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This Brochure provides information about the qualifications and business practices of First Western Ad-
visors [“ADVISOR”]. If you have any questions about the contents of this Brochure, please contact us at
801-930-6500 or by email at: info@fwainvest.com. The information in this Brochure has not been ap-
proved or verified by the United States Securities and Exchange Commission or by any state securities
authority.

First Western Advisors is a registered investment adviser. Registration of an Investment Adviser does
not imply any level of skill or training. The oral and written communications of an Adviser provide you
with information about which you determine to hire or retain an Adviser.

Additional information about First Western Advisors is also available on the SEC’s website at
www.adviserinfo.sec.gov. The Sec’s website also provides information about any persons affiliated with
First Western Advisors who are registered, or are required to be registered, as investment adviser repre-
sentatives of First Western Advisors.
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Item 2 - Material Changes

The Material Changes section of this brochure will be updated annually when material changes occur
since the previous release of the Firm Brochure. We will further provide you with a new Brochure as
necessary based on changes or new information, at any time, without charge.

On July 28, 2010, the United State Securities and Exchange Commission published “Amendments to
Form ADV” which amends the disclosure document that we provide to clients as required by SEC Rules.
This Brochure dated March 31, 2011 is a new document prepared according to the SEC’s new require-
ments and rules. As such, this Document is materially different in structure and requires certain new
information that our previous brochure did not require.

In the future, this Item will discuss only specific material changes that are made to the Brochure and pro-
vide clients with a summary of such changes. We will also reference the date of our last annual update
of our brochure.

In the past we have offered or delivered information about our qualifications and business practices to
clients on at least an annual basis. Pursuant to new SEC Rules, we will ensure that you receive a sum-
mary of any material changes to this and subsequent Brochures within 120 days of the close of our busi-
ness’ fiscal year. We may further provide other ongoing disclosure information about material changes
as necessary.

We will further provide you with a new Brochure as necessary based on changes or new information, at
any time, without charge. Whenever you would like to receive a complete copy of our Firm Brochure,
please contact us by telephone at: 801-930-6500 or by email at info@fwainvest.com. Our brochure is
also available on our website www.fwainvest.com also free of charge.

Additional information about First Western Advisors is also available via the SEC’s web site
www.adviserinfo.sec.gov. The SEC’s web site also provides information about any persons affiliated
with Advisor who are registered, or are required to be registered, as investment adviser representatives
of Advisor.
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Item 4 - Advisory Business

Firm Description
First Western Advisors (FWA) was founded in 1982 in Salt Lake City Utah. FWA is a FINRA licensed
broker-dealer and an SEC-Registered Investment Advisor.

FWA provides personalized confidential financial planning and investment management to individuals,
pension and profit sharing plans, trusts, estates, charitable organizations and small businesses. Advice
is provided through consultation with the client and may include: determination of financial objectives,
identification of financial problems, cash flow management, tax planning, insurance review, investment
management, education funding, retirement planning, and estate planning.

FWA is in the business of selling annuities, insurance, stocks, bonds, mutual funds, limited partnerships,
or other commissioned products. Option strategies are also available based on customer sophistication
and individual consultations may be necessary.

The Securities Principals of FWA have minority ownership interest in Secured First Financial (“SFF”).
SFF is an independent insurance organization that provides marketing leads through their affiliate Now
Management.

SFF receives profits from the sale of insurance products. SFF also has independent contracts with In-
surance Companies that pay a higher payout to offer their life insurance, fixed annuities etc. This is typi-
cal in the insurance industry and not typical in the Variable Annuity Industry. Fixed Insurance products
are almost always volume based. FWA may use SFF (instead of First Western Advisors Insurance Ser-
vices “FWAIS”) for fixed insurance products offered to clients to achieve the higher payouts available
with SFF’s independent insurance agency contracts. SFF does not offer variable annuities or any secu-
rities related products. FWA may receive more or less compensation with the referral arrangement
through SFF. Every case is examined to determine if the client will pay more or less by doing business
with SFF versus FWAIS.

Investment advice is an integral part of financial planning. In addition, FWA advises clients regarding
cash flow, college planning, retirement planning, tax planning and estate planning.

A written evaluation of each client’s initial situation is provided to the client, often in the form of a net
worth statement. Periodic reviews are also communicated to provide reminders of the specific courses
of action that need to be taken. More frequent reviews occur but are not necessarily communicated to
the client unless immediate changes are recommended.

We recognize that other professionals such as lawyers, accountants, insurance agents, etc. are en-
gaged directly by the client on an as-needed basis. Conflicts of interest will be disclosed to the client in
the unlikely event they should occur.

It is the responsibility of each IAR to determine when mutual funds, stock, option or bond positions
should be repositioned into other fund companies. This happens either by an exchange within a mutual
fund family or liquidation of a fund or repurchase of another stock, option, bond or other security invest-
ment. FWA offers many types of advisory services to meet client specific needs. Therefore, FWA does
not hold out as specializing in a particular type of advisory service.

Accounts under the Investment Advisory Contract are managed on a discretionary basis. FWA does not
act as custodian of client assets. The client always maintains asset control. FWA places trades for cli-
ents under the Investment Advisory Contract on an account by account basis. Information is gathered
during the developmental stages of a portfolio. At which time, recommendations are made after the con-
sideration of client specific investment objectives, income needs, tax considerations, retirement goals,
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and other pertinent information. Other considerations for portfolio development and allocation of cash
and/or assets received may also include but may not be limited to client risk tolerance, the current mar-
ket conditions, client specific investment opportunities, economic data available and research reports.
Therefore, FWA may tailor investment advisory services to meet the individual needs of our client.
Should client(s) need to impose reasonable restrictions on investing in certain securities or types of se-
curities; such restrictions may be established during initial client meetings with the IAR.

The initial meeting, which may be by telephone, is free of charge and is considered an exploratory inter-
view to determine the extent to which financial planning and investment management may be beneficial
to the client.

Principal Owners
Carmel Sands, LLC is a principal owner with more than 75% ownership in FWA.

Types of Advisory Services
FWA provides investment advisory services, also known as asset management services. FWA also fur-
nishes investment advice through consultations.

On more than an occasional basis, FWA furnishes advice to clients on matters not involving securities,
such as financial planning matters, taxation issues, and trust services that often include estate planning.

As of December 31, 2010, FWA manages approximately $194,103,526 in assets for approximately 1210
clients. All of which is managed on a discretionary basis. FWA currently does not manage assets on a
non-discretionary basis.

Tailored Relationships
The goals and objectives for each client are documented in our client relationship management system.
Investment policy statements are created that reflect the stated goals and objective.

Investment Advisory Contract

Most clients choose to have FWA manage their assets in order to obtain ongoing in-depth advice and
life planning. All aspects of the client’s financial affairs are reviewed which may also include those of
their children. Realistic and measurable goals are set and objectives to reach those goals are defined.
As goals and objectives change over time, suggestions are made and implemented on an ongoing ba-
sis.

The scope of work and fee for an Investment Advisory Contract is provided to the client in writing prior to
the start of the relationship. An Investment Advisory Contract includes: cash flow management; insur-
ance review; investment management (including performance reporting); education planning; retirement
planning; estate planning; as well as the implementation of recommendations within each area.

The annual Investment Advisory Contract fee is based on a percentage of the investable assets accord-
ing to the fee schedule listed under “Fees and Compensation.”

Wrap Fee Program

FWA sponsors a Wrap Fee Program called Private Client Accounts (PCA). Clearing Services for PCA

are provided by National Financial Services and/or Charles Schwab. Private Client Accounts are man-
aged on a discretionary basis. Related accounts may be grouped together (household accounts) within
the PCA program to reach the referenced “account size” found on the fee schedule listed below. FWA

receives a portion of the wrap fee received.

Certain circumstances may exist where the fees may deviate from the standard fee schedule listed.
These potentially different rates are offered on an exception basis subject to review by upper manage-
ment and compliance prior to final approval. Higher dollar levels brought to FWA have the possibility of
being negotiated at a different fee rate will be evaluated on a case by case basis.
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In some cases a financial plan may be designed to help the client with all aspects of financial planning
without ongoing investment management after the financial plan is completed.

The financial plan may include, but is not limited to: a net worth statement; a cash flow statement; a re-
view of investment accounts, including reviewing asset allocation and providing repositioning recom-
mendations; strategic tax planning; a review of retirement accounts and plans including recommenda-
tions; a review of insurance policies and recommendations for changes, if necessary; one or more retire-
ment scenarios; estate planning review and recommendations; and education planning with funding rec-
ommendations.

Detailed investment advice and specific recommendations are provided as part of a financial plan. Im-
plementation of the recommendations is at the discretion of the client.

The fee for a financial plan may be included with the Investment Advisor Contract Fee and is predicated
upon the facts known at the start of the engagement. In some cases the fee for a financial plan may be
separate from the Investment Advisory Contract Fee. The minimum fee range is $150 to $250 per hour
and is negotiable. Since financial planning is a discovery process, situations occur wherein the client is
unaware of certain financial exposures or predicaments.

In the event that the client’s situation is substantially different than disclosed at the initial meeting, a re-
vised fee will be provided for mutual agreement. The client must approve the change of scope in ad-
vance of the additional work being performed when a fee increase is necessary.

Within an Investment Advisory Account, assets may be invested primarily in no-load or low-load mutual
funds and exchange-traded funds. Stocks and bonds may be purchased or sold through a brokerage
account when appropriate. FWA does not receive any compensation, in any form from fund companies.

Investments may also include; equities (stocks), warrants, corporate debt securities, commercial paper,
certificates of deposit, municipal securities, investment company securities (variable life insurance, vari-
able annuities and mutual funds shares), U.S. government securities, options contracts, futures con-
tracts, and interests in partnerships.

Initial public offerings (IPOs) are not available through First Western Advisors.

There are no limitations on contacting the Investment Advisor Representative managing the PCA. Since
the needs of each individual client may change over time, First Western Advisors encourages frequent
contact between the Investment Advisor Representative and each Client. Client Communication may
include telephone meetings, market letters, e-mails, letters, fax, or meetings in person.

Clients participating in the PCA program may pay either more or less than a client might otherwise pay if
purchasing these services separately. Several items determine if such costs of the PCA are more or
less. These items include but are not limited to; Size of portfolio, allocation and trading frequency.

PCA fees may be more or less than other investment advisors. There are no guarantees that your ac-

count will be profitable or will not sustain a loss in a PCA. Past performance is no guarantee of future
results.

Item 5 - Fees and Compensation
FWA bases its fees on a percentage of assets under management, hourly charges, fixed fees etc.

Financial plans are priced according to the degree of complexity associated with the client’s situation.

FWA'’s fee schedule is as follows:
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1.00% - 3.00% $0 - $1,000,000

0.50% - 2.00% $1,000,001 to $5,000,000
0.50% - 1.00% $5,000,001 to $10,000,000
0.50% - 0.75% $10,000,001 to $20,000,000
0.50% - 0.65% $20,000,001 to $50,000,000
0.35% - 0.50% $50,000,001 +

All fees are subject to negotiation. FWA, in its sole discretion, may charge a lesser investment advisory
fee based upon certain criteria (e.g., historical relationship, type of assets, anticipated future earning
capacity, anticipated future additional assets, dollar amounts of assets to be managed, related accounts,
account composition, negotiations with clients, etc.).

Payment in full is expected upon invoice presentation. Fees are usually deducted from a designated
client account to facilitate billing. The client must therefore consent in advance to direct debiting of their
investment account.

The annual PCA fee (billed quarterly) will first be deducted from cash available in the account. This in-
cludes cash and money market funds. If there are no cash or money market funds available, shares of
mutual funds or individual securities may be liquidated to cover the quarterly fee. Liquidations will be
done by the Investment Advisor Representative as indicated in the Investment Advisory Contract.

FWA does not accept compensation for the sale of securities or other investment products. This in-
cludes any asset-based sales charges or service fees from the sale of mutual funds. FWA is an inde-
pendent broker-dealer, there are no proprietary products to cause a potential conflict of interest when
developing each client portfolio.

Other Fees

FWA fees are exclusive of brokerage commissions, transaction fees, and other related costs and ex-
penses which shall be incurred by the client. Clients may incur certain charges imposed by custodians,
brokers, third party investment and other third parties such as fees charged by managers, custodian
fees, deferred sales charges, odd-lot differentials, transfer taxes, wire transfer and electronic fund fees,
and other fees and taxes on brokerage accounts and securities transactions. Mutual funds and ex-
change traded funds also charge internal management fees, which are disclosed in a funds’ prospectus.
Such charges, fees and commissions are exclusive of and in addition to FWA'’s fee and FWA shall not
receive any portion of these commissions, fees, and costs. These transaction charges are usually small
and incidental to the purchase or sale of a security. The selection of the security is more important than
the nominal fee that the custodian charges to buy or sell the security.

Item 12 further describes the factors that FWA considers in selecting or recommending broker-dealers
for client transactions and determining the reasonableness of their compensation (e.g., commissions).

Expense Ratios

Mutual funds and Exchange Traded Funds (ETF’s) generally charge a management fee for their ser-
vices as investment managers. The management fee is called an expense ratio. For example, an ex-
pense ratio of 0.50 means that the mutual fund company charges 0.5% for their services. These fees
are in addition to the fees paid by you to FWA. Performance figures quoted by mutual funds or ETF’s in
various publications are after their fees have been deducted. Please see prospectus for details.

Termination of Agreement

Any Contract and or Agreement will remain in force until terminated by either party. A Client may termi-
nate any Agreement or Contract at any time by notifying FWA in writing and paying the rate for the time
spent on the investment advisory engagement prior to notification of termination. If the client made an
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advance payment, FWA will refund any unearned portion of the advance payment.

At termination, fees will be billed on a pro rata basis for the portion of the quarter completed. The portfo-
lio value at the completion of the prior full billing quarter is used as the basis for the fee computation,
adjusted for the number of days during the billing quarter prior to termination.

Once FWA receives notice from client to terminate the account, FWA will not be obligated to provide any
additional services under the Contract. FWA will however, act upon Client’s instructions with regard to
liquation or transfer of account assets. There may be rules and conditions applicable to each particular
investment held in the account that may present longer waiting periods for liquidation. Client should al-
low a reasonable amount of time to liquidate and/or transfer assets and to handle bookkeeping, record
keeping and processing.

Upon termination by either party, the client shall be exclusively responsible for instructions regarding the
liquidation or transfer of assets held in the account. Any unearned fees shall be refunded by FWA and
any fees unpaid shall be billed on a pro rata basis and paid by client.

All actions taken by FWA either before or after the death or incapacity of the client, shall be binding on
client and/or client’s legal representative.

Item 6 - Performance-Based Fees and Side-By-Side Management

Fees are not based on a share of the capital gains or capital appreciation of managed securities. FWA
does not use a performance-based fee structure because of the potential conflict of interest. Perform-
ance-based compensation may create an incentive for the adviser to recommend an investment that
may carry a higher degree of risk to the client.

Item 7 - Types of Clients

FWA generally provides investment advice to individuals, high net worth individuals, banks or thrift insti-
tutions, investment companies, corporations or business entities, corporate pension and profit-sharing
plans, charitable institutions, foundations, or others at is sole discretion.

Account Minimums
FWA does not currently have an account minimum for managing client assets. However, each mutual
fund, ETF or security purchased may impose specific dollar requirements for investing.

Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

Methods of Analysis
Security analysis methods may include charting, fundamental analysis, technical analysis, and cyclical
analysis.

The main sources of information include financial newspapers and magazines, inspections of corporate
activities, research materials prepared by others, corporate rating services, annual reports, prospec-
tuses, filings with the Securities and Exchange Commission, and company press releases.

Other sources of information that FWA may use include Morningstar Principia mutual fund information,

Morningstar Principia stock information, Charles Schwab & Company’s “SchwabLink” service, Advisor
Intelligence, and the World Wide Web.

L FREE: B00.937.3500 FAX: 801.930.6501 8
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Investment Strategies

The primary investment strategy used in client accounts is based on the philosophy of modern portfolio
theory or asset allocation and diversification. This means that we use actively-managed funds, ex-
change-traded funds, individual stocks and closed end funds to allocate and diversify a clients portfolio.
Portfolios are globally diversified in an effort to reduce risk by allocating portfolio assets across many
different investment sectors and categories.

The investment strategy for a specific client is based upon the objectives stated by the client during con-
sultations. The client may change these objectives at any time. Each client executes a New Account
Form as well as an Investor Profile Questionnaire that documents their objectives and their desired in-
vestment strategy. Other strategies may include long-term purchases, short-term purchases, trading,
short sales, margin transactions, and option writing (including covered options, uncovered options or
spreading strategies).

Risk of Loss

Investing in securities involves risk of loss that clients should be prepared to bear. All investment pro-
grams have certain risks that are borne by the investor. Our investment approach constantly keeps the
risk of loss in mind. Investors face the following investment risks:

e Interest-rate Risk: Fluctuations in interest rates may cause investment prices to fluctuate. For ex-
ample, when interest rates rise, yields on existing bonds become less attractive, causing their mar-
ket values to decline.

o Market Risk: The price of a security, bond, or mutual fund may drop in reaction to tangible and in-
tangible events and conditions. This type of risk is caused by external factors independent of a se-
curity’s particular underlying circumstances. For example, political, economic and social conditions
may trigger market events.

¢ Inflation Risk: When any type of inflation is present, a dollar today will not buy as much as a dollar
next year, because purchasing power is eroding at the rate of inflation.

e Currency Risk: Overseas investments are subject to fluctuations in the value of the dollar against
the currency of the investment’s originating country. This is also referred to as exchange rate risk.

¢ Reinvestment Risk: This is the risk that future proceeds from investments may have to be rein-
vested at a potentially lower rate of return (ie., interest rate). This primarily relates to fixed income
securities.

¢ Business Risk: These risks are associated with a particular industry or a particular company within
an industry. For example, oil-drilling companies depend on finding oil and then refining it, a lengthy
process, before they can generate a profit. They carry a higher risk of profitability than an electric
company, which generates its income from a steady stream of customers who buy electricity no mat-
ter what the economic environment is like.

¢ Liquidity Risk: Liquidity is the ability to readily convert an investment into cash. Generally, assets
are more liquid if many trades are interested in a standardized product. For example, Treasure Bills
are highly liquid, while real estate properties are not.

e Financial Risk: Excessive borrowing to finance a business; operations increases the risk of profit-
ability, because the company must meet the terms of its obligations in good times and bad. During
periods of financial stress, the inability to meet loan obligations may result in bankruptcy and/.or a
declining market value.
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Item 9 - Disciplinary Information

FWA and its employees are not involved in legal or disciplinary events related to past or present invest-
ment clients. Registered investment advisers are required to disclose all material facts regarding any
legal or disciplinary events that would be material to client’s evaluation of FWA or the integrity of FWA’s
management. FWA has no information applicable to this item.

Item 10 - Other Financial Industry Activities and Affiliations

FWA is registered as a securities broker-dealer. FWA has arrangements that are material to its advisory
business or its clients with a related person who is a broker-dealer and an insurance agency. Charles
Schwab is an affiliated broker-dealer wherein FWA has a relationship for client services. Conflicts of
interest may arise where the Investment Adviser may choose to use Schwab as the broker-dealer for an
account rather than using FWA as the broker-dealer based on fees, expense ratios etc. Schwab may
also provide other benefits such as educational events or occasional business entertainment of FWA
personnel. In evaluating whether to recommend or require that clients custody their assets at Schwab,
FWA may take into account the availability of some of the products and services offered and other ar-
rangements as part of the total mix of factors it considers and not solely the nature, cost or quality of
custody and brokerage services provided by Schwab. This relationship may create a potential conflict of
interest.

Secured First Financial (SFF) is an independent insurance organization. The affiliation between SFF
and FWA may present a conflict of interest wherein FWA Principals receive compensation from the net
profits of SFF as part owners of SFF. FWA has a Solicitor’s Client Disclosure that is signed by each
client prior to entering into the advisory relationship. Each Disclosure presents the material facts per-
taining to the relationship between FWA and SFF.

Item 11 - Code of Ethics

FWA has adopted a Code of Ethics for all supervised persons of the firm describing its high standard of
business conduct, and fiduciary duty to its client. The Code of Ethics includes provisions relating to the
confidentiality of client information, a prohibition on insider trading, a prohibition of rumor mongering,
restrictions on the acceptance of significant gifts and the reporting of certain gifts and business enter-
tainment items, and personal securities trading procedures, among other things. All supervised persons
at FWA and the employees must acknowledge the terms of the Code of Ethics annually, or as amended.

FWA anticipates that, in appropriate circumstances, consistent with clients’ investment objectives, it will
cause accounts over which FWA has management authority to effect, and will recommend to investment
advisory clients or prospective clients, the purchase or sale of securities in which FWA, its affiliates and/
or clients, directly or indirectly, have a position of interest. FWA’s employees and persons associated
with FWA are required to follow FWA'’s Code of Ethics. Subject to satisfying this policy and applicable
laws, officers, directors and employees of FWA and its affiliates may trade for their own accounts in se-
curities which are recommended to and/or purchased for FWA'’s clients. The Code of Ethics is designed
to assure that the personal securities transactions, activities and interests of the employees of FWA will
not interfere with (i) making decisions in the best interest of advisory clients and (ii) implementing such
decisions while, at the same time, allowing employees to invest for their own accounts. Under the Code
certain classes of securities have been designated as exempt transactions, based upon a determination
that these would materially not interfere with the best interest of FWA's clients. In addition, the Code
requires pre-clearance of many transactions, and restricts trading in close proximity to client trading ac-
tivity. Nonetheless, because the Code of Ethics in some circumstances would permit employees to in-
vest in the same securities as clients, there is a possibility that employees might benefit from market
activity by a client in a security held by an employee. Employee trading is continually monitored under
the Code of Ethics, and to reasonably prevent conflicts of interest between FWA and its clients.

10
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Certain affiliated accounts may trade in the same securities with client accounts on an aggregated basis
when consistent with FWA'’s obligation of best execution. In such circumstances, the affiliated and client
accounts will share commission costs equally and receive securities at a total average price. FWA will
retain records of the trade order (specifying each participating account) and its allocation, which will be
completed prior to the entry of the aggregated order. Completed orders will be allocated as specified in
the initial trade order. Partially filled orders will be allocated on a pro rata basis. Any exceptions will be
explained on the Order.

The firm will provide a copy of the Code of Ethics to any client or prospective client upon request.

Itis FWA'’s policy that the firm will not affect any principal or agency cross securities transactions for cli-
ent accounts. Principal transactions are generally defined as transactions where an adviser, acting as
principal for its own account or for the account of an affiliated broker-dealer, buys from or sells any secu-
rity to any advisory client. A principal transaction may also be deemed to have occurred if a security is
crossed between an affiliated hedge fund and another client account. An agency cross transaction is
defined as a transaction where a person acts as an investment adviser in relation to a transaction in
which the investment adviser, or any person controlled by or under common control with the investment
adviser, acts as broker for both the advisory client and for another person on the other side of the trans-
action. Agency cross transactions may arise where an adviser is dually registered as a broker-dealer or
has an affiliated broker-dealer.

Personal Trading
Personal trading reviews ensure that the personal trading of employees does not affect the markets and

that clients of the firm receive preferential treatment. Since most employee trades are small mutual
funds trades or exchange-traded fund trades, the trades do not affect the securities markets.

Item 12 - Brokerage Practices

Selecting Brokerage Firms

FWA does not have any affiliation with product sales firms. Specific custodian recommendations are
made to Clients based on their need for such services. FWA recommends custodians based on the

proven integrity and financial responsibility of the firm and the best execution of orders at reasonable
rates.

FWA may recommend Charles Schwab as a qualified custodian as well as National Financial Services.
FWA does receive fees or commissions from these arrangements.

Best Execution

FWA reviews the execution of trades at each custodian each quarter. The review is documented in the
FWA Compliance Manual. Trading fees charged by the custodians is also reviewed on a quarterly ba-
sis. FWA does not receive any portion of the trading fees. National Financial Services provides a
month trade execution report that is reviewed and monitored by Supervisory Personnel of FWA.

Soft Dollars

An investment adviser can enter into an arrangement with a broker-dealer where it receives free re-
search in exchange for placing a specific amount of client trades. This is called a “soft dollar arrange-
ment.” Client commission dollars, instead of “hard” dollars, pay for research. The research is used by
the investment adviser for that client’s account or other clients’ accounts. The broker-dealer may pro-
vide research directly or obtain the research from third party vendors.

Section 28(e) of the Securities Exchange act of 1934 (“Section 28(e)”) permits an investment adviser to

11
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place a client trade with a broker-dealer that does not offer the lowest commission for trade and that pro-
vides the investment adviser with research provided certain conditions are met. Conditions may include
that the payment is reasonable in terms of the value of the services to be obtained through the soft dol-
lars. Such an arrangement presents an obvious conflict of interest on the part of the investment adviser.
The investment adviser has the incentive to direct client trades to the broker-dealer that will provide it
with the most research. However, if the investment adviser meets the requirements of Section 28(e), it
will not be deemed to breach its fiduciary duty to a client even if the client pays a commission higher
than the lowest commission available to obtain the research. This is called “paying up” for the research.

FWA does not have any soft dollar arrangements. If FWA decides to establish a soft dollar affiliation,
new disclosures will be sent to clients detailing the arrangements.

Order Aggregation
Most trades are mutual funds or exchange-traded funds where trade aggregation does not garner any
client benefit.

Item 13 - Review of Accounts

Periodic Reviews

Account reviews are performed quarterly by FWA'’s Execute Vice President of Investments. Account
reviews are performed more frequently when market conditions dictate. FWA representatives may
schedule periodic reviews to meet goals and objectives on a case by case basis.

Review Triggers
Other conditions that may trigger a review are changes in the tax laws, new investment information, and
changes in a client’s own situation.

Regular Reports

Account reviewers are members of the firm’s Investment Committee. They are instructed to consider
the client’s current security positions and the likelihood that the performance of each security will contrib-
ute to the investment objectives of the client.

Clients receive periodic communications no less than annually. Investment Advisory clients, receive
written quarterly updates. The written updates may include a net worth statement, portfolio statement, a
summary of objectives and progress towards meeting those objectives. Monthly reports are sent by
each custodian. Quarterly reports are sent from FWA and periodic reviews are scheduled on a case by
case basis to review client goals and objectives.

Item 14 - Client Referrals and Other Compensation

Incoming Referrals

FWA has been fortunate to receive many client referrals over the years. The referrals came from cur-
rent clients, estate planning attorneys, accountants, employees, personal friends of employees and
other similar sources. The firm may compensate referring parties for these referrals.

Referrals Out
FWA does not accept referrals fees or any form of remuneration from other professionals when a pros-
pect or client is referred to them.

Other Compensation

FWA may receive reimbursements for due diligence meetings. FWA may also received partial compen-
sation for participation in joint marketing efforts. These joint ventures are designed for client education
as well as due diligence for representatives.

12




FIRST WESTERN ADVISORS

MEMBER

FINRA | SIP(

Item 15 - Custody

Account Statements
All assets are held at a qualified custodian, which means the custodians provide account statements
directly to clients at their address of record at least quarterly.

Performance Reports
Clients are urged to compare the account statements received directly from their custodians to the per-
formance report statements provided by FWA.

Net Worth Statements

Clients are frequently provided net worth statements and net worth graphs that are generated from our
client relationship management system. Net worth statements may contain approximations of bank ac-
count balances, provided by the client, as well as other outside holdings or brokerage accounts owned
by the client. The net worth statements are used for long-term financial planning where the exact values
of assets are not material to the financial planning tasks.

Clients should receive at least quarterly statements from the broker dealer, bank or other qualified custo-
dian that holds and maintains client’s investment assets. FWA urges you to carefully review such state-
ments and compare such official custodial records to the account statement that we may provide to you.
Our statements may vary from custodial statements based on accounting procedures, reporting dates,
or valuation methodologies of certain securities.

Item 16 - Investment Discretion

Discretionary Authority for Trading

FWA accepts discretionary authority from the client at the outset of an advisory relationship to select the
identity and amount of securities to be bought or sold. In all cases, however, such discretion is to be
exercised in a manner consistent with the stated investment objectives for the particular client account.
FWA has the authority to determine, without obtaining specific client consent, the securities to be bought
or sold, and the amount of the securities to be bought or sold. However, FWA may consult with the cli-
ent prior to each trade to obtain concurrence if necessary.

Discretionary trading authority facilitates placing trades in your accounts on your behalf so that we may
promptly implement the investment policy that you have approved.

When selecting securities and determining amounts, FWA observes the investment policies, limitations
and restrictions of the clients for which it advises. Investment guidelines and restrictions must be pro-
vided to FWA in writing.

Limited Power of Attorney

A limited power of attorney is a trading authorization that may be used for this purpose. However, FWA
uses the Investment Advisory Contract signed by the client which expressly authorizes FWA'’s discre-
tionary authority over the client account(s).

Item 17 - Voting Client Securities

Proxy Votes
As a matter of firm policy and practice, FWA does not have authority to and does not vote proxies on

behalf of advisory clients. Clients retain the responsibility for receiving and voting proxies for any and all
securities maintained in client portfolios. FWA may provide advice to clients regarding the clients’ voting
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of proxies.
Item 18 - Financial Information

Registered investment advisers are required in this Item to provide you with certain financial information
or disclosures about FWA'’s financial condition. FWA has no financial commitment that impairs its ability
to meet contractual and fiduciary commitments to clients, and has not been the subject of a bankruptcy
proceeding.

Item 19 - Business Continuity Plan

General
FWA has a Business Continuity Plan in place that provides detailed steps to mitigate and recover from
the loss of office space, communications, services or key people.

Disasters

The Business continuity Plan covers natural disasters such as snow storms, hurricanes, tornados, and
flooding. The Plan covers man-made disasters such as loss of electrical power, loss of water pressure,
fire, bomb threat, nuclear emergency, chemical event, biological event, T-1 communications line outage,
Internet outage, railway accident and aircraft accident. Electronic files are backed up daily and archived
offsite.

Alternate Offices
Alternate offices are identified to support ongoing operations in the event the main office is unavailable.
It is our intention to contact all clients within five days of a disaster that dictates moving our office to an
alternate location.

Loss of Key Personnel

FWA is in the process of establishing direct procedures in the event key personnel are unavailable or
otherwise. Business succession will be determined by an Outside Board of Directions committee and
upper management of FWA. Recommendations will be made and ultimate decisions made by a vote of
the Board of Directors and Upper Management of FWA.

Item 20 - Information Security Program

Information Security
FWA maintains an information security program to reduce the risk your personal and confidential infor-
mation may be breached.

Privacy Notice
FWA is committed to maintaining the confidentiality, integrity and security of the personal information

that is entrusted to us.

The categories of nonpublic information that we collect from you may include information about your per-
sonal finances, information about your health to the extent that it is needed for the financial planning
process, information about transactions between you and third parties, and information from consumer
reporting agencies, eg., credit reports. We use this information to help you meet your personal financial
goals.

With your permission, we disclose limited information to attorneys, accountants, and mortgage lenders
with whom you have established a relationship. You may opt out from our sharing information with
these nonaffiliated third parties by notifying us at any time by telephone, mail, fax, email, or in person.

L FREE: 800.937.3500 FAX: 801.830.6501 14
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With your permission, we share a limited amount of information about you with our brokerage firm in or-
der to execute securities transactions on your behalf.

We maintain a secure office to ensure that your information is not placed at unreasonable risk. We em-
ploy a firewall barrier, secure data encryption techniques and authentication procedures in our computer
environment.

We do not provide your personal information to mailing list vendors or solicitors. We require strict confi-
dentiality in our agreements with unaffiliated third parties that require access to your personal informa-
tion, including financial service companies, consultants, and auditors. Federal and state securities regu-
lators may review our Company records and your personal records as permitted by law.

Personally identifiable information about you will be maintained while you are a client, and for the re-
quired period thereafter that records are required to be maintained by federal and state securities laws.
After that time, information may be destroyed.

We will notify you in advance if our privacy policy is expected to change. We are required by law to de-
liver this Privacy Notice to you annually, in writing.

15
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Item 1 — Cover Page

PART 2A Appendix 1 of Form ADV:
Wrap Fee Program Brochure

First Western Advisors
6440 South Millrock Dr Ste #150
Phone: 801-930-6500
Fax: 801-930-6501
www.fwainvest.com
info@fwainvest.com

March 31, 2011

This wrap fee program brochure provides information about the qualifications and business practices of
First Western Advisors [FWA]. If you have any questions about the contents of this Brochure, please
contact us at 801-930-6500 or by email at: info@fwainvest.com. The information in this Brochure has
not been approved or verified by the United States Securities and Exchange Commission or by any
state securities authority.

First Western Advisors is a registered investment adviser. Registration of an Investment Adviser does
not imply any level of skill or training. The oral and written communications of an Adviser provide you
with information about which you determine to hire or retain an Adviser.

Additional information about First Western Advisors is also available on the SEC’s website at
www.adviserinfo.sec.gov.

TEL: 801.930.6 500 TOLL FREE: 800.937.3500 FAX: 801.930.6501 16
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Item 2 - Material Changes

The Material Changes section of this wrap fee program brochure will be updated annually when material
changes occur since the previous release of the wrap fee program brochure. We will further provide you
with a new wrap fee program brochure as necessary based on changes or new information, at any time,
without charge.

On July 28, 2010, the United State Securities and Exchange Commission published “Amendments to
Form ADV” which amends the disclosure document that we provide to clients as required by SEC Rules.
This wrap fee program brochure dated March 31, 2011 is a new document prepared according to the
SEC’s new requirements and rules. As such, this Document is materially different in structure and re-
quires certain new information that our previous brochure did not require.

In the future, this Item will discuss only specific material changes that are made to the Brochure and pro-
vide clients with a summary of such changes. We will also reference the date of our last annual update
of our brochure.

In the past we have offered or delivered information about our qualifications and business practices to
clients on at least an annual basis. Pursuant to new SEC Rules, we will ensure that you receive a sum-
mary of any material changes to this and subsequent wrap fee program brochures within 120 days of
the close of our business’ fiscal year. We may further provide other ongoing disclosure information
about material changes as necessary.

We will further provide you with a new wrap fee program brochure as necessary based on changes or
new information, at any time, without charge. Whenever you would like to receive a complete copy of
our wrap fee program brochure, please contact us by telephone at: 801-930-6500 or by email at
info@fwainvest.com. Our wrap fee program brochure is also available on our website
www.fwainvest.com also free of charge.

Additional information about First Western Advisors is also available via the SEC’s web site
www.adviserinfo.sec.gov. The SEC’s web site also provides information about any persons affiliated
with Advisor who are registered, or are required to be registered, as investment adviser representatives
of Advisor.
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Item 4 - Services, Fees and Compensation

First Western Advisors (FWA), an Independent broker-dealer, will sponsor the Private Client Account
program (PCA). The PCA program was developed to provide clients with professional account manage-
ment services for a single wrap fee. Many different products may be used to diversify a portfolio includ-
ing mutual funds, Exchange Traded Funds (ETF’s), and individual securities including options strategies.
Since FWA is an Independent broker-dealer, there are no proprietary products to cause a potential con-
flict of interest when developing each client portfolio.

PCA accounts are managed on a discretionary basis. Based on important information gathered during
the developmental stages of a portfolio, recommendations will be made after the consideration of each
client’s investment objectives, income needs, tax considerations, retirement goals, and other pertinent
information. Other considerations for portfolio development and allocation may include; risk tolerance,
current market conditions, specific investment opportunities, economic data, and research reports.
However, the scope of things considered is not limited to those items listed.

Advisory services may include: The selection of individual stocks, bonds, mutual funds, and ETF’s
(Mutual funds and ETF’s charge a separate management fee referred to as an “expense ratio.” Each
mutual fund and ETF has a different expense ratio. Please see prospectus for details); monitoring on-
going performance of the positions; reporting the value of client accounts in these funds on a quarterly
basis; determining when such funds should be repositioned in other asset’s either via an exchange
within a mutual fund family or liquidation and repurchase of another stock, bond, or fund.

There are no limitations on contacting the Registered Investment Advisor managing the PCA account.
Since the needs of each individual client may change over time, FWA encourages frequent contact be-
tween the Registered Investment Advisor and each client. Client communications may include tele-
phone meetings, market letters, e-mails, letters, fax, or meetings in person.

PCA wrap fees may be customized to a tiered fee schedule. The annualized fee is assessed on a cal-
endar quarter basis. Fees are billed at the end of each calendar quarter (arrears billing) and based on
an average daily balance method of calculation. In some cases the fee may be negotiable. Related
accounts may also be grouped together (household accounts etc) to reach any referenced “account
size.” Compensation for PCA’s will not be payable in advance.

Clients participating in the PCA program may pay either more or less than a client might otherwise pay if
purchasing these services separately. Several items determine if such costs of a PCA are more or less.
These items include but are not limited to; size of portfolio, allocation, and trading frequency. PCA fees
may be more or less than other investment advisors. There are no guarantees that your account will be
profitable or will not sustain a loss in a PCA. Past performance is no guarantee of future results. The
FWA fee schedule is as follows:

1.00% - 3.00%

$0 - $1,000,000

0.50% - 2.00%

$1,000,001 to $5,000,000

0.50% - 1.00%

$5,000,001 to $10,000,000

0.50% - 0.75%

$10,000,001 to $20,000,000

0.50% - 0.65%

$20,000,001 to $50,000,000

0.35% - 0.50%

$50,000,001 +

TOLL FREF

" Walih Harisgorment

).937.350( FAX: B01.930.6501
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Client must terminate the “Contract” in writing (see Investment Advisory Contract). Please refer to tem 5
- Fees and Compensation from ADV Part 2A Brochure. Upon termination of “Contract” FWA may either
refund unearned, prepaid fees or bill for unpaid fees on a pro rata basis for the remainder of the billing
period.

The annual PCA fee (billed quarterly) will first be deducted from cash available in the account. This in-
cludes cash and money market funds. If there are not cash or money market funds available, shares of
mutual funds or individual securities may be liquidated pursuant to the discretion granted to FWA to
cover the quarterly wrap fee.

The Registered Representative recommending the wrap fee program PCA to the client receives com-
pensation as a result of the client’s participation in the program. The amount of this compensation may
be more than what the Registered Representative may received if the client participated in another pro-
gram or if the client paid separately for investment advice, brokerage, and other services. The Regis-
tered Representative may therefore have a financial incentive to recommend the wrap fee program/PCA
over other programs or services available.

Clearing services for PCA accounts are provided by National Financial Services and/or Charles Schwab.

Item 5 - Account Requirements and Types of Clients

FWA generally provides investment advice to individuals, high net worth individuals, banks or thrift insti-
tutions, investment companies, corporations or business entities, corporate pension and profit-sharing
plans, charitable institutions, foundations, or others at is sole discretion.

FWA does not currently have an account minimum for managing client assets. However, each mutual
fund, ETF or security purchased may impose specific dollar requirements for investing.

Item 6 - Portfolio Manager Selection and Evaluation

First Western Advisors (FWA) has researched and selected third party investment managers for nearly
thirty years. Our many years of combined experience with national and regional brokerage and invest-
ment advisory firms brings us experience with a wide perspective on investing. We research and review
managers whose expertise encompasses multiple markets and asset classes on a global basis.

Our varied experiences support our goal of conducting a thorough investment process that we can apply
to our valued clients with their perspective in mind.

As we conduct our analysis of outside portfolio managers and their respective teams and organizations,
we try to understand the role, training, personality and decision-making habits of each professional
within the context of the firm's ownership and incentive structure.

We investigate managers and use processes through independent investment management tools and
subscriptions offered by vendors such as Morningstar, Albridge, and Cheshire et al. In addition, we rely
on our team as a deep source of experienced human capital.

We conduct interviews with managers both on-site and off-site and view a significant number of presen-
tations by the many asset managers who seek relationships with FWA.

Internally, we conduct Investment Committee Meetings as needed but usually weekly in order for our
Advisors to discuss asset allocations, portfolio performance, and best practices. We address issues
which include macro-economics, monetary, and fiscal policy which helps us to hopefully understand
and/or anticipate how the investment manager will react in a variety of market circumstances.

TEL: 801.930.6 500 TOLL FREE: 800.937.3500 FAX: 801.930.6501 20
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Some of the tasks the Investment Committee undertakes may include, but are not limited to, the follow-
ing:

e |s the manager's portfolio and performance consistent with their process description?

Is the level and composition of risk consistent across time?

Does the manager's performance indicate skill or a favorable environment?

Is performance commensurate with the risks taken?

Does the manager address style drift?

Is the process responsive to changing markets?

Does the unduly portfolio overlap the positions our other managers?

e \What are the significant quantitative aspects of the manager?

e We review performance in up and down markets.

e Has there been a recent or significant change of responsibility at the manager or organizational
level?

e A “team” or “individual” manager focus.

Depth of organizational resources and experience.

Our ultimate objective with our outside management process is to help our clients understand the com-
plex financial markets and utilize the expertise of a broad range of portfolio “guides” in an effort to meet
client Wealth Management objectives.

FWA may perform a review of portfolio managers performance information to determine or verify its ac-
curacy or its compliance with presentation standards. Performance information reviewed may not be
calculated on a uniform and consistent basis.

FWA does not currently have any related persons that act as a portfolio manager for our wrap fee pro-
gram. Therefore, there is not a conflict of interest.

FWA does not currently have any supervised persons that act as a portfolio manager for our wrap fee
program. Therefore, there is not a conflict of interest.

PCA clients receive periodic communications no less than annually and receive written quarterly up-
dates. The written updates may include a net worth statement, portfolio statement, a summary of objec-
tives and progress towards meeting those objectives. Monthly reports are sent by each custodian.

Quarterly reports are sent from FWA and periodic reviews are scheduled by FWA representatives on a
case by case basis to review client goals and objectives.

Item 7 - Client Information Provided to Portfolio Managers

FWA is committed to maintaining the confidentiality, integrity and security of the personal information
that is entrusted to us.

The categories of nonpublic information that we collect from you may include information about your per-
sonal finances, information about your health to the extent that it is needed for the financial planning
process, information about transactions between you and third parties, and information from consumer
reporting agencies, eg., credit reports. We use this information to help you meet your personal financial
goals.

With your permission, FWA may disclose limited information to portfolio managers on an “as needed”
basis. We may share information in order to execute securities transactions on your behalf. FWA main-
tains a secure office to ensure that your information is not placed at unreasonable risk.
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We do not provide your personal information to mailing list vendors or solicitors. We require strict confi-
dentiality in our agreements with unaffiliated third parties that require access to your personal informa-
tion, including financial service companies, consultants, and auditors. Federal and state securities regu-
lators may review our Company records and your personal records as permitted by law.

Personally identifiable information about you will be maintained while you are a client, and for the re-
quired period thereafter that records are required to be maintained by federal and state securities laws.
After that time, information may be destroyed.

Item 8 - Client Contact with Portfolio Managers

FWA prohibits direct contact between client’s and portfolio managers. Direct contact exists between the
Registered Representative and the client.

Item 9 - Additional Information

Disciplinary Information

FWA and its employees are not involved in legal or disciplinary events related to past or present invest-
ment clients. Registered investment advisers are required to disclose all material facts regarding any
legal or disciplinary events that would be material to client’s evaluation of FWA or the integrity of FWA’s
management. FWA has no information applicable to this item.

Other Financial Industry Activities and Affiliations

FWA is registered as a securities broker-dealer. FWA has arrangements that are material to its advisory
business or its clients with a related person who is a broker-dealer and an insurance agency. Charles
Schwab is an affiliated broker-dealer wherein FWA has a relationship for client services. Conflicts of
interest may arise where the Investment Adviser may choose to use Schwab as the broker-dealer for an
account rather than using FWA as the broker-dealer based on fees, expense ratios etc. Schwab may
also provide other benefits such as educational events or occasional business entertainment of FWA
personnel. In evaluating whether to recommend or require that clients custody their assets at Schwab,
FWA may take into account the availability of some of the products and services offered and other ar-
rangements as part of the total mix of factors it considers and not solely the nature, cost or quality of
custody and brokerage services provided by Schwab. This relationship may create a potential conflict of
interest.

Secured First Financial (SFF) is an independent insurance organization. The affiliation between SFF
and FWA may present a conflict of interest wherein FWA Principals receive compensation from the net
profits of SFF as part owners of SFF. FWA has a Solicitor’s Client Disclosure that is signed by each
client prior to entering into the advisory relationship. Each Disclosure presents the material facts per-
taining to the relationship between FWA and SFF.

Code of Ethics

FWA has adopted a Code of Ethics for all supervised persons of the firm describing its high standard of
business conduct, and fiduciary duty to its client. The Code of Ethics includes provisions relating to the
confidentiality of client information, a prohibition on insider trading, a prohibition of rumor mongering,
restrictions on the acceptance of significant gifts and the reporting of certain gifts and business enter-
tainment items, and personal securities trading procedures, among other things. All supervised persons
at FWA and the employees must acknowledge the terms of the Code of Ethics annually, or as amended.

FWA anticipates that, in appropriate circumstances, consistent with clients’ investment objectives, it will
cause accounts over which FWA has management authority to effect, and will recommend to investment
advisory clients or prospective clients, the purchase or sale of securities in which FWA, its affiliates and/
or clients, directly or indirectly, have a position of interest. FWA’s employees and persons associated
with FWA are required to follow FWA'’s Code of Ethics. Subject to satisfying this policy and applicable
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laws, officers, directors and employees of FWA and its affiliates may trade for their own accounts in se-
curities which are recommended to and/or purchased for FWA'’s clients. The Code of Ethics is designed
to assure that the personal securities transactions, activities and interests of the employees of FWA will
not interfere with (i) making decisions in the best interest of advisory clients and (ii) implementing such
decisions while, at the same time, allowing employees to invest for their own accounts. Under the Code
certain classes of securities have been designated as exempt transactions, based upon a determination
that these would materially not interfere with the best interest of FWA's clients. In addition, the Code
requires pre-clearance of many transactions, and restricts trading in close proximity to client trading ac-
tivity. Nonetheless, because the Code of Ethics in some circumstances would permit employees to in-
vest in the same securities as clients, there is a possibility that employees might benefit from market
activity by a client in a security held by an employee. Employee trading is continually monitored under
the Code of Ethics, and to reasonably prevent conflicts of interest between FWA and its clients.

Certain affiliated accounts may trade in the same securities with client accounts on an aggregated basis
when consistent with FWA'’s obligation of best execution. In such circumstances, the affiliated and client
accounts will share commission costs equally and receive securities at a total average price. FWA will
retain records of the trade order (specifying each participating account) and its allocation, which will be
completed prior to the entry of the aggregated order. Completed orders will be allocated as specified in
the initial trade order. Partially filled orders will be allocated on a pro rata basis. Any exceptions will be
explained on the Order.

The firm will provide a copy of the Code of Ethics to any client or prospective client upon request.

Participation or Interest in Client Transactions

Itis FWA'’s policy that the firm will not affect any principal or agency cross securities transactions for cli-
ent accounts. Principal transactions are generally defined as transactions where an adviser, acting as
principal for its own account or for the account of an affiliated broker-dealer, buys from or sells any secu-
rity to any advisory client. A principal transaction may also be deemed to have occurred if a security is
crossed between an affiliated hedge fund and another client account. An agency cross transaction is
defined as a transaction where a person acts as an investment adviser in relation to a transaction in
which the investment adviser, or any person controlled by or under common control with the investment
adviser, acts as broker for both the advisory client and for another person on the other side of the trans-
action. Agency cross transactions may arise where an adviser is dually registered as a broker-dealer or
has an affiliated broker-dealer.

Personal Trading

Personal trading reviews ensure that the personal trading of employees does not affect the markets and
that clients of the firm receive preferential treatment. Since most employee trades are small mutual
funds trades or exchange-traded fund trades, the trades do not affect the securities markets.

Periodic Reviews

Account reviews are performed quarterly by FWA'’s Execute Vice President of Investments. Account
reviews are performed more frequently when market conditions dictate. FWA representatives may
schedule periodic reviews to meet goals and objectives on a case by case basis.

Review Triggers
Other conditions that may trigger a review are changes in the tax laws, new investment information, and
changes in a client’s own situation.

Reqular Reports

Account reviewers are members of the firm’s Investment Committee. They are instructed to consider
the client’s current security positions and the likelihood that the performance of each security will contrib-
ute to the investment objectives of the client.

Clients receive periodic communications no less than annually. Investment Advisory clients, receive
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written quarterly updates. The written updates may include a net worth statement, portfolio statement, a
summary of objectives and progress towards meeting those objectives. Monthly reports are sent by
each custodian. Quarterly reports are sent from FWA and periodic reviews are scheduled on a case by
case basis to review client goals and objectives.

Incoming Referrals

FWA has been fortunate to receive many client referrals over the years. The referrals came from cur-
rent clients, estate planning attorneys, accountants, employees, personal friends of employees and
other similar sources. The firm may compensate referring parties for these referrals. Currently no such
referral arrangements are in place.

Referrals Out
FWA does not accept referrals fees or any form of remuneration from other professionals when a pros-
pect or client is referred to them.

Other Compensation

FWA may receive reimbursements for due diligence meetings. FWA may also received partial compen-
sation for participation in joint marketing efforts. These joint ventures are designed for client education
as well as due diligence for representatives.

Financial Information

Registered investment advisers are required in this Item to provide you with certain financial information
or disclosures about FWA'’s financial condition. FWA has no financial commitment that impairs its ability
to meet contractual and fiduciary commitments to clients, and has not been the subject of a bankruptcy
proceeding.
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First Western Advisors
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This brochure supplement provides information about, Roger M. Anderson, Thomas S.
Avedovech, Donald B. Baxter, Richard K. Bingham, Michael W. Blake, Chad M. Christensen,
Cole A. Cooper, Jordan Deru, Alexander T. Ellwood, Christin Freeman, Kevin V. Grow, Chad
J. Harris, Steven W. Kapsamalis, R. Gary Larsen, Gary W. Teran, Jeffrey W. Teran and Eric
C. Wallace that supplements the First Western Advisors brochure. You should have received a
copy of that brochure. Please contact Gary W. Teran, Chief Compliance Officer, if you did not

receive First Western Advisors brochure or if you have any questions about the contents of this
supplement.
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Brochure Supplement (Part 2B of Form ADV)

Education and Business Standards
First Western Advisors requires that advisors in its employ have 5 or more years of
experience in the financial industry, or a bachelor's degree and further coursework
demonstrating knowledge of financial planning and tax planning. Examples of acceptable
coursework include: an MBA, a CFP®, a CFA, a ChFC, JD, CTFA, EA or CPA.
Additionally, advisors must have work experience that demonstrates their aptitude for
financial planning and investment management.

Professional Certifications
Employees have earned certifications and credentials that are required to be explained in

further detail.
Certified Financial Planner (CFP): Certified Financial Planners are licensed by the CFP

Board to use the CFP mark. CFP certification requirements:

Bachelor’s degree from an accredited college or university.

Completion of the financial planning education requirements set by the CFP Board
(www.cfp.net).
Successful completion of the 10-hour CFP® Certification Exam.

Three-year qualifying full-time work experience.
Successfully pass the Candidate Fitness Standards and background check.

Chartered Financial Analyst (CFA): Chartered Financial Analysts are licensed by the CFA

Institute to use the CFA mark. CFA certification requirements:

Hold a bachelor's degree from an accredited institution or have equivalent education
or work experience.

Successful completion of all three exam levels of the CFA Program.

Have 48 months of acceptable professional work experience in the investment
decision-making process.

Fulfill society requirements, which vary by society. Unless you are upgrading from
affiliate membership, all societies require two sponsor statements as part of each
application; these are submitted online by your sponsors.

Agree to adhere to and sign the Member's Agreement, a Professional Conduct
Statement, and any additional documentation requested by CFA Institute.

Certified Public Account (CPA): Certified Public Accountants have passed the Uniform

Certified Public Accountant Examination and have met additional state education and
experience requirements for certification. CPA requirements:

Baccalaureate with 150 semester hours or Graduate degree with 150 semester
hours.

Graduate degree in accounting; OR MBA degree which includes not less than 24
hours in upper division accounting courses or 15 hours in graduate level accounting
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courses; OR baccalaureate or graduate degree with 150 semester hours which
includes minimum hourly combinations in upper and graduate accounting and
business related courses

Chartered Life Underwriter (CLU): Chartered Life Underwriters are recognized by The
American College. CLU certification requirements:

e Three years of full-time business experience within the five years preceding the
awarding of the designation.

e Five core and three elective courses; Final proctored exam for each course.

Chartered Financial Consultant (ChFC): Chartered Financial Consultants are recognized by
The American College.

e Three years of full-time business experience within the five years preceding the
awarding of the designation.

e Six core and two elective courses; Final proctored exam for each course.

ROGER M. ANDERSON
Contact Information: 7300 South Cottonwood Street, Suite 103; Midvale, UT 84047
(801) 285-9605

Educational Background:
e Date of Birth: 06/13/1962
e Institutions:
Univesity of Utah, Bachelors of Political Science (1980-1986)

Business Experience:
First Western Advisors, Investment Advisor Representative (09/2011 - Present)

Waddell & Reed Inc, Investment Advisor Representative (07/2010 — 09/2011)
Bru Baker Construction, Project Manager (02/2007 — 08/2009)

Disciplinary Information: None

Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

Secured First Financial, Financial Advisor

Additional Compensation: Secured First Financial, Financial Advisor, paid compensation based
upon insurance, annuity and retirement solutions for clients.

Supervision:
ROGER ANDERSON is supervised by ERIC C. WALLACE, Executive Vice-President -
Investments. He reviews ROGER ANDERSON’ work through frequent office
interactions as well as remote interactions. He also reviews ROGER ANDERSON’
activities through our client relationship management system.

ERIC C. WALLACE, Executive Vice-President - Investments contact information:
-2-
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PHONE: 801-930-6500 EMAIL: ericwallace@fwainvest.com

THOMAS S. AVEDOVECH
Contact Information: 6440 S. Millrock Drive, Suite 150; Holladay, UT 84121
(801) 930-6500
Educational Background:
e Date of Birth: 3/8/1948
e Institutions:

Bachelor of Administration (BA), Economics, Claremont McKenna College (FKA
Claremont Men’s College (1970)

Master’s in Business Administration (MBA), Portland State University (1978)
Business Experience:

First Western Advisors, Investment Advisor (11/2011 - Present)

Belsen Getty, Investment Advisor (2004 - 2011)

Trust Banking, Consultant (2002 — 2004)

First Security Bank, Manager of Trust Operations (1980 — 2002)

Disciplinary Information: None
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

Additional Compensation: None

Supervision:
TOM AVEDOVECH is supervised by ERIC WALLACE, Executive Vice President -
Investments. He reviews TOM AVEDOVECH’ work through frequent office interactions
as well as remote interactions. He also reviews TOM AVEDOVECH’ activities through
our client relationship management system.

ERIC WALLACE, Executive Vice President - Investments contact information:
PHONE: 801-930-6500 EMAIL: ericwallace@fwainvest.com

DONALD B. BAXTER
Contact Information: 6440 S. Millrock Drive, Suite 150; Holladay, UT 84121
(801) 930-6500
Educational Background:
e Date of Birth: 7/29/1950
e Institutions:
Bachelor of Science (BS), Economics, University of Utah (1983)
Certified Fund Specialist (CFS), Institute of Business & Finance (San Diego, CA), (1996)

Certified Senior Advisor (CSA), Society of Certified Senior Advisors (Denver, CO),
(2001)
-3-
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Business Experience:
First Western Advisors, Vice President - Investments (08/2005 - Present)

Mountain America Investments & Insurance Services, Vice-President/OSJ Branch
Manager (12/1988 - 08/2005)

Disciplinary Information: None
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

Air 4 Less Travel LLC/Freedom Travel, Agent

Don Baxter Insurance Sales, Fixed Annuity Insurance Agent (1977)
Wellness International, Nutritional Product Sales

Fairways Real Estate LLC, Owner/Broker

Additional Compensation: Commissions for Travel Sales, Commission for Insurance Sales,
Commission from Wellness International Nutritional Sales, Commissions from Real Estate
Sales.

Supervision:
DONALD B. BAXTER is supervised by ERIC WALLACE, Executive Vice President -
Investments. He reviews DONALD B. BAXTER’ work through frequent office
interactions as well as remote interactions. He also reviews DONALD B. BAXTER’
activities through our client relationship management system.

ERIC WALLACE, Executive Vice President - Investments contact information:
PHONE: 801-930-6500 EMAIL: ericwallace@fwainvest.com

RICHARD K. BINGHAM ,CPA
Contact Information: 6440 S. Millrock Drive, Suite 150; Holladay, UT 84121
(801) 930-6500

Educational Background:
e Date of Birth: 5/17/1953

e Institutions:
Bachelor of Science (BS), Accounting, University of Utah (1983)
CPA, 1986

Business Experience:
First Western Advisors, Financial Representative (02/2003 - Present)

Northwestern Mutual Financial Network, Estate Strategies Group (01/1997 - 01/2003)
Disciplinary Information: None
Other Business Activities:

Registered Representative, First Western Advisors
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First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

Additional Compensation: None

Supervision:
RICHARD K. BINGHAM is supervised by GARY W. TERAN, Chief Compliance Officer.
He reviews RICHARD K. BINGHAM’ work through frequent office interactions as well as
remote interactions. He also reviews RICHARD K. BINGHAM’ activities through our
client relationship management system.

GARY W. TERAN, Chief Compliance Officer contact information:
PHONE: 801-930-6500 EMAIL: garyteran@fwainvest.com

MICHAEL W. BLAKE
Contact Information: 6440 S. Millrock Drive, Suite 150; Holladay, UT 84121
(801) 930-6500

Educational Background:
e Date of Birth: 06/15/1969
e Institutions:
Bachelor of Science (BS), Accounting, University of Utah (1983)
CPA, 1986

Business Experience:
First Western Advisors, Financial Representative (02/2003 - Present)

Northwestern Mutual Financial Network, Estate Strategies Group (01/1997 - 01/2003)
Disciplinary Information: None
Other Business Activities:

Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

MWB Properties LLC, Owns Rental Properties/Managing Member
Blue River Funding Co, part owner, DOL app for prohibited transaction exemption
Additional Compensation: Rent Collection on properties. After expenses income is made.

Supervision:
MICHAEL BLAKE is supervised by ERIC WALLACE, Executive Vice President -
Investments. He reviews MICHAEL BLAKE’ work through frequent office interactions
as well as remote interactions. He also reviews MICHAEL BLAKE’ activities through
our client relationship management system.

ERIC WALLACE, Executive Vice President - Investments contact information:
PHONE: 801-930-6500 EMAIL: ericwallace@fwainvest.com
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CHAD M. CHRISTENSEN
Contact Information: 6440 S. Millrock Drive, Suite 150; Holladay, UT 84121
(801) 930-6500

Educational Background:
e Date of Birth: 8/2/1974
e Institutions:
Brigham Young University, Bachelor of Arts (BA), Chinese, (1999)
Business Experience:
First Western Advisors, Vice-President - Investments (11/2004 - Present)
American Express Financial Advisor, Financial Advisor, (12/2002 - 11/2004)
Fidelity Brokerage Services, Financial Advisor (06/1999 - 12/2002)

Disciplinary Information: None
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

First Western Advisors Insurance Services, Agent
Secured First Financial, Agent

Additional Compensation: Commission from Insurance Sales for FWAIS. Secured First
Financial, Financial Advisor, paid compensation based upon insurance, annuity and retirement
solutions for clients.

Supervision:
CHAD M. CHRISTENSEN is supervised by ERIC C. WALLACE, Executive Vice-
President - Investments. He reviews CHAD M. CHRISTENSEN’ work through frequent
office interactions as well as remote interactions. He also reviews CHAD M.
CHRISTENSEN'’ activities through our client relationship management system.

ERIC C. WALLACE, Executive Vice-President - Investments contact information:
PHONE: 801-930-6500 EMAIL: ericwallace@fwainvest.com

COLE A. COOPER
Contact Information: 6440 S. Millrock Drive, Suite 150; Holladay, UT 84121
(801) 930-6500

Educational Background:
e Date of Birth: 10/14/1974
e Institutions:
Associates Degree, General Education, Ricks College (1998)
Bachelor of Arts, Finance, Weber State University (2000)
Business Experience:
First Western Advisors, Vice President - Investments (08/2005 - Present)
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Morgan Stanley, Retirement Planning Specialist/Financial Advisor (09/2001 - 8/2005)
Disciplinary Information: None
Other Business Activities:

Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

Additional Compensation: None

Supervision:
COLE A. COOPER is supervised by GARY W. TERAN, Chief Compliance Officer. He
reviews COLE A. COOPER’ work through frequent office interactions as well as remote
interactions. He also reviews COLE A. COOPER'’ activities through our client
relationship management system.

GARY W. TERAN, Chief Compliance Officer contact information:
PHONE: 801-930-6500 EMAIL: garyteran@fwainvest.com

JORDAN T. DERU
Contact Information: 6440 S. Millrock Drive, Suite 150; Holladay, UT 84121
(801) 930-6500

Educational Background:
e Date of Birth: 12/31/1984

e Institutions:
Utah State University, Associates Degress (2006-2008)

Weber State University, Bachelor of Science, Degree in Busines Finance/Administration
(2008-2010)

Business Experience:
First Western Advisors, Investment Advisor Representative (10/2011 - Present)

Belsen Getty, LLC, Investment Advisor Representative (12/2010 — 10-2011)
Belsen Getty, LLC, Research Analyst (05/2006 — 12/2010)

Disciplinary Information: None
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

Independent Producer, John Hancock

John Hancock is an insurance company. This person has an independent producer
contract with John Hancock. Under this contract, this person writes and helps manage
corporate retirement plans.

Titan Retirement Services, LLC, Managing Member
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Additional Compensation: John Hancock, Independent Producer, paid compensation directly
from John Hancock for the 401(k) contracts that this person has written with John Hancock.

Transamerica, Independent Producer, paid compensation directly from Transamerica for the
401(k) contracts that this person has writtenw ith John Hancock.

Titan Retirement Services, Managing Member, asset based compensation.

Supervision:
JORDAN T. DERU is supervised by ERIC C. WALLACE, Executive Vice-President -
Investments. He reviews JORDAN T. DERU’ work through frequent office interactions
as well as remote interactions. He also reviews JORDAN T. DERU’ activities through
our client relationship management system.

ERIC C. WALLACE, Executive Vice-President - Investments contact information:
PHONE: 801-930-6500 EMAIL: ericwallace@fwainvest.com

ALEXANDER T. ELLWOOD
Contact Information: 7300 South Cottonwood Street, Suite 103; Midvale, UT 84047
(801) 285-9605

Educational Background:
e Date of Birth: 08/24/64

e Institutions:
University of Utah (1982-1986)

Lewis and Clark College, Portland OR, BS Business Admin, honors (1986-1989)
Webster University, St. Louis MO, MBA, honors (1995-2000)

Business Experience:
First Western Advisors, Investment Advisor Representative (09/2011 - Present)

JAB Wireless, Installer (02/2007 — 12/2010)

Pruco Securities, Financial Planner (09/2003 — 01/2007)
Prudential Insurance Co, Agent (09/2003 — 01/2007)
Flying Leap, Owner (06/1996 — 09/2003)

Disciplinary Information: None
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

Secured First Financial, Secured First Financial, Financial Advisor
Self Employed, Purchase and Resale of Real Estate Properties for personal gain

Additional Compensation: Secured First Financial, Financial Advisor, paid compensation based
upon insurance, annuity and retirement solutions for clients.

Paid compensation based upon net rent, profits from sale of properties.
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Supervision:
ALEXANDER ELLWOOD is supervised by ERIC C. WALLACE, Executive Vice-
President - Investments. He reviews ALEXANDER ELLWOOD’ work through frequent
office interactions as well as remote interactions. He also reviews ALEXANDER
ELLWOOD’ activities through our client relationship management system.

ERIC C. WALLACE, Executive Vice-President - Investments contact information:
PHONE: 801-930-6500 EMAIL: ericwallace@fwainvest.com

CHRISTIN FREEMAN
Contact Information: 7300 South Cottonwood Street, Suite 103; Midvale, UT 84047
(801) 285-9605
Educational Background:
e Date of Birth: 01/27/1967
¢ |Institutions:

University of California, Santa Barbara, Bachelor of Science, Degree in Sociology/Mass
Communications.

Business Experience:
First Western Advisors, Investment Advisor Representative (10/2011 - Present)
Waddell & Reed Inc, Associated Person (02/2011 — 09/2011)
Waddell & Reed Inc, Insurance Sales (06/2011 — 09/2011)

Disciplinary Information: Personal Bankruptcy, Chapter 13
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

Secured First Financial, Secured First Financial, Financial Advisor

Additional Compensation: Secured First Financial, Financial Advisor, paid compensation based
upon insurance, annuity and retirement solutions for clients.

Supervision:
CHRISTIN FREEMAN is supervised by ERIC C. WALLACE, Executive Vice-President -
Investments. He reviews CHRISTIN FREEMAN’ work through frequent office
interactions as well as remote interactions. He also reviews CHRISTIN FREEMAN’
activities through our client relationship management system.

ERIC C. WALLACE, Executive Vice-President - Investments contact information:
PHONE: 801-930-6500 EMAIL: ericwallace@fwainvest.com

KEVIN V. GROW
Contact Information: 6440 S. Millrock Drive, Suite 150; Holladay, UT 84121
(801) 930-6500
Educational Background:
9.
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e Date of Birth: 9/7/1957

e Institutions:
No formal education after High School

Business Experience:

First Western Advisors, Vice President - Investments (01/2006 - Present)
Zions Investment Securities, Registered Representative (09/2000 - 01/2006)
First Security Investor Services, Registered Representative (02/1991 - 09/2000
MetLife Securities, Registered Representative (07/1986 - 05/1989)

Disciplinary Information: None
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

First Western Advisors Insurance Services, Agent
Additional Compensation: Commission from Insurance Sales for FWAIS.

Supervision:
KEVIN V. GROW is supervised by GARY W. TERAN, Chief Compliance Officer. He
reviews KEVIN V. GROW’ work through frequent office interactions as well as remote
interactions. He also reviews KEVIN V GROW’ activities through our client relationship
management system.

GARY W. TERAN, Chief Compliance Officer contact information:
PHONE: 801-930-6500  EMAIL: garyteran@fwainvest.com

CHAD J. HARRIS
Contact Information: 7300 South Cottonwood Street, Suite 103; Midvale, UT 84047
(801) 285-9605

Educational Background:
e Date of Birth: 01/24/74
e Institutions:
University of Wyoming, Bachelors of Marketing (1992-1997)

Business Experience:
First Western Advisors, Investment Advisor Representative (11/2011 - Present)

Waddell & Reed, Investment Advisor Representative (04/11-11/2011)
Disciplinary Information: None
Other Business Activities:

Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.
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Secured First Financial, Financial Advisor
Elleven Enterprises LLC, Owner/Member, Autopaint Repair Services

Additional Compensation: Secured First Financial, Financial Advisor, paid compensation based
upon insurance, annuity and retirement solutions for clients. Income for Elleven Enterprises is
based on a per job for paint and/or repairs.

Supervision:
CHAD HARRIS is supervised by ERIC C. WALLACE, Executive Vice-President -
Investments. He reviews CHAD HARRIS’ work through frequent office interactions as
well as remote interactions. He also reviews CHAD HARRIS’ activities through our
client relationship management system.

ERIC C. WALLACE, Executive Vice-President - Investments contact information:
PHONE: 801-930-6500 EMAIL: ericwallace@fwainvest.com

STEVE W. KAPSAMALIS
Contact Information: 6440 South Millrock Dr, Suite 150; Salt Lake City, UT 84121
(801) 930-6500

Educational Background:
e Date of Birth: 04/01/1950
e Institutions: University of Utah, Bachelors Degree in Biological Sciences (1972)
Business Experience:
First Western Advisors, Investment Advisor Representative (03/2012 — Present)
Paulson Investment Company Inc, Registered Representative (10/2007 — 03/2012)
Investment Management Corporation, Registered Representative (04/2005 — 10/2007)

Disciplinary Information: None
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

Self Employed — Fixed Insurance Products
Additional Compensation: Trail Commission on Fixed Insurance Products

Supervision:
STEVE KAPSAMALIS is supervised by GARY W. TERAN, Chief Compliance Officer.
He reviews STEVE KAPSAMALIS’ work through frequent office interactions as well as
remote interactions. He also reviews STEVE KAPSAMALIS’ activities through our client
relationship management system.

GARY W. TERAN, Chief Compliance Officer contact information:
PHONE: 801-930-6500  EMAIL: garyteran@fwainvest.com

R. GARY LARSEN
Contact Information: 7952 Willowcrest Road; Salt Lake City, UT 84121
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(801) 943-7201
Educational Background:
e Date of Birth: 12/2/1937
e Institutions:
Bachelor of Arts (BA), Education, University of Utah (1961)
CFP, College of Financial Planning (Denver, CO), (1979)
Business Experience:
First Western Advisors, Investment Advisor (08/2002 - Present)
Royal Alliance Incorporated, Branch Manager (03/2002 — 08/2002)

Disciplinary Information: None
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

Larsen and Associates, Owner/Broker, Real Estate and Insurance Brokerage (1970)
Alta Ski Lifts, Ski Patrolman

Additional Compensation: Commission on Real Estate and Insurance Sales, Hourly wage for ski
patrol.

Supervision:
R. GARY LARSEN is supervised by GARY W. TERAN, Chief Compliance Officer. He
reviews R. GARY LARSEN’ work through frequent office interactions as well as remote
interactions. He also reviews R. GARY LARSEN’ activities through our client
relationship management system.

GARY W. TERAN, Chief Compliance Officer contact information:
PHONE: 801-930-6500 EMAIL: garyteran@fwainvest.com

GARY W. TERAN
Contact Information: 6440 S. Millrock Drive, Suite 150; Holladay, UT 84121
(801) 930-6500
Educational Background:
e Date of Birth: 11/23/1955

e |nstitutions:

Bachelor of Science, Finance, University of Utah (1977); Magnha Cum Laude, Beta
Gamma Sigma, Phi Eta Sigma, multiple scholarships

Masters of Business Administration (MBA), University of Utah (1979)

Business Experience:
First Western Advisors, Chief Executive Office (CEO) & President (05/1984 - Present)

Kidder-Peabody, Registered Representative (1982 - 1984)
Sorenson Research/Abbott Labs, Accounting Assistant/Finance (1977 - 1982)
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Disciplinary Information: None
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

First Western Advisors Insurance Services

Burton Estate, Personal Representative

Frances W. Burton Charitable Remainder Unitrust 02-06, Trustee
Utah Securities Association, President

Additional Compensation: Burton Estate Compensation paid hourly for services rendered.
Compensation on the Burton CRUT accounts is only on RIA fees. No commission or income on
Utah Securities Assoc.

Supervision:
GARY W. TERAN is supervised by ERIC WALLACE, Executive Vice-President -
Investments. He reviews GARY W. TERAN’ work through frequent office interactions
as well as remote interactions. He also reviews GARY W. TERAN’ activities through
our client relationship management system.

ERIC WALLCE, Executive Vice-President Investments contact information:
PHONE: 801-930-6500 EMAIL: ericwallace@fwainvest.com

JEFFREY W. TERAN
Contact Information: 6440 S. Millrock Drive, Suite 150; Holladay, UT 84121
(801) 930-6500

Educational Background:
e Date of Birth: 6/5/1979

e Institutions:
Bachelor of Science (BS), Finance, University of Utah (2005)
Bachelor of Arts, Marketing, University of Utah (2005)
Masters of Science and Finance (MSF), University of Utah (2010)

Business Experience:
First Western Advisors, Vice President - Finance and Investments (12/2000 - Present)

Disciplinary Information: None
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

Additional Compensation: None
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Supervision:
JEFFREY W. TERAN is supervised by GARY W. TERAN, Chief Compliance Officer.
He reviews JEFFREY W. TERAN’ work through frequent office interactions as well as
remote interactions. He also reviews JEFFREY W. TERAN’ activities through our client
relationship management system.

GARY W. TERAN, Chief Compliance Officer contact information:
PHONE: 801-930-6500 EMAIL: garyteran@fwainvest.com

ERIC C. WALLACE
Contact Information: 6440 S. Millrock Drive, Suite 150; Holladay, UT 84121
(801) 930-6500

Educational Background:
e Date of Birth: 3/12/1974

e Institutions:
Bachelor of Science (BS), Organizational Communications, University of Utah (2000)

Business Experience:
First Western Advisors, Executive Vice President (EVP) - Investments (09/2001 -
Present)

Disciplinary Information: None
Other Business Activities:
Registered Representative, First Western Advisors

First Western Advisors is registered as a broker-dealer and as a SEC-registered
investment advisor. This person is dually registered as a registered representative and
as an investment advisor representative of First Western Advisors.

First Western Advisors Insurance Services, Partner
Secured First Financial, minority owner, agent

Additional Compensation: FWAIS compensation as a partner for a percentage of the profits.
SFF compensation as a minority owner and commissions for agent sales to clients.

Supervision:
ERIC C. WALLACE is supervised by GARY W. TERAN, Chief Compliance Officer. He
reviews ERIC C. WALLACE’ work through frequent office interactions as well as remote
interactions. He also reviews ERIC C. WALLACE'’ activities through our client
relationship management system.

GARY W. TERAN, Chief Compliance Officer contact information:
PHONE: 801-930-6500  EMAIL: garyteran@fwainvest.com
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	Item 2 – Material Changes

	Item 4 – Advisory Business

	Item 6 – Performance-Based Fees and Side-By-Side Management

	Item 7 – Types of Clients

	Investment Strategies  

	The primary investment strategy used in client accounts is based on the philosophy of modern portfolio theory or asset allocation and diversification.  This means that we use actively-managed funds, exchange-traded funds, individual stocks and closed end funds to allocate and diversify a clients portfolio.  Portfolios are globally diversified in an effort to reduce risk by allocating portfolio assets across many different investment sectors and categories.  

	The investment strategy for a specific client is based upon the objectives stated by the client during consultations.  The client may change these objectives at any time.  Each client executes a New Account Form as well as an Investor Profile Questionnaire that documents their objectives and their desired investment strategy.   Other strategies may include long-term purchases, short-term purchases, trading, short sales, margin transactions, and option writing (including covered options, uncovered options or spreading strategies).

	Risk of Loss  

	Investing in securities involves risk of loss that clients should be prepared to bear.  All investment programs have certain risks that are borne by the investor.  Our investment approach constantly keeps the risk of loss in mind.  Investors face the following investment risks:  

	Interest-rate Risk:  Fluctuations in interest rates may cause investment prices to fluctuate.  For example, when interest rates rise, yields on existing bonds become less attractive, causing their market values to decline.

	Market Risk:  The price of a security, bond, or mutual fund may drop in reaction to tangible and intangible events and conditions.  This type of risk is caused by external factors independent of a security’s particular underlying circumstances.  For example, political, economic and social conditions may trigger market events.  

	Inflation Risk:  When any type of inflation is present, a dollar today will not buy as much as a dollar next year, because purchasing power is eroding at the rate of inflation.  

	Currency Risk:  Overseas investments are subject to fluctuations in the value of the dollar against the currency of the investment’s originating country.  This is also referred to as exchange rate risk.  

	Reinvestment Risk:  This is the risk that future proceeds from investments may have to be reinvested at a potentially lower rate of return (ie., interest rate).  This primarily relates to fixed income securities.

	Business Risk:  These risks are associated with a particular industry or a particular company within an industry.  For example, oil-drilling companies depend on finding oil and then refining it, a lengthy process, before they can generate a profit.  They carry a higher risk of profitability than an electric company, which generates its income from a steady stream of customers who buy electricity no matter what the economic environment is like.  

	Liquidity Risk:  Liquidity is the ability to readily convert an investment into cash.  Generally, assets are more liquid if many trades are interested in a standardized product.  For example, Treasure Bills are highly liquid, while real estate properties are not.  

	Financial Risk:  Excessive borrowing to finance a business; operations increases the risk of profitability, because the company must meet the terms of its obligations in good times and bad.  During periods of financial stress, the inability to meet loan obligations may result in bankruptcy and/.or a declining market value.  
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