Item 1 Cover Page

Part 2A of Form ADV
Firm Brochure
Unified Wealth Management, LLC
7025 N. Scottsdale Rd., Suite 110
Scottsdale, AZ 85253
Phone: (480) 668-3016

Date: March 22, 2012

This brochure provides information about the qualifications and business practices of Unified Wealth Management, LLC
If you have any questions about the contents of this brochure, please contact us at (480) 668-3016. The information in

this brochure has not been approved or verified by the United States Securities and Exchange Commission or by any
state securities authority.

Additional information about Unified Wealth Management, LLC is available on the SEC’s website at
www.adviserinfo.sec.gov

Please note that registration as an investment advisory firm does not imply a certain level of skill or training.
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Item 2 Material Changes

In this filing, Unified Wealth Management, LLC is switching from SEC to State registration. This is since our last filing
dated March 31, 2011.

Because of the change from SEC to State registration, we have now responded to Item 19, Requirements for State-
Registered Advisers.
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Item 4 Advisory Business
About the Firm

Unified Wealth Management, LLC is an investment advisory firm headquartered in Scottsdale, AZ. We began offering
our services to the public in 2005. Our owner is Richard Boehm.

Description of Advisory Services

We offer investment supervisory services and an asset allocation service. More information about these services is
contained in this section of our disclosure brochure.

Investment Supervisory Service

We offer investment supervisory services, defined as providing continuous advice to you or making investments for your
individual needs. Our investment supervisory services are offered on a discretionary and non-discretionary basis.

Your risk tolerance and time horizon are determined using a questionnaire and based on the obtained results you are
situated in the appropriate investment strategy designed to meet your short term and/or long term goals. We then
make decisions about purchases and sales in your account on an ongoing basis and, if we have discretionary authority,
will execute these transactions without receiving any additional consent. You may impose restrictions on the securities
or types of securities in which we invest.

We have also entered into a relationship to obtain investment research and models from a third party subadvisor,
therefore a portion of the advisory fee paid by you to usmay be used to compensate that third party provider.

Asset Allocation Service

We offer a passive asset allocation investment advisory service through which clients can elect to have their outside
portfolios such as retirement plans reviewed by an Investment Adviser Representative. In this service, we will suggest
reallocation of your account based upon your investment objectives and time horizon. You retain all rights and
responsibilities regarding the implementation of this advice as well as for any further requests for reviews. The fee for this
service is either the hourly or flat rate fee as described below.

As of March 18,2012, our discretionary assets under management were $75,000,000.

Item 5 Fees and Expenses
Fees for Investment Supervisory Services

Should clients elect to have fees based upon a percentage of assets under management, the annual percentage rate fee
schedule charged quarterly is:

Annualized Investment Management Fees
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From To Per Year

SO $249,999 Fees up to 2.70%
$250,000 $499,999 Fees up to 2.45%
$500,000 $749,999 Fees up to 2.20%
$750,000 $1,000,000 Fees up to 1.95%
Above $1,000,000 Fees up to 1.50%

Fees are paid quarterly, in advance and are negotiable. Fees are due on the first day of the calendar quarter, and are
deducted from the advisory account. By signing our advisory agreement, you will authorize us to debit fees calculated
pursuant to the below schedule and to liquidate assets therein as may be required to pay the advisory fees. Fees are
based on the account’s asset value as of the last business day of the prior calendar quarter and are prorated for
accounts opened during the quarter.

In addition to an investment advisory/management service fee, accounts may incur transaction costs, retirement plan
administration fees, deferred sales charges on mutual funds initially deposited in the account, mutual fund marketing fees,
and other mutual fund annual expenses as described in the fund’s prospectus.

Fees for Asset Allocation Service

Fees for this service are charged hourly at $150 per hour, or a flat rate dependent on the services required. The
minimum flat rate will be $250. These fees are billed at the conclusion of the service, or if ongoing, on a quarterly basis.

Item 6 Performance-Based Fees and Side-by-Side Management

We do not accept performance-based fees.

Item 7 Types of Clients
We typically work with individuals, high net wroth individuals andtrust accounts.

We have a minimum account value of $50,000 of assets under management for accounts held directly at the custodian.
Accounts held directly at the product sponsor level can have a $25,000 minimum. Accounts below these minimums may
be accepted on an individual basis at our discretion.

Item 8 Methods of Analysis, Investment Strategies and Risk of Loss

Our account management philosophy is based on fundamental analysis. Economic, Geo-Political and Fundamental
Indicators pertaining to the financial markets are used to develop the investment positions.

We use the following methods of security analysis:
] Fundamental - (analysis performed on historical and present data, with the goal of making financial forecasts)

° Technical — (analysis performed on historical and present data, focusing on price and trade volume, to forecast
the direction of prices)
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] Cyclical — (analysis performed on historical relationships between price and market trends, to forecast the
direction of prices)

We use the following investment strategies when implementing investment advice given to clients:

] Long Term Purchases (securities held at least a year)
. Short Term Purchases (securities sold within a year)
. Trading (securities sold within thirty (30) days)

In addition to the items listed above, we also receive analysis and strategy ideas from an unaffiliated investment adviser.

Different types of investments involve varying degrees of risk. It should not be assumed that future
performance of any specific investment or investment strategy will be profitable or equal any specific
performance level(s).

Our methods of analysis and investment strategies do not present any significant or unusual risks.

However, every method of analysis has its own inherent risks. To perform an accurate market analysis we must
have access to current/new market information. We have no control over the dissemination rate of market
information. If we receive outdated information, it may limit the value of our analysis. Also, an accurate market
analysis can only produce a forecast of the direction of market values. There can be no assurances that any
recommendation will result in profitable investment opportunities.

Our primary investment strategies - Long Term Purchases, Short Term Purchases, and Trading - are fundamental
investment strategies. However, every investment strategy has its own inherent risks and limitations. For
example, longer term investment strategies require a longer investment time period to allow for the strategy to
potentially develop. Shorter term investment strategies require a shorter investment time period to potentially
develop but, as a result of more frequent trading, may incur higher transactional costs when compared to a
longer term investment strategy. Trading, an investment strategy that requires the purchase and sale of
securities within a thirty (30) day investment time period, involves a very short investment time period but will
incur higher transaction costs when compared to a short term investment strategy and substantially higher
transaction costs than a longer term investment strategy.

We usually invest in various individual equity (stocks), debt (bonds) and fixed income securities, mutual funds
(primarily no-load mutual funds), and exchange traded funds on a discretionary basis, consistent with your
designated objectives.

Item 9 Disciplinary Information

Neither the Firm nor any of our management persons have been involved in any events that are material to a client’s or
prospective client’s evaluation of the Firm or the integrity of its management.

Item 10  Other Financial Industry Activities and Affiliations

Some of our associated persons are also registered representatives of LPL Financial (“LPL"), a registered broker-dealer,
member of the Financial Industry Regulatory Authority, Inc. ("FINRA"), and a registered investment adviser.
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In these capacities, our associated persons may recommend securities or other products, and receive compensation if
products are purchased through any firms with which any associated persons are affiliated.

Thus, a conflict of interest exists between the interests of associated persons and those of the advisory clients. However,
clients are under no obligation to act upon any recommendations of the associated persons or effect any transactions
through the associated persons if they decide to follow the recommendations.

In addition, the Adviser's Advisory Representatives may also be licensed as insurance agents with various insurance
companies, and in such capacity, may recommend, on a fully disclosed basis, the purchase of insurance related products.
The Adviser and its Advisory Representatives currently devote 60% of their time to securities and life insurance
commission business.

The Adviser also has an affiliated tax and accounting firm and general agency, Unified Financial Services, Inc. and thus
Advisory Representatives may also act in that capacity. There is no requirement to use the tax or accounting services of
the affiliated firm.

We have some assets custodied at LPL in its Model Wealth Portfolio and Optimum Market Portfolio.

These activities create a conflict of interest in that our Advisory Representatives have financial incentives to recommend
additional products or services to you. We address these conflicts by doing the following:

We must disclose any potential or actual conflicts of interest when dealing with clients.
We are subject to the following specific obligations when dealing with clients:
o The duty to have a reasonable, independent basis for its investment advice;

o The duty to ensure that investment advice is suitable to meeting the client’s individual objectives, needs, and
circumstances; and,

o Aduty to be loyal to clients.

Item 11  Code of Ethics, Participation or Interest in Client Transactions and
Personal Trading

Associated persons may buy or sell for their own accounts the same securities recommended to you. They may do so at
the same time as they, or a related person, buy or sell the same securities for their own account. They also buy and sell
securities for their clients in their roles as registered representatives of LPL.

Associated persons seek to ensure that they do not personally benefit from the short-term market effects of their
recommendations to you. We request information about all of our associate's transactions and monitor them for any
wrongdoing.

Associated persons are aware of the rules regarding material non-public information and insider trading. Associated
persons may also buy or sell a specific security for their own account based on personal investment considerations,
which the Advisor does not deem appropriate to buy or sell for clients.

We have adopted a Code of Ethics to instruct its personnel in their ethical obligations and to provide rules for their
personal securities transactions. The Firm and our personnel owe a duty of loyalty, fairness and good faith to their
clients, and the obligation to adhere not only to the specific provisions of the code but also to the general principles that
guide the Code. The Code covers a range of topics including general ethical principles, reporting personal securities
trading, exceptions to reporting securities trading, reportable securities, initial public offerings and private placements,
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reporting ethical violations, distribution of the Code, review and enforcement processes, amendments to Form ADV and
supervisory procedures. We will provide a copy of the Code to any client or prospective Client upon request.

Item 12  Brokerage Practices
Schwab Institutional

We may recommend that you establish brokerage accounts with the Schwab Institutional division of Charles Schwab & Co.,
Inc. (Schwab), a registered broker-dealer, member SIPC, to maintain custody of your assets and to effect trades for your
accounts. We are independently owned and operated and not affiliated with Schwab. Schwab provides us with access to its
institutional trading and custody services, which are typically not available to Schwab retail investors.

These services generally are available to independent investment advisors on an unsolicited basis, at no charge to them so
long as a total of at least $10 million of the advisor’s clients’ assets is maintained in accounts at Schwab Institutional. We
are not required to further commit to Schwab any specific amount of business (assets in custody or trading). Schwab’s
services include brokerage, custody, research, and access to mutual funds and other investments that are otherwise
generally available only to institutional investors or would require a significantly higher minimum initial investment.

Schwab also makes available to us other products and services that benefit us but may not benefit your accounts. Some of
these other products and services assist us in managing and administering your accounts. These include software and other
technology that provide access to your account data (such as trade confirmations and account statements); facilitate trade
execution (and allocation of aggregated trade orders for multiple client accounts); provide research, pricing information
and other market data; facilitate payment of our fees from your accounts; and assist with back-office functions,
recordkeeping and client reporting. Many of these services generally may be used to service all or a substantial number of
our accounts, including accounts not maintained at Schwab Institutional.

Schwab Institutional also makes available to us other services intended to help us manage and further develop our
business enterprise. These services may include consulting, publications and conferences on practice management,
information technology, business succession, regulatory compliance, and marketing. In addition, Schwab may make
available, arrange and/or pay for these types of services rendered to us by independent third parties. Schwab Institutional
may discount or waive fees it would otherwise charge for some of these services or pay all or a part of the fees of a third-
party providing these services to us.

While as a fiduciary, we endeavor to act in your best interests. Our recommendation that you maintain their assets in
accounts at Schwab may be based in part on the benefit to us of the availability of some of the foregoing products and
services and not solely on the nature, cost or quality of custody and brokerage services provided by Schwab. This may
create a potential conflict of interest.

For our accounts maintained in its custody, Schwab generally does not charge separately for custody but is compensated
by account holders through commissions or other transaction-related fees for securities trades that are executed through
Schwab or that settle into Schwab accounts. We do not share in the commissions charged to clients.

You may elect to select a different custodian. You may pay higher brokerage commissions or other expenses if you
select your own custodian.

Aggregate Trading

We may “bunch” buy or sell orders for two or more clients into a single large order, and place the bunched order with a
single broker or dealer for execution. We are not obligated to place all transactions on a “bunched” basis. When
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determining whether to “bunch” orders, we rely on our judgment as to what course of action is likely to be fair and in
the best interests of the relevant accounts on an overall basis. That is, we seek to avoid putting any client account at an
advantage or disadvantage compared to our other client accounts that are buying or selling the same security.

We permit block training when the following conditions are met:

Orders of two or more clients may be bunched only if we have determined, on an individual basis that the securities
order is:

1. In the best interests of each client participating in the order;
2. Consistent with our duty to obtain best execution; and
3. Consistent with the terms of the investment Advisory agreement of each participating client.

Where conducting a block trade, we will determine the accounts that will participate, and the specific allocations in
advance of the transaction. If the entire order is filled, you will receive your portion of the allocation specified on the
trade ticket. All allocations are prior to the close of business on trade date. Client accounts participating in the
transaction will receive the weighted average price of the security and will incur a pro-rata share of the transaction cost.

If part of the order is unfilled, the allocation is based on a pro-rata share per client.

The books and records of the Firm separately reflect, for each client for whom an order is bunched, the securities held
by, purchased, and sold for that client.

Item 13 Review of Accounts

Rich Boehm, member and CCO. reviews client accounts at the time the account is opened for the appropriateness and
suitability of the recommendations. Mr. Boehm or his designee monitors the account on a no less than quarterly basis
to determine the ongoing appropriateness of the investments. At least annually, individual clients are asked to meet
with their financial representatives. Reviews may be triggered by a change in the market, change in economic indicators
or geopolitical matters.

We provide you with a comprehensive written portfolio statement. You will also receive a statement at least quarterly
from the custodian of their assets, which may be a broker/dealer, investment company or annuity.

Item 14  Client Referrals and Other Compensation

We do not pay anyone for client referrals for our accounts.

Item 15  Custody

We have custody of client funds in that we deduct fees from your accounts. The custodian of your assets sends
quarterly statements directly to you. You should carefully review those statements.

We also send performance statements to you, and we urge you to compare the account statements you receive from
the custodian to those you receive from us.

Page 9 of 17



Item 16 Investment Discretion

We request that you give us discretionary authority to manage your accounts by signing a written power of attorney.
You may place reasonable restrictions on the types of securities or on specific securities that we may purchase or sell.

There are no limitations on our discretionary authority to buy and sell securities except for what you may
impose. You may at any time impose reasonable restrictions regarding the management of their accounts. Our
Associated Persons in their capacities as registered representatives may suggest that clients implement
recommendations through LPL. If the client chooses to do so, this would present a conflict of interest to the
extent that registered representatives could receive commissions as registered representatives or
compensation as an investment adviser representative. Clients are under no obligation to implement
recommendations through registered representatives but if they do so, they may pay commissions or fees that
are higher or lower than those that may be obtained from elsewhere for similar services.

Item 17  Voting Client Securities

We do not vote proxies on your behalf. You retain that right unless you make other arrangements with the custodian of
your assets. You will receive proxies or other solicitations directly from the custodian of your assets. You may contact
us with questions about proxies.

Item 18 Financial Information

We have no financial condition that is reasonably likely to impair our ability to meet contractual commitments to you.

Item 19 Requirements for State-Registered Advisers
Our principal executive officer is Richard Boehm. Below is his educational and business history.

Richard Boehm, CFP®, born 1970

Formal Education after High School:
Bachelor of Science, Accounting, SUNY Oswego

Business Background:

12/2004 - Present, Unified Wealth Management, LLC, Managing Member
02/2009 - Present, LPL Financial, Registered Representative

12/2005 - 02/2009, GunnAllen Financial, Inc., Registered Representative
09/2004 - Present, Unified Financial Services, LLC, Member/Insurance Sales
09/2004 - Present, Unified Tax Services, LLC, Member/Tax Preparation

Mr. Boehm is also a registered representative of LPL Financial and offers tax and insurance services through Unified Tax
Services, LLC and Unified Financial Services, LLC respectfully. He spends approximately 25 percent of his time in each of
these activities.
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Item 1 Cover Page

Part 2B of Form ADV
Brochure Supplement
Unified Wealth Management, LLC
7025 N. Scottsdale Rd., Suite 110
Scottsdale, AZ 85253
Phone: 480.668.3016

Date: March 23, 2012

This brochure supplement provides information about Richard Boehm, CFP®, Matthew Boehm, CFP®, Matthew Michael,
Cory Huff, Adam Bishop, Kevin Foster, CFP®, Richard Mitchell, CFP®, Shawn Agan, CFP®, and Michael McGinley that
supplements Unified Wealth Management, LLC's brochure. You should have received a copy of that brochure. Please
contact us at (480) 668-3016 if you did not receive Unified Wealth Management, LLC's brochure or if you have any
guestions about the contents of this supplement.

Additional information about our representatives is available on the SEC’s website at www.adviserinfo.sec.gov

Page 11 of 17



Office Contact Information

Scottsdale/Paradise Valley Corporate Office

7025 North Scottsdale Road, Suite #110
Scottsdale, AZ 85253

e Richard Boehm, CFP®
e Richard Mitchell, CFP®
e Adam Bishop

Ahwatukee
11022 South 51st St, Suite 200
Phoenix, AZ 85044

®  Michael McGinley
e Kevin Foster, CFP®

Camelback
2111 East Highland Avenue, Suite #B-225
Phoenix, AZ 85016

e Matthew Michael

lowa
2435 Kimberly Road, Suite #85
Bettendorf, IA 52722

e Shawn Agan, CFP®
e Cory Huff

Glastonbury
95 Glastonbury Boulevard, Suite #210
Glastonbury, CT 06033

e Matthew Boehm, CFP®

Phone: 480.668.3016
Phone: 1.866.UFS.Taxx
Fax: 480.668.3416

Phone: 480.699.5275
Phone: 1.888.665.TAXX
Fax: 480.361.4251

Phone: 602.956.3032
Phone: 1.866.956.3032
Fax: 602-956-1440

Phone: 563.359.3475
Phone: 1.866.359.3475
Fax: 563.359.3707

Phone: 860.430.9393
Phone:1.866.874.4587
Fax: 860.430.9849
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Item 2 - Educational Background and Business Experience
Richard Boehm, CFP®, born 1970

Formal Education after High School:
Bachelor of Science, Accounting, SUNY Oswego

Business Background:

12/2004 - Present, Unified Wealth Management, LLC, Managing Member
02/2009 - Present, LPL Financial, Registered Representative

12/2005 - 02/2009, GunnAllen Financial, Inc., Registered Representative
09/2004 - Present, Unified Financial Services, LLC, Member/Insurance Sales
09/2004 - Present, Unified Tax Services, LLC, Member/Tax Preparation

Adam Bishop, born 1975

Formal Education after High School:
Bachelor of Arts, Colorado State University

Business Background:

06/2007 - Present, Unified Wealth Management, LLC, Investment Adviser Representative
02/2009 - Present, LPL Financial, Registered Representative

01/2006 - 02/2009, GunnAllen Financial, Inc., Registered Representative

06/2007 - Present, Unified Financial Services, LLC, Insurance Sales

06/2007 - Present, Unified Tax Services, LLC, Tax Preparation

Richard Mitchell, CFP®, born 1962

Formal Education after High School:
Bachelor of Science, Business Management, University of Redlands

Business Background:

06/2009 - Present, Unified Wealth Management, LLC, Investment Adviser Representative
03/2009 - Present, LPL Financial, Registered Representative

03/2009 - Present, Unified Financial Services, LLC, Insurance Sales

03/2009 - Present, Unified Tax Services, LLC, Tax Preparation

09/2008 - 12/2008, Meridian United Capital, Registered Representative

09/2008 - 12/2008, The Planning Group, Investment Advisor Representative

08/2006 -08/2008, The Vanguard Group, Financial Planner

Michael McGinley, born 1978

Formal Education after High School:
Bachelor of Science, Accounting, Northern Arizona University
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Business Background

03/2005 - Present, Unified Wealth Management, LLC, Investment Adviser Representative
02/2009 - Present, LPL Financial, Registered Representative

08/2004 - 02/2009, GunnAllen Financial, Inc., Registered Representative

09/2004 - Present, Unified Financial Services, LLC, Insurance Sales

09/2004 - Present, Unified Tax Services, LLC, Tax Preparation

Kevin Foster, CFP®, born 1979

Formal Education after High School:

Bachelor of Science in Finance, emphasis Accounting, WP Carey School of Business
Business Background:

01/2005 - Present, Unified Wealth Management, LLC, Investment Adviser Representative
02/2009 - Present, LPL Financial, Registered Representative

08/2004 - 02/2009, GunnAllen Financial, Inc., Registered Representative

08/2004 - Present, Unified Financial Services, LLC, Insurance Sales

08/2004 - Present, Unified Tax Services, LLC, Tax Preparation

Matthew Michael , born 1983

Formal Education after High School:
Bachelor of Arts, Business, Grand Canyon University

Business Background:

07/2008 - Present, Unified Wealth Management, LLC, Investment Adviser Representative
02/2009 - Present, LPL Financial, Registered Representative

07/2007 - 02/2009, GunnAllen Financial, Inc., Registered Representative

07/2007 - Present, Unified Financial Services, LLC, Member/Insurance Sales

07/2007 - Present, Unified Tax Services, LLC, Member/Tax Preparation

06/2006 - 04/2007, St. Louis Cardinals, Professional Baseball Player

11/2006 - 03/2007, University of Phoenix, Project Manager/Intern

Shawn Agan, CFP®, born 1970

Formal Education after High School:
Bachelor of Science in Business Administration, SUNY Oswego

Business Background:

04/2005 - Present, Unified Wealth Management, LLC, Investment Adviser Representative
02/2009 - Present, LPL Financial, Registered Representative

10/2004 - 02/2009, GunnAllen Financial, Inc., Registered Representative

10/2004 - Present, Unified Financial Services, LLC, Insurance Sales

10/2004 - Present, Unified Tax Services, LLC, Tax Preparation
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Cory Huff, born 1976

Formal Education after High School:
Western lllinois University, Bachelor Of Science, Criminal Justice

Business Background:

04/20009 - Present, Unified Wealth Management, LLC, Investment Adviser Representative
02/2009 - Present, LPL Financial, Registered Representative

09/2008 - 02/2009, GunnAllen Financial, Inc., Registered Representative

02/2009 - Present, Unified Financial Services, LLC, Insurance Sales

02/2009 - Present, Unified Tax Services, LLC, Tax Preparation

03/2006 - 09/2008, Thrivent Financial for Lutherans, Financial Representative

02/2006 - 09/2008, Thrivent Investment Management, Inc., Registered Representative

Matthew Boehm, born 1975

Formal Education after High School:
Bachelor of Arts, University of New York, College at Plattsburgh

Business Background:

03/2005 - Present, Unified Wealth Management, LLC, Investment Adviser Representative
02/2009 - Present, LPL Financial, Registered Representative

08/2004 - 02/2009, GunnAllen Financial, Inc., Registered Representative

08/2004 - Present, Unified Financial Services, LLC, Insurance Sales

08/2004 - Present, Unified Tax Services, LLC, Tax Preparation
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Professional Designations

Richard Boehm, Richard Mitchell, Kevin Foster, and Shawn Agan hold the following designations: Certified Financial
Planner ("CFP®")

Issuing Organization: Certified Financial Planner Board of Standards, Inc (“CFPBS”)

Prerequisites/Experience Required: Must have a bachelor’s degree (or higher) from an accredited college or university,

and three years of full-time personal financial planning experience.

Educational Requirements: Must complete a CFP-board registered program or hold another designation authorized by
the CFPBS.

Continuing Education: 30 hours every two years.

Item 3 Disciplinary Information
None
Item 4 Other Business Activities

Our representatives are involved in the following investment-related businesses:

Our representatives are also registered representatives with LPL Financial, a registered broker/dealer and member of
FINRA. In such capacity, they sell securities through LPL Financial and receive normal and customary commissions as a
result of such purchases and sales. The client is under no obligation to purchase or sell securities through our
representatives on a commissionable basis. In addition, they may receive other compensation such as mutual fund or
money market 12b-1 fees and variable annuity trails. The potential for receipt of commissions and other compensation
gives our representatives an incentive to recommend investment products based on the compensation received, rather
than on the client’s needs. To address this, disclosure is made to the client at the time a brokerage account is opened
through LPL Financial, identifying the nature of the transaction or relationship, the role to be played by LPL Financial and
our representatives and any compensation (e.g., commissions, 12b-1 fees) to be paid by the client and/or received by
the registered representative.

Our representatives are also insurance agents. In such capacity, they may offer fixed and variable life insurance
products and receive normal and customary commissions as a result of any purchases made by clients. The client is
under no obligation to purchase fixed or variable life insurance through our representative on a commissionable basis. In
addition, they may receive other compensation such as fixed or variable life trails. The potential for receipt of
commissions and other compensation gives our representatives an incentive to recommend insurance products based
on the compensation received, rather than on the client’s needs. To address this, disclosure is made to the client at the
time purchase is made, identifying the nature of the transaction or relationship, the role to be played by the
representative, and any compensation(e.g., commissions, trails) to be paid by the client and/or received by the
insurance agent.

We have an affiliated tax and accounting firm and general agency, Unified Financial Services, Inc. and thus Advisory
Representatives may also act in that capacity. There is no requirement to use the tax or accounting services of the
affiliated firm. Our representatives have a financial interest in recommending that you use these additional services.
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Item 5 Additional Compensation
Our representatives may receive the following forms of additional compensation as a result of providing advisory
services to clients:

They may receive non-cash compensation from product sponsors. Such compensation may not be tied to the sales of
any products. Compensation may include such items as gifts valued at less than $100 annually, an occasional dinner or
ticket to a sporting event, or reimbursement in connection with educational meetings or marketing or advertising
initiatives. Product sponsors may also pay for education or training events that they may attend. This practice gives our
representatives an incentive to recommend investment products based on the compensation received, rather than on
the client’s needs.

They may receive from LPL Financial production bonuses, stock options, reimbursement of fees paid to LPL Financial for
items such as administrative services, and other things of value such as free or reduced-cost attendance at LPL
Financial’s national sales conference or top producer forums and events. Production bonuses, administrative fee
reimbursements, and awards for conference attendance are based on overall business produced by [associated person]
and do not favor one product or program over others. The awarding of stock options is based on total production,
recurring revenue and growth rate of production. Advisory fees are considered recurring revenue and, thus, there may
be a financial incentive for [associated person] to recommend client’s establish advisory accounts so that they will
receive recurring revenue and possibly receive stock options from LPL Financial.

Item 6 Supervision

Our representatives' advisory activities are supervised by a supervisor that is responsible for review of transactions,
account suitability, and written correspondence including email, among other activities. In addition, all accounts that
are managed by our representatives are subjected to surveillance reporting generated by LPL Financial and enforced by
Unified Wealth Management, LLC using various criteria designed to monitor account activity, potential concentration
levels of holdings, and performance of the account versus defined benchmarks.

Our representatives are supervised by Richard Boehm, CFP®. His telephone number is 480-668-3016. Richard Boehm,
CFP® is supervised by Matthew Boehm. His telephone number is 860-430-9393.

Item 7 Requirements for State-Registered Advisers
We have no additional items to report in this section.
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