Item 1 Cover Page

Appleton Group Wealth Management, LLC
Form ADV Part 2 Disclosure Brochure

March 30, 2011

Home Office Address:
100 W. Lawrence Street 3" Floor
Appleton, W1 54911

Phone: 920.993.7727
Fax: 920.993.7779
Email: info@appletongrouponline.com
Website: http://www.appletongrouponline.com/

This brochure provides information about the qualifications and business practices of Appleton Group Wealth Management,
LLC. If you have any questions about the contents of this brochure, please contact us by phone at 920.993.77270r e-mail at
info@appletongrouponline.com. The information in this brochure has not been approved or verified by the United States
Securities and Exchange Commission (SEC), or any state securities authority.

“Registration does not imply a certain level of skill or training.”

Additional information about Appleton Group Wealth Management, LLC also is available on the SEC's website at:
www.adviserinfo.sec.gov.

Item 2 Material Changes

There are no material changes, since this is ADVISER’s initial Form ADV Part 2 filing and registration period under the revised
SEC and state securities authority investment adviser rules and regulations.
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Item 4 Advisory Business
A. About Appleton Group Wealth Management, LLC

Appleton Group Wealth Management, LLC (ADVISER) is an independent Registered Investment Advisor (RIA), offering
objective and unbiased wealth management services to all investment management clients. We are compensated solely for the
advisory services we provide to our clients, and are in no way compensated by commissions of any kind. As a small privately
held firm, we are solely focused on providing investment advisory and management services and helping the investment
community build and manage more consistent and profitable portfolios. We became registered as an investment adviser with the
Securities and Exchange Commission under the Investment Advisers Act of 1940 (“the 1940 Act”) in December 2003 We are
notice filed in the state of Wisconsin and all other states that we are required to be noticed filed.

Appleton Advisors, LLC, a holding company, is a 100% owner of ADVISER. Mark C. Scheffler is the Principal and Chief
Compliance Officer of ADVISER. Mark is also a controlling owner and Managing Member of Appleton Advisors, LLC.

B. Advisory Services

Appleton Group Wealth Management provides professional, full-time investment management services for a wide variety of
clients. Our firm focuses on the task of producing meaningful investment returns over time while simultaneously managing the
risk of significant declines along the way.

Separately Managed Accounts

ADVISER’s primary investment offerings are in the form of Separately Managed Accounts. These offerings are simply private
accounts owned by an investor in which all securities are owned directly by the investor and managed by ADVISER. Each
separately managed account follows a specific investment strategy, and the performance of the separate account is reported to the
investor on a regular basis.

Each separately managed account is held at an independent custodian (such as Charles Schwab), which provides periodic
brokerage statements directly to our clients in addition to our firm’s quarterly performance report. Both the holdings and
performance of each of our client accounts is audited on an annual basis by an independent, certified public accounting firm (at
no cost to the client).

ADVISER offers a suite of separately managed account strategies, including three distinct core total return strategies and six
distinct asset allocation strategies.

Core Portfolio - The Appleton Group PLUS Composite, Tax Managed Growth Composite, and Appleton Group Composite
serve are our firm’s core investment lineup. These managed portfolios use The Appleton Group Wealth Management
Discipline™ only, and are typically used for 50 — 100% of an investor’s portfolio. Each portfolio is fully diversified using a
variety of Exchange Traded Funds (ETFs), and are managed using our firm’s proprietary trend-following discipline. Each
portfolio has an extensive history of measurable performance through both cooperative and uncooperative market environments.

Asset Allocation - The Appleton Group Asset Allocation Portfolios combine any one of our firm’s core investment strategies
with a specific allocation to fixed income and/or money-market assets. Working with one of our firm’s private client advisors,
clients first choose which of our firm’s core portfolio strategies best fits their particular needs and personal investing style. They
then determine whether permanent exposure to additional low and no-risk assets (such as fixed income and money-market assets)
may be warranted. Our firm offers six different asset allocation strategies (two for each of our core portfolio strategies).

Managed 401(k)/403(b)

The Appleton Group Managed 401(k) / 403(b) has been one of our firm’s most successful investment programs. It offers full-
time, professional management of an individual’s personal retirement plan assets. We review the lineup of funds available under
the plan, and adjust the participant’s holdings in real time as market conditions change. Many of our firm’s professionally
managed portfolios are available under this program, depending on the structure of your company’s retirement plan.

Clients receive quarterly progress reports from our firm, in addition to normal retirement plan statements sent by the provider.
We also provide our full suite of financial planning services to all participants in this program. Our firm’s performance is audited
on an annual basis, providing an additional level of security and comfort.



The Appleton Group Managed 401(k) / 403(b) is also available to participants of government-sponsored 457(b) plans, non-
qualified deferred compensation plans (including those funded by variable life insurance), and variable annuity sub-accounts.
Account minimums vary, depending on the managed portfolio selected.

General Advisory Service Disclosures
ADVISER’s Advisory Service Agreement remains in force as long as mutually agreed to by Client, Appleton Group Wealth
Management, LLC (and Referral Advisor, if applicable). The Agreement may be terminated at any time, by any of the parties to
this Agreement, for any reason, upon 30 days written notice to the other parties. Upon termination, ADVISER’ (and Referral
Advisor, if applicable) agree to refund to Client that portion of Client's prepaid fee for which no services have been provided.

ADVISER has over $147,600,000 of assets under discretionary management in its investment management services as of
December 31, 2010. ADVISER does not manage assets on a non-discretionary basis.

Item 5 Fees and Compensation

Fee Schedule Disclosures
Appleton Group Wealth Management LLC provides both investment management services and investment advisory services and
is compensated separately for each. ADVISER manages client accounts for a percentage of the assets under its management. As
compensation for the advisory and/or investment management services that ADVISER provides to clients during each

forthcoming quarterly time period, client pay ADVISER a fee on the first business day of each calendar quarter. Unless otherwise
agreed, the following fee schedule applies:

Separately Managed Accounts

Investment Advisory Fees

Annual
Managed Assets Advisory Fee
$0 - $4,999,999 1.00%
$5,000,000 - $19,999,999 0.70%
$20,000,000 + 0.50%
Maximum Investment Management Fees
Investment

Strategy Management Fee

Core Portfolios 0.65%

Asset Allocation Portfolios 1.00%

Investment Management Fees — with Referral Advisors

Managed Assets ADVISER Fee + Referral Advisor Fee (if applicable) = Total Annual Advisory Fee
$0 - $4,999,999 1% 1% 2%
$5,000,000 - $19,999,999 0.70% 0.70% 1.40%
$20,000,000 + 0.50% 0.50% 1%
Managed 401(k)/403(b)

Non-Proprietary Funds: 1.00%
Assets Invested in Appleton Group PLUS Fund (AGPLX): 0.00%*
Self Directed Brokerage Acct: 1.00%



*(Appleton Group Wealth Management, LLC serves as the investment adviser to the Appleton Group PLUS Fund.
Appleton Group Wealth Management, LLC receives a management fee from Appleton Group PLUS Fund. A specified
amount of Client assets may be invested in Appleton Group PLUS Fund as an integral part of our investment
management services. Client has the right, at any time, to prohibit us from investing any of their managed assets in
Appleton Group PLUS Fund. We receive an annualized fund management fee of 1.00% from the Appleton Group
PLUS Fund. Please consult the Appleton Group PLUS Fund prospectus for additional information. Client does not pay
an Advisory Fee to Appleton Group Wealth Management, LLC under this Agreement with respect to the assets
invested in the Appleton Group PLUS Fund for the entire period of such investment.)

General Advisory Service Fee Disclosures

“Assets Under Management” is defined to include: all investments and securities (including both taxable and tax-deferred),
trusts, stock options, retirement plans, IRA’s, custodial accounts, investment real estate, limited partnerships, and variable
insurance products. Assets Under Management does not include: Client’s personal use assets (such as residences and vehicles),
collectibles (such as artwork and coins), defined benefit retirement plans, social security benefits, certain real estate, and closely
held business interests.

Client’s fee will be determined by combining the fair market value (measured on the last business day of the prior calendar
quarter) of all of Client’s Assets Under Management. As Client's assets actually get transferred over to ADVISER’s control, or
whenever Client makes a deposit in excess of $100,000, partial time periods will be billed proportionally.

Clients who choose to have multiple investment strategies (including multiple portfolio designs, multiple implementations and
multiple reviews, rebalancings, reports, revisions, and reallocations) will pay multiple quarterly fees, and will not have their
Assets Under Management combined to determine their fees. Client agrees to authorize custodian(s) of Client’s money, to
withdraw fees from Client’s account(s) and then electronically transfer these fees to Appleton Group Wealth Management, LLC,
unless otherwise agreed.

Client agrees to pay ADVISER a late penalty in the amount of $100 per month or 2% per month, whichever is greater, for any
fees or expense reimbursements that ADVISER receives more than ten business days late. Client agrees to pay all ADVISER's
reasonable attorneys fees and collection costs if ADVISER has uncollected accounts-receivable from Client for more than a
month. Client acknowledges that ADVISER will immediately stop providing all counsel services (including financial planning,
portfolio design, asset allocation, rebalancing, and performance reporting) in the event that ADVISER has uncollected accounts-
receivable from Client for more than a month.

We may use Referral Advisors to obtain and service investment management client accounts. These Referral Advisors are
compensated by Appleton Group Wealth Management, LLC. The negotiable annual referral fee ranges from 0.50% to 1.00%,

depending on the size AND complexity of a client's account. Referral fees are in addition to ADVISER’s fees. All fees are paid
quarterly, at the start of each quarter.

Item 6 Performance Based Fees and Side-By-Side Management
ADVISER does not conduct any performance based fee advisory business or activities.

Item 7 Types of Clients
ADVISER generally provides investment advice to the following:

e Individuals

e Mutual funds

e  Profit sharing plans and participants

e Pensions and other retirement plans

e  Corporations or other business entities

e  Trust, estates, or other charitable organizations

ADVISER only manages accounts on a discretionary trading basis. ADVISER’s minimum investment amount for establishing
and maintaining an account is $200,000. Exceptions may be granted to this minimum.

Item 8 Methods of Analysis, Investment Strategies and Risk of Loss

Investment Philosophy - The Appleton Group Wealth Management Discipline™ is designed to address an investor’s desire to
achieve useful, meaningful portfolio returns over time with only as much investment risk as is absolutely necessary along the
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way. It targets net portfolio returns over time that are considered generally necessary for an individual investor to maintain
distributions in retirement, for endowments/pensions to meet spending goals in perpetuity, and for pre-retirees to achieve
measurable progress toward saving goals.

The Appleton Group Wealth Management Discipline™ combines two fundamental aspects to successful portfolio management:
1) What to own, and 2) When to own. It addresses the importance of investing in both “at-risk assets” and “no-risk assets,” and
the importance of adjusting an investor’s exposure to each in response to changing market conditions.

Implementation of The Appleton Group Wealth Management Discipline™ is designed to be systematic in nature, objective,
dispassionate, and most importantly is designed to produce performance characteristics that are predictable and repeatable during
various market environments. The discipline seeks to efficiently balance investment risk with investment reward, systematically
exposing investors to more “at-risk assets” during periods of sustained market advances, and in turn to more “risk-free assets”
during periods of sustained market declines. It seeks to limit portfolio losses during market environments that are unsupportive of
at-risk assets, and seeks to achieve significant market correlation during environments that are supportive of at-risk assets.

Strategy - All of our investment offerings utilize our time-tested, proprietary investment strategy we call The Appleton Group
Wealth Management Discipline™. This strategy carefully analyzes current price trends for a wide variety of growth market
segments, including U.S. Equities, Foreign Emerging Markets, U.S. Real Estate, Commodity-based Equities, and High Yield
Bonds. Our exposure to each of these holdings is adjusted in real time as market conditions change.

During sustained market advances, we will often have significant exposure to these growth segments, which may comprise as
much as 95% of a portfolio’s holdings. However, during sustained market declines, our exposure to each segment will be either
reduced significantly or eliminated altogether in favor of low risk and/or no risk investment options (such as bonds and cash).

This flexible approach to investment management has demonstrated significant advantages over less-flexible strategies, with a
well-documented history of higher returns over our history with significantly less risk along the way.

ADVISER invests in cash, cash equivalents, bonds, shares of common or preferred stock, unit investment trusts, ETF’s, mutual
funds, options, variable annuity sub-accounts, options, or other alternative securities.

Risk of Loss on all ADVISER Investment Strategies - The Appleton Group Wealth Management Discipline™ prioritizes risk
and return management over tax efficiency. The Appleton Group Wealth Management Discipline has a measurable performance
history through all three market environments (rising markets, falling markets and stagnant markets). This performance history is
rigorously documented, and includes all necessary metrics for advisors and investors to objectively evaluate the benefits and
limitations of the discipline. Such metrics include mean return (net performance), beta (risk), alpha (value added by manager),
standard deviation (predictability), and R-squared (market dependence needed for returns).

There are risks inherent in all financial decisions and transactions. ADVISER cannot guarantee the current or future client
account performance, or the success of any investment decision or strategy that ADVISER may use with client accounts or
assets. Investing in securities involves risk of loss that clients should be prepared to bear. Past performance is no assurance of
future performance.

Item 9 Disciplinary Information

ADVISER has no disciplinary information history to disclose. ADVISER Associates have no disciplinary information history to
disclose.

Item 10 Other Financial Industry Activities and Affiliations

Mutual Fund - Appleton Group Wealth Management LLC serves as advisor to The Appleton Group PLUS Fund, an
investment company registered under the 1940 Investment Act. The Appleton Group PLUS Fund employs an ETF trend-
following discipline designed to systematically adjust the portfolio as market conditions change. This strategy seeks to invest
exclusively in ETFs whose current price trend is rising, while eliminating exposure to ETFs whose current price trend is falling.
The Appleton Group PLUS Fund has a “Total Return” (capital appreciation plus income) investment objective. The Fund is
designed to be a core component in a diversified investment portfolio, complimenting investment vehicles which may be less
responsive to changing market conditions. For additional information on the Appleton Group PLUS Fund please refer to the Fund
prospectus for important information including investment objective, risks, charges and expenses. You may obtain a hard copy of
the Appleton Group PLUS Fund prospectus by calling1-866-993-7767. The Appleton Group PLUS Fund is distributed by Quasar
Distributors, LLC.

Broker-Dealer - ADVISER IARs may be licensed as registered representatives of Quasar Distributors, LLC (Quasar), a
registered broker-dealer with the SEC and FINRA, and a member of the SIPC. Quasar Distributors, LLC, underwrites and

6



distributes mutual funds including The Appleton Group PLUS Fund. ADVISER and ADVISER’s IARs that are licensed as
registered representatives do not receive any commissions, fees or income from Quasar’s activities as an underwriter and
distributor of the Appleton Group PLUS Fund.

Conflicts Regarding Other Financial Industry Activities and Affiliations
ADVISER addresses these conflicts through the following Compliance Oversight Policies:

Conflicts of Interest - ADVISER must disclose any potential or actual conflicts of interest when dealing with clients.
ADVISER Obligations - ADVISER and its IARs are subject to the following specific obligations when dealing with clients:

e  The duty to have a reasonable, independent basis for its investment advice;

e  The duty to ensure that investment advice is suitable to meeting the client’s individual objectives, needs, and
circumstances; and,

e A duty to be loyal to clients.

Mark Scheffler, Chief Compliance Officer (CCO) of ADVISER and his designees are responsible for supervising ADVISER
advisory accounts, planning activities and referrals to from other investment advisers. The main reports and documents the CCO
reviews to supervise/review these activities are Client Investment Profile Questionnaire, new account documents, trade tickets,
confirmations, brokerage statements, performance reports, daily activity reports and planning documents. The CCO may delegate
certain advisory compliance responsibilities to designees that report to him.

Item 11 Code of Ethics, Participation or Interest in Client Transactions and Personal Trading

The Investment Advisers Act of 1940 imposes a fiduciary duty on investment advisers. As a fiduciary, ADVISER has a duty of
utmost good faith to act solely in the best interests of each of our clients. Our clients entrust us with their funds, which in turn
places a high standard on our conduct and integrity. Our fiduciary duty compels all ADVISER Associates to act with the utmost
integrity in all of our dealings. This fiduciary duty is the core principle underlying this Code of Ethics and represents the expected
basis of all of our dealings with our clients.

This Code of Ethics consists of the following core principles:

e ADVISER Associates are expected to conduct their personal securities transactions in accordance with the ADVISER
Personal Trading Policy and will strive to avoid any actual or perceived conflict of interest with the client.

e ADVISER, ADVISER Associates or related persons of ADVISER may invest in the same securities that ADVISER

invests in client accounts.

The interests of clients will be placed ahead of ADVISER’s or any ADVISER Associate’s own investment interests.

ADVISER Associates will not take inappropriate advantage of their position with ADVISER.

ADVISER Associates are expected to act in the best interest of each of our clients.

ADVISER Associates are expected to comply with federal and state securities laws.

ADVISER’s CCO supervise the trading activities of all ADVISER Associates.

This Code of Ethics response is only intended to provide clients and potential clients with a summary description of ADVISER’s
Code of Ethics. If current clients or potential clients want to review ADVISER’s entire Code of Ethics they may obtain a copy of
it by calling ADVISER at 920.993.7727or writing to Mark Scheffler, Appleton Group Wealth Management, LLC, 100 W.
Lawrence Street 3rd Floor, Appleton, W1 54911, or e-mailing ADVISER at info@appletongrouponline.com.

Item 12 Brokerage Practices

Custodian/Broker-Dealer Arrangements - If the Custodian/Broker-Dealer for an account is ADVISER directed, then
ADVISER shall consider a number of factors including, without limitation, best execution, the overall direct net economic impact
on account assets (including commissions which may not be the lowest available, but which will not be higher than the generally
prevailing competitive range) the financial stability of the Custodian/Broker-Dealer, the efficiency with which the transaction is
effected, the ability to effect the transactions where complicating factors are involved, the availability of the Custodian/Broker-
Dealer to stand ready to execute possible difficult transactions in the future, and other matters involved in the receipt of
brokerage and research services.

ADVISER may recommend that clients establish brokerage accounts with the Schwab Institutional division of Charles Schwab &
Co., Inc. (Schwab), a registered broker-dealer, member SIPC, to maintain custody of clients’ assets and to effect trades for their
accounts. ADVISER is independently owned and operated and not affiliated with Schwab. Schwab provides ADVISER with
access to its institutional trading and custody services, which are typically not available to Schwab retail investors. These services
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generally are available to independent investment advisors on an unsolicited basis, at no charge to them so long as a total of at
least $10 million of the advisor’s clients’ assets is maintained in accounts at Schwab Institutional.

Schwab’s services include brokerage, custody, research, and access to mutual funds and other investments that are otherwise
generally available only to institutional investors or would require a significantly higher minimum initial investment. For
ADVISER’s client accounts maintained in its custody, Schwab generally does not charge separately for custody but is
compensated by account holders through commissions or other transaction-related fees for securities trades that are executed
through Schwab or that settle into Schwab accounts.

Schwab also makes available to ADVISER other products and services that benefit ADVISER but may not benefit its clients’
accounts. Some of these other products and services assist ADVISER in managing and administering clients’ accounts. These
include software and other technology that provide access to client account data (such as trade confirmations and account
statements); facilitate trade execution (and allocation of aggregated trade orders for multiple client accounts); provide research,
pricing information and other market data; facilitate payment of ADVISER fees from its clients’” accounts; and assist with back-
office functions, recordkeeping and client reporting. Many of these services generally may be used to service all or a substantial
number of ADVISER accounts, including accounts not maintained at Schwab Institutional. Schwab Institutional also makes
available to ADVISER other services intended to help ADVISER manage and further develop its business enterprise. These
services may include consulting, publications and conferences on practice management, information technology, business
succession, regulatory compliance, and marketing. In addition, Schwab may make available, arrange and/or pay for these types of
services rendered to ADVISER by independent third parties. Schwab Institutional may discount or waive fees it would otherwise
charge for some of these services or pay all or a part of the fees of a third-party providing these services to Appleton Group
Wealth Management, LLC. While as a fiduciary, ADVISER endeavors to act in its clients’ best interests, and ADVISER
recommendation that clients maintain their assets in accounts at Schwab may be based in part on the benefit to ADVISER of the
availability of some of the foregoing products and services and not solely on the nature, cost or quality of custody and brokerage
services provided by Schwab, which may create a potential conflict of interest.

Client Direct Accounts - If the Custodian/Broker-Dealer for an account is client directed, the client will have the responsibility
to negotiate the terms and arrangements with the Custodian/Broker-Dealer and ADVISER will not seek better execution services
through other Custodian/Broker-Dealers.

Trading — ADVISER allocates trades to clients in a fair and equitable manner that will be applied consistently to all clients.
Personal accounts of ADVISER, its investment advisor representatives, Associates and family members will not be treated more
favorably than any other client account. ADVISER will make every attempt to completely fill all block order trades. In the event
where there is a partial fill of the trade the trade will be allocated as follows: Small (100 share) and odd lot positions filled in
entirety then prorated across the remaining shareholders.

All variable annuities managed within the Asset Management Program by ADVISER will have their variable annuity sub-
account transactions processed through the Custodian of record for the variable annuities.

Trading Error Corrections - It is ADVISER’s policy to ensure clients are made whole following a trade error. Specifically,
when a trade error occurs in a client account that results in a loss, ADVISER will reimburse the client. If the trade error was made
in a client account resulting in a gain, the client will keep the gain, unless the Custodian/Broker-Dealer keeps the gain. If the
trade error was made in a block trading account and client funds were not at risk and the trade results in a gain, the
Custodian/Broker-Dealer keeps the gain.

Client Direct Accounts- If the Custodian/Broker-Dealer for an account is client or Referral Advisor directed, the client or
Referral Advisor will have the responsibility to negotiate the terms and arrangements with the Custodian/Broker-Dealer and
ADVISER will not seek better execution services through other Custodian/Broker-Dealers.

Other Expenses and Charges - Custodian/Broker-Dealer fees, expenses, and commission charges can either be separate and
distinct from the fees charged by ADVISER, or included within the client account Management Fees. The Custodian/Broker-
Dealer fee, expense, and commission charge arrangement is disclosed to the client when the client enters into an Asset
Management Program Agreement with ADVISER.

Clients may incur certain charges imposed by third parties other than ADVISER in connection with investments placed in the
account, including but not limited to IRA and Qualified Retirement Plan Fees, and other Custodian/Broker-Dealer fees, expenses,
and commission; and mutual fund and variable annuity internal expenses, commissions, sales loads, 12(b)-1 fees, trail fees and
surrender charges. ADVISER does not participate in such compensation arrangements. The purchase of mutual fund shares in
client’s account can result in certain processing and mailing charges that are not incurred when shares are purchased directly
from the mutual fund company.



Item 13 Review of Accounts

Reviews - Mark Scheffler, Principal and Chief Compliance Officer (CCO) of ADVISER and his staff designees are responsible
for reviewing ADVISER’s asset management accounts. As a general rule, ADVISER will obtain financial information from
prospective clients to determine the appropriate ADVISER Investment Strategies. ADVISER’s CCO or staff designees will
perform the initial review of client accounts. However, Referral Advisors and Referral Advisor Representatives shall be
responsible for the initial review and suitability determinations on the account(s) that their referred clients establishes with
ADVISER.

ADVISER will consult with clients regarding client accounts as the need arises or when special situations are noted. However, on
referred accounts, Mark Scheffler or other staff designees will consult with the Referral Advisors and Referral Advisor
Representatives regarding client accounts as the need arises or when special situations are noted. Clients establishing and
maintaining Asset Management Program accounts will have their accounts reviewed at least quarterly unless changes in a client’s
financial situation or changes in the market conditions trigger a more frequent review. Both the holdings and performance of each
of our client accounts is audited on an annual basis by an independent, certified public accounting firm (at no cost to the client).

Reports - Clients receive quarterly performance reports from ADVISER describing account performance and holdings. Clients
will receive a monthly account statement from the Custodian showing the account activity as well as positions held in the account
at month’s end. No less than on a quarterly basis, client will receive a statement from the Custodian for transactions and holdings.

The main reports and documents the CCO, his designees, Referral Advisor or Referral Advisor Representative review are
completed asset management agreements, new account documents, suitability updated forms, transaction reports,
monthly/quarterly Custodian/Broker-Dealer statements, and performance reports.

Item 14 Client Referrals and Other Compensation

Referral Advisors- ADVISER enters into Referral Advisor Agreements with outside Referral Advisors who refer clients to
ADVISER. If a referred client enters into an investment advisory agreement with ADVISER, a cash referral fee will be paid to
the Referring Advisor, which will be based on a percentage of the advisory fees that are paid by the client to ADVISER. The
Referral Advisor Agreement entered into between ADVISER and Referral Advisor will at all times be in compliance with the
rules and regulations under 17 CFR Section 275.206(4)-3 and corresponding state rules and regulations on investment adviser
referral activities. Referral Advisors are compensated by ADVISER. Referral fees are in addition to ADVISER fees.

Referral Advisors and their Referral Advisor Representatives are responsible for providing client with ADVISER’s Form ADV
Part 2, and assisting clients in accurately completing ADVISER’s Asset Management Agreement documents. Referral Advisors
and Referral Advisor Representatives will be the primary communication contacts with clients on behalf of ADVISER. Such
communication may include face to face meetings, telephone communications, e-mail communications, and mailings. Referral
Advisors and Referral Advisor Representatives shall be responsible for the initial review and suitability determinations on the
account(s) that their referred clients establishes with ADVISER.

Item 15 Custody

ADVISER has custody of client assets due only to our ability to deduct fees from client accounts. The Broker-Dealer/Custodian
of client assets sends account statements directly to clients. Clients receive account statements from the Broker-Dealer/Custodian.
Clients should carefully review those statements. Under no other circumstance does ADVISER have custody of client assets
outside of our ability to deduct fees from client accounts.

Item 16 Investment Discretion

ADVISER uses discretionary trading authority to buy, sell and direct investments within the client accounts, including
reinvestment of proceeds from assets sold and income attributable to client accounts, in cash, cash equivalents, bonds, shares of
common or preferred stock, unit investment trusts, ETF’s, mutual funds, options, variable annuity sub-accounts, or other
alternative securities selected by ADVISER for client accounts.

Item 17 Voting Client Securities

ADVISER will not exercise proxy-voting authority over the securities held in client accounts. The obligation to vote client
proxies shall at all times rest with the clients. However, clients may contact ADVISER for advice or information about a
particular proxy vote. ADVISER shall not be deemed to have proxy-voting authority solely as a result of providing such advice
to a client. Should ADVISER inadvertently receive proxy information for a security held in a client account, such information
shall be immediately forwarded to client.



Item 18 Financial Information

ADVISER has no financial condition that is reasonably likely to impair our ability to meet contractual commitments to clients.

PRIVACY POLICY NOTICE

Appleton Group Wealth Management, LLC takes your privacy very seriously. We have a commitment to protect your
privacy and the confidentiality of your personal and financial information.
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At Appleton Group Wealth Management, our most important asset is our relationship with you. We are honored that you have
entrusted us with your financial affairs, and we are committed to safeguarding the privacy of the information we maintain about
you. Establishing and adhering to an effective privacy policy is an important part of that dedication. As providers of products and
services that involve compiling personal — and sometimes, sensitive — information, protecting the confidentiality of that
information has been, and will continue to be, a top priority throughout Appleton Group Wealth Management and its affiliated
custodians. Whether you are a current client, former client, or a potential client, we believe that you should know about the
information we collect, the measures we take to safeguard it, and the situations in which we might share information with select
business partners. This notice explains how Appleton Group Wealth Management handles — and protects — the personal
information we collect. Our privacy promise derives from basic principles of trust, ethics, and integrity:

1. We collect only the client information necessary to consistently deliver responsive products and services.

Appleton Group Wealth Management collects information that helps serve your financial needs; provide high standards of
customer service; develop and offer new products or services for our customers and potential clients; and fulfill legal and
regulatory requirements. The information collected generally varies depending on the products or services you request and may
include:

« Information provided in personal interviews or on applications and related forms, for example, name, address, Social
Security number and annual income.

«  Responses from your employer or benefit plan sponsor regarding any investment products we may provide, for example,
name, age, address and Social Security number.

« Information about your relationships with us, such as products or services purchased, and account balances (if applicable),
which we may obtain in writing, during telephone or Internet transactions.

2. We maintain safeguards to ensure information security.

We have implemented security standards and processes — including physical, electronic and procedural safeguards — to ensure
that access to client information is limited to select employees who may need it to do their jobs. They are required to respect the
confidentiality of all client information.

3. We limit how, and with whom, we share client information.

First and foremost, we do not sell lists of our clients, nor do we disclose client information to marketing companies with the
exception of companies we may hire to provide specific services for us, as described below. We will share client information
only for the following reasons: When it is necessary to disclose information to third parties to effect, administer, or enforce a
transaction that you request or authorize — for example, when we provide information we collect to a custodian company from
which you wish to purchase shares. When you have requested a insurance product, the insurance company may use a common
application; in this way, the information you provide and authorize us to obtain may subsequently be used by one or all of these
companies as necessary to determine — and offer to you — the product most appropriate for your needs. We may be required by
law or regulation to disclose information to third parties — for example, in response to a subpoena; to prevent fraud; and to
comply with rules of, or inquiries from, industry regulators. In some cases, we may share information we collect — for example,
name, address, age and Social Security number, with other businesses such as our securities broker-dealers/custodians or
insurance companies and agencies to process or service a transaction you have requested, to facilitate enhanced client services.
Appleton Group Wealth Management will not share information about you with another company unless you so direct us, or
unless we ask you beforehand and give you a chance to say no. Furthermore, as permitted by federal and state laws, we may
share or exchange information with companies engaged to work with us, such as:

e Third-party administrators and vendors hired to effect administer or enforce a transaction that you request or authorize; to
develop or maintain software; or to perform marketing research.

. Financial services entities, insurance companies, or securities broker-dealers/custodians, with which we have joint
marketing agreements. The information we may share is described in Section 1.

*  We won’t share information about you with third parties to market products to you. We uphold these privacy principles
throughout Appleton Group Wealth Management and with our business partners.

Companies with which we share client information are required to maintain the confidentiality of that information. In those states
where privacy or consumer information laws are more restrictive than our privacy policy, we will restrict our sharing of your
information to comply with state law. We will reaffirm this policy annually in writing, as long as you maintain an ongoing
relationship with Appleton Group Wealth Management. This policy may change from time to time. We will notify you in writing
when a change occurs. In this notice of our privacy promise, the words “you” and “client” are used to mean any individual who
obtains or has obtained a financial product or service from Appleton Group Wealth Management that is to be used primarily for
personal, family or household purposes.
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4.  Greater Accuracy Means Better Protection:
We are committed to keeping accurate, up-to-date records to help ensure the integrity of the information we maintain about you.

If you identify an inaccuracy in this information, or if you need to make a change to it, please contact us promptly by calling
Appleton Group Wealth Management at 920-993-7727 or 1-866-993-7727.
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