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	Text1:  
 
   Steven Zabriskie
   9218 Serene Creek Drive
   San Antonio , TX 78230
   Cell:  (210) 325-4485
   Home (210) 979-0485
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
   This brochure provides information about the qualifications and business practices of 
   Steven Zabriskie. If you have any questions about the contents of this brochure, please
   contact us at (210) 325-4485 or szabriskie@satx.rr.com. The information in this
   brochure has not been approved or verified by the United States Securities and
   Exchange Commission or by any state securities authority. 
 
	Text2: There have been no material changes at this time.
 
	Text3:  
 
	Text4:  
We offer an active management strategy for the retirement programs of employees (or former employees) for the University of Texas campuses, in San Antonio. Currently our business is limited to the Tax-sheltered annuity program and Optional Retirement program offered within the UT system.
 
 
Our business currently uses Fidelity Investments as the funding carrier.  Fidelity's UT plan offers a wide range of mutual funds from both their company, as well as from other mutual fund companies.
 
Clients are placed in Groups, depending on their personal risk/tolerance. There are currently 5 groups which range from very conservative to aggressive:   (1) Retirement    (2) Conservative    (3) Balanced
(4) Growth    5) Aggressive
 
 
 Group portfolios are created using a diverse selection of mutual funds. The specific funds are selected based on either near-term or long-term performance, as well as our market-outlook and the fund manager's strategy. Some market timing will be employed from time to time, when long-term trends are negative.  
 
	Text5:  
 Fees are based on a percentage of assets. The current rate is 0.9% per year, taken out on a quarterly basis (at 0.225% every 3 months).
 
 
 
Currently all investments recommended are no-load mutual funds.
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
     
	Text6: Not Applicable
 
	Text7: All our clients are individuals. Minimum account require a minimum balance of $50,000
 
	Text8: In order to analyze 150 stock mutual funds we use a relative strength evaluator. The program compares performance over various time periods, but also compares standard deviation (SD) over rolling 24 week periods.
 
Mock portfolios are then tried using various combinations of mutual funds.  The goal is to achieve the most “efficient” portfolio producing the highest possible return with the lowest SD.  Maximum SD levels are set for each Model Portfolio depending on the group's risk tolerance.
 
Although diversification provides a good amount of risk protection  - it does not protect against losses when the most funds become highly correlated during massive sell-offs.
 
All our portfolios of mutual funds can and do lose money.  Investments in mutual funds involve risk, which the client should be prepared to bear.
 
We also employ 3 timing services to try and limit systemic risk. Each of these systems has been successful during the 2008 Bear market, as well as the 2000-2002 Bear market.  But as always, past performance is no guarantee of future results.
 
 
	Text9: Not Applicable
 
	Text10: Not Applicable
	Text11: Investment strategies are important and have already been discussed in Item 4 Business activity.
 
We intend to maintain the highest level of accuracy of disclosures made to investors, clients, and regulators, including account statements and advertisements;
 
 
 Client assets are protected by both the University of Texas system and Fidelity Investments. UT verifies that the client is vested and has access (a distributable event). After Fidelity confirms that the money is accessible, they conduct their own customer identifying process.
 
As for privacy protection, let me state that your information and confidentiality of that information is of utmost importance. We do not give out any information unless it is required by Fidelity or the SEC.
 
 
We use Fidelity as our exclusive brokerage at this time. All other companies offered by the UT system use their own “captured” reps to offer their products.
 
As for privacy protection, let me state that your information and confidentiality of that information is of utmost importance. We do not give out any information unless it is required by Fidelity or the SEC.
 
 
We use Fidelity as our exclusive brokerage at this time. All other companies offered by the UT system use their own “captured” reps to offer their products.
 
We do not use market advisory services or solicitors.
 
Fees are paid in advance and are based on client value at the end of the previous quarter. Valuations are downloaded from he Fidelity advisor site.
 
	Text12: As stated previously, “We use Fidelity as our exclusive brokerage at this time. All other companies offered by the UT system use their own “captured” reps to offer their products.” Therefore, Fidelity is the only brokerage we use.
 
It is also noteworthy that Fidelity as some of the lowest manage fees available. For example their S&P 500 index fund has an annual management fee of  0.1%.  Fidelity also has the largest fund selection.
 
 
	Text13: Group accounts are reviewed no less than monthly, but most often they are reviewed on a weekly basis. These reviews may increase when negative volatility takes over the headlines.
 
I usually email Group model reports on a monthly basis. But, this is just a ballpark of returns. I always remind clients that the only official reports come directly from Fidelity on a quarterly basis.
 
 
	Text14: Not Applicable
 
	Text15: I send out general reports (usually monthly) to let them know approximately how their accounts are doing  - based on the investment model they are in.  I emphasize that their individual accounts returns will vary, depending on the amounts and dates of deposits/withdrawals. Fidelity, the custodian, sends out their only official statement.
 
	Text16: The discretionary authority I receive is only limited by the funds offered by the Fidelity UT product
	Text17: Voting:  Not Applicable
 
	Text18: Assets                                                                 Liabilities
 
Fidelity Brokerage       $560,500
Fid Rollover IRA         $583,500
Fid SEP IRA                $278,250
 
Total                           $1,422,250                        $0
 
	Text19:  Not Applicable
	Text20:  
	Text21: 
	Text22: 
	Text23: 
	Text24: 


