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Item 1 – Cover Page 

 

Investments by Planners, Inc. 

 2500 N. Military Trail 

Suite 285 

 Boca Raton, FL 33431 

(561) 998-0909 

plannersinc.com 

June 15, 2012 
 

This brochure provides information about the qualifications and business practices of 

Investments by Planners, Inc. (“IBP”). If you have any questions about the contents of this 

brochure, please contact us at (561) 998-0909 or ibp@plannersinc.com.  The information in 

this brochure has not been approved or verified by the United States Securities and 

Exchange Commission or by any state securities authority. 

IBP is a registered investment adviser.  Registration of an Investment Adviser does not 

imply any level of skill or training.  The oral and written communications of an Adviser 

provide you with information about which you determine to hire or retain an Adviser.  

Additional information about IBP (Firm CRD #19836) is also is available on the SEC’s 

website at www.adviserinfo.sec.gov.  

 

 

http://www.adviserinfo.sec.gov/
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Item 2 – Material Changes 

 

Since the filing of our ADV Part 1 annual amendment, the SEC has changed its registration 

requirements and as a result, IBP is no longer eligible to remain under SEC registration but 

must register as an Investment Adviser with applicable state’s securities authorities. This 

brochure is current as of June 15, 2012.  

In the past we have offered or delivered information about our qualifications and business 

practices to clients on at least an annual basis.  Pursuant to new SEC Rules, we will ensure 

that you receive a summary of any material changes to this and subsequent brochures 

within 120 days of the close of our business’ fiscal year.  We may further provide other 

ongoing disclosure information about material changes as necessary.   

We will further provide you with a new brochure as necessary based on changes or new 

information, at any time, without charge. 

Currently, our brochure may be requested by contacting Rene Gillig, Office Manager at 

(561) 998-0909 or ibp@plannersinc.com 

Additional information about IBP is also available via the SEC’s web site 

www.adviserinfo.sec.gov.  The SEC’s web site also provides information about any persons 

affiliated with IBP who are registered, or are required to be registered, as investment 

adviser representatives of IBP. 

 

 

 

 

 

 

 

 

mailto:ibp@plannersinc.com
http://www.adviserinfo.sec.gov/
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Item 4 – Advisory Business 
 

IBP was incorporated in 1986 in Florida, U.S.A. The principal owners of the firm are as 

follows: 

 

Gary Saginor (CRD #1455006) is President and General Securities Principal of IBP. His year 

of birth is 1952 and he received a Bachelor of Arts degree from the University of 

Connecticut in 1973. His previous 5 (five) year business background was as 

President and Principal of IBP. 

 

Clifford N. Saginor (CRD #2292883) is Secretary/Treasurer and Investment Company 

Products/Variable Contracts Principal of IBP. His year of birth is 1948 and he 

received a Bachelor of Science degree from Tulane University in 1971. His 

previous 5 (five) year business background was as Secretary/Treasurer and 

Investment Company Products/Variable Contracts Principal of IBP. 

 

The firm is both a registered Investment Adviser and a FINRA registered Broker-Dealer. 

The firm limits its advisory services exclusively to Mutual Funds. The advice offered is 

limited to what types of Mutual Funds the clients’ portfolios should be apportioned into. 

Clients may, if requested in writing, impose restrictions on investing in certain classes of 

Funds or on the percentage of their portfolio to invest in certain types of Funds, e.g.  Bond 

or Money Market Funds. However, since the purpose of investing with IBP is to leave the 

Mutual fund selection to the discretion of the advisors, this kind of conditional investing is 

rarely implemented. IBP does not recommend or purchase “no load” Mutual Funds. IBP 

does not offer or participate in wrap fee programs. 

IBP manages assets totaling $56,700,000 on a discretionary basis and $1,700,000 on a non-

discretionary basis as of 12/31/2011. 
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Item 5 – Fees and Compensation 

 

The specific manner in which fees are charged by IBP is established in a client’s written 

agreement with IBP. IBP bills in advance, an annual fee equal to one and one-half percent 

(1.5%) of the total value of a client’s portfolio on the last business day of the calendar year. 

The client may cancel the advisory agreement at any time and request a refund of the 

remaining fee. That refund is determined by taking one-twelfth (1/12th) of the total annual 

fee paid and multiplying it by the number of full months remaining in the calendar year. 

There is no refund for a partial month. Additional monies invested during any calendar 

year, are not subject to the advisory fee for that calendar year only. The fee itself is not 

negotiable. Clients that are owners or employees of IBP are not subject to the fee. Clients 

that are former employees or immediate relatives of owners or employees of IBP may not 

be subject to the fee. All other clients must pay the fee in full each year. A client may elect to 

be billed directly for fees or may authorize IBP to have the Mutual Fund families debit fees 

directly from the client’s account(s). 

IBP’s advisory fees are exclusive of brokerage commissions, transaction fees, and other 

related costs and expenses of the Mutual Fund companies which may be incurred by the 

client. Clients may also incur certain charges imposed by custodians, brokers and other 

third parties such as custodial fees, deferred sales charges, postage fees, wire transfer and 

electronic fund fees, and other fees and taxes on brokerage accounts and securities 

transactions. Mutual Funds also charge internal management fees, which are disclosed in 

the Funds’ prospectuses. Such charges, fees and commissions are exclusive of and in 

addition to IBP’s advisory fee. 

IBP and the registered representative(s) receive a commission on the initial Mutual Fund 

purchases of the clients as well as 12b-1 fees. IBP and its registered representatives, if 

applicable, may also receive reimbursement for certain entertainment expenses for clients. 

Clients will not have their advisory fee(s) reduced to offset any brokerage commission(s) 

since no fee is charged on initial purchases made during any calendar year as mentioned 

above. 

Please refer to Item 12 for a description of IBP’s brokerage practices. 
 
 
 
 



3 

 

Conflicts of Interest 
 
The instructions in the Form ADV require us to tell you that the receipt or potential for the 
receipt of Additional Compensation gives our supervised persons an incentive to 
recommend investment products based on the Additional Compensation received, rather 
than on your specific needs.  Although we are obligated to tell you this, our objective as a 
firm, which is shared by our supervised persons, is to place nothing before your best 
interests.   
 
How we address these conflicts.  First and foremost, we address the conflicts described 
above in relation to Additional Compensation by disclosing them to you in this Brochure as 
well as your representative’s Brochure Supplement.  As a matter of general policy, we 
aggressively discourage activities that put your interests anywhere but first. Additionally, 
we have instituted a comprehensive supervisory process, detailed in our Written 
Supervisory Procedures (“WSPs”) that was designed to address, among other things, 
conflicts of interest.  In addition, we have designated a Chief Compliance Officer, as set forth 
on Schedule A of our Form ADV, to be the party responsible for the overall application and 
oversight of our supervisory process and our WSPs.  Our Chief Compliance Officer has the 
authority to delegate certain supervisory responsibilities to other supervised persons 
within our firm in order to ensure that our overall system of supervision is being carried 
out adequately and in a timely manner.     
 
The potential conflict of interest resulting from the Additional Compensation described 
above is commonplace in the investment industry and we believe that such arrangements 
are not only appropriate but that they are proper in light of the added examination, 
licensing, registration, and other regulatory oversight that also takes place in the brokerage 
area of the investment industry.  Our supervised persons have satisfied various regulatory 
examination and registration requirements that allow not only for the offering of the types 
of products and services described in the information related to the Additional 
Compensation described above but also the receipt of the normal and customary 
compensation that any similarly registered, licensed, and qualified person could receive in 
the form of sales compensation for those same products/services.   
 
Bear in mind that even if our supervised persons were not registered/licensed to sell the 
types of products/services addressed in the preceding section, the majority of your 
investments or transactions involving such products would still result in you paying some 
sort of commission for those products.  In the case of our supervised persons, their active 
registration/licensing may allow them to be able to receive such Additional Compensation 
as opposed to the executing financial institution keeping that compensation exclusively for 
itself.   
 
Any Additional Compensation received by our supervised persons in connection with the 
products/services described in the preceding section is deemed routine and customary 
compensation for such activities and is not believed to be inappropriate.   
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Conflicts of Interest (cont.) 
 

Procedures for disclosing these conflicts. In an effort to inform you of these conflicts of 
interest, we have prepared this Brochure and have provided it to you, in part, for the 
purpose of disclosing these conflicts.  You are always welcome to request a current copy of 
our Brochure.  We are obligated to provide you a copy of this Brochure no later than the 
time you sign our Agreement and on an annual basis, we are required to provide you either 
(1) a copy of our current Brochure or (2) a set of instructions as to how you can request a 
copy of our current Brochure. Furthermore, IBP does not sell or recommend no-load funds. 
 
 
Client-Directed Brokerage  
 
You have the ability to purchase investment products that we recommend through any 
broker-dealer or other financial institution you choose.  If you choose to use a broker-
dealer other than IBP, we may not be able to properly monitor your assets and therefore 
we cannot be held responsible for the success or failure of any investment products or 
strategies that you implement at firms other than IBP.  In other words, our services and 
responsibilities will not apply to transactions you effect on your own whether through 
firms you choose on your own or through any other broker-dealer. 

Brokerage Compensation 
  
Less than fifty (50) percent of our revenue is derived from transaction-based compensation 

related to the implementation of our advisory services over client assets.   

 

Item 6 – Performance-Based Fees and Side-By-Side Management 

 

IBP does not charge any performance-based fees (fees based on a share of capital gains on 

or capital appreciation of the assets of a client). 

 

Item 7 – Types of Clients 

 

The firm offers its services to individuals, trusts, estates, charitable organizations, pension 

and profit sharing plans, corporations or business entities other than those listed here.   
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Item 7 – Types of Clients (cont.) 

 

There are no requirements for opening an account with IBP such as a minimum account 

size, etc. In addition, all portfolios are maintained and managed without deference to the 

total monetary value of same. 

 

Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss 

 

IBP tracks the various Mutual Funds’ performance and recommends periodic changes to 

client accounts, i.e. exchanges among accounts within the Mutual Fund families. The 

analysis of the Funds’ performance is accomplished by monitoring and charting the 

performance of each Mutual Fund (i.e. their net percentage gains or losses over time 

periods ranging from one week to year-to-date) on a daily basis. Once a determination has 

been made to reapportion assets from one Fund to another, client portfolios that contain 

that particular Fund are identified, and each client’s individual portfolio is analyzed to 

determine into which Fund (within that family of Funds) the assets should be exchanged. 

Any changes in holdings are approved by the Supervisory Principal and applied to all client 

portfolios based on each individual client’s financial information on file.  The analysis takes 

into consideration – but is not limited to - the client’s risk tolerance, suitability and tax 

consequences.  

Additional sources of information the firm employs to make these changes may include 

Mutual Fund managers, independent analysts, financial publications and periodicals, data 

services such as Morningstar, as well as various financial internet sites.  

There are inherent risks to using performance based methods of analysis for determining 

which Mutual Funds IBP selects to initially purchase (or exchange into) for our clients. IBP 

always acts on the most recent and accurate information possible at the time it employs its 

investment strategy. However, any particular strategy or method may not be the correct 

one, so clients must be aware that investing in securities involves risk of loss that they 

should be prepared to bear. 

Past performance is no guarantee of future results. Some Mutual Funds have, as their 

underlying investment, a portfolio of securities with varying degrees of risk factors. 
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Item 9 – Disciplinary Information 

 

Registered Investment Advisers are required to disclose all material facts regarding any 

legal or disciplinary events that would be material to your evaluation of IBP or the integrity 

of IBP’s management.  As it pertains to this item, it should be disclosed that in 2003, Gary 

Saginor, acting in his capacity as a registered representative of IBP was involved in an 

investment related arbitration claim alleging damages in excess of $2,500. The amount 

awarded as compensation was less than 5% of the amount requested. 

 

 

Item 10 – Other Financial Industry Activities and Affiliations 

 

IBP, as mentioned in Item 5 above, is also a FINRA registered Member Broker-Dealer and in 

that capacity, upon the request of the client and their adviser representative, transacts the 

purchase of Mutual Fund shares that have been selected by the Principal(s) for a client.  

While there is an apparent conflict of interest as its acting as both broker and advisor, IBP 

purchases Mutual Fund shares exclusively and the compensation it receives in its capacity 

as a Broker-Dealer is based on the Mutual Funds’ standard commission schedules. These 

commissions are disclosed in the Funds’ prospectuses and are readily available to the 

public. Furthermore, clients have the option to first purchase Mutual Fund shares through 

other brokers or agents not affiliated with IBP and then subsequently employ IBP’s 

advisory services. 

Regardless of which capacity it is acting in, IBP recognizes its fiduciary obligation to act in 

the best interests of its clients at all times.  

Item 11 – Code of Ethics 

 

IBP has adopted a Code of Ethics for all supervised persons of the firm describing its high 

standard of business conduct, and fiduciary duty to its clients. The Code of Ethics includes 

provisions relating to the confidentiality of client information as well as disclosures of any 

conflict of interest on the part of any employee. All company personnel at IBP must 

acknowledge the terms of the Code of Ethics upon hiring and as amended. 
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Item 11 – Code of Ethics (cont.) 

 

Any employee outside accounts must be divulged in writing. However, this does not 

interfere with the best interests of the clients since IBP, in its capacity as Broker-Dealer, 

sells Mutual Funds exclusively and there is no possibility that employees might benefit 

from market activity by a client in a security held by an employee.  

The fact that the Principals of IBP purchase shares in the same Mutual Funds as their 

clients is evidence that, as an advisor, IBP is consistent with its recommendations. 

Nonetheless, employee trading is continually monitored under the Code of Ethics to 

reasonably prevent conflicts of interest between IBP and its clients. IBP’s clients or 

prospective clients may request a copy of the firm's Code of Ethics by contacting the firm 

during regular business hours. 

 

Item 12 – Brokerage Practices  

 

IBP has the discretion to choose the securities and their apportionment for a client’s 

portfolio without seeking specific client consent however, this discretion is limited. The 

client has already given prior written approval for this limited discretion in that the client 

allows exchanges (the sale of one Mutual fund in order to purchase another Mutual fund 

within the same Fund family). IBP only has discretion over which Mutual Fund families and 

which Funds within those families to apportion purchases of newly acquired shares. In 

regard to automated investment and withdrawal programs offered by the Mutual Fund 

families, these amounts must be requested by the client.  Also, IBP does not have discretion 

over the sales of Mutual Funds unless they are part of an exchange, as previously explained, 

or unless the sale is necessary to pay the investment advisory fee as disclosed in IBP’s 

engagement letter. 

Item 13 – Review of Accounts  

 

Mutual Funds held in client accounts are reviewed no less than on a weekly basis by the 
two principals of IBP. The performances of the Funds (i.e. their net percentage gains or 
losses calculated over time periods ranging from one week to year-to-date) are analyzed 
along with information from various sources (as mentioned in Item 8 above).  
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Item 13 – Review of Accounts (cont.) 

 
 
Any changes in holdings are approved by the Supervisory Principal and applied to all client 
portfolios based on each individual client’s personal profile on file (e.g. suitability, risk 
tolerance, etc.). 
 

Clients, without request, receive a complete portfolio statement (describing which Mutual 

Funds are owned, number of shares in each fund and their total value) no less frequently 

than on a quarterly basis. Upon request, statements are available on any business day 

during regular business hours. 

 

Item 14 – Client Referrals and Other Compensation 

 

Other than the compensation arrangements described in Item 5, IBP does not receive any 

other economic benefit for providing investment advice or other advisory services to our 

clients.  In addition, neither IBP nor its employees are compensated or remits 

compensation to others for referrals. 

 

 

Item 15 – Custody 

 

Clients, without request, receive a complete portfolio statement via U.S. mail, describing 

which Mutual Funds are owned, number of shares owned in each fund and their total value, 

no less frequently than on a quarterly basis, however, since IBP does not have custody over 

portfolio accounts (client accounts are opened with and maintained by the various Mutual 

Fund companies), its statements are produced as an overview of the client portfolio. The 

Mutual fund companies are required to provide clients with official quarterly statements as 

well as all required tax forms.  Upon request however, an IBP portfolio statement is 

available on any business day during regular business hours. Furthermore, IBP statements 

carry a reminder for clients to review both quarterly statements and to immediately report 

to IBP any discrepancy between the Mutual Fund report and IBP’s report. 
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Item 16 – Investment Discretion 

 

As described in Item 12 above, IBP only receives discretionary authority from the client at 

the outset of an advisory relationship to select the type and amount of each Mutual fund to 

be bought during initial Mutual fund purchases and subsequently in the event of an 

exchange. We will memorialize your authorization of our discretionary authority in our 

investment advisory agreement.  

 

Item 17 – Voting Client Securities 

 

As a matter of firm policy and practice, IBP does not have any authority to and does not 

vote proxies on behalf of advisory clients. Clients retain the responsibility for receiving and 

voting proxies for any and all securities maintained in client portfolios. IBP may provide 

advice to clients regarding the clients’ voting of proxies. Proxies related to the securities 

you own will be disseminated as dictated by the issuer, transfer agent, or as otherwise set 

forth in the account opening paperwork you completed for the custodian holding your 

account/assets.  If you have questions related to a particular proxy notice, please call us at 

(561) 998-0909. 

 

Item 18 – Financial Information 

 

Registered Investment Advisers are required in this Item to provide you with certain 

financial information or disclosures about IBP’s financial condition. IBP has no financial 

commitment that impairs its ability to meet contractual and fiduciary commitments to 

clients, and has not been the subject of a bankruptcy proceeding. 

 

Item 19 – Requirements for State-Registered Advisers 

Please refer to Item 9 concerning disciplinary events pertaining to IBP or its management 

persons. Other than that which we have already described in Item 10, there are no 

additional relationships or arrangements between our management persons and any 

issuer(s) of securities. 






