreement.

SEI Trust Company may charge a separate custodial fee for the custody services it provides the client's account. Mutual
Funds held in the Account pay their own advisory fees and other expenses, which are explained in each Mutual Fund'’s
prospectus. These fees and expenses are separate charges from the Account management fees.

Referral to Third-Party Money Managers

We also refer clients to unaffiliated third-party investment advisors offering asset management and other investment
advisory services. As a result, we receive a portion of the fee charged and collected by the third-party investment advisor
in the form of solicitor fees or consulting fees. Each solicitation arrangement is performed pursuant to a written solicitation
agreement and is in compliance with SEC Rule 206(4)-3 and applicable state securities rules and regulations.

Through this service, RILWM investment advisor representatives assist clients with identifying their risk tolerance and
investment objectives. Advisor will recommend third-party investment advisors in relation to client’s stated investment
objectives and risk tolerance. A client may select a recommended third-party investment advisor based upon the client’s
needs. Clients will enter into an agreement directly with the unaffiliated third-party investment advisor who shall provide
asset management services.

RJILMW investment advisor representatives shall be available to answer questions the client may have regarding their
account and act as the communication conduit between the client and the third-party investment advisors. Third-party
investment advisors generally take discretionary authority to determine the securities to be purchased and sold for the
client. Neither RILWM nor its associated persons will have any trading authority with respect to client’s managed account
with the third-party investment advisor(s).

Third-party managed programs generally have account minimum requirements that will vary from investment advisor to
investment advisor. Account minimums are generally higher on fixed income accounts than equity based accounts. A
complete description of the third-party investment advisor's services, fee schedules and account minimums will be
disclosed in the third-party investment advisor’'s Disclosure Brochure which will be provided to clients at the time an
agreement for services is executed and account is established. Client reports will depend upon the third-party investment
advisor.

While the actual fee charged to a client will vary depending on the third-party investment advisor utilized, the portion
retained by Advisor in the form of solicitor fees or consulting fees shall not exceed 1.50%. All fees are calculated and
collected by the selected third-party investment advisor firm who shall be responsible for delivering Advisor’s portion of the
client fee to Advisor. Fees are negotiable with clients depending on factors such as, but not limited to, the amount of
assets under management and the number of client accounts.
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While RILWM reviews the performance of numerous third-party investment advisor firms, we have entered into a
relationship with, and will generally only recommend, Symmetry Partners, LLC, an SEC registered investment advisor,
under this service. Third-party investment advisors recommended by RILWM must be registered or exempt from
registration in the state where the client resides.

RJLWM advisor representatives may have a conflict of interest by only offering those third-party investment advisors that
have agreed to pay a portion of their advisory fee to RILWM. There may be other third-party managed programs that may
be suitable to the client that may be more or less costly. No guarantees can be made that client’s financial goals or
objectives will be achieved. Further, no guarantees of performance can be offered. Investments involve risk, including the
possible loss of principal.

Seminars

RJL Wealth Management's associated persons may present seminars on general financial and investment topics or
specifically on the Bucket Strategy™. Generally, these seminars will be presented at no charge. However, in some
instances a fee may be charged to cover the cost of providing the seminar and any materials presented at the seminar.
Participants will be informed of any seminar charges in advance and charges will be due at the time the seminar is held.

Item 6 — Performance-Based Fees and Side-By-Side Management

Item 6 of the Form ADV Part 2 instructions is not applicable to RIJL Wealth Management’s brochure because RJL Wealth
Management does not charge or accept performance-based fees which can be defined as fees based on a share of
capital gains on or capital appreciation of the assets held within a client’s account.

Item 7 — Types of Clients

We provide financial planning and asset management services primarily to individuals nearing retirement or already
retired with an investment portfolio typically ranging from $500,000 to over $5,000,000. In addition we also provide asset
management services to pension plans, trusts, and charitable institutions such as foundations that are often connected to
our individual clients.

Minimum Investment Amounts Required

Minimum investment amounts required are subject to the number of sub-managers selected in the MPS account and any
subsequent minimum restrictions in the underlying securities to be purchased. Account minimums can range from
$15,000 for portfolios managed by their investment advisor representative consisting entirely of mutual funds and
exchange traded funds (ETF’s) to $250,000 for accounts containing a variety of mutual funds, ETFs and sub-manager
investment strategies. Exceptions may be granted to the minimum at the discretion of RJL Wealth Management.

Item 8 — Methods of Analysis, Investment Strategies and Risk of Loss

RJL Wealth Management uses the following methods of analysis in formulating investment advice.

The following section only applies to the selection of mutual funds and exchange traded funds by an investment advisor
representative in the MPS program.

Methods of analysis may include fundamental and technical analysis. The main sources of information include financial
publications, inspections of corporate activities, research materials prepared by others, corporate rating services, annual
reports, prospectuses, filings with the Securities and Exchange Commission, and company press releases.

Other sources of information that RJL Wealth Management may use include Morningstar mutual fund and ETF research,
RBC Capital Markets research, outside consultants and the World Wide Web.
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RJL Wealth Management uses the following investment strategies when managing client assets and/or providing
investment advice:

The Bucket Strategy™

RJLWM utilizes an asset allocation and planning methodology called the Bucket Strategy™. The strategy segments a
client’s portfolio into several categories called “buckets,” attempting to match various time horizons and the risk tolerance
of each bucket category to achieve the overall long-term portfolio objective. At the strategy's core is the concept of
matching assets to liabilities similar to traditional pension plan investment philosophy. Short-term liabilities or income
needs are matched against short-term fixed income assets. Longer-term liabilities or income needs later in retirement are
matched against long-term, growth-focused investments. The framework provides for an interactive process between the
client and our team in designing a unique portfolio for each client. Time horizon, risk tolerance, total return assumptions,
and number of “buckets” vary client by client based on the clients’ unique situation. A typical illustration will determine the
clients’ proposed asset allocation across 5 categories: Lifetime Income, Fixed Income, Relative Safety, Growth & Income,
and Long-Term Growth.

Lifetime Income — An optional investment strategy typically aimed for conservative investors who are primarily
concerned about hedging longevity risk. It is designed to generate consistent, guaranteed income for life and
provides for income/withdrawals today, or in the future depending on the client situation. Investors may elect a
single premium immediate annuity or a living benefit variable annuity. Rates of return assumptions may be
illustrated on total return basis ranging from-3% to +5% depending on clients’ assumption for interest rates, asset
allocation and fees of the product type selected. RILWM typically does not offer asset management service for
investments in the Lifetime Income bucket category.

Fixed Income — An investment strategy designed to deplete over time. This bucket category illustrates the
withdrawal of both principal and interest over a number of years, thus providing time for the relative safety bucket
category investments to grow at potentially higher rates of return. Time horizon typically ranges from 3 years to 10
years for this bucket category. Clients typically assume a total return ranging from 0-3% depending on interest
rate environment.

Relative Safety — An investment strategy designed with a mid-term growth phase and a future depletion phase.
This bucket acts as a bridge of income after the Fixed Income bucket is depleted and before the future need to
spend principal from the long-term bucket categories (Growth & Income and Long-Term Growth). Time horizons
for the growth phase of this bucket typically range from 5 to 10 years. The income/withdrawal phase typically
ranges from 5 to 10 years. Clients typically assume a total return of 4-6% for this bucket category.

Growth & Income — An investment strategy designed for long-term investments that pay a current dividend or
distribution. Dividends or distributions are typically used to support the client’s current income need. Although
investments typically pay a current dividend, the time horizon for invested principal typically ranges from 10 to 15
years, providing for a wide range of investment selection. Dividend assumptions range from 2%-7%, depending
on the market environment. Clients typically assume a total return of 6-8% for this bucket category.

Long-Term Growth — An investment strategy designed for long-term growth. By matching short-term income
needs with other “buckets,” the Long-Term Growth Bucket is usually allocated to riskier investments. Interest and
dividends are typically reinvested. Time horizon for this bucket category typically ranges from 10 to 20 years.
Clients typically assume a total return of 6-8% for this bucket category.

Generally, each bucket category provides a framework for the client and advisor to define the related goals for each
bucket. For instance, the Fixed Income bucket is designed to deplete over several years and generally is conservatively
illustrated and invested. However, the rate of return assumptions, risk tolerance of the underlying investments selected,
time horizon, and liquidity of each bucket are ultimately defined by the client and advisor working relationship. Additionally,
clients may elect to add additional bucket strategies (sub-buckets) in each category or remove a category entirely based
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on their needs. Bucket strategies may be used to illustrate different account registrations for tax planning of withdrawals
and investment selection, or to identify a specific asset class within a Bucket category such as dividend-paying stocks.

Bucket categories are not intended to illustrate the performance of any specific investment or to represent a specific
model portfolio; rather, they provide the client a set of several goal-based investment strategies to assist in developing an
overall target asset allocation. From this process, several investment solutions may be presented for each bucket
category in whole or in part.

e Potential investments for the Lifetime Income category include single premium immediate annuities or variable
annuities with guaranteed minimum withdrawal/income benefit riders.

e Potential investments for the Fixed Income category include fee-based managed accounts, Certificates of Deposit
(CD’s), money market funds, corporate debt securities, municipal securities, government debt securities, single
premium immediate annuities, fixed deferred annuities, equity indexed annuities, and, to an extent, mutual funds,
exchange traded funds, unit investment trusts and closed-end funds.

e Potential investments for the Relative Safety category include fee-based managed accounts, corporate debt
securities, municipal securities, government debt securities, mutual funds, exchange traded funds, unit investment
trusts, closed end funds, structured products, variable annuities with principal protection riders, fixed deferred
annuities, and equity indexed annuities.

e Potential investments for the Growth & Income Category include fee-based managed accounts, mutual funds,
exchange traded funds, unit investment trusts, closed-end funds, structured products and non-traded real estate
investment trusts.

e Potential investments for the Long-term Growth category include fee-based managed accounts, mutual funds,
exchange traded funds, unit investment trusts, closed-end funds, equity annuities, variable annuities with principal
protection riders, variable annuities with death benefit riders, structured products, non-traded real estate
investment trusts, alternative investments, and commodities.

The ongoing client/advisor relationship is important to the ongoing management of a Bucket Strategy™ and the various
investment solutions selected by the client. We offer to update the calculations and assumptions of each client’s bucket
strategy on an annual basis through our client review process. During the client review meeting, our investment advisor
representatives typically discuss the tracking and progress towards the overall long-term goals and objectives, as well as
reviewing each investment as it relates to the various bucket categories. The review meeting often facilitates modifications
to the long-term strategy based on client’'s changing circumstances, rebalancing decisions, value averaging opportunities
between bucket categories, and selection of new investment solutions.

Core/Satellite Asset Management

RJL Wealth Management uses a core/satellite strategy for designing our equity portfolios. A core/satellite strategy
allocates between a strategic, broadly diverse asset allocation and an actively managed, sometimes more concentrated
investment strategy. A typical portfolio may consist of mutual funds, exchange traded funds, and one or more actively
managed sub-managed strategies.

Risk of Loss

Clients must understand that past performance is not indicative of future results. Therefore, current and prospective
clients (including you) should never assume that future performance of any specific investment or investment strategy will
be profitable. Investing in securities (including stocks, mutual funds, variable annuities, variable universal life insurance,
REITs, private placements and bonds) involves risk of loss. Further, depending on the different types of investments,
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there may be varying degrees of risk. Clients and prospective clients should be prepared to bear investment loss including
loss of original principal.

Because of the inherent risk of loss associated with investing, our Firm is unable to represent, guarantee, or even imply
that our services and methods of analysis can or will predict future results, successfully identify market tops or bottoms, or
insulate you from losses due to market corrections or declines. There are certain additional risks associated when
investing in securities through our investment management program.

» Market Risk — Either the stock market as a whole, or the value of an individual company, goes
down resulting in a decrease in the value of client investments. This is also referred to as
systemic risk.

» Eaquity (Stock) Market Risk — Common stocks are susceptible to general stock market fluctuations
and to volatile increases and decreases in value as market confidence in, and perceptions of,
their issuers change. If you held common stock, or common stock equivalents, of any given
issuer, you would generally be exposed to greater risk than if you held preferred stocks and debt
obligations of the issuer.

» Company Risk — When investing in stock positions, there is always a certain level of company or
industry-specific risk that is inherent in each investment. This is also referred to as unsystematic
risk and can be reduced through appropriate diversification. There is the risk that the company
will perform poorly or have its value reduced based on factors specific to the company or its
industry. For example, if a company’s employees go on strike or the company receives
unfavorable media attention for its actions, the value of the company may be reduced.

» Fixed Income Risk — When investing in bonds, there is the risk that issuer will default on the bond
and will be unable to make payments. Further, individuals who depend on set amounts of
periodically paid income face the risk that inflation will erode their spending power. Fixed-income
investors receive set, regular payments that face the same inflation risk.

» Options Risk — Options on securities may be subject to greater fluctuations in value than an
investment in the underlying securities. Purchasing and writing put and call options are highly
specialized activities and entail greater-than-ordinary investment risks.

» ETF and Mutual Fund Risk — When RJL Wealth Management invests in a an ETF or mutual fund,
the client will bear additional expenses based on its pro rata share of the ETF’s or mutual fund’s
operating expenses, including the potential duplication of management fees. The risk of owning
an ETF or mutual fund generally reflects the risks of owning the underlying securities the ETF or
mutual fund holds.

» Management Risk — Your investment with our Firm varies with the success and failure of our
investment strategies, research, analysis, and determination of portfolio securities. If our
investment strategies do not produce the expected returns, the value of the investment will
decrease.

» Liquidity Risk — Certain investments (such as certain REITs and private placements) are often
illiquid, which means that the investments can be difficult to trade and consequently can limit a
client’s ability to sell the investments in a timely manner and at an advantageous price.

Item 9 — Disciplinary Information
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This item is not applicable to RIL Wealth Management's brochure because there are no legal or disciplinary events listed
at Item 9 of the Form ADV Part 2 instructions that are material to a client’s, or prospective client’s, evaluation of RJL
Wealth Management'’s business or the integrity of RJL Wealth Management's management.

Item 10 — Other Financial Industry Activities and Affiliations

RJL Wealth Management is not and does not have a related company that is a (1) municipal securities dealer,
government securities dealer or broker, (2) investment company or other pooled investment vehicle (including a mutual
fund, closed-end investment company, unit investment trust, private investment company or “hedge fund,” or offshore
fund), (3) futures commission merchant, commodity pool operator, or commodity trading advisor, (4) banking or thrift
institution, (5) accountant or accounting firm, (6) lawyer or law firm, (7) pension consultant. (8) real estate broker or dealer,
or (9) sponsor or syndicator of limited partnerships.

Affiliation with Lucia Securities, LLC

RJL Wealth Management is under common ownership with a full-service, introducing broker/dealer, Lucia Securities, LLC,
member FINRA/SIPC. RJL Wealth Management and Lucia Securities, LLC are owned by RJL Holding Company, LLC.

Advisor representatives of RJL Wealth Management may also be registered securities agents with Lucia Securities, LLC.
When placing securities transactions through Lucia Securities, LLC in their capacity as registered securities agents of
Lucia Securities, LLC, advisory representatives are allowed to earn sales commissions. RJL Wealth Management’s
advisor representatives will only recommend securities products to a client if such products are suitable for the client and
appropriate for fulfilling the client’s asset allocation strategy and objectives. In doing so, RJL Wealth Management, Lucia
Securities, LLC, and its associated persons and employees are prohibited from trading on material non-public information.

Please refer to Item 12 — Brokerage Practices for information regarding Lucia Securities, LLC including conflicts of
interest.

Affiliation with RJL Capital Management, LLC

RJL Wealth Management is under common ownership with RJL Capital Management, LLC. RJL Capital Management,
LLC is also owned by Lucia Holding Company, LLC and is registered with the SEC relying on RJL Wealth Management’s
registration. This is known as the “piggy-back” exemption which permits an investment advisor that would otherwise not
be eligible for SEC registration to maintain registration with the SEC because it is under common control with an SEC-
registered investment advisor and its principal office and place of business are the same as the SEC-registered
investment advisor.

RJL Capital Management was formed in anticipation of serving as investment advisor to one or more investment
companies registered under the Investment Company Act of 1940. Currently, clients of RJL Wealth Management do not
utilize the services of RJL Capital Management, LLC and are not solicited to do so. Therefore, our affiliation with RJL
Capital Management, LLC is not considered a material arrangement for our clients.

Relationship with Affiliated Insurance Agency

Raymond J. Lucia Jr. is a member and partner of LLK Insurance Brokerage Services, LLC, doing business as RJL
Insurance Services, an insurance agency. When RJL Wealth Management'’s associated persons determine that clients
are in need of insurance products, clients may be referred to LLK Insurance Brokerage Services, LLC. In addition, if a LLK
Insurance Brokerage Services, LLC client is in need of financial planning or other advisory services, the client may be
referred to the RJL Wealth Management. Principal owners and other agents or employees of LLK Insurance Brokerage
Services, LLC will not be compensated in any way for the referral of a client to RIL Wealth Management by RJL Wealth
Management.

The amount of the advisory fee is not increased due to this arrangement and clients are not obligated to use the services
of LLK Insurance Brokerage Services, LLC or RJL Wealth Management. While RJL Wealth Management does not provide
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compensation for referrals from LLK Insurance Brokerage Services, LLC, RIJL Wealth Management and LLK Insurance
Brokerage Services, LLC are under common ownership and there is a benefit for the two firms to share clients.

Third-Party Money Managers

As described in Item 4 — Advisory Business and Item 5 — Fees and Compensation, we have formed relationships with
independent, third-party money managers.

We may recommend clients work directly with third-party money managers. When we refer clients to a third-party money
manager, you need to know that the Firm will receive a portion of the fee charged by the third-party money manager.
Therefore, we have a conflict of interest in that we will only recommend third-party money managers that will agree to
compensate the Firm by paying us a portion of the fees billed to your account managed by the third-party money
manager.

Item 11 — Code of Ethics, Participation in Client Transactions and Personal Trading

Code of Ethics Summary

According to the Investment Advisers Act of 1940, an investment advisor is considered a fiduciary. As a fiduciary, it is an
investment advisor’s responsibility to provide fair and full disclosure of all material facts. In addition, an investment advisor
has a duty of utmost good faith to act solely in the best interest of each of its clients. RIJL Wealth Management and its
associated persons have a fiduciary duty to all clients. RJL Wealth Management has established a Code of Ethics which
all associated persons must read. They must then execute an acknowledgment agreeing that they understand and agree
to comply with RJL Wealth Management's Code of Ethics. The fiduciary duty of RJL Wealth Management and its
associated persons to clients is considered the core underlying principle for RJL Wealth Management’s Code of Ethics
and represents the expected basis for all associated persons’ dealings with clients. RJL Wealth Management has the
responsibility to make sure that the interests of clients are placed ahead of it or its associated persons’ own investment
interests. All associated persons will conduct business in an honest, ethical and fair manner. All associated persons will
comply with all federal and state securities laws at all times. Full disclosure of all material facts and potential conflicts of
interest will be provided to clients prior to services being conducted.

All associated persons have a responsibility to avoid circumstances that might negatively affect or appear to affect the
associated persons’ duty of complete loyalty to their clients. This section is only intended to provide current clients and
potential clients with a description of RJIL Wealth Management’s Code of Ethics. If current clients or potential clients wish
to review RJL Wealth Management’s Code of Ethics in its entirety, a copy may be requested from any of RJL Wealth
Management's associated persons and a copy will be provided promptly.

Personal Trading Policy

RJL Wealth Management or its associated persons may buy or sell securities or have an interest or position in a security
for their personal account which they also recommend to clients. This presents a conflict of interest between our clients’
investment interests and the interests of our personnel. Therefore, we have formed the following procedures to help
monitor and control for conflicts of interest arising from our personal trading policies.

e RJL Wealth Management is, and shall continue to be, in compliance with The Insider Trading and Securities
Fraud Enforcement Act of 1988.

e No associated person shall prefer his or her own interest to that of an advisory client.

e No person employed by RJL Wealth Management may purchase or sell the same security prior to a transaction or
transactions being implemented for an advisory account.

e Associated persons shall not buy or sell securities for their personal account(s) where their decision is derived, in
whole or in part, by information obtained as a result of his/her employment unless the information is also available
to the investing public upon reasonable inquiry.
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e As part of the Code of Ethics (summarized above) RIL Wealth Management maintains a list of all securities
holdings for itself and all associated persons which are reviewed on a regular basis by a principal of the firm.

RJL Wealth Management Investment Advisor Representatives may provide advice to a client regarding real estate
investment trusts, real estate partnerships and other private placement investments. Such investments are often illiquid,
which means that the investments can be difficult to trade and consequently limits a client’s ability to dispose of such
investments in a timely manner and at an advantageous price. Additionally, such investments may not have registered
pursuant to the Securities Act of 1933, and therefore the client will need to complete a subscription agreement showing
the client is an “accredited” investor (as defined by applicable law and rules and regulations) and acknowledge that he or
she has read and understands the private placement memorandum and is aware of the various risk factors associated
with such an investment.

Investment Advisor Representatives may in the future or currently have personally invested in private investments they
also recommend to clients. This creates a natural conflict of interest in that the Investment Advisor Representatives’
personal investment may motivate them to recommend the private investment over other private investments they have
not personally invested in but may be better suited for a client or have better historical performance. To control for this
conflict of interest, the Investment Advisor Representatives will disclose any personal investment interest they have in a
private investment recommended to client. Further, in accordance with the RJL Wealth Management Code of Ethics and
Personal Trading Policy, Investment Advisor Representatives are required to attain written approval from RJL Wealth
Management prior to personally investing in a private investment.

Item 12 — Brokerage Practices

Arrangement with Lucia Securities, LLC and RBC Correspondent Services

Clients wishing to implement RJL Wealth Management'’s financial planning and/or consulting advice are free to select any
broker/dealer or investment advisor they wish and are so informed. If clients wish to have RJL Wealth Management’s
advisor representatives implement the advice in their capacity as registered securities agents or through Managed
Portfolio Strategies, then RIL Wealth Management’s affiliated broker/dealer, Lucia Securities, LLC, must be used. Advisor
representatives of RJL Wealth Management may be registered securities agents of Lucia Securities, LLC and are
required to use the services of Lucia Securities, LLC and its approved clearing broker/dealer when acting in their capacity
as registered securities agents. Lucia Securities, LLC serves as the introducing broker/dealer. All accounts established
through Lucia Securities, LLC will be cleared and held at RBC Capital Markets, LLC member NYSE/FINRA/SIPC which
acts as the qualified custodian. The decision to use RBC Capital Markets, LLC is based on Lucia Securities, LLC's
arrangement with RBC Correspondent Services, a division of RBC Capital Markets, LLC that works exclusively with
FINRA-member, introducing broker/dealers such as Lucia Securities, LLC. RBC Capital Markets, LLC is a wholly-owned
subsidiary or Royal Bank of Canada (RBC).

Lucia Securities, LLC has a wide range of approved securities products for which Lucia Securities, LLC performs due
diligence prior to selection. Lucia Securities, LLC’s registered securities agents are required to adhere to these products
when implementing securities transactions through Lucia Securities, LLC.

Clients should understand that not all investment advisors require the use of a particular broker/dealer or the use of a
broker/dealer that is affiliated with the investment advisor. Our decision to require the use of Lucia Securities, LLC is
based on RJL Wealth Management's decision that RJL Wealth Management can provide efficient and cost-effective
services through its affiliated broker/dealer. However, the use of an affiliated broker/dealer is an inherent conflict of
interest between RJL Wealth Management and its clients because requiring RJL Wealth Management clients to use Lucia
Securities, LLC as the broker/dealer allows Lucia Securities, LLC to retain brokerage revenue that would otherwise be
retained by an unaffiliated broker/dealer. For example, Lucia Securities, LLC will retain a percentage of the overall
management fee charged to client through Managed Portfolio Strategies for brokerage services performed.
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The requirement to use RBC Capital Markets, LLC (which is not affiliated with Lucia Securities, LLC/RJL Wealth
Management) is based on the fact that Lucia Securities, LLC has established a clearing agreement with RBC
Correspondent Services, a division of RBC Capital Markets, LLC as its preferred clearing broker/dealer and qualified
custodian. Because RJL Wealth Management and Lucia Securities, LLC are under common ownership and have some of
the same executive officers and supervisors, the decision to use RBC Correspondent Services was mutually determined
by Lucia Securities, LLC and RJL Wealth Management. The decision to use RBC Capital Markets, LLC is based on a
comparison of RBC Capital Markets, LLC against other broker/dealers (including past experiences we have had with other
broker/dealers), minimizing brokerage expenses and other costs as well as offerings or services RBC Correspondent
Services provides that Lucia Securities, LLC, RJL Wealth Management or clients may require or find valuable. There are
some investment advisors that permit the use of multiple broker/dealers and permit clients to select the broker/dealer. RJL
Wealth Management has considered the positive factors to this approach which include the ability to better negotiate
brokerage costs such as transaction fees, the ability to better analyze speed of execution, and the ability to compare and
negotiate services. However, RJL Wealth Management has determined that the use of one brokerage platform (Lucia
Securities, LLC/RBC Capital Markets, LLC) allows RIL Wealth Management to provide more streamlined operational and
trading services. RJL Wealth Management considers the fact that allowing multiple brokerage arrangements would
increase the need for additional internal staff and technology which may increase the overall fees charged to RJL Wealth
Management clients. By selecting one brokerage platform, RIL Wealth Management is able to avoid additional
compliance, recordkeeping, staffing, and technological costs that may be associated with implementing procedures
designed to work with multiple brokerage platforms. Considering all factors in relation to RJL Wealth Management’s
structure and capacities, RJL Wealth Management has concluded that requiring one brokerage platform (Lucia Securities,
LLC/RBC Capital Markets, LLC) is a better policy than permitting multiple brokerage arrangements including client-
directed brokerage arrangements. If RJIL Wealth Management decides to permit other brokerage arrangements in the
future, all clients will be made aware of the change in policy.

Commission and fee structures of various broker/dealers, along with services, research, and tools are periodically
reviewed by RJL Wealth Management in order to evaluate the overall execution services provided by Lucia Securities,
LLC and RBC Capital Markets, LLC. Accordingly, while RJL Wealth Management will consider competitive rates, it may
not necessarily obtain the lowest possible commission and brokerage rates for client account transactions. Therefore, the
overall services provided by both Lucia Securities, LLC and RBC Capital Markets, LLC are evaluated to determine the
level of best execution provided to clients. However, considering RJL Wealth Management requires its clients to use the
brokerage services of Lucia Securities, LLC and RBC Capital Markets, LLC, RJL Wealth Management may not be able to
achieve the most favorable execution of client transactions and therefore RJL Wealth Management’s practice of requiring
the use of Lucia Securities, LLC and RBC Capital Markets, LLC may cost clients more money compared to advisory
programs offered by other investment advisors.

While clients may be able to attain brokerage services with lower costs and expenses, clients should be aware of some of
the qualitative factors RIL Wealth Management considers for selecting Lucia Securities, LLC and RBC Capital Markets,
LLC as its required Managed Portfolio Strategies brokerage platform. These factors include, but are not necessarily
limited to, the following:

e Being able to rely on the internal staff of Lucia Securities, LLC to provide operations, trading, and other services.

e RBC Correspondent Services is able to provide numerous specialized service groups including designated
support staff dedicated to servicing Lucia Securities, LLC and Managed Portfolio Strategies accounts and a
training/educational department that provides online, telephone and on-site training of RBC Correspondent
Services products, tools and offerings.

e The RBC Correspondent Services back-office system generates exception reports designed to monitor all
aspects of brokerage accounts, including trading, money movement, transfers, and client account data. Client
paperwork is processed through a secure electronic workflow and storage system. RBC Capital Markets, LLC’s
electronic trading platform provides a real-time order matching system, the ability to “block” client trades,
Managed Portfolio Strategies investment models, automated rebalancing, and account balance and position
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information. Clients may access their account information over the internet, including balances, transactions,
positions, statements, confirmations, and tax documents. Advisory fees can be calculated on aggregated account
balances and are debited directly from client accounts.

Agagaregation of Client Orders-Block Trading Policy

Transactions we implement for client accounts are generally effected independently, unless the Firm decides to purchase
or sell the same securities for several clients at approximately the same time. This process is referred to as aggregating
orders, batch trading, or block trading and is used by the Firm when we believe such action may prove advantageous to
clients. When we aggregate client orders, the allocation of securities among client accounts will be done on a fair and
equitable basis. Typically, the process of aggregating client orders is done in order to achieve better execution, to
negotiate more favorable commission rates, or to allocate orders among clients on a more equitable basis in order to
avoid differences in prices and transaction fees or other transaction costs that might be obtained when orders are placed
independently. Under this procedure, transactions will be averaged as to price and will be allocated among the Firm’s
clients in proportion to the purchase and sale orders placed for each client account on any given day. When we determine
to aggregate client orders for the purchase or sale of securities, including securities in which we may invest, we will do so
in accordance with the parameters set forth in the SEC No-Action Letter, SMC Capital, Inc. It should be noted that we do
not receive any additional compensation or remuneration as a result of aggregation.

Item 13 — Review of Accounts

Reviews for clients of our Asset Management Services

Account reviews for clients selecting our MPS program and third-party money managers are performed at least annually,
or more frequently as requested by the client or as a result of changing market conditions. The calendar is the main
triggering factor for scheduling a review meeting.

At least quarterly, RJL Wealth Management shall notify each client in writing to contact RJL Wealth Management if there
have been any changes in the client’s financial circumstances or investment objectives, or if the client wishes to impose
any reasonable restrictions on the management of the account or reasonably modify any existing restrictions, and shall
provide the client with a means through which such contact can be made.

Reviews for Bucket Strategy™ Clients Through Affiliated Entities

We offer to update the calculations and assumptions of each client bucket strategy on an annual basis for Bucket
Strategy™ clients who do not select asset management services through RILWM, but implement investments through our
affiliated entities.

Reviews for Financial Planning Only Clients
Reviews for financial planning only clients will be performed on an as-needed basis for an additional negotiated fee.

Account Summary or Performance Reports

Our Investment Advisor Representatives may provide clients periodically with an account summary or performance report.
Although the information provided on the summary or report we deliver to you has been retrieved from sources believed to
be reliable, we urge you to compare the holdings listed on the custodian’s statement to those listed on reports we deliver
to you. Clients will receive statements at least quarterly from the qualified custodian at which their account is maintained.
If any discrepancies are found, please contact RILWM at 800-644-1150.

Item 14 — Client Referrals and Other Compensation

Other Compensation

As disclosed in Item 10 — Other Financial Industry Activities and Affiliations, RJL Wealth Management'’s associated
persons sell securities in their separate capacity as registered representatives of Lucia Securities, LLC. Some of the
associated persons are also independently licensed insurance agents and sell insurance products. Commissions are
earned when selling these products.
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From time to time, RJL Wealth Management and/or Lucia Securities, LLC may receive expense reimbursement for travel
and/or marketing expenses from distributors of investment and/or insurance products. Travel expense reimbursements
are typically a result of attendance at due diligence and/or investment training events hosted by product sponsors.
Marketing expense reimbursements are typically the result of informal expense sharing arrangements in which product
sponsors may underwrite costs incurred for marketing such as advertising, publishing and seminar expenses. Although
receipt of these travel and marketing expense reimbursements are not predicated upon specific sales quotas, the product
sponsor reimbursements are typically made by those sponsors for whom sales have been made or it is anticipated sales
will be made. This creates a conflict of interest in that there is an incentive to recommend certain products and
investments based on the receipt of this compensation instead of what is the in best interest of our clients. We attempt to
control for this conflict by always basing investment decisions on the individual needs of our clients.

Item 15 — Custody

Custody, as it applies to investment advisors, has been defined by the SEC as having access or control over client funds
and/or securities. In other words, custody is not limited to physically holding client funds and securities. If an investment
advisor, or any of its affiliated companies, has the ability to access or control client funds or securities, the investment
advisor is deemed to have custody for purposes of the Investment Advisers Act of 1940 and must ensure proper
procedures are implemented.

Based on the SEC's definition, RJL Wealth Management and/or Lucia Securities, LLC are deemed to have custody over
accounts managed by RJL Wealth Management through Managed Portfolio Strategies. For these accounts, RJL Wealth
Management and Lucia Securities, LLC have established the following procedures to comply with the SEC’s Custody
Rule.

e All client funds and securities are held at RBC Capital Markets, LLC, which serves as the qualified custodian, in a
separate account for each client under that client's name.

¢ Clients or an independent representative of the client will direct, in writing, the establishment of all accounts and
therefore are aware of the qualified custodian’s name, address and the manner in which the funds or securities
are maintained.

e Account statements are delivered directly from RBC Capital Markets, LLC to each client, or the client’s
independent representative, at least quarterly. Clients should carefully review those statements and are urged to
compare the statements against reports received from RJL Wealth Management. When clients have questions
about their account statements, they should contact RJL Wealth Management or the qualified custodian preparing
the statement.

e In accordance with SEC regulations RJL Wealth Management is subject to an annual surprise verification
examination and Lucia Securities, LC is subject to an annual internal control review.

o RJL Wealth Management must engage an independent, third-party accounting firm to perform an annual,
surprise examination verifying the location of client funds and securities. When completed, the accounting
firm’s report will be available through the SEC’s Investment Adviser Public Disclosure page at
www.adviserinfo.sec.gov. You can view our information on this website by searching for “RJL Wealth
Management, LLC". You can also search using the firm's CRD numbers. The CRD number for the firm is
152396.

An internal control report must include an opinion of an independent public account as to whether controls have been
placed in operation as of a specific date, and are suitably designed and are operating effectively to meet control objectives
relating to custodial services held by Lucia Securities, LLC on behalf of RIJL Wealth Management clients. The accounting
firm must also verify that funds and securities of which Lucia Securities, LLC is deemed to have custody are reconciled to
a custodian (i.e. RBC Capital Markets, LLC). The internal control report is prepared by a third-party accounting firm, not
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affiliated in any way with RJL Wealth Management that is registered with and subject to regular inspection by the Public
Company Accounting Oversight Board (PCAOB).

Iltem 16 — Investment Discretion

Upon receiving written authorization from the client, RJL Wealth Management may provide discretionary investment
advisory services for client accounts. Written authorization from the client must be granted in the contract for services.

Generally speaking, when discretionary authority is granted, RJL Wealth Management is given the authority to determine
the type and amount of securities that can be bought or sold for the client portfolio without obtaining the client’s consent
for each transaction. Written authorization, including limitations thereof, will be provided by the client in the investment
advisory agreement. Depending on the program, RJL Wealth Management may or may not have discretion over a client’s
assets. In some programs, RJL Wealth Management will not have discretion, but a third-party investment advisor, such as
Placemark, will be provided with discretion.

When discretion is granted, clients maintain the ability to impose reasonable restrictions on the management of their
accounts.

Item 17 — Voting Client Securities

We will not vote proxies on behalf of your account. While there are some investment advisors that will vote proxies and
other corporate decisions on behalf of their clients, we have determined that taking on the responsibility for voting client
securities does not add enough value to the services provided to clients to justify the additional compliance and regulatory
costs associated with voting client securities.

Placemark is responsible for voting all client proxies received from accounts through the Managed Portfolio Strategies
program. Clients need to refer to Placemark’s disclosure brochure to read about their proxy voting process and
procedures. Further, clients have the ability to opt-out of receiving proxies or request proxy materials be sent
electronically.

Item 18 — Financial Information

This item is not applicable to RJL Wealth Management’s brochure. RIL Wealth Management does not require or solicit
prepayment of more than $1,200 in fees per client six months or more in advance. Therefore, RJL Wealth Management is
not required to include a balance sheet for its most recent fiscal year. RJL Wealth Management is not subject to a
financial condition that is reasonably likely to impair its ability to meet contractual commitments to clients. Finally, RJL
Wealth Management has not been the subject of a bankruptcy petition at any time.
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