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This brochure provides information about the qigdifons and business
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773-7774. The information in this brochure hashexn approved or
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Financial Management, Inc. is a Registered Investrdvisor, which
does not imply any specific knowledge or skills.




MATERIAL CHANGES

Strategic Financial Management, I nc. had no material changes since the last update of this brochure.
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ADVISORY BUSINESS

Strategic Financial Management, Inc. “SFMI” founde@008, is a Registered Investment Advisor wharaecipal
business is providing investment advisory servioesndividuals, partnerships, and various otherikirly
organized entities.

SFMI is owned by Ronald Coby and Dennis LamsonnaRbCoby and Dennis Lamson have no administrative
responsibilities with SFMI and are not involvedlie day-to-day activities. Will Reishman and Clsaganson are
Investment Advisor Representatives. Will ReishnsaBenior Portfolio and Business Manager. ChadnSea is
Portfolio and Compliance Manager.

SFMI offers discretionary and non-discretionaryiadw programs to its clients. Through its intenslearch, SFMI
has constructed three securities portfolios:

» Bull/Bear Allocation Portfolio
* Total Return Portfolio
* Precious Metals and Natural Resources Portfolio

SFMI also provides:

* Managed accounts for clients who prefer to make tiven buy and sell decisions utilizing SFMI
proprietary research. SFMI will take discretionaoflient account and trade it as a stand-aloneuatco
outside of the SFMI models.

* In the non-discretionary accounts under managensll may impose restrictions on investing in derta
securities or type of securities. Further, cliantsy impose additional restrictions.

SFMI does not permit clients to place restrictionghe investments in its managed portfolios.

SFMI does not participate in any wrap fee progratrhis time.

In addition to the above described services offée8FMI, it may from time to time offer consultiisgrvices to
corporations and institutions in regards to the aga@ment of assets owned by said entities. Thegiesgare
provided on, and pursuant to a negotiated fee baged the time and degree of experience requinethéo

contracted management advice.

As of December 31, 2011, SFMI managed $38,000,008 discretionary basis and $2,000,000 on a non-
discretionary basis.



FEES AND COMPENSATION

Non-discretionary and discretionary accounts aergdd a Management Fee in arrears at the begiohieach
fiscal quarter as set forth in the Fee Schedulevizel

SEMI MANAGED PORTFOLIOS

BULL/BEAR ALLOCATION
TOTAL RETURN
PRECIOUS METALS AND NATURAL RESOURCES

AUM FEE

$100,000-$249,999 1.50%
$250,000-$499,999 1.40%
$500,000-$999,999 1.30%
$1,000,000-$2,499,999 1.20%
$2,500,000-$4,999,999 1.10%
$5,000,000+ 1.00%
AUM FEE

$100,000-$999,999 2.00%
$1,000,000-$5,000,000+ 1.50%
AUM FEE

$100,000-$249,999 1.25%
$250,000-$499,999 1.10%
$500,000-$999,999 1.00%
$1,000,000-5$2,499,999 0.85%
$2,500,000-$4,999,999 0.75%
$5,000,000+ 0.65%

*In addition to the fees charged about the clieifitpay the execution costs of each transaction.

The fees charged are subject to adjustment basedadlignt contributions or withdrawals from theacaunts
during any particular fiscal quarter. Said adjusiteeare made, on a pro rata basis at the begimdfitige next fiscal
quarter.

Neither SFMI nor its personnel receives any comatmis from the purchase or sale of securities féviBclients’
accounts.

Other Fees, Costs and Expenses

Clients of SFMI are charged brokerage fees fosetlrities transactions for clients’ accounts. INgitSFMI nor its
affiliated personnel receive compensation from brage fees charged to clients.

SFMI does not receive any compensation from the slehny mutual funds to clients.



PERFORMANCE BASED FEES

SFMI may charge performance-based fees to (a)iohaiv clients who are “Qualified clients” as definender the
Investment Advisers Act of 1940; (b) clients whe aonresidents of the United States; (c) qualifiecthasers (as
defined under section 2(a) (51) (A) of the Investim@ompany Act of 1940); and (d) knowledgeable exyygés of
the Investment Adviser. At the present time, SFigiksinot have any clients that are being chargesifarmance
fee.

In all cases, any performance based fees will laegeld in accordance with Rule 205-3 under the nvest
Advisers Act of 1940 and will be made clear to thent.

TYPES OF CLIENTS

SFMI accepts individuals, trusts, partnershipsygig investment companies and pension plans ag<liehe
minimum asset value to open an account with SFMILBZ0,000. Households can group smaller accoagtshier
to reach the minimum.



METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK OF LOSS

SFMI utilizes three Investment Strategies for i@naged discretionary client accounts:

1. SFMI Bull/Bear Allocation Portfolio

The Bull/Bear Portfolio (“B/B”) is a unique portiiol designed to protect investor’s wealth throudiaknced
allocation in four primary asset classes: equittespmodities and hard assets, long-term bonds dmdasury-
bill/currency component.

However, this is not a long only, passive alloaatimodel. By employing the unigu@rail Trend and Timing
Indicator (“The Grail”), this portfolio follows the major trel for each targeted asset class. SFMI may berédithg
or short in each asset class, and will hold thattjpm as long as the major trend, Bull or Beamaas in force. The
portfolio will then reverse position, once a chaimgéhe major trend has been confirmed.

The base allocation is anticipated to be: 30% k#g)iB0% Commodities/Gold; 20% Long-term Bonds; 20%
Treasury-bill/Currency. At the discretion of themager, theses percentages may be revised at agy tim

For the Equity asset class, SFMI will select amtiregmajor market indices (which may include int¢iorzal
indexes) that demonstrate the strongest correlatitime direction of the macro-trend identified e Grail.

For the Hard Asset class, the portfolio will be agtipned between gold Exchange Traded Funds (“ETFs”
individual commodity funds and/or a general comrhoitidex in a ratio representing the greatest gakover the
intermediate to longer term time frames.

For the Long-term Bond allocation, SFMI will beledt long bonds, employing (for example) the TLTh@&es
Barclay 20+ Year Treasury Bond) ETF, or short bdoglsising the TBT (Ultra Short 20 + Year TreasurgdPares)
ETF or other bond indices that demonstrate thengest correlation to the direction of the macrovréentified by
The Grail.

For the currency allocation, the Bull/Bear AllogatiPortfolio will either have an anchor positiorait.S.
Treasury-Bill Money Fund and/or ETF; or, at thaseets when we identify an intermediate to long-telownward
trend in the U.S. dollar, we will have this portiofithe portfolio in the Merk Hard Currency Fund,amother
vehicle that SFMI judges to be a superior alteveati

Risk Factors: Please note that past performance is not necesaarihdication of future performance. All
investments are subject to changes in the curraritehconditions and therefore your investmentrretuind
principal value will fluctuate, and there coulddegain or loss when your positions are sold.

SFEMI will use its proprietary timing indicators (€tGrail) to attempt to be long during bullish pesand short
during bearish periods in the chosen sectors ithvititrades. There is no guarantee that this imiethodology
will be successful.



2. SFMI Total Return Portfolio

The SFMI Total Return Portfolio (“TR”) is structuteo provide investors with a growing stream ofome to the
extent compatible with a steady increase in padfehlue.

The core of this portfolio is comprised of indivedidomestic and international income stocks, atets&TFs
whose flow-through yields meet our criteria. In iidth, SFMI may add growth-oriented vehicles thrack major
trends within the overall markets. During equitypond market bear phases, these may include healgesll as
positions to manage the impact of the dollar’s idéay purchasing power on the portfolio’s incomesam.

Risk Factors: Please note that past performance is not necgsaarihdication of future performance. All
investments are subject to changes in the curraritehconditions and therefore your investmentrretuind
principal value will fluctuate, and there coulddgain or loss when your positions are sold.

SFMI will use its proprietary timing indicators (€tGrail) to attempt to be long during bullish pesand short
during bearish periods in the chosen sectors ithvititrades. There is no guarantee that this jmiethodology
will be successful.

The Total Return Fund utilizes individual dividepdying stocks in its portfolio, which can be mocgatile than
ETFs or Mutual Funds. Each of these individual sées could be adversely affected by its own ficiah
characteristics as well as market conditions.

3. SFMI Precious M etals and Natural Resour ces Portfolio
This portfolio is the most aggressive of the SFMiestment models.

The SFMI Precious Metals and Natural Resources {RN) portfolio seeks to obtain substantial capgains
exclusively in the precious metals, energy andmified natural resources sectors of the markeg. gartfolio is
built upon a core of undervalued opportunities tase we feel have extraordinary potential for megsource
discoveries. Special attention is devoted to oppaties in “junior” companies throughout the miniagd
conventional, as well as the alternative energyosgcFor stock selection, we rely on a varietpuofside research
sources combined with our own in-house researctiajsts in these sectors.

In an effort to maximize portfolio returns, SFMIlinactively trade gold, silver, and select natuesdource ETFs or
Ultra-ETFs (2x1 leverage), as well as inverse EfbH&t times) hedge the portfolio’s core holdingse will also
make trading calls on large cap equities withirséhgectors. The PMNR is appropriate for aggressixestors
willing to take on high levels of risk in order ébtain high potential rewards. The portfolio is enitted to
capturing a portion of the substantial potentiahgdrom the secular bull markets currently undagn the gold
and natural resources sectors.

Risk Factors: Please note that past performance is not necesaarihdication of future performance. Changes in
the market can substantially affect the returnthig portfolio. Your investment return and prindipalue will
fluctuate, and there could be a gain or loss wloem positions are sold.

SFMI will use its proprietary timing indicators (€lGrail) to attempt to be long during bullish pes@and hedged
or short during bearish periods in the chosen seatovhich it trades. There is ho guarantee thiatttming
methodology will be successful as market conditioray change.

The industry sectors in which PMNR trades can ligemely volatile. The oil & gas and precious mesastors are
cyclical in nature and can be subject to “boom-bpstiods. During a bust period, despite SFMI'stlafforts to
hedge against loss, your account may experientaep decline in value.



Individually M anaged Accounts Advisory Programs

After thorough consultation with high-net wortherlts, SFMI may agree to customize an account &ty a
client’s specific goals, objectives and financiatemstances. SFMI thereafter will exercise fuaetion over
investment decisions in the portfolio, while mainitag regular contact with the account owner to itwrany
changes in the investor’s circumstances or investoigiectives.

This service may be appropriate if a client hagxsting portfolio of long-held securities in whitdx-management
of the assets makes an immediate conversion iSteNl managed portfolio ill advised.

Non-discretionary Advisory Program

SFMI will assist those clients who prefer to matkeit own buy and sell decisions by reviewing akiat positions
on a monthly basis.

Using a unique timing indicator, The Grail, SFMIlivarovide months Buy, Sell, and Hold ratings ohsacurities
in client accounts, as well as recommending step-trders to attempt to protect against potertsads of
principal. This is a non-discretionary model. histmodel, SFMI will act only as an adviser, nogd&uciary and
all decisions are made by the client.

SFMI utilizes margin in many of its client’s porlifs. Any clients who open margin accounts willdgrevided with
full margin disclosure documents. Margin clientsdld be made aware of the following:

» They may lose more funds than are deposited imérgin account;

* The clearing firm can force the sale of securitiesther assets in a client’s account(s);

» The clearing firm can sell securities or other tsaéthout contacting the client;

» Clients are not entitled to choose which securiiesther assets in their account(s) are liquidatesbld to
meet a margin call; and

* The clearing firm can increase its “house” mainteramargin requirements at any time and is notiredu
to provide advanced written notice to clients.

Margin accounts involve risk and are not suitableall clients.

DISCIPLINARY INFORMATION

Neither SFMI nor its supervised personnel have badrected to any administrative, civil, criminal self-
regulatory discipline matters.

OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS

Mr. Coby and Mr. Lamson are the also the ownerG il Investments, LLC, which is the general partwfeThe
Questus Fund Limited Partnership and The Real Assetme Fund. This is a private investment compamempt
from registration pursuant to Section 4(2) of tee8ities Act of 1933 and the safe harbor provisiohRegulation
D and Rule 5 506 thereof, as well as exempt fragisteation as an investment company pursuant tticdse8(c)(1)
of the Investment Company Act of 1940.

Mr. Coby and Mr. Lamson also own Questus AnalytidsC where they publish newsletters to subscrilzers the
general public concerning market trends and investrecommendations.



CODE OF ETHICS

SFMI subscribes to a Code of Ethics, which is aldéd to any client upon request. This Code applied-MI, the
Partnership, the General Partner, and any execotiiger or other officer (herein after collectiyaleferred to as
“Related Person”) performing a similar function it the aforementioned entities. The code holdé eéficer and
entity responsible for promoting honest and ethécaiduct, including the ethical handling of actombpparent
conflicts of interest between personal and profesdirelationships, fair disclosure to the SEC theoapplicable
regulatory agencies and prompt reporting of violadi of the Code to appropriate regulatory agencies.

Regarding Conflicts of Interests, the overall pifihe is that the personal interest of a Related&eshould not be
placed improperly before the interest of the clidhbre specifically, each Related Person must sethis or her
personal influence or personal relationship impriyp® influence investment decisions or financigpborting by
the client whereby the Related Person would bepefisonally to the detriment of the client; or @t client to
take action, or fail to take action, for the indival personal benefit of the Covered Officer rathan the benefit of
the client.

The Investment Adviser may advise clients to pusetsecurities of the same class and type thatrisamwan
account that is separate from the clients. Howguensuant to the Code, the Applicant may not kmaglyi favor its
own account over any account for which it acts eadsal Partner or Investment Adviser. Those trdisacare
reviewed separately so that the client obtaind#st executed price.

SFMI's Related Persons may invest in the same giesuthat it recommends to its clients. SFMI vailtempt to
ensure that clients receive favorable pricingsel€urities are being bought for multiple clientd &elated Persons,
SFMI will trade in bulk and average price the trade that everyone is treated on an equal basis.

Representatives of the Investment Adviser may &dvis client to purchase interests in The Questas Br The
Real Asset Income Fund, pooled investment vehieliésr determining whether or not a specific clisrgets the
eligibility requirements. Representatives of thdviser may have a participatory interest in theriaship.

BROKERAGE PRACTICES

SFMI directs all securities transactions throughidfi Financial Markets (“Vision”). SFMI directd akecurities
transactions though Vision due to the pricing schedhe quality and timeliness of the executiond & the
services provided to SFMI and its clients.

SFMI receives no soft dollar compensation or beaéfom its affiliation with Vision or any othergestered broker
dealer.

Not all investment advisers, however, require thair clients execute its trades though a spebitiker dealer.

SFMI does not allow clients to direct the secusiti@nsactions to other registered broker deaterthé particular
individual clients’ accounts.

REVIEW OF ACCOUNTS

Due to the nature of SFMI's various investment tejies used to manage clients’ securities, theviddal
securities positions in all accounts are reviewe@daily basis. Clients’ overall account posisi@ne reviewed on
a monthly basis.
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CLIENT REFERRALS AND OTHER COMPENSATION

SFMI does not receive economic benefit from any-d@mt for providing investment advice or othewistry
services. Further, neither SFMI, nor any affiliapetson, directly or indirectly compensates angpemwho is not
supervised by SFMI for client referrals.

CUSTODY OF CLIENT FUNDS OR SECURITIES

SFMI does not maintain custody of any client fundsecurities.

INVESTMENT DISCRETION

SFMI's policy regarding discretionary trading autihpis discussed in the “Advisory Business” segtabove.

VOTING CLIENT SECURITIES

SFMI does not accept authority to vote clients sées. Clients will receive their proxies or othsolicitation
materials directly from their custodian or a tramnsigent.

FINANCIAL INFORMATION

SFMI is not required to disclose this informaticechuse it does not charge clients an upfront phanieie.
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