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  1:	
  	
  Cover	
  Page	
  
	
  
	
  
Sierra	
  Wealth	
  Group,	
  LLC	
  
	
  
Main	
  Office	
  Address:	
  11925	
  Wilshire	
  Blvd.,	
  Suite	
  300	
  Los	
  Angeles,	
  CA	
  90025	
  
	
  
Main	
  Phone:	
   	
   760-­‐918-­‐0304	
  
	
  
Fax	
  Number:	
   	
   760-­‐918-­‐0404	
  
	
  
Web	
  Site	
  Address:	
   http://www.sierrawg.com	
  
	
  
E-­‐mail	
  Address:	
   jeff@sierrawg.com	
  
	
  
This	
  brochure	
  was	
  last	
  updated	
  on	
  June	
  1,	
  2012.	
  
	
  
This	
  brochure	
  provides	
  information	
  about	
  the	
  qualifications	
  and	
  business	
  
practices	
  of	
  Sierra	
  Wealth	
  Group.	
  	
  If	
  you	
  have	
  any	
  questions	
  about	
  the	
  
contents	
  of	
  this	
  brochure,	
  please	
  contact	
  us	
  at	
  760-­‐918-­‐0304	
  or	
  
jeff@sierrawg.com.	
  	
  The	
  information	
  in	
  this	
  brochure	
  has	
  not	
  been	
  approved	
  
or	
  verified	
  by	
  the	
  United	
  States	
  Securities	
  and	
  Exchange	
  Commission	
  or	
  by	
  any	
  
state	
  securities	
  authority.	
  
	
  
Additional	
  information	
  about	
  Sierra	
  Wealth	
  Group	
  is	
  available	
  on	
  the	
  SEC’s	
  website	
  
at	
  www.adviserinfo.sec.gov.	
  	
  You	
  can	
  search	
  this	
  site	
  by	
  a	
  unique	
  identifying	
  
number,	
  known	
  as	
  a	
  CRD	
  number.	
  	
  The	
  CRD	
  number	
  for	
  Sierra	
  Wealth	
  Group	
  is	
  
151292.	
  
	
  
If	
  you	
  have	
  any	
  questions	
  about	
  the	
  contents	
  of	
  this	
  brochure,	
  please	
  contact	
  Jeffrey	
  
B.	
  Goldman,	
  chief	
  Compliance	
  Officer,	
  who	
  is	
  responsible	
  for	
  Sierra	
  Wealth	
  Groups’	
  
regulatory	
  requirements,	
  at	
  760-­‐918-­‐0304.	
  
	
  
Registration	
  with	
  the	
  SEC	
  and	
  other	
  state	
  securities	
  authorities	
  as	
  a	
  registered	
  
investment	
  advisor	
  does	
  not	
  imply	
  a	
  certain	
  level	
  of	
  skill	
  or	
  training.	
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  2:	
  	
  Summary	
  of	
  Material	
  Changes	
  
	
  
	
  
The	
  Unites	
  States	
  Securities	
  and	
  Exchange	
  Commission	
  requires	
  that	
  we	
  provide	
  to	
  
all	
  clients	
  an	
  annual	
  summary	
  of	
  material	
  changes	
  in	
  ADV	
  Part	
  2A.	
  	
  This	
  summary	
  
discusses	
  only	
  specific	
  material	
  changes	
  that	
  are	
  made	
  to	
  the	
  Brochure	
  since	
  the	
  last	
  
revision	
  (1/1/1010).	
  	
  We	
  may	
  further	
  provide	
  other	
  ongoing	
  disclosure	
  information	
  
about	
  material	
  changes	
  as	
  necessary,	
  at	
  any	
  time,	
  without	
  charge.	
  
	
  
A	
  complete	
  Brochure	
  may	
  be	
  requested	
  by	
  contacting	
  Jeffrey	
  B.	
  Goldman,	
  Chief	
  
Compliance	
  Officer,	
  at	
  jeff@sierrawg.com	
  or	
  760-­‐918-­‐0304.	
  	
  Our	
  Brochure	
  is	
  also	
  
available	
  on	
  our	
  web	
  site	
  free	
  of	
  charge	
  at	
  www.sierrawg.com/adv.pdf.	
  
	
  
Additional	
  information	
  about	
  Sierra	
  Wealth	
  Group	
  is	
  also	
  available	
  via	
  the	
  SEC’s	
  web	
  
site	
  www.adviserinfo.sec.gov.	
  	
  The	
  SEC’s	
  web	
  site	
  also	
  provides	
  information	
  about	
  
any	
  persons	
  affiliated	
  with	
  Sierra	
  Wealth	
  Group	
  who	
  are	
  registered,	
  or	
  are	
  required	
  
to	
  be	
  registered,	
  as	
  investment	
  advisor	
  representatives	
  of	
  Sierra	
  Wealth	
  Group,	
  LLC.	
  
	
  
	
  
Amount	
  of	
  Assets	
  Under	
  Advisement	
  
	
  
As	
  of	
  January	
  1,	
  2012,	
  Sierra	
  Wealth	
  Group	
  provided	
  advice	
  (either	
  as	
  primary	
  
advisor	
  or	
  sub-­‐advisor)	
  on	
  approximately	
  $42,700,000	
  of	
  financial	
  assets	
  for	
  
approximately	
  98	
  family	
  groups.	
  	
  These	
  include	
  all	
  financial	
  assets	
  of	
  clients	
  who	
  
engage	
  Sierra	
  Wealth	
  Group	
  for	
  ongoing	
  advice	
  on	
  their	
  investment	
  portfolios,	
  
whether	
  continuous	
  or	
  periodic	
  in	
  nature.	
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Item	
  4:	
  	
  Advisory	
  Business	
  
	
  
	
  
Our	
  Firm’s	
  History	
  
Sierra	
  Wealth	
  Group	
  was	
  formed	
  in	
  August,	
  2009	
  by	
  Jeffrey	
  B.	
  Goldman,	
  CFP	
  and	
  
Todd	
  A.	
  Tessler	
  who	
  wished	
  for	
  their	
  clients	
  to	
  receive	
  truly	
  objective	
  financial	
  
advice.	
  	
  The	
  goal	
  is	
  to	
  construct	
  a	
  world-­‐class	
  financial	
  planning	
  and	
  investment	
  
advisory	
  firm,	
  dedicated	
  to	
  the	
  fiduciary	
  principle	
  that	
  the	
  client’s	
  best	
  interest	
  
should	
  remain	
  paramount	
  at	
  all	
  times.	
  
	
  
Our	
  Principal	
  Owners	
  
The	
  owners	
  of	
  Sierra	
  Wealth	
  Group	
  are	
  Jeffrey	
  B.	
  Goldman	
  and	
  Todd	
  A.	
  Tessler	
  who	
  
make	
  all	
  major	
  decisions	
  of	
  a	
  strategic	
  and	
  administrative	
  nature	
  for	
  the	
  firm.	
  
	
  
Amount	
  of	
  Assets	
  Under	
  Advisement	
  
As	
  of	
  January	
  1,	
  2012,	
  Sierra	
  Wealth	
  Group	
  provided	
  advice	
  (either	
  as	
  primary	
  
advisor	
  or	
  sub-­‐advisor)	
  on	
  approximately	
  $42,700,000	
  of	
  financial	
  assets	
  for	
  
approximately	
  98	
  family	
  groups.	
  	
  These	
  include	
  all	
  financial	
  assets	
  of	
  clients	
  who	
  
engage	
  Sierra	
  Wealth	
  Group	
  for	
  ongoing	
  advice	
  on	
  their	
  investment	
  portfolios,	
  
whether	
  continuous	
  or	
  periodic	
  in	
  nature.	
  	
  Of	
  these	
  assets	
  under	
  advisement,	
  all	
  
assets	
  are	
  managed	
  on	
  a	
  discretionary	
  and	
  non-­‐discretionary	
  basis.	
  
	
  
Non-­‐Participation	
  in	
  Wrap	
  Fee	
  Programs	
  
Sierra	
  Wealth	
  Group,	
  as	
  a	
  matter	
  of	
  policy	
  and	
  practice,	
  does	
  not	
  sponsor	
  any	
  wrap	
  
fee	
  program.	
  	
  A	
  wrap	
  fee	
  program	
  is	
  defined	
  as	
  any	
  advisory	
  program	
  under	
  which	
  a	
  
specified	
  fee	
  or	
  fees	
  not	
  based	
  directly	
  upon	
  transactions	
  in	
  a	
  client’s	
  account	
  is	
  
charged	
  for	
  investment	
  advisory	
  services	
  (which	
  may	
  include	
  portfolio	
  management	
  
or	
  advice	
  concerning	
  the	
  selection	
  of	
  other	
  investment	
  advisors)	
  and	
  the	
  execution	
  
of	
  client	
  transactions.	
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Advisory	
  Programs	
  (Types	
  of	
  Services)	
  Offered	
  
Sierra	
  Wealth	
  Group	
  offers	
  two	
  programs	
  to	
  new	
  individual	
  clients	
  of	
  the	
  firm:	
  
	
  

1. The	
  Sierra	
  Wealth	
  Group	
  	
  Wealth	
  Management	
  Services	
  
	
  
2. The	
  Sierra	
  Wealth	
  Group	
  Financial	
  Checkup	
  

	
  
Each	
  of	
  these	
  programs	
  is	
  described	
  in	
  further	
  detail	
  in	
  Item	
  5	
  (“Fees	
  and	
  
Compensation”)	
  of	
  this	
  Firm	
  Brochure.	
  
	
  
Our	
  Services	
  are	
  Tailored	
  to	
  Meet	
  Client	
  Needs	
  and	
  Any	
  

Imposed	
  Investment	
  Restrictions	
  
In	
  general,	
  advisory	
  services	
  are	
  tailored	
  to	
  meet	
  the	
  needs	
  of	
  individual	
  clients,	
  
based	
  on	
  a	
  mutually	
  agreed	
  upon	
  model	
  Investment	
  Policy	
  Statement.	
  	
  While	
  model	
  
portfolios	
  may	
  be	
  utilized	
  in	
  the	
  Investment	
  Policy	
  Statement	
  as	
  a	
  starting	
  point,	
  
each	
  investment	
  portfolio	
  is	
  individually	
  designed.	
  	
  Additionally,	
  financial	
  planning,	
  
estate	
  planning	
  tax	
  planning,	
  and	
  risk	
  management	
  planning	
  services	
  are	
  generally	
  
delivered	
  upon	
  receipt	
  of	
  a	
  signed	
  client	
  engagement	
  for	
  such	
  services.	
  	
  Planning	
  
issues	
  are	
  prioritized	
  and	
  then	
  addressed,	
  either	
  all	
  at	
  one	
  time	
  or	
  over	
  the	
  course	
  of	
  
several	
  conferences.	
  	
  As	
  appropriate	
  to	
  each	
  program,	
  clients	
  meet	
  with	
  their	
  
advisor	
  as	
  often	
  as	
  needed	
  to	
  review	
  any	
  changes	
  to	
  the	
  client’s	
  financial	
  situation,	
  
the	
  investment	
  portfolio	
  upon	
  which	
  advice	
  is	
  provided	
  by	
  Sierra	
  Wealth	
  Group,	
  and	
  
planning	
  issues.	
  	
  	
  
	
  
After	
  consultation	
  with	
  their	
  advisor,	
  clients	
  may	
  impose	
  restrictions	
  on	
  investing	
  in	
  
certain	
  securities	
  or	
  types	
  of	
  securities.	
  	
  This	
  most	
  often	
  occurs	
  when	
  clients	
  request	
  
certain	
  social	
  investing	
  needs	
  be	
  addressed,	
  such	
  as	
  through	
  the	
  use	
  of	
  mutual	
  funds	
  
which	
  avoid	
  investments	
  in	
  certain	
  companies.	
  	
  Other	
  restrictions	
  may	
  be	
  imposed	
  
by	
  clients	
  with	
  respect	
  to	
  the	
  (average	
  or	
  longest)	
  maturity	
  or	
  credit	
  quality	
  of	
  fixed	
  
income	
  investments.	
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Our	
  Policies	
  on	
  Class	
  Actions,	
  Bankruptcies,	
  and	
  	
  
	
   Other	
  Legal	
  Proceedings	
  
Clients	
  should	
  note	
  that	
  Sierra	
  Wealth	
  Group	
  will	
  not	
  advise	
  nor	
  act	
  on	
  behalf	
  of	
  the	
  
client	
  in	
  legal	
  proceedings,	
  involving	
  companies	
  whose	
  securities	
  are	
  held	
  or	
  
previously	
  were	
  held	
  in	
  the	
  client’s	
  account(s),	
  including,	
  but	
  not	
  limited	
  to,	
  the	
  
filing	
  of	
  “Proofs	
  of	
  Claim”	
  in	
  class	
  action	
  settlements.	
  	
  If	
  desired,	
  clients	
  may	
  direct	
  
Sierra	
  Wealth	
  Group	
  to	
  transmit	
  copies	
  of	
  class	
  action	
  notices	
  to	
  the	
  client	
  or	
  a	
  third	
  
party.	
  	
  Upon	
  such	
  direction,	
  Sierra	
  Wealth	
  Group	
  will	
  make	
  commercially	
  
reasonable	
  efforts	
  to	
  forward	
  such	
  notices	
  in	
  a	
  timely	
  manner.	
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Item	
  5:	
  	
  Fees	
  and	
  Compensation	
  
	
   	
   (and	
  discussion	
  of	
  each	
  of	
  our	
  services)	
  
	
  
The	
  Sierra	
  Wealth	
  Group	
  Wealth	
  Management	
  Services	
  
The	
  Sierra	
  Wealth	
  Group	
  Wealth	
  Management	
  Services	
  are	
  generally	
  available	
  to	
  all	
  
clients.	
  	
  The	
  program	
  combines	
  ongoing	
  investment	
  advisory	
  services	
  and	
  
additional	
  wealth	
  management	
  services	
  to	
  clients	
  based	
  upon	
  their	
  unique	
  
circumstances	
  and	
  needs.	
  	
  Such	
  wealth	
  management	
  services	
  may	
  include	
  risk	
  
management	
  counsel,	
  financial	
  planning,	
  tax	
  planning,	
  estate	
  planning,	
  cash	
  flow	
  
planning,	
  retirement	
  capital	
  needs	
  analysis,	
  retirement	
  income	
  planning,	
  business	
  
planning,	
  and	
  establishment	
  of	
  and	
  counsel	
  with	
  regard	
  to	
  retirement	
  plans.	
  
	
  
The	
  Services	
  Provided	
  
The	
  Sierra	
  Wealth	
  Group	
  Wealth	
  Management	
  Services	
  are	
  outlined	
  in	
  the	
  
program’s	
  Investment	
  Advisory	
  Service	
  Agreement.	
  	
  Generally,	
  the	
  services	
  
provided	
  under	
  the	
  Sierra	
  Wealth	
  Group	
  Wealth	
  Management	
  Services	
  include	
  the	
  
following:	
  

-­‐ The	
  benefits	
  of	
  Sierra	
  Wealth	
  Group’s	
  ongoing	
  research	
  and	
  
analysis	
  with	
  regard	
  to	
  the	
  taxation	
  of	
  investments,	
  review	
  
of	
  specific	
  investment	
  products,	
  and	
  other	
  matters	
  affecting	
  
clients’	
  investments	
  and	
  financial	
  planning	
  in	
  general.	
  

-­‐ Development	
  and	
  implementation	
  of	
  an	
  Investment	
  Plan.	
  	
  
This	
  Investment	
  Plan	
  includes	
  and	
  Investment	
  Policy	
  
Statement,	
  which	
  may	
  thereafter	
  be	
  amended	
  from	
  time	
  to	
  
time	
  if	
  an	
  when	
  the	
  clients’	
  circumstances	
  change.	
  

-­‐ Quarterly	
  reports	
  from	
  Sierra	
  Wealth	
  Group	
  of	
  the	
  clients’	
  
investment	
  portfolio.	
  

-­‐ Monthly	
  or	
  quarterly	
  statements	
  directly	
  from	
  account	
  
custodians	
  are	
  sent	
  to	
  the	
  client	
  directly	
  from	
  the	
  
corresponding	
  brokers,	
  banks,	
  mutual	
  funds,	
  partnership	
  
sponsors,	
  and/or	
  insurance	
  companies	
  which	
  hold	
  the	
  
clients’	
  investments.	
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-­‐ Newsletters	
  and	
  other	
  materials	
  published	
  by	
  Sierra	
  
Wealth	
  Group.	
  

-­‐ Invitation	
  to	
  attend	
  Sierra	
  Wealth	
  Group’	
  educational	
  
seminars.	
  

-­‐ Portfolio	
  reviews	
  and	
  rebalancing	
  of	
  the	
  portfolio,	
  for	
  the	
  
assets	
  held	
  under	
  advisement,	
  on	
  a	
  periodic	
  basis.	
  	
  
Portfolios	
  are	
  reviewed	
  at	
  least	
  quarterly.	
  

-­‐ Evaluate	
  risks	
  for	
  Long-­‐Term	
  Care,	
  Disability,	
  Life,	
  Home,	
  
Liability,	
  and	
  Auto	
  insurance.	
  

-­‐ Education	
  planning.	
  
-­‐ Estate	
  planning	
  review	
  and	
  facilitation	
  of	
  implementation	
  

of	
  Wills,	
  Trust,	
  Powers	
  of	
  Attorney,	
  Advance	
  Directives	
  for	
  
Healthcare,	
  Charitable	
  Trusts,	
  Donor	
  Advised	
  Funds.	
  

	
  
Our	
  Fees	
  
Sierra	
  Wealth	
  Groups’	
  annual	
  feel	
  for	
  the	
  services	
  set	
  forth	
  in	
  the	
  Sierra	
  Wealth	
  
Groups	
  Wealth	
  Management	
  Services	
  program,	
  are	
  based	
  on	
  the	
  following:	
  

-­‐ Total	
  assets	
  managed	
  (	
  not	
  including	
  residence	
  and	
  
personal	
  property)	
  

-­‐ Annual	
  compensation	
  (Adjusted	
  Gross	
  Income)	
  
-­‐ A	
  complexity	
  factor	
  
-­‐ The	
  number	
  of	
  meetings	
  expected	
  annually.	
  

	
  
The	
  fees	
  are	
  recalculated	
  every	
  two	
  years	
  or	
  in	
  the	
  event	
  one	
  or	
  more	
  of	
  the	
  above	
  
factors	
  varies	
  by	
  more	
  than	
  25%.	
  	
  Because	
  of	
  the	
  amount	
  of	
  initial	
  planning	
  and	
  
account	
  setup	
  required,	
  Sierra	
  Wealth	
  Group	
  advisors	
  requires	
  that	
  clients	
  
compensate	
  the	
  Advisor	
  for	
  a	
  minimum	
  of	
  one	
  year	
  from	
  the	
  date	
  of	
  the	
  agreement.	
  	
  	
  
	
  
The	
  fees	
  do	
  not	
  include	
  any	
  additional	
  charge	
  for	
  analysis	
  of	
  clients’	
  insurance	
  needs	
  
and	
  policies.	
  
	
  
Fees	
  are	
  to	
  be	
  paid	
  quarterly	
  in	
  arrears	
  on	
  the	
  first	
  trading	
  day	
  of	
  the	
  quarter.	
  	
  Fees	
  
for	
  partial	
  quarters	
  at	
  the	
  commencement	
  or	
  termination	
  of	
  this	
  agreement	
  will	
  be	
  
prorated	
  based	
  on	
  the	
  number	
  of	
  days	
  remaining	
  in	
  the	
  quarter.	
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All	
  fees	
  are	
  negotiable.	
  	
  Factors	
  involved	
  in	
  negotiating	
  fees	
  include	
  whether	
  the	
  
client	
  is	
  related	
  to	
  another	
  client,	
  related	
  to	
  an	
  employee	
  or	
  independent	
  contractor	
  
of	
  Sierra	
  Wealth	
  Group,	
  our	
  desire	
  to	
  serve	
  clients	
  in	
  need	
  of	
  the	
  assistance	
  of	
  Sierra	
  
Wealth	
  Groups’	
  services	
  who	
  otherwise	
  cannot	
  afford	
  our	
  services,	
  whether	
  future	
  
additions	
  will	
  be	
  undertaken	
  to	
  accounts	
  upon	
  which	
  advice	
  is	
  provided,	
  the	
  level	
  
and	
  type	
  of	
  advisory	
  services	
  provided	
  and	
  likely	
  to	
  be	
  provided	
  in	
  the	
  future,	
  the	
  
presence	
  of	
  greater	
  than	
  80%	
  allocation	
  to	
  fixed	
  income	
  investments	
  in	
  the	
  overall	
  
investment	
  portfolio	
  of	
  the	
  client,	
  and	
  the	
  nature	
  of	
  the	
  relationship	
  between	
  the	
  
advisor	
  and	
  the	
  client.	
  	
  Generally,	
  our	
  principals	
  and	
  employees	
  are	
  not	
  charged	
  fees	
  
on	
  either	
  their	
  accounts	
  or	
  those	
  of	
  immediate	
  family	
  members.	
  
	
  
How	
  Fees	
  are	
  Paid	
  
Fees	
  may	
  be	
  deducted	
  from	
  clients’	
  accounts,	
  or	
  paid	
  directly	
  by	
  check	
  or	
  credit	
  card	
  
by	
  the	
  client	
  following	
  receipt	
  of	
  an	
  invoice,	
  or	
  some	
  combination	
  of	
  the	
  foregoing,	
  
as	
  the	
  client	
  desires.	
  
	
  
Other	
  Fees	
  or	
  Expenses	
  Paid	
  in	
  Connection	
  with	
  Advisory	
  Services:	
  Products,	
  
Custodians	
  
All	
  fees	
  paid	
  to	
  Sierra	
  Wealth	
  Group	
  for	
  investment	
  advisory	
  and	
  financial	
  planning	
  
services	
  are	
  separate	
  and	
  distinct	
  from	
  the	
  fees	
  and	
  expenses	
  charged	
  by	
  mutual	
  
funds	
  to	
  their	
  shareholders.	
  	
  Mutual	
  fund	
  expenses	
  are	
  generally	
  described	
  in	
  each	
  
fund’s	
  prospectus.	
  	
  These	
  expenses	
  will	
  generally	
  include	
  a	
  management	
  fee,	
  other	
  
fund	
  expenses,	
  and	
  possibly	
  a	
  distribution	
  fee.	
  
	
  
Clients	
  may	
  incur	
  transaction	
  fees	
  or	
  commissions	
  in	
  connection	
  with	
  trading	
  of	
  
mutual	
  funds,	
  ETF,	
  individual	
  stock	
  and	
  bonds	
  (and/or	
  principal	
  mark-­‐ups	
  and	
  
mark-­‐downs	
  for	
  principal	
  trades),	
  which	
  are	
  charged	
  by	
  the	
  custodian.	
  	
  Mutual	
  fund	
  
transaction	
  fees	
  charged	
  by	
  our	
  recommended	
  custodian,	
  Charles	
  Schwab	
  and	
  
Company	
  generally	
  vary	
  from	
  $24	
  to	
  $35	
  for	
  each	
  purchase	
  and	
  sale	
  transaction.	
  	
  
The	
  transactions	
  costs	
  for	
  stock	
  and	
  bond	
  trades	
  vary.	
  	
  Accordingly,	
  the	
  client	
  
should	
  review	
  both	
  the	
  fees	
  charged	
  by	
  the	
  funds,	
  the	
  transaction	
  fees	
  charged	
  by	
  
the	
  custodian,	
  as	
  well	
  as	
  the	
  fees	
  charged	
  by	
  Sierra	
  Wealth	
  Group	
  to	
  fully	
  
understand	
  the	
  total	
  amount	
  of	
  fees	
  and	
  costs	
  paid	
  by	
  the	
  client,	
  in	
  connection	
  with	
  
any	
  recommended	
  transaction.	
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Clients	
  may	
  also	
  incur	
  “account	
  termination	
  fees”	
  upon	
  the	
  transfer	
  of	
  an	
  account	
  
from	
  one	
  brokerage	
  firm	
  (custodian)	
  to	
  another.	
  	
  The	
  range	
  for	
  these	
  account	
  
termination	
  fees	
  is	
  believed	
  to	
  be	
  $0	
  to	
  $200	
  at	
  present,	
  but	
  at	
  times	
  may	
  be	
  higher.	
  	
  
Clients	
  should	
  contact	
  their	
  custodians	
  (brokerage	
  firms,	
  bank,	
  or	
  trust	
  company)	
  to	
  
determine	
  the	
  amount	
  of	
  account	
  termination	
  fees	
  which	
  may	
  be	
  charged	
  and	
  
deducted	
  from	
  their	
  existing	
  accounts	
  which	
  may	
  be	
  transferred.	
  
	
  
Comparable	
  Services	
  
Sierra	
  Wealth	
  Group	
  believes	
  that	
  the	
  charges	
  and	
  fees	
  offered	
  within	
  its	
  programs	
  
are	
  competitive	
  with	
  alternative	
  programs	
  available	
  through	
  other	
  firms	
  offering	
  a	
  
similar	
  range	
  of	
  services.	
  	
  However,	
  lower	
  fees	
  for	
  comparable	
  services	
  may	
  be	
  
available	
  from	
  other	
  sources.	
  	
  A	
  client	
  could	
  invest	
  in	
  mutual	
  funds	
  directly	
  without	
  
the	
  services	
  of	
  Sierra	
  Wealth	
  Group.	
  	
  In	
  that	
  case,	
  the	
  client	
  would	
  not	
  receive	
  the	
  
services	
  provided	
  by	
  Sierra	
  Wealth	
  Group	
  which	
  are	
  designed,	
  among	
  other	
  things,	
  
to	
  assist	
  the	
  client	
  in	
  determining	
  which	
  mutual	
  fund	
  or	
  funds	
  are	
  most	
  appropriate	
  
to	
  each	
  client’s	
  financial	
  condition	
  and	
  objectives,	
  to	
  undertake	
  a	
  disciplined	
  
approach	
  to	
  portfolio	
  rebalancing	
  while	
  taking	
  into	
  account	
  the	
  tax	
  ramifications	
  of	
  
same,	
  or	
  to	
  avoid	
  ad	
  hoc	
  emotional	
  reactions	
  to	
  shorter-­‐term	
  market	
  events.	
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The	
  Sierra	
  Wealth	
  Group	
  Financial	
  Checkup	
  
The	
  Financial	
  Checkup	
  is	
  a	
  2-­‐hour	
  financial	
  planning	
  session	
  with	
  a	
  CFP	
  followed	
  up	
  
with	
  written	
  recommendations	
  specifically	
  addressing	
  clients’	
  financial	
  issues.	
  	
  The	
  
advisor	
  reviews	
  and	
  discusses	
  the	
  clients’	
  current	
  financial	
  situation	
  and	
  presents	
  
financial	
  planning	
  ideas	
  that	
  the	
  client	
  can	
  implement	
  on	
  his	
  or	
  her	
  own.	
  	
  The	
  
Financial	
  Checkup	
  is	
  not	
  intended	
  to	
  provide	
  a	
  comprehensive	
  financial	
  plan,	
  but	
  is	
  
appropriate	
  for	
  advice	
  on	
  a	
  limited	
  set	
  of	
  issues	
  such	
  as	
  retirement	
  planning,	
  
investment	
  diversification,	
  or	
  tax	
  planning.	
  	
  The	
  Financial	
  Checkup	
  includes	
  one	
  
hour	
  of	
  email	
  and	
  telephone	
  support	
  for	
  30	
  days	
  after	
  receipt	
  of	
  the	
  written	
  
recommendations	
  in	
  case	
  there	
  are	
  follow-­‐up	
  questions.	
  
	
  
Our	
  Fees	
  
The	
  cost	
  for	
  the	
  Financial	
  Checkup	
  is	
  $750	
  payable	
  at	
  the	
  time	
  of	
  the	
  meeting.	
  	
  
Additional	
  support	
  is	
  available	
  following	
  the	
  30-­‐day	
  period	
  and	
  will	
  be	
  billed	
  at	
  a	
  
rate	
  of	
  $200	
  per	
  hour	
  with	
  a	
  minimum	
  fee	
  of	
  $200.	
  	
  The	
  fees	
  do	
  not	
  include	
  any	
  
additional	
  charge	
  for	
  analysis	
  of	
  clients’	
  insurance	
  needs.	
  	
  Within	
  the	
  30-­‐day	
  period	
  
following	
  receipt	
  of	
  the	
  written	
  recommendations,	
  if	
  client	
  decides	
  to	
  sign	
  up	
  for	
  
Sierra	
  Wealth	
  Groups	
  Wealth	
  Management	
  Services,	
  Sierra	
  Wealth	
  Group	
  will	
  credit	
  
the	
  cost	
  of	
  the	
  Financial	
  Checkup	
  towards	
  the	
  first	
  year’s	
  fee.	
  
	
  
The	
  Sierra	
  Wealth	
  Group	
  Hourly	
  Services	
  
Sierra	
  Wealth	
  Group	
  may	
  provide	
  general	
  financial	
  planning	
  services,	
  such	
  as	
  
providing	
  a	
  written	
  financial	
  plan,	
  on	
  an	
  hourly	
  basis.	
  	
  This	
  service	
  excludes	
  
Investment	
  Management	
  and	
  specific	
  investment	
  recommendations.	
  
	
  
Our	
  Fees	
  
Hourly	
  services	
  will	
  be	
  billed	
  at	
  the	
  rate	
  of	
  $200	
  per	
  hour	
  for	
  planning	
  services	
  plus	
  
out-­‐of-­‐pocket	
  expenses.	
  	
  If	
  based	
  upon	
  an	
  hourly	
  rate,	
  it	
  is	
  estimated	
  that	
  the	
  total	
  
fees	
  for	
  this	
  service	
  will	
  be	
  in	
  the	
  range	
  of	
  $2,000	
  to	
  $5,000.	
  	
  Sierra	
  Wealth	
  Group	
  
requires	
  a	
  $500	
  retainer	
  to	
  commence	
  work,	
  although	
  the	
  advisor	
  may	
  request	
  a	
  
retainer	
  of	
  up	
  to	
  50%	
  of	
  the	
  estimated	
  fee.	
  	
  Services	
  will	
  be	
  billed	
  monthly	
  and	
  will	
  
be	
  due	
  and	
  payable	
  within	
  ten	
  days	
  from	
  the	
  date	
  of	
  invoice.	
  	
  A	
  late	
  charge	
  of	
  	
  1	
  ½	
  
percent	
  per	
  month	
  will	
  be	
  charged	
  upon	
  any	
  balance	
  unpaid	
  one	
  month	
  of	
  the	
  
invoice	
  date.	
  	
  The	
  fees	
  do	
  not	
  include	
  any	
  additional	
  charge	
  for	
  analysis	
  of	
  clients’	
  
insurance	
  needs	
  and	
  policies.	
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Conflicts	
  of	
  Interest	
  between	
  Clients	
  
Sierra	
  Wealth	
  Groups’	
  relationship	
  with	
  each	
  client	
  is	
  non-­‐exclusive;	
  in	
  other	
  words,	
  
Sierra	
  Wealth	
  Group	
  provides	
  investment	
  advisory	
  services	
  and	
  financial	
  planning	
  
services	
  to	
  multiple	
  clients.	
  	
  Sierra	
  Wealth	
  Group	
  seeks	
  to	
  avoid	
  situations	
  in	
  which	
  
one	
  client’s	
  interest	
  may	
  conflict	
  with	
  the	
  interest	
  of	
  another	
  of	
  its	
  clients.	
  	
  Other	
  
professionals	
  –	
  lawyers,	
  accountants,	
  and	
  insurance	
  agents	
  are	
  engaged	
  directly	
  by	
  
the	
  client	
  on	
  an	
  as-­‐needed	
  basis.	
  
	
  
	
  
Applicable	
  to	
  All	
  Programs:	
  	
  	
  
	
   Cancellation	
  and	
  Termination	
  of	
  Advisory	
  Agreements	
  
Clients	
  may	
  cancel	
  a	
  new	
  advisory	
  agreement	
  without	
  penalty	
  by	
  providing	
  written	
  
notice	
  of	
  such	
  cancellation	
  to	
  Sierra	
  Wealth	
  Group	
  within	
  five	
  (5)	
  business	
  days	
  of	
  
the	
  date	
  of	
  signing	
  the	
  agreement.	
  	
  Because	
  of	
  the	
  amount	
  of	
  initial	
  planning	
  and	
  
account	
  setup	
  required,	
  Sierra	
  Wealth	
  Group	
  requires	
  that	
  clients	
  in	
  the	
  Wealth	
  
Management	
  program	
  compensate	
  the	
  advisor	
  for	
  a	
  minimum	
  of	
  one	
  year	
  from	
  the	
  
date	
  of	
  the	
  agreement.	
  	
  Thereafter,	
  either	
  party	
  may	
  terminate	
  any	
  advisory	
  
agreement	
  without	
  penalty	
  upon	
  notice	
  in	
  writing	
  to	
  the	
  other	
  party.	
  	
  Upon	
  
termination	
  of	
  any	
  account,	
  any	
  prepaid,	
  unearned	
  fees	
  will	
  be	
  promptly	
  refunded,	
  
with	
  the	
  refund	
  calculations	
  based	
  pro	
  rata	
  to	
  the	
  date	
  of	
  termination.	
  	
  Termination	
  
of	
  an	
  agreement	
  will	
  not	
  affect:	
  (a)	
  the	
  validity	
  of	
  any	
  action	
  previously	
  taken	
  by	
  
Sierra	
  Wealth	
  Group	
  under	
  the	
  agreement;	
  (b)	
  liabilities	
  or	
  obligations	
  of	
  the	
  parties	
  
from	
  transactions	
  initiated	
  before	
  termination	
  of	
  the	
  agreement;	
  or	
  (c)	
  a	
  client’s	
  
obligation	
  to	
  pay	
  advisor	
  fees	
  (prorated	
  through	
  the	
  date	
  of	
  termination).	
  	
  Upon	
  the	
  
termination	
  of	
  the	
  agreement,	
  Sierra	
  Wealth	
  Group	
  will	
  not	
  possess	
  any	
  obligation	
  
to	
  recommend	
  or	
  take	
  any	
  action	
  with	
  regard	
  to	
  the	
  securities,	
  cash,	
  or	
  other	
  
investments	
  in	
  a	
  client’s	
  account.	
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Item	
  6:	
  	
  Performance-­‐Based	
  Fees	
  and	
  Side-­‐by-­‐Side	
  
	
   	
   Management	
  
	
  
Sierra	
  Wealth	
  Group	
  does	
  not	
  accept	
  performance-­‐based	
  fees	
  nor	
  manage	
  accounts	
  
which	
  impose	
  performance-­‐based	
  fees.	
  
	
  
	
  
Item	
  7:	
  	
  Types	
  of	
  Clients	
  
	
  
Sierra	
  Wealth	
  Group	
  provides	
  investment	
  advice	
  primarily	
  to	
  individuals	
  and	
  their	
  
families,	
  including	
  high	
  net	
  worth	
  individuals	
  and	
  trusts.	
  	
  Sierra	
  Wealth	
  Group	
  also	
  
may	
  provide	
  investment	
  advice	
  to	
  pension	
  and	
  profit	
  sharing	
  plans	
  and	
  plan	
  
participants	
  as	
  well	
  as	
  foundations	
  and	
  other	
  institutions,	
  and	
  to	
  business	
  entities.	
  
	
  
Sierra	
  Wealth	
  Group	
  does	
  not	
  set	
  any	
  limits	
  on	
  size	
  of	
  investment	
  accounts	
  or	
  client	
  
net	
  worth.	
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Item	
  8:	
  	
  Methods	
  of	
  Analysis,	
  Investment	
  Strategies	
  and	
  	
  
	
   	
   Risk	
  of	
  Loss	
  
	
  
Generally	
  
Sierra	
  Wealth	
  Group	
  provides	
  the	
  investment	
  strategy	
  and	
  its	
  implementation	
  for	
  all	
  
clients,	
  utilizing	
  a	
  variety	
  of	
  securities	
  such	
  as	
  stocks,	
  bonds,	
  Exchange	
  Traded	
  
Funds	
  (ETFs)	
  or	
  pooled	
  investment	
  vehicles	
  (	
  such	
  as	
  mutual	
  funds).	
  	
  Clients	
  of	
  
Sierra	
  Wealth	
  Group	
  receive	
  the	
  benefit	
  of	
  Sierra	
  Wealth	
  Groups’	
  developed	
  
investment	
  philosophies	
  and	
  strategies	
  research	
  and	
  due	
  diligence	
  account	
  
monitoring,	
  and	
  personal	
  financial	
  planning	
  recommendations.	
  	
  Expansive	
  academic	
  
research,	
  investment	
  information,	
  and	
  certain	
  proprietary	
  analyses	
  are	
  drawn	
  upon	
  
by	
  Sierra	
  Wealth	
  Group,	
  in	
  order	
  to	
  provide	
  innovative	
  investment	
  advisory	
  
services.	
  	
  Each	
  of	
  Sierra	
  Wealth	
  Groups	
  clients	
  receives	
  a	
  written	
  Investment	
  Policy	
  
Statement,	
  which	
  sets	
  forth	
  a	
  recommended	
  model	
  allocation	
  based	
  on	
  the	
  clients’	
  
risk	
  tolerance,	
  age,	
  and	
  objectives.	
  	
  Specific	
  no-­‐load	
  mutual	
  funds	
  and	
  other	
  
investment	
  products	
  and	
  securities	
  are	
  then	
  recommended	
  to	
  clients.	
  	
  Clients’	
  
portfolios	
  are	
  periodically	
  monitored,	
  and	
  changes	
  to	
  investment	
  portfolios	
  are	
  
suggested	
  when	
  appropriate.	
  	
  A	
  disciplined	
  approach	
  to	
  rebalancing	
  is	
  employed	
  in	
  
order	
  to	
  maintain	
  asset	
  class	
  exposures	
  within	
  desired	
  risk	
  tolerances,	
  subject	
  to	
  
variances	
  permitted	
  for	
  tax	
  reduction,	
  tax	
  planning	
  or	
  other	
  reasons.	
  
	
  
	
  
Method	
  of	
  Analyses	
  and	
  Investment	
  Strategies	
  
In	
  designing	
  investment	
  plans	
  for	
  clients,	
  Sierra	
  Wealth	
  Group	
  relies	
  upon	
  the	
  
information	
  supplied	
  by	
  the	
  client	
  and	
  the	
  clients’	
  other	
  professional	
  advisors.	
  	
  Such	
  
information	
  may	
  pertain	
  to	
  the	
  clients’	
  financial	
  situation,	
  estate	
  planning,	
  tax	
  
planning,	
  risk	
  management	
  planning,	
  short-­‐term	
  and	
  long-­‐term	
  lifetime	
  financial	
  
goals	
  and	
  objectives,	
  investment	
  time	
  horizon,	
  and	
  perceived	
  current	
  tolerance	
  for	
  
risk.	
  	
  This	
  information	
  becomes	
  the	
  basis	
  for	
  the	
  model	
  Investment	
  Policy	
  Statement	
  
which	
  Sierra	
  Wealth	
  Group	
  believes	
  will	
  best	
  meet	
  the	
  clients’	
  stated	
  long	
  term	
  
personal	
  financial	
  goals.	
  	
  The	
  model	
  Investment	
  Policy	
  Statement	
  provides	
  for	
  
investments	
  in	
  those	
  asset	
  classes	
  which	
  Sierra	
  Wealth	
  Group	
  believes	
  (based	
  on	
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historical	
  data	
  provided	
  by	
  Litman/Gregory	
  Analytics	
  LLC)	
  will	
  possess	
  attractive	
  
combinations	
  of	
  return,	
  risk,	
  and	
  correlation	
  over	
  the	
  long	
  term.	
  	
  A	
  tremendous	
  
	
  amount	
  of	
  academic	
  research	
  reveals	
  that	
  strategic	
  asset	
  allocation	
  is	
  determinative	
  
of	
  the	
  majority	
  of	
  the	
  expected	
  long-­‐term	
  gross	
  returns	
  of	
  investor’s	
  portfolios.	
  	
  The	
  
investment	
  advice	
  which	
  Sierra	
  Wealth	
  Group	
  provides	
  is	
  based	
  upon	
  long-­‐term	
  
investment	
  strategies	
  which	
  incorporate	
  the	
  principles	
  of	
  Modern	
  Portfolio	
  Theory.	
  	
  
The	
  utilization	
  of	
  several	
  different	
  asset	
  classes	
  as	
  part	
  of	
  an	
  investor’s	
  portfolio	
  is	
  
emphasized,	
  as	
  this	
  has	
  been	
  shown	
  to	
  usually	
  effect	
  a	
  reduction	
  in	
  portfolio	
  
volatility	
  (i.e.,	
  the	
  standard	
  deviation	
  of	
  the	
  portfolio	
  returns)	
  over	
  long	
  periods	
  of	
  
time.	
  	
  Sierra	
  Wealth	
  Group	
  allocates	
  and	
  diversifies	
  the	
  clients’	
  assets	
  among	
  various	
  
asset	
  classes	
  and	
  then	
  among	
  individual	
  investments	
  following	
  the	
  investment	
  
policy	
  agreed	
  to	
  by	
  the	
  client.	
  	
  Sierra	
  Wealth	
  Groups’	
  investment	
  approach	
  is	
  firmly	
  
rooted	
  in	
  the	
  belief	
  that	
  markets	
  are	
  fairly	
  efficient	
  (although	
  not	
  always	
  rational)	
  
and	
  that	
  investors’	
  gross	
  returns	
  are	
  determined	
  principally	
  by	
  asset	
  allocation	
  
decisions.	
  	
  A	
  focus	
  is	
  provided	
  on	
  developing	
  and	
  implementing	
  globally	
  diversified	
  
portfolios,	
  principally	
  through	
  the	
  use	
  of	
  low-­‐cost	
  and	
  tax-­‐efficient	
  passively	
  
managed	
  stock	
  mutual	
  funds	
  and	
  ETF’s,	
  many	
  of	
  which	
  are	
  available	
  only	
  to	
  
institutional	
  investors	
  and	
  clients	
  of	
  advisors	
  granted	
  access	
  to	
  such	
  funds.	
  	
  
Investment	
  policy	
  and	
  overall	
  portfolio	
  weightings	
  as	
  between	
  equities	
  and	
  fixed	
  
income	
  investments	
  are	
  based	
  upon	
  each	
  client’s	
  needs	
  and	
  desires,	
  perceived	
  risk	
  
tolerance,	
  the	
  need	
  to	
  assume	
  various	
  risks,	
  and	
  investment	
  time	
  horizon.	
  	
  The	
  
portfolios	
  of	
  clients	
  follow	
  models	
  designed	
  by	
  Sierra	
  Wealth	
  Group	
  to	
  fit	
  the	
  overall	
  
weightings	
  of	
  equities	
  (stocks,	
  stock	
  mutual	
  funds,	
  ETF’s)	
  and	
  fixed	
  income	
  
investments	
  (notes,	
  bonds,	
  bond	
  funds,	
  CDs)	
  in	
  an	
  investor’s	
  portfolio.	
  	
  For	
  other	
  
clients,	
  the	
  investment	
  portfolio’s	
  asset	
  class	
  allocation	
  is	
  customized	
  to	
  meet	
  the	
  
specific	
  circumstances	
  of	
  a	
  client,	
  the	
  presence	
  of	
  investments	
  in	
  401(k)	
  or	
  other	
  
accounts,	
  as	
  well	
  as	
  a	
  perception	
  of	
  the	
  clients’	
  understanding	
  of	
  the	
  fundamental	
  
forces	
  affecting	
  risk	
  and	
  return	
  in	
  the	
  capital	
  markets.	
  	
  In	
  addition,	
  our	
  clients’	
  asset	
  
allocations	
  may	
  be	
  influenced	
  by	
  a	
  review	
  of	
  the	
  relative	
  valuation	
  levels	
  of	
  various	
  
asset	
  classes,	
  demographics,	
  technological	
  developments,	
  global	
  political	
  
developments,	
  and	
  the	
  investment	
  time	
  horizon	
  of	
  our	
  clients.	
  	
  Based	
  on	
  our	
  
analysis	
  of	
  these	
  factors	
  and	
  recommendations	
  by	
  Litman/Gregory	
  research	
  
analysts,	
  Sierra	
  Wealth	
  Group	
  may	
  use	
  tactical	
  asset	
  allocation	
  strategies	
  in	
  
connection	
  with	
  the	
  management	
  of	
  client	
  portfolios	
  by	
  overweighting	
  or	
  
underweighting	
  a	
  particular	
  asset	
  class.	
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Method	
  of	
  Analysis;	
  Sources	
  of	
  Information	
  
Our	
  security	
  analysis	
  is	
  based	
  upon	
  a	
  number	
  of	
  factors	
  including	
  those	
  derived	
  
from	
  commercially	
  available	
  software	
  technology,	
  securities	
  rating	
  services,	
  general	
  
economic	
  an	
  market	
  and	
  financial	
  information,	
  due	
  diligence	
  reviews,	
  and	
  specific	
  
investment	
  analyses	
  that	
  clients	
  may	
  request.	
  	
  The	
  main	
  sources	
  of	
  information	
  
include	
  commercially	
  available	
  investment	
  information	
  and	
  evaluation	
  services,	
  
financial	
  newspapers	
  and	
  journals,	
  academic	
  white	
  papers	
  and	
  periodicals.	
  	
  
Prospectuses,	
  statements	
  of	
  additional	
  information,	
  other	
  issuer-­‐prepared	
  
information,	
  and	
  data	
  aggregation	
  services	
  (Morningstar	
  Advisor)	
  are	
  also	
  utilized.	
  	
  
Our	
  advisors	
  also	
  attend	
  various	
  investment	
  an	
  financial	
  planning	
  conferences.	
  
	
  
Types	
  of	
  Investments	
  
Sierra	
  Wealth	
  Group	
  will	
  create	
  a	
  portfolio	
  consisting	
  of	
  one	
  or	
  all	
  of	
  the	
  following:	
  	
  
individual	
  equities,	
  bonds	
  exchange	
  traded	
  funds	
  (ETFs),	
  other	
  investment	
  
products,	
  and	
  no-­‐load	
  or	
  load-­‐waived	
  mutual	
  funds.	
  	
  	
  
	
  
When	
  appropriate	
  to	
  the	
  needs	
  of	
  the	
  client,	
  Sierra	
  Wealth	
  Group	
  may	
  recommend	
  
the	
  use	
  of	
  trading	
  (securities	
  sold	
  within	
  30	
  days),	
  margin	
  transactions	
  or	
  option	
  
writing.	
  	
  Because	
  these	
  investment	
  strategies	
  involve	
  certain	
  additional	
  degrees	
  of	
  
risk,	
  they	
  will	
  only	
  be	
  recommended	
  when	
  consistent	
  with	
  the	
  client’s	
  stated	
  
tolerance	
  for	
  risk.	
  
	
  
Sierra	
  Wealth	
  Group	
  may	
  also	
  offer	
  advisory	
  management	
  services	
  to	
  clients	
  
through	
  the	
  firm’s	
  Manager	
  of	
  Managers	
  Program.	
  
	
  
Sierra	
  Wealth	
  Group	
  will	
  provide	
  the	
  client	
  with	
  an	
  asset	
  allocation	
  strategy	
  
developed	
  through	
  personal	
  discussions	
  in	
  which	
  goals	
  and	
  objectives	
  based	
  on	
  a	
  
client’s	
  particular	
  circumstances	
  are	
  established.	
  	
  This	
  asset	
  allocation	
  strategy	
  is	
  
drafted	
  into	
  the	
  client’s	
  Personal	
  Investment	
  Policy	
  Statement.	
  
	
  
Sierra	
  Wealth	
  Group	
  will	
  then	
  perform	
  management	
  searches	
  of	
  various	
  unaffiliated	
  
registered	
  investment	
  advisers.	
  	
  Based	
  on	
  a	
  client’s	
  individual	
  circumstances	
  and	
  
needs	
  (as	
  exhibited	
  in	
  the	
  client’s	
  Personal	
  Investment	
  Policy	
  Statement)	
  Sierra	
  
Wealth	
  Group	
  will	
  determine	
  which	
  selected	
  registered	
  investment	
  adviser’s	
  
portfolio	
  management	
  style	
  is	
  appropriate	
  for	
  that	
  client.	
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Once	
  Sierra	
  Wealth	
  Group	
  determines	
  which	
  selected	
  registered	
  investment	
  
adviser(s)	
  are	
  most	
  appropriate	
  for	
  the	
  client,	
  Sierra	
  Wealth	
  Group	
  will	
  provide	
  the	
  
selected	
  registered	
  investment	
  adviser(s)	
  with	
  the	
  client’s	
  Personal	
  Investment	
  
Policy	
  Statement.	
  	
  The	
  selected	
  registered	
  investment	
  adviser(s)	
  will	
  then	
  create	
  
and	
  manage	
  the	
  client’s	
  portfolio	
  based	
  upon	
  the	
  client’s	
  individual	
  needs	
  as	
  
exhibited	
  in	
  the	
  client’s	
  Personal	
  Investment	
  Policy	
  Statement.	
  
	
  
Sierra	
  Wealth	
  Group	
  will	
  monitor	
  the	
  performance	
  of	
  the	
  selected	
  registered	
  
investment	
  adviser(s).	
  	
  If	
  Sierra	
  Wealth	
  Group	
  determines	
  that	
  a	
  particular	
  selected	
  
registered	
  investment	
  adviser	
  (s)	
  is	
  not	
  providing	
  sufficient	
  management	
  services	
  to	
  
the	
  client,	
  or	
  is	
  not	
  managing	
  the	
  client’s	
  portfolio	
  in	
  a	
  manner	
  consistent	
  with	
  the	
  
client’s	
  Personal	
  Investment	
  Policy	
  Statement,	
  Sierra	
  Wealth	
  Group	
  will	
  remove	
  the	
  
client’s	
  assets	
  from	
  that	
  selected	
  registered	
  investment	
  adviser(s)	
  and	
  place	
  the	
  
client’s	
  assets	
  with	
  another	
  registered	
  investment	
  adviser(s)	
  at	
  Sierra	
  Wealth	
  
Group’s	
  discretion.	
  
	
  
A	
  minimum	
  of	
  $250,000	
  of	
  assets	
  under	
  management	
  is	
  required	
  for	
  this	
  service.	
  	
  
This	
  account	
  size	
  and	
  the	
  above	
  fee	
  schedule	
  may	
  be	
  negotiable	
  under	
  certain	
  
circumstances.	
  	
  Sierra	
  Wealth	
  Group	
  may	
  group	
  certain	
  related	
  client	
  accounts	
  for	
  
the	
  purposes	
  of	
  achieving	
  the	
  minimum	
  account	
  size	
  and	
  determining	
  the	
  
annualized	
  fee.	
  
	
  
Publicly	
  or	
  privately	
  traded	
  real	
  estate	
  investment	
  trusts	
  (REITS)	
  and	
  commodities	
  
index	
  or	
  passive	
  mutual	
  funds	
  or	
  ETFs	
  may	
  be	
  recommended	
  for	
  certain	
  clients	
  who	
  
desire	
  to	
  include	
  real	
  estate	
  or	
  commodities	
  in	
  their	
  asset	
  allocation	
  strategy,	
  or	
  as	
  a	
  
tactical	
  asset	
  allocation	
  strategy.	
  
	
  
For	
  “Accredited”	
  clients	
  (those	
  with	
  a	
  net	
  worth	
  of	
  over	
  $1	
  million	
  or	
  income	
  over	
  
$300,000),	
  Sierra	
  Wealth	
  Group	
  may	
  recommend	
  alternative	
  investments	
  such	
  as	
  
Real	
  Estate	
  Partnerships	
  or	
  other	
  Private	
  Placement	
  securities	
  under	
  Rule	
  501,	
  
Regulation	
  D.	
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Insurance	
  products	
  such	
  as	
  annuities	
  and	
  various	
  types	
  of	
  life	
  insurance	
  products	
  
may	
  also	
  be	
  evaluated.	
  	
  Recommendations	
  may	
  be	
  undertaken	
  to	
  advise	
  clients	
  to	
  
invest	
  in	
  low-­‐cost,	
  no-­‐load	
  (no	
  commission),	
  variable,	
  or	
  fixed	
  deferred	
  or	
  
immediate	
  annuities	
  when	
  appropriate	
  to	
  the	
  circumstances	
  and	
  tax	
  situation	
  of	
  the	
  
client.	
  
	
  
More	
  often,	
  this	
  occurs	
  when	
  a	
  client	
  possesses	
  an	
  existing	
  high-­‐cost	
  variable	
  
annuity,	
  and	
  a	
  rollover	
  of	
  the	
  annuity	
  is	
  indicated	
  rather	
  than	
  redemption	
  for	
  tax	
  
planning	
  purposes,	
  in	
  order	
  to	
  seek	
  to	
  lower	
  the	
  total	
  fees	
  and	
  costs	
  paid	
  by	
  the	
  
client	
  and/or	
  provide	
  different	
  investment	
  choices.	
  	
  At	
  times,	
  clients	
  may	
  be	
  advised	
  
to	
  retain	
  an	
  existing	
  annuity,	
  previously	
  purchased	
  by	
  the	
  client,	
  or	
  undertake	
  
partial	
  or	
  full	
  surrenders	
  of	
  same	
  	
  (and/or	
  tax-­‐free	
  exchanges),	
  following	
  an	
  
evaluation	
  of	
  the	
  annuity	
  contract,	
  riders	
  thereto,	
  investment	
  alternatives	
  within	
  the	
  
annuity	
  and	
  their	
  fees	
  and	
  costs,	
  including	
  any	
  surrender	
  fees	
  which	
  may	
  be	
  
imposed	
  by	
  the	
  insurance	
  company.	
  
	
  
New	
  clients’	
  existing	
  investments	
  are	
  evaluated	
  in	
  light	
  of	
  the	
  desired	
  investment	
  
policy	
  objectives.	
  	
  Sierra	
  Wealth	
  Group	
  works	
  with	
  new	
  clients	
  to	
  develop	
  a	
  plan	
  to	
  
transition	
  from	
  clients’	
  existing	
  portfolios	
  to	
  the	
  desired	
  portfolio.	
  	
  Investment	
  
advice	
  may	
  be	
  offered	
  on	
  any	
  investments	
  held	
  by	
  a	
  client	
  at	
  the	
  sart	
  of	
  the	
  advisory	
  
relationship.	
  	
  Each	
  client’s	
  portfolio	
  holdings	
  and	
  strategic	
  asset	
  allocation	
  are	
  then	
  
monitored	
  periodically,	
  taking	
  into	
  account	
  the	
  cash	
  flow	
  needs	
  of	
  the	
  client.	
  	
  
Review	
  meetings	
  with	
  clients	
  are	
  held	
  regarding	
  their	
  investment	
  assets	
  under	
  
advisement	
  and	
  other	
  personal	
  financial	
  planning	
  issues.	
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Risk	
  of	
  Loss	
  
Investing	
  in	
  securities	
  involves	
  a	
  risk	
  of	
  loss	
  that	
  clients	
  should	
  be	
  prepared	
  to	
  bear.	
  	
  
The	
  investment	
  recommendations	
  seek	
  to	
  limit	
  risk	
  through	
  broad	
  global	
  
diversification	
  in	
  equities	
  (through	
  broadly	
  diversified	
  stock	
  mutual	
  funds),	
  and	
  
investment	
  in	
  fixed	
  income	
  securities	
  or	
  diversified	
  bond	
  funds.	
  
	
  
However,	
  the	
  investment	
  methodology	
  will	
  still	
  subject	
  the	
  client	
  to	
  declines	
  in	
  the	
  
value	
  of	
  their	
  portfolios,	
  which	
  can	
  at	
  times	
  be	
  dramatic.	
  	
  Sierra	
  Wealth	
  Group	
  
believes	
  a	
  high	
  probability	
  exists	
  in	
  most	
  market	
  environments	
  of	
  a	
  long-­‐term	
  (15-­‐
year	
  or	
  greater)	
  outperformance	
  of	
  small	
  cap	
  and	
  value	
  stocks,	
  relative	
  to	
  large	
  cap	
  
and	
  growth	
  stocks,	
  and	
  hence	
  the	
  stock	
  (equities)	
  portion	
  of	
  an	
  investor’s	
  portfolio	
  
may	
  be	
  “tilted”	
  toward	
  small	
  cap	
  and	
  value	
  stocks.	
  	
  Accordingly,	
  the	
  normally	
  
greater	
  expected	
  returns	
  of	
  the	
  equity	
  portion	
  of	
  the	
  portfolio	
  will	
  in	
  turn	
  often	
  
permit	
  the	
  overall	
  allocation	
  to	
  equities	
  (stocks,	
  stock	
  mutual	
  funds,	
  ETFs)	
  to	
  be	
  
reduced,	
  and	
  the	
  allocation	
  to	
  fixed	
  income	
  investments	
  increased.	
  	
  Sierra	
  Wealth	
  
Group	
  believes	
  this	
  is	
  the	
  best	
  manner	
  to	
  temper	
  the	
  shorter-­‐term	
  volatility	
  of	
  the	
  
stock	
  market,	
  especially	
  for	
  clients	
  who	
  derive	
  cash	
  flow	
  from	
  their	
  portfolios,	
  such	
  
as	
  clients	
  who	
  are	
  in	
  retirement	
  years.	
  
	
  
While	
  Sierra	
  Wealth	
  Group	
  seeks	
  to	
  reduce	
  non-­‐compensated	
  risks	
  to	
  which	
  a	
  client	
  
may	
  be	
  exposed,	
  other	
  risks	
  (including	
  but	
  not	
  limited	
  to	
  the	
  risk	
  of	
  a	
  general	
  stock	
  
market	
  decline)	
  may	
  be	
  assumed	
  in	
  order	
  to	
  seek	
  to	
  attain	
  the	
  clients’	
  longer-­‐term	
  
financial	
  goals	
  and	
  objectives.	
  	
  However,	
  Sierra	
  Wealth	
  Group	
  cannot	
  provide	
  any	
  
guarantee	
  that	
  the	
  clients’	
  goals	
  and	
  objectives	
  will	
  be	
  achieved.	
  
	
  
Types	
  of	
  Risk	
  
Sierra	
  Wealth	
  Group	
  seeks	
  to	
  educate	
  clients	
  of	
  various	
  risks	
  and	
  select	
  only	
  those	
  
risks	
  that	
  they	
  can	
  tolerate	
  in	
  exchange	
  for	
  potential	
  return.	
  	
  Investors	
  face	
  the	
  
following	
  investment	
  risks:	
  
	
  

• Interest-­‐Rate	
  Risk:	
  	
  Fluctuations	
  in	
  interest	
  rates	
  may	
  cause	
  investment	
  
prices	
  to	
  fluctuate.	
  	
  For	
  example,	
  when	
  interest	
  rates	
  rise,	
  yields	
  on	
  existing	
  
bonds	
  become	
  less	
  attractive,	
  causing	
  their	
  market	
  values	
  to	
  decline.	
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• Market	
  Risk:	
  	
  The	
  price	
  of	
  a	
  security,	
  bond	
  or	
  mutual	
  fund	
  may	
  drop	
  in	
  
reaction	
  to	
  tangible	
  and	
  intangible	
  events	
  and	
  conditions.	
  	
  This	
  type	
  of	
  risk	
  is	
  
caused	
  by	
  external	
  factors	
  independent	
  of	
  a	
  security’s	
  particular	
  underlying	
  
circumstances.	
  	
  For	
  example,	
  political,	
  economic	
  and	
  social	
  conditions	
  may	
  
trigger	
  market	
  events.	
  

• Inflation	
  Risk:	
  	
  When	
  inflation	
  is	
  present,	
  a	
  dollar	
  today	
  will	
  not	
  buy	
  as	
  much	
  
as	
  a	
  dollar	
  next	
  year,	
  because	
  purchasing	
  power	
  is	
  eroding	
  at	
  the	
  rate	
  of	
  
inflation.	
  

• Currency	
  Risk:	
  	
  Overseas	
  investments	
  are	
  subject	
  to	
  fluctuations	
  in	
  the	
  value	
  
of	
  the	
  dollar	
  against	
  the	
  currency	
  of	
  the	
  investment’s	
  originating	
  country.	
  	
  
This	
  is	
  also	
  referred	
  to	
  as	
  exchange	
  rate	
  risk.	
  

• Reinvestment	
  Risk:	
  	
  This	
  is	
  the	
  risk	
  that	
  future	
  proceeds	
  from	
  investments	
  
may	
  have	
  to	
  be	
  reinvested	
  at	
  a	
  potentially	
  lower	
  rater	
  of	
  return	
  (i.e.	
  interest	
  
rate).	
  	
  This	
  primarily	
  relates	
  to	
  fixed	
  income	
  securities.	
  

• Business	
  Risk:	
  	
  These	
  risks	
  are	
  associated	
  with	
  a	
  particular	
  industry	
  or	
  a	
  
particular	
  company	
  within	
  an	
  industry.	
  	
  For	
  example,	
  oil-­‐drilling	
  companies	
  
depend	
  on	
  finding	
  oil	
  and	
  then	
  refining	
  it,	
  a	
  lengthy	
  process,	
  before	
  they	
  can	
  
generate	
  a	
  profit.	
  	
  They	
  carry	
  a	
  higher	
  risk	
  of	
  profitability	
  than	
  an	
  electric	
  
company,	
  which	
  generates	
  its	
  income	
  from	
  a	
  steady	
  stream	
  of	
  customers	
  who	
  
buy	
  electricity	
  no	
  matter	
  what	
  the	
  economic	
  environment	
  is	
  like.	
  

• Liquidity	
  Risk:	
  	
  Liquidity	
  is	
  the	
  ability	
  to	
  readily	
  convert	
  an	
  investment	
  into	
  
cash.	
  	
  Generally,	
  assets	
  are	
  more	
  liquid	
  if	
  many	
  traders	
  are	
  interested	
  in	
  a	
  
standardized	
  product.	
  	
  For	
  example,	
  Treasury	
  Bills	
  are	
  highly	
  liquid,	
  while	
  
real	
  estate	
  properties	
  are	
  not.	
  

• Financial	
  Risk:	
  	
  Excessive	
  borrowing	
  to	
  finance	
  a	
  business’	
  operations	
  
increases	
  the	
  risk	
  of	
  profitability,	
  because	
  the	
  company	
  must	
  meet	
  the	
  terms	
  
of	
  its	
  obligations	
  in	
  good	
  times	
  and	
  bad.	
  	
  During	
  periods	
  of	
  financial	
  stress	
  
the	
  inability	
  to	
  meet	
  loan	
  obligations	
  may	
  result	
  in	
  bankruptcy	
  and/or	
  a	
  
declining	
  market	
  value.	
  

• Small	
  Capitalization	
  Stock	
  Risk:	
  	
  Small	
  companies	
  often	
  have	
  narrower	
  
markets	
  and	
  limited	
  financial	
  resources,	
  so	
  investments	
  in	
  these	
  stocks	
  
present	
  more	
  risk	
  than	
  investments	
  in	
  those	
  of	
  larger,	
  more	
  established	
  
companies.	
  

• Value	
  Style	
  Investing	
  Risk:	
  	
  Companies	
  that	
  are	
  thought	
  to	
  be	
  “under-­‐valued”	
  
may	
  never	
  reach	
  their	
  full	
  estimated	
  market	
  value	
  and	
  value	
  style	
  investing	
  
may	
  fall	
  out	
  of	
  favor	
  and	
  underperform	
  growth	
  or	
  other	
  style	
  investing	
  
during	
  given	
  periods.	
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Risk	
  of	
  Loss,	
  Certain	
  Higher-­‐Risk	
  Securities	
  
Certain	
  securities	
  recommended,	
  such	
  as	
  U.S.	
  small	
  cap	
  mutual	
  funds,	
  and	
  similar	
  
pooled	
  investment	
  vehicles	
  inside	
  variable	
  annuities,	
  possess	
  higher	
  levels	
  of	
  
volatility	
  (as	
  individual	
  asset	
  classes	
  within	
  a	
  portfolio).	
  	
  Sierra	
  Wealth	
  Group	
  may	
  
employ	
  these	
  securities	
  as	
  part	
  of	
  an	
  overall	
  strategic	
  asset	
  allocation	
  for	
  a	
  client,	
  
and	
  when	
  such	
  is	
  undertaken	
  Sierra	
  Wealth	
  Group	
  possesses	
  a	
  reasonable	
  belief	
  
that	
  the	
  risk-­‐return	
  relationship	
  for	
  these	
  securities	
  will	
  likely	
  be	
  beneficial	
  for	
  the	
  
investor	
  over	
  the	
  long	
  term.	
  
	
  
Please	
  also	
  note	
  that	
  while	
  all	
  Certificates	
  of	
  deposit	
  (CDs)	
  purchased	
  for	
  our	
  clients	
  
are	
  FDIC-­‐insured,	
  the	
  pricing	
  of	
  certain	
  of	
  these	
  CDs,	
  which	
  trade	
  in	
  the	
  secondary	
  
market,	
  can	
  vary;	
  accordingly	
  due	
  to	
  price	
  declines	
  and/or	
  transaction	
  costs	
  
associated	
  with	
  trading	
  these	
  CDs	
  could	
  lose	
  value	
  fi	
  redeemed	
  prior	
  to	
  maturity.	
  	
  
When	
  CDs	
  are	
  recommended	
  to	
  clients,	
  it	
  is	
  our	
  intent	
  that	
  clients	
  hold	
  the	
  CDs	
  to	
  
maturity.	
  
	
  
Cash	
  Balances	
  in	
  Client	
  Accounts	
  
Cash	
  in	
  clients’	
  investment	
  accounts	
  are	
  typically	
  swept	
  into	
  the	
  Charles	
  Schwab	
  and	
  
Company	
  FDIC	
  insured	
  Deposit	
  Account	
  (IDA).	
  	
  Sierra	
  Wealth	
  Group	
  discusses	
  with	
  
each	
  client	
  during	
  the	
  time	
  of	
  review	
  conferences	
  and	
  at	
  other	
  times,	
  upcoming	
  cash	
  
flow	
  needs	
  and	
  seeks	
  to	
  plan	
  accordingly	
  to	
  meet	
  those	
  needs.	
  	
  While	
  it	
  is	
  not	
  the	
  
practice	
  to	
  encourage	
  clients	
  to	
  maintain	
  a	
  large	
  amount	
  of	
  cash	
  in	
  their	
  accounts,	
  
such	
  may	
  be	
  undertaken	
  at	
  the	
  request	
  of	
  the	
  client,	
  or	
  to	
  facilitate	
  billing	
  of	
  Sierra	
  
Wealth	
  Group	
  periodic	
  fees	
  or	
  for	
  other	
  reasons.	
  	
  Upon	
  request	
  of	
  a	
  client,	
  cash	
  
balances	
  will	
  be	
  maintained	
  for	
  temporary	
  or	
  short-­‐term	
  purposes.	
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Item	
  9:	
  	
  Disciplinary	
  Information	
  
	
  
Registered	
  Investment	
  Advisors	
  are	
  required	
  to	
  disclose	
  all	
  material	
  facts	
  regarding	
  
any	
  legal	
  or	
  disciplinary	
  events	
  of	
  their	
  firm	
  or	
  certain	
  management	
  personnel	
  
which	
  would	
  be	
  material	
  to	
  clients’	
  evaluation	
  of	
  Sierra	
  Wealth	
  Group	
  or	
  the	
  
integrity	
  of	
  Sierra	
  Wealth	
  Groups’	
  management	
  of	
  clients’	
  investment	
  portfolio.	
  
	
  
Sierra	
  Wealth	
  Group	
  has	
  had	
  no	
  legal	
  or	
  disciplinary	
  events	
  which,	
  in	
  the	
  judgment	
  
of	
  Sierra	
  Wealth	
  Groups’	
  Chief	
  Compliance	
  Officer,	
  are	
  required	
  to	
  be	
  disclosed	
  
under	
  the	
  guidelines	
  for	
  such	
  disclosure	
  promulgated	
  by	
  the	
  U.S.	
  Securities	
  and	
  
Exchange	
  Commission.	
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Item	
  10:	
  	
  Other	
  Financial	
  Industry	
  Activities	
  and	
  	
  

Affiliations	
  
Jeffrey	
  B	
  Goldman	
  of	
  Sierra	
  Wealth	
  Group	
  is	
  separately	
  registered	
  as	
  an	
  investment	
  
adviser	
  representative	
  and	
  registered	
  representative	
  of	
  PKS	
  Investments,	
  Inc.	
  
(hereinafter,	
  “PKS”),	
  a	
  firm	
  which	
  is	
  registered	
  as	
  both	
  an	
  investment	
  adviser	
  and	
  a	
  
broker	
  dealer.	
  	
  This	
  individual,	
  in	
  his	
  separate	
  capacity	
  as	
  an	
  investment	
  adviser	
  
representative,	
  may	
  provide	
  portfolio	
  management	
  services	
  through	
  PKS,	
  the	
  details	
  
of	
  which	
  are	
  fully	
  described	
  in	
  PKS’	
  Form	
  ADV.	
  	
  This	
  presents	
  a	
  conflict	
  of	
  interest	
  to	
  
the	
  extent	
  that	
  this	
  individual	
  and/or	
  Sierra	
  Wealth	
  Group	
  recommends	
  that	
  a	
  client	
  
open	
  an	
  account	
  in	
  which	
  compensations	
  is	
  received	
  as	
  an	
  investment	
  adviser	
  
representative	
  with	
  PKS.	
  	
  	
  
	
  
This	
  service	
  may	
  be	
  recommended	
  to	
  Sierra	
  Wealth	
  Group	
  clients	
  for	
  whom	
  it	
  is	
  
appropriate;	
  however,	
  no	
  Sierra	
  Wealth	
  Group	
  client	
  is	
  obligated	
  to	
  use	
  PKS	
  or	
  its	
  
services.	
  	
  PKS’	
  fees	
  and	
  services	
  are	
  separate	
  and	
  distinct	
  from	
  the	
  advisory	
  services	
  
and	
  fees	
  of	
  Sierra	
  Wealth	
  Group.	
  	
  If	
  a	
  Sierra	
  Wealth	
  Group	
  client	
  chooses	
  to	
  
implement	
  Sierra	
  Wealth	
  Group’s	
  recommendations	
  through	
  PKS’	
  registered	
  
investment	
  advisers,	
  the	
  client	
  should	
  refer	
  to	
  PKS’	
  disclosure	
  document(s)	
  and	
  
client	
  contract.	
  
	
  
As	
  a	
  registered	
  representative	
  with	
  PKS,	
  Jeffrey	
  B	
  Goldman	
  is	
  able	
  to	
  implement	
  
investment	
  recommendations	
  for	
  advisory	
  clients	
  for	
  separate	
  and	
  typical	
  
compensation.	
  	
  This	
  presents	
  a	
  conflict	
  of	
  interest	
  to	
  the	
  extent	
  hat	
  this	
  individual	
  
and/or	
  Sierra	
  Wealth	
  Group	
  recommends	
  that	
  a	
  client	
  invest	
  in	
  a	
  security	
  which	
  
results	
  in	
  a	
  commission	
  being	
  paid	
  to	
  the	
  individual.	
  	
  Clients	
  are	
  not	
  under	
  any	
  
obligation	
  to	
  engage	
  this	
  individual	
  when	
  considering	
  implementation	
  of	
  advisory	
  
recommendations.	
  	
  The	
  implementation	
  of	
  any	
  or	
  all	
  recommendations	
  is	
  solely	
  at	
  
the	
  discretion	
  of	
  the	
  client.	
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Todd	
  A	
  Tessler	
  of	
  Sierra	
  Wealth	
  Group	
  is	
  separately	
  registered	
  as	
  an	
  investment	
  
adviser	
  representative	
  and	
  registered	
  representative	
  of	
  Raymond	
  James	
  financial	
  
Services	
  Advisors,	
  Inc.	
  and	
  Raymond	
  James	
  Financial	
  Services	
  (hereinafter,	
  
“Raymond	
  James”),	
  a	
  firm	
  which	
  is	
  registered	
  as	
  both	
  an	
  investment	
  adviser	
  and	
  a	
  
broker	
  dealer.	
  	
  This	
  individual,	
  in	
  his	
  separate	
  capacity	
  as	
  an	
  investment	
  adviser	
  
representative,	
  may	
  provide	
  portfolio	
  management	
  services	
  through	
  Raymond	
  
James,	
  the	
  details	
  of	
  which	
  are	
  fully	
  described	
  in	
  Raymond	
  James’	
  Form	
  ADV.	
  	
  This	
  
presents	
  a	
  conflict	
  of	
  interest	
  to	
  the	
  extent	
  that	
  this	
  individual	
  and/or	
  Sierra	
  Wealth	
  
Group	
  recommends	
  that	
  a	
  client	
  open	
  an	
  account	
  in	
  which	
  compensation	
  is	
  received	
  
as	
  an	
  investment	
  adviser	
  representative	
  with	
  Raymond	
  James.	
  
	
  
This	
  service	
  may	
  be	
  recommended	
  to	
  Sierra	
  Wealth	
  Group	
  clients	
  for	
  whom	
  it	
  is	
  
appropriate;	
  however,	
  no	
  Sierra	
  Wealth	
  Group	
  client	
  is	
  obligated	
  to	
  use	
  Raymond	
  
James	
  or	
  its	
  services.	
  	
  Raymond	
  James’	
  fees	
  and	
  services	
  are	
  separate	
  and	
  distinct	
  
from	
  the	
  advisory	
  services	
  and	
  fees	
  of	
  Sierra	
  Wealth	
  Group.	
  	
  If	
  a	
  Sierra	
  Wealth	
  Group	
  
client	
  chooses	
  to	
  implement	
  Sierra	
  Wealth	
  Group’s	
  recommendations	
  through	
  
Raymond	
  James’	
  registered	
  investment	
  advisers,	
  the	
  client	
  should	
  refer	
  to	
  Raymond	
  
James’	
  disclosure	
  document(s)	
  and	
  client	
  contract.	
  
	
  
As	
  a	
  registered	
  representative	
  with	
  Raymond	
  James,	
  Todd	
  Tessler	
  is	
  able	
  to	
  
implement	
  investment	
  recommendations	
  for	
  advisory	
  clients	
  for	
  separate	
  and	
  
typical	
  compensation.	
  	
  This	
  presents	
  a	
  conflict	
  of	
  interest	
  to	
  the	
  extent	
  that	
  this	
  
individual	
  and/or	
  Sierra	
  Wealth	
  Group	
  recommends	
  that	
  a	
  client	
  invest	
  in	
  a	
  
security,	
  which	
  results	
  in	
  a	
  commission	
  being	
  paid	
  to	
  the	
  individual.	
  	
  Clients	
  are	
  not	
  
under	
  any	
  obligation	
  to	
  engage	
  this	
  individual	
  when	
  considering	
  implementation	
  of	
  
advisory	
  recommendations.	
  	
  The	
  implementation	
  of	
  any	
  or	
  all	
  recommendations	
  is	
  
solely	
  at	
  the	
  discretion	
  of	
  the	
  client.	
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Jeffrey	
  Goldman	
  and	
  Todd	
  Tessler	
  ,	
  members	
  of	
  Sierra	
  Wealth	
  Group,	
  are	
  also	
  
licensed	
  to	
  sell	
  insurance	
  products	
  and	
  do	
  so	
  through	
  LifePlanningAdvisors,	
  LLC	
  
(hereinafter,	
  “LPA”),	
  an	
  affiliated	
  insurance	
  broker	
  licensed	
  with	
  the	
  State	
  of	
  
California.	
  	
  Mr.	
  Goldman	
  and	
  his	
  wife	
  are	
  the	
  owners	
  of	
  LPA.	
  	
  LPA	
  primarily	
  sells	
  life	
  
insurance,	
  health	
  insurance,	
  disability	
  insurance,	
  and	
  long-­‐term	
  insurance.	
  	
  Mr.	
  
Goldman	
  and	
  Mr.	
  Tessler,	
  in	
  their	
  individual	
  capacity	
  as	
  licensed	
  agents,	
  where	
  
appropriate,	
  may	
  recommend	
  and	
  sell	
  insurance	
  products	
  to	
  advisory	
  clients.	
  	
  
Furthermore,	
  Sierra	
  Wealth	
  Group	
  may,	
  where	
  appropriate,	
  recommend	
  the	
  
insurance	
  services	
  of	
  LPA	
  to	
  Sierra	
  Wealth	
  Group	
  advisory	
  clients.	
  	
  Similarly,	
  LPA,	
  
where	
  appropriate,	
  may	
  recommend	
  the	
  advisory	
  services	
  of	
  Sierra	
  Wealth	
  Group	
  to	
  
LPA	
  clients.	
  	
  No	
  Sierra	
  Wealth	
  Group	
  client	
  is	
  obligated	
  to	
  use	
  the	
  insurance	
  services	
  
of	
  LPA,	
  as	
  no	
  LPA	
  client	
  is	
  obligate	
  to	
  use	
  the	
  advisory	
  services	
  of	
  Sierra	
  Wealth	
  
Group.	
  	
  No	
  referral	
  fees	
  of	
  any	
  kind	
  are	
  paid	
  by	
  Sierra	
  Wealth	
  Group	
  to	
  LPA	
  or	
  by	
  
LPA	
  to	
  Sierra	
  Wealth	
  Group.	
  
	
  
Sierra	
  Wealth	
  Group	
  is	
  not	
  registered	
  (and	
  does	
  not	
  have	
  an	
  application	
  pending)	
  as	
  
a	
  broker-­‐dealer,	
  municipal	
  securities	
  dealer,	
  or	
  government	
  securities	
  dealer	
  or	
  
broker.	
  	
  Sierra	
  Wealth	
  Group	
  does	
  not	
  have	
  any	
  relationship	
  or	
  financial	
  
arrangement	
  that	
  involves	
  any:	
  
	
  

• Investment	
  company	
  or	
  other	
  pooled	
  investment	
  vehicle,	
  including	
  a	
  mutual	
  
fund,	
  closed-­‐end	
  investment	
  company,	
  unit	
  investment	
  trust,	
  private	
  
investment	
  company	
  or	
  “hedge	
  fund,”	
  and	
  offshore	
  fund	
  

• Other	
  investment	
  advisor	
  or	
  financial	
  planner	
  
• Futures	
  commission	
  merchant,	
  commodity	
  pool	
  operator,	
  or	
  commodity	
  

trading	
  advisor	
  
• Banking	
  or	
  thrift	
  institution	
  
• Lawyer	
  or	
  law	
  firm	
  
• Pension	
  consultant	
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Item	
  11:	
  	
  Code	
  of	
  Ethics,	
  Participation	
  or	
  Interest	
  in	
  

	
  Client	
  Transactions	
  and	
  Personal	
  Trading	
  
	
  
Code	
  of	
  Ethics	
  
Sierra	
  Wealth	
  Group	
  has	
  adopted	
  a	
  Code	
  of	
  Ethics,	
  to	
  which	
  all	
  investment	
  advisor	
  
representatives	
  and	
  employees	
  are	
  bound	
  to	
  adhere.	
  	
  The	
  key	
  component	
  of	
  our	
  
Code	
  of	
  Ethics	
  states:	
  
	
  

• Sierra	
  Wealth	
  Group	
  and	
  its	
  investment	
  advisor	
  representatives	
  and	
  employees	
  
shall	
  always:	
  

• Act	
  in	
  the	
  best	
  interests	
  of	
  each	
  and	
  every	
  client;	
  
• Act	
  with	
  integrity	
  and	
  dignity	
  when	
  dealing	
  with	
  clients,	
  prospects,	
  team	
  

members,	
  and	
  others;	
  
• Strive	
  to	
  maintain	
  and	
  continually	
  enhance	
  our	
  high	
  degree	
  of	
  professional	
  

education	
  regarding	
  investments,	
  tax,	
  estate,	
  and	
  risk	
  management	
  planning;	
  
and	
  

• Seek	
  at	
  all	
  times	
  to	
  preserve	
  our	
  firm’s	
  independence	
  and	
  to	
  maintain	
  our	
  
complete	
  objectivity	
  with	
  respect	
  to	
  our	
  advisory	
  services	
  and	
  each	
  
recommendation	
  made	
  to	
  our	
  clients.	
  

	
  
Sierra	
  Wealth	
  Group	
  further	
  adopted	
  a	
  detailed	
  Code	
  of	
  Ethics	
  expressing	
  the	
  firm’s	
  
commitment	
  to	
  ethical	
  conduct,	
  which	
  is	
  adopted	
  by	
  reference	
  by	
  Sierra	
  Wealth	
  
Group,	
  and	
  which	
  is	
  utilized	
  to	
  guide	
  the	
  personal	
  conduct	
  of	
  our	
  various	
  team	
  
members.	
  	
  This	
  detailed	
  Code	
  of	
  Ethics	
  describes	
  the	
  firm’s	
  fiduciary	
  duties	
  and	
  
responsibilities	
  to	
  clients	
  and	
  sets	
  forth	
  our	
  practices	
  of	
  supervising	
  the	
  personal	
  
securities	
  transactions	
  of	
  employees	
  with	
  a	
  prior	
  or	
  concurrent	
  access	
  to	
  client	
  
trade	
  information.	
  
	
  
Sierra	
  Wealth	
  Group	
  will	
  provide	
  a	
  complete	
  copy	
  of	
  the	
  Code	
  of	
  Ethics	
  to	
  any	
  client	
  
or	
  prospective	
  client	
  upon	
  request.	
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Participation	
  or	
  Interest	
  in	
  Client	
  Transactions	
  and	
  Personal	
  Trading	
  
Sierra	
  Wealth	
  Group	
  does	
  not	
  currently	
  participate	
  in	
  securities	
  in	
  which	
  it	
  has	
  a	
  
material	
  financial	
  interest.	
  	
  Sierra	
  Wealth	
  Group	
  and	
  its	
  related	
  persons,	
  as	
  a	
  matter	
  
of	
  policy,	
  do	
  not	
  recommend	
  to	
  clients,	
  or	
  buy	
  or	
  sell	
  for	
  client	
  accounts,	
  securities	
  in	
  
which	
  the	
  firm	
  or	
  its	
  related	
  persons	
  has	
  a	
  material	
  financial	
  interest.	
  
	
  
Sierra	
  Wealth	
  Groups’	
  Code	
  of	
  Ethics	
  provides	
  that	
  individuals	
  associated	
  with	
  our	
  
firm	
  may	
  buy	
  or	
  sell	
  securities	
  for	
  their	
  personal	
  accounts	
  identical	
  or	
  different	
  than	
  
those	
  recommended	
  to	
  clients.	
  	
  However,	
  it	
  is	
  the	
  expressed	
  policy	
  of	
  our	
  firm	
  that	
  
no	
  person	
  employed	
  by	
  the	
  firm	
  shall	
  prefer	
  his	
  or	
  her	
  own	
  interest	
  to	
  that	
  of	
  an	
  
advisory	
  client	
  nor	
  make	
  personal	
  investment	
  decisions	
  based	
  on	
  investment	
  
decisions	
  of	
  advisory	
  clients.	
  
	
  
To	
  supervise	
  compliance	
  with	
  the	
  Code	
  of	
  Ethics,	
  our	
  firm	
  requires	
  that	
  anyone	
  
associated	
  with	
  this	
  advisory	
  practice	
  and	
  who	
  possesses	
  access	
  to	
  advisory	
  
recommendations	
  (before	
  or	
  at	
  the	
  time	
  they	
  are	
  entered	
  into)	
  (“access	
  persons”)	
  
provide	
  annual	
  securities	
  holding	
  reports	
  and	
  quarterly	
  transaction	
  reports	
  to	
  
Sierra	
  Wealth	
  Groups’	
  Chief	
  Compliance	
  Officer	
  or	
  his	
  designee.	
  	
  Sierra	
  Wealth	
  
Group	
  also	
  requires	
  access	
  persons	
  to	
  receive	
  advance	
  approval	
  from	
  Sierra	
  Wealth	
  
Groups’	
  Chief	
  Compliance	
  Officer	
  or	
  his	
  designee	
  prior	
  to	
  investing	
  in	
  any	
  initial	
  
public	
  offerings	
  or	
  private	
  placements,	
  and	
  with	
  regard	
  to	
  trading	
  of	
  certain	
  
individual	
  securities.	
  	
  
	
  
The	
  Code	
  of	
  Ethics	
  further	
  includes	
  our	
  firm’s	
  policy	
  prohibiting	
  the	
  use	
  of	
  material	
  
non-­‐public	
  information	
  and	
  protecting	
  the	
  confidentiality	
  of	
  client	
  information.	
  	
  
Sierra	
  Wealth	
  Group	
  requires	
  that	
  all	
  individuals	
  must	
  act	
  in	
  accordance	
  with	
  all	
  
applicable	
  Federal	
  and	
  State	
  regulations	
  governing	
  registered	
  investment	
  advisory	
  
practices.	
  	
  Any	
  individual	
  not	
  in	
  observance	
  of	
  the	
  above	
  may	
  be	
  subject	
  to	
  
discipline.	
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Item	
  12:	
  	
  Brokerage	
  Practices	
  
	
  
	
  
Selected	
  Brokerage	
  Firms	
  (Custodians)	
  
Sierra	
  Wealth	
  Group	
  utilizes	
  the	
  services	
  of	
  Charles	
  Schwab	
  and	
  Company,	
  who	
  
provides	
  our	
  team	
  members	
  with	
  access	
  to	
  institutional	
  trading	
  and	
  custody	
  
services,	
  which	
  are	
  not	
  typically	
  available	
  to	
  retail	
  investors.	
  	
  These	
  services	
  
generally	
  are	
  available	
  to	
  independent	
  investment	
  advisors	
  on	
  an	
  unsolicited	
  basis	
  
and	
  at	
  no	
  charge	
  to	
  them.	
  	
  However,	
  not	
  all	
  independent	
  investment	
  advisors	
  
recommend	
  their	
  clients	
  to	
  utilize	
  particular	
  custodians.	
  
	
  
The	
  benefits	
  proved	
  by	
  Charles	
  Schwab	
  and	
  Company	
  include	
  assistance	
  with	
  
practice	
  management	
  and	
  assistance	
  with	
  the	
  management	
  of	
  client	
  accounts,	
  
including	
  but	
  no	
  	
  limited	
  to:	
  (a)	
  receipt	
  of	
  duplicate	
  client	
  confirmations;	
  (b)	
  receipt	
  
of	
  electronic	
  duplicate	
  statements:	
  (C)	
  access	
  to	
  a	
  trading	
  desk	
  serving	
  investment	
  
advisor	
  firm	
  participants	
  exclusively,	
  and	
  providing	
  research,	
  pricing	
  information,	
  
and	
  other	
  market	
  data:	
  (d)	
  access	
  to	
  the	
  investment	
  advisor	
  portion	
  of	
  their	
  web	
  
sites	
  which	
  includes	
  practice	
  management	
  articles,	
  compliance	
  updates,	
  and	
  other	
  
financial	
  planning	
  related	
  information	
  and	
  research	
  materials	
  (including,	
  for	
  
example,	
  rating	
  reports	
  on	
  individual	
  companies	
  from	
  Standard	
  and	
  Poors	
  or	
  other	
  
sources);	
  (e)	
  access	
  to	
  other	
  vendors	
  (	
  such	
  as	
  insurance	
  or	
  compliance	
  providers,	
  
or	
  providers	
  of	
  research	
  or	
  other	
  materials)	
  on	
  a	
  discounted	
  fee	
  basis	
  through	
  
discounts	
  arranged	
  by	
  the	
  custodians;	
  (f)	
  permitting	
  Sierra	
  Wealth	
  Group	
  to	
  access	
  
an	
  electronic	
  communication	
  network	
  for	
  client	
  order	
  entry	
  and	
  to	
  access	
  clients’	
  
account	
  information;	
  (g)	
  conferences	
  at	
  which	
  advisors	
  and	
  employees	
  of	
  our	
  firm	
  
may	
  attend	
  and	
  receive	
  education	
  on	
  issues	
  such	
  as	
  practice	
  management,	
  
marketing,	
  investment	
  theory,	
  financial	
  planning,	
  business	
  succession,	
  regulatory	
  
compliance,	
  and	
  information	
  technology.	
  
	
  
Participation	
  in	
  the	
  custodians	
  programs	
  also	
  provides	
  access	
  to	
  certain	
  mutual	
  
funds	
  which	
  are	
  generally	
  available	
  only	
  to	
  institutional	
  investors.	
  
	
  
The	
  benefits	
  received	
  through	
  participation	
  in	
  the	
  custodians	
  programs	
  may	
  depend	
  
upon	
  the	
  amount	
  of	
  transactions	
  directed	
  to	
  ,	
  or	
  amount	
  of	
  assets	
  placed	
  in	
  custody	
  
with	
  Charles	
  Schwab	
  and	
  Company.	
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Generally,	
  many	
  of	
  these	
  services	
  may	
  be	
  utilized	
  to	
  service	
  all	
  or	
  a	
  substantial	
  
number	
  of	
  our	
  client’	
  accounts.	
  	
  Educational,	
  research,	
  or	
  other	
  services	
  provided	
  by	
  
custodians	
  like	
  Charles	
  Schwab	
  and	
  Company	
  or	
  mutual	
  fund	
  companies	
  may	
  
benefit	
  all	
  of	
  Sierra	
  Wealth	
  Groups’	
  clients,	
  or	
  may	
  benefit	
  only	
  some	
  clients.	
  
	
  
Our	
  Recommendations	
  of	
  Brokerage	
  Firms	
  
Sierra	
  Wealth	
  Group	
  may	
  utilize	
  the	
  clients’	
  broker	
  of	
  choice.	
  	
  However,	
  if	
  such	
  
brokers	
  are	
  utilized,	
  Sierra	
  Wealth	
  Group	
  may	
  not	
  possess	
  access	
  to	
  certain	
  mutual	
  
funds	
  and	
  other	
  investments	
  that	
  are	
  generally	
  available	
  only	
  to	
  institutional	
  
investors	
  or	
  funds,	
  which	
  would	
  require	
  a	
  significantly	
  higher	
  minimum	
  initial	
  
investment,	
  and	
  commission	
  rates	
  paid	
  or	
  transaction	
  fees	
  paid	
  may	
  be	
  higher	
  than	
  
the	
  fees	
  negotiated	
  by	
  Sierra	
  Wealth	
  Group.	
  
	
  
While	
  as	
  a	
  fiduciary,	
  Sierra	
  Wealth	
  Group	
  endeavors	
  to	
  act	
  in	
  its	
  clients’	
  best	
  
interests,	
  and	
  the	
  desire	
  that	
  clients	
  maintain	
  much	
  of	
  their	
  assets	
  in	
  accounts	
  at	
  
Charles	
  Schwab	
  and	
  Company	
  may	
  be	
  based	
  in	
  part	
  on	
  the	
  benefit	
  of	
  the	
  availability	
  
of	
  products	
  and	
  services	
  (	
  previously	
  described)	
  at	
  no	
  cost	
  to	
  us,	
  or	
  at	
  reduced	
  costs,	
  
and	
  not	
  solely	
  on	
  the	
  nature,	
  cost,	
  or	
  quality	
  of	
  custody	
  and	
  brokerage	
  services	
  
provided	
  by	
  the	
  brokers,	
  and	
  this	
  may	
  create	
  a	
  potential	
  conflict	
  of	
  interest.	
  	
  Sierra	
  
Wealth	
  Groups’	
  clients	
  may,	
  therefore,	
  pay	
  higher	
  transaction	
  fees,	
  commissions	
  for	
  
individual	
  stock	
  and	
  ETF	
  trades,	
  and	
  principal	
  mark-­‐ups	
  and	
  mark-­‐downs	
  relating	
  
to	
  purchases	
  and	
  sales	
  on	
  a	
  principal,	
  as	
  opposed	
  to	
  an	
  agency,	
  basis,	
  than	
  those	
  
charged	
  by	
  other	
  discount	
  brokers.	
  	
  However,	
  Sierra	
  Wealth	
  Group	
  has	
  selected	
  
these	
  custodians	
  for	
  their	
  generally	
  low	
  fees	
  relative	
  to	
  other	
  large	
  custodians.	
  	
  Also,	
  
Sierra	
  Wealth	
  Group	
  prefers	
  to	
  recommend	
  custodians	
  who	
  possess	
  significant	
  size	
  
and	
  financial	
  resources	
  for	
  purposes	
  of	
  enhanced	
  safety	
  of	
  clients’	
  funds.	
  	
  For	
  all	
  of	
  
these	
  reasons,	
  the	
  lowest	
  cost	
  custodian	
  for	
  clients	
  may	
  not	
  be	
  recommended	
  to	
  
clients	
  by	
  Sierra	
  Wealth	
  Group.	
  
	
  
Soft	
  Dollars	
  
Sierra	
  Wealth	
  Group	
  DOES	
  NOT	
  receive	
  any	
  soft	
  dollars.	
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Non-­‐Aggregation	
  of	
  Client	
  Trades	
  
Sierra	
  Wealth	
  Group	
  has	
  chosen	
  not	
  to	
  aggregate	
  (combine)	
  the	
  trades	
  of	
  its	
  clients.	
  	
  
This	
  is	
  due	
  to	
  the	
  fact	
  that	
  all	
  trade	
  decisions	
  are	
  reviewed	
  for	
  near-­‐term	
  and	
  long-­‐
term	
  tax	
  efficiency,	
  which	
  requires	
  individual	
  analysis	
  of	
  most	
  trading	
  decisions.	
  	
  
This	
  individual	
  analysis	
  of	
  trades	
  does	
  not	
  lend	
  itself	
  to	
  computer	
  software	
  
programs,	
  which	
  could	
  aggregate	
  trades.	
  	
  Sierra	
  Wealth	
  Group	
  clients	
  do	
  not	
  receive	
  
the	
  benefits	
  of	
  reduced	
  transaction	
  fees	
  that	
  may	
  be	
  available	
  by	
  aggregating	
  trades.	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
	
  
_________________________________________________________________________________________________	
  
	
   	
   	
   	
   	
   	
   Sierra	
  Wealth	
  Group,	
  LLC	
   Page	
  33	
  
	
   	
   	
   	
   	
   Investment	
  Advisor	
  	
  	
  	
  	
  	
  #151292	
  
	
  



	
  
	
   	
   	
   FORM	
  ADV	
  PART	
  2A	
  (“FIRM	
  BROCHURE”)	
  
June	
  1,	
  2012	
   	
   FOR	
  SIERRA	
  WEALTH	
  GROUP,	
  LLC	
  
	
  
	
  
Item	
  13:	
  	
  Review	
  of	
  Accounts	
  
Periodic	
  Portfolio	
  Reviews	
  are	
  undertaken	
  by	
  advisors	
  of	
  Sierra	
  Wealth	
  Group	
  to	
  
ascertain	
  if	
  the	
  values	
  in	
  any	
  asset	
  class	
  have	
  strayed	
  beyond	
  their	
  target	
  minimums	
  
or	
  maximums,	
  and	
  for	
  purposes	
  of	
  meeting	
  clients’	
  cash	
  flow	
  needs.	
  	
  Even	
  if	
  one	
  or	
  
more	
  asset	
  classes	
  fall	
  outside	
  their	
  target	
  minimums	
  or	
  maximums,	
  the	
  advisor	
  
may	
  determine	
  not	
  to	
  rebalance	
  the	
  asset	
  class	
  for	
  various	
  reasons,	
  such	
  as	
  
avoidance	
  of	
  short-­‐term	
  capital	
  gains,	
  deferring	
  long-­‐term	
  capital	
  gains	
  realization,	
  
minimization	
  of	
  transaction	
  costs,	
  or	
  our	
  view	
  on	
  whether	
  the	
  asset	
  class	
  is	
  
undervalued	
  or	
  overvalued	
  relative	
  to	
  historic	
  norms	
  and	
  our	
  view	
  of	
  the	
  level	
  of	
  the	
  
macroeconomic	
  risks	
  to	
  which	
  the	
  asset	
  class	
  may	
  be	
  exposed.	
  	
  Such	
  in-­‐house	
  
portfolio	
  reviews	
  are	
  subject	
  to	
  additional	
  restrictions	
  set	
  forth	
  below.	
  	
  Clients	
  are	
  
only	
  contacted	
  in	
  the	
  event	
  that	
  rebalancing	
  actions	
  are	
  recommended.	
  
	
  
Additional	
  Portfolio	
  Reviews	
  are	
  undertaken	
  upon	
  request	
  by	
  the	
  client,	
  such	
  as	
  
when	
  special	
  cash	
  needs	
  arise	
  or	
  when	
  additional	
  cash	
  or	
  securities	
  are	
  added	
  to	
  the	
  
investment	
  portfolio.	
  	
  Sierra	
  Wealth	
  Group	
  will	
  respond	
  to	
  such	
  request	
  within	
  a	
  
reasonable	
  period	
  of	
  time.	
  
	
  
Other	
  conditions	
  that	
  may	
  trigger	
  a	
  review	
  are	
  changes	
  in	
  the	
  tax	
  laws,	
  new	
  
investment	
  information,	
  and	
  changes	
  in	
  a	
  client’s	
  own	
  situation.	
  	
  Sierra	
  Wealth	
  
Group	
  may	
  also	
  undertake	
  sales	
  and	
  purchases	
  during	
  this	
  time	
  to	
  effect	
  tax	
  loss	
  
harvesting	
  in	
  addition	
  to	
  rebalancing	
  actions.	
  
	
  
Account	
  reviewer	
  is	
  Jeffrey	
  B.	
  Goldman,	
  CFP	
  whom	
  considers	
  the	
  clients’	
  current	
  
security	
  positions	
  and	
  the	
  likelihood	
  that	
  the	
  performance	
  of	
  each	
  security	
  will	
  
contribute	
  to	
  the	
  investment	
  objectives	
  of	
  the	
  client.	
  
	
  
In	
  undertaking	
  rebalancing	
  actions,	
  Sierra	
  Wealth	
  Group	
  will	
  seek	
  to	
  rebalance	
  one	
  
or	
  more	
  asset	
  classes	
  closer	
  to	
  the	
  targets.	
  	
  Sierra	
  Wealth	
  Group	
  may	
  decline	
  to	
  
rebalance	
  a	
  specific	
  asset	
  class,	
  due	
  to	
  tax	
  concerns,	
  high	
  transaction	
  costs	
  relative	
  
to	
  the	
  trade	
  amount,	
  or	
  other	
  reasons.	
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Sierra	
  Wealth	
  Group	
  may	
  estimate	
  the	
  market	
  close	
  at	
  any	
  point	
  during	
  the	
  day	
  
during	
  which	
  trades	
  are	
  being	
  made	
  and	
  undertake	
  trades	
  on	
  that	
  basis.	
  	
  Since	
  the	
  
stock	
  market	
  is	
  very	
  volatile,	
  especially	
  in	
  the	
  last	
  hour	
  of	
  trading,	
  this	
  may	
  cause	
  us	
  
to	
  underestimate	
  or	
  overestimate	
  the	
  amount	
  needed	
  to	
  effect	
  a	
  rebalancing	
  action.	
  
	
  
Portfolio	
  Reports	
  Provided	
  to	
  Clients	
  
Quarterly	
  Reports	
  of	
  the	
  clients’	
  investment	
  portfolio	
  are	
  sent	
  from	
  Sierra	
  Wealth	
  
Group,	
  including	
  a	
  consolidated	
  inventory	
  of	
  the	
  investments	
  upon	
  which	
  advice	
  is	
  
provided	
  to	
  the	
  client.	
  	
  Such	
  reports	
  may	
  also	
  include	
  a	
  performance	
  report	
  of	
  the	
  
clients’	
  portfolio.	
  	
  In	
  addition,	
  in	
  January	
  or	
  February	
  of	
  each	
  calendar	
  year,	
  the	
  
client	
  may	
  be	
  provided	
  with	
  a	
  realized	
  gains	
  and	
  loss	
  report	
  for	
  any	
  taxable	
  accounts	
  
which	
  are	
  under	
  advisement	
  to	
  aid	
  the	
  clients’	
  CPA/accountant/tax	
  prepared	
  in	
  
income	
  tax	
  preparation.	
  
	
  
Clients	
  may	
  also	
  directly	
  access	
  account	
  information	
  at	
  Charles	
  Schwab	
  and	
  
Company,	
  each	
  and	
  every	
  business	
  day,	
  via	
  the	
  secure	
  web	
  sites	
  of	
  these	
  
institutions.	
  
	
  
Monthly	
  or	
  Quarterly	
  Statements	
  Directly	
  from	
  Account	
  Custodians	
  are	
  sent	
  to	
  the	
  
client	
  directly	
  from	
  the	
  corresponding	
  brokers,	
  banks,	
  mutual	
  funds,	
  partnership	
  
sponsors,	
  and/or	
  insurance	
  companies,	
  which	
  hold	
  the	
  clients’	
  investments.	
  	
  These	
  
statements	
  reflect	
  the	
  assets	
  in	
  the	
  custodian’s	
  custody,	
  together	
  with	
  confirmations	
  
of	
  each	
  transaction	
  executed	
  in	
  the	
  account(s).	
  	
  Most	
  custodians	
  allow	
  the	
  client	
  to	
  
elect	
  to	
  receive	
  these	
  statements	
  by	
  e-­‐mail	
  rather	
  than	
  U.S.	
  mail.	
  
	
  
Clients	
  are	
  strongly	
  encouraged	
  to	
  review	
  the	
  monthly	
  or	
  quarterly	
  
statements	
  they	
  receive	
  from	
  custodians.	
  	
  While	
  Sierra	
  Wealth	
  Group	
  hopes	
  that	
  
our	
  clients	
  trust	
  our	
  firm	
  and	
  advisors	
  and	
  Sierra	
  Wealth	
  Group	
  has	
  never	
  had	
  an	
  
instance	
  of	
  theft	
  of	
  client	
  funds,	
  Sierra	
  Wealth	
  Group	
  believes	
  it	
  is	
  nevertheless	
  
important	
  for	
  clients	
  to	
  verify	
  their	
  investment	
  holdings.	
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Item	
  14:	
  	
  Client	
  Referrals	
  and	
  Other	
  Compensation	
  
	
  
	
  
Sierra	
  Wealth	
  Group	
  does	
  not	
  provide	
  or	
  accept	
  compensation	
  from	
  any	
  person	
  for	
  
client	
  referrals.	
  Referrals	
  to	
  other	
  professionals	
  may	
  be	
  undertaken	
  where	
  
appropriate	
  to	
  meet	
  the	
  clients’	
  needs.	
  	
  These	
  situations	
  include:	
  
	
  

• Referrals	
  to	
  attorneys	
  for	
  legal	
  advice	
  and	
  document	
  preparation	
  may	
  be	
  
undertaken	
  for	
  preparation	
  of	
  any	
  recommended	
  estate	
  planning	
  documents,	
  
the	
  implementation	
  of	
  various	
  strategies	
  relating	
  to	
  asset	
  protection	
  
planning,	
  legal	
  document	
  preparation	
  relating	
  to	
  transaction	
  involving	
  
closely	
  held	
  businesses	
  and/or	
  professional	
  firms,	
  and	
  other	
  similar	
  services.	
  	
  
Sierra	
  Wealth	
  Group	
  is	
  not	
  a	
  law	
  firm	
  and	
  does	
  not	
  provide	
  legal	
  services.	
  

• Referral	
  to	
  LifePlanningAdvisors,	
  LLC	
  for	
  risk	
  analysis,	
  review	
  and	
  purchase	
  
of	
  insurance	
  products.	
  	
  While	
  Sierra	
  Wealth	
  Group	
  may	
  assist	
  
LifePlanningAdvisors,	
  LLC	
  by	
  providing	
  information	
  for	
  purposes	
  of	
  
implementing	
  various	
  insurance	
  strategies,	
  LifePlanningAdvisors,	
  LLC	
  will	
  
provide	
  these	
  services	
  directly	
  to	
  the	
  client.	
  	
  Sierra	
  Wealth	
  Groups	
  advisors	
  
are	
  licensed	
  insurance	
  agents.	
  

	
  
	
  
Item	
  15:	
  Custody	
  
	
  
It	
  is	
  our	
  policy	
  to	
  not	
  accept	
  custody	
  of	
  clients’	
  securities.	
  	
  In	
  other	
  words,	
  Sierra	
  
Wealth	
  Group	
  is	
  not	
  granted	
  access	
  to	
  our	
  clients’	
  accounts,	
  which	
  would	
  enable	
  us	
  
to	
  withdraw	
  or	
  transfer	
  or	
  otherwise	
  move	
  funds	
  or	
  cash	
  from	
  any	
  client	
  account	
  to	
  
our	
  accounts	
  or	
  the	
  account	
  of	
  any	
  third	
  party	
  (other	
  than	
  for	
  purposes	
  of	
  fee	
  
deductions,	
  as	
  explained	
  below).	
  	
  This	
  is	
  for	
  the	
  safety	
  of	
  our	
  clients’	
  assets.	
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However,	
  with	
  client	
  consent,	
  Sierra	
  Wealth	
  Group	
  may	
  be	
  provided	
  with	
  the	
  
authority	
  to	
  seek	
  deduction	
  of	
  Sierra	
  Wealth	
  Groups’	
  fees	
  from	
  clients’	
  accounts;	
  this	
  
process	
  generally	
  is	
  more	
  efficient	
  for	
  both	
  the	
  client	
  and	
  the	
  investment	
  advisor,	
  
and	
  there	
  may	
  be	
  tax	
  benefits	
  fort	
  the	
  client	
  to	
  this	
  method	
  when	
  fees	
  can	
  be	
  paid	
  
form	
  certain	
  tax-­‐deferred	
  accounts	
  of	
  clients.	
  
	
  
All	
  our	
  clients	
  receive	
  account	
  statements	
  directly	
  from	
  qualified	
  custodians,	
  such	
  as	
  
a	
  bank	
  or	
  broker-­‐dealer	
  that	
  maintains	
  those	
  assets.	
  	
  Clients	
  should	
  carefully	
  review	
  
these	
  account	
  statements,	
  and	
  compare	
  them	
  to	
  the	
  quarterly	
  or	
  other	
  reports	
  
Sierra	
  Wealth	
  Group	
  makes	
  available.	
  	
  Sierra	
  Wealth	
  Group	
  urges	
  all	
  of	
  our	
  clients	
  to	
  
review	
  statements	
  from	
  the	
  custodians	
  in	
  order	
  to	
  ensure	
  that	
  all	
  account	
  
transactions,	
  including	
  deductions	
  to	
  pay	
  advisory	
  fees	
  remain	
  proper,	
  and	
  to	
  
contact	
  us	
  with	
  any	
  questions.	
  
	
  
	
  
	
  
Item	
  16:	
  	
  Investment	
  Discretion	
  
	
  
	
  
Sierra	
  Wealth	
  Group	
  accepts	
  limited	
  forms	
  of	
  discretion	
  over	
  clients’	
  accounts,	
  as	
  
follows,	
  with	
  the	
  consent	
  of	
  the	
  client.	
  	
  Each	
  client’s	
  grant	
  of	
  discretion	
  is	
  evidenced	
  
in	
  the	
  client	
  services	
  agreement	
  (or	
  addendums	
  thereto)	
  signed	
  by	
  the	
  client,	
  and	
  is	
  
further	
  evidenced	
  to	
  the	
  custodians	
  through	
  a	
  limited	
  power	
  of	
  attorney	
  contained	
  
in	
  the	
  account	
  establishment	
  form	
  signed	
  by	
  the	
  client	
  or	
  a	
  separate	
  limited	
  power	
  
of	
  attorney	
  document	
  signed	
  by	
  the	
  client.	
  	
  Nearly	
  all	
  clients	
  appoint	
  Sierra	
  Wealth	
  
Group	
  as	
  the	
  clients’	
  agent	
  and	
  attorney-­‐in-­‐fact	
  with	
  respect	
  to	
  undertaking	
  trades	
  
in	
  client	
  accounts;	
  Sierra	
  Wealth	
  Groups’	
  ability	
  to	
  enter	
  trades	
  electronically	
  for	
  
clients	
  often	
  provides	
  reduced	
  transaction	
  fees	
  and	
  other	
  benefits	
  to	
  the	
  client.	
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Please	
  note	
  that	
  Sierra	
  Wealth	
  Group	
  prefers	
  to	
  contact	
  clients	
  in	
  advance	
  of	
  trades,	
  
but	
  the	
  limited	
  form	
  of	
  discretion	
  set	
  forth	
  below	
  is	
  believed	
  by	
  us	
  to	
  better	
  enable	
  
our	
  firm	
  to	
  serve	
  our	
  clients.	
  	
  Moreover,	
  Sierra	
  Wealth	
  Group	
  seeks	
  to	
  undertake	
  a	
  
minimal	
  amount	
  of	
  trading	
  in	
  client	
  accounts,	
  in	
  order	
  to	
  keep	
  transaction	
  fees,	
  
other	
  expenses,	
  and	
  tax	
  consequences	
  associated	
  with	
  trading	
  to	
  minimal	
  levels.	
  
	
  
Limited	
  discretion	
  to	
  rebalance	
  in	
  accordance	
  with	
  investment	
  policy	
  –	
  for	
  some	
  client	
  
accounts.	
  	
  With	
  client	
  consent,	
  Sierra	
  Wealth	
  Group	
  will	
  accept	
  from	
  clients’	
  
discretion	
  to	
  deploy	
  cash	
  additions	
  (or	
  cash	
  arising	
  from	
  the	
  redemption	
  of	
  maturity	
  
of	
  securities)	
  in	
  clients’	
  portfolio	
  in	
  accordance	
  with	
  the	
  clients’	
  investment	
  policy	
  
statement.	
  	
  In	
  addition,	
  Sierra	
  Wealth	
  Group	
  will	
  accept	
  from	
  such	
  clients	
  the	
  
discretion	
  to	
  rebalance	
  the	
  clients’	
  portfolio	
  back	
  closer	
  to	
  its	
  desired	
  targets.	
  	
  
Clients	
  typically	
  grant	
  such	
  authority	
  to	
  Sierra	
  Wealth	
  Group	
  for	
  rebalancing	
  
purposes	
  when	
  the	
  clients’	
  business	
  affairs	
  or	
  travels	
  are	
  such	
  that	
  the	
  client	
  is	
  likely	
  
to	
  be	
  unavailable	
  to	
  Sierra	
  Wealth	
  Group	
  to	
  confer,	
  prior	
  to	
  entering	
  any	
  
recommended	
  trade(s).	
  
	
  
	
  
Item	
  17:	
  	
  Voting	
  Client	
  Securities	
  
	
  
As	
  a	
  matter	
  of	
  firm	
  policy	
  and	
  practice,	
  Sierra	
  Wealth	
  Group	
  does	
  not	
  accept	
  
authority	
  to	
  vote	
  proxies	
  on	
  behalf	
  of	
  clients.	
  	
  Clients	
  retain	
  the	
  responsibility	
  for	
  
receiving	
  and	
  voting	
  proxies	
  for	
  any	
  and	
  all	
  securities	
  maintained	
  in	
  client	
  
portfolios.	
  	
  Generally,	
  clients	
  will	
  receive	
  their	
  proxies	
  or	
  other	
  solicitations	
  directly	
  
from	
  the	
  custodian	
  or	
  transfer	
  agent.	
  	
  However,	
  clients	
  may	
  call	
  or	
  e-­‐mail	
  their	
  
advisor	
  with	
  questions	
  regarding	
  a	
  particular	
  proxy	
  or	
  other	
  solicitation,	
  and	
  Sierra	
  
Wealth	
  Group	
  may	
  provide	
  advice	
  to	
  clients	
  regarding	
  clients’	
  voting	
  of	
  proxies	
  or	
  
such	
  solicitations,	
  upon	
  request	
  of	
  a	
  client	
  or	
  clients	
  or	
  in	
  unusual	
  circumstances.	
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Item	
  18:	
  	
  Financial	
  Information	
  
	
  
	
  
Sierra	
  Wealth	
  Group	
  accepts	
  limited	
  forms	
  of	
  discretion	
  over	
  clients’	
  accounts,	
  as	
  
described	
  in	
  Item	
  16	
  of	
  this	
  Brochure.	
  	
  Due	
  to	
  this	
  acceptance,	
  Sierra	
  Wealth	
  Group	
  
is	
  required	
  to	
  disclose	
  any	
  financial	
  condition	
  that	
  is	
  reasonable	
  likely	
  to	
  impair	
  its	
  
ability	
  to	
  meet	
  contractual	
  commitments	
  to	
  clients.	
  	
  Sierra	
  Wealth	
  Group	
  currently	
  
possesses	
  no	
  such	
  financial	
  condition.	
  	
  Sierra	
  Wealth	
  Group	
  has	
  never	
  been	
  the	
  
subject	
  of	
  a	
  bankruptcy	
  proceeding.	
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Item	
  19:	
  	
  Requirements	
  for	
  State	
  –Registered	
  Advisors	
  
	
  
	
  
Employee	
  Information	
  
Please	
  refer	
  to	
  the	
  Brochure	
  Supplement	
  on	
  page	
  41.	
  
	
  
Business	
  Continuity	
  Plan	
  
Sierra	
  Wealth	
  Group	
  has	
  a	
  Business	
  Continuity	
  Plan	
  in	
  place	
  (outlined	
  in	
  the	
  firm’s	
  
compliance	
  manual)	
  that	
  provides	
  steps	
  to	
  mitigate	
  and	
  recover	
  from	
  the	
  loss	
  of	
  
office	
  space,	
  communications,	
  services	
  or	
  key	
  people.	
  
	
  
Disasters	
  
The	
  Business	
  Continuity	
  Plan	
  covers	
  natural	
  disasters	
  such	
  as	
  snow	
  storms,	
  
hurricanes,	
  tornadoes,	
  and	
  flooding.	
  	
  The	
  Plan	
  covers	
  man-­‐made	
  disasters	
  such	
  as	
  
loss	
  of	
  electrical	
  power,	
  loss	
  of	
  water	
  pressure,	
  fire,	
  bomb	
  threat,	
  nuclear	
  
emergency,	
  chemical	
  event,	
  biological	
  event,	
  telephone	
  line	
  outage	
  Internet	
  outage,	
  
railway	
  accident	
  and	
  aircraft	
  accident.	
  	
  Electronic	
  files	
  are	
  backed	
  up	
  daily	
  and	
  
archived	
  offsite.	
  
	
  
Alternate	
  Offices	
  
Alternate	
  offices	
  are	
  identified	
  to	
  support	
  ongoing	
  operations	
  in	
  the	
  event	
  the	
  main	
  
office	
  is	
  unavailable.	
  	
  It	
  is	
  our	
  intention	
  to	
  contact	
  all	
  clients	
  within	
  five	
  days	
  of	
  a	
  
disaster	
  that	
  dictates	
  moving	
  our	
  office	
  to	
  an	
  alternate	
  location.	
  
	
  
Information	
  Security	
  
Sierra	
  Wealth	
  Group	
  maintains	
  an	
  information	
  security	
  program	
  to	
  reduce	
  the	
  risk	
  
that	
  personal	
  and	
  confidential	
  information	
  may	
  be	
  breached.	
  	
  Sierra	
  Wealth	
  Group	
  
employs	
  a	
  firewall	
  barrier	
  and	
  authentication	
  procedures	
  in	
  our	
  computer	
  
environment.	
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Privacy	
  Notice	
  
Sierra	
  Wealth	
  Group	
  is	
  committed	
  to	
  maintaining	
  the	
  confidentiality,	
  integrity	
  and	
  
security	
  of	
  the	
  personal	
  information	
  that	
  is	
  entrusted	
  to	
  us.	
  	
  Sierra	
  Wealth	
  Group	
  
will	
  provide	
  a	
  complete	
  copy	
  of	
  our	
  Code	
  of	
  Ethics	
  to	
  any	
  client	
  or	
  prospective	
  client	
  
upon	
  request.	
  
	
  
Document	
  Retention	
  
Sierra	
  Wealth	
  Group	
  will	
  maintain	
  all	
  client	
  documentation	
  for	
  the	
  required	
  period	
  
that	
  records	
  are	
  required	
  to	
  be	
  maintained	
  by	
  federal	
  and	
  state	
  authorities.	
  	
  After	
  
that	
  time,	
  information	
  may	
  be	
  destroyed.	
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Brochure	
  Supplement	
  –	
  January	
  1,	
  2012	
  
	
  
	
  
This	
  brochure	
  supplement	
  provides	
  information	
  about	
  Jeffrey	
  B.	
  Goldman	
  that	
  
supplements	
  the	
  Sierra	
  Wealth	
  Group	
  Firm	
  Brochure.	
  
	
  
Additional	
  information	
  about	
  Jeffrey	
  B.	
  Goldman	
  is	
  available	
  on	
  the	
  SEC’s	
  
website	
  at	
  www.adviserinfo.sec.gov.	
  
	
  

	
  
	
  
	
  

Jeffrey	
  B.	
  Goldman,	
  CFP	
  
Managing	
  Member	
  and	
  Chief	
  Compliance	
  Officer	
  

Sierra	
  Wealth	
  Group,	
  LLC	
  
11925	
  Wilshire	
  Blvd.,	
  Suite	
  300	
  

Los	
  Angeles,	
  CA	
  90025	
  
Phone:	
  	
  760-­‐918-­‐0304	
  

CRD#	
  
	
  
	
  

Educational	
  Background	
  and	
  Business	
  Experience	
  
Jeffrey	
  B.	
  Goldman,	
  born	
  in	
  1962,	
  graduated	
  with	
  a	
  Bachelor	
  of	
  Arts	
  degree	
  in	
  
Finance	
  from	
  Cal	
  State	
  Fullerton	
  in	
  1990.	
  	
  Jeff	
  attained	
  the	
  Certified	
  Financial	
  
Planner	
  (CFP)	
  designation	
  in	
  1991	
  from	
  the	
  College	
  for	
  Financial	
  Planning,	
  Denver	
  
Colorado.	
  	
  	
  
	
  
Jeff	
  is	
  a	
  Managing	
  Member	
  and	
  Chief	
  Compliance	
  Officer	
  (CCO)	
  for	
  Sierra	
  Wealth	
  
Group,	
  LLC,	
  serving	
  in	
  such	
  capacity	
  from	
  2009	
  to	
  the	
  present.	
  	
  From	
  1991	
  to	
  the	
  
present,	
  Jeff	
  has	
  also	
  owned	
  and	
  operated	
  LifePlanningAdvisors,	
  LLC,	
  a	
  full-­‐service	
  
life,	
  health,	
  disability,	
  and	
  long-­‐term	
  care	
  insurance	
  brokerage	
  with	
  his	
  wife,	
  
Annette.	
  	
  Jeff	
  has	
  over	
  20	
  years	
  of	
  experience	
  in	
  investing	
  and	
  financial	
  planning,	
  
including	
  running	
  multiple	
  branch	
  offices	
  for	
  an	
  independent	
  securities	
  firm	
  (1993-­‐
2001)	
  and	
  his	
  own	
  financial	
  planning	
  firm	
  (2001-­‐2009).	
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Disciplinary	
  Information	
  
Jeffrey	
  B.	
  Goldman	
  possesses	
  no	
  disciplinary	
  history	
  required	
  to	
  be	
  disclosed	
  by	
  the	
  
U.S.	
  Securities	
  and	
  Exchange	
  Commission	
  or	
  the	
  California	
  Department	
  of	
  
Corporations.	
  
	
  
Other	
  Business	
  Activities	
  
Jeffrey	
  B.	
  Goldman	
  is	
  a	
  shareholder	
  and	
  employee	
  of	
  LifePlanningAdvisors,	
  LLC,	
  a	
  
full-­‐service	
  life,	
  health,	
  disability	
  and	
  long-­‐term	
  care	
  insurance	
  brokerage	
  located	
  in	
  
the	
  same	
  offices	
  of	
  Sierra	
  Wealth	
  Group,	
  LLC.	
  	
  Approximately	
  40%	
  of	
  Jeffs’	
  
compensation	
  and	
  time	
  is	
  devoted	
  to	
  the	
  services	
  of	
  LifePlanningAdvisors,	
  LLC.	
  
	
  
Jeffrey	
  B	
  Goldman	
  of	
  Sierra	
  Wealth	
  Group	
  is	
  separately	
  registered	
  as	
  an	
  investment	
  
adviser	
  representative	
  and	
  registered	
  representative	
  of	
  PKS	
  Investments,	
  Inc.	
  
(hereinafter,	
  “PKS”),	
  a	
  firm,	
  which	
  is	
  registered	
  as	
  both	
  an	
  investment	
  adviser	
  and	
  a	
  
broker	
  dealer.	
  	
  About	
  10%	
  of	
  Jeff’s	
  compensation	
  and	
  time	
  is	
  devoted	
  to	
  the	
  services	
  
of	
  PKS	
  Investments,	
  Inc.	
  
	
  
Jeff	
  is	
  also	
  a	
  member	
  of	
  the	
  Financial	
  Planning	
  Association	
  (FPA).	
  
	
  
Supervision	
  
Jeffrey	
  B.	
  Goldman	
  shares	
  oversight	
  and	
  supervisory	
  responsibility	
  with	
  Todd	
  A.	
  
Tessler,	
  co-­‐managing	
  partner	
  of	
  Sierra	
  Wealth	
  Group,	
  LLC.	
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Education	
  and	
  Business	
  Standards	
  
Sierra	
  Wealth	
  Groups’	
  employees	
  who	
  render	
  investment	
  advice	
  or	
  financial	
  
planning	
  services	
  to	
  clients	
  must	
  have	
  a	
  college	
  degree,	
  relevant	
  financial	
  and	
  
investment	
  advisory	
  experience	
  and	
  be	
  a	
  Certified	
  Financial	
  Planner	
  practitioner	
  in	
  
good	
  standing	
  with	
  their	
  respective	
  Board	
  of	
  Standards	
  or	
  enrolled	
  in	
  a	
  curriculum	
  
designed	
  to	
  achieve	
  such	
  professional	
  designation.	
  
	
  
	
  
Professional	
  Certifications	
  
	
  
Certified	
  Financial	
  Planner	
  (CFP)	
  
The	
  CERTIFIED	
  FINANCIAL	
  PLANNER,	
  CFP	
  and	
  federally	
  registered	
  CFP	
  (with	
  flame	
  
design)	
  marks	
  (collectively,	
  the	
  “CFP	
  marks”)	
  are	
  professional	
  certification	
  marks	
  
granted	
  in	
  the	
  United	
  States	
  by	
  Certified	
  Financial	
  Planner	
  Board	
  of	
  Standards,	
  Inc.	
  
(“CFP	
  Board”).	
  
	
  
The	
  CFP	
  certification	
  is	
  a	
  voluntary	
  certification;	
  no	
  federal	
  or	
  state	
  law	
  or	
  
regulation	
  requires	
  financial	
  planners	
  to	
  hold	
  CFP	
  certification.	
  	
  It	
  is	
  recognized	
  in	
  
the	
  United	
  States	
  and	
  a	
  number	
  of	
  other	
  countries	
  for	
  its	
  (1)	
  high	
  standard	
  of	
  
professional	
  education;	
  (2)	
  stringent	
  code	
  of	
  conduct	
  and	
  standards	
  of	
  practice;	
  and	
  
(#)	
  ethical	
  requirements	
  that	
  govern	
  professional	
  engagements	
  with	
  clients.	
  	
  
Currently,	
  more	
  than	
  62,000	
  individuals	
  have	
  obtained	
  CFP	
  certification	
  in	
  the	
  
United	
  States.	
  
	
  
To	
  attain	
  the	
  right	
  to	
  use	
  the	
  CFP	
  marks,	
  an	
  individual	
  must	
  satisfactorily	
  fulfill	
  the	
  
following	
  requirements;	
  
	
  

• Education	
  –	
  Complete	
  an	
  advanced	
  college-­‐level	
  course	
  of	
  study	
  addressing	
  
the	
  financial	
  planning	
  subject	
  areas	
  that	
  CFP	
  Board’s	
  studies	
  have	
  
determined	
  as	
  necessary	
  for	
  the	
  competent	
  and	
  professional	
  delivery	
  of	
  
financial	
  planning	
  services,	
  and	
  attain	
  a	
  Bachelor’s	
  Degree	
  from	
  a	
  regionally	
  
accredited	
  United	
  States	
  college	
  or	
  university	
  (or	
  its	
  equivalent	
  from	
  a	
  
foreign	
  university).	
  	
  CFP	
  Board’s	
  financial	
  planning	
  subject	
  areas	
  include	
  
planning	
  and	
  risk	
  management,	
  employee	
  benefits	
  planning,	
  investment	
  
planning,	
  income	
  tax	
  planning,	
  retirement	
  planning	
  and	
  estate	
  planning;	
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• Examination	
  –	
  Pass	
  the	
  comprehensive	
  CFP	
  Certification	
  Examination.	
  	
  The	
  
examination,	
  administered	
  in	
  10	
  hours	
  over	
  a	
  two-­‐day	
  period,	
  includes	
  case	
  
studies	
  and	
  client	
  scenarios	
  designed	
  to	
  test	
  one’s	
  ability	
  to	
  correctly	
  
diagnose	
  financial	
  planning	
  issues	
  and	
  apply	
  one’s	
  knowledge	
  of	
  financial	
  
planning	
  to	
  real	
  world	
  circumstances;	
  

	
  
• Experience	
  –	
  Complete	
  at	
  least	
  three	
  years	
  of	
  full-­‐time	
  financial	
  planning-­‐

related	
  experience	
  (or	
  the	
  equivalent,	
  measured	
  as	
  2,000	
  hours	
  per	
  year);	
  
and	
  

	
  
• Ethics	
  –	
  Agree	
  to	
  be	
  bound	
  by	
  the	
  CFP	
  Board’s	
  Standards	
  of	
  Professional	
  

Conduct,	
  a	
  set	
  of	
  documents	
  outlining	
  the	
  ethical	
  and	
  practice	
  standards	
  for	
  
CFP	
  professionals.	
  

	
  
Individuals	
  who	
  become	
  certified	
  must	
  complete	
  the	
  following	
  ongoing	
  education	
  
and	
  ethics	
  requirements	
  in	
  order	
  to	
  maintain	
  the	
  right	
  to	
  continue	
  to	
  use	
  the	
  CFP	
  
marks:	
  
	
  

• Continuing	
  Education	
  –	
  Complete	
  30	
  hours	
  of	
  continuing	
  education	
  hours	
  
every	
  two	
  years,	
  including	
  two	
  hours	
  on	
  the	
  Code	
  of	
  Ethics	
  and	
  other	
  parts	
  of	
  
the	
  Standards	
  of	
  Professional	
  Conduct,	
  to	
  maintain	
  competence	
  and	
  keep	
  
up	
  with	
  developments	
  in	
  the	
  financial	
  planning	
  field;	
  and	
  	
  

	
  
• Ethics	
  –	
  Renew	
  an	
  agreement	
  to	
  be	
  bound	
  by	
  the	
  Standards	
  of	
  Professional	
  

Conduct.	
  	
  The	
  Standards	
  prominently	
  require	
  that	
  CFP	
  professionals	
  provide	
  
financial	
  planning	
  services	
  at	
  a	
  fiduciary	
  standard	
  of	
  care.	
  	
  This	
  means	
  CFP	
  
professionals	
  must	
  provide	
  financial	
  planning	
  services	
  in	
  the	
  best	
  interests	
  of	
  
their	
  clients.	
  

	
  
CFP	
  professionals	
  who	
  fail	
  to	
  comply	
  with	
  the	
  above	
  standards	
  and	
  requirements	
  
may	
  be	
  subject	
  to	
  CFP	
  Board’s	
  enforcement	
  process,	
  which	
  could	
  result	
  in	
  
suspension	
  or	
  permanent	
  revocation	
  of	
  their	
  CFP	
  certification.	
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