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This Brochure provides information about the qualifications and business practices of

Strategic Advisors, LLC d/b/a Strategic Wealth Management Group (“SWMG”). If you have
any questions about the contents of this Brochure, please contact us at (212) 489-0100.
The information in this Brochure has not been approved or verified by the United States

Securities and Exchange Commission or by any state securities authority.

SWMG is a registered investment adviser. Registration of an Investment Adviser does not
imply any level of skill or training. The oral and written communications of an Adviser

provide you with information about which you determine to hire or retain an Adviser.

Additional information about SWMG also is available on the SEC's website at

wwwe.adviserinfo.sec.gov. You can search this site by a unique identifying number, known

as a CRD number. The CRD number for SWMG is 125882.



Item 2 - Material Changes

On July 28, 2010, the United State Securities and Exchange Commission published
“Amendments to Form ADV” which amends the disclosure document that we provide to
clients as required by SEC Rules. This Brochure dated March 28, 2011 is a new document
prepared according to the SEC’s new requirements and rules. As such, this Document is
materially different in structure and requires certain new information that our previous
brochure did not require.

In the future, this Item will discuss only specific material changes that are made to the
Brochure and provide clients with a summary of such changes. We will also reference the
date of our last annual update of our brochure.

In the past we have offered or delivered information about our qualifications and business
practices to clients on at least an annual basis. Pursuant to new SEC Rules, we will ensure
that you receive a summary of any materials changes to this and subsequent Brochures
within 120 days of the close of our business’ fiscal year. We may further provide other
ongoing disclosure information about material changes as necessary.

We will further provide you with a new Brochure as necessary based on changes or new
information, at any time, without charge.

Currently, our Brochure may be requested by contacting Mr. Lawrence E. May, President,
Managing Member and Chief Compliance Officer at (212) 489-0100.
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Item 4 - Advisory Business

SWMG is owned by Mr. Lawrence E. May and has been providing advisory services since
1999. Lawrence E. May has been in the advisory business since 1994.

As of December 31, 2010, SWMG managed $142,320,596 on a discretionary basis, $0 on a
non-discretionary basis, approximately $10,573,300 as a consultant to participant directed
and trustee directed retirement plan accounts and approximately $3,000,000 as a solicitor.

Investment Management Services:

SWMG manages investment portfolios for individuals, pension and profit sharing plans,
trusts, estates, charitable organizations and corporations. SWMG provides continuous
advice regarding investments based on individual needs of clients. Through personal
discussions in which goals and objectives based on a client's particular circumstances are
established, SWMG creates and manages a portfolio based on that information. SWMG will
manage these advisory accounts on a discretionary and non-discretionary basis. Account
supervision is guided by the stated objectives of the client (i.e, maximum capital
appreciation, growth, income, or growth and income). A client may impose any reasonable
restrictions on SWMG’s discretionary authority, including restrictions on the types of
securities in which SWMG may invest client’s assets and on specific securities, which the
client may believe to be appropriate. Clients are actively encouraged to maintain constant
contact with SWMG regarding their circumstances and any changes in financial condition,
investment strategy or any other issue that may affect the way SWMG manages the client’s
account.

SWMG will create portfolios consisting of one or all of the following: individual common
stock and preferred stock, corporate & municipal bonds, ETF’s (electronically traded
funds), no-load/load-waived or low transaction fee mutual funds, certificates of deposit,
treasuries, money market funds or any other public traded security. SWMG will allocate the
client's assets among various investments based upon the advisor's knowledge of the
client's needs. The ETF’s or mutual funds will be selected on the basis of any or all of the
following criteria: the fund's performance history; the industry sector in which the fund
invests; the track record of the fund's manager; the fund's investment objectives; the fund's
management style and philosophy; and the fund's management fee structure. Portfolio
weighting between funds and market sectors will be determined by each client's individual
needs and circumstances. Clients will have the opportunity to place reasonable restrictions



on the types of investments which will be made on the client's behalf. Clients will retain
individual ownership of all securities.

Each investment management account isassigned to an SWMG investment adviser
representative. Investment management accounts are managed on an individual client
basis based on that client relationship and that investment adviser representative's
investment decisions. As such, each SWMG investment adviser representative will make
different investment decisions for clients (within client investment objectives) and account
performance may vary among the different SWMG investment adviser representatives and
client accounts.

I. Participation with Charles Schwab & Company, Inc. (“Schwab”) Advisor Services

SWMG has custodial and brokerage relations with Schwab, a FINRA Member broker-dealer
(member FINRA/SIPC) through its Schwab Advisory Services (SAS) to financial advisors.
Schwab provides on-line services for account administration and operational support,
including electronic trading, account forms and applications, trading authorization,
accounting and reporting and other relevant administration and support services. The
overall majority of our clients have their accounts with Schwab acting as the custodian.

IL. Participation In SEI's Managed Account Program (MAP):

In certain client situations SWMG manages client portfolios through SEI Investment
Management Corporations (hereinafter “SEI”) MAP Program. In this program, SWMG and
the Client select an investment strategy ("Strategy") which may invest client assets, at
SWMG's discretion, in mutual funds advised or administered by SEI or its affiliates ("SEI
Funds"), outside money managers ("Sub Advisers") hired by SEI, or in individual securities
selected by SWMG.

III. Brinker Capital Management Programs:

In certain client situations SWMG acts as a solicitor with Brinker Capital Management
which offers a separate account program providing clients with access to independent
money management firms through the Core Asset Manager and Destinations wrap-fee
programs ("the Programs") offered by Brinker Capital Management, Inc. ("BCM"), an
unaffiliated investment adviser.

BCM's mission is to protect the absolute value of the client's core assets, to provide a
competitive rate of return, and to keep the client informed of the progress being made to
assist the client in reaching his/her unique financial goals.

2



BCM Core Asset Manager Program:

Within the Core Asset Manager Program, investment advisory representatives of SWMG
determine the client's investment objectives and risk/return preferences. Based on this
information, the SWMG representative will assist the client in selecting from among the
independent investment advisers participating in the Program those advisers whose
investment objectives and philosophies are consistent with those of the client. Together
they will select one or more investment managers, who will manage the client's account on
a discretionary basis.

The SWMG representative will periodically review and update a client's financial
circumstances and investment objectives. When appropriate, the SWMG representative
may recommend, or replace one investment manager with another with the client’s
authorization.

It is anticipated that Brinker Capital Securities, Inc., an affiliate of BCM, will serve as
introducing broker, and NFSC or First Clearing Corporation ("FCC") will act as clearing
broker with respect to the client's account. However, clients should carefully review the
Schedule H disclosure document provided by BCM and the disclosure document provided
by the manager(s) selected by the client for full information on brokerage services. BCM
will continually monitor the investment manager firms participating in the Program.

BCM Destinations Program:

Another Brinker program offered by SWMG is the Destinations program, a mutual fund
asset allocation program offering clients an array of Fidelity and Non-Fidelity mutual funds.
Brinker will recommend an asset allocation based on the client's stated objectives and
upon acceptance, the client appoints Brinker as a discretionary manager of a pre-screened
portfolio(s) of no-load and load waived mutual funds. Brinker continuously updates its
asset allocation strategy based on market conditions and invests clients' assets according
to the individual circumstances of clients.

Clients participating in the Destinations program should review Brinker's disclosure
document for more detailed program information. For both Brinker programs, fees are
billed in advance by Brinker, based on the account's value at the time the account is
established, and thereafter, on the last business day of each calendar quarter.



Pension Consulting Services:

SWMG provides several advisory services separately or in combination. While the primary
clients for these services will be pension, profit sharing and 401(k) plans, SWMG will also
offer these services, where appropriate, to individuals and trusts, estates and charitable
organizations.

Pension Consulting Services are comprised of four distinct services. Clients may choose to
use any or all of these services.

L. Investment Policy Statement Preparation (hereinafter referred to as "IPS"):

SWMG will meet with the client (in person or over the telephone) to determine the client's
investment needs and goals. SWMG will then prepare a written IPS stating those needs and
goals and discuss a target asset allocation for managing the assets.

II. Selection of Investment Vehicles:

SWMG will review various investments,to determine which of these investments are
appropriate to implement the client's IPS. The number of investments to be recommended
will be determined based upon the advisors knowledge of the client’s needs reflected on
the Investment Policy Statement.

I1I. Monitoring of Investment Performance:

Client investments will be monitored periodically based on the procedures and timing
intervals delineated in the Investment Policy Statement. Although SWMG will not be
involved in any way in the purchase or sale of these investments, SWMG will supervise the
client's portfolio and will make recommendations to the client as market factors and the
client's needs dictate.

IV. Emplovee Communications:

For pension, profit sharing and 401(k) plan clients wherein there are individual accounts
with participants exercising control over assets in their own account ("self-directed
plans"); SWMG also provides educational support for the Plan participants.



The nature of the topics to be covered will be determined by SWMG and the client under
the guidelines established in ERISA Section 404(c). The educational support and
investment workshops will NOT provide Plan participants with individualized, tailored
investment advice or individualized, tailored asset allocation recommendations.

Consulting Services:

Clients can also receive investment advice on a more limited basis. This may include advice
on only an isolated area(s) of concern such as estate planning, retirement planning,
reviewing a client's existing portfolio, or any other specific topic. SWMG also provides
specific consultation and administrative services regarding investment and financial
concerns of the client.

Item 5 - Fees and Compensation
In certain circumstances, SWMG's fees may be negotiable.

SWMG’s fees are exclusive of brokerage commissions, transaction fees, and other related
costs and expenses which shall be incurred by the client. Clients may incur certain charges
imposed by custodians, brokers, third party investment and other third parties such as fees
charged by managers, custodial fees, odd-lot differentials, transfer taxes, wire transfer and
electronic fund fees, and other fees and taxes on brokerage accounts and securities
transactions. Mutual funds and exchange traded funds also charge internal management
fees, which are disclosed in a fund’s prospectus. These fees will generally include a
management fee and other fund expenses. All fees paid to SWMG for investment advisory
services are separate and distinct from the fees and expenses charged by mutual funds and
ETFs to their shareholders.

Clients should note that similar advisory services may (or may not) be available from other
registered investment advisers for similar or lower fees.

A client agreement may be canceled at any time, by either party, for any reason upon
receipt of 30 days prior written notice. Upon termination of any account, any prepaid,
unearned fees will be promptly refunded, and any earned, unpaid fees will be due and
payable.



Investment Management Services with Schwab:

The specific manner in which fees are charged by SWMG is established in a client’s written
agreement with SWMG. For Investment Management Services, SWMG will request
authority from the client to receive quarterly or monthly payments directly from the
client's account held by an independent custodian unless a Client elects to be billed directly
for fees. Accounts initiated or terminated during a billing quarter will be charged a
prorated fee. We have the right to bill on an off calendar cycle.

The annual fee for Investment Management Services will be charged as a percentage of
assets under management as agreed to with the client and typically range from 0.20% to
2.0% per annum, depending on such factors as account size and investment objectives. We
normally have a minimum annual fee of $2,500. Clients will be charged in arrears at the end
of each three month cycle based upon the average daily market value of the client's account
at the end of the previous quarter. SWMG may also charge clients an account opening fee of
$250 plus $50 for each other affiliated family account. SWMG may charge a minimum
annual fee of $250 for the first family account and $50 per each additional household
account debited quarterly. This is in addition to the minimum asset management fee of
$2,500 per year; both fees are negotiable.

SEI's Managed Account Program (MAP):

For MAP clients, SWMG charges an annual asset-based fee for the portfolio management
services it provides in connection with the SEI MAP program.

The fee rate is subject to negotiation based on the nature and the total dollar value of the
account. The rate generally ranges from 0.35% to 2.00% per year, due and payable
quarterly in arrears. The fee rate that a client will actually be charged is set forth in the
client agreement. Clients participating in the SEI Program should review the program(s)
disclosure documents for information concerning any minimum account size and/or
minimum annual fee.

Brinker Capital Management Programs:

Clients participating in one or both of the BCM programs may be charged various program
fees in addition to the advisory fee charged by SWMG. Such fees may include, but are not
limited to, the investment advisory fees of the independent money managers, separate
brokerage transactions, separate asset allocation advice and/or separate independent
reporting. Clients participating in a wrap program, however, may be charged some or all of
these fees as part of a wrap fee arrangement. In a wrap fee arrangement, clients pay a
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single fee for advisory, brokerage and custodial services. Client's portfolio transactions are
executed without commission charge in a wrap fee arrangement. In evaluating such an
arrangement, the client should consider that, depending upon the level of the wrap fee
charged by the wrap-fee program sponsor, the amount of portfolio activity in the client's
account, and other factors, the wrap fee may or may not exceed the aggregate cost of such
services if they were to be provided separately. SWMG will review with clients any
separate program fees that may be charged to clients.

SWMG's portion of the annual fee for accounts within one or both of the BCM programs will
be charged as a percentage of assets under management on which SWMG advises the
selection of separate account managers, ranging from 0.50% to 1.50%. SWMG's fees will be
billed on a quarterly basis either in advance or arrears depending upon the billing practices
of each program. Clients participating in one or more of the Brinker Capital Management
Programs should review the program(s) disclosure documents for information concerning
any minimum account size and/or minimum annual fee.

Advisory clients are strongly encouraged to review the relevant disclosure documents of
each program to clearly understand the billing procedures, as well as the termination and
fee refund policy for each program in which the client participates.

Pension Consulting Services:

SWMG offers several fee options. SWMG may be compensated based on an annual
percentage of plan assets for services involving ongoing review, or it may be compensated
by an hourly fee or fixed fee.

The annual fee may range from 0.20% to 2.00% of plan assets depending on the services
requested and the size of the plan. Plan sponsors will be invoiced in advance or arrears at
the beginning of each calendar quarter or semi-annually as agreed to at the start of the
relationship. Fees will be based upon the value of the plan at the end of the previous period.
SWMG's hourly charges range from $175-$500 per hour. A fixed fee may be quoted based
on an estimate of hours for the services requested. SWMG may request a retainer for hourly
and fixed fee arrangements. The amount of a requested retainer will never exceed the fee
for services to be provided within the first six months of an engagement or 50% of the
estimated fee.

These different types of fees may also be combined as appropriate for the different types of
services requested by the client. A total minimum of $3,000 is required for 404(C)



compliance. This minimum fee may prevent SWMG from providing services to very small
ERISA plans.

Consulting Services:
Consulting fees will be charged in one of two ways:

1. As a fixed fee, typically ranging from $500-$4,000, depending on the nature and
complexity of each client's circumstances. 50% of this fee may be due upon signing the
financial planning agreement, with the balance due upon presentation of the financial plan
or consulting work to the client.

2. On an hourly basis, ranging from $175-$500 per hour, depending on the nature and
complexity of each client's circumstances, as well as the individual conducting the work. If
appropriate, an estimate for total hours may be determined at the start of the advisory
relationship; 50% of the estimated fee may be due upon signing the advisory agreement,
with the balance (based on actual hours) due upon presentation of the plan to the client.

Item 6 - Performance-Based Fees and Side-By-Side Management

SWMG does not charge any performance-based fees (fees based on a share of capital gains
on or capital appreciation of the assets of a client). All fees are calculated as described
above and are not charged on the basis of income or capital gains or capital appreciation of
the funds or any portion of the funds of an advisory client.

Item 7 - Types of Clients

SWMG provides services to individuals, pension and profit sharing plans, trusts, estates,
charitable organizations and corporations.

Account Minimums: See minimum fee requirements under Item 5 for each respective

service description above.



Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

Methods of Analysis and Investment Strateqy

In the development of investment plans for clients, including the recommendation of an
appropriate asset allocation, SWMG relies on an analysis of the client’s financial objectives,
current and estimated future resources, and tolerance for risk.

Investing in securities involves risk of loss of principal that clients should be prepared to
bear. We do have the ability to purchase certificates of deposit and treasuries which do
have certain FDIC insurance and/or U.S. government guarantees, respectively.

Our investment strategies include portfolios that are designed for income, income and
growth, growth and aggressive growth. Our analysis to determine the purchase of
securities for our clients includes our view of the markets and clients’ needs based on our
years of experience, research either through the Wall Street Journal, NY Times, Barons or
any other financial publications. This includes research that is available to us from Schwab,
the internet as well as industry conferences. With regards to bonds we view all asked
prices on a particular security and purchase the “lot” that has the highest yield. Individual
securities are purchased either at market or with a limit order. We frequently use “block
trades.”

Our firm does not have a particular or significant investment strategy or method of analysis
other than deploying diversification. The portfolios are built based on the client’s
objectives and the market conditions that exist at the time the portfolio is constructed. As a
general statement we do not frequently trade securities although we are not precluded
from doing so. Frequently trading securities could result in higher trading costs than
buying and holding a security. (Schwab currently charges $8.95 for trades if you receive an
email confirmation and $19.95 if you receive a paper confirmation). Frequently trading
securities also effects taxation; ordinary income taxation on the gain versus long term
capital gain taxation if the security is held for a longer period of time. The taxation of long
and short term gains is based on the tax laws at the time the trade is made. Currently it is
one year for long term capital gain treatment.

Risk of Loss

Investing in securities involves risk of loss that clients should be prepared to bear.

All investments present the risk of loss of principal - the risk that the value of securities,
when sold or otherwise disposed of, may be less than the price paid for the securities.
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The securities and instruments (including securities and instruments independent
managers hired by SWMG utilize) utilized by SWMG are subject to normal market
fluctuations and other risks inherent in investing in such investments and there can be no
assurance that any appreciation in value will occur. Securities markets, especially foreign
markets, are volatile and can decline significantly in response to adverse issuer, political,
regulatory, market or economic developments. Different parts of the market can react
differently to these developments and the value of an individual security or particular type
of security can be more volatile than, and can perform differently from, the market as a
whole. Investing in foreign securities involves additional risks, such as currency
fluctuations, periods of illiquidity and price volatility.

Investing in equity securities and equity-related securities (collectively “equity securities”)
includes market risk, issue risk, price volatility risk and market trends risk. SWMG may
invest in equity securities without regard to market capitalization. The securities of small-
to-medium-sized (by market capitalization) companies, or financial instruments related to
such securities, may have a more limited market than the securities of larger companies.
Accordingly, it may be more difficult to effect sales of such securities at an advantageous
time or without a substantial drop in price than for securities of a company with a large
market capitalization and broad trading market. In addition, securities of small-to-medium-
sized companies may have greater price volatility as they are generally more vulnerable to
adverse market factors such as unfavorable economic reports.

The mutual funds and ETFs utilized by SWMG may include funds invested in domestic and
international equities, including real estate investment trusts (REITs), corporate and
government fixed income securities and commodities. Equity securities may include large
capitalization, medium capitalization and small capitalization stocks. Mutual funds and ETF
shares invested in fixed income securities are subject to the same interest rate, inflation
and credit risks associated with the underlying bond holdings.

Before investing in mutual funds, clients should understand that mutual funds are not
insured by the FDIC, NCUSIF, or any other federal government agency and are not deposits
or obligations of, guaranteed by, or insured by, the depository institution where offered or
any of its affiliates. Mutual funds involve investment risk and may lose value.

When appropriate to the needs of the client, SWMG may also recommend to advisory
clients investments in private placement offerings and/or limited investment partnerships.
Investments in Private Placements and/or limited investment partnerships involve
additional risk of loss, including the risk of loss of a full investment. Because these types of
investments involve certain additional degrees of risk, they will only be recommended
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when consistent with the client's stated investment objectives, tolerance for risk, liquidity
and suitability. Clients need to be aware that these types of investments do not afford the
same level of liquidity as traditional investments and may be subject to lock-ups and other
liquidity restrictions. The risk of loss described herein should not be considered to be an
exhaustive list of all the risks which Clients should consider. Investors in Private Funds
should refer to the applicable Offering Documents for additional information on risk factors
and risk of loss.

Item 9 - Disciplinary Information

Registered investment advisors are required to disclose all material facts regarding any
legal or disciplinary events that would be material to any evaluation of SWMG or the
integrity of SWMG’s management. SWMG’s Portfolio Strategist, Mr. Mel Rokeach has a
prior disciplinary reporting event in 2003. Mr. Rokeach submitted a Letter of Acceptance,
Waiver and Consent (“LOAWC”) to the NASD and consented to a six month suspension from
associating with any NASD (now FINRA) member firm. Mr. Rokeach was readmitted and
joined a member firm in 2008. Although SWMG is not a member of FINRA it is important
that you are aware of this prior fact. Mr. Rokeach has never had any customer complaints.
You may view additional information via FINRA BrokerCheck.

Item 10 - Other Financial Industry Activities and Affiliations

Affiliated Insurance Agents / Registered Broker-Dealers

SWMG is affiliated through both ownership and control with May Financial Group, Ltd., a
financial planning/insurance firm, and May Capital Group, LLC, a broker dealer and FINRA
member. Mr. May and Mr. Horowitz are also principals and Registered Representatives in
Gerson Horowitz Green Securities Corp. (GHG) also a member of FINRA. Certain of the
principal executive officers and other employees are separately licensed as registered
representatives of May Capital Group, LLC and GHG. These individuals are also insurance
agents/brokers for one or more insurance companies. As such, these individuals, in their
separate capacities as registered representatives and/or insurance agents/brokers, may
implement product transactions on behalf of advisory clients for separate and distinct
commission compensation. However, SWMG emphasizes that clients are under no
obligation to utilize either of these firms in any capacity. Furthermore, SWMG will not and
cannot utilize May Capital Group, LLC or GHG for client trades resulting from SWMG
advisory activities. While these individuals endeavor at all times to put the interest of the
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clients first a as part of SWMG's fiduciary duty, clients should be aware that the receipt of
additional compensation itself creates a conflict of interest, and may affect the judgment of
these individuals when making recommendations.

Item 11 - Code of Ethics, Participation in Client Transactions and
Personal Trading

SWMG has adopted a Code of Ethics expressing the firm's commitment to ethical conduct.
SWMG’s Code of Ethics describes the firm's fiduciary duties and responsibilities to clients
and sets forth SWMG’s practice of supervising the personal securities transactions of
employees with access to client information. Individuals associated with SWMG may buy or
sell securities for their personal accounts identical or different than those recommended to
clients. It is the expressed policy of SWMG that no person employed by the firm shall prefer
his or her own interest to that of an advisory client or make personal investment decisions
based on investment decisions of advisory clients.

To supervise compliance with its Code of Ethics, SWMG requires that anyone associated
with this advisory practice with access to advisory recommendations provide annual
securities holding reports and quarterly transaction reports to the firm's Chief Compliance
Officer. SWMG also requires such access persons to receive approval from the Chief
Compliance Officer prior to investing in any [PO's or private placements (limited offerings).
SWMG’s Code also includes oversight, enforcement and recordkeeping provisions.

SWMG's Code of Ethics further includes the firm's policy prohibiting the use of material
non-public information and protecting the confidentiality of client information. SWMG
requires that all individuals must act in accordance with all applicable Federal and State
regulations governing registered investment advisory practices. Any individual not in
observance of the above may be subject to discipline.

A copy of SWMG's Code of Ethics is available to SWMG's advisory clients or prospective
client upon request to the Chief Compliance Officer at SWMG's principal office address.

It is SWMG'’s policy that the firm will not affect any principal or agency cross securities
transactions for client accounts. Principal transactions are generally defined as
transactions where an advisor, acting as principal for its own account or the account of an
affiliated broker-dealer, buys from or sells any security to any advisory client. A principal
transaction may also be deemed to have occurred if a security is crossed between an
affiliated private fund and another client account. An agency cross transaction is defined as

a transaction where a person acts as an investment advisor in relation to a transaction in
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which the investment advisor, or any person controlled by or under common control with
the investment advisor, acts as broker for both the advisory client and for another person
on the other side of the transaction. Agency cross transactions may arise where an advisor
is dually registered as a broker-dealer or has an affiliated broker-dealer.

Item 12 - Brokerage Practices

Investment Management Services:

As SWMG does not have the discretion to choose the broker dealer or the commission rates
to be paid, clients must direct the use of particular broker dealer. SWMG participates in the
Schwab Advisor Services (SAS) program offered to independent investment advisers by
Charles Schwab & Company, Inc., member FINRA/SIPC. Schwab is an unaffiliated SEC-
registered broker dealer and FINRA member broker dealer.

SWMG requires that clients direct SWMG to place all trades through either the Schwab
Advisor Services (SAS) program offered by Charles Schwab & Company, Inc. (hereinafter
"Schwab") or on a limited basis for fixed income securities with PNC Investments
(hereinafter "PNC") FINRA registered broker dealers.

SWMG has evaluated Schwab and PNC and believes that they will provide SWMG clients
with a blend of execution services, commission costs and professionalism that will assist
SWMG in obtaining best execution for transactions. While SWMG has a reasonable belief
that they are able to obtain best execution and competitive prices, SWMG is not
representing that in any given trade, that Schwab or PNC is providing better execution than
the other. SWMG will not be independently seeking best execution price capability through
other broker dealers.

SWMG reserves the right to decline acceptance of any client account that directs the use of
a broker dealer other than Schwab or PNC if SWMG believes that this would adversely
affect SWMG's duty to obtain best execution.

In directing the use of Schwab or PNC it should be understood that SWMG will not have
authority to negotiate commissions or obtain volume discounts, and best execution may
not be achieved. In addition, a disparity in commission charges may exist between the
commissions charged to other clients.

SWMG may employ block trading where possible and when advantageous to clients. SWMG
will aggregate client trades in accordance with the initial order ticket or other written
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statement of allocation. This blocking of trades permits the trading of aggregate blocks of
securities composed of assets from multiple clients' accounts so long as transaction costs
are shared equally and on a pro-rata basis between all accounts included in any such block.
Block trading allows SWMG to execute equity trades in a more timely and equitable
manner. However, adjustments to this pro rata allocation may be made to avoid having odd
amounts or minimal number of shares held in any client account, to avoid deviations from
pre-determined minimum/maximum holdings limits established for any account or to
avoid a client account cash balance from being overdrawn. To the extent that SWMG
determines to aggregate client orders for the purchase or sale of securities, SWMG shall
generally do so in accordance with applicable rules promulgated under the Advisers Act
and no-action guidance provided by the staff of the U.S. Securities and Exchange
Commission. SWMG shall not receive any additional compensation or remuneration as a
result of the aggregation.

Participation in SEI Programs:

As SWMG does not have the discretion to choose the broker dealer or the commission rates
to be paid, clients must direct the use of a particular broker dealer. SWMG requires that
clients direct SWMG to place all fixed income trades through PNC Investments (hereinafter
PNC and once you have established an account with PNC) and all mutual fund and equity
trades through SEI Trust Company (hereinafter, SEI) or PNC. SWMG has evaluated PNC
and SEI and believes that they will provide SWMG clients with a blend of execution
services, commission costs and professionalism that will assist SWMG in obtaining best
execution for transactions. While SWMG has a reasonable belief that SEI and PNC are able
to obtain best execution and competitive prices, SWMG is not representing that in any
given trade, that SEI or PNC is providing better execution than the other. SWMG will not be
independently seeking best execution price capability through other broker dealers. SWMG
reserves the right to decline acceptance of any client account that directs the use of a
broker dealer other than PNC and SEI, if SWMG believes that this would adversely affect
SWMG's duty to obtain best execution.

In directing the use of SEI Financial Services or PNC Financial, it should be understood that
SWMG will not have authority to negotiate commissions or obtain volume discounts, and
best execution may not be achieved. In addition, a disparity in commission charges may
exist between the commissions charged to other clients.

Brinker Capital Management Programs:

A condition of participation in BCM's Core Asset Manager and/or Destinations programs is
that all clients must use NFSC for clearing. Please refer to the applicable Wrap Fee brochure
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and the disclosure document(s) of the investment manager(s) used in these programs for
information on brokerage practices.

Item 13 - Review of Accounts

Reviews:
Investment Management Services:

While the underlying securities within Investment Management Services client accounts are
continuously monitored, these accounts will be reviewed at least quarterly by the SWMG
Principal in charge of the account. Accounts are reviewed in the context of each client’s stated
investment objectives and guidelines. More frequent reviews may be triggered by material
changes in variables such as the client's individual circumstances, market conditions, or the
political or economic environment.

SEI's Managed Account Program (MAP):

The accounts of clients participating in SEI's MAP Program will be reviewed at least
quarterly by Lawrence E. May, Managing Member of SWMG.

Brinker Capital Management Programs:

The accounts of clients participating in Brinker Capital management, Inc.'s core Asset
Manager and/or Designations program will be reviewed at least quarterly by Lawrence E.
May, Managing Member of SWMG.

Pension Consulting Services & Consulting Services:

Pension Consulting and consulting accounts will be reviewed as contracted for with the
client at the inception of the advisory relationship.

For all accounts, more frequent reviews may be triggered by such factors as a change in the
client's circumstances.

Reports:

Investment Management Services clients receive monthly statements and confirmations of
transactions from their broker dealer. SWMG provides no regular reports to these clients.
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Clients participating in the SEI MAP program are requested to refer to SEI's MAP disclosure
document for information on the types of reports, and their frequency, to be provided by
SEI to these clients. SWMG provides no regular reports to these clients.

Clients participating in Brinker Capital Management, Inc.'s Core Asset Manager and/or
Destinations program should refer to the Schedule H disclosure document for information
on the nature and frequency of reports they are to receive.

SWMG provides no regular reports to Pension Consulting and/or Consulting clients.

Item 14 - Client Referrals and Other Compensation

Client Referrals

SWMG may from time to time compensate, either directly or indirectly, any person (defined
as a natural person or a company) for client referrals. SWMG is aware of the special
considerations promulgated pursuant to Rule 206(4)-3 under the Investment Advisers Act
of 1940. As such, appropriate disclosure shall be made, all written instructions will be
maintained by SWMG and all applicable Federal and /or State laws will be observed.

Other Compensation

As indicated under the disclosure for Item 12, SAS provides SWMG with access to services,
which are not available to retail investors. These services generally are available to
independent investment advisors on an unsolicited basis at no charge to them.

These services benefit SWMG but may not benefit its clients' accounts. Many of the
products and services assist SWMG in managing and administering clients' accounts. These
include software and other technology that provide access to client account data (such as
trade confirmations and account statements), facilitate trade execution (and allocation of
aggregated trade orders for multiple client accounts), provide research, pricing
information and other market data, facilitate payment of SWMG's fees from its clients'
accounts, and assist with back-office support, recordkeeping and client reporting. Many of
these services generally may be used to service all or a substantial number of SWMG's
accounts, including accounts not maintained at SAS. SAS may also provide SWMG with
other services intended to help SWMG manage and further develop its business enterprise.
These services may include consulting, publications and presentations on practice
management, information technology, business succession, regulatory compliance, and
marketing. The availability to SWMG of the foregoing products and services is not
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contingent upon Advisor committing to SAS any specific amount of business (assets in
custody or trading). While as a fiduciary, SWMG endeavors to act in its clients' best
interests, SWMG's requirement that clients maintain their assets in accounts at SAS may be
based in part on the benefit to SWMG of the availability of some of the foregoing products
and services and not solely on the nature, cost or quality of custody and brokerage services
provided by the brokers, which may create a potential conflict of interest.

Item 15 - Custody

Clients should receive at least quarterly statements from the broker dealer, bank or other
qualified custodian that holds and maintains client’s investment assets. SWMG urges you
to carefully review such statements and compare such official custodial records to any
account statements that we may provide to you. SWMG statements that may be provided
from time to time may vary from custodial statements based on accounting procedures,
reporting dates, or valuation methodologies of certain securities.

Item 16 - Investment Discretion

For discretionary clients, SWMG requests that it be provided with written authority to
determine which securities and the amounts of securities that are bought or sold. Any
limitations on this discretionary authority shall be included in this written authority
statement. Clients may change/amend these limitations as required. Such amendments
shall be submitted in writing.

When selecting securities and determining amounts, SWMG observes the investment
policies, limitations and restrictions of the clients for which it advises. Investment
guidelines and restrictions must be provided to SWMG in writing.

Item 17 - Voting Client Securities

Proxy Voting: As a matter of firm policy and practice, SWMG does not accept the authority
to and does not vote proxies on behalf of advisory client. Clients retain the responsibility
for receiving and voting proxies for any and all securities maintained in client portfolios.
Clients will receive applicable proxies directly from the issuer of securities held in clients’
investment portfolios. However, SWMG may provide clients with consulting assistance
regarding proxy issues.
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Class Actions, Bankruptcies and Other Legal Proceedings: Clients should note that SWMG
will neither advise nor act on behalf of the client in legal proceedings involving companies

whose securities are held or previously were held in the client’s account(s), including, but
not limited to, the filing of “Proofs of Claim” in class action settlements. If desired, clients
may direct SWMG to transmit copies of class action notices to the client or a third party.
Upon such direction, SWMG will make commercially reasonable efforts to forward such
notices in a timely manner.

Item 18 - Financial Information

Registered investment advisers are required in this Item to provide you with certain
financial information or disclosures about SWMG’s financial condition. SWMG has no
financial commitment that impairs its ability to meet contractual and fiduciary
commitments to clients, and has not been the subject of a bankruptcy proceeding.
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