Landmark Financial Advisors, LLC
911 College Street, Suite 301
Bowling Green, KY 42101
270-782-9222 or 866-226-2080
www.landmarkfa.com

March 23, 2011

This Brochure provides information about the qualifications and business practices of
Landmark Financial Advisors, LLC [“ADVISER”]. If you have any questions about the
contents of this Brochure, please contact us at 270-782-9222 or support@landmarkfa.com.
The information in this Brochure has not been approved or verified by the United States
Securities and Exchange Commission or by any state securities authority.

Landmark Financial Advisors, LLC is a registered investment adviser. Registration of an
Investment Adviser does not imply any level of skill or training. The oral and written
communications of an Adviser provide you with information about which you determine to
hire or retain an Adviser.

Additional information about Landmark Financial Advisors, LLC also is available on the
SEC’s website at www.adviserinfo.sec.gov.



http://www.adviserinfo.sec.gov/

Item 2 - Material Changes

On July 28, 2010, the United State Securities and Exchange Commission published
“Amendments to Form ADV” which amends the disclosure document that we provide to
clients as required by SEC Rules. This Brochure dated February 20, 2011 is a new
document prepared according to the SEC’s new requirements and rules. As such, this
Document is materially different in structure and requires certain new information that
our previous brochure did not require.

In the future, this Item will discuss only specific material changes that are made to the
Brochure and provide clients with a summary of such changes. We will also reference the
date of our last annual update of our brochure.

In the past we have offered information about our qualifications and business practices to
clients on at least an annual basis. Pursuant to new SEC Rules, we will ensure that you
receive a summary of any materials changes to this and subsequent Brochures within 120
days of the close of our business’ fiscal year. We may further provide other ongoing
disclosure information about material changes as necessary.

We will further provide you with a new Brochure as necessary based on changes or new
information, at any time, without charge.

Currently, our Brochure may be requested by contacting Julia Altfillisch at 782-9222 or
jaltfillisch@landmarkfa.com. Our Brochure is also available on our web site
www.landmarkfa.com, also free of charge.

Additional information about Landmark Financial Advisors, LLC is also available via the
SEC’s web site www.adviserinfo.sec.gov. The SEC’s web site also provides information
about any persons affiliated with [“ADVISER”] who are registered, or are required to be
registered, as investment adviser representatives of [“ADVISER”].
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Item 4 - Advisory Business

Landmark Financial Advisors, LLC [“ADVISER”] is an investment adviser providing
financial planning, consulting and investment management services to individuals, pension
and profit sharing plans, trusts, charitable organizations, corporations and business
entities. The [“ADVISER”] may provide its clients with Wealth Management Services which
include a broad range of comprehensive financial planning and consulting services (which
may include tax-related and other non-investment related matters) as well as discretionary
management of investment portfolios in accordance with the investment objective(s) of the
client. The [“ADVISER”] may also be engaged to provide Investment Management Services
without comprehensive financial planning and consulting services.

The [“ADVISER”] was founded in 2001 by Vince Berta and Tad Donnelly. The principal
owners were expanded in 2004 to include Brent Mason and Bill Borders. The [“ADVISER”]
has over 140 client relationships with over $125 million in discretionary assets under
management.

Item 5 - Fees and Compensation

The specific manner in which fees are charged by [“ADVISER”] is established in a client’s
written agreement with [“ADVISER”]. [“ADVISER”] will generally bill its fees on a quarterly
basis in arrears each calendar quarter. Clients may also elect to be billed directly for fees
or to authorize [“ADVISER”] to directly debit fees from client accounts. Management fees
shall be prorated for each capital contribution and withdrawal made during the applicable
calendar quarter (with the exception of de minimis contributions and withdrawals that are
under $10,000). Accounts initiated or terminated during a calendar quarter will be
charged a prorated fee. Upon termination of any account, any earned, unpaid fees will be
due and payable. The fee schedule is based on the total client’s discretionary assets.
Multiple household accounts are combined for fee discounts.

BALANCED AND EQUITY ACCOUNTS

$ 0to$ 500,000 Annual fee of 1.000%

$ 500,001 to $1,000,000 $5,000 plus 0.75% of the excess over $500,000
$1,000,001 to $5,000,000 $8,750 plus 0.50% of the excess over $1,000,000
$5,000,001 and greater Annual fee of 0.375%

FIXED INCOME ONLY ACCOUNTS

$ 0 to $2,500,000 Annual fee of 0.500%
$2,500,001 to $5,000,000 Annual fee of 0.375%
$5,000,001 and greater Annual fee of 0.300%



Manual Recordkeeping Fee of $300 per account. This is charged for accounts that
Landmark does not get an electronic download of asset prices or transactions.

[“ADVISER"]’s fees are exclusive of brokerage commissions, transaction fees, and other
related costs and expenses which shall be incurred by the client. Clients may incur certain
charges imposed by custodians, brokers, third party investment and other third parties
such as fees charged by managers, custodial fees, deferred sales charges, odd-lot
differentials, transfer taxes, wire transfer and electronic fund fees, and other fees and taxes
on brokerage accounts and securities transactions. Mutual funds and exchange traded
funds also charge internal management fees, which are disclosed in a fund’s prospectus.
Such charges, fees and commissions are exclusive of and in addition to [“ADVISER”]’s fee,
and [“ADVISER”] shall not receive any portion of these commissions, fees, and costs.

[tem 12 further describes the factors that [“ADVISER”] considers in selecting or
recommending broker-dealers for client transactions and determining the reasonableness
of their compensation (e.g., commissions).

Item 6 - Performance-Based Fees and Side-By-Side Management

[“ADVISER”] does not charge any performance-based fees (fees based on a share of capital
gains on or capital appreciation of the assets of a client).

Item 7 - Types of Clients

[“ADVISER”] provides portfolio management services to individuals, high net worth
individuals, pension and profit sharing plans, trusts, charitable organizations, corporations
and business entities.

Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

[“ADVISER”] utilizes fundamental and technical security analysis developed from
investment bank research material, corporate rating services, annual reports,
prospectuses, company press releases and financial publications.

[“ADVISER”]’s primary investment strategy to implement any investment advice is the long
term purchase of securities. The [“ADVISER”] also will utilize short term purchases
(trading), margin transactions and option writing on occasions to manage a clients
portfolio, which can affect performance through increased brokerage and other transaction
costs and taxes.



Investing in securities involves risk of loss that clients should be prepared to bear.

Item 9 - Disciplinary Information

Registered investment advisers are required to disclose all material facts regarding any
legal or disciplinary events that would be material to your evaluation of [“ADVISER”] or the
integrity of [“ADVISER”]’s management. William Borders, Il was involved in a customer
complaint about his failure to supervise a broker that evolved into civil litigation while a
manager at his previous employer, Morgan Keegan. Morgan Keegan paid a nuisance value
to get rid of this frivolous lawsuit. Mr. Borders was not part of the settlement discussions
and he contributed nothing towards the settlement of this matter. Morgan negotiated the
settlement and paid the settlement amount and as a result the plaintiff dismissed the
complaint, which resulted in Bill Borders being dismissed from the case. The court had
previously indicated that he intended to dismiss Mr. Borders from the case based on the
allegations in the complaint. The details of this case can be found on our filing for Mr.
Borders with the SEC at www.adviserinfo.sec.gov.

Item 10 - Other Financial Industry Activities and Affiliations

Vince Berta is engaged in professions other than providing financial planning and
investment advice. He has his own business consulting firm (Covington Capital, LLC). This
profession takes up a small portion of his workweek.

Item 11 - Code of Ethics

[“ADVISER”] investment advisor representatives do and will have clients that invest in
business and real estate investments in which the advisor has or is considering an
ownership interest. These investments will be based only on consulting recommendations
to the clients, and not sold on a discretionary basis.

[“ADVISER”] has adopted a Code of Ethics for all supervised persons of the firm describing
its high standard of business conduct, and fiduciary duty to its clients. The Code of Ethics
includes provisions relating to the confidentiality of client information, a prohibition on
insider trading, a prohibition of rumor mongering, restrictions on the acceptance of
significant gifts and the reporting of certain gifts and business entertainment items, and
personal securities trading procedures, among other things. All supervised persons at
[“ADVISER”] must acknowledge the terms of the Code of Ethics annually, or as amended.
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[“ADVISER”] anticipates that, in appropriate circumstances, consistent with clients’
investment objectives, it will cause accounts over which [“ADVISER”] has management
authority to effect, and will recommend to investment advisory clients or prospective
clients, the purchase or sale of securities in which [“ADVISER”"], its affiliates and/or clients,
directly or indirectly, have a position of interest. [“ADVISER”]’s employees and persons
associated with [“ADVISER”] are required to follow [“ADVISER”]’s Code of Ethics. Subject
to satisfying this policy and applicable laws, officers, directors and employees of
[“ADVISER”] and its affiliates may trade for their own accounts in securities which are
recommended to and/or purchased for [“ADVISER”]’s clients. The Code of Ethics is
designed to assure that the personal securities transactions, activities and interests of the
employees of [“ADVISER”] will not interfere with (i) making decisions in the best interest of
advisory clients and (ii) implementing such decisions while, at the same time, allowing
employees to invest for their own accounts. Under the Code certain classes of securities
have been designated as exempt transactions, based upon a determination that these
would materially not interfere with the best interest of [“ADVISER”]’s clients. Nonetheless,
because the Code of Ethics in some circumstances would permit employees to invest in the
same securities as clients, there is a possibility that employees might benefit from market
activity by a client in a security held by an employee. Employee trading is continually
monitored under the Code of Ethics, and to reasonably prevent conflicts of interest
between [“ADVISER”] and its clients.

Certain affiliated accounts may trade in the same securities with client accounts on an
aggregated basis when consistent with [“ADVISER”]'s obligation of best execution. In such
circumstances, the affiliated and client accounts will share commission costs equally and
receive securities at a total average price.

[“ADVISER”]’s clients or prospective clients may request a copy of the firm's Code of Ethics
by contacting Brent Mason at 782-9222 or bmason@landmarkfa.com.

Itis [“ADVISER”"]’s policy that the firm will not affect any principal or agency cross
securities transactions for client accounts. Principal transactions are generally defined as
transactions where an adviser, acting as principal for its own account or the account of an
affiliated broker-dealer, buys from or sells any security to any advisory client. An agency
cross transaction is defined as a transaction where a person acts as an investment adviser
in relation to a transaction in which the investment adviser, or any person controlled by or
under common control with the investment adviser, acts as broker for both the advisory
client and for another person on the other side of the transaction. Agency cross
transactions may arise where an adviser is dually registered as a broker-dealer or has an
affiliated broker-dealer.
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Item 12 - Brokerage Practices

The Custodian and Brokers We Use [“ADVISER”] does not maintain custody of your assets
that we manage, although we may be deemed to have custody of your assets if you give us
authority to withdraw assets from your account (see Item 15 - Custody, below). Your

assets must be maintained in an account at a “qualified custodian,” generally a bank or
broker-dealer. We recommend that our clients use Charles Schwab & Co., Inc. (Schwab), a
registered broker-dealer, member SIPC, as the qualified custodian. We are independently
owned and operated and are not affiliated with Schwab. Schwab will hold your assets in a
brokerage account and buy and sell securities when we instruct them to. While we
recommend that you use Schwab as custodian/broker, you will decide whether to do so
and will open your account with Schwab by entering into an account agreement directly
with them. We do not open the account for you, although we may assist you in doing so.
Even though your account is maintained at Schwab, we can still use other brokers to
execute trades for your account as described below (see “Your Brokerage and Custody
Costs”).

How We Select Brokers/Custodians We seek to recommend a custodian/broker who will

hold your assets and execute transactions on terms that are, overall, most advantageous
when compared to other available providers and their services. We consider a wide range
of factors, including, among others:

» Combination of transaction execution services and asset custody services (generally
without a separate fee for custody)

« Capability to execute, clear, and settle trades (buy and sell securities for your account)

« Capability to facilitate transfers and payments to and from accounts (wire transfers,
check requests, bill payment, etc.)

« Breadth of available investment products (stocks, bonds, mutual funds, exchange-traded
funds [ETFs], etc.)

« Availability of investment research and tools that assist us in making investment
decisions

e Quality of services

» Competitiveness of the price of those services (commission rates, margin interest rates,
other fees, etc.) and willingness to negotiate the prices

» Reputation, financial strength, and stability
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e Prior service to us and our other clients

« Availability of other products and services that benefit us, as discussed below (see
“Products and Services Available to Us From Schwab”)

Your Brokerage and Custody Costs. For our clients’ accounts that Schwab maintains,
Schwab generally does not charge you separately for custody services but is compensated
by charging you commissions or other fees on trades that it executes or that settle into your
Schwab account. [For some accounts, Schwab may charge you a percentage of the dollar
amount of assets in the account in lieu of commissions.] Schwab’s commission rates
applicable to our client accounts were negotiated based on the condition that our clients
collectively maintain a certain level of their assets in accounts at Schwab. This commitment
benefits you because the overall commission rates you pay are lower than they would be
otherwise. In addition to commissions, Schwab charges you a flat dollar amount as a
“prime broker” or “trade away” fee for each trade that we have executed by a different
broker-dealer but where the securities bought or the funds from the securities sold are
deposited (settled) into your Schwab account. These fees are in addition to the
commissions or other compensation you pay the executing broker-dealer. Because of this,
in order to minimize your trading costs, we have Schwab execute most trades for your

account.

We have determined that having Schwab execute most trades is consistent with our duty to
seek “best execution” of your trades. Best execution means the most favorable terms for a
transaction based on all relevant factors, including those listed above (see “How We Select
Brokers/Custodians”).

Products and Services Available to Us From Schwab. Schwab Advisor Services™ (formerly
called Schwab Institutional®) is Schwab’s business serving independent investment
advisory firms like us. They provide us and our clients with access to its institutional
brokerage— trading, custody, reporting, and related services—many of which are not
typically available to Schwab retail customers. Schwab also makes available various
support services. Some of those services help us manage or administer our clients’
accounts, while others help us manage and grow our business. Schwab’s support services
generally are available on an unsolicited basis (we don’t have to request them) and at no
charge to us as long as our clients collectively maintain a total of at least $10 million of their
assets in accounts at Schwab. If our clients collectively have less than $10 million in assets
at Schwab, Schwab may charge us quarterly service fees of $1,200. Following is a more
detailed description of Schwab’s support services:




Services That Benefit You. Schwab’s institutional brokerage services include access to a
broad range of investment products, execution of securities transactions, and custody of
client assets. The investment products available through Schwab include some to which we
might not otherwise have access or that would require a significantly higher minimum
initial investment by our clients. Schwab’s services described in this paragraph generally
benefit you and your account.

Services That May Not Directly Benefit You. Schwab also makes available to us other
products and services that benefit us but may not directly benefit you or your account.
These products and services assist us in managing and administering our clients’ accounts.
They include investment research, both Schwab’s own and that of third parties. We may
use this research to service all or a substantial number of our clients’ accounts, including
accounts not maintained at Schwab. In addition to investment research, Schwab also makes

available software and other technology that:

 Provide access to client account data (such as duplicate trade confirmations and account
statements)

» Facilitate trade execution and allocate aggregated trade orders for multiple client
accounts

* Provide pricing and other market data
« Facilitate payment of our fees from our clients’ accounts
» Assist with back-office functions, recordkeeping, and client reporting

Services That Generally Benefit Only Us. Schwab also offers other services intended to help
us manage and further develop our business enterprise. These services include:

» Educational conferences and events
» Consulting on technology, compliance, legal, and business needs
« Publications and conferences on practice management and business succession

* Access to employee benefits providers, human capital consultants, and insurance
providers

Schwab may provide some of these services itself. In other cases, it will arrange for third-
party vendors to provide the services to us. Schwab may also discount or waive its fees for
some of these services or pay all or a part of a third party’s fees. Schwab may also provide
us with other benefits, such as occasional business entertainment of our personnel.



Item 13 - Review of Accounts

Client investment management accounts are reviewed on a monthly basis. Wealth
management plans are reviewed on at least an annual basis. Accounts at other money
managers are reviewed when the applicant receives their statements, which is usually
quarterly. Additional reviews may be triggered by changes in a number of areas including
the client's objectives, income and cash flow, tax laws, family status, disposition of assets,
gifts or inheritances, health status, etc.

The reviewers on the accounts are Mr. Berta, Mr. Borders, Mr. Mason and Mrs. Wilkins.
They review accounts as a team, and investment implementation is executed by Mr. Berta
and Mr. Mason.

Client reports are generated on a quarterly basis. These reports will measure the allocation
and performance of the client accounts. In addition, the clients will receive statements from
their broker/dealer, mutual funds and other money managers as appropriate.

Item 14 - Client Referrals and Other Compensation

[“ADVISER”] receives an economic benefit from Schwab in the form of the support products
and services it makes available to us and other independent investment advisors whose
clients maintain their accounts at Schwab. These products and services, how they benefit
us, and the related conflicts of interest are described above (see Item 12 - Brokerage
Practices). The availability to us of Schwab’s products and services is not based on us giving
particular investment advice, such as buying particular securities for our clients.

Item 15 - Custody

Under government regulations, we are deemed to have custody of your assets if, for
example, you authorize us to instruct Schwab to deduct our advisory fees directly from
your account [or if you grant us authority to move your money to another person’s
account]. Schwab maintains actual custody of your assets. You will receive account
statements directly from Schwab at least quarterly. They will be sent to the email or postal
mailing address you provided to Schwab. You should carefully review those statements
promptly when you receive them. We also urge you to compare Schwab’s account
statements to the periodic portfolio reports you will receive from us.

xi



Item 16 - Investment Discretion

[“ADVISER”] usually receives discretionary authority from the client at the outset of an
advisory relationship to select the identity and amount of securities to be bought or sold. In
all cases, however, such discretion is to be exercised in a manner consistent with the stated
investment objectives for the particular client account.

When selecting securities and determining amounts, [“ADVISER”] observes the investment
policies, limitations and restrictions of the clients for which it advises.

Investment guidelines and restrictions must be provided to [“ADVISER”] in writing.

Item 17 - Voting Client Securities

Clients may obtain a copy of [“ADVISER”]’s complete proxy voting policies and procedures
upon request. Clients may also obtain information from [“ADVISER”] about how
[“ADVISER”] voted any proxies on behalf of their account(s).

Item 18 - Financial Information

Registered investment advisers are required in this Item to provide you with certain
financial information or disclosures about [“ADVISER”]’s financial condition. [“ADVISER”]
has no financial commitment that impairs its ability to meet contractual and fiduciary
commitments to clients, and has not been the subject of a bankruptcy proceeding.
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L. Brent Mason, CFP®, CTFA©

Landmark Financial Advisors, LLC

911 College Street, Suite 301; Bowling Green, KY 42101
270-782-9222
March 23, 2011

This Brochure Supplement provides information about L. Brent Mason, that
supplements the Landmark Financial Advisors, LLC Brochure. You should have
received a copy of that Brochure. Please contact us at support@landmarkfa.com if you
did not receive Landmark’s Brochure or if you have any questions about the contents
of this supplement.

Additional information about L. Brent Mason is available on the SEC’s website at
www.adviserinfo.sec.gqov.

Item 2- Educational Background and Business Experience

L. Brent Mason, CFP®, CTFA©
Born 1970
Post-Secondary Education:
Western Kentucky University - 1992, BS, Financial Management
College of Financial Planning - 1994, CFP Professional Education Program
Cannon Financial Institute - 1999, Trust School, Honor Graduate
Recent Business Background:
Landmark Financial Advisors: 2003 - Present
Roles: President & Partner, Investment Committee Member, Financial Planner and
Chief Compliance Officer
Professional Designations:
CFP - Certified Financial Planner
Issued by: Certified Financial Planner Board of Standards, Inc
Prerequisites/Experience Required:
e Abachelor’s degree (or higher) from an accredited college or university, and
e 3years of full-time personal financial planning experience
Educational Requirements: Candidate must complete a CFP-board registered
program, or hold one of the following:
e CPA
e ChFC
e Chartered Life Underwriter (CLU)
L) CFA
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e Ph.D.in business or economics
e Doctor of Business Administration
e Attorney's License
Examination Type: CFP Certification Examination
Continuing Education/Experience Requirements: 30 hours every 2-years

CTFA - Certified Trust and Financial Advisor
Issued by: Institute of Certified Bankers
Prerequisites/Experience Required:

¢ A minimum of 3 years of experience in wealth management
Educational Requirements: Candidate must complete an ICB-board approved
wealth management program
Continuing Education/Experience Requirements: 45 hours every 3 years

Item 3- Disciplinary Information

No information is applicable to this Item.

Item 4- Other Business Activities

No information is applicable to this Item.

Item 5- Additional Compensation

No information is applicable to this Item.

Item 6 - Supervision

Vince Berta is responsible for supervising Brent Mason'’s advisory activities on behalf of
Landmark Financial Advisors. Vince can be reached at the firm’s phone number or
vince.berta@insightbb.com.



Vincent Anthony Berta

Landmark Financial Advisors, LLC

911 College Street, Suite 301; Bowling Green, KY 42101
270-782-9222
March 23, 2011

This Brochure Supplement provides information about Vincent Anthony Berta that
supplements the Landmark Financial Advisors, LLC Brochure. You should have
received a copy of that Brochure. Please contact us at support@landmarkfa.com if you
did not receive Landmark’s Brochure or if you have any questions about the contents
of this supplement.

Additional information about Vincent Anthony Berta is available on the SEC’s website
at www.adviserinfo.sec.gov.

Item 2- Educational Background and Business Experience

Vincent Anthony Berta
Born 1958
Post-Secondary Education:
Loras College - 1980, BS, Math and BA, Finance
Bellarmine University - 1983, Master Business Administration
Recent Business Background:
Landmark Financial Advisors: 2001 - Present
Roles: Partner, Investment Committee Member, Financial Advisor
TransFinancial Bank: 1993 -1999, Chairman and CEO

Item 3- Disciplinary Information

No information is applicable to this Item.

Item 4- Other Business Activities

Vince Berta is engaged in professions other than providing financial planning and
investment advice. Vince has his own business consulting firm, Covington Capital, LLC, that
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invests in business ventures, real estate and bank consulting. This profession takes up a
small portion of his work week.

Item 5- Additional Compensation

No information is applicable to this Item.

Item 6 - Supervision

Brent Mason is responsible for supervising Vince Berta’s advisory activities on behalf of
Landmark Financial Advisors. Brent can be reached at the firm’s phone number or
bmason@landmarkfa.com.



William H. Borders, 11

Landmark Financial Advisors, LLC

911 College Street, Suite 301; Bowling Green, KY 42101
270-782-9222
March 23, 2011

This Brochure Supplement provides information about William H. Borders, 11 that
supplements the Landmark Financial Advisors, LLC Brochure. You should have
received a copy of that Brochure. Please contact us at support@landmarkfa.com if you
did not receive Landmark’s Brochure or if you have any questions about the contents
of this supplement.

Additional information about William H. Borders, Il is available on the SEC’s website
at www.adviserinfo.sec.gov.

Item 2- Educational Background and Business Experience

William H. Borders, II, CFP®
Born 1962
Post-Secondary Education:
Western Kentucky University - 1980-82
University of Louisville - 1983-1984
Bellarmine University - 2006, Executive Certificate in Financial Planning
Recent Business Background:
Landmark Financial Advisors: 2001 - Present
Roles: Partner, Investment Committee Member, Financial Planner
Professional Designations:
CFP - Certified Financial Planner
Issued by: Certified Financial Planner Board of Standards, Inc.
Prerequisites/Experience Required:
e Abachelor’s degree (or higher) from an accredited college or university, and
e 3years of full-time personal financial planning experience
Educational Requirements: Candidate must complete a CFP-board registered
program, or hold one of the following:

L) CPA

e ChFC

e Chartered Life Underwriter (CLU)
« CFA

e Ph.D.in business or economics
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e Doctor of Business Administration
e Attorney's License

Examination Type: CFP Certification Examination
Continuing Education/Experience Requirements: 30 hours every 2-years

Item 3- Disciplinary Information

Registered investment advisors are required to disclose all material facts regarding any
legal or disciplinary events that would be material to your evaluation of each supervised
person providing investment advice. Mr. Borders was involved in a customer complaint
about his failure to supervise a broker that evolved into civil litigation while a manager at
his previous employer, Morgan Keegan. Morgan Keegan paid a nuisance value to get rid of
this frivolous lawsuit. Mr. Borders was not part of the settlement discussions and he
contributed nothing towards the settlement of this matter. Morgan negotiated the
settlement and paid the settlement amount and as a result the plaintiff dismissed the
complaint, which resulted in Bill Borders being dismissed from the case. The court had
previously indicated that he intended to dismiss Mr. Borders from the case based on the
allegations in the complaint. The details of this case can be found on our filing with the SEC
at www.adviserinfo.sec.gov.

Item 4- Other Business Activities

No information is applicable to this Item.

Item 5- Additional Compensation

No information is applicable to this Item.

Item 6 - Supervision

Brent Mason is responsible for supervising William Border’s advisory activities on behalf of
Landmark Financial Advisors. Brent can be reached at the firm’s phone number or
bmason@landmarkfa.com.
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Elizabeth Smith Wilkins, CDFA™

Landmark Financial Advisors, LLC

911 College Street, Suite 301; Bowling Green, KY 42101
270-782-9222
March 23, 2011

This Brochure Supplement provides information about Elizabeth Smith Wilkins, that
supplements the Landmark Financial Advisors, LLC Brochure. You should have
received a copy of that Brochure. Please contact us at support@landmarkfa.com if you
did not receive Landmark’s Brochure or if you have any questions about the contents
of this supplement.

Additional information about Elizabeth Smith Wilkins is available on the SEC’s
website at www.adviserinfo.sec.qov.

Item 2- Educational Background and Business Experience

Elizabeth Smith Wilkins, CDFA™
Born 1958
Post-Secondary Education:
Western Kentucky University — 1980, BS, Recreation Management
Recent Business Background:
Landmark Financial Advisors: 2005 - Present
Roles: Financial Advisor
Professional Designations:
CDFA - Certified Divorce Financial Analyst
Issued by: Institute for Divorce Financial Analysts
Educational Requirements: Candidate must complete four exams and a
comprehensive case study
Continuing Education/Experience Requirements: 20 hours every 2 years

Item 3- Disciplinary Information

No information is applicable to this Item.


http://www.adviserinfo.sec.gov/

Item 4- Other Business Activities

No information is applicable to this Item.

Item 5- Additional Compensation

No information is applicable to this Item.

Item 6 - Supervision

Brent Mason is responsible for supervising Libby Wilkins’s advisory activities on behalf of
Landmark Financial Advisors. Brent can be reached at the firm’s phone number or
bmason@landmarkfa.com.
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