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ADVISORY  BUSINESS  
 
FFR  Financial  and   Insurance  Services,  LLC  doing  business  as   The   J  R  Baker  Group  
(“JRB”)  was  organized   in  1996   to  provide   investment  management  services   to  a  
sophist icated   cl ientele   that   includes   individuals,   pensions   and   profit   sharing  
plans,   trusts,  estates,  and   charitable  organizat ions  as  well  as   corporations  and  
other   business   entit ies.     We   cal l   our   unique   f inancial   and   estate   planning  
services   Wealth   Optimization   and   Legacy   Planning   and   our   investment  
portfol io   management   services   we   cal l   Focused   Opportunity   Portfol io   Design  
and   Administrat ion   Services.     The   f irm's   principal   owner   is   Joel   R.   Baker  who  
owns  99%  of  the  business.    The   remaining  1%   is  owned  by  Baker  Alaska,   LLC  of  
which  Joel  R.  Baker   is  Manager.  
 
 

OUR  KEY  PERSONNEL  
 
 
JOEL  R  BAKER   PRESIDENT,  CEO,  CIO  
 
Born   in   1946,   Mr.   Baker   graduated   from   Fort   Lewis   Col lege   of   Durango,  
Colorado   in   1968   with   a   bachelor   of   arts.     Mr.   Baker   entered   the   f inancial  
services   industry   in   1984   and  has   completed   the   Series   7   examination   and   the  
Series   63   examinations   for   securit ies   l icensing.    Mr.   Baker   has   been   aff i l iated  
with  NFP   Securit ies   from  2000   through  2008  and  The  Private  Consult ing  Group  
from  1999   through  2008.  And   s ince  2008  has  been   a   registered   representative  
of  Arete  Wealth  Management,   an   SEC   registered  broker‐dealer   and  member  of  
the   f inancial   industry   regulatory   authority.     He   has   been   president   of   FFR  
Financial  and   Insurance  Services,  LLC  dba  The  J  R  Baker  Group  s ince  1996.    
 
KATHRYN  COURAIN     CHIEF  COMPLIANCE  OFFICER  
 
Born   in   1970,   Ms.   Courain   graduated   from   the   California   Polytechnic   State  
University   at   San   Luis   Obispo   in   1991   with   a   Bachelor   of   Science   in   Business  
Administrat ion  with   a   concentrat ion   in   f inance.        Ms.   Courain   has   completed  
the   Series   7,   Series   24   examinations   for   securit ies   l icensing   and   the   Series   66  
for   Investment   Advisor   l icensing.     Ms.   Courain   has   been   aff i l iated   with   The  
Private   Consult ing   Group   from   1999   through   2008   and   NFP   Securit ies   from  
2000   through   2008.   And   since   2008   has   been   a   registered   representat ive   of  
Arete   Wealth   Management.     Ms.   Courain   has   been   associated   with   FFR  
Financial  and   Insurance  Services  LLC,  since  1996.  
 
JRB   requires   that   i ts  personnel  possess  detai led  and   specif ic   knowledge  of  any  
area   that   they  offer   consult ing   services   to   i ts   cl ients.     Such   knowledge  may  be  
obtained   through   addit ional   education   and   courses   or   through   work   related  
experiences.    
 
 
 



JRB  PLANNING  SERVICES  
 
  WEALTH  OPTIMIZATION  AND  LEGACY  PLANNING  
 
Wealth   Optimization   and   Legacy   Planning   focuses   on   preserving,   protecting,  
empowering   and   perpetuating   our   cl ients’   wealth   for   the   benefit   of   future  
generations.    We   analyze   the   components   of   wealth   and   assist   our   cl ients   in  
identify ing  what   constitutes   their   “True  Wealth”.    Our   system   recognizes   that  
wealth  planning,   in   i ts  proper   role,   is   truly   family   leadership.     I t  entai ls  a  step ‐
by ‐step  process   that  defines  our   cl ients’   values   regarding   “true  wealth”,  helps  
to   inst i l l   those   values   for   posterity,   and   creates   a   system   for   the   values   to   be  
internal ized.  
 
 
JRB  ASSET  MANAGEMENT  SERVICES  
 
 
We   are   independent   and   object ive.     Our   f i rm   is   owned   and   control led   by   i ts  
management,   Joel   R.   Baker.     Our   advice   is   object ive.     We   do   not   offer  
proprietary  products.    As   f iduciar ies,  we  put   the   interest  of  our   cl ients  before  
our  own.      
 
FOCUSED   INVESTMENT  OPPORTUNITY  PORTFOLIO  DESIGN  AND  
ADMINISTRATION  SERVICES.      
 
Through   third  party  advisors  we  offer  a  variety  of   investment   strategies.    Each  
portfol io   is   third  party   advisor  managed  within   a   specif ic   framework  of   return  
object ives   and   l imits   on   r isk.     This   al lows   cl ients,  working  with   us,   to   select   a  
portfol io   that   is  consistent  with   their  goals ,  preferences  and   tolerance   for  r isk.    
Our   primary   third   party   asset   management   service   is   provided   by   Frontier  
Asset  Management.    While  most  of  our  cl ients’  assets  are  managed  by  Frontier,  
we  reserve  the  r ight  to  recommend  other  third  party  advisors.  
 
Frontier’s   portfol ios   can   be   divided   into   two   categories.     Global ly   diversif ied  
portfol ios  are  constructed  using  a  wide  range  of  asset  classes  and  are  designed  
to   satisfy   the   “core   portfol io”   needs   of   investors   at   defined   r isk   levels .    
Specialty   portfol ios   may   use   fewer   asset   classes   and   are   more   narrowly  
focused  on  achieving  specif ic   investment  object ives.    
 
Most  of  our   third   party   advisor  portfol ios   consist   entirely   of  open ‐end  mutual  
funds.     They   also   offer   portfol ios   of   exchange   traded   funds.    On   request   they  
may   create   customized   portfol ios   for   our   cl ients   and/or   use   other   investment  
vehicles   in   their   portfol ios.     They   offer   portfol ios   on   both   discretionary   and   a  
model  basis .  
We   enter   into   an   investment   advisory   agreement  with   the   cl ient   and   the   third  
party   advisor.    We,   as   a   f inancial   advisor,   and   the   third  party   advisor   serve   as  



f iduciar ies   to   the  cl ient  under   this  agreement,  which  means  we  are   required   to  
put  the  cl ient’s   interest  before  our  own.      
 
The   third  party  advisor’s  primary  responsibi l i ty   is   to  manage   the  cl ient’s  assets  
on   a   discret ionary   basis .     This   means   that   the   third   party   advisor   in it iates  
transactions   in   the   cl ient’s   account   without   prior   approval .   The   third   party  
advisor   in it iates  these  transactions  directly  through  the   independent  custodian  
that  holds  the  cl ient’s  assets.  
JRB  does  not   i tself  custody  any  cl ient  assets.  
 
Each   quarter   the   third   party   advisor   prepares   a   performance   report   to   allow  
our   cl ients   to   assess   the   value   of   their   services   and   measure   the   portfol io’s  
progress   toward   their  goals.    These   reports   show   cl ients  where   they   stand  and  
help  them  stay  on  track.  
 
Some   third   party   advisors   offer   a   tax  management   service.     Tax   benefits   wil l  
vary   depending   upon   the   market   condit ions   and   each   cl ient’s   individual   tax  
s ituation.     We   bel ieve   cl ients   wil l   benefit   from   this   service   over   most   t ime  
periods.  
 
Some   third  party  advisors  also  offer  bil l ing   services.    Through   this   service,   the  
third   party   advisor   automatical ly   col lects   our   fee   and   their   fee   direct ly   from  
the  cl ient’s  account  and  distr ibutes  a  portion  of  that  fee  to  us . 
 
JRB  PORTFOLIO  CONSULTING  SERVICES  
 
JRB   as   the   cl ient’s   f inancial   advisor,   serves   as   the   cl ient’s   investment   advisor  
and  consultant.     In  that  role  we  provide  services  such  as:  
 

•  Helping  the  cl ient   identify   long ‐term  goals  and   investment  objectives  
•  Developing  an   investment  strategy  to  achieve  those  goals  and  object ives  
•  Determining   the   ongoing   suitabi l i ty   of   third   party   advisor   services   for  

our  cl ients  
•  Helping  the  cl ient  assess  the  performance  of  the  cl ient’s  account  
•  Interact ing  direct ly  with  the  third  party  advisors  on  our  cl ient’s  behalf  

 
JRB INVESTMENT CONSULTING SERVICES 
 
JRB  provides  other  services  to  cl ients  by  separate  agreement  
 

•  Personal:     family   records,   budgeting,   personal   l iabi l i ty ,   estate  
information  and  f inancial  goals.  

•  Tax   &   cash   f low:     income   tax   and   spending   analys is   and   planning   for  
past,   current   and   future   years.     JRB   can   i l lustrate   the   impact  of   various  
investments  on  a  cl ient’s  current   income  tax  and  future  tax   l iabi l i ty.  

•  Death   &   disabi l i ty:     cash   needs   at   death,   income   needs   of   surviving  
dependents,  estate  planning  and  disabi l i ty   income  analysis .  



•  Retirement:    analys is  of   current   strategies  and   investment  plans   to  help  
the  cl ient  achieve  his  or  her  ret irement  goals.  

•  Investments:     analys is   of   investment   alternatives   and   their   effect   on   a  
cl ient’s  portfol io.  

 
GENERAL  DISCLOSURES  
 
Advice   offered   by   advisory   representatives  may   involve   investment   in  mutual  
funds.  Mutual   funds  may   carry   loads   ( i .e.   Sales   charges)   that  may   be   up‐ front  
or   on   a   contingent   deferred   basis   or   be   no ‐ loads  with   no   in it ia l   or   contingent  
deferred   sales   charges.     Cl ients   are   advised   that   advisory   representatives   are  
registered   representatives   of   Arete  Wealth  Management,   a   registered   broker ‐
dealer,   member   of   the   f inancial   industry   regulatory   authority   (“FINRA”)   and  
SIPC.     Therefore,   advisory   representat ives   have   a   confl ict   of   interest   in  
recommending  mutual   funds   that  carry  a   load   since   such  mutual   funds  wil l  pay  
advisory   representatives   a   commission   should   the   purchase   be  made   through  
advisory  representat ives.  
 
A   confl ict   of   interest   may   exist   between   the   interests   of   JRB   and/or   i ts  
advisory   representatives   and   the   interests   of   the   cl ient   in   that   JRB   and  
advisory   representatives   offer   f inancial   planning   and   investment   advisory  
services   for  a   fee  and  also  offer  various  securit ies  products   for  which   they  may  
be  paid  a  commission.    The   securit ies  products  avai lable   through  Arete  Wealth  
Management  may   be   l imited   to   certain   products   that   have   been   reviewed   and  
made   avai lable   for   offering   through   the   broker/dealer   with   which   advisory  
representatives  may  be  registered  representatives.  
 
Cl ients   can   invest   in   a   mutual   fund   direct ly   without   the   services   of   JRB.    
However,   cl ient   would   not   receive   the   advisory   services   described   herein  
which   are   designed,   among   other   things,   to   assist   the   cl ient   in   determining  
which   mutual   fund   or   funds   are   more   appropriate   to   each   cl ient’s   f inancial  
s ituation.     Cl ients   should   review   both   the   fees   charged   by   the   funds   and   fees  
charged  by   JRB   to   ful ly  understand   the   total   amount  of   fees   to  be  paid  by   the  
cl ient  and  the  advisory  services  to  be  or  are  being  provided.  
 
Lower   fees   for   comparable   services   may   be   avai lable   from   other   sources.  
Material   confl icts   of   interest   have   been   disclosed   to   the   cl ient   in  writ ing   that  
could   cause   JRB   or   the   advisory   representatives   to   not   render   unbiased   and  
object ive   advice.     JRB   does   not  maintain   custody   of   cl ient   funds   or   securit ies  
with  the  exception  of  deduction  of  JRB’s  advisory  fee  from  cl ient’s  account.  
 
Cl ient   is   advised   the   investment   recommendations   and   advice   offered   by   JRB  
are   not   legal   advice   or   accounting   advice.     Cl ient   should   coordinate   and  
discuss   the   impact   of   f inancial   advice   with   their   attorney   and/or   accountant.  
Cl ient   is   advised   that   i t   is   necessary   to   inform   JRB   promptly   with   respect   to  
any   changes   in   the   cl ient’s   f inancial   s ituat ion   and   investment   goals   and  



object ives.     Fai lure   to   notify   JRB   of   any   such   changes   could   result   in  
investment  recommendations  not  meeting  the  needs  of  the  cl ient.  
 
Cl ients   are   advised   that   advisory   representatives   are   general ly   independent  
contractors.     As   such,   advisory   representatives   receive   a   port ion   of   the  
advisory   fees   charged   to   cl ients   through   JRB.    The  portion  of   the  advisory   fees  
received   by   an   advisory   representative  may   vary   from   advisory   representat ive  
to   advisory   representat ive   depending   on   factors   including,   but   not   l imited   to,  
the   advisory   representative’s   production   through   JRB   and   other   business  
arrangements  with   JRB.     The   balance   of   the   advisory   fee   is   retained   by   JRB   as  
compensation   for  directing   the  day   to  day  operations  of   i ts  business.    Further,  
cl ients   are   advised   fees   charged   to   cl ients   by   advisory   representatives   may  
vary  and  are  negotiable  but  wil l  not  exceed  the  fee  schedules  stated  herein.      
 
 
WARRANTEES/REPRESENTATIONS  
 
JRB   does   not   represent,   warrantee   or   imply   that   the   services   or   methods   of  
analysis   used   by   JRB   can   or   wil l   predict   future   results ,   successful ly   identify  
market   tops   or   bottoms,   or   insulate   cl ients   from   losses   due   to  major  market  
corrections   or   crashes.     No   guarantees   can   be   offered   that   cl ient’s   goals   or  
object ives  wil l  be  achieved.    Further,  no  promises  or  assumptions  can  be  made  
that   the   advisory   services   offered   by   JRB   wil l   provide   a   better   return   than  
other   investment   strategies.     The   level   of   experience   of   advisory  
representatives  wil l  vary.  
 
PRIVACY  NOTICE  
 
JRB   gathers   non ‐publ ic   information   from   cl ients   in   order   to   provide   advisory  
products   and   services.     JRB   does   not   share   nonpubl ic   information   with  
nonaff i l iated   third  parties  except  as  permitted  by   law.    Clients  wil l  be  provided  
with   a   copy  of   JRB’s  privacy  policy  upon   establ ishment  of   a   cl ient   relat ionship  
with  JRB  and  annual ly  thereafter  as   long  as  cl ient  remains  an  active  cl ient.  
 
ASSETS  UNDER  MANAGEMENT  
 
For   the  period  ending  December  31,  2011,   JRB  managed  cl ient  assets  valued  at  
$58,409,311  on  a  non‐discretionary  basis .     JRB  provides   investment   services   to  
approximately  81  different  cl ients.  
 
 

FEES  AND  COMPENSATION  
 
As   previously   stated,   JRB   provides   advisory   services   to   cl ients   in   a   number   of  
different   ways   and   calculat ion   of   fees  may   vary   by   services   provided.     Cl ient  
may   terminate   advisory   services   within   f ive   (5)   business   days   after   entering  
into  the  advisory  agreement  without  penalty.      



 
After   f ive   (5)   business   days   of   entering   into   the   advisory   agreement,   cl ient  
may   terminate   upon   JRB’s   receipt   of   cl ient’s   written   notice   to   terminate .  
Cl ient  wil l   be   responsible   for   any   t ime   spent   by   JRB   in   providing,   researching  
or  preparing   the  cl ient’s  requested  advisory  services.  The  advisory  relat ionship  
or   agreement   between   cl ient   and   JRB   wil l   be   deemed   completed   and  
terminated   upon   presentation   of   the   analys is   and   recommendations   and  
receipt  of  payment   in  ful l .  
 
PLANNING  AND  ASSET  MANAGEMENT  SERVICES  
 
WEALTH  OPTIMIZATION  AND  LEGACY  PLANNING  
 
JRB  wil l  provide  on ‐going  maintenance  of  cl ient’s   f inancial  plan  at  a   rate   to  be  
negotiated  with  each  cl ient.    Financial  planning   fees  are  payable  one ‐half  upon  
signing   of   engagement   and   the   balance   upon   JRB’s   presentation   of   f inancial  
plan   document   to   cl ient.     Planning   services   are   offered   on   a   negotiated   basis  
between  $100  and  $300,000.  
 
FOCUSED   INVESTMENT  OPPORTUNITY  PORTFOLIO  DESIGN  AND  
ADMINISTRATION  SERVICES  
 
Focused   Investment  Opportunity   Portfol io   Design   and   Administrat ion   Services  
annual   fees   are   based   on   account   size   and   are   shared   with   the   third   party  
advisor.  Fees  range   from   .90%  to  2.5%  per  year  of  the  account  value  depending  
on  account  size  and  services  provided.    Fees  are  due  quarterly   in  advance.  
 
JRB  PORTFOLIO  CONSULTING  SERVICES  
 
Portfolio  consulting  services  are  offered  on  a  negotiated  basis.  
 
HOURLY  ADVICE  
 
JRB  does  not  offer  hourly  based  advice.  
 

 
PERFORMANCE  BASED  FEES  
 
JRB  does  not  offer  not  col lect  performance  based  fees.  
 

 
TYPES  OF  CLIENTS  

 
JRB   provides   investment   advisory   services   to   individuals,   pensions   and   profit  
sharing   plans,   trusts ,   estates,   and   charitable   organizat ions   as   well   as  
corporations  and  other  business  entit ies.      
 



 
METHODS  OF  ANALYSIS,   INVESTMENT  STRATEGIES,  RISK  OF  LOSS  

 
All   investors  must  understand   that   invest ing   in   the   securit ies  markets   involves  
r isk  of   loss.    There   can  be  no  assurance   that  an   investor  may  experience  a   loss  
or  make  a  profit .   JRB  has  devised   various   strategies   in   i ts  attempt   to  minimize  
the   opportunity   for   loss.     There   can   be   no   assurance   than   any   investment  
strategy  shal l  result   in  no   loss.  
 
JRB   and   i ts   portfol io   advisory   aff i l iates   uti l ize   fundamental,   technical   and  
cycl ical  analys is  methods  to  manage  cl ient  portfol ios.  
 
Fundamental   analysis   involves   evaluating   securit ies   in   an   attempt   to  measure  
their   intr insic   value   by   examining   related   economic,   f inancial ,   and   other  
qual itat ive  and  quantitat ive   factors.    This   includes  macroeconomic  factors  such  
as  the  overal l  economy,   industry  condit ions,  and  company ‐specif ic   factors  such  
as  f inancial  condit ion  and  management.    
 
Technical   analysis   involves   evaluating   securit ies   by   analyzing   statist ics  
generated   by   market   activ ity   such   as   past   prices   and   volume.     Technical  
analysts  do  not  attempt  to  measure  a  security’s   intr insic  value,  but   instead  use  
charts   and   other   tools   to   identify   patterns   and   trends   that   can   suggest   future  
activ ity.      
 
Cycl ical   analys is   involves   a   study   of  market  movements   including   pric ing   and  
quantity  over  a  stated  period  of   t ime  with  special  attention  given   to   frequency  
and  strength  of  market  cycle.  
 
INVESTMENT  STRATEGIES  
 
Through   third   party   advisors,   JRB   offers   a   variety   of   investment   strategies.    
The   third   party   advisor   constructs   a  wide   variety   of   investment   portfol ios   for  
the   cl ients.   Each   portfol io   is  managed  within   a   specif ied   framework   of   return  
object ives  and   l imits  on  r isk.    The  portfol ios  are   l isted  below:  
 

Globally  diversif ied   Specialty  
Long ‐Term  Growth   Global  Opportunit ies  
Growth  &   Income   Focused  Opportunities  
Balanced   Absolute  Return  Plus  
Conservative   Absolute  Return  
Capital  Preservat ion   Short ‐Term  Reserve  

 
ASSET  ALLOCATION  
 
Our   third   party   advisors   bel ieve   strongly   in   the   benefits   of   portfol io  
divers if ication.     They   attempt,   through   asset   al locat ion   strategies,   to   achieve  
the   return   targets   of   our   cl ients’   portfol ios   while   control l ing   or   l imit ing  
portfol io  volati l i ty.      



 
The   f i rst   step   in   their   process   is   determining   which   types   of   investments,   or  
“asset   classes,”   they  wil l   use   in   constructing   our   cl ients’   portfol ios.   Currently  
(as  of  February  28,  2011),  the   l ist  of  asset  classes  our  advisors  use   includes  the  
fol lowing:  
 

US  Large  Stocks   Real  Estate   Investment  Trusts  
US  Small  Stocks   Floating  Rate  Securit ies  
International  Large  Stocks   US  High  Qual ity  Bonds  
International  Small  Stocks   US  High  Yield  Bonds  
Emerging  Markets  Stocks   Long ‐Term  Government  Bonds  
Managed  Futures  
Commodit ies  

International  Bonds  
TIPS  

Absolute  Return  
 

Treasury  Bil ls  

Many  asset  classes  contain   sub ‐groups   that   they  can  also  use   to  our  advantage  
in   bui lding   portfol ios.   For   example,  US   Large   Stocks   and  US   Smal l   Stocks   have  
“growth”  and  “value”  subgroups  with  different  performance  characterist ics.      
 
They  don’t  use  all  asset  classes  and  sub ‐groups   in  al l  portfol ios.    They  use  only  
those  they  bel ieve  are  appropriate  given  the  portfol io’s   investment  object ives.      
 
Next   they   establ ish   a   long ‐term   asset   al locat ion   strategy.   That   strategy   is  
based   on   their   estimates   of   the   future   long ‐term   return   and   r isk  
characterist ics   of   each   asset   class   and   the   relat ionships   among   their  
performance  patterns.  
 
As   the   investment   environment   changes,   they   alter   the   asset   al locat ion  
strategy   to   ref lect   those   changes.     They   have   developed   quantitat ive  models  
that   tel l   us   when   al locat ion   adjustments   may   be   appropriate.   These   models  
focus  on   long‐term  future  asset  class  return,  r isk  and  correlat ion  expectations.    
 
For   most   of   our   cl ients’   portfol ios   they   set   asset   allocat ion   ranges   for   each  
major   asset   class   group.   These   ranges   serve   as   boundaries   they   take   into  
account   in   making   allocat ion   adjustments.     Frontier’s   Focused   Opportunit ies  
portfol io  has  no  ranges.  
 
MUTUAL  FUND  SELECTION  
 
Most   of   our   third   party   advisor’s   portfol ios   are   constructed   using   mutual  
funds.    We   bel ieve   that  mutual   funds   give   our   cl ients   access   to  many   of   the  
world’s   best  money  managers   at   reasonable   cost.     They   are   highly   l iquid   and  
al low   our   cl ients   to   achieve   broad   portfol io   diversif icat ion   in   a   very   eff ic ient  
manner.     We   also   bel ieve   mutual   funds   are   safe   relat ive   to   many   other  
investments.  
   
Frontier’s  mutual   fund  select ion  process,   for  example,  rel ies  on  qual itat ive  and  
quantitat ive   factors.     The   goal   of   this   process   is   to   identify   mutual   fund  



managers   who   are   highly   ski l led   and   who   can,   when   combined   with   other  
managers   in   a   portfol io,   contribute   to   achieving   the   investment   object ives   of  
that  portfol io.  
 
The  heart  of   Frontier’s  quantitat ive  process   is   their  use  of   returns ‐based   style  
analysis .   Style   analysis   establ ishes   a   unique   performance   benchmark   for   each  
manager.     They   bel ieve   i t   helps   them   determine   which   managers   have   truly  
added  value   in  the  past  and  have  the  requis ite  ski l ls  to  do  so   in  the  future.    
Their   qual itat ive   process   helps   them   identify   characteristics   that   they   bel ieve  
are   important   in  good  managers.  The  goal   is  to   identify  managers  who:  
 

•  Have  experience  managing  assets   in  various  market  environments  
 

•  Will  act   in  the  best   interest  of  our  cl ients    
 

•  Are  passionate  about   investing    
 

•  Manage  assets  using  a  unique  strategy    
 

•  Are  f lexible   in  their  approach    
 

•  Charge  a  reasonable  fee  for  their  services    
 

•  Are  highly  motivated  to  generate  results  that  wil l  benefit  our  cl ients  
 

Of  course,  not  al l   the  managers   they  select  have  al l  of  these  qual it ies,  but   they  
look  for  managers  with  as  many  of  them  as  possible.  
 
Once   Frontier   has   identif ied   a   group   of   mutual   funds   that   are   el igible   for  
inclusion   in   our   cl ients’   portfol ios,   they   use   a   proprietary   process   to   combine  
them.    This  process   is  designed   to  create  a  portfol io  of   funds  whose   respective  
investment   styles   and   approaches   wil l   complement   each   other   over   t ime.    
Frontier   bel ieves   that   properly   combining   mutual   funds   in   a   portfol io   is   an  
important   factor   that   can   contr ibute   to   a   portfol io’s   success   in   achieving   i ts  
investment  object ives.  
 
Once   Frontier   has   establ ished   the   asset   al locat ion   strategy,   selected   mutual  
funds  and  combined   them   in  a  portfol io,   i t  monitors   the  strategy  and   the   funds  
in   the   portfol io.     They  may  make   adjustments   to   the   asset   al locat ion   strategy  
and/or   replace   funds   in   a   portfol io   when   they   bel ieve   adjustments   are  
advisable.    

 
RISK  OF  LOSS      
There   are   always   r isks  when   i t   comes   to   invest ing.     Securit ies,   such   as  mutual  
funds  and  exchange ‐traded   funds,   r ise  and   fa l l   in  value  based  on  many   factors.    
There   is   no   guarantee   that   our   third   party   advisors’ ,   l ike   Frontier,   portfol ios  
wil l  achieve   their   investment  objectives.    They  attempt   to   l imit  decl ines   in  our  



cl ients’   portfol ios,   but   their   performance   is   highly   dependent   on   the  
performance   of   the   asset   classes.     Cl ients   should   be   prepared   for   the  
possibi l i ty  of   losses.  

 
DISCIPLINARY   INFORMATION  

 
Joel   Baker   has   been   involved   in   two   customer   complaints.     One   complaint  
involved   a   charitable   foundation   in   which   plaint i f f   was   not   a   cl ient   of   Mr.  
Baker.     This   action   is   pending   as   of  March   2011.     The   second   complaint   was  
dated   in   1994   and   was   sett led   by   his   then   broker‐dealer,   Financial   Network  
Investment  Corporat ion  and  dismissed  with  prejudice.  
 
 

OTHER  FINANCIAL   INDUSTRY  ACTIVITIES  AND  AFFILIATIONS  
 
The   principal   executive   off icers   of   JRB   are   also   registered   representatives   of  
Arete   Wealth   Management,   an   SEC   registered   broker‐dealer   and   member   of  
the   f inancial   industry   regulatory   authority.       In   addition,   the   principals   of   JRB  
are   l icensed   insurance   agents.     In   these   separate   capacit ies   (as   a   registered  
representative   and/or   insurance   agent) ,   the   advisory   representatives   are   able  
to   effect   securit ies   transactions   and   purchase   insurance   products   for   cl ients.    
Such   advisory   representatives  may   receive   separate   compensation   in   the   form  
of   commissions   as   a   result   of   cl ients   purchasing   securit ies   products   or  
insurance   products   through   them.     Such   compensation  may   be   in   addit ion   to  
the  advisory   fees   received  by   JRB.    Cl ients  are  under  no  obl igat ion   to  purchase  
any   securit ies   from   Arete   Wealth   Management   nor   are   they   under   any  
obl igat ion  to  purchase  any   insurance  products.  
 
While   advisory   representatives   endeavor   at   all   t imes   to   put   the   interests   of  
the   cl ients   f i rst   as   part   of   JRB’s   f iduciary   duty,   cl ients   should   be   aware   that  
the   receipt  of   additional   compensation   i tself   creates   a   confl ict  of   interest   and  
may   affect   the   judgment   of   advisory   representatives   when   making  
recommendations.  
 
JRB   has   an   indirect   ownership   interest   in   Frontier   Asset   Management,   LLC  
through   Joel  Baker.     Joel  Baker   is   the   sole  manager  of  Baker  Alaska,   LLC  which  
is   wholly   owned   by   the   Baker   Alaska   Irrevocable   Trust.     Joel   Baker   may   be  
deemed   to   have   a   beneficial   interest   in   that   trust.     Baker   Alaska,   LLC   owns  
approximately   7%   of   Frontier  Asset  Management,   LLC  which   could   represent   a  
confl ict  of   interest  for  JRB.    Clients  are  not  required  to  uti l ize  Frontier . 
 

 
CODE  OF  ETHICS  

 
JRB   has   a   f iduciary   duty   to   cl ients   to   act   in   the   best   interest   of   the   cl ient   and  
always   place   the   cl ient’s   interests   f i rst   and   foremost.     JRB   takes   ser iously   i ts  
compliance   and   regulatory   obl igat ions   and   requires   al l   staff   to   comply   with  



such   rules   and   regulat ions   as  well   as   JRB’s   pol ic ies   and   procedures.     Further,  
JRB   str ives   to   handle   cl ients’   non ‐publ ic   information   in   such   a  way   to   protect  
information   from   fal l ing   into  hands   that  have  no  business   reason   to  know  such  
information   and   provides   cl ients   with   JRB’s   privacy   pol icy.     As   such,   JRB  
maintains  a   code  of  ethics   for   i ts  advisory   representatives,   supervised  persons  
and   staff .       The   code   of   ethics   contains   provis ions   for   standards   of   business  
conduct   in   order   to   comply   with   federal   securit ies   laws,   personal   securit ies  
report ing   requirements,   pre‐approval   procedures   for   certain   transactions,  
code   violat ions   reporting   requirements,   and   safeguarding   of   material   non ‐
publ ic   information   about   cl ient   transact ions.     Further,   JRB’s   code   of   ethics  
establishes   JRB’s   expectat ion   for   business   conduct.     A   copy   of   our   code   of  
ethics  wil l  be  provided  to  any  cl ient  or  prospective  cl ient  upon  request  
 
 

BROKERGAE  PRACTICES  
 

Cl ients   are   advised   that   JRB   does   not   buy   securit ies   from   or   sel l   securit ies   i t  
owns  to  cl ients.    Such  transactions  are  referred  to  as  principal  transactions.      
 
Advisory   representatives   of   JRB   may   buy   or   sel l   securit ies   identical   to   those  
securit ies   recommended   to   cl ients.     Therefore,   advisory   representatives   may  
have   an   interest   or   posit ion   in   certain   securit ies   that   are   also   recommended  
and   bought   or   sold   to   cl ients.     Advisory   representatives   wil l   not   put   their  
interests   before   a   cl ient’s   interest.     JRB   is   required   to   maintain   a   l i st   of   al l  
securit ies  holdings   for   i ts  associated  persons.     Further,  associated  persons  are  
prohibited   from   trading   on   non ‐publ ic   information   or   sharing   such  
information.     Clients   have   the   r ight   to   decl ine   any   investment  
recommendation.     JRB  and   i ts  associated  persons  are   required   to  conduct   their  
securit ies   and   investment   advisory   business   in   accordance  with   al l   appl icable  
federal  and  state  securit ies  regulat ions.    
 
I t   is   the  expressed  pol icy  of   JRB   that  no  person  employed  by   JRB  may  purchase  
or  sel l  any  security  prior   to  a   transact ion(s)  being   implemented   for  an  advisory  
account,   and   therefore,   preventing   such   employees   from   benefit ing   from  
transactions  placed  on  behalf  of  advisory  accounts.  
 
As   these   situations   represent   a   confl ict   of   interest,   JRB   has   establ ished   the  
fol lowing  restr ict ions   in  order  to  ensure   i ts  f iduciary  responsibi l it ies:  
 

•  An   off ice   or   employee   of   JRB   shal l   not   buy   or   sel l   securit ies   for   their  
personal   portfol io(s)   where   their   decis ion   is   substantial ly   derived,   in  
whole   or   in   part,   by   reason   of   his   or   her   employment   unless   the  
information   is   also   avai lable   to   the   invest ing   publ ic   on   reasonable  
inquiry.    No  person  of   JRB   shal l  prefer  his  or  her  own   interest   to   that  of  
the  advisory  cl ient.  

•  JRB  maintains   a   l ist   of   al l   securit ies   holdings   for   i tself   and   for   anyone  
associated   with   this   advisory   practice   with   access   to   advisory  
recommendations.    These  holdings  are  reviewed  on  a  regular  basis  by  an  



appropriate  officer  or  designated   individual  of  JRB.  
•  JRB   emphasizes   the   unrestr icted   r ight   of   the   cl ient   to   decl ine   to  

implement   any   advice   rendered,   except   in   s ituations   where   JRB   is  
granted  discretionary  authority  of  the  cl ient’s  account.  

•  JRB  emphasizes   the  unrestr icted   r ight  of   the   cl ient   to   select  and   choose  
any   broker   or   dealer,   and/or   insurance   company,   however,   JRB’s  
activ it ies   may   be   l imited   or   restr icted   should   cl ient   select   another  
custodian  broker  or  dealer.  

•  JRB   requires   that   all   individuals   must   act   in   accordance   with   al l  
appl icable   federal   and   state   regulat ions   governing   registered  
investment   advisory   practices.     Any   individual   not   in   observance   of   the  
above  may  be  subject  to  termination  

 
 

REVIEW  OF  ACCOUNTS  
 
FINANCIAL  PLANNING  &  CONSULTING  SERVICES  
   
Reviews  wil l   be   conducted  with   cl ients   no   less   than   annual ly   or   as   agreed   by  
cl ient  and  advisory  representative.      Cl ients  may  be  charged  an  advisory  fee  for  
addit ional  reviews.      
 
JRB  ASSET  MANAGEMENT  SERVICES  
 
JRB  conducts   reviews  on  a  quarterly  basis  of  cl ients  accounts  managed  by   third  
part ies.  
   
ADDITIONAL   INFORMATION  REGARDING  REVIEWS  OF  ACCOUNTS  
 
Cl ients   may   request   more   frequent   reviews   and   may   set   thresholds   for  
tr iggering  events   that  would  cause  a  review   to   take  place.      General ly,  advisory  
representatives  wil l  monitor   for   changes   or   shifts   in   the   economy,   changes   to  
the   management   and   structure   of   a   mutual   fund   or   company   in   which   cl ient  
assets   are   invested,   and   market   shifts   and   correct ions.     Cl ients   are   advised  
that   they   should   notify   their   advisory   representative   promptly   of   any   changes  
to   the   cl ient’s   f inancial  goals,  objectives  or   f inancial   s ituation  as   such   changes  
may   require   advisory   representative   to   review   the   cl ients   portfol io   and  make  
recommendations  for  changes.  
 
REVIEWERS  
 
Reviews  of  cl ient  accounts  wil l  be  conducted  by  Joel  R.  Baker.      
 
REGULAR  REPORTS  PROVIDED  TO  CLIENTS  
 



JRB   wil l   provide   quarterly   reports   to   cl ients   as   provided   by   the   third   party  
advisor.     Cl ients   wil l   receive   custodial   statements   from   their   selected  
custodians.  
 
FINANCIAL  PLANNING  &  CONSULTING  SERVICES  
 
Financial  planning   and   consult ing   cl ients  wil l   receive   those   reports   contracted  
for  at  the   inception  of  the  advisory  relat ionship.      
 

CLIENT  REFERRALS  AND  OTHER  COMPENSATION  
 
Advisory   representatives   who   are   registered   representatives   of   Arete  Wealth  
Management   may   receive   trai l   commissions   ( i .e.   12b ‐1   fees)   for   a   period   of  
t ime.     Load   and   no‐ load   mutual   funds   may   pay   annual   distr ibution   charges,  
sometimes   referred   to   as   12b ‐1   fees.     12b ‐1   fees   come   from   fund   assets,  
therefore,   indirect ly   from  cl ient  assets.    12b ‐1   fees  may  be   in it ial ly  paid   to   JRB  
and  a  portion  passed   to   the  advisory   representatives.    The   receipt  of  such   fees  
could   represent  an   incentive   for  advisory   representatives   to   recommend   funds  
with   12b‐1   fees   over   funds   that   have   no   fees   or   lower   fees.     Any   trai l  
commissions  that  JRB  receives  wil l  be  credited  to  cl ient  account.  
 
 
REFERRAL  FEE  PAYMENTS  
 
JRB   may   from   t ime   to   t ime   compensate,   either   direct ly   or   indirect ly,   any  
person   (def ined   as   a   natural   person   or   a   company)   for   cl ient   referrals .     JRB   is  
aware   of   the   special   considerations   promulgated   pursuant   to   rule   206(4)‐3  
under   the   investment  advisers  act  of  1940  or  s imi lar  state  regulation.    As  such,  
appropriate   disclosure   shal l   be   made   to   cl ients   regarding   the   referral   fees  
paid.  
 

CUSTODY  
 
JRB   does   not   maintain   custody   of   cl ient   securit ies   or   funds.     Fidel ity  
Inst itut ional   is   the   recommended   custodian  of   cl ient  accounts   for   JRB.    Cl ients  
receive   account   statements   directly   from   the   respect ive   custodian,   bank   or  
broker ‐dealer.      

 
INVESTMENT  DISCRETION  

 
Though   JRB   accepts   discret ionary   authority   over   the   assets   i t   manages   on  
behalf   of   i ts   cl ients,   discret ion   is   not   always   exercised.     Third   party  managers  
exercise   discretion   over   cl ient   accounts.    All   cl ients   are   required   to   execute   a  
cl ient   services   agreement   which   grants   discretion   to   JRB   and/or   third   party  
managers.     The   cl ient   grants   JRB   l imited   discret ion   as   to   the   securit ies   to   be  
purchased   or   sold,   the   quantity   of   securit ies   to   be   purchased   or   sold   and   the  



price   to   be   paid   for   any   purchase   or   sale.     JRB   is   not   authorized   to  withdraw  
funds  from  a  cl ient’s  account  except  for  the  withdrawal  of  management  fees.      
 

PROXY  VOTING  
 
Cl ients  are  advised  JRB  does  not  vote  proxies  on  cl ients’  behalf .    

 
FINANCIAL   INFORMATION  

 
JRB   does   not   col lect   more   than   $1200   in   management   fees   per   cl ient   s ix  
months  or  more   in  advance.  
 
 
 


