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NOTE:

This brochure provides information about the qualificatemd business practices of
DeMarche Associates, Inc. If you have any questibositathe content of this Brochure,
please contact us at (913) 384-4994, or via emaatimpf@demarche.com

The information in this brochure has not been approveerified by the United States
Securities and Exchange Commission (SEC) or by anystateities authority.

Additional information about DeMarche Associates, kiso is available on the SEC's
website at www.adviserinfo.sec.gov.

DeMarche Associates, Inc. is a registered investadviser; however, that registration
does not imply a certain level of skill or training, |$&C rules.

ltem 2: Material Changes

There are no material changes since the last amemsitoeihe brochure on June 3, 2011
and March 30, 2012.
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Iltem 4: Advisory Business

Advisory Business & Principal Owners

DeMarche Associates, Inc. (DeMarche) is an indepefydewned investment research
and consulting firm and has been in business since 197Z4rtRoMarchesi currently
owns a majority interest in DeMarche. Thomas Woolwilvdliam Miskell and Timothy
Marchesi own a minority interest.

Types of Advisory Services

The primary business of DeMarche Associates is to fuiniststment advice to
institutional investors through consultations. DeMardilerts its advisory service to the
individual needs of its clients. Clients may imposériegns on investing in certain
securities or types of securities.

DeMarche does not participate in wrap fee programs. Ddiatoes not make, and is
not responsible for, recommendations concerning indivisie@lrities, and does not
monitor brokerage activity or monitor individual holdings @slelient has specifically
contracted for such services.

As of December 31, 2011, DeMarche provided investment corgsskivices to clients
representing $23,926,896 (in thousands) in assets on a nogtidisary basis. No client
assets are managed on a discretionary basis. DedMaffeins a discretionary service for
trustee-directed plans through its affiliate, Discretigndanagement Services, LLC
(DMS).

The primary advisory consulting services provided by Dekmare as follows (a
complete description of DeMarche services including ifeésted in Item 5 “Fees and
Compensation”):

Investment Consulting Services
* Asset-Related Services
*» Asset Allocation/Liability/Spending Policy Studies
* Investment Policy/Investment Guidelines Reviews
e« Manager Mix/Manager Guidelines Reviews
*» Equity/Fixed Income Manager Style Mix Analysis
e« Defined Contribution Alternatives Analysis
s Defined Contribution Plan Structure Review
* Manager-Related Services
*s Manager Search
e Manager Databases
es Manager Universes
e« Defined Contribution Investment Alternatives Search
» Performance-Related Services
es Performance Measurement
e» Defined Contribution Performance Evaluation
*« Manager Evaluation (Hire/Fire)
e« Normal Portfolios
*s Custom Style Indexes
es Factor Model-based Evaluation
e« Performance Attribution
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* Operations-Related Services
e«  Bundled Provider Search
e«  Master Trustee/Custodian Search
e Transition Service
e Audit Custodial Transactions
*» Audit Brokerage Costs and Managers' Use of Commission

Corporate Finance Consulting Services

Through DeMarche’s corporate financial consulting servicgestment research
capabilities and expertise are available to chief firedrafficers, treasurers, strategic
planners and other executives who shape corporate @émoiicy. Services include
factor model analysis, cost of equity capital studiapjtal structure optimization and
strategic planning.

Investor Relations Consulting

DeMarche offers investor relations professionals aceetsatling edge research and
proprietary analytical tools. These instruments iderkdy value drivers and unique
company characteristics having the greatest impact ok gestormance.

Iltem 5: Fees and Compensation

DeMarche offers all of its general services, bothvialdially or as part of retainer
agreements. DeMarche also accepts performance ineeeatainer relationships and
subscription fees. DeMarche does not receive direcpengation in connection with the
purchase or sale of a security, such as a sales |deohtsGare not required to pay for
advisory services in advance. DeMarche charges fapthafic services it performs and
there is no “start-up” fee associated with its servidégents may incur other fees, such
as investment management or custodial fees, in connegitib implementing
DeMarche’s investment advice. Fees for services ardathicted from client assets.

Services may be purchased (i) from DeMarche with cagi) mrom Kansas City
Brokerage, Inc. (KCB), a DeMarche subsidiary, witinoaissions generated from
brokerage transactions directed through KCB. In reki@B will provide to the client
investment advisory services purchased from its parent compaMarche.

Clients electing to pay DeMarche with cash (#i. abave)invoiced by DeMarche
generally upon the provision of services and such invoieedwge within 30 days. Cash
paid to DeMarche in advance is refundable to the clipoh termination of advisory
contract. Clients electing to pay KCB with directedkerage soft dollars (#ii. above)
are invoiced by KCB upon the provision of services and suafidges are due within 180
days. Clients are billed by KCB for services at the odittwo soft dollars (gross
brokerage commissions cleared through KCB's clearing@geraent) per quoted cash fee
dollar. For example, a client would have the optibpaying $10,000 in cash to
DeMarche or directing $20,000 soft dollars to KCB. Cliemth outstanding soft dollar
credit balances are sent quarterly soft dollar statesneSoft dollars directed to KCB in
advance are not refundable to client upon terminati@nafdvisory contract. Any
prepaid balances will be held "on account" for the clienthree years and may be
applied as a credit toward other advisory products and serviéfter three years, any
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remaining prepaid balance will be forfeited to KCB. @& who have elected to pay
KCB with Soft Dollars and later choose to pay somalloof the Soft Dollar balance with
cash, are credited at a rate of two Soft Dollars pehn dallar paid.

All services may be terminated by either party upon writieice provided such
terminating party fulfills all of its obligations undemyaagreement through the date of
such termination.

Below is a price list for DeMarche basic services:

o Asset Allocation StUAY .........c.uuuiiieiiiiiiiimmme e e $20,000
o ASSEt MIX UPAALe .....uuiiiiiiiiiii e et 10,000
« Manager Search - traditional.................o e eeineee e, 20,000
« Manager Search - alternative ..............ccooeeeeiiiiiiiii e, 25,000
« Quarterly Performance Measurement — per mgr/per year........... 5,000

« Quarterly Fund Diversification Monitor- per mgr/per yeatr............ 6,500

o General Consulting - Per Year ..........oveviiuiccccceee e 10,000
o Custodian Search........ccccoooiiiiiiiiiiiiii e, 35,000 (up to 5 banks)

Other DeMarche services and fees are as follows ¢s=nlisted alphabetically):
Commission Recapture Programs Search

Commission recapture is a practice of receiving a podidhe brokerage commissions
charged on securities transactions back into a fund. evidbil appropriate for all funds, a
properly structured commission recapture program can redfucel's operating costs.
DeMarche can assist in establishing a commission reeaptagram by helping clients
identify and evaluate commission recapture rates andajepebgram policies and
guidelines for the fund.

The fee to conduct a broker search and establish a ceaimmigcapture program starts at
$15,000.

Common Stock Rating Service

DeMarche's Common Stock Rating Service makes informabont various stocks
available to users on its web site free of charge.rdme able to access DeMarche's
Growth/Value, Quality, Expected Growth, Expected Retmahlaquidity rating for
selected stocks in Applicant's database. The servineeigded as a stock classification
service, and is not intended as a recommendation torssil securities. DeMarche also
offers Premium Stock Rating Service subscriptionaftae for more detailed levels of
service to investment managers, institutional investorsratdiduals. This may include
access to various key financial characteristics of Sgesirh DeMarche's database,
access to numerous data charts, and access to DeM&bch@i®ld/sell* categorizations.
Although these levels of service may include detailedsaasents of the expected return
of various stocks, the categorizations are not intendedcmmendations to buy or sell
securities. Fees for Premium Stock Rating Servicecsipbions vary depending on level
of service.
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DC Analytics

DC Analytics is a quarterly performance analysis fdmae contribution retirement
plans. Performance is measured and compared to standastiyrisenchmarks and
appropriate fund universes. In addition, the report shimmseach option's risk/return
profile compares to other funds in its style group. Furtiés analysis provides a "big
picture” review that illustrates unintended gaps and ovetlagidimit the ability of plan
participants to diversify their portfolios.

The fee for DC Analytics is based on the number of imrest options analyzed and the
frequency of reports. The fee for quarterly reportiagtstat $20,000 per year.

DC Navigator

DC Navigator is a comprehensive program to build, monitdreaninance DC plans while
providing some of the tools that plan sponsors need posagisfy their fiduciary
responsibilities. This ongoing service encompasses meestpolicy review, manager
interviews, performance evaluation, plan feature benchnmgrkee analysis and an
employee communications review. Fees for this seste at $42,500.

Defined Contribution Investment Policy Development

DeMarche works with plan sponsors to develop an investpaicly that states sponsor's
objectives, outlines plan structure, and establishesriteei@ for monitoring and
evaluating performance. This document also spells outetponsibilities of those
involved in implementing the plan, sets procedures foc8etgoptions and managers,
establishes investment guidelines and communicates spondosophy and
expectations to providers and managers. Fees for thisseange from $5,000 through
$15,000.

Defined Contribution Bundled Provider Search

DeMarche researches defined contribution providers om@oirng basis in order to
identify companies that are best suited to serve Wieseds. DeMarche has developed a
comprehensive Request for Proposal (RFP) to collect isftomneeded to identify the
best qualified providers. The RFP is customized to memitalieeds, with responses
compiled, evaluated, and summarized for client's revideMarche also participates in
the finalist interviews and provides the selection cote®itvith input and advice. Fees
for this service start at $40,000.

DC Fund Analysis

DeMarche's Investment Funds Analysis service was establito evaluate mutual funds
and assist fund sponsors who provide a number of investpganhs to employees
through 401(k) plans. In a Basic Review, DeMarche revepyesititative data directly
from external databases and the investment managers, t®adiubjective review of the
information and separates funds into "competitive" arah“competitive."
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Also available at the client's request, competitivelkeanfunds may be examined more
closely by DeMarche's Manager Review Committee (MARG) Complete Review.
These funds are eligible for consideration for DeMals "Approved"” designation,
DeMarche's highest rating.

Fees for a Basic Review are $2,000 per fund with a minimiuda@000. Fees for a
Complete Review are $5,000 per fund with a minimum of $25,00@imJms are
waived for ongoing clients.

DC Fund Search

DeMarche’s Fund Search process identifies highly qualifiedstment funds whose
investment styles (based on historical characteristicsue characteristics, and
expected performance fit with the specific needs ohatitutional investor. Applicant
conducts searches by drawing from its database of furndsyaresearching funds
outside the database when unique skills or styles adedeor requested by a client.

Fees for conducting a Fund Search start at $20,000 per.search
Factor M odel Analysis

DeMarche's Factor Model Analysis identifies the ecoicp market and company
variables or factors that have a meaningful impachermperformance of a publicly
traded stock. The Analysis is used by corporationa fomoad range of investor relations
applications and for financial decision-making.

Fees for a Factor Model Analysis range from $2,500 to $20,000.
Fund Diversification Monitor (FDM)

The Fund Diversification Monitor is DeMarche's compretiee performance evaluation
report. The FDM provides complete performance diage®saind attribution analysis.
This analysis identifies how a manager's decisions iseckar decreased the value of the
portfolio. The report for an equity manager analyhesmanager's use of four
investment skills: sector diversification, security sgan, security concentration and
market timing. The report for a bond manager analyzstnager's use of three
investment skills: sector diversification, security sgt: and duration management.

The FDM report is available annually, semi-annually andtgqugrand can be used to
evaluate U.S. and international equity, U.S. fixed meand balanced managers. Fees
for the FDM report are $1,500 per year per manager iniaddd the fee for the
Performance Appraisal Report (PAR) which starts at $5,000.

Fund Transaction Audit

The Fund Transaction Audit is a quarterly transactiofréagsaction audit of all activity
in a portfolio to identify discrepancies that may affedund's overall performance. In
addition to the strict accounting of numbers to make serest and dividends are
credited properly, the audit analyzes the timelinesscastlof transactions. Fees for the
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quarterly Fund Transaction Audit range from $8,500 to $14,000e@erdepending on
the number of portfolios being audited at the same time.

General Consulting Services

DeMarche provides various levels of general consultingcas starting at $10,000
annually. The primary business of DeMarche Associatesfignish investment advice
to institutional investors through consultations. DeMatelilers its advisory service to
the individual needs of its clients. DeMarche providegctive, expert interpretation of
complex investment data and workable recommendations. €earoh-based approach,
backed by our investment experience, provides tangible betiedit enable a fund to
meet its goals.

Integrated Finance and Investment Strategies

This approach to asset allocation enables firms to atedneir corporate finance policy
with their employee retirement program strategy. @simegrated Finance and
Investment Strategies (IFIS), companies can managepinasion funds as competitive
weapons that maximize the trade-off between the bottweraind optimal returns and
predictable contributions. The result is better aird@ver profits, cash flow, corporate
risk and stock value. The fee for this service star$$@,000.

Investment Objectives and Asset Allocation

This service helps institutional investors identify theeasnix that has the greatest
probability of earning a target rate of return at an ptedtse level of risk over time.
DeMarche works with clients who want only a revievitddir existing guidelines and
asset mix and with clients who require a complete imvest analysis that results in
establishing an overall investment program and structutrerthizhes investable assets to
long-term liabilities. Fees range from $20,000 to $75,000 depgodinhe level of
service required by the client.

M anager Optimization

A Manager Optimization study identifies the appropriate ame weighting of

investment management styles by asset class to creater@tl management structure to
achieve a specified investment objective. The fee foaadger Optimization study
starts at $15,000.

Manager Search

DeMarche’s Manager Search process identifies highlyifeacalnvestment managers
whose investment styles (based on historical charstitsj, unique characteristics and
expected performance fit with the specific needs oftutginal investors. DeMarche
conducts searches by drawing from its database of qualiedgers and by researching
other managers outside the database when unique skililseded or requested by a
client.
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DeMarche maintains data and conducts searches for dometgtrnational and global
equity and fixed income managers, real estate managetsyee&apital managers and
tactical asset allocation managers. DeMarchealsth conduct searches for managers
who employ special investment strategies. Some inegtmanagers included in
manager searches may buy products and services from BEledMaFees for conducting
manager searches start at $20,000.

M arket Indicator

The Market Indicator is a monthly analysis and foreo&the U.S. equity market based
on DeMarche's proprietary research. The Market Inoligdentifies the position of the
equity market each month in relation to a full markefe and anticipates the future
direction of the market based on DeMarche's four-phas&et cycle model. The
Market Indicator is used by institutional investors for makamgical rebalancing and
cash flow decisions. Clients receive a monthly equisiyket analysis and consultation
with one of DeMarche's consultants. Fees for thekbtdndicator range from $5,000 to
$25,000 annually.

Manager Style Indicator

The Manager Style Indicator is a quarterly analysisl tisadentify how different styles
of investment management can be expected to perform diifiegent periods within an
equity market cycle. This product is based on DeMarcbetsghase market cycle

model and other research and is used by institutional invdstexsluate manager
performance, to optimize manager mix, and to make #d@iwd cash flow decisions.

Available as an option to clients who subscribe to theddar Style Indicator,

DeMarche will conduct a one-time analysis of eacthefclient's investment managers to
determine their investment styles, performance rankingsvelto other managers by
market phase and an analysis of each manager's perta fizgeors.

Fees for the quarterly Manager Style Indicator range $&8000 to $50,000 annually.
The fee for optimal Manager Analysis ranges from $1,0(2t{600 per manager.

Master Trustee/Custodian Search

DeMarche's Master Trustee/Custodian Search is the grot@entifying a highly
gualified trustee or custodial bank whose custodial capabjlpi®cedures and policies
and ancillary services meet the unique needs of a spd@fit. cDeMarche conducts
searches by drawing from its database of qualified truatekby researching other
trustees not in the database when unique services aralraatiat the direction of a
client.

DeMarche maintains data and conducts searches for swsgitbedomestic and global
custodial capabilities. Other search criteria inclugtusties lending, on-line services,
cash management expertise, recordkeeping and benefit payaiglitees.
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The fee for conducting a national search for a Maktestee/Custodian generally starts
at $35,000; however, a lower fee may be charged if threls&aon a regional basis and
other factors can reduce the costs.

Performance Appraisal Report

The Performance Appraisal Report (PAR) is a performaggerting vehicle that
provides a total fund summary, asset class summary dividimal manager summary
with appropriate benchmark comparisons. Clients alsoveepeer group comparisons
for each of their managers. DeMarche uses custsi@ditdments and manager repots to
produce the PAR.

Individual manager analysis in the PAR includes a compan$performance to
selected market indexes and peer universes. In addit®RAR evaluates performance
in terms of risk and return.

The fee for the PAR is based on number of managetsaed, types of managers,
frequency of reporting, location of client, and deptlwdlysis. Fee ranges from $5,000
to $8,000 per year per manager. There is no PAR fee fananggers for which an
FDM is separately produced.

Plan Sponsor Conference

DeMarche hosts an annual conference for its plan spatents. Topics are presented
by industry leaders, academics, researchers, and DeMaonkeltants, and cover topics
such as investment research, theory, analysis, and ipdegtilation, among others. The
conference is partially sponsored by investment manaigens whom DeMarche
receives sponsorship fees. Clients are invited frebarfe.

Programsin Finance and Investments -- Corporate M embership

DeMarche's Programs in Finance and Investments aregmgtieducation programs
designed for senior investment, corporate finance andtonvedations executives.
DeMarche's programs provide unique opportunities to learn abtivigcedge research
and to network with top executives from some of theldi®targest corporations. The
programs are led by leading academics and DeMarche sensulants. Fees for
individual programs range from $250 for one-day workshops @08Ifor three-day
programs. The fee for a Corporate Membership genetaliissat $2,000 per year.

Research Services

DeMarche provides various research services to corporagitamssponsors, insurance
companies, investment managers, and others using itsgiespriractor Model, Market
Phase Model, and Research Stock List.

DeMarche's Factor Model identifies the economic, ntaake company variables or
factors that have a meaningful impact on the perfocama a publicly traded stock, in
order to produce expected return calculations. DeMarcha'sefModel analyzes market
phases based on price and earnings indicators. DeMar&seareh Stock List is a list
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of over 3,000 stocks ranked by expected return using DeMafehetsr Model. These
services can be used for a broad range of investor redamplications, for financial
decision-making and for in-house investment managemerd.feéBis for these services
vary depending on the level of service.

SCORS (Style Code Rating Service)

Investment managers who want to see how their perfa@nammpares to a peer group
of managers who use a similar investment style alsaseb a broad universe of
managers can subscribe to SCORS, DeMarche's Style Gaig Bervice for managers.

The manager is also assigned one of DeMarche's MaB8#&gerCodes and receives
quarterly peer group and universe comparison charts.

Fees for SCORS range from $5,000 to $10,000 per year dependirgyraumtber of
portfolios being monitored and if SCORS is provided in costjon with any other
performance diagnostic measurement report. Iniizat-sip fees to load historical
performance range from $500 to $600 per quarter of data.

Special Consulting and Project Assignments

DeMarche provides clients special investment consultidg@search services. Fees for
these types of consulting assignments start at $3,000 pei/'dagn the project or
services require travel to a client's locale, the Delia fee does not include direct
expenses such as travel, meals, lodging, etc.

Style Analyzer

DeMarche's Style Analyzer is a returns-based styddysis system that utilizes William
Sharpe's regression formula. This software includetiptailevels of statistical
information, Applicant's 3-D Style Indexes, color graphicgort and export
capabilities, and printing capabilities. In addition, thdeSAnalyzer provides Sharpe,
Jensen and Treynor measures of performance.

The annual fee for the Style Analyzer is $1,000 and inclgdegerly update of
Applicant's indexes.

ltem 6: Performance-Based Fees and Side-By-Side M anagement

Performance-based fee arrangements may be availaldefdarche’s consulting
services. A performance fee arrangement may createantive for an advisor to make
riskier recommendations or investments than would be mnader a different
arrangement. DeMarche may receive increased compeansatioregard to unrealized
as well as realized gains in a client's account. Rwitine inception of the performance-
based fee arrangement, DeMarche must disclose the uiseex the period(s) of time,
and pricing of securities for performance measurementehas their significance.
Each of these points, which may vary from clientdient, is addressed individually with
the client before the agreement begins.
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Iltem 7: Typesof Clients

DeMarche provides services to institutionkénts, such as corporations, banks or thrift
institutions; pension and profit sharing plans; charitédists and charitable
organizations. DeMarche does not provide investment adviog@stment management
services to individuals.

Iltem 8: Methods of Analysis, |nvestment Strategies and Risk of L oss

Investing in securities involves risk of loss that dieshould be prepared to bear.
DeMarche does not recommend any particular type of sgculients’ assets are
typically diversified by asset class and investmengestilaterial risks such as market
risk, interest rate risk, default risk, liquidity riskychinflation risk are discussed with
each client at the total fund, asset class, and sgdewvitls as part of the consultative
process.

Methods of Analysis

The main sources of information DeMarche uses to makem@endations are financial
newspapers and magazines, research materials preparet¥bycbe and others,
corporate rating services, and DeMarche’s proprietaryodaéa The methods of security
and investment analyses used by the firm include fundamgethhical and cyclical
analysis.

Developing and Monitoring Investment Strategies
DeMarche’s approach to developing and monitoring an investsteategy consists of
four phases:

. Determine trustees’ expectations for returns and tolerfoiaisk. During this
phase DeMarche reviews with the trustees the chaisaieiof the different asset
classes available for investment, discuss the advanteyesrds) and
disadvantages (risks) of each, and use questionnairdsmiafy and quantify
individual trustee’s expectations and concerns.

. Identify optimal portfolio structure that provides the gregmtential for achieving
return objectives for a given level of risk, efficidrdntier modeling. DeMarche
uses mean variance optimization modeling techniques. @bRlatentifies a range
of portfolios that provide the lowest performance valigtior the required rate of
return.

. Implement the investment policy by determining which aurreanagers, if
applicable, should be retained and what changes or addare needed. In the
implementation phase, DeMarche makes every effodttorr existing managers in
order to keep transition costs low and not disrupt long-tefationships
needlessly. However, if changes are necessary,dbeid assists clients with
identifying appropriate managers and finding the most costteeway to
transition assets. Investment strategies used t@mgait investment advice are
primarily long-term in nature but may include short-ternchases occasionally.
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. Provide ongoing monitoring of managers relative to tseércific written
investment guidelines and performance objectives. Theokeyhitoring
managers, DeMarche believes, is to have the trugtegsrmance expectations
and understanding of the investment process clearly dotathe the form of
Manager Guidelines. Managers are monitored based otathkty of their
organization and their adherence to their stated invesshdatand process and
relative to agreed-upon performance benchmarks. Reselpesented quarterly
to the trustees.

Item 9: Disciplinary Information

There has been no regulatory authority investigationedfi&rche for the past ten years
and there is no pending investigation.

Item 10: Other Financial Industry Activities or Affiliations

Some of DeMarche’s management persons are registeeetraker/dealer or a
registered representative of a broker/dealer.

Affiliates of DeMarche include Discretionary Managemgatvices, LLC (DMS) and
ENDEX Capital Management LLC (ECM). Subsidiaries oMaeche include Kansas
City Brokerage, Inc. (KCB). A brief description of edoliows:

DMS

In 2007, select principals of DeMarche formed Discretiphdanagement Services, LLC
(DMS), an affiliated investment advisory firm, to proviiscretionary investment
management services to pension funds, foundations and srahdviunds, corporate and
operating funds and other pools of assets. DeMarche pramigestment research,
portfolio management, administrative support and com@isecvices to DMS through a
facilities and services agreement. Messrs. RobavaFchesi, Tom Woolwine, and
William Miskell, owners of DMS, also have an ownepshmterest in DeMarche.

KCB

DeMarche established Kansas City Brokerage, Inc. (KCRPEB as a subsidiary to
accommodate those clients who choose to use third{paybr or directed brokerage
services as a method of paying for investment consukingces. KCB is registered
with the Securities and Exchange Commission and israbar of the Financial Industry
Regulatory Authority (FINRA) as an introducing broker/deal&ll trade execution and
clearing services are provided for its customers througltyadisclosed clearing
arrangement that it has with BNY ConvergEx. DeMarchso&iates, Inc. currently
owns a majority interest in KCB. Robert F. March®sns a minority interest.

DeMarche and KCB have a product and services agreemerghyHaeMarche provides
investment advisory services to KCB for resale by KCBd@ustomers, and in return is
compensated with cash derived from brokerage commissiomar@actions cleared on
behalf of KCB's customers through KCB's clearing arramggemKCB has entered into a
fully disclosed clearing agreement with BNY Converg&xother FINRA firm, to clear
13
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transactions for its (KCB's) customers on a fully dised basis. All brokerage clearing
services including accepting orders, executing transactiecsiving and delivering
funds and securities, safeguarding of securities, and seofdaagfirmations and
statements, are performed by this correspondent. BNY&ZgEX is responsible for the
maintenance of books and records for all security actimn activities, handling any
discrepancies or disputes, and correcting errors iresedtit information. KCB is
responsible for opening accounts and maintaining record& dirokerage activity
resulting from securities transactions cleared thrahgharrangement. Neither KCB nor
BNY ConvergEx make recommendations concerning secuttitiasactions and will not
be responsible for recommendations concerning securéesactions.

ENDEX Capital Management, LLC

ENDEX is a private, independently-owned investment advioryorganized in 1997 in
the State of Kansas as a Limited Liability Company (LLENDEX provides
discretionary investment management services in pasfolf exchange-listed and over-
the-counter equity securities. ENDEX is a registeredgtment advisor with the
Securities and Exchange Commission.

ENDEX is owned by four individuals, all of whom servetba company’s Board of
Managers. Principal owners are Julie Marchesi, Ghei®Rudicile, Timothy Marchesi
and Jeffrey Hoffman. ENDEX and DeMarche Associdtas,have a facilities and
services agreement, under which certain back-office g=rae provided to ENDEX by
DeMarche, including accounting, programming/IT and compliance

Item 11: Conflicts of Interest and Code of Ethics

DeMarche clients include corporations, public entigggjowment funds and
foundations, investment managers, and individuals. HAngy&Ervices to these varied
groups does create potential conflicts of interest.

For many years, DeMarche has maintained written pelai@ controls to minimize
potential conflicts of interest and, it believes, cavgra much broader area of control
than called for by regulators. Controls include managémesrsight, internal policies
and procedures, consultant training, and both required andtaoy disclosure to clients.
DeMarche policies address not only potential conflictsatada areas such as
compensation, entertainment, manager conferences, etc.

Institutional Division

DeMarche has created a separate Institutional Divisimugh which it provides some
professional services to the investment manager comynuBdme managers contract
with DeMarche to provide them with performance measureanaht
evaluation/attribution services on their portfolioseNlarche also provides the manager
community with investment and capital markets reseawciheé Institutional Division.
Institutional Division activities with the manager conmity are kept separate from
consulting practice services with clients to prevemt potential conflicts of interest.

Only the majority owner of the firm, Robert Marchd®s authority over both the
consulting practice and the Institutional Divisionurthermore, Institutional Division
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related activities are generally conducted at offsitatioas or in the manager’s offices.
However, research services and reports, as well asrpeafice attribution reports, are
produced for managers in the same production area respdosialeother DeMarche
reports. Clients of the Institutional Division are alowed preferential treatment. All
are subject to the same MARC policies currently in ptatated to the evaluation of
investment managers. No soft dollars are acceptedrfranagers to participate in the
Institutional Division. Moreover, whether a managarchases services from DeMarche
is not considered and does not play any role in actakentby MARC. In fact, whether
a manager purchases services from DeMarche is geneoalyvailable to members of
MARC.

Investment Manager Searches

To ensure that investment manager services do not impactrBedviother traditional
consulting relationships, managers may not and do not reiemBwiglarche for
participation in DeMarche’s proprietary manager databader inclusion in manager
searches. The DeMarche manager universe is open toarager who sends
performance data. Managers are not charged for sendifogrpance data.

KCB (Directed Brokerage / Soft Dollars)

Internal procedures of KCB include opening only instituti@wounts, opening no
discretionary accounts, opening no margin accounts,rgpfib inventory of either
customer or proprietary accounts, prohibiting the making @frég recommendations to
any customer at any time, prohibiting any person associatbdhei firm from giving or
receiving expensive gifts, exercising supervision over anyemgployee performing any
functions for the firm, thoroughly educating any assedaiersons regarding the
FINRA's Private Securities Transactions Rule, ancereivig all supervisory procedures
annually.

DeMarche Code of Ethics and Policies and Procedures

DeMarche has a written Code of Ethics and Policies andeBures manual that all
employees are required to familiarize themselves withacknowledge in writing each
year that they have read and agree to abide by them.aidb®has a strict policy on
accepting gifts and entertainment from investment masag&lt DeMarche consultants
are required to confirm in writing to the Compliance Offioa a quarterly basis
regarding DeMarche gift policies. Failure to comply casult in termination of
employment. The Compliance Officer will maintainegord of each employee’s receipt
of the DeMarche Code of Ethics. DeMarche will providmpy to clients and prospects
upon request.

Item 12: Brokerage Practices

As an investment consultant, DeMarche typically da#secommend broker/dealers for
client transactions and does not determine reasonablehbsoker/dealer compensation.
DeMarche does not receive research or other produsesces in connection with
client securities transactions. DeMarche does neiveclient referrals from a
broker/dealer or third party for recommending broker/dealvkile DeMarche does not
routinely recommend, request, or require that a clientineeted brokerage, DeMarche
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will permit a client to direct brokerage through KCB.rdated brokerage may cost
clients more money and may not achieve most favoraeleugion of client transactions.

Where the client desires to make payment for DeMarsleesces with directed
brokerage credits, the broker made available, BNY Converggs been selected based
on factors which include DeMarche’s arrangements wiltbtioker, the reputation of the
broker/dealer, quality of execution, and price. The neasieness of their commissions
is determined based on comparison with industry averagssydar execution costs.

Iltem 13: Review of Accounts

DeMarche reviews client accounts on a formal basik gaarter. Investment
Consultants typically conduct the review. DeMarcheares written quarterly
performance reports and delivers and presents such refberttha close of each
calendar quarter. Reports include a capital marketewewan asset allocation summary,
an asset distribution breakout by market value, a compeaoisthe investment
performance versus appropriate benchmarks and peers, algkianperformance
attribution, and investment manager style analysis.

Item 14: Client Referrals and Other Compensation

DeMarche receives an economic benefit from KCB, acl@mt firm which provides
brokerage services and investment advice or other advismigeseto DeMarche clients.
Through a product and services agreement with KCB, DeMasatempensated with
cash derived from brokerage commissions directed throudhiK@turn for providing
investment advisory services to clients.

KCB also offers a Third Party Payer program in whichBKgdllects and accumulates
brokerage commissions produced by the client's investmemagers from trades
directed through KCB's clearing arrangements and inmrehaikes "credits" available to
the client for the payment of plan expenses. Créditkerage commissions less
applicable clearing costs) generated through this cleaniaggement are held by KCB
"on account"” for the client and are not refundable ty¢o the client. KCB pays
invoices for products and services with the accumulateditsy which may include
payment to DeMarche for investment advisory services.

DeMarche compensates non-supervised person(s) for idientals.

[tem 15: Custody

DeMarche does not have custody of client funds or sexsiriDeMarche urges clients to
compare account statements they receive from theirfigdatiustodian(s) and investment
managers with any report they receive from DeMarche.
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Item 16: |nvestment Discretion

DeMarche does not accept discretionary authority to maclege funds or securities.
DeMarche offers a discretionary service for trusteeetied plans through its affiliate,
Discretionary Management Services, LLC (DMS). Riesee DMS’ Form ADV Part Il
for additional information about investment discretareclient accounts.

Iltem 17: Voting Client Securities

DeMarche does not vote client securities. Clientstylically receive their proxies
directly from their custodian.

Item 18: Financial Infor mation

DeMarche does not require or solicit prepayment of cfeed. DeMarche does not have
custody of client funds or securities. DeMarche ha$aen the subject of a bankruptcy
petition at any time and is not aware of any conditiat is reasonably likely to impair

its ability to meet contractual commitments to clients
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