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Name of Investment Adviser:  
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This part of FORM ADV gives information about the investment adviser and its business for the use of clients. 

The information has not been approved or verified by any government authority. 
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Applicant: SEC File Number: 
 
801- 

Date: 

  

1.     A.     Advisory Services and Fees.  (check the applicable boxes)       For each type of service provided, state the 
                                                                                                                       approximate % of total advisory billings from                                   
Applicant:                                                                                                     that service.  (See instruction below.)                
          (1)      Provides investment supervisory services ..........................................................................................                       % 
          (2)      Manages investment advisory accounts not involving investment supervisory services.....................                      %     
          (3)      Furnishes investment advice through consultations not included in either service described above...                      %      
          (4)      Issues periodicals about securities by subscription ..............................................................…...........                      % 
          (5)      Issues special reports about securities not included in any service described above...........................                      % 
          (6)      Issues, not as part of any service described above, any charts, graphs, formulas, or other devices 
                     which clients may use to evaluate securities.......................................................................................                       % 
           (7)      On more than an occasional basis, furnishes advice to clients on matters not involving securities...                       % 
           (8)      Provides a timing service ...............................................................................................................…                       % 
           (9)      Furnishes advice about securities in any manner not described above..........................................….                       % 
 

(Percentages should be based on applicant’s last fiscal year.  If applicant has not completed its first fiscal year, 
provide estimates of advisory billings for that year and state that the percentages are estimates.) 

_________________________________________________________________________________________________________   
                                                                                                                                                                                        Yes      No   
    B.    Does applicant call any of the services it checked above financial planning or some similar term? . . . . . . .               
 _________________________________________________________________________________________________________ 
    C.    Applicant offers investment advisory services for: (check all that apply) 
  
            (1)    A percentage of assets under management                                  (4)      Subscription fees 
            (2)    Hourly charges                                                                             (5)      Commissions 
            (3)    Fixed fees (not including subscription fees)                                (6)      Other 
_________________________________________________________________________________________________________                                                                                                                                                                                                                  
    D.    For each checked box in A above, describe on Schedule F: 
 

• the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for 
a fee 

 
• applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable 

 
• when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund 

or may terminate an investment advisory contract before its expiration date 
                               
 2. Types of clients - Applicant generally provides investment advice to: (check those that apply) 
 
             A.    Individuals                                                        E    Trusts, estates, or charitable organizations 
             B.    Banks or thrift institutions                                F.    Corporations or business entities other than those listed above 
             C.    Investment companies                                      G.    Other (describe on Schedule F)  
             D.    Pension and profit sharing plans 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 
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Applicant: SEC File Number: 
801- 

Date: 

3.   Types of Investments.  Applicant offers advice on the following: (check those that apply) 
 
              A.    Equity securities                                                                            H.    United States government securities 
                     (1) exchange-listed securities                                                          I.    Options contracts on: 
                     (2) securities traded over-the-counter                                                    (1) securities 
                     (3) Foreign issuers                                                                                 (2) commodities 
 
              B.    Warrants                                                                                         J.    Futures contracts on: 
              C.     Corporate debt securities (other than commercial paper)                    (1) tangibles 
                                                                                                                                    (2) intangibles 
              D.     Commercial paper 
              E.      Certificates of deposit                                                                   K.   Interests in partnerships investing in: 
              F.      Municipal securities                                                                             (1) real estate 
                                                                                                                                     (2) oil and gas interests 
              G.      Investment company securities:                                                          (3) other (explain on Schedule F) 
                       (1) variable life insurance 
                       (2) variable annuities                                                                      L.   Other  (explain on Schedule F) 
                       (3) mutual fund shares 

4.   Methods of Analysis, Sources of Information, and Investment Strategies. 
 
      A.   Applicant’s security analysis methods include: (check those that apply) 
 
      (1)            Charting                                                                             (4)                Cyclical 

      (2)            Fundamental                                                                      (5)                Other  (explain on Schedule F) 

      (3)            Technical 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       B.   The main sources of information applicant uses include: (check those that apply) 
 
      (1)             Financial newspapers and magazines                          (5)           Timing services  

      (2)             Inspections of corporate activities                               (6)           Annual reports, prospectuses, filings with the  

      (3)             Research materials prepared by others                                        Securities and Exchange Commission 

      (4)             Corporate rating services                                             (7)           Company press releases 

                                                                                                             (8)          Other  (explain on Schedule F) 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       C.    The investment strategies used to implement any investment advice given to clients include: (check those that apply) 
 
      (1)             Long term purchases                                                       (5)              Margin transactions 
                        (securities held at least a year) 
      (2)            Short term purchases                                                        (6)              Option writing, including covered options, 
                        (securities sold within a year)                                                            uncovered options or spreading strategies 

      (3)            Trading (securities sold within 30 days)                          (7)              Other (explain on Schedule F) 

      (4)            Short sales 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 
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Applicant: SEC File Number: 
801- 

Date: 

5.     Education and Business Standards. 
 
        Are there any general standards of education or business experience that applicant requires of those involved in       Yes   No 
        determining or giving investment advice to clients? ...................................................................................................         

 
(If yes, please describe these standards on Schedule F) 

6.     Education and Business Background. 
        For: 

•  each member of the investment committee or group that determines general investment advice to be given to clients, or 
•  if the applicant has no investment committee or group, each individual who determines general investment advice 

                clients (if more than five, respond only for their supervisors) 
 •      each principal executive officer of applicant or each person with similar status or performing similar functions. 
         

        On  Schedule F, give the: 
        •      name                                                                              •       formal education after high school 
        •      year of birth                                                                   •       business background for the preceding five years 

7.     Other Business Activities.  (check those that apply) 
 
                A.     Applicant is actively engaged in a business other than giving investment advice. 

          B.     Applicant sells products or services other than investment advice to clients. 

C.   The principal business of applicant or its principal executive officers involves something other than providing 
          investment advice. 

 
(For each checked box describe the other activities, including the time spent on them, on Schedule F.) 

8. Other Financial Industry Activities or Affiliations.  (check those that apply) 

               A.    Applicant is registered (or has an application pending) as a securities broker-dealer.   

   B.    Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator 
           or commodity trading adviser. 

               C.    Applicant has arrangements that are material to its advisory business or its clients with a related person who is a: 
 
               (1)   broker-dealer                                                                       (7)    accounting firm 

               (2)   investment company                                                           (8)    law firm 

               (3)   other investment adviser                                                     (9)    insurance company or agency 

               (4)   financial planning firm                                                      (10)   pension consultant 

               (5)   commodity pool operator, commodity trading                  (11)   real estate broker or dealer 
                       adviser or futures commission merchant 

               (6)   banking or thrift institution                                                (12)   entity that creates or packages limited partnerships 
 

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.) 
                                                                                                                                                                                                Yes     No 
         D.     Is applicant or a related person a general partner in any partnership in which clients are solicited to invest?..          
 

(If yes, describe on Schedule F the partnerships and what they invest in.) 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 
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Applicant: SEC File Number: 
801- 

Date: 

9.     Participation or Interest in Client Transactions. 
  
       Applicant or a related person: (check those that apply) 
 
                A.    As principal, buys securities for itself from or sells securities it owns to any client. 

                B.    As broker or agent effects securities transactions for compensation for any client. 

          C.    As broker or agent for any person other than a client effects transactions in which client securities are sold to or                                              
                        bought from a brokerage customer. 

   D.   Recommends to clients that they buy or sell securities or investment products in which the applicant or a related                                                   
            person has some financial interest. 

                 E.   Buys or sell for itself securities it also recommended to clients. 

 
(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and 

 what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)  
 

      Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or     
      prospective client upon request. 

10.    Conditions for Managing Accounts.  Does the applicant provide investment advisory services, manage                   Yes    No 
          investment advisory accounts or hold itself out as providing financial planning or some similarly termed 
          services and impose a minimum dollar value of assets or other condition for starting or maintaining an 
          account?  
 

(If yes, describe on Schedule F) 

11.     Review of Accounts.  If applicant provides investment supervisory services, manages investment advisory account,  
          or holds itself out as providing financial planning or some similarly termed services: 
 

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and  
       triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive     
       from applicant on performing reviews, and number of accounts assigned each. 

 
 
 
 
 
 
 
 
          B.   Describe below the nature and frequency of regular reports to clients on their accounts. 
 
 
 
 
 
 
 
 
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 
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Applicant: SEC File Number: 
801- 

Date: 

12.     Investment or Brokerage Discretion.  
 
          A.     Does applicant or any related person have authority to determine, without obtaining specific client consent, the: 
                                                                                                                                                                                                 Yes   No 
                   (1)    securities to be bought or sold? ...............................................................................................................           
                                                                                                                                                                                                 Yes   No 

(2) amount of securities to be bought or sold? .......................................................................................…..    
                                                                                                                                                                                                 Yes   No 
                   (3)    broker or dealer to be used?     ................................................................................................................    
                                                                                                                                                                                                 Yes   No 
                   (4)    commission rates paid? ...........................................................................................................................            
  ________________________________________________________________________________________________________                                                                                                                                                                                                                
                                                                                                                                                                                                 Yes   No 
           B.     Does applicant or a related person suggest brokers to clients? .......................................................................           
 
                    For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)  
                    or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness  
                    of their commissions. If the value of products, research and services given to the applicant or a related  
                    person is a factor, describe:  
 
                    •     the products, research and services  
 
      •      whether clients may pay commissions higher than those obtainable from other brokers in return for those products           
                           and services  
 
      •       whether research is used to service all of applicant's accounts or just those accounts paying for it; and  
 
                    •       any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in      
                             return for product and research services received.  

13.       Additional Compensation. 
 
            Does the applicant or a related person have any arrangements, oral or in writing, where it:  
 
            A.      is paid cash by or receives some economic benefit (including commissions, equipment or non-research          Yes   No  
                      services) from a non-client in connection with giving advice to clients? . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

                                                                                                                                                                                                    Yes   No    

            B.      directly or indirectly compensates any person for client referrals?. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

(For each yes, describe the arrangements on Schedule F.) 

14.       Balance Sheet.  Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:  
 
            •        has custody of client funds or securities (unless applicant is registered or registering only with the  
                      Securities and Exchange Commission); or  
 
            •        requires prepayment of more than $500 in fees per client and 6 or more months in advance  
                                                                                                                                                                                                    Yes  No  
                     Has applicant provided a Schedule G balance sheet?..............................................................................                  
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

  

  
 

  

  

  

  

  



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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	Text13: 
	0: EisnerAmper Wealth Advisors, LLC ("EWA-IA") offers investment supervisory services that are defined as giving investment advice to a Client or making investments for the Client based on the Client's needs.  Fees to Clients for investment advisory services as discussed herein are fully set forth in the Investment Advisory Agreement executed by the Client at the commencement of the advisory relationship.  Clients for this service are primarily  individuals who are seeking assistance with investment selections for rollover assets from pension profit sharing and 401(K) plans, or high-net-worth individuals, executives, and employees of corporations seeking assistance with investment advisory services for their personal assets.
 
"EWA-IA" offers the following investment advisory services to Clients:
 Portfolio Management Selection - EWA-IA provides asset management of Client's funds, and diversifies and manages the Client's portfolio.  Investment allocations are determined based upon the client's investment objectives, risk tolerance, net worth, net income and other various suitability factors.  Accounts are managed on an individual basis.  Restrictions and guidelines imposed by the client may affect the composition and performance of portfolios.  For these reasons, performance of portfolios within the same investment objective may differ and Clients should not expect that the performance of their portfolios will be identical with other Clients of EWA-IA.
 
ASSETS UNDER MANAGEMENT
 Services to Clients based on assets under management include the following:
 
Investor Profile - EWA-IA consults with the Client to obtain detailed financial information and other pertinent data to enable EWA-IA to determine the appropriate investment guidelines, risk tolerance and other factors that will assist in ascertaining the suitability of investments for the client.
 
EWA-IA does not have custody of Client's funds or securities.  EWA-IA receives written authorization from the Client to have payment of its fees automatically withdrawn from the Client's account at the custodian holding the Client's funds.  The Client receives a bill showing the amount of the fee, the value of the Client's assets on which the fee is based, and amounts disbursed.   
 
The Client signs an Investment Advisory Agreement that provides a mediation/arbitration clause, and may be terminated upon five days written notice.  The Client receives, and acknowledges receipt of, Part II of Form ADV, which if not received by the Client at least forty-eight (48) hours prior to execution of the Agreement, may be canceled without penalty within five (5) business days of execution.  The Client, by accepting and signing the Investment Advisory Agreement, acknowledges he/she understands the investment approach, related risk factors, and the fees associated with investing with EWA-IA.
 
 

	Text12: 
	0: Page 2
Item 1.A

	Text9: EisnerAmper Wealth Advisors, LLC
	Text10: 37-1462187
	Text14: Page 2
Item 1.A
Continued





Item 1.B









Item C.(1),(2) &
(3)
	Text15: Performance Evaluation and Monitoring Services - EWA-IA will provide semi-annual performance reports to the Client unless the Client requests that reports be provided more frequently.  These reports are intended to inform the Clients as to the performance of their investments for the selected period.  In addition, the Client will receive monthly or quarterly statements from the their custodian.
 
EWA-IA may refer Clients to TAG Associates LLC, an affiliated firm, however, EWA-IA is not compensated by either the Client or TAG Associates for these referrals.
 
FINANCIAL PLANNING - Financial plans that consist of personal financial planning, insurance and estate planning, capital needs analysis, tax and cash flow, retirement planning, investment analysis and planning, and education planning are offered on either a fixed or an hourly fee basis.
 
Financial planning information is obtained through personal interviews with each Client concerning the Client's current financial status, future goals, and risk tolerance.  Related documents supplied by the Client are reviewed, along with data gathered from the Client.  The Client will be provided with a report based on an analysis of this information.   
 
 
Fees for services based on assets under management are calculated as follows:  
 
ASSETS UNDER MANAGEMENT                                            ANNUAL FEE
     $500,000 to $1,000.000                                                          1.00%
  $1,000,001 to $3,000,000                                                          0.80%
  $3,000,001 to $5,000,000                                                          0.50%
  $5,000,001 and Above                                                            Negotiable
 Fees are negotiable under certain conditions and circumstances.
 
SPECIAL PROJECTS AND PERFORMANCE REPORTING - Clients can also request stand-alone services  for special projects and performance  reporting. These stand-alone services  will be billed at a rate of $350 - $450 per hour.
 
Fees are payable on a quarterly basis in arrears on the first day of the quarter.  The contract may be terminated by either party upon 30-days written notice.  
 
Clients requesting only a financial plan are charged either a fee of $300 to $475 per hour, or a fixed fee ranging from $6,000 to $10,000, depending on the nature and complexity of the Client's circumstances.  Under special circumstances, the fixed fee may be less than $6,000.  The Client will receive an estimate of the total fee prior to services being rendered by EWA-IA.  Hourly and fixed fees are due and payable upon completion of the financial plan.                                              
  
If the contract is terminated, any unearned fees will be promptly refunded to the Client, and any earned, unpaid fees will be due and payable.
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Page 4
Item 5

Item 6
	Text17: Clients receiving services for assets under management will authorize EWA-IA to receive quarterly payments directly from the Client's custodian account by executing a Limited Authorization to EWA-IA to withdraw the contractually agreed-upon fee.  EWA-IA will send a bill to the Client and custodian, simultaneously, showing the amount of the fee, value of assets in the account on which the fee was based, and the specific manner in which the fee was calculated.  In addition, the custodian will send a statement to the Client, at least quarterly, indicating all the amounts disbursed from the account, including the amount of advisory fees paid directly to EWA-IA. In addition to fees charged by EWA-IA, those Clients whose assets are invested in shares of mutual funds will pay both a direct management fee to EWA-IA and indirect management fee through the mutual fund.  Also, some funds may charge 12(b)1 fees in excess of 0.25%, and brokerages or trustees may charge transaction fees for the purchase or redemption of shares. EWA-IA is not compensated on the basis of a share of capital gains upon or capital appreciation of Client funds (or any portion of Client funds).
 
EWA does not vote proxies for its Clients.
 
EWA-IA requires a minimum of a college degree and/or appropriate business experience in addition to the required examinations. 
 
Peter S. Alwardt was born in 1961.  He received a B.A. in Economics from State University of New York, is a member of the New York State Society of Certified Public Accountants and American Institute of Certified Public Accounts.  He has been President, Chief Compliance Officer and a Chairman of the Executive Committee and Investment Committee and an Investment Advisor Representative of EisnerAmper Wealth Advisors, LLC since 3/2003, and has been a Partner of EisnerAmper LLP since 9/2002.  Mr. Alwardt was Senior Manager, KPMG LLP from 6/1995 to 9/2002, and Vice President and Shareholder of Creative Pension Consultants, from 1/1993 to 6/1995. 
 
Charles Weinstein was born in 1957.  He received a B.S. in Accounting from State University of New York, is a member of the American Institute of Certified Public Accountants and New York State Society of Certified Public Accountants.  He has been a member of the Executive Committee of EisnerAmper Wealth Advisors, LLC since 3/2003, has been a member of the Board of Directors of Eisner Information Solutions LLC, and a Partner of EisnerAmper LLP since 1/1989. 
 
Timothy P. Speiss was born in 1961.  He attended Widener University where he received a B.S. in Business Administration, majoring in accounting and an MS Taxation.  In addition he holds the designations of CPA and PFS.  He  was with KPMG Peat Marwick LLP from 8/1983 to 9/2000 and was a Partner from 7/1999 to 7/2005; a Partner at IA KPMG Investment Advisors from 9/2000 to 9/2005, and has been Partner with EisnerAmper LLP and a Member of the Investment Committee and an Investment Adviser Representative with EisnerAmper Wealth Advisors, LLC since 9/2005. 
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Item 7.A.,B. & C
Item 8. C

	Text19: Dan A. Yu was born in 1970.  He received a B.S. in accounting from Fordham University and holds the designations of CFP® and CIMA®,  He was a Financial Analyst at Chase Manhattan Bank from 8/1992 to 1/1997; a Manager in the PFS Group at Price Waterhouse Coopers LLC and Price Waterhouse Coopers Investment Advisers LLC from 2/1997 to 4/2005; Senior Manager at KPMG LLP from 5/2005 to 9/2005; Mr. Yu joined EisnerAmper Wealth Advisors, LLC in 9/2005 as an Investment Adviser Representative and member of the Investment Committee, and is a Director of EisnerAmper LLP.
 
Rebecca S. James was born in 1955.  She received a B.S. in Management and Accounting from New York University and has been a member of the Executive Committee of EisnerAmper Wealth Advisors, LLC since 3/2003, and has been Chief Financial Officer of EisnerAmper LLP since 1977.
 
The parent company of EWA-IA , Eisner Holdings LLC, is a subsidiary of EisnerAmper LLP, a Certified Public Accounting Firm. 
 
Eisner Holdings LLC is owned by EisnerAmper LLP ("EisnerAmper"), a CPA firm engaged in the business of public accounting and consulting services.  EWA-IA may refer Clients in need of tax, accounting or benefits consulting services to EisnerAmper.  No referral fees are received by EWA-IA for these referrals, and no Client of EWA-IA is obligated to use EisnerAmper for any service.
 
EisnerAmper owns a 50% interest in TAG Eisner LLC, an affiliated firm of TAG Associates LLC.  EWA-IA or individuals affiliated with EWA-IA may refer Clients in need of financial and estate planning services to TAG Associates.  By virtue of its ownership interest in TAG Eisner, EisnerAmper, and its partners, some of whom are officers and Executive Committee Members of EWA-IA may derive a benefit from referring Clients to Tag Associates for financial and estate planning services.  Thus, a conflict of interest may exist to the extent that EWA-IA refers Clients to Tag Associates for planning services. 
 
EWA-IA its employees, or a related person may sometimes buy and sell for its own account, a product that it recommends to its Clients.  However, Client trades are always placed ahead of EWA-IA and related persons in the case of "buys" and EWA-IA and related person's trades are placed last in the case of '"sells."   EWA-IA does not believe that such transactions will have a significant impact on market prices of these products or Client investments in those products.  If transactions by EWA-IA or related persons are likely to have a significant impact on market prices, no transactions will be allowed until the Client's transactions have been entered.  If the positions in a product held by EWA-IA or related persons is deemed to be significant, Clients will be informed of these positions.  Since these types of situations could represent a conflict of interest, EWA-IA has outlined restrictions in its Written Supervisory Procedures to ensure it meets its fiduciary responsibilities.  
 
EWA-IA is licensed to sell insurance products and collects commissions on existing 401K group annuity contracts.
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	Text21: INVESTMENT ADVISER CODE OF ETHICS
 
The Investment Adviser has developed a Code of Ethics designed to detect and prevent violations of applicable investment advisory laws by its employees and investment advisory representatives, and to ensure compliance with the internal policies and procedures of the IA such as:  protection of material non-public Client information; supervision of personal securities trading activity of employees and investment adviser representatives; and identification of, and prevention of using, insider information.  
 
All employees and investment adviser representatives of the IA receive a copy of the Code of Ethics and must acknowledge reading and understanding it.
 
A copy of the Code of Ethics is available to Clients and any prospective Clients upon request.
 
 
EWA-IA requires a minimum account size of $500,000.  In certain instances, and at the discretion of EWA-IA these account minimums may be negotiated as indicated in the Fee Schedule in Item 1.
 
Investment companies or separate account managers selected by a Client may impose other minimum account size requirements and/or minimum annual fees.  Clients utilizing these investments or separate account managers should consult the appropriate prospectus or ADV Part II and/or other disclosure documents of those entities for more information on any such requirements or fees.
 
For those Clients who choose to utilize a separate account manager, EWA-IA analyzes the Client's current financial position and designs an optimal Portfolio that meets with the Client's risk tolerance, time horizon, goals, and objectives.  Clients are referred to a vendor that presents a selection of third-party managers.  An Investment Policy Statement is developed by EWA-IA to provide guidelines and procedures to assist Clients in the selection of the manager.  EWA-IA monitors the performance of the third-party manager on an on-going basis, assists with the implementation of the Investment Policy Statement, proposes alternatives, and negotiates favorable account size minimums and fees.  No fee is charged to the Client for this referral service.  Clients are contacted at least annually, or when deemed advisable due to market conditions, to discuss rebalancing of the account.
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Item 13. B
	Text23: EWA-IA has discretionary authority in Client accounts.  EWA-IA will negotiate the best commission or transaction costs on behalf of the Client in a manner that the Client's total cost or proceeds in the transaction are the most favorable under the circumstances.  
 
Although the transaction costs may be higher than those obtained from a discount broker, EWA-IA considers a variety of factors in selecting the broker/dealer or custodian through which securities transactions are executed, including best price and execution and quality of research and research services provided.  EWA-IA presents information on two custodians from which Clients may choose if they do not currently have an open account with a custodian.  If the Client selects the  broker/dealer or custodian to be used, the Client is required to specifically direct EWA-IA in writing to use the broker/dealer or custodian the Client has chosen. This typically will be done through the Investment Advisory Agreement signed by the Client.  If the Client directs EWA-IA to use a specific broker/dealer or custodian, the Client understands that EWA-IA:
 
(i)  will not negotiate commissions on the Client's behalf and that, as a result, the Client may pay materially different commissions than those paid by other Clients of EWA-IA depending on the Client's commission arrangement with such broker and upon other factors such as the number of shares, round and odd lots, and the market for the security purchases or sold; 
 
(ii) will not negotiate volume discounts on so-called "batched" orders (i.e., orders for the purchase or sale of the same security for more than one account of EWA-IA executed through such broker/dealer; and the Client may pay a different brokerage commission than other Clients of EWA-IA participating in such "batched" orders; 
 
(iii) if not directed to use such broker, the Client may pay less in commissions; and 
 
(iv) for the foregoing reasons, EWA-IA may not obtain best execution in certain transactions in the Client's account.
 
EWA-IA or individuals affiliated with EWA-IA may refer Clients in need of financial and estate planning services to TAG Associates, an affiliate of TAG Eisner LLC in which EisnerAmper owns a 50% interest. TAG Eisner is compensated for services rendered to those Clients who choose to engage Tag Associates, and EWA-IA as an affiliate of Tag Eisner, is indirectly compensated.  Clients are not under any obligation to use TAG Associates, and TAG Associates is not required to render services to those Clients who are referred to it.


