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This brochure provides information about the qualifications and business practices of Couture
Financial, Inc. If you have any questions about the contents of this brochure, please contact us at
(941) 366-3551. The information in this brochure has not been approved or verified by the United
States Securities and Exchange Commission or by any state securities authority.

Additional information about Couture Financial, Inc. is also available on the SEC’'s website at
www.adviserinfo.sec.gov. The searchable IARD/CRD number for Couture Financial, Inc. is 134303.

Couture Financial, Inc. is a state registered investment adviser located in Florida with additional
state registration filings in Texas and California. Registration with the United States Securities
and Exchange Commission or any state securities authority does not imply a certain level of skill
or training.
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Advisory Business

Form ADV Part 2A, ltem 4

Couture Financial, Inc. (“Couture Financial”) is an investment advisory and financial planning services firm
incorporated in 1996 in the State of Florida (formerly known as Couture & Associates Financial Services, Inc.).
It is a state registered investment advisor located in Florida with additional state registration filings in Texas and
California. Investment Adviser Registration Depository (IARD) number 134303. The firm maintains its primar
investment advisory registration with the State of Florida Office of Financial Regulation. Phillip Couture, CFP

is the principal owner, President and Chief Compliance Officer. Lance Couture serves as Vice President and
Compliance Officer.

The firm provides investment management services for clients in accordance to their goals, objectives and risk
tolerance primarily through mutual funds or subaccounts within variable annuity and variable life programs. We
utilize these types of investments as they provide greater asset diversification, a stronger ability to control
market volatility risk and the potential for outperformance.

In addition to the above, we offer advice on limited partnership programs offered through Calton & Associates
that are equipment leasing, research & development REITs and operating business, as well as fixed and
variable insurance evaluation, advice, and sales.

As of March 31, 2012 Couture Financial advises approximately $25,000,000 of which $24,321,500 (161
accounts) is under discretion while $678,500 (23 accounts) is non-discretionary.

Fees and Compensation

Form ADV Part 2A, Item 5

Couture Financial is compensated for advisory services as a percentage of total assets under management in
accordance with the following schedule:

Dynamic Asset Allocation Management
No Load
Custodian Accounts
Account Value Annualized | Quarterly

$100,000 through $249,999 2.00% 0.50%
$250,000 through $499,999 1.50% 0.38%
$500,000 through $999,999 1.25% 0.31%
$1,000,000 through $1,499,999 1.00% 0.25%
$1,500,000 through $2,999,999 0.90% 0.23%
$3,000,000 and above 0.85% 0.21%

Advisory fees are negotiable and the advisor is authorized to collect fees quarterly in advance, and immediately
when new capital is added. If the account is placed under our management mid quarter, the advisor is
authorized to collect a prorated amount to cover fees through the end of the current management period. Fees
are deducted directly from client’s account (unless separate billing is requested) based on “the average daily
account value” of all invested assets under management related to discretionary management agreement.
These fees may be higher or lower than those charged by other advisors for comparable services depending
on the type of services provided, the experience and expertise of the advisor as well as the sophistication and
bargaining power of the client.
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A client that terminates the management agreement in writing may request a refund of unearned advisory fees
by sending a written request to Couture Financial’s home office. Refunds are determined by calculating the
remaining days before the end of the quarter subject by the date in which the written request is received.

Consideration for accounts less than $100,000 will be evaluated on a case-by-case basis. All fees listed above
are annualized and billings are a proportionate share of total and billed quarterly. Accounts falling below
$100,000 will be subject to a minimum quarterly fee of $500. Manually maintained accounts will be billed an
additional quarterly processing fee of $50.00 per individual account until the account achieves a value of
$50,000.

A non-recurring establishment fee of $250 to cover the costs of necessary documentation and establishment of
accounts and tracking with the appropriate mutual fund and custodian companies shall be payable during the
initial contracting and account selection. A fee from $50 to $250 may be charged for processing of full
termination.

Tax & cash flow planning
Continuous tax & cash flow strategy development is available at an additional one-tenth (0.1%) of a percent
annual fee with a minimum annual charge of $100.00, and a maximum of $1,000.00.

Special notes

The above advisor compensation may, in rare situations, be provided through the receipt of commissions from
the purchase of investment products (Investment products utilized for this compensation must be approved in
advance by our due diligence review). This practice presents a potential conflict of interest and gives our
advisors an incentive to recommend investment products based on the compensation received, rather than on
a client’'s needs. As a result, commissions received in this manner will be credited to cover management fees.
In addition some investment companies pay a small internal service fee to advisors for account maintenance.
Couture Financial accounts with “internal trailing fees” have been structured to utilize this revenue, if any, as a
normal part of overall compensation. Clients have the option to purchase investment products that we
recommend through other brokers that are not affiliated with us.

Only “approved” mutual funds and investment companies or existing client account assets that meet
appropriate Couture Financial requirements will be acceptable for this service. The strategic allocation
methodology is available for those situations, which do not allow for more frequent allocation adjustments.
However, we utilize the “active” approach as the preferred choice. In addition to stronger control of the portfolio
volatility risk factors, more frequent account adjustments may provide greater profit potential.

All mutual funds and insurance companies pay a management fee to their respective managers. Many of these
companies charge Rule12b-1 or similar fees. These fees are deducted from the net asset or unit value of the
fund or sub-account. Such fees paid by a fund or sub-account managed pursuant to this agreement shall be an
indirect expense to the managed account. Many mutual funds and insurance companies pay a portion of their
management or Rule 12b-1 fees to the Custodian or Advisor. Such payments are currently used to reduce the
expenses incurred to pay for administrative and custodial charges incurred by the Advisor. The advisor has
adjusted the current fee schedule, where applicable, to reduce the direct fee charges to the client and reflect
this supplemental income source. Since such payments are made to the Advisor by a mutual fund or insurance
company based on the amount of its account assets with them, the Advisor may face a potential conflict of
interest in determining whether to invest or maintain an investment of account assets in such mutual fund or
sub-account.

Additional advisory services

Couture Financial provides various financial planning services to many clients periodically. The available
services include but are not limited to tax planning, retirement evaluation and planning, estate planning,
insurance evaluation as well as total overall financial planning. The services can be contracted for on an hourly
basis at the rate of $200.00 per hour for advisor time and $100.00 per hour for staff time. Fees are negotiable.
Advisor and staff time, including phone conversations in excess of ten minutes, will be billed in ten-minute
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increments. Advisor is responsible for maintaining an accountability record of fees and expenses for billing
purposes. Fees and expenses will be itemized and are due and payable within fifteen days of the invoice date.

Prior to engaging Couture Financial for financial planning, the Client will be required to enter into a financial
planning contract with Couture Financial setting forth the terms and conditions of the engagement describing
the scope of the services provided. An estimate of costs for additional advisory services will be provided for the
client’s approval prior to execution. These fees may be higher or lower than those charged by other advisors for
comparable services depending on the type of services provided, the experience and expertise of the advisor
as well as the sophistication and bargaining power of the client.

If the Client instructs the Advisor or its associated persons to purchase or sell securities or products, as part of
the establishment or implementation of a financial plan, or otherwise, these transactions may be effected
through one of these firms and the registered representative or agent may receive the usual and customary
commission or fee charged in connection with such transactions. This creates a potential conflict of interest
between the Client and the Advisor. Clients are under no obligation to act upon Advisor recommendations and
if the client elects to act on any of the recommendations, the client is under no obligation to effect the
transaction through the Advisor.

| Performance-Based Fees and Side-By-Side Management ]
Form ADV Part 2A, Item 6 ‘

Couture Financial does not accept performance-based fee accounts. (e.g., fees based on a share of capital
gains on or capital appreciation of assets in a client’s account)

| Types of Clients ]

Couture Financial currently provides investment advisory services to individuals, trusts, estates, corporations
and is available to provide investment advisory services to prospective charitable organizations. Couture
Financial suggests an initial minimum account size of $100,000.

Form ADV Part 2A, Item 7 I

| Methods of Analysis, Investment Strategies and Risk of Loss ]

Form ADV Part 2A, Item 8

Three factors influence the performance of a mutual fund:
e The fund manager. Are the fund’s management and research team good at identifying investments

with the potential to excel?
The fund’s directive. There are times when a fund, regardless of the skill of the manager, will lag other
investment sectors as a result of the business cycle, the mood of the market towards its area of
investment or other reasons.
Overall direction of the market. In a severe market downturn, few if any investments are safe from
loss.

Our investment approach addresses those factors by:
e Using fundamental and technical analysis to identify no-load or load-waived mutual funds with

managers who have strong track records as superior individual investment pickers.
Allocating client assets among fund classes with investment objectives that our indicators identify to
exhibit the best potential for gain given current market circumstances. To do so, we monitor the
performance of a targeted universe of funds on an ongoing basis to assure that selected managers
continue to excel and that new fund opportunities are waiting on the sidelines should a manager or
sector begin to lag expectations.

&
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Determining, through daily monitoring of proprietary market indicators and independent market
analysis, when market conditions appear to support rising values and invest accordingly. If the market
conditions appear to be deteriorating, client assets are moved incrementally to the protection of a
money market fund or alternative investment categories.

By investing client assets in mutual funds with managers who appear to have exceptional investment selection
skills, Couture Financial's goal is to outperform market indices and index funds designed to mirror those
indices.

But even the best fund managers have been unable to avoid losses when the market or the industry sector in
which the fund is focused encounters a major decline. There are times when cash is the best investment. This
is where Couture Financial’s technical market analysis comes into play. Client positions are trimmed back when
market conditions appear to be unfavorable for gains and may reach up to 100% cash in severe downturns.

Past performance is not indicative of future results. Different types of investments carry varying degrees of risk.
Investing in securities involves risk of loss that clients should be prepared to bear. Clients should never
assume that future performance of any specific investment or investment strategy will be profitable.

Disciplinary Information
Form ADV Part 2A, Item 9

Registered investment advisors are required to disclose all material facts regarding any legal or disciplinary
events that would be material to your evaluation of Couture Financial. Couture Financial has no history of any
legal or disciplinary action.

Other Financial Industry Activities and Affiliations

Form ADV Part 2A, Item 10

Advisory affiliates of Couture Financial may also be Registered Representatives (“RR”) of Calton & Associates,
Inc and may sell securities to clients of Couture Financial. This arrangement creates a potential conflict of
interest between registered representatives of Calton & Associates and Couture Financial. This office and its
RRs and “associated persons” are subject to the rules of the Financial Industry Regulatory Authority (“FINRA"),
formerly known as the National Association of Securities Dealers (“NASD”).

Associated persons of Couture Financial are licensed insurance agents, and at times will be in the business of
selling insurance products as a service to clients. Insurance associates may receive compensation for the sale
of an insurance product. The client is under no obligation to purchase an insurance product through an
associate of Couture Financial and is free to choose the sources through which to implement a
recommendation.

| Code of Ethics, Participation or Interest in Client Transactions and Personal Trading ]

Form ADV Part 2A, Iltem 11

Couture Financial has adopted a Code of Ethics that will apply to all of our employees, associates and access
or supervised persons. This Code of Ethics is based on ethical conduct premised on fundamental principles of
openness, integrity, honesty, and trust. The Code of Ethics describes our standards of business conduct,
compliance with federal and state securities laws, as well as our fiduciary duty to our client. As a fiduciary, it is
an investment adviser’s responsibility to provide fair and full disclosure of all material facts and to act solely in
the best interest of our clients at all times. This Code of Ethics also covers our Insider Trading and Personal
Securities Transactions Policies and Procedures designed to prevent the misuse of material non-public
information by Couture Financial or any person.

&
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All employees, associates, access or supervised persons are required to sign an acknowledgement that they
have read, understand and agree to comply with Couture Financial’'s Code of Ethics as well as provide
securities holdings and personal securities transactions reports to the Chief Compliance Officer for review.

A copy of our Code of Ethics is available, free of charge, to any client or prospective client upon request.

At times Couture Financial and/or its access persons may take positions in the same securities as clients. This
creates a potential conflict of interest. It is the express policy of Couture Financial that all access and
supervised persons with the firm must place the interests of our clients ahead of their own when implementing
personal investments. As such, we will strive to avoid conflicts with our clients by effecting personal trades on
a “last in” and “last out” basis when trading occurs in close proximity to client trades. Should a conflict occur
because of materiality (i.e. a thinly traded stock), disclosure will be made to the client(s) at the time of trading.
Incidental trading not deemed to be a conflict (i.e. purchase or sale which is minimal in relation to the total
outstanding value, and as such would have negligible effect on the market price), will not be disclosed at the
time of trading.

Brokerage Practices

Form ADV Part 2A, Iltem 12

Best execution has been defined by the Securities and Exchange Commission as the “execution of securities
transactions for clients in such a manner that the client’s total cost or proceeds in each transaction is the most
favorable under the circumstances.” Best execution applies to the circumstances of each particular transaction.

In seeking best execution, the determinative factor is not the lowest possible cost, but whether the transaction
represents the best qualitative execution, taking into consideration the full range of a broker dealer services,
including among others, the value of research provided, client service and responsiveness, familiarity and
financial strength. Couture Financial does not normally recommend or transact the purchase of individual
securities for clients. Our portfolio management services are primarily structured around the use of mutual
funds and/or similar investment vehicles. As a result, more than 99% of our trading activity occurs with an end
of day market price for each mutual fund.

As a fiduciary and based on the needs of each client’s portfolio situation, Couture Financial recommends that
clients maintain their brokerage assets in accounts with Constellation Trust and/or Calton & Associates.

Not all investment advisers require their clients to direct brokerage. Couture Financial is required to disclose
that by directing brokerage, Couture Financial may not be able to achieve most favorable execution of client
transactions and that this practice may cost clients more money.

While Couture Financial does receive access to investment research through our association with Calton &
Associates, we do not receive soft dollars. (an economic benefit received such as research from a brokerage
firm for executing trades through that broker)

Since Couture Financial does not normally engage in the recommendation or purchase of individual securities

(stocks or bonds), we do not aggregate orders or block trade. The costs associated with not aggregating
orders are not applicable for our type of investment strategy.

Review of Accounts

Form ADV Part 2A, Iltem 13

Client accounts will be reviewed by Couture Financial staff on an annual, semi-annual, quarterly or monthly
basis and as required due to the client’s situation or according to the terms of the advisory contract. The scope
of the review will be limited to aspects of the client’s situation which require attention at that time (e.g.
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investment portfolio, insurance policy, estate planning, etc.) and based on the specific services that the client
has contracted.

Planning clients will receive annual reviews to identify specific areas of needed adjustment. Written planning
reports will be provided as needed with recommended strategy changes. The reports will encompass only the
financial aspects currently being reviewed.

Managed investment portfolios will receive from us a full quarterly reconciliation of activity and performance
report. Clients are urged to compare the account statements they receive from the qualified custodian with
those they receive from us.

Client Referrals and Other Compensation

Form ADV Part 2A, Item 14

Couture Financial does not utilize or compensate solicitors or pay finder's fees and does not act as a solicitor to
other investment advisors.

Couture Financial occasionally receives reimbursement of marketing expenses from investment companies.
This economic benefit presents a potential conflict of interest by providing an incentive for Couture Financial to
select certain investment companies over others. As a result, Couture Financial will monitor all
reimbursements against client trading activity and holdings to ensure investments are in the best interest of the
client and not as a result of marketing reimbursements.

On occasion Couture Financial may receive credits from service fees paid by mutual funds held in accounts at
Constellation Trust. Any portion of those fees that exceed Constellation Trust's normal custodian charge will be
applied to cover the normal account charges for Couture Financial's managed accounts. Any remaining

balance of these custodian account charges not covered by these credits will be billed directly to the managed
accounts on a prorate basis by the number of accounts. Any remaining service fee credits will be applied
toward the administration fees of Orion Advisor Services. Orion Advisor Services provides client database
management and reporting services.

Couture Financial occasionally sends a person, usually an existing client, a small “thank you” gift within
regulatory guidelines when someone is referred to us and that person chooses to hire our firm. Since this gives
the appearance of a conflict of interest by providing an incentive to clients, Couture Financial will record and
review all gifts sent to ensure regulatory guidelines are abided by.

Form ADV Part 2A, ltem 15

Couture Financial does not have direct custody of client funds and/or securities. A qualified custodian
maintains client funds and securities. Couture Financial notifies the client in writing of the qualified custodian’s
name, address, and the manner in which the funds or securities are maintained. Account statements are sent
at least quarterly by the qualified custodian. These statements identify the amount of funds, each security, and
all transactions in the account for the period. Couture Financial receives copies of client statements directly
from the custodian and maintains those records for periodic review.

Couture Financial sends quarterly portfolio evaluation reports to all actively managed client accounts. Clients
are urged to compare the account statements they receive from the qualified custodian with those they receive
from us.

&
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Investment Discretion

Form ADV Part 2A, ltem 16

When opening an account for investment advisory services apart from financial planning services, Couture
Financial requires that each advisory client sign a limited power of attorney that authorizes Couture Financial
discretion over the management of their account, subject to the investment parameters designated by the client
and Couture Financial to meet the client’s investment objectives. We exercise discretion over the securities to
be bought or sold and the amount of securities purchased or sold.

This authority does not permit full/general power of attorney and will not allow withdraws of client funds or
securities, other than advisory fees when included in the client agreement. In addition, clients may impose
reasonable limitations or restrictions on the discretionary power granted so long as the limitations or restrictions
are specifically set forth or included as an attachment to the client agreement.

Couture Financial will be instructed to continue full management of client accounts in the event of death or
disability until alternative instructions are received from the executor, conservator or alternative trustee. If 401k
accounts (s) are included to be managed, the client authorizes the advisor to hold and maintain the necessary
personal identifying number (PIN) to provide instructions to the plan sponsor.

| Voting Client Securities |

Form ADV Part 2A, Item 17

Couture Financial does not have any authority to vote proxies on behalf of managed client accounts. These
clients retain the responsibility for receiving and voting proxies for any and all securities maintained in the client
portfolio. Clients will receive proxies or other solicitation directly from their custodian or transfer agent. Clients
may contact Couture Financial with questions about their particular proxy solicitation. When providing
unsolicited proxy voting advice to clients, we shall abide by the following conditions:
Disclose any significant relationship with the issuer, its affiliates, or a security holder proponent of the
matter on which proxy voting advice is given, as well as any material interest of our firm in the matter;
We shall receive no special commission or remuneration for furnishing the voting advice from any
person other than the security holder recipient thereof; and
The voting advice will not be furnished on behalf of any person soliciting proxies, or on behalf of a
participant in an election contest subject to SEC Rule 14a-11.

Couture Financial does not communicate with the press pertaining to a proxy.
Financial Information
Form ADV Part 2A, Item 18
Under certain circumstances, registered investment advisors are required to provide you with financial
information or disclosures about their financial condition. Since Couture Financial does not require or solicit
prepayment of more than $1,200 in fees per client, six months or more in advance, we are not required to

include a balance sheet for our most recent fiscal year.

We are not subject to a financial condition that is reasonably likely to impair our ability to meet contractual
commitments to clients. Couture Financial has not been the subject of a bankruptcy petition at any time.
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Requirements for State-Registered Advisers

Form ADV Part 2A, ltem 19

Phil Couture is the principal owner of Couture Financial. His formal education and background includes:

Year of Birth: 1946

Formal Education after High School:

e Clayton University, Bachelors Science, Finance, 1989
e El Camino College, Undergraduate Studies, Finance, 1966 — 1970
e Harbor College, Undergraduate Studies, Finance, 1968 — 1969

Business Background for the Previous Five Years:

e Couture Financial, Owner/President, 06/1977 — Present
e Calton and Associates, Registered Representative, 01/2009 — Present
e Sigma Financial Corporation, Registered Representative, 02/1995 — 12/2008

Associations and Memberships:

e Financial Planning Association of the Suncoast, Treasurer, 01/2000 - Present
o The Financial Planning Association (FPA®) is the largest membership organization for personal

financial planning experts in the U.S. and includes professionals from all backgrounds and
business models.

e National Association of Active Investment Managers, Member, 03/1998 - Present

0 The National Association of Active Investment Managers or NAAIM was formed in 1989 as a
non-profit association of registered investment advisors who provide active money
management services to their clients, in order to produce favorable risk-adjusted returns as an
alternative to more passive, buy and hold strategies.

Certifications:
e College of Financial Planning, Certified Financial Planner, CFP®

o0 To attain the right to use the CFP® marks, an individual must satisfactorily fulfill the following
requirements:

= Education — Complete an advanced college-level course of study addressing the
financial planning subject areas that CFP~ Board'’s studies have determined as
necessary for the competent and professional delivery of financial planning services,
and attain a Bachelor’'s Degree from a regionally accredited United States college or
university (or its equivalent from a foreign university). CFP® Board’s financial planning
subject areas include insurance planning and risk management, employee benefits
planning, investment planning, income tax planning, retirement planning, and estate
planning;
Examination — Pass the comprehensive CFP® Certification Examination. The
examination, administered in 10 hours over a two-day period, includes case studies
and client scenarios designed to test one’s ability to correctly diagnose financial
planning issues and apply one’s knowledge of financial planning to real world
circumstances;
Experience — Complete at least three years of full-time financial planning-related
experience (or the equivalent, measured as 2,000 hours per year); and
Ethics — Agree to be bound by CFP® Board's Standards of Professional Conduct, a set
of documents outlining the ethical and practice standards for CFP® professionals.

o Individuals who become certified must complete the following ongoing education and ethics
requirements in order to maintain the right to continue to use the CFP® marks:

= Continuing Education — Complete 30 hours of continuing education hours every two
years, including two hours on the Code of Ethics and other parts of the Standards of

&
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Professional Conduct, to maintain competence and keep up with developments in the
financial planning field; and

Ethics — Renew an agreement to be bound bg the Standards of Professional Conduct.
The Standards prominently require that CFP™ professionals provide financial planning
services at a fiduciary standard of care. This means CFP® professionals must provide
financial planning services in the best interests of their clients.

o CFP®professionals who fail to comply with the above standards and requirements may be
subject to CFP® Board'’s enforcement process, which could result in suspension or permanent
revocation of their CFP® certification.

Series 7, General Securities Representative

o0 Administered by the Financial Industry Regulatory Authority, 250 multiple choice questions -
administered in two parts of 125 questions each; 3 hours testing time for each part. This
registration qualifies a candidate for the solicitation, purchase, and/or sale of all securities
products, including corporate securities, municipal securities, municipal fund securities,
options, direct participation programs, investment company products, and variable contracts.

Series 24, General Securities Principal

o0 Administered by the Financial Industry Regulatory Authority, 150 multiple choice questions; 3
hours and 30 minutes testing time. This examination qualifies individuals required to register as
general securities principals in order to manage or supervise the member's investment banking
or securities business for corporate securities, direct participation programs, and investment
company products/variable contracts.

Series 27, Financial and Operations Principal

0 Administered by the Financial Industry Regulatory Authority, 145 multiple choice questions; 3
hours and 30 minutes testing time. The Series 27 is designed to test a candidate's knowledge
and understanding of financial responsibility rules and recordkeeping requirements.

Series 63, Uniform Securities Agent State Law Examination

o0 Administered by the Financial Industry Regulatory Authority, 60 multiple choice questions; 1
hour and 15 minutes testing time. The Series 63 is designed to qualify candidates as securities
agents. The examination covers the principles of state securities regulation reflected in the
Uniform Securities Act.

Life, Disability & Variable Annuity Insurance License

o0 Administered by the Florida Department of Financial Services, completion of 40 hours of
approved insurance course for life, health and variable annuity insurance along with 100
multiple choice questions; 2 hours testing time. This insurance license is designed to qualify an
individual representing an insurer as to life insurance and annuity contracts, including agents
appointed to transact life insurance, fixed-dollar annuity contracts, or variable contracts by the
same insurer. Annuity contracts, including, but not limited to, fixed or variable annuity
contracts; the granting of endowment benefits, additional benefits in event of death or
dismemberment by accident or accidental means, additional benefits in event of the insured’s
disability; and optional modes of settlement of proceeds of life insurance.

Former Notable Accolades:
e Instructor of Money Management and Financial Planning classes at Orange Coast, Irvine Valley and
Chapman Colleges in CA.
e Instructor of Investment Evaluation - Sierra University, CA.
e Member of Advisory Board for Chapman College Financial Planner Certification Program
e Vice President of Continuing Education for Sarasota chapter of International Association for Financial
Planning.

Phil Couture has completed countless hours of continuing education to maintain his certifications and licenses.
As previously noted, Phil Couture provides evaluation, advice, and sales of fixed and variable insurance
products.
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M Lance Couture’s formal education and background include:

Year of Birth: 1967

Formal Education after High School:
e El Camino College, Undergraduate Studies, 1989 — 1995
e State College of Florida, Undergraduate Studies, 1996 — 2002
e Capella University, Undergraduate Studies, 2006 — Present
Business Background for the Previous Five Years:

e Couture Financial, Vice President/Operations, 05/1995 — Present
e Calton and Associates, Registered Representative, 01/2009 — Present
e Sigma Financial Corporation, Registered Representative, 05/1995 — 12/2008

Certifications:

e Series 7, General Securities Representative
o Administered by the Financial Industry Regulatory Authority, 250 multiple choice questions -
administered in two parts of 125 questions each; 3 hours testing time for each part. This
registration qualifies a candidate for the solicitation, purchase, and/or sale of all securities
products, including corporate securities, municipal securities, municipal fund securities,
options, direct participation programs, investment company products, and variable contracts.
e Series 63, Uniform Securities Agent State Law Examination
o Administered by the Financial Industry Regulatory Authority, 60 multiple choice questions; 1
hour and 15 minutes testing time. The Series 63 is designed to qualify candidates as securities
agents. The examination covers the principles of state securities regulation reflected in the
Uniform Securities Act.
e Series 65, Uniform Investment Adviser Law Examination
o0 Administered by the Financial Industry Regulatory Authority, 130 multiple choice questions; 3
hours testing time. The Series 65 is designed to qualify candidates as investment adviser
representatives.
e Life, Health, Disability & Variable Annuity Insurance License
o0 Administered by the Florida Department of Financial Services, completion of 40 hours of
approved insurance course for life, health and variable annuity insurance along with 100
multiple choice questions; 2 hours testing time. This insurance license is designed to qualify an
individual representing an insurer as to life insurance and annuity contracts, including agents
appointed to transact life insurance, fixed-dollar annuity contracts, or variable contracts by the
same insurer. Annuity contracts, including, but not limited to, fixed or variable annuity
contracts; the granting of endowment benefits, additional benefits in event of death or
dismemberment by accident or accidental means, additional benefits in event of the insured’s
disability; and optional modes of settlement of proceeds of life insurance.

Because of our overall focus toward ethical practices both professionally and personally, neither Phil Couture
or Lance Couture have ever been subject or found liable in any arbitration, civil, self-regulatory organization or
administrative proceeding involving any of the following:

an investment or an investment-related business or activity;
fraud, false statement(s), or omissions;

theft, embezzlement, or other wrongful taking of property;
bribery, forgery, counterfeiting, or extortion; or

dishonest, unfair, or unethical practices.
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Additional Information

It is the responsibility of the client to promptly notify Couture Financial if there are any current or anticipated
changes in their financial situation, investment objective or risk tolerance. Clients may call in at any time during
normal business hours to discuss directly with the investment advisor about their client account, financial
situation, or investment needs. Additionally, Couture Financial shall not be required to verify any information
received or omitted from the client or from the client’s other professionals. The client retains absolute
discretion over all investment implementation decisions and is free to accept or reject any recommendation
made by Couture Financial.

Couture Financial requires that any change of address for client accounts must be accomplished with a signed
statement received from the client.
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