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Item 1 – Cover Page 
 
 
 

Scott White Advisors, LLC 

1510 Royal Palm Square Boulevard #103  

Fort Myers, Florida  33919 

(239) 936-6300 

www.scottwhiteadvisors.com 

March 31, 2012 

 

 

This Brochure provides information about the qualifications and business practices of Scott 
White Advisors, LLC [“ADVISER”].  If you have any questions about the contents of this 
Brochure, please contact us at (239) 936-6300 or www.scottwhiteadvisors.com.  The 
information in this Brochure has not been approved or verified by the United States Securities 
and Exchange Commission or by any state securities authority. 
 
Scott White Advisors, LLC is a registered investment adviser.  Registration of an Investment 
Adviser does not imply any level of skill or training.  The oral and written communications of an 
Adviser provide you with information about which you determine to hire or retain an Adviser.  
 
Additional information about Scott White Advisors, LLC is also available on the SEC’s website 
at www.adviserinfo.sec.gov. 
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Item 2 – Material Changes 
 

On	July	28,	2010,	the	United	State	Securities	and	Exchange	Commission	published	
“Amendments	to	Form	ADV”	which	amends	the	disclosure	document	that	we	provide	to	
clients	as	required	by	SEC	Rules.		This	Brochure	dated	March	31,	2011	is	a	new	document	
prepared	according	to	the	SEC’s	new	requirements	and	rules.		As	such,	this	Document	is	
materially	different	in	structure	and	requires	certain	new	information	that	our	previous	
Brochure	did	not	require.	
	
This	Item,	dated	March	31,	2012,	discusses	only	specific	material	changes	that	are	made	to	
the	Brochure	and	provide	clients	with	a	summary	of	such	changes.		The	last	annual	update	
of	our	Brochure	was	dated	March	31,	2011.	
	
Changes	to	the	Brochure	dated	March	31,	2012	are	as	follows:	

 ASSET	MANAGEMENT	SERVICES:	1)	Certain	fees	have	been	reduced	as	follows:	
Equity	trades	incur	a	$9.95	transaction	charge	and	Options,	Bonds	and	Preferred	
Stocks	incur	a	$30	transaction	charge.	

 The	Eqgle	Cash	Trust	money‐market	funds	are	no	longer	a	cash	sweep	option.	
 As	of	December	31,	2011,	managed	client	assets	were	$50,342,000.	

	
In	the	past	we	have	offered	or	delivered	information	about	our	qualifications	and	business	
practices	to	clients	on	at	least	an	annual	basis.		Pursuant	to	new	SEC	Rules,	we	will	ensure	
that	you	receive	a	summary	of	any	material	changes	to	this	and	subsequent	Brochures	
within	120	days	of	the	close	of	our	business’	fiscal	year.		We	may	further	provide	other	
ongoing	disclosure	information	about	material	changes	as	necessary.	
	
We	will	further	provide	you	with	a	new	Brochure	as	necessary	based	on	changes	or	new	
information,	at	any	time,	without	charge.	
	
Currently,	our	Brochure	may	be	requested	by	contacting	A.	Scott	White	at	(239)	936‐6300	
or	scott@scottwhiteadvisors.com.		Our	Brochure	is	also	available	on	our	web	site	
www.scottwhiteadvisors.com,	also	free	of	charge.	
	
Additional	information	about	Scott	White	Advisors,	LLC	is	also	available	via	the	SEC’s	web	
site	www.adviserinfo.sec.gov.		The	SEC’s	web	site	also	provides	information	about	any	
persons	affiliated	with	Scott	White	Advisors,	LLC	who	are	registered,	or	are	required	to	be	
registered,	as	Investment	Adviser	Representatives	of	Scott	White	Advisors,	LLC.	
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Item 4 – Advisory Business 

FINANCIAL PLANNING 
Scott White Advisors, LLC (SWA), founded in July of 2002, is owned by A. Scott White, and 
offers a range of financial planning and investment advisory services to its clients.  These 
services include review of all aspects of an individual’s current financial situation, with emphasis 
on income tax planning, estate tax planning, insurance planning, investment planning, 
retirement planning and capital needs planning.  To the extent other services are needed, SWA 
will assist the individual in those areas in which it is competent to advise. 
 
As a follow-up, SWA will also help the client coordinate the implementation of any 
recommendations made, including referral to other practicing professionals whose services may 
be required. 
 
The initial step in the financial planning process involves a meeting with the client for the 
purpose of defining the scope of the engagement.  Once defined, the client and SWA will enter 
into an Investment Advisory Agreement, disclosing the terms of the engagement and fees to be 
charged. 
 
After the engagement is formalized, the client will be requested to provide SWA with necessary 
financial information, including information on sources of income, assets owned, liabilities, 
insurance policies owned, wills, trusts, business agreements, tax returns, investments, and 
personal and family obligations.  In addition, the client will be requested to provide financial 
goals and objectives, both long and short term. 
 
SWA will then target a date for anticipated completion of the financial plan.  Upon completion, 
a personal presentation of the written plan may be made.  At this meeting, the client will be 
provided with recommendations compatible with the goals and objectives established.  An 
implementation schedule will then be reviewed with the client to determine which steps will be 
pursued and with whom those steps can be accomplished.  Implementation usually includes 
periodic meetings with clients to monitor the results of the plan.  The client will be under no 
obligation to use SWA and may choose to apply or implement all recommendations in any 
manner that is most expedient and in the client’s best interest. 
 
SWA is not in the practice of providing legal or tax preparation advice, nor is it licensed to 
provide property and casualty lines of insurance coverage.  Clients are advised to seek the 
counsel of qualified professionals for the purpose of addressing concerns in these areas. 
 
Fees charged for the full financial planning service will be dependent upon the anticipated time 
and complexity of the plan.  The fees are determined in advance and disclosed to the client prior 
to the time the Investment Advisory Agreement is executed.  Rarely will a fee quoted depart 
from the established fee schedule but exceptional circumstances may dictate a higher or lower 
fee. 
 
Fees are as follows: 
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Hourly rates for plan development or consultation - $250 to $350 (a lesser hourly fee may be 
charged for administrative and staff functions). 
 
Fixed fees for plans are from $1,000 to $15,000, depending on the complexity and 
comprehensiveness of the plan. 
 
All fees are subject to negotiation. 
 
Specific services and amount of fees are spelled out fully in the Investment Advisory Agreement. 
 

ASSET MANAGEMENT SERVICES 
Asset management services involve discretionary and non-discretionary account management.  
Fees are dependent on the level of services.  
 
1) Investment Management Program for Advisory Clients (IMPAC) 

 
This is a fee-based account, offered and administered through Raymond James Financial 
Services, Inc. (RJFS), in which the client is provided with ongoing investment advice and 
monitoring of securities holdings.  Scott White Advisors, LLC will manage the account on a 
discretionary or non-discretionary basis according to the client’s objectives.  Equity trades will 
incur a $9.95 transaction charge while Options, Bonds and Preferred Stocks will incur a $30 
transaction charge paid to the broker-dealer.  Mutual fund purchases may have a $30 
transaction charge.  Mutual funds incur expenses for portfolio management services and fund 
administrative services.  These expenses are disclosed in the mutual fund prospectus and 
discussed in Item 5 of this document.   
 
Annual fees charged can range from .75% to 1.00%.  The annual asset-based fee is paid quarterly 
in arrears, as outlined in the Investment Advisory Agreement. For these accounts, the asset-
based fee is calculated on the account asset value on the last business day of the quarter for the 
previous quarter.  SWA authorizes and directs RJA as Custodian to deduct asset-based fees 
from the client’s account; SWA further authorizes and directs the Custodian to send a quarterly 
statement to the client that shows all amounts disbursed from the client’s account, including 
fees paid to RJFS.  SWA understands that the brokerage statement will show the amount of the 
asset-based fee, the value of the assets on which the fee was based, and the specific manner in 
which the fee was calculated.  
 
All fees are subject to negotiation. 
 
In addition to the foregoing transaction charge, the client will incur a charge from Raymond 
James in the amount of $4.95 per transaction for handling and postage charges.  The client may 
also incur charges for other account services provided by RJFS or SWA not directly related to 
the execution and clearing of transactions including, but not limited to, IRA custodial fees, 
safekeeping fees, interest charges on margin loans, and fees for legal or courtesy transfers of 
securities. 
 
The client or SWA may terminate the Investment Management Agreement at any time upon 
providing written notice pursuant to the provisions of the Investment Management Agreement.  
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There is no penalty for terminating an account.  Upon termination, the client will receive a 
refund of the portion of any prepaid asset-based fee which is not utilized for accounts billed in 
advance.  For accounts billed in arrears, the client may be charged a fee pursuant to the number 
of days the account was managed for the current quarter.  SWA will not accept instructions to 
terminate the Agreement unless Client provides such instructions in writing. 
 
As a general rule, an account will not be charged a commission and an advisory fee on the same 
asset.  SWA may offer an asset management to clients who desire only periodic monitoring 
including investment performance reviews as covered in the RJFS IMPAC Investment Advisory 
Independent Agreement.   
 
Certain open-end mutual funds which may be acquired by clients, may, in addition to assessing 
management fees, internally assess a distribution fee pursuant to section 12(b)-1 of the 
Investment Company Act of 1940, or an administrative or service fee (“trail”). Such fees are 
included in the calculation of operating expenses of a mutual fund and are disclosed in the fund 
prospectus. If received by RJFS, these fees may, at the instruction of SWA, be credited back to 
the client’s account. 
 
Clients should understand that the annual advisory fees charged in the IMPAC program are in 
addition to the management fees and operating expenses charged by open-end, closed-end and 
exchange-traded funds. To the extent that a client intends to hold fund shares for an extended 
period of time, it may be more economical for the client to purchase fund shares outside of these 
programs. Clients may be able to purchase mutual funds directly from their respective fund 
families without incurring the Registrant’s advisory fee. When purchasing directly from fund 
families, clients may incur a front- or back-end sales charge. 
 
Clients should also understand that the shares of certain mutual funds offered in these programs 
may impose short-term trading charges (typically 1%-2% of the amount originally invested) for 
redemptions generally made within short periods of time. These short-term charges are imposed 
by the funds (and not Registrant) to deter “market timers” who trade actively in fund shares. 
Clients should consider these short-term trading charges when selecting the program and/or 
mutual funds in which they invest. These charges, as well as operating expenses and 
management fees which may increase the overall cost to the client by 1%-2% (or more), are 
available in each fund’s prospectus.  SWA may also recommend “no-load” funds. 

Investment of Cash Reserves 

With respect to cash reserves of advisory Client accounts, the custodian of the account assets 
will determine where cash reserves are held.  The custodian may offer one or multiple options to 
different account types (such as non-taxable and managed accounts).  In addition, the custodian 
may, among other things, consider terms and conditions, risks and features, conflicts of interest, 
current interest rates, the manner by which future interest rates will be determined, and the 
nature and extent of insurance coverage (such as deposit protection from the Federal Deposit 
Insurance Corporation and the Securities Investor Protection Corporation).  The custodian may 
change an investment option at any time by providing the Client with thirty (30) days advance 
written notice of such change, modification or amendment.  As of March 2012, Cash Sweep 
Options include the Raymond James Bank Deposit Program ("RJBDP"),theMoney Market Tax –



 

 7 

Free (“MTF”) and the Credit Interest Program (“CIP”) sponsored by RJA, or any combination 
thereof. 

Raymond James Bank is an affiliate of RJFS, and offers a similar interest rate to the yield on CIP, 
but generally earns more than the interest it pays on such balances.  Raymond James & 
Associates generally earns a higher rate of interest on CIP balances than the interest rate it pays 
on such balances. The income earned by RJA is in addition to the asset-based fees that RJFS 
receives from these accounts. 

Where an unaffiliated third party acts as custodian of account assets, the Client and/or the 
custodian will determine where cash reserves are held.  

Cash balances arising from the sale of securities, redemptions of debt securities, dividend and 
interest payments and funds received from customers are invested automatically (“swept”) on a 
daily basis. When securities are sold, funds are deposited on the day after settlement date. 
Funds placed in a Client's account by personal check usually will not be invested until the 
second business day following the day that the deposit is credited to the Client's account. Due 
to the foregoing practices, RJA may obtain federal funds prior to the date that deposits are 
credited to Client accounts and thus may realize some benefit because of the delay in investing 
such funds. 

For further information please refer to the Cash Sweep Options disclosure statement, a copy of 
which is available from your IAR, or is available on the Raymond James public website, 
www.raymondjames.com. 

Cash Rule Conflict 

Participants in the Raymond James Financial Services IMPAC, PASSPORT and similar 
programs with cash or money market investments which exceed 20% of the total market value 
of client’s account at the time of billing will be included for fee purposes only if the account did 
not exceed 20% in cash or money market investments at the end of the previous quarter. 
Otherwise the balance in excess of 20% will not be included in the value of Client’s account for 
fee purposes. This fee billing provision is intended to equitably assess advisory fees on client 
assets for which an ongoing advisory service is being provided, and the exclusion of excess cash 
from the advisory fee is intended to benefit clients holding substantial cash balances (as a 
percentage of the total individual account value) for an extended period of time. However, this 
provision may pose a financial disincentive to an IAR, as the portion of cash or money market 
investments will not be included in the asset-based fee charged to the account. This may cause 
an IAR to reallocate a client account from cash or money market investments to advisory fee 
eligible investments in order to avoid the application of this provision and therefore receive a fee 
on the full asset value in a client’s account(s). 

For non-IRA/ERISA IMPAC and PASSPORT accounts, the client’s Investment Adviser 
Representative may elect to absorb all or a portion of the Processing Fee.  Certain open-end 
mutual funds which may be acquired by clients, may, in addition to assessing management fees, 
internally assess a distribution fee pursuant to section 12(b)-1 of the Investment Company Act of 
1940, or an administrative or service fee (“trail”). Such fees are included in the calculation of 
operating expenses of a mutual fund and are disclosed in the fund prospectus. However, if the 
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IAR elects to absorb the Processing Fees in non-IRA/ERISA accounts, they may also elect to 
receive trails paid by the fund company, if any, to defray the cost of the Processing Fees they 
absorb. If such an election is made, there may be a conflict of interest where the IAR may have an 
incentive to absorb all of the Processing Fees in consideration of the actual or anticipated trails 
they will receive. 

Clients should also understand that certain no-load variable annuities may be offered in the 
IMPAC, PASSPORT and similar programs and may be charged an advisory fee.  The annual 
advisory fees charged for these no-load variable annuities are in addition to the management fees 
and operating expenses charged by the insurance companies offering these products. 

Clients should also understand that more sophisticated investments such as short sells and 
margins may be offered in the IMPAC, PASSPORT and similar programs.  Fees for advice and 
execution on these securities are based on the total asset value of the account.  While a negative 
amount may show on a client’s statement for the margined security as the result of a lower net 
market value, the amount of the fee is based on the absolute market value.  This could create a 
conflict of interest where a financial advisor may have an incentive to encourage the use of 
margin to create a higher market value and therefore receive a higher fee.  The use of margin may 
also result in interest charges in addition to all other fees and expenses associated with the 
security involved. 
 
A client’s total cost of each of the services provided through these programs, if purchased 
separately, could be more or less than the costs of each respective program. Cost factors may 
include the client’s ability to: 
 

A. Obtain the services provided within the programs separately with respect to the 
selection of mutual funds, 

B. Invest and rebalance the selected mutual funds without the payment of a sales charge, 
and 

C. Obtain performance reporting comparable to those provided within each program. 
 
When making cost comparisons, clients should be aware that the combination of multiple 
mutual fund investments, advisory services, custodial and brokerage services available through 
each program may not be available separately or may require multiple accounts, documentation 
and fees. If an account is actively traded or the client otherwise may not qualify for reduced sales 
charges for fund purchases, the fees may be less expensive than separately paying the sales 
charges and advisory fees. If an account is not actively traded or the client otherwise would 
qualify for reduced sales charges, the fees in these programs may be more expensive than if 
utilized separately. 
 
The client’s financial advisor may have a financial incentive to recommend a fee-based advisory 
program rather than paying for investment advisory services, brokerage, performance reporting 
and other services separately. A portion of the annual advisory fee is paid to the client’s financial 
advisor, which may be more than the financial advisor would receive under an alternative 
program offering or if the client paid for these services separately. Therefore, the client’s 
financial advisor may have a financial incentive to recommend a particular account program over 
another. Financial advisors do not receive a financial incentive to recommend and sell 
proprietary mutual funds versus non-proprietary funds. However, because compensation 
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structures vary by product type, financial advisors may receive higher compensation for certain 
product types. In addition, your financial advisor may receive incentive compensation for 
utilizing a particular account program. 
 
SWA believes the charges and fees offered within each fee-based program are competitive with 
alternative programs available through other firms and/or investment sources, yet makes no 
guarantee that the aggregate cost of a particular program is lower than that which may be 
available elsewhere.   
 
Clients can terminate all advisory agreements within the first 5 days and any fees charged will 
be refunded.   

2) Raymond James Consulting Services (RJCS) 
 
SWA provides access to separately managed accounts through its broker/dealer.  RJCS is a 
division of Raymond James & Associates (RJA), which is a registered investment adviser and 
broker-dealer with the Securities and Exchange Commission.  Please refer to the Form ADV, 
Part 2A Brochure of RJA for further information regarding RJA’s business relationships with 
affiliated entities, and RJCS’ services with respect to cash reserves of Client accounts.  Client 
authorizes the investment of cash reserves of Client’s Account(s) in accordance with the 
provisions of the Form ADV, Part 2A Brochure.  The Managers in the RJCS program are 
registered as investment advisers with the Securities and Exchange Commission.  Please refer to 
the Form ADV, Part 2 of each Manager selected by Client for further information regarding that 
Manager’s services, key personnel, policies and practices, and business relationships with 
affiliated entities.  Eagle Boston Investment Management, Inc. Eagle Asset Management, Inc. 
and Raymond James & Associates, Inc. are wholly owned subsidiaries of Raymond James 
Financial, Inc. a publicly owned corporation. 
 
Suggested Fees are based on assets under management and investment objective.  Fees are 
typically between 3.0% and .65%.  For further discussion on fees please refer to Schedule B on 
the asset-based fee schedule located in the RJCS Investment Management Client Agreement.  
All fees are subject to negotiation. 

3) Insurance 
 
SWA from time to time may offer insurance contracts that are not subject to regulatory 
supervision by RJFS.  This outside business activity will be processed through various insurance 
brokers.  Normal and customary commissions as determined by the insurance carrier will 
compensate SWA.   
 

ADDITIONAL SERVICES 
The adviser from time to time may issue special reports, charts, graphs, etc. to clients.  It may 
also offer investment advice in manners not described above.  It may also recommend that 
clients utilize certain allocation services.  Fees for such services are disclosed in the disclosure 
documents provided to the client. 
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Clients can terminate the agreement within the first five days after execution and any fees 
charged will be refunded.  Otherwise, client can obtain a refund of any unearned fees and may 
terminate the agreement by notifying in writing the cancellation of the agreement to: 
 

Scott White Advisors, LLC 
1510 Royal Palm Square Boulevard #103 
Fort Myers, FL  33919-1068 
 

All above quoted fees may be negotiated within the stated range; however exceptional 
circumstances may dictate deviation from the set range.  The firm reserves the right to waive any 
fee or portion thereof. 

ASSETS UNDER MANAGEMENT 
As of December 31, 2011, Scott White Advisors managed client assets valued at $50,342,000.  
Scott White Advisors, LLC generally manages client assets under a non- discretionary 
agreement in order to provide for prompt changes in portfolio holdings when needed. 
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Item 5 – Fees and Compensation 

FINANCIAL PLANNING 
Fees charged for the full financial planning service will be dependent upon the anticipated time 
and complexity of the plan.  The fees are determined in advance and disclosed to the client prior 
to the time the Investment Advisory Agreement is executed.  Rarely will a fee quoted depart 
from the established fee schedule but exceptional circumstances may dictate a higher or lower 
fee. 
 
Fees are as follows: 
Hourly rates for plan development or consultation - $250 to $350 (a lesser hourly fee may be 
charged for administrative and staff functions). 
 
Fixed fees for plans are from $1,000 to $15,000, depending on the complexity and 
comprehensiveness of the plan. 
 
All fees are subject to negotiation. 
 
Specific services and amount of fees are spelled out fully in the Investment Advisory Agreement. 
 

ASSET MANAGEMENT SERVICES 
Asset management services involve non-discretionary account management.  Fees are dependent 
on the level of services.  
 
1) Investment Management Program for Advisory Clients (IMPAC) 

 
This is a fee-based account, offered and administered through Raymond James Financial 
Services, Inc. (RJFS), in which the client is provided with ongoing investment advice and 
monitoring of securities holdings.  Scott White Advisors, LLC will manage the account on a 
non-discretionary basis according to the client’s objectives.  Equity trades will incur a $9.95 
transaction charge while Options, Bonds and Preferred Stocks will incur a $30 transaction 
charge paid to the broker-dealer.  Mutual fund purchases may have a $30 transaction charge.  
Mutual funds incur expenses for portfolio management services and fund administrative 
services.  These expenses are disclosed in the mutual fund prospectus and discussed in Item 5 of 
this document.   
 
Annual fees charged can range from 0.75% to 1.00%.  The annual asset-based fee is paid quarterly 
in arrears, as outlined in the Investment Advisory Agreement. For these accounts, the asset-
based fee is calculated on the account asset value on the last business day of the quarter for the 
previous quarter.  SWA authorizes and directs RJA as Custodian to deduct asset-based fees 
from the client’s account; SWA further authorizes and directs the Custodian to send a quarterly 
statement to the client that shows all amounts disbursed from the client’s account, including 
fees paid to RJFS.  SWA understands that the brokerage statement will show the amount of the 
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asset-based fee, the value of the assets on which the fee was based, and the specific manner in 
which the fee was calculated.  
 
All fees are subject to negotiation. 
 
In addition to the foregoing transaction charge, the client will incur a charge from Raymond 
James in the amount of $4.95 per transaction for handling and postage charges.  The client may 
also incur charges for other account services provided by RJFS or SWA not directly related to 
the execution and clearing of transactions including, but not limited to, IRA custodial fees, 
safekeeping fees, interest charges on margin loans, and fees for legal or courtesy transfers of 
securities. 
 
The client or SWA may terminate the Investment Management Agreement at any time upon 
providing written notice pursuant to the provisions of the Investment Management Agreement.  
There is no penalty for terminating the client’s account.  Upon termination, the client will 
receive a refund of the portion of any prepaid asset-based fee which is not utilized for accounts 
billed in advance.  For accounts billed in arrears, the client may be charged a fee pursuant to the 
number of days the account was managed for the current quarter.  SWA will not accept 
instructions to terminate the Agreement unless Client provides such instructions in writing. 
 
As a general rule, an account will not be charged a commission and an advisory fee on the same 
asset.  SWA may offer an asset management to clients who desire only periodic monitoring 
including investment performance reviews as covered in the RJFS IMPAC Investment Advisory 
Independent Agreement.   
 
Certain open-end mutual funds which may be acquired by clients, may, in addition to assessing 
management fees, internally assess a distribution fee pursuant to section 12(b)-1 of the 
Investment Company Act of 1940, or an administrative or service fee (“trail”). Such fees are 
included in the calculation of operating expenses of a mutual fund and are disclosed in the fund 
prospectus. If received by RJFS, these fees may, at the instruction of SWA, be credited back to 
the client’s account. 
 
Clients should understand that the annual advisory fees charged in the IMPAC program are in 
addition to the management fees and operating expenses charged by open-end, closed-end and 
exchange-traded funds. To the extent that a client intends to hold fund shares for an extended 
period of time, it may be more economical for the client to purchase fund shares outside of these 
programs. Clients may be able to purchase mutual funds directly from their respective fund 
families without incurring the Registrant’s advisory fee. When purchasing directly from fund 
families, clients may incur a front- or back-end sales charge. 
 
Clients should also understand that the shares of certain mutual funds offered in these programs 
may impose short-term trading charges (typically 1%-2% of the amount originally invested) for 
redemptions generally made within short periods of time. These short-term charges are imposed 
by the funds (and not Registrant) to deter “market timers” who trade actively in fund shares. 
Clients should consider these short-term trading charges when selecting the program and/or 
mutual funds in which they invest. These charges, as well as operating expenses and 
management fees, which may increase the overall cost to the client by 1%-2% (or more), are 
available in each fund’s prospectus.  SWA may also recommend “no-load” funds. 
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Investment of Cash Reserves 

With respect to cash reserves of advisory Client accounts, the custodian of the account assets 
will determine where cash reserves are held.  The custodian may offer one or multiple options to 
different account types (such as non-taxable and managed accounts).  In addition, the custodian 
may, among other things, consider terms and conditions, risks and features, conflicts of interest, 
current interest rates, the manner by which future interest rates will be determined, and the 
nature and extent of insurance coverage (such as deposit protection from the Federal Deposit 
Insurance Corporation and the Securities Investor Protection Corporation).  The custodian may 
change an investment option at any time by providing the Client with thirty (30) days advance 
written notice of such change, modification or amendment.  As of March 2012, Cash Sweep 
Options include the Raymond James Bank Deposit Program ("RJBDP"), the Money market Tax-
Free (“MTF”) and the Credit Interest Program (“CIP”) sponsored by RJA, or any combination 
thereof. 

Raymond James Bank is an affiliate of RJFS, and offers a similar interest rate to the yield on CIP, 
but generally earns more than the interest it pays on such balances.  Raymond James & 
Associates generally earns a higher rate of interest on CIP balances than the interest rate it pays 
on such balances. The income earned by RJA is in addition to the asset-based fees that RJFS 
receives from these accounts. 

Where an unaffiliated third party acts as custodian of account assets, Client and/or the 
custodian will determine where cash reserves are held.  

Cash balances arising from the sale of securities, redemptions of debt securities, dividend and 
interest payments and funds received from customers are invested automatically (“swept”) on a 
daily basis. When securities are sold, funds are deposited on the day after settlement date. 
Funds placed in a Client's account by personal check usually will not be invested until the 
second business day following the day that the deposit is credited to the Client's account. Due 
to the foregoing practices, RJA may obtain federal funds prior to the date that deposits are 
credited to Client accounts and thus may realize some benefit because of the delay in investing 
such funds. 

For further information please refer to the Cash Sweep Options disclosure statement, a copy of 
which is available from your IAR, or is available on the Raymond James public website, 
www.raymondjames.com. 

Cash Rule Conflict 

Participants in the Raymond James Financial Services IMPAC, PASSPORT and similar 
programs with cash or money market investments which exceed 20% of the total market value 
of client’s account at the time of billing will be included for fee purposes only if the account did 
not exceed 20% in cash or money market investments at the end of the previous quarter. 
Otherwise the balance in excess of 20% will not be included in the value of Client’s account for 
fee purposes. This fee billing provision is intended to equitably assess advisory fees on client 
assets for which an ongoing advisory service is being provided, and the exclusion of excess cash 
from the advisory fee is intended to benefit clients holding substantial cash balances (as a 
percentage of the total individual account value) for an extended period of time. However, this 
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provision may pose a financial disincentive to an IAR, as the portion of cash or money market 
investments will not be included in the asset-based fee charged to the account. This may cause 
an IAR to reallocate a client account from cash or money market investments to advisory fee 
eligible investments in order to avoid the application of this provision and therefore receive a fee 
on the full asset value in a client’s account(s). 

For non-IRA/ERISA IMPAC and PASSPORT accounts, the client’s Investment Adviser 
Representative may elect to absorb all or a portion of the Processing Fee.  Certain open-end 
mutual funds which may be acquired by clients, may, in addition to assessing management fees, 
internally assess a distribution fee pursuant to section 12(b)-1 of the Investment Company Act of 
1940, or an administrative or service fee (“trail”). Such fees are included in the calculation of 
operating expenses of a mutual fund and are disclosed in the fund prospectus. However, if the 
IAR elects to absorb the Processing Fees in non-IRA/ERISA accounts, they may also elect to 
receive trails paid by the fund company, if any, to defray the cost of the Processing Fees they 
absorb. If such an election is made, there may be a conflict of interest where the IAR may have an 
incentive to absorb all of the Processing Fees in consideration of the actual or anticipated trails 
they will receive. 

Clients should also understand that certain no-load variable annuities may be offered in the 
IMPAC, PASSPORT and similar programs and may be charged an advisory fee.  The annual 
advisory fees charged for these no-load variable annuities are in addition to the management fees 
and operating expenses charged by the insurance companies offering these products. 

Clients should also understand that more sophisticated investments such as short sells and 
margins may be offered in the IMPAC, PASSPORT and similar programs.  Fees for advice and 
execution on these securities are based on the total asset value of the account.  While a negative 
amount may show on a client’s statement for the margined security as the result of a lower net 
market value, the amount of the fee is based on the absolute market value.  This could create a 
conflict of interest where a financial advisor may have an incentive to encourage the use of 
margin to create a higher market value and therefore receive a higher fee.  The use of margin may 
also result in interest charges in addition to all other fees and expenses associated with the 
security involved. 
 
A client’s total cost of each of the services provided through these programs, if purchased 
separately, could be more or less than the costs of each respective program. Cost factors may 
include the client’s ability to: 
 

A. Obtain the services provided within the programs separately with respect to the 
selection of mutual funds, 

B. Invest and rebalance the selected mutual funds without the payment of a sales charge, 
and 

C. Obtain performance reporting comparable to those provided within each program. 
 
When making cost comparisons, clients should be aware that the combination of multiple 
mutual fund investments, advisory services, custodial and brokerage services available through 
each program may not be available separately or may require multiple accounts, documentation 
and fees. If an account is actively traded or the client otherwise may not qualify for reduced sales 
charges for fund purchases, the fees may be less expensive than separately paying the sales 
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charges and advisory fees. If an account is not actively traded or the client otherwise would 
qualify for reduced sales charges, the fees in these programs may be more expensive than if 
utilized separately. 
 
The client’s financial advisor may have a financial incentive to recommend a fee-based advisory 
program rather than paying for investment advisory services, brokerage, performance reporting 
and other services separately. A portion of the annual advisory fee is paid to the client’s financial 
advisor, which may be more than the financial advisor would receive under an alternative 
program offering or if the client paid for these services separately. Therefore, the client’s 
financial advisor may have a financial incentive to recommend a particular account program over 
another. Financial advisors do not receive a financial incentive to recommend and sell 
proprietary mutual funds versus non-proprietary funds. However, because compensation 
structures vary by product type, financial advisors may receive higher compensation for certain 
product types. In addition, your financial advisor may receive incentive compensation for 
utilizing a particular account program. 
 
SWA believes the charges and fees offered within each fee-based program are competitive with 
alternative programs available through other firms and/or investment sources, yet makes no 
guarantee that the aggregate cost of a particular program is lower than that which may be 
available elsewhere.   
 
Clients can terminate all advisory agreements within the first 5 days and any fees charged will 
be refunded.   

2) Raymond James Consulting Services (RJCS) 
 
SWA provides access to separately managed accounts through its broker/dealer.  RJCS is a 
division of Raymond James & Associates (RJA), which is a registered investment adviser and 
broker-dealer with the Securities and Exchange Commission.  Please refer to the Form ADV, 
Part 2A Brochure of RJA for further information regarding RJA’s business relationships with 
affiliated entities, and RJCS’ services with respect to cash reserves of Client accounts.  Client 
authorizes the investment of cash reserves of Client’s Account(s) in accordance with the 
provisions of the Form ADV, Part 2A Brochure.  The Managers in the RJCS program are 
registered as investment advisers with the Securities and Exchange Commission.  Please refer to 
the Form ADV, Part 2 of each Manager selected by Client for further information regarding that 
Manager’s services, key personnel, policies and practices, and business relationships with 
affiliated entities.  Eagle Boston Investment Management, Inc. Eagle Asset Management, Inc. 
and Raymond James & Associates, Inc. are wholly owned subsidiaries of Raymond James 
Financial, Inc. a publicly owned corporation. 
 
Suggested Fees are based on assets under management and investment objective.  Fees are 
typically between 3.0% and .65%.  For further discussion on fees please refer to Schedule B on 
the asset-based fee schedule located in the RJCS Investment Management Client Agreement.  
All fees are subject to negotiation. 

3) Insurance 
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SWA from time to time may offer insurance contracts that are not subject to regulatory 
supervision by RJFS.  This outside business activity will be processed through various insurance 
brokers.  Normal and customary commissions as determined by the insurance carrier will 
compensate SWA.   
 

ADDITIONAL SERVICES 
The adviser from time to time may issue special reports, charts, graphs, etc. to clients.  It may 
also offer investment advice in manners not described above.  It may also recommend that 
clients utilize certain allocation services.  Fees for such services are disclosed in the disclosure 
documents provided to the client. 
 
Clients can terminate the agreement within the first five days after execution and any fees 
charged will be refunded.  Otherwise, client can obtain a refund of any unearned fees and may 
terminate the agreement by notifying in writing the cancellation of the agreement to: 
 

Scott White Advisors, LLC 
1510 Royal Palm Square Boulevard #103 
Fort Myers, FL  33919 
 

All above quoted fees may be negotiated within the stated range; however exceptional 
circumstances may dictate deviation from the set range.  The firm reserves the right to waive any 
fee or portion thereof. 
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Item 6 – Performance-Based Fees and Side-By-Side 

Management 
Scott White Advisors, LLC does not charge any performance-based fees (fees based on a share of 
capital gains on or capital appreciation of the assets of a client). 
 

Item 7 – Types of Clients 
 
Scott White Advisors, LLC provides comprehensive financial planning and portfolio 
management services to individuals, high-net-worth individuals, corporate pension and profit-
sharing plans, charitable institutions, foundations and endowments. 
 
Prospects are expected to complete a financial planning process before becoming clients, and 
SWA may require a minimum annual fee. 

Item 8 – Methods of Analysis, Investment Strategies 

and Risk of Loss 
 

METHODS OF ANALYSIS 
Scott White Advisors, LLC believes that several fundamental tenets increase the probability of 
success in long-term investing.  These include diversification, asset allocation, adoption of a 
suitable time frame and professional management. 
 
Scott White Advisors, LLC chooses to not research and recommend individual stocks and 
bonds, so we do not perform analysis on these, choosing instead to delegate these 
responsibilities to experienced mutual fund managers with verifiable track records. 
 
For the purpose of choosing funds, we employ analytical data from Morningstar, Raymond 
James Research and Marking, Lipper Analytical Services and other sources.  We also study 
material released by the funds and speak frequently with the fund managers.  
 

INVESTMENT STRATEGIES 
Scott White Advisors, LLC provides comprehensive financial planning.  As such, clients are 
required to provide all relevant information regarding assets, liabilities, goals, taxes, capital 
needs, and charitable desires.  From this information, SWA may develop a written financial plan 
and investment policy statement for each client. 
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The financial plan and investment policy statement create the strategies that drive the 
investments which will be used. 
 
Clients indicate their emergency reserve and cash flow requirements for three to five years, and 
this total amount is invested in money market and short-term bond funds with relatively low 
volatility.  Each year, an additional year’s cash flow needs, if any, are either harvested from the 
equity (growth) portion of the client’s investment account or, if insufficient growth has 
occurred in the equity investments, from the short-term bond funds.  The purpose of this 
strategy is to reduce the need to liquidate equity investments when this would incur a loss of 
principal. 
 
The balance of the investment portfolio is considered long-term and invested in a highly 
diversified, asset-allocated growth equity portfolio of mutual funds.  Scott White Advisors, LLC 
may use no-load fund shares or other share classes but always attempts to provide clients with 
the lowest cost share class available in any particular mutual fund.  SWA is compensated for its 
comprehensive services on a fee basis, as previously noted.  Therefore, clients are charged Scott 
White Advisors, LLC’ management fee as well as the management fee allocated to the mutual 
fund by the fund’s management. 
 

RISK OF LOSS 
SWA believes that by reserving multiple years of cash flow needs for clients who require cash 
flow from the investment portfolio, the probability of having to sell growth investments at a loss 
is significantly reduced.  However, investing in any securities, including mutual funds, involves 
risk of loss which clients should be prepared to bear.  
 
Investors should consider the investment objectives, risks, charges and expenses of an 
investment company carefully before investing. The prospectus contains this and other 
information and should be read carefully before investing.  A prospectus for any mutual fund 
offered by Scott White Advisors, LLC may be obtained at the offices of the adviser, by e-mail 
request, or by calling the telephone number on the Cover Page (Item 1) of this document. 
 

Item 9 – Disciplinary Action 
 
Registered investment advisers are required to disclose all material facts regarding any legal or 
disciplinary events that would be material to your evaluation of Scott White Advisors, LLC or 
the integrity of Scott White Advisors,’ management.  Scott White Advisors, LLC has no 
information applicable to this Item. 
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Item 10 – Other Financial Industry Activities and 

Affiliations 
Scott White Advisors’ primary business activity is financial planning.  Incidental to this 
planning activity, various services offered through trust companies, banks and insurance 
companies may be discussed with clients.  Some of these trust companies, banks and insurance 
companies may be affiliated with the broker-dealer with which SWA is associated.  
Approximately 95% of SWA’s time is spent in financial planning. 
 
Investment Advisory Representatives (IARs) of Scott White Advisors, LLC are registered 
representatives of Raymond James Financial Services, Inc. and may receive commissions on 
securities transactions.  Approximately 5% of their time is spent in this capacity. 
 
Raymond James Financial Services, Inc. (RJFS), a wholly owned subsidiary of Raymond James 
Financial, Inc. (RJF), is a member of FINRA and SIPC.  RJFS clears its securities transactions on 
a fully disclosed basis through Raymond James & Associates, Inc. (member NYSE), which is 
also a wholly owned subsidiary of Raymond James Financial, Inc.  Notwithstanding the fact that 
principals and associates of the adviser may be registered representatives of RJFS, the adviser is 
solely responsible for investment advice rendered.  Advisory services are provided separately and 
independently of the broker-dealer. 
 
If clients act upon SWA IAR advice and choose to use one of Raymond James Financial Services’ 
affiliates as a money manager, trustee, custodian, or for purchasing insurance, SWA may receive 
compensation in the form of commissions from the affiliate.  If a client chooses to use a SWA 
IAR in a capacity as an insurance agent, SWA will receive a commission.  If a client purchases a 
mutual fund containing a 12b-1 fee, the adviser and representative may receive and retain such 
fee or credit it back to the client. 
 
From time to time, Scott White Advisors, LLC may receive compensation in the form of financial 
support for seminars, conferences, meal or travel expenses in connection with due diligence 
visits and meetings from sponsors of investment products such as mutual funds.  Such 
sponsorship fees generally entitle the sponsor to an allotted presentation to representatives of 
SWA.  
 
As part of its fiduciary duties to clients, SWA endeavors at all times to put the interests of its 
advisory clients first.  Clients should be aware, however, that the receipt of economic benefits by 
SWA (or its related persons) in and of itself creates a potential conflict of interest. 
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Item 11 – Code of Ethics, Participation in Client 

Transactions and Personal Trading 
 
Scott White Advisors, LLC has adopted a Code of Ethics for all supervised persons of the firm 
describing its high standard of business conduct and fiduciary duty to its clients.  The Code of 
Ethics includes provisions relating to the confidentiality of client information, a prohibition on 
insider trading, a prohibition against rumor mongering, restrictions on the acceptance of 
significant gifts and the reporting of certain gifts and business entertainment items, and 
guidelines regarding personal securities trading procedures, among other things.  All supervised 
persons at Scott White Advisors, LLC must acknowledge the terms of the Code of Ethics 
annually or as amended. 
 
Scott White Advisors, LLC anticipates that, in appropriate circumstances, consistent with 
clients’ investment objectives, it will cause accounts over which SWA has management 
authority to effect, and will recommend to investment advisory clients or prospective clients, 
the purchase or sale of securities in which SWA, its affiliates and/or clients, directly or 
indirectly, have a position or interest.  Scott White Advisors, LLC employees and persons 
associated with SWA are required to follow Scott White Advisors' Code of Ethics.  Subject to 
satisfying this policy and applicable laws, officers, directors and employees of SWA and its 
affiliates may trade for their own accounts in securities which are recommended to and/or 
purchased for Scott White Advisors' clients.  The Code of Ethics is designed to assure that the 
personal securities transactions, activities and interests of the employees of SWA will not 
interfere with (i) making decisions in the best interest of advisory clients and (ii) implementing 
such decisions while, at the same time, allowing employees to invest for their own accounts.  
Under the Code of Ethics certain classes of securities have been designated as exempt 
transactions, based upon a determination that these would materially not interfere with the best 
interest of Scott White Advisors’ clients.  In addition, the Code requires pre-clearance of many 
transactions, and restricts trading in close proximity of client trading activity.  Nevertheless, 
because the Code of Ethics in some circumstances would permit employees to invest in the same 
securities as clients, there is a possibility that employees might benefit from market activity by a 
client in a security held by an employee.  Employee trading is continually monitored under the 
Code of Ethics, and to reasonably prevent conflicts of interest between SWA and its clients. 
 
Certain affiliated accounts may trade in the same securities with client accounts on an 
aggregated basis when consistent with Scott White Advisors’ obligation of best execution.  In 
such circumstances, the affiliated and client accounts will share commission costs equally and 
receive securities at a total average price.  Scott White Advisors, LLC will retain records of the 
trade order (specifying each participating account) and its allocation, which will be completed 
prior to the entry of the aggregated order.  Completed orders will be allocated as specified in the 
initial trade order.  Partially filled orders will be allocated on a pro rata basis.  Any exceptions 
will be explained on the Order. 
 
Scott White Advisors’ clients or prospective clients may request a copy of the firm’s Code of 
Ethics by contacting A. Scott White. 
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It is Scott White Advisors’ policy that the firm will not affect any principal of agency cross 
securities transactions for client accounts.  Scott White Advisors, LLC will also not cross trades 
between client accounts.  Principal transactions are generally defined as transactions where an 
adviser, acting as principal for its own account or the account of an affiliated broker-dealer, buys 
from or sells any security to any advisory client.  A principal transaction may also be deemed to 
have occurred if a security is crossed between an affiliated hedge fund and another client 
account.  An agency cross transaction is defined as a transaction where a person acts as an 
investment adviser in relation to a transaction in which the investment adviser, or any person 
controlled by or under common control with the investment adviser, acts as broker for both the 
advisory client and for another person on the other side of the transaction.  Agency cross 
transactions may arise where an adviser is dually registered as a broker-dealer or has an affiliated 
broker-dealer. 

Item 12 – Brokerage Practices 
 
SWA recommends that certain clients provide discretionary authority to Scott White Advisors, 
LLC.  Clients who are candidates for this program may be participants in the Raymond James 
Financial Services IMPAC program and will have created, in concert with SWA, an Investment 
Policy Statement.  This discretion is used for the replacement of investment managers when 
needed. 
 
Scott White Advisors, LLC does not render advice to or take any actions on behalf of clients 
with respect to any legal proceedings including bankruptcies and shareholder litigation, to 
which any securities or other investments held in client accounts, or the issuers thereof, become 
subject , and does not initiate or pursue legal proceedings, including without limitation 
shareholder litigation, on behalf of clients with respect to transactions, securities or other 
investments held in client accounts.  The right to take any actions with respect to legal 
proceedings, including shareholder litigation, with respect to transactions, securities or other 
investments held in a client account is expressly reserved for the client. 
 
A Scott White, Investment Adviser Representatives (IARs) of Scott White Advisors, LLC, and 
all Client Service Associates of SWA are registered representatives of Raymond James Financial 
Services, Inc. (RJFS), a registered broker-dealer with FINRA, and may recommend RJFS to 
advisory clients for brokerage services.  Registered representatives of RJFS are subject to FINRA 
Conduct Rule 3040 that restricts them from conducting securities transactions away from RJFS.  
Therefore, clients are advised that such IARs are limited to conducting securities transactions 
through RJFS.  It may be the case that RJFS charges a higher or lower fee than another broker 
charges for a particular type of service, such as transaction fees.  Clients may utilize the broker-
dealer of their choice and have no obligation to purchase or sell securities through RJFS.  
However, if the client does not use RJFS, the IAR will reserve the right not to accept the 
account.  As a registered FINRA broker-dealer, RJFS routes order flow through its affiliated 
broker-dealer Raymond James & Associates, Inc. (RJA).  RJA is obligated to seek best execution 
pursuant to FINRA Rule 2320 for all trades executed, however better executions may be 
available via another broker-dealer based on a number of factors including volume, order flow 
and market making activity. 
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Raymond James Financial Services provides extensive research, securities compliance, 
educational, planning, marketing and analytical resources to Scott White Advisors, LLC.  SWA 
considers these services and the Raymond James brand to offer substantial value to its clients 
and practice and believes that these benefits justify the decision to use Raymond James in the 
manner described above. 
 
This research, compliance, educational, planning and marketing benefit extends to all Scott 
White Advisors, LLC clients. 

Item 13 – Review of Accounts 
 
Scott White Advisors, LLC continuously monitors client’s accounts to identify situations that 
may warrant specific actions be taken on behalf of a client’s investments or their overall 
portfolio.  Such review includes, but is not necessarily limited to, suitability, performance, asset 
allocation, change in investment objectives and risk tolerance, concentrations and prohibited 
products.  In addition, Scott White Advisors, LLC will be providing regular investment advice, 
review client portfolios, and communicate with clients at least annually.  Reviews and meetings 
are conducted by A. Scott White. 
 
Compliance personnel located within RJFS corporate headquarters provide additional 
monitoring of accounts.  Reviews include, but are not limited to: suitability, concentration, 
active trading and accounts managed on a discretionary basis. 

 
At least quarterly, clients receive a brokerage statement from the firm’s clearing broker-dealer, 
Raymond James and Associates (RJA).  The brokerage statement contains the cash balance, 
type, name and amount of each security, the current market value of each security, account 
activity for the period, and when available, the unrealized gain or loss of each security.  The 
client also receives a confirmation of each transaction from RJA, and if available and elected by 
the client, a monthly or quarterly trade confirmation report. 
 
Additionally, Scott White Advisors, LLC and Raymond James Financial Services offers clients 
online (internet) access to accounts.  Through this service, clients have real time information 
available at any time. 

Item 14 – Client Referrals and Other Compensation 
 
Scott White Advisors, LLC refers clients to other professional advisors.  We do not accept 
compensation for such referrals. 
 
SWA, through its broker-dealer, may participate in programs through which allied 
professionals, particularly in the accounting and legal fields, may be compensated for referrals.  
The professional who refers the account will receive a portion of the advisory fee, but in no case 
will the client pay more because of the referral (solicitor) fee.  The referral fees will be paid on a 
cash-only basis.  The client will be provided proper disclosure about the advisory and referral 
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fees.  The professional will be either an investment adviser representative or a solicitor of SWA’s 
broker-dealer. 
 
From time-to-time, Scott White Advisors, LLC’ IARs may receive economic benefit in the form 
of travel, meals and lodging for attendance at due diligence and educational meetings.  Raymond 
James Financial Services and mutual fund firms through which SWA invests client funds may 
provide these benefits. 
 
Raymond James Financial Services sponsors annual and regional conferences for professional 
development. Travel and lodging may be awarded by Raymond James based on individual and 
branch office production of fees and commissions.  RJFS may also award cash gifts of no more 
than $100 value annually to Scott White Advisors, LLC IARs based on these same criteria.  RJFS 
also provides restricted, non-qualified independent contractor stock options to IARs who meet 
certain criteria.  These are awarded annually and are exercisable at a set price for one year 
beginning four years after issue. 
 
Raymond James Financial Services also sponsors a non-contributory deferred compensation 
plan awarded to IARs who meet certain criteria. 
 
Subsidiaries of Raymond James Financial such as Raymond James Trust may also hold 
professional training programs to which Scott White Advisors, LLC IARs are invited and for 
which travel, lodging and meals may be provided. 
 
SWA IARs may also attend lunches and dinners sponsored by mutual fund and money 
management firms for the purpose of informing SWA advisers about these firms.  These meals 
may include food, beverages and entertainment and are regulated by the sponsoring firms. 
 
Typically, the sponsors may offer to provide transportation, lodging and meals directly related to 
these meetings.  In order to minimize any potential conflict of interest, Scott White Advisors, 
LLC carefully supervises all such arrangements and determines the reasonableness of IARs 
attending.  In no case are decisions impacting client investments or the costs inherent in these 
investments made based on benefits received as a result of these due diligence meetings. 
 
Sponsors of investment products may also provide speakers and bear the cost of meals for SWA 
client events.  To avoid a conflict of interest, only sponsors with investment products used in 
client portfolios, and therefore relevant to client interests, are invited to participate. 

Item 15 – Custody 
 
Client funds and securities are held in custody by Raymond James & Associates, an affiliate of 
Raymond James Financial Services.  Raymond James & Associates is a member of the New York 
Stock Exchange and the Securities Investor Protection Corporation (SIPC). 
 
Clients of Scott White Advisors, LLC will receive statements from Raymond James & 
Associates at least quarterly.  SWA urges clients to carefully review these statements and 
question any items which are unclear.  SWA does not produce client statements. 
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Item 16 – Investment Discretion 
 
Scott White Advisors, LLC usually does not receive discretionary authority from clients at the 
outset of an advisory relationship. However, clients who are candidates for discretionary 
program may be participants in the Raymond James Financial Services IMPAC program and will 
have created, in concert with SWA, an Investment Policy Statement.  The discretion will be 
exercised in a manner consistent with the stated objectives of the Investment Policy Statement.  
This discretion is used for the replacement of mutual fund managers when needed. 

Item 17 – Voting Client Securities 
 
Scott White Advisors, LLC does not render advice to or take any actions on behalf of clients 
with respect to any legal proceedings including bankruptcies and shareholder litigation, to 
which any securities or other investments held in client accounts, or the issuers thereof, become 
subject , and does not initiate or pursue legal proceedings, including without limitation 
shareholder litigation, on behalf of clients with respect to transactions, securities or other 
investments held in client accounts.  The right to take any actions with respect to legal 
proceedings, including shareholder litigation, with respect to transactions, securities or other 
investments held in a client account is expressly reserved for the client. 
 
Questions regarding the voting of proxies may be directed to persons indicated on information 
sent to clients directly by law firms or broker-dealer firms. 

Item 18 – Financial Information 
 
Registered investment advisers are required in this Item to provide you with certain financial 
information or disclosures about Scott White Advisors’ financial condition.   
 
Scott White Advisors, LLC has no financial commitment that impairs its ability to meet 
contractual and fiduciary commitments to clients and has not been the subject of a bankruptcy 
proceeding. 


