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Advisors, LLC. If you have any questions about the contents of this Brochure, please contact
us at (804) 754-8532 and/or sbyrd@alpha-advisors.com. The information in this Brochure has
not been approved or verified by the United States Securities and Exchange Commission or by
any state securitiesauthority.

Additional information about Alpha Advisors, LLC also is available on the SEC’s website at
www.adviserinfo.sec.gov. The searchable IARD/CRD number for Alpha Advisors, LLC is
118107.

Any references to Alpha Advisors, LLC as a registered investment adviser or its related
persons asregister ed advisory representatives does not imply a certain level of skill or training.
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Item 2 - MATERIAL CHANGES

Thisistheinitial disclosure brochure. Therefore, there are no material changes to disclose.

At least annually, this section will discuss only specific materia changes that are made to the
Brochure and provide you with a summary of such changes. Additionally, reference to the date of
the last annual update to this Brochure will be provided.

Amendment made to Section 5 on August 1, 2011:

All client fee billing changed from quarterly in arrears to monthly in arrears. Language in the billing section was revised
to reflect this change.
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Item 4 - ADVISORY BUSINESS

Alpha Advisors, LLC (hereinafter referred to as “Alpha Advisors’) is an investment advisory firm
offering avariety of advisory services customized to your individual needs.

A.  Describe your advisory firm, including how long you have been in business. Identify your principal owner(s).

Alpha Advisors was established in February 2001. R. Douglas Wallace and Steven Godfrey,
Jr. are the owners.

B.  Describe the types of advisory services you offer. If you hold yourself out as specializing in a particular type of
advisory service, such as financial planning, quantitative analysis, or market timing, explain the nature of that
service in greater detail. If you provide investment advice only with respect to limited types of investments,
explain the type of investment advice you offer, and disclose that your advice is limited to those types of
investments.

Alpha Advisors offers asset management services within a holistic wealth management
framework.

In addition to portfolio management, other services may include, but are not limited to, budget
and cash flow analysis, financial planning, tax planning, retirement planning, coordination with
a client’s other financial professionals, such as attorney and/or accountant, business planning
and analysis and consulting on various financial issues. We will serve as a client’s “Family
CFO” and advise clients on their important financial decisions.

Upon completion of an initial analysis, we will determine an asset allocation customized to the
client's financial goals, objectives and risk tolerance. In the course of developing an
investment plan, we will determine which of its model portfolios would be most suitable for
the client. We will then customize the model as needed to accommodate any limitations or
restrictions.

An advisor will schedule a meeting with the client and present an Investment Policy Statement
that describes the recommended portfolio allocation. Upon the client’s approval, we will
implement the portfolio alocation. Alpha Advisors will provide continuous and ongoing
management of the client’s accounts on a discretionary basis, and make changes to the
allocation as we deem appropriate. We will determine the securities to be purchased and sold
in the account and will alter the securities holdings from time to time, without prior
consultation with the client. Discretionary authority is granted by the client to Alpha Advisors
by execution of a Wealth Management Agreement.

Wealth Management services are based on the client’s current financial situation as disclosed
by the client to Alpha Advisors. Clients are advised that certain assumptions may be made
with respect to rates of interest, market returns, and inflation. However, past performance isin
no way an indication of future performance. Alpha Advisors cannot offer any guarantees or
promises that the client’s financial goals and objectives will be met. Clients, whose financial
situation or investment goals change, should notify Alpha Advisors promptly. The advice
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offered by Alpha Advisors in certain areas may be limited; other professionals, such as an
insurance adviser, attorney or accountant, may be needed.

Some transactions, account reallocations and rebalancing may be taxable events, with the
exception of IRA accounts, 403(b) accounts and other qualified retirement accounts.

C.  Explain whether (and, if so, how) you tailor your advisory services to the individual needs of clients. Explain
whether clients may impose restrictions on investing in certain securities or types of securities.

Alpha Advisors tailors the advisory services it offers to each client’ s individual needs. Clients
may impose restrictions and/or limitations on investing in certain securities or types of
securities.

Alpha Advisors meets with each client and conduct a series of interviews and data- gathering
sessions as a part of its initiad analysis. We will gather various financia information and
history from clients including, but not limited to:
¢ Retirement and financia goals
Investment objectives
Investment horizon and risk tolerance
Financial needs
Income and cash flow information
Cost of living needs
Education needs
Assets and liabilities

This information we gather will assist usin providing each client with services
tailored to his or her unique financial situation.

D. Ifyou participate in wrap fee programs by providing portfolio management services, (1) describe the differences,
if any, between how you manage wrap fee accounts and how you manage other accounts, and (2) explain that you
receive a portion of the wrap fee for your services.

Alpha Advisors does not participate in any wrap fee programs.

E.  If you manage client assets, disclose the amount of client assets you manage on a discretionary basis and the
amount of client assets you manage on a non-discretionary basis. Disclose the date ““as of”” which you calculated
the amounts.

As of December 31, 2010, we had approximately $59.5 million of client assets under our
discretionary management. We do not have non-discretionary client assets under management.

General Information

The investment recommendations and advice offered by Alpha Advisors are neither legal advice nor
tax advice. Clients are encouraged to discuss the impact of financial advice with their attorneys
and/or accountants.
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Item 5- FEESAND COMPENSATION

Wealth Management Services

A.  Describe how you are compensated for your advisory services. Provide your fee schedule. Disclose whether the
fees are negotiable.

Alpha Advisors charges a Wealth Management fee in one of two ways: 1) afee based on

client’ s assets under management (AUM) or 2) aflat annual retainer fee. Fees are negotiable
and are not based on a share of capital gains upon, or capital appreciation of, client investments.
Management fees are billed in arrears, at the end of each calendar month.

1) Fee based on Assets Under Management
In this arrangement, the fee is calculated according to the following table:

Account Size* Annual Fee
Minimum annual fee $2,500**
Balances up to $3,000,000 1.00%
Balances between $3,000,000 and $6,000,000 0.75%
Balances above $6,000,000 0.50%

Alpha Advisors aggregates or “households’ all of a client’'s managed accounts (joint,
individual, retirement, etc.) together to determine the monthly fee.

Clients may make additions to or withdrawals from their portfolio at any time. Cash flows of
$10,000 or more into and out of their portfolio during a quarter will be assessed a pro-rated fee,
based on the number of days the funds were in the account. Large withdrawals from the
account can adversely impact our ability to manage the portfolio in accordance with aclient’s
plan. No fee adjustments are made for account appreciation or depreciation.

* Assets that are not marketable and are generally illiquid (i.e. assets for which a daily market
value cannot readily be determined) will be excluded from the cal culation of a management fee
based on the fee schedule above. Instead, investments for which a daily market value cannot
readily be obtained will be assessed an annual Alternative Investment Fee of 1% of the original
investment amount. The fee will be billed quarterly along with the asset management fee
outlined above. Clients are advised that this in no way implies that the value of the non-
marketable security when sold will be worth the original invested amount.

** Investors who have accounts less than $100,000 are advised that the minimum annual fee
may be deemed excessive as a percentage of AUM, and asset management services may be
found elsewhere at alower cost.

2) Annual Retainer Fee

Alpha Advisors may negotiate aflat annual retainer fee for clients with complex balance sheets
or in need of specialized services. The retainer fee will be reviewed on an annual basis and will
generally range from $5,000 to $50,000.
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B. Describe whether you deduct fees from clients’ assets or bill clients for fees incurred. If clients may select either
method, disclose this fact. Explain how often you bill clients or deduct your fees.

Typicaly, clients authorize Alpha Advisors to debit management fees directly from their
accounts. We will provide a monthly fee invoice that identifies the advisory fee, the value of
their portfolio and how the fee was calculated. In addition, account statements reflecting the
deduction of the advisory fee are sent directly from the account custodian. If the Account does
not contain sufficient funds to pay advisory fees, Alpha Advisors has the authority to sell or
redeem securities in sufficient amounts to pay advisory fees.

C. Describe any other types of fees or expenses clients may pay in connection with your advisory services, such as
custodian fees or mutual fund expenses. Disclose that clients will incur brokerage and other transaction costs,
and direct clients to the section(s) of your brochure that discuss brokerage.

Client accounts are held at Fidelity Investments, a third-party custodian. In addition to the
advisory fees above, clients may pay transaction fees for securities transactions executed in
their accounts in accordance with Fidelity’s transaction fee schedule. They may aso pay fees
for custodial services, account maintenance fees, transaction fees, and other fees associated
with maintaining their accounts. Finally, many investment vehicles, such as mutual funds,
have internal management and operating expenses, and these are born proportionally by the
fund owners. Alpha Advisors does not receive any portion of such fees.

D. Ifyour clients either may or must pay your fees in advance, disclose this fact. Explain how a client may obtain a
refund of a pre-paid fee if the advisory contract is terminated before the end of the billing period. Explain how
you will determine the amount of the refund.

Fee based on Assets Under Management.

Advisory fees will be charged in arrears on a calendar monthly basis and will be based upon
the value of the portfolio on the last business day of the calendar month. Accounts opened
during a calendar month or closed during a calendar month will be charged a prorated fee
based on the number of days in the month the account was under management.

Flat Annual Fee
The annual feeis charged on a calendar monthly basis, in arrears, in equal installments.

Termination Provisions

Clients may terminate their Wealth Management Agreement with Alpha Advisors without penalty,
upon written notice to Alpha Advisors. Clients will be responsible for any fees and charges incurred
from third parties as a result of maintaining any accounts, such as transaction fees for any securities
transactions executed and account maintenance or custodial fees. Should a client terminate
investment advisory services before the end of a calendar month, they will be charged a prorated
portion of the advisory fee for the period up to the date of termination.

Item 6 - PERFORMANCE-BASED FEES AND SIDE BY SIDE MANAGEMENT
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This section is not applicable to Alpha Advisors since Alpha Advisors does not charge performance-
based fees.

Item 7- TYPESOF CLIENTS

Describe the types of clients to whom you generally provide investment advice, such as individuals, trusts, investment
companies, or pension plans. If you have any requirements for opening or maintaining an account, such as a minimum
account size, disclose the requirements.

Alpha Advisors primarily servesindividuals and families, with a wide range of ages, levels of wealth
and objectives.

As previoudly stated under Item 5, Fees and Compensation, Alpha Advisors requires a minimum
annual fee of $2,500. Please refer to the disclosures under Item 5, Fees and Compensation.

Item 8 - METHODS OF ANALY SIS, INVESTMENT STRATEGIESAND RISK OF LOSS

A.

Describe the methods of analysis and investment strategies you use in formulating investment advice or managing
assets. Explain that investing in securities involves risk of loss that clients should be prepared to bear.

Alpha Advisors investment philosophy embraces asset allocation as the main driver of
portfolio returns, and diversification among asset classes and securities as the primary means
of managing risk. We seek to determine the most appropriate portfolio allocation for a client
given their goals and stated risk tolerance.

Investing in securities involves the risk of loss, including the potential loss of principal.
Therefore, clients must be prepared to bear the risk of loss and fluctuating portfolio values.

Alpha Advisors does not represent, warrantee or imply that the services or methods of analysis
we use can or will predict future results, successfully identify market tops or bottoms, or
insulate clients from losses due to major market corrections or crashes. Past performance is no
indication of future performance. No guarantees can be offered that client goals or objectives
will be achieved. Further, no promises or assumptions can be made that the management
services offered by Alpha Advisors will provide a better return than other investment strategies.

For each significant investment strategy or method of analysis you use, explain the material risks involved. If the
method of analysis or strategy involves significant or unusual risks, discuss these risks in detail. If your primary
strategy involves frequent trading of securities, explain how frequent trading can affect investment performance,
particularly through increased brokerage and other transaction costs and taxes.

Asset alocation and diversification strategies are utilized to mitigate risk. However, any
investment’s future performance may deviate from its historical track record, both from an
absolute return standpoint or relative to its benchmark.

If you recommend primarily a particular type of security, explain the material risks involved. If the type of
security involves significant or unusual risks, discuss these risks in detail.
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Alpha Advisors primarily uses no-load mutual funds. Factors to consider include the costs and
expenses within the fund that can impact performance, change of managers, and a fund
straying from its stated objective. Open-ended mutual funds do not typically have a liquidity
issue and the price does not fluctuate throughout the trading day. Mutual fund fees are
described in the funds' prospectuses, which the custodian sends directly to the client following
any purchase of a mutual fund that is new to the client's account. In addition, a prospectus is
available online at each mutual fund company's web site. At the client's request Alpha
Advisors will assist with obtaining a prospectus if needed.

In addition, we use exchange-traded funds (ETFs) from time to time. ETFs trade on an
auctionable market. Therefore, there is more daily price fluctuation with ETFs than with
mutual funds since ETFs trade throughout the day, whereas mutual funds are priced once a day.
Also, since many ETFs seek to replicate a market index, such as the S&P 500, they won't
outperform the index.

Stock and bond prices fluctuate throughout the trading day and are subject to market risk and
company-specific risk. The value of stocks and bonds can decline due to company-specific
reasons as well as the health of the overall stock market. Dividends can be reduced or totally
eliminated.

Item 9 - DISCIPLINARY INFORMATION

Neither Alpha Advisors nor its professionals have been subject to any disciplinary actions.

Item 10 - OTHER FINANCIAL INDUSTRY ACTIVITIESAND AFFILIATIONS

Describe any relationship or arrangement that is material to your advisory business or to your clients that you or any of
your management persons have with any related person listed below. Identify the related person and if the relationship
or arrangement creates a material conflict of interest with clients, describe the nature of the conflict and how you
address it.

1. broker-dealer, municipal securities dealer, or government securities dealer or broker

2. investment company or other pooled investment vehicle (including a mutual fund, closed-end investment company,
unit investment trust, private investment company or ““hedge fund,” and offshore fund)

3. other investment adviser or financial planner

4. futures commission merchant, commodity pool operator, or commaodity trading advisor

5. banking or thrift institution

6. accountant or accounting firm

7. lawyer or law firm

8. insurance company or agency

9. pension consultant

10. real estate broker or dealer

11. sponsor or syndicator of limited partnerships.

Alpha Advisors is not and does not have a related person who is a futures commission merchant,
commodity pool operator, commodity trading advisor, or an associated person of the foregoing
entities. Further, Alpha Advisorsis not and does not have a related person who is a broker/dealer or
other similar type of broker or dealer; investment company or other pooled investment vehicle, other
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investment adviser or financial planner; futures commission merchant or commodity pool operator;
banking or thrift institution; accountant or accounting firm; lawyer or law firm; insurance company
or agency; pension consultant; real estate broker or dealer; or sponsor or syndicator of a limited
partnership.

Item 11 - CODE OF ETHICS, PARTICIPATION OF INTEREST IN CLIENT
TRANSACTIONS AND PERSONAL TRADING

Code Of Ethics

A. Ifyou are an SEC-registered adviser, briefly describe your code of ethics adopted pursuant to SEC rule 204A-1 or
similar state rules. Explain that you will provide a copy of your code of ethics to any client or prospective client
upon request.

Alpha Advisors has a fiduciary duty to act in the best interest of its clients. Further, Alpha
Advisors takes seriously its compliance and regulatory obligations and requires all staff to
comply with such rules and regulations as well as Alpha Advisors policies and procedures.
Alpha Advisors strives to handle clients' non-public information in such a way to protect
information from falling into hands that have no business reason to know such information and
provides clients with Alpha Advisors' Privacy Policy.

Alpha Advisors will provide a copy to any client or prospect at any time, upon their request.

Alpha Advisors maintains a Code of Ethics for its advisory representatives, supervised persons
and staff. The Code of Ethics contains provisions for standards of business conduct in order to
comply with federal securities laws, personal securities reporting requirements, pre-approval
procedures for certain transactions, code violations reporting requirements, and safeguarding of
material non-public information about your transactions. Alpha Advisors Code of Ethicsis as
follows:

CODE OF ETHICS

Alpha Advisors, its Advisory Representatives and any supervised person shall not engagein
unethical business practices, including the following activities:

1. Recommending to a client the purchase, sale or exchange of any security without
reasonable grounds for believing that the recommendation is suitable based upon the
client's investment objectives, financial situation and needs.

2. Exercising any discretionary power in placing an order for the purchase or sale of securities
for aclient without obtaining written discretionary authority from the client within ten
business days after the date of the first transaction placed pursuant to the oral discretionary
authority.

3. Inducing trading in a client's account that is excessive in view of the financial resources,
investment objectives and character of the account.

4. Placing an order to purchase or sell a security for the account of a client without authority
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to do so.

5. Placing an order to purchase or sell a security for the account of a client upon instruction of
athird party without first having obtained a written third party trading authorization from
the client.

6. Borrowing money or securities from aclient unless the client is a broker/dealer, an affiliate
of Alpha Advisors, or afinancial institution engaged in the business of loaning funds.

7. Loaning money to aclient unlessthe client is an affiliate of Alpha Advisors.

8. Misrepresenting prior performance by exaggerating successes and concealing losses or
fees charged.

9. Misrepresenting to any advisory client, or prospective client, the qualifications of the
Alpha Advisors, or to misrepresent the nature of the advisory services being offered or fees
to be charged for such service, or to omit any material fact necessary to make the
statements made not misleading.

10. Providing areport or recommendation to any advisory client prepared by someone other
than Alpha Advisors without disclosing that fact.

11. Charging a client afee which is unreasonable in relation to fees charged by other advisors
for similar services.

12. Failing to disclose to clients in writing before any advice is rendered any material conflict
of interest relating to Alpha Advisors which could reasonably be expected to impair the
rendering of unbiased and objective advice including:

a. Compensation arrangements connected with advisory servicesto clients which are
in addition to compensation from such clients for such services; and

b. Charging aclient an advisory fee for rendering advice when a commission for
executing the suggested securities transactions will also be charged.

13. Guaranteeing a client that a specific result will be achieved (gain or loss) with advice
which will be rendered.

14. Publishing, circulating or distributing any advertisement which does not comply with the
Investment Advisors Act of 1940 and state requirements (see above).

15. Disclosing the identity, affairs, or investments of any client unless required by law to do so,
or unless consented to by the client.

16. When the investment Alpha Advisors has custody or possession of the securities or funds
of aclient, failing to:

a. Segregate and properly mark securities of the client.

b. Deposit the funds of the clients into separate bank accounts.

c. Notify each client asto the place and manner in which his funds and securities are
being maintai ned.

d. Provide an itemized list of all securities and fundsin Alpha Advisor’s possession to
the client at least every three months.
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e. Verify annually on a surprise basis through actual examination by an independent
CPA that Alpha Advisor's accounting of all funds and securities of the client is
correct.

17. Entering into any investment advisory contract unless the contract isin writing and
discloses the services to be provided, the term of the contract, the advisory fee, the formula
for computing the fee, the amount of prepaid fee to be returned in the event of contract
termination or non-performance, whether the contract grants discretionary power to the
Advisor, and that no assignment of such contract shall be made by the investment Advisor
without the consent of the client.

18. Entering into, extending, or renewing any advisory contract contrary to the provisions of
Section 205 of the Investment Advisors Act.

19. To indicate, in an advisory contract, any condition, stipulation, or provision binding any
person to waive compliance with any provision of any rule or regulation to which Alpha
Advisorsis subject.

20. Engaging in any act, practice, or course of business which is fraudulent, deceptive, or
manipulative in contrary to the provisions of any rule or regulation to which Alpha

Advisorsis subject.

21. Engaging in conduct or any act, indirectly or through or by any other person, which would
be unlawful for such person to do directly under the rules and regulations to which Alpha
Advisorsis subject.

22. Engaging in a conduct such as nondisclosure, incomplete disclosure, or deceptive practices
shall be deemed an unethical business practice.

B. Ifyou or a related person recommends to clients, or buys or sells for client accounts, securities in which you or a
related person has a material financial interest, describe your practice and discuss the conflicts of interest it
presents. Describe generally how you address conflicts that arise.

Neither Alpha Advisors nor its associated persons recommends to clients, or buys or sells for
client accounts, any securities in which we have amaterial financial interest.

C. If youor arelated person invests in the same securities (or related securities, e.g., warrants, options or futures)
that you or arelated person recommends to clients, describe your practice and discuss the conflicts of interest this
presents and generally how you address the conflicts that arise in connection with personal trading.

Alpha Advisors and its associated persons may buy or sell securities identical to those
securities recommended, purchased or sold on behalf of its clients. Therefore, Alpha Advisors
and/or its associated persons may have an interest or position in certain securities that are also
recommended and bought or sold to its clients. Alpha Advisors and its associated persons will
not put their interests before its clients' interests. Alpha Advisors and its associated persons
may not trade ahead of its clients or trade in such away to obtain a better price for themselves
than for any clients.

D. If youor arelated person recommends securities to clients, or buys or sells securities for client accounts, at or
about the same time that you or arelated person buys or sells the same securities for your own (or the related
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person's own) account, describe your practice and discuss the conflicts of interest it presents. Describe generally
how you address conflicts that arise.

Alpha Advisorsisrequired to maintain alist of all securities holdings for its associated persons
and develop procedures to supervise the trading activities of associated persons who have
knowledge of its clients' transactions and their related family accounts at least quarterly.
Further, associated persons are prohibited from trading on non-public information or sharing
such information.

Prohibition on Use of Insider Information

Alpha Advisors has adopted policies and procedures to prevent the misuse of “insider” information
(i.e. material non-public information). A copy of such policies and procedures is available to any
person upon request.

Item 12 - BROKERAGE PRACTICES

Describe the factors that you consider in selecting or recommending broker-dealers for client transactions and
determining the reasonableness of their compensation (e.g., commissions).

Research and Other Soft Dollar Benefits. If you receive research or other products or services other than execution from
a broker-dealer or a third party in connection with client securities transactions (“‘soft dollar benefits’), disclose your
practices and discuss the conflicts of interest they create.

Note: Your disclosure and discussion must include all soft dollar benefits you receive, including, in the case of research,
both proprietary research (created or developed by the broker-dealer) and research created or developed by a third

party.

a. Explain that when you use client brokerage commissions (or markups or markdowns) to obtain research or other
products or services, you receive a benefit because you do not have to produce or pay for the research, products or
services.

b. Disclose that you may have an incentive to select or recommend a broker-dealer based on your interest in receiving
the research or other products or services, rather than on your clients’ interest in receiving most favorable execution.

c. If you may cause clients to pay commissions (or markups or markdowns) higher than those charged by other broker-
dealers in return for soft dollar benefits (known as paying-up), disclose this fact.

d. Disclose whether you use soft dollar benefits to service all of your clients” accounts or only those that paid for the
benefits. Disclose whether you seek to allocate soft dollar benefits to client accounts proportionately to the soft dollar
credits the accounts generate.

e. Describe the types of products and services you or any of your related persons acquired with client brokerage
commissions (or markups or markdowns) within your last fiscal year.

Note: This description must be specific enough for your clients to understand the types of products or services that you
are acquiring and to permit them to evaluate possible conflicts of interest. Your description must be more detailed for
products or services that do not qualify for the safe harbor in section 28(e) of the Securities Exchange Act of 1934, such
as those services that do not aid in investment decision-making or trade execution. Merely disclosing that you obtain
various research reports and products is not specific enough.

f. Explain the procedures you used during your last fiscal year to direct client transactions to a particular broker-dealer
in return for soft dollar benefits you received.
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2. Brokerage for Client Referrals. If you consider, in selecting or recommending broker-dealers, whether you or a
related person receives client referrals from a broker-dealer or third party, disclose this practice and discuss the
conflicts of interest it creates.

a. Disclose that you may have an incentive to select or recommend a broker-dealer based on your interest in receiving
client referrals, rather than on your clients’ interest in receiving most favorable execution.

b. Explain the procedures you used during your last fiscal year to direct client transactions to a particular broker-dealer
in return for client referrals.

3. Directed Brokerage.

a. If you routinely recommend, request or require that a client direct you to execute transactions through a specified
broker-dealer, describe your practice or policy. Explain that not all advisers require their clients to direct brokerage. If
you and the broker-dealer are affiliates or have another economic relationship that creates a material conflict of
interest, describe the relationship and discuss the conflicts of interest it presents. Explain that by directing brokerage
you may be unable to achieve most favorable execution of client transactions, and that this practice may cost clients
more money.

b. If you permit a client to direct brokerage, describe your practice. If applicable, explain that you may be unable to
achieve most favorable execution of client transactions. Explain that directing brokerage may cost clients more money.
For example, in a directed brokerage account, the client may pay higher brokerage commissions because you may not be
able to aggregate orders to reduce transaction costs, or the client may receive less favorable prices.

Note: If your clients only have directed brokerage arrangements subject to most favorable execution of client
transactions, you do not need to respond to the last sentence of Item 12.A.3.a. or to the second or third sentences of Item
12.A.3.b.

B. Discuss whether and under what conditions you aggregate the purchase or sale of securities for various client
accounts. If you do not aggregate orders when you have the opportunity to do so, explain your practice and describe the
costs to clients of not aggregating.

Alpha Advisors has an arrangement with National Financial Services LLC and Fidelity Brokerage
Services LLC (collectively, and together with all affiliates, "Fidelity") through which Fidelity
provides Alpha Advisors with "institutional platform services." The institutiona platform services
include, among others, brokerage, custody, and other related services. Fidelity's institutional
platform services that assist Alpha Advisors in managing and administering clients' accounts include
software and other technology that (i) provide access to client account data (such as trade
confirmations and account statements); (ii) facilitate trade execution and allocate aggregated trade
orders for multiple client accounts; (iii) provide research, pricing and other market data; (iv)
facilitate payment of fees from its clients accounts; and (v) assist with back-office functions,
recordkeeping and client reporting.

Alpha Advisorsisindependently owned and operated, and is not affiliated with Fidelity.

Fidelity generally does not charge its advisor clients separately for custody services but is
compensated by account holders through commissions and other transaction-related or asset-based
fees for securities trades that are executed through Fidelity or that settle into Fidelity accounts (i.e.,
transactions fees are charged for certain no-load mutual funds, commissions are charged for
individual equity and debt securities transactions). Fidelity provides access to many no-load mutual
funds without transaction charges and other no-load funds at nominal transaction charges.
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Fidelity provides Alpha Advisors with certain brokerage and research products and services that
qualify as "brokerage or research services' under Section 28(e) of the Securities Exchange Act of
1934 ("Exchange Act").

Ininitially selecting Fidelity, Alpha Advisors conducted due diligence. Alpha Advisors' evaluation
and criteriaincludes:

Ability to serviceyou

Staying power as a company

Industry reputation

Ability to report to you and to Alpha Advisors

Availability of an efficient and relatively low-cost trading platform

Products and services available

Technology resources

Educational resources

Execution capability

Financial responsibility and viability

Confidentiality and security of your information

Responsiveness

e Other factors that may bear on the overall evaluation of best price and execution

In addition, periodicaly Alpha Advisors will periodically review transaction costsin light of current
market circumstances, available published statistical analysis as well as other relevant information.

“Best execution” does not simply mean the lowest transaction cost. Therefore, no single criteria will
validate nor invalidate a custodian, but rather, al criteria taken together will be used in evaluating
the currently utilized custodian.

Other investment advisers may not require you to maintain accounts at a specific broker/dealer.

Due to the individual management of client accounts, we do not aggregate the purchase or sale of
securities for various client accounts.

Item 13 - REVIEW OF ACCOUNTS

Indicate whether you periodically review client accounts or financial plans. If you do, describe the frequency and nature of the review,
and the titles of the supervised persons who conduct the review.

A.  We conduct reviews with all clients at least annually. Clients may request more frequent
reviews and may set thresholds for triggering events that would cause a review to take place.
Alpha Advisors will monitor for changes or shifts in the economy, changes to the
management and structure of a mutual fund or company in which their assets are invested, and
market shifts and corrections.

The following individuals conduct reviews:

R. Douglas Wallace, Chief Investment Officer
Steve Godfrey, Jr., Managing Partner
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Mark Leimberger, Financial Advisor
B. Ifyou review client accounts on other than a periodic basis, describe the factors that trigger a review.

Clients should notify their Advisory Representative promptly of any changes to their financial
goals, objectives or financial situation as such changes may require him to review the potfolio
allocation and recommend changes.

C.  Describe the content and indicate the frequency of regular reports you provide to clients regarding their
accounts. State whether these reports are written.

Alpha Advisors sends a portfolio report to al clients at the end of each calendar quarter. In
addition, we will provide clients with a consolidated report of their portfolios at any time upon
their request. They will also be provided statements at |east quarterly, directly from the account
custodian, as well as confirmations of all transactions. Clients should compare the report with
statements received direct from the account custodian. Should there be any discrepancy, the
account custodian’ s report will prevail.

Item 14 - CLIENT REFERRALSAND OTHER COMPENSATION

A. If someone who is not a client provides an economic benefit to you for providing investment advice or other
advisory services to your clients, generally describe the arrangement, explain the conflicts of interest, and
describe how you address the conflicts of interest. For purposes of this Item, economic benefits include any sales
awards or other prizes.

In an effort to minimize conflicts of interest whenever possible, Alpha Advisors receives no
financial benefit from outside product or service providers.

B. If youor arelated person directly or indirectly compensates any person who is not your supervised person for
client referrals, describe the arrangement and the compensation.

Alpha Advisors does not directly or indirectly compensate any person for referrals. Further,
Alpha Advisors does not receive any financial benefits from a non-client for providing
investment advice or advisory servicesto itsclients.

Item 15 - CUSTODY

If you have custody of client funds or securities and a qualified custodian sends quarterly, or more frequent, account
statements directly to your clients, explain that clients will receive account statements from the broker-dealer, bank or
other qualified custodian and that clients should carefully review those statements. If your clients also receive account
statements from you, your explanation must include a statement urging clients to compare the account statements they
receive from the qualified custodian with those they receive from you.

With the exception of the deduction of Alpha Advisors advisory fees from client accounts, Alpha
Advisors does not take custody of its clients' funds or securities.

Under government regulations, we are “deemed” to have custody of client assets if, for example,
clients authorize us to instruct the account custodian to deduct our advisory fees directly from their
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account or if they grant us authority to move their money to another person’s account. The account
custodian maintains actual custody of client assets. Clients will receive account statements directly
from the account custodian at least quarterly. They will be sent to the email or postal mailing address
clients have provided. Clients should carefully review those statements promptly when they receive
them.

Item 16 - INVESTMENT DISCRETION

If you accept discretionary authority to manage securities accounts on behalf of clients, disclose this fact and describe
any limitations clients may (or customarily do) place on this authority. Describe the procedures you follow before you
assume this authority (e.g., execution of a power of attorney).

Our Wealth Management Agreement authorized Alpha Advisors to manage client accounts on a
discretionary basis. Discretionary authority gives Alpha Advisors the authority to buy, sdll,
exchange, and convert securities in managed accounts. A client may terminate his Wealth
Management Agreement at any time by providing written notice by Alpha Advisors.

In addition, please be advised that:

1) Client's written consent is required to establish any mutual fund, variable annuity, or
brokerage account;

2) Client may set parameters with respect to when account should be rebalanced and set trading
restrictions or limitations; and may set certain restrictions regarding the management of your
accounts

3) With the exception of deduction of Alpha Advisors advisory fees from the account (if client
has authorized automatic deductions), Alpha Advisors will not have the ability to withdraw
client funds or securities from the account.

Item 17 - VOTING CLIENT SECURITIES

Alpha Advisors does not vote securities. Unless client suppresses proxies, securities proxies will be
sent directly to him by the account custodian or transfer agent. Clients may contact Alpha Advisors
about questions they may have regarding how to vote the proxies. However, the voting and how
clients vote the proxiesis solely their decision.

Item 18 - FINANCIAL INFORMATION

A. If you require or solicit prepayment of more than $1,200 in fees per client, six months or more in advance, include a
balance sheet for your most recent fiscal year.

1. The balance sheet must be prepared in accordance with generally accepted accounting principles, audited by an
independent public accountant, and accompanied by a note stating the principles used to prepare it, the basis of
securities included, and any other explanations required for clarity.

2. Show parenthetically the market or fair value of securities included at cost.

3. Qualifications of the independent public accountant and any accompanying independent public accountant’s report
must conform to Article 2 of SEC Regulation S-X.

Note: If you are a sole proprietor, show investment advisory business assets and liabilities separate from other business

and personal assets and liabilities. You may aggregate other business and personal assets unless advisory business
liabilities exceed advisory business assets.
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Note: If you have not completed your first fiscal year, include a balance sheet dated not more than 90 days prior to the
date of your brochure.

Exception: You are not required to respond to Item 18.A of Part 2A if you also are: (i) a qualified custodian as defined
in SEC rule 206(4)-2 or similar state rules; or (ii) an insurance company.

B. If you have discretionary authority or custody of client funds or securities, or you require or solicit prepayment of
more than $1,200 in fees per client, six months or more in advance, disclose any financial condition that is reasonably
likely to impair your ability to meet contractual commitments to clients.

Note: With respect to Items 18.A and 18.B, if you are registered or are registering with one or more of the state
securities authorities, the dollar amount reporting threshold for including the required balance sheet and for making the
required financial condition disclosures is more than $500 in fees per client, six months or more in advance.

C. If you have been the subject of a bankruptcy petition at any time during the past ten years, disclose this fact, the date
the petition was first brought, and the current status.

A. AlphaAdvisors does not require prepayment of any fees.

B. Assdtated above, Alpha Advisors has discretionary authority over client accounts; however that
authority does not extend to the withdrawal of any client assets, with the exception of
deduction of Alpha Advisors advisory fees from client accounts. There is no financial
condition that is likely to impair our ability to meet our contractual commitment to any of our
clients.

C. Neither Alpha Advisors nor any of its advisory representatives has ever been the subject of a
bankruptcy petition.

Item 19 - REQUIREMENTSFOR STATE REGISTERED ADVISERS

This section is not applicable to Alpha Advisors. Alpha Advisors is not state registered. Alpha
Advisorsisregistered with the Securities and Exchange Commission.
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