Item 1-Cover Page

Registered Investment Advisor
Disclosure Brochure

Form ADV Part 2A
March 16, 2012

This brochure provides information about the qualifications and business practices of Sanctuary Wealth
Management, LLC. If you have any questions about the contents of this brochure or to request a brochure,
please contact us at 208-233-0080 and/or info@sanctuarywealth.net. The information in this brochure has
not been approved or verified by the United States Securities and Exchange Commission or by any state
securities authority.

Sanctuary Wealth Management is a registered investment advisor. Registration of an Investment Advisor
does not imply any level of skill or training. The oral and written communications of an Adviser provide
you with information about which you determine to hire or retain and Adviser.

Additional information about Sanctuary Wealth Management is also available on the SEC’s website at
www.adviserinfo.sec.gov. You can search this site by a unique identifying number, known as a CRD
number. The CRD number for Sanctuary Wealth Management is 148779.

Sanctuary Wealth Management
275 South 5™ Ave Suite 151
Pocatello, Idaho 83204
208-233-0080
www.sanctuarywealth.net




Item 2-Material Changes

Material Changes: On July 28, 2010, the United States Securities and Exchange Commission
(“SEC”) published “Amendments to Form ADV” under the Investment Advisers Act of 1940
(“Advisers Act”) which amends the disclosure document that we provide to clients as required by
SEC Rules. This Brochure dated March 16", 2012 is a new document prepared according to the
new requirements. As such, this Document is materially different in structure and requires certain
new information that our previous brochure did not require.

In the future, this Iltem will discuss only specific material changes that are made to the Brochure
and provide clients with a summary of such changes. We will also reference the date of the last
annual update of our brochure.

In the past we have offered or delivered information about our qualifications and business
practices to clients on at least an annual basis. Pursuant to new SEC Rules, we will ensure that
you receive a summary of any material changes to this and subsequent Brochures within 120
days of the close of our business’ fiscal year. We may further provide other ongoing disclosure
information about material changes as necessatry.

We will also provide you with a new Brochure as necessary based on changes or new
information, at any time, without charge.

To request a Brochure, you may contact Brett Robison, Chief Compliance Officer at 208-233-
0080 or email your request to brett@sanctuarywealth.net.

Additional information about Sanctuary Wealth Management is also available on the SEC’s web
site www.adviserinfo.sec.gov. The SEC’s web site also provides information about any persons
affiliated with Sanctuary Wealth Management who are registered, or are required to be
registered, as investment adviser representatives of Sanctuary Wealth Management.
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Item 4- Advisory Business

Sanctuary Wealth Management LLC (SWM) offers a combination of the following advisory
services, where appropriate, to individuals, pension and profit sharing plans, trusts, estates or
charitable organizations and corporations or other business entities. SWM initially registered as a
Registered Investment Advisory firm with the SEC on October 27, 2008.

LIFE STYLE WEALTH MANAGEMENT SERVICES:

SWM's Life Style Wealth Management Services are structured to offer a combination of the firm's
Portfolio Management Services and comprehensive consulting services for a single asset-based
fee. Through its Life Style Wealth Management Services, SWM strives to provide client specific
solutions and relationship management designed to facilitate the client’s financial goals. In
addition to the Portfolio Management Services provided, as separately described below, Life
Style Wealth Management Services will include consultation services to define the client’s goals
and design a long range plan to maximize the probability of achieving those goals. SWM will work
with the client's third-party professionals to coordinate the implementation of solutions.

PORTFOLIO MANAGEMENT SERVICES:

SWM manages investment advisory accounts using model asset allocation portfolios. Each
model portfolio is designed to meet a particular investment goal. SWM will manage these
advisory accounts on a non-discretionary basis only. Account supervision is guided by the stated
objectives of the client (i.e., maximum capital appreciation, growth, income, or growth and
income). Through personal discussions with the client in which the client’s goals and objectives
are established, SWM will determine which model portfolio is most suited to the client's
circumstances. Once the appropriate portfolio has been determined, the portfolio will be managed
based on the portfolio's goal. Clients, nevertheless, will have the opportunity to place reasonable
restrictions on the types of investments to be held in the portfolio. SWM will assist the client in
understanding and evaluating the potential impact of these restrictions on the client’s portfolio.
Clients will retain individual ownership of all securities. SWM primarily recommends portfolios
consisting of mutual funds offered by Dimensional Fund Advisors (DFA), but may also include
some individual equity securities, exchange traded funds, options or other investment products,
as appropriate. DFA sponsored mutual funds follow a passive asset class investment philosophy
with low holdings turnover. Consequently, the DFA fund fees are generally lower than fees and
expenses charged by other types of funds. Portfolio weighting among funds and market sectors is
determined primarily by the investment goal of the model and overall management style selected
by the client. In order to ensure that SWM's initial determination of an appropriate portfolio
continues to be suitable and that the client's account continues to be managed in a manner fitting
the client's financial circumstances, SWM will maintain client suitability information in the client's
file. SWM will monitor Portfolio Management Services accounts at least quarterly and will
rebalance these accounts as needed. If SWM believes that a particular investment is performing
inadequately, or if SWM believes that a different investment is more suitable for the portfolio's
goal, then SWM will contact the client to recommend a different investment and reinvest the
client’s assets with client consent.




Pension Consulting Services:

SWM also offers Pension Consulting Services which bundles several advisory services provided
separately or in combination. While the primary clients for these services will be pension, profit
sharing and 401 (k) plans, SWM will also offer these services, where appropriate, to individuals
and trusts, estates and charitable organizations. Pension Consulting Services are comprised of
four distinct services. Clients may choose to use any or all of these services.

Investment Policy Statement Preparation (hereinafter referred to as "IPS"): SWM will meet with
the client (in person or over the telephone) to determine the client's investment needs and goals.
SWM will then prepare a written IPS stating those needs and goals and encompassing a policy
under which these goals are to be achieved. The IPS will also list the criteria for selection of
investment vehicles and the procedures and timing interval for monitoring of investment
performance. Asset allocation may be changed upon signed client authorization and will then
become an amendment of the original IPS

Selection of Investment Vehicles:

SWM will review various investments, consisting of mutual funds, exchange traded funds, stocks
and other types of securities (both index and managed) to determine which of these investments
are appropriate to implement the client's IPS. The number of investments to be recommended wiill
be determined by the client, based on the Investment Policy Statement.

Monitoring of Investment Performance:

Client investments will be monitored continuously based on the procedures and timing intervals
delineated in the Investment Policy Statement. Although SWM will not have discretion in any way
in the purchase or sale of these investments, SWM will supervise the client's portfolio and will
make recommendations to the client as market factors and the client's needs dictate.

Employee Communications:

For pension, profit sharing and 401(k) plan clients wherein there are individual accounts with
participants exercising control over assets in their own account ("self-directed plans"), SWM also
provides educational support and investment workshops designed for the Plan participants. The
nature of the topics to be covered will be determined by SWM and the client under the guidelines
established in ERISA Section 404(c). The educational support and investment workshops may
also provide Plan participants with individualized, tailored investment advice or individualized,
tailored asset allocation recommendations for which there will not be an additional fee charged to
either the plan or the participant.

OWNERSHIP:

The following are shareholders owning 25% or more in Sanctuary Wealth Management LLC:
e Washington Financial LLC, Brett Robison
e Pintail Management LLC, G. Clay Esplin
e Longview Wealth Management, Timothy Forhan

ASSETS UNDER MANAGEMENT:

As of March 16, 2012, SWM assets under management total $51,734,000. These assets
comprise only those investments held as brokerage account monies custodied at Charles
Schwab or TD Ameritrade. All brokerage accounts are managed on a non-discretionary basis.



Item 5- Fees and Compensation

SWM is compensated for its services by charging an asset management fee. Clients will be
invoiced or their account directly debited, as authorized, in arrears at the beginning of each
calendar quarter based upon the value (market value or fair market value in the absence of
market value), of the client's account at the end of the previous quarter. As authorized in writing,
SWM may directly debit its fees from any managed account maintained at a qualified custodian
provided the client receives at least quarterly statements from the custodian reflecting all debits
from the account. Management fees for any household managed account may also be paid by
any other household managed account. The following is the fee schedule for client accounts;
please refer also to conditions for managing an account below.

Value of All Managed Accounts with Firm Per Quarter Annualized
First $500,000%+* 0.3750% 1.50%
Next $500,000 ($500,001 to $1,000,000)*** 0.3125% 1.25%
Next $1 million (1,000,001 to $2,000,000)*** 0.2500% 1.00%
Next $3 million ($2,000,001 to $5,000,000)*** 0.1875% 0.75%
Amounts over $5 million*** 0.1250% 0.50%

***For all accounts trading options this fee will increase .5% Annualized for each category.

Other Fees and Expenses:

All fees paid to SWM for investment advisory services are separate and distinct from the fees and
expenses charged by mutual funds to their shareholders. These fees and expenses are
described in each fund's prospectus. These fees will generally include a management fee, other
fund expenses, and a possible distribution fee. If the fund also imposes sales charges, a client
may pay an initial or deferred sales charge. A client could invest in a mutual fund directly, without
the services of SWM. In that case, the client would not receive the services provided by SWM
which are designed, among other things, to assist the client in determining which mutual fund or
funds are most appropriate to each client's financial condition and objectives. Accordingly, the
client should review both the fees charged by the funds and the fees charged by SWM to fully
understand the total amount of fees to be paid by the client and to thereby evaluate the advisory
services being provided. In addition to SWM'’s advisory fees, clients are also responsible for the
fees and expenses charged by custodians and imposed by broker dealers. Such fees may
include, but are not limited to, any transaction charges, fees for duplicate statements and
transaction confirmations, and fees for electronic data feeds and reports. See also page 2
“Portfolio Management Services”



Item 6- Performance-Based Fees and Side-By-Side Management

Sanctuary Wealth Management does not charge any performance-based fees (fees based on a
share of gains or appreciation of a clients assets).

Item 7- Types of Clients

Sanctuary Wealth Management (SWM) offers a combination of the following advisory services,
where appropriate, to individuals, pension and profit sharing plans, trusts, estates or charitable
organizations and corporations or other business entities.

CONDITIONS FOR MANAGING AN ACCOUNT

LIFE STYLE WEALTH MANAGEMENT SERVICES

SWM generally requires a minimum account size of $1,000,000 or a minimum annual fee of
$10,000 for this service. SWM may group certain related client accounts for the purposes of
achieving the minimum account size and for determining the annualized fee. Certain exceptions
to the minimum account size and/or minimum fee may be made at SWM's sole discretion.

PORTFOLIO MANAGEMENT SERVICES:

SWM generally requires a minimum of $50,000 of assets under management for this service.
SWM may group certain related client accounts for the purposes of achieving the minimum
account size and for determining the annualized fee. Certain exceptions to the minimum account
size and/or minimum fee may be made at SWM's sole discretion.

PENSION CONSULTING SERVICES
There are no account or net worth minimums for Pension Consulting Services clients.

Item 8- Methods of Analysis, Investment Strategies and Risk of Loss

SWM manages investment advisory accounts using model asset allocation portfolios. Each
model portfolio is designed to meet a particular investment goal. SWM will manage these
advisory accounts on a non-discretionary basis only. Account supervision is guided by the stated
objectives of the client (i.e., maximum capital appreciation, growth, income, or growth and
income). Through personal discussions with the client in which the client’s goals and objectives
are established, SWM will determine which model portfolio is most suited to the client's
circumstances. Once the appropriate portfolio has been determined, the portfolio will be managed
based on the portfolio's goal, rather than on each client's individual needs. Clients, nevertheless,
will have the opportunity to place reasonable restrictions on the types of investments to be held in
the portfolio. SWM will assist the client in understanding and evaluating the potential impact of
these restrictions on the client’s portfolio. Clients will retain individual ownership of all securities.
SWM primarily recommends portfolios consisting of mutual funds offered by Dimensional Fund
Advisors (DFA), but may also include some individual equity securities, options or other
investment products, as appropriate. DFA sponsored mutual funds follow a passive asset class
investment philosophy with low holdings turnover.




Consequently, the DFA fund fees are generally lower than fees and expenses charged by other
types of funds. Portfolio weighting among funds and market sectors is determined primarily by the
investment goal of the model and overall management style selected by the client. In order to
ensure that SWM's initial determination of an appropriate portfolio continues to be suitable and
that the client's account continues to be managed in a manner fitting the client's financial
circumstances, SWM will maintain client suitability information in the client's file. SWM will
monitor Portfolio Management Services accounts at least quarterly and will rebalance these
accounts as needed. If SWM believes that a particular investment is performing inadequately, or
if SWM believes that a different investment is more suitable for the portfolio's goal, then SWM will
contact the client to recommend a different investment and reinvest the client’s assets with client
consent. Investing in securities involves risk of loss that the client should be prepared to bear.
Risks may include but are not limited to: Market risk (Increases and decreases in Market value of
an investment), Business Risk(The risk of a decrease in the value of a business due to various
factors), Interest rate risk( Risk of a loss due to changing interest rates) etc.

Item 9- Disciplinary Information

Registered investment advisers are required to disclose all material facts regarding any legal or
disciplinary events that would be material to your evaluation of Sanctuary Wealth Management or
the integrity of Sanctuary Wealth Management. Sanctuary Wealth Management has no
information applicable to this item.

Item 10- Other Financial Industry Activities and Affiliations

The principal executive officers and other employees of SWM are also separately licensed as
registered representatives of Triad Advisors, Inc. (hereinafter Triad BD), a FINRA-registered
broker dealer not affiliated with SWM. Finally, associated persons of SWM are also insurance
agents or brokers for one or more insurance companies. As registered representatives and/or
insurance agents or brokers, these individuals will be able to effect securities transactions and/or
purchase insurance and insurance-related investment products for clients, for which they will
receive separate, yet customary compensation.

No associated person of SWM will act as agent-of-record on any advisory client account of SWM.
In addition, clients are under no obligation to engage these individuals when considering
implementation of advisory recommendations. Clients may have the option to purchase
recommended investment products through other non affiliated brokers or agents. The
implementation of any or all recommendations is solely at the discretion of the client. While these
individuals endeavor at all times to put the interest of clients first as part of SWM's fiduciary duty,
clients should be aware that the receipt of additional compensation itself creates a conflict of
interest, and may affect the judgment of these individuals when making recommendations.
These individuals may spend as much as 30% of their professional time with all of these related
activities.



Item 11- Code of Ethics

SWNM or individuals associated with SWM may buy or sell securities identical to or different from
those recommended to clients for their personal accounts. In addition, any related person(s) may
have an interest or position in a certain security which may also be recommended to a client.

As these situations present conflicts of interest, SWM has adopted a Code of Ethics which sets
forth high ethical standards of business conduct that SWM requires of its employees, including
compliance with applicable federal securities laws. SWM’s Code of Ethics includes policies and
procedures for the review of quarterly securities transactions reports as well as initial and annual
securities holdings reports that must be submitted by SWM'’s access persons. Among other
things, SWM'’s Code of Ethics also requires the prior approval of any acquisition of securities in a
limited offering (e.g., private placement) or an initial public offering. SWM’s Code provides for
oversight, enforcement and recordkeeping provisions. A copy of SWM'’s Code of Ethics is
available to SWM's advisory clients or prospective clients upon request to the Chief Compliance
Officer at SWM's principal office address.

Item 12- Brokerage Practices

As SWM does not have the discretionary authority to determine the broker dealer to be used or
the commission rates to be paid, clients must direct SWM as to the broker dealer to be used.
SWM requires that clients direct SWM to place trades through Charles Schwab & Co. or TD
Ameritrade (hereinafter “Institutional providers”), both being FINRA registered broker dealers
unaffiliated with SWM. SWM has evaluated these Institutional providers and believes that they
will provide SWM clients with a blend of execution services, commission costs and
professionalism that will assist SWM in meeting its fiduciary obligations to clients. Clients should
note that SWM participates in the Institutional providers advisor programs. As part of these
programs, SWM receives certain benefits that it would not receive if it did not offer investment
advice to clients (See the disclosure at Item 13.A. of this Schedule F). SWM reserves the right to
decline acceptance of any client account for which the client directs the use of a broker dealer
other than Institutional providers if SWM believes that this choice would hinder its fiduciary duty to
the client and/or its ability to service the account. In directing the use of Institutional providers, it
should be understood that SWM will not have authority to negotiate commissions on a trade-by-
trade basis or to necessarily obtain volume discounts, and best execution may not be achieved.
In addition, a disparity in commission charges may exist between the commissions charged to the
client and those charged to other clients. Clients should note, while SWM has a reasonable belief
that Institutional providers are able to obtain best execution and competitive prices, SWM will not
be independently seeking best execution price capability through other broker dealers. Not all
advisers require clients to direct it use a particular broker dealer.



ltem 13- Review of Accounts

LIFE STYLE WEALTH MANAGEMENT SERVICES/PORTFOLIO MANAGEMENT SERVICES:
REVIEWS:

While the underlying securities within Portfolio Management Services accounts are continuously
monitored, these accounts are reviewed at least quarterly by a member of SWM's Investment
Committee, including: Brett Robison, G. Clay Esplin, Timothy Forhan, Joel Phillips and Leslie
Robison. Accounts are reviewed in the context of each client's stated investment objectives and
guidelines. More frequent reviews may be triggered by material changes in variables such as the
client's individual circumstances, or the market, political or economic environment.

REPORTS:

These clients will receive statements at least quarterly and confirmations of transactions from
their custodian/broker dealer. In addition, SWM may provide additional reports as contracted for
at the inception of the advisory relationship. These reports will generally summarize account
performance, balances and holdings.

PENSION CONSULTING SERVICES REVIEWS:

SWM will review client investment policy statements whenever clients indicate a change in
circumstances regarding the needs of the plan. SWM will also review the investment options of
the plan according to the agreed upon time intervals established in the investment policy
statement. Such reviews will generally occur quarterly. Reviews will be conducted by the account
representative for each client.

REPORTS:

These client accounts will receive reports as contracted for at the inception of the advisory
relationship. SWM at the clients’ direction will arrange for the execution of securities transactions
as part of its Pension Consulting Services. SWM may also recommend one of several broker
dealers to advisory clients. SWM clients must independently evaluate these broker dealers before
opening an account. The factors considered by SWM when making this recommendation are the
broker's ability to provide professional services, SWM's experience with the broker, the broker's
reputation, and the broker's financial strength, among other factors.



Item 14- Client Referrals and Other Compensation

Certain officers and/or other associated persons of SWM are compensated, in whole or in part,
on the basis of client referrals. SWM is aware of the special considerations promulgated under
Section 206 (4)-3 of the Investment Advisers Act of 1940 and similar state regulations. As such,
each referral arrangement shall be memorialized in a written agreement maintained by SWM and
applicable Federal and/or State laws will be observed. Referred clients' advisory fees are not
increased in any way as a result of these compensation arrangements.

ADDITIONAL BENEFITS:

As disclosed at Item 12 of this Schedule F, SWM participates in both Charles Schwab & Co.s,
Schwab Institutional service program (S| Program) and TD Ameritrade institutional program
(hereto referred to “Institutional providers”). While there is no direct link between the investment
advice given by SWM and its participation in these programs, economic benefits are received
which would not be received if SWM did not give investment advice to clients. Institutional
providers provide SWM with access to its institutional trading and custody services, which are
typically not available to Institutional providers retail investors. These services are available to
SWM on an unsolicited basis, at no charge so long as a total of at least $10 million of SWM's
client’s assets are maintained in accounts at these Institutional providers. These services are not
contingent upon SWM committing to Institutional providers any specific level of trading
commissions. Brokerage services include the execution of securities transactions, custody,
research, and access to mutual funds and other investments that are otherwise generally
available only to institutional investors or would require a significantly higher minimum initial
investment. For SWM client accounts maintained in its custody, Institutional providers generally
do not charge separately for custody services but are compensated by account holders through
commissions and other transaction-related or asset-based fees for securities trades that are
executed or that settle into accounts. Institutional providers also make available to SWM other
products and services that benefit SWM but may not directly benefit its clients accounts. Many of
these products and services may be used to service all or some substantial number of SWM'’s
accounts, including accounts not maintained at Institutional providers. Institutional providers
products and services that assist SWM in managing and administering clients accounts include
software and other technology that (i) provide access to client account data (such as trade
confirmations and account statements); (ii) facilitate trade execution and allocate aggregated
trade orders for multiple client accounts; (iii) provide research, pricing and other market data; (iv)
facilitate payment of SWM’s fees from its clients accounts; and (v) assist with back-office
functions, recordkeeping and client reporting. Institutional providers also offer other services
intended to help SWM manage and further develop its business enterprise. These services may
include: (i) compliance, legal and business consulting; (ii) publications and conferences on
practice management and business succession; and (iii) access to employee benefits providers,
human capital consultants and insurance providers. Institutional providers may make available,
arrange and/or pay third-party vendors for the types of services rendered to SWM. Institutional
providers may discount or waive fees it would otherwise charge for some of these services or pay
all or a part of the fees of a third-party providing these services to SWM. Institutional providers
may also provide other benefits such as educational events or occasional business entertainment
of SWM personnel. In evaluating whether to recommend or require that clients custody their
assets at Schwab, SWM may take into account the availability of some of the foregoing products
and services and other arrangements as part of the total mix of factors it considers and not solely
the nature, cost or quality of custody and brokerage services provided by Schwab, which may
create a potential conflict of interest.



Item 15- Custody

Sanctuary Wealth Management does not have custody of client funds or securities. Clients
should receive at least quarterly statements from the broker dealer, bank or other qualified
custodian that holds and maintains client’s investment assets. Sanctuary Wealth Management
urges you to carefully review such statements and compare such official custodial records to the
account statements that we may provide to you. Our statements may vary from custodial
statements based on accounting procedures, reporting dates, or valuation methodologies of
certain securities.

ltem 16- Investment Discretion

All accounts managed by Sanctuary Wealth Management are non-discretionary. This means that
Sanctuary Wealth Management will consult and receive authorization from its clients prior to
making any trades for the client. Clients may elect to deviate from original allocations outlined in
the signed investment policy statement with written authorization to Sanctuary Wealth
Management.

Item 17- Voting Client Securities

Sanctuary Wealth Management does not have any authority to and does not vote proxies on
behalf of advisory clients. Clients retain the responsibility for receiving and voting proxies for any
and all securities maintained in client portfolios. Sanctuary Wealth Management may provide
advice to clients regarding the clients’ voting of proxies.

Item 18- Financial Information

Registered investment advisers are required to provide you with certain financial information or
disclosures about Sanctuary Wealth Management'’s financial condition. Sanctuary Wealth
Management has no financial commitment that impairs its ability to meet contractual and fiduciary
commitments to clients, and has not been the subject of a bankruptcy proceeding.



Item 19- Requirements for State-Registered Advisers

The principal executive officers and management persons, along with a description of their formal
education and business background are as follows:

EDUCATION AND BUSINESS STANDARDS:
Advisory persons associated with SWM must possess, minimally, the following: A college degree
and/or appropriate business experience and all required licenses.

BRETT D. ROBISON
Education:
Mr. Robison was born in 1967. He received a Bachelors Degree in Business and Spanish from
Utah State University in Logan, Utah in 1993.

Business Background:

Investment Adviser Representative, Sanctuary Wealth Management, LLC from 10/2008 to
present.

Registered Representative, Triad Advisors, Inc. from 12/2008 to present.

Managing Member, Sanctuary Wealth Management, LLC from 7 Nov 2006 to present.

Registered Representative, Cambridge Investment Research, Inc. from 01/2004 to 12/2008.
Investment Adviser Representative, Cambridge Investment Research Advisors, Inc. from 03/2005
to 12/2008.

Registered Representative, Washington Square Securities from 09/1995 to 01/2004.

Other Business Activities: Refer to Section 10.

Supervision: Brett Robison is supervised by the Sanctuary Wealth Management Oversight
Committee. They review Brett Robison’s work though frequent office interactions as well as
annual reviews. They also monitor Mr. Robison’s activities through the firm’s client relationship
management system.

Oversight Committee’s contact information:
Brett D. Robison — Phone (208) 233-0080
Email: brett@sanctuarywealth.net

G. Clay Esplin - Phone (208) 233-0080
Email: clay@sanctuarywealth.net

Timothy E. Forhan- Phone (208) 233-0080
Email: tim@sanctuarywealth.net

Joel Phillips- Phone (208) 233-0080

Email: joel@sanctuarywealth.net

Examinations or professional designations:

FINRA Series 7, General Securities Representative Examination, 2001
FINRA Series 24, General Securities Principal Examination, 2007.
NASAA Series 63, Uniform Securities Agent State Law Examination,1994.
NASAA Series 65, Uniform Investment Advisor Law Examination, 1999.



G. CLAY ESPLIN
Education:
Mr. Esplin was born in 1970. He received a Bachelors Degree in Finance from Utah State
University in Logan, Utah in 1996.

Business Background:

Investment Adviser Representative, Sanctuary Wealth Management, LLC from 10/2008 to
present.

Registered Representative, Triad Advisors, Inc. from 12/2008 to present.

Managing Member, Sanctuary Wealth Management, LLC from 7 Nov 2006 to present.

Registered Representative, Cambridge Investment Research, Inc. from 01/2004 to 12/2008.
Investment Adviser Representative, Cambridge Investment Research Advisors, Inc. from 03/2005
to 12/2008.

Registered Representative, Washington Square Securities from 11/1998 to 01/2004.

Other Business Activities: Refer to Section 10.

Supervision: G. Clay Esplin is supervised by the Sanctuary Wealth Management Oversight
Committee. They review G. Clay Esplin’s work though frequent office interactions as well as
annual reviews. They also monitor Mr. Esplin’s activities through the firm’s client relationship
management system.

Oversight Committee’s contact information:
Brett D. Robison — Phone (208) 233-0080
Email: brett@sanctuarywealth.net

G. Clay Esplin - Phone (208) 233-0080
Email: clay@sanctuarywealth.net

Timothy E. Forhan- Phone (208) 233-0080
Email: tim@sanctuarywealth.net

Joel Phillips- Phone (208) 233-0080

Email: joel@sanctuarywealth.net

Examinations or professional designations:
FINRA Series 7, General Securities Representative Examination, 2001.
NASAA Series 66, Uniform Combined State Law Examination, 1998.



TIMOTHY E. FORHAN
Education:
Mr. Forhan was born in 1954. He received a Bachelors Degree in Ceramic Engineering from
Alfred University in Alfred, NY in 1976.
Mr. Forhan received an MBA in Marketing from the University of Buffalo in Buffalo, NY in 1982.

Business Background:

Investment Adviser Representative, Sanctuary Wealth Management, LLC from 10/2008 to
present.

Registered Representative, Triad Advisors, Inc. from 12/2008 to present.

Managing Member, Sanctuary Wealth Management, LLC from 10/2008 to present.

Registered Representative, Cambridge Investment Research, Inc. from 03/2008 to 12/2008.
Investment Adviser Representative, Cambridge Investment Research Advisors, Inc. from 03/2008
to 12/2008.

Senior Vice President, Quality, AMI Semiconductor from 07/2002 to 03/2008.

Manager, IBM, Corp. from 07/1982 to 07/2002.

Other Business Activities: Refer to Section 10.

Supervision: Timothy E. Forhan is supervised by the Sanctuary Wealth Management Oversight
Committee. They review Timothy E. Forhan’s work though frequent office interactions as well as
annual reviews. They also monitor Mr. Forhan'’s activities through the firm's client relationship
management system.

Oversight Committee’s contact information:
Brett D. Robison — Phone (208) 233-0080
Email: brett@sanctuarywealth.net

G. Clay Esplin - Phone (208) 233-0080
Email: clay@sanctuarywealth.net

Timothy E. Forhan- Phone (208) 233-0080
Email: tim@sanctuarywealth.net

Joel Phillips- Phone (208) 233-0080

Email: joel@sanctuarywealth.net

Examinations or professional designations:
FINRA Series 7, General Securities Representative Examination, 2008.
NASAA Series 66, Uniform Combined State Law Examination, 2008.



LESLIE ROBISON
Education:
Ms. Robison was born in 1944. She received a Bachelors Degree in Communications from The
University of Utah in Salt Lake City, Ut in 1987.

Business Background:

Investment Adviser Representative, Sanctuary Wealth Management, LLC from 10/2008 to
present.

Registered Representative, Triad Advisors, Inc. from 12/2008 to present.

Registered Representative, Cambridge Investment Research, Inc. from 02/2004 to 12/2008.
Investment Adviser Representative, Cambridge Investment Research Advisors, Inc. from 03/2005
to 12/2008.

Registered Representative, Washington Square Securities from 03/1998 to 02/2004.

Supervision: Leslie Robison is supervised by the Sanctuary Wealth Management Oversight
Committee. They review Leslie Robison’s work though frequent office interactions as well as
annual reviews. They also monitor Ms. Robison’s activities through the firm’s client relationship
management system.

Other Business Activities: Refer to Section 10.

Oversight Committee’s contact information:
Brett D. Robison — Phone (208) 233-0080
Email: brett@sanctuarywealth.net

G. Clay Esplin - Phone (208) 233-0080
Email: clay@sanctuarywealth.net

Timothy E. Forhan- Phone (208) 233-0080
Email: tim@sanctuarywealth.net

Joel Phillips- Phone (208) 233-0080

Email: joel@sanctuarywealth.net

Examinations or professional designations:

FINRA Series 7, General Securities Representative Examination, 2001.
NASAA Series 63, Uniform Securities Agent State Law Examination, 1997.
NASAA Series 65, Uniform Investment Advisor Law Examination, 1999.



JOEL PHILLIPS
Education:
Mr. Phillips was born in 1980. He received a Bachelors Degree in Economics from Idaho State
University in Pocatello, ID in 2007.
Mr. Phillips received an MBA in Business Administration from Idaho State University in Pocatello,
ID in 2010.

Business Background:

Investment Adviser Representative, Sanctuary Wealth Management, LLC from 09/2010 to
present.

Admin Registered Representative, Triad Advisors, Inc. from 12/2008 to 9/2010
Registered Representatvie, Triad Advisors, Inc. from 9/2010 to present.

Admin Registered Representative, Cambridge Investment Research, Inc. from 08/2008 to
12/2008.

Supervision: Joel Phillips is supervised by the Sanctuary Wealth Management Oversight
Committee. They review Joel Phillips work though frequent office interactions as well as annual
reviews. They also monitor Mr. Phillips activities through the firm’s client relationship
management system.

Oversight Committee’s contact information:
Brett D. Robison — Phone (208) 233-0080
Email: brett@sanctuarywealth.net

G. Clay Esplin - Phone (208) 233-0080
Email: clay@sanctuarywealth.net

Timothy E. Forhan- Phone (208) 233-0080
Email: tim@sanctuarywealth.net

Joel Phillips- Phone (208) 233-0080

Email: joel@sanctuarywealth.net

Other Business Activities:
Joel Phillips provides accounting services to clients through Morgen Financial an Idaho LLC. and
receives compensation from customers of Morgen Financial for accounting services.

Other Business Activities: Also refer to Section 10.
Examinations or professional designations:

FINRA Series 7, General Securities Representative Examination, 2008.
NASAA Series 66, Uniform Securities Agent State Law Examination,2008.



